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METR0 DETROFITTING

CERTIFIED RETROFITTING COMPLIANCE SERVICES
gomeftroretro.com

CERTIFIED RETROFITTING
COMPLIANGE SERVICES
Since 1996

¢ Water Conserving Toilets & Fixtures

e Automatic Seismic Gas Shut-0ff Valves
* Smoke & Carbon Monoxide Alarms

e Water Heater Strapping

¢ Sliding Door Safety Glazing

CONTACT US TODAY!
www.gometroretro.com
800.450.3660

SRAR Texting Service

Sign up to get updates straight to your cell phone.

CLICK HERE

Get updates and reminders on your phone to stay in-the-know on all that’s happening at
Southland Regional Association of REALTORS®

Text to 313131

edu : educational classes, training and risk management

whatsup : social/networking events like mixers, expos and
multicultural events

>

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS®, INC.

REALTOR® REPORT

The Official Publication of SRAR

° Thank you for joining SRAR's
texting service!

pol : updates on real estate issues, political events and receptions
with local officials

. o I i 313131
involve : community involvement and charity drives ‘ '

future : leadership opportunities and committee involvement

com : commercial events and classes

whatsnew: new member services and benefits : slide
It's easy to sign up and you can unsubscribe at any time, just send a text
message with only the word ‘STOP' in the reply from any message from us.
Message and Data Rates May Apply.

President
Dan Tresieiras

President-Elect

CONSUMER PRICE INDEXES Nancy Troxell Carnahan
JUNE 2019 Chief Executive Officer
PERCENT CHANGE Tim Johnson
ONE 12 Santa Clarita Valley Division
MONTH MONTHS Chairman
ENDING ENDING Amanda Ethceverry
June June
2019 2019 Main office:
Los Angeles - 7232 Balboa Blvd. e Lake Balboa, CA 91406
Riverside - 0.0 3.3 Tel: (818) 786-2110 « Fax: (818) 786-4541
Orange County e-mail: info@srar.com
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REALTOR EXPO 2019

A DAY OF FUN,
NETWORKING,

KNOWLEDGE
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS

Just shy of 500 real estate professionals
turned out for a day of networking and
advanced education at the annual Realtor
EXPO presented recently by the Southland
Regional Association of Realtors.

There were multiple door prizes for lucky
winners and 43 exhibit booths set up by
companies that specialize in an array of
services that go into every home purchase
and sale.

“The day offered a unique opportunity
for attendees to network with peers, gain
insight and advanced knowledge on
multiple topics, and connect with vendors
ranging from home staging companies to
inspectors and mortgage lenders,” said
Dan Tresierras, president of the Southland
Regional Association of Realtors.

“Kudos to the many volunteers, sponsors,
exhibitors, and staff who made this event
possible.”

Among the speakers at the day’s
educational forums was Karren Patterson,
arepresentative of RentSpree. com, a tenant
screening service available to landlords, real
estate agents, and property managers.

A rental application is a “dynamic
document,” Patterson said. Done properly,

the process creates “a mosaic of personal
character” as it tries to determine if an
applicant is responsible and reliable.

“So much is on the line for the tenant and
the landlord,” she said. “What’s needed is
a picture of honesty and credibility ... that
enables you to make a great decision.”

RentSpree tenant screening services offers
credit reports, background checks, previous
and current landlord history, eviction history,
and reference checking.

Patterson also focused on how to identify
“red flags” that can suggest trouble ahead.
That can include a lack of transparency [ ¥
about an applicant’s past or trying to rush
the process.

“One applicant had a bag filled with
$5,000 in cash and wanted the place
immediately,” she said. “We had to tell
them there’s a process. ... They did not
come back to complete the process.”

Patterson also went over a lengthy list
of questions that landlords can or cannot
ask renters, noting that RentSpree builds
protections into the application process.

Karren Patterson, Sales Representative,
RentSpree.com
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Low Interest Rates, Softening
Prices Keep Valley Market Moving

Low interest rates on home loans combined with some sellers
willing to negotiate their asking price kept home sales chug-
ging along during May, though still below year ago levels, the
Southland Regional Association of Realtors reported Thursday.
A total of 489 single-family homes changed owners last month, off 1.6
percent from May 2018, while 176 condominiums closed escrow, down 6.4
ercent from the prior year.

“No doubt low interest rates are bringing buyers out and are having an

impact on the local residential housing market,” said Dan Tresierras, presi-
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San Fernando Valley May 2019 Condominium Sales

Source: Southland Regional Association of REALTORS®
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—2018| 146 125 167

163 188 188 159 188 126 136 133 130

—2017| 136 147 183
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lowest level in 18 months and look like they may be headed even lower. The
im%act is direct — low rates make housing more affordable.”
he median price of homes sold during May came in at $686,000, down
3.2 percent from a year ago. Similarly, the 176 condo sales had a median
l%{}ilce — meaning half were priced higher and half lower — of $417,000.
at was off 0.7 percent compared to May 2018.

“Resale prices have been bouncing around below record highs set last
year,” said Tim Johnson, the Association’s chief executive officer. “Low rates
brought more buyers out, which kept some upward pressure on prices, yet
sellers do not have much room for further price hikes as the pool of buyers
continues to shrink.”

At the end of May there were 1,306 homes and condominiums for sale
throughout the San Fernando Valley. That was up a mere 0.2 percent from a
year ago and represented a meager 2.0-month supply at the current pace of
sales. Historically, a 5-month supply was needed for a balanced marIEet.

