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METR0 DETROFITTING

IN MEMORIAM

We are saddened to report the passing of long
time REALTOR® member Lynn Blumberg on . — = m
Sunday, May 5th , at home surrounded by her s
family. Lynn served the Association for many
: ; CERTIFIED RETROFITTING
years on MLS, (?nevance and Professional COMPLIANCE SERVICES
Standards. Services for Lynn were held on Since 1996
M ay 9th at E d en M emor 1 al P a I'k ¢ Water Conserving Toilets & Fixtures

¢ Automatic Seismic Gas Shut-0ff Valves
GE : :§ 6 ) * Smoke & Garbon Monoxide Alarms
e Water Heater Strapping

¢ Sliding Door Safety Glazing

CONTACT US TODAY!
www.gometroretro.com
800.450.3660

SRAR Texting Service

Sign up to get updates straight to your cell phone.

CLICK HERE

Get updates and reminders on your phone to stay in-the-know on all that’s happening at
Southland Regional Association of REALTORS®

Text to 313131

edu : educational classes, training and risk management

>

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS®, INC.

REALTOR® REPORT

The Official Publication of SRAR

whatsup : social/networking events like mixers, expos and
multicultural events

involve : community involvement and charity drives ) s g SRS

texting service!

pol : updates on real estate issues, political events and receptions
with local officials

future : leadership opportunities and committee involvement

com : commercial events and classes

whatsnew: new member services and benefits
It's easy to sign up and you can unsubscribe at any time, just send a text
message with only the word ‘STOP' in the reply from any message from us.
Message and Data Rates May Apply.

President
Dan Tresieiras

President-Elect

CONSUMER PRICE INDEXES Nancy Troxell Carnahan
APRIL 2019 Chief Executive Officer
PERCENT CHANGE Tim Johnson
ONE 12 Santa Clarita Valley Division
MONTH MONTHS Chairman
ENDING ENDING Amanda Ethceverry
April April
2019 2019 Main office:
Los Angeles - 7232 Balboa Blvd. e Lake Balboa, CA 91406
Riverside - 1.0 3.3 Tel: (818) 786-2110 « Fax: (818) 786-4541
Orange County e-mail: info@srar.com

2 Realtor® Report May/June 2019 www.srar.com



SFV SALES UP 50%

LOW INTEREST
RATES KEEP

MARKET EVEN
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

The lowest interest rates in more than a year
boosted California’s housing market with
single-family homes sales during March in
the San Fernando Valley up 50.0 percent
from February, the Southland Regional
Association of Realtors reported Friday.

“That kind of month-to-month jump in
sales follows seasonal trends,” said Dan
Tresierras, president of the Association, “but
the low interest rates gave buyers a strong
reason to make a decision.”

While up from February, the March sales
totals for homes and condominiums of
399 single-family closed escrows and 127
condo sales were down 12.9 percent and
24.0 percent, respectively, compared to a
year ago.

March'’s sales figure statewide was down
0.2 percent from 398,040 in February and
off 6.3 percent from March 2018.

“The lowest interest rates in more
than a year gave would-be buyers the
confidence to enter the housing
market and provided a much
needed push to jumpstart the spring
homebuying season,” said Jared
Martin, president the California
Association of Realtors.

“Pending sales also showed
healthy improvement in March,
which suggests a brighter market
outlook could be in place in the
second quarter.”

After hitting the lowest level
in 12 months in February, the
statewide median home price
bounced back and reached the
highest point since October 2018.
The statewide median home price
rose 5.9 percent to $565,880 in
March from this February and 0.2
percent higher than the March 2018
median price of $564,820.

Prices swing dramatically depending on
location with the median price here in the
San Fernando Valley during March coming
in at $692,000. That was up 1.8 percent from
a year ago. Local prices have hovered just
below the record high set in May and August
of $708,000.

Similarly, the median price of local
condominiums sold during March was
$440,000. That was up 1.6 percent from a
year ago yet 2.9 percent below the record
high of $449,000 set in July and August.

“Prices have been softening since last
year’s race to record highs, with some sellers
now having to lower their expectations in
the face of slowly growing inventories,”
said Tim Johnson, SRAR’s chief executive
officer. “Prices are still rising, but they're
now in the low single-digit range.”

Atotal of 1,217 homes and condominiums
were listed for sale throughout the San
Fernando Valley at the end of March. That
was up 16.0 percent from a year ago for the
eighth consecutive increase after three-and-
a-half years of monthly declines.

Any boost in supply is welcome news, yet
for a market the size of the San Fernando
Valley, the inventory is woefully below
historical totals and well below what is
needed to meet pent-up demand.

California
_March Sales
Report

The lowest
interest rates in
more than a year

boosted California's

housing market and
kept home sales
level in March.

Median Price

$565,880
+0.2% YTY

Single-Family
Home Sales

Unsold
Inventory Index

397,210
-6.3% YTY

March 2018:
2.9 months

San Fernando Valley — March Single-Family Home Sales
Source: Southland Regional Association of REALTORS®

April
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SWIFTLY SETTLE REAL ESTATE DISPUTES

Parties to real estate transactions can settle disputes quickly and informally by using a free, unique, Ombudsman service provided by

the Southland Regional Association of Realtors.

The ombudsman’s role is one of communication and conciliation, not adjudication. Instead, the Ombudsman can help identify and
resolve misunderstandings and disagreements before matters turn into a formal complaint.

High 1,648 — Sept. 1988
Low 266 — Feb. 2019

DOWN
13%

from 2018

For more information, contact Oscar Sol, SRAR’s Professional Standards administrator, at 818-947-2226

or via email at Oscars@srar.com.

www.srar.com
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SOUTHLAND REGIONAL ASSOCIATION OF REALTORS OUTWEST MARKETING EDUCATION AREA MEETING CONTRIBUTED TO THE HOPE OF THE VALLEY RESCUE MISSION.
HOPE OF THE VALLEY FEEDS, SHELTERS AND CARES FOR THE SAN FERNANDO VALLEY'S COMMUNITY'S POOR, HUNGRY AND HOMELESS MEN, WOMEN AND CHILDREN.
PRESENTING TO HOPE'S DIRECTOR OF COMMUNITY RELATIONS JOHATHAN LEEPER IS OUTWEST MARKETING'S CHAIRMAN RON HENDERSON AND CHARITY CO-CHAIR SANDY ROSENHOLZ.

