July/August 2018

REALTOR*REPORT

The Official Publication of Southland Regional Association of Realtors®

VETS BUY
LARGER, COSTLIER
HOMES......PG.2

Furth Honored for Her
Commitment to Ownership... Pg.3

Out-Bound Home Searches
Double National Average... Pg.3

Listings Post First
Year-To- Year Gain
Since 2015... Pg.4

Valley Home Price &
(D
Sets Record High... Pg.5 Obituary... Pg.5

Volume 98 ¢ Issue 7




VETS BUY LARGER,
COSTLIER HOMES

WHEN IT COMES TO BUYING A HOME, VETERANS

Household composition: 77 per-
cent of active duty and 78 percent of
veterans are married, compared to 63
percent of non-military.

AND ACTIVE DUTY MILITARY MEMBERS HAVE MORE

FINANCING OPTIONS THAT ENABLE THEM TO BUY
LARGER HOMES AT A HIGHER PRICE THAN PEOPLE
WHO HAVE NEVER SERVED.

That was one of the conclusions of
the recent “2018 Veterans and Active
Military Home Buyers Profile,” con-

HOME::BRAVE

ducted by the National Association of
Realtors.
Differences in household composi-
tion and financing options incentivize
homebuying demand for veteran and
active military, according to the sur-
vey, which evaluated the differences
of recent active-service and veteran
home buyers and sellers to those who
have never served.

The results revealed quite a few con-
trasts between active-service military

- 100% « 6% [417%
FI"A“CED > ACTIVE DUTY VETERAN

COMPARED TO
© (Zero percent down when buying home)

7% NON MILITARY

Moved to a
different region

Moved within
the same region

buyers and buyers who have never Styed vt | A o
served. e | — 2,
At a median age of 34 years old, the B AcieDuy CVeteon 8 Nor-Hitary
typical active-service buyer was a lot Wyf
younger than nonmilitary buyers (42 HOUSEHOLD COMPOSITION
years old) and was more likely to be oo @
married and have multiple children
living in their household. AZZ%)W ‘ ZHBER% 3 63%
Active-service members typically \\ / e
bought a larger home that cost more
than those purchased by both non- siwote FemALE (4] ——————
military buyers and veterans. 7’/ SCO)/ 19"y
Despite lower median incomes alvboiry AR ovuy
($84,000), more stable job security 0
and no down-payment financing op- OX©
tions give aspiring military homeown- SIZE OF HOME
ers an advantage over their civilian ACTIVE MILITARY HARTERRN~
peers. .
Fifty-six percent of active duty and 4= 2 L 3= 2 L
41 percent of veterans put no money @m
down when buying a home, com-
pared to 7 percent of non-military. REASON TO MOVE IN FUTURE
Reason to move in future: 82 per- 8 820
cent of active duty will move for their ACTIVE + P
. : : MILITARY 7 €% 33%
job, 33 percent to flip their home and o 1% 5
11 percent for a better neighborhood s
CONSUMER PRICE INDEXES
JUNE 2018
PERCENT CHANGE
ONE 12
MONTH MONTHS
ENDING ENDING
April April
CocAea 2018 2018
n -
R?\Isersig: ?s -0.2 4.0
Orange County

METR0 REROFITTING

CERTIFIED RETROFITTING COMPLIANCE SERVICES
gometroretro.com

CERTIFIED RETROFITTING
COMPLIANGE SERVICES
Since 1996

e Water Conserving Toilets & Fixtures

¢ Automatic Seismic Gas Shut-Off Valves
* Smoke & Carbon Monoxide Alarms

o Water Heater Strapping

¢ Sliding Door Safety Glazing

CONTACT US TODAY!
www.gometroretro.com
800.450.3660

CLICK HERE
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OUT-BOUND HOME SEARCHES DOUBLE NATIONAL AVERAGE

BY GARY WASHBURN, PRESIDENT, AND DAVID WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

CALIFORNIA'S HOUSING AFFORDABILITY CRISIS IS
PROMPTING SOME RESIDENTS TO LOOK FOR HOMES
IN LESS EXPENSIVE AREAS OR OUTSIDE OF THE STATE.

New research from realtor.com,
“The Home of Home Search”
reveals affordability issues are
driving California residents to
search for homes in Phoenix, Las
Vegas and Prescott, Ariz., as well
as in more affordable California
counties.

In 16 of California’s hottest
markets—including Santa Clara,
San Mateo and Los Angeles—
outbound home searches are two
times greater than the U.S. aver-
age.