Realtor® Report July/August 2019



24 Million VA Loans

GI BILL —75
YEARS OF A

PROMISE KEPT
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS

BY DAN TRESIERRAS, PRESIDENT, AND DAVID WALKER

It is particularly significant that just as
celebrations started commemorating the
75th anniversary of the signing into

law of the GI Bill an active-duty Army
sergeant completed the process making his
the 24 millionth loan backed by the Veteran’s
Administration.

The GI Bill was signed in 1944 by
President Franklin D. Roosevelt, creating
a VA Home Loan Guaranty Program that
has offered countless American service
members the chance to own a home through
a centralized, affordable, and accessible
resource.

“The GI Bill has positively impacted
millions of men and women through
education, medical funding and home
loans,” said Ben Carson, Secretary of
the Department of Housing and Urban
Development. “The tremendous debt we
owe to our brothers and sisters in arms
may never be fully repaid, ” he said, “yet

we can and will do everything in our
power to leverage the GI Bill and HUD’s
programs to provide affordable housing for
all Americans."

It’s also noteworthy that veteran
homelessness has been on the decline, with
a 5.4% decrease recorded over the past year,
and the number of homeless vets cut in half
since 2010.

Realtors recognize how the economy
benefits from VA loans, and there are few
experiences more uplifting than helping a
veteran into a home of their own.

Army Sgt. Ist Class William Kopf, an
Active Guard Reserve Soldier, became the
24 millionth vet to fund a home using the
VA program.

“When you’re deployed, you’re not
thinking about your next life steps; you’re
not worried about a loan, you’re not worried
about a home,” Kopf said. “You’re worried
about that day’s mission and the wellbeing
of the troops.

“But when you are back home and
you’re trying to make that transition to the
next part of your life, that’s where the VA
comes in — that's where you need them the
most. Knowing the VA has our back ... is
absolutely something special, and it’s been
a relief to my family.”

Sgt. Kopf noted that a major benefit
of VA loans is that they do not require a
downpayment.

The program also limits closing costs
and prohibits the imposition of mortgage
insurance.

The VA program currently has more
than three million active loans, with 2,000
guaranteed through this program every day.
In 2018, VApurchased loans increased for
the seventh straight year, marking an all-
time high.

The VA Home Loan Guaranty is unique,
attendees at the celebration noted. It is not
simply a federal loan program, they said. It is
a promise we keep to our military members
in return for their service to our nation.

i+

Buying in the Santa Clarita Valley

INCOME NEEDED
POSTS LOW GAIN

As Interest rates kept falling and resale price
hikes continued to slow, the income needed
to buy a home in Santa Clarita posted its
smallest gain.

April marked the 5th consecutive month
that the average interest rate on home loans
issued nationwide dropped, which
contributed to a record low 0.6 percent
increase in the income needed to buy a
median priced home in the Santa Clarita
Valley at $608,200.

The “Incometo- Loan Guide” developed
by the Southland Regional Association of

Realtors calculated that an income of

$129,817 was needed to qualify for a loan,
assuming the buyer makes a 20 percent
downpayment — though many buyers
can buy with much less down — and takes
a $486,560, 30-year, fixed-rate loan at
4.34 percent. That would yield a monthly
payment totaling $3,245, with $2,419
going to loan principal and interest,

$634 to the monthly share of property
taxes, and $193 to monthly insurance
premiums.

Since the Association created the guide
in 2017 every month has seen an increase
in the minimum income needed to buy, with
most months showing double-digit gains.

That peaked in May 2018 and has been
trending lower ever since. Income needed
to buy a median-price condominium
in Santa Clarita during April fell for

Income-to-Loan Guide
Single-Family Homes — APRIL — Santa Clarita Valley

the fourth consecutive
month, coming in 2.8

Minimum Income Needed to
Qualify for a Loan

$129,817

Change
in Income Needed to Qualify fora
Loan

Taxes

Year-to-YearF

Source: Southland Regional Association of REALTORS®

Monthly Prop

+0.6% ?

Median Price

$608,200
mount erest Ra
$486,560 4.34%

percent lower than April
2018 at $87,512.

That translates to a
monthly total payment
of $2,188, with $1,631
going to principal and
interest, $427 to property
taxes, and $130 to
insurance premiums.

Monthly Insurance
Payments

in

tal Monthly
PITI*

=$3,245

*J

Monthly Mortgage and
Interest Payment

* PITI equals = Monthly loan principal & interest, plus taxes & insurance payments
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REGISTER NOW FOR CIPS COURSE

Realtors can register early for a special
5-day course to earn the coveted
Certified International Property Specialist
designation.

The CIPS course will be offered at the
headquarters of the Southland Regional
Association of Realtors from Monday, Oct.
28 through Friday, Nov.

1. Seating is limited and advance
registration is required.

Write via email for details to TheresaG(@)
srar.com or call 818- 947-2298.

The course leader will be Ginni Field, a
certified CIPS instructor.

The CIPS course curriculum offers real
estate professionals hands-on experience with
international real estate transactions, along
with five full days of study focusing on the
critical aspects of transnational purchases,
which include:

* Currency and exchange rate issues

* Cross-cultural relationships

* Regional market conditions

* Investment performance

* Tax Issues.

r- e

3 Day Course

cerTIFIED
INTERNATIONAL
PROPERTY
SPECIALIST
(CIPS)
DESIGNATION

Advanced Registrat
For M:)‘r o: The:

A

$450 @

www.srar.com



GETONTHEBUS! &

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS”, INC.

v 10

Reserve Now!!

m

New city, new goals, new opportunities.
Come find yours at the
REimagine! Conference & Expo.

