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VIRGINIA MARTINEZ
Regional Sales Manager

LA North Region

Direct: 818.929.1529
Virginia.Martinez@nafinc.com
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ED BANUELOS
Branch Manager
Your Mortgage, Your Terms NMLS# 794093

Cell: 818.271.7069
Direct: 818.356.9511
Ed.Banuelos@nafinc.com

= Loans to $15 million

FERNANDO ARBOLEDA
= Unlimited cash out Sr. Losan Consultant

NMLS# 449752
= Local appraisers 818.203.1882
= FICO down to 580 JENN PEPO

Loan Consultant

= Creative solutions for self-employed borrowers NMLS # 1396215

805.416.4744

= Business funds allowed for down payment

& reser o RACHNA KHANNA

Sr. Loan Consultant

= Non-occupying co-borrowers allowed gﬂﬁ’;i‘fggﬁ

= Down Payment Assistance (DPA’s) programs eh R

= Onsite in-house processing Q,N&S::gii jjlmm
424.354.7411
TARA FLINN

Discover a mortgage team that provides the

2 Business Development Manager
service you deserve.

NMLS# 1532165
. ; 818.458.8244
Discover a mortgage team that has the right

loan product to fit your specific needs. JUAN QUINTANILLA

Loan Consultant

Discover New American Funding. NMLS #645095
323.842.4481
ALMA PULIDO
Sales Manager
VAN NUYS BRANCH B s 4254571
16600 Sherman Way Suite 100 818.41;1p82
e Mg, G PIAE RICKEY BRADLEY
310.622.7760 Loan Consultant
NMLS#1005515
branch.newamericanfunding.com/VanNuys 510.326.7954

Licensed by the Department of Business Oversight under the California Residential Mortgage Lending Act. NMLS ID#6606. Subject to
borrower and property qualifications. Terms and conditions are subject to change without notice. Not all applicants will qualify. Corporate Office 14511
Serontunity  Myford Road, Suite 100, Tustin CA 92780. Phone (800) 450-2010. 06/2018.
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‘TICKLE ME ELMOS’
TO ‘HATCHIMALS’

The “North Pole” was in Van Nuys,
but it didn’t make any difference
to the kids.

They just wanted a few minutes
with the jolly man in a red suit and
white beard along with an opportunity
to give him their handwritten wish
list.

Each walked away with gifts
ranging from a Tickle Me Elmo and
a “Hatchimal” to indoor drones,
which their parents are sure to love.
And each family received a $20 gift
card to a Kroger store. The Kids
Holiday Party is an annual tradition
at the Southland Regional
Association of Realtors.

This year 80 students five to
12 years of age arrived from
Canoga Park Elementary
School. Normally, Santa
shows up riding an L.A.
County Fire Dept. fire truck,
but heavy rains forced him
to revert to traditional
transportation—
reindeer.

Even for the 10
teachers and adults
present, the party was
great fun, complete
with pizza, cake, pops,
and cookies along

with pasta and salad
for the grownups.
A belated Joyous
Hanukkah! Merry
Christmas! A Jovial
Kwanzaa! And, of
course, a Very Happy
New Year!

Realtors Noli Reyes, left, and Viima Letosky, second from right, led SRAR’s 2018 Kids
Holiday Party. They are pictured with Roger Avila, principal of Canoga Park Elementary
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CERTIFIED RETROFITTING COMPLIANCE SERVICES
gomeftroretro.com

‘ ‘ 004503560 ———
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CERTIFIED RETROFITTING
COMPLIANGE SERVICES
Since 1996

¢ Water Conserving Toilets & Fixtures

e Automatic Seismic Gas Shut-0ff Valves
* Smoke & Carbon Monoxide Alarms

e Water Heater Strapping

¢ Sliding Door Safety Glazing

CONTACT US TODAY!
www.gometroretro.com
800.450.3660

CLICK HERE

>
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Buyers:

IN TIGHT MARKET,
DECIDE WHAT'S
TRULY IMPORTANT

BY GARY WASHBURN, PRESIDENT, AND DAVID WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

EVEN AS LOCAL HOMEBUYERS CURRENTLY HAVE A FEW
MORE HOME CHOICES AND A BIT MORE NEGOTIATING
LEVERAGE, ONE WORD REMAINS FRONT AND CENTER IN ALL
TRANSACTIONS — COMPROMISE.

A competitive market requiring quick
decisions means buyers need to enter the
fray with crystal clear clarity about what is
truly important to them and what can they
live without.

Is it price? Location? Size of the home?
Amenities? Schools?

The real life experiences of people who
purchased provided the foundation for the
“2018 State of California Consumer Survey"
conducted by the California Association
of Realtors. It examined the attitudes and
behaviors of real estate consumers.

For example, the survey found that 44
percent of buyers bought a more expensive
home than they wanted. A third of buyers
compromised on size, paying for a home
smaller than their initial expectations. And,
36 percent purchased farther from a desired
school or their work than planned while
30 percent compromised on the quality of
those schools.

A wise buyer gains a competitive edge by
thinking through these “What if?” choices in
advance rather than being forced to decide
in the heat of negotiations.

“Well-qualified homebuyers understand

that buying a home can be challenging in
a competitive housing market environment
and they may not be able to buy the
ideal home they want,” said 2019 C.A.R.
President Jared Martin. “Instead of finding
a home that’s a perfect fit, they are finding
a home that’s a good enough fit.”

