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VIRGINIA MARTINEZ
Regional Sales Manager

LA North Region

Direct: 818.929.1529
Virginia.Martinez@nafinc.com
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ED BANUELOS
Branch Manager
Your Mortgage, Your Terms NMLS# 794093

Cell: 818.271.7069
Direct: 818.356.9511

= Loans to $15 million Ed.Banuelos@nafinc.com

= FERNANDO ARBOLEDA
= Unlimited cash out A Sr. Loan Consultant
= NMLS# 449752
= Local appraisers SN 818.203.1882
* FICO down to 580 3 JENN PEPO
2 Loan Consultant
= Creative solutions for self-employed borrowers 4 NMLS # 1396215
5 805.416.4744
= Business funds allowed for down payment
& reserves RACHNA KHANNA
Sr. Loan Consultant
NMLS# 866768

= Non-occupying co-borrowers allowed i e

= Down Payment Assistance (DPA’s) programs SHONTA CLARK
NMLS# 453545
Sr. Loan Consultant
424.354.7411

= Onsite in-house processing

TARA FLINN

Business Development Manager
NMLS# 1532165

818.458.8244

Discover a mortgage team that provides the
service you deserve.

Discover a mortgage team that has the right

loan product to fit your specific needs. JUAN QUINTANILLA

Loan Consultant

Discover New American Funding. NMLS #645095
323.842.4481
ALMA PULIDO
Sales Manager
VAN NUYS BRANCH “SB  wiLs #254571
16600 Sherman Way Suite 100 8153471182
Van Nuys, CA 91406 e E e e
310.622.7760 Loan Consultant
NMLS#1005515
branch.newamericanfunding.com/VanNuys 510.326.7954

Licensed by the Department of Business Oversight under the California Residential Mortgage Lending Act. NMLS ID#6606. Subject to
borrower and property qualifications. Terms and conditions are subject to change without notice. Not all applicants will qualify. Corporate Office 14511
Serontunity  Myford Road, Suite 100, Tustin CA 92780. Phone (800) 450-2010. 06/2018.
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IN SUMMER 2018, SRAR’S “PARTNERS IN
CONSERVATION” FACILITATED A TOUR OF
THE GREEN FEATURES OF THE DISCOVERY
BUILT BY CALIFORNIA HOMEBUILDERS IN
MISSION HILLS.

The community has 12 homes in three floor plans starting in the mid-$500k with
standard green $-savings features including roof-mounted solar, tankless water heater,
dual-glazed windows, water saving plumbing

fixtures, Energy Efficient Forced HVAC with smart-home controls, radiant heat
reflective barrier roof, full insulation in exterior walls & roof, LED lighting, and full
weather stripping on all exterior doors. This is part of California Home Builders (CHB)
“Smart and Green” home building philosophy where sustainable green features are not
considered ‘upgrades’ but are standard.

We had a delicious catered lunch, CHB’s construction & sales staff explained the
features in details with a very lively audience Q&A, and then did a tour of the green
features in 1 ready floorplan. Julie Jacobson Chair of PIC says — “It’s refreshing to meet
a knowledgeable staff who knows their green features so well they can explain them

in simplified understandable terms. The home is both stylish and functional with no
sacrifice on comfort or design from the green features, plus built to save money on
utilities in the long term!”.

Please look for another informative local green home tours coming up in fall or winter
with SRAR’s Partners in Conservation!
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REALTORS APPLAUD TARGETING OF
ONLINE DISCRIMINATION

THE U.S. DEPARTMENT OF HOUSING AND URBAN DEVELOPMENT
RECENTLY FILED A HOUSING DISCRIMINATION COMPLAINT AGAINST A
SOCIAL MEDIA SITE, ALLEGING THE SITE'S TARGETING TOOLS ALLOW
ADVERTISERS TO INTENTIONALLY EXCLUDE SPECIFIC DEMOGRAPHICS
FROM VIEWING OR RECEIVING CERTAIN HOUSINGRELATED ADS.

HUD claimed that Facebook violated the fair Housing Act by enabling
advertisers to discriminate against prospective renters and buyers based
on their race, color, religion, sex, familial status, national origin, or
disability.

“As America recognizes the 50th anniversary of the Fair Housing
Act, Realtors strongly support a housing market free from all types of
discrimination” said Elizabeth Mendenhall, president of the 1.3-million
member National Association of Realtors. “As various online tools and
platforms continue to transform the real estate industry, our understanding
of how this law is enforced and applied must continue to evolve.”
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CERTIFIED RETROFITTING COMPLIANCE SERVICES

gomeftroretro.com
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CERTIFIED RETROFITTING
COMPLIANGE SERVICES
Since 1996

¢ Water Conserving Toilets & Fixtures

e Automatic Seismic Gas Shut-0ff Valves
* Smoke & Carbon Monoxide Alarms

e Water Heater Strapping

¢ Sliding Door Safety Glazing

CONTACT US TODAY!
www.gometroretro.com
800.450.3660

CLICK HERE
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VOTE!!!

BOARD OF DIRECTORS ELECTION

Voting for the 2019/2020 SRAR Board of Directors will begin September 25, 2018 and remain open through NOON, Tuesday, October 9, 2018.

Members will elect six (6) directors for a two-year term .

The primary method of voting is electronic by accessing the SRAR.com website, clicking on the the election button and following the instructions. Voting

is fast, simple, secure and confidential.

All REALTOR® members in good standing are eligible to vote. Members who do not have internet access may request a written ballot by contacting
Donna Davis at DonnaD@srar.com or (818) 947-2253. All members may vote only once; therefore, members who request a written ballot will be

blocked from voting online.