REIMAGINE.CAR.ORG

Schedule:

8:30am: Bus Leaves SRAR Van Nuys
10am-3:30pm: Los Angeles Convention Center
3:30pm: Meet Outside Expo Hall For Bus

3:45pm: Bus Leaves Convention Center to Van Nuys

5:00pm (Approximately): Arrive Back at SRAR

Lunch:

All Attendees are responsible for their own lunch expenses. There are
several different options for food at the LA Convention Center,
surrounding hotels and surrounding areas.
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Payment:
Checks should be made payable to SRAR and mailed to Kathryn
Voght. 7232 Balboa Blvd. Lake Balboa, CA, 91406.
For Credit Card Payment, email this form to KathrynV@srar.com or
fax to 818-786-4541

REIMAGINE.CAR.ORG

Name:
Phone # WEDNESDAY, SEPTEMBER 25, 2013
Email:
Visa/MC/AMEX/Discover: 7232 Balboa Blvd, Lake Balboa, CA 91406
Exp. Date: : Phone: 818-786-2110
Number of Tickets: @ $10. Total $:
. WWW.SRAR.com
Signature:

www.srar.com Realtor® Report July/August 2019



1200 S. Figueroa St, Los Angeles, CA 90015

Wednesday, August 7, 2019
6:00pm - 8:30pm '

August is the YPN ‘Month of Giving' please join us fdr a fun evening af this»
mul’n ossocmhon mega-mixer benefiting C.AR.’s Housmg Affordable Fund.

e S - -Ts\ﬁﬁl :.‘.":':‘:"El '''' ;‘-‘-':‘:‘-:
~ We have over 30 sponsored roffles pnzes for our drawings, fickefs & 1 Ny g |
N are $5 per prize, so be sure to bring cash and plenty of business cards.! i\ B ~
&/ﬂh ’ 5 P /' ’%"";l“.m il
" YPN Even’rs are open fo Real Estate Professionals of all ages. 3/‘?‘35 n
S

' FREE wﬂh Pre- Reglstrahon S15 at the door.
-
. DAONSOER

CORNER
ESCROW

+

Don’t Miss this Exciting Eventl

Register Today
A https://tinyurl.com/2019-YPN-Mega-Mixer

MORE
COMING
SOON

Realtor® Report July/August 2019 www.srar.com



PROPESSIONALS Be a Part of the YPN Experience!

o
NETWORK . . .
@ Soutond Resonl Asociaion o R Sponsorship Opportunity Available
: 1www.facebook.com/YoungRealEstatePros/ $250 - 1 YPN Mixer

YPN - Young Professional Network at SRAR sets goals to develop, connect and empower newer
Real Estate Professionals by providing resources, tools and networking opportunities to enhance their
professional development and business success within the community.

YT

3

$250 YPN Mixer Sponsorship
(Maximum 6 Sponsors Per Event)

Smmmamm |

Benefits of Working With Our YPN: Included in Your Sponsorship:
1. Establish new business contacts 1. 2 tickets to event
2. Strengthen current client relationships 2. Exposure on all marketing and event
3. Network with REALTORS & Members promotional materials with FULL LOGO
of SRAR placement (i.e. Flyer, Facebook, Website,
4. Gain opportunities to expand industry etc.)
knowledge 3. Ability to exhibit posters and/or
5. Gain knowledge about Organized Real distribute promotional materials at each
Estate event

4. Sponsor badge and verbal recognition at

W event
® 5. 1-2 minutes speaking opportunity at

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS®, INC. event

To Sponsor or for more information, please contact
Theresa Gonzales at TheresaG@srar.com or call 818-947-2298

www.srar.com Realtor® Report July/August 2019



SRAR
Charitable

Foundation, Inc.

Bingo (12 games; 6 sponsors

xposure on all marketing and event placement
' bty th B
-2 mmutesipeaklng opportunit at th :
fp b N ey o
h new busmess contacts

Strengthen current client rela onshlps
| SR A PR
Network with Realtors® and Members of S RAR

bR gk it
Dmner and *non —alcohollc drlnks |Includea (2 Reps)

*Sponsorships are Tax-Deductible*

Company Name:

First Name: Last Name:

Phone Number: ( ) Email Address:

Address: City: State: Zip Code:

Credit Card Number: Exp Date: CVV:

Signature: (Make chekcs payable to: SRAR)

Please fax form to Theresa Gonzales at 818-786-4541 or email to TheresaG@srar.com
Questions? call Theresa at 818-947-2298

8 Realtor® Report July/August 2019 www.srar.com



Southland Regional Association of REALTORS®
7232 Balboa Blvd, Lake Balboa, CA, 91406

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS®, INC.

CERTIFIED INTERNATIONAL PROPERTY SPECIALIST
(CIPS) DESIGNATION 5 DAY COURSE

\

Instructor:

Ginni Field - REBAC Hall
of Fame and certified
CIPS instructor

ational property specialist

450.00

Per Person
(Includes all 5 Days)

8:00am - 5:00pm
Seating is Limited!
Advanced Registration is Required!

The CIPS course curriculum offers you hands-on experience with international real estate transactions, as
well as five full days of study focusing on the critical aspects of transnational transactions, including:

« Currency and exchange rate issues ¢ Cross-cultural relationships * Regional market conditions
* Investment performance ¢ Tax issues * And more!

