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SRAR Texting Service

Sign up to get updates straight to your cell phone.

Get updates and reminders on your phone to stay in-the-know on all that's happening at
Southland Regional Association of REALTORS®

Text LRIRIK] |

edu : educational classes, training and risk management

whatsup : social/networking events like mixers, expos and
multicultural events

involve : community involvement and charity drives

pol : updates on real estate issues, political events and receptions
with local officials

future : leadership opportunities and committee involvement

com : commercial events and classes

whatsnew: new member services and benefits
It's easy to sign up and you can unsubscribe at any time, just send a text

message with only the word ‘STOP” in the reply from any message from us.
Messaae and Data Rates Mav Anblv.
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METR0 DETROFITTING

CERTIFIED RETROFITTING COMPLIANCE SERVICES
gomeftroretro.com

CERTIFIED RETROFITTING
COMPLIANGE SERVICES
Since 1996

¢ Water Conserving Toilets & Fixtures

e Automatic Seismic Gas Shut-0ff Valves
* Smoke & Carbon Monoxide Alarms

e Water Heater Strapping

¢ Sliding Door Safety Glazing

CONTACT US TODAY!
www.gometroretro.com
800.450.3660

CLICK HERE
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San Fernando Valley

HOME PRICE SETS
RECORD, SALES UP

SOUTHLAND
REGIONAL
ASSOCIATION OF
REALTORS

Single-family home and condominium
sales in the San Fernando Valley during
March soared over a year ago and the
median home price rose to a record $901,000
as buyers sorted through a near record-
low inventory, the Southland Regional
Association of Realtors reported Tuesday.

Atotal 0f 492 single-family homes changed
owners during March, up 34.1 percent from
a year ago, while 227 condominiums closed
escrow, an increase of 48.4 percent.

“The impact of the Coronavirus lockdown
didn’t hit local real estate last year until
April and May,” said Diane Sydell, president
of the Southland Regional Association of
Realtors. “Sales fell off a cliff last April, but
the opposite appears to be happening this
April, even with very few listings out there.
Buyers are hungry to snap up properties,
especially with interest rates holding at or
near historically low levels.”

Pending escrows — a measure of future
sales activity — were up 69.1 percent from
a year ago March with 751 open escrows in
the pipeline.

That’s remarkable, said Tim Johnson,
SRAR'’s chief executive officer, considering
that the active inventory is down 27.3 percent
from a year ago. There were 637 active
listings at the end of March, up slightly

from the record
low 629 listings

SFV — Total Active Listings — Combined Residential

reported in
February.
“This 1is

only the third
time we’ve
ever seen total
listings below
700,” Johnson

Total Active Listings
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recedes and
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businesses

reopen, consumer optimism is likely to
rise, giving residential real estate a boost and
encouraging owners to list their property,
especially as a record number of sales
statewide during March went above the
asking price.

The 637 listings reported by the
Association at the end of March represented
a 0.9-month supply at the current pace of
sales, a number seen only once before. Over
33 years the supply averaged 5.6-month,
which typically translated to about 5,360
active listings.

The record $901,000 home median price

meaning half of the 492 home sales
went for more and half for less — was up
16.3 percent over March 2020. It was the
first time above the $900,000 benchmark
and beat the prior record of $852,000 set in
August. Similarly, the 227 condominiums
sold during March posted a median price
of $515,000. That was up 14.4 percent
from March 2020, but down slightly from
the record condo price of $519,000 set this

February.
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Santa Clarita Valley

CONDOMINIUM PRICE UP 19% TO RECORD HIGH

As the inventory of homes listed for sale
during March in San-ta Clarita fell 38.3
percent, sales of homes and condominiums
took off, with the condo median price
setting a record, the Southland Regional
Association of Realtors reported Tuesday.

A total of 256 single-
family homes changed
owners during March.
That was up 39.1 percent
from a year ago and 55.2
percent ahead of this
February. Similarly, 111
condominiums closed
escrow, up 38.8 percent
from March 2020 and
48.0 percent higher
than February.“The full
impact of the COVID-19 pandemic and
ensuing safer-at-home orders and business
closures didn’t hit until April 2020,” said
Nicole Stinson, chair of the Association’s

Nicole Stinson, 2021
Chair, Santa Clarita
Division Council

www.srar.com

Santa Clarita Division Council. “Last
March sales were still relatively strong, so
to surpass those numbers shows promise for
the months ahead.”Pending escrow, which
provide insight into future closed escrow
activity, suggest that April will be excep-
tionally busy, especially compared to April
2020. At the end of this March there were
406 pending escrows, an increase of 72.8
percent over 12 months ago.With interest
rates remaining at or near historical lows
despite recent fluctuations, the lack of
inventory is the primary brake on the local
residential resale market.“The local supply
is down 38 percent with only 221 listings
reported at the end of March,” said Tim
Johnson, the Association’s CEO. “Given
the heavy demand, that supply won’t
last long.”Indeed, the 221 active listings
represented a mere 0.6-month supply at the
current pace of sales. Over the last 13 years
Association statistics show that the monthly

Realtor® Report

average was a 3.7-month supply or about
900 active listing per month. The median
price of the homes 256 homes that changed
owners came in at $737,000, an increase of
17.0 percent from a year ago, but slightly
below the record high $759,000 posted in
September. The condominium median price
of $465,000 was up 19.2 percent from 12
months ago, setting a record high.
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A Tale of Two Markets

HOUSING REMAINS

THE BRIGHT SPOT
BY DIANE SYDELL, PRESIDENT, AND DAVID WALKER

SOUTHLAND REGIONAL ASSOCIATION OF REALTORS

Residential real estate will continue to
be a bright spot in the economy as almost
all regions of California recapture some
of the many jobs lost to the pandemic, but
the unevenness of the recovery highlights
the state’s fundamental lack of housing,
especially for people who need it the most.

