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2019 BOARD OF DIRECTORS SLATE

The following members are recommended by the Board Nominating
Committee to serve on the Directorate for a two year term commencing
January 1, 2019:

Liliana Alfonso, Robert La'Tarance Johnson, Vilma E. Letosky, Rana
Helene Linka, Jeffery Robert Phillips, Rich Pisani, Michael J. Regilio,
Gina Uzunyan & Michael Dean Vincent

Voting will be in September and finalized in October.
Six of the above nine members will be elected.

Double the Recognition. REALOR® Marilyn Feldman
of Rodeo Realty in Studio City received her Emeritus from
the National Association of REALORS®, marking her forty
years as a member of NAR. She also received recognition
from Senator Anthony Portantino of South Pasadena for her
part in the “Stop Senior Scams Acting Program”, which uses
entertainment to educate the elderly.

Reauthorize National Flood Insurance Now!
Act NOW to avoid another shutdown of the National Flood Insurance Program: It is
vital for Realtors and homeowners to urge Congress to reform and reauthorize the NFIP.

Congress has until July 31 to renew NFIP, which under current law must be revisited every three
years. Over 5 million homeowners in 22,000 communities around the country rely on the NFIP
to provide flood insurance. In California there are almost 247,000 policies with just over 21,000
of that number in Los Angeles County.

The National Association of Realtors estimates that a lapse might impact approximately 40,000
home sale closings per month nationwide. Reauthorization is an opportunity for Congress to take
bold steps to reduce the complexity of the program while changing it to a long-term, sounder
financial framework that includes much needed reforms to support a robust and lasting NFIP.

With that in mind, the National Association of Realtors supports:

* Reauthorizing and gradually strengthening the NFIP so it is sustainable over the long run;

* Encouraging the development of private market options to offer comparable flood insurance

coverage at lower cost than NFIP;

* Providing federal assistance to high-risk property owners, including guaranteed loans, grants

and buyouts in order to build to higher standards and keep insurance rates affordable;

* Provide fair flood insurance rates that better reflect the property’s flood risk;

* Improving flood map accuracy, so fewer property owners have to file expensive appeals.

The level of damage from the 2017 hurricanes made it abundantly clear that FEMA needs a
holistic plan to ready the nation for managing the cost of catastrophic flooding.

Follow this link to take action and make sure Congress

RT;
reauthorizes the b,{}'x\;&‘«"«;j
National Flood Insurance Program: www.realtorparty. (g ez 3\~ FEM A
realtor/renewnfip %WS‘
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METR0 DETROFITTING

CERTIFIED RETROFITTING COMPLIANCE SERVICES
gomeftroretro.com

CERTIFIED RETROFITTING
COMPLIANGE SERVICES
Since 1996

¢ Water Conserving Toilets & Fixtures

e Automatic Seismic Gas Shut-0ff Valves
* Smoke & Carbon Monoxide Alarms

e Water Heater Strapping

¢ Sliding Door Safety Glazing

CONTACT US TODAY!
www.gometroretro.com
800.450.3660

CLICK HERE
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WHO'’S CLOSING
IN TODAY’S HOT
HOME MARKET

BY GARY WASHBURN, PRESIDENT, AND DAVID WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

LOW INVENTORY, RISING HOME PRICES, AND HIGHER
INTEREST RATES ARE MAKING IT MORE DIFFICULT, BUT
THEY AREN'T KEEPING SOME PEOPLE FROM CLOSING
ON AHOME, ACCORDING TO THE RESULTS OF A SURVEY
RELEASED TUESDAY.

In fact, 34 percent of those who
purchased a home were unfazed by price
and rate hikes, 51 percent didn’t pay above
asking, and 42 percent only made one or
two offers.

The typical profile of a successful buyer
in the first half of 2018 is someone who
was in the market for six months or less
(61 percent), made four or fewer offers (72
percent), and bought a three-bedroom, two-
bath home, according to by realtor. com,
The Home of Home Search. Those who
had the easiest time buying a home were
older buyers, above the age of 55 years old,
according to the survey that was conducted
earlier this month by Harris Research and
includes online responses from more than
1,000 people who closed in 2018.