Take an active role in the future of your association by exercising your right to vote for the individuals who will lead the association for the next two years.

MICHAEL DEAN VINCENT SLATE
CANDIDATE

Real Estate is what | do, all day, every day, just ask
my wife! | was born to help, advocate and lead. With
Real Estate as my passion, this is a natural position for
me. With the Board of Directors leading, advocating and
fighting for the good of the order, | have been involved
most of my Real Estate career. | am currently or have
previously served as President and Chairman of SCV Council, C.A.R. Director,
Chair of SCV MLS and SCV G/A, and other committees including SFV G/A and
Communications. Real Estate is my passion. | look forward to continuing to
advocate for clients’ property rights and for our Realtor® members.

GINA UZUNYAN SLATE CANDIDATE

Real Estate is my life. 1 am very involved and
passionate about my profession. | have had the honor to
serve on behalf of our members at SRAR, CAR and NAR.
One of my life's missions is to advocate for Real Estate,
private property rights and our profession.

LILIANA ALFONSO
SLATE CANDIDATE

| have served as a volunteer on various SRAR
committees, and completed SRAR’s Leadership
Institute. | am currently a Director at CAR serving my
second year as well as a member on committees such
M as Housing, Global Real Estate, and Public Policy,
&< Legislative, Transaction and Regulatory. At the National
< level, [am a member of the Diversity Committee. | am

: very passionate about my work, and enjoy giving back

to the community, fellow Realtors®, and clients. | strongly believe in organized
real estate and my commitment to the industry. | want to help promote SRAR and
encourage people to get involved. Our industry is going through a lot of changes
and together we can be stronger. Given my experience, commitment and active
involvement in SRAR, CAR, NAR, I hope that you will strongly consider me to
serve for a second term on the Board of Directors at SRAR.

JEFFERY ROBERT PHILLIPS
SLATE CANDIDATE

Why Board of Directors? The simple answer is |
want to give back to my trade. | have spent the last 13
years in the Real Estate space with 11 of them being
a REALTOR®. | have had the opportunity to serve as a
President in a neighboring association; the last 9 years
with CAR on committees such as Strat Planning and
Legislative and here at SRAR on BOD, chaired MLS,
Vice Chaired Technology and served on GA. With each
appointment, | lear more about this business so | can help other agents leam
how to grow theirs. | don't view my volunteer positions as 'service' as much as a
benefit, giving me the opportunity to become a better REALTOR®, Broker and
mentor. As a member of the Southland Regional AOR Board of Directors, | will
work hard to protect and benefit our REALTOR® membership and its foundation.

Realtor® Report

RANAHELENE LINKA SLATE CANDIDATE

| have been an ACTIVE member of SRAR since the
beginning of my career 42 years ago. | have been a
CAR Director since the 1990's. | have watched real
estate change continually and the need for agents and
Brokers to grow and change with the markets. | have
been a Director, Instructor, Committee member, Chair,
Vice Chair, Liaison, Volunteer always. My involvement
helps me understand what new Realtors need to be successful, stay out of
trouble, help their clients and their neighborhoods! | am always contributing to my
profession, both in money and in time | give to SRAR, CAR and to my company as
a Compliance Officer. My career has been a wonderful, successful one and | love
the ability to give back , not only to clients but to other agents. | will stay involved
with SRAR because | want to give back the knowledge | have accumulated, and
help make decisions that will enhance our Membership.

ROBERT LA'TARANCE JOHNSON
SLATE CANDIDATE

Volunteering time and collaborating with fellow
Realtor members as Region 18 Team Captain for
C.AR's initiative on tax portability 2018, being active
on various committees and subcommittees at SRAR,
& participating in various Board of Director megtings
has given me the opportunity to experience first hand
how the democratic process works at the local, state,
and national levels. | want to use the experience | have gained to further the
accomplishments of our organization, and help increase our membership at the
board. Many Realtors are starting in real estate as a second career, and | know first
hand the challenges we face and how important it is that we are given as much
support as possible by our local Association. From education to technology,
advocating effectively for affordable homeownership and protecting homeowner
grivate property rights, SRAR provides us with the tools to help us serve our clients

etter.

j RICH PISANI SLATE CANDIDATE

§ joined SRAR in November of 2010. In 2013 | began
¥ serving on the MLS COMMITTEE, VICE CHAIR in 2016
and CHAIR in 2017. I began serving on the GRIEVANCE
COMMITTEE in 2013 as a voting member and as its
VICE CHAIR today. | currently serve as CHAIR on the
ADVERTISING SUB-COMMITTEE and have been for
the past 4 years. | have successfully completed the
LEADERSHIP INSTITUTE in 2013. | am dedicated to
my community, served several years on the Greater Valley Glen Council, and
as Treasurer. | am a passionate animal lover and work closely with GreySave, a
Greyhound Adoption group finding forever homes for retired Greyhounds. | donate
aportion of my proceeds from every closing to GreySave. | look forward to further
serving our Association on its BOARD OF DIRECTORS making thoughtful and
important changes for the benefit of a terrific future for our members.

September/October 2018
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VOTE!!! BOARD OF DIRECTORS ELECTION

VILMA E. LETOSKY SLATE CANDIDATE
To Grow as a Real Estate Professional and to empower
other professionals in our industry. To give back to our
Community and to advocate on behalf of my fellow
Realtors and Homeowners on a local and national level.

