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IN MEMORIAM

We are saddened to report the recent passing of Bob Ziegenbein,
long time REALTOR® member of Southland Regional Association
of REALTORS®. Though retired from real estate at the time of his
passing, Bob stayed active by helping fellow real estate agents and

interacting with customers at home improvement centers.

He also loved chocolate and gardening. Prayers for the family are
greatly appreciated. His son Steven is interested in any photographs
| members may have of Bob. The family may be
reached by telephone 818-635-3662,

818-458-0903 or by email to
zstar4007@yahoo.com

gl

SRAR Texting Service

Sign up to get updates straight to your cell phone.

Get updates and reminders on your phone to stay in-the-know on all that’s happening at
Southland Regional Association of REALTORS®

Text to 313131

edu : educational classes, training and risk management

whatsup : social/networking events like mixers, expos and
multicultural events

involve : community involvement and charity drives @) 7 outor g SRARs

texting service!

pol : updates on real estate issues, political events and receptions
with local officials

future : leadership opportunities and committee involvement

com : commercial events and classes

whatsnew: new member services and benefits s slide
It's easy to sign up and you can unsubscribe at any time, just send a text
message with only the word ‘STOP' in the reply from any message from us.
Message and Data Rates May Apply.
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METR0 DETROFITTING

CERTIFIED RETROFITTING COMPLIANCE SERVICES
gomeftroretro.com

CERTIFIED RETROFITTING
COMPLIANGE SERVICES
Since 1996

¢ Water Conserving Toilets & Fixtures

e Automatic Seismic Gas Shut-0ff Valves
* Smoke & Carbon Monoxide Alarms

e Water Heater Strapping

¢ Sliding Door Safety Glazing

CONTACT US TODAY!
www.gometroretro.com
800.450.3660

CLICK HERE

>
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SAN FERNANDO VALLEY

HOME SALES
INCREASE 5%

DURING APRIL
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

Sales of existing single-family
home in the San Fernando Valley
jumped 4.7 percent in April,
the first year-to-year increase
since July and only the second
increase in 14 months, the
Southland Regional Association
of Realtors reported Tuesday.

Realtors assisted 495 home
transactions that closed during
April-—22 more transaction than
a year ago.

The Association also reported
155 condominium closed
escrows, down 4.9 percent from
the prior year, but a gain 0o 22.0
percent from March, which
follows seasonal patterns.
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AFFORDABILITY

More Californians could afford to purchase
a home in the first quarter of 2019 as lower
mortgage interest rates and cooler seasonal
home prices combined with higher income
levels to improve California housing
affordability.

The percentage of homebuyers who could
afford to purchase a medianpriced, existing
single-family home in California in first-
quarter 2019 rose to 32 percent from 28
percent in the fourth quarter of 2018 and
from 31 percent in the first quarter a year
ago, according to an index developed by the
California Association of Realtors.

The index climbed above 30 percent for
the first time in a year.

California’s housing affordability index
hit a peak of 56 percent in the first quarter
of2012. The index measures the percentage
of all households that can afford to purchase
a median-priced, single-family home
in California. It is considered the most
fundamental measure of housing well-being
for homebuyers in the state.

SANTA CLARITA VALLEY
APRIL HOME, CONDO SALES SOAR

Fueled by falling interest rates, rising
inventory, and flat resale prices, sales during
April of existing homes and condominiums
throughout the Santa Clarita Valley improved
on the strong showing posted in March, the
Southland Regional Association of Realtors
reported Tuesday.

A total of 214 single-family homes
changed owners in April; that was up 12.0
percent from the prior year and 27.4 percent
higher than March. It was the first year-to
year increase in five months and only the
second going back to January 2018.

Realtors also helped closed escrow on 104

www.srar.com

“A slowly increasing inventory, lower
interest rates, and sellers willing to negotiate
all contributed to the April increase in
sales,” said Dan Tresierras, president of the
Southland Regional Association of Realtors.
“The fourth consecutive month of lower
interest rates bolstered buyer confidence in
the market, convincing them that they have

San Fernando Valley — April Single-Family Home Sales
Source: Southland Regional Association of REALTORS®
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California Housing Affordability

$545,820

median-priced home*

32%

of California
households could
afford to purchase a

P *
median-priced home' YTY: +1.3%

A minimum annual income of $114,860
was needed to qualify for the purchase of a
$545,820 statewide median-priced, existing
single-family home in the first quarter of
2019. The monthly payment, including taxes
and insurance on a 30-year, fixed-rate loan,
would be $2,870, assuming a 20 percent
down payment and an effective composite
interest rate of 4.62 percent. The effective
composite interest rate was 4.95 percent
in fourth-quarter 2018 and 4.44 percent in
first-quarter 2018.

Housing affordability for condominiums
and townhomes also improved in first-quarter

condominiums during April, up 9.5 percent
from 2018 and 26.8 percent ahead of this
March. It was the first month to break the
100-sale benchmark going back to August
and only the fourth since July 2017.

“Santa Clarita is so desirable that it often
sells itself, so buyers just needed to believe
they had a real shot at owning a home,”
said Amanda Etcheverry, the 2019 chair
of SRAR’s Santa Clarita Division. “Four
months of falling interest rates on home
loans, combined with a growing inventory,
and sellers willing to negotiate, did the
trick.”

The median price of homes that changed
owners last month came in at $608,200,
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greater negotiating leverage today than just
a short while ago.”

Single-family home sales hit a record low
in February, but activity has picked up as
the traditional Spring homebuying season
gets underway.

Part of that is due to the realization by
some sellers that prices rose too high too fast
and that sellers needed to
be flexible if they truly
wanted to sell.

The record high median
price came in May and
August of last year at
$708,000, but has been
knocking around under
that number ever since.

The median price of
homes that changed
owners during April was
$695,000, which was
down 0.3 percent from
the prior year.

Low 266 — Feb. 2019

upP
5%

from 2018

506 48 4
2019 compared to
the previous quarter,
with 41 percent of
P California households
earning the minimum
income to qualify for
the purchase of a
$450,000 median-
priced condominium/
townhome, up from
37 percent in the

required to make
monthly payments
of $2,870

@ 30-year fixed-rate
mortgage 0f4.62%.

previous quarter.

An annual income of $94,690 was required
to make monthly payments of $2,370.
Thirty-nine percent of households could
afford to buy a condominium/townhome a
year ago.