“Successful homebuyers in 2018 have
been exceptionally well-qualified,” said
Danielle Hale, chief economist for realtor.
com.

“We are seeing the impact of the
inventory crisis in the data, and it’s
holding back home sales.

“While would-be buyers struggle
with limited inventory, rising prices and
mortgage rates, those who closed were
undeterred by today’s buyer frenzy. This is
likely attributed to their experience, cash,
and perhaps the market they’ve chosen to
buy in.”

Rising rates and prices impacted the
majority of buyers

Home prices set new records this
spring. Two-thirds of closers revealed
their search was impacted by rising prices
or rates. In fact, 22 percent indicated
increased costs forced them to look for a
less expensive home.

Nineteen percent said they had to
increase their monthly mortgage budget
and the same share said they had to look
in a different neighborhood.

Conversely, 34 percent of those who
closed indicated that rising prices and
mortgage rates had no impact on their
purchase. Fifty-four percent of buyers

Most closers didn’t pay above asking,
but put down more than 20 percent

Despite this market’s notorious bidding
wars, the majority of successful home
buyers, 51 percent, didn’t have to pay more
than asking price. In fact, 28 percent of
buyers paid less than asking price and 23
percent paid full asking. This also varied
by age, only 24 percent of those over 55
years old paid over asking, compared to
59 percent of those 18-34 years old and 56
percent of those 35-54 years old.

Although the majority didn’t offer above
asking, these successful buyers enticed
sellers with cash. Mortgage data from
the first half of 2018 shows more than 30
percent of buyers put more than 20 percent
down.

This data also shows that larger down
payments are more common among older
buyers with 22 percent of those aged 18-34,
32 percent of those aged 35-54, and 51
percent of those aged 55 and older putting
more than 20 percent down.

Fast closings with limited number
of offers

A large share of those who bought
in 2018 closed very quickly. In fact, 25
percent of respondents started their search
and closed within two months. More than
60 percent closed within six months and

only 8 percent took one year or more after
starting their search.

Older buyers were more likely to close
quickly with 34 percent of those 55-plus
closing within two months, compared to 23
percent of 35-54 year olds and 21 percent
of 25-34 year olds.

Additionally, nearly half of all buyers,
42 percent, were able close on a home after
one to two offers.

Fifty-eight percent had to make three or
more offers. Again, older buyers came out
on top with 64 percent of those 55- plus
making only one or two offers, compared to
38 percent of those 35-54 years old and 30
percent of 18-34-year-olds.

Additionally, one third of 18-54 yearolds
had to make five or more offers. When
buyers were asked about the most effective
tactic they used to get ahead, the No.

1 strategy cited was checking listings
websites everyday, indicated by 30 percent.

Twenty-four percent reported putting
more than 20 percent down and the same
share reported using all cash, followed by
20 percent of respondents who used each
of the following tactics: set a price alert,
offered above asking, and used a larger
earnest money deposit.

realtor.com

San Fernando Valley — Condominiums
June Condo Median Price Hits Record High $438,000

Source — Southland Regional Association of REALTORS®
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The median price of condominiums sold during June throughout the San Fer-
nando Valley rose to a record $438,000. That was up 4.3 percent from a year ago

above 55 years of age indicated no impact, and beat the prior record of $435,000 reported this April. Local Realtors helped

while 31 percent of buyers between
the ages of 35 and 54 years old, and 23

closed 188 condominium sales last month, down 26.8 percent from June 2017.
The 10,300-member Southland Regional Association of Realtors recently issued

percent of those 18-34 years old also said g full report on June home and condominium sales and prices.

it had no impact.

www.srar.com
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SAN FERNANDO VALLEY

SALES SLOW, CONDO

PRICE SETS RECORD

BY GARY WASHBURN, PRESIDENT, AND DAVID WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®
THE MEDIAN PRICE OF CONDOMINIUMS SOLD DURING
JUNE ROSE TO A RECORD HIGH WHILE HOME AND
CONDOMINIUMS SALES SLUMPED THROUGHOUT THE
SAN FERNANDO VALLEY, THE SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS REPORTED MONDAY.

A total of 571 homes changed owners
during June, down 3.9 percent from June
2017. Following seasonal patterns, the
total was up 14.9 percent from this May.

