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SANTA CLARITA VALLEY

HOME, CONDO SALES FALTER

HOME AND CONDOMINIUM SALES FELL DURING

SEPTEMBER EVEN AS THE INVENTORY OF PROPERTIES LISTED FOR SALE INCREASED TO ITS HIGHEST LEVEL
SINCE AUGUST 2014, THE SANTA CLARITA VALLEY DIVISION OF THE SOUTHLAND REGIONAL ASSOCIATION
OF REALTORS REPORTED MONDAY.

A total of 162 single-family homes changed owners in September, down 25.3 percent
from the prior year. It was the lowest tally for the month on record. Realtors also assisted
64 condominium transactions with the total down 33.3 percent from September 2017.
“What we reported last month remained true throughout September — the market is
changing, it’s in transition,” said M. Dean Vincent, chairman of the Santa Clarita Valley
Division.

“An increase in the number of active listings combined with prices that fewer and
fewer buyers can afford, give the remaining buyers more bargaining tools,” he said.
“We’re still a long way from a buyers’ market, but anything that eases upward pressure
on prices is welcome.”

The Association reported 709 active home and condominium listings at the end of
September, an increase of 31.8 percent from a year ago. It was the fourth consecutive
monthly increase in the inventory, which comes on the heels of a virtually uninterrupted
monthly decline in listings that started in February 2016 and continued through this
May. At the September pace of sales, the inventory represented a 3.1-month supply,
which is the highest since January 2015.

The median price — where half the prices were higher and half were lower — of
single-family homes was $599,900 during September. That was up 2.5 percent from
a year ago yet 6.7 percent below the record high of $643,000 set in April 2006. The
condominium September median price was $385,000, which was up 6.9 percent from
a year ago.

That was 6.1 percent below the record high of $410,000 set this April.
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2018 SURVEY FINDS:

NUMBERS OF
R.E.TEAMS'
GROWING

BY GARY WASHBURN, PRESIDENT, AND DAVID WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

Home buyers and sellers are benefiting as
growing numbers of real estate professionals
merge their experience into teams designed
to maximize their combined strengths.

A recent national study found that teams
are becoming more common in the real
estate industry as an increasing number of
Realtors consider themselves a member of
a real estate team.

The 2018 Teams Survey conducted by the
National Association of Realtors found that
26 percent of respondents were members of
areal estate team while 73 percent were not.

The definition of a real estate team varies
with some states describing it as two or more
real estate salespeople or licensees who work
together to provide real estate services or
who hold themselves out to the public as a
member of a team.

Real estate teams are an appealing option
for consumers and professionals as they help

sales productivity by letting individual team
members thrive and showcase their own strengths
and skill sets while providing great service.

“Over the last few years, Realtors have
continued to embrace changing technology
and business tactics that are modernizing
the industry,” said Bob Goldberg, NAR’s
chief executive officer. “Real estate teams are
an increasingly popular business model in
response to consumer demand for a wide range
of specialties from their Realtor as they expect
constant support throughout the real estate
transaction.”

The median year that real estate teams were
established was in 2014 and Realtors typically
joined their
current real
estate team [
in 2016,
according to
the report.
Nearly 30
percent of [
Realtors had
two people on their real estate team, with a
median number of four team members.

Among respondents who are not currently
on a real estate team, 16 percent had
previously been on a team, while 84 percent
had never been a member of a real estate
team. For Realtors who are not currently on
areal estate team, nine percent have strongly
considered the prospect and 30 percent have
briefly considered joining or starting a real
estate team.

bl &

Real Estate
Teams 2018

The survey asked Realtors to choose from
a list of activities to explain their primary
functions on a team. The most common
answer at 88 percent was agent; followed by
broker, 50 percent; marketing, 47 percent;
administrative, 47 percent; and transaction
coordinator, 34 percent.

“This growing trend not only helps
our members share workloads and
responsibilities, but also allows Realtors
to benefit from the experience of fellow
professionals,” said NAR President
Elizabeth Mendenhall.* The synergies of a
well-functioning team are often an incentive
to relinquish some of the independence of a
solo practitioner and
offer many attractive
features for both
licensees and their
customers.”

In recent years,
24 states have put
statutes or formal
regulations in place
that address real estate teams. “These
regulations may continue to be relatively
minimal, limited largely to advertising
rules,” Mendenhall said. “Yet, as teams
continue to develop and as the practice
continues to evolve, it is possible that more
extensive regulations will also develop and
evolve.”

INCOME NEEDED TO BUY KEEPS RISING BUT:

OWNING POSSIBLE
}I_I\Ié'{ll;l DOWNPAYMENT

A local guide indicates income needed
to buy a single-family home in the San
Fernando Valley increased nearly 13
percent this August compared to a year
ago, but downpayment assistance and
guidance from a local agency may still
make buying possible for moderate- and
low-income buyers.

The Southland Regional
Association of Realtors’ “Income-
to-Loan Guide” for August showed
a 12.6 percent increase in the income
needed to qualify for an 80 percent
loan on the purchase of a Valley
median-priced home of $708,000.

That would yield a monthly
mortgage payment of $2,893 at the
national average interest rate of
4.57%. Add in monthly property taxes
and monthly insurance payments to
the total and housing payment rises
to $3,855 per month. Yet that is for the
purchase of a home at the median price,
which means half the sales were higher
and half were lower.

www.srar.com

As part of its effort to help buyers, especially
moderate- to low-income buyers, find affordable
housing, the Association’s monthly reports will
include tips on where to find downpayment
assistance. This month’s focus is on:

* Neighborhood Housing Services of Los
Angeles County — NHS provides assistance
from financial counseling, credit history
improvement, low-downpayment and low-cost
loans, to remodeling, community restoration,
and helping financially strapped owners keep
their home.