Buyers were not deterred by higher
home prices and tight housing supply
conditions, but some waited until their
financial situations improved or to save for
a down payment. Buyers typically saved for
5 years, and nearly a

ICompromises Made to Purchase a Home

{ L 30% Schools lesser quality than you wanted
33% Home smaller than you wanted
36% Home further away from schools/work

44% Price higher than you wanted

This is the first of three articles—
measuring the impact on buyers, renters,
and sellers— based on the “2018 State of
California Consumer Survey.”

quarter of those who purchased a home
priced $1 million or higher saved more than
10 years.

The source of the down payment for the

majority of homebuyers was their personal
savings. Boomers were more likely to use
the proceeds from the sale of a previous
home since many were repeat buyers.
Millennials were significantly more likely
than Gen Xers or boomers to use funds
received from parents or family or a gift.
California's costly home prices gave nearly
one in three homebuyers cause to consider
purchasing in another state, but buyers
ultimately stayed because they liked where
they currently lived or because of their job,
family, or friends.

With the state’s housing prices 161 percent
above the national average, California’s
high housing cost is the biggest factor
hurting young, middle-class, often minority
families.

Buyers made a median of three offers on
other homes before having an offer accepted,
but nearly one-fourth made more than 10
offers.

Those who purchased a home for more
than $1 million made five offers on other
homes.

The typical first-time buyer purchased a
three-bedroom, 1,500-squarefoot, single-
family home. Nearly half purchased a home
in the suburbs, and two-thirds purchased a
one-story home.

Buying a home within their price range
and with the desired number of bedrooms
were the top requirements for first-time
buyers. They selected their neighborhood
primarily based on their budget, safety, and
proximity to jobs/ school. First-time buyers
were likely to purchase a home close to
where they previously lived, with only 20
percent choosing to leave the county or state.

CITY PROGRAMS SEEK
TO HELP FIRST-TIME
BUYERS

THE CITY OF LOS ANGELES HOUSING AND COMMUNITY INVESTMENT DEPARTMENT
OFFERS TWO PROGRAMS, THE LOW-INCOME PURCHASE ASSISTANCE AND MORTGAGE
CREDIT CERTIFICATE, THAT CAN HELP RENTERS ACHIEVE THEIR DREAM OF

HOMEOWNERSHIP.

The LIPA program helps first-time, low-income homebuyers
purchase homes in the City of Los Angeles by providing loans to cover
the down payment, closing and acquisition cost. The MCC program
offers a dollar-for- dollar reduction to the homebuyer’s potential
federal income tax liability, increases the household income available

to qualify for a home mortgage.

Income-to-Loan Guide

e

Minimum Income Needed to Qualify fora
Loan

Single-Family Homes

Median Price
$678,000
Sourct

Monthly Prop Taxes
$706

Loan Amount (80%)

$542,400

* PITI equals = Monthly loan prir

+12.0%

Year-to-Year Percentage Change in Income Needed to
Qualify for a Loan

-October-  San Fernando Valley

Interest Rate Monthly Mortgage Payment
$2,872

ociation of REALTORS®
est, plus taxes & insurance payments

Monthly Insurance Payments Total Monthly PITI *
$215 $3,793

First-time, low-income homebuyers also may be eligible for up to $90,000 in financial assistance. Or, first-time, moderate-income
buyers may be eligible for up to $60,000 in financial assistance (although the moderateincome program is currently out of funding). Visit

http://hcidla.lacity.org/ homebuyers to learn more about the features
and eligibility requirements of the homeowner assistance programs.

_

The Southland Regional Association of Realtors’ Income-to-Loan m

Guides, above and below, offer the most recent information on income

needed to qualify for a median priced home or condominium in the

San Fernando Valley as of October. Since “median” means half were

higher and half were lower, plenty of homes were purchased with
income lower than the minimums listed on each chart.

4
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Condominiums
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— October —  San Fernando Valley

Interest Rate Monthly Mortgage Payment
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RENTERS:

FAST RISING

RENT TAKES A

TOLL ON RENTERS
BY GARY WASHBURN, PRESIDENT, AND DAVID WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

Nine out of ten Millennials want to own
a home while GenX members are not far
behind at 87 percent. Yet many renters, while
suffocating under the burden of fast rising
rents, may be missing an opportunity to buy
due to financial illiteracy.

For example, only 40 percent of

number jumps to 69 percent for those who
plan to own someday.”

That education gap opens the door for
Realtors to have conversations with renters
about the benefits of ownership and the
advantages it brings, including locking in
interest rates, tax advantages, and the ability
to accumulate wealth as prices appreciate.

“Realtors have the opportunity to be
agents of change and educate renters on
what it really takes to become a homebuyer,
especially in regard to low downpayment
options that can get people into homes,” the
report stated.

Additionally, most renters do not know
how much they qualify for regarding a

home loan and most are not aware of
first-time buyer programs in their region,
including federal, state and city assistance
programs, Federal Housing Administration
and Veterans Administration loans.

Armed with knowledge, more renters
might decide they can leap the affordability
hurdle, which is ranked as the top reason
they rent instead of buy.

Statewide the median rent of $1,300 gets a
2-bedroom apartment with a median square
footage of just under 1,000 square feet. But
that jumps to $1,800 in the Bay Area and
parts of Los Angeles aren’t far behind.

The typical renter is 36, unmarried
and earns a median household income of
$40,000, which makes

renters are familiar with the credit and
loan criteria needed to purchase a home,
thinking that credit and FICO scores are
all that matter.

