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TRESIERRAS URGES
PRESERVATION OF

HOME TAX BENEFITS
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

Calling for greater Realtor
involvement in issues of the

day and preservation of the tax
benefits of homeownership,
Daniel Tresierras was installed
recently as the 2019 president of
the 10,300-member Southland
Regional Association of Realtors.

Realtor Nancy Troxell Carnahan also took
the oath of office as the Association’s 2019
president-elect.

“We need to guard and protect home
ownership rights,” Tresierras said, “to
preserve the tax benefits of
homeownership.

“We need to convince people
that allowing existing owners to
carry their current property tax
basis to a new residence is not a
self-serving goal of our industry,”
Tresierras said, “but that it will
have a widespread benefit, freeing
up sorely needed inventory during
today’s housing shortage crisis.”

Tresierras, who began his career
in real estate in 1978, is the first
male Hispanic to lead the state’s fifth largest
real estate trade association. He thanked
his longtime friend, Joe Alexander, who
Tresierras has worked with for four decades
and helped forge one of the most reputable
real estate offices in the region.

“Joe and I have been through thick and
thin, ups and downs,” he said. “No matter
what, we could always count on
each other. No matter how difficult
the situation, we always were able
to live by a simple creed—The best
is yet to come.”

Tresierras said he still believes in
that message of hope, “even as I see
the industry I’ve loved get battered
by hurricane-force winds of change.
Yet, Realtors also are a force.”

He noted that the real estate industry
remains an advocate for property and
homeownership rights from the Los Angeles

www.srar.com

Dan and Alice Tresierras. Their grand-
dauther, Jacelyn Hunt, won the hearts
of the attendees as she led the gather-
ing in the pledge of allegience.

Realtor® Report

City Council, to Sacramento and the halls
of Congress.

“Our numbers give us clout,” he said,
“making us a force to be reckoned with.”

Yet even with numbers in the industry’s
favor, “we need more of you to show up.

“As we move forward, even more of us
will need to get involved,” he said, praising
the “dedicated 5 percent” who always turn
out to help and noting that “what they
accomplish has a ripple effect that benefits
all Realtors, all communities, and all
homeowners and prospective homebuyers.

“These challenging times will require you
to follow up and to follow through like never
before,” he said, “to be a lifelong student,
and to always act with integrity.”

Tresierras, whose parents founded the
still-operating Tresierras Markets, said he’s
proud of SRAR.

“It is an organization with
integrity,” he said, “and a 99-year
legacy.”

On hand to witness Tresierras’
swearing into office was his large
family, including three children
and 12 grandchildren, along with
a bevy of lifelong friends.

Congressman Tony Cardenas,
whose eldest brother went to
San Fernando High School with
Tresierras, said he had promised
to be there for the ceremony,
regardless what was happening in the
nation’s capitol, which just prior to the
ceremony was in the midst of the partial
government shutdown.

“I would have been here even if the
shutdown vote was going on,” Cardenas said.
“I would have made excuses to the speaker
of the House of Representatives just
to be here.”

Three past local and state
leaders were present to
administer the oath of office
to Tresierras before a crowd
of more than 250 attendees
at SRAR’s 99th Annual
Inaugural Ball. Steve White,
Chuck Lamb, and Pat “Ziggy”
Zicarelli were presidents of SRAR
and also lead the 190,000-member
California Association of Realtors.

Special guests and elected officials

in attendance included: Congressman
Cardenas; representatives of Congressmen
Brad Sherman and Scott Abrams; California
Assemblymembers Luz Rivas, Jesse Gabriel
and Christy Smith; Los Angeles County Tax
Assessor Jeffrey Prang; representatives of
L.A. County Supervisors Kathryn Barger
and Jarrod DeGonia; Los Angeles City
Councilmembers Greig Smith and Monica
Rodriguez; and L.A. City Controller Ron
Galperin.

The 2019 SRAR Board of Directors,
pictured below, bottom photo, includes:
Neal Adler, Gina “Eugenia” Aguilar, Liliana
Alfonso, Amanda Etcheverry, Jim Ezell,
Robert Johnson, Jeff Kahn, Howard M.
Katchen, Bob Khalsa, Rana Linka, Joseph
A. “Bud” Mauro, Melanie McShane, Patti
Petralia, Michael Regilio, Hosep Stepanian,
Diane Sydell, Dan Tresierras, Nancy Troxell
Carnahan, Gina Uzunyan, Dean Vincent,
Judy Ann Von Arb, Gary Washburn, and
Cindy Wu.

Special thanks go to
the sponsors of SRAR’s
99th Annual Inaugural
Ball, including:

CRMLS
FivePoint Land Valencia

Keller Williams Realty/
Encino, Sherman Oaks

Logix Federal Credit Union
Park Regency Realty
realtor.com
Spile, Leff & Goor, LLP
SUPRA

Fred Sabine, SRAR's 2018
Realtor of the Year.

&

Three past presidents of the California Association of Realtors and
SRAR were present to install Tresierras, third from left. Steve White,
Chuck Lamb, and Pat “Ziggy" Zicarelli

Judy and Gary Wasburn receive thank you gifts from Tim Johnson, SRAR CEO, for Washburn’s service. Dan Tresier:
ras, Congressman Tony Cardenas, and Washburn.

