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800.450.3660

SRAR Texting Service

Sign up to get updates straight to your cell phone.

CLICK HERE

Get updates and reminders on your phone to stay in-the-know on all that's happening at
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2020 National Market Forecast

REAL ESTATE ON

FIRM GROUND
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS

BY DAN TRESIERRAS, PRESIDENT, AND DAVID WALKER

A group of top economists said they believe
the U.S. economy will continue to expand in
2020 while also projecting that a recession
remains unlikely.

The economists gathered recently in
Washington, D.C., at the headquarters of
the National Association of Realtors for the
first-ever real estate forecast summit.

They expect the U.S. economy to continue
expanding next year while projecting real
estate prices will rise and reiterating that a
recession remains unlikely.

These economists predicted a 29 percent
probability of a recession in 2020 with
forecasted Gross Domestic Product growth

of 2.0 percent next year and 1.9 percent in
2021.

The group expects a nationwide annual
unemployment rate of 3.7 percent next year
with a small rise to 3.9 percent in 2021.

Sixty-nine percent of the economists said
they expect that the Federal Open Market
Committee will not change the federal funds
rate in 2020.

Thirty-one percent said they expected
the committee will lower the rate next year.

The average annual 30-year fixed
mortgage rates of 3.8 percent and 4.0
percent are expected for 2020 and 2021,
respectively.

Annual median home prices are forecasted
to increase by 3.6 percent in 2020 and by 3.5
percent in 2021.

“Real estate is on firm ground with little
chance of price declines,” said NAR’s Chief
Economist Lawrence Yun.

“However, in order for the market to be
healthier,” he said, “more supply is needed

to assure home prices as well as rents do not
consistently outgrow income gains.”

Apartment rents are expected to rise 3.8
percent and 3.6 percent, respectively, in
2020 and 2021.

According to the group of economists,
annual commercial real estate prices will
climb 3.6% in 2020 and 3.4% in 2021.

“Residential and commercial real estate
investment remains attractive as we
approach the start of a new decade,” said
Vince Malta, president of the National
Association of Realtors. “Increased home
building can serve as a stimulator for the
overall economy, and we strongly encourage
more homes to be built as buyer demand
remains strong.”

The 2019 NAR Real Estate Forecast
Summit consensus forecasts are compiled
as averages of the responses of 14 leading
economists who participated during the
summit. The survey was conducted from
Dec. 2-5.

www.srar.com

Low Interest Rates, Tight Supply
Bolster Housing Market Statewide

Statewide home sales and prices retreated in November,
though the median price recorded its largest year-over-year
price gain in nearly a year and a half, the California Associa-
tion of Realtors reported recently.

“While statewide home sales and prices eased back slightly as the housing
market continued to move into the off season, a favorable lending environ-
ment continues to draw interest from buyers who want to take advantage of
low rates,” said Jeanne Radsick, the 2020 president of the California Associa-
tion of Realtors.

“The upper end of the market, in particular,” she said, “is showing some
welcomed improvement in recent months as both sales and prices posted mild
growth from a year ago in November.”

The median price decreased 2.6 percent from October’s $605,280 to
$589,770 in November, marking the first time in seven months that the me-
dian price was under $600,000. November's median price was up 6.4 percent

We’re seeing a more robust market ...
driven primarily by low interest rates

Realtors Praise Effort to Lift Limit
on State, Local Tax Deductions

The recent passage by the U.S. House of
Representatives of H.R. 5377, a bill that
temporarily eliminates the cap on state and
local tax deductions for 2020 and 2021,
drew praise from Realtors statewide.

The Restoring Tax Fairness for States and Localities
Act also would increase the cap to $20,000 for married
couples for 2019. It passed the House on Dec. 19 and
now heads to the U.S. Senate where its fate is uncertain,
at best.

“We are pleased that the House has passed a bill to
temporarily eliminate the cap on the amount of state
and local tax that taxpayers can deduct on their federal
tax returns,” said Jeanne Radsick, president of the
California Association of Realtors. “The combined hit
of a reduction in the mortgage interest deduction and
current $10,000 SALT cap in the tax law has disproPor—
tionately hurt taxpayers and real estate in California.”

Radsick said that ensuring the tax code incentivizes
housing and real estate will continue to be a top priority.
C.A.R.also thanked the many California Congressional
members who supported easing the double taxation
penalty that harms an estimated 88,000 Californians.
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We're seeing a more robust market ...
driven primarily by low interest rates

from $554,240 in November 2018. The year-over-year price increase was the
largest since July 2018.

“We're seeing a more robust market in the second half of the year, driven
primarily by the lowest interest rates in nearly three years,”said C.A.R. Senior
Vice President and Chief Economist Leslie Appleton-Young. “While uncer-
tainties and supply constraints will continue to dictate the market outlook in
2020, the California housing market will likely wrap up 2019 in slightly better
shape than previously thought.”

With prices rising faster in recent months while supply continued to
shrink, home sellers’ optimism improved both month-over-month and
year-over-year. According to a monthly Google poll conducted by C.A.R.in
December, 51 percent of owners believe it is a good time to sell, up from 47
percent a month ago, and up from 46 percent a year ago.

Buyers, however, remain uncertain about the current housing market condi-
tions as 24 percent believe that it is a good time to buy now, lower than last
year when it was 25 percent and interest rates were more than 100 basis points
higher.

he 30-year, fixed-mortgage interest rate averaged 3.70 percent in Novem-
ber, down from 4.87 percent in November 2018, according to Freddie Mac.
The five-year, adjustable mortgage interest rate was an average of 3.41 percent.

Swiftly Settle R.E. Disputes

Parties to real estate transactions can settle
disputes quickly and informally by using a free,
unique, Ombudsman service provided by the
Southland Regional Association of Realtors.

The ombudsmans role is

one of communication and
conciliation, not adjudication.
Instead, the Ombudsman
can help identify and resolve
misunderstandings and
disagreements before matters
turn into a formal complaint.

For more information,
contact Oscar Sol, SRAR’s
Professional Standards administrator, at 818-947-2226 or
via email at Oscars@srar.com.