Compared with California, 57 percent
of the nation’s households could afford to
purchase a $254,800 median-priced home,
which required a minimum annual income
of $53,620 to make monthly payments of
$1,340.

up 3.4 percent from April 2018 and off 0.9
percent from the March.

Unlike most other Southern California
communities, Santa Clarita has yet to break
its record high home median of $643,000
set last decade in April 2006.

So far in this real estate cycle, the local
median home price has peaked at $615,000
in May 2018, but has bounced around under
it ever since.

The Santa Clarita condominium median
price for April

of $410,000 matched the record high of
April 2018.



TRUMP PRAISES
VALUE OF REALTORS’
ROLE IN HOUSING

SOUTHLAND REGIONAL ASSOCIATION OF REALTORS
BY DAN TRESIERRAS, PRESIDENT, AND DAVID WALKER

President Donald Trump in a recent address
to real estate professionals from across the
nation highlighted the value of Realtors in
the housing industry and the service they
provide to merican families.

“I’m honored to be here with the
hardworking men and women who help
millions of families live the American
Dream — the incredible members of the
National Association of Realtors,” President
Trump said.

“Homeownership and what you do
as Realtors is a part of Americana. You
work hard, you love people, you love this
country.”

Trump addressed a room of nearly 2,000
Realtors at NAR’s Legislative Meetings and
Trade Expo on May 17 in Washington, D.C.

Healso said he believes his administration’s
priorities and deregulation efforts could
potentially benefit the real estate market.

The President said deregulation and
economic growth have helped support the
industry and improved business prospects
for many of those in attendance.

“Americans buy homes for the ones you
love the most,” he said. “This is a time of
extraordinary opportunity for our country.”

The President touched on a host of other
Realtor priorities, including association
health plans, the Waters of the U.S. rule,
opportunity zones and housing finance
reform.

He invited NAR member Bob Turner
and Nevada Association of Realtors CEO
Teresa McKee on stage to discuss specific
policy efforts, and also highlighted Realtors’
connection and contribution to the overall
U.S. economy.

“I’m here today because Realtors play
a special role in the economy,” President
Trump said. “When a young family needs
room to grow; when a new job sparks a
new adventure in a brand new beautiful
city; when parents want to find the right

neighborhood and schools for their children,
Americans puts our trust in you, our great
Realtors.”

NAR President John Smaby opened the
event and introduced Trump.

“The National Association of Realtors
thanks President Trump for his participation
at our annual legislative meetings and trade
expo,” Smaby said.

“I’m so proud of the 9,000 Realtors who
traveled to our nation’s capital ... to share
our story with legislators and policymakers
about the many ways Realtors help build
vibrant communities accessible to all.”

REGISTER NOW
FOR CIPS COURSE

Realtors can register early for a special
5-day course to earn the coveted Certified
International Property Specialist designation.

The CIPS course will be offered at the
headquarters of the Southland Regional
Association of Realtors from Monday, Oct.
28 through Friday, Nov. 1. Seating is limited
and advance registration is required.

Write via email for details to TheresaG@
srar.com or call 818- 947-2298.

The course leader will be Ginni Field, a
certified CIPS instructor.

The CIPS course curriculum offers real
estate professionals hands-on experience
with international real estate transactions,
along with five full days of study focusing
on the critical aspects of transnational
purchases, which include:

* Currency and exchange rate issues

¢ Cross-cultural relationships

* Regional market conditions

* Investment performance

* Tax Issues.

a Day Course

CERTIFIED ¥ :
INTERNATIONAL |
PROPERTY
SPECIALIST
(CIPS)
DESIGNATION

REALTORS DISMAYED AT SB 50 DELAY

The recent decision by the State Legislature
to delay action on Senate Bill 50, which
seeks to increase housing supply, dismayed
Realtors throughout California.

“As co-sponsors of SB 50, California
Realtors are very disappointed in the
decision made by the chair of the Senate
Appropriations Committee to delay action
on the bill until 2020,” said Jared Martin,
president of the California Association of
Realtors. “We can’t afford to wait. The
future of the California dream is in peril
and our state’s leaders must unite to solve
the housing crisis through common-sense
solutions like SB 50 to increase the housing
supply.”

“We agree with Gov. Gavin Newsom
that we must address California’s housing

supply shortage head on,” Martin said.
“Every day we delay addressing the root
cause of the housing crisis — the housing
stock shortage — the more we put having a
place to call home out of reach for millions
of Californians.”

C.AR. applauded State Sen. Scott Wiener,
D-San Francisco, for introducing what the
Association called “this bold solution, which
is needed now. Not next year, the year after
or ‘some day.’ Kicking the can down the road
is what produced this man-made housing
crisis. Californians deserve better.”

Martin said that Realtors remain
committed to SB 50 and look forward to
working with the Governor and lawmakers
on advancing other innovative proposals
addressing the housing crisis.

GROWING INVENTORY OFFERS BUYERS MORE CHOICES

Existing-home sales in the West grew 1.8
percent to an annual rate of 1.11 million in
April, while the median price was $395,100,
up 1.3 percent from April 2018, the National
Association of Realtors reported recently.

“We are seeing historically low mortgage
rates combined with a pent-up demand to buy,
so buyers will look to take advantage of these
conditions,” said Lawrence Yun, NAR’s chief
economist. “Also, job creation is improving,
causing wage growth to align with home
price growth, which helps affordability and
will help spur more home sales.”

Total housing inventory nationwide at the
end of April increased to 1.83 million, up
from 1.67 million existing homes available
for sale in March and a 1.7 percent increase

Realtor® Report
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from 1.80 million a year ago. Unsold
inventory is at a 4.2-month supply at the
current sales pace, up from 3.8 months in
March and up from 4.0 months in April 2018.

“We see that the inventory totals have
steadily improved, and will provide more
choices for those looking to buy a home,” Yun
said. He noted that sellers have to realize that
price growth has moderated. “When placing
their home on the market, home sellers need
to be very realistic and aware of the current
conditions.”

Properties remained on the market for an
average of 24 days in April, down from 36
days in March and down from 26 days a
year ago. Fifty-three percent of homes sold
in April were on the market for less than a
month.

www.srar.com



HUD OFFICIAL TALKS
CONDOMINIUM RULE CHANGE,
AFFORDABLE HOUSING
SHORTAGE

Federal officials told Realtors gathered in
Washington, D.C. recently that a new rule
regarding condominium policies may be
finalized soon.