The analysis examines realtor.
com home searches in the 16
Cali- fornia counties and Ameri-
can Community Survey migration
estimates.

“Many California residents may
have reached their breaking
point,” said Danielle Hale, chief
economist for real-tor.com. “Afford-
ability is pricing them out of the
California home market and many
are searching for more affordable

Furth Honored for Her

Commitment to Ownership
Wendy Furth, a past president of the

10,300-member
Southland Re-
gional Association
of Realtors, was
inducted into the
Realtor Political
Action Committee
“Double Hall of
Fame” in recogni-
tion of her contri-
bution and sup-
port.

Furth was inducted
at the National As-

sociation of Realtors’
member meetings in
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options in other areas. This exodus
could help slow price appreciation
in California, but potentially heat
up prices and reduce inventory in
surrounding markets.”

In addition to Santa Clara, San
Mateo and Los Angeles, the top
California counties where residents
are leaving, according to ACS mi-
gration patterns, are split between
the Northern and Southern areas
of the state.

In rank order, they include: Napa,
Monterey, Alameda, Marin, Or-
ange, Santa Barbara, San Diego,
Imperial, Ventura, San Francisco,
Santa Cruz, Tulare, and Sonoma.

California median list prices have
increased 83 percent over the
last six years, to $549,000 from
$300,000, outpacing local income
growth by three times.

According to realtor.com’s analy-
sis, 52 percent of residents looking
outside their county are looking to
move out- side California to nearby
states.

The top 10 out of state destina-
tions include, in rank order, Phoe-
nix (Maricopa County, Ariz); Las
Vegas (Clark County); Prescott
(Yavapai County, Ariz.); Boise (Ada

County, Idaho); Reno, (Washoe
County, Nev.); Lake Havasu (Mo-
have County, Ariz.); Pima County,
Ariz.; Coeur d'Alene (Kootenai
County, Idaho); Austin (Travis
County, Texas); and the Big Island
(Hawaii County, Hawaii).

On average, those searching out
of state are looking at properties
that are 43 percent more afford-
able than their current county.

Additionally, nearly half —48 per-
cent—of those searching outside
their county are looking within
California.

The top 10 in-state counties
most searched by those look-
ing to leave their county include:
Riverside, San Bernardino, Los
Angeles, Orange, Sacramento,
San Diego, Placer, Contra Costa,
El Dorado, and Ventura County.
Those searching in other California
counties are looking at properties
that are on average 17 percent
more affordable.

May in Washington, D.C.

“RPAC is there to help shape the future of our in-
dustry,” said Wendy Furth, who is active in the San Fer-
nando, Simi/Moorpark, and Conejo valleys. “I'm proud
to be a part of the Hall of Fame, and even prouder to

have been a supporter all these years,” she said.

12018 RPAC HALL OF FAME INDUCTEE |

Wendy has sup-
ported RPAC for
over 30 years, and has
been a member of the
National Association of
Realtors since 1987.

She served as the
2001 president of
SRAR and was the
founding president of
the Women’s Council
of Realtors, San Fer-
nando Valley Chapter.
She is pictured on the
left receiving her award
from NAR President
Elizabeth Mendenhall.
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LISTINGS POST
FIRST YEAR-TO-YEAR

GAIN SINCE 2015
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

FOR 39 CONSECUTIVE MONTHS THE NUMBERS WERE
RELENTLESSLY DOWN — INCLUDING A RECORD
LOW OF A MERE 819 LISTINGS FOR ALL OF THE SAN
FERNANDO VALLEY.

That string of monthly declines was
broken this May when the Southland
Regional Association of Realtors reported
a total of 1,303 home and condominium
active listings.

It was the first year-to-year increase —

a substantial 6.3 percent — in the active
inventory since January 2015, including 15
consecutive months of double-digit drops.

Industry observers tracked the decline
and wondered how low listings could go
before owners decided to take advantage
of rising resale prices. At times it felt like
owners were locked in place, unable to find
desirable replacement housing.

“The May active listings represented a
mere 1.9-month supply at the current pace
of sales,” said Gary Washburn, president

of the 10,300-member Association, which
serves the San Fernando and Santa Clarita
valleys.

“Yet buyers remain desperate for listings.
Who knows what levels sales would have
hit or the impact on prices if there had been
more properties listed for sale?”’

What is clear is that the lack of listings
combined with hordes of buyers pushed
the prices of existing homes and condos
— and rental rates — higher and higher, as
multiple buyers engaged in mortal financial
combat over virtually every active listing.