MICHAEL J. REGILIO SLATE CANDIDATE

I'am involved in the MLS Committee since we had
MLS Books. | am SRAR's Liaison with the Operations
Steering Committee.  The MLS is the item that the
Members have the most interaction with on a Daily
basis. My expertise and insight with the MLS now,
and the future, will benefit the BOD and the Members.
| work directly with zipForms Management on product
issues and enhancements, working one-on-one and am
involved in Group Advisory Meetings. | continue to train agents and companies,
and SRAR staff on how to effectively use the MLS and keep up to date with the
new tools and features, including at MLS Meetings. As Director of Software and
System . I am involved in many aspects of the business and assisting agents in

our Santa Clarita office.| will bring knowledge, future thinking, and passion for the
future of our industry to the BOD.
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CONGRESS PASSES
FLOOD INSURANCE,

PUNTING REFORMS
BY GARY WASHBURN, PRESIDENT, AND DAVID WALKER

SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®
CONGRESS ON TUESDAY EXTENDED THE FEDERAL
FLOOD INSURANCE PROGRAM HOURS BEFORE IT
WAS SET TO EXPIRE, BUT NOTABLY DID NOT TACKLE
LONGTERM REFORMS.

Instead, on a 86-to-12 vote, the Senate
preserved access to flood insurance for U.S.
homeowners through Nov. 30—the seventh
stopgap Congress has passed since the previous
longterm authorization lapsed last year.

Lawmakers have been unable to reach
agreement on a permanent resolution for
the program that covers more then 5 million
households and collects premiums in excess of
$3 billion yearly.

Realtors have been urging extension of the
program for months. Almost 125,000 Realtors, or
roughly 15 percent of the membership of NAR,
sent letters to their senators or representatives in
support of the extension.

“We applaud lawmakers for taking this
needed action to prevent disruptions to
closings in thousands of communities across
the country,” said Elizabeth Mendenhall,
president of the National Association of
Realtors.

“Although the National Flood Insurance
Program will be extended through Nov. 30,
the NFIP is in desperate need of reforms
that will make it solvent and sustainable
in the long term,” she said. “The National
Association of Realtors will continue
fighting for these reforms as the next NFIP

reauthorization discussions loom later this
year.”

Lawmakers have been stuck on a list of
proposed changes to the program in the
wake of devastating hurricanes— Harvey,
Irma and Maria— that highlighted the fiscal
weakness of the program. Claims in 2017
exceeded $8.7 billion with additional claims
from last year’s storms yet to be filed.

The National Flood Insurance Program
has more than $20 billion in public debt on

its books.

Ofthe over 5 million
homeowners in 22,000
communities around
the country that rely
on the NFIP to provide
flood insurance, almost
247,000 policies are in
California with just
over 21,000 of that
number in Los Angeles
County.

Reforms such as
improving floodrisk
pricing, ending
repeated payouts on
flood-prone properties,
and enticing private
insurers into a market
they have abandoned
for decades have
gained little traction.
Instead, fault lines
have developed
within the Republican
majorities in the
House and Senate,
dividing staunch
fiscal conservatives

Cost of Ownership Keeps Rising

Owning a home or condominium is one of the surest ways to
accrue wealth, yet with resale prices and interest rates relent-
lessly rising, first-time homebuyers face a growing challenge as
incomes struggle to keep pace, a guide developed by the South-

who want to end the federal role in the
flood insurance market from coastal-state
lawmakers whose constituents rely on the
federal subsidy to keep their premiums
reasonable.

“Passing this reauthorization right before
the deadline does not entitle us to pat
ourselves on the back,” said Sen. Roger
Wicker (R-Miss.). “Instead, it should
motivate members to work across the aisle
to provide meaningful reforms.”

Home Price Hits Another High

California’s median

home price edged higher to another peak

in June for the second consecutive month, the California As-
sociation of Realtors reported recently.

June’s statewide median home price was $602,760, up 0.3 percent from
May and 8.5 percent from June 2017, hitting another peak.

alifornia condominiums/townhomes recorded a 7.0 percent price
increase and a 7.1 percent sales decline from June 2017. Existing, single-

family home sales were

from June 2017.

up 0.4 percent from May and down 7.3 percent

“California’s housing market underperformed again, despite an
increase in active listings for the third straight month,” said C.A.R.
President Steve White. “The lackluster spring homebuying season could
be a sign of waning buyer interest as endlessly rising home prices and

buyer fatigue adversely
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affected pent-up demand.”

CA Median Price Reached a New Record

Cadllifornia, June 2018: $602,760, +0.3% MTM, +8.5% YTY
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d half sold for more.
was 10.0 percent higher than just a year

ago. The national average interest rate of 4.74 percent yielded a monthly
mortgage payment of $1,826 on a loan of $350,400, assuming a 20 percent
down payment. The national average interest rate reported in June was

up from 4.14 percent a year

ago. Yet owning a home also means carry-

ing insurance at an average cost of $139 per month along with property

land Regional . fﬁ’::’lstﬁl $éfl?1 -
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indicated. " T 0% cipal, interest,
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L Mini | ercentage Change in 1 f $2,421.
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lS) ows that = - — costs accounted
uyers needed for about 30
a mmu?lﬂ;rgn()lgég - percent of the
SME Oy Condominiums -June- San Fernando Valley buyer’s monthly
tg% qualify tf(l)r an gross income of
percent loan Median Price Interest Rate Monthly Mortgage Payment ~ about $8,069,
on the purchase a percentage
of a condo- $1,826 many econo-

minium-with the
median price of
$438,000. Keep
in mind that
“median” means

Monthly Prop Taxes
half the homes
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Source: Southland Regional Association of REALTORS®

* PITI equals = Monthly loan principal & interest, plus taxes & insurance payments

Monthly Insurance Payments

mists believe
represents a fair
load for a pro-
spective buyer
earning $96,828
per year.