Realtors also helped close escrow on
188 condominium transactions. That
was down 26.8 percent from a

1,368 active listings at the end of June.
That was the highest number so far this
year, a 2.5 percent improvement over
June 2017, and the second consecutive
monthly increase after 39 months of
consecutive year-toyear declines.

That’s good news, though the total
of homes and condominiums listed for
sale still represented a mere 1.8-month
supply at the current pace of sales. A
market the size of the San Fernando
Valley ideally would have a five- to six-
month supply.

“Even a modest increase in inventory
1s welcome news,” said Tim Johnson,
the Association’s chief executive officer.
“Yet, so long as inventory stays tight,
we’ll see upward pressure on resale

prices. Buyers refusing to pay increased
prices may prompt home sellers to limit
price hikes, which could offset some of
the upward pressure on prices created
by a limited supply.”

The median price of homes that closed
escrow during June came in at $691,000,
up 8.0 percent from a year ago. The
median was down 2.4 percent from the
$708,000 record high median set in May.

The condominium median price hit
a record of $438,000. That was up 4.3
percent from June 2017 and 4.3 percent
higher than this May. It beat the prior
record of $435,000 reported in April.

year ago and unchanged from
May.

“May and June sales took
a hit in part because of the
hike in mid- April of interest

rates jumping to the highest | Lagme.

level since 2014," said Gary §
Washburn, president of the [
10,300- member Southland

Reglonal Association of B8 ~=4§9§

Realtors.

"No doubt higher rates and
rising prices create affordability
issues for many prospective
buyers, and that hinder sales,”
he said. “Yet the true culprit is
the lack of inventory.

Even with modest increases
in active listings, there’s still no
where near enough properties
available to meet demand.”

The association reported

Santa Clarita Valley
Inventory of Homes Listed for Sale
Rises to Highest Level in 21 Months

The inventory of homes listed for sale during June

in the Santa Clarita Valley rose to the highest level
since September 2016, yet even with the increase in
supply, sales remained lackluster and resale prices
continued to rise, the Southland Regional Association
of Realtors reported Monday.

A total of 278 single-family homes changed
owners last month, a drop of 9.4 percent
from a year ago that saw 307 sales, which was
the hlgﬁeest monthly total reported since the
economic recovery began. Following seasonal
pattems,]une sales were up 23 percent over

l{ealtors also helped close escrow on 103
condominiums. That was down 13.4 percent
from June 2017 and off 1.9 percent from May.

“Owners see prices at or near record levels, . bean\Vincent, Chaiman,
they see interest rates rising, and they realize Santa Clarta Valley Division
that this truly would be a great time to list their property for sale,”
said M. Dean Vincent, chairman of the Santa Clarita Valley Divi-
sion of the 10,300-member Southland Regional Association of
Realtors.

“Yet even further small increases in the active inventory would be

4 Realtor® Report

San Fernando Valley — Single-Family Home Sales

June Home Sales Down 4% from 2017
Source: Southland Regional Association of REALTORS®
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unable to satisfy pent-up demand for housing,” Vincent said. “Now
we have higher interest rates, with more rate hikes on the way,
helghtenmg aﬂbrdab]llty concerns, which already limit the pool of
prospective buyers.”

e median price of single-family homes sold during June was
$610,000, up 4.1 gl ercent from a year ago, but oft 0.8 percent from
the $615,000 median reported in May, which was the highest
monthly median since economic recovery began. While most of the
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records set last decade have been broken, the local home median
price record of $643,000 in April 2006 has yet to fall.

e condominiums sold in June had a median price of
$390,000, up 5.4 percent from 12 months ago, yet 3.5 percent
below Mays median of $404,000. The record high condominium
median of $410,000 was set this A

The combined inventory of 60! actlve listi

was the highest
monthly tally since September 2016 and only

e second month

2006 2,456

2,500

Santa Clarita Valley

Total Active Listings — June 2006 to 2018
Source: Southland Regional Association of REALTORS®
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Southlan Re% lonal

8:00 AM - 8:45 AM Association of REALTORS®
Registration/Breakfast
"o | Comimercial Day
I <. f, 3
8:45 AM - 10:00 AM =y 20 1 A
Opening Rgmarks ;.‘ } )
Introductions - /T an lhqnlng From o
Panel Presentation . Ag 3 '
sidential 1t0£’d=inmerc1a*l° "