Buyer Grant Awarded
Thank You ... Golfers, Sponsors'

More than 100 golfers participated
in the 2019 Charity Golf Tourna- ‘
ment presented by the Southland
Regional Association of Realtors.
The event raised thousands of
dollars for the Association’s Chari-
table Foundation — a
501(c)3 non—proﬁt
organization. As a
result, multiple chari-
table causes will be

Rk U 4

fiok i suEI)ported.
S Too ™ it 5 t was a fun day of
o HHousAAC a2 networking and golf.
it 2001 Thank you to all th
 fiok Gt ank you to € Sponsors,
volunteers and staff who made the

- o tournament a success!
Grant recipient Elivia Diaz, center, recently was awarded a
$2,000 grant to be used to defray six months of homeowner
dues in the purchase of a home in Reseda. Diaz is shown with
Realtor Angela Parekh and her husband, Ashwin.

Apply now to receive one of a limited number of grants that
pays six months or up to $2,000 of homeowner association dues
for qualified first-time buyers. The 2019 Homebuyers Grant
Program is offered by the Southland Regional Association
of Realtors in partnership with the California Association of
Realtors’ Housing Affordability Fund. Go on-line to www. srar.
com for program details and an application form.
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BUYERS VALUE ECO-FRIENDLY HOMES, OFFICES

SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®
BY DAN TRESIERRAS, PRESIDENT, AND DAVID WALKER

Consumer demand in real

estate continues to trend ecofriendly
and promoting energy

efficiency in listings can be very
valuable, a new study found.

Seven in 10 residential and commercial
agents surveyed in the National «
Association of Realtors’ 2019

promoting energy efficiency in

listings is either somewhat or very valuable.
According to the report, 59 percent

of respondents found that residential

consumers were very or somewhat interested

in sustainability.

“The state of the environment is important
to Realtors and their business practices, and
the report shows that sustainability impacts
consumers’ homebuying decisions as well,”
said NAR President John Smaby. “Realtors
remain on the cutting edge of sustainability
and continue to lead the conversation about
energy efficiency in real estate.”

A large majority of respondents — 83
percent — said that solar panels were
available in their markets, and 36 percent

... Sustainability impacts
sustainability Report s2id hat aongyumers’ homebuying decisions

said that solar panels increased the perceived
property value.

Respondents in the West were the most
likely to report solar panels increased a
home’s value.

The transportation and commuting
features that Realtors stated are very or
somewhat important to their clients include:
easy access to highways, 82 percent; short
commute times and distance to work, 81
percent; and walkability, 51 percent — the
same as 2018.

When asked what they consider as the top
market issues and considerations regarding
sustainability, agents and brokers named
understanding lending options for
energy upgrades or solar panels,
38 percent; the lack of information
and materials provided to real estate
professionals, 32 percent; and
improving the energy efficiency of existing
housing stock, 31 percent.

REALTORS SUPPORT TARGETED TAX CREDIT

Realtors statewide on Monday announced their support of legislation intended to help first-time, low- and moderate-income homebuyers

in disadvantaged communities.

The California Association of Realtors said AB 1590, authored by Assemblywoman Blanca Rubio, D-Baldwin Park, would create
a targeted tax credit to help working families achieve their goal of homeownership, which is especially timely given the tight housing

market.

“Rubio’s bill specifically targets regions of the state that will benefit most from increasing the homeownership rate,” said C.A.R.
President Jared Martin. “It is an important part of California’s overall fight to beat the housing affordability crisis.”

AB 1590 allocates $50 million to provide a tax credit to first-time homebuyers who meet specific criteria including:

» Must have never owned a home previously;

* Earn 120 percent or less of area median income; and

* Purchase a home in a state-designated disadvantaged community.

Current law identifies disadvantaged communities as areas with, among other things, concentrations of low-income individuals
and families facing high housing costs. Qualified first-time home buyers who purchase a home between January 1, 2020, and January
1, 2023, will receive a tax credit of up to $5,000. The tax credit will help these first-time homebuyers cover unanticipated costs
associated with homeownership.

“It creates a pathway to homeownership for people who are currently priced out of the market,” Martin said. “It gives working
families an opportunity to build wealth and can lift entire communities across the state.”

VIDEOS HELP AVOID

COMMON R.E. MISTAKES

Mistakes happen!
Yet why not avoid conflict by learning
where others went wrong?
Brief 1- to 2-minute videos on multiple
common real estate pitfalls

are available at www.srar.com.
Videos are available in English,
Spanish and Chinese.

SRAR Highlights Freshman Policymakers : 3

The Southland Regional Association of Realtors hosted a Legis-
lative Meet and Greet Luncheon recently to highlight freshmen
policymakers and hear from elected officials representing the San
Fernando and Santa Clarita Valleys.

The luncheon gave SRAR
members a chance to develop
and strengthen relationships
with local legislators and
discuss key issues related to
housing and the real estate
industry.

In attendance were Con-
gresswoman Katie Hill, D-25th
District; Congressman Brad
Sherman, D-30th District;
State Senator Scott Thomas
‘Wilk, R-21st Senate District;
State Senator Henry Stern,
D-27th Senate District; As-
semblywoman Christy Smith,
D-38th Assembly District; and
Assemblyman Adrin Nazarian,
D-46th Assembly District.

Asserﬁb[yman Adrian Nazarién ith Gina
Uzunyan, right, and Nancy Starczyk.

ETHICS VDTN
_HONESTY ]

ﬁ—R-Iﬁ/ CLICK *

&SrgEi HERE

\/ 4
u.s. Congresswoman Katie Hill, center,
with SRAR past presidents Gina Uzunyan,
left, and Nancy Starczyk.

