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70% STILL SELL ABOVE LIST

T O R R I D  M A R K E T
S H O W S  S I G N S
O F  C O O L I N G
S T A T E W I D E
BY DIANE SYDELL, PRESIDENT, AND DAVID WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

Despite an impressive performance in the 
first six months of the year, California’s 
residential housing market’s momentum
appears to be moderating as a few more 
properties are listed for sale and rising prices 
push buyers to their limits.

June home sales were up 28.3 percent 
from a year ago, but down slightly monthto- 
month, the California Association of Realtors 
reported recently.

With exceptional sales growth in June, the 
state housing market ended the first half of 
the year with a year-to-date increase of 33.6 
percent.

Higher  pr iced 
markets continued 
to do well while 
sa les  o f  lower-
priced properties 
remained below last 
year’s levels.

“We’re starting 
t o  s e e  w h a t  a 
d i ffe rence ,  jus t 
a slight uptick in 
i n v e n t o r y  a n d 
listings can do to 
he lp  lessen  the 
buying frenzy and 
create a sense of 
normalcy,”  said 
C.A.R. President 
D a v e  W a l s h . 
“The  marke t  i s 
s t i l l  e x t r e m e l y 
competitive, with 
70 percent of homes 
selling above list 
pr ice ;  however, 
the number of new 
listings increased 
in June, and both 
the share of listings 
with a reduced price and median reduction 
amount increased, giving buyers more 
opportunities to purchase.”

California’s median home price set a 
record high for the fourth consecutive 
month in June as the median price increased 
0.2 percent on a month-to-month basis to 
$819,630 in June, up from May’s $818,260. 
The median was up 30.9 percent from the 
$626,170 price recorded in June 2020. The 
median price in California also remained 
above the $800,000 benchmark for the third 
consecutive month.

The pace of growth in home prices 
appeared to be decelerating, however, as 
the change between May and June remained 
below one percent, and the increase was the 
smallest in the past four months.

On a year-over-year basis, the statewide 
median price increased more than 30 percent 
for the third consecutive month.

“Tight supply, low rates and the change in 
the mix of sales continue to be the primary 
factors pushing up home prices to record 
levels,” said Jordan Levine, C.A.R. vice 
president and chief economist. “However, 
we are expecting price growth to slow from 
this point on as the top end of the market 
begins moderating. ”

With pending sales down for the first time 
in 14 months, closed sales — which have 
declined five out of the last six months — 
will likely remain lackluster as the market 
enters the second half of the year. Other 
key points from C.A.R.’s June 2021 resale 
housing report included:

• At the regional level, four of the five 
major regions in the state set new record 
high median prices in June, with each 
region increasing by more than 20 percent 
from a year ago. The San Francisco Bay 
Area continue to grow at the fastest pace 
with a year-over-year gain of 35.0 percent, 
followed by Southern California at 30.3 
percent.

• All 51 counties tracked by C.A.R. 
experienced price growth on a yearover- 
year basis, with 47 of them reported a 
double-digit rate increase in median price 
from last year. Del Norte had the largest 

Register now for a fun day of golf, networking, food, drinks, and in-
credible opportunities to win out-of-this world raffle prizes. Proceeds 
go to the SRAR Charitable Foundation for distribution to housing-re-
lated charities serving the San Fernando and Santa Clarita valleys. 
It’s the Association’s biggest fundraiser of the year. Fun for all with 

plenty of chances to win. Go online now to register at 
www.srar.com/charitygolf2021.

SRAR 7232 Balboa Blvd. Lake Balboa, CA 91406  .  Phone: 818-786-2110  .  www.SRAR.com. 
Get reminders & updates on The Charity Golf Classic by texting INVOLVE or WHATSUP to 313-131

Follow Us on Facebook at www.facebook.com/southlandregional

G    LF
Classic

REGISTER ONLINE:
WWW.SRAR.COM/CHARITYGOLF2021

MONDAY, AUGUST 30, 2021

Porter Valley Country Club
19216 Singing Hills Drive, Northridge, CA 91326

FOR MORE INFO, CONTACT THERESA BY E-MAIL AT THERESAG@SRAR.COM

EARLY BIRD GOLF: $160 per golfer includes
breakfast and lunch

EARLY BIRD MULLIGAN PACKAGE: $20 
(Both offers end July 16, 2021)

$175 per golfer (includes breakfast & lunch) 
Mulligan Package: $25

Rookie Package: $100 per golfer (includes breakfast & lunch)
(August 23, 2021 Last Day of Golf Registration) 

8am Registration  |  9am Shotgun
Lunch Only (10:30am-1:30pm) : $55 with 2 Raffle Tickets

Charity

       Drink Sponsors

Birdie Sponsor

Ace Sponsors

       Tee Sponsors

market than the sub $500,000 market in 
the 2nd quarter, a condition that has not 
been observed in California in the past.
The Southland Regional Association of Real-
tors® is a local trade association with more 
than 10,300 members serving the San Fer-
nando and Santa Clarita Valleys. SRAR is one 
of the largest local associations in the nation.

share of listings with a reduced price and 
median reduction amount increased, 
giving buyers more opportunities to 
purchase.”

California’s median home price set 
a record high for the fourth consecu-
tive month in June as the median price 

increased 0.2 percent on a month-to-
month basis to $819,630 in June, up 
from May’s $818,260. The median was 
up 30.9 percent from the $626,170 price 
recorded in June 2020. The median 
price in California also remained above 
the $800,000 benchmark for the third 
consecutive month.

The pace of growth in home prices 
appeared to be decelerating, however, 
as the change between May and June 
remained below one percent, and the 
increase was the smallest in the past four 

months.  
On a year-over-year basis, the 

statewide median price increased more 
than 30 percent for the third consecutive 
month. 

“Tight supply, low rates and the 
change in the mix of sales continue 
to be the primary factors pushing up 
home prices to record levels,” said Jordan 
Levine, C.A.R. vice president and chief 
economist. “However, we are expecting 
price growth to slow from this point on 

as the top end of 
the market begins 
moderating. ”

With pend-
ing sales down for 
the first time in 

14 months, closed sales — which have 
declined five out of the last six months 
— will likely remain lackluster as the 
market enters the second half of the year.

Other key points from C.A.R.’s June 
2021 resale housing report included:

• At the regional level, four of the five 
major regions in the state set new record 
high median prices in June, with each re-
gion increasing by more than 20 percent 
from a year ago. The San Francisco Bay 
Area continue to grow at the fastest 
pace with a year-over-year gain of 35.0 

percent, 
followed by 
Southern 
California  
at 30.3 
percent. 

• All 51 
counties 
tracked 
by C.A.R. 
experienced 
price growth 
on a year-
over-year 
basis, with 
47 of them 
reported a 
double-digit 
rate increase 
in median 
price from 
last year. Del 
Norte had 
the largest 
price gain of 
48.1 percent 

in June, followed by Siskiyou, 40.5 per-
cent, and Santa Barbara, 39.2 percent. 

Twenty-five counties set new record 
high median prices in June. Lake had 
the smallest price growth of all counties 
with a 3.9 percent increase from June 

70% Still Sell Above List

Torrid Market 
Shows Signs 
of Cooling 
Statewide

By Diane Sydell, President, and David Walker
Southland Regional Association of Realtors®

Despite an impressive perfor-
mance in the first six months of 
the year, California’s residential 
housing market’s momentum 
appears to be moderating as a 
few more properties are listed 
for sale and rising prices push 
buyers to their limits.

June home sales 
were up 28.3 per-
cent from a year 
ago, but down 
slightly month-
to-month, 
the California 
Association of 
Realtors reported 
recently. 

With 
exceptional sales 
growth in June, 

the state housing market ended the first 
half of the year with a year-to-date in-
crease of 33.6 
percent. 

Higher-
priced 
markets 
continued 
to do well 
while sales of 
lower-priced 
properties 
remained 
below last 
year’s levels. 