Ombudsmen are trained in and familiar with the
Code of Ethics, state real estate regulations, and current
real estate practices. They can respond to a wide variety
of inquiries and complaints, including general questions
about real estate practice, transaction details and ethical
standards. If the Ombudsman is unable to facilitate
a resolution for the parties, filing a formal complaint
remains an option.

January/February 2020



Insight Study Shows

CHILD CARE COSTS
LIMIT ABILITY TO
BUY A HOME

SOUTHLAND REGIONAL ASSOCIATION OF REALTORS BY
NANCY TROXELL CARNAHAN, PRESIDENT, AND DAVID WALKER

When it comes to buying a home, the
negative impact of outstanding student loans
has received all the attention, yet a new
report suggests there’s another even more
potent limiter for families with children —
the cost of child care.

Specifically, the research reported in
Freddie Mac’s recent Insight issue found
that, adjusted for inflation, the real price of
child care has increased by 49 percent over
the last 25 years while the cost of housing
nationwide has only increased by 14 percent
i real terms from 1993 to 2018.

This has left prospective homebuyers with
less money to buy or rent a home.

“The list of expenses for a family can be
never-ending, and ... the cost of everyday
life presents challenges for many looking
to buy or rent,”
Mac’s Chief Economist. “Our analysis
finds that those families paying for child
care generally are left with less money
for housing. Specifically, we find they,
on average, pay about half of the median
mortgage payment and nearly 80 percent
of the median rent.”

Highlights from the study include:

 Families spend, on average, $715 a
month on child care, with this figure rising
to $758 when the main parent with child
care responsibilities — the mother in most
cases — is employed. For families with
younger children, the cost is steeper at
$948.

* Among those paying for care, the
average child care expenditure for families
with children under 5 years old represented
10.5 percent of their average income in 2011.

e Child care costs are more of a burden
for lower income families than higher
income families. For example, families
making less than $1,500 a month who
have children under the age of 15 spend on
average 40 percent of their income on child
care, whereas families making over $4,500
amonth spend approximately 6.7 percent of
their income on child care.

* The child care burden varies considerably
by state. For families using centerbased and
family day care, the burden ranged from
7.9 percent in Mississippi to 19.3 percent

in Washington, DC, and was highest in the
Northeast and West Coast.

California ranked number one of all states
having the least-affordable, center-based
infant care at an annual cost of $16,542. That
gobbled up 18.6 percent for couple earning
the state's median income of $88,730,
according to Child Care Aware of America.

* While other items such as student loans
have received a lot of attention for their
unprecendented level of growth, the budget
of a family with children is largely consumed
by child care. Student loan payments only
amount to half of the overall cost of child

care.

Income Quartile 2011

Monthly Expenditures'

Burden (share of income)

1990 2011

% Change

0 to 25% income quartile $348 $359 3.3% 16.5% 17.4%
25% to 75% income quartiles $386 $449 16.2% 8.5% 10.8%
75% to 100% income quartile $541 $808 49.4% 5.3% 7.8%
Entire sample $386 $539 39.5% 9.3% 10.7%

said Sam Khater, Freddie percent of income spent on child care for children under 15 by income group (2011)

On average, low-income families with young children spend a large share of their income on child care.

Percent of monthly income spent on child care

45
40
35
30
25
20

Less than $1,500

$1,500 to $2,999

$3,000 to $4,499 $4,500 and over

Average monthly family income

Housing Shortage Affordability Crisis

Realtors Urge Swift Passage of Housing Bill

Realtors statewide joined other civic organizations and law-
makers on Jan. 7 to endorse passage of State Senate Bill 50,

which would foster construction of apartment buildings and
affordable housing near job and transit centers.
The California Association of Realtors joined the bill’s authors, Sen. Scott

Wiener, D-San Francisco, and Sen. Nancy Skinner, D-Berkeley, along with
Oakland Mayor Libby Schaff, and housing advocates on the steps of Oak-

land City Hall to announce the amended SB 50.

Lawmakers have until Jan. 31 to pass bills introduced in 2019.
Other groups that attended the press conference in support of SB 50 were
California YIMBY and the Nonprofit Housing Association of Northern

California.

“If we're truly serious about increasing the supply of housing, SB 50 must
be passed,” said Jeanne Radsick, C.A.R. president. “A recent study found
that SB 50’s reforms could increase housing by 400 percent and increase

affordable housing by 500 percent.

“Californians desperately need housing, and the time to act is now;” Rad-
sick said. “Bold and focused leadership is required to solve California’s hous-
ing and affordability crisis, and 2020 can be the year we advance meaningful
solutions that will result in a brighter housing future for all of us.”

The bill would eliminate low-density housing near jobs and transit
while also reducing or eliminating minimum parking requirements for new

developments.

California has a 3.5 million home deficit, equal to the housing deficit of
the other 49 states combined. California ranks 49 out of 50 states in homes
per capita. Since the early 1960s, California population has almost tripled,
while its housing production has declined by about 75 percent.

Realtor® Report
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San Fernando Valley

2019 PRICES HIT
RECORD HIGHS,
SUPPLY VANISHES

SOUTHLAND REGIONAL ASSOCIATION OF REALTORS
BY NANCY TROXELL CARNAHAN, PRESIDENT, AND
DAVID WALKER

The price of homes and condominiums sold
in the San Fernando Valley during 2019
soared to record highs even as the inventory
plunged to a record low and sales fell
compared to 2018, the Southland Regional
Association of Realtors reported today.

The annual price of single-family homes
came in at $709,250, breaking through the
$700,000 benchmark for the first time on
record.

The annual price was up 4.2 percent from
the prior year and well above the $611,933
annual price reported in 2007 at the peak of
last decade’s sales boom.

Similarly, condominiums sold in the
Valley during 2019 set a record high with
an annual price of $439,325, which was up
2.0 percent from 2018.

The condo annual price has been above
$410,000 for each of the last three years,
with each surpassing last decade’s highest
annual price of $394,917 reported in 2006.

