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TELFAIR ELEMENTARY CAME TO SANTA ADVERTISEMENT
Eighty kids can generate a whole lot of

noise, especially when laughing, running, w

and haviﬁg a go};d time. Pfrfec%! : - m‘L T‘nﬂ ‘R‘ETR n‘[ "TI"G

That’s what was expected when more ) iy -

. . 3 CERTIFIED RETROFITTING COMPLIANCE SERVICES
than six dozen students from Telfair m gometroretro.com
S i > e
< % i = )

Elementary School in Pacoima saw
Santa Claus (cleverly played by SRAR
President Dan Tresierras). Imelda Leano,
the subcommittee chair, made a perfect
magical elf. Many thanks to the Realtors
who donated and made this year’s
Christmas party full of food, fun, presents,
and, of course, a whole lot of laughter

CERTIFIED RETROFITTING
COMPLIANGE SERVICES
Since 1996

¢ Water Conserving Toilets & Fixtures

e Automatic Seismic Gas Shut-0ff Valves
* Smoke & Carbon Monoxide Alarms

e Water Heater Strapping

¢ Sliding Door Safety Glazing

CONTACT US TODAY!
www.gometroretro.com
800.450.3660

SRAR Texting Service

Sign up to get updates straight to your cell phone.

CLICK HERE

Get updates and reminders on your phone to stay in-the-know on all that's happening at
Southland Regional Association of REALTORS®

Text RIRIK) |

edu : educational classes, training and risk management

>

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS®, INC.

The Official Publication of SRAR

whatsup : social/networking events like mixers, expos and
multicultural events

involve : community involvement and charity drives

pol : updates on real estate issues, political events and receptions
with local officials

future : leadership opportunities and committee involvement

com : commercial events and classes
President
Dan Tresierras

whatsnew: new member services and benefits
It's easy to sign up and you can unsubscribe at any time, just send a text
message with only the word ‘STOP” in the reply from any message from us.

Message and Data Rates May Apply. President-Elect

CONSUMER PRICE INDEXES Nancy Troxell Carnahan
NOVEMBER 2019 Chief Executive Officer
PERCENT CHANGE Tim Johnson
ONE 12 Santa Clarita Valley Division
MONTH MONTHS Chairman
ENDING ENDING Louisa Henry
November November
2019 2019 Main office:
Los Angeles - 7232 Balboa Blvd. e Lake Balboa, CA 91406
Riverside - -0.3 3.2 Tel: (818) 786-2110 « Fax: (818) 786-4541
Orange County e-mail: info@srar.com
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SALES RISE EVEN
AS HOME PRICE

HITS RECORD HIGH
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS

The median price of single-family homes
sold during October in the San Fernando
Valley hit a record high $755,000, up 11.4
percent from a year ago, the Southland
Regional Association of Realtors reported
Friday.

It handily beat the prior record of $735,000
set in July and marked the fifth consecutive

From August 2018 through May the
inventory grew sometimes by more than 40
percent per month. But in June that trend
reversed.

October was the fifth consecutive monthly
drop in the number of homes listed for sale
on the Associationoperated Multiple Listing
Service. The 1,100 active listings at the end
of the month were down 31.3 percent from a
year ago and represented a mere 1.7-month
supply at the current pace of sales.

That total is closer to the record low of
819 listings reported in December 2017 than
the record high 14,976 listings in July 1992.

“Owners who in generations past would
have been selling, now are refinancing
or remodeling,” said Tim Johnson, the
Association’s chief executive officer.
“People are locked out of the market or
locked in place by California’s severe
housing shortage.”

Yet even with those limitations, the 462
homes and 167 condominiums that changed
owners during October represented a 2.2
percent and 22.8 percent increase from a
year ago.

month with the median price above the once

2019 October Home Median Price at Record $755,000

San Fernando Valley — Single-Family Homes
Source—Southland Regional Association of REALTORS®

March April May June July Aug. Sept. Oct. Nov. Dec.

$692,000 [ $695,000 [ $685,000 | $722,000 | $735,000 | $728,000 [$705,000 | $755,000

$680,000 | $697,000 | $708,000 | $691,000 | $690,500 | $708,000 | $670,000 | $678,000 | $660,000 | $669,000

impenetrable benchmark of $700,000. $800,000 -
The median price is the midpoint of all
sales, with half the homes sales posting a $750,000 1
higher price and half lower. . $700,000 |
“There’s plenty of buyer resistance to
higher prices, but truly motivated buyers $650,000 -
understand that opportunities to buy are
3 EL) : $600,000 -
growing ever more scarce,” said Dan
Tresierras, president of the Southland $550,000 -
Regional Association of Realtors. “Interest
rates at their lowest point in three years help RN e
offset some of the impact of high prices, but 2019 9675,000 |5657,000
. . . . m 2018 [ $620,000 [ $700,000
we’re once again starting to see a dwindling #2017 $605,000 | $600,000

$671,500 [ $630,000 | $635,900 | $640,000 | $665,000 | $650,000 [$660,000 | $648,000| $675,000 | $645,000

supply of properties for sale.”

HOME PRICE SURGE DUE TO
MISMATCH IN SUPPLY, DEMAND

Shrinking inventory stifled California home sales and added
pressure on prices in October, the California Association of Realtors
reported recently.

October’s seasonally adjusted annualized rate of 404,240 sales
was up 1.9 percent from October 2018’s revised 396,720 closed
eSCIOWS.

“The California housing market continued to see gradual
improvement in recent months as the current mortgage environment
remains favorable to those who want to buy a home,” said 2020
C.A.R. President Jeanne Radsick. “Additionally, the condominium
loan policies that went into effect mid-October could help buyers
for whom single-family homes are out of reach.”

The median price of $605,280 in October was up 6.0 percent
from $571,070 in October 2018, marking the seventh consecutive
month that the median price remained above the $600,000
benchmark. The annual price gain was the largest since July 2018.

“The latest surge in home prices is the consequence of an ongoing
mismatch between supply and demand,” said Leslie Appleton-
Young, C.A.R.’s senior vice president and chief economist.
“While low interest rates will reduce borrowing costs for buyers
and temporarily alleviate affordability concerns at the micro level,
without an increase in housing supply — including new housing
construction for sale or rent — fundamental issues remain at the
macro level, which will worsen the affordability crisis down the
road.”