10:10 AM - 10:55 AM Real Estate

11:00 AM - 11:45 AM
Concurrent Group Sessions

GROUP A
Arnie Garfinkel, Moderator
James Arom, Apt. Lender
Randy Jones, SBA Lending
Barry Judis, Private Lender

GROUP B Art Pfefferman Todd Nathason Harma Hartouni Dean Cox
Lauren Greer, Moderator Coldwell Banker illi Real Estate Keller Williams Re/Max of Valencia
Eric Rustigian, Escrow
Ryan Huntsman, Title Thursday, September 13, 2018
Kinga Lovasz, PropertY Mgmt 8 A I I _ 12PM

John Shamoun, Appraiser

_ Airtel Plaza Hotel 7277 Valjean Avenue
Van Nuys, 91406

525 Registration Fee
_ Email form to *Early Bird Registration*
ciday2018@srar.com or Free Commercial Series Class*

fax to 818-786-4541

if Paid By August 17, 2018
I
Yes! | Want To Attend Commercial Day 2018 & Receive a FREE Cl Series Class*

*For a complete list of classes click the Events/Education tab on www.commercialdataexchange.com

Name: Telephonet#:

Email Address:

Credit Card #(MC,VISA,DISC, AMEX):

Exp. Date: $25 Signature:

www.srar.com Realtor® Report August/September 2018



2018

ommercial
eal
state

E ducation
S eries

The ABC’s of Commercial Real Estate
An introduction to the practical
applications of Commercial Real Estate

Education Series

Free To Attend

<)

/ To Register ‘/

2018 Commercial & Investment Division

Introduction to Leasing
An introduction to leasing retail,
office and industrial properties

January 31, 2018
9:00 a.m. - 10:30 a.m.

February 7, 2018
9:00 a.m. - 10:30 a.m.

ALL CLASSES LISTED'BELOW ARE HELD ON WEDNESDAYS 9:00 a.m.—12:00 p.m.
SRAR AUDITORIUM 7232 BALBOA BLVD, VAN NUYS, CA 91406
$25 Each\. -, Take 5'0r More & Receive a Certificate of Completion*

v

Deferring Capital Gains Through
1031 Exchange
March 7, 2018

To Register

Effective Commercial Purchase
Agreements
April 11, 2018

v

v

To Register

v/

Overview of Commercial Real Estate
Investment Analysis
May 16, 2018

To Register

Keys to Financing
Commercial Real Estate
July 18, 2018

To/Register

v

Effective Commercial
Lease Agreements
August 15, 2018

To Register

Overview of Commercial Real Estate
Investment Analysis
September 12, 2018

v

To Register

v

v

Tax & Legal Impact on
Commercial Real Estate
September 26, 2018

To Register

Due Diligence in Commercial
Real Estate Transactions
October 17, 2018

To Register

v

v

Property Management for
Investment Real Estate
November 7, 2018

To Register

Overview of Commercial Real Estate
Investment Analysis
December 5, 2018

To Register

PRE-REGISTER & PAY FOR 5 CLASSES AND GET 1 CLASS FREE (free classes not eligible)

Make Checks Payable to SRAR a
$25 Per Class—Except January 31

Qd Return withtﬁhis Portion to SRAR, 7232 Balboa Blvd., Van Nuys, CA 91406
& February 7 *certificate of completion does not provide continuing education credits

Contact Education Department for more information 818-947-2268 or vincec@srar.com

Complete if Paying by Credit Card & Fax to 818-786-4541 or email to vincec@srar.com

Full Name

Telephone #

VISA/MC/AMEX/DISC#

Exp. Date

Ccvv

# of Classes @ $25 Each $

Email Address

Signature

(please print legibly)

Realtor® Report

August/September 2018
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grentspree
FREE SEMINAR

For SRAR Members

Tenant Screening
Tips & Tricks

Limited Seats!
Friday, September 21st 2018, 10am - 11am

REGISTER TODAY
Vince Caffey 818-947-2268
or online at
http://bit.ly/SRARscreening

August/September 2018




SPONSOR SHIP A
OPPORTUNITY A 4

$500

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS®, INC.

