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Realtors Commend Gov. Newsom
for Signing Housing Legislation
Dave Walsh, president of the 200,000-member California
Association of Realtors, issued the following statement in
response to Gov. Gavin Newsom'’s recent signing of three
important housing bills — Senate Bill 8 (Skinner), SB 9 (Atkins)
and SB 10 (Weiner) — that will make a meaningful impact on
the state’s housing crisis:

“Today, California took an important step toward solving our state’s

housing supply crisis,” Walsh said. “SB 8, SB 9 and SB 10 are prudent,
reasonable actions in the path forward to helping the state reach its
housing goals and create greater homeownership opportunities for work-
ing Californians.

“California Realtors thank Gov. Gavin Newsom, Senate President
pro Tem Toni Atkins, and Senators Scott Weiner and Nancy Skinner
for their vision, leadership and commitment,” Walsh said. “It is because
of their determination that more Californians will become homeowners
and reap the tremendous benefits that come with it.”

Interest Rate Update

Fixed-rate mortgage national average as
reported by Freddie Mac on:
September 16
30-Year FRM — 2.86 percent
"~ 15-Year FRM — 2.12 percent
. September 9
30-Year FRM — 2.88 percent
15-Year FRM — 2.19 percent

SRAR Texting Service

Sign up to get updates straight to your cell phone.

Get updates and reminders on your phone to stay in-the-know on all that's happening at
Southland Regional Association of REALTORS®

Text LRIRIK] |

edu : educational classes, training and risk management

whatsup : social/networking events like mixers, expos and
multicultural events

involve : community involvement and charity drives

@) [k vou forjoining SRAR's
texting service!

pol : updates on real estate issues, political events and receptions
with local officials

future : leadership opportunities and committee involvement

com : commercial events and classes

whatsnew: new member services and benefits
It's easy to sign up and you can unsubscribe at any time, just send a text
message with only the word ‘STOP” in the reply from any message from us.
Messaae and Data Rates Mav Aoblv.
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METR0 DETROFITTING

CERTIFIED RETROFITTING COMPLIANCE SERVICES
gomeftroretro.com

CERTIFIED RETROFITTING
COMPLIANGE SERVICES
Since 1996

¢ Water Conserving Toilets & Fixtures

e Automatic Seismic Gas Shut-0ff Valves
* Smoke & Carbon Monoxide Alarms

e Water Heater Strapping

¢ Sliding Door Safety Glazing

CONTACT US TODAY!
www.gometroretro.com
800.450.3660

CLICK HERE
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REALTOR OF THE YEAR

REALTORS PICK
RANA LINKA FOR

TOP HONOR
BY DIANE SYDELL, PRESIDENT, AND DAVID WALKER

SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

Rana Linka, a 45-year veteran of the local
residential real estate industry, was selected
recently as the 2021 Realtor of the Year by
the 10,300-member Southland Regional
Association of Realtors.

“I'm a lucky person,” Linka said. “I found
something I love doing and I've been doing it
for 45 years. I’ve been 58
years in a good marriage
and I have a wonderful
career. I’m very pleased.”

The award was
presented by Brian
Hatkoff, the 2020
recipient of the Realtor of
the# Year honor. Hatkoff
noted that the honor is
awarded to professionals
who “give of themselves.
... Who make all Realtors better at what
we do.”

Linka was one of multiple professionals
honored in the 23rd |
Annual Awards |
Gala presented by |
the Association,
which serves the San
Fernando and Santa
Clarita valleys. ‘

Realtor Jerry
Ascencio was tapped
to receive the 2021
Association Service
Award, which honors
members who consistently show up to take
on the challenges needed for any major
professional association to succeed.

“I’m floored. I'm
honored,” Ascencio |
said. “Service is one
of my passions. I’'m
honored and privileged
to be of service.”

Ascencio thanked
Realtor Wendy Furth
for long ago tapping
him on the shoulder,

Realtor Diane Sydell,
2021 SRAR President

Erika Kauzlarich-Bird
President’s Award

. . Gina Uzunyan
urging him to get president's Award
involved.

“Maybe some saw me in all these years of
service,” he said. “I’m pleased to see others
now following.”

In announcing Ascencio’s selection, Eric
Domeyer, the 2020, Service Award recipient,
said that Ascencio “runs circles around the
energizer bunny” and can “squeeze more
into one day than an average agent does in
a week.”

www.srar.com

Ascencio is a 32-year member of SRAR
and a past national president of the National
Association of Hispanic Real
Estate Professionals.

The Association also honored
two professionals who are quick
to be of assistance — Barry
Judis and John Schroeder. Both
were selected as the recipients
of the 2021 Affiliate Award.

“What an honor,” Schroeder
said. “I look forward to staying
involved.”

Realtor Diane Sydell, the
Association’s 2021 president,
took the opportunity to
recognize two “outstanding members who
are positive, powerful, productive
and always proactive. They are
dedicated to our Association.”

Sydell presented Realtors
Erika Kauzlarich-Bird and Gina
Uzunyan with the President’s
Award.

“I’m touched for this honor,”
Kauzlarich-Bird said.

Sydell noted that Uzunyan’s
leadership brought the Association
“the most successful local, state,
and federal forums.

“You’ve created events,” she

Rana Linka
2021 Realtor of the Year  Nancy Troxell Carnahan, and
Cindy Wu.

Jerry Ascencio
2021 Association
Service Award

the leadership of Tim Johnson, its chief
executive officer.

Sydell also thanked members
of the 2021 Board of Directors
for their service, including:
Neal Adler, Gina Aguilar,
Liliana Alfonso, Winnie Davis,
Jeff Kahn, Kristen Kalski,
Howard Katchen, Erika
Kauzlarich-Bird, Bob Khalsa,
Vilma Letosky, Rana Linka,
Patti Petralia, Jeff Phillips,
Rich Pisani, Dana Potter, Gaye
Rainey, Michael Regilio, Nancy
Starczyk, Nicole Stinson,

Jeff Philips is SRAR’s 2021
President-Elect.

Nicole Stinson is the 2021
chair of the Association’s Santa
Clarita Valley Division. Louisa
Henry is the Division’ Chair-
Elect.

Members of the Santa Clarita
Council included: Diana Arias,
Anthony Bedgood, Steve Corn,
Sarah Darabi, Phyllis Grekin,
Richard Hall, Louisa Henry,
Bob Kellar, Bob Khalsa, Imelda
Leano, Michael Regilio, Nancy

said, “that will continue into the coming Srarczyk, Fred Tazartes, and Dean Vincent.

years.”

Barry Judis
2021 Affiliate Award

John Schroeder
2021 Affiliate Award

Uzunyan thanked Sydell, the Association,
and the “past leaders who mentored me.”
She said that to accomplish things “you have
to have passion.”