More noteworthy, an incredible 14
percent of renters believe that a 50 percent
or more downpayment is required. And,
nearly 40 percent of California renters
think a 20 percent downpayment is
needed, blissfully unaware of 10 percent,
5 percent, 3 percent, or even zero percent
downpayment options.

“This misconception results in many
renters delaying buying their home or
possibly even giving up their American
Dream,” as noted in the 2018 State of
the Consumer Real Estate Analysis:

Renter Snapshot

Ethnicity
@ 10%

African American

@®11% Asian

@®31% Caucasian

@ 44% Hispanic/Latino

Other

4%

it easy to understand
why some are spending
a median of 45 percent
of their income on
housing with the burden
especially heavy for
younger generations.
Many are doubling up,
taking on roommates, just
to keep a roof overhead
and food on the table,
which adds fuel to the
statewide need for new

Generation
@50% Millennial
®26%

®20%

Gen X
Boomer

3%  Greatest

Median Age » 36 Years

Marital Status

I, 2%

Consumer Trends report presented by the
California Association of Realtors.““Sixty-
one percent of all renters would look for
a house if they knew they could qualify
with a lower downpayment and that

construction.
Education will get

some renters into a home

of their own, but for

I 25% @42% Single .
@®29% Married others it comes down to
- 17% (] arrie . .
Gender @®17% Long Term Partnership few quahty Optlons and
24% Male I 11% @ 11% Other (separated, widowed, etc.) the law of Supply and
75% Female 2%  Prefer not to answer

demand.

Southland Regional Association of REALTORS®

) ‘g;'g."_'i"'-k . *

Annugl Indu.guml Ball

Join us in celebraténg the Installation of

a

To sponsor or attend
the 99th SRAR Annual
Inaugural Ball contact

via email KarenM@srar.
com. Sponsors include:

CRMLS
FivePoint Land Valencia

&
7) L3 ¢ h ",\\‘:‘ 7 )
esiglent Chan j/\» il

*:}‘And the 2019 é)irectors and Officers

* Saturday Jalfi;ary 26, 2019*

¥

. 3 Sheraton Universal Hotel
Grand Ballroom
333 Universal Hollywood Drive
Universal City

www.srar.com

Cochtails at 6:00pm
Dinner at 7:00pm
Black Tie Optional

Realtor® Report

Keller Williams Realty/

Encino, Sherman Oaks

Logix Federal Credit Union
Park Regency Realty
Spile, Leff & Goor, LLP

SUPRA
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DAN TRESIERRAS ELECTED
2019 SRAR PRESIDENT

In an industry awash in
rapidfire

technological change and
undergoing dramatic
transformation,

Realtor Dan Tresierras
offers the perfect reason
why pro agents will
always be

in high demand.

“Are you looking for an
app or an agent?” he said he
asks each client.“Discount
brokers say they can do
everything we do, but I beg
to differ. All they offer is a
discount.”

And because of that
discount, they have no
incentive to truly help clients
and wind up potentially
leaving money on the table.
That’s one key message Tresierras
intends to deliver to consumers as
he assumes leadership in January
2019 of the Southland Regional
Association of Realtors.

His time at the helm of SRAR
will focus on “The Three A’s” —
advocacy, advisers, and ambassadors.

“My objective is to stay ahead of
the technological curve that has been
bombarding our industry,” he said.
“Realtors need to be more valuable,
indispensable.”

Tresierras, who entered real estate in
1978 and has been with the same real
estate company from the beginning,

will be the first male Hispanic to
6
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Dan Tresierras, left, SRAR 2018 President-
Elect, with Gary Washburn, 2018 President

=

Nancy Troxell Carnahan,
SRAR 2019 President-Elect

December 2018 / January 2019

lead the 10,300-member
Association, which serves
the San Fernando and Santa
Clarita valleys. Ana Maria
Colon was the first female
Hispanic elected in 2009 to
the Association’s top office.
Tresierras is a Navy veteran,
an ordained minister, and
a committed family man
who with his wife, Alice,
recently celebrated their 50th
anniversary.

Nancy Troxell Carnahan
willbe the 2019 presidentelect.
She chaired the Association’s
Santa Clarita Valley Division
in 2001, is a current member
of the board of directors, and
has lead or been a committee
member of SRAR committees
ranging from governmental
affairs to technology and
communications.

The full Board of directors for
2019 also includes: Neil Adler,
Eugenia “Gina” Aguilar, Liliana
Alfonso, Amanda Etcheverry, Jim
Ezell, Robert Johnson, Jeff Kahn,
Howard M. Katchen, Bob Khalsa,
Rana Linka, Joseph A. “Bud” Mauro,
Melanie McShane, Patti Petralia,
Michael Regilio, Hosep Stepanian,
Diane Sydell, Gina Uzunyan, M.
Dean Vincent, Judy Ann Von Arb,
Gary Washburn, and Cindy Wu.

www.srar.com
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SOUTHLAND REGIONAL |
ASSOCIATION OF REALTORS", INC. €a
state

ducation
ABC’s of Commercial Real Estate Series

‘ Wednesday, January 23, 2019
‘ 9:00am - 10:30 am

Brian Hatkoff, CCIM

An Introduction to the practical Lzﬁi.;?egégzgzosf ;g;ets gf;ﬁ:

applications of Commercial Real Estate and 2019 Commercial Cl Series
how it differs from Residential Real Estate