“We’re 
starting to see 
what a dif-
ference, just a 
slight uptick 
in inventory 
and listings 
can do to 
help lessen 
the buying 
frenzy and 
create a sense 
of normalcy,” 
said C.A.R. President Dave Walsh. “The 
market is still extremely competitive, 
with 70 percent of homes selling above 
list price; however, the number of new 
listings increased in June, and both the 
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2020. 
• Higher-priced markets continued to 

do well while sales of lower-priced prop-
erties remained below last year’s levels. 
The million-dollar market increased in 
demand by triple-digits year-over-year, 
with sales of homes priced $2 million 
and above surging 141 percent from a 
year ago. 

Sales of homes priced below 
$300,000, on the other hand, continued 
to fall precipitously, with the year-over-
year growth rate declining 48 percent 
in June. 

Tight housing supply continues to be 
the primary constraining factor for sales 
in the lower price segment. The state has 
sold more homes in the million-dollar 
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the 2nd quarter, a condition that has not 
been observed in California in the past.
The Southland Regional Association of Real-
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of the largest local associations in the nation.

share of listings with a reduced price and 
median reduction amount increased, 
giving buyers more opportunities to 
purchase.”

California’s median home price set 
a record high for the fourth consecu-
tive month in June as the median price 

increased 0.2 percent on a month-to-
month basis to $819,630 in June, up 
from May’s $818,260. The median was 
up 30.9 percent from the $626,170 price 
recorded in June 2020. The median 
price in California also remained above 
the $800,000 benchmark for the third 
consecutive month.

The pace of growth in home prices 
appeared to be decelerating, however, 
as the change between May and June 
remained below one percent, and the 
increase was the smallest in the past four 

months.  
On a year-over-year basis, the 

statewide median price increased more 
than 30 percent for the third consecutive 
month. 

“Tight supply, low rates and the 
change in the mix of sales continue 
to be the primary factors pushing up 
home prices to record levels,” said Jordan 
Levine, C.A.R. vice president and chief 
economist. “However, we are expecting 
price growth to slow from this point on 

as the top end of 
the market begins 
moderating. ”

With pend-
ing sales down for 
the first time in 

14 months, closed sales — which have 
declined five out of the last six months 
— will likely remain lackluster as the 
market enters the second half of the year.

Other key points from C.A.R.’s June 
2021 resale housing report included:

• At the regional level, four of the five 
major regions in the state set new record 
high median prices in June, with each re-
gion increasing by more than 20 percent 
from a year ago. The San Francisco Bay 
Area continue to grow at the fastest 
pace with a year-over-year gain of 35.0 

percent, 
followed by 
Southern 
California  
at 30.3 
percent. 

• All 51 
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tracked 
by C.A.R. 
experienced 
price growth 
on a year-
over-year 
basis, with 
47 of them 
reported a 
double-digit 
rate increase 
in median 
price from 
last year. Del 
Norte had 
the largest 
price gain of 
48.1 percent 

in June, followed by Siskiyou, 40.5 per-
cent, and Santa Barbara, 39.2 percent. 

Twenty-five counties set new record 
high median prices in June. Lake had 
the smallest price growth of all counties 
with a 3.9 percent increase from June 
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2020. 
• Higher-priced markets continued to 

do well while sales of lower-priced prop-
erties remained below last year’s levels. 
The million-dollar market increased in 
demand by triple-digits year-over-year, 
with sales of homes priced $2 million 
and above surging 141 percent from a 
year ago. 

Sales of homes priced below 
$300,000, on the other hand, continued 
to fall precipitously, with the year-over-
year growth rate declining 48 percent 
in June. 

Tight housing supply continues to be 
the primary constraining factor for sales 
in the lower price segment. The state has 
sold more homes in the million-dollar 

price gain of 48.1 percent in June, followed 
by Siskiyou, 40.5 percent, and Santa 
Barbara, 39.2 percent.

Twenty-five counties set new record 
high median prices in June. Lake had the 
smallest price growth of all counties with a 
3.9 percent increase from June 2020.

• Higher-priced markets continued to do 
well while sales of lower-priced properties 
remained below last year’s levels. The 
million-dollar market increased in demand 
by triple-digits year-over-year, with sales of 
homes priced $2 million and above surging 
141 percent from a year ago.

Sales of homes priced below $300,000, on 
the other hand, continued to fall precipitously, 
with the year-overyear growth rate declining 
48 percent in June.

Tight housing supply continues to be the 
primary constraining factor for sales in the 
lower price segment. The state has sold more 
homes in the million-dollar market than the 
sub $500,000 market in the 2nd quarter, 

a condition that has not been observed in 
California in the past.
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2022 BOARD OF DIRECTORS ELECTION
Voting for the 2022/2023 SRAR Board of Directors will begin September 27, 2021 and remain open through NOON, Tuesday, October 
12, 2021. Members will elect fourteen(14) directors for a two-year term . Be sure to cast no more than 14 votes. Voting for more than 14 
candidates will void the entire ballot. The primary method of voting is electronic by accessing the SRAR.com website, clicking on the the 
election button and following the instructions. Voting is fast, simple, secure and confidential. All REALTOR® members in good standing 
are eligible to vote. All members may vote only once; therefore, members who request a written ballot will be blocked from voting online.
Take an active role in the future of your association by exercising your right to vote for the individuals who will lead the association for the 
next two years.

FILIP S. CRISPINO
SLATE CANDIDATE

I would bring in the perspective of an Agent 
Realtor in the field. I would connect with our 
membership population that is starting their 
career and those who are just beginning to 
truly make this a professional business. Bring 
a fresh perspective to the Board  with the goal/

intention of positively broadening our engagement with fellow 
members.

LOUISA HENRY
SLATE CANDIDATE

To make sure Realtors stay relevant and 
educated for our clients. Also to make changes 
in our Real Estate community as the board 
and members see fit to better our Profession, 
Also on a more personal note to work with the 
best in our profession and to learn from them, 

So that I may mentor new agents. l would also eventually like to 
teach new agents in our industry. My goal this year is getting my 
Brokers license as I have passed all classes and am waiting on a 
test date.

VILMA LETOSKY
SLATE CANDIDATE

Throughout my years of being a Realtor/
Broker/Owner and a Director of SRAR and 
CAR, I have enjoyed the leadership so much 
that I have been able to share some of my 
experience with my agents and my fellow 
Realtors. I am happy to share that this year is 

my 30th anniversary of being a Realtor. Serving my Community 
and helping homeowners to make their dream of homeownership 
a reality has been deeply fulfilling and rewarding, however, I feel 
that I have much more to give back to my Association and my 
community and this is one of the reason I would like to continue to 
be a SRAR Director to advocate for our industry.

RICH PISANI
SLATE CANDIDATE

l joined SRAR in 2010. ln 2013 I began 
serving on the MLS COMMITTEE, it's VICE 
CHAIR in 2016 and CHAIR in 2017. Also in 
2013 began serving on the GRIEVANCE 
COMMITTEE. Serving as it's VICE CHAIR 
in 2018 and Chair in 2019. I successfully 

completed the LEADERSHIP INSTITUTE in 2013 and was elected 
to the Board of Directors in 2019. I am dedicated to my community, 
served several years on the Greater Valley Glen Council, and as 
it's Treasurer. I am a passionate animal lover and work closely 
with GreySave, a Greyhound Adoption group finding forever 
homes for retired Greyhounds. A portion of proceeds from every 
closing is donated to GreySave. I look forward to further serving 
our Association on it's BOARD OF DIRECTORS making thoughtful 
and important changes for the benefit of a terrific future for our 
members.