YOU MUST ATTEND ALL COURSES TO OBTAIN DESIGNATION
Monday, October 28, 2019: Global Real Estate: Local Markets
Tuesday, October 29, 2019: Global Real Estate: Transaction Tools
Wednesday, October 30, 2019: Asia/Pacific & International Real Estate
Thursday, October 31, 2019: Europe & International Real Estate
Friday, November 1, 2019: The Americas & International Real Estate.

TO LEARN MORE ABOUT THE CIPS DESIGNATION, PLEASE VISIT :
https://www.nar.realtor/education/designations-and-certifications/cips-designation

Seating is limited and advanced registration is required!! Fill out the registration form below and fax it to
(818) 786-4541 or scan it and email it to TheresaG@srar.com.

To pay by check see instructions on form. Call Theresa at (818) 947-2298 with any questions.

Register no later than Friday, September 27, 2019.

r— - - - - - - - - - - - - - - - - - - - - — —/ /1
|First Name: Last Name: |
|Phone Number: ( ) Email Address:
|Address: City: State: Zip Code:
|
Credit Card Number: Exp Date: CVV:
| To pay with check, make it payable to
Signature: SRAR and mail to the address above
| Attention: Theresa Gonzales
| No refunds after Friday, October 11, 2019
SRAR reserves the right to cancel/reschedule any course. (2019 CIPS)
L — — — — — — — — — — M e — =
www.srar.com Realtor® Report July/August 2019



30MI ®
is ALL IT
TAKES TO

SAVE gﬂw
ALIFE

®

The Children’s Hospital

'E SRAR AUDITORIUM: 7232 BLVD.

LAKE BALBOA, CA 91406

Doanate

Please RSVP with Kathryn at 818-947-2250 or

via email at KathrynV@srar.com

3 Tuesday of Every Month
Commercial/lnvestment Network

SRAR Auditorium
7232 Balboa Blvd,
Lake Balboa, CA, 91406

8:15am - 9:30am

For REALTORS®
and Affiliates

Contact: Brian Hatkoff
at 818-701-7789
www.CommercialDataExchange.com

— >

1t & 3" Wed. of Every Month
South East Area

Corkys Restaurant & The Cork Lounge
5043 Van Nuys Blvd.
Sherman Oaks, CA 91403

11:45am - 1:30pm

Contact: Filip Crispino
at 818-635-6743

El Cariso Golf Course Restaurant
13100 Eldrige Ave,
Sylmar, CA, 91342

8:30am - 10:00am

Contact: Bud Mauro & Filip Crispino
at 818-635-6743

Every Tuesday
The Breakfast Club

Uncle Bernie’s Delicatessen
17615 Ventura Blvd,
Encino, CA, 91316

8:30am - 9:30am

Contact: Scott of Escrow of The West
at 805-443-1804

1st Thursday of Every Month
East North Meeting

PITCHES,
Lulu’s Restaurant E D U CAT'O N y
16900 Roscoe Blvd,
Van Nuys, CA 91406 NETWORKING,
8:30am - 10:00am GUEST SPEAKERS

AND MORE!!

Contact: Rudy H. Leon
at 818-642-7839

Weiler’s Deli
22323 Sherman Way,
Canoga Park, CA, 91303

Santa Clarita Sports Complex
20880 Centre Pointe Pkwy,
Santa Clarita, CA, 91350

8:45am - 10:30am 8:00am - 9:30am
Contact: Ron Henderson

at 818-999-3981
www.OutwestMarketing.com

Contact: Nicole Stinson
at 661-816-4234

10 Realtor® Report
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SIGN UP TO RECEIVE UPDATES
ON YOUR MOBILE PHONE®

Get updates & reminders straight to your phone T ——
and stay in-the-know on all that is happening at N
Southland Regional Association of REALTORS® B

Thank you for joining the SRAR

dvocacy text alert. For HELP
Reply HELP. Reply STOP pol to
Optout.

ot

Thank you for joining the SRAR
Social Networking text alert. For
HELP Reply HELP. Reply STOP.

How to Opt In:

Thank you for joining the SRAR
all things Commercial text alert.
For HELP Reply HELP. Reply

Text the keyword of your desired category to the number 313131.
If you would like to opt into multiple categories, please send in

Community Involvement text
alert. For HELP Reply HELP.

separate text messages with each keyword.

G FUTURE

KEYWORD: CATEGORY DESCRIPTION: WHAT YOU’LL RECEIVE
EDU >> Educational Classes, Training, Risk Lunch & Learn, Risk Management, RPR Classes, etc.
Management (2-4 times a month)
COM >> Commercial Day & Commercial Classes Twice a month notice of Class Schedule, Commercial

Networking Meetings & Commercial Day.

INVOLVE >> Community Involvement & Charity Drives Toy Drive, Backpack Drive, Blood Drive, Charity Golf
Tournament, etc. (6-8 times a year)

FUTURE >> Leadership Institute & Committee Application (Sept.) Notice of Committee Applications, (Feb.) notice
of Leadership Institute Class, etc.