HUD Acting Deputy Secretary and
Federal Housing Commissioner Brian
Montgomery told a delegation of 100
Realtors a review is nearly complete
of proposed revisions to FHA’s current
condominium policies, including allowing
owner-occupancy level determination on a
case by case basis, allowing up to 45 percent
commercial space without documentation
and implementing a five-year approval

period for project certification.

“Condominiums have been traditionally
a mainstay of affordable housing for
both first-time homeowners and seniors,”
Montgomery said. “We’ve been in the
process of revising our condominium project
approval requirements to get to a final rule
and update our policies.

“We anticipate that the updated regulations
will be more flexible, less prescriptive and
more reflective of the current market
than existing provisions. It may also
include single unit approvals for loans
that meet HUD standards for unapproved
projects, allowing HUD to set the specific
percentage.”

Montgomery added that the final rule
is currently under review by the Office

of Management and Budget, and said
he believes the end of the process is in
sight. Montgomery also pointed out that
he believes overregulation and misguided
zoning laws have helped contribute to the
housing affordability and accessibility issues
facing many U.S. markets.

“The combination of regulatory overreach
and an aging housing stock has meant
not enough affordable units are left—or
worse, being built,” he said. “We will need
continued wage and economic growth and
regulatory reform to mitigate affordability
constraints. This will also require that not
just HUD but states and localities ease the
regulatory burden and other impediments
to development.

SEMINAR DRAWS 40 PROSPE

the next seminar from SRAR.

AN o .

A recent seminar offered by the Southland Regional Association of
Realtors drew 40 eager prospective homebuyers. Four experts covered
the process from hunting for a home and selecting a Realtor to fixing
credit, financing options and the close of escrow. Watch this page for
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HOME PRICE
GAINS LOWEST

SINCE 2012
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS

BY DAN TRESIERRAS, PRESIDENT, AND DAVID WALKER

Home prices throughout much of the
country don’t look as if they’re coming
down anytime soon — but they’re also
not shooting up as much as they have in
previous years.

Nationally, prices notched up 3.7 percent
in March, according to the latest CoreLogic
Case-Shiller National Home Price Index.

That’s the lowest level of growth seen
since September 2012, when the country
was struggling to rebound from the Great
Recession, Realtor.com reported. It also
marks the 12th straight month of diminishing
price increases. But that doesn’t mean
another housing market meltdown is on
the way.

“The changes that we’ve seen have helped
to bring the housing market back into

realtor.com
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balance,” said Frank Nothaft, CoreLogic’s
chief economist. “The slowing house price
growth is helping to restore affordability, so
that more people can afford to buy.”
Lower mortgage interest rates are also
helping to get more prospective buyers off
the sidelines. Rates were just 4.06 percent as
of May 23, a decrease of 60 basis points from
a year ago — a difference that could shave
thousands of dollars off a 30-year, fixed-rate
loan. One basis point equals 0.01 percent.
“Mortgage rates were really high in 2018,
and that just put a chill on homebuyers,” says
Nothaft. “Now that mortgage rates are down
... and with incomes up, I’m still expecting

the spring and summer home-buying season
to be pretty solid.”

The fastest-growing metropolitan area
was one of the hardest hit in the Great
Recession: Las Vegas. Price growth surged
8.2 percent year-over-year in Sin City, where

June/lJuly 2019

the foreclosure crisis left scores of empty
homes and vacant building lots. As of April
1, the median list price reached $315,050,
according to the most recent realtor.com
data. Las Vegas is one of those metros
where prices have not yet come back to
where they were back in 2006. Las Vegas
was followed by the popular retirement
destination of Phoenix, where price growth
increased 6.1 percent, to hit a median list
price of $349,050. Another retirement hot
spot, Tampa, FL, with a median of $274,950,
had a 5.3 percent increase.

Meanwhile, the metros where price
appreciation fell the most were also the
most expensive. The West Coast saw the
biggest drops, with Seattle leading the
pack, with a 11.4 percent decline in price
growth. However, prices were still up 1.6
percent annually. Median list prices were
still high for the metro area at $625,025.
Seattle was followed by San Francisco,
where price growth went down 9.9 percent
and Los Angeles, where it declined 6.7
percent. Median prices in those metros were
$948,300 and $750,050, respectively.



‘A SIGNIFICANT MILESTONE'

UNIFIED MBS
MAY CUT COSTS

FOR MILLIONS
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS

BY DAN TRESIERRAS, PRESIDENT, AND DAVID WALKER

Creation Monday of a merged Uniform
Mortgage-Backed Security market may
offer consumers more loan options and
possibly lower rates even as investors benefit
and the engine that powers most home
purchase loans runs more efficiently.

The effort will combine previously
separate markets for mortgage-backed
securities known as TBAs or “To- Be—
Announced.” Federal regulators on Monday
announced the major new mortgage-backed
securities program saying that they believed
it will save money.

“Monday marked the official launch of the
new Uniform Mortgage- Backed Security,
a significant milestone that combines
the separate Fannie Mae and Freddie
Mac ... markets into one,” said Robert
Fishman, FHFA deputy director. “The move
brings“additional liquidity and efficiency to
the market.

“By addressing structural issues and
trading disparities,” he said, “the Unified
Mortgage-Backed Securities will benefit
taxpayers and the nation’s housing finance
system.”

The UMBS were developed by the
Federal Housing Finance Agency. It will
bring together two important mortgage-
backed securities issued by Fannie Mae
and Freddie Mac, the nation’s two largest
guarantors of housing securities products,
which are then purchased by investors and
re-sold.

Rates Drop for 5th Consecutive Month
Interest rates dropped for the fifth consecutive month during April
which, combined with softening resale prices and rising invento-
ries, brought buying a home within reach of more households.

The national effective com-
ﬁosite rate during April of all
ome loans as reported by
the Federal Housing Finance
Board was 4.34 percent.

The national average
peaked in December at 4.99 EeNEILALIENLED]
percent and has fallen each
month since with many
analysts predicting additional
declines in coming months.

Falling interest rates have
spurred interest in home-
buying and refinancing of
existing home loans.