Total Monthly PITI *
$2,421
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REASONS TO WORK
WITH A REALTOR

BY GARY WASHBURN, PRESIDENT, AND DAVID WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®
REALTORS AND REAL ESTATE LICENSEES ARENOT CREATED
EQUAL. WHILE ALL REALTORS HOLD A REAL ESTATE
LICENSE APPROVED BY THE STATE, NOT ALL LICENSEES ARE
REALTORS, AND THAT DIFFERENCE YIELDS A SUBSTANTIVE
AND IMPORTANT BENEFIT FOR HOME BUYERS AND
SELLERS WHO EMPLOY A TRUSTED REALTOR.

One of the biggest differences is
foundational—to hold the title of Realtor,
a professional agrees to abide by and be
held accountable to a strict code of ethics
developed by the National Association
of Realtors, along with their sister state
and local Associations. That code fosters
additional benefits, including:

e Ethical treatment—The code of
ethics is based on professionalism and
protection of the public. A Realtor’s client
can expect honest and ethical treatment in all
transaction-related matters. A professional’s

first obligation is to the client.

* An expert guide—Buying a home
typically involves dozens of forms,
reports, disclosures, and a raft of technical
documents. A knowledgeable expert will
help clients develop the best terms to avoid
delays or costly errors or oversights. Like
any profession, there’s jargon involved; it’s
vital to work with a professional who can
speak and translate the language.

* Objective information and opinions—
Realtors offer detailed local information,
from utilities and zoning to schools and local
demographics. A local expert also can offer
objective information about each property.
Realtors use that detailed data to help
consumers determine if a particular property
fits their needs. Or, they point out unfamiliar
neighborhoods of equal or better value.

* Expanded search power—Sometimes
properties are available but not actively
advertised. A Realtor can help buyers find
opportunities not listed on home search sites
while also avoiding out-of-date listings that

might be showing up as available online but
are no longer on the market.

* Negotiation knowledge—Many factors
go into the sale or purchase of a home. A
Realtor considers every angle from their
client’s perspective. That includes crafting
a purchase agreement to allow enough time
for their client to complete inspections and
thoroughly investigate the property.

¢ Up-to-date experience— Most people
buy only a few homes in their lifetime, often
with years or even decades between each
purchase. Over time, laws and regulations
change. An experienced Realtor can handle
dozens of sales in a single year and hundreds
of transactions over the course of their
career.

* A rock during emotional moments—
A home is so much more than four walls
and a roof. And, for most people, property
represents the biggest purchase they’ll ever
make. Having a concerned, yet objective,
third party helps a buyer or seller maintain
a sharp focus on the truly important issues.

SALES SLOW
STATEWIDE FOR
THIRD MONTH

CALIFORNIA'S HOUSING MARKET BACKPEDALED IN JULY
ON AN ANNUAL BASIS FOR THE THIRD CONSECUTIVE
MONTH AS HIGHER INTEREST RATES AND RISING
HOME PRICES ERODED HOUSING AFFORDABILITY AND
DAMPENED DEMAND.

July’s sales figure was down 3.4 percent
compared with home sales in July 2017
of 421,460, the California Association of
Realtors reported.

“In the midst of the peak home-buying
season, high home prices and rising
interest rates combined to crimp housing

Santa Clarita Valley

affordability, which in turn is subduing home
sales,” said C.A.R. President Steve White,
who is a past president of the Southland
Regional Association of Realtors and a
local Realtor.

Some of the reluctance by buyers appears
to be driven by fears that the market may
be peaking.

“Additionally, the lack of a federal tax
incentive for homeownership could be at
play given that much of the weakness is in
the lower-priced, first-time buyer segment
of the market,” he said

The statewide median home price
decreased to $591,460 in July, down 1.9
percent from $602,760 in June and up 7.6

percent from a revised $549,470 in July
2017.

“While home sales continued to decline
in recent months, the softening of the
market is more indicative of a market shift
rather than a major market correction,”
said C.A.R. Senior Vice President and
Chief Economist Leslie Appleton- Young.
“Despite the slowdown, there were some
silver linings in the market in July. For
example, homes priced between $500,000
and $1 million posted modest gains of
about 5 percent in July thanks to growing
inventory. Additionally, every price segment
above $1 million continued to enjoy double-
digit sales gains.”

$643,000 was reported in April 2006.
“Price points are getting so high regionwide that affordability may be

Home and Condo Sales Softened During
July as Resale Prices Climbed Higher

Realtors helped close escrow during July on 215 single-family home
sales and 90 condominiums throughout the Santa Clarita Valley,
the Southland Regional Association of Realtors reported recently.

The home total was down 3.2 percent from a year ago
and off 22.7 percent from this June, which at 278 home
sales was the highest monthly total of any month so far
this year. Both drops were influenced by seasonal factors,
affordability concerns, and a lack inventory of homes
listed for sale.

The 90 condominium closed escrows were down 31.8
percent compared to July 2017 and off 12.6 percent
from this June. July 2017’s 132 condo sales total was the
highest for any month since September 2005.

he median price of homes that closed escrow during
July was $600,000, up 2.6 percent from a year ago, yet
offy 1.6 percent from this June’s $610,000 median.