“It’s a tale of two markets,” said Jordan G.
Levine, vice president and chief economist
for the California Association of Realtors.

“There’s strong demand across the
board,” Levine said in a recent Zoom call
with 77 San Fernando and Santa Clarita
valley real estate brokers, owners, and
office managers that was organized by the
Southland Regional Association of Realtors.
The lower price points of the market are
“extremely inventory constrained,” while
homes selling for $2 million and up, which is
where the heaviest demand exists, continue
to dominate in terms of price growth and
sales, primarily because the “nature of the
crisis protected high-income earners.”

While still tight, inventory and rising
prices in the market’s higher reaches do not
limit sales as much as at the median price
range and lower.

It’s important for Realtors and their clients
to understand that “you can’t extrapolate to
$5 million homes” the trends and economic
realities that limit other prospective buyers.

“It’s a nuance you want to be aware of
and you want your clients to be aware of,”
he said.

C.A.R. statistics reflected an even stronger
optimism for the coming months, especially
as more than 1 million jobs statewide have
returned and almost half of the population
has received at least one dose of a vaccine.

The state lost 2.7 million jobs, with nearly

1 million gone in
the leisure and
hospitality sectors
of the economy.
Over 90 percent
of the lost jobs,
or about 2.5
million people,
were in low-
wage industries
that on average
pay less than
$100,000 per year.

Housing market still doing unseasonably well

» Lofts of buyer demand amidst all-time low rates

« Housing market data closed ABOVE 2019!

Broader indicators are less rosy

« Still lots of folks on the unemployment rolls

« Gotta hunker down for last bit of COVID

* Ominous frends for the population and economy
Keeping it really real

« Demographics creates more, not less, urgency

« Time for get serious about supply & new construction
* Impacting much more than just the real estate market

s) CALIFORNIA ASSOCIATION OF REALTORS®

People earning

over $100,000 [™~qjitornia housing market outlook
accounted for
e oo | IR RN
lost jobs, or about
187,900 people. SFH Resales (000s) 409.4 7.7 424.9 402.6 398.0 411.9 458.0
“ W e ’r e| %Change 7.0% 2.0% 1.7% -5.2% -1.2% 3.5% 11.2%
OptimiStiC, butnot | yegion price ($000s) $4763  $502.3  $537.9  $569.5  $592.4  $659.4 | $712.1
OVerly Conﬁdent’” % Change 6.6% 5.4% 7.1% 5.9% 4.0% 11.3% 8.0%
he said. “We’re - o o ' ' ’ :
really going to | Housing Affordabilty Index 31% 31 29% 28% 31% 32% 27%
haVe to generate | 39%  34%  40%  45%  39%  31% | 30%
inventory out of
thin air.
“The lack of inventory will be the thing  levels.

that holds the market back,” he said, noting
that active listings are half of what was
available last year, which even then was
reported as critically low.

Resale prices are at record levels while
inventory locally and statewide stand at or
near historically low levels. Levine said
the economy’s fundamentals are “good”
and that C.A.R. does not expect a wave of
foreclosures coming down the pipe.

While California is “not perfectly insulated

.. it isn’t 2008 all over again,” he said. “A
foreclosure crisis is unlikely.”

Instead, he said the numbers suggest
foreclosures will remain in the single-digit
range of 5 percent to 8 percent.

“There still are a lot of challenges,”
Levine said. “We’re moving in the right
direction, but still nowhere near pre-crisis

“Stocks have come back, homes are worth
more than ever,” he said. “But a lot of people
are still struggling.”

Californians al always will pay a premium
for housing, even if the state launches a
massive home-building campaign. Some
people are leaving the state, often hunting
for lower home prices, yet “we’re still
seeing incredible growth right in California’s
core. Both can be true: people leaving and
population growth.”

The Achilles heal of the state regarding
housing and the overall economy is that
73 percent of Californians cannot afford a
median price home of $751,990.

“Affordability numbers are particularly
dire for our communities of color,” Levine
said. “That will reverberate throughout the
economy.”

As of April 1st, Proposition 19 expanded property tax benefits for
those 55 and older, the disabled, and victims of natural disasters,
allowing them to transfer their property’s assessed value and tax
basis when they sell their home and purchase a new one, of any

value, anywhere within California.

Previously, this tax base transfer opportunity was limited to only 10
counties statewide. Additionally, eligible homeowners can now transfer
their base-year assessed value to a more expensive home, whereas the
previous law limited the transfer to a home of equal or lesser value.

Eligible homeowners can also transfer their assessed value up to three
times, while under previous law they could only move with their assessed
value one time. In effect, the property tax base for seniors is now “portable.”

For detailed information, go to the L.A. County Office of the Assessor

website: https://assessor.lacounty.gov/prop19/
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BENEFITS FOR
SENIORS
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REALTORS LAUNCH
FAIR HOUSING

WEBSITE
BY DIANE SYDELL, PRESIDENT, AND DAVID WALKER

SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

The California Association of Realtors
proudly presented recently a brand-new
website dedicated to providing Realtors
with information about fair housing best
practices, building inclusive businesses
and organizations, and promoting more
equitable communities.

The website can be found at: https://www.
fairhousingcalifornia.org

The website offers an opportunity to
learn about what C.A.R. is doing to expand
housing opportunity for all Californians
and to address the legacy of once-legal
discrimination.