Masters of Ceremonies Jim Ezell and Jeff Kahn, left to right, kept the evening moving; Russ Thomulka, the 2018 Asso-

ciation Service award recipient; and, Sabrina Meyer and Gary Warschaw, the 2017 and 2018 Affiliate Award winners.
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2018 SAN FERNANDO VALLEY

BUYERS GAIN CLOUT
AS SALES SLOW AND

INVENTORY GROWS
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

BY DAN TRESIERRAS, PRESIDENT, AND DAVID WALKER

Record high resale prices combined
with rising interest rates to

reduce the pool of prospective
buyers in 2018, triggering a drop

in home and condominium sales,
but also yielding the first increase
in three years of San Fernando
Valley active listings, the Southland
Regional Association of

Realtors reported Thursday.

Members of the Association represented
buyers and sellers in 7,154 property transactions
during 2018 — 5,323 single-family homes and
1,831 condominiums.

That was down 11.0 percent from 2017 when
5,908 properties closed escrow throughout the
San Fernando Valley.

Annual  Percent
Year  Median Change

and other home-
purchase related
activities

2018 Condominium Annual Price Up 5% to Record $431,000
Source: Southland Regional Association of REALTORS®
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properties listed
for sale, but,
believe it or not,” said Dan Tresierras, president
of the 10,300-member Southland Regional
Association of Realtors, “that means there are

averaged a record low 1,207 per month. And,
that compares to an average 6,633 per month in
2007 and the record-high monthly average of
13,300 listings in 1992.

more opportunities out
there for eager buyers.
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Realtor-managed transactions last year
generated nearly $5.6 billion for the local
economy, not including the millions more
in landscaping, appliance sales, remodeling,
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“With few storm clouds on the horizon, 2019
will see activity similar to 2018 with limited sales,
and little or limited price appreciation,” said Tim
Johnson, the Association’s chief executive officer.

“We’ve hit a point where there may be
downward pressure on prices,” he said, “as the
market shifts to the middle in an effort to regain
buyers who have been priced out.”

The annual median price of singlefamily homes
that changed owners last year was $680,958, up
5.8 percent over 2017 for the seventh consecutive
annual increase and a record high.

Similarly, the condominiums sold in 2018 also
set a record at $430,667, up 4.9 percent and also
the seventh consecutive increase.

Realtors assisted the close of escrow on
5,363 homes, down 9.4 percent from 2017 for
the lowest annual sales total since SRAR began
keeping this statistic in 1985.

Annual condominium sales fell 19.1 percent
from 2017 to 1,849 units.

“Since 2014,” Johnson said, “condo sales have
been on again/off again, with one year up and the
next year down.”

www.srar.com



REALTORS URGE LONG-TERM FUNDING AGREEMENT

Eleven percent of Realtors in a national survey reported delayed transactions and another 11 percent said their
clients opted out of the market until uncertainty clears because of the recently concluded partial shutdown of the

federal government.

In its wake, real estate leaders at all
levels—Ilocal, state and nationally—urged
lawmakers to avoid further shutdowns and
fashion a long-term agreement to fund the
government.

“The housing industry was already facing
market challenges before any government
closure,” said Dan Tresierras, 2019 SRAR
president. “A home purchase is a major
expenditure that simultaneously involves
a high level of excitement and anxiety.
The shutdown added another layer of
unnecessary complication to the process. It
caused tangible harm to potential buyers, the

real estate market, and economic growth.”

Most directly, the shutdown resulted in
a complete halt to processing of federally
backed Rural Housing Service loans,
which in many rural areas is one of the few
affordable mortgage options available to
home buyers. More broadly, the shutdown
had an impact on consumer confidence and
the economy.

The National Association of Realtors
pointed to estimates that a 0.5 percentage
point drop in U.S. economic growth this year
will be directly attributable to the shutdown

DAN TRESIERRAS, 2019 SAR PRESIDENT

HOME SALES STATEWIDE DECLINE
FOR FIRST TIME IN FOUR YEARS

California home sales declined
for the eighth straight month
in December, and a stagnating
market for much of the year
pushed sales lower in 2018 for
the first time in four years, the
California Association of Realtors
reported recently.

Closed escrow sales of existing,
single-family detached homes in
California totaled a seasonally
adjusted annualized rate of 372,260
units in December. That figure was
down 2.4 percent from the revised
381,400 level in November and
off 11.6 percent from home sales
in December 2017 of 420,960.
December marked the fifth
consecutive month that sales were
below 400,000 and the lowest level
of sales sold since January 2015.

“This trend is expected to continue,
as buyers remain cautious about
the murky housing market outlook
due primarily to the volatility in the
financial markets and uncertainty in
the economic and political arenas,”
said C.A.R. President Jared Martin.

www.srar.com
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Share by Price Segment
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$2,000k+ [ 3.2%

“Additionally, housing markets in
and around the wildfire areas have
been exhibiting unusual patterns that
could remain unsettled for the next
few months. The impact, however,
is confined mostly within the region
and should not have a noticeable
effect in the housing market at the
state level.”

The statewide median home price
declined to $557,600 in December.