SRAR President Dan Tresierras, left, with State Sena-
tor Henry Stern and Diane Sydell.

www.srar.com Realtor® Report May/June 2019



SPRING BUYERS EYE HOMES IN NEED OF WORK

SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®
BY DAN TRESIERRAS, PRESIDENT, AND DAVID WALKER

Nearly 60 percent of all spring home
shoppers are considering a home that
needs renovating, as rising home prices
and limited entry-level inventory continue

to be a hurdle.

Just over half of homebuyers considering
a home that needs some TLC are willing to
spend more than $20,000 on the renovation,
while the vast majority — 95 percent of them
—are optimistic they will get a positive return
on their renovation investment, according to
realtor.com’s spring homebuyer survey

“The combination of rising home prices
and limited entry-level homes for sale
is prompting many home shoppers to
consider homes that need renovating,”
said Danielle Hale, realtor.com’s chief
economist. “Replete with inspiration at their

fingertips — like Pinterest, Instagram, and
various home renovation TV shows — some
home shoppers are comfortable tackling
home renovation needs with their budget.”

According to the survey, roughly three
out of five home shoppers under 55 years
old are considering a home this spring that

Nearly 60 percent ... are considering

a home that needs renovations

needs renovating. Middleaged shoppers,
35-54 years old, were the most likely to
consider a home that needs renovating, at
65 percent. Middleaged shoppers are more
likely to be current homeowners and their
experience with maintaining and improving
their existing home may give them the
confidence to tackle renovations, especially
when motivated by trying to find a home that

realtor.com

fits their needs within their budget.

Half of spring home shoppers considering
homes in need of renovation — 51 percent
— are willing to spend more than $20,000
on their home renovation. Twenty-eight
percent are willing to spend up to $10,000,
and 22 percent are willing to spend between

$10,001 and $20,000. According to realtor.

com data, a major kitchen remodel will cost

around $66,000, while a minor remodel
will cost around $22,000. Similarly, an
upscale bathroom remodel will cost around
$64,000, while a mid-range bathroom
remodel runs about $20,000.

While home renovations can be costly,
home shoppers are optimistic they will get a
positive return on their investment. A kitchen
upgrade was the No.l home renovation
chosen by nearly 30 percent of respondents
considering homes that need to be renovated.

ALL PERTINENT SRAR MEDIA QUTLETS IN MAY, 2019

2020 BOARD OF DIRECTOR APPLICATION NOW AVAILABLE

The Board Nominating Committee will be comprised of the following members:

Chair: Gary Washburn; Vice Chair: Nancy Starczyk. Members: Liliana Alfonso, Jim Ezell, Wendy Furth, Bob Khalsa, Rana Linka,

Alice Mc Cain and Patti Petralia.

The purpose of this committee is to present the members with a slate of candidates duly qualified to serve on the Board of Directors

for terms as set forth in the Bylaws.

Any member who wishes to be considered for a two year term as a SRAR Board of Director by the Board Nominating Committee must

submit an Application and return it to the SRAR Board Nominating Committee, Donna Davis, 7232 Balboa Blvd., Van Nuys, CA 91406.
A fillable Application is available on-line at srar.com. Please contact Donna at the Association office if you need further assistance @
DonnaD@srar.com or (818) 947-2253. APPLICATIONS MUST BE RETURNED BY JUNE 3, 2019 @ 12:00 p.m. Applications will
NOT be accepted LATE.

Outlined below is Bylaws, Article X, Section 3 criteria for qualifying as a Director:

(2)

The individual must have been 1) a Realtor® member of the Association for five (5) years and have served three (3) years as a Realtor®
on an Association standing committee; or 2) have been a Realtor® member for three (3) years and have served as a chair or vice chair
of an Association standing committee, or 3) has attended a leadership program as approved by the Board of Directors and have served
three (3) years as a Realtor® on an Association standing committee.

No person is eligible for Director who has not met the following requirements prior to the date of nominations:

(h)  The individual nominated must agree that after election he or she will take any further educational course or other training
prescribed by the Board of Directors for attendance by all Directors. Acceptance of the office of Director will constitute the agreement
by the individual. If any director fails to satisfy these requirements after election, he or she shall not be eligible for further election to
the Board of Directors until the requirements are met, and is subject to removal by a 2/3 vote of the Board of Directors.

(i)  Inthe event of a merger, an individual's committee service with his or her former Association shall count toward the eligibility
requirements.

6 Realtor® Report May/June 2019 www.srar.com



4TH MONTH OF
FALLING RATES
HELPS BUYERS

SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®
BY DAN TRESIERRAS, PRESIDENT, AND DAVID WALKER

A guide that gauges how much income is
needed to buy a home or condominium in
the San Fernando Valley showed the benefits
of the fourth consecutive month of falling
interest rates.

The income needed to buy a median
priced local condominium this March, for
example, rose less than 1 percent from a year
ago to $95,331. The Southland Regional
Association of Realtors’ Income-to-Loan
Guide calculated that the monthly PITI
— principal, interest, taxes and insurance
— payment on an 80% loan of the median
priced condominium of $440,000 came to
$2,383.

Similarly, the median priced Valley home
at $692,000, if an 80% loan of $553,000 was
taken out, would generate a PITI of $3,748,
with $2,808 going to the mortgage, $721
the monthly property tax share and $208 the
monthly insurance premium.

Both calculations were based on the
March national average effective mortgage
rate of 4.51 percent. March was the fourth
consecutive month
that saw the national

As aresult, February saw the singlefamily
home guide register its first decline of 4.65
percent in the income needed to buy a San
Fernando Valley home.

Lower rates, rising inventory, and slower
price appreciation arrived just in time for the
Spring homebuying season. Happy house
hunting!

indicator decline.
The national rate
peaked in December

Condominiums — MARCH — San Fernando Valley

Monthly Insurance

Monthly Prop

Taxes $139

at 4.99 percent and
has clicked lower
each month since —
a direction that ran
contrary to forecasts
of rising rates
expected as 2018
drew to a close.

$458

$1,786

Monthly Mortgage and Interest
Payment

\ | 4

$95 331 $440,000

Total Monthly

52,38 $352,000

+0.6%

4.51%

Source: Southland Regional Association of REALTORS®
* PITI equals = Monthly loan principal & interest, plus taxes & insurance payments

\

Homeber Grant Awarded

Grant recipient Mo Zarefardi, center, recently was
awarded a $1,800 grant to be used to defray six
months of homeowner dues in the purchase of a
home in Canoga Park. He is shown with Realtor
Steve Shirzadi, on the left, and lender Arin Grego-
ryona, on the right.