“Flaws in the market allowed prices to rise
during last decade’s boom years even though
there were thousands of listings available
that should have kept prices in check,” said
Nancy Troxell Carnahan, the 2020 president
of the 10,300-member Southland Regional
Association of Realtors.

“A vanishing inventory last year along
with exceptionally low interest rates pushed
prices higher,”she said, “even as the pool
of qualified buyers in all price categories
shrank and sales slowed.”

Realtors assisted 5,174 singlefamily
home and 1,826 condominium transactions
throughout the San Fernando Valley in 2019.
The annual home sales total was down 3.5
percent from 2018.

It was the lowest annual total reported
since the Association started keeping the
statistic in 1985. The record high annual
total of 15,263 home sales came in 1988.

The condominium annual sales total for
2019 of 1,826 sales was down 1.2 percent
from 2018. The record since the Association
started keeping the statistic in 1985. The
record high annual total of 15,263 home
sales came in 1988.

The condominium annual sales total for

www.srar.com

2019 of 1,826 sales was down 1.2 percent
from 2018. The record low annual total of
1,591 was set in 1994 while the record high
annual sales tally of 5,041 came in 2002.
December ended with the 770 active
listings, the fewest of any month on record
reaching back to 1985. The prior record

Single-Family Annual Price Sets Record High at $709,250
Source: Southland Regional Association of REALTORS®

executive officer. “Lack of housing supply
leads to rising prices and a shortage of
affordable housing, which continues to push
homeownership out of reach of a growing
number of families.

“Low interest rates on home loans help a
percentage of prospective buyers,” he said,
“but we’ve got a
real affordability

$800,000

crisis when it
takes a minimum
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2019 Annual Single-Family Home Sales Fall 4%

Source: Southland Regional Association of REALTORS®
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of $146,000
to buy a local
medianpriced
home.”
December
ended with sales
of homes and
condominiums
up 5.5 percent
and 36.9 percent,
respectively.
The home and
condominium
median price rose
in December by

§372483
364,11

2019
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12,000

10,000

8,000
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2,000

low of 819 home
and condominium
listings came in
December 2017
while the record
high of 14,976
active listings was
set in July 1992.
The active
inventory has
plunged for each
of the last seven
months with the
last three months
registering drops
above 30 percent.
“The annual
numbers confirm
what we’ve known
all along,” said
Tim Johnson, the
Association’s chief

Minimum Income Needed to
Qualify for a Loan

aloan

Loan Amount (80%)

$578,400

8.1 percent and

3.5 percent while
the inventory

0
1985 1987 1989 1991 1993 1995 1997 1999 2001 2003 2005 2007 2009 2011 2013 2015 2017 2019

Single-Family Homes — D

Year-to-Year Percentage Change
in Income Needed to Qualify for

Source: Southland Regional Association of REALTORS®

plunged 34.0
percent. Pending
sales, a measure
of future closed
€SCrows, were up
9.1 percent.

Low Rates Ease Pain of High Prices for Buyers

The national average interest rate on a home loan during Decem-
ber of 3.72 percent translated to a minimum income of $146,036
needed to qualify for a local median priced home of $723,000.
That was for an 80 percent, 30-year, fixed-rate loan of $578,400. The PITI
— principal and interest, property taxes and insurance — totaled $3,651
per month, which breaks down to $2,669 for principal and interest, $753
for taxes, and $229 for home insurance. The low interest rate meant
the income needed was down 2.1 percent compared to a year ago, even
though today’s median price was up from $669,000 reported a year ago.

Income-to-Loan Guide

CEMBER — San Fernando Valley

Monthly Insurance
Payments
Monthly Prop

Median Price

$723,000

Interest Rate

3.72%

Monthly Mortgage and
Interest Payment

* PITI equals = Monthly loan principal & interest, plus taxes & insurance payments
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All Classes Taught by Professional Practitioners and held at the Southland Association of REALTORS®
Van Nuys office located at: 7232 Balboa Blvd, Lake Balboa, CA 91406

1 i
(K1

Brian Hatkoff, CCIM Heather Boren

The ABC'’s of
Commercial Real Estate

Introduction
to Leasing

January 22, 2020
9:00am - 10:30am

January 29, 2020
9:00am - 10:30am

An Introduction to the practical mw An introduction to leasing of Commercial
applications of Commercial Real Estate g properties which touches upon the
and how it differs from Residential Real | different types of properties including

Estate. = Retail, Office and Industrial.

For More Informatlon on The 2020 Cl Series V|5|t www.Commercial.srar. co.m
Or call Vince at (818) 947-2268 to register

ABC'’s of Commercial Introduction to
Real Estate Leasing

PRE REGISTRATION ENCOURAGED

Complete & Fax to the Education Department 818-786-4541 or email to VinceC@srar.com

First Name : Last Name :

Telephone : Email Address :

i Call Education Department for More Information 818-947-2268 i
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2020 - Preparing Tomorrow’s Leaders Today!

| EADERSHIP
INSTITUTE :

First Name: Last Name:

Mailing Address: City: Zip Code:
Phone (Best Number to Reach You):
E-Mail Address:

SRAR Member #: Year You Started at SRAR:
Do you now or have you ever served on any committee(s) at SRAR? YES / NO
Have you ever belonged to any other REALTOR Association? YES / NO

If yes, please tell us which one:

Have you taken SRAR Leadership Institute previously? YES / NO If yes, which year?

How did you hear about SRAR Leadership?:

Real Estate Specialty (circle all that apply): Appraisal | Auction | Commercial | Counseling

International | Land | Property Management | Relocation | Residential | Other

Business/Professional Affiliations, if any (Please include local Association of REALTORS®, CAR and NAR):
NAME OF GROUP PERIOD OF AFFILIATION  POSITIONS HELD OR ASSIGNMENTS, IF ANY (L.LE COMMITTEE MEMBER, ETC.)

Community involvement, including civic, religious, governmental, social or other activities.
Do not include business/professional activities.