A
sl L
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2018 Santa Clarita Valley

BUYERS BENEFIT AS
PRICES HIKES SLOW

AND LISTINGS RISE
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

Realtors throughout Santa Clarita helped
close escrows during 2018 on 2,247
singlefamily homes and 988 condominiums,
both lower totals from the prior year as rising
prices limited the pool of qualified buyers
even as those buyers who stayed in the
market gained added negotiating leverage,
the Southland Regional Association of
Realtors reported recently.

The home total was down 9.3 percent from
2017 while the condominium tally was off
15.0 percent. It was the second consecutive
year local home sales declined and the first
year since 2011 that condominium sales did
not exceed the 1,000-sale benchmark.

The 3,235 home and condominium
transactions reported in 2018 generated
$1.8 billion for the local economy of Santa
Clarita, not including related economic
benefits of remodeling, landscaping, home
furnishings and purchase of new appliances
that typically accompany home sales. The
combined sales total was down 1.1 percent
while the dollar volume was off 5.9 percent
from 2017.

“2019 will see more of the same, but
buyers now have way more negotiating

«\8 e

LEADERSHIP;‘

OPPORTUNITY TO ATTEND LEGISLATIVE DAY IN SACRAMENTO
AND C.A.R EXPO IN LOS ANGELES.

FIRST CLASS BEGINS FRIDAY APRIL 5, 2019
SIGN-UP WITH THERESA AT THERESAG@SRAR.COM

power,” said Amanda Etcheverry, the 2019
chair of the Santa Clarita Valley Division
of the Southland Regional Association of
Realtors. “While still early in the process
with the housing shortage still providing
sellers an edge, the market is giving buyers
some advantages, especially as houses

$389,575 was up 8.5 percent over a year
ago. It broke the prior record of $380,583
set in 2006.

The average monthly active listing count
for 2018 was 544 listings. That was up
18.5 percent over the 459 listing reported

sit longer on the market, inventory
grows slightly, and more active
listings report price reductions.”

Etcheverry and Tim Johnson, the
Association’s chief executive officer,
agreed that prices have risen so high
so fast that to many prospective
buyers were left behind.

“We’ve hit a point where there may
be downward pressure on prices,”
Johnson said, “as the market shifts
to the middle in an effort to regain
buyers who have been priced out.”

Prices may overall continue
to rise in 2019, but at a much
slower pace, while sales will

$700,000

$600,000

$500,000

2018 Median Home Price Up 5% to $594,242
Source: Southland Regional Association of REALTORS®

$603,492 $594,242

$400,000 A

Santa Clarita Valley - 1998-2018

Annual Average Monthly Listings

Source: Southland Regional Association of REALTORS®

stay similar to 2018 results, he o0

said. The annual median price
of single-family homes was
$594,242, up 4.6 percent from
a year ago. 1,000
Unlike most Southern
California communities, Santa *®
Clarita is unique in that it has
not posted a new record high
home price but has kept the
$603,492 record posted in 2006. The record
high condominium annual median price of

2,000

2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018

Santa Clarita Valley -2006 to 2018

in 2017, but well short of the 2,232 listings
seen in 2007.
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PREPARING TOMORROW'’S LEADERS, TODAY!!
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CHARITY GOLF CLASSIC  <p

SOUTHLAND REGIONAL

PLAYER SIGN UP FORM

San Fernando & Santa Clarita Valley

Calabasas Country Club: 4515 Park Entrada, Calabasas, CA 91302 MOND AY
FULL PAYMENT FOR ALL PLAYERS MUST ACCOMPANY THIS FORM.
$175 Per Golfer. Fee includes: (1) Two-Some for a Later Date (2) On-Course Contests (3) Awards APRI L 1 5
& Prizes (4) Lunch/Drinks/Snacks on Course (5) Awards Buffet Dinner (6) Golf with Cart
(7) Golf Swing Analysis
#1:
Email:
#2: 8:00am: Registration
Email: 9:30am: Shotgun Start
#3: .
A premier event to
Email: benefit the SRAR
H#4: Charitable Foundation!
Email:

ROOKIE PACKAGE - 575 PER PERSON

Fee Includes fun, “no pressure” 2 hour golf clinic with head golf professional and Awards Dinner.

Starts @ 1pm ! 3175

Rookie Packages @ $75. Total Amount Enclosed $

#1: Phone: PER GOLFER

Email:
#2: Phone:
Email:
AN “‘ C Providing Life Essential Services to those in Need
PAYMENT FORM: Hope of the Valle
rescue mission
AWARDS DINNER ONLY
s AL
NUMBER OF DINNER TICKETS @50 EACH Bubce To Hort o\
SRAR 7232 Balboa Blvd. Van Nuys, CA 91406. Return this Registration Form to Theresa Gonzales
I |
Checks should be made payable to SRAR Foundation, a 501(c)3 non-profit corporation (Tax I.D. # 95-4323748)

For Credit Card Payment, complete the form below. Email: TheresaG@srar.com, Fax: 818-786-4541

| Name: Phone Number: |

| Address: Zip Code: |
Email:
Visa/MC/Amex/Discover#: |
| CVV Code: Exp.Date:  /  Total Amount $: |

| Authorizing Signature: |

(Get reminders & updates on The Charity Golf Classic by texting INVOLVE or WHATSUP to 313-131)

L - - - - - - - - - - - - - = = = = =4
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28% CAN AFFORD
MEDIAN HOME;

37% A CONDO
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

BY DAN TRESIERRAS, PRESIDENT, AND DAVID WALKER

Lower seasonal home prices
enabled more Californians
statewide to buy a home or
condo in the fourth quarter of
2018, but higher interest rates
nonetheless pushed affordability
lower compared to 2017.