The 30-year, fixed-rate mortgage interest rate averaged 3.69
percent in October, down from 4.83 percent in October 2018,
according to Freddie Mac. It was the largest decline in any
12-month period since November 2009. The five-year, adjustable
mortgage interest rate was an average of 3.38 percent, compared
to 4.08 percent in October 2018.

www.srar.com Realtor® Report

Record High: $755,000—October 2019; Low: $339,000—Dec. 2011

Characteristics of Homesellers

The typical homeseller nationwide this year was 57 years old,
with a median household income of $102,900, and had lived in
the home for 10 years before selling it, which was an increase
from the historical tenure of six years, a study reported recently.

Home sellers said they ultimately sold their homes for a median of $60,000
more than their original purchase price. For all sellers, the most frequently
cited reason for selling, according to 16 percent of those surveyed, was a desire
to move closer to family and friends, which is the first time this has been the
top-cited reason in the history
of the annual “Profile of Home
Buyers and Sellers” produced by
the National Association of Re-
altors. The next most common
reason was that the home was
too small, and the third was job
relocation at 11 percent.

Sixty-six percent of sellers
reported being “very satisfied”
with the overall selling process.
Only 8 percent of recently sold
homes were for-sale-by-owner
sales, or FSBO. This total is
near the lowest share recorded
since the NAR began collecting
records in 1981. FSBOs typically
sell for less than other residences, selling last year at a median of $200,000,
while agent-assisted homes sold at a median at $280,000.

Forty-eight percent of all sellers said they bought a home that was
newer than their previous home, while 28 percent purchased a home of the
same age and 24 percent said they purchased a home that was older.

Forty-four percent of sellers said they “traded-up” and purchased a home
that was more expensive than the one they just sold. Thirty percent purchased
a less expensive home and 26 percent purchased a home that was similar in
cost. Sellers who are 64 years of age and younger generally bought a more
expensive home than the one they just sold.

hose aged 18 to 34 purchased the most expensive trade-ups in 2019, re-
cording an increase of $110,000. Conversely, sellers aged 65 and over typically
bought a less expensive home.

2019 PROFILE OF HOME
BUYERS AND SELLERS

December 2019/January 2020 3



BUYERS’' BEST
FRIEND—LOW
INTEREST RATES

SOUTHLAND REGIONAL ASSOCIATION OF REALTORS
BY DAN TRESIERRAS, PRESIDENT, AND DAVID WALKER

High prices and competition from
prospective buyers, make buying a home
difficult, yet current low interest rates are
a buyer’s not-so-secret weapon.

For example, the median price of
condominiums that changed owners during
November in the San Fernando Valley
was $450,000. That was up 5.5 percent or
$23,500 from the $426,500 median reported
12 months ago.

Despite that increase, the income needed
to buy a condominium dropped by 5.8
percent — thanks to interest rates that are
at their lowest in three years.

A year ago the national average rate on a
30-year loan was 4.99 percent.

This November it came in at 3.70 percent.
Since July, every month has been below
4.0 percent with the lowest of 3.61 percent
reported in September.

And, the income needed to qualify for an
80 percent loan has been down compared
to a year ago for every month going back
to April.

That means that while the condo median
price is higher than November 2018, the

monthly PITI— principal and interest, taxes
and insurance — payment is lower: $2,268
this year compared to $2,409 a year ago.
And the benefits of low interest rates cross
regional borders, benefitting our neighbors
in the Santa Clarita Valley to the north. The
income needed to land an 80 percent loan in
Santa Clarita was $83,674, down 5.8 percent

That’s a good number due to low rates
even though the median price of a condo
in Santa Clarita was $415,000 — up 6.4
percent from the $390,000 median price
reported 12 months ago.

That makes the PITI in Santa Clarita
$2,092 for a median priced condominium.
Even that was down from a year ago when

from $88,109 a year ago.

Condominiums — NOVEMBER — San Fernando Valley

Monthly Insurance
Monthly Prop
Taxes $143

$450,000
$469 Total Monthly 590, 731
E22e8 $360,000
$1,657
Monthly Mortgage and Interest '5.8%
Payment 3.70%

Source: Southland Regional Association of REALTORS®
* PITI equals = Monthly loan principal & interest, plus taxes & insurance payments

Monthly Insurance

Monthly Prop
Taxes

$83,674

Total Monthly
*

Loan Amount (80%)
$332,000

Monthly Mortgage and

Source: Southland Regional Association of REALTORS®
* PITI equals = Monthly loan principal & interest, plus taxes & insurance

Median Price
$415,000

Interest Rate

it stood at $2,203.

It’s also important
for prospective
homebuyers to keep
in mind that a 20
percent downpayment
is no longer required
to purchase a home.
Lenders and government
programs offer a variety
of options for lower
downpayments. Some
programs
come with
an additional
mortgage
insurance that
will be added
to monthly
payments, but
that fee can be
eliminated once
20 percent of the
home’s value is

3.70% .
B paid down.

NANCY TROXELL CARNAHAN ELECTED 2020 SRAR

PRESIDENT
SRAR CELEBRATES 100 YEARS

Realtor Diane Sydell will serve as

LEADERSHIP IN AN
ERA OF CHANGE

A high energy, focused leader will take
the reins of the 10,300-member Southland
Regional Association of Realtors in 2020
as it celebrates its 100th anniversary and
navigates an era of unprecedented change
washing over the residential real estate
industry.

“This 100-year anniversary comes at a
time that private property rights are being
legislatively challenged, traditional industry
models disrupted, and the cooperative nature
of the MLS exploited,” said Nancy Troxell
Carnahan, who will serve in 2020 as the
Association’s president. “More than ever,
Realtors need to educate consumers of the
value of buyer representation. 2020 cannot
and should not be real estate as usual.”

Carnahan urged real estate professionals
to “roll up your sleeves” and get involved
at this time of pivotal change.

Realtor® Report

( - “
Nancy Troxell Carnahan, SRAR
2019 President-Elect

Diane Sydell, SRAR 2020
President-Elect

December 2019/Jan

president-elect and Tim Johnson, as the
Association’s chief executive officer.