WHATSUP >> Social & Networking Events YPN (Young Professional Network) Mixers, Golf
Tournament, EXPO, Area Networking Meetings, etc.
(2-4 times a month)

POL >> Updates on Real Estate Related Issues, Call to Actions, Legislative Panels, Legislative Day,
Political Events & Receptions etc. (6-8 times a year)
WHATSNEW >> New Member Benefits & Product Services Alerts on new benefits and services offered at SRAR.
A Note: Some cell phone services may require you to call your provider and grant permission to receive messages from 313131.
N\~
® 1t is easy to sign up & you can unsubscribe at any time, just send a text message with only the word “STOP”

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS”, INC.

when you reply to any message from us. Message & Data Rates May Apply!

www.srar.com Realtor® Report July/August 2019 11



Statistics
Market Snapshot (May 2019):

" SANFERNANDOVALLEY. =
o~ - JUNEROTOF AT |

NEW LISTINGS VS. CLOSED SALES

_— T8

Median ¢ The median sale price
Sale Price for single family homes
$722,000 increased by

from this time last year

The total dollar value of year
to date sales decreased

from June 2018

AVAILABLE INVENTORY

\"
w"" CRISNETM LS

ASSOCIATION OF REALTORS®, INC.
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MARKET SNAPSHOT

P

“27  SANTA CLARITAVALEEY
¢ .4 JUNE 2019

Ve

NEW LISTINGS VS. CLOSED SALES

\
I .
Median ¢ The median sale price
Sale Price for single family homes
$605,000 decreased by

from this time last year

PN 2019

The total dollar value of year
to date sales decreased

from June 2018

AVAILABLE INVENTORY

\~
SOUTHlﬂ‘lD I?EGIONAL CR]_SNETTVILS

ASSOCIATION OF REALTORS®, INC.
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City Sign Ordinances

SAN FERNANDO AND SANTA CLARITA VALLEY

Listed below for your reference, are the specific municipal regulations, along with the regulations for L.A. and Ventura Counties that

apply in unincorporated areas or those cities without specific municipal codes. SRAR highly advises REALTORS® to check the cur-

rent laws, and follow these best practices as they will help preserve our rights as REALTORS® to use temporary signs:

1. Only post temporary signs (directional or open house) when you have an open house.

2. Always observe time and placement restrictions for signage.

3. Always obtain a property owner's permission before placing a temporary sign on someone's property whether their property is resi-

dential or commercial.

4. Never place temporary signs in the medians or rights of way - meaning along the streets or sidewalk and observe Americans with

Disabilities Act regulations.

5. Decrease visual clutter by "piggy backing" off of other directional signs, placing your directional signs only when your directions

divert from other directions.

The following are the regulations from each municipality in
areas where our members frequently work:

Agoura Hills:
For Sale - 1 sign per unit, shall not exceed 6 square ft. in area and 6 ft. in

height

Open House/Directional - Maximum of 4 signs, size may not exceed 3 square
ft. in area or 4 ft. in height

Other - No flags, balloons or banners

Beverly Hills:

For Sale - 1 - 150 square in. sign including riders

Open House/Directional - Not allowed

Other - Must obtain annual sign permit sticker from city

Burbank:

For Sale - Sign shall not exceed 7 square feet including riders. Maximum of 2
riders

Open House/Directional - Maximum of 4 signs, size may not exceed 24” x
24” in area or 3ft. in height

Other - See municipal code for details

Calabasas:

For Sale - 1 - 6 square ft. sign

Open House/Directional - Maximum of 2 signs, size may not exceed 3 square
ft. in area.

Other - Signs can not be located on a public right-of-way

Hidden Hills:

For Sale - Not allowed

Open House/Directional - Not allowed
Other - Call for details

Los Angeles City:
For Sale - 1 or more unlighted signs. Total area of signs not to exceed 12

square ft.
Open House/Directional - Not specified
Other - See municipal code for details

Malibu:

For Sale - 1 sign per unit, shall not exceed 6 square ft. in area and 6 ft. in
height

Open House/Directional - Signs can not exceed 3 square ft. in area or 4 ft.
above ground level

Other - No more than 2 pole flags not exceeding 2 square ft. or 5 ft. in height
shall be used

Realtor® Report

San Fernando:

For Sale - Sign shall not exceed 6 square ft. in area and 6 ft. in height. Rider no
larger than 6” X 24”

Open House/Directional - Permitted between 9am and sunset

Other - See municipal code for details

Santa Clarita:

For Sale - Maximum height of 6ft

Open House/Directional - Not permitted on sidewalks, parkways or medians.
Other - Price information prohibited

Simi Valley:
For Sale - Sign shall not exceed 12 square ft. and 6 ft. in height

Open House/Directional - Not permitted on sidewalks or medians
Other - See municipal code for details

West Hollywood:
For Sale - 1 - 432 square inch sign per frontage & 2 - 76 square inch riders

Open House/Directional - 1 per corner, 4 per intersection 18" X 24" Tue., Sat.
& Sun. 11am to 7pm
Other - 4 flags per open house. See municipal code for details

Westlake Village:
For Sale - 1 sign per unit, shall not exceed 6 square ft. in area and 5 ft. in height

Open House/Directional - 1 open house sign on property. No directional signs
permitted in community
Other - See municipal code for details

Los Angeles County: (unincorporated areas. and municipalities without
regulations)

For Sale - 1 or more unlighted signs. Total area of signs not to exceed 12 square
ft.Open House/Directional - No ordinance

Other - See municipal code for details

Ventura County: (unincorporated areas. and municipalities without
regulations)

For Sale - 1 free standing sign that does not exceed 12 square ft. or 8 ft. in
height

Open House/Directional - 1- 3 square foot sign per frontage not to exceed 4 ft.
in height

Other - See municipal code for details

July/August 2019 13
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR JUNE 2019
ACTIVE INVENTORY EN ES CS WN ws SFV TOTAL __EXT TOTAL

NEW LiStiNgS ....vovevveeriiiiieieeeeeceeeee s
Total Active LiStingS........cccoeveveerrreesiieieieins
Average Days on Market...........cccccoevevevevevivenennnn,
Average List Price in Thousands ...............ccc.......
Median List Price in Thousands ................c.c........
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio .........coovevveveereicirieisccicines
EXPIFAtions ...