The percentage of home buyers who
could afford to purchase a median-priced,
existing single family home in California in
fourth-quarter 2018 was down to 28 percent
compared to 29 percent in the fourth quarter
a year ago, according to the Traditional
Housing Affordability Index compiled by the
California Association of Realtors.

The index has been below 30 percent for
six of the past eight quarters. California’s
housing affordability index hit a peak of 56
percent in the first quarter of 2012.

The index measures the percentage of
all households that can afford to purchase
a median-priced, single-family home in
California.

It is considered the most fundamental
measure of housing well-being for home
buyers in the state.

A minimum annual
income of $122,340
was needed to qualify
for the purchase of a
$564,270 statewide
median-priced, existing
single-family home
in the fourth quarter
of 2018. The monthly
payment, including
taxes and insurance on
a 30-year, fixed rate
loan, would be $3,060,
assuming a 20 percent
down payment and an
effective composite
interest rate of 4.95 percent. The

Minimum Income Needed to
Qualify for a Loan

Loan

Loan Amount (80%)

$535,200

Source: Southland Regional Association of REALTORS®
* PITl equals = Monthly loan principal & interest, plus taxes & insurance payments
The Southland Regional Association of Realtors’ “Income-to-Loan Guide” for December reported
an 11.2 percent increase from December 2017 in the income needed to qualify for a loan on a
median priced home in the San Fernando Valley. Median price means half the homes sold were
more expensive and half cost less than the $669,000 median reported.

Income-to-Loan Guide

Single-Family Homes — December — San Fernando Valley

Monthly Insurance
Premiums
Monthly Property

Year-to-Year Percentage Change
in Income Needed to Qualify for a

otal Monthl;

Median Price

$669,000

Interest Rate

4.99%

Monthly Mortgage and
Interest Payment

Source: Southland Regional Association of Realtors®

2012Q2 2018Q4 % CHG

Region

effective composite interest rate |ca seH $1,410 | $3,060 | 117.0%
was 4.77 percent in third-quarter |ca condo/Townhomes $1,110 | $2.490 = 1243%
2018 and 4.17 percent in fourth- || Angeles Metropolitan Area | $1,340 $2,760 106.0%
quarter 2017. Here in the San |jngng Empire $880 | $1.950 | 121.6%
Fernando Valley, the Southland s oy Area $2260 | $4930 | 118.1%
Regional Association of Realtors |yg $800 $1,400 75.0%

Income-to-Loan Guide found
that an income of $150,497 was
needed to buy a median priced
home of $669,000 in December,
with a 20 percent downpayment
and an interest rate of 4.99 percent. That
income requirement was up 11.2 percent
over a year ago, even as some local sellers
have started offering price reductions in the
face of slowing sales and rising inventory.

From the second quarter of 2012 to the fourth quarter of 2018 the statewide month-
ly PITI — loan principal and interest, plus taxes and insurance — increased 117.0
percent from $1,410 to $3,060 on the statewide median priced single-family home.
Condominiums and townhomes saw a 124.3 percent increase. During the same time
frame, the PITI in the Los Angeles Metropolitan Area increased 106.0 percent while
the San Francisco Bay Area saw a 118.1 percent increase.

Source: California Association of Realtors®
Compared with California, 54 percent of
the nation’s households could afford to
purchase a $257,600 median-priced home,
which required a minimum annual income
of $55,850 to make monthly payments of
$1,400.

61% OF FIRST TIMERS BUY WITH LESS

THAN 20% D

Don’t be stopped

by the false
impression that

only buyers with

a huge downpayment
get a home

of their own.

In fact, Realtor national studies show
that 81 percent of first-time homebuyers
buy with less than 20 percent down.

That percentage is undoubtedly lower
in high-cost California, but first-time
homebuyer grants and programs are
available to help complete the process.
Here are a two programs that can help
buyers get into a home without a huge
down payment.

www.srar.com

OWN

*HUD’s Good Neighbor Next
Door—Though not strictly limited
to first-time homebuyers, the Good
Neighbor Next Door program from
the Department of Housing and Urban
Development can help save big on a
home.

To be eligible, buyers must purchase
property in an area marked for
revitalization. However, this program
is only open to certain professions,
including: law enforcement officers;
firefighters; emergency medical
technicians; and teachers. The buyer
must commit to living in the property

loans—A veteran or active duty service
member may qualify for a VA loan
that does not need a down payment at
all. Plus, applicants can usually get a
competitive mortgage rate. VA loans
are backed by the government and
offered through participating lenders.
If a service member meets the service
requirements, they can qualify for a loan.
The VA also offers Adapted Housing
Grants. These will help applicants
purchase a home adapted for a service-
related disability.