The 2020 SRAR Board of Directors
includes: Neal Adler, Eugenia “Gina”
Aguilar, Liliana Alfonso, Winnie Davis,
Louisa Henry, Robert Johnson, Jeff Kahn,
Kristen Kalski, Howard M. Katchen, Vilma
Letosky, Rana Linka, Melanie McShane, Jeft
Phillips, Rich Pisani, Gaye Rainey, Michael
Regilio, Nicole Stinson, Diane Sydell, Dan
Tresierras, Gina Uzunyan, Dean Vincent,
and Cindy Wu.

Louisa Henry will serve as the chair of
the Santa Clarita Valley Division of SRAR.
Santa Clarita Council members include:
Diana Arias, Anthony Bedgood, Sarah
Darabi, Phyllis Grekin, Richard Hall, Bob
Kellar, Bob Khalsa, Michael Regilio, Nancy
Starczyk, Nicole Stinson, and M. Dean
Vincent.

uary 2020

www.srar.com
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INVITES YOU TO SHARE IN THE

100™ ANNUAL
INAUGURAL BALL

CELEBRATING THE INSTALLATION OF
@;@/ﬂ/@mﬁ Cy ww%
/ Q@mwe// %@%/ZMM/Z

AND THE 2020 OFFICERS & DIRECTORS

SATURDAY, JANUARY 18, 2020

SHERATON UNIVERSAL HOTEL COCKTAILS: 6:00PM
GRAND BALLROOM DINNER: 7:00PM
333 UNIVERSAL HOLLYWOOD DRIVE DRESS: GREAT GATSBY /
: UNIVERSAL CITY ROARING 20s : /

/

SUGGESTED ATTIRE IDEAS:

BEURE;

__________________________________________________________________________

Make check payable to SRAR and mail to Karen Marten, 7232 Balboa Blvd. Lake Balboa, CA 91406.
To pay by Credit Card fill out the form below and email KarenM@srar.com or fax: 818-786-4541

/

1 First Name: Last Name:

i Email: Phone # ( )

' I would like to purchase ticket(s) at a $125 per person, for a total amount of $

. VISA/MC/AMEX/Discover # Exp date:
i CVV Code: Signature

\ Deadline: Please return this form by January 6, 2020. For further information, contact Karen Marten: 818-947-2254

www.srar.com Realtor® Report December 2019/January 2020 5



HOW TO FIND
(OR KEEP)
FIRE INSURANCE

After several years of
record-breaking California
wildfires, insurance companies
have responded by imposing
huge premium increases on
property owners, or even worse,
flat-out denying coverage and
canceling policies. Here are
some tips to help property
owners maintain their current
insurance plan or, if necessary,
find a new one.

TIPS FOR
HOMEOWNERS
IN WILDFIRE
ZONES

6 Realtor® Report December 2019/January 2020 www.srar.com
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KNOW YOUR RIGHTS!

If your insurance company is not going to
renew the policy on your home, they must
notify you in writing at least 45 days
before the expiration date. If you didn’t

receive the proper notice, contact the MAKE SUBE vnu nnE
California Department of Insurance m“' ““nEm“sunEn

(DOI) at 1-800-927-HELP or online at ) ) o
www.insurance.ca.gov. Check to see if Before selecting a policy, make sure it will
cover the likely cost to rebuild your home

your policy has a guaranteed renewal ¢ g 4 you
provision. You may also be entitled to in compliance with current building
codes. Consider insuring your property

renewal under laws applicable to homes )
that are lost in a declared disaster: for replacement cost value, not just
depreciated actual cash value.

GONTACT YOUR INSURANCE \
/ \ GOMPARE TYPES OF
GOMPANY IMMEDIATELY COVERNGE AND LIMITS

If you receive notice of a re;/{e increase or
If youlhave any questions, ask your

non-renewal, get in touch/ASAP to see if
agent. For example: Will the

there are fire-hard ng steps you can “
take to change tlp/e COmpanysdemsmn policy cover the cost of rebuilding your
me to its pre-loss condition? Does it

sllm“ SHI'PPI“G Fun cover demollt\ron and debris removal? Is
I“S“H"“GE Enm_w there a COverag\g limit on temporary rent

and eprnses while the home is being
Filling out apphcatmns and getting quotes repawed\? What causes of loss are not
takes tlme Worklng with an insurance

covered?
agent can speed things up. The DOI

website (Consumers section) has/a tool CHECK SURPLUS ll“Es INSURANGE
to help you find insurance agents and N ‘
OPTIONS IF NECESSARY

brokers ‘near you. Check to see/if the
S rp s lines (aka ”nbn admitted”)

agent works exclusively with
insurance company or has a¢cess to
multiple carriers. Keep track of which

insuran“‘ce companies are being contacted
to make\sure you're conducting a thorough
search of all options.

CHECK FOR POLICIES
WRITTEN BY ADMITTED
INSURANGE COMPANIES

AN
Admitted insurance cbmpames are
backed by the California Insurance
Guarantee Association (CIGA), which
provides protections if the carrier

_K'LAST RESORT

If you’re out of options, contact
California FAIR Plan at 1-800-339-4099.

becomes insolvent. Check the The FAIR Plan policy can be expensive,

Residential Insurance Contact List on and it only covers certain losses by fire

the DOI website for a list of admitted and smoke so you will need to buy Differ-

insurance companies. ences in Conditions (DIC) insurance to
cover other perils such as theft and
liability.