The Association this week will report

2002 2,959

details of May sales activity, which will
include a new record price for single-family
homes.

In the last year, California has taken
multiple steps to ease the burgeoning
housing crisis that has local cities
scrambling to find affordable housing
for essential workers, including teachers,
police, fire and emergency personnel.

While any increase in inventory is
welcome, it’s remarkable that a fuss is
being made over 1,303 active listings —
back in May 2008, there were 7,078 active
listings — prices hit record highs then, too.

Total Active Listings — May 2002 to 2018

Source: Southland Regional Association of Realtors®
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TAKE ACTION NOW TO
RENEW FLOOD INSURANCE

The National Flood Insurance Program
expires on July 31, denying necessary
insurance coverage to homeowners and
buyers in more than 20,000 communities
nationwide. Congress must act now to
reform and extend the NFIP.

Urge Congress to extend the NFIP and
pass meaningful reforms to ensure longterm
viability of the program. Realtors support:

* Reauthorizing and gradually
strengthening the NFIP so it is sustainable
over the long run;

* Encouraging the development of private
market options to offer comparable flood
insurance coverage at lower cost than NFIP;

* Providing federal assistance to high-
risk property owners, including guaranteed
loans, grants and buyouts in order to build
to higher standards and keep insurance rates
affordable;

* Provide fair flood insurance rates that
better reflect a property’s flood risk;

* Improving flood map accuracy, so fewer
property owners have to file expensive
appeals. Tell Congress to extend NFIP and
pass flood insurance reform.

2018 Homebuyer Grants Awarded

A total of 24 homebuyer grants of $2,500 each have been
awarded by the Southland Regional Association of Realtors,
bringing the 2018 program to a close.

The grants were awarded to
recent college graduates.
They were offered on a first-
come, first-serve basis in
partnership with the Califor-
nia Association of Realtors’
Housing Affordability Fund.
Three applicants were
turned away, however, check
this page in early 2019 for
details of the new program.
Each grant can be used to

defray closing costs in the purchase of a home using the services
of a member of the Southland Regional
Association of Realtors.

cauironsis sssociarion or reatrans Alexis Brooks, pictured on the left,

W used the services of Realtor James

= — Brooks to purchase a home in Long

MO faadng che Wy Homa® Beach. They are pictured with Valerie
Biletsky, SRAR’s manager of opera-
tions.
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1ST INVENTORY GAIN IN 39 MONTHS

VALLEY HOME PRICE

SETS RECORD HIGH
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

FOR THE SECOND MONTH THIS YEAR, MAY POSTED A
RECORD MEDIAN HOME PRICE WHILE THE INVENTORY
OF HOMES FOR SALE ROSE ON A YEAR-TO-YEAR BASIS
FOR THE FIRST TIME IN MORE THAN THREE YEARS, THE
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS
REPORTED THURSDAY.

With prices on the rise and inventory
tight, sales of homes and condominiums
during May in the San Fernando Valley
fell from year ago levels, though posted
seasonal increases on a month-to-month
basis.

The 497 single-family homes and
188 condominiums that closed escrow
were down 10.6 percent and 7.4 percent,
respectively.

The root cause of sluggish sales activity
locally and in much of the country
continues to be the utter lack of available
listings on the market to meet the strong
demand for buying a home.

“Realtors see that the healthy economy
and job market are keeping buyers in the
market for now though they face rising
mortgage rates,” said Gary Washburn,
president of the 10,300-member Southland
Regional Association of Realtors.

“However, even with the slight uptick in
active listings in May, inventory shortages
are worse than in recent years," he said

"and home prices keep climbing above
what many home shoppers are able to
afford."

There were 1,303 active combined
residential listings at the end of May, an
increase of 6.3 percent from a year ago. It
was the highest number of listings since
November 2016 and the first year-to-
year gain after 39 consecutive months of
declines.

Even with the increase, the active
inventory represented a mere 1.9-month
supply at the current pace of sales though
that too is up from the 1.6 month supply
posted a year ago.

"The record home price is consistent
with the overall statewide trend," said Tim
Johnson, the Association's cheif executive
officer. "And,

impact what buyers can afford.

The median price of single-family
homes sold during May rose to a record
$708,000, up 11.3 percent from a year ago.
It surpassed the prior record of $700,000
set this February.

The median price of condominiums that
changed owners in May was $420,000,
up 0.2 percent from a year ago, but off 3.4
percent from the April median price which
set a record high at $435,000.