GINA UZUNYAN
SLATE CANDIDATE

2016 SRAR president, 2019 Realtor of 
the year, 2021 Governmental Affairs Chair, 
CAR Board of Director, Past SRAR Board of 
Director, Past NAR Director, Legislative Key 
Contact. Actions speak louder than words, 
when I'm not selling I'm advocating protecting 

our profession. No matter how busy, I make time to assist my 
fellow Realtors & volunteer at SRAR. Having served on almost all 
standing committees, my 35+ years of Real Estate experience 
puts me in a unique position to be of service for ALL our members. 
Broker/Owner of a full time service Real Estate firm, I specialize 
in selling & leasing Residential Multi-Units, Commercial, Land 
Developments properties. Owned & operated an independent 
escrow & mortgage company, licensed mortgage broker, this 
experience gives me understanding & prospective of the entire 
Real Estate industry that's second to none. More than ever, we 
need capable leadership to represent Realtors. It will be my honor 
to recieve your vote, Thank You.

KRISTEN KALSKI
SLATE CANDIDATE

As a Board of Director member for the past 2 
years, we have made some significant changes 
and decisions for our 10,000+Members. I 
value the opportunity to work as a team to 
better our association, our members, our 
profession, and the communities we serve. I 

want to continue to add value to our members and our profession. 
I have been a part of SRAR since 2000, at first as an affiiliate, then 
as a Realtor. I value education and I am finishing up my Master 
of Science in Real Estate, Finance and lnvestment. My goal is 
to continue to grow in my leadership skills by contributing this 
knowlege to SRAR, CAR, and my clients.

Vote VoteVoteVote VoteVote Vote
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ERIKA KAUZLARICH-BIRD
SLATE CANDIDATE

I have already been a director for a number 
of years. Being a part of the association has 
given me tremendous passion for our industry 
and our members. I would like the opportunity 
to continue to serve, utilizing my talents to 
best serve our real estate community, with 

professionalism and passion.

2022 BOARD OF DIRECTORS ELECTION

BRYAN ALMEDIA
SLATE CANDIDATE

I would like to be a director becasue I feel 
like I can bring youthfulness and fresh ideas to 
a Board that is in desperate need of just that. 
We need new innovative ways of continuing to 
connect and provide value to our membership, 
and someone that would go out there and be 

able to connect with our younger audience and still insipre our 
more seasoned individuals at the same time I believe I would be 
perfect in doing just that!

NEAL ADLER
SLATE CANDIDATE

Have been a member of SRAR since 
January 1994 and been active in the assoction. 
Served as member, Vice-Chair and Chair for 
Pro Standards and Grievance Committee, 
BOD rep for Ethics and Arbitration. I have 
nearly 23 years experience in Grievance, Pro 

Standards, Ethics and Aribitration. Have been certified by CAR and 
Strauss Center for Dispute Resolution at Pepperdine Law Schoot 
in Mediation and Dispute Resolution. Have served on SRAR BOD 
since 2019.

WINNIE DAVIS
SLATE CANDIDATE

Hornored to have served as a past President, 
founded local leadership program & chaired 
many committes. Active in Real Estate Sales 
40+ years specializing in Listings, Sales &, 
lnvestments & Property management. Named 
#1 Sales Title for yrs. NAR & CAR Director, 

serving & chaired several committees representing concerns at 
the National & State level. Our industry will see more changes 
in this decade than in the last 100 yrs. Would like to continue 
serving with my knowledge and experience on the SRAR Board 
to serve our members. I am excited to live in these interesting 
times & more excited about you, allowing me to contiune assisting 
our Assoication into the future! Your vote is important to me & I 
appreciate & am thankful for your vote & support!

MICHAEL DEAN VINCENT
SLATE CANDIDATE

I have been with organized real estate since 
2009, when asked to join and have only been 
absent when term limits require. I have been 
President and Chairman of Santa Clarita 
Valley Division, Governmental Affairs both 
SFV and SCV, MLS both SFV and SCV and 

Executive committee along with liaison for 3 years for the BOD. 
I am currently an lndependent broker and am applying to come 
back to Board of Directors after serving my 1 year hiatus per the 
rules we created when I was with the BOD. I am ready to get back 
to helping my local association do all that it can to help it's local 
members in the real estate industry. Here to protect our members 
and make a difference.

ROBERT L. JOHNSON
SLATE CANDIDATE

We have 10,000+ members at SRAR. 
Each one of those members has a voice. 
REALTORS are in this fight together to 
preserve homeowner private property rights 
along with our livelihood in this industry. We 
all see the disruption taking place. I am ready 

for the challenge as I know there are many different viewpoints of 
our fellow members on various issues. As a director, I will place 
the welfare of the association before my own personal interest, 
and keep the viewpoints of our members in mind. Doing this will 
help me make the right decision's for the good of our association. 
My experience as a C.A.R. Director and member of various 
committees at the local and state level has lead to experience of 
taking issues of importance to the association and report those 
matters of concern or actions taken by the association back to my 
constituency.

Vote VoteVoteVote VoteVote Vote
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2022 BOARD OF DIRECTORS ELECTION

GAYE RAINEY
SLATE CANDIDATE

I have been a member of SRAR for 43 
years. I served as President of SRAR in 2015. 
I am currently serving on the SRAR Board 
of Directors, MLS, Professional Standards, 
and Procuring Cause Committee. I am a 
CAR Dirctor, Vice Chairman of the CAR MLS 

Committee, member of CAR Professional Standards Commitee 
and Risk Management Forum. I also serve on the NAR MLS 
Committee. I am an active Real Estate agent and Broker of Record 
for a productive Real Estate Office. Through my continuing service, 
I see what is happening in our profession from the local, State and 
National levels and always strive to make it better and serve our 
members and clients at the highest level. I believe in the values 
of our profession and will always work diligently on your behalf to 
promote these values.

DAN TRESIERRAS
SLATE CANDIDATE

Proud to have served as President for 2019 
of Southland Regional Association of Realtors, 
a Board of Director for over a 10 year period, 
and a Board of Director for CAR for over the 
last 10 years. It is my desire to serve again and 
continue to be a part of this Great Organization. 

I have 43 years of full time Real Estate experience and a wealth of 
working Transactional Experience. Born and raised here in the San 
Fernando Valley. Served 4 years in the U.S. Navy as a hospital 
Corpman attached to the Marine Corps at Camp Pendleton and 
later served overseas. I would appreciate your vote, Thank You.

Vote VoteVoteVote VoteVote Vote

FREDERICK P. TAZARTES
SLATE CANDIDATE

I have been a Realtor for over 15 years, in the 
time I have worked for 3 different Brokerages.

I started as an agent and progressed into 
management and compliance. I am involved 
with the MLS and Greviance Committtees 
and on the SCV Committee. I would like to 

be involved with the Board as we enter some interesting times in 
Real Estate. My current company is involved with 4 different MLS 
Boards and it is interesting to see how each Board is dealing with 
the current state of Real Estate. I would like to be part of the Board 
and as they make decisions that wiil affect the future of SRAR and 
Real Estate in general. I believe that my current experience and 
my past experience of working for major financial intstitutions that 
were related to Real Estate would provide usefully for the Board as 
we move forward.

FRED SABINE
SLATE CANDIDATE

My experience at SRAR goes back many 
years and includes Past President 2011 and 
Realtor of the year. I also have been a CAR 
Director since 2008 and have just been 
approved a second term as CREPAC Trustee. I 
believe that my CAR experience with CREPAC 

and 4 years as an IMPAC Trustee (Co-vice Chair 2016) will be 
an asset in helping guide the Southland Regional Association of 
Realtors for the next 2 years.

EUGENIA (GINA ) AGUILAR
SLATE CANDIDATE

With over 30 years as a Realtor and now a 
Broker/Manager, I have had vast experience 
in organized Real Estate and serving 
our association for over 15 years. I have 
served numerous terms on the Greviance, 
Professional Standards, Ethics and Arbritation 

Committee, Equal Opportunity Housing Committee as well as an 
Ombudsman and Adovcate. My role has expanded in serving as 
an Ombudsman for CAR. My people skills and calm demeanor 
have been an essential part of serving our Membership. Serving 
my association has been an honor and a pleasure. It has allowed 
me to meet and work with true Real Estate professionals with a 
common vision of raising the bar in our industry.