_ OUR REALTOR® VETER

s

JA

/%)

A
ke

b
3/
-4

Y
L 1A v

Company Name:

First Name: Last Name:

Phone Number: ( ) Email Address:

Address: City: State: Zip Code:

Credit Card Number: Exp Date: CVV:
Signature:

(Make chekcs payable to: SRAR)

Please fax form to Kathryn Cooney at 818-786-4541 or email to KathrynC@srar.com
Questions? call Kathryn at 818-947-2250

Realtor® Report August/September 2018 www.srar.com
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SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS”®, INC.
4 4

TOALL

Musicians, Singers, Dancers, SRAR Auditorium: September 27, 2018
Actors, Comedians, 7232 Balboa Blvd. from 5:30pm to 8:00pm
Magicians, etc. Van Nuys, CA, 91406

Sponsors:

@ Offer ToClose" L
gometroretro.com

Showcase your talent & Sign up with Kathryn no later
than September 7. Email KathrynC@srar.com

www.srar.com Realtor® Report August/September 2018




\~ YOUNG
PROFESSIONALS
® NETWORK
SOUTHLAND REGIONAL Southland Regional Association of Realtors®

ASSOCIATION OF REALTORS", INC.

ki
DONATION DR

Donations accepted until Wednesday August 29, 2018

-
&5

SE1P ==

(Blankets & Socks to be Donated to a Local Charity)

BRING ITEMS TO: SRAR AUDITORIUM
7232 BALBOA BLVD.
VAN NUYS, CA, 91406 "
M-F: 8:30AM - 4PM

=r
LG

\
(A V! Y

i) ;.;w;‘//z,‘xz,y}b;’/‘i)f” "

Donations can be made to Southland Regional Association of REALTORS®
For more information, please contact Kathryn at 818-947-2250
or via email KathrynC@srar.com

10 Realtor® Report August/September 2018 www.srar.com



30MIN .9
IS ALL IT
TAKES TO

®
S ND REGIONAL
ASSOCIATION OF REALTORS ',

l I F E Beneﬁtmg:
@

®

The Children’s Hospital

SRAR AUDITORIUM: 7232 BALBOA BLVD. VAN NUYS, CA, 91406

Donate —

Please RSVP with Kathryn at 818-947-2250 or via email at KathrynC@srar.com

www.srar.com Realtor® Report August/September 2018
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DESCRIPTION: This Active Shooter/Workplace Violence
Awareness Briefing provides instructions and guidance to
effectively address response to an Active Shooter incident.
The briefing also provides guidance for developing and

implementing procedures in response to an Active Shooter
incident.

12

The U.S. Department of Homeland Security
Office of Infrastructure Protection

Presents

Active Shooter Workplace Violence
Awareness Briefing

Schedule of Events

Module 1: Overview of the DHS Protective Security Advisor
(PSA) Program
Module 2: Overview and Characteristics of an Active Shooter
Incident:
e Preparation
e Response Mond ay
e Recovery
Module 3: “Active Shooter — How to Respond” Materials: Se pte mber 17' 2018

e “Options for Consideration” Training Video

2 workshops available

. .. or
¢ Online Training
e Workshops/Webinar Frlday
/ Southland Regional Association of REALTORS® \ October 5r 2013
Van Nuys CA 91406
SERVED!
1_0102:302'_20_ Ref'\sl\t/ratl'("; YOU MUST RSVP FOR
~ipm-2:5Upm —YVorkshop THIS EVENT!
Contact Kathryn Cooney at
Cost: 818-947-2250 or email her at
This event will be provided by DHS with KathrynC@srar.com
no charge to attend

\ OPEN TO ALL SRAR MEMBERS / W'
®

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS®, INC.

Realtor® Report August/September 2018 www.srar.com
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR JULY 2018
ACTIVE INVENTORY EN ES CS WN ws SFV TOTAL __EXT TOTAL

NEW LiStiNgS ....vovevveeriiiiieieeeeeceeeee s
Total Active LiStingS........cccoeveveerrreesiieieieins
Average Days on Market...........cccccoevevevevevivenennnn,
Average List Price in Thousands ...............ccc.......
Median List Price in Thousands ................c.c........
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio .........coovevveveereicirieisccicines
EXPIFAtions ...