Additionally, the grant also applies if a
home is upgraded to make it

for at least 36 months to receive up to accessible.
50 percent off the list price of the home.
*Veterans Administration
Realtor® Report February/March 2019 9



SIGN UP TO RECEIVE UPDATES

ON YOUR MOBILE PHONE®

Get updates & reminders straight to your phone

and stay in-the-know on all that is happening at

< Messages 313-131

Thank you for joining the SRAR

Southland Regional Association of REALTORS®

How to Opt In:

Thank you for joining the SRAR
Advocacy text alert. For HELP
Reply HELP. Reply STOP pol to
Optout.

Thank yor

Social N ext aler, For

HELP Reply HELP. Reply STOP.
pol to Optout.

Thank you for joining the SRAR
all things Commercial text alert
For HELP Reply HELP. Reply

Text the keyword of your desired category to the number 313131.
If you would like to opt into multiple categories, please send in
separate text messages with each keyword.

KEYWORD: CATEGORY DESCRIPTION: WHAT YOU’LL RECEIVE
EDU >> Educational Classes, Training, Risk Lunch & Learn, Risk Management, RPR Classes, etc.
Management (2-4 times a month)
COM >> Commercial Day & Commercial Classes Twice a month notice of Class Schedule, Commercial
Networking Meetings & Commercial Day.
INVOLVE >> Community Involvement & Charity Drives Toy Drive, Backpack Drive, Blood Drive, Charity Golf
Tournament, etc. (6-8 times a year)
FUTURE >> Leadership Institute & Committee Application (Sept.) Notice of Committee Applications, (Feb.) notice
of Leadership Institute Class, etc.
WHATSUP >> Social & Networking Events YPN (Young Professional Network) Mixers, Golf
Tournament, EXPO, Area Networking Meetings, etc.
(2-4 times a month)
POL >> Updates on Real Estate Related Issues, Call to Actions, Legislative Panels, Legislative Day,
Political Events & Receptions etc. (6-8 times a year)
WHATSNEW >> B i berBehaits& Product Services Alerts on new benefits and services offered at SRAR.
A Note: Some cell phone services may require you to call your provider and grant permission to receive messages from 313131.
\

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS”, INC.

10

Community Involvement text
alert. For HELP Reply HELP.
Reply STOP pol to Optout.

43 FUTURE

It is easy to sign up & you can unsubscribe at any time, just send a text message with only the word “STOP”

when you reply to any message from us. Message & Data Rates May Apply!

Realtor® Report February/March 2019
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR JANUARY 2019

ACTIVE INVENTORY ES CS WS SFV TOTAL __ EXT
NEW LiStiNgS ....vovevveeriiiiieieeeeeceeeee s
Total Active LiStingS........cccoeveveerrreesiieieieins
Average Days on Market...........cccccoevevevevevivenennnn,
Average List Price in Thousands ...............ccc.......
Median List Price in Thousands ................c.c........
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio .........coovevveveereicirieisccicines
EXPIFAtions ...

PENDING SALES
New Escrows Opened............cccevevececuevevevecuennnee.
Total YTD Escrows Opened..........ccccovevevvevevevecnnnae
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price..................

CLOSED SALES:
New ESCrows ClOSed...........cccovevvvevvvveeiiiiiiiisienne
Total YTD Escrows Closed..........cccceeeveveveveveeennee.
Volume of New Sales Dollars in Millions................
Volume of total YTD Sales in Millions ....................
Average Sale price in Thousands ............c.cceueveeee.
Median Sale Price in Thousands ................cccu......
COo0P SABS.....eeccieeee
Percent of COOp Sales .........coovveevevecceeeicccee
Average Days on Market.............cccccevevererircrennen.
Sales at LISt PrCE .....covvvveeececceeeeeeceeee e
Percent of Sales at List Price............cccccovvevevevennnne
Sales to Listing Inventory Ratio..........c.ccccvevvnnee.
Final Sale to New Listing Ratio ...............cccceveveene

CLOSED SALES TYPE
ForecloSure/REQ............coveveveveeeeeeeeeeeeeeeeceeveeerene
Seller CONCESSIONS .......veveeeeeeeeeeeeeee e
Short Sale
Standard ....

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR JANUARY 2019

ACTIVE INVENTORY EN ES () WN WS SFVTOTAL  EXT TOTAL
NEW LiStingS ....ccovovvvevereieieieseeese s
Total Active Listings........
Average Days on Market
Average List Price in Thousands ............cccccevueee.. . . . .963.7 .o 4895 ............ 526.0............ 512.9 s 519.8

Median List Price in Thousands ...............cccc........ ..458. 8 ........... 445, 0 ............. 4599........... 420.0 ..o 449.9
BOMS .o
Average BOM Price in Thousands ........................
BOM to Sale Ratio .........ccoveveveeeeeeieieeeccee
EXPIrations .......ccovvvvvieieeeceece e

PENDING SALES
New Escrows Opened............ccccevevveruevevevecuennnne.
Total YTD Escrows Opened...........ccccccoevevevnneeee.
New Open Escrows Average Days on Market .......
New Open Escrows Average List Price.................