For More Information on
The 2019 Cl Series Visit:

Introduction to Leasing commercial.srar.com
Wednesday, January 30, 2019
Heather Edten 9:00am - 10:30 am All Classes Taught by Professional
g . ; - Practitioners and held at the
An introduction to leasing of Commercial . g )

y hich h AR association office located at:
properties whic - tOl:lC es f.lpon the -lﬁert?nt 7232 Balboa Blvd, Van Nuys, CA
types of properties including Retail, Office
and Industrial

Sy NATIONAL .
ASSOCIATION of ﬁccred”‘?d
e REALTORS® ssociation
D ABC’s Of Commercial Real Estate D Introduction to Leasing

Pre-Registration Encouraged
Complete & Fax to the Education Department 818-786-4541 or email to vincec@srar.com

Call Education Department for More Information 818-947-2268

Last Name

First Name

Email Address

Telephone #

www.srar.com Realtor® Report December 2018 / January 2019



REALTORS OFFER DISASTER GRANTS TO

FIRE VICTIMS

SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

HOUSING ASSISTANCE GRANTS ARE AVAILABLE TO
HOMEOWNERS AND RENTERS IMPACTED BY THE WOOLSEY,
CAMP, AND HILL FIRES THAT TOGETHER KILLED DOZENS OF
RESIDENTS AND DESTROYED THOUSANDS OF HOMES.

Thanks to a generous $1 million donation
by the Realtors Relief Foundation, the
California Association of Realtors is able
to award disaster relief grants up to $2,000
per household.

A grant can be used to provide assistance
with mortgage relief or temporary housing,
such as payments on the mortgage of a
primary residence that was burned in a
fire, lease or rent payments on replacement
housing, or payments to a temporary shelter.

“With so many homes and businesses
lost and a housing crisis that existed long
before the fires, Realtors recognize the
importance of reaching out and helping their
communities to recover and rebuild,” said
Gary Washburn, president of the Southland
Regional Association of Realtors.

“As residents begin the long process
of starting over,” he said, “the Realtor
community is glad to be able to provide some
immediate support in their time of need.”
The grant details include:

* Relief assistance is limited to a maximum
0f $2,000 per applicant household. Deadline

for application submission is June 30, 2019,
contingent on the availability of funds.

* Assistance is for housing relief only;
other expenses including mortgages on
property other than primary residence,
vehicle purchase, rental, repair and or
mileage are ineligible for reimbursement
under this program.

* Documentation requirements: proof of
residency, proof of lease or ownership, proof
of damage or loss.

C.A.R. DISASTER RELIEF

* One application per
household.

* Grants are available only for
applicant’s primary residence.

* Recipients of other financial
assistance, such as FEMA, or
charitable groups, are eligible.

For an application and
answers to frequently asked
questions, please email,
firegrant@srar.com.

Or, visit SRAR’s Fire
Resource page at www.srar.
com/calfires.

The page includes links to
disaster assistance resources
in Los Angeles and Ventura
Counties.

Plus, the page will direct
homeowners to the Los Angeles
County Assessor’s office,
which is proactively taking
steps to reassess properties
impacted by the Woolsey fire using aerial
photographs and data from first responders.
The County Assessor strongly recommends
that owners whose property incurred
structural damage or destruction in excess
of $10,000 to complete a “Misfortune and
Calamity Claim” as soon as possible. It must
be returned to the Assessor no later than 12
months after the damage occurred.

CONFORMING LOAN LIMIT RAISED

THE FEDERAL HOUSING FINANCE AGENCY ANNOUNCED WEDNESDAY IT WOULD INCREASE IN 2019 THE
CONFORMING LOAN LIMITS FOR MORTGAGES ACQUIRED BY FANNIE MAE AND FREDDIE MAC TO $484,350 ON
ONE UNIT PROPERTIES AND A CAP OF $726,525 IN HIGH-COST AREAS. THE PREVIOUS LOAN LIMITS WERE
$453,100 AND $679,650, RESPECTIVELY.

Realtors commended “the FHFA for recognizing California’s robust home price increases over the last few

years. Raising maximum conforming loan limits will give tens of thousands of California homebuyers a chance at

homeownership” said Jared Martin, the 2019 president of the California Association of Realtors. “Increasing the

existing Fannie Mae and Freddie Mac conforming loan limits will greatly benefit higher-priced areas of the state and

provide stability and certainty to the housing market.”

The conforming loan limit determines the maximum size of a mortgage that government-sponsored enterprises

Fannie Mae and Freddie Mac can buy or “guarantee.” Non-conforming or “jumbo loans” typically have tighter

underwriting standards and sometimes carry higher mortgage interest rates than conforming loans, increasing monthly

payments and hampering the ability of families in California to purchase homes by making them less affordable.

8 Realtor® Report
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SIGN UP TO RECEIVE UPDATES
ON YOUR MOBILE PHONE®

Get updates & reminders straight to your phone T ——
and stay in-the-know on all that is happening at N
Southland Regional Association of REALTORS® B

Thank you for joining the SRAR

dvocacy text alert. For HELP
Reply HELP. Reply STOP pol to
Optout.

ot

Thank you for joining the SRAR
Social Networking text alert. For
HELP Reply HELP. Reply STOP.

How to Opt In:

Thank you for joining the SRAR
all things Commercial text alert.
For HELP Reply HELP. Reply

Text the keyword of your desired category to the number 313131.
If you would like to opt into multiple categories, please send in

Community Involvement text
alert. For HELP Reply HELP.

separate text messages with each keyword.