Realtor® Report December 2019/January 2020 7



» 2020

ommercial

ea

Estate
ducation
eries

INJANUARY 2020,

B T,

All Classes Taught by Professional Practitioners and held at the Southland Association of REALTORS®
Van Nuys office located at: 7232 Balboa Blvd, Lake Balboa, CA 91406

Brian Hatkoff, CCIM Heather Boren

The ABC’s of
Commercial Real Estate

Introduction
to Leasing

January 22, 2020
9:00am - 10:30am

January 29, 2020
9:00am - 10:30am

An Introduction to the practical An introduction to leasing of Commercial

applications of Commercial Real Estate properties which touches upon the
different types of properties including

and how it differs from Residential Real
Retail, Office and Industrial.

ool Estate.
i;éii.‘:'“{}.. EEREERER T | sy

For More Information on The 2020 Cl Series Visit: www.Commercial.srar.com
Or call Vince at (818) 947-2268 to register

ABC'’s of Commercial Introduction to
Real Estate Leasing

PRE REGISTRATION ENCOURAGED

i Complete & Fax to the Education Department 818-786-4541 or email to VinceC@srar.com ;
i Call Education Department for More Information 818-947-2268 ;

First Name : Last Name :

Telephone : Email Address :

Realtor® Report December 2019/January 2020 www.srar.com



12020 COMMERCIAL & INVESTMENT 2020

IDIVISIONJEDUCATION SERIES Ram!
JANUARYCL’SSES FREE TO ATTEND!! s——

The ABC’s of Commercial Introduction to Leasing
Real Estate
An introduction to the practical applications An introduction to leasing retail, office and
of Commercial Real Estate. industrial properties
January 22, 2020 January 29, 2020
9:00am - 10:30am 9:00am - 10:30am

_ : -
All Classes Listed Below Are Held On Wednesdays 9:00am - 12:00pm
SRAR Auditorium: 7232 Balboa Blvd. Lake Balboa, CA 91406
$25 Each - Take 5 Or More & Receive a Certlflcate of Completlon

X ORI e omea=s
L= . S - mAvm 1

February 19, 2020 March 4, 2020
Effective Commercial Purchase Overview of Commercial Real
Agreements Estate Investment Analysis

A i R TERE | R IR R
April 8, 2020 - May 6, 2019 May 27, 2020

Keys to Financing Commercial [l Deferring Capital Gains Through Realtors Property Resource®
Real Estate o 1031 Exchange 3 (RPR) Overview
A i i ‘  ERRECONERNE  EUNEITE = f 0, ! . L L L
June 24, 2020 - - July 29, 2020 F - August 26, 2020
Overview of Commercial Real Tax & Legal Impact on Effective Commercial Lease
Estate Investment Analysis i Real Estate Agreement

s aavE; - i Ll g T

November 18, 2020

October 21, 2020

Property Management for
Investment Real Estate

Overview of Commercial Real
Estate Investment Analysis

Due Diligence in Commercial
Real Estate Transactions

PRE- REGISTER & PAY FOR 5 CLASSES AND GET 1 CLASS FREE (Free classes not eligible) B
| Make Checks Payable to SRAR and Return with the bottom portion to SRAR, 7232 Balboa Blvd. Lake Balboa, CA 91406 |
$25 Per Class - Except January 22nd & January 29th *certificate of completion does not provide continuing education credits
Contact Education Department for more information 818-947-2268 or VinceC@srar.com
: Complete if Paying by Credit Card & Fax to 818-786-4541 or email to VinceC@srar.com :

Full Name Telephone #

VISA/MC/AMEX/DISC# Exp. Date / CvwVv |
| # of Classes @ $25each $ Signature |
| Email Address (please print legibly) |
L - - - - - - - - - - - - — - = = = — 4
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CUSTOM SIGNS

Made to Your Specifications
Made In-House

Bus: (818) 947-2244 * Fax: (818) 786-0404

Email: grahamw@srar.com

Your Company
Other Info

Sign Sizes

One Sided

Two Sided

l E%/L
Vour Informallon
0-0000

4.75 x 18 inches
Sign Riders

$6.00 + tax each

$9.00 + tax each

11 x 17 inches

P P ﬁ‘a‘eﬁﬁﬁ‘ﬁ%

$11.98 + tax each

$23.96 + tax each

F O R S A L E 12 x 18 inches | $12.00 + tax cach | $24.00 + tax cach Your Realty Company
18 x 24 inches | S17.10 + cax each | $34.00 + tax cach Your Message
Here
24 x 36 inches | $26.25 + tax each | $52.50 + tax each

OPEN HOUSE

YOUR REALTY COMPANY

Wire Sign Stakes $1.80 + tax each

818-000-0000

OFrice: 818.000.0000
For

® i

AcenT Nave

A

N\~

g

SOUTHLAND REGIONAL

OPEN HOUSE
AGENT NAME
OFrice: 818.000.0000

Photo

12 inch x 18 inch sze

ASSOCIATION OF REALTORS", INC.

10

A

N\~

P

SOUTHLAND REGIONAL

ASSOCIATION OF REALTORS", INC.

3 Tuesday of Every Month
Commercial/lnvestment Network

SRAR Auditorium
7232 Balboa Blvd,
Lake Balboa, CA, 91406

8:15am - 9:30am

For REALTORS®
and Affiliates

Contact: Brian Hatkoff
at 818-701-7789
www.CommercialDataExchange.com
2" & 4" Wed. of Every Month
South East Area

IHOP
19100 Ventura Blvd,
Tarzana, CA 91356

11:45am - 1:30pm

Contact: Filip Crispino
at 818-635-6743

El Cariso Golf Course Restaurant
13100 Eldrige Ave,
Sylmar, CA, 91342

8:30am - 10:00am

Contact: Bud Mauro & Filip Crispino
at 818-635-6743

REAL ESTATE
PROFESSIONALS
IN THE SAN
FERNANDO AND
SANTA CLARITA
VALLEYS

15t Thursday of Every Month
East North Meeting

PITCHES,
o o Lt
Van Nuys, CA 91406 NETWORKING,
8:30am - 10:00am GUEST SPEAKERS

AND MORE!!

Contact: Rudy H. Leon
at 818-642-7839

Weiler’s Deli
22323 Sherman Way,
Canoga Park, CA, 91303

Santa Clarita Sports Complex
20880 Centre Pointe Pkwy,
Santa Clarita, CA, 91350
8:45am - 10:30am 8:00am - 9:30am
Contact: Ron Henderson
at 818-999-3981
www.OutwestMarketing.com

Contact: Nicole Stinson
at 661-816-4234

Realtor® Report
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SIGN UP TO RECEIVE UPDATES
ON YOUR MOBILE PHONE®

Get updates & reminders straight to your phone T ——
and stay in-the-know on all that is happening at N
Southland Regional Association of REALTORS® B

Thank you for joining the SRAR

dvocacy text alert. For HELP
Reply HELP. Reply STOP pol to
Optout.

ot

Thank you for joining the SRAR
Social Networking text alert. For
HELP Reply HELP. Reply STOP.