Of the 685 homes and condos sold
during May, 96.2 percent were standard
sales involving traditional buyers and
sellers. There were five foreclosure-related
sales, for a 0.7 percent share of the local
market, and six short sales, for a 0.9
percent share.

it is consistent
with the tight
inventory leading

San Fernando Valley — Single-Family Homes
May Home Median Price Hits Record $708,000
Source—Southland Regional Association of REALTORS®
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Low $148,000 — Feb. 1987
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ROBERT E. “MITCH" DAVIS

Robert Davis, known to all as “Mitch”, was born in Columbus,
Ohio on May 20, 1929. He passed away on June 18, 2018 in
Santa Clarita, where he lived for the past forty years, a town he
loved and was so connected to through his work and friends.

It was in 1971 that Mitch obtained his real estate license and
settled into the career that he would follow for many years.
Mitch served as President of the Santa Clarita Association of
REALTORS® in 1985 and again in 1995. Having served on
the Southland Regional Association of REALTORS® Board of
Directors, Mitch was elected President in 2000, the same year
he and his friend Bob Kellar opened Kellar-Davis Real Estate which remains today.

Mitch was preceded in death by his wife of 20 years, Oleta, with whom they had five
children, eleven grandchildren and fifteen great-grandchildren.

www.srar.com
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SPONSORSHIP

A
OPPORTUNITY A 4
$500

SOUTHLAND REGIONAL

ASSOCIATION OF REALTORS®, INC. THURS N

L

Company Name:

First Name: Last Name:

Phone Number: ( ) Email Address:

Address: City: State: Zip Code:

Credit Card Number: Exp Date: CVV:
Signature:

(Make chekcs payable to: SRAR)

Please fax form to Kathryn Cooney at 818-786-4541 or email to KathrynC@srar.com
Questions? call Kathryn at 818-947-2250
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SPONSORSHIP

OPPORTUNITY
$250 (SILVER)
$500 (GOLD)

‘
®
SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS®, INC.

REALTORS
GOT TALENT

THURS. SEPTEMBER 27, 2018

“ APONSORSHIPA LN

FUNDRAISING EVENT

. e——

1. Establish new business contacts 1. 6 tickets to the event
2. Strengthen current client relationships 2. Exposure on all marketing and event
3. Network with REALTORS & Members of promotional materials with FULL LOGO
SRAR placement (i.e. Flyer, Facebook, Website, etc.)
4. Gain opportunities to expand industry 3. 1-2 minutes speaking opportunity at event
knowledge 4. Verbal Recognition
5. Gain knowledge about Organized Real Estate 5. Post Publicity
6. Help raise money for a good cause 6. Your sponsorship is tax deductible
Company Name:
First Name: Last Name:
Phone Number: ( ) Email Address:
Address: City: State: Zip Code:
Credit Card Number: Exp Date: cvv:
Signature:

Please fax form to Kathryn Cooney at 818-786-4541 or email to KathrynC@srar.com
Questions? call Kathryn at 818-947-2250

www.srar.com Realtor® Report
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\~ YOUNG
PROFESSIONALS
® NETWORK
SOUTHLAND REGIONAL Southland Regional Association of Realtors®

ASSOCIATION OF REALTORS", INC.

ki
DONATION DR

Donations accepted until Wednesday August 29, 2018

-
&5

SE1P ==

(Blankets & Socks to be Donated to a Local Charity)

BRING ITEMS TO: SRAR AUDITORIUM
7232 BALBOA BLVD.
VAN NUYS, CA, 91406 "
M-F: 8:30AM - 4PM

=r
LG

\
(A V! Y

i) ;.;w;‘//z,‘xz,y}b;’/‘i)f” "

Donations can be made to Southland Regional Association of REALTORS®
For more information, please contact Kathryn at 818-947-2250
or via email KathrynC@srar.com

8 Realtor® Report July/August 2018 www.srar.com
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The Children’s Hospital

SRAR AUDITORIUM: 7232 BALBOA BLVD. VAN NUYS, CA, 91406

Donate —

Please RSVP with Kathryn at 818-947-2250 or via email at KathrynC@srar.com

www.srar.com Realtor® Report July/August 2018
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DESCRIPTION: This Active Shooter/Workplace Violence
Awareness Briefing provides instructions and guidance to
effectively address response to an Active Shooter incident.
The briefing also provides guidance for developing and

implementing procedures in response to an Active Shooter
incident.