She said that part of her passion for real
estate includes a passion for the Association.

“It has made me what I am,” Uzunyan
said. “I wholeheartedly thank you for this
award and your friendship. ... We serve
because we’re very proud, because we care.”

Sydell and Jeff Kahn, the MC of the
Awards, also acknowledged the graduates
of the Association’s Leadership Institute,
which grooms the next generations of SRAR
leaders. The 2021 class included: Bobby
Chatih, Orville Dias, Tisha Janigian, Teresita
Millado, Nidia Reyes, Renee Roque,
Rodrigo Suerte Felipe, Maria Valencia, and
Cindy Wu.

Sydell thanked the staff of SRAR and
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Neal Adler
Gina Aguilar
Lillana Alffonso
Winnie Davis
Jeff Xahn
Kristen Kalski
Howard Katchen

Bob Khalsa
Vilma Letosky

Rana Linka
Jeff Phillips
Patti Petralia
Rich Pisani
Dana Potter
Gaye Rainey
Michael Regilio
Nancy Starczyk

|||/ Erika Kauzlarich-Bird  icole Stinson
Nancy Troxell Carnafian !

Cindy Wu

2021 SCV Council

Diana Arias
Anthony Bedgood
Steve Corn

Sarah Darabi
Phyllis Grekin
Richard Hall
= Louisa Henry

Bob Kellar
‘Bob Khalsa
Imelda Leano
Michael Regifio
Nancy Starczyk
Fred Tazartes
Dean Vincent




BIDEN MOVES
TO INCREASE

HOUSING SUPPLY
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

As part of its Build Back Better agenda, the
Biden Administration recently announced a
series of initiatives intended to produce more
affordable housing and extend a lifeline to
households paying 50 percent or more of
their income to keep a roof overhead.

The following summarizes the
announcement that came from the White
House on Sept. 1 and some of the extensive
measures multiple federal agencies will
implement as they await action from
Congress.

The large and long-standing gap between
the supply and demand of affordable
homes for both renters and homeowners
makes it harder for families to buy their
first home and drives up the cost of rent.
Higher housing costs also crowd out other
investments families can and should make
to improve their lives, such as investments
in education.

As supply constraints have intensified,
large investors have stepped up their real
estate purchases, including of single-family
homes in urban and suburban areas.

One out of every six homes purchased in
the second quarter of 2021 was acquired by
investors, and reports indicate that in some
markets, that number is one in four.

Within investor purchases, typically more
than 35 percent of purchases are made by
investors who own more than ten properties.

Large investor purchases of single-family
homes and conversion into rental properties
speeds the transition of neighborhoods from
homeownership to rental and drives up home
prices for lower cost homes, making it harder
for aspiring first-time and first-generation
homebuyers, among others, to buy a home.

At the same, these purchases are unlikely
to meaningfully boost supply in the lower-
cost portions of the rental market, as
investors charge more for rent to recoup
higher purchase costs.

President Biden says he is committed to
using every tool available in government
to produce more affordable housing supply
as quickly as possible, and to make supply
available to families in need of affordable,
quality housing — rather than to large
investors.

The Administration announced a number
of steps that will create, preserve, and sell to
homeowners and non-profits nearly 100,000
additional affordable homes for homeowners
and renters over the next three years, with an
emphasis on the lower and middle segments
of the market.

Specifically, federal agencies will:

* Boost the supply of quality, affordable
rental units by relaunching the partnership
between the Department of Treasury’s
Federal Financing Bank and the Department
of Housing and Urban Development Risk
Sharing Program in order to enable eligible
state housing finance agencies to provide
low-cost capital for affordable housing
development;

* Raising Fannie Mae’s and Freddie
Mac’s equity cap for the Low-Income
Housing Tax Credit, which is the largest
federal program for the construction

* Work with state and local governments
to boost housing supply by leveraging
existing federal funds to spur local action,
exploring federal levers to help states and
local governments reduce exclusionary
zoning, and launching learning and listening
sessions with local leaders.

Even before the pandemic, 11 million
families — or nearly a quarter of renters
— paid more than half of their income

and rehabilitation
of affordable rental
housing;

e Making more
funding available
to Community
Development Finance
Institutions and non-
profit housing groups
for affordable housing
production under the
Capital Magnet Fund.

* Boost the supply
of manufactured
housing and 2-4
unit properties by
expanding financing
through Freddie
Mac. Along with
Fannie Mae’s and
the Federal Housing
Administration’s
existing policies, these
steps will enable more
Americans to purchase
homes, and increase the
availability of rental
units throughout the
country.

e Make more
single-family
homes available to
individuals, families,
and non-profit
organizations — rather
than large investors
— by prioritizing
homeownership and
limiting the sale to large
investors of certain
FHA-insured and HUD-
owned properties, in
addition to expanding
and creating exclusivity
periods in which only
governmental entities,
owner occupants, and
qualified non-profit
organizations are
able to bid on certain
FHA-insured and
government-owned
properties.
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Realtors Applaud Affordable Housing Plans

The National Association of Realtors “applauds the administra-
tion’s new effort to address America’s housing supply crisis and
to prevent the expansion of corporate landlords at the expense of
homeownership,” said Charlie Oppler, N.A.R. president.
“Distressed homeowners should have the opportunity to buy-back their
homes,” Oppler said, “but if not, other worthy homeowners should receive
next priority. Affordable homeownership brings a magnitude of benefits to
families, communities and our national economy, and now is the time to
ensure we continue that support.”

The administration’s plan to make available 100,000 new homes is just a small
fraction of the roughly 6 million units needed to fill the gap in housing supply.

“The current state of the market does not afford many Americans ggm
low- and middle-income households the opportunity to purchase and own
a home and continues to hold back the true potential of our market and our
overall economy,” Oppler said.

California Realtors commend increase in homebuying opportunities

“California’s housing supply crisis has ].ingered for decades and has only
been exacerbated by the CC?‘}’ID—B crisis,” said Dave Walsh, president of the
California Association of Realtors. “The only way to get out of this crisis will
be through bold action taken by all levels of government, and the comprehen-
sive proposal put forward (by tlZe Biden Administration) will help increase
hfc_)meowners ip and other housing opportunities, especially for communities
of color.”

“C.A.R. has long advocated for prospective homebuyers to receive priority
when a home with a govemment—lgatked mortgage goes into default. The
Federal Housing Administration, Fannie Mae and l'g::ddie Mac have a
Pub]ic role and mission to support and promote homeownership,” Walsh said.
‘HUD’s action to make more real estate-owned single-family homes available
to individuals and families and Fannie Mae and Freddie Mac’s extension of
their “First Look” program will go a long way to help make more single-fami-
ly homes available for%iomebuyers, rather than large investors.”