PENDING SALES
New Escrows Opened............cccevevececuevevevecuennnee.
Total YTD Escrows Opened..........ccccovevevvevevevecnnnae
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price..................

CLOSED SALES:
New ESCrows ClOSed...........cccovevvvevvvveeiiiiiiiisienne
Total YTD Escrows Closed..........cccceeeveveveveveeennee.
Volume of New Sales Dollars in Millions................
Volume of total YTD Sales in Millions ....................
Average Sale price in Thousands ............c.cceueveeee.
Median Sale Price in Thousands ................cccu......
COo0P SABS.....eeccieeee
Percent of COOp Sales .........coovveevevecceeeicccee
Average Days on Market.............cccccevevererircrennen.
Sales at LISt PrCE .....covvvveeececceeeeeeceeee e
Percent of Sales at List Price............cccccovvevevevennnne
Sales to Listing Inventory Ratio..........c.ccccvevvnnee.
Final Sale to New Listing Ratio ...............cccceveveene

CLOSED SALES TYPE
ForecloSure/REQ............coveveveveeeeeeeeeeeeeeeeceeveeerene
Seller CONCESSIONS .......veveeeeeeeeeeeeeee e
Short Sale
Standard ....

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR JULY 2018

ACTIVE INVENTORY EN ES () WN WS SFVTOTAL  EXT TOTAL
NEW LiStingS ....ccovovvvevereieieieseeese s
Total Active Listings........
Average Days on Market
Average List Price in Thousands ............cccccevueee.. . . . 7/ I O 525.7 oo 5456........... 590.7
Median List Price in Thousands ............c.cccceceenes ..459. 0 ........... 475.0 ... 489.0........... 499.0
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio ........oovvevecvreeireieiceeiienee,
EXPIrations .......ccovvvvvieieeeceece e

PENDING SALES
New Escrows Opened............ccccevevveruevevevecuennnne.
Total YTD Escrows Opened...........ccccccoevevevnneeee.
New Open Escrows Average Days on Market .......
New Open Escrows Average List Price.................

CLOSED SALES:
NEW ESCIOWS CIOSEA. ..o eeeeieeeeenes 28 39 s 22 oo A 29 s 169 e 16 s 275
Total YTD ESCrOWS ClOSEA .........oveeeereeveeeresisiens e 189, 261 ... 22 221 s 235 1127 693 ..o 1,820
Volume of New Sales Dollars in Millions...........c... oo 10.262........... 20.545............ 8.628 14.051 ........... 73.258........... 56.545 ............ 129.803
Volume of total YTD Sales in MilionS wevveeees e 69.348......... 139.793.......... 98.746 ........ 100.532.......116.061 ....... 524.480........ 350.834 ........... 875.314
Average Sale price in THOUSANS ........oovvevereerss eovveeen 366.5...cces 526.8........... 392.2 v 4823........... 4845 ............. 460.7 ........... 4875 e 472.0
Median Sale Price in Thousands .............coccoo...... : . . ..450.0........... 4500............ 4490........... 400.0
CO0P SAES.....vvrcreieteteeee e
Percent of COOp SaleS ......ccoveveeevercrirciccice
Average Days on Market.............cccoovvvvreieicinnne.
Sales at LiSt PriC......ccveeeccceccee e
Percent of Sales at List Price............c.ccccvvevevenneee.
Sales to Listing Inventory Ratio............c.ccceveveeee.
Final Sale to New Listing Ratio .............c.ccccevvnee.

CLOSED SALES TYPE
Foreclosure/REQ..........ccoveveveeeeeeeeeeeeees
Seller CONCESSIONS .....c.veveveeieeeeeeeee e
SOt SalB ..
Standard ...

www.srar.com Realtor® Report August/September 2018



SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR JULY 2018

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL _ SCVTOT _EXT TOTAL
NEW LISHNGS oo
Total Active Listings..
Average Days on Market..........coccovvveeccceeeccceecen
Average List Price in Thousands....
Median List Price in Thousands...