PENDING SALES
New Escrows Opened............cccevevececuevevevecuennnee.
Total YTD Escrows Opened..........ccccovevevvevevevecnnnae
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price..................

CLOSED SALES:
New ESCrows ClOSed...........cccovevvvevvvveeiiiiiiiisienne
Total YTD Escrows Closed..........cccceeeveveveveveeennee.
Volume of New Sales Dollars in Millions................
Volume of total YTD Sales in Millions ....................
Average Sale price in Thousands ............c.cceueveeee.
Median Sale Price in Thousands ................cccu......
COo0P SABS.....eeccieeee
Percent of COOp Sales .........coovveevevecceeeicccee
Average Days on Market.............cccccevevererircrennen.
Sales at LISt PrCE .....covvvveeececceeeeeeceeee e
Percent of Sales at List Price............cccccovvevevevennnne
Sales to Listing Inventory Ratio..........c.ccccvevvnnee.
Final Sale to New Listing Ratio ...............cccceveveene

CLOSED SALES TYPE
ForecloSure/REQ............coveveveveeeeeeeeeeeeeeeeceeveeerene
Seller CONCESSIONS .......veveeeeeeeeeeeeeee e
Short Sale
Standard ....

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR JUNE 2019

ACTIVE INVENTORY EN ES () WN WS SFVTOTAL  EXT TOTAL
NEW LiStingS ....ccovovvvevereieieieseeese s
Total Active Listings........
Average Days on Market
Average List Price in Thousands ............cccccevueee.. . . . .963.0........... 582.5 ... 5352 i 536.9 ..o 536.0
Median List Price in Thousands ............c.cccceceenes .4990......... 456.0 ............. 4749 ........... 4490 ................ 450.0
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio ........oovvevecvreeireieiceeiienee,
EXPIrations .......ccovvvvvieieeeceece e

PENDING SALES
New Escrows Opened............ccccevevveruevevevecuennnne.
Total YTD Escrows Opened...........ccccccoevevevnneeee.
New Open Escrows Average Days on Market .......
New Open Escrows Average List Price.................

CLOSED SALES:
NEW ESCIOWS CIOSEA. ..o eeeeieeeeenes 20, H o0 28 32 s 168 e 132 e 290
Total YTD ESCIOWS ClOSEA ........oveeeeveeveeeressriens e 129, 194l 183 139 163 s 808....ccccoecc. ] L 1,424
Volume of New Sales Dollars in Millions............... oo 8.041......... 21.253 16610 ........... 80.692........... 66.184 ........... 146.876
Volume of total YTD Sales in Milions .........ccccves v 49.288........ 104.856 76.588 ......... 385.331.......302.203 .......... 687.534
Average Sale price in THOUSANS ........o.vvveveerss ervveeen 4021............. 5184........... 5865 ... 4931 ... 4878 ............. 510.7 oo 5014 e 506.5
Median Sale Price in Thousands .............coccoo...... . . . ..470.0........... 467.7 ............ 455.0........... 382.0 oo 439.0
CO0P SAES.....vvrcreieteteeee e
Percent of COOp SaleS ......ccoveveeevercrirciccice
Average Days on Market.............cccoovvvvreieicinnne.
Sales at LiSt PriC......ccveeeccceccee e
Percent of Sales at List Price............c.ccccvvevevenneee.
Sales to Listing Inventory Ratio............c.ccceveveeee.
Final Sale to New Listing Ratio .............c.ccccevvnee.

CLOSED SALES TYPE
Foreclosure/REQ..........ccoveveveeeeeeeeeeeeees
Seller CONCESSIONS .....c.veveveeieeeeeeeee e
SOt SalB ..
Standard ...

16 Realtor® Report July/August 2019 www.srar.com



SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR JUNE 2019

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL  SCVTOT EXT TOTAL
NEW LISHNGS w.vvecoeeoeeeceees e

Total Active Listings..

Average Days on Market....

Average List Price in Thousands....
Median List Price in Thousands....