All records in Santa Clarita that were set in the boom of last decade
have fallen—except the home median price. The record high home price of

M. Dean Vincent, Chairman,
Santa Clarita Valley Division

www.srar.com Realtor® Report

key when it comes to slow sales, perhaps even more so than a lack of inven-
tory,” said M. Dean Vincent, chairman of the Santa Clarita Valley Division
of the Southland Regional Association of Realtors. “As prices move higher,
some homeowners may decide that now is an opportune time to sell.

“I'm hearing more and more from retirees or people think-
ing of moving out of state to find lower cost housing elsewhere
that they want to decide soon,” Vincent said. “Current economic
trends—rising interest rates along with a short inventory—may
prompt a decision.”

Condominiums that changed owners in Santa Clarita during July had
a median price of $379,000. That was up 5.9 percent from a year ago, yet
26 percent below the record high $410,000 condo median established this
ril.

B‘Prices are up, because inventory is low and housing production is
minuscule compared to what is needed to establish and maintain a healthy
and affordable housing market,” said Tim Johnson, the Association’s chief
executive officer. “No doubt, tenants struggle to pay premium rents, yet any
movement toward rent control will only make the situation worse.”

There were 672 active listings at the end of July. That was up 29.2 per-
cent from a year ago, representing a 2.2-month supply at the current pace
of sales. The improvement is welcome, yet still unlikely to meet demand.
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Learn more at www.Conference.realtor
Register today at www.Register.realtor
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The easiest way
for agents to
track their expenses.

Chairperson; Ron Henderson

Phone: (818) 999-3981

Education & Vice-Chairman: lan Mayer
Phone: (818) 298-3405

Vice Chairman: Elise Shuben
Phone: (818) 590-2989

Location: Weiler’s Deli
22323 Sherman Way

Canoga Park, CA 91303

Meet & Greet 8:00 A.M. - 8:15 A.M.

Time: 8:15 A.M. - 9:30 A.M.

Education, Networking, MLS Pitches,

Guest Speakers
http://www.outwestmarketing.com/
www.facebook.com/QutwestMarketingMeeting/

COMM. INVST. PROP. 3" Tues of mo.

Chairperson: Brian Hatkoff, CCIM

Phone: (818) 701-7789

Web: www.commercialdataexchange.com
Time: 8:30 A.M.

Location: SRAR Auditorlum

7232 Balboa Blvd., Van Nuys

Now Includes Business Opportunities

Chairperson: Fliip Crispino

Phone: (818) 635-6743

Location: Hyperion Public 2969 Ventura Blvd, Los
Angeles, CA 91604 Limited Parking in the lot next to
Hyperion Public.

Additional parking is available across the streetin the
Coldwell Banker lot, 12930 Ventura Blvd.

11:45am: Networking/Lunch

12:00pm—1:30pm: Meeting
Education, Networking, MLS Pitches, Guest Speakers

East North  1st Thursday of mo.

Chairperson: Rudy H. Leon
Phone: 818-642-7839

Co-Chair: Daniel Villegas
Phone: 818-585-8397

Location: Lulu’s Restaurant
16900 Roscoe Bivd.
Van Nuys, CA 91406 in the back room

Time: 8:30 A.M —10:00 A.M.
Affiliate Networking, MLS Pitches, Guest Speakers

Attention all Veterans and their spouses.
The Caring connection is coming to speak about
Veteran’s Aid & Attendance Pensions.

On October 4th 8:30 AM at Lulu’s at Roscoe and
Balboa at the East-North Realtor meeting.

Topics include: Elder care Options Medi-cal Benefits
Medicare Benefits Assisted Living “Waiver”

NATIONAL
ASSOCIATION of
| REALTORS®

EXPO | NOVEMBER 2-5, 2018

REALTORS®

Conference & Ex
Global Reach, Local Fov
November 2-5, 2018 * Boston, MA

B °
=

Zam

AREA MEETING ANNOUNCEMENTS

OUTWEST Fridays [Nl SEA Southeast Area 1+ & 3 Wed of mo.

Every Friday - Except Holidays

Chairman: 818-681-3343

Joseph A. "Bud" Mauro, REALTOR®

Location: El Cariso Golf Course restaurant
13100 Eldridge Ave, Sylmar, CA 91342
Directions: Exit the 210 Fwy at Hubbard St,
North to Eldridge Ave, East to the Golf Course
Thomas Guide: TG - 482 D 3

SCV CARAVAN 2nd & 4th Fridays

SCV Networking Meeting

Co-Chairperson: Louisa Henry

661-607-1684 or louisahenry8@gmail.com

Affiliate Chair: Imelda Leano- imelda.leano@movement.com
Location: Santa Clarita Sports Complex

20880 Centre Pointe Pkwy, Santa Clarita 91350

Dates: 2" and 4th Fridays of the month * Some exceptions-see
online schedule at www.srar.com

Time: 9:00 am Networking 9:30 am Megting

Cities: Group 1- 2" Friday- Canyon Country, Newhall, Saugus
Group 2 - 4™ Friday- Castaic, Stevenson Ranch, Valencia

Realtor® Report

September/October 2018

www.srar.com



Multiculturl Mixer is Back!

MULTICULTURAL &

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS®, INC.

Featuring foods from
around the world, dancing,
prizes, beer*, wine*, soda,

entertainment and more!