Income-to-Loan Guide

Single-Family Homes
Median Price

$708,000

Loan Amount (80%)

$566,400

— August —

the HOPE Homebuyer Workshop, in Canoga
Park, at 10 a.m., Monday, Nov. 3.

NHS’s goal is to help families of modest means
become homeowners.

It can assist households whose income meets
guidelines buy a home to live in as their primary
residence and not rent out to anyone else.

Applicants must be willing to invest in
education about the buying process and cannot
have any outstanding mortgage obligations at the
time of closing.

+12.6%

Year-to-Year Percentage Change in Income Needed to
Qualify for a Loan

San Fernando Valley

4.57% $2,893

Source: Southland Regional Association of REALTORS®
* PITl equals = Monthly loan principal & interest, plus taxes & insurance payments

Monthly Prop Taxes
$738

Monthly Insurance Payments
$224

Total Monthly PITI *
$3,855
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2019 MARKET FORECAST

MARKET SHIFT
WITH FEWER

SALES LIKELY
BY GARY WASHBURN, PRESIDENT, AND DAVID WALKER

SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

High home prices and eroding affordability
are expected to cut into housing demand and
contribute to a weaker California housing
market in 2019, while 2018 home sales are
expected to register lower for the first time
in four years, according to a housing and
economic forecast released recently by the

California Association of Realtors.

C.A.R.’s “2019 California Housing
Market Forecast” predicts a modest decline
in existing singlefamily home sales of 3.3
percent next year to reach 396,800 units,
down from the projected
2018 sales figure of
410,460. The 2018 figure is
3.2 percent lower compared
with the 424,100 pace of
homes sold in 2017.

“While home prices are
predicted to temper next
year, interest rates will likely
rise and compound housing
affordability issues,” said
C.A.R. President Steve
White.

“Would-be buyers who
are concerned that home prices
may have peaked may wait
on the sidelines until they
have more clarity on where
the housing market is headed.
This could hold back housing
demand and hamper home
sales in 2019.”

C.A.R.’s forecast projects growth in the U.S.
Gross Domestic Product of 2.4 percent in 2019,
after a projected gain of 3.0 percent in 2018. With

California’s nonfarm job growth at 1.4 percent,
down from a projected 2.0 percent in 2018, the

(000s)

Median Price

($000s)

Housing

p = projected

Home Resales

Percent Change
from Prior Year

Percent Change

Affordability Index*

30-year fixed rate

state’s unemployment rate will remain at 4.3
percent in 2019, unchanged from 2018’s figure
but down from 4.8 percent in 2017.

The average for 30-year, fixed mortgage
interest rates is expected rise to 5.2 percent in
2019, up from 4.7 percent in 2018 and 4.0 percent
in 2017, but will still remain low by historical
standards.

The California median home price is
forecast to increase 3.1 percent to $593,450
in 2019, following a projected 7.0 percent
increase in 2018 to $575,800.

“The surge in home prices over the past
few years due to the housing supply shortage
has finally taken a toll on the market,” said
C.A.R. Senior Vice President and Chief
Economist Leslie Appleton-Young. “Despite
an improvement in supply conditions,
there is a high level of uncertainty about
the direction of the market that is affecting
homebuying decisions. This is affecti
psychological effect is creating a mismatch
In price expectations between buyers and
sellers and will limit price growth in the

housing market in 2019 will also be a
primary concern for the California housing
market in 2019 as interest rates are expected
to rise further next year. The high housing
cost is driving Californians to leave their
current county or even the state. According
to C.A.R.’s 2018 State of the Housing
Market/Study of Housing: Insight, Forecast,
Trends report, 28 percent of homebuyers
moved out of the county in which they
8661\/7iously resided, up from 21 percent in

The out-migration trend was more
pronounced in tﬁe Bay Area, where housing
was the least affordable, with 35 percent
of homebuyers moving out because of
affordability constraints.

Southern California did not fare any
better as 35 percent of homebuyers moved
out of their county for the same reason, a
siﬁniﬁcant jump from 21 percent in 2017.
The substantial surge in homebuyers fleeing
the state is reflected by the home sales
decline in Southern California, which was

2019 California Housing Forecast

2013 2014 2015 2016 2017 2018 p 2019f
414.9 382.7 409.4 417.7 4241 410.5 396.8
-5.90% -7.80% 7.00% 2.00% 1.50% -3.20% -3.30%
$407.20 | $446.90 | $476.30 | $502.30 | $538.00 | $575.80 [ $593.40
27.50% 9.80% 6.60% 5.40% 7.20% 7.00% 3.10%
36% 30% 31% 31% 29% 28% 25%
4.00% 4.20% 3.90% 3.60% 4.00% 4.70% 5.20%

f = forecast * = Percent of households that can afford median-priced home

upcoming year.” o

Out migration, which is a result of the
state’s housing affordability issue, will also
be a primary concern for the California

Source: California Association of REALTORS®

down on a year-over-year basis for the first
eight months of 2018. Out migration will not
abate as long as home prices are out of reach
and interest rates rise in the upcoming year.

Ownership Is Possible

HELPING RENTERS
ACHIEVE THE DREAM

BY GARY WASHBURN, PRESIDENT, AND DAVID WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

Even in a real estate market with sky-high
prices and limited inventory, hanging around
Jesse Ibarra long enough could turn a sceptic
into a believer of his mantra: “Ownership is
possible.”

Ibarra, who is assistant vice president
and director of business development
for Neighborhood Housing Services of
Los Angeles County, was an enthusiastic
cheerleader for the housing opportunities
NHS offers.

NHS, which is a nonprofit, is dedicated
to strengthening communities through the
development and maintenance of quality
affordable housing, creation and preservation
of affordable homeownership opportunities,
SIépport of local leaders, providing financial
education, and increasing the financial
independence of families ang people in need.