10

The U.S. Department of Homeland Security
Office of Infrastructure Protection

Presents

Active Shooter Workplace Violence
Awareness Briefing

Schedule of Events

Module 1: Overview of the DHS Protective Security Advisor
(PSA) Program
Module 2: Overview and Characteristics of an Active Shooter
Incident:
e Preparation
e Response Mond ay
e Recovery
Module 3: “Active Shooter — How to Respond” Materials: Se pte mber 17' 2018

e “Options for Consideration” Training Video

2 workshops available

. .. or
¢ Online Training
e Workshops/Webinar Frlday
/ Southland Regional Association of REALTORS® \ October 5r 2013
Van Nuys CA 91406
SERVED!
1_0102:302'_20_ Ref'\sl\t/ratl'("; YOU MUST RSVP FOR
~ipm-2:5Upm —YVorkshop THIS EVENT!
Contact Kathryn Cooney at
Cost: 818-947-2250 or email her at
This event will be provided by DHS with KathrynC@srar.com
no charge to attend

\ OPEN TO ALL SRAR MEMBERS / W'
®

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS®, INC.

Realtor® Report July/August 2018 www.srar.com
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR JUNE 2018

ACTIVE INVENTORY EN ES CS WN WS SFV TOTAL __EXT TOTAL
NEW LiStiNgS ....vovevveeriiiiieieeeeeceeeee s
Total Active LiStingS........cccoeveveerrreesiieieieins
Average Days on Market...........cccccoevevevevevivenennnn,
Average List Price in Thousands ...............ccc.......
Median List Price in Thousands ................c.c........
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio .........coovevveveereicirieisccicines
EXPIFAtions ...

PENDING SALES
New Escrows Opened............cccevevececuevevevecuennnee.
Total YTD Escrows Opened..........ccccovevevvevevevecnnnae
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price..................

CLOSED SALES:
New ESCrows ClOSed...........cccovevvvevvvveeiiiiiiiisienne
Total YTD Escrows Closed..........cccceeeveveveveveeennee.
Volume of New Sales Dollars in Millions................
Volume of total YTD Sales in Millions ....................
Average Sale price in Thousands ............c.cceueveeee.
Median Sale Price in Thousands ................cccu......
COo0P SABS.....eeccieeee
Percent of COOp Sales .........coovveevevecceeeicccee
Average Days on Market.............cccccevevererircrennen.
Sales at LISt PrCE .....covvvveeececceeeeeeceeee e
Percent of Sales at List Price............cccccovvevevevennnne
Sales to Listing Inventory Ratio..........c.ccccvevvnnee.
Final Sale to New Listing Ratio ...............cccceveveene

CLOSED SALES TYPE
ForecloSure/REQ............coveveveveeeeeeeeeeeeeeeeceeveeerene
Seller CONCESSIONS .......veveeeeeeeeeeeeeee e
Short Sale
Standard ....

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR JUNE 2018

ACTIVE INVENTORY EN ES () WN WS SFVTOTAL  EXT TOTAL
NEW LiStingS ....ccovovvvevereieieieseeese s
Total Active Listings........
Average Days on Market
Average List Price in Thousands ............cccccevueee.. . . . .930.7 ... 608.9..... 5443......... 569.3 ..o 555.3

Median List Price in Thousands ...............cccc........ . . . .456.0.......... 499, 5 ............. 469.0............ 4645 ..o 467.0
BOMS .o
Average BOM Price in Thousands ........................
BOM to Sale Ratio .........ccoveveveeeeeeieieeeccee
EXPIrations .......ccovvvvvieieeeceece e

PENDING SALES
New Escrows Opened............ccccevevveruevevevecuennnne.
Total YTD Escrows Opened...........ccccccoevevevnneeee.
New Open Escrows Average Days on Market .......
New Open Escrows Average List Price.................

CLOSED SALES:
New ESCrows ClOSEd............ccovvvvvvvvrviirirsennns
Total YTD Escrows CloSed.........cccovvvvvevevevevnenne.
Volume of New Sales Dollars in Millions...............
Volume of total YTD Sales in Millions ...................
Average Sale price in Thousands .............c.c.........
Median Sale Price in Thousands ..............cccu.......
CO0P SAES.....vvrcreieteteeee e
Percent of COOp SaleS ......ccoveveeevercrirciccice
Average Days on Market.............cccoovvvvreieicinnne.
Sales at LiSt PriC......ccveeeccceccee e
Percent of Sales at List Price............c.ccccvvevevenneee.
Sales to Listing Inventory Ratio............c.ccceveveeee.
Final Sale to New Listing Ratio .............c.ccccevvnee.