Also pictured are, left to right, Gary Washburn, SRAR

MYHOME ASSISTANCE PROGRAM

past president; Nancy Troxell-Carnahan, 2019 president-
elect; Dan Tresierras, 2019 president; Sharon Barron,
past president; and Tim Johnson, SRAR's chief executive
officer.

All grant funds in the 2019 Homebuyers Grant Pro-
gram have been awarded and no additional applications
can be accepted this year. The maximum $2,000 grants
were offered by the Southland Regional Association of
Realtors in partnership with the California Association of
Realtors' Housing Affordability Fund.

The California Housing Finance Agency’s MyHome Assistance program provides a deferred-payment junior loan — up
to 3.5% of the purchase price, or appraised value, whichever is less — to be used for the downpayment and/or closing costs.

The applicant must be a first-time homebuyer and the MyHome Assistance program must be combined with a CalHFA

first mortgage loan.

The buyer must occupy the property as a primary residence; non-occupant

co-borrowers are not allowed. CalHFA borrowers also must complete homebuyer
education counseling and obtain a certificate of completion through an eligible

homebuyer counseling organization.

The sales price of the home cannot exceed CalHFA’s limits established for the county

in which the property is located.

Cal HFA

California Housing Finance Agency

The property must be a single-family, one-unit residence, including approved condominiums. Guest houses, granny units,
and in-law quarters may be eligible. Manufactured housing is permitted. Income limits apply.

Since CalHFA is not a direct lender, mortgage products are offered through private loan officers who have been approved
and trained by CalFHA. These loan officers can help applicants learn more about CalHFA’s programs and guide them through
the homebuying process. Visit https://www.calhfa.ca.gov/homebuyer/borrower.htm to find and contact a local loan officer.

www.srar.com
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For REALTORS®
and Affiliates

—

3 Tuesday of Every Month

Commercial/lnvestment Network

SRAR Auditorium
7232 Balboa Blvd,
Lake Balboa, CA, 91406

8:15am - 9:30am
Contact: Brian Hatkoff

at 818-701-7789
www.CommercialDataExchange.com

1t & 3" Wed. of Every Month
South East Area

Corkys Restaurant & The Cork Lounge
5043 Van Nuys Blvd.
Sherman Oaks, CA 91403

11:45am - 1:30pm

Contact: Filip Crispino
at 818-635-6743

Every Tuesday
The Breakfast Club

Uncle Bernie’s Delicatessen
17615 Ventura Blvd,
Encino, CA, 91316

8:30am - 9:30am

Contact: Scott of Escrow of The West
at 805-443-1804

15t Thursday of Every Month
East North Meeting

Lulu’s Restaurant
16900 Roscoe Blvd,
Van Nuys, CA 91406

8:30am - 10:00am

Contact: Rudy H. Leon
at 818-642-7839

PITCHES,
EDUCATION,
NETWORKING,
GUEST SPEAKERS
AND MORE!!

Every Friday
Real Estate Network

El Cariso Golf Course Restaurant
13100 Eldrige Ave,
Sylmar, CA, 91342

8:30am - 10:00am

Contact: Bud Mauro & Filip Crispino
at 818-635-6743

2" & 4t Friday of Every Month
Santa Clarita Valley Network

Santa Clarita Sports Complex
20880 Centre Pointe Pkwy,
Santa Clarita, CA, 91350

8:45am - 10:30am

Contact: Louisa Henry
at 661-607-1684

Every Friday
Outwest Marketing

Weiler’s Deli
22323 Sherman Way,
Canoga Park, CA, 91303

8:00am - 9:30am
Contact: Ron Henderson

at 818-999-3981
www.OutwestMarketing.com

Realtor® Report

May/June 2019
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Southland Regional Association of REALTORS®
7232 Balboa Blvd, Lake Balboa, CA, 91406

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS®, INC.

CERTIFIED INTERNATIONAL PROPERTY SPECIALIST
(CIPS) DESIGNATION 5 DAY COURSE

\

Instructor:

Ginni Field - REBAC Hall
of Fame and certified
CIPS instructor

ational property specialist

450.00

Per Person
(Includes all 5 Days)

8:00am - 5:00pm
Seating is Limited!
Advanced Registration is Required!

The CIPS course curriculum offers you hands-on experience with international real estate transactions, as
well as five full days of study focusing on the critical aspects of transnational transactions, including:

« Currency and exchange rate issues ¢ Cross-cultural relationships * Regional market conditions
* Investment performance ¢ Tax issues * And more!

YOU MUST ATTEND ALL COURSES TO OBTAIN DESIGNATION
Monday, October 28, 2019: Global Real Estate: Local Markets
Tuesday, October 29, 2019: Global Real Estate: Transaction Tools
Wednesday, October 30, 2019: Asia/Pacific & International Real Estate
Thursday, October 31, 2019: Europe & International Real Estate
Friday, November 1, 2019: The Americas & International Real Estate.

TO LEARN MORE ABOUT THE CIPS DESIGNATION, PLEASE VISIT :
https://www.nar.realtor/education/designations-and-certifications/cips-designation

Seating is limited and advanced registration is required!! Fill out the registration form below and fax it to
(818) 786-4541 or scan it and email it to TheresaG@srar.com.

To pay by check see instructions on form. Call Theresa at (818) 947-2298 with any questions.

Register no later than Friday, September 27, 2019.

r— - - - - - - - - - - - - - - - - - - - - — —/ /1
|First Name: Last Name: |
|Phone Number: ( ) Email Address:
|Address: City: State: Zip Code:
|
Credit Card Number: Exp Date: CVV:
| To pay with check, make it payable to
Signature: SRAR and mail to the address above
| Attention: Theresa Gonzales
| No refunds after Friday, October 11, 2019
SRAR reserves the right to cancel/reschedule any course. (2019 CIPS)
L — — — — — — — — — — M e — =
www.srar.com Realtor® Report May/June 2019



Va

“

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS", INC.