G FUTURE

KEYWORD: CATEGORY DESCRIPTION: WHAT YOU’LL RECEIVE
EDU >> Educational Classes, Training, Risk Lunch & Learn, Risk Management, RPR Classes, etc.
Management (2-4 times a month)
COM >> Commercial Day & Commercial Classes Twice a month notice of Class Schedule, Commercial

Networking Meetings & Commercial Day.

INVOLVE >> Community Involvement & Charity Drives Toy Drive, Backpack Drive, Blood Drive, Charity Golf
Tournament, etc. (6-8 times a year)

FUTURE >> Leadership Institute & Committee Application (Sept.) Notice of Committee Applications, (Feb.) notice
of Leadership Institute Class, etc.

WHATSUP >> Social & Networking Events YPN (Young Professional Network) Mixers, Golf
Tournament, EXPO, Area Networking Meetings, etc.
(2-4 times a month)

POL >> Updates on Real Estate Related Issues, Call to Actions, Legislative Panels, Legislative Day,
Political Events & Receptions etc. (6-8 times a year)
WHATSNEW >> New Member Benefits & Product Services Alerts on new benefits and services offered at SRAR.
A Note: Some cell phone services may require you to call your provider and grant permission to receive messages from 313131.
N\~
® 1t is easy to sign up & you can unsubscribe at any time, just send a text message with only the word “STOP”

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS”, INC.

when you reply to any message from us. Message & Data Rates May Apply!

www.srar.com Realtor® Report December 2018 / January 2019 9



The easiest way
for agents to
track their s

expenses.
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AREA MEETING ANNOUNCEMENTS

Chairperson; Ron Henderson

Phone: (818) 999-3981

Education & Vice-Chairman: lan Mayer
Phone: (818) 298-3405

Vice Chairman: Elise Shuben
Phone: (818) 590-2989

Location: Weiler’s Deli
22323 Sherman Way

Canoga Park, CA 91303

Meet & Greet 8:00 A.M. - 8:15 A.M.

Time: 8:15 A.M. - 9:30 A.M.

Education, Networking, MLS Pitches,

Guest Speakers
http://www.outwestmarketing.com/
www.facebook.com/OutwestMarketingMeeting/

COMM. INVST. PROR. 3" Tues of mo.

Chairperson: Brian Hatkoff, CCIM

Phone: (818) 701-7789

Web: www.commercialdataexchange.com
Time: 8:30 A.M.

Location: SRAR Auditorlum

7232 Balboa Blvd., Van Nuys

Now Includes Business Opportunities

*
*
*
*,

10
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OUTWEST Fridays SEA Southeast Area 1+ & 3" Wed of mo.

Chairperson: Fliip Crispino

Phone: (818) 635-6743

Location: Hyperion Public 2969 Ventura Blvd, Los
Angeles, CA 91604 Limited Parking in the lot next to
Hyperion Public.

Additional parking is available across the streetin the
Coldwell Banker lot, 12930 Ventura Blvd.

11:45am: Networking/Lunch

12:00pm—1:30pm: Meeting
Education, Networking, MLS Pitches, Guest Speakers

East North  1st Thursday of mo.

Chairperson: Rudy H. Leon
Phone: 818-642-7839

Co-Chair: Daniel Villegas
Phone: 818-585-8397

Location: Lulu’s Restaurant
16900 Roscoe Blvd.
Van Nuys, CA 91406 in the back room

Time: 8:30 A.M —10:00 A.M.
Affiliate Networking, MLS Pitches, Guest Speakers

Attention all Veterans and their spouses.
The Caring connection is coming to speak about
Veteran’s Aid & Attendance Pensions.

On October 4th 8:30 AM at Lulu’s at Roscoe and
Balboa at the East-North Realtor meeting.

Topics include: Elder care Options Medi-cal Benefits
Medicare Benefits Assisted Living “Waiver”

December 2018 / January 2019

Every Friday - Except Holidays
Chairman: 818-681-3343
Joseph A. "Bud" Mauro, REALTOR®

Location: El Cariso Golf Course restaurant
13100 Eldridge Ave, Sylmar, CA 91342
Directions: Exit the 210 Fwy at Hubbard St,
North to Eldridge Ave, East to the Golf Course
Thomas Guide: TG - 482 D 3

SCV CARAVAN 2nd & 4th Fridays

SCV Networking Meeting

(Co-Chairperson: Louisa Henry

661-607-1684 or Jouisahenry8@gmail.com

Affiliate Chair: Imelda Leano- imelda.leano@usbank.com
Location: Santa Clarita Sports Complex

20880 Centre Pointe Pkwy, Santa Clarita 91350

Dates: 2™ and 4th Fridays of the month * Some exceptions-see
online schedule at www.srar.com

Time: 9:00 am Networking 9:30 am Meeting

Cities: Group 1- 2" Friday- Canyon Country, Newhall, Saugus
Group 2 - 4" Friday- Castaic, Stevenson Ranch, Valencia

www.srar.com
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR NOVEMBER 2018
ACTIVE INVENTORY ES CS WN ws SFV TOTAL __EXT

NEW LiStiNgS ....vovevveeriiiiieieeeeeceeeee s
Total Active LiStingS........cccoeveveerrreesiieieieins
Average Days on Market...........cccccoevevevevevivenennnn,
Average List Price in Thousands ...............ccc.......
Median List Price in Thousands ................c.c........
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio .........coovevveveereicirieisccicines
EXPIFAtions ...