CLOSED SALES TYPE
Foreclosure/REQ..........ccoveveveeeeeeeeeeeeees
Seller CONCESSIONS .....c.veveveeieeeeeeeee e
SOt SalB ..
Standard ...

www.srar.com Realtor® Report July/August 2018 13



SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR JUNE 2018

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL _ SCVTOT _EXT TOTAL
NEW LISHNGS w.vveeoeeoeeecseees e
Total Active Listings..
Average Days on Market ..........cccovvveececeeeccrecreers
Average List Price in Thousands....
Median List Price in Thousands...

Average BOM Price in Thousands.
BOM to Sale Ratio..............
EXDITAHIONS w..ovveesceese v e 4

PENDING SALES
New ESCIOWS OPENEA.....oococvvoccvveceeee s v 8
Total YTD Escrows Opened.........cc....eev..
New Open Escrows Average Days on Marke
New Open Escrows Average LiStPrice ... oo

CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed ....... :
Volume of New Sales Dollars in Millions. B 206.643
Volume of total YTD Sales in Millions..... ..40.248. 18 . 163, e 138, : 914.917
Average Sale price in Thousands....... .

Median Sale Price in Thousands...............c.....c....

000D SABS w..vvoeeeeerereeeeee e

Percent of Coop Sales ...
Average Days on Market
Sales at List Price..............
Percent of Sales at List Price....
Sales to Listing Inventory Ratio

Final Sale to New Listing Ratio .....
CLOSED SALES TYPE
FOrBclosure / REQ .......ovoccveeeseeeesc e (T 0 0 2
SRIRr CONCESSIONS ....vvvv e 0. 0. 0. L0
SHOM SIB.....ovvvseee e 0. 0. 0. ...1
Standard .. AT 3... 10 4.
OUNBI oo [ 0 [ | I [ — 1

SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR JUNE 2018

ACTIVE INVENTORY AC cC CA NE SAU SR VAL __ SCVTOT _EXT

NEW LISHNGS vvvvvevoeeeeseeeseeesss s ervesesins 0.
Total ACHVE LISHINGS.......vvvverevveeeeeeeeesssiennes i 2.
Average Days on Market ..........ccvvveeccceescceecc e 126.
Average List Price in Thousands ...

Median List Price in Thousands... 3450

BOMS .o e 0.

Average BOM Price in ThOUSANGS......oocccvvcc s e 00.

BOM 10 Sale Rati0 ...occoooovvees s e 00.

EXDITAHIONS w..ovveesoeeevves s e 0
PENDING SALES

New ESCIOWS OPENED ......oovoves e 0
Total YTD Escrows Opened ...
New Open Escrows Average Days on Marke .
New Open Escrows Average List Price ..............ooe. oo 0.0 00, 3438

CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed .......

Volume of New Sales Dollars in Millions.
Volume of Total YTD Sales in Millions.....
Average Sale price in Thousands .
Median Sale Price in Thousands...
C0p SalES ...ovvevver
Percent of Coop Sales ...
Average Days on Market
Sales at List Price..............
Percent of Sales at List Price....
Sales to Listing Inventory Ratio.....
Final Sale to New Listing Ratio .........c.c.oovvvrciieees e

CLOSED SALES TYPE
FOrRCIOSU® / RED ..o
Seller Concessions ..
Short Sale..........
Standard .. . .25,
O (R | S (S
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an adverfisement is not intended as an endorsement or recommendation of the services offered.

— mamkenne — B leoAL |
DENNIS P. BLOGK & ASSOCIATES

Termite Inspection The Number One Law Firm Specializing in
* Fast report (fax or e-mail) GET l l Ore LEADS
Biltocsorow TENANT EVICTIONS
* Free inspection if competitive bid
: '\‘/\\lll quflkg fut"y guafatnt‘teﬁd - THE PREMIERE ONLINE MARKETING SOLUTION UNLAWFUL DETAINER
& wiil beat or meet other ol FOR REAL ESTATE AGENTS & BROKERS
Retrofitting Inspection
* Gas shut-off valve ‘ @— 800 77 EVICT

o (38428)

* Guaranteed rapids filings

« Water conservation m
-Ultra low flow toilet OUR FREE

- Al
ShO\.N.er 2 . st® * No office visit required
-Certificate of compliance

* Smoke detector ?’O_DP\‘( TR_"AL * Free telephone consultations
© WD SR .glazmg * More experience than any other law firm
» Carbon Monoxide Detector . _
‘ECO HOME SAFE INC’ * Lockout Management service available
y '
FULL COLLECTION
SERVICES
P | [SSICLEREE van VST Open Monday through Saturda
\. 888-277-9779 “§ Point2.com ’ !