BOMS .o
Average BOM Price in Thousands.
BOM to Sale Ratio..............
EXDITAHIONS w..ovveesceese v e 3
PENDING SALES
New ESCIOWS OPENed.......coccvecvvecccveeccerccris e 8
Total YTD Escrows Opened.........cc....eev..
New Open Escrows Average Days on Market
New Open Escrows Average List Price ... ...
CLOSED SALES:
New Escrows Closed
Total YTD ESCIOWS ClOSEA ..o .
Volume of New Sales Dollars in Millions............... ..... 5422
Volume of total YTD Sales in Millions ..............ccc.. ... 45.670. . .
Average Sale price in ThOUSANGS ......c.ccovvrccrrs .o 677.7. N 459.0............ 601.3
Median Sale Price in ThOUSANGS..........c.ovvvvicris oo 6449. 0 3820 ... 5700
00D SAIES ..o 6. . .
Percent of COOD SAIS .....ooovvcevr s 75.0.
Average Days on Market ... 96.
SaES A LIS PIICE......oovovs e 4.
Percent of Sales at List PriCe. ..o e 50.0.
Sales to Listing Inventory Ratio.........covvvvviviis e 145. . A3, . 909 .39,
Final Sale to New Listing Ratio ......oocccoococevircciie LY/ I 37.5 ............. 79 R 60 (S 13 RIS 68 2o 2833 (L JC— 73.9 .............. 646 .o, 7.5
CLOSED SALES TYPE
FOrECIOSUTE / RED ..oocoece (R 0
Seller Concessions .. . 0...
Short Sale....... 0...
Standard .. . 3.
OINET .o (L 0
SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR JULY 2018
ACTIVE INVENTORY AC ADUL CC CA NE SAU VAL _SCVTOT EXT
NEW LISHNGS vvvvvevoeeeeseeeseeesss s ervesesins 1. 2 30u T 2 1600
Total ACHVE LISHINGS.......vvvverevveeeeeeeeesssiennes i 3. w29 D 19 23000
Average Days on Market ..........ccvvveeccceescceecc e 113. LA 80 26 88
Average List Price in Thousands.... ..6313.
Median List Price in Thousands... 7499, 4499.......4350.....
BOMS oo sssenssiis 0o Do B T T 1o
Average BOM Price in ThOUSANGS......oocccvvcc s e 00. 3669........435.0......
BOM 10 Sale Rati0 ..ooccooocovveee e i 00.
EXDITAHONS ..o e 0
PENDING SALES
New ESCIOWS OPENEA.....oocoveecveeeceeeeereiees e 0
Total YTD Escrows Opened ...
New Open Escrows Average Days on Market
New Open Escrows Average LSt Prce .......ccoooccois v (UL I—
CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed .......
Volume of New Sales Dollars in Millions.
Volume of Total YTD Sales in Millions.....

Average Sale price in Thousands .
Median Sale Price in Thousands...
C0p SalES ...ovvevver
Percent of Coop Sales ...
Average Days on Market
Sales at List Price..............
Percent of Sales at List Price....
Sales to Listing Inventory Ratio.....
Final Sale to New Listing Ratio .........c.c.ooovvirccines oo

CLOSED SALES TYPE
FOrRCIOSU® / RED ..o
Seller Concessions ..
Short Sale..........
Standard .. . L2
] (N | S (S
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an adverfisement is not intended as an endorsement or recommendation of the services offered.

Tell them. Show them.
Wear your REALTOR® pin
with pride.

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS", L IN

Only REALTORS® are members of the National Association of REALTORS®

PROFESSIONAL SERVICES

A Plus Cares
Caregivers, Companions, Personal Assistants
Drivers, Housekeeping and more
Call 818-916-9802
310-294-1040
ApluscaresLA.com
Exp #1(1-1-19

A Plus Cares
Vacant House Cleaning
Green cleaning services and more
Call 818-916-9802
310-294-1040
ApluscaresLA.com
Exp #1 (1-1-19,

ENVIRONMENTAL INSPECTIONS
MOLD ¢ LEAD « SOIL » ASBESTOS
LICENSED/CERTIFIED & INSURED
PAMELA SILVER (818) 822-6815
www.pristineaire.info
Exp. #1 (1-19)