Support Local Homeless Charities

Support the local charities that provide a broad range of housing-
related services to needy residents of the San Fernando and Santa
Clarita valleys by donating to the Charitable Foundation of the
Southland Regional Association of Realtors.
The 501(c)(3) charitable non-profit annually raises
funds that make a difference in the lives of home-
less families, women with children, men, and the
nonprofit charities dedicated to helping their neighbors keep a roof over-
head. To make a tax-deductible donation, go to SRAR.com and click on the
SRAR Charitable Foundation link located near the top of the left column.

OWED BACK RENT
DUE TO COVID-19?

THERE'S HELP.

Apply for state rent relief today at:
www.housing.ca.gov
(833) 430-2122

October/November 2021
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SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

All levels of government — city, county,
state, federal — play vital rolls in the
ongoing effort to house people living on
local streets, manufactured homes and
all other building alternatives should be
used to increase the housing stock, and
few alterations are expected in 1031 tax
exchange rules, which play an outsized role
in California real estate.

Those opinions were expressed by U.S.
Senator Alex Padilla and U.S. Congressman
Brad Sherman in a recent Zoom issues
forum organized by the Southland Regional
Association of Realtors and attended by
more than 110 local real estate leaders,
owners, and brokers.

With an estimated 40 percent of all
1031 tax exchanges nationwide happening
in California, Senator Padilla said that
modifying 1031 rules — which allow
owners to defer ‘
capital gains tax
by swapping an N
existing property N
for one of equal
or greater value|
— was not near
the top of any lists
that he had seen.

“I’Il make it
abundantly clear

to the chairman caiifornia’s US. Senator Alex Padil-

; la, above and Congressman Brad
Qverseelng thatSherman participated in a recent
issue on whatzoom call with over 110 members
: and leaders of the Southland Re-
1t means 10 gna) Association of Realtors.

California,”
Padilla said.

Rep. Sherman
said he doubted
that Congress will
pass any measures |
that will change
how people are
taxed.

“Nobody wants
to eliminate 1031
exchanges just to
eliminate it,” he
said. “There’s talk
of reform, but I
don't think it passes in its current form.”

In the search for additional revenue,
Congress is more likely, he said, to increase
the corporate tax rate or pass measures aimed
at international taxation rates.

“Who do you tax if a TV set is designed
in Japan, manufactured in Taiwan, and sold
in Los Angeles at a profit?” Sherman asked.

Much discussion was devoted to solving
the lack of housing throughout California.

N
|
M

L o
E BID

oZwn
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Sherman said use of a tax credit may be
appealing and have a one-time impact, but
the federal government needs to focus on
policy that encourages construction of more
homes.

“There are all kinds of proposals, but if
you don’t build more housing, you don’t
have more people housed. We need to
encourage more construction, then we have
to balance maintaining neighborhoods as
people expected when they bought their
homes and, at the same time, allowing more
homes to be built,” Sherman said.

Local governments know best what is
needed, yet the federal government, with
its deep pocket, plays a vital role in setting
national policy that encourages construction.

“There are so many underlying issues
when it comes to homelessness, Sen. Padilla
said. “Mental health, unemployment ...
everybody has to do their part: city, county,
state, and federal government.”

With that in mind, Sen. Padilla and
Rep. Sherman favored extending federal
regulations to treat manufactured homes the

same as traditionally built housing.

“I think it’s time,” Padilla said. The quality
of today’s manufactured homes is such that
“you can’t tell the difference,” Padilla said.
“Plus, they may be more affordable and
more efficient.”

Sherman concurred: “If we’re going to
encourage housing, we should encourage
it — it doesn’t matter the manner of
construction.”

Victory on Eviction Moratorium

The U.S. Supreme Court ended the Centers for Disease
Control and Prevention eviction moratorium on Aug. 26 giving
much-needed relief to America’s small housing providers fac-
ing financial hardship for more than a year.

In a 6-3 ruling, a majority of justices agreed that the stay on the lower
court’s order tinding the CDC’s eviction moratorium to be unlawful was

no longer justified.

In their order, the justices wrote: “The moratorium has put the ap-
plicants, along with millions of landlords across the country, at risk of
irreparable harm by depriving them of rent payments with no guarantee
of eventual recovery. Despite the CDC’s determination that landlords
should bear a significant financial cost of the pandemic, many landlords

have modest means.”

The case was brought by the Georgia and Alabama Associations of
Realtors and other property providers, with help from the National As-

sociation of Realtors.

In May of this year, U.S. District Judge Dabney Friedrich for the Dis-
trict of Columbia had struck down the ban as unlawful, but she stayed
her ruling pending appeal. The case wound up twice before the D.C.
Circuit Court of Appeals and Supreme Court.

CA COVID-19
RENT RELIEF

Apply Now

For additional assistance, call 833-430-2122

AYUDA CON LA RENTA
DE COVID-19 DE CALIFORNIA

jAplique Hoy!

Para mas ayuda, llame al 833-430-2122
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LOAN DEBT STOPS
MILLENNIALS FROM
BUYING A HOME

BY DIANE SYDELL, PRESIDENT, AND DAVID WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

Six out of ten millennials who do not own
a home say the burden of student loan debt is
delaying their ability to buy a home making
them, by far, the most affected population, a
recent national poll discovered.

The findings also show that Americans
burdened with high student debt see an
impact on their daily lives.

They often must choose between investing
in their retirement,

affordability. It’s also plaguing other aspects
of people’s lives.”

To address the growing debt burden,
NAR supports a multi-pronged approach.
Financial education should be expanded
to aid students as they face decisions
about financing their education, while
aid programs should be simplified. For
those who hold debt, opportunities to
consolidate and be expanded to aid students
as they face decisions about financing their
refinance debt at lower rates will help debt
holders lower monthly debt payments,
make large purchases, and make wise life
choices. Finally, Realtors favor expanding
tax preferences for employers who assist
employees with their student debt as well
as tax forgiveness for debt holders who
have their debt forgiven or paid off by their

plerhaSing a home, If you did not have to pay student loans every month, where would you put that additional money?
g ettlng marrie d ) Afr;\cn%adullts wgabhave not paid A‘lr;wongj adullts w;\cbhave paid

. . off student loan debt off student loan debt
starting a family, or
eores stvings P B

“Housing | ™% NI o I -
affordability is Investments 38% 26%
(¢} 0
worsening, leaving Tovardspurchoseof [ 5 o/ B 2%
ahome S
fut.lir}el hor?eb(;lyeri Towards purchase of 22% 18%
w1 studen
debt at a severe Towards a vacation 21% 15%
di s.adv antag e, ” Towards addional 13% 5%
said Charlie | wmbmernsne g (o . o
. that fits my needs o 12% 9%
Oppler, president | e
. ove out of living wi 5

of the National ity 9% 7%
Association of omer | 3% 12%

Realtors, which
commissioned and recently released the
new poll.