4

Since 1984, NHS has developed and
rehabilitated over 21,260 housing and
commercial units, placed 4.4 million families
on the road to homeownership, created 225
block clubs, employed over 232 neighborhood
youth, and invested more than $5.35 billion back
into some of Los Angeles County’s toughest
neighborhoods.

NHS, working with the 10,300-member
Southland Regional Association of Realtors,
recently of-fered two classes at the Association’s
headquarters in Van Nuys.

One of the sessions met with more than 100
real estate professionals who wanted to learn
about how they and their clients could take
advantage of NHS services.

The second session drew 60 San Fernando
Valley residents who were eager to learn more
about how they, too, could achieve the American
Dream of homeownership.

“If an employer wants to educate employees
about housing possibilities,” Ibarra said, “NHS
can do those types of partnerships.”

He urged Realtors to think of NHS as a “lender
of first resort” for clients who live and work in
local neighborhoods.

“We want to be competitive,” he said. “We can
offer 3 percent minimum downpayment and most

Realtor® Report
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of our rates are lower than other lenders. Plus,
we can access further downpayment assistance,
layering different programs together.

“We want all your buyer,” he said, “not just
those with problems.” NHS currently has 28
properties for sale and half of those are already
in escrow, Ibarra noted.

Real estate agents can join a network where
referrals are made and referrals fees are possible.

“We’re looking for a network of brokers and
agents in neighborhoods throughout Los Angeles
County,” he said.

“The Valley has been so hot ... I need people
like yesterday. We have a lot of prospective
buyers in the $400,000 range.”

While NHS services are open to anyone,
the organization’s primary mission is to assist
medium- to lowincome families.

“We can paint a house for free. Plant trees.
Clean up,” he said. “Maybe there’s a sign that
needs to go up. Or a corner that poses public
safety issues.”

Services includes buying properties, helping to
sell properties, educating Realtor clients about the
process and getting them perqualified for a loan.
q “Whatever we can do,” he said, “we will

oit.”

www.srar.com



SAN FERNANDO VALLEY

SELLERS RULE, BUT
BUYERS’ CHOICES,

LEVERAGE GROW

BY GARY WASHBURN, PRESIDENT, AND DAVID WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

Realtors assisted the purchase of 422 single-
family homes and 126 condominiums during
September in the San Fernando Valley,
numbers that were down 22.1 percent and
35.4 percent, respectively, from a year ago.

Lower sales reflect a shift in the market,
seasonal forces, the impact of higher interest
rates, and the largest inventory of properties
listed for sale since 2016, the Southland
Regional Association of Realtors reported
Monday.

The median price of homes and
condominiums, while still rising, came in
1.5 percent and 2.4 percent, respectively,
higher than a year ago.

The Association reported a median price —
meaning half of the sales had higher prices and
half were lower — of $670,000 for homes and
$430,000 for condominiums.

Both figures were below their respective local
record highs set this year of $708,000 for homes
and $449,000 for condos.

“Depending on the price range, location, and
condition of the property, the seller is still in the
driver’s seat,” said Gary Washburn, the 2018
president of the Southland Regional Association
of Realtors.

“But now it may take longer to sell,” he said,
“because there are more homes listed for sale,
interest rates are higher, and buyers either can’t

afford the higher prices or those who can
qualify for a loan may want a price break or other
concessions.

“It truly is a market in transition,” Washburn
said, noting that while resale prices continue to
rise, the increases are “in the low single-digit
range, with some sales coming in below the list
price, and there are fewer properties receiving
multiple offers.”

The Association reported a total of 1,608
home and condominium active listings at the
end of September. That was up 16.9 percent
from a year ago and was the second consecutive

monthly increase.

It also was the highest number of active listings
for any month since September 2016, though
still well below the historical average that would
indicate a balanced market.

“Slowing down price appreciation and a rising
inventory sound like good news,” said Tim
Johnson, the Association’s chief executive officer.
“While there is a measure of uncertainty hanging
over the market’s long-term prospects, there are
no major storm clouds on the horizon today and
over the next three to six months there appear to
be more opportunities than potential pitfalls for
buyers and sellers alike.

“Buyers have more properties to chose
from and more negotiating leverage,” he said,
“while sellers can

San Fernando Valley . .
1991 12,965 Average Active Listings Per Month—2005-2018 still receive avery
1992 13,300 26% Source: Southland Regional Association of REALTORS® favorable prlce fOI'
2000 4606 -654% | 7,000 their home.”
2002 3172 -311% B At this
2003 2535 -20.1% 6,000 Record High: 13,300, 5
2004 353 244% \ setin 1993 September’s pace of
2005 3046 -34% | 5,000 sales the inventory
2006 5695 87.0% represented a
2007 6633 165% | 4,000 2.9-month supply,
2006 6516 -1.8% which was the
2009 3640 -451% | 3,000 . .
2010 3457 -56% highest since January
2011 3034 -117% | 2,000 2015. The inventory
2012 1552 -488% posted consecutive
2013 1298 -164% | 1,000 monthly drops for
2014 1,662 28.0%
205 1580 -49% nearly three-and-a-
2016 1477 -65% 2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 half years beginning
2017 1197 -19.0% in February 2015,
2018 1253 47% with the downward
spell finally breaking
this May.

Affordability, Disruption,
Rising Rates Top R.E. Issues

Housing affordability, disruptive technology
and rising interest rates lead the top ten issues
confronting real estate as 2018 winds down

and a new year approaches.

Those were among the conclu-
sions of the industry’s leading
professionals, the Counselors
of Real Estate. The CRE
designation goes to prominent
real estate practitioners who
are recognized for their exper-
tise, experience, and ethics in
providing advice that influ-
ences real estate decisions.