ANTHONY BEDGOOD
SLATE CANDIDATE

I have found a passion in giving back to 
our Association. When I partictipated in the 
Leadership program, I met collegues and 
mentors that fueled my desire to do my part 
for REALTORS and the clients we serve. I 
have not been licensed for a long time, but 

I started into leadership quite early. I am on the SCV Council as 
well as the Co-chair for the SCV Networking Meetings. I am also 
an active memeber in the SCV GA. ln the valley, I am the Vice 
chair of YPN and also serving my second year on the Grievance 
committee. This experience has given me the tools and the desire 
to continue to serve the association as a board member. I can offer 
fresh perspectives and enthusiasm. I appreciate the opportunity!
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Support Local Housing Charities
Help support the local charities that provide a 
broad range of housing-related services to needy 
residents of the San Fernando and Santa Clarita 
valleys by donating to the Charitable Foundation of 
the Southland Regional Association of Realtors.
Founded in 1990, the 
501(c)(3) charitable non-
profit annually raises funds 
that make a difference in 
the lives of homeless fami-
lies, women with children, 
men, and the nonprofit 
charities dedicated to help-
ing their neighbors keep a 

roof overhead. Every tax-deductible donation goes 
a long way for organizations like this year’s recipi-
ents of grants from the SRAR Foundation, including 
Hope of the Valley, ONEGeneration, MAPS, Bridge 
to Home, SFV Rescue Mission, L.A. Family Housing, 
and Strength United. To see the full list of recipients 
over the decades and to make a tax-deductible 

donation, go to SRAR.com 
and click on the SRAR 
Charitable Foundation 
link located near the top 
of the left column. The 
Foundation is dedicated to 
improving the social and 
economic well being of our 
communities. 

Register now for a fun day of golf, networking, food, drinks, and in-
credible opportunities to win out-of-this world raffle prizes. Proceeds 
go to the SRAR Charitable Foundation for distribution to housing-re-
lated charities serving the San Fernando and Santa Clarita valleys. 

It’s the Association’s biggest fundraiser of the year. Fun for everyone 
— SRAR members or the public —  with plenty of chances to win. Go 

online now to register at www.srar.com/charitygolf2021.

SRAR 7232 Balboa Blvd. Lake Balboa, CA 91406  .  Phone: 818-786-2110  .  www.SRAR.com. 
Get reminders & updates on The Charity Golf Classic by texting INVOLVE or WHATSUP to 313-131

Follow Us on Facebook at www.facebook.com/southlandregional

G    LF
Classic

REGISTER ONLINE:
WWW.SRAR.COM/CHARITYGOLF2021

MONDAY, AUGUST 30, 2021

Porter Valley Country Club
19216 Singing Hills Drive, Northridge, CA 91326

FOR MORE INFO, CONTACT THERESA BY E-MAIL AT THERESAG@SRAR.COM

EARLY BIRD GOLF: $160 per golfer includes
breakfast and lunch

EARLY BIRD MULLIGAN PACKAGE: $20 
(Both offers end July 16, 2021)

$175 per golfer (includes breakfast & lunch) 
Mulligan Package: $25

Rookie Package: $100 per golfer (includes breakfast & lunch)
(August 23, 2021 Last Day of Golf Registration) 

8am Registration  |  9am Shotgun
Lunch Only (10:30am-1:30pm) : $55 with 2 Raffle Tickets

Charity

       Drink Sponsors

Birdie Sponsor

Ace Sponsors

       Tee Sponsors

Seven Local 
Charities Get 
Realtor Grants

By Diane Sydell, President, and David Walker
Southland Regional Association of Realtors®

The Charitable Foundation of 
the Southland Regional As-
sociation of Realtors recently 
presented grants to seven local 
nonprofit organizations that 
assist homeless individuals and 
families in crisis.
In a reception held in Studio City, Di-
ane Sydell, SRAR president, presented 
checks in the amount of $5,000 to:

• Hope of the Valley
• ONEGeneration

• MAPS  Charities — Mission to 
Assist and Provide for Seniors

ADVERTISING SUPPLEMENT

Interest Rate Update
National average as reported 

by Freddie Mac on:

July 22
30-Yr FRM — 2.78 percent
15-Yr FRM — 2.12 percent

July 15
30-Yr FRM — 2.88 percent
15-Yr FRM — 2.22 percent

REALTOR® is a federally registered collective membership mark which identifies a real estate professional who is a Member of the NATIONAL ASSOCIATION OF REALTORS® and subscribes to its strict Code of Ethics.

THE VOICE OF REAL ESTATE IN THE SAN FERNANDO AND SANTA CLARITA VALLEYS
www.SRAR.com | Real Estate Questions? E-mail Diane Sydell, SRAR 2021 President, c/o DavidW@SRAR.com     

• Bridge to Home
• San Fernando Valley Rescue 

Mission
• L.A. Family Housing

• Strength United
 The Charitable Foundation in May 

also donated $2,000 to each of the fol-
lowing nonprofit organizations:

• Santa Clarita Valley Senior 
Center

• Operation Gratitude
• Northridge Hospital Foundation

• New Horizons
• Santa Clarita Valley Kids Holiday 

Party
“Each of these organizations pro-

vides invaluable services to needy mem-
bers of our community,” said Wendy 
Furth, chair of the SRAR Charitable 

Foundation. “We need more affordable 
housing for everyone, and these are the 
people and nonprofits that fill the gap, 
working tirelessly to keep people in a 
home and off the streets. 

“It’s gratifying that Realtors play 
a role in making that happen,” Furth 

said. In the coming weeks this page will 
profile each of the recipients.
The Southland Regional Association of Real-
tors® is a local trade association with more 
than 10,300 members serving the San Fer-
nando and Santa Clarita Valleys. SRAR is one 
of the largest local associations in the nation.

For Neighbors in Need, Use 
L.A. Homeless Outreach Portal
In fraught, challenging 
times, anyone can lose a 
home. To help people living 
on the street, go online to 
LA-HOP.org. 
LA-HOP is designed to assist 
people experiencing homelessness 
in L.A. County with outreach 
services. 

Information provided by Good 
Samaritans will be used to dis-
patch homeless services outreach 
teams to help individuals in need 
and deal with issues related to the 
homeless crisis.

Left to right:  Marilyn Sappington, San Fernando Valley Rescue Mission, community relations manager; Sue Sexton, OneGeneration, direc-
tor of development; Cecily Lerner, Mission to Assist and Provide for Seniors, nonprofit consultant; Wendy Furth, SRAR Charitable Founda-
tion, chair; David Prentice, SFV Rescue Mission, director; Tim Johnson, SRAR, chief executive officer; Klara Zimmerman, MAPS, director; 
Jeff Phillips, SRAR, president-elect; Diane Sydell, SRAR president; Ken Craft, Hope of the Valley, president; Nicole Roberts, Strength United, 
development director; Chelsea Mottern, L.A. Family Housing, grants manager; Kim Goldberg-Roth, Strength United, executive director; and 
Melanie Berringer, L.A. Family Housing, community engagement manager. Not photographed: Michael Foley, Bridge to Home, executive 
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SEVEN LOCAL CHARITIES GET REALTOR GRANTS
BY DIANE SYDELL, PRESIDENT, AND DAVID WALKER

SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

The Charitable Foundation of the 
Southland Regional Association of 
Realtors recently
presented grants to seven local nonprofit 
organizations that assist homeless 
individuals and families in crisis.

In a reception held in Studio City, Diane 
Sydell, SRAR president, presented checks 
in the amount of $5,000 to:

• Hope of the Valley
• ONEGeneration

• MAPS Charities — Mission to
Assist and Provide for Seniors

• Bridge to Home
• San Fernando Valley Rescue

Mission
• L.A. Family Housing

• Strength United
The Charitable Foundation in May also 

donated $2,000 to each of the following 
nonprofit organizations:

• Santa Clarita Valley Senior
Center

• Operation Gratitude
• Northridge Hospital Foundation

• New Horizons
• Santa Clarita Valley Kids Holiday

Party
“Each of these organizations provides 

invaluable services to needy members 
of our community,” said Wendy Furth, 
chair of the SRAR Charitable Foundation. 
“We need more affordable housing for 
everyone, and these are the people and 
nonprofits that fill the gap, working 
tirelessly to keep people in a home and off 
the streets.