PENDING SALES
New Escrows Opened............cccevevececuevevevecuennnee.
Total YTD Escrows Opened..........ccccovevevvevevevecnnnae
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price..................

CLOSED SALES:

New ESCrows ClOSed...........cccovevvvevvvveeiiiiiiiisienne
Total YTD Escrows Closed..........cccceeeveveveveveeennee.
Volume of New Sales Dollars in Millions................ . . . .
Volume of total YTD Sales in Milions ..o oo 397.769...... 952771 ... 840.729 ......... 951.175. A, 253683 ..... 4,396.127.....2,135.317 ......... 6,531.444
Average Sale price in ThOUSANAS .......c..vverevvrrrres eoveeeee 5163.ne. 1,0232.. 11817 e 7089........ 9945 ..., 8700.......... 5025 oo, 7156
Median Sale Price in Thousands ...............ocovvve.... : : : ..660.0.......... 763.0 ... 660.0..... ..369. :

COo0P SABS.....eeccieeee
Percent of COOp Sales .........coovveevevecceeeicccee
Average Days on Market.............cccccevevererircrennen.
Sales at LISt PrCE .....covvvveeececceeeeeeceeee e
Percent of Sales at List Price............cccccovvevevevennnne
Sales to Listing Inventory Ratio..........c.ccccvevvnnee.
Final Sale to New Listing Ratio ...............cccceveveene

CLOSED SALES TYPE
ForecloSure/REQ............coveveveveeeeeeeeeeeeeeeeceeveeerene
Seller CONCESSIONS .......veveeeeeeeeeeeeeee e
Short Sale
Standard ....

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR NOVEMBER 2018

ACTIVE INVENTORY EN ES () WN WS SFVTOTAL  EXT TOTAL
NEW LiStingS ....ccovovvvevereieieieseeese s
Total Active Listings........
Average Days on Market
Average List Price in Thousands ............cccccevueee.. . . . L9187 538.8 ... 5449....... 554.9 s 549.4
Median List Price in Thousands ............c.cccceceenes .4490.......... 469. 0 ............. 4699.......... 4250 ..o 455.0
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio ........oovvevecvreeireieiceeiienee,
EXPIrations .......ccovvvvvieieeeceece e

PENDING SALES
New Escrows Opened............ccccevevveruevevevecuennnne.
Total YTD Escrows Opened...........ccccccoevevevnneeee.
New Open Escrows Average Days on Market .......
New Open Escrows Average List Price.................

CLOSED SALES:
NEW ESCIOWS CIOSEA. ..o eeeeieeeeines 17 38 s 22 KX J— 133 s 99 s 232
Total YTD ESCrOWS ClOSEA ........ovveeeereveeeressriens e 276....c. R SO 333 332 s R[S J— 1,702............. 1,065 s 2,767
Volume of New Sales Dollars in Millions............... oo 6.968.......... 18.579.....vveevns 9.798 16.099............ 60.823........... 44.368 .......... 105.191
Volume of total YTD Sales in Milions wevvevveiii e 103.047......... 212.223........ 150.385 ......... 152 845.....178.485 ......... 796.985........ 533.440 ......... 1,330.425
Average Sale price in THOUSANS ........ovvvvereerss eovveeen 4099............. 4889............ 4666........... 4325........... 4575 4573 ... 4482 ... 4534
Median Sale Price in Thousands .............coccoo...... . . . ..405.0........... 4400............ 4265........... 355.0 v 409.0
CO0P SAES.....vvrcreieteteeee e
Percent of COOp SaleS ......ccoveveeevercrirciccice
Average Days on Market.............cccoovvvvreieicinnne.
Sales at LiSt PriC......ccveeeccceccee e
Percent of Sales at List Price............c.ccccvvevevenneee.
Sales to Listing Inventory Ratio............c.ccceveveeee.
Final Sale to New Listing Ratio .............c.ccccevvnee.

CLOSED SALES TYPE
Foreclosure/REQ..........ccoveveveeeeeeeeeeeeees
Seller CONCESSIONS .....c.veveveeieeeeeeeee e
SOt SalB ..
Standard ...

www.srar.com Realtor® Report December 2018 / January 2019



SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR NOVEMBER 2018
ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL _SCVTOT EXT  TOTAL

Total Active Listings..

Average Days on Market ..........coccovvveececeeeccereceerns 114
Average List Price in Thousands.... 0227 ...,
Median List Price in Thousands.... ...600.0.....
BOMS .o 1.
Average BOM Price in Thousands. ..619.0. ..629. . 967.2............600. 573, I - 770.0
BOM 10 Sale Rati0 ...occccooeeeeee e 91. . VA 2206.......... 20.0
EXDITALIONS w..ovveeeese s e 7
PENDING SALES
New ESCIOWS OPENEA.....oocovvocvveeceeeeescre v 5
Total YTD ESCIOWS OPENEA ..o e M
New Open Escrows Average Days on Market ............ ... 75.
New Open Escrows Average List Price .............coee . 535.4
CLOSED SALES:
New Escrows Closed

Total YTD ESCTOWS ClOSBT ........vvvervceveeeveer e 113
Volume of New Sales Dollars in Millions. D79

Volume of total YTD Sales in Millions..... .66.185. . .
Average Sale price in Thousands....... 0254 R 5018 580.8
Median Sale Price in Thousands............c.c..vovvccvves ... 549.0. 0 3699.......... 540.6

00D SAIES ..o e 7.
Percent of Coop Sales ... .636.
Average Days on Market .95,
SES A LISEPIICE......ooe s e 4.