Each year CRE members
pool their research, analysis
and information to develop a
Top Ten Issues Affecting Real
Estate list and the substantia-
tion that validates it.

The list identifies the most
pressing trends and challenges
that will impact the housing

OhWNRE

OarWNE

and commercial real estate market now and in the

years to come.

“Real estate touches every American, from every

www.srar.com
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Top Ten Impacts on Real

Estate 2018-2019

Current Issues

. Interest Rates and the Economy
. Politics and Political Uncertainty
. Housing Affordability

. Generational Change/Demographics
. E-commerce and Logistics

Longer-term Issues

. Infrastructure

. Disruptive Technology

. Natural Disasters, Climate Change
. Immigration

. Energy and Water

part of the country and every walk of life,” said
ist Hugh Kelly at a recent meeting in Boston of the
National Association of Realtors. “The concerns facing
the real estate industry are our common concerns.”

CRE divided the list into two categories — issues
the organization believes the industry needs to be
thinking about in the coming year and issues that will
be important over the next 10 years.

anel-

“When it comes to politics,
CRE tries to illuminate rather
than advocate,” Kelly said.
“However, we think it is obvious
that the dysfunctional state of
our political discourse and our
unwillingness to compromise
on issues stand in the way of
problem-solving — problems
like the ones on this list.”

That’s especially true for
longterm issues that emerge
over the course of decades.

For example, it is widely
accepted and documented that
as infrastructure deteriorates, so
do the local neighborhoods and
communities.

Yet panelist Julie Melander

note that the inverse is true, too.

“In regions where infrastructure is invested in,” she
said. “We see a growth in population, an increase in
business investment, and a rise in property values.”

November/December 2018 5



DUANE GOMER EDUCATION

4\'
LICENSE RENEWAL SEMINAR w 4

PRESENTED BY SRAR 2018 EDUCATION COMMITEE SOUTHLAND REGIONAL

ASSOCIATION OF REALTORS®, INC.

LOW PRICE -
GREAT VALUE

$99 - SRAR - Members
$109 - Non-Members

CalBRE Sponsor #0054

SOUTHLAND REGIONAL ASSOCIATION of REALTORS®
Wednesday, December Sth, 2018 1:00 p.m. - 4:00 p.m.
SRAR Auditorium 7232 Balboa Blvd Van Nuys, CA 91406
| RUMAT THE PROCRAMWILL COVER

W oo 8 e o o i ko e i B et o e e

+ All students will receive the mandatory courses of agency, ethics, trust funds, fair housing, risk manage-
ment, management & supervision and two consumer protection courses by textbook or PDF.

¢ Although this meeting is not mandatory to renew your license through the use of our continuing education
courses, it is our most popular.

¢ Classroom testing on 15-hour Property Management Course immediately following the course.
¢ Instructions for online exams covering the remaining 30-hours will be given at the seminar.
+ All testing in accordance with current CalBRE rules.

SCHEDULE NOTE:
8:45 am. Registration 1. Value - Book $10
9:00 a.m. Course review 2. Money back guarantee
12:00 p.m. End of Session 3. Must cancel 48 hrs prior

TO REGISTER - EMAIL THIS FORM TO Vince Caffey: vincec@srar.com

or FAX to:(818) 786-4541 For more info callVince(818) 947-2268

Name Email

Address Phone ( )

City Zip Code BRE#

Credit Card # Exp. CVV Code

Signature December 5th 45 Hour

6 Realtor® Report November/December 2018 www.srar.com



YOUNG
PROFESSIONALS
NETWORK

| Southland Regional Association of Realtors®

Thursday, December 13, 201§
5:30pm — 7:30pm

$10 Entry Fee

(Includes 1 Drink Ticket &

4
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/

>

9,
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Graciously Sponsored By:

“Joll Brothers £

%ffg\ AMERICA’'S LUXURY HOME BUILDER" FA R M E R S
SN INSURANCE
2 [v

HML INVESTMENTS @REVERSE MORTGAGE \ » | CUTCO

A Real Estate Finance Company EDUCATORS CLOSING GIFTS

Contact Kathryn via email at KathrynC@srar.com or (818)947-2250 for more information.
Buy Tickets: https://SRARYPNMixer.eventbrite.com

www.srar.com Realtor® Report November/December 2018
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W" ommercial
™ al

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS®, INC. tate

ucation
Series
Overview of Commercial Real Estate

Investment Analysis

Wednesday, December 5, 2018
9:00am - 12:00 pm

+ Gross Rent Multiplier, Cash on Cash
+ Cap Rates, Internal Rate of Return
S + Rent Control and Its Impact on Commercial Property
R + Expense and Income Analysis, How to Calculate the Numbers
+ Know the Different Property Types and Different Buyer Types
& + Basic Commercial Lending and Loan Types
+ Where to Find Comps
- + Legal and Tax Consequences of Commercial Transactions
Brian Hatkoff, CCIM + Establish Yourself as An Expert!
Hatkoff Investments
All Classes Taught by Professional Practitioners Class #10 of 10 in the 2018 Cl Series
and held at the Association Office located at: For More Information on
7232 Balboa Blvd, Van Nuys, CA 91406 The 2018 Cl Series Visit:

commercial.srar.com

Real Estate NAT I O NAL

ASSOCIATIONs | #f
REALTORS®

REALTOR

December 5,2018 ~ Overview of Commercial Real Estate ~ $25.00
Make Checks Payable to SRAR & Return With This Portion to SRAR, 7232 Balboa Blvd., Van Nuys, CA 91406 (Att’n Educ. Dept)

Complete Below If Paying By Credit Card & Fax to the Education Department 818-786-4541 or email to vincec@srar.com
*Certificate of Completion does not provide continuing education credits

First Name Last Name Telephone #
VISA/MC/AMEX/DISC# Exp.Date___/ cvv
$ Amount Signature Email

Realtor® Report November/December 2018 www.srar.com



SIGN UP TO RECEIVE UPDATES
ON YOUR MOBILE PHONE®

Get updates & reminders straight to your phone T ——
and stay in-the-know on all that is happening at N
Southland Regional Association of REALTORS® B

Thank you for joining the SRAR

dvocacy text alert. For HELP
Reply HELP. Reply STOP pol to
Optout.

ot

Thank you for joining the SRAR
Social Networking text alert. For
HELP Reply HELP. Reply STOP.