How to Opt In:

Thank you for joining the SRAR
all things Commercial text alert.
For HELP Reply HELP. Reply

Text the keyword of your desired category to the number 313131.
If you would like to opt into multiple categories, please send in

Community Involvement text
alert. For HELP Reply HELP.

separate text messages with each keyword.

G FUTURE

KEYWORD: CATEGORY DESCRIPTION: WHAT YOU’LL RECEIVE
EDU >> Educational Classes, Training, Risk Lunch & Learn, Risk Management, RPR Classes, etc.
Management (2-4 times a month)
COM >> Commercial Day & Commercial Classes Twice a month notice of Class Schedule, Commercial

Networking Meetings & Commercial Day.

INVOLVE >> Community Involvement & Charity Drives Toy Drive, Backpack Drive, Blood Drive, Charity Golf
Tournament, etc. (6-8 times a year)

FUTURE >> Leadership Institute & Committee Application (Sept.) Notice of Committee Applications, (Feb.) notice
of Leadership Institute Class, etc.

WHATSUP >> Social & Networking Events YPN (Young Professional Network) Mixers, Golf
Tournament, EXPO, Area Networking Meetings, etc.
(2-4 times a month)

POL >> Updates on Real Estate Related Issues, Call to Actions, Legislative Panels, Legislative Day,
Political Events & Receptions etc. (6-8 times a year)
WHATSNEW >> New Member Benefits & Product Services Alerts on new benefits and services offered at SRAR.
A Note: Some cell phone services may require you to call your provider and grant permission to receive messages from 313131.
N\~
® 1t is easy to sign up & you can unsubscribe at any time, just send a text message with only the word “STOP”

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS”, INC.

when you reply to any message from us. Message & Data Rates May Apply!

www.srar.com Realtor® Report December 2019/January 2020 11



Statistics

ASSOCIATION‘OFREALTORS ®

“MARKET SNAPSHOT

SAN FERNAND-VALLEY
¢ JNOVEMBER 2019

NEW LISTINGS VS. CLOSED SALES

I

Medium The median sale price for
Sale Price . )

$739,000 single family homes

increased by

from this time last year

®qi®

1n
=
1n

2018 plgf] 2018 plgkd

The total dollar value of year

to date sales increased

from November 2018

AVAILABLE INVENTORY

|

N\~

WI" CRISNETM LS

ASSOCIATION OF REALTORS", INC.

12 Realtor® Report

Market Snapshot (November 2019):

ASSOCIATION‘OFREALTORS ®

“MARKET SNAPSHOT

SANTA CLARITBVALLEY
¢ JNOVEMBER 2019

NEW LISTINGS VS. CLOSED SALES

I N

odio The median sale price for
Sale Price . )

$625,000 single family homes

increased by

from this time last year

® a©®

©
<
N

=
=
N

2018 plgf] 2018 plall

The total dollar value of year

to date sales increased

from November 2018

AVAILABLE INVENTORY

|

N\~

WI" CRISNETM LS

ASSOCIATION OF REALTORS", INC.
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City Sign Ordinances

SAN FERNANDO AND SANTA CLARITA VALLEY

Listed below for your reference, are the specific municipal regulations, along with the regulations for L.A. and Ventura Counties that

apply in unincorporated areas or those cities without specific municipal codes. SRAR highly advises REALTORS® to check the cur-

rent laws, and follow these best practices as they will help preserve our rights as REALTORS® to use temporary signs:

1. Only post temporary signs (directional or open house) when you have an open house.

2. Always observe time and placement restrictions for signage.

3. Always obtain a property owner's permission before placing a temporary sign on someone's property whether their property is resi-

dential or commercial.

4. Never place temporary signs in the medians or rights of way - meaning along the streets or sidewalk and observe Americans with

Disabilities Act regulations.

5. Decrease visual clutter by "piggy backing" off of other directional signs, placing your directional signs only when your directions

divert from other directions.

The following are the regulations from each municipality in
areas where our members frequently work:

Agoura Hills:
For Sale - 1 sign per unit, shall not exceed 6 square ft. in area and 6 ft. in

height

Open House/Directional - Maximum of 4 signs, size may not exceed 3 square
ft. in area or 4 ft. in height

Other - No flags, balloons or banners, Signs can not be located on a public
right-of-way

Beverly Hills:
For Sale - 1 - 150 square in. sign including riders

Open House/Directional - Not allowed
Other - Must obtain annual sign permit sticker from city

Burbank:

For Sale - Sign shall not exceed 7 square feet including riders. Maximum of 2
riders

Open House/Directional - Maximum of 4 signs, size may not exceed 24” x
24” in area or 3ft. in height

Other - See municipal code for details

Calabasas:

For Sale - 1 - 6 square ft. sign

Open House/Directional - Maximum of 2 signs, size may not exceed 3 square
ft. in area.

Other - Signs can not be located on a public right-of-way

Hidden Hills:

For Sale - Not allowed

Open House/Directional - Not allowed
Other - Call for details

Los Angeles City:

For Sale - 1 or more unlighted signs. Total area of signs not to exceed 12
square ft.