The “Income-to-Loan
Guide” developed by the -
Southland Regional As-
sociation of Realtors found
that local buyers needed 3.1
percent less income to buy
the San Fernando Val-

ley’s median price home of

alLoan

Loan Amount (80%)

$556,000

Realtor® Report

“The UMBS is one of the most significant
accomplishments in our decade-long
effort to improve the U.S. housing finance
system,” said Freddie Mac’s Mark Hanson,
senior vice president, securitization.

“Americans will benefit from the
efficiency and standardization brought about

y this new common security. The success
of the initiative is a direct result of Freddie
Mac’s collaboration with Fannie Mae,
Common Securitization Solutions, FHFA,
and thousands across the U.S. housing
finance industry,” Hanson said.

Freddie Mac and Fannie Mae each year
make buying a home possible for millions
of families and individuals by providing
mortgage capital to lenders.

Brokers, agents along with homebuyers
hope that Fannie and Freddie will use the
new UMBS to finance fixed-rate mortgages
for residential properties with one to four
units.

In the past, Fannie Mae and Freddie Mac
ran separate TBA markets, which were worth
$2.4 trillion and $1.1 trillion, respectively.
However, regulators wanted to bring those
two markets together in hopes of pulling
up the value of Freddie Mac’s market, and
that’s precisely what the new UMBS aims
to achieve, Inman News reported.

“The goal of this project, this initiative,
has been to increase the overall liquidity
of the mortgage-backed security market
by bringing two TBA’s together,” FHFA’s
Fishman said.

He also said that bringing these two
markets together should reduce pricing
disparities in the TBA markets and,
ultimately, “save taxpayer money” via
accounting efficiencies. Housing Wire,
citing previous comments from FHFA,
reported that savings could be between $400
million to $600 million per year.

Income-to-Loan Guide

le-Family Homes — APRIL — San Fernando Valle

Minimum Income Needed to

Monthly Prop

Year-to-Year Percentage Change
in Income Needed to Qualify for

Median Price

1$695,000

Interest Rate

4.34%

Source: Southland Regional Association of REALTORS®
* PITI equals = Monthly loan principal & interest, plus taxes & insurance payments

otal Monthly

Monthly Mortgage and
Interest Payment
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AB 1481 AND AB 1482

COMPROMISES
BALANCE RIGHTS OF
OWNERS, TENANTS

Realtors recently lifted their opposition
to two measures pending before the
state Legislature after successfully
negotiating with the bills’ authors to
remove overly restrictive regulations
on rental property owners.

Assembly Bill 1482 would have
imposed a very restrictive rent cap
and AB 1481 would have created an
expansive “just cause” eviction right.

However, the California Association
of Realtors was able to successfully
negotiate a deal with the bills’ authors
on amendments that allowed C.A.R.
to remove its opposition.

This compromise strikes a balance
between preserving the rights of
rental property owners while allowing
the protection of at-risk tenants. Of
particular concern, small property
owners are protected, and the reach
of both bills are limited with a sunset
date of 2023. Realtors with questions
should please contact DeAnn Kerr at
deannk(@car.org.

$695,000. While many home purchases are made with less than a 20 percent
downpayment, an 80 percent loan on the median priced home would generate
a monthly mortgage of $2,765. The total housing expenses or PITI — which
stands for principal, interest, taxes and insurance — would be $3,709, with
$724 being the monthly share of property taxes, and $208 going to the month-

ly insurance premium.

Assuming it’s best if the
monthly PITT is no more
than 30 percent of income,
the minimum income
needed to qualify for an 80
percent loan on a median
priced local home in April
was $148,344.

The minimum income
needed to buy a median
priced Valley condo-
minium of $435,000 was
$92,849. The monthly
PITI would be $2,321,
with $1,730 going to prin-
cipal and interest, $453 for
property taxes, and $138
for home insurance. The
income needed fell during
April 2.77 percent, the first
decline since the Associa-
tion created the guide in
May 2017.

Monthly Insurance

www.srar.com
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Benefiting:
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The Children’s Hospital

SRAR AUDITORIUM: 7232 BALBOA BLVD. LAKE BALBOA, CA, 91406

Donate —

Please RSVP with Kathryn at 818-947-2250 or
via email at KathrynV@srar.com
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Southland Regional Association of REALTORS®
7232 Balboa Blvd, Lake Balboa, CA, 91406

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS®, INC.

CERTIFIED INTERNATIONAL PROPERTY SPECIALIST
(CIPS) DESIGNATION 5 DAY COURSE

\

Instructor:

\ Ginni Field - REBAC Hall
of Fame and certified
CIPS instructor

ational property specialist

450.00

Per Person
(Includes all 5 Days)

8:00am - 5:00pm
Seating is Limited!
Advanced Registration is Required!

The CIPS course curriculum offers you hands-on experience with international real estate transactions, as
well as five full days of study focusing on the critical aspects of transnational transactions, including:

« Currency and exchange rate issues ¢ Cross-cultural relationships * Regional market conditions
* Investment performance ¢ Tax issues * And more!

YOU MUST ATTEND ALL COURSES TO OBTAIN DESIGNATION

* Monday, October 28, 2019: Global Real Estate: Local Markets

» Tuesday, October 29, 2019: Global Real Estate: Transaction Tools

*  Wednesday, October 30, 2019: Asia/Pacific & International Real Estate
» Thursday, October 31, 2019: Europe & International Real Estate

» Friday, November 1, 2019: The Americas & International Real Estate.

TO LEARN MORE ABOUT THE CIPS DESIGNATION, PLEASE VISIT :
https://www.nar.realtor/education/designations-and-certifications/cips-designation

Seating is limited and advanced registration is required!! Fill out the registration form below and fax it to
(818) 786-4541 or scan it and email it to TheresaG@srar.com.

To pay by check see instructions on form. Call Theresa at (818) 947-2298 with any questions.

Register no later than Friday, September 27, 2019.

r- - - - - - - - - - - - - - — — — — — — — — — — A
|First Name: Last Name: |
|Phone Number: ( ) Email Address: |
|Address: City: State: _ Zip Code: |
|Credit Card Number: Exp Date: CVV:

|Signature:

| No refunds after Friday, October 11, 2019

SRAR reserves the right to cancel/reschedule any course. (2019 CIPS)

U

Realtor® Report

June/July 2019

To pay with check, make it payable to
SRAR and mail to the address above
Attention: Theresa Gonzales

www.srar.com
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“

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS", INC.