How to Opt In:

Thank you for joining the SRAR
all things Commercial text alert.
For HELP Reply HELP. Reply

Text the keyword of your desired category to the number 313131.
If you would like to opt into multiple categories, please send in

Community Involvement text
alert. For HELP Reply HELP.

separate text messages with each keyword.

G FUTURE

KEYWORD: CATEGORY DESCRIPTION: WHAT YOU’LL RECEIVE
EDU >> Educational Classes, Training, Risk Lunch & Learn, Risk Management, RPR Classes, etc.
Management (2-4 times a month)
COM >> Commercial Day & Commercial Classes Twice a month notice of Class Schedule, Commercial

Networking Meetings & Commercial Day.

INVOLVE >> Community Involvement & Charity Drives Toy Drive, Backpack Drive, Blood Drive, Charity Golf
Tournament, etc. (6-8 times a year)

FUTURE >> Leadership Institute & Committee Application (Sept.) Notice of Committee Applications, (Feb.) notice
of Leadership Institute Class, etc.

WHATSUP >> Social & Networking Events YPN (Young Professional Network) Mixers, Golf
Tournament, EXPO, Area Networking Meetings, etc.
(2-4 times a month)

POL >> Updates on Real Estate Related Issues, Call to Actions, Legislative Panels, Legislative Day,
Political Events & Receptions etc. (6-8 times a year)
WHATSNEW >> New Member Benefits & Product Services Alerts on new benefits and services offered at SRAR.
A Note: Some cell phone services may require you to call your provider and grant permission to receive messages from 313131.
N\~
® 1t is easy to sign up & you can unsubscribe at any time, just send a text message with only the word “STOP”

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS”, INC.

when you reply to any message from us. Message & Data Rates May Apply!

www.srar.com Realtor® Report November/December 2018 9



REGION AL
REALTORS", INC.

Each year, with support of the SRAR Charitable D
il Foundation, SRAR selects children from a local
school in a low income area of the San Fernando

Valley to give them a memorable and happy
Holiday experience.

In December, up to 80 children will come to the
SRAR Office in Van Nuys where they will be
treated to a delicious lunch, a visit from Santa
Claus, and presented with gifts that they can share
with their family.

You can help spread the Holiday cheer by
sponsoring one of these children. Take a moment to
sponsor a child today!

Your sponsorship is tax deductible. SRAR

Charitable Foundation 501c3 #95-4323748
'| "._'|

'.\- ‘. ud 1 s =
r-—-— - - - - - - - - - - - - - - - - - - - — —/ —/ /1
| Name: # of Children to Sponsor at $25 each: |
Phone #: Email:
| Do you prefer to sponsor anonymously? |:| YES |:| NO |
| Do you prefer to sponsor a child in someone’s name? I:I YES I:I NO |

| If yes, please provide the name: |

| To sponsor by credit card, complete the information below. Checks may be made to “SRAR Foundation” |

and sent to Kathryn Cooney at 7232 Balboa Blvd. Van Nuys, CA, 91406

| CC#: Expiration Date: |

Name as it Appears on Card: Total Amount to be Charged:

Signature to Authorized Charge:

Completed forms with credit card information may be faxed to 818-786-4541.
| If sponsoring by check, please send form along with check by mail or send through email to KathrynC@srar.com. |
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR OCTOBER 2018

ACTIVE INVENTORY ES CS WS SFV TOTAL __ EXT
NEW LiStiNgS ....vovevveeriiiiieieeeeeceeeee s
Total Active LiStingS........cccoeveveerrreesiieieieins
Average Days on Market...........cccccoevevevevevivenennnn,
Average List Price in Thousands ...............ccc.......
Median List Price in Thousands ................c.c........
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio .........coovevveveereicirieisccicines
EXPIFAtions ...

PENDING SALES
New Escrows Opened............cccevevececuevevevecuennnee.
Total YTD Escrows Opened..........ccccovevevvevevevecnnnae
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price..................

CLOSED SALES:

New ESCrows ClOSed...........cccovevvvevvvveeiiiiiiiisienne
Total YTD Escrows Closed..........cccceeeveveveveveeennee.
Volume of New Sales Dollars in Millions................ . : : .
Volume of total YTD Sales in Milions ...vovevevii e 350.748....... 879.065...... 759.037 ......... 872.329 .. 1,161, 843 ... 4,032.023.....1,978.770 ......... 6,010.792
Average Sale price in ThOUSANAS .......c..ovverevvrrrres eoveeeee 5451, 1,1826....... 12744 ... J(R Jo— 9034 ............. 916.7............ GO J—— 754.4
Median Sale Price in Thousands ...............ocovvve.... : : : B77.0 7450 ........... 678.0..... ..365.