Open House/Directional - Not specified

Other - See municipal code for details

Malibu:

For Sale - 1 sign per unit, shall not exceed 6 square ft. in area and 6 ft. in
height

Open House/Directional - Signs can not exceed 3 square ft. in area or 4 ft.
above ground level

Other - No more than 2 pole flags not exceeding 2 square ft. or 5 ft. in height

Realtor® Report

all be use

San Fernando:

For Sale - Sign shall not exceed 6 square ft. in area and 6 ft. in height. Rider no
larger than 6” X 24”

Open House/Directional - Permitted between 9am and sunset

Other - See municipal code for details

Santa Clarita:

For Sale - Maximum height of 6ft

Open House/Directional - Not permitted on sidewalks, parkways or medians.
Other - Price information prohibited

Simi Valley:

For Sale - Sign shall not exceed 12 square ft. and 6 ft. in height
Open House/Directional - Not permitted on sidewalks or medians
Other - See municipal code for details

West Hollywood:
For Sale - 1 - 432 square inch sign per frontage & 2 - 76 square inch riders

Open House/Directional - 1 per corner, 4 per intersection 18" X 24" Tue., Sat.
& Sun. 11am to 7pm
Other - 4 flags per open house. See municipal code for details

Westlake Village:

For Sale - 1 sign per unit, shall not exceed 6 square ft. in area and 5 ft. in height
Open House/Directional - 1 open house sign on property. No directional signs
permitted in community

Other - See municipal code for details

Los Angeles County: (unincorporated areas. and municipalities without
regulations)

For Sale - 1 or more unlighted signs. Total area of signs not to exceed 12 square
ft.Open House/Directional - No ordinance
Other - See municipal code for details

Ventura County: (unincorporated areas, and municipalities without
regulations)

For Sale - | free standing sign that does not exceed 12 square ft. or 8 ft. in
height

Open House/Directional - 1- 3 square foot sign per frontage not to exceed 4 ft.
in height

Other - See municipal code for details
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR NOVEMBER 2019
ACTIVE INVENTORY EN ES CS WN ws SFV TOTAL __EXT

NEW LiStiNgS ....vovevveeriiiiieieeeeeceeeee s
Total Active LiStingS........cccoeveveerrreesiieieieins
Average Days on Market
Average List Price in Thousands ...............ccc.......
Median List Price in Thousands ................c.c........
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio .........coovevveveereicirieisccicines
EXPIFAtions ...

PENDING SALES
New Escrows Opened............cccevevececuevevevecuennnee.
Total YTD Escrows Opened..........ccccovevevvevevevecnnnae
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price..................

CLOSED SALES:
New ESCrows ClOSed...........cccovevvvevvvveeiiiiiiiisienne
Total YTD Escrows Closed..........cccceeeveveveveveeennee.

Volume of New Sales Dollars in Millions................ . . . .
Volume of total YTD Sales in Milions ...oovvvveii oo 365.984..... 944132 ...... 866.124 ......... 915,503 . A, 287.006...... 4,378.749.....2,249.087 ......... 6,627.836

Average Sale price in ThOUSANAS .......c..ovverevvrrrres eoveeeee 5549.......... 1,1378........ LVZLCICRC — 7447 ........... 969.9.......... 9383........... 530.5 oo 741.6
Median Sale Price in Thousands .............cco.......... : : : . 105.0......... 844.0........... 739.0.... .385.

COo0P SABS.....eeccieeee
Percent of COOp Sales .........coovveevevecceeeicccee
Average Days on Market.............cccccevevererircrennen.
Sales at LISt PriCe .......c.coveveeceeeeccee e
Percent of Sales at List Price............cccccovvvevennne.
Sales to Listing Inventory Ratio..........c.ccccvevvnnee.
Final Sale to New Listing Ratio ...............cccceveveene

CLOSED SALES TYPE
ForecloSure/REQ............coveveveveeeeeeeeeeeeeeeeceeveeerene
Seller CONCESSIONS .......veveeeeeeeeeeeeeee e
Short Sale
Standard ....

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR NOVEMBER 2019
ACTIVE INVENTORY EN ES CS WN WS SFV TOTAL __ EXT TOTAL

NEW LiStingS ....ccovovvvevereieieieseeese s
Total Active Listings........
Average Days on Market
Average List Price in Thousands ............cccccevueee.. . . . 29223 i, 4641 ........... 5105 6104 ... 557.7
Median List Price in Thousands ............c.cccceceenes LA799. 410 ., 439.0............ 4475 . 440.0
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio ........oovvevecvreeireieiceeiienee,
EXPIrations .......ccovvvvvieieeeceece e

PENDING SALES
New Escrows Opened............ccccevevveruevevevecuennnne.
Total YTD Escrows Opened...........ccccccoevevevnneeee.
New Open Escrows Average Days on Market .......
New Open Escrows Average List Price.................

CLOSED SALES:
NEW ESCIOWS CIOSEA. ..o eeeeieeeeines 33 T ) [P 32 16 149 e L 243
Total YTD ESCrOWS ClOSEA .........oveeeereveeeresesiens e 262....... KT 355 ...... ,
Volume of New Sales Dollars in MillionS ceeveeivis e, 12.379........... 20.959......... 16.991 ........... 14.5%........... 7474 ... 72.358.......... 42925 ............ 115.283
Volume of total YTD Sales in Milions wevvevveiii e 101.7%......... 209.371......... 171.681 ......... 142.301....... 165.900......... 791.047 ........ 563.086 ......... 1,354.133
Average Sale price in THOUSANS ........ovvvvereerss eovveeen 3751 s 566.5........... 548.1 o 4549.......... 467.1 ... 4856.......... 4566 .........connee. 4741
Median Sale Price in Thousands .............coccoo...... . . . ..450.0........... 435.0............. 450.0........... 4000 ..o 4442
CO0P SAES.....vvrcreieteteeee e
Percent of COOp SaleS ......ccoveveeevercrirciccice
Average Days on Market.............cccoovvvvreieicinnne.
Sales at LiSt PriC......ccveeeccceccee e
Percent of Sales at List Price............c.ccccvvevevenneee.
Sales to Listing Inventory Ratio............c.ccceveveeee.
Final Sale to New Listing Ratio .............c.ccccevvnee.

CLOSED SALES TYPE
Foreclosure/REQ..........ccoveveveeeeeeeeeeeeees
Seller CONCESSIONS .....c.veveveeieeeeeeeee e
SOt SalB ..
Standard ...
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SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR NOVEMBER 2019

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL  SCVTOT EXT TOTAL
NEW LISHNGS oo

Total Active Listings..

Average Days on Market....

Average List Price in Thousands....
Median List Price in Thousands....