“Younger Americans shouldn’t
have to choose between education and
homeownership,” he said.

The new research also uncovers that only
23 percent of student loan debt holders
understood the costs of attending college
before taking out loans. Moreover, 35
percent of those student loan debt holders
did not fully understand their potential for
earnings following graduation.

According to the report, 51 percent of all
student loan holders say their debt delayed
them from purchasing a home. Thirty-six
percent of student loan debt holders say
student loan debt delayed their decision to
move out of a family member’s home, a
percentage that rises to 52 percent among
Black debt holders.

Ultimately, the report shows that 31

percent of millennials and 28 percent of
Black student debt holders would use their
additional funds to purchase a home in the
future with no student loan debt.

“Aside from just purchasing a home, this
report finds that more than half of those with
student loan debt have delayed some form
of major life choice,” Oppler said. “Student
loan debt isn’t just seeping into housing

6

Solving the Valley’s

Homeless Puzzle

Hope of the Valley’s mission is
ambitious ... and daunting —
prevent, reduce and eliminate
poverty, hunger and
homelessness.

By offering immediate

HOPE

OF THE VALLEY

examining research during the past eight
years to gauge the impact of student loan
debt on future homebuyers. The data pattern
now affirms that student loan debt is one
of the most significant barriers standing
between a potential buyer and the ability
to purchase a home. The findings from the
new poll build on last year’s annual survey
of successful homebuyers, “Profile of Home
Buyers and Sellers,” which showed that
student loan debt was the most significant
factor delaying their ability to save among
buyers who had difficulty saving for a
down payment. This research found Black
homebuyers were more than twice as likely
to have student debt than White homebuyers,
with a median amount of $10,000 more than
White buyers.

The “Impact of Student Loan Debt” poll
was modeled off NAR reports from 2016
and 2017, with a narrower scope.

The research themes are comparable,
but the newest report considers the current
federal government stimulus package and
how the COVID-19 pandemic has affected
debt in our country.
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with hope, hot meals, housing,
health services, and time for plenty
of healing. That’s why the Chari-
table Foundation of the Southland
Regional Association of Realtors is
proud to support the people helping
our neighbors who
are most in need.

Diane Sydell,

assistance and long-

RESCUE MISSION

SRAR president, is
pictured with Ken

term Cr aft,
=,
E an
one they ¥ w. founder,
help | 5 = % present-
peop ed po ing him
}{11 LS with a
20(())pe S $5,000
L 1 charitable
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A SOUTHLAND REGIONAL ASSOCIATION OF REALTORS INC

Q? Charitable

Foundation

Southland Regional Association of Realtors®
See’s Candies Fundraising Event!
Proceeds from any items purchased
benefit the SRAR Charitable Foundation.

See’s CANDIES.

See's
Awesome*
Nut & Chew Bars

More selections available
Click here to order
Tax ID: 95-4323748

All orders must be placed by December 3, 2021
Currently not shipping to Alaska, Hawaii, U.S. territories, PO Boxes, and APO/FPO/DPO.
Any concerns about shipping or cancellation
please contact yumraising(@sees.com or 877.599.7337

k Any other questions please contact Theresa at Theresam(@srar.com J
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https://www.yumraising.com/secure/southlandrao_srar_sees_candy_fundraising_even8/candy?h=The_Moj1945&c=ot2570

2021 COMMERCIAMRINVESTMENT
DIVISION EDUCATIONISERIES

-

Al Classes Listed d On Wednesdays 9:0(
- _The classe ’ all via zoom until deci

'

January 20, 2021 January 27, 2021 February 17, 2021
ABC’s of Intro to Effective:
Commercial Commercial Commercial
' Real Estate I Leasing Purchase
“‘ 9am-10:30am 9am-10:30am Agreements
Brian Hatkoff, CCIM Heather Boren Bruce Hatkoff, Esq.
SRAR.com/Clclass20January2021 SRAR.com/Clclass27January2021 SRAR.com/CiclassFebruary2021
W™ T " 1
B DB LR - - ey
March 10, 2021 April 7, 2021 May 12, 2021
Keys to 3 Overview of : S
Financing Commercial Real ggrrmg apita
Commercial ~ Estate Investment 1 a'?SEThLOUQh
Real Estate . Analysis 031 Exchange
Arnie Garfinkel , All Star Group Brian Hatkoff, CCIM Dino Champagne
‘ SRAR.com/CiclassMarch2021 SRAR.com/ClclassApril2021 SRAR.com/CliclassMay2021
F UNRNITTTT -~ [ - B :
June 16 2021 July 21, 2021 August 18, 2021
Overview of Effective - S 0| Faageae
Commercial Real Commercial - In)1( ¢ gn
Estate Investment Lease 1 Rezlaéstoate
Analysis Agreements
-
Brian Hatkoff, CCIM Bruce Hatkoff, Esq. Tony Watson, Robert Hall & Associates
SRAR.com/ClclassJune2021 SRAR.com/ClclassJuly2021 SRAR.com/ClclassAugust2021
~ INERES Y B | e |
Tuesday, September 28, 2021 October 20, 2021 l
Due Diligence Overview of Property '
: in Commercial Commercial Management for
o Real Estate Real Estate Investment

Investment Analysis

Real Estate

4 Transactions ‘ ;
‘.‘ . ‘

Brian Hennessey, SVP Avison Young d Brian Hatkoff, CCIM
= SRAR.com/ClclassSeptember2021 SRAR.com/CliclassOctober2021

F “ ,f‘la I N

o Due to COVID-19, the SRAR's Commercial and Investment Division will be offering 2021 classes for free, until further notice.
f While The ABC's of Commercial Real Estate and Introduction to Leasing are always free, all other classes are normally in-person and $25.00.

Bill Waldman, Waldman Real Estate
SRAR.com/ClclassNovember2021

All classes require registration found under the calendar at: srar.com/events or at the link noted in each box above. Take 5 or more classes to get
a Certificate of Completion in early 2022. Classes do NOT contribute to continuing education credits.