“It’s gratifying that Realtors play a role 
in making that happen,” Furth said. In the 
coming weeks this page will profile each 
of the recipients.



2021 COMMERCIAL & INVESTMENT 
DIVISION EDUCATION SERIES

 January 20, 2021 January 27, 2021
Intro to 

Commercial
 Leasing

9am-10:30am

All Classes Listed Below Are Held On Wednesdays 9:00am - 12:00pm 
The classes are all free and are all via zoom until decided otherwise

February 17, 2021

Deferring Capital 
Gains Through 
1031 Exchange

April 7, 2021

Effective 
Commercial 
Purchase

 Agreements

May 12, 2021 
Keys to 

Financing 
Commercial 
Real Estate 

June 16 2021 July 21, 2021 August 18, 2021

Tax & Legal 
Impact on

 Real Estate

Tuesday, September 28, 2021

Effective 
Commercial 

Lease 
Agreements

October 20, 2021
Due Diligence
 in Commercial 

Real Estate
 Transactions

November 17, 2021
Property

 Management for 
Investment

 Real Estate

March 10, 2021

ABC’s of 
Commercial 
Real Estate

9am-10:30am

Southland Regional Association of REALTORS®
“The Voice of Real Estate in the San Fernando and Santa Clarita Valleys”

To get text reminders on Commercial Classes, text COM to 313-131

Due to COVID-19, the SRAR’s Commercial and Investment Division will be offering 2021 classes for free, until further notice.  
While The ABC’s of Commercial Real Estate and Introduction to Leasing are always free, all other classes are normally in-person and $25.00. 

All classes require registration found under the calendar at: srar.com/events or at the link noted in each box above. Take 5 or more classes to get 
a Certificate of Completion in early 2022. Classes do NOT contribute to continuing education credits.

Overview of 
Commercial Real  
Estate Investment 

Analysis

Overview of 
Commercial Real 
Estate Investment 

Analysis

Overview of 
Commercial 
Real Estate 

Investment Analysis

Brian Hatkoff, CCIM Heather Boren Bruce Hatkoff, Esq.

Arnie Garfinkel , All Star Group Brian Hatkoff, CCIM Dino Champagne

Brian Hatkoff, CCIM Bruce Hatkoff, Esq. Tony Watson, Robert Hall & Associates

Brian Hennessey, SVP Avison Young Brian Hatkoff, CCIM Bill Waldman, Waldman Real Estate

SRAR.com/CIclass20January2021 SRAR.com/CIclass27January2021 SRAR.com/CIclassFebruary2021

SRAR.com/CIclassMarch2021 SRAR.com/CIclassApril2021 SRAR.com/CIclassMay2021

SRAR.com/CIclassJune2021 SRAR.com/CIclassJuly2021 SRAR.com/CIclassAugust2021

SRAR.com/CIclassSeptember2021 SRAR.com/CIclassOctober2021 SRAR.com/CIclassNovember2021
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https://www.srar.com/events/?p=calendar&date=2021-1-20#25768
https://www.srar.com/events/?p=calendar&date=2021-1-27#25769
https://www.srar.com/events/?p=calendar&date=2021-02-17#25770
https://www.srar.com/events/?p=calendar&date=2021-3-10#25771
https://www.srar.com/events/?p=calendar&date=2021-4-7#25772
https://www.srar.com/events/?p=calendar&date=2021-05-12#25773
https://www.srar.com/events/?p=calendar&date=2021-6-16#25775
https://www.srar.com/events/?p=calendar&date=2021-7-21#25776
https://www.srar.com/events/?p=calendar&date=2021-8-18#25777
https://www.srar.com/events/?p=calendar&date=2021-9-28#25778
https://www.srar.com/events/?p=calendar&date=2021-10-20#25779
https://www.srar.com/events/?p=calendar&date=2021-11-17#25780


Southland Regional Association of REALTORS®

Main Office 
7232 Balboa Blvd
Lake Balboa, CA 91406
818-786-2110

Santa Clarita Office
20655 Soledad Cyn. Rd. #33
Canyon Country, CA 91351

661-299-2930

TOP 10
Member Benefits

FREE - An easy program for 
CMAs, Buyer Tours, Property 
Reports and Flyers with QR codes 
& smartphone reports for you & 
your clients.

FREE - Create, edit & complete 
contracts and forms for real estate 
transactions. Online program includes 
branding, template creation, auto fill, 
smart forms and more!!

FREE - A NAR exclusive online 
database providing REALTORS® with 
residential & commercial data from 
over 147 million parcels Nationally! 

Ombudsman & Ethics Advocate Our 
service can help you resolve disputes 
without having to file a complaint or walk 
you through each step of the complaint 
process if you choose to file.

FREE - A listing 
syndication service that 
delivers a Broker controlled 
platform.

Easy to use accounting software 
exclusively for Real Estate Agents 
providing ease in tracking expenses 
including mileage & receipt storage. 
Generate reports to give direct to tax 
preparers.

FREE - Statewide tax & public records 
with MLS listings, photos & sales data, 
neighborhood searches, distressed property 
flags, market & trend reports & more! Access 
from CRISnet.

FREE 45 hour CE courses. 
Access through CAR.org.

A tool to streamline the tenant screening & 
rental application process. Along with a rental 
application, each application package includes 
a TransUnion credit report (with score), 
criminal background check & national eviction 
report.

Included in SRAR dues & MLS fees

RealtyZam

Tech Support

Monday through Friday 
8:30am-9:00pm

Saturday & Sunday  
8:30am-5:00pm. 

Call - 866.922.0108
Online Chat - SRAR.COM/services

www.srar.com 	 Realtor® Report	 August/September 2021	 9
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TM

CRIS NET MLS

CRIS NET MLS

$

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS®

MARKET SNAPSHOT

SAN FERNANDO VALLEY
JULY 2021

NEW LISTINGS VS. CLOSED SALES

AVAILABLE INVENTORY

The median sale price for
single family homes

increased by

15%
from this time last year

Brokers added

7
MORE listings to the database
last month compared to July

2020, and there was

77
MORE  closed sales

At the current rate of sales, the

ACTIVE listings represent a

1.14 -month supply

In July there were

823
active listings in the database

which is a 

12.4%
DECREASE from the previous year

The total dollar value of

 to date sales increased

$1,915,867,000
from July 2020

Median
Sale Price
$920,000

FOR
SALE

New Listings Closed Sales

20202020 2021 2021

87
8

88
5

64
4

72
1

$4.6
Billion

YTD in closed sales

NEW

&

TM

CRIS NET MLS

CRIS NET MLS

$

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS®

MARKET SNAPSHOT

SANTA CLARITA VALLEY
JULY 2021

NEW LISTINGS VS. CLOSED SALES

AVAILABLE INVENTORY

The median sale price for
single family homes

increased by

22%
from this time last year

Brokers added

30
MORE  listings to the database

last month compared to July
2020, and there was

3
MORE  closed sales

At the current rate of sales, the

ACTIVE listings represent a

.9 -month supply

In July there were

337
active listings in the database

which is a 

7%
INCREASE from the previous year

The total dollar value of

 to date sales increased

$1,021,824,000
from July 2020

Median
Sale Price
$810,000

FOR
SALE

New Listings Closed Sales

20202020 2021 2021

41
4

44
4

37
3

37
6
$1.76
BillionYTD in closed sales

NEW

&

Statistics
Market Snapshot (July 2021):
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Agoura Hills:
For Sale - 1 sign per unit, shall not exceed 6 square ft. in area and 6 ft. in 
height
Open House/Directional - Maximum of 4 signs, size may not exceed 3 square 
ft. in area or 4 ft. in height
Other - No flags, balloons or banners, Signs can not be located on a public 
right-of-way