The Association supports a diverse
community of more than 200,000 members
and the equally diverse communities that
those Realtors serve.

“We are committed to protecting
and expanding the opportunity for
every Californian to sustainably own,

use and transfer
real property,” the
Association stated.

Even with long-
standing state,
federal and local
laws prohibiting
discrimination,
many communities
remain segregated
while housing
discrimination and
barriers to equal
housing opportunity
persist.

The website
offers information
about Fair Housing,
C.AR.’sadvocacy on |
behalf of underserved
communities
and tools to
help California Realtors support the
homeownership needs of all communities.

As the first point of contact for many
home seekers and owners, Realtors can
make a huge difference in someone’s

FAIR HOUSING

homeownership journey. The Association
has compiled books, reports, C.A.R. and
NAR resources, videos and more to help
ensure that Realtors are stewards of fair
housing

Market Optimism Remains High

Optimism about the housing market remains high as Califor-

nia consumers remain relatively bullish on selling and, despite

a highly competitive market environment, relatively undaunted
on buying as well.

This is due in large part to a gradually improving picture of California’s pandem-

ic numbers and the corresponding growth in the broader economic indicators
in the state. However, the prospect of rising rates is creating more urgency for
would-be buyers, which is pushing prices up and affordability down.

« California Housing Market Continues to Grow in First Week of May—Based
upon the first week of sales in May and more complete reporting on closed
sales in April, California should see an acceleration in the market for last
month. Every week of April recorded a 40 percent or higher increase com-
pared to the same point in 2020, which was when the market collapsed due
to the pandemic. Realtor optimism in the California Association of Realtors’
weekly survey was among the highest measured since the onset of the crisis.

* Public Health Numbers Remain Enoouraging—Overa]l California’s pubhc health
numbers continue to improve, with L.A. moving into the yellow tier.

* Forbearance Numbers Continue to Improve—Less than 4.5 percent of all
mortgages are currently in forbearance according to the latest weekly data
from the Mortgage Bankers Association. That is down slightly from the
week before and almost half the forbearance rate from its peak in June 2020.
Encouragingly, only 15 percent of those homeowners who have gotten out of
forbearance have no plan in place.

. Mortgage Appllcatons Ease from Previous Highs—Last week saw the 49th
consecutive increase in new mortfgage applications for home purchases on a
year-to-year basis, but the pace of growth dipped from more than 50 percent
to “just” 34 ercent last week. However, on a weekly basis, the purchase index
has been from its cycle-high of the previous week. Demand remains
strong, and C. i R’s monthly consumer survey showed that the percentage
who thought it was a good time to buy in April remain undaunted thus far.

" '\
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A video honoring the life and accompllshments of Ken Kelly, an
award-winning local Realtor, a Hughes Aircraft and JPL engineer,
an inventor, and a past president of the San Fernando Valley Fair
Housing Council, is available for viewing at www.SRAR.com.

Kelly passed away in February. The video recently was used to open a Cali-
fornia Association of Realtors virtual meeting attended by more than 800
Realtors. Because of now-illegal restrictive covenants, Kelly twice over his
lifetime asked white friends to buy a home in communities where the family
wanted to live, including in Northridge. Kelly was remarkable because he suc-
ceeded in forging relationships and navigating three worlds — engineering,
real estate, and the ongoing campaign to ensure fair housing for all.
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COVID-19 Rent Relief for Landlords

California’s Business, Consumer Services and Housing Agency
has created a state portal for landlords and renters to apply
for rental assistance.

CA COVID-19 Rent Relief will help income-eligible households pay
rent and utilities, both for past due and future payments.

Landlords can choose to accept 80 percent of any unpaid rent owed
from April 1, 2020, through March 31, 2021. If a landlord accepts this
tunding, the landlord agrees to forgive the remaining unpaid rent for
that covered period.

If a landlord chooses not to participate, the tenant can still apply for
relief valued at 25 percent of unpaid back rent they owe for the covered
period. Landlords can determine if they are eligible by completing an
easy checklist. Visit the HousingisKey.com website for details.

6 Realtor® Report May/June 2021 www.srar.com



Help Protect Yourself and Others from COVID-19

Practice Social Distancing

f

Be sure it covers your nose and mouth to help protect others.
You could be infected and not have symptoms.

cdc.gov/coronavirus

www.srar.com Realtor® Report May/June 2021 7



2021 COMMERCIAMRINVESTMENT
DIVISION EDUCATIONISERIES

All Classes Listed |

~_The classe

January 20, 2021
ABC'’s of
Commercial
Real Estate
i 9am-10:30am
Brian Hatkoff, CCIM
SRAR.com/Clclass20January2021
HHRRLERINE
March 10, 2021
Keys to
Financing
Commercial
Real Estate

Arnie Garfinkel , All Star Group
SRAR.com/ClclassMarch2021

T e
June 16 2021

Overview of

Analysis

Brian Hatkoff, CCIM

SRAR.com/ClclassJune2021
| [ dah = L

— [ | Pl i

Due Diligence
in Commercial
Real Estate
Transactions

AR

<A

Brian Hennessey, SVP Avison Young
SRAR.com/ClclassSeptember2021

Commercial Real
Estate Investment

Tuesday, September 28, 2021

-

d On Wednesdays

January 27, 2021

Intro to
Commercial
Leasing
9am-10:30am

Heather Boren
SRAR.com/Cliclass27January2021

all via zoom until deci

9:00

February 17, 2021

Effective
Commercial
Purchase
Agreements

Bruce Hatkoff, Esq.
SRAR.com/ClclassFebruary2021

T S

X

April 7, 2021

Overview of
Commercial Real
Estate Investment

Analysis

e
.