Average BOM Price in Thousands.
BOM to Sale Ratio..............
EXDITALIONS w..ovveesese s e 2

PENDING SALES
New ESCIOWS OPENEU.......ococveecveeec e v
Total YTD Escrows Opened.........cc....eev..
New Open Escrows Average Days on Market
New Open Escrows Average LiStPrice ... oo

CLOSED SALES:
New Escrows Closed
Total YTD ESCTOWS CIOSBU .......ovvveroeveevver v
Volume of New Sales Dollars in Millions. ..3.839
Volume of total YTD Sales in Millions..... ..65.465.
Average Sale price in Thousands.......
Median Sale Price in Thousands
000D SABS ..o : . 38... B 1 B 7
Percent of Coop Sales ... .

Average Days on Market
Sales at List Price.............. : . 26...

Percent of Sales at List Price.... w167 O 66,7 . .. 64. .48, .
Sales to Listing Inventory Ratio e 10 e 20T BT 2 .778 ......... 160.0
Final Sale to New Listing Ratio .....

CLOSED SALES TYPE
FOrBclosUre / REQ .......ovocccveeesceeeese e (I
Seller Concessions .. .

Short Sale..........
Standard .. .
OHNBI oo [

SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR NOVEMBER 2019

ACTIVE INVENTORY AC ADUL cC CA NE SAU VAL __ SCVTOT _EXT TOTAL

NEW LISHNGS vvvvvevoeeeeseeeseeesss s ervesesins 0.
Total ACHVE LISHNGS.......vvvverecvveeeeeseeeessesrennes v 1.
Average Days on Market.........occcoecceeeseeeccs o 39.
Average List Price in Thousands ...
Median List Price in Thousands...

602.......5098....... 5809 ............ 6529..... :....680.7 ......... 750.9

O oo oo

3500 ......... 3895......
v Qs Qv Qs Lo | IS T
Average BOM Price in ThOUSANGS ........oc.ocoooeves v 00. 400.0........490.0.....
BOM 10 Sl Rati0 ....oooeoe s i 00.

EXDITAHONS ..o e 0

PENDING SALES
New ESCIOWS OPENED ......oovoees e 0
Total YTD Escrows Opened ...
New Open Escrows Average Days on Market

CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed .......
Volume of New Sales Dollars in Millions. . . 343 . . .
Volume of Total YTD Sales in Millions..... 2461 9473 . .. 66. 383.........360.175 ......... 47.709......... 407.884
Average Sale price in Thousands... 4285 4620............ 4327
Median Sale Price in Thousands... e
C00p SaleS.....oovorvcn
Percent of Coop Sales ...
Average Days on Market
Sales at List Price..............
Percent of Sales at List Price....
Sales to Listing Inventory Ratio.....
Final Sale to New Listing Ratio .........c.c.ooovvirccines oo

CLOSED SALES TYPE
FOrRCIOSU® / RED ..o
Seller Concessions ..
Short Sale..........
Standard .. .
] [
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

HIRING EXPERIENCED REAL ESTATE AGENTS
Contact Michael Kaufman for a Confidential Interview
KAUFMAN REALTY DRE#01443773

818-266-6294
Exp. #1 (1-20)

MAINTENANCE & REPAIRS

HERNANDEZ PAINTING DECORATING 860435
PROPERTY RENOVATION, FOR ALL YOUR NEEDS
PAINTING, DRYWALL, WOODWORK REPAIR,
YARDWORK, HOUSE CLEANING, HANDYMAN JOBS
OVER 18 YEARS EXPERIENCE, REFERENCES

FAST SERVICE 818-895-3050, 818-916-0268, 213-214-6291
Exp. #1 (1-20)

Law Office of Jacob lloulian
Evictions, Easement Issues, Buyer/Seller Disputes
Broker/Agent Liability, Quiet Title, and more

Call 818-639-2626
Exp.#1 (01/20)

ADVERTISERS: DON’T BE LEFT OUT!

It's Your Responsibililty as an Advertiser to Keep Track of Your
Ad's Expiration Date. Send in Your Renewal One Week Prior to
Expiration Date to Guarantee Continued Exposure and Results
From Your Reatror® Report Classified Ads.

BUILDING REPAIRS & REMODELING

RETROFITTING // HOME INSPECTION
CROWN CONSTRUCTION G.C. B850720
818-635-9910 ADAM REMODELING
PAINTING PLUMBING LISTING PREP
Exp.# 1 (1-20)

The Law Offices of

SL&EG

Spile, Leff & Goor, LLP

16501 Ventura Boulevard
#610
Encino, Ca 91436

818.784.6899
www.spilelaw.com

As a REALTOR®, you belong to the
most knowledgeable and trustworthy
group of professionals the industry
has to offer. But how do you let clients

know that? A

\"

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS L Inc.

Tell them. Show them.
Wear your REALTOR® pin
with pride.

Only REALTORS® are members of the National Association of REALTORS®

EQUAL_HOUSING
OPPORTURITY

T REAL ESTATE

ewpiovment I “aovermising | ieoaL |

DENNIS P. BLOGK & ASSOGIATES

The Number One Law Firm Specializing in

TENANT EVICTIONS
UNLAWFUL DETAINER

€ 80077 EVICT |
= (38428)

* Guaranteed rapids filings

* No office visit required
* Free telephone consultations
* More experience than any other law firm

* Lockout Management service available

FULL COLLECTION
SERVICES

Open Monday through Saturday

$150 (uncontested plus costs)
www.evict123.com

Free Workshops

You are invited to stop in any weekday morning, Monday through

Friday, and experience one of our workshops that focus on

motivation, attitude and training. These workshops are designed to

benefit all of us. Come experience the Park Regency Difference.

Monday Tuesday

8am-9:30am:

9am-10am:

Wednesday

9am-10am:

Thursday Friday

9am-10am: 9am-10am:

Scott Green
Action Planning

Motivational
Mindset
Message from
Joe Alexander,
President

10am-11am:
Contracts Class
(As Scheduled)

Ken Engeron
Time Management
& Accountability

General Sales
Meeting

Steve Neuman
Scripts & Dialog
Training

WWW.GROWWITHPARKREGENCY.COM
3 FACEBOOK COM/PARKREGENCY

iy

PARK REGENCY

Realtor® Report

December 2019/January 2020

818-363-6116 \ 10146 BALBOA BLVD.,, GRANADA HILLS, CA 91344
BRE #01231306

www.srar.com
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TERMITE INSPECTION & FUMIGATION

NORDHAGEN AND

ADVERTISE

IN THE
REALTOR® REPORT

Make your ad

POP!