Beverly Hills:
For Sale - 1 - 150 square in. sign including riders
Open House/Directional - Not allowed
Other - Must obtain annual sign permit sticker from city

Burbank:
For Sale - Sign shall not exceed 7 square feet including riders. Maximum of 2 
riders
Open House/Directional - Maximum of 4 signs, size may not exceed 24” x 
24” in area or 3ft. in height
Other - See municipal code for details

Calabasas:
For Sale - 1 - 6 square ft. sign
Open House/Directional - Maximum of 2 signs, size may not exceed 3 square 
ft. in area.
Other - Signs can not be located on a public right-of-way

Hidden Hills:
For Sale - Not allowed
Open House/Directional - Not allowed
Other - Call for details

Los Angeles City:
For Sale - 1 or more unlighted signs. Total area of signs not to exceed 12 
square ft.
Open House/Directional - Not specified
Other - See municipal code for details

Malibu:
For Sale - 1 sign per unit, shall not exceed 6 square ft. in area and 6 ft. in 
height
Open House/Directional - Signs can not exceed 3 square ft. in area or 4 ft. 
above ground level
Other - No more than 2 pole flags not exceeding 2 square ft. or 5 ft. in height 

Listed below for your reference, are the specific municipal regulations, along with the regulations for L.A. and Ventura Counties that 
apply in unincorporated areas or those cities without specific municipal codes. SRAR highly advises REALTORS® to check the cur-
rent laws, and follow these best practices as they will help preserve our rights as REALTORS® to use temporary signs:

1. Only post temporary signs (directional or open house) when you have an open house.
2. Always observe time and placement restrictions for signage.
3. Always obtain a property owner's permission before placing a temporary sign on someone's property whether their property is resi-
dential or commercial.
4. Never place temporary signs in the medians or rights of way - meaning along the streets or sidewalk and observe Americans with 
Disabilities Act regulations.
5. Decrease visual clutter by "piggy backing" off of other directional signs, placing your directional signs only when your directions 
divert from other directions. 

shall be used

San Fernando:
For Sale - Sign shall not exceed 6 square ft. in area and 6 ft. in height. Rider no 
larger than 6” X 24”
Open House/Directional - Permitted between 9am and sunset
Other - See municipal code for details

Santa Clarita:
For Sale - Maximum height of 6ft
Open House/Directional - Not permitted on sidewalks, parkways or medians.
Other - Price information prohibited

Simi Valley:
For Sale - Sign shall not exceed 12 square ft. and 6 ft. in height
Open House/Directional - Not permitted on sidewalks or medians
Other - See municipal code for details

West Hollywood:
For Sale - 1 - 432 square inch sign per frontage & 2 - 76 square inch riders
Open House/Directional - 1 per corner, 4 per intersection 18" X 24" Tue., Sat. 
& Sun. 11am to 7pm
Other - 4 flags per open house. See municipal code for details

Westlake Village:
For Sale - 1 sign per unit, shall not exceed 6 square ft. in area and 5 ft. in height
Open House/Directional - 1 open house sign on property. No directional signs 
permitted in community
Other - See municipal code for details

Los Angeles County: (unincorporated areas, and municipalities without 
regulations)
For Sale - 1 or more unlighted signs. Total area of signs not to exceed 12 square 
ft.Open House/Directional - No ordinance
Other - See municipal code for details

Ventura County: (unincorporated areas, and municipalities without 
regulations)
For Sale - 1 free standing sign that does not exceed 12 square ft. or 8 ft. in 
height
Open House/Directional - 1- 3 square foot sign per frontage not to exceed 4 ft. 
in height
Other - See municipal code for details

 The following are the regulations from each municipality in 
areas where our members frequently work:

City Sign Ordinances
SAN FERNANDO AND SANTA CLARITA VALLEY
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR JULY 2021