Brian Hatkoff, CCIM
SRAR.com/ClclassApril2021

" May 12, 2021

Deferring Capital
Gains Through
1031 Exchange

Dino Champagne
SRAR.com/ClclassMay2021

_-~— h
| .

5, W

b 7

July 21, 2021

Effective
Commercial
Lease
Agreements

Bruce Hatkoff, Esq.
SRAR.com/ClclassJuly2021
| = E

— T

Tax & Legal 1
| Impact on
‘ Real Estate
- -

Tony Watson, Robert Hall & Associates
SRAR.com/CliclassAugust2021

I Y || I

Overview of

Commercial

Real Estate
Investment Analysis

Brian Hatkoff, CCIM
SRAR.com/ClclassOctober2021

I , r ¥ o D

Property
Management for
Investment
Real Estate

Bill Waldman, Waldman Real Estate
SRAR.com/ClclassNovember2021

Due to COVID-19, the SRAR's Commercial and Investment Division will be offering 2021 classes for free, until further notice.
While The ABC's of Commercial Real Estate and Introduction to Leasing are always free, all other classes are normally in-person and $25.00.
All classes require registration found under the calendar at: srar.com/events or at the link noted in each box above. Take 5 or more classes to get
a Certificate of Completion in early 2022. Classes do NOT contribute to continuing education credits.

i M| Il,.d‘!'

—

Southland Regional Association of REALTORS®
“The Voice of Real Estate in the San Fernando and Santa Clarita Valleys”

GO N AL

To get text reminders on Commercial Classes, text COM to 313-131

www.srar.com
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https://www.srar.com/events/?p=calendar&date=2021-1-20#25768
https://www.srar.com/events/?p=calendar&date=2021-1-27#25769
https://www.srar.com/events/?p=calendar&date=2021-02-17#25770
https://www.srar.com/events/?p=calendar&date=2021-3-10#25771
https://www.srar.com/events/?p=calendar&date=2021-4-7#25772
https://www.srar.com/events/?p=calendar&date=2021-05-12#25773
https://www.srar.com/events/?p=calendar&date=2021-6-16#25775
https://www.srar.com/events/?p=calendar&date=2021-7-21#25776
https://www.srar.com/events/?p=calendar&date=2021-8-18#25777
https://www.srar.com/events/?p=calendar&date=2021-9-28#25778
https://www.srar.com/events/?p=calendar&date=2021-10-20#25779
https://www.srar.com/events/?p=calendar&date=2021-11-17#25780

‘Southland Regional Association of REALTORS®

TOP 10
MEMBER BENEFITS -

INCLUDED IN SRAR DUES & MLS FEES

FREE - An easy program for A tool to streamline the tenant screening &
CMAs, Buyer Tours, Property = rental application process. Along with a rental
. ’ L’ \:.: rent [T application, each application package includes

2y Reports and Flyers with QR codes
C-rr V] a‘& & smartphone reports for you &

your clients.

a TransUnion credit report (with score),
criminal background check & national eviction

report.
FREE - A NAR exclusive online
§ database providing REALTORS® with FREE 45 hour CE courses.
I E I I a residential & commercial data from Access through CAR.org.
over 147 million parcels Nationally! A
%
CE Package

FREE - Create, edit & complete

contracts and forms for real estate Wi < [ ]
transactions. Online program includes ZIP rOrim pII.I,S ‘.
branding, template creation, auto fill,

smart forms and more!!

FREE - Statewide tax & public records

with MLS listings, photos & sales data,
neighborhood searches, distressed property
flags, market & trend reports & more! Access
from CRISnet.

Ombudsman & Ethics Advocate Our Mong?é)throguog(l)l Friday

service can help you resolve disputes ~=bam->:5pm A

without having to file a complaint or walk Satflrday & Sunday C R l SN E‘ T

you through each step of the complaint 8:30am-5:00pm.

process if you choose to file. Call - 866.922.0108 TECH SUPPORT

Online Chat - SRAR.COM/services

Easy to use accounting software

FREE - A listing exclusively for Real Estate Agents
Y d @" syndication service that providing ease in tracking expenses
t m delivers a Broker controlled including mileage & receipt storage.
ammsaanad platform. Generate reports to give direct to tax
REALTYZAM preparers.

Main Office Santa Clarita Office
7232 Balboa Blvd ~ 20655 Soledad Cyn. Rd. #33
Lake Balboa, CA 91406 Canyon Country, CA 91351
818-786-2110 SOUTHLAND REGIONAL 661-299-2930

ASSOCIATION OF REALTORS®, INC.

www.srar.com Realtor® Report May/June 2021
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NEW LISTINGS VS. CLOSED SALES

I .

Medlum The median sale price for
Sale Price . .

$935,000 single family homes

increased by
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The total dollar value of
to date sales increased

from April 2020
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Medium The median sale price for
Sale Price . .
$795,000 single family homes

increased by

from this time last year
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The total dollar value of
to date sales increased
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AVAILABLE INVENTORY
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City Sign Ordinances

SAN FERNANDO AND SANTA CLARITA VALLEY

Listed below for your reference, are the specific municipal regulations, along with the regulations for L.A. and Ventura Counties that

apply in unincorporated areas or those cities without specific municipal codes. SRAR highly advises REALTORS® to check the cur-

rent laws, and follow these best practices as they will help preserve our rights as REALTORS® to use temporary signs:

1. Only post temporary signs (directional or open house) when you have an open house.

2. Always observe time and placement restrictions for signage.

3. Always obtain a property owner's permission before placing a temporary sign on someone's property whether their property is resi-

dential or commercial.