ORGANIZATION ASSIGNMENT/POSITION DESCRIBE RESPONSIBILITIES

Please briefly explain why you are interested in participating in SRAR’s Leadership Institute Program and why
you should be chosen:

(NOTE: Completion of the Leadership Institute does not guarantee a leadership position within SRAR or any other organization.)

2020 SRAR Leadership Institute Program Application Page 1 of 2
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Program Outline
Governmental Affairs & Advocacy
Friday, April 10, 2020
11AM-2:30PM
This course will teach participants the importance of advocacy and give an introduction to Governmental Affairs outreach done at the
Association. The course will also cover, Realtor Action Fund, Governmental Affairs Director Role, and an overview of Government.

History of organized Real Estate. Lunch will be provided. (Opportunity to attend Legislative Day in Sacramento on Tuesday, April
28, 2020.)

Mechanics of an AOR

Friday, May 15, 2020

11AM-2:30PM

This course will cover the relationship with C.A.R. (California Association of Realtors) and NAR (National Association of Realtors),
the SRAR Strategic Plan, an introduction to committees, the roles of leadership on committees, and member benefits. Lunch will be
provided.

Optional Meeting - REALTOR® EXPO
Tuesday, June 2, 2020

Danger Report / Industry Threats
Friday, July 7, 2020

11AM-2:30PM

Lunch will be provided.

Professional Standards & Ethics/Arbitration

Friday, August 7, 2020

11AM-2:30PM

This course covers professional standards guidelines and procedures, the National Association of Realtors Code of Ethics,
advertising guidelines and Procurring Cause/Arbitration. Lunch will be provided.

ML.S/Technology
Friday, September 18, 2020

11AM-2:30PM

This course covers the rules of CRISNet MLS, assessment schedule and hearing panels for violations, as well as tips on how to avoid
assessments. Additionally, the course will cover MLS technology, listing syndication, IDX, public websites and understanding listing
data. Lunch will be provided.

Optional Field Trip - Bus to CAR Expo in Long Beach
Wednesday, October 14, 2020

8:00AM to 5:00PM
A chartered bus will pick you up at the Association where you will be driven to the C.A.R. Expo in Long Beach, CA. You will
have the opportunity to walk the expo hall, attend the expo sessions, and attend expo events and luncheons. A lunch stipend will be
provided.

REALTOR® Applicant (initial here)
I understand the purpose of the SRAR Leadership Institute Program; and, if I am selected, I will devote the time and resources necessary to
complete all 5 required courses of the program. T understand the fee for the program is $99 and, upon successful completion of all 5 required
courses of the program, SRAR will refund $50 of my fee after the final course. I understand that if I do not successfully complete all 5 required
courses of the program, I will forfeit the $50 T would have other - wise been refunded. I further understand that once I have been accepted into
the program and have paid the $99 fee, no refunds will be given other than the one described above under the conditions described above. I
understand the above commitments and agree to be bound by them in signing this application.

Applicant’s Printed Name:

Applicant’s Signature: Date:

Send completed applications and $99 payment by April 1st. 2020 to:

SRAR- Southland Regional Association of Realtors®
Attn: Kathryn Voght
7232 Balboa Blvd. Lake Balboa, CA 91406 or Fax to 818-786-4541 or Email to kathrync@srar.com

2020 SRAR Leadership Institute Program Application - 01/14/2020 Page 2 of 2
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12020 COMMERCIAL & INVESTMENT 2020

IDIVISIONJEDUCATION SERIES Ram!
JANUARYCL’SSES FREE TO ATTEND!! s——

The ABC’s of Commercial Introduction to Leasing
Real Estate
An introduction to the practical applications An introduction to leasing retail, office and
of Commercial Real Estate. industrial properties
January 22, 2020 January 29, 2020
9:00am - 10:30am 9:00am - 10:30am

_ : -
All Classes Listed Below Are Held On Wednesdays 9:00am - 12:00pm
SRAR Auditorium: 7232 Balboa Blvd. Lake Balboa, CA 91406
$25 Each - Take 5 Or More & Receive a Certlflcate of Completlon

X ORI e omea=s
L= . S - mAvm 1

February 19, 2020 March 4, 2020
Effective Commercial Purchase Overview of Commercial Real
Agreements Estate Investment Analysis

A i R TERE | R IR R
April 8, 2020 - May 6, 2019 May 27, 2020

Keys to Financing Commercial [l Deferring Capital Gains Through Realtors Property Resource®
Real Estate o 1031 Exchange 3 (RPR) Overview
A i i ‘  ERRECONERNE  EUNEITE = f 0, ! . L L L
June 24, 2020 - - July 29, 2020 F - August 26, 2020
Overview of Commercial Real Tax & Legal Impact on Effective Commercial Lease
Estate Investment Analysis i Real Estate Agreement

s aavE; - i Ll g T

November 18, 2020

October 21, 2020

Property Management for
Investment Real Estate

Overview of Commercial Real
Estate Investment Analysis

Due Diligence in Commercial
Real Estate Transactions

PRE- REGISTER & PAY FOR 5 CLASSES AND GET 1 CLASS FREE (Free classes not eligible) B
| Make Checks Payable to SRAR and Return with the bottom portion to SRAR, 7232 Balboa Blvd. Lake Balboa, CA 91406 |
$25 Per Class - Except January 22nd & January 29th *certificate of completion does not provide continuing education credits
Contact Education Department for more information 818-947-2268 or VinceC@srar.com
: Complete if Paying by Credit Card & Fax to 818-786-4541 or email to VinceC@srar.com :

Full Name Telephone #

VISA/MC/AMEX/DISC# Exp. Date / CvwVv |
| # of Classes @ $25each $ Signature |
| Email Address (please print legibly) |
L - - - - - - - - - - - - — - = = = — 4
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CUSTOM SIGNS

Made to Your Specifications
Made In-House

Bus: (818) 947-2244 * Fax: (818) 786-0404
Email: grahamw(@srar.com

Your Company - =
Other Info S’gn S’zes
A One Sided | Two Sided
Vour Informgggn <k () e $6.00 + tax each $9.00 + tax each
Sign Riders
P PR %ﬁﬁ@%ﬁ 11 x 17 inches | S11.98 + cax cach | $23.96 + tax cach
F O R S A L E 12 x 18 inches | $12.00 + tax cach | $24.00 + tax cach
18 x 24 inches $17.10 + tax each $34.00 + tax each
OPEN HO | | SE 24 x 36 inches | $26.25 + ax cach | $52.50 + tax cach
Wire Sign Stak 1.80
YOUR REALTY COMPANY ire Sign Stakes  $1.80 + tax cach

OFrice: 818.000.0000
For

® i

12 inch x 18 inch sze

w
]

AcenT Nave SOUTHLAND

O

REGIONAL

ASSOCIATION OF REALTORS", INC.