BOMS....oooeeee e
Average BOM Price in Thousands.
BOM to Sale Ratio..............
EXDITALIONS w..ovveeseesvee s e 4
PENDING SALES
New ESCIOWS OPENEd.......ococveccveecc e v
Total YTD Escrows Opened.........cc....eev..
New Open Escrows Average Days on Market
New Open Escrows Average LiStPrice ... oo
CLOSED SALES:
New Escrows Closed
Total YTD ESCrOWS C0SEd .......voccccveccvveecvveccis e 60
Volume of New Sales Dollars in Millions. ... 1483
Volume of total YTD Sales in Millions..... .33.476. . . .
Average Sale price in Thousands....... ..6236. D 568.6........... 55T . 6257
Median Sale Price in Thousands..............c...ovvccrives ... 585.9. O 525.0............ 550.0..co..... 620.0.....
00D SAIBS ..o e 10.
Percent of Coop Sales ... ...833.
Average Days on Market ..........c.ooocovrsccsis e .
SES A LISEPIICE......ooecs e 1.
Percent of Sales at List PriCe.............oovoeccrs o 83.
Sales to Listing Inventory Ratio RIAN . ..689.. . 34
Final Sale to New Listing Ratio ......occcoococevrrcccces e 4. [ A— 925 I 448
CLOSED SALES TYPE
FOrECIOSUTE / RED ..vocoecece (R 0 2
Seller CONCESSIONS ....vocvvvevvveveeses s 0. 0... 0.
SNOME AR ... 0. 0... R
Standard .. .12, 4. 3.
O [ e Qe O D O O O | [(— 1
SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR JUNE 2019
ACTIVE INVENTORY AC SAU VAL _SCVTOT EXT
NEW LISHNGS vvvvvevoeeeeseeeseeesss s ervesesins 1. w3l Lo Wi, 20....
Total ACHVE LISHINGS.......vvvverevveeeeeeeeesssiennes i 2. w30 e 9 23.....
Average Days on Market.........occcoecceerceeeccs o 69. 8. B3 B3 4.
Average List Price in Thousands ... 637.5 4571 4557 ...
Median List Price in Thousands... 599.9 4450........ 460.0......
BOMS .o e (RS DRRRIOR: { OIOY . SO SRR LE 8....
Average BOM Price in ThOUSANGS ........oc..coveeves v 00. 304.7.......3634.....
BOM 10 Sale Rati0 ..o e e 00. 00 .00 189 266.7...... L2077 1918............350.
A 0 (| (L (LS (L RIS L 2 e [ 0 5
PENDING SALES
New ESCIOWS OPENED ......oovoee v oD 2 e 1T e 15 8280 i D
Total YTD Escrows Opened ...
New Open Escrows Average Days on Market
New Open Escrows Average List Price ..........cccooes oo
CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed .......
Volume of New Sales Dollars in Millions.
Volume of Total YTD Sales in Millions.....

Average Sale price in Thousands .
Median Sale Price in Thousands...
C0p SalES ...ovvevver
Percent of Coop Sales ...
Average Days on Market
Sales at List Price..............
Percent of Sales at List Price....
Sales to Listing Inventory Ratio.....
Final Sale to New Listing Ratio .........c...oovvvrciones e

CLOSED SALES TYPE
FOrRCIOSU® / RED ..o
Seller Concessions ..
Short Sale..........
Standard .. 0, 2.
OHNBT oo (RN | S (S
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

HIRING EXPERIENCED REAL ESTATE AGENTS
Contact Michael Kaufman for a Confidential Interview
KAUFMAN REALTY DRE#01443773

818-266-6294
Exp. #1 (1-20)

PROFESSIONAL SERVICES

VACANT HOME CLEANING SPECIALIST
APPLE CLEANING/PAINT. FORECLOSURES, HAULING.
(661)298-2084JOHN/JUNECARPETSHAMP0O0 (818)929-9242

REGULAR WK/LY

Exp. #7 (7-19)

DAVID I. KARP, MEDIATION SERVICES
Mediation of Real Estate and Business Disputes
818-515-9361, davidikarp@karpmediation.com

www.Karpmediation.Com
Exp. #9 (9 -19)

HERNANDEZ PAINTING DECORATING 860435
PROPERTY RENOVATION, FOR ALL YOUR NEEDS
PAINTING, DRYWALL, WOODWORK REPAIR,
YARDWORK, HOUSE CLEANING, HANDYMAN JOBS
OVER 18 YEARS EXPERIENCE, REFERENCES

FAST SERVICE 818-895-3050, 818-916-0268, 213-214-6291
Exp. #1 (1-20)

Law Office of Jacob lloulian
Evictions, Easement Issues, Buyer/Seller Disputes
Broker/Agent Liability, Quiet Title, and more
Call 818-639-2626

ADVERTISERS: DON’T BE LEFT OUT!
It's Your Responsibililty as an Advertiser to Keep Track of Your
Ad's Expiration Date. Send in Your Renewal One Week Prior to
Expiration Date to Guarantee Continued Exposure and Results

From Your Rearor® Report Classified Ads.

BUILDING REPAIRS & REMODELING

RETROFITTING // HOME INSPECTION
CROWN CONSTRUCTION G.C. B850720
818-635-9910 ADAM REMODELING
PAINTING PLUMBING LISTING PREP
Exp.# 1 (1-20)

The Law Offices of

SL&EG

Spile, Leff & Goor, LLP

16501 Ventura Boulevard
#610
Encino, Ca 91436

818.784.6899
www.spilelaw.com

20

Realtor® Report

you let clients know that?
Tell them. Show them.

Wear your REALTOR® pin
with pride.

Only REALTORS® are members of the National Association of REALTORS®

EMPLOYMENT | LEGAL |

DENNIS P. BLOGK & ASSOGIATES

The Number One Law Firm Specializing in

TENANT EVICTIONS
UNLAWFUL DETAINER

€_ 80077 EVICT
i (38428)

* Guaranteed rapids filings

* No office visit required

* Free telephone consultations

* More experience than any other law firm

* Lockout Management service available

FULL COLLECTION
SERVICES

Open Monday through Saturday

$150 (uncontested plus costs)
www.evict123.com

REAL ESTATE

Park Regency
Proudly Welcomes

Andrew Nelson
CalBRE license # 02094708

WWW.GROWWITHPARKREGENCY.COM
3 FACEBOOK COM/PARKREGENCY

(i)

PARK REGENCY

July/August 2019

818-363-6116 \ 10146 BALBOA BLVD.,, GRANADA HILLS, CA 91344
BRE #01231306

www.srar.com



REALTOR® RESOURCE CENTER
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REAL ESTATE m TERMITE INSPECTION & FUMIGATION
come home to a NORDHAGEN AND

smarter loan DAUGHTERS
| GeT MNOT e 1EADS B exrermnaTING

COMPANY INC.