4. Never place temporary signs in the medians or rights of way - meaning along the streets or sidewalk and observe Americans with

Disabilities Act regulations.

5. Decrease visual clutter by "piggy backing" off of other directional signs, placing your directional signs only when your directions

divert from other directions.

The following are the regulations from each municipality in
areas where our members frequently work:

Agoura Hills:
For Sale - 1 sign per unit, shall not exceed 6 square ft. in area and 6 ft. in

height

Open House/Directional - Maximum of 4 signs, size may not exceed 3 square
ft. in area or 4 ft. in height

Other - No flags, balloons or banners, Signs can not be located on a public
right-of-way

Beverly Hills:
For Sale - 1 - 150 square in. sign including riders

Open House/Directional - Not allowed
Other - Must obtain annual sign permit sticker from city

Burbank:

For Sale - Sign shall not exceed 7 square feet including riders. Maximum of 2
riders

Open House/Directional - Maximum of 4 signs, size may not exceed 24” x
24” in area or 3ft. in height

Other - See municipal code for details

Calabasas:

For Sale - 1 - 6 square ft. sign

Open House/Directional - Maximum of 2 signs, size may not exceed 3 square
ft. in area.

Other - Signs can not be located on a public right-of-way

Hidden Hills:

For Sale - Not allowed

Open House/Directional - Not allowed
Other - Call for details

Los Angeles City:

For Sale - 1 or more unlighted signs. Total area of signs not to exceed 12
square ft.

Open House/Directional - Not specified

Other - See municipal code for details

Malibu:

For Sale - 1 sign per unit, shall not exceed 6 square ft. in area and 6 ft. in
height

Open House/Directional - Signs can not exceed 3 square ft. in area or 4 ft.
above ground level

Other - No more than 2 pole flags not exceeding 2 square ft. or 5 ft. in height

Realtor® Report

all be use

San Fernando:

For Sale - Sign shall not exceed 6 square ft. in area and 6 ft. in height. Rider no
larger than 6” X 24”

Open House/Directional - Permitted between 9am and sunset

Other - See municipal code for details

Santa Clarita:

For Sale - Maximum height of 6ft

Open House/Directional - Not permitted on sidewalks, parkways or medians.
Other - Price information prohibited

Simi Valley:

For Sale - Sign shall not exceed 12 square ft. and 6 ft. in height
Open House/Directional - Not permitted on sidewalks or medians
Other - See municipal code for details

West Hollywood:
For Sale - 1 - 432 square inch sign per frontage & 2 - 76 square inch riders

Open House/Directional - 1 per corner, 4 per intersection 18" X 24" Tue., Sat.
& Sun. 11am to 7pm
Other - 4 flags per open house. See municipal code for details

Westlake Village:

For Sale - 1 sign per unit, shall not exceed 6 square ft. in area and 5 ft. in height
Open House/Directional - 1 open house sign on property. No directional signs
permitted in community

Other - See municipal code for details

Los Angeles County: (unincorporated areas. and municipalities without
regulations)

For Sale - 1 or more unlighted signs. Total area of signs not to exceed 12 square
ft.Open House/Directional - No ordinance
Other - See municipal code for details

Ventura County: (unincorporated areas, and municipalities without
regulations)

For Sale - | free standing sign that does not exceed 12 square ft. or 8 ft. in
height

Open House/Directional - 1- 3 square foot sign per frontage not to exceed 4 ft.
in height

Other - See municipal code for details

May/June 2021 11
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR APRIL 2021

ACTIVE INVENTORY EN ES CS WN Ws SFV 10T EXT TOTAL
NEW LISTINGS 68 102 96 146 172 584 575 1,159
TOTAL ACTIVE LISTINGS 57 88 74 108 13 440 509 949
AVERAGE DAYS ON MARKET 84 55 48 51 49 55 54 54
AVERAGE LIST PRICE IN THOUSANDS 7724 1,655.9 1,979.3 1,340.4 2,912.9 1,841.2 1,232.3 1,514.6
MEDIAN LIST PRICE IN THOUSANDS 625.0 1,395.0 1,199.0 899.9 1,355.0 1,099.0 676.9 880.0
BOMS 20 26 26 38 42 152 160 312
AVERAGE BOM PRICE IN THOUSANDS 716.9 1,285.3 1,523.1 1,182.4 1,459.5 1,273.6 1,062.2 1,165.2
BOM TO SALE RATIO 38.5 32.1 31.0 32.5 271 311 33.4 32.2
EXPIRATIONS 4 8 5 6 13 36 27 63

PENDING SALES
NEW ESCROWS OPENED 70 90 95 133 146 534 526 1,060
TOTAL YTD ESCROWS OPENED 253 315 293 429 555 1,845 1,798 3,643
NEW OPEN ESCROWS AVERAGE DAYS ON MARKET 22 22 26 18 16 20 26 23
NEW OPEN ESCROWS AVERAGE LIST PRICE 670.2 1,502.9 1,542.6 970.4 1,375.9 1,233.5 746.9 992.0

CLOSED SALES
NEW ESCROWS CLOSED 52 81 84 17 155 489
TOTAL YTD ESCROWS CLOSED 241 292 264 402 522 1,721
VOLUME OF NEW SALE DOLLARS IN MILLIONS 33.591 124.6436 155.378 113.071 221721 648.403
VOLUME OF TOTAL YTD SALES IN MILLIONS 156.330 399.0356 392.744 376.593 678.261 2,002.963..