Your Realty Company
Your Message
Here

818-000-0000

OPEN HOUSE
AGENT NAME
OFrice: 818.000.0000
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For REALTORS®

3 Tuesday of Every Month
Commercial/lnvestment Network

SRAR Auditorium
7232 Balboa Blvd,
Lake Balboa, CA, 91406

8:15am - 9:30am

and Affiliates

Contact: Brian Hatkoff
at 818-701-7789
www.CommercialDataExchange.com

South East Area

IHOP
19100 Ventura Blvd,
Tarzana, CA 91356

11:45am - 1:30pm

Contact: Filip Crispino
at 818-635-6743

2" & 4" Wed. of Every Month

El Cariso Golf Course Restaurant
13100 Eldrige Ave,
Sylmar, CA, 91342

8:30am - 10:00am

Contact: Bud Mauro & Filip Crispino
at 818-635-6743

REAL ESTATE

PROFESSIONALS
IN THE SAN FERNANDO
AND SANTA CLARITA

VALLEYS.

East North Meeting

Lulu’s Restaurant
16900 Roscoe Blvd,
Van Nuys, CA 91406

8:30am - 10:00am

Contact: Rudy H. Leon
at 818-642-7839

Black ‘N Blue Lounge

24300 Town Center Dr. Ste. 110

Valencia, CA, 91355
8:45am - 10:30am

Contact: Nicole Stinson
at 661-816-4234

1t Thursday of Every Month

PITCHES, EDUCATION,
NETWORKING,
GUEST SPEAKERS
AND MORE!!

Weiler’s Deli
22323 Sherman Way,
Canoga Park, CA, 91303

8:00am - 9:30am
Contact: Ron Henderson

at 818-999-3981
www.OutwestMarketing.com

Realtor® Report

January/February 2020

www.srar.com



SIGN UP TO RECEIVE UPDATES
ON YOUR MOBILE PHONE®

Get updates & reminders straight to your phone T ——
and stay in-the-know on all that is happening at N
Southland Regional Association of REALTORS® B

Thank you for joining the SRAR

dvocacy text alert. For HELP
Reply HELP. Reply STOP pol to
Optout.

ot

Thank you for joining the SRAR
Social Networking text alert. For
HELP Reply HELP. Reply STOP.

How to Opt In:

Thank you for joining the SRAR
all things Commercial text alert.
For HELP Reply HELP. Reply

Text the keyword of your desired category to the number 313131.
If you would like to opt into multiple categories, please send in

Community Involvement text
alert. For HELP Reply HELP.

separate text messages with each keyword.

G FUTURE

KEYWORD: CATEGORY DESCRIPTION: WHAT YOU’LL RECEIVE
EDU >> Educational Classes, Training, Risk Lunch & Learn, Risk Management, RPR Classes, etc.
Management (2-4 times a month)
COM >> Commercial Day & Commercial Classes Twice a month notice of Class Schedule, Commercial

Networking Meetings & Commercial Day.

INVOLVE >> Community Involvement & Charity Drives Toy Drive, Backpack Drive, Blood Drive, Charity Golf
Tournament, etc. (6-8 times a year)

FUTURE >> Leadership Institute & Committee Application (Sept.) Notice of Committee Applications, (Feb.) notice
of Leadership Institute Class, etc.

WHATSUP >> Social & Networking Events YPN (Young Professional Network) Mixers, Golf
Tournament, EXPO, Area Networking Meetings, etc.
(2-4 times a month)

POL >> Updates on Real Estate Related Issues, Call to Actions, Legislative Panels, Legislative Day,
Political Events & Receptions etc. (6-8 times a year)
WHATSNEW >> New Member Benefits & Product Services Alerts on new benefits and services offered at SRAR.
A Note: Some cell phone services may require you to call your provider and grant permission to receive messages from 313131.
N\~
® 1t is easy to sign up & you can unsubscribe at any time, just send a text message with only the word “STOP”

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS”, INC.

when you reply to any message from us. Message & Data Rates May Apply!

www.srar.com Realtor® Report January/February 2020 11
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City Sign Ordinances

SAN FERNANDO AND SANTA CLARITA VALLEY

Listed below for your reference, are the specific municipal regulations, along with the regulations for L.A. and Ventura Counties that

apply in unincorporated areas or those cities without specific municipal codes. SRAR highly advises REALTORS® to check the cur-

rent laws, and follow these best practices as they will help preserve our rights as REALTORS® to use temporary signs:

1. Only post temporary signs (directional or open house) when you have an open house.

2. Always observe time and placement restrictions for signage.

3. Always obtain a property owner's permission before placing a temporary sign on someone's property whether their property is resi-

dential or commercial.

4. Never place temporary signs in the medians or rights of way - meaning along the streets or sidewalk and observe Americans with

Disabilities Act regulations.

5. Decrease visual clutter by "piggy backing" off of other directional signs, placing your directional signs only when your directions

divert from other directions.

The following are the regulations from each municipality in
areas where our members frequently work:

Agoura Hills:
For Sale - 1 sign per unit, shall not exceed 6 square ft. in area and 6 ft. in

height

Open House/Directional - Maximum of 4 signs, size may not exceed 3 square
ft. in area or 4 ft. in height

Other - No flags, balloons or banners, Signs can not be located on a public
right-of-way

Beverly Hills:
For Sale - 1 - 150 square in. sign including riders

Open House/Directional - Not allowed
Other - Must obtain annual sign permit sticker from city

Burbank:

For Sale - Sign shall not exceed 7 square feet including riders. Maximum of 2
riders

Open House/Directional - Maximum of 4 signs, size may not exceed 24” x
24” in area or 3ft. in height

Other - See municipal code for details

Calabasas:

For Sale - 1 - 6 square ft. sign

Open House/Directional - Maximum of 2 signs, size may not exceed 3 square
ft. in area.