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR JULY 2021

ACTIVE INVENTORY EN ES CS WN WS SFV TOT EXT TOTAL

NEW LISTINGS 80 113 117 171 177 658 693 1,351

TOTAL ACTIVE LISTINGS 79 118 104 130 174 605 755 1,360

AVERAGE DAYS ON MARKET 68 46 46 52 43 49 52 51

AVERAGE LIST PRICE IN THOUSANDS 748.3 1,494.2 1,687.4 1,304.0 2,616.8 1,712.0 994.5 1,313.7

MEDIAN LIST PRICE IN THOUSANDS 715.0 1,180.0 960.0 900.0 1,250.0 985.0 649.0 800.0

BOMS 27 27 29 55 60 198 190 388

AVERAGE BOM PRICE IN THOUSANDS 691.7 1,202.3 1,390.5 1,008.9 1,557.8 1,214.2 790.3 1,006.6

BOM TO SALE RATIO 40.9 32.1 34.1 37.7 40.0 37.3 38.4 37.8

EXPIRATIONS 4 8 4 3 9 28 30 58

PENDING SALES
NEW ESCROWS OPENED 73 74 80 150 157 534 492 1,026

TOTAL YTD ESCROWS OPENED 456 554 537 846 996 3,389 3,246 6,635

NEW OPEN ESCROWS AVERAGE DAYS ON MARKET 22 19 21 23 21 21 25 23

NEW OPEN ESCROWS AVERAGE LIST PRICE 704.7 1,271.6 1,424.4 989.1 1,257.2 1,133.4 753.8 951.4

CLOSED SALES
NEW ESCROWS CLOSED 66 84 85 146 150 531 495 1,026

TOTAL YTD ESCROWS CLOSED 438 555 526 816 946 3,281 3,039 6,320

VOLUME OF NEW SALE DOLLARS IN MILLIONS 48.295 116.7496 111.386 146.167 191.559 614.155 393.85624 1,008.011

VOLUME OF TOTAL YTD SALES IN MILLIONS 296.226 792.4126 741.058 791.148 1,262.335 3,883.179 2,274.635 6,157.814

AVERAGE SALE PRICE IN THOUSANDS 731.7 1,389.9 1,310.4 1,001.1 1,277.1 1,156.6 795.7 982.5

MEDIAN SALE PRICE IN THOUSANDS 715.0 1,075.0 902.0 900.0 1,025.0 920.0 576.0 820.0

COOP SALES 49 67 67 125 133 441 423 864

PERCENT OF COOP SALES 74.2 79.8 78.8 85.6 88.7 83.1 85.5 84.2

AVERAGE DAYS ON MARKET 26 16 17 25 21 25 23

SALES AT LIST PRICE 58 63 73 129 123 446 406 852

PERCENT OF SALES AT LIST PRICE 87.9 75 85.9 88.4 82 84 82 83

SALES TO LISTING INVENTORY RATIO 83.5 71.2 81.7 112.3 86.2 87.8 65.6 75.4

FINAL SALE TO NEW LISTING RATIO 82.5 74.3 72.6 85.4 84.7 80.7 71.4 75.9

CLOSED SALES
FORCLOSURE/REO 0 0 0 0 0 0 5 5

SELLER CONCESSIONS 0 0 0 0 0 0 0 0

SHORT SALE 0 1 0 0 0 1 0 1

STANDARD 57 73 77 135 141 483 451 934

OTHER 9 10 8 11 9 47 39 86

ACTIVE INVENTORY EN ES CS WN WS SFV TOT EXT TOTAL

NEW LISTINGS 36 48 51 38 54 227 161 388

TOTAL ACTIVE LISTINGS 35 49 47 36 51 218 195 413

AVERAGE DAYS ON MARKET 80 55 53 70 45 59 61 60

AVERAGE LIST PRICE IN THOUSANDS 500.0 732.5 569.3 806.5 666.4 656.7 821.5 734.5

MEDIAN LIST PRICE IN THOUSANDS 530.0 665.0 499.0 575.0 487.0 565.0 633.0 589.0

BOMS 10 14 8 7 14 53 37 90

AVERAGE BOM PRICE IN THOUSANDS 504.4 655.2 599.1 727.3 471.6 579.3 590.9 584.1

BOM TO SALE RATIO 37.0 38.9 17.8 21.2 28.6 27.9 24.8 26.5

EXPIRATIONS 4 1 3 1 1 10 13 23

PENDING SALES
NEW ESCROWS OPENED 31 35 40 37 45 188 123 311

TOTAL YTD ESCROWS OPENED 200 295 299 221 287 1,302 964 2,266

NEW OPEN ESCROWS AVERAGE DAYS ON MARKET 18 17 21 18 20 19 22 20

NEW OPEN ESCROWS AVERAGE LIST PRICE 458.8 665.1 590.0 566.6 658.9 594.2 574.9 586.6

CLOSED SALES
NEW ESCROWS CLOSED 27 36 45 33 49 190 149 339

TOTAL YTD ESCROWS CLOSED 186 286 291 219 279 1,261 959 2,220

VOLUME OF NEW SALE DOLLARS IN MILLIONS 13.148 26.2696 27.052 21.395 30.404 118.268 100.12024 218.388

VOLUME OF TOTAL YTD SALES IN MILLIONS 89.910 186.8236 159.847 130.826 152.556 719.961 587.416 1,307.377

AVERAGE SALE PRICE IN THOUSANDS 487.0 729.7 601.2 648.3 620.5 622.5 671.9 644.2

MEDIAN SALE PRICE IN THOUSANDS 465.0 700.0 510.0 590.0 510.0 530.0 555.0 550.0

COOP SALES 24 32 38 27 41 162 136 298

PERCENT OF COOP SALES 88.9 88.9 84.4 81.8 83.7 85.3 91.3 87.9

AVERAGE DAYS ON MARKET 22 19 17 18 21 22 21

SALES AT LIST PRICE 24 29 37 31 41 162 112 274

PERCENT OF SALES AT LIST PRICE 88.9 80.6 82.2 93.9 83.7 85.3 75.2 80.8

SALES TO LISTING INVENTORY RATIO 77.1 73.5 95.7 91.7 96.1 87.2 76.4 82.1

FINAL SALE TO NEW LISTING RATIO 75.0 75.0 88.2 86.8 90.7 83.7 92.5 87.4

CLOSED SALES
FORCLOSURE/REO 0 1 0 0 0 1 1 2

SELLER CONCESSIONS 0 0 0 0 0 0 0 0

SHORT SALE 0 0 0 0 0 0 0 0

STANDARD 26 35 41 32 49 183 138 321

OTHER 1 0 4 1 0 6 10 16
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SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR JULY 2021

SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR JULY 2021

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL SCV TOT EXT TOTAL

NEW LISTINGS 17 12 68 30 23 83 17 90 340 79 419

TOTAL ACTIVE LISTINGS 23 15 58 21 20 54 7 65 263 83 346

AVERAGE DAYS ON MARKET 45 35 33 37 40 42 16 33 37 37 37

AVERAGE LIST PRICE IN THOUSANDS 762.1 1,228.7 903.4 858.3 847.0 883.2 1,263.8 968.2 923.2 792.5 891.8

MEDIAN LIST PRICE IN THOUSANDS 759.9 1,150.0 750.0 739.9 775.0 800.0 1,197.0 850.0 825.0 598.0 799.0

BOMS 8 4 21 15 6 37 7 48 146 35 181

AVERAGE BOM PRICE IN THOUSANDS 719.5 1,649.9 687.1 832.8 740.8 824.0 1,114.4 929.1 867.2 797.5 853.7

BOM TO SALE RATIO 88.9 50.0 36.8 55.6 31.6 52.1 43.8 68.6 52.7 41.2 50.0

EXPIRATIONS 0 2 2 1 1 5 1 2 14 3 17

PENDING SALES
NEW ESCROWS OPENED 8 6 50 32 16 80 20 77 289 58 347

TOTAL YTD ESCROWS OPENED 89 55 366 168 118 441 91 458 1,786 477 2,263

NEW OPEN ESCROWS AVERAGE DAYS ON MARKET 27 34 27 15 29 19 17 19 21 23 21

NEW OPEN ESCROWS AVERAGE LIST PRICE 673.3 819.8 802.9 711.4 754.4 800.5 1,139.0 984.5 857.8 625.7 819.0

CLOSED SALES
NEW ESCROWS CLOSED 9 8 57 27 19 71 16 70 277 85 362

TOTAL YTD ESCROWS CLOSED 97 55 358 161 123 405 80 438 1,717 448 2,165

VOLUME OF NEW SALE DOLLARS IN MILLIONS 6.919 7.7706 46.224 20.968 17.414 60.363 18.909 65.919 244.485 60.71724 305.202

VOLUME OF TOTAL YTD SALES IN MILLIONS 69.158 51.7606 282.065 118.414 108.855 326.051 89.208 383.109 1,428.619 288.562 1,717.181