AVERAGE SALE PRICE IN THOUSANDS 646.0 1,538.8 1,849.7 966.4 1,430.5 1,326.0
MEDIAN SALE PRICE IN THOUSANDS 615.0 1,165.0 1,125.0 878.0 970.0 935.0
COOP SALES 36 68 65 95 125 389
PERCENT OF COOP SALES 69.2 84.0 774 81.2 80.6 79.6
AVERAGE DAYS ON MARKET 29 23 31 24 28 27
SALES AT LIST PRICE 47 54 62 100 121 384 387 m
PERCENT OF SALES AT LIST PRICE 90.4 66.7 738 85.5 78.1 78.5 80.8 79.6
SALES TO LISTING INVENTORY RATIO 91.2 92.0 1135 108.3 137.2 1141 94.1 102.0
FINAL SALE TO NEW LISTING RATIO 76.5 79.4 87.5 80.1 90.1 83.7 83.3 83.5

CLOSED SALES
FORCLOSURE/REO 1 1 1 0 1 4 2 6
SELLER CONCESSIONS 0 0 0 0 0 0 0 0
SHORT SALE 0 0 0 0 0 0 0 0
STANDARD 44 7 80 108 142 451 455 906
OTHER 7 3 3 9 12 34 22 56

14

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR APRIL 2021

ACTIVE INVENTORY EN ES CS WN 'H] SFV T0T EXT TOTAL
NEW LISTINGS 29 47 44 37 38 195 175 370
TOTAL ACTIVE LISTINGS 36 49 36 26 33 180 155 335
AVERAGE DAYS ON MARKET 70 51 61 39 80 60 66 63
AVERAGE LIST PRICE IN THOUSANDS 579.8 679.7 543.7 7848 600.3 633.1 846.4 7318
MEDIAN LIST PRICE IN THOUSANDS 499.0 589.0 495.0 530.0 499.0 539.0 654.1 579.0
BOMS 3 15 14 15 13 60 41 101
AVERAGE BOM PRICE IN THOUSANDS 480.3 540.1 5246 7228 622.9 5971 605.4 600.5
BOM TO SALE RATIO 97 306 28.0 405 30.2 28.6 23.8 26.4
EXPIRATIONS 1 1 5 3 4 14 16 30

PENDING SALES
NEW ESCROWS OPENED 24 42 51 32 41 190 163 353
TOTAL YTD ESCROWS OPENED 114 186 189 127 158 774 570 1,344
NEW OPEN ESCROWS AVERAGE DAYS ON MARKET 18 23 31 25 32 27 24 25
NEW OPEN ESCROWS AVERAGE LIST PRICE 528.0 563.8 490.6 605.4 492.4 531.3 584.4 555.8

CLOSED SALES
NEW ESCROWS CLOSED 31 49 50 37 43 210 172 382
TOTAL YTD ESCROWS CLOSED 109 178 164 131 155 737 508 1,245
VOLUME OF NEW SALE DOLLARS IN MILLIONS 15.456 34.2396 29.682 20.957 23.252 123.586......100.62424 ... 224.210
VOLUME OF TOTAL YTD SALES IN MILLIONS 51.071 114.3206 89.709 75.458 81.043 411.601 300.845 712.446
AVERAGE SALE PRICE IN THOUSANDS 498.6 698.7 593.6 566.4 540.7 588.5 585.0 586.9
MEDIAN SALE PRICE IN THOUSANDS 520.0 670.0 460.0 549.0 5015 540.0 520.0 530.0
COOP SALES 24 45 45 33 40 187 161 348
PERCENT OF COOP SALES 774 91.8 90.0 89.2 93.0 89.0 93.6 91.1
AVERAGE DAYS ON MARKET 20 30 22 35 30 35 33
SALES AT LIST PRICE 26 33 4 32 34 166 121 287
PERCENT OF SALES AT LIST PRICE 83.9 67.3 82 86.5 79.1 79 703 75.
SALES TO LISTING INVENTORY RATIO 86.1 100.0 138.9 142.3 130.3 1167 111.0 114.0
FINAL SALE TO NEW LISTING RATIO 106.9 104.3 113.6 100.0 113.2 107.7 98.3 103.2

CLOSED SALES
FORCLOSURE/REQ 0 0 0 0 0 0 1 1
SELLER CONCESSIONS 0 0 0 0 0 0 0 0
SHORT SALE 0 0 0 0 0 0 3 3
STANDARD 28 48 47 36 42 201 159 360
OTHER 3 1 3 1 1 9 9 18
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SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR APRIL 2021

ACTIVE INVENTORY —AC__ADUL  CC CA NE _ SAU SR VAL SCVTOT  EXT  TOTAL
NEW LISTINGS 289 95 384
TOTAL ACTIVE LISTINGS 186 76 262
AVERAGE DAYS ON MARKET 36 47 39
AVERAGE LIST PRICE IN THOUSANDS . 1,032.0 950.9 1,008.5
MEDIAN LIST PRICE IN THOUSANDS ... 850.0 550.0 800.0
BOMS 100 33 133
AVERAGE BOM PRICE IN THOUSANDS 888.2 868.9 8834
BOM TO SALE RATIO 36.1 55.0 395
EXPIRATIONS 10 4 14

PENDING SALES
NEW ESCROWS OPENED 15 8 63 26 19 60 13 72 276 92 368
TOTAL YTD ESCROWS OPENED 64 3 203 89 67 226 41 251 974 274 1,248
NEW OPEN ESCROWS AVERAGE DAYS ON MARKET 17 49 15 12 29 14 13 16 17 31 20
NEW OPEN ESCROWS AVERAGE LIST PRICE ................... 6834........9211........ 7730........ 7393........ 965.7........ 774.1......1,125.0........829.9 814.2 676.6 779.8