$150 (uncontested plus costs)
www.evict123.com

Proint2

PROFESSIONAL SERVICES

VACANT HOME CLEANING SPECIALIST
APPLE CLEANING/PAINT. FORECLOSURES, HAULING.
(661)298-2084JOHN/JUNECARPETSHAMP0O (818)929-9242

REGULARWKLY Agents With 20+ Years At

REAL ESTATE

CaRealEstateLawFirm.com- A Real Estate Law Firm
Evictions, Easement Issues, Buyer/Seller Disputes Pa r k Reg e n Cy H O n 0 red !
Broker/Agent Liability, Quiet Title, and more - ‘ )
¥ # r‘f‘\"‘ﬂ‘@%
e 74

il BB

Law Office of Jacob lloulian  Call 818-639-2626
Exp.#1 (1-1-19

CA CERTIFIED INSPECTIONS SERVING L.A. SINCE 1989
HOME INSPECTOR & MOLD INSPECTOR AIR SAMPLING &
REMIDIATION VISIBLE MOLD? FREE INSPECTION!
CALL US FOR THE DETAILS
LIC. # 574974 AND INSP. #09110902
800 758-6266 RICHARD

ADVERTISERS: DON’T BE LEFT OUT!

It's Your Responsibililty as an Advertiser to Keep Track of Your
Ad's Expiration Date. Send in Your Renewal One Week Prior fo
Expiration Date to Guarantee Confinued Exposure and Results
From Your Reatror® Report Classified Ads.

Joe Alexander, President of Park Regency Realty, gave awards to Bill Rose, Mike Salas, Steven
Green, Art O'Hare, Mike Somers, Dan Tresierras, Manuel Escalante, Ada Pena, Melody Cutler,

Leslie Bashaar, Dorian Castillo, and Erin Stokes. Not pictured award recipients are, Steve
BUILDING REPAIRS & REMODELING Neuman, Carlos Ordonez, Saul Alvarado, and Deborah Brent.
RETROFITTING // HOME INSPECTION WWW.GROWWITHPARKREGENCY.COM
f FACEBOOK.COM/PARKREGENCY

CROWN CONSTRUCTION G.C. B850720
818-635-9910 ADAM REMODELING

PAINTING PLUMBING LISTING PREP ARAT/AFEIUVGI X 818-363-6116 \ 10146 BALBOA BLVD., GRANADA HILLS, CA 91344
Exp.#1 (1-19) REAL ESTATE BRE #01231306
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

TERMITE INSPECTION & FUMIGATION

CRESTICO The Law Offices of Bg&gﬂ¢€§§ AND
Realty + Funding

EXTERMINATING
S I &G COMPANY INC.

SRAR 2002 “ AFFILIATE OF THE YEAR"

YOU'VE TRIED THE REST...
YOU DEMAND THE BEST...

Spile, Leff & Goor, LLP

@ We do our OWN fumigations (No Sub-Contractor)
@ Salaried inspectors (NO COMMISSIONS)
@ FREE inspection if compefitive bid

16501 Ventura Boulevard
#610
Encino, Ca 91436

@ Computer generated, emailed reports
 Recommended repairs performed by our company
 Licensed, insured and bonded

800-933-7378  800-649-1922 FAX
818-886-3454  661-255-1902 FAX
661-254-2133

Get mor
Streamline

818.784.6899
www.spilelaw.com

TERMITE INSPECTIONS & FUMIGATIONS

Affiliate member SRAR

Affiliate member REOMAC

Member PCOC (Pest Control Operators of California)

CRESTICO CRESTICO E \.com (A Reg. #FPR 2861

REAL ESTATE

$39 per month
100% @ rentspreero

COMMISSION Free Prolesion
GOLD STAR REALTY v/ Completed Application

v/ TransUnion Credit Report
v/ TransUnion Score

v/ Criminal Background Check
v/ Eviction Check

v Document Upload

v/ Reference Checks

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services
Friendly and Helpful staff

TrunsUnion@

(818) 757-4567 g g
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino , - SRARProlYr

Realtor® Report July/August 2018 www.srar.com




REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an adverfisement is not intended as an endorsement or recommendation of the services offered.

p Of Mind with clients
write off

L.A. AERO

appreciation, retention, tactics)