*Limit 2 drink tickets per attendees
(Must be 21 or older)

FREE Admission
Thursday October 4 2018
5:00pm - 7:00pm

A=

ACTE)

H W
TheRealtyAcademy.com HML INVESTMENTS

Pass the Real Estate Exam Guaranteed! R n o piny

———————EDUCATORS
MORTGAGE

' W]INTRUST @ REVERSE MORTGAGE simply | mortgage

Contact Yvonne for more information at YvonneC(@srar.com or 8§18-947-2298

www.srar.com Realtor® Report September/October 2018 9
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DESCRIPTION: This Active Shooter/Workplace Violence
Awareness Briefing provides instructions and guidance to
effectively address response to an Active Shooter incident.
The briefing also provides guidance for developing and

implementing procedures in response to an Active Shooter
incident.

10

The U.S. Department of Homeland Security
Office of Infrastructure Protection

Presents

Active Shooter Workplace Violence
Awareness Briefing

Schedule of Events

Module 1: Overview of the DHS Protective Security Advisor
(PSA) Program
Module 2: Overview and Characteristics of an Active Shooter
Incident:
e Preparation
e Response Mond ay
e Recovery
Module 3: “Active Shooter — How to Respond” Materials: Se pte mber 17' 2018

e “Options for Consideration” Training Video

2 workshops available

. .. or
¢ Online Training
e Workshops/Webinar Frlday
/ Southland Regional Association of REALTORS® \ October 5r 2013
Van Nuys CA 91406
SERVED!
1_0102:302'_20_ Ref'\sl\t/ratl'("; YOU MUST RSVP FOR
~ipm-2:5Upm —YVorkshop THIS EVENT!
Contact Kathryn Cooney at
Cost: 818-947-2250 or email her at
This event will be provided by DHS with KathrynC@srar.com
no charge to attend

\ OPEN TO ALL SRAR MEMBERS / W'
®

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS®, INC.

Realtor® Report September/October 2018 www.srar.com
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR AUGUST 2018

ACTIVE INVENTORY EN ES CS WN WS SFV TOTAL __EXT TOTAL
NEW LiStiNgS ....vovevveeriiiiieieeeeeceeeee s
Total Active LiStingS........cccoeveveerrreesiieieieins
Average Days on Market...........cccccoevevevevevivenennnn,
Average List Price in Thousands ...............ccc.......
Median List Price in Thousands ................c.c........
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio .........coovevveveereicirieisccicines
EXPIFAtions ...

PENDING SALES
New Escrows Opened............cccevevececuevevevecuennnee.
Total YTD Escrows Opened..........ccccovevevvevevevecnnnae
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price..................

CLOSED SALES:
New ESCrows ClOSed...........cccovevvvevvvveeiiiiiiiisienne
Total YTD Escrows Closed..........cccceeeveveveveveeennee.
Volume of New Sales Dollars in Millions................
Volume of total YTD Sales in Millions ....................
Average Sale price in Thousands ............c.cceueveeee.
Median Sale Price in Thousands ................cccu......
COo0P SABS.....eeccieeee
Percent of COOp Sales .........coovveevevecceeeicccee
Average Days on Market.............cccccevevererircrennen.
Sales at LISt PrCE .....covvvveeececceeeeeeceeee e
Percent of Sales at List Price............cccccovvevevevennnne
Sales to Listing Inventory Ratio..........c.ccccvevvnnee.
Final Sale to New Listing Ratio ...............cccceveveene

CLOSED SALES TYPE
ForecloSure/REQ............coveveveveeeeeeeeeeeeeeeeceeveeerene
Seller CONCESSIONS .......veveeeeeeeeeeeeeee e
Short Sale
Standard ....

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR AUGUST 2018

ACTIVE INVENTORY EN ES () WN WS SFVTOTAL  EXT TOTAL
NEW LiStingS ....ccovovvvevereieieieseeese s
Total Active Listings........
Average Days on Market
Average List Price in Thousands ............cccccevueee.. . . . L0485 5305, 5335 . 562.6 ... 546.6

Median List Price in Thousands ...............cccc........ . . . .470.0.......... 475, 0 ............. 475.0 ... 4499 ... 469.0
BOMS .o
Average BOM Price in Thousands ........................
BOM to Sale Ratio .........ccoveveveeeeeeieieeeccee
EXPIrations .......ccovvvvvieieeeceece e

PENDING SALES
New Escrows Opened............ccccevevveruevevevecuennnne.
Total YTD Escrows Opened...........ccccccoevevevnneeee.
New Open Escrows Average Days on Market .......
New Open Escrows Average List Price.................

CLOSED SALES:
New ESCrows ClOSEd............ccovvvvvvvvrviirirsennns
Total YTD Escrows CloSed.........cccovvvvvevevevevnenne.
Volume of New Sales Dollars in Millions...............
Volume of total YTD Sales in Millions ...................
Average Sale price in Thousands .............c.c.........
Median Sale Price in Thousands ..............cccu.......
CO0P SAES.....vvrcreieteteeee e
Percent of COOp SaleS ......ccoveveeevercrirciccice
Average Days on Market.............cccoovvvvreieicinnne.
Sales at LiSt PriC......ccveeeccceccee e
Percent of Sales at List Price............c.ccccvvevevenneee.
Sales to Listing Inventory Ratio............c.ccceveveeee.
Final Sale to New Listing Ratio .............c.ccccevvnee.

CLOSED SALES TYPE
Foreclosure/REQ..........ccoveveveeeeeeeeeeeeees
Seller CONCESSIONS .....c.veveveeieeeeeeeee e
SOt SalB ..
Standard ...

www.srar.com Realtor® Report September/October 2018 13



SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR AUGUST 2018

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL  SCVTOT EXT TOTAL
NEW LISHNGS w.vveeoeeoeeecseees e

Total Active Listings..

Average Days on Market....