With Color!

*Place a display ad and see your
Company advertised on our website!

cer MOI e Leabs

THE PREMIERE ONLINE MARKETING SOLUTION
FOR REAL ESTATE AGENTS & BROKERS

DAUGHTERS

EXTERMINATING
COMPANY INC.

SRAR 2002 “ AFFILIATE OF THE YEAR"

YOU'VE TRIED THE REST...
YOU DEMAND THE BEST...

@ We do our OWN fumigations (No Sub-Contractor)

@ Salaried inspectors (NO COMMISSIONS)

@ FREE inspection if compefitive bid

@ Computer generated, emailed reports
 Recommended repairs performed by our company
 Licensed, insured and bonded

800-933-7378  800-649-1922 FAX
818-886-3454  661-255-1902 FAX
661-254-2133

visit the “print shap” link for more information at:
www.srar.com
or call

(818) 947-2244

*Ads on srar.com may vary from display ad in content and form. Web ads are designed by the SRAR
Graphics Department. Southland Regional does not consfitute endorsement of the products or
services advertised in our publication, REALTOR REPORT, or on www.srar.com.

CALL TOLL-FREE

888-277-9779

TERMITE INSPECTIONS & FUMIGATIONS

N\ vaw ST
\\ @ Point2.com
Affiliate member SRAR

Affiliate member REOMAC

Member PCOC (Pest Control Operators of California)

(A Reg. #FPR 2861

$39 per month

100%
COMMISSION

GOLD STAR REALTY

@ rentspree o

Free Pro Version

($120/yr) for SRAR members only

v/ Completed Application

v/ TransUnion Credit Report
v/ TransUnion Score

v/ Criminal Background Check
v/ Eviction Check

v Document Upload

v/ Reference Checks

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services
Friendly and Helpful staff

TrunsUnion@ 0

MIKE RENTSPREE

Transun_TransUn
Mkl

(818) 757-4567
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino

~ SRARProlYr

www.srar.com Realtor® Report December 2019/January 2020
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New Year!
New Supra® eKEY® app!

New Apple Watch® compatibility! Do

DATA AT
THEDOOR

& ED

SUPRAWEB ROSTER HOTSHEETS

LISTINGS MYBUYERS  BUYER FEEDBACK

2 SHOWING NOTIFICATIONS

O [0

OBTAIN KEY

More value
than ever before...

group of professionals the industry
has to offer. But how do you let clients
know that?

supraekey.com

su pra 800-547-0252 + © 2018 United Technologies Corporation.

All rights reserved. Supra is a part of UTC Climate, Controls

& Security, a unit of United Technologies Corporation.

Tell them. Show them.
Wear your REALTOR? pin
with pride.

SouthlandiRegional
Associationiof Realtorseine,

PRINT SHOP & GRAPHIC DESIGN SERVICES
Make Us Your Choice For All Your Printing Needs!

Our in-house graphic design team is standing by, so call today!

(818) 947-2246

* ANNOUNCEMENTS
* BROCHURES

* BUSINESS CARDS
NCR FORMS

DOOR HANGERS
ENVELOPES

FLYERS

POST CARDS
LABELS

‘Phone: 310-968:2401

g S1700008 i | | « LETTERHEAD
ey « COLOR COPIES

Fast Turn Around! Competitive Pricing!

22 Realtor® Report December 2019/January 2020 www.srar.com
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The easiest way to s
track your expenses.
Learn More HI'

Realtyzam - 25% Discount for SRAR Members

Realtyzam is a super easy accounting app built exclusively
for real estate agents. If you've been looking for a simple tool
to track your expenses, log your mileage, store your receipts,
and instantly generate the report you need for your taxes,
then you'll love Realtyzam. SRAR members save 25%)!

Click here to learn more.

HOME INSPECTION REAL ESTATE & MORTGAGE

e Byow CRESTICO:

AUTHORITY All Things Real Estate & Mortgage
RESIDENTIAL - COMMERCIAL’ i i
800-950-8184 g perience
* Home
e Mold Join Our Team : - Exceptionally competitive and
flexible compensation.
° - Training that emphasizes success
Sewer strategies for you.
*Pool Helping You: - Leadership in applying
Get more business done. technology to your business.
o : - Ongoing training to keep you
° 24[7 Schedulmg Streamline your process. VW o Y WY
Moo 818) 784-2929
Certified-Insured Mentors'hlp programs. ( ) .
Advertising help desk.

www.srar.com Realtor® Report December 2019/January 2020 23



FROM AGENT TO ADVISOR:
GROW YOUR CAREER

WE ARE ENGEL & VOKERS.

BUSINESS PLANNING 2020
CREATE YOUR PERSONAL BUSINESS PLAN WITH ONE OF OUR COACHES

Your professional growth is our focus. Engel & Voélkers provides every real estate professional in our network with

access to a suite of resources and technology to grow their skill set -- and their business.

We want to be more than just another agent. As an Engel & Voélkers advisor, we invest in you both at the brand and

brokerage level, and you are never seen as “just a number”. Through our Advisor Businee Planning Program and more

than 120 live and on-demand courses and events, our network has access to proprietary educational programs taught
by industry professionals and fellow advisors that focus on important topics, such as:

*Market Specialization

»Growing Your Brand and Marketing
*Coaching and Professional Development *Targeted Lead Generation
*Engel & Vodlkers Listing Presentation

«Latest Technology That Drives Business

HOW CAN WE HELP YOU REACH AND EXCEED YOUR PROFESSIONAL GOALS?

NOW HIRING
EMAIL OR CALL TODAY FOR A CONFIDENTIAL INTERVIEW
SHERMANOAKS @EVREALESTATE.COM | +1 818-474-2275

ENGEL & VOLKERS

©Engel & Vélkers. All rights reserved. Each brokerage independently owned and operated. Engel & Vélkers and its independent
License Partners are Equal Opportunity Employers and fully support the principles of the Fair Housing Act.