—— ——— — — — — eS| |

‘A Southland Regional Association of REALTORS® focl e
’,l" “The Voice of Real Estate in the San Fernando and Santa Clarita Valleys” m

To get text reminders on Commercial Classes, text COM to 313-131
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https://www.srar.com/events/?p=calendar&date=2021-11-17#25780
https://www.srar.com/events/?p=calendar&date=2021-10-20#25779
https://www.srar.com/events/?p=calendar&date=2021-9-28#25778
https://www.srar.com/events/?p=calendar&date=2021-8-18#25777
https://www.srar.com/events/?p=calendar&date=2021-7-21#25776
https://www.srar.com/events/?p=calendar&date=2021-6-16#25775
https://www.srar.com/events/?p=calendar&date=2021-05-12#25773
https://www.srar.com/events/?p=calendar&date=2021-4-7#25772
https://www.srar.com/events/?p=calendar&date=2021-3-10#25771
https://www.srar.com/events/?p=calendar&date=2021-02-17#25770
https://www.srar.com/events/?p=calendar&date=2021-1-27#25769
https://www.srar.com/events/?p=calendar&date=2021-1-20#25768

‘Southland Regional Association of REALTORS®

TOP 10
MEMBER BENEFITS -

INCLUDED IN SRAR DUES & MLS FEES

FREE - An easy program for A tool to streamline the tenant screening &
CMAs, Buyer Tours, Property = rental application process. Along with a rental
. ’ L’ \:.: rent [T application, each application package includes

2y Reports and Flyers with QR codes
C-rr V] a‘& & smartphone reports for you &

your clients.

a TransUnion credit report (with score),
criminal background check & national eviction

report.
FREE - A NAR exclusive online
§ database providing REALTORS® with FREE 45 hour CE courses.
I E I I a residential & commercial data from Access through CAR.org.
over 147 million parcels Nationally! A
%
CE Package

FREE - Create, edit & complete

contracts and forms for real estate Wi < [ ]
transactions. Online program includes ZIP rOrim pII.I,S ‘.
branding, template creation, auto fill,

smart forms and more!!

FREE - Statewide tax & public records

with MLS listings, photos & sales data,
neighborhood searches, distressed property
flags, market & trend reports & more! Access
from CRISnet.

Ombudsman & Ethics Advocate Our Mong?é)throguog(l)l Friday

service can help you resolve disputes ~=bam->:5pm A

without having to file a complaint or walk Satflrday & Sunday C R l SN E‘ T

you through each step of the complaint 8:30am-5:00pm.

process if you choose to file. Call - 866.922.0108 TECH SUPPORT

Online Chat - SRAR.COM/services

Easy to use accounting software

FREE - A listing exclusively for Real Estate Agents
Y d @" syndication service that providing ease in tracking expenses
t m delivers a Broker controlled including mileage & receipt storage.
ammsaanad platform. Generate reports to give direct to tax
REALTYZAM preparers.

Main Office Santa Clarita Office
7232 Balboa Blvd ~ 20655 Soledad Cyn. Rd. #33
Lake Balboa, CA 91406 Canyon Country, CA 91351
818-786-2110 SOUTHLAND REGIONAL 661-299-2930

ASSOCIATION OF REALTORS®, INC.
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ASSOCIAFION'OF REALTORS ®

WARKET SNAPSHOT

SAN FERNANDO-VALLEY
- $SEPTEMBER 2021

NEW LISTINGS VS. CLOSED SALES

I

Median The median sale price for
Sale Price . f .

$960,000 single family homes

increased by

from this time last year

2020 [zl 2020 el

The total dollar value of
to date sales increased

from September 2020

AVAILABLE INVENTORY

uuuuuuuuuuuuuuuuu
ASSOCIATION OF REALTORS', INC.

CRIS NET MLS
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Market Snapshot (September 2021):

—

ASSOCIATION'OF'REALTORS ®

“MARKET SNAPSHOT

SANTA ELARITA-VALLEY
- sSEPTEMBER 2021

NEW LISTINGS VS. CLOSED SALES

I

pedian The median sale price for
Sale Price inale familv h
$800,000 single family homes

increased by

from this time last year

® ®

o
o
<

2020 o] 2020 ezl

The total dollar value of
to date sales increased

from September 2020

AVAILABLE INVENTORY

uuuuuuuuuuuuuuuuu
ccccccccccccccccccccccccc

CRIS NET MLS
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City Sign Ordinances

SAN FERNANDO AND SANTA CLARITA VALLEY

Listed below for your reference, are the specific municipal regulations, along with the regulations for L.A. and Ventura Counties that

apply in unincorporated areas or those cities without specific municipal codes. SRAR highly advises REALTORS® to check the cur-

rent laws, and follow these best practices as they will help preserve our rights as REALTORS® to use temporary signs:

1. Only post temporary signs (directional or open house) when you have an open house.

2. Always observe time and placement restrictions for signage.

3. Always obtain a property owner's permission before placing a temporary sign on someone's property whether their property is resi-

dential or commercial.

4. Never place temporary signs in the medians or rights of way - meaning along the streets or sidewalk and observe Americans with

Disabilities Act regulations.

5. Decrease visual clutter by "piggy backing" off of other directional signs, placing your directional signs only when your directions

divert from other directions.

The following are the regulations from each municipality in
areas where our members frequently work:

Agoura Hills:
For Sale - 1 sign per unit, shall not exceed 6 square ft. in area and 6 ft. in

height

Open House/Directional - Maximum of 4 signs, size may not exceed 3 square
ft. in area or 4 ft. in height

Other - No flags, balloons or banners, Signs can not be located on a public
right-of-way

Beverly Hills:
For Sale - 1 - 150 square in. sign including riders

Open House/Directional - Not allowed
Other - Must obtain annual sign permit sticker from city

Burbank:

For Sale - Sign shall not exceed 7 square feet including riders. Maximum of 2
riders

Open House/Directional - Maximum of 4 signs, size may not exceed 24” x
24” in area or 3ft. in height

Other - See municipal code for details

Calabasas:

For Sale - 1 - 6 square ft. sign

Open House/Directional - Maximum of 2 signs, size may not exceed 3 square
ft. in area.

Other - Signs can not be located on a public right-of-way

Hidden Hills:

For Sale - Not allowed

Open House/Directional - Not allowed
Other - Call for details

Los Angeles City:

For Sale - 1 or more unlighted signs. Total area of signs not to exceed 12
square ft.