(MAXIMUM 5 SPONSORS)

Why Sponsor? Included in Your Sponsorship:

Company Name:

First Name: Last Name:

Phone Number: ( ) Email Address:

Address: City: State: Zip Code:

Credit Card Number: Exp Date: CVV:

Signature:

Please fax form to Theresa at 818-786-4541 or email to TheresaG@srar.com
Questions? call Theresa at 818-947-2298

www.srar.com Realtor® Report June/July 2019 9
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SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS , INC
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For REALTORS®
and Affiliates

3 Tuesday of Every Month

SRAR Auditorium
7232 Balboa Blvd,
Lake Balboa, CA, 91406

8:15am - 9:30am
Contact: Brian Hatkoff

at 818-701-7789
www.CommercialDataExchange.com

Commercial/lnvestment Network

1t & 3" Wed. of Every Month
South East Area

5043 Van Nuys Blvd.
Sherman Oaks, CA 91403

11:45am - 1:30pm

Contact: Filip Crispino
at 818-635-6743

10

Corkys Restaurant & The Cork Lounge

Every Tuesday
The Breakfast Club

Uncle Bernie’s Delicatessen
17615 Ventura Blvd,
Encino, CA, 91316

8:30am - 9:30am

Contact: Scott of Escrow of The West
at 805-443-1804

1st Thursday of Every Month
East North Meeting

Lulu’s Restaurant
16900 Roscoe Blvd,
Van Nuys, CA 91406

8:30am - 10:00am

Contact: Rudy H. Leon
at 818-642-7839

PITCHES,
EDUCATION,
NETWORKING,
GUEST SPEAKERS
AND MORE!!

Every Friday
Real Estate Network

El Cariso Golf Course Restaurant
13100 Eldrige Ave,

T Sylmar, CA, 91342
8:30am - 10:00am
: ;\f Contact: Bud Mauro & Filip Crispino

at 818-635-6743

2" & 4t Friday of Every Month
Santa Clarita Valley Caravan

Santa Clarita Sports Complex
20880 Centre Pointe Pkwy,
Santa Clarita, CA, 91350

8:45am - 10:30am

Contact: Nicole Stinson
at 661-816-4234

Every Friday
Outwest Marketing

Weiler’s Deli
22323 Sherman Way,
Canoga Park, CA, 91303

8:00am - 9:30am
Contact: Ron Henderson

at 818-999-3981
www.OutwestMarketing.com
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SIGN UP TO RECEIVE UPDATES
ON YOUR MOBILE PHONE®

Get updates & reminders straight to your phone T ——
and stay in-the-know on all that is happening at N
Southland Regional Association of REALTORS® B

Thank you for joining the SRAR

dvocacy text alert. For HELP
Reply HELP. Reply STOP pol to
Optout.

ot

Thank you for joining the SRAR
Social Networking text alert. For
HELP Reply HELP. Reply STOP.

How to Opt In:

Thank you for joining the SRAR
all things Commercial text alert.
For HELP Reply HELP. Reply

Text the keyword of your desired category to the number 313131.
If you would like to opt into multiple categories, please send in

Community Involvement text
alert. For HELP Reply HELP.

separate text messages with each keyword.

G FUTURE

KEYWORD: CATEGORY DESCRIPTION: WHAT YOU’LL RECEIVE
EDU >> Educational Classes, Training, Risk Lunch & Learn, Risk Management, RPR Classes, etc.
Management (2-4 times a month)
COM >> Commercial Day & Commercial Classes Twice a month notice of Class Schedule, Commercial

Networking Meetings & Commercial Day.

INVOLVE >> Community Involvement & Charity Drives Toy Drive, Backpack Drive, Blood Drive, Charity Golf
Tournament, etc. (6-8 times a year)

FUTURE >> Leadership Institute & Committee Application (Sept.) Notice of Committee Applications, (Feb.) notice
of Leadership Institute Class, etc.

WHATSUP >> Social & Networking Events YPN (Young Professional Network) Mixers, Golf
Tournament, EXPO, Area Networking Meetings, etc.
(2-4 times a month)

POL >> Updates on Real Estate Related Issues, Call to Actions, Legislative Panels, Legislative Day,
Political Events & Receptions etc. (6-8 times a year)
WHATSNEW >> New Member Benefits & Product Services Alerts on new benefits and services offered at SRAR.
A Note: Some cell phone services may require you to call your provider and grant permission to receive messages from 313131.
N\~
® 1t is easy to sign up & you can unsubscribe at any time, just send a text message with only the word “STOP”

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS”, INC.

when you reply to any message from us. Message & Data Rates May Apply!

www.srar.com Realtor® Report June/lJuly 2019 11



Statistics
Market Snapshot (May 2019):

" SANFERNANDOVALLEY. =
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NEW LISTINGS VS. CLOSED SALES

_— T8

Median 4, The median sale price
Sale Price for single family homes
$685,000

decreased by

from this time last year

The total dollar value of year
to date sales decreased

from May 2018

AVAILABLE INVENTORY

P
SouTnLaNs Recionnt CRISNETMLS
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NEW LISTINGS VS. CLOSED SALES

\

I .
Median ¢ The median sale price

Sale Price for single family homes
$605,000 decreased by

from this time last year

PN 2019

The total dollar value of year
to date sales decreased

from May 2018

AVAILABLE INVENTORY
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ASSOCIATION OF REALTORS”, INC..

June/July 2019 www.srar.com



www.srar.com

City Sign Ordinances

SAN FERNANDO AND SANTA CLARITA VALLEY

Listed below for your reference, are the specific municipal regulations, along with the regulations for L.A. and Ventura Counties that

apply in unincorporated areas or those cities without specific municipal codes. SRAR highly advises REALTORS® to check the cur-

rent laws, and follow these best practices as they will help preserve our rights as REALTORS® to use temporary signs:

1. Only post temporary signs (directional or open house) when you have an open house.

2. Always observe time and placement restrictions for signage.

3. Always obtain a property owner's permission before placing a temporary sign on someone's property whether their property is resi-

dential or commercial.

4. Never place temporary signs in the medians or rights of way - meaning along the streets or sidewalk and observe Americans with

Disabilities Act regulations.

5. Decrease visual clutter by "piggy backing" off of other directional signs, placing your directional signs only when your directions

divert from other directions.