CLOSED SALES:
New ESCrows ClOSEd............ccovvvvvvvvrviirirsennns
Total YTD Escrows CloSed.........cccovvvvvevevevevnenne.
Volume of New Sales Dollars in Millions...............
Volume of total YTD Sales in Millions ...................
Average Sale price in Thousands .............c.c.........
Median Sale Price in Thousands ..............cccu.......
CO0P SAES.....vvrcreieteteeee e
Percent of COOp SaleS ......ccoveveeevercrirciccice
Average Days on Market.............cccoovvvvreieicinnne.
Sales at LiSt PriC......ccveeeccceccee e
Percent of Sales at List Price............c.ccccvvevevenneee.
Sales to Listing Inventory Ratio............c.ccceveveeee.
Final Sale to New Listing Ratio .............c.ccccevvnee.

CLOSED SALES TYPE
Foreclosure/REQ..........ccoveveveeeeeeeeeeeeees
Seller CONCESSIONS .....c.veveveeieeeeeeeee e
SOt SalB ..
Standard ...

www.srar.com Realtor® Report February/March 2019 13



SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR JANUARY 2019

ACTIVE INVENTORY AC ADUL CC NE SAU SR VAL  SCVTOT EXT
NEW LISHNGS w.vvecoeeoeeeceees e
Total Active Listings..
Average Days on Market....

Average List Price in Thousands....
Median List Price in Thousands....

Average BOM Price in Thousands.
BOM to Sale Ratio..............
EXDITAHIONS w..ovvoeeevee s e 4

PENDING SALES
New ESCIOWS OPENEA.....oocovvocvveeceeeeescn v 8
Total YTD Escrows Opened.........cc....eev..
New Open Escrows Average Days on Market ............ e 96.
New Open Escrows Average List Price .............ccee s 626.7

CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed .......

Volume of New Sales Dollars in Millions. 686. T47.... 647... . 3
Volume of total YTD Sales in Millions..... 686 i 8.756............ 3621.....
Average Sale price in Thousands....... ..0858. ..082. ..568. 5101 e, 652.2....comm..
Median Sale Price in Thousands .

000D SABS ..o

Percent of Coop Sales ...
Average Days on Market
Sales at List Price..............
Percent of Sales at List Price....
Sales to Listing Inventory Ratio

Final Sale to New Listing Ratio .....
CLOSED SALES TYPE

FOrECIOSUTE / RED ..oocoece (R 0

Seller Concessions .. . 0.

Short Sale....... 0...

Standard .. . 3.

OINET .o (L 0

SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR JANUARY 2019

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL _SCVTOT EXT _ TOTAL

NEW LISHNGS vvvvvevoeeeeseeeseeesss s ervesesins 1.

Total ACHVE LISHNGS.......vvvverecvveeeeeseeeessesrennes v 1.

Average Days on Market.........occcoecceeeseeeccs o 20.

Average List Price in Thousands ...

Median List Price in Thousands... ..695.0.

BOMS ..o e 0.

Average BOM Price in ThOUSANGS......oocccovvvc s e 00.

BOM 10 Sale Rati0 ..ooccooocovveee e i 00.

EXDITAHONS ..o e 0
PENDING SALES

New ESCIOWS OPENED ......oovoeecc e 0o Do 20 T 10
Total YTD Escrows Opened ... . w2 T 10 1
New Open Escrows Average Days on Market . A6 130 B BT

CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed ....... .

Volume of New Sales Dollars in Millions. . | 03353 1.926.......0.730......
Volume of Total YTD Sales in Millions..... L0 e 5,849, | 353 1.926........0.730......
Average Sale price in Thousands... . . 385.2........365.0.....
Median Sale Price in Thousands... B 395.0........ 360.0......
C0p SalES ...ovvevver . OSTOOL | OOOR (| TS 2.
Percent of Coop Sales ... .800.......100.0......
Average Days on Market
Sales at List Price..............

Percent of Sales at List Price....
Sales to Listing Inventory Ratio.....
Final Sale to New Listing Ratio .............oovvvccriess e

CLOSED SALES TYPE
FOrRCIOSU® / RED ..o
Seller Concessions ..
Short Sale..........
Standard .. T 219
OHNBT oo (RN | S (S
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oA |
DENNIS P. BLOCK & ASSOGIATES

The Number One Law Firm Specializing in

TENANT EVICTIONS
UNLAWFUL DETAINER

ADVERTISERS: DON’T BE LEFT OUT!

It's Your Responsibililty as an Advertiser to Keep Track of Your
Ad's Expiration Date. Send in Your Renewal One Week Prior to
Expiration Date to Guarantee Continued Exposure and Results
From Your Reatror® Report Classified Ads.