CLOSED SALES
NEW ESCROWS CLOSED

TOTAL YTD ESCROWS CLOSED

VOLUME OF NEW SALE DOLLARS IN MILLIONS

713559

VOLUME OF TOTAL YTD SALES IN MILLIONS .. 134.349
AVERAGE SALE PRICE IN THOUSANDS 845.9 573.7 797.4
MEDIAN SALE PRICE IN THOUSANDS . 795.0 505.0 770.0
COOP SALES 244 55 299
PERCENT OF COOP SALES 88.1 91.7 88.7
AVERAGE DAYS ON MARKET 25 23
SALES AT LIST PRICE 246 52 298
PERCENT OF SALES AT LIST PRICE 88.8 86.7 88.4
SALES TO LISTING INVENTORY RATIO 148.9 78.9 128.6
FINAL SALE TO NEW LISTING RATIO ... 95.8 63.2 87.8
CLOSED SALES
FORCLOSURE/REO 0 0 0 1 0 0 0 0 1 0 1
SELLER CONCESSIONS 0 0 0 0 0 0 0 0 0 0 0
SHORT SALE 0 0 0 0 0 0 0 0 0 0 0
STANDARD 1 9 50 28 23 2 7 72 272 56 328
OTHER 1 0 0 0 1 1 0 1 4 0 8
SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR APRIL 2021
ACTIVE INVENTORY AC _ADUL cC CA NE  SAU SR VAL SCVTOT  EXT TOTAL
NEW LISTINGS 0 2 19 2 15 21 4 48 11 7 118
TOTAL ACTIVE LISTINGS 0 0 12 1 " 6 1 25 56 1 67
AVERAGE DAYS ON MARKET 0 31 58 35
AVERAGE LIST PRICE IN THOUSANDS 0.0 503.6 702.3 536.2
MEDIAN LIST PRICE IN THOUSANDS 0.0 445.0 715.0 465.5
BOMS 0 40 4 44
AVERAGE BOM PRICE IN THOUSANDS 0.0 524.4 573.7 528.9
BOMTO SALE RATIO 0.0 a7 26.7 39.6
EXPIRATIONS 0 3 1 4
PENDING SALES
NEW ESCROWS OPENED 0 2 19 2 23 21 4 43 114 16 130
TOTAL YTD ESCROWS OPENED 0 2 83 4 Al 69 " 157 397 50 447
NEW OPEN ESCROWS AVERAGE DAYS ON MARKET 0 5 21 24 19 12 7 17 17 28 18
NEW OPEN ESCROWS AVERAGE LISTPRICE ... 00.... 943.0...... 4883 .. 575.0......... 563.4..... 565.3. ... 4922 ... 531.7 543.6 523.4 541.1
CLOSED SALES
NEW ESCROWS CLOSED 96 15 111
TOTAL YTD ESCROWS CLOSED 350 M 391
VOLUME OF NEW SALE DOLLARS IN MILLIONS ... 45.454 7.98324 53.438
VOLUME OF TOTAL YTD SALES IN MILLIONS .. 167.208 21.056 188.263
AVERAGE SALE PRICE IN THOUSANDS 4735 532.2 4814
MEDIAN SALE PRICE IN THOUSANDS 435.0 525.0 450.0
COOP SALES 91 14 105
PERCENT OF COOP SALES 94.8 93.3 94.6
AVERAGE DAYS ON MARKET 39 23
SALES AT LIST PRICE 85 9 94
PERCENT OF SALES AT LIST PRICE 88.5 60 84.7
SALES TO LISTING INVENTORY RATIO 171.4 136.4 165.7
FINAL SALE TO NEW LISTING RATIO 86.5 214.3 94.1
CLOSED SALES
FORCLOSURE/REO 0 0 0 0 0 0 0 0 0 0 0
SELLER CONCESSIONS 0 0 0 0 0 0 0 0 0 0 0
SHORT SALE 0 0 0 0 0 0 0 0 0 0 0
STANDARD 0 0 20 1 20 15 2 33 91 15 106
OTHER 0 0 0 0 1 1 1 2 5 0 5
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These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

ADVERTISERS: DON'T BE LEFT OUT!

It's Your Responsibililty as an Advertiser to Keep Track of Your | 1 1, B | ﬁ r := n[NNIs P. Blucl‘ & AssnclAIEs

Ad's Expiration Date. Send in Your Renewal One Week Prior to e B
Expiration Date to Guarantee Continued Exposure and Results e e (01 Ly LG i

From Your Rearor® Report Classified Ads. TEN ANT EVI C TI ONS
UNLAWFUL DETAINER

€_ 80077 EVICT
(38428) E

* Guaranteed rapids filings

* No office visit required
* Free telephone consultations
* More experience than any other law firm

* Lockout Management service available

: oy A , FULL COLLECTION
ou let clients know that? |

y . vi . SERVICES

Tell them. Show them. ]

Wear your REALTOR® pin E _ Open Monday through Saturday

with pride. $150 (uncontested plus costs)

Moishura & Mold  Chimney Srevar|ine

Check Chack Check www.evict123.com

The Law Offices of

SL&EG

Spile, Leff & Goor, LLP

Anne Weaver

16501 Ventura Boulevard CalDRE license # 01056063

#610 |
Encino, Ca 91436 ‘ L Cell:818-621-0180
Email: REOO7Anne@gmail.com

818.784.6899
T R - WWW.GROWWITHPARKREGENCY.COM
P : @ FACEBOOK COM/PARKREGENCY
- §78.363.6116 \ 10146 BALBOA BLVD, GRANADA FILLS, CA 91344 :
HRIRIS IIEGIENG DRE #01231306 [=]
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pry—

smarter loan  WAEe ale g= XTIV IN THE
REALTOR® REPORT

THE PREMIERE ONLINE MARKETING SOLUTION

JEFF BEADNELL FOR REAL ESTATE AGENTS & BROKERS
Manager-

NMLS No. 459550 ‘ Make your ad

Call Jeff Today! & o 70 : Po P!