IMAGIN

DROMNE AERIAL SERVICES
* starting at 5250 *

PRINT SHOP SERVICES

Danny CALL US AT 818.947.2246
Guerrido

949.678.3439 Make Us Your Choice For
All Your Printing Needs!

Danny4Knives@gmail.com * Announcements ¢ Flyers
Danny4Knives.com * Brochures Postcards

¢ Business Cards Labels

* NCR Forms Letterhead

— RESIDENTIAL
— COMMERCIAL
— LEGAL 5UPPORT

"Let me help you find your perfect

long-term branding tools, as unique Door Hangers Color Copies
¢ Beautiful 4K Video as your business and create lasting Envelopes

ways to brand both yourself and your
# Editin -] 8] pt" an business as representing quality --
« FAA Pilot Certification standing out as

a Cut Above the Rest!"
LA Business License

See our 4K videos at
LAAercimaging.net

e e — e — e —

1
1
' 1Te
1 My rep is: Danny Guerrido #10198542 ‘:{ D
I Danny41<nnes[‘gmall com 949.678.3439

1

SRAR Texting Service

Sign up to get updates straight to your cell phone.

Get updates and reminders on your phone to stay in-the-know on all that s happening at
Southland Regional Association of REALTORS®

DIRECT HARD
MONEY LENDERS

RESIDENTIAL/COMMERCIAL LOANS whatsup : social/networking events like mixers, expos and
| NO APPRAISAL | NO CREDIT mitculnial events
| NO INCOME | 3 DAY FUNDING involve : community involvement and charity drives

edu : educational classes, training and risk management

® Thank you for joining SRAR's
texting service!

pol : updates on real estate issues, political events and

CALL US TODAY receptions with local officials

81 8_ 3 08-4443 future : leadership opportunities and committee involvement

com : commercial events and classes

slide

It's easy to sign up and you can unsubscribe at any time, just send a text
message with only the word ‘STOP' in the reply from any message from us.
Message and Data Rates May Apply.

'A real estare finance company

HML INVESTMEN’I'S
-

www.srar.com Realtor® Report July/August 2018 19



The easiest way
for agents to

track their expenses.

AREA MEETING ANNOUNCEMENTS

OUTWEST Fridays COMM. INVST. PROP. 3" Tues of mo. REAL ESTATE NETWORK meeting

Chairoerson: Ron Henderson Chairperson: Brian Hatkoff, CCIM Every Friday - Except Holidays
Phong: (818) 999-3981 Phone: (818) 701-7789 Chalrman:" "

Web: www.commercialdataexchange.com  Joseph A. "Bud" Mauro, REALTOR®
Education & Vice-Chairman: lan Mayer Time: 8:30 A.M Location: El Cariso Golf Course restaurant
Phone: (818) 298-3405 Loca’iior.r SRAR.AuditorIum 13100 Eldridge Ave, Sylmar, CA 91342

: Directions: Exit the 210 Fwy at Hubbard St,

Vice Chairman: Elise Shuben 7232 Balboa Bivd., Van Nuys North to Eldridge Ave, East to the Golf Course
Phone: (818) 590-2989 Now Includes Business Opportunities Thomas Guide: TG - 482 D 3
Eggaztéoghg\:%g \SNB)?“ East North  1st Thursday of mo. SCV CARAVAN 2nd & 4th Fridays
Canoga Park, CA 91303 Chairperson: Rudy H. Leon SCV Networking Meeting

Phone: 818-642-7839 i o

. _q. Co-Chairperson: Louisa Henry
Meet & Greet 8:00 A.M. - 8:15 AM. o 661-607-1684 or louiszhemy3@qmal.com
Time: 8:15 A.M. - 9:30 A.M. gﬁ 'Ch_aga 8D§?3|g ! g/élge;as Affiiate Chair: Imelda Leano- imelda.leano@movement.com
Education, Networking, MLS Pitches, one: 816-965- Location: Santa Clarita Sports Complex
Guest Speakers Location: Lulu’s Restaurant 20880 Centre Pointe Phwy, Santa Clara 91350
http://www.outwestmarketing.com/ 16900 Roscoe Blvd. Dates: 2"*and 4th Fridays of the month * Some exceptions-see
) ) Van Nuys, CA 91406 in the back room online schedule at www.srar.com

www.facebook.com/QutwestMarketingMeeting/ . Time: 9:00 am Networking 9:30 am Meeting

Time: 8:30 A.M —10:00 A.M. Cities: Group 1- 2 Friday- Canyon Country, Newhall, Saugus

Affiliate Networking, MLS Pitches,
Guest Speakers

Group 2 - 4" Friday- Castaic, Stevenson Ranch, Valencia