PROFESSIONAL SERVICES

VACANT HOME CLEANING SPECIALIST
APPLE CLEANING/PAINT. FORECLOSURES, HAULING.
(661)298-2084JOHN/JUNECARPETSHAMP0O (818)929-9242

Termite Inspection
e Fast report (fax or e-mail)
* Bill to escrow
* Free inspection if competitive bid

REGULAR WK/LY o O\}I wo:'lkg fully guaranteﬁd bid
B ST * We will beat or meet other bi E 800 77 EVICT
MAINTENANCE & REPAIRS Retrofitting Inspection s
| MAINTENANCE & REPAIRS [l IR CRRIE Bt = (38428)

NEALS KEY MOBIL LOCKSMITH
Perfect Closing Gift Re Key
Clients Home For Peace Of Mind

Quick On Time Service Convenient Billing. -Shower head
NEALS KEY 818-363-8010 -Certificate of compliance
Exp.#3 (3-19) * Smoke detector

PEEPHOLE LOCKSMITH * Window safety glazing
Re-Key ¢ Lockouts  Evictions * Carbon Monoxide Detector

* Water conservation * Guaranteed rapids filings

-Ultra low flow toilet « No office visit required
* Free telephone consultations

* More experience than any other law firm

* Lockout Management service available

e ot ‘ECO HOME SAFE, INC". FULL COLLECTION
Exp.#7 (7-19) SERVICES

BUILDING REPAIRS & REMODELING

RETROFITTING // HOME INSPECTION
CROWN CONSTRUCTION G.C. B850720
818-635-9910 ADAM REMODELING
PAINTING PLUMBING LISTING PREP
Exp.# 1 (1-20)

Open Monday through Saturday

$150 (uncontested plus costs)
www.evict123.com

REAL ESTATE

Southland REGIONAL

The Park Regency Difference!
““}J'l"]'lﬂ'lu\')j 12‘!"9‘3‘3

Why Not You?

PRINT SHOP SERVICES

CALL US AT 818.947.2246

Make Us Your Choice For
All Your Printing Needs!

* Announcements  © Flyers

* Brochures e Postcards

* Business Cards  * Labels

* NCR Forms e Letterhead

* Door Hangers * Color Copies
* Envelopes

www.srar.com

Realtor® Report

Carlos Castro-“l would like to

thank management for all of the

support, coaching and guidance

that | receive. By implementing

all that | have learned, 2018 was a

turning point in my career. I'm now

in a position to take on 2019 in full

force. You have all had a tremendous

impact on me, as well as my family and

| can’t even express how thankful | am to

each of you. | can now say that | am no

longer a salesman who happens to hold a real estate license, rather I'm now
a professional realtor ready to take on all obstacles that may arise and | give
thanks to the Park Regency business model.”

WWW.GROWWITHPARKREGENCY.COM
@ 3 FACEBOOK COM/PARKREGENCY

818-363-6116 \ 10146 BALBOA BLVD.,, GRANADA HILLS, CA 91344

PARK REGENCY BRE #01231306
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REAL ESTATE

come home to a
smarter loan

JEFF BEADNELL
ELET [T

Real Estate Lending
NMLS No. 459550

Call Jeff Today!

CELL: 661.209.8737
DIRECT: 818.565.2188
jpeadnell@lfcu.com
www.Icfu.com/jeffbeadnell

Loqix s
g lending
B Purchases B Refinances

B Fixed 2nds
B Home equity Lines of Credit

cer MOI e Leabs

THE PREMIERE ONLINE MARKETING SOLUTION
FOR REAL ESTATE AGENTS & BROKERS

CALL TOLL-FREE VISIT
1Y

\. 888-277-9779 & Point2.com

$39 per month

100%
COMMISSION

GOLD STAR REALTY

We Offer:

Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services

Friendly and Helpful staff

(818) 757-4567
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino

Realtor® Report

TERMITE INSPECTION & FUMIGATION

February/March 2019

NORDHAGEN AND
DAUGHTERS

EXTERMINATING
COMPANY INC.

SRAR 2002 “ AFFILIATE OF THE YEAR"

YOU'VE TRIED THE REST...
YOU DEMAND THE BEST..
PUT US TO THE TEST !!!

@ We do our OWN fumigations (No Sub-Contractor)

@ Salaried inspectors (NO COMMISSIONS)

@ FREE inspection if compefitive bid

@ Computer generated, emailed reports
 Recommended repairs performed by our company
# Licensed, insured and bonded

800-933-7378  800-649-1922 FAX
818-886-3454  661-255-1902 FAX
661-254-2133

TERMITE INSPECTIONS & FUMIGATIONS

Affiliate member SRAR

Affiliate member REOMAC

Member PCOC (Pest Control Operators of California)
(A Reg. #FPR 2861

@ rentspree o

Free Pro Version

($120/yr) for SRAR members only

Completed Application
TransUnion Credit Report
TransUnion Score

Criminal Background Check
Eviction Check

Document Upload
Reference Checks

T U TransUnion@
TransUn_'"aNsYn |
A

MIKE RENTSPREE

h&bL//SRAR‘rentspree com

www.srar.com




REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an adverfisement is not intended as an endorsement or recommendation of the services offered.

PRINT SHOP SERVICES

CALL US AT 818.947.2246

Make Us Your Choice For
All Your Printing Needs!

* Announcements
¢ Brochures

* Business Cards
* NCR Forms

* Door Hangers
* Envelopes

* Flyers

e Postcards

* Labels

e Letterhead

¢ Color Copies

most knowledgeable and trustworthy
group of professionals the industry
has to offer. But how do you let clients
know that? A

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS", INC.

Tell them. Show them.
Wear your REALTOR® pin
with pride.