VACANT HOME CLEANING SPECIALIST
APPLE CLEANING/PAINT. FORECLOSURES, HAULING.
(661)298-2084JOHN/JUNECARPETSHAMP0O0 (818)929-9242

REGULAR WK/LY

Exp. #1 (1-19)

CaRealEstateLawFirm.com- A Real Estate Law Firm
Evictions, Easement Issues, Buyer/Seller Disputes
Broker/Agent Liability, Quiet Title, and more
Law Office of Jacob lloulian  Call 818-639-2626

Exp.#1 (1-1-19

CA CERTIFIED INSPECTIONS SERVING L.A. SINCE 1989
HOME INSPECTOR & MOLD INSPECTOR AIR SAMPLING &
REMIDIATION VISIBLE MOLD? FREE INSPECTION!
CALL US FOR THE DETAILS
LIC. # 574974 AND INSP. #09110902

800 758-6266 RICHARD

RETROFITTING // HOME INSPECTION
CROWN CONSTRUCTION G.C. B850720
818-635-9910 ADAM REMODELING
PAINTING PLUMBING LISTING PREP
Exp.#1 (1-19)

www.srar.com

o s ]
BUILDING REPAIRS & REMODELING

Termite Inspection

e Fast report (fax or e-mail)

* Bill to escrow

* Free inspection if competitive bid
* All works fully guaranteed

* We will beat or meet other bid

Retrofitting Inspection

¢ Gas shut-off valve

* Water conservation
-Ultra low flow toilet
-Shower head
-Certificate of compliance

* Smoke detector

* Window safety glazing

* Carbon Monoxide Detector

‘ECO HOME SAFE, INC'.

=

DENNIS P. BLOGK & ASSOGIATES

The Number One Law Firm Specializing in

TENANT EVICTIONS
UNLAWFUL DETAINER

€ 80077 EVICT
o (38428)

* Guaranteed rapids filings

* No office visit required

* Free telephone consultations

* More experience than any other law firm

* Lockout Management service available

FULL COLLECTION
SERVICES

Open Monday through Saturday

$150 (uncontested plus costs)
www.evict123.com

After producing over 10 million marketing materials for our
agents and clients, the last 2 printers needed to be replaced.
Here’s to 10 million more!

REAL ESTATE

Park Regency Fortifies In-House
Marketing Department With 2 New
State-Of-The-Art Printers!

WWW.GROWWITHPARKREGENCY.COM
f FACEBOOK.COM/PARKREGENCY

818-363-6116 \ 10146 BALBOA BLVD,, GRANADA HILLS, CA 91344

REAL ESTATE

Realtor® Report

BRE #01231306
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

TERMITE INSPECTION & FUMIGATION

CRESTICO The Law Offices of Bg&gﬂ¢€§§ AND
Realty + Funding

EXTERMINATING
S I &G COMPANY INC.

SRAR 2002 “ AFFILIATE OF THE YEAR"

YOU'VE TRIED THE REST...
YOU DEMAND THE BEST...

Spile, Leff & Goor, LLP

@ We do our OWN fumigations (No Sub-Contractor)
@ Salaried inspectors (NO COMMISSIONS)
@ FREE inspection if compefitive bid

16501 Ventura Boulevard
#610
Encino, Ca 91436

@ Computer generated, emailed reports
 Recommended repairs performed by our company
 Licensed, insured and bonded

800-933-7378  800-649-1922 FAX
818-886-3454  661-255-1902 FAX
661-254-2133

Get mor
Streamline

818.784.6899
www.spilelaw.com

TERMITE INSPECTIONS & FUMIGATIONS

Affiliate member SRAR

Affiliate member REOMAC

Member PCOC (Pest Control Operators of California)

CRESTICO CRESTICO E \.com (A Reg. #FPR 2861

REAL ESTATE

$39 per month
100% @ rentspreero

COMMISSION Free Prolesion
GOLD STAR REALTY v/ Completed Application

v/ TransUnion Credit Report
v/ TransUnion Score

v/ Criminal Background Check
v/ Eviction Check

v Document Upload

v/ Reference Checks

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services
Friendly and Helpful staff

TrunsUnion@

(818) 757-4567 g g
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino , - SRARProlYr

Realtor® Report August/September 2018 www.srar.com