CELL: 661.209.8737 £ =""04 With Color!
DIRECT: 818.565.2188 — ’

*Place a display ad and see your

jpeadnell@lfcu.com Company advertised on our website!

www.lcfu.com/jeffbeadnell visit the “print shop” link for more information af:

= .
l O IX mortgage WWW.srar.com
I e n d l ng \\ CALL TOLL-FREE \f'\‘ VISIT
\Y

888-277-9779 @ Point2.com or call

B Purchases N Refinances (81 8) 947-2244

| | Fixed 2nds *Ads on srar.com may vary from display ad in content and form. Web ads are designed by the SRAR
Graphics Department. Southland Regional does not constitute endorsement of the producis or

| | Home equity Lines Of credit services adverfised in our publication, REALTOR REPORT, or on wwaw.srar.com.

$39 per month
100% @ rentspreero

COMMISSION Free Prolesion
GOLD STAR REALTY v/ Completed Application

v/ TransUnion Credit Report
v/ TransUnion Score

v/ Criminal Background Check
v/ Eviction Check

v Document Upload

v/ Reference Checks

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services
Friendly and Helpful staff

(818) 757-4567
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino
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Dl New Year!
FARMERS INSURANCE New Supra® eKEY® app!

AGENCY OWNER New Apple Watch® compatibility! J
OPPORTUNITY

DATA AT
THEDOOR

& ED

OWN YOUR FUTURE More value
than ever before...

SUPRAWEB ROSTER HOTSHEETS

LISTINGS MYBUYERS  BUYER FEEDBACK

2 SHOWING NOTIFICATIONS

O [0

OBTAIN KEY

UP TO 300% MONTHLY
BONUSES ON TOP
OF REGULAR
COMMISSIONS

SAN FERNANDO VALLEY

jmoreano@farmersagent.com
farmersagent.com/jmoreano

Contact Us
(818) 564-4561

£ FARMERS

INSURANCE

supraekey.com

su pra 800-547-0252 + © 2018 United Technologies Corporation.

All rights reserved. Supra is a part of UTC Climate, Controls

& Security, a unit of United Technologies Corporation.

SouthlandiRegional
Associationiof Realtorseine,

PRINT SHOP & GRAPHIC DESIGN SERVICES
Make Us Your Choice For All Your Printing Needs!

Our in-house graphic design team is standing by, so call today!

(818) 947-2246

* ANNOUNCEMENTS
* BROCHURES

* BUSINESS CARDS
NCR FORMS

DOOR HANGERS
ENVELOPES

FLYERS

POST CARDS
LABELS

‘Phone: 310-968:2401

o 6290008 « LETTERHEAD
i * COLOR COPIES

Fast Turn Around! Competitive Pricing!
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The easiest way to
track your expenses.

Learn More

Click here to learn more.

Realtyzam - 25% Discount for SRAR Members

Realtyzam is a super easy accounting app built exclusively
for real estate agents. If you've been looking for a simple tool
to track your expenses, log your mileage, store your receipts,
and instantly generate the report you need for your taxes,
then you'll love Realtyzam. SRAR members save 25%)!

HOME PROMOTIONS

ESTIN

PROMOTIONAL PRODUCTS

661-523-7005

info@estinpromos.com
www.estinpromos.com

Call Cheryl today
bor yowr uext

www.srar.com

HOME INSPECTION HOME INSPECTION

/\

"Homelnspections

and Thermal Imaging

Home Inspections
That' Matter

Home, Pool, Sewer

Inspections

818-298-3405

Check out
our great
Yelp reviews

velps

Realtor® Report
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NEED A HOME
INSPECTION?

PILLAR
POST

818.788.1244

JOHN SCHROEDER

Besto.sSherman

2019 Oaks
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https://www.realtyzam.com/SRAR#TaxDeductions
www.estinpromos.com

Y Ty

, GROW YOUR 2020
= REAL ESTATE CAREER

WE ARE ENGEL & VOLKERS.

It’s never too late for business planning!
Engel & Volkers is pleased to offer you a customized plan to grow your real estate career.

To successfully grow your real estate career, you need to make sure you are joining the right firm.
It takes effective planning and training to be able to grow your business. Take part in our top class
training, coaching and lead generation. Topics include:

1- Business Planning and Time Management 4, Sphere of Influence and Farming
2. Financial Planning in Real Estate 5. Effective Tools and Technology
3. Communication and Social Media Mastery 6. Personal Growth and Life Balance

Take advantage of our customized business planning workshop.

Contact Us Today For Your Confidential Interview
shermanoaks@evrealestate.com
+1818 474 2275

Engel & Vélkers Sherman Oaks
16200 Ventura Blvd. #101 « Encino « CA 91436 « Phone +1 818-474-2275
Learn more at shermanoaks.evrealestate.com

ENGEL&VOLKERS

©2019 Enged & Volkers. Al rights reserved. Each brokerage independently owned and operated. Engel & Vélkers and its independent
License Partners are Equal Opportunity Employers and fully support the principles of the Fair Housing Act.