Open House/Directional - Not specified

Other - See municipal code for details

Malibu:

For Sale - 1 sign per unit, shall not exceed 6 square ft. in area and 6 ft. in
height

Open House/Directional - Signs can not exceed 3 square ft. in area or 4 ft.
above ground level

Other - No more than 2 pole flags not exceeding 2 square ft. or 5 ft. in height

Realtor® Report

all be use

San Fernando:

For Sale - Sign shall not exceed 6 square ft. in area and 6 ft. in height. Rider no
larger than 6” X 24”

Open House/Directional - Permitted between 9am and sunset

Other - See municipal code for details

Santa Clarita:

For Sale - Maximum height of 6ft

Open House/Directional - Not permitted on sidewalks, parkways or medians.
Other - Price information prohibited

Simi Valley:

For Sale - Sign shall not exceed 12 square ft. and 6 ft. in height
Open House/Directional - Not permitted on sidewalks or medians
Other - See municipal code for details

West Hollywood:
For Sale - 1 - 432 square inch sign per frontage & 2 - 76 square inch riders

Open House/Directional - 1 per corner, 4 per intersection 18" X 24" Tue., Sat.
& Sun. 11am to 7pm
Other - 4 flags per open house. See municipal code for details

Westlake Village:

For Sale - 1 sign per unit, shall not exceed 6 square ft. in area and 5 ft. in height
Open House/Directional - 1 open house sign on property. No directional signs
permitted in community

Other - See municipal code for details

Los Angeles County: (unincorporated areas. and municipalities without
regulations)

For Sale - 1 or more unlighted signs. Total area of signs not to exceed 12 square
ft.Open House/Directional - No ordinance
Other - See municipal code for details

Ventura County: (unincorporated areas, and municipalities without
regulations)

For Sale - | free standing sign that does not exceed 12 square ft. or 8 ft. in
height

Open House/Directional - 1- 3 square foot sign per frontage not to exceed 4 ft.
in height

Other - See municipal code for details

October/November 2021 11
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR SEPTEMBER 2021

ACTIVE INVENTORY EN ES CS WN WS SFV T0T EXT TOTAL
NEW LISTINGS 68 87 78 176 161 570 651 1,221
TOTAL ACTIVE LISTINGS 100 85 83 154 157 579 756 1,335
AVERAGE DAYS ON MARKET 70 49 55 50 45 53 54 54
AVERAGE LIST PRICE IN THOUSANDS 7621 1,677.0 1,460.6 1,387.3 2,219.4 1,568.0 928.6 1,201.6
MEDIAN LIST PRICE IN THOUSANDS 699.9 1,309.9 960.0 969.9 1,299.0 975.0 629.0 799.0
BOMS 21 23 28 47 49 168 162 330
AVERAGE BOM PRICE IN THOUSANDS 694.3 1,183.1 1,082.8 986.3 1,280.1 1,078.5 7234 904.2
BOM TO SALE RATIO 37.5 24.5 37.3 29.7 32.7 315 321 31.8
EXPIRATIONS 4 10 4 9 10 37 49 86

PENDING SALES
NEW ESCROWS OPENED 65 72 m 127 150 491 548 1,039
TOTAL YTD ESCROWS OPENED 571 721 693 1,136 1,285 4,412 4,302 8,714
NEW OPEN ESCROWS AVERAGE DAYS ON MARKET 21 21 20 16 30 23 29 26
NEW OPEN ESCROWS AVERAGE LIST PRICE 686.7 1,297.3 1,420.7 900.7 1,337.1 1,145.4 742.8 933.0

CLOSED SALES
NEW ESCROWS CLOSED 56 94 75 158 150
TOTAL YTD ESCROWS CLOSED 560 730 677 1,100 1,238
VOLUME OF NEW SALE DOLLARS IN MILLIONS 40.430 137.0146 104.748 163.056 193.903
VOLUME OF TOTAL YTD SALES IN MILLIONS .. 1,040.7976 958.723 1,079.305 1,638.120..

AVERAGE SALE PRICE IN THOUSANDS 1,457.6 1,396.6 1,032.0 1,292.7
MEDIAN SALE PRICE IN THOUSANDS 1,245.0 1,025.0 920.0 1,035.0
COOP SALES 81 52 133 123
PERCENT OF COOP SALES 86.2 69.3 84.2 82.0
AVERAGE DAYS ON MARKET 22 19 21 22
SALES AT LIST PRICE 62 60 133 107
PERCENT OF SALES AT LIST PRICE 66 80 84.2 7.3
SALES TO LISTING INVENTORY RATIO 1106 90.4 102.6 95.5
FINAL SALE TO NEW LISTING RATIO 108.0 96.2 89.8 93.2

CLOSED SALES
FORCLOSURE/REO 1 1 0 0 0 2 3 5
SELLER CONCESSIONS 0 0 0 0 0 0 0 0
SHORT SALE 0 0 0 0 0 0 1 1
STANDARD 50 87 70 148 143 498 469 967
OTHER 5 6 5 10 7 33 31 64

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR SEPTEMBER 2021

ACTIVE INVENTORY EN ES CS WN WS SFV T0T EXT TOTAL
NEW LISTINGS 28 44 24 43 45 184 176 360
TOTAL ACTIVE LISTINGS 39 56 35 30 47 207 212 419
AVERAGE DAYS ON MARKET 59 57 60 62 52 57 53 55
AVERAGE LIST PRICE IN THOUSANDS 519.5 697.9 551.3 579.5 715.0 626.2 778.4 703.2
MEDIAN LIST PRICE IN THOUSANDS 485.0 634.9 4250 570.0 620.0 570.0 590.0 578.0
BOMS 8 15 15 11 12 61 52 13
AVERAGE BOM PRICE IN THOUSANDS 482.5 7152 520.2 7423 546.5 608.4 7929 693.3
BOMTO SALE RATIO 25.8 anr 50.0 314 28.6 35.1 39.1 36.8
EXPIRATIONS 2 2 4 4 2 14 12 26

PENDING SALES
NEW ESCROWS OPENED 18 44 4 36 40 179 147 326
TOTAL YTD ESCROWS OPENED 243 370 366 292 362 1,633 1,245 2,878
NEW OPEN ESCROWS AVERAGE DAYS ON MARKET 35 29 31 18 21 26 31 28
NEW OPEN ESCROWS AVERAGE LIST PRICE 467.0 685.2 504.7 614.7 592.8 587.1 592.2 589.4

CLOSED SALES
NEW ESCROWS CLOSED 31 36 30 35 42 174 133 307
TOTAL YTD ESCROWS CLOSED 242 365 357 283 364 1,611 1,199 2,810
VOLUME OF NEW SALE DOLLARS IN MILLIONS 15.302 25.5706 15.933 21.832 26.801 105.439....... 8256424 ... 188.002
VOLUME OF TOTAL YTD SALES IN MILLIONS 118.740 241.9416 189.751 166.549 208.955 925.936 729.828 1,655.764
AVERAGE SALE PRICE IN THOUSANDS 493.6 7103 5311 623.8 638.1 606.0 620.8 612.4
MEDIAN SALE PRICE IN THOUSANDS 450.0 700.0 481.0 555.0 522.0 535.0 565.0 550.0
COOP SALES 27 34 25 30 38 154 119 273
PERCENT OF COOP SALES 87.1 94.4 83.3 85.7 90.5 88.5 89.5 88.9
AVERAGE DAYS ON MARKET 20 2r 24 25 24 23 24
SALES AT LIST PRICE 30 26 24 31 30 14 105 246
PERCENT OF SALES AT LIST PRICE 96.8 722 80 88.6 7.4 81 789 80.1
SALES TO LISTING INVENTORY RATIO 79.5 64.3 85.7 116.7 89.4 84.1 62.7 73.3
FINAL SALE TO NEW LISTING RATIO 110.7 81.8 125.0 81.4 93.3 94.6 75.6 85.3