COo0P SABS.....eeccieeee
Percent of COOp Sales .........coovveevevecceeeicccee
Average Days on Market.............cccccevevererircrennen.
Sales at LISt PrCE .....covvvveeececceeeeeeceeee e
Percent of Sales at List Price............cccccovvevevevennnne
Sales to Listing Inventory Ratio..........c.ccccvevvnnee.
Final Sale to New Listing Ratio ...............cccceveveene

CLOSED SALES TYPE
ForecloSure/REQ............coveveveveeeeeeeeeeeeeeeeceeveeerene
Seller CONCESSIONS .......veveeeeeeeeeeeeeee e
Short Sale
Standard ....

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR OCTOBER 2018

ACTIVE INVENTORY EN ES () WN WS SFVTOTAL  EXT TOTAL
NEW LiStingS ....ccovovvvevereieieieseeese s
Total Active Listings........
Average Days on Market
Average List Price in Thousands ............cccccevueee.. . . . .909.8........... 5755 . 546.0............ 528.7 oo 538.4

Median List Price in Thousands ............c.cccveveen.e. .4490.......... 489.0 ............. 465.0............ 420.0 ..o 450.0
BOMS .o

Average BOM Price in Thousands ........................
BOM 10 Sale Ratio ........oovvevecvreeireieiceeiienee,
EXPIrations .......ccovvvvvieieeeceece e

PENDING SALES
New Escrows Opened............ccccevevveruevevevecuennnne.
Total YTD Escrows Opened...........ccccccoevevevnneeee.
New Open Escrows Average Days on Market .......
New Open Escrows Average List Price.................

CLOSED SALES:
New ESCrows ClOSEd............ccovvvvvvvvrviirirsennns
Total YTD Escrows CloSed.........cccovvvvvevevevevnenne.
Volume of New Sales Dollars in Millions...............
Volume of total YTD Sales in Millions ...................
Average Sale price in Thousands .............c.c.........
Median Sale Price in Thousands ..............cccu.......
CO0P SAES.....vvrcreieteteeee e
Percent of COOp SaleS ......ccoveveeevercrirciccice
Average Days on Market.............cccoovvvvreieicinnne.
Sales at LiSt PriC......ccveeeccceccee e
Percent of Sales at List Price............c.ccccvvevevenneee.
Sales to Listing Inventory Ratio............c.ccceveveeee.
Final Sale to New Listing Ratio .............c.ccccevvnee.

CLOSED SALES TYPE
Foreclosure/REQ..........ccoveveveeeeeeeeeeeeees
Seller CONCESSIONS .....c.veveveeieeeeeeeee e
SOt SalB ..
Standard ...

www.srar.com Realtor® Report November/December 2018 13



SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR OCTOBER 2018

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL _ SCVTOT _EXT TOTAL
NEW LISHNGS oo
Total Active Listings..
Average Days on Market ...
Average List Price in Thousands....
Median List Price in Thousands...

....... T
6747......THAY....
200

Average BOM Price in Thousands.
BOM to Sale Ratio..............
EXDITALIONS w..ovveeeese s e 8

PENDING SALES
New ESCIOWS OPENEU.......ococveccveecc e v
Total YTD Escrows Opened.........cc....eev..
New Open Escrows Average Days on Marke
New Open Escrows Average LiStPrice ... oo

CLOSED SALES:
New Escrows Closed
Total YTD ESCTOWS ClOSBT ........vvvervceveeeveer e 102
Volume of New Sales Dollars in Millions. ....6.065
Volume of total YTD Sales in Millions..... .60.406.
Average Sale price in Thousands.......
Median Sale Price in Thousands............c.c..vovvccvves ... 450.0.
00D SAIBS ..o e 11.
Percent of Coop Sales ... 229
Average Days on Market
Sales at List Price..............
Percent of Sales at List Price....
Sales to Listing Inventory Ratio

- L3N 5711

0 s 3200 ... 560.0

Final Sale to New Listing Ratio .....
CLOSED SALES TYPE

FOrECIOSUTE / RED ..vocoece (R 0

Seller CONCESSIONS w.....vocevvvvecvvveseesoes s 0. 0...

SNOME AR ..o 0. 0...

Standard .. .12, 1.

OINET .o (L 0

SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR OCTOBER 2018

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL _SCVTOT EXT _ TOTAL

NEW LISHNGS vvvvvevoeeeeseeeseeesss s ervesesins 0.

Total ACHVE LISHINGS.......vvvverevveeeeeeeeesssiennes i 3.

Average Days on Market ..........ccvvveeccceescceecc e 140.

Average List Price in Thousands ...

Median List Price in Thousands.... ..699.9.
BOMS oo oo 0.
Average BOM Price in ThOUSANGS......oocccvvcc s e 00.
BOM 10 Sale Rati0 ..ooccooocovveee e i 00.

EXDITAHONS ..o e 0

PENDING SALES
New ESCIOWS OPENED ......oovoeeccs v 0
Total YTD Escrows Opened ...
New Open Escrows Average Days on Marke .
New Open Escrows Average List Price ..............ooe. oo 0.0 00, 323.0

CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed .......

Volume of New Sales Dollars in Millions.
Volume of Total YTD Sales in Millions.....
Average Sale price in Thousands .
Median Sale Price in Thousands...
C0p SalES ...ovvevver
Percent of Coop Sales ...
Average Days on Market
Sales at List Price..............

Percent of Sales at List Price....
Sales to Listing Inventory Ratio.....
Final Sale to New Listing Ratio .........c...oovvvrciones e

CLOSED SALES TYPE
FOrRCIOSU® / RED ..o
Seller Concessions ..
Short Sale..........
Standard .. . 210,
OHNBI oo (R | S (S
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an adverfisement is not intended as an endorsement or recommendation of the services offered.