(MAXIMUM 5 SPONSORS)

Why Sponsor? Included in Your Sponsorship:

Company Name:

First Name: Last Name:

Phone Number: ( ) Email Address:

Address: City: State: Zip Code:

Credit Card Number: Exp Date: CVV:

Signature:

Please fax form to Theresa at 818-786-4541 or email to TheresaG@srar.com
Questions? call Theresa at 818-947-2298

10 Realtor® Report May/June 2019 www.srar.com



www.srar.com

#2019SRARexpo S,
Tuesday, June 11, 2019 | 9:00am-2:30pm | FREE for SRAR Members
The Odyssey: 15600 Odyssey Dr. Granada Hills, CA, 91344

v * Free Lunch for the First 300 Attendees ; 4
. «  Over 40 Vendor Booths y -~
o «  Social Media Tips with YPN &
; « Raffle Prizes &
\; > W o y @ ¢ : e ‘ "f
Session Schedule: vV ! /
S
9:00am - 2:30pm: Expo Hall Open \\BO RAR //
9:00am - 2:00pm: YPN Lounge ) ARD GAME
9:45am - 10:30am: Rentspree N TO W,N $1 00 a8
10:45am - 11:30am: Robert Hall & Associates 1 v’SA G’F
12:00pm: Lunch (Athena & Olympus Rooms) y CA T A ? |
12:45pm-2:00pm: Neil Kalin - C.A.R Assistant Legal Counsel o RD b
Legal Updates ” %
2:00pm-2:30pm: Affiliate & SRAR Raffles 'I\
For More Information, Contact Theresa at TheresaG@srar.com or call 818-947-2298

Realtor® Report May/June 2019 11



SIGN UP TO RECEIVE UPDATES
ON YOUR MOBILE PHONE®

Get updates & reminders straight to your phone T ——
and stay in-the-know on all that is happening at N
Southland Regional Association of REALTORS® B

Thank you for joining the SRAR

dvocacy text alert. For HELP
Reply HELP. Reply STOP pol to
Optout.

ot

Thank you for joining the SRAR
Social Networking text alert. For
HELP Reply HELP. Reply STOP.

How to Opt In:

Thank you for joining the SRAR
all things Commercial text alert.
For HELP Reply HELP. Reply

Text the keyword of your desired category to the number 313131.
If you would like to opt into multiple categories, please send in

Community Involvement text
alert. For HELP Reply HELP.

separate text messages with each keyword.

G FUTURE

KEYWORD: CATEGORY DESCRIPTION: WHAT YOU’LL RECEIVE
EDU >> Educational Classes, Training, Risk Lunch & Learn, Risk Management, RPR Classes, etc.
Management (2-4 times a month)
COM >> Commercial Day & Commercial Classes Twice a month notice of Class Schedule, Commercial

Networking Meetings & Commercial Day.

INVOLVE >> Community Involvement & Charity Drives Toy Drive, Backpack Drive, Blood Drive, Charity Golf
Tournament, etc. (6-8 times a year)

FUTURE >> Leadership Institute & Committee Application (Sept.) Notice of Committee Applications, (Feb.) notice
of Leadership Institute Class, etc.

WHATSUP >> Social & Networking Events YPN (Young Professional Network) Mixers, Golf
Tournament, EXPO, Area Networking Meetings, etc.
(2-4 times a month)

POL >> Updates on Real Estate Related Issues, Call to Actions, Legislative Panels, Legislative Day,
Political Events & Receptions etc. (6-8 times a year)
WHATSNEW >> New Member Benefits & Product Services Alerts on new benefits and services offered at SRAR.
A Note: Some cell phone services may require you to call your provider and grant permission to receive messages from 313131.
N\~
® 1t is easy to sign up & you can unsubscribe at any time, just send a text message with only the word “STOP”

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS”, INC.

when you reply to any message from us. Message & Data Rates May Apply!

12 Realtor® Report May/June 2019 www.srar.com



Statistics
Market Snapshot (April 2019):

" SANFERNANDOVALLEY.
- APRIE20RY AT |

NEW LISTINGS VS. CLOSED SALES

_— T8

Median 4, The median sale price
Sale Price for single family homes
$695,000

decreased by

from this time last year

The total dollar value of year
to date sales decreased

from April 2018

AVAILABLE INVENTORY

A
SOUTHLAND]?EGIONAL CRlSNETl‘VILS
ASSOCIATION OF REALTORS", INC.
www.srar.com Realtor® Report

e

ASSOCIATION'OFREALTORS®

'MARKET SNAPSHOT

¥ A 3.
)

SANTA CLARITA VALLEY
¢ ¢~APRIL 2019

’H/

NEW LISTINGS VS. CLOSED SALES

\
I .
Median 1~ The median sale price
Sale Price for single family homes
$608,200 increased by

from this time last year

PN 2019

The total dollar value of year
to date sales decreased

from April 2018

AVAILABLE INVENTORY

Lo

SOUTHLAND sEGlONAL CRlSNETl\‘I{[LS

ASSOCIATION OF REALTORS”, INC..
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City Sign Ordinances

SAN FERNANDO AND SANTA CLARITA VALLEY

Listed below for your reference, are the specific municipal regulations, along with the regulations for L.A. and Ventura Counties that

apply in unincorporated areas or those cities without specific municipal codes. SRAR highly advises REALTORS® to check the cur-

rent laws, and follow these best practices as they will help preserve our rights as REALTORS® to use temporary signs:

1. Only post temporary signs (directional or open house) when you have an open house.

2. Always observe time and placement restrictions for signage.

3. Always obtain a property owner's permission before placing a temporary sign on someone's property whether their property is resi-

dential or commercial.

4. Never place temporary signs in the medians or rights of way - meaning along the streets or sidewalk and observe Americans with

Disabilities Act regulations.

5. Decrease visual clutter by "piggy backing" off of other directional signs, placing your directional signs only when your directions

divert from other directions.