Average List Price in Thousands....
Median List Price in Thousands....

Average BOM Price in Thousands.
BOM to Sale Ratio..............
EXDITALIONS w..ovveeeese s e 3

PENDING SALES
New ESCIOWS OPened........cooceececveecccceecvesccsees s
Total YTD Escrows Opened.........cc....eev..
New Open Escrows Average Days on Marke
New Open Escrows Average List Price ..., ...

CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed .......
Volume of New Sales Dollars in Millions.
Volume of total YTD Sales in Millions.....
Average Sale price in Thousands.......
Median Sale Price in Thousands...............c....eoccve
000D SABS ..o
Percent of Coop Sales ...
Average Days on Market
Sales at List Price..............
Percent of Sales at List Price....
Sales to Listing Inventory Ratio
Final Sale to New Listing Ratio ..... -

CLOSED SALES TYPE
FOrBclosure / REQ .......ovoccveeeseeeesc e (T
Seller Concessions .. .

2,145

Short Sale..........
Standard .. .
S [L—
SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR AUGUST 2018
ACTIVE INVENTORY AC SAU VAL _SCVTOT EXT _ TOTAL

NEW LISHNGS vvvvvevoeeeeseeeseeesss s ervesesins 1. cvvrnnsssnnees Buvvrrnnssne Wi 19000
Total ACHVE LISHINGS.......vvvverevveeeeeeeeesssiennes i 3. w32 D 19 23000

Average Days on Market.........occcoecceerceeeccs o 79. AT UV T TOSPOOR: | IO /200
Average List Price in Thousands ... .693.0.

Median List Price in Thousands... L7149, 430....... 4399.....
BOMS oo sssssesiis T e b O A L 2......
Average BOM Price in ThOUSANGS......occccoocccerrcrs e 335.0. 319.7.. 4320....
BOM 10 Sale Rati0 ..ooccooocovveee e i 00.

EXDITAHIONS w..ovveesoeeevves s e 1

PENDING SALES

New ESCIOWS OPENEA.....oocoveecoeeeceeecerees e 0

Total YTD Escrows Opened ...

New Open Escrows Average Days on Marke :
New Open Escrows Average List Price ..............ooe. oo 0.0 ([ U— 339.4

CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed .......
Volume of New Sales Dollars in Millions.
Volume of Total YTD Sales in Millions.....
Average Sale price in Thousands .
Median Sale Price in Thousands...
C0p SalES ...ovvevver
Percent of Coop Sales ...
Average Days on Market
Sales at List Price..............
Percent of Sales at List Price....
Sales to Listing Inventory Ratio.....
Final Sale to New Listing Ratio .........c.c.oovvvrciieees e

CLOSED SALES TYPE
FOrRCIOSU® / RED ..o
Seller Concessions ..
Short Sale..........
Standard .. . 230,
O (R | S (S
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an adverfisement is not intended as an endorsement or recommendation of the services offered.

REAL ESTATE oA |

Have Customers Buying in The Las Vegas Area ?
We Pay 35% Buyer Referral Fee
Call- Tony Cera, Crs (702) 449-6685

Exp. #12 (12-18)

PROFESSIONAL SERVICES

A Plus Cares
Caregivers, Companions, Personal Assistants
Drivers, Housekeeping and more
Call 818-916-9802
310-294-1040
ApluscaresLA.com
Exp #1(1-1-19

A Plus Cares
Vacant House Cleaning
Green cleaning services and more
Call 818-916-9802
310-294-1040
ApluscaresLA.com

Exp #1 (1-1-19

ENVIRONMENTAL INSPECTIONS
MOLD « LEAD « SOIL » ASBESTOS
LICENSED/CERTIFIED & INSURED
PAMELA SILVER (818) 822-6815
www.pristineaire.info

Exp. #1 (1-19)

VACANT HOME CLEANING SPECIALIST
APPLE CLEANING/PAINT. FORECLOSURES, HAULING.
(661)298-2084JOHN/JUNECARPETSHAMPOO (818)929-9242

REGULAR WK/LY
Exp. #1 (1-19)

CaRealEstateLawFirm.com- A Real Estate Law Firm
Evictions, Easement Issues, Buyer/Seller Disputes
Broker/Agent Liability, Quiet Title, and more
Law Office of Jacob lloulian  Call 818-639-2626

Exp.#1 (1-1-19

CA CERTIFIED INSPECTIONS SERVING L.A. SINCE 1989
HOME INSPECTOR & MOLD INSPECTOR AIR SAMPLING &
REMIDIATION VISIBLE MOLD? FREE INSPECTION!
CALL US FOR THE DETAILS
LIC. # 574974 AND INSP. #09110902
800 758-6266 RICHARD

BUILDING REPAIRS & REMODELING

RETROFITTING // HOME INSPECTION
CROWN CONSTRUCTION G.C. B850720
818-635-9910 ADAM REMODELING
PAINTING PLUMBING LISTING PREP
Exp.# 1 (1-19)

ADVERTISERS: DON’T BE LEFT OUT!

It's Your Responsibililty as an Advertiser to Keep Track of Your
Ad's Expiration Date. Send in Your Renewal One Week Prior to
Expiration Date to Guarantee Continued Exposure and Results
From Your Rearor® Report Classified Ads.

www.srar.com

Realtor® Report

Termite Inspection

e Fast report (fax or e-mail)

* Bill to escrow

* Free inspection if competitive bid
* All works fully guaranteed

* We will beat or meet other bid

Retrofitting Inspection

¢ Gas shut-off valve

* Water conservation
-Ultra low flow toilet
-Shower head
-Certificate of compliance

* Smoke detector

* Window safety glazing

* Carbon Monoxide Detector

‘ECO HOME SAFE, INC'.