REAL ESTATE oA |

Have Customers Buying in The Las Vegas Area ?
We Pay 35% Buyer Referral Fee
Call- Tony Cera, Crs (702) 449-6685

Exp. #12 (12-18)

PROFESSIONAL SERVICES

PART TIME TO FULL TIME ASSISTANT WANTED.
MUST HAVE RE LIC., TECH SKILLS.
SEND RESUME TO
CALREALTOR1998@GMAIL.COM

Exp # 12 (12-12-18)

A Plus Cares
Caregivers, Companions, Personal Assistants
Drivers, Housekeeping and more
Call 818-916-9802
310-294-1040
ApluscaresLA.com

Exp #1(1-1-19)

A Plus Cares
Vacant House Cleaning
Green cleaning services and more
Call 818-916-9802
310-294-1040
ApluscaresLA.com

Exp #1 (1-1-19

ENVIRONMENTAL INSPECTIONS
MOLD ¢ LEAD « SOIL » ASBESTOS
LICENSED/CERTIFIED & INSURED
PAMELA SILVER (818) 822-6815
www.pristineaire.info
Exp. #1 (1-19)

VACANT HOME CLEANING SPECIALIST
APPLE CLEANING/PAINT. FORECLOSURES, HAULING.
(661)298-2084JOHN/JUNECARPETSHAMPOO (818)929-9242

REGULAR WK/LY

Exp. #1 (1-19)

CaRealEstateLawFirm.com- A Real Estate Law Firm
Evictions, Easement Issues, Buyer/Seller Disputes
Broker/Agent Liability, Quiet Title, and more
Law Office of Jacob lloulian  Call 818-639-2626
Exp.#1 (1-1-19)

MAINTENANCE & REPAIRS

NEALS KEY MOBIL LOCKSMITH
Perfect Closing Gift Re Key
Clients Home For Peace Of Mind
Quick On Time Service Convenient Billing.
NEALS KEY 818-363-8010
Exp.#3 (3-19)

BUILDING REPAIRS & REMODELING

RETROFITTING // HOME INSPECTION
CROWN CONSTRUCTION G.C. B850720
818-635-9910 ADAM REMODELING
PAINTING PLUMBING LISTING PREP
Exp.#1 (1-19)

www.srar.com

Realtor® Report

Termite Inspection

e Fast report (fax or e-mail)

* Bill to escrow

* Free inspection if competitive bid
* All works fully guaranteed

* We will beat or meet other bid

Retrofitting Inspection

¢ Gas shut-off valve

* Water conservation
-Ultra low flow toilet
-Shower head
-Certificate of compliance

* Smoke detector

* Window safety glazing

* Carbon Monoxide Detector

‘ECO HOME SAFE, INC'.

DENNIS P. BLOGK & ASSOGIATES

The Number One Law Firm Specializing in

TENANT EVICTIONS
UNLAWFUL DETAINER

€ 80077 EVICT
o (38428)

* Guaranteed rapids filings

* No office visit required

* Free telephone consultations

* More experience than any other law firm

* Lockout Management service available

FULL COLLECTION
SERVICES

Open Monday through Saturday

$150 (uncontested plus costs)
www.evict123.com

REAL ESTATE

Adam Alvarado
CalBRE license # 01883032

Park Regency
Proudly Welcomes

Timothy Atwood
CalBRE license # 01956438

WWW.GROWWITHPARKREGENCY.COM
£ FACEBOOK.COM/PARKREGENCY

818-363-6116 \ 10146 BALBOA BLVD,, GRANADA HILLS, CA 91344

PARK REGENCY

BRE #01231306
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

ADVERTISING | FINANCIAL  [BETERMITE INSPECTION & FUMIGATION
ADVERTISE CRESTICO Bg&gﬂ¢€§§ AND

IN THE Realt}’ + Fundlng EXTERMINATING
REALTOR® REPORT COMPANY INC.

SRAR 2002 “ AFFILIATE OF THE YEAR"

YOU'VE TRIED THE REST...
YOU DEMAND THE BEST...

Make your ad

POP!

With Color!

*Place a display ad and see your
Company advertised on our websitel

@ We do our OWN fumigations (No Sub-Contractor)

@ Salaried inspectors (NO COMMISSIONS)

@ FREE inspection if compefitive bid

@ Computer generated, emailed reports
 Recommended repairs performed by our company
 Licensed, insured and bonded

800-933-7378  800-649-1922 FAX

Helping you:
Get more business done.
visit the “print shop” link for more information at: Sueanlioeve SRS
818-886-3454  661-255-1902 FAX
www.srar.com
or call 661-254-2133

(818) 947-2244 [t

Affiliate member REOMAC

*Ads on srar.com may vary from display ad in content and form. Web ads are designed by the SRAR I
Graphics Department. Southland Regional does not constifute endorsement of the products or Member PCOC (Pest Control Operators of California)

services advertised in our publication, REALTOR REPORT, or on www.srar.com. CRTESTICO CRTESTICO WIWW.CIEsH C0.com (A Reg. #PR 2861

TERMITE INSPECTIONS & FUMIGATIONS

REAL ESTATE

$39 per month
100% @ rentspreero

COMMISSION Free Pro Version

GOLD STAR REALTY v/ Completed Application

v/ TransUnion Credit Report
v/ TransUnion Score

v/ Criminal Background Check
v/ Eviction Check

v Document Upload

v/ Reference Checks

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services
Friendly and Helpful staff

(818) 757-4567
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino §| e SRARProlYr

Realtor® Report November/December 2018 www.srar.com




REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an adverfisement is not intended as an endorsement or recommendation of the services offered.

Southland REGIONAL:
ASSOCIC IIJ ]Jj !z‘!lK’)!j

PRINT SHOP SERVICES

CALL US AT 818.947.2246

Make Us Your Choice For
All Your Printing Needs!

