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VIRGINIA MARTINEZ
Regional Sales Manager

LA North Region

Direct: 818.929.1529
Virginia.Martinez@nafinc.com
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ED BANUELOS
Branch Manager
Your Mortgage, Your Terms NMLS# 794093

Cell: 818.271.7069

Direct: 818.356.9511
Ed.Banuelos@nafinc.com
FERNANDO ARBOLEDA
Sr. Loan Consultant
NMLS# 449752
818.203.1882

= | oans to $15 million
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= Local appraisers

JENN PEPO
Loan Consultant
NMLS # 1396215
805.416.4744

= FICO down to 580

Nl

= Creative solutions for self-employed borrowers

= Business funds allowed for down payment

& reserves RACHNA KHANNA

Sr. Loan Consultant
NMLS# 866768

= Non-occupying co-borrowers allowed 162 as

= Down Payment Assistance (DPA’s) programs T,

NMLS# 453545
Sr. Loan Consultant
424.354.7411

= Onsite in-house processing

TARA FLINN

Business Development Manager
NMLS# 1532165

818.458.8244

Discover a mortgage team that provides the
service you deserve.

Discover a mortgage team that has the right

loan product to fit your specific needs. JUAN QUINTANILLA
Loan Consultant
NMLS #645095

323.842.4481

Discover New American Funding.

ALMA PULIDO
Sales Manager
NMLS #254571
818.447.1182

VAN NUYS BRANCH

16600 Sherman Way Suite 100
Van Nuys, CA 91406

310.622.7760

RICKEY BRADLEY
Loan Consultant
NMLS#1005515
510.326.7954

branch.newamericanfunding.com/VanNuys

Licensed by the Department of Business Oversight under the California Residential Mortgage Lending Act. NMLS ID#6606. Subject to
borrower and property qualifications. Terms and conditions are subject to change without notice. Not all applicants will qualify. Corporate Office 14511
seronrunity  Myford Road, Suite 100, Tustin CA 92780. Phone (800) 450-2010. 06/2018.
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WENDY FURTH, RECOGNIZED BY NATIONAL
ASSOCIATION OF REALTOR® (NAR) FOR HER

COMMITMENT TO HOMEOWNERSHIP

Wendy Furth, a Broker from the Southland Regional Association of REALTOR®, m.ET.nU ‘R‘ETR n.[ ITTI"G

was inducted into the RPAC Double Hall of Fame in recognition of her contribution and CERIIEIEDIHET RO GICONENANCESERVIGES
support. Wendy was inducted at the NAR member meetings in May in Washington, D.C. gometroretro.com
and was recognized with a lapel pin, an inscription of her name on a plaque on the NAR’s
Washington, D.C. building rooftop, and a plaque commemorating her support.

In 2009 Wendy had been inducted in the Hall of Fame by contributing over $25,000
to the Political Action Committee. To reach the Double Hall of Fame Wendy has now
contributed well over $50,000. “RPAC is there to help shape the future of our industry,”
said Wendy Furth, Broker of Furth and Associates. “I’m proud to be a part of the Hall of
Fame, and even prouder to have been a supporter all these years.”

. L RPAC £ 0 b bor ot 1 CERTIFIED RETROFITTING
Wendy has supported RP. or over 30 years, and has been a member of the Nationa

Association of REALTOR® since 1987. She has the following designations: ABR, GOMPL;ANCETEE 2 VICES
Accredited Buyer Representation; GRI, Graduate REALTOR® Institute; CIPS, Certified mce

International Property Specialist; CRS, Certified Residential Specialist; PMN Performance - - -
Management Network; SRES, Senior Real Estate Specialist; GREEN, NARs Green * Water Conserving Toilets & Fixtures
designation. She also has the following certifications: NARs e-Pro; SFR, Short Sales & ¢ Automatic Seismic Gas Shut-Off Valves

Foreclosures Resources; AHWD, At Home With Diversity. « Smoke & Carbon Monoxide Alarms