CLOSED SALES
FORCLOSURE/REO 0 0 0 0 0 0 0 0
SELLER CONCESSIONS 0 0 0 0 0 0 0 0
SHORT SALE 0 0 0 0 0 0 0 0
STANDARD 31 36 30 33 40 170 123 293
OTHER 0 0 0 2 2 4 10 14
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SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR SEPTEMBER 2021

ACTIVE INVENTORY VAL SCVTOT  EXT  TOTAL
NEW LISTINGS 242 82 324
TOTAL ACTIVE LISTINGS 251 9 347
AVERAGE DAYS ON MARKET 48 43 47
AVERAGE LIST PRICE IN THOUSANDS . 998.3 725.2 922.8
MEDIAN LIST PRICE IN THOUSANDS ... 840.0 549.0 799.9
BOMS 107 34 41
AVERAGE BOM PRICE IN THOUSANDS 862.8 664.2 814.9
BOM TO SALE RATIO 410 493 427
EXPIRATIONS 14 4 18

PENDING SALES
NEW ESCROWS OPENED 14 6 61 a 15 59 15 51 248 66 314
TOTAL YTD ESCROWS OPENED 112 72 493 216 155 569 116 578 2,311 616 2927
NEW OPEN ESCROWS AVERAGE DAYS ON MARKET 38 2 2 39 2 36 2 20 2 23 27
NEW OPEN ESCROWS AVERAGE LIST PRICE ................... 7278.......845.1........776.1........7184........8516........ 868.2.....1,144.3........ 968.0 857.1 605.8 804.3

CLOSED SALES
NEW ESCROWS CLOSED

TOTAL YTD ESCROWS CLOSED
VOLUME OF NEW SALE DOLLARS IN MILLIONS
VOLUME OF TOTAL YTD SALES IN MILLIONS ..
AVERAGE SALE PRICE IN THOUSANDS
MEDIAN SALE PRICE IN THOUSANDS .
COOP SALES
PERCENT OF COOP SALES
AVERAGE DAYS ON MARKET
SALES AT LIST PRICE
PERCENT OF SALES AT LIST PRICE
SALES TO LISTING INVENTORY RATIO
FINAL SALE TO NEW LISTING RATIO ...

CLOSED SALES
FORCLOSURE/REO 0 0 0 0 0 0 0 0 0 2 2
SELLER CONCESSIONS 0 0 0 0 0 0 0 0 0 0 0
SHORT SALE 0 0 0 0 0 0 0 0 0 0 0
STANDARD 6 1 58 2 18 67 1 59 254 63 317
OTHER 0 1 1 1 0 3 0 1 7 0 1

ACTIVE INVENTORY AC
NEW LISTINGS 0
TOTAL ACTIVE LISTINGS 1
AVERAGE DAYS ON MARKET 67
AVERAGE LIST PRICE IN THOUSANDS 947.0
MEDIAN LIST PRICE IN THOUSANDS 947.0
BOMS 0
AVERAGE BOM PRICE IN THOUSANDS 0.0
BOMTO SALE RATIO 0.0
EXPIRATIONS 0
PENDING SALES
NEW ESCROWS OPENED 0 0 27 4 21 18 5 33 108 16 124
TOTAL YTD ESCROWS OPENED 0 2 193 13 157 150 31 329 875 118 993
NEW OPEN ESCROWS AVERAGE DAYS ON MARKET 0 0 37 15 37 16 18 14 25 20 24
NEW OPEN ESCROWS AVERAGE LISTPRICE ... 0.0.. 00..... 466.9......... 4475 ... 494 . 5351 .. 525.7......... 573.7 503.7 528.2 506.8
CLOSED SALES
NEW ESCROWS CLOSED 94 15 109
TOTAL YTD ESCROWS CLOSED 837 108 945
VOLUME OF NEW SALE DOLLARS IN MILLIONS ... 47.630 7.16324 54.793
VOLUME OF TOTAL YTD SALES IN MILLIONS .. 427.581 58.050 485.632
AVERAGE SALE PRICE IN THOUSANDS 506.7 4717.5 502.7
MEDIAN SALE PRICE IN THOUSANDS 490.0 430.0 490.0
COOP SALES 86 14 100
PERCENT OF COOP SALES 91.5 93.3 91.7
AVERAGE DAYS ON MARKET 32 19
SALES AT LIST PRICE 80 10 90
PERCENT OF SALES AT LIST PRICE 85.1 66.7 82.6
SALES TO LISTING INVENTORY RATIO 130.6 107.1 126.7
FINAL SALE TO NEW LISTING RATIO 98.9 75.0 94.8
CLOSED SALES
FORCLOSURE/REO 0 0 0 0 0 0 0 0 0 1 1
SELLER CONCESSIONS 0 0 0 0 0 0 0 0 0 0 0
SHORT SALE 0 0 0 0 0 0 0 0 0 0 0
STANDARD 0 0 18 1 10 14 6 38 87 13 100
OTHER 0 0 3 0 2 0 1 1 7 0 8
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

ADVERTISERS: DON'T BE LEFT OUT!

It's Your Responsibililty as an Advertiser to Keep Track of Your . 5 | A . y % I][NNIS P- Blm:l( & AssncIAIEs

Ad's Expiration Date. Send in Your Renewal One Week Prior to ey B
Expiration Date to Guarantee Continued Exposure and Results e e (01 Ly LG i

From Your Rearor® Report Classified Ads. TEN ANT EVI C TI ONS
UNLAWFUL DETAINER

€ _ 80077 EVICT |
i (38428)

* Guaranteed rapids filings

* No office visit required

* Free telephone consultations

ALTOR®, you belong 1 : -;_ * More experience than any other law firm
knowledgeable i ; * Lockout Management service available

) N ; _ FULL COLLECTION
ou let clients know that? o
y m— e SERVICES
Tell them. Show them. L L L1
Wear your REALTOR® pin Open Monday through Saturday

with pride. $150 (uncontested plus costs)

Moishura & Mold  Chimney Srevar|ine

Check Chack Check www.evict123.com

The Law Offices of At Your Service, For Decades

Park Regency Realty proudly recognizes those dedicated agents who have
S L 8 ‘ : served the Valley for more than 20 years, as part of our professional team.
We value their loyalty to the wonderful communities they serve and the close

friendships we’ve established over the years.