The following are the regulations from each municipality in
areas where our members frequently work:

Agoura Hills:
For Sale - 1 sign per unit, shall not exceed 6 square ft. in area and 6 ft. in

height

Open House/Directional - Maximum of 4 signs, size may not exceed 3 square
ft. in area or 4 ft. in height

Other - No flags, balloons or banners

Beverly Hills:

For Sale - 1 - 150 square in. sign including riders

Open House/Directional - Not allowed

Other - Must obtain annual sign permit sticker from city

Burbank:

For Sale - Sign shall not exceed 7 square feet including riders. Maximum of 2
riders

Open House/Directional - Maximum of 4 signs, size may not exceed 24” x
24” in area or 3ft. in height

Other - See municipal code for details

Calabasas:

For Sale - 1 - 6 square ft. sign

Open House/Directional - Maximum of 2 signs, size may not exceed 3 square
ft. in area.

Other - Signs can not be located on a public right-of-way

Hidden Hills:

For Sale - Not allowed

Open House/Directional - Not allowed
Other - Call for details

Los Angeles City:
For Sale - 1 or more unlighted signs. Total area of signs not to exceed 12

square ft.
Open House/Directional - Not specified
Other - See municipal code for details

Malibu:

For Sale - 1 sign per unit, shall not exceed 6 square ft. in area and 6 ft. in
height

Open House/Directional - Signs can not exceed 3 square ft. in area or 4 ft.
above ground level

Other - No more than 2 pole flags not exceeding 2 square ft. or 5 ft. in height
shall be used

Realtor® Report

San Fernando:

For Sale - Sign shall not exceed 6 square ft. in area and 6 ft. in height. Rider no
larger than 6” X 24”

Open House/Directional - Permitted between 9am and sunset

Other - See municipal code for details

Santa Clarita:

For Sale - Maximum height of 6ft

Open House/Directional - Not permitted on sidewalks, parkways or medians.
Other - Price information prohibited

Simi Valley:
For Sale - Sign shall not exceed 12 square ft. and 6 ft. in height

Open House/Directional - Not permitted on sidewalks or medians
Other - See municipal code for details

West Hollywood:
For Sale - 1 - 432 square inch sign per frontage & 2 - 76 square inch riders

Open House/Directional - 1 per corner, 4 per intersection 18" X 24" Tue., Sat.
& Sun. 11am to 7pm
Other - 4 flags per open house. See municipal code for details

Westlake Village:
For Sale - 1 sign per unit, shall not exceed 6 square ft. in area and 5 ft. in height

Open House/Directional - 1 open house sign on property. No directional signs
permitted in community
Other - See municipal code for details

Los Angeles County: (unincorporated areas. and municipalities without
regulations)

For Sale - 1 or more unlighted signs. Total area of signs not to exceed 12 square
ft.Open House/Directional - No ordinance

Other - See municipal code for details

Ventura County: (unincorporated areas. and municipalities without
regulations)

For Sale - 1 free standing sign that does not exceed 12 square ft. or 8 ft. in
height

Open House/Directional - 1- 3 square foot sign per frontage not to exceed 4 ft.
in height

Other - See municipal code for details

June/lJuly 2019 13
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR MAY 2019

ACTIVE INVENTORY EN ES CS WN ws SFV TOTAL __EXT TOTAL
NEW LiStiNgS ....vovevveeriiiiieieeeeeceeeee s
Total Active LiStingS........cccoeveveerrreesiieieieins
Average Days on Market
Average List Price in Thousands ...............ccc.......
Median List Price in Thousands ................c.c........
BOMS ..o
Average BOM Price in Thousands ........................
BOM to Sale Ratio ..........ccccevericveiiccecreeee
EXPIFAtions ...

PENDING SALES
New Escrows Opened............cccevevececuevevevecuennnee.
Total YTD Escrows Opened..........ccccovevevvevevevecnnnae
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price..................

CLOSED SALES:
New ESCrows ClOSed...........cccovevvvevvvveeiiiiiiiisienne
Total YTD Escrows Closed..........cccceeeveveveveveeennee.
Volume of New Sales Dollars in Millions................
Volume of total YTD Sales in Millions ....................
Average Sale price in Thousands ............c.cceueveeee.
Median Sale Price in Thousands ................cccu......
COo0P SABS.....eeccieeee
Percent of COOp Sales .........coovveevevecceeeicccee
Average Days on Market.............cccccevevererircrennen.
Sales at LISt PrCE .....covvvveeececceeeeeeceeee e
Percent of Sales at List Price............cccccovvevevevennnne
Sales to Listing Inventory Ratio..........c.ccccvevvnnee.
Final Sale to New Listing Ratio ...............cccceveveene

CLOSED SALES TYPE
ForecloSure/REQ............coveveveveeeeeeeeeeeeeeeeceeveeerene
Seller CONCESSIONS .......veveeeeeeeeeeeeeee e
Short Sale
Standard ....

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR MAY 2019

ACTIVE INVENTORY EN ES () WN WS SFVTOTAL  EXT TOTAL
NEW LiStingS ....ccovovvvevereieieieseeese s
Total Active Listings........
Average Days on Market
Average List Price in Thousands ............cccccevueee.. . . . .608.0.......... YA | R 528.7
Median List Price in Thousands ............c.cccceceenes ..544, 9 ........... 449, 9 ............. 469.0............ 420.0
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio ........oovvevecvreeireieiceeiienee,
EXPIrations .......ccovvvvvieieeeceece e

PENDING SALES
New Escrows Opened............ccccevevveruevevevecuennnne.
Total YTD Escrows Opened...........ccccccoevevevnneeee.
New Open Escrows Average Days on Market .......
New Open Escrows Average List Price.................

CLOSED SALES:
NEW ESCIOWS CIOSEA. ..o eeeeieeeeenes 37 e 43 BT e 3 28 s 176 e 134 e 310
Total YTD ESCrOWS ClOSEA ......v.veeeereveeeresiriens e 109, 163 v 144 T3 15 I 650.....ccccccce 484 ................ 1,134
Volume of New Sales Dollars in Millions...........c... oo 1443........... 24.037 11.606........... 78.988........... 69.219 ........... 148.206
Volume of total YTD Sales in Milions .........ccccves v 4.246........ 83.603 60.978 ......... 304.374.......236.092 ........... 540.466
Average Sale price in THOUSANS ........o.vvveveerss ervveeen 3895, 559.0......c.nu. 4029 ... 4524........ 445........... 4488........... 5166 .ccvvvvvernnen 4781
Median Sale Price in Thousands .............coccoo...... : . . ..420.0........... 380.0 ... 70 439.0
CO0P SAES.....vvrcreieteteeee e
Percent of COOp SaleS ......ccoveveeevercrirciccice
Average Days on Market.............cccoovvvvreieicinnne.
Sales at LiSt PriC......ccveeeccceccee e
Percent of Sales at List Price............c.ccccvvevevenneee.
Sales to Listing Inventory Ratio............c.ccceveveeee.
Final Sale to New Listing Ratio .............c.ccccevvnee.