Other - Signs can not be located on a public right-of-way

Hidden Hills:

For Sale - Not allowed

Open House/Directional - Not allowed
Other - Call for details

Los Angeles City:

For Sale - 1 or more unlighted signs. Total area of signs not to exceed 12
square ft.

Open House/Directional - Not specified

Other - See municipal code for details

Malibu:

For Sale - 1 sign per unit, shall not exceed 6 square ft. in area and 6 ft. in
height

Open House/Directional - Signs can not exceed 3 square ft. in area or 4 ft.
above ground level

Other - No more than 2 pole flags not exceeding 2 square ft. or 5 ft. in height

Realtor® Report

all be use

San Fernando:

For Sale - Sign shall not exceed 6 square ft. in area and 6 ft. in height. Rider no
larger than 6” X 24”

Open House/Directional - Permitted between 9am and sunset

Other - See municipal code for details

Santa Clarita:

For Sale - Maximum height of 6ft

Open House/Directional - Not permitted on sidewalks, parkways or medians.
Other - Price information prohibited

Simi Valley:

For Sale - Sign shall not exceed 12 square ft. and 6 ft. in height
Open House/Directional - Not permitted on sidewalks or medians
Other - See municipal code for details

West Hollywood:
For Sale - 1 - 432 square inch sign per frontage & 2 - 76 square inch riders

Open House/Directional - 1 per corner, 4 per intersection 18" X 24" Tue., Sat.
& Sun. 11am to 7pm
Other - 4 flags per open house. See municipal code for details

Westlake Village:

For Sale - 1 sign per unit, shall not exceed 6 square ft. in area and 5 ft. in height
Open House/Directional - 1 open house sign on property. No directional signs
permitted in community

Other - See municipal code for details

Los Angeles County: (unincorporated areas. and municipalities without
regulations)

For Sale - 1 or more unlighted signs. Total area of signs not to exceed 12 square
ft.Open House/Directional - No ordinance
Other - See municipal code for details

Ventura County: (unincorporated areas, and municipalities without
regulations)

For Sale - | free standing sign that does not exceed 12 square ft. or 8 ft. in
height

Open House/Directional - 1- 3 square foot sign per frontage not to exceed 4 ft.
in height

Other - See municipal code for details

January/February 2020 13
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR DECEMBER 2019
ACTIVE INVENTORY EN ES CS WN ws SFV TOTAL __EXT

NEW LiStiNgS ....vovevveeriiiiieieeeeeceeeee s
Total Active LiStingS........cccoeveveerrreesiieieieins
Average Days on Market
Average List Price in Thousands ...............ccc.......
Median List Price in Thousands ................c.c........
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio .........coovevveveereicirieisccicines
EXPIFAtions ...

PENDING SALES
New Escrows Opened............cccevevececuevevevecuennnee.
Total YTD Escrows Opened..........ccccovevevvevevevecnnnae
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price..................

CLOSED SALES:

New ESCrows ClOSed...........cccovevvvevvvveeiiiiiiiisienne
Total YTD Escrows Closed..........cccceeeveveveveveeennee.
Volume of New Sales Dollars in Millions................ . . . .
Volume of total YTD Sales in Milions ...vovevevii e 396.982..... 1, 019558 ... 955.509.......... 986.264 .1 A1, 420 4769.735.....2,452.351 ......... 7,222.085
Average Sale price in ThOUSANAS .......c..ovverevvrrrres eoveeeee 5636......... 1,116.8......... 1,203.7 o, 7655......1,1465 ............ 9906........... 5319 s 765.3
Median Sale Price in Thousands ...............ocovvve.... : : : ..690.0......... 7650 ............. 723.0..... .400.

COo0P SABS.....eeccieeee
Percent of COOp Sales .........coovveevevecceeeicccee
Average Days on Market.............cccccevevererircrennen.
Sales at LISt PrCE .....covvvveeececceeeeeeceeee e
Percent of Sales at List Price............cccccovvevevevennnne
Sales to Listing Inventory Ratio..........c.ccccvevvnnee.
Final Sale to New Listing Ratio ...............cccceveveene

CLOSED SALES TYPE
ForecloSure/REQ............coveveveveeeeeeeeeeeeeeeeceeveeerene
Seller CONCESSIONS .......veveeeeeeeeeeeeeee e
Short Sale
Standard ....

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR DECEMBER 2019

ACTIVE INVENTORY EN ES () WN WS SFVTOTAL  EXT TOTAL
NEW LiStingS ....ccovovvvevereieieieseeese s
Total Active Listings........
Average Days on Market
Average List Price in Thousands ............cccccevueee.. . . .5408........... 579.8 ............. 534.3.......... 630.1 oo 578.8
Median List Price in Thousands ............c.cccceceenes L4499 4000 ............. 4350............ 4475 . 439.9
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio ........oovvevecvreeireieiceeiienee,
EXPIrations .......ccovvvvvieieeeceece e

PENDING SALES
New Escrows Opened............ccccevevveruevevevecuennnne.
Total YTD Escrows Opened...........ccccccoevevevnneeee.
New Open Escrows Average Days on Market .......
New Open Escrows Average List Price.................

CLOSED SALES:
New ESCrows ClOSEd............ccovvvvvvvvrviirirsennns
Total YTD Escrows CloSed.........cccovvvvvevevevevnenne.
Volume of New Sales Dollars in Millions...............
Volume of total YTD Sales in Millions ...................
Average Sale price in Thousands .............c.c.........
Median Sale Price in Thousands ..............cccu.......
CO0P SAES.....vvrcreieteteeee e
Percent of COOp SaleS ......ccoveveeevercrirciccice
Average Days on Market.............cccoovvvvreieicinnne.
Sales at LiSt PriC......ccveeeccceccee e
Percent of Sales at List Price............c.ccccvvevevenneee.
Sales to Listing Inventory Ratio............c.ccceveveeee.
Final Sale to New Listing Ratio .............c.ccccevvnee.