Spile, Leff & Goor, LLP Those recognized by the company with 20 plus years of service are;
Joe Alexander Deborah Brent Mike Somers Ada Pena
president, 48 years, 33 years, 29years, 24 years,
Dan Tresierras, Steve Neuman Leslie Bashaar Fernando Garcia
41 years, 32 years, 27 years, 22 years,
16501 Ventura Boulevard Bill Rose, Art O'Hare Manuel Escalante Marina Escalante
#610 38 years, 32 years, 27 years, 22 years,
. Steven Green Carlos Ordonez Saul Alvarado Greg Chermakyan
Encin o, Ca 91436 35 years, 32 years, 25 years, 22 years,
Ken Engeron Mike Salas Erin Stokes Salvador Najarro
35 years as a partner, 32 years, 25 years, 22 years,
Patrick Pace Alain Bezamat Melody Cutler Icela Pabon
34 years as a partner, 30years, 24 years, 20years.
818.784.6899
WWW.S II EIaW com 4 WWW.GROWWITHPARKREGENCY.COM E E
-SP : @ FACEBOOK COM/PARKREGENCY = "

818-363-6116 \ 10146 BALBOA BLVD, GRANADA HILLS, CA 91344 :
PARK REGENCY DRE #01231306 [=]a:
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pry—

smarter loan  WAEe ale g= XTIV IN THE
REALTOR® REPORT

THE PREMIERE ONLINE MARKETING SOLUTION

JEFF BEADNELL FOR REAL ESTATE AGENTS & BROKERS
Manager-

NMLS No. 459550 ‘ Make your ad

Call Jeff Today! & o 70 : Po P!

CELL: 661.209.8737 £ =""04 With Color!
DIRECT: 818.565.2188 — ’

*Place a display ad and see your

jpeadnell@lfcu.com Company advertised on our website!

www.lcfu.com/jeffbeadnell visit the “print shop” link for more information af:

= .
l O IX mortgage WWW.srar.com
I e n d l ng \\ CALL TOLL-FREE \f'\‘ VISIT
\Y

888-277-9779 @ Point2.com or call

B Purchases N Refinances (81 8) 947-2244

| | Fixed 2nds *Ads on srar.com may vary from display ad in content and form. Web ads are designed by the SRAR
Graphics Department. Southland Regional does not constitute endorsement of the producis or

| | Home equity Lines Of credit services adverfised in our publication, REALTOR REPORT, or on wwaw.srar.com.

$39 per month
100% @ rentspreero

COMMISSION Free Prolesion
GOLD STAR REALTY v/ Completed Application

v/ TransUnion Credit Report
v/ TransUnion Score

v/ Criminal Background Check
v/ Eviction Check

v Document Upload

v/ Reference Checks

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services
Friendly and Helpful staff

(818) 757-4567
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino

www.srar.com Realtor® Report October/November 2021
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Dl New Year!
FARMERS INSURANCE New Supra® eKEY® app!

AGENCY OWNER New Apple Watch® compatibility! J
OPPORTUNITY

DATA AT
THEDOOR

& ED

OWN YOUR FUTURE More value
than ever before...

SUPRAWEB ROSTER HOTSHEETS

LISTINGS MYBUYERS  BUYER FEEDBACK

2 SHOWING NOTIFICATIONS

O [0

OBTAIN KEY

UP TO 300% MONTHLY
BONUSES ON TOP
OF REGULAR
COMMISSIONS

SAN FERNANDO VALLEY

jmoreano@farmersagent.com
farmersagent.com/jmoreano

Contact Us
(818) 564-4561

£ FARMERS

INSURANCE

supraekey.com

su pra 800-547-0252 + © 2018 United Technologies Corporation.

All rights reserved. Supra is a part of UTC Climate, Controls

& Security, a unit of United Technologies Corporation.

SouthlandiRegional
Associationiof Realtorseine,

PRINT SHOP & GRAPHIC DESIGN SERVICES
Make Us Your Choice For All Your Printing Needs!

Our in-house graphic design team is standing by, so call today!

(818) 947-2246

* ANNOUNCEMENTS
* BROCHURES

* BUSINESS CARDS
NCR FORMS

DOOR HANGERS
ENVELOPES

FLYERS

POST CARDS
LABELS

‘Phone: 310-968:2401

o 6290008 « LETTERHEAD
i * COLOR COPIES

Fast Turn Around! Competitive Pricing!
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The easiest way to
track your expenses.

Learn More

Realtyzam - 25% Discount for SRAR Members

Realtyzam is a super easy accounting app built exclusively
for real estate agents. If you've been looking for a simple tool
to track your expenses, log your mileage, store your receipts,
and instantly generate the report you need for your taxes,
then you'll love Realtyzam. SRAR members save 25%)!

Click here to learn more.

HOME PROMOTIONS HOME INSPECTION HOME INSPECTION

ESTIN "'Mﬂs :qI\IIE:F?EzTngﬂE

and Thermal Imaging

PROMOTIONAL PRODUCTS

6615237005 Ml PILLAR
OPOST

Home, Pool, Sewer
Calll Chmy(& wday Inspections
bo ym. ext 818-298-3405 JOHN SCI-.IROlE.DER

Check out
our great
Yelp reviews
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info@estinpromos.com
www.estinpromos.com
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https://www.realtyzam.com/SRAR#TaxDeductions

Y Ty

, GROW YOUR 2020
= REAL ESTATE CAREER

WE ARE ENGEL & VOLKERS.

It’s never too late for business planning!
Engel & Volkers is pleased to offer you a customized plan to grow your real estate career.

To successfully grow your real estate career, you need to make sure you are joining the right firm.
It takes effective planning and training to be able to grow your business. Take part in our top class
training, coaching and lead generation. Topics include:

1- Business Planning and Time Management 4, Sphere of Influence and Farming
2. Financial Planning in Real Estate 5. Effective Tools and Technology
3. Communication and Social Media Mastery 6. Personal Growth and Life Balance

Take advantage of our customized business planning workshop.

Contact Us Today For Your Confidential Interview
shermanoaks@evrealestate.com
+1818 474 2275

Engel & Vélkers Sherman Oaks
16200 Ventura Blvd. #101 « Encino « CA 91436 « Phone +1 818-474-2275
Learn more at shermanoaks.evrealestate.com

ENGEL&VOLKERS

©2019 Enged & Volkers. Al rights reserved. Each brokerage independently owned and operated. Engel & Vélkers and its independent
License Partners are Equal Opportunity Employers and fully support the principles of the Fair Housing Act.