The following are the regulations from each municipality in
areas where our members frequently work:

Agoura Hills:
For Sale - 1 sign per unit, shall not exceed 6 square ft. in area and 6 ft. in

height

Open House/Directional - Maximum of 4 signs, size may not exceed 3 square
ft. in area or 4 ft. in height

Other - No flags, balloons or banners

Beverly Hills:

For Sale - 1 - 150 square in. sign including riders

Open House/Directional - Not allowed

Other - Must obtain annual sign permit sticker from city

Burbank:

For Sale - Sign shall not exceed 7 square feet including riders. Maximum of 2
riders

Open House/Directional - Maximum of 4 signs, size may not exceed 24” x
24” in area or 3ft. in height

Other - See municipal code for details

Calabasas:

For Sale - 1 - 6 square ft. sign

Open House/Directional - Maximum of 2 signs, size may not exceed 3 square
ft. in area.

Other - Signs can not be located on a public right-of-way

Hidden Hills:

For Sale - Not allowed

Open House/Directional - Not allowed
Other - Call for details

Los Angeles City:
For Sale - 1 or more unlighted signs. Total area of signs not to exceed 12

square ft.
Open House/Directional - Not specified
Other - See municipal code for details

Malibu:

For Sale - 1 sign per unit, shall not exceed 6 square ft. in area and 6 ft. in
height

Open House/Directional - Signs can not exceed 3 square ft. in area or 4 ft.
above ground level

Other - No more than 2 pole flags not exceeding 2 square ft. or 5 ft. in height
shall be used

14 Realtor® Report

San Fernando:

For Sale - Sign shall not exceed 6 square ft. in area and 6 ft. in height. Rider no
larger than 6” X 24”

Open House/Directional - Permitted between 9am and sunset

Other - See municipal code for details

Santa Clarita:

For Sale - Maximum height of 6ft

Open House/Directional - Not permitted on sidewalks, parkways or medians.
Other - Price information prohibited

Simi Valley:
For Sale - Sign shall not exceed 12 square ft. and 6 ft. in height

Open House/Directional - Not permitted on sidewalks or medians
Other - See municipal code for details

West Hollywood:
For Sale - 1 - 432 square inch sign per frontage & 2 - 76 square inch riders

Open House/Directional - 1 per corner, 4 per intersection 18" X 24" Tue., Sat.
& Sun. 11am to 7pm
Other - 4 flags per open house. See municipal code for details

Westlake Village:
For Sale - 1 sign per unit, shall not exceed 6 square ft. in area and 5 ft. in height

Open House/Directional - 1 open house sign on property. No directional signs
permitted in community
Other - See municipal code for details

Los Angeles County: (unincorporated areas. and municipalities without
regulations)

For Sale - 1 or more unlighted signs. Total area of signs not to exceed 12 square
ft.Open House/Directional - No ordinance

Other - See municipal code for details

Ventura County: (unincorporated areas. and municipalities without
regulations)

For Sale - 1 free standing sign that does not exceed 12 square ft. or 8 ft. in
height

Open House/Directional - 1- 3 square foot sign per frontage not to exceed 4 ft.
in height

Other - See municipal code for details

May/June 2019

www.srar.com
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR APRIL 2019

ACTIVE INVENTORY EN ES CS WN WS SFV TOTAL __EXT TOTAL
NEW LiStiNgS ....vovevveeriiiiieieeeeeceeeee s
Total Active LiStingS........cccoeveveerrreesiieieieins
Average Days on Market...........cccccoevevevevevivenennnn,
Average List Price in Thousands ...............ccc.......
Median List Price in Thousands ................c.c........
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio .........coovevveveereicirieisccicines
EXPIFAtions ...

PENDING SALES
New Escrows Opened............cccevevececuevevevecuennnee.
Total YTD Escrows Opened..........ccccovevevvevevevecnnnae
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price..................

CLOSED SALES:
New ESCrows ClOSed...........cccovevvvevvvveeiiiiiiiisienne
Total YTD Escrows Closed..........cccceeeveveveveveeennee.
Volume of New Sales Dollars in Millions................
Volume of total YTD Sales in Millions ....................
Average Sale price in Thousands ............c.cceueveeee.
Median Sale Price in Thousands ................cccu......
COo0P SABS.....eeccieeee
Percent of COOp Sales .........coovveevevecceeeicccee
Average Days on Market.............cccccevevererircrennen.
Sales at LISt PrCE .....covvvveeececceeeeeeceeee e
Percent of Sales at List Price............cccccovvevevevennnne
Sales to Listing Inventory Ratio..........c.ccccvevvnnee.
Final Sale to New Listing Ratio ...............cccceveveene

CLOSED SALES TYPE
ForecloSure/REQ............coveveveveeeeeeeeeeeeeeeeceeveeerene
Seller CONCESSIONS .......veveeeeeeeeeeeeeee e
Short Sale
Standard ....

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR APRIL 2019

ACTIVE INVENTORY EN ES () WN WS SFVTOTAL  EXT TOTAL
NEW LiStingS ....ccovovvvevereieieieseeese s
Total Active Listings........
Average Days on Market
Average List Price in Thousands ............cccccevueee.. . . . 29930 5173 . 536.2......c.... 5498 ... 542.4
Median List Price in Thousands ............c.cccceceenes . . . .915.0........... 4490 ........... 469.0............ 4450 ... 455.0
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio ........oovvevecvreeireieiceeiienee,
EXPIrations .......ccovvvvvieieeeceece e

PENDING SALES
New Escrows Opened............ccccevevveruevevevecuennnne.
Total YTD Escrows Opened...........ccccccoevevevnneeee.
New Open Escrows Average Days on Market .......
New Open Escrows Average List Price.................