Percent of Sales at List Price....

Sales to Listing Inventory Ratio 234 95

Final Sale to New Listing Ratio ...........c..oovvicric oo 183.3 e 100.0
CLOSED SALES TYPE

FOrECIOSUTE / RED ..vocoece (R

Seller Concessions .. .

Short Sale..........
Standard ..
OUNBI e [
SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR NOVEMBER 2018
ACTIVE INVENTORY AC ADUL CC CA SAU VAL _SCVTOT EXT _ TOTAL
NEW LISHNGS vvvvvevoeeeeseeeseeesss s ervesesins 0.
Total ACHVE LISHNGS.......vvvverecvveeeeeseeeessesrennes v 2.
Average Days on Market ..........ccovvveeccceescc e e 198.

Average List Price in Thousands ...

Median List Price in Thousands... ..699.9.

BOMS ..o e 0.

Average BOM Price in ThOUSANGS......oocccovvvc s e 00.

BOM 10 Sale Rati0 ..ooccooocovveee e i 00.

EXDITAHONS ..o e 0
PENDING SALES

New ESCIOWS OPENEA.....oocveecoeeeceeecerens e 1
Total YTD Escrows Opened ...
New Open Escrows Average Days on Market
New Open Escrows Average LSt Price ..........ccooes oo

CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed .......

Volume of New Sales Dollars in Millions.
Volume of Total YTD Sales in Millions..... .

Average Sale price in Thousands... . . . 2o, 4189........433.2
Median Sale Price in Thousands... . 4000........ 445.0
C00p SaleS.....oovorvcn
Percent of Coop Sales ...
Average Days on Market
Sales at List Price..............
Percent of Sales at List Price.... . 00... .50. .. 55,
Sales to Listing Inventory Ratio..... 0.0, A00...........366... . 409
Final Sale to New Listing Ratio .........c.c.ooovvirccines oo

CLOSED SALES TYPE
FOrRCIOSU® / RED ..o
Seller Concessions ..
Short Sale..........
Standard .. () L4
O (R | S (S
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an adverfisement is not intended as an endorsement or recommendation of the services offered.

REAL ESTATE oA |

Have Customers Buying in The Las Vegas Area ?
We Pay 35% Buyer Referral Fee
Call- Tony Cera, Crs (702) 449-6685

Exp. #12 (12-18)

PROFESSIONAL SERVICES

PART TIME TO FULL TIME ASSISTANT WANTED.
MUST HAVE RE LIC., TECH SKILLS.
SEND RESUME TO
CALREALTOR1998 @GMAIL.COM

Exp # 2 (2-1-19)

A Plus Cares
Caregivers, Companions, Personal Assistants
Drivers, Housekeeping and more
Call 818-916-9802
310-294-1040
ApluscaresLA.com
Exp #1(1-1-19,]

A Plus Cares
Vacant House Cleaning
Green cleaning services and more
Call 818-916-9802
310-294-1040
ApluscaresLA.com
Exp #1 (1-1-19,

ENVIRONMENTAL INSPECTIONS
MOLD ¢ LEAD « SOIL » ASBESTOS
LICENSED/CERTIFIED & INSURED
PAMELA SILVER (818) 822-6815
www.pristineaire.info
Exp. #1 (1-19)

VACANT HOME CLEANING SPECIALIST
APPLE CLEANING/PAINT. FORECLOSURES, HAULING.
(661)298-2084JOHN/JUNECARPETSHAMPOO (818)929-9242

REGULAR WK/LY

Exp. #1 (1-19)

CaRealEstateLawFirm.com- A Real Estate Law Firm
Evictions, Easement Issues, Buyer/Seller Disputes
Broker/Agent Liability, Quiet Title, and more
Law Office of Jacob lloulian  Call 818-639-2626
Exp.#1 (1-1-19)

Termite Inspection

e Fast report (fax or e-mail)

* Bill to escrow

* Free inspection if competitive bid
* All works fully guaranteed

* We will beat or meet other bid

Retrofitting Inspection

¢ Gas shut-off valve

* Water conservation
-Ultra low flow toilet
-Shower head
-Certificate of compliance

* Smoke detector

* Window safety glazing

* Carbon Monoxide Detector

‘ECO HOME SAFE, INC'.

Call: (818) 886-7378 _,
(310) 328-7378 ¢

Jorge Chacon-“After serving our
country as a Sergeant in the U.S.

DENNIS P. BLOGK & ASSOGIATES

The Number One Law Firm Specializing in

TENANT EVICTIONS
UNLAWFUL DETAINER

€_80077EVICT |
o (38428)

* Guaranteed rapids filings

* No office visit required

* Free telephone consultations

* More experience than any other law firm

* Lockout Management service available

FULL COLLECTION
SERVICES

Open Monday through Saturday

$150 (uncontested plus costs)
www.evict123.com

The Park Regency Difference!
Why Not You?