* Announcements ¢ Flyers

¢ Brochures e Postcards

* Business Cards ¢ Labels

* NCR Forms e Letterhead

* Door Hangers ¢ Color Copies
* Envelopes

most knowledgeable and trustworthy
group of professionals the industry
has to offer. But how do you let clients
know that? A

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS", INC.

Tell them. Show them.
Wear your REALTOR® pin
with pride. b

Only REALTORS® are members of the National Association of REALTORS®

www.srar.com

Text to 313131

Realtor® Report

COVERAGE THAT
GOES FARBEYOND
THE DRIVEWAY

m Products and services to meet all your insurance needs
m Business or Commercial

cer MOI e Leabs

THE PREMIERE ONLINE MARKETING SOLUTION
FOR REAL ESTATE AGENTS & BROKERS

“LET'STALK Marsh Agency
INSURANCE, Your Local Agent

CA License # 0J07585
IMjusT 11410 VICTORY BLVD
AROUNDTHE NORTH HOLLYWOOD, CA 91606
JMARSH1@FARMERSAGENT.COM

CORNER.”
https://agents.farmers.com/jmarsh1

Call 818.940.1890 today!

Smart choices last a lifetime.

£ FARMERS

INSURANCE

N\ CALL TOLL-FREE Jaa VISIT
Restrictions apply. Discounts may vary. Not available in all states. See \ - - U i
your agent for details. Insurance is underwritten by Farmers Insurance S 888 277 9779 ' POIntz'com
Exchange and other affiliated insurance companies. Visit farmers. com
for a complete listing of companies. Not all insurers are authorized to

provide insurance in all states. Coverage is not available in all states.

SRAR Texting Service

Sign up to get updates straight to your cell phone.

Get updates and reminders on your phone to stay in-the-know on all that s happening at
Southland Regional Association of REALTORS®

edu : educational classes, training and risk management

whatsup : social/networking events like mixers, expos and
multicultural events

involve : community involvement and charity drives @) 1o v orfoning SRAR'

texting service!
pol : updates on real estate issues, political events and
receptions with local officials

future : leadership opportunities and committee involvement

com : commercial events and classes

It's easy to sign up and you can unsubscribe at any time, just send a text
message with only the word ‘STOP' in the reply from any message from us.
Message and Data Rates May Apply.
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REA

Learn more at www.Conference.realtor
Register today at www.Register.realtor

O STON!

CONFERENCE

nnnnnnn

The easiest way
for agents to
track their expenses.

AREA MEETING ANNOUNCEMENTS

oUTWEST i

Chairperson; Ron Henderson

Phone: (818) 999-3981

Education & Vice-Chairman: lan Mayer
Phone: (818) 298-3405

Vice Chairman: Elise Shuben
Phone: (818) 590-2989

Location: Weiler’s Deli
22323 Sherman Way

Canoga Park, CA 91303

Meet & Greet 8:00 A.M. - 8:15 A.M.

Time: 8:15 A.M. - 9:30 A.M.

Education, Networking, MLS Pitches,

Guest Speakers
http://www.outwestmarketing.com/
www.facebook.com/OutwestMarketingMeeting/

COMM. INVST. PROR. 3" Tues of mo.

Chairperson: Brian Hatkoff, CCIM

Phone: (818) 701-7789

Web: www.commercialdataexchange.com
Time: 8:30 A.M.

Location: SRAR Auditorlum

7232 Balboa Blvd., Van Nuys

Now Includes Business Opportunities

Chairperson: Fliip Crispino

Phone: (818) 635-6743

Location: Hyperion Public 2969 Ventura Blvd, Los
Angeles, CA 91604 Limited Parking in the lot next to
Hyperion Public.

Additional parking is available across the streetin the
Coldwell Banker lot, 12930 Ventura Bivd.

11:45am: Networking/Lunch

12:00pm—1:30pm: Meeting
Education, Networking, MLS Pitches, Guest Speakers

East North  1st Thursday of mo.

Chairperson: Rudy H. Leon
Phone: 818-642-7839

Co-Chair: Daniel Villegas
Phone: 818-585-8397

Location: Lulu’s Restaurant
16900 Roscoe Blvd.
Van Nuys, CA 91406 in the back room

Time: 8:30 A.M —10:00 A.M.
Affiliate Networking, MLS Pitches, Guest Speakers

Attention all Veterans and their spouses.
The Caring connection is coming to speak about
Veteran’s Aid & Attendance Pensions.

On Qctober 4th 8:30 AM at Lulu’s at Roscoe and
Balboa at the East-North Realtor meeting.

Topics include: Elder care Options Medi-cal Benefits
Medicare Benefits Assisted Living “Waiver”

NATIONAL
ASSOCIATION of
| REALTORS®

S e e e e e

EXPO | NOVEMBER 2-5, 2018

Every Friday - Except Holidays

Chairman: 818-681-3343

Joseph A. "Bud" Mauro, REALTOR®

Location: El Cariso Golf Course restaurant
13100 Eldridge Ave, Sylmar, CA 91342
Directions: Exit the 210 Fwy at Hubbard St,
North to Eldridge Ave, East to the Golf Course
Thomas Guide: TG - 482D 3

SCV CARAVAN 2nd & 4th Fridays

SCV Networking Meeting

(Co-Chairperson: Louisa Henry
661-607-1684 or louisahenry8@gmail.com
Affiliate Chair: Imelda Leano- imelda.leano@usbank.com

Location; Santa Clarita Sports Complex

20880 Centre Pointe Pkwy, Santa Clarita 91350

Dates: 2"and 4th Fridays of the month * Some exceptions-see
online schedule at www.srar.com

Time: 9:00 am Networking 9:30 am Meeting

Cities: Group 1- 2" Friday- Canyon Country, Newhall, Saugus
Group 2 - 4" Friday- Castaic, Stevenson Ranch, Valencia