Only REALTORS® are members of the National Association of REALTORS®

EQUAL_HOUSING
OPPORTUNITY

www.srar.com

New Year!
New Supra® eKEY® app! REEEEE

New Apple Watch® compatibility! )

DATA AT
THEDOOR

& ED

SUPRAWEB ROSTER

MY KEYBOXES MESSAGES

More value
than ever before...

HOTSHEETS

2 sHowaNoTFiCaTIoNS

OPEN
SHACKLE
OBTAIN KEY

(1=}

supraekey.com

su pra 800-547-0252 + © 2018 United Technologies Corporation.
All rights reserved. Supra is a part of UTC Climate, Controls

& Security, a unit of United Technologies Corporation.

* United Technologies

SRAR Texting Service

Sign up to get updates straight to your cell phone.

Get updates and reminders on your phone to stay in-the-know on all that s happening at
Southland Regional Association of REALTORS®

Text RIRIK) |

edu : educational classes, training and risk management

whatsup : social/networking events like mixers, expos and
multicultural events

involve : community involvement and charity drives @) oo SRS

texting service!

pol : updates on real estate issues, political events and receptions
with local officials

future : leadership opportunities and committee involvement

com : commercial events and classes

whatsnew: new member services and benefits
It's easy to sign up and you can unsubscribe at any time, just send a text
message with only the word ‘STOP' in the reply from any message from us.
Message and Data Rates May Apply.

Realtor® Report February/March 2019
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The easiest way to
track your expenses.

Learn More

Realtyzam - 25% Discount for SRAR Members

Realtyzam is a super easy accounting app built exclusively
for real estate agents. If you've been looking for a simple tool
to track your expenses, log your mileage, store your receipts,
and instantly generate the report you need for your taxes,
then you'll love Realtyzam. SRAR members save 25%!

Click here|to learn more.

I'|—l'—- o -

] ©

AREA MEETING ANNOUNCEMENTS

Chairperson; Ron Henderson

Phone: (818) 999-3981

Education & Vice-Chairman: lan Mayer
Phone: (818) 298-3405

Vice Chairman: Elise Shuben
Phone: (818) 590-2989

Location: Weiler’s Deli
22323 Sherman Way

Canoga Park, CA 91303

Meet & Greet 8:00 A.M. - 8:15 A.M.

Time: 8:15 A.M. - 9:30 A.M.

Education, Networking, MLS Pitches,

Guest Speakers
http://www.outwestmarketing.com/
www.facebook.com/OutwestMarketingMeeting/

COMM. INVST. PROP. 3" Tues of mo.

Chairperson: Brian Hatkoff, CCIM

Phone: (818) 701-7789

Web: www.commercialdataexchange.com
Time: 8:30 A.M.

Location: SRAR Auditorlum

7232 Balboa Blvd., Van Nuys

Now Includes Business Opportunities

R
PR
Pl
—
—

Chairperson: Fliip Crispino

Phone: (818) 635-6743

Location: Hyperion Public 2969 Ventura Blvd, Los
Angeles, CA 91604 Limited Parking in the lot next to
Hyperion Public.

Additional parking is available across the street in the
Coldwell Banker lot, 12930 Ventura Blvd.

11:45am: Networking/Lunch

12:00pm—1:30pm: Meeting
Education, Networking, MLS Pitches, Guest Speakers

East North  1st Thursday of mo.

Chairperson: Rudy H. Leon
Phone: 818-642-7839

Co-Chair: Daniel Villegas
Phone: 818-585-8397

Location: Lulu’s Restaurant
16900 Roscoe Blvd.
Van Nuys, CA 91406 in the back room

Time: 8:30 A.M—10:00 A.M.
Affiliate Networking, MLS Pitches, Guest Speakers

Attention all Veterans and their spouses.
The Caring connection is coming to speak about
Veteran’s Aid & Attendance Pensions.

On October 4th 8:30 AM at Lulu’s at Roscoe and
Balboa at the East-North Realtor meeting.

Topics include: Elder care Options Medi-cal Benefits
Medicare Benefits Assisted Living “Waiver”

OUTWEST Fridays

Every Friday - Except Holidays

Chairman: 818-681-3343

Joseph A. "Bud" Mauro, REALTOR®

Location: El Cariso Golf Course restaurant
13100 Eldridge Ave, Sylmar, CA 91342
Directions: Exit the 210 Fwy at Hubbard St,
North to Eldridge Ave, East to the Golf Course
Thomas Guide: TG - 482 D 3

SCV CARAVAN 2nd & 4th Fridays

SCV Networking Megting

Chairperson: Nicole Stinson

661-816-4234 or nicole@nicolestinson.com

Affiliate Chair; Imelda Leano- imelda.leano@usbank.com
Location: Santa Clarita Sports Complex

20880 Centre Pointe Pkwy, Santa Clarita 91350

Dates: 2 and 4th Fridays of the month * Some exceptions-see
onling schedule at www.srar.com

Time: 8:45 am Networking 9:15 am Megting

Cities: Group 1- 2" Friday- Canyon Country, Newhall, Saugus
Group 2 - 4" Friday- Castaic, Stevenson Ranch, Valencia

i
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