CLOSED SALES TYPE
Foreclosure/REQ..........ccoveveveeeeeeeeeeeeees
Seller CONCESSIONS .....c.veveveeieeeeeeeee e
SOt SalB ..
Standard ...
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SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR MAY 2019

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL  SCVTOT EXT TOTAL
NEW LISHNGS w.vvecoeeoeeeeees e LE T I 65
Total Active Listings.. 07 .89..
Average Days on Market..........coccovvveeeccceecc e 119
Average List Price in Thousands.... ILTA T
Median List Price in Thousands.... ...095.0
BOMS .o 1
Average BOM Price in Thousands. 4999.

BOM 10 Sl Rati0 ....ooooeece 59.
EXDITALIONS w..ovveeeese s e 1

PENDING SALES
New ESCIOWS OPENEA ......oocvvvvrvcics s
Total YTD Escrows Opened.........cc....eev..

New Open Escrows Average Days on Marke

New Open Escrows Average List Price ..., ...
CLOSED SALES:

New Escrows Closed

Total YTD ESCIOWS CI0SEA ........vvccvvvecvveeeceeecs o8 i1 Qe 1T 1001
Volume of New Sales Dollars in Millions. ol L1925 027.....13582........
Volume of total YTD Sales in Millions..... .25.993. 13521......102.395.......... 55.856.........
Average Sale price in Thousands.......

Median Sale Price in Thousands
00D SAIBS ..o e
Percent of Coop Sales ...
Average Days on Market
Sales at List Price..............

Percent of Sales at List Price....
Sales to Listing Inventory Ratio
Final Sale to New Listing Ratio .....

CLOSED SALES TYPE
FOrBclosure / REQ .......ovoccveeeseeeesc e (T
SRIRr CONCESSIONS ....vvvv e 0.

SNOTE SAIB .. 0.
Standard .. AT
S [L—
SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR MAY 2019
ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL _SCVTOT EXT _ TOTAL

New Listings ...
Total Active Listings..
Average Days on Market.....
Average List Price in Thousands ...
Median List Price in Thousands...

Average BOM Price in ThOUSANGS......oocccoeocc v e 00.
BOM 10 Sale Rati0 ..o e e 00.
EXDITAHONS ..o e 0

PENDING SALES
New ESCIOWS OPENED ......oovoees e 0
Total YTD Escrows Opened ...
New Open Escrows Average Days on Marke

CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed .......

Volume of New Sales Dollars in Millions.
Volume of Total YTD Sales in Millions.....
Average Sale price in Thousands .
Median Sale Price in Thousands...
C0p SalES ...ovvevver
Percent of Coop Sales ...
Average Days on Market
Sales at List Price..............
Percent of Sales at List Price....
Sales to Listing Inventory Ratio.....
Final Sale to New Listing Ratio .........c.c.oovvvrciieees e

CLOSED SALES TYPE
FOrRCIOSU® / RED ..o
Seller Concessions ..
Short Sale..........
Standard .. 0, . 2 20...
O [ L (S
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EMPLOYMENT

HIRING EXPERIENCED REAL ESTATE AGENTS
Contact Michael Kaufman for a Confidential Interview
KAUFMAN REALTY DRE#01443773

818-266-6294
Exp. #1 (1-20)

PROFESSIONAL SERVICES

VACANT HOME CLEANING SPECIALIST
APPLE CLEANING/PAINT. FORECLOSURES, HAULING.
(661)298-2084JOHN/JUNECARPETSHAMPOO (818)929-9242

REGULAR WK/LY

Exp. #7 (7-19)
DAVID I. KARP, MEDIATION SERVICES
Mediation of Real Estate and Business Disputes
818-515-9361, davidikarp@karpmediation.com
www.Karpmediation.Com

Exp. #9 (9 -19)

HERNANDEZ PAINTING DECORATING 860435
PROPERTY RENOVATION, FOR ALL YOUR NEEDS
PAINTING, DRYWALL, WOODWORK REPAIR,
YARDWORK, HOUSE CLEANING, HANDYMAN JOBS
OVER 18 YEARS EXPERIENCE, REFERENCES

FAST SERVICE 818-895-3050, 818-916-0268, 213-214-6291
Exp. #1 (1-20)

Law Office of Jacob lloulian
Evictions, Easement Issues, Buyer/Seller Disputes
Broker/Agent Liability, Quiet Title, and more
Call 818-639-2626

MAINTENANCE & REPAIRS

NEALS KEY MOBIL LOCKSMITH
Perfect Closing Gift Re Key
Clients Home For Peace Of Mind

Quick On Time Service Convenient Billing.
NEALS KEY 818-363-8010
Exp.#3 (3-19)
PEEPHOLE LOCKSMITH
Re-Key * Lockouts ¢ Evictions
Licensed = LC05299 « Insured
Patrick Ring 818-923-0093
Exp.#7 (7-19)

BUILDING REPAIRS & REMODELING

RETROFITTING // HOME INSPECTION
CROWN CONSTRUCTION G.C. B850720
818-635-9910 ADAM REMODELING
PAINTING PLUMBING LISTING PREP
Exp.# 1 (1-20)

The Law Offices of

SL&EG

Spile, Leff & Goor, LLP

16501 Ventura Boulevard
#610
Encino, Ca 91436

818.784.6899
www.spilelaw.com
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you let clients know that?
Tell them. Show them.

Wear your REALTOR® pin
with pride.