Wendy graduated from UCLA with a Master of Fine Arts in Screenwriting. She is a e Water Heater Strapping
committed REALTOR® leader and has served on the local, state and national levels of the . )
REALTOR® associations. She is the 2018 Chair for the Ethics and Arbitration Committee * Sliding Door Safety Glazing
at SRAR and the 2018 Chair of Defense Strategy Committee at C.A.R. She is also a
member of National Association of Real Estate Brokers, Realtists (NAREB), National 1
Association of Hispanic Real Estate Professionals (NAHREP) and Asian Real Estate CONTACT US TODAY!
Association of America (AREAA). www_gometroretro_com
RPAC is a voluntary political action committee whose membership consists of 800.450.3660

REALTORS® and affiliates interested in actively and effectively protecting the real estate

local, state and federal levels. Although RPAC does not back political parties and does not

industry and the dream of homeownership by participating in government affairs at the
get involved in presidential politics, it does back congressional candidates who have strong
records of supporting homeownership and private property rights.

We are proud to have you as a member Wendy! Many Congratulations to you!

>

SOUTHLAND REGIONAL
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WENDY FURTH AND ELIZABETH MENDENHALL, 2018 PRESIDENT OF NAR ENDYHFURTH AND CONGRESSMAN BRAD SHERMAI

President
Gary Washburn

=

President-Elect

CONSUMER PRICE INDEXES Dan Tresieiras
MAY 2018 Chief Executive Officer
PERCENT CHANGE Tim Johnson
ONE 12 Santa Clarita Valley Division
MONTH MONTHS Chair‘man
ENDING ENDING Dean Vincent
April April
2018 2018 Main office:
7232 Balboa Blvd. * Van Nuys, CA 91406
L9s Ar!geles ) 0.4 4.1 Tel: (818) 786-2110 * Fax: (818) 786-4541
FNEEED : ' e-mail: info@srar.com
Orange County
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INCREASE IN NEW
HOME BUILDING
KEY TO HEALTH OF

REAL ESTATE
BY GARY WASHBURN, PRESIDENT, AND DAVID WALKER

SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®
A stable residential real estate market
played a key role in the ongoing, decade-
long economic expansion, yet to sustain
real estate, and by extension the national
economy, an increase in the supply of new
homes is crucial.

That was a key conclusion of three
economists who participated recently
in a session held at the 2018 Realtors
legislative meetings and trade expo in
the nation’s capitol.

The session, “Outlook for Home
Prices and Residential Construction,”
focused on rapidly rising home prices,
tight home inventories and whether or
not the country is in the middle of a
bubble.

The three panelists agreed that more
new home construction is necessary to
meet rising demand from increasing
household formation and to curtail the
affordability crisis.

Yet if supply and demand continues
to become more and more out of
balance—a problem that is most acute
here in California—it could trigger
fast-price growth, said NAR Chief
Economist Lawrence Yun.

“A best-case scenario is
largely dependent on new home

‘Thank You!’ Charity Golf Supporters

More than 115 players from the San Fer-
nando and Santa
Clarita valleys
networked, made
new friends, drove,
chipped and putted
recently to make
the Southland Re-
gional Association
of Realtors’ 2018
Charity Golf Classic
a success.

It could
not have
happened
without the
support of
hundreds
of Realtors,
Sponsors,
affiliate
members,
volunteers

and staff.
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construction,” Yun said. “An increase
in inventory will provide some much-
needed release.”

Yet, in the absence of new
construction, where is real estate
headed?

“Are we in a bubble? No, not
currently,” said Len Kiefer, deputy
chief economist for Freddie Mac.

He outlined ways the current market
is different from the one leading to
the recession, such as no signs of over
leveraging and the very low ratios
of household income to debt. The

ay
B

aggregate risk of mortgages in the
U.S. is also comparatively low.
“Those risky loans that contributed
to the last bubble have largely gone
away in the current market,” he said.
“Young adults of today are forming
households at a much lower rate
than previous generations, and high
housing costs contribute to that.”
Kiefer noted that one third to three
quarters of U.S. markets have an
elevated home price-to-income ratio

Because of the generous support, SRAR’s Charitable
Foundation will extend handsome donations to Genesis
House, a project of the Hope
of the Valley Rescue Mission,
and Bridge to Home, Homeless
Services, which serves the Santa
Clarita Valley. Genesis House
provides housing