AVERAGE SALE PRICE IN THOUSANDS 768.8 971.3 810.9 776.6 916.5 850.2 1,181.8 941.7 882.6 714.3 843.1

MEDIAN SALE PRICE IN THOUSANDS 750.0 975.0 737.5 750.0 751.1 810.0 1,150.0 840.0 810.0 517.5 780.0

COOP SALES 8 6 51 25 17 67 14 63 251 76 327

PERCENT OF COOP SALES 88.9 75.0 89.5 92.6 89.5 94.4 87.5 90.0 90.6 89.4 90.3

AVERAGE DAYS ON MARKET 18 15 19 18 15 12 19 17 34 21

SALES AT LIST PRICE 7 6 54 26 16 68 12 63 252 67 319

PERCENT OF SALES AT LIST PRICE 77.8 75 94.7 96.3 84.2 95.8 75 90 91 78.8 88.1

SALES TO LISTING INVENTORY RATIO 39.1 53.3 98.3 128.6 95.0 131.5 228.6 107.7 105.3 102.4 104.6

FINAL SALE TO NEW LISTING RATIO 52.9 66.7 83.8 90.0 82.6 85.5 94.1 77.8 81.5 107.6 86.4

CLOSED SALES
FORCLOSURE/REO 0 0 0 0 0 0 0 0 0 2 2

SELLER CONCESSIONS 0 0 0 0 0 0 0 0 0 0 0

SHORT SALE 0 0 0 0 0 0 0 0 0 1 1

STANDARD 8 6 56 27 18 70 15 67 267 74 341

OTHER 1 2 1 0 1 1 1 3 10 0 18

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL SCV TOT EXT TOTAL

NEW LISTINGS 1 0 25 0 19 17 3 39 104 19 123

TOTAL ACTIVE LISTINGS 1 0 18 0 15 8 3 29 74 19 93

AVERAGE DAYS ON MARKET 6 0 45 0 28 23 20 34 33 49 37

AVERAGE LIST PRICE IN THOUSANDS 987.0 0.0 404.4 0.0 486.1 557.1 673.0 546.8 512.1 566.0 523.1

MEDIAN LIST PRICE IN THOUSANDS 987.0 0.0 395.0 0.0 380.0 549.0 570.0 515.0 460.0 564.0 480.0

BOMS 0 0 9 0 6 5 3 17 40 7 47

AVERAGE BOM PRICE IN THOUSANDS 0.0 0.0 450.8 0.0 416.5 505.8 1,139.7 548.6 545.7 651.9 561.5

BOM TO SALE RATIO 0.0 0.0 37.5 0.0 40.0 38.5 150.0 39.5 40.4 53.8 42.0

EXPIRATIONS 0 0 2 0 0 0 0 2 4 1 5

PENDING SALES
NEW ESCROWS OPENED 0 0 23 0 18 20 3 23 87 13 100

TOTAL YTD ESCROWS OPENED 0 2 148 6 123 115 19 262 675 83 758

NEW OPEN ESCROWS AVERAGE DAYS ON MARKET 0 0 18 0 13 12 19 12 14 14 14

NEW OPEN ESCROWS AVERAGE LIST PRICE 0.0 0.0 499.0 0.0 442.9 468.4 1,096.3 550.7 514.6 467.6 508.5

CLOSED SALES
NEW ESCROWS CLOSED 0 0 24 2 15 13 2 43 99 13 112

TOTAL YTD ESCROWS CLOSED 0 2 142 7 122 107 20 258 658 81 739

VOLUME OF NEW SALE DOLLARS IN MILLIONS 0.000 0.0006 10.649 0.667 6.488 7.193 1.215 25.456 51.668 7.27024 58.938

VOLUME OF TOTAL YTD SALES IN MILLIONS 0.000 1.9606 63.180 3.762 55.885 55.877 10.128 142.657 333.447 43.338 376.786

AVERAGE SALE PRICE IN THOUSANDS 0.0 0.0 443.7 333.5 432.5 553.3 607.5 592.0 521.9 559.2 526.2

MEDIAN SALE PRICE IN THOUSANDS 0.0 0.0 400.0 232.0 410.0 565.0 605.0 575.0 495.0 530.0 500.0

COOP SALES 0 0 22 2 13 8 2 40 87 12 99

PERCENT OF COOP SALES 0.0 0.0 91.7 100.0 86.7 61.5 100.0 93.0 87.9 92.3 88.4

AVERAGE DAYS ON MARKET 0 10 28 19 14 30 21 17 12 17

SALES AT LIST PRICE 0 0 24 1 11 12 2 37 87 12 99

PERCENT OF SALES AT LIST PRICE 0 0 100 50 73.3 92.3 100 86 87.9 92.3 88.4

SALES TO LISTING INVENTORY RATIO 0.0 0.0 133.3 0.0 100.0 162.5 66.7 148.3 133.8 68.4 120.4

FINAL SALE TO NEW LISTING RATIO 0.0 0.0 96.0 0.0 78.9 76.5 66.7 110.3 95.2 68.4 91.1

CLOSED SALES
FORCLOSURE/REO 0 0 0 0 0 0 0 0 0 0 0

SELLER CONCESSIONS 0 0 0 0 0 0 0 0 0 0 0

SHORT SALE 0 0 0 0 0 0 0 0 0 0 0

STANDARD 0 0 22 2 13 13 2 40 92 13 105

OTHER 0 0 2 0 2 0 0 3 7 0 7
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HOME INSPECTIONS

WWW.GROWWITHPARKREGENCY.COM

  FACEBOOK.COM/PARKREGENCY

818-363-6116  \  10146 BALBOA BLVD., GRANADA HILLS, CA 91344 
DRE #01231306

At Your Service, For Decades
Park Regency Realty proudly recognizes those dedicated agents who have 
served the Valley for more than 20 years, as part of our professional team. 
We value their loyalty to the wonderful communities they serve and the close 
friendships we’ve established over the years.

Those recognized by the company with 20 plus years of service are; 
Joe Alexander

president, 48 years,
Dan Tresierras, 

41 years, 
Bill Rose, 

38 years, 
Steven Green 

35 years, 
Ken Engeron 

35 years as a partner, 
Patrick Pace 

34 years as a partner, 

Deborah Brent 
33 years, 

Steve Neuman 
32 years, 

Art O’Hare 
32 years, 

Carlos Ordonez 
32 years, 

Mike Salas 
32 years, 

Alain Bezamat 
30 years, 

Mike Somers 
29 years, 

Leslie Bashaar 
27 years, 

Manuel Escalante 
27 years, 

Saul Alvarado 
25 years, 

Erin Stokes 
25 years, 

Melody Cutler 
24 years, 

Ada Pena 
24 years, 

Fernando Garcia 
22 years, 

Marina Escalante 
22 years, 

Greg Chermakyan 
22 years, 

Salvador Najarro 
22 years, 

Icela Pabon 
20 years.

ADVERTISERS: DON’T BE LEFT OUT!
It’s Your Responsibililty as an Advertiser to Keep Track of Your 
Ad’s Expiration Date. Send in Your Renewal One Week  Prior to 
Expiration Date to Guarantee Continued Exposure and Results 
From Your Realtor® Report Classified Ads.

DENNIS P. BLOCK & ASSOCIATES
The Number One Law Firm Specializing in 

TENANT EVICTIONS
UNLAWFUL DETAINER

• Guaranteed rapids fi lings

• No offi  ce visit required

• Free telephone consultations

• More experience than any other law fi rm

• Lockout Management service available

800 77 EVICT
           (38428) 

FULL COLLECTION
 SERVICES

Open Monday through Saturday

$150 (uncontested plus costs)
   www.evict123.com

ADVERTISING

ADVERTISING

Who would’ve thought
something so small
could say so much

about you?

Only REALTORS® are members of the National Association of REALTORS®

As a REALTOR®, you belong to 
the most knowledgeable and 
trustworthy group of professionals 
the industry has to offer. But how do 
you let clients know that?

Tell them. Show them.
Wear your REALTOR® pin
with pride.

LEGAL REAL  ESTATE
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$39 per month

100%
COMMISSION

	
	 GOLD	STAR	REALTY

 We Offer:
  Full Time Experienced Broker
  Equipped Offices & Conference Rooms
  Most Southland MLS Services
  Friendly and Helpful staff

(818) 757-4567
20	YEARS	IN	BUSINESS

17815 Ventura Blvd., Suite 205, Encino

REAL ESTATE

REAL ESTATE

ADVERTISING

ADVERTISE 
IN THE 

REALTOR® REPORT

Make your ad

POP! 
 With Color!

*Place a display ad and see your 
Company advertised on our website!

visit the “print shop” link for more information at: 
www.srar.com

or call

(818) 947-2244
*Ads on srar.com may vary from display ad in content and form. Web ads are designed by the SRAR 
Graphics Department. Southland Regional does not constitute endorsement of the products or 
services advertised in our publication, REALTOR REPORT, or on www.srar.com.

MARKETING

GET more LEADS

THE PREMIERE ONLINE MARKETING SOLUTION 
FOR REAL ESTATE AGENTS & BROKERS

 G
ET M

ORE

TODAY
30-DAY TRIAL

START  YOUR  FREE

VISIT

Point2.com
CALL TOLL-FREE

888-277-9779

come home to a
smarter loan

JEFF BEADNELL
Manager- 
Real Estate Lending
NMLS No. 459550

Purchases      Refinances
Fixed 2nds

Home equity Lines of Credit

Call Jeff Today!

CELL: 661.209.8737

DIRECT: 818.565.2188

jbeadnell@lfcu.com

www.lcfu.com/jeffbeadnell
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ADVERTISINGINSURANCE

New Year!
New Supra® eKEY® app!
New Apple Watch® compatibility!

More value
than ever before... 

supraekey.com
800-547-0252  • © 2018 United Technologies Corporation. 
All rights reserved. Supra is a part of UTC Climate, Controls 
& Security, a unit of United Technologies Corporation.

PRINT SHOP & GRAPHIC DESIGN SERVICES

PR INT ING

FARMERS INSURANCE
AGENCY OWNER
 OPPORTUNITY

OWN YOUR FUTURE

UP TO 300% MONTHLY
BONUSES ON TOP

 OF REGULAR
COMMISSIONS

SAN FERNANDO VALLEY
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Realtyzam - 25% Discount for SRAR Members  

Realtyzam is a super easy accounting app built exclusively 
for real estate agents. If  you've been looking for a simple tool 
to track your expenses, log your mileage, store your receipts, 
and instantly generate the report you need for your taxes, 
then you'll love Realtyzam. SRAR members save 25%!   

                             Click here to learn more.  

Realtyzam - 25% Discount for SRAR Members  

Realtyzam is a super easy accounting app built exclusively 
for real estate agents. If  you've been looking for a simple tool 
to track your expenses, log your mileage, store your receipts, 
and instantly generate the report you need for your taxes, 
then you'll love Realtyzam. SRAR members save 25%!   

                             Click here to learn more.  

HOME INSPECTIONHOME PROMOTIONS HOME INSPECTION

Home Inspections
That Matter

Home, Pool, Sewer
Inspections

818-298-3405

Check out
our great
Yelp reviews

https://www.realtyzam.com/SRAR#TaxDeductions