Only REALTORS® are members of the National Association of REALTORS®

DENNIS P. BLOGK & ASSOGIATES

The Number One Law Firm Specializing in

TENANT EVICTIONS
UNLAWFUL DETAINER

€_ 80077 EVICT
i (38428)

* Guaranteed rapids filings

* No office visit required

* Free telephone consultations

* More experience than any other law firm

* Lockout Management service available

FULL COLLECTION
SERVICES

Open Monday through Saturday

$150 (uncontested plus costs)
www.evict123.com

REAL ESTATE

Park Regency
Proudly Welcomes

Luz Imperio
CalBRE license # 02078807

WWW.GROWWITHPARKREGENCY.COM
3 FACEBOOK COM/PARKREGENCY

iy

PARK REGENCY

June/luly 2019

818-363-6116 \ 10146 BALBOA BLVD.,, GRANADA HILLS, CA 91344
BRE #01231306

www.srar.com
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REAL ESTATE m TERMITE INSPECTION & FUMIGATION
come home to a NORDHAGEN AND

smarter loan DAUGHTERS
| GeT MNOT e 1EADS B exrermnaTING

COMPANY INC.

THE PREMIERE ONLINE MARKETING SOLUTION

JEFF BEADNELL FOR REAL ESTATE AGENTS & BROKERS

ELET [T
Real Estate Lending
NMLS No. 459550

SRAR 2002 “ AFFILIATE OF THE YEAR"

YOU'VE TRIED THE REST...
YOU DEMAND THE BEST..
PUT US TO THE TEST !!!

@ We do our OWN fumigations (No Sub-Contractor)
@ Salaried inspectors (NO COMMISSIONS)
@ FREE inspection if compefitive bid

Call Jeff Today!

CELL: 661.209.8737
DIRECT: 818.565.2188
jpeadnell@lfcu.com
www.Icfu.com/jeffbeadnell

Logix i
g Ie n d 1 ng CALL TOLL-FREE Jaa VISIT

\. 888-277-9779 & Point2.com

B Purchases B Refinances Mfiliate member SRAR

. Affiliate member REOMAC
B Fixed 2nds Member PCOC (Pest Control Operators of California)

B Home equity Lines of Credit (A Reg. #PR 2861

@ Computer generated, emailed reports
 Recommended repairs performed by our company
# Licensed, insured and bonded

800-933-7378  800-649-1922 FAX
818-886-3454  661-255-1902 FAX
661-254-2133

TERMITE INSPECTIONS & FUMIGATIONS

$39 per month
100% @ rentspreeso

COMMISSION Free Prodeicy
GOLD STAR REALTY Completed Application

TransUnion Credit Report
TransUnion Score

Criminal Background Check
Eviction Check

Document Upload

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services Reference Chect

Friendly and Helpful staff
= T TransUn TransUnion@ 0

(818) 757-4567 -,
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino

h&bL//SRAR‘rentspree com

www.srar.com Realtor® Report June/July 2019
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HOME INSPECTION

S

" |

bhe

= QT

Physical
Check

Chimney Sewerline
Check Check

Moisture
& Mold
Check

(818) 951-1795
ﬂ LAROCCA

INSPECTIONS

info@laroccainspections.com

HOME INSPECTION

NEED A HOME
INSPECTION?

PILLAR
TOPOST

schroedeneam. pillanopost.com

CLICK NOW

FOR MORE INFOI

22 Realtor® Report

New Year!
New Supra® eKEY® app!

New Apple Watch® compatibility!

More value
than ever before...

Supra

3% United Technologies

Cristal Villanueva

Farmers Insurance

8921 De Soto Ave

Suite # 209

Canoga Park, CA 91304
License #0L49714
818-200-1899 (Office)
818-836-4607 (Mobile)
cvillanueval @farmersagent.com

www.farmersagent.com/cvillanueval

FARMERS

INSURANCE

£

June/luly 2019
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SUPRAWEB ROSTER HOTSHEETS

N

LISTINGS MYBUYERS  BUYER FEEDBACK

MY KEYBOXES MESSAGES

2 SHOWING NOTIFICATIONS

OPEN
SHACKLE
OBTAIN KEY

supraekey.com

800-547-0252 + © 2018 United Technologies Corporation.
All rights reserved. Supra is a part of UTC Climate, Controls
& Security, a unit of United Technologies Corporation.

PRINT SHOP SERVICES

CALL US AT 818.947.2246

Make Us Your Choice For
All Your Printing Needs!

* Announcements ¢ Flyers

¢ Postcards
* Labels

¢ Letterhead

* Color Copies

¢ Brochures

* Business Cards
* NCR Forms

* Door Hangers
* Envelopes

www.srar.com
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The easiest way to

track your expenses. )
Learn More HI'

Realtyzam - 25% Discount for SRAR Members

Realtyzam is a super easy accounting app built exclusively
for real estate agents. If you've been looking for a simple tool
to track your expenses, log your mileage, store your receipts,
and instantly generate the report you need for your taxes,
then you'll love Realtyzam. SRAR members save 25%!

Click herelto learn more.

_____PRINTING REAL ESTATE & MORTGAGE

e AN CRESTICO:

PRINT SHOP SERVICES

CALL US AT 818.947.2246 " Experience

All Things Real Estate & Mortgage

Make Us Your Choice For
All Your Printing Needs!

* Announcements  © Flyers
* Brochures * Postcards

« Business Cards  * Labels Join Our Team - Exceptionally competitive and
* NCR Forms * Letterhead flexible compensation.

. E:ﬁoiizgers " Color Copies -Training that emphasizes success
strategies for you.
Helping You: - Leadership in applying
Get more business done. technology to your business.
Streamline your process. - Ongoing training to keep you
at forefront of industry.
We Offer:

Mentorship programs. (81 8) 784-2929

Advertising help desk.
Marketing help desk.

www.srar.com Realtor® Report June/July 2019 23
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Position yaurself above the rest.

ENGEL &VOLKERS

~ JOIN A CULTURE OF
SUCCESS
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Realtors who represent Engel & Volkers are providing a premium level of quality, service and expertise
that is higher than anywhere else. Gain more than great marketing, technology, and tools - belong to a
culture of success.

We are looking for the best.

Now Hiring
Competitive Commission Structure
Top Class Training, Coaching, Lead Generation

Email or Call Today to Schedule your Confidential Interview!

shermanoaks@evrealestate.com | +1 818 474 2275

#ThisIsUs

Engel & Volkers Sherman Oaks | Encino
16200 Ventura Blvd. Suite 101, Encino CA 91436
P: +1 818 474 2275 | E: shermanoaks@evrealestate.com

ENGEL&VOLKERS