CLOSED SALES:
NEW ESCIOWS CIOSEA. ..o eeveieeeeenes 19 39 3T i B YA 165 e 109 s 264
Total YTD ESCIOWS ClOSEA .......eoveveeveeerereiesrcsns evveeesseiens [ 110108 . 82 103 s 474 ............... 351 s 825
Volume of New Sales Dollars in Millions............... oo 6.882........... 20.983 16,437 ........... 75.403........... 49.691 ........... 125.094
Volume of total YTD Sales in Milions .........ccoccves coeeee 26.524........... 59.566 49371 ... 225.416.......167.355 .......... 392.771
Average Sale price in THOUSANS ........o.vvveveerss ervveeen 3622 538.0............ 5196 ... 4704...... 4824 ............. 486.5........... 4559 ... 4738
Median Sale Price in Thousands .............coccoo...... . . . 410.0........... 438.0............. 4350........... 4100 e 419.0
CO0P SAES.....vvrcreieteteeee e
Percent of COOp SaleS ......ccoveveeevercrirciccice
Average Days on Market.............cccoovvvvreieicinnne.
Sales at LiSt PriC......ccveeeccceccee e
Percent of Sales at List Price............c.ccccvvevevenneee.
Sales to Listing Inventory Ratio............c.ccceveveeee.
Final Sale to New Listing Ratio .............c.ccccevvnee.

CLOSED SALES TYPE
Foreclosure/REQ..........ccoveveveeeeeeeeeeeeees
Seller CONCESSIONS .....c.veveveeieeeeeeeee e
SOt SalB ..
Standard ...

www.srar.com Realtor® Report May/June 2019



SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR APRIL 2019

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL _ SCVTOT _EXT TOTAL
NEW LISHNGS oo
Total Active Listings..
Average Days on Market ...
Average List Price in Thousands....
Median List Price in Thousands...

635.0......890.0....
....... 9.3
6465.....8313....

Average BOM Price in Thousands.
BOM to Sale Ratio..............
EXDITALIONS w..ovveesese s e 2

PENDING SALES
New ESCIOWS OPENEd.......ccocveecveeec e s
Total YTD Escrows Opened.........cc....eev..
New Open Escrows Average Days on Market
New Open Escrows Average LSt Price ..........cvvvee oo

CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed .......
Volume of New Sales Dollars in Millions.
Volume of total YTD Sales in Millions.....
Average Sale price in Thousands.......
Median Sale Price in Thousands............c.c.vvvvcrevee oo
00D SAUBS ...ovoeceereeeeeees e e
Percent of Coop Sales ... .
Average Days on Market
Sales at List Price..............
Percent of Sales at List Price....
Sales to Listing Inventory Ratio

Final Sale to New Listing Ratio .....
CLOSED SALES TYPE

FOreclosure / RED ..o L 0

SEIIEr CONCESSIONS w..voovevcvcvcecvrsrnr e (I 0

Short Sale....... 0.

Standard .. 2...

OINET .o 0

SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR APRIL 2019

ACTIVE INVENTORY AC ADUL SAU SR VAL _SCVTOT EXT

NEW LISHNGS vvvvvevoeeeeseeeseeesss s ervesesins 1.

Total ACHVE LISHNGS.......vvvverecsveeeeeeeeesscsienses i 1.

Average Days on Market..........occcoecccceerceeeccs o 18.

Average List Price in Thousands ...

Median List Price in Thousands.... 6750
BOMS .o ssensins 0.
Average BOM Price in ThOUSANGS......oocccovvcc s e 00.
BOM 10 Sale Rt ..ooccoooevees s e 00.

EXDITAHONS ..o e 1

PENDING SALES
New ESCIOWS OPENED ......oovoves e 0
Total YTD Escrows Opened ...
New Open Escrows Average Days on Market

CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed .......

Volume of New Sales Dollars in Millions.
Volume of Total YTD Sales in Millions.....
Average Sale price in Thousands .
Median Sale Price in Thousands...
C0p SalES ...ovvevver
Percent of Coop Sales ...
Average Days on Market
Sales at List Price..............
Percent of Sales at List Price....
Sales to Listing Inventory Ratio.....
Final Sale to New Listing Ratio .........c...oovvvrciines oo

CLOSED SALES TYPE
FOrRCIOSU® / RED ..ooooooces s
Seller Concessions ..
Short Sale..........
Standard .. . . . 26...
OHNBI oo [ (L LI
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EMPLOYMENT

HIRING EXPERIENCED REAL ESTATE AGENTS
Contact Michael Kaufman for a Confidential Interview
KAUFMAN REALTY DRE#01443773

818-266-6294
Exp. #1 (1-20)

PROFESSIONAL SERVICES

VACANT HOME CLEANING SPECIALIST
APPLE CLEANING/PAINT. FORECLOSURES, HAULING.
(661)298-2084JOHN/JUNECARPETSHAMPOO (818)929-9242

REGULAR WK/LY

Exp. #7 (7-19)
DAVID I. KARP, MEDIATION SERVICES
Mediation of Real Estate and Business Disputes
818-515-9361, davidikarp@karpmediation.com
www.Karpmediation.Com

Exp. #9 (9 -19)

HERNANDEZ PAINTING DECORATING 860435
PROPERTY RENOVATION, FOR ALL YOUR NEEDS
PAINTING, DRYWALL, WOODWORK REPAIR,
YARDWORK, HOUSE CLEANING, HANDYMAN JOBS
OVER 18 YEARS EXPERIENCE, REFERENCES

FAST SERVICE 818-895-3050, 818-916-0268, 213-214-6291
Exp. #1 (1-20)

Law Office of Jacob lloulian
Evictions, Easement Issues, Buyer/Seller Disputes
Broker/Agent Liability, Quiet Title, and more
Call 818-639-2626

MAINTENANCE & REPAIRS

NEALS KEY MOBIL LOCKSMITH
Perfect Closing Gift Re Key
Clients Home For Peace Of Mind

Quick On Time Service Convenient Billing.
NEALS KEY 818-363-8010
Exp.#3 (3-19)
PEEPHOLE LOCKSMITH
Re-Key * Lockouts ¢ Evictions
Licensed = LC05299 « Insured
Patrick Ring 818-923-0093
Exp.#7 (7-19)

BUILDING REPAIRS & REMODELING

RETROFITTING // HOME INSPECTION
CROWN CONSTRUCTION G.C. B850720
818-635-9910 ADAM REMODELING
PAINTING PLUMBING LISTING PREP
Exp.# 1 (1-20)

The Law Offices of

SL&EG

Spile, Leff & Goor, LLP

16501 Ventura Boulevard
#610
Encino, Ca 91436

818.784.6899
www.spilelaw.com

www.srar.com

Realtor® Report

you let clients know that?
Tell them. Show them.