THE PREMIERE ONLINE MARKETING SOLUTION

JEFF BEADNELL FOR REAL ESTATE AGENTS & BROKERS

ELET [T
Real Estate Lending
NMLS No. 459550

SRAR 2002 “ AFFILIATE OF THE YEAR"

YOU'VE TRIED THE REST...
YOU DEMAND THE BEST..
PUT US TO THE TEST !!!

@ We do our OWN fumigations (No Sub-Contractor)
@ Salaried inspectors (NO COMMISSIONS)
@ FREE inspection if compefitive bid

Call Jeff Today!

CELL: 661.209.8737
DIRECT: 818.565.2188
jpeadnell@lfcu.com
www.Icfu.com/jeffbeadnell

Logix i
g Ie n d 1 ng CALL TOLL-FREE Jaa VISIT

\. 888-277-9779 & Point2.com

B Purchases B Refinances Mfiliate member SRAR

. Affiliate member REOMAC
B Fixed 2nds Member PCOC (Pest Control Operators of California)

B Home equity Lines of Credit (A Reg. #PR 2861

@ Computer generated, emailed reports
 Recommended repairs performed by our company
# Licensed, insured and bonded

800-933-7378  800-649-1922 FAX
818-886-3454  661-255-1902 FAX
661-254-2133

TERMITE INSPECTIONS & FUMIGATIONS

$39 per month
100% @ rentspreeso

COMMISSION Free Prodeicy
GOLD STAR REALTY Completed Application

TransUnion Credit Report
TransUnion Score

Criminal Background Check
Eviction Check

Document Upload

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services Reference Chect

Friendly and Helpful staff
= T TransUn TransUnion@ 0

(818) 757-4567 -,
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino

h&bL//SRAR‘rentspree com
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HOME INSPECTION
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Physical
Check

Chimney Sewerline
Check Check

Moisture
& Mold
Check

(818) 951-1795
ﬂ LAROCCA

INSPECTIONS

info@laroccainspections.com

HOME INSPECTION

NEED A HOME
INSPECTION?

PILLAR
TOPOST

schroedeneam. pillanopost.com

CLICK NOW

FOR MORE INFOI
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New Year!
New Supra® eKEY® app!

New Apple Watch® compatibility!

More value
than ever before...

Supra

3% United Technologies

Cristal Villanueva

Farmers Insurance

8921 De Soto Ave

Suite # 209

Canoga Park, CA 91304
License #0L49714
818-200-1899 (Office)
818-836-4607 (Mobile)
cvillanueval @farmersagent.com

www.farmersagent.com/cvillanueval

FARMERS

INSURANCE

£

July/August 2019
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SUPRAWEB ROSTER HOTSHEETS

N

LISTINGS MYBUYERS  BUYER FEEDBACK

MY KEYBOXES MESSAGES

2 SHOWING NOTIFICATIONS

OPEN
SHACKLE
OBTAIN KEY

supraekey.com

800-547-0252 + © 2018 United Technologies Corporation.
All rights reserved. Supra is a part of UTC Climate, Controls
& Security, a unit of United Technologies Corporation.

PRINT SHOP SERVICES

CALL US AT 818.947.2246

Make Us Your Choice For
All Your Printing Needs!

* Announcements ¢ Flyers

¢ Postcards
* Labels

¢ Letterhead

* Color Copies

¢ Brochures

* Business Cards
* NCR Forms

* Door Hangers
* Envelopes

www.srar.com
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The easiest way to

track your expenses. )
Learn More HI'

Realtyzam - 25% Discount for SRAR Members

Realtyzam is a super easy accounting app built exclusively
for real estate agents. If you've been looking for a simple tool
to track your expenses, log your mileage, store your receipts,
and instantly generate the report you need for your taxes,
then you'll love Realtyzam. SRAR members save 25%!

Click herelto learn more.

_____PRINTING REAL ESTATE & MORTGAGE

e AN CRESTICO:

PRINT SHOP SERVICES

CALL US AT 818.947.2246 " Experience

All Things Real Estate & Mortgage

Make Us Your Choice For
All Your Printing Needs!

* Announcements  © Flyers
* Brochures * Postcards

« Business Cards  * Labels Join Our Team - Exceptionally competitive and
* NCR Forms * Letterhead flexible compensation.

. E:ﬁoiizgers " Color Copies -Training that emphasizes success
strategies for you.
Helping You: - Leadership in applying
Get more business done. technology to your business.
Streamline your process. - Ongoing training to keep you
at forefront of industry.
We Offer:

Mentorship programs. (81 8) 784-2929

Advertising help desk.
Marketing help desk.
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Position yaurself above the rest.

ENGEL &VOLKERS

~ JOIN A CULTURE OF
SUCCESS
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Realtors who represent Engel & Volkers are providing a premium level of quality, service and expertise
that is higher than anywhere else. Gain more than great marketing, technology, and tools - belong to a
culture of success.

We are looking for the best.

Now Hiring
Competitive Commission Structure
Top Class Training, Coaching, Lead Generation

Email or Call Today to Schedule your Confidential Interview!

shermanoaks@evrealestate.com | +1 818 474 2275

#ThisIsUs

Engel & Volkers Sherman Oaks | Encino
16200 Ventura Blvd. Suite 101, Encino CA 91436
P: +1 818 474 2275 | E: shermanoaks@evrealestate.com

ENGEL&VOLKERS