REAL ESTATE

Marine Corps, | started as a new agent

MAINTENANCE & REPAIRS

NEALS KEY MOBIL LOCKSMITH
Perfect Closing Gift Re Key
Clients Home For Peace Of Mind
Quick On Time Service Convenient Billing.
NEALS KEY 818-363-8010
Exp.#3 (3-19)

BUILDING REPAIRS & REMODELING

RETROFITTING // HOME INSPECTION
CROWN CONSTRUCTION G.C. B850720
818-635-9910 ADAM REMODELING
PAINTING PLUMBING LISTING PREP
Exp.#1 (1-19)

in the business with Park Regency
Realty a little over a year ago. In my first
12 months alone, | did over $4.2 million
in production. Much of my success |
can attribute to the daily motivation

training, accountability programs and the
marketing support that we receive.”

WWW.GROWWITHPARKREGENCY.COM
£ FACEBOOK.COM/PARKREGENCY

818-363-6116 \ 10146 BALBOA BLVD,, GRANADA HILLS, CA 91344
BRE #01231306

PARK REGENCY
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CRTSTICO CRTSTICO

$39 per month

100%
COMMISSION

GOLD STAR REALTY

We Offer:
Full Time Experienced Broker

Equipped Offices & Conference Rooms

Most Southland MLS Services
Friendly and Helpful staff

(818) 757-4567

20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino

Realtor® Report

CRESTICO
Realty + Funding

December 2018 / January 2019

NORDHAGEN AND
DAUGHTERS

EXTERMINATING
COMPANY INC.

SRAR 2002 “ AFFILIATE OF THE YEAR"

YOU'VE TRIED THE REST...
YOU DEMAND THE BEST...

@ We do our OWN fumigations (No Sub-Contractor)

@ Salaried inspectors (NO COMMISSIONS)

@ FREE inspection if compefitive bid

@ Computer generated, emailed reports
 Recommended repairs performed by our company
 Licensed, insured and bonded

800-933-7378  800-649-1922 FAX
818-886-3454  661-255-1902 FAX
661-254-2133

TERMITE INSPECTIONS & FUMIGATIONS

Affiliate member SRAR

Affiliate member REOMAC

Member PCOC (Pest Control Operators of California)
(A Reg. #FPR 2861

WWW.Crestico.com

@ rentspree o

Free Pro Version

($120/yr) for SRAR members only

v/ Completed Application

v/ TransUnion Credit Report
v/ TransUnion Score

v/ Criminal Background Check
v/ Eviction Check

v/ Document Upload

v/ Reference Checks

MIKE RENTSPREE

SRARProlYr

www.srar.com
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Southland REGIONAL:
ASSOCIC IIJ ]Jj !z‘!lK’)!j

PRINT SHOP SERVICES

CALL US AT 818.947.2246

Make Us Your Choice For
All Your Printing Needs!

* Announcements ¢ Flyers

¢ Brochures e Postcards

* Business Cards ¢ Labels

* NCR Forms e Letterhead

* Door Hangers ¢ Color Copies
* Envelopes

most knowledgeable and trustworthy
group of professionals the industry
has to offer. But how do you let clients
know that? A

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS", INC.

Tell them. Show them.
Wear your REALTOR® pin
with pride. b

Only REALTORS® are members of the National Association of REALTORS®

www.srar.com

Text to 313131

Realtor® Report

COVERAGE THAT
GOES FARBEYOND
THE DRIVEWAY

m Products and services to meet all your insurance needs
m Business or Commercial

cer MOI e Leabs

THE PREMIERE ONLINE MARKETING SOLUTION
FOR REAL ESTATE AGENTS & BROKERS

“LET'STALK Marsh Agency
INSURANCE, Your Local Agent

CA License # 0J07585
IMjusT 11410 VICTORY BLVD
AROUNDTHE NORTH HOLLYWOOD, CA 91606
JMARSH1@FARMERSAGENT.COM

CORNER.”
https://agents.farmers.com/jmarsh1

Call 818.940.1890 today!

Smart choices last a lifetime.

£ FARMERS

INSURANCE

N\ CALL TOLL-FREE Jaa VISIT
Restrictions apply. Discounts may vary. Not available in all states. See \ - - U i
your agent for details. Insurance is underwritten by Farmers Insurance S 888 277 9779 ' POIntz'com
Exchange and other affiliated insurance companies. Visit farmers. com
for a complete listing of companies. Not all insurers are authorized to

provide insurance in all states. Coverage is not available in all states.

SRAR Texting Service

Sign up to get updates straight to your cell phone.

Get updates and reminders on your phone to stay in-the-know on all that s happening at
Southland Regional Association of REALTORS®

edu : educational classes, training and risk management

whatsup : social/networking events like mixers, expos and
multicultural events

involve : community involvement and charity drives @) 1o v orfoning SRAR'

texting service!
pol : updates on real estate issues, political events and
receptions with local officials

future : leadership opportunities and committee involvement

com : commercial events and classes

It's easy to sign up and you can unsubscribe at any time, just send a text
message with only the word ‘STOP' in the reply from any message from us.
Message and Data Rates May Apply.
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THIS IS US

Engel & Volkers evokes an experience of the highest caliber with the
utmost competence, exclusivity, and passion for all that we do. However
you measure success, we re prepared to exceed it.

Discover what our brand means to us, and what it can mean for you!

Now Hiring Real Estate Advisors
Call to schedule a confidential interview!

Represented in 34 Countries | Spanning Across 4 Continents | Over 10,000 Agents | Over 800 Shops

Engel & Volkers Sherman Oaks
16200 Ventura Boulevard ¢ Suite 101 « Encino * CA 91436
Email: shermanoaks@evusa.com * Phone: +1 818 474 2275

ENGEL&VOLKERS