Wear your REALTOR® pin
with pride.

Only REALTORS® are members of the National Association of REALTORS®

DENNIS P. BLOGK & ASSOGIATES

The Number One Law Firm Specializing in

TENANT EVICTIONS
UNLAWFUL DETAINER

€_ 80077 EVICT
i (38428)

* Guaranteed rapids filings

* No office visit required

* Free telephone consultations

* More experience than any other law firm

* Lockout Management service available

FULL COLLECTION
SERVICES

Open Monday through Saturday

$150 (uncontested plus costs)
www.evict123.com

REAL ESTATE

We're
proud

of the fact that

33 of our agents
closed $5 million
or more in 2018!

*Production based on 2.5%

WWW.GROWWITHPARKREGENCY.COM
3 FACEBOOK COM/PARKREGENCY

818-363-6116 \ 10146 BALBOA BLVD.,, GRANADA HILLS, CA 91344

PARK REGENCY

May/June 2019
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Reavestare W MARKETING

come home to a
_ smarter loan ey e o Te g NI

THE PREMIERE ONLINE MARKETING SOLUTION

JEFF BEADNELL FOR REAL ESTATE AGENTS & BROKERS

ELET [T
Real Estate Lending
NMLS No. 459550

Call Jeff Today!

CELL: 661.209.8737
DIRECT: 818.565.2188
jpeadnell@lfcu.com
www.Icfu.com/jeffbeadnell

Logix i
g Ie n d 1 ng CALL TOLL-FREE Jaa VISIT

\. 888-277-9779 & Point2.com

B Purchases B Refinances
B Fixed 2nds
B Home equity Lines of Credit

$39 per month

100%
COMMISSION

GOLD STAR REALTY

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services
Friendly and Helpful staff

(818) 757-4567
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino

Realtor® Report May/June 2019

TERMITE INSPECTION & FUMIGATION

NORDHAGEN AND
DAUGHTERS

EXTERMINATING
COMPANY INC.

SRAR 2002 “ AFFILIATE OF THE YEAR"

YOU'VE TRIED THE REST...
YOU DEMAND THE BEST..
PUT US TO THE TEST !!!

@ We do our OWN fumigations (No Sub-Contractor)

@ Salaried inspectors (NO COMMISSIONS)

@ FREE inspection if compefitive bid

@ Computer generated, emailed reports
 Recommended repairs performed by our company
# Licensed, insured and bonded

800-933-7378  800-649-1922 FAX
818-886-3454  661-255-1902 FAX
661-254-2133

TERMITE INSPECTIONS & FUMIGATIONS

Affiliate member SRAR

Affiliate member REOMAC

Member PCOC (Pest Control Operators of California)
(A Reg. #FPR 2861

@ rentspree o

Free Pro Version

($120/yr) for SRAR members only

Completed Application
TransUnion Credit Report
TransUnion Score

Criminal Background Check
Eviction Check

Document Upload
Reference Checks

T U TransUnion@
TransUn_'"aNsYn |
A

MIKE RENTSPREE

h&bL//SRAR‘rentspree com

www.srar.com
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HOME INSPECTION

New Year!
New Supra® eKEY® app!

. 0\ ° B
New Apple Watch® compatibility! Q

& ED

SUPRAWEB ROSTER HOTSHEETS

LISTINGS MYBUYERS  BUYER FEEDBACK

2 sHowaNoTFiCaTIoNS

OPEN
SHACKLE
OBTAIN KEY
[} %} 000
DATE More

More value
than ever before...

General Chimney Sewerline  Moisture

Physical  Check Check & Mold
Check Check

818) 951-1795
(818) supraekey.com
ﬂ %BQQ% su pra 800-547-0252 + © 2018 United Technologies Corporation.

* p——— All rights reserved. Supra is a part of UTC Climate, Controls
info@laroccainspections.com

& Security, a unit of United Technologies Corporation.
HomeiNsPecTion _Jl  FiNANGIAL | PRINTING |

NEED A HOME
INSPECTION? BANK SAID NO?

WE CLOSE

PILLAR IN JUST 5 DAYS

- p 0 ST 818-806-6088

Southland REGIONAL

PRINT SHOP SERVICES

CALL US AT 818.947.2246

Make Us Your Choice For
All Your Printing Needs!
* Announcements ¢ Flyers

¢ Brochures ¢ Postcards
* Business Cards ¢ Labels

* NCR Forms ¢ Lefterhead
* Door Hangers * Color Copies
* Envelopes

jennschroeden@pall artopest, com

schronderieam. pillamopost.com Restriction Apply

CLICK NOW

FOR MORE INFO! [JPacificCapital
FUNDING CORP

www.srar.com Realtor® Report May/June 2019



The easiest way to

track your expenses.

-0
Learn More HI-

Realtyzam - 25% Discount for SRAR Members

Realtyzam is a super easy accounting app built exclusively
for real estate agents. If you've been looking for a simple tool
to track your expenses, log your mileage, store your receipts,
and instantly generate the report you need for your taxes,
then you'll love Realtyzam. SRAR members save 25%!

Click herelto learn more.

T pRiNTING REAL ESTATE & MORTGAGE

CRESTICOS

All Things Real Estate & Mortgage

Southland REGIONAL

PRINT SHOP SERVICES

CALL US AT 818.947.2246

Make Us Your Choice For
All Your Printing Needs!
* Announcements ¢ Flyers

* Brochures e Postcards
¢ Business Cards ¢ Labels

Experience

- Exceptionally competitive and
flexible compensation.

- Training that emphasizes success
strategies for you.

Helping You: - Leadership in applying

Get more business done. technology to your business.

Streamline your process. JOngoingiTaining fo Kecpiyou

at forefront of industry.
We Offer:

Mentorship programs. (81 8) 7/84-2929

Advertising help desk.
Marketing help desk.

Join Our Team

* NCR Forms e Letterhead
* Door Hangers * Color Copies
* Envelopes



https://www.realtyzam.com/SRAR#TaxDeductions