CLOSED SALES TYPE
Foreclosure/REQ..........ccoveveveeeeeeeeeeeeees
Seller CONCESSIONS .....c.veveveeieeeeeeeee e
SOt SalB ..
Standard ...
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SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR DECEMBER 2019

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL  SCVTOT EXT TOTAL
NEW LISHNGS .o 3 oo, .o [ L/ AL I b 21
Total Active Listings.. .36... A9
Average Days on Market....

Average List Price in Thousands....
Median List Price in Thousands....

BOMS .o
Average BOM Price in Thousands.
BOM to Sale Ratio..............
EXDITHONS ..o e 5
PENDING SALES
New ESCIOWS OPENEA.....ooccvvocvveeceeeeescre v 7
Total YTD ESCIOWS OPENEA. ..o e 135
New Open Escrows Average Days on Market............ c...... 104.
New Open Escrows Average List Price .............coee . 626.3
CLOSED SALES:
New Escrows Closed
Total YTD ESCIOWS ClOSEA ..o e 128. 107
Volume of New Sales Dollars in Millions. ..8.148. 0. . . . ..30.8%........ 6.193
Volume of total YTD Sales in Millions..... 13613, 3. . . . . 90.776 658... . . .
Average Sale price in Thousands....... ..582.0. . . . . N 9. KR 5696 ............. 625.8
Median Sale Price in ThOUSANGS............ovvcvrccrs oo 0. . 0. . 6325......... 765.0 ..650.0... 6220 ... 4400............ 585.0
00D SAIBS ..o e . Mo 7
Percent of Coop Sales ... 875
Average Days on Market BN < I 94
Sales at List Price.............. . 2B B B 18 2
Percent of Sales at List Price.... 143 00, 578... . T2, BRI 25.0
Sales to Listing Inventory Ratio 400 200, 1250 1118, Lo . 43
Final Sale to New Listing Ratio ..... . . . N 3429........200.0
CLOSED SALES TYPE
FOrECIOSUTE / RED ..vocoece (R 0 0
Seller CONCESSIONS w....vocvvvvecvvveveesoes s 0. 0. 0
SNOMESAB ..o 0. 0... 0
Standard .. .13, 0... 8
OINET .o LI 0 0
SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR DECEMBER 2019
ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL _SCVTOT EXT _ TOTAL
NEW LISHNGS vvvvvevoeeeeseeeseeesss s ervesesins 0.
Total ACHVE LISHNGS.......vvvverecvveeeeeseeeessesrennes v 1.
Average Days on Market.........oocccoecceerceeeccs e 70.

Average List Price in Thousands ...

Median List Price in Thousands.... 6150,

BOMS .o ssensins 0.

Average BOM Price in ThOUSANGS......oocccoeocc v e 00.

BOM 10 Sale Rati0 ..o e e 00.

EXDITAHONS ..o e 1
PENDING SALES

New ESCIOWS OPENED ......oovoees e 0
Total YTD Escrows Opened ...
New Open Escrows Average Days on Market .
New Open Escrows Average List Price ..............ooe. oo (L — ([ U—

CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed .......

Volume of New Sales Dollars in Millions. ..0.000. 649.........3.762............0. . . 124 .
Volume of Total YTD Sales in Millions..... ..2.461. . 491 52%..... ..69.156....... 9324 .......... 507.........385.691 .......48.991 ...
Average Sale price in Thousands... . ..649. . . R 3752, 4312
Median Sale Price in Thousands... . . 3700........ 425.0
C00p SaleS.....oovorvcn
Percent of Coop Sales ...
Average Days on Market
Sales at List Price..............

Percent of Sales at List Price....
Sales to Listing Inventory Ratio.....
Final Sale to New Listing Ratio .........c.c.ooovvirccines oo

CLOSED SALES TYPE
FOrRCIOSU® / RED ..o
Seller Concessions ..
Short Sale..........
Standard .. . 210,
] (R | S (S
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T
RETROFITTING // HOME INSPECTION
DENNIS P. BLOCK & ASSOCIATES

CROWN CONSTRUCTION G.C. B850720
The Number One Law Firm Specializing in

TENANT EVICTIONS

PAINTING PLUMBING LISTING PREP
UNLAWFUL DETAINER

Exp.# 12 (12-2020)

€_80077EVICT &
i (38428)

* Guaranteed rapids filings

* No office visit required

* Free telephone consultations

* More experience than any other law firm

* Lockout Management service available

FULL COLLECTION
SERVICES

Open Monday through Saturday

you let clients know that?

Tell them. Show them.
Wear your REALTOR® pin

ith pride.
with pride A $150 (uncontested plus costs)

www.evict123.com

T ieeAL
Free Workshops

You are invited to stop in any weekday morning, Monday through

Moishura & Mold  Chimney Srevar|ine
Cheack Chack Chack

Only REALTORS® are members of the National Association of REALTORS®

The Law Offices of

SL&EG

Spile, Leff & Goor, LLP

Friday, and experience one of our workshops that focus on
motivation, attitude and training. These workshops are designed to

benefit all of us. Come experience the Park Regency Difference.

16501 Ventura Boulevard
#610
Encino, Ca 91436

818.784.6899
www.spilelaw.com

Monday

9am-10am:
Motivational
Mindset
Message from
Joe Alexander,
President

iy

Tuesday

8am-9:30am:
Scott Green
Action Planning

10am-11am:
Contracts Class
(As Scheduled)

Wednesday

9am-10am:
Ken Engeron
Time Management
& Accountability

Thursday

9am-10am:
Top Producer
Interviews

Starting
January 23rd

WWW.GROWWITHPARKREGENCY.COM
3 FACEBOOK COM/PARKREGENCY

Friday

9am-10am:
General Sales
Meeting

818-363-6116 \ 10146 BALBOA BLVD,, GRANADA HILLS, CA 91344
BRE #01231306

PARK REGENCY
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| REALESTATE [ MARKETING  [WTERMITE INSPECTION & FUMIGATION

NORDHAGEN AND

DAUGHTERS
smarter loan  NESH o al@]gSNITLY Frsindeitnis

COMPANY INC.