Call: (818) 886-7378
(310) 328-7378

DENNIS P. BLOGK & ASSOGIATES

The Number One Law Firm Specializing in

TENANT EVICTIONS
UNLAWFUL DETAINER

%= 800 77 EVICT
— (38428)

* Guaranteed rapids filings

* No office visit required
* Free telephone consultations
* More experience than any other law firm

* Lockout Management service available

FULL COLLECTION
SERVICES

Open Monday through Saturday

$150 (uncontested plus costs)
www.evict123.com

Park Regency Fortifies In-House
Marketing Department With 2 New
State-Of-The-Art Printers!

After producing over 10 million marketing materials for our
agents and clients, the last 2 printers needed to be replaced.
Here’s to 10 million more!

REAL ESTATE

WWW.GROWWITHPARKREGENCY.COM
f FACEBOOK.COM/PARKREGENCY

REAL ESTATE

818-363-6116 \ 10146 BALBOA BLVD,, GRANADA HILLS, CA 91344
BRE #01231306
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TERMITE INSPECTION & FUMIGATION

CRESTICO The Law Offices of Bg&gﬂ¢€§§ AND
Realty + Funding

EXTERMINATING
S I &G COMPANY INC.

SRAR 2002 “ AFFILIATE OF THE YEAR"

YOU'VE TRIED THE REST...
YOU DEMAND THE BEST...

Spile, Leff & Goor, LLP

@ We do our OWN fumigations (No Sub-Contractor)
@ Salaried inspectors (NO COMMISSIONS)
@ FREE inspection if compefitive bid

16501 Ventura Boulevard
#610
Encino, Ca 91436

@ Computer generated, emailed reports
 Recommended repairs performed by our company
 Licensed, insured and bonded

800-933-7378  800-649-1922 FAX
818-886-3454  661-255-1902 FAX
661-254-2133

Get mor
Streamline

818.784.6899
www.spilelaw.com

TERMITE INSPECTIONS & FUMIGATIONS

Affiliate member SRAR

Affiliate member REOMAC

Member PCOC (Pest Control Operators of California)

CRESTICO CRESTICO E \.com (A Reg. #FPR 2861

REAL ESTATE

$39 per month
100% @ rentspreero

COMMISSION Free Prolesion
GOLD STAR REALTY v/ Completed Application

v/ TransUnion Credit Report
v/ TransUnion Score

v/ Criminal Background Check
v/ Eviction Check

v Document Upload

v/ Reference Checks

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services
Friendly and Helpful staff

TrunsUnion@

(818) 757-4567 g g
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino , - SRARProlYr

Realtor® Report September/October 2018 www.srar.com
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COVERAGE THAT

GOES FARBEYOND cet MNOTre (Eaps
THE DRIVEWAY

PRl NT S P SE RVl ES m Products and services to meet all your insurance needs THE PREMlERE ONL|NE MARKETlNG SOLUT|0N
m Business or Commercial
CALL US AT 818.947.2246 o

Make Us Your Choice For
All Your Printing Needs!

* Announcements ¢ Flyers

“LET'STALK Marsh Agency
INSURANCE, Your Local Agent

' CA License # 0J07585
¢ Brochures e Postcards I'MjusT 11410 VICTORY BLVD
* Business Cards ¢ Labels AROUNDTHE NORTH HOLLYWOOD, CA 91606
* NCR Forms ¢ Letterhead CORNER.” LS e el

https://agents.farmers.com/jmarsh1

* Door Hangers * Color Copies
* Envelopes

Call 818.940.1890 today!

Smart choices last a lifetime.

£ FARMERS

INSURANCE

N\ CALL TOLL-FREE o VISIT
Restrictions apply. Discounts may vary. Not available in all states. See \ - - U i
your agent for details. Insurance is underwritten by Farmers Insurance S 888 277 9779 ' POIntz'com
Exchange and other affiliated insurance companies. Visit farmers. com
for a complete listing of companies. Not all insurers are authorized to

provide insurance in all states. Coverage is not available in all states.

SRAR Texting Service

Sign up to get updates straight to your cell phone.

Get updates and reminders on your phone to stay in-the-know on all that s happening at
Southland Regional Association of REALTORS®

DIRECT HARD
MONEY LENDERS

RESIDENTIAL/COMMERCIAL LOANS whatsup : social/networking events like mixers, expos and
| NO APPRAISAL | NO CREDIT iticuftuesl Syents
| NO INCOME | 3 DAY FUNDING involve : community involvement and charity drives

edu : educational classes, training and risk management

® Thank you for joining SRAR's
texting service!

pol : updates on real estate issues, political events and

CALL US TODAY receptions with local officials

81 8_ 3 08-4443 future : leadership opportunities and committee involvement

com : commercial events and classes

It's easy to sign up and you can unsubscribe at any time, just send a text
message with only the word ‘STOP' in the reply from any message from us.
Message and Data Rates May Apply.

'A real estare finance company

HML INVESTMENTS I

www.srar.com Realtor® Report September/October 2018 19
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ENGEL &VOLKERS

From across the globe, to across the street.

Now Hiring Real Estate Advisors
Call to schedule a confidential interview!

Engel & Volkers Sherman Oaks
16200 Ventura Boulevard ¢ Suite 101 * Encino * CA 91436
Email: shermanoaks@evusa.com ¢ Phone: +1 818 474 2275