THE PREMIERE ONLINE MARKETING SOLUTION
JEFF BEADNELL FOR REAL ESTATE AGENTS & BROKERS
Manager-
Real Estate Lending
NMLS No. 459550

SRAR 2002 “ AFFILIATE OF THE YEAR"

YOU'VE TRIED THE REST...
YOU DEMAND THE BEST...

Call Jeff Today!

CELL: 661.209.8737
DIRECT: 818.565.2188
jpeadnell@lfcu.com
www.lcfu.com/jeffbeadnell

1 t
Log IX IT:gLI lgnagge \\\ CALL TOLL-FREE Jaa VST

888-277-9779 & Point2.com

@ We do our OWN fumigations (No Sub-Contractor)

@ Salaried inspectors (NO COMMISSIONS)

@ FREE inspection if compefitive bid

@ Computer generated, emailed reports
 Recommended repairs performed by our company
# Licensed, insured and bonded

800-933-7378  800-649-1922 FAX
818-886-3454  661-255-1902 FAX
661-254-2133

TERMITE INSPECTIONS & FUMIGATIONS

B Purchases N Refinances Aﬁ.ﬁf(f}'e"ﬁiﬂﬁ?rbﬁéémﬁ

B Fixed 2nds Member PCOC (Pest Control Operators of California)
m Home equity Lines of Credit (A Reg. #PR 2861

$39 per month
100% @ rentspreeso

COMMISSION ARl

GOLD STAR REALTY Completed Application

TransUnion Credit Report
TransUnion Score

Criminal Background Check
Eviction Check

Document Upload

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services Reference Chect

Friendly and Helpful staff
= T TransUn TransUnion@ 0

(818) 757-4567 -,
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino Exclusive Cod:

hﬁa//SRARrentSpreecam
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New Year!
New Supra® eKEY® app!

New Apple Watch® compatibility! Do

DATA AT
THEDOOR

& ED

SUPRAWEB ROSTER HOTSHEETS

LISTINGS MYBUYERS  BUYER FEEDBACK

2 SHOWING NOTIFICATIONS

O [0

OBTAIN KEY

More value
than ever before...

group of professionals the industry
has to offer. But how do you let clients
know that?

supraekey.com

su pra 800-547-0252 + © 2018 United Technologies Corporation.

All rights reserved. Supra is a part of UTC Climate, Controls

& Security, a unit of United Technologies Corporation.

Tell them. Show them.
Wear your REALTOR? pin
with pride.

SouthlandiRegional
Associationiof Realtorseine,

PRINT SHOP & GRAPHIC DESIGN SERVICES
Make Us Your Choice For All Your Printing Needs!

Our in-house graphic design team is standing by, so call today!

(818) 947-2246

* ANNOUNCEMENTS
* BROCHURES

* BUSINESS CARDS
NCR FORMS

DOOR HANGERS
ENVELOPES

FLYERS

POST CARDS
LABELS

‘Phone: 310-968:2401

g S1700008 i | | « LETTERHEAD
ey « COLOR COPIES

Fast Turn Around! Competitive Pricing!
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The easiest way to
track your expenses.

-
Learn More —q"

Realtyzam - 25% Discount for SRAR Members

Realtyzam is a super easy accounting app built exclusively
for real estate agents. If you've been looking for a simple tool
to track your expenses, log your mileage, store your receipts,
and instantly generate the report you need for your taxes,
then you'll love Realtyzam. SRAR members save 25%)!

Click here|to learn more.

HOME INSPECTION REAL ESTATE & MORTGAGE

r— CRESTICOS

IT"THomelnspections
All Things Real Estate & Mortgage

and Thermal Imaging

Experience

Home Inspections
That' Matter

Home, POOl, Sewer - Exceptionally competitive and
flexible compensation.
- Training that emphasizes success

strategies for you.

Join Our Team

Inspections

818-298-3405 Helping You: - Leadership in applying
Get more business done. technology to your business.
: - Ongoing training to keep you
SHESIERIyOur process at forefront of industry.
We Offer:
Check out Mentors'hip programs. (81 8) 784-2929
our great Advertising help desk.
Yelp reviews | Marketing help desk.

www.srar.com Realtor® Report January/February 2020 23
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FROM AGENT TO ADVISOR:
GROW YOUR CAREER

WE ARE ENGEL & VOKERS.

BUSINESS PLANNING 2020
CREATE YOUR PERSONAL BUSINESS PLAN WITH ONE OF OUR COACHES

Your professional growth is our focus. Engel & Voélkers provides every real estate professional in our network with

access to a suite of resources and technology to grow their skill set -- and their business.

We want to be more than just another agent. As an Engel & Voélkers advisor, we invest in you both at the brand and

brokerage level, and you are never seen as “just a number”. Through our Advisor Businee Planning Program and more

than 120 live and on-demand courses and events, our network has access to proprietary educational programs taught
by industry professionals and fellow advisors that focus on important topics, such as:

*Market Specialization

»Growing Your Brand and Marketing
*Coaching and Professional Development *Targeted Lead Generation
*Engel & Vodlkers Listing Presentation

«Latest Technology That Drives Business

HOW CAN WE HELP YOU REACH AND EXCEED YOUR PROFESSIONAL GOALS?

NOW HIRING
EMAIL OR CALL TODAY FOR A CONFIDENTIAL INTERVIEW
SHERMANOAKS @EVREALESTATE.COM | +1 818-474-2275

ENGEL & VOLKERS

©Engel & Vélkers. All rights reserved. Each brokerage independently owned and operated. Engel & Vélkers and its independent
License Partners are Equal Opportunity Employers and fully support the principles of the Fair Housing Act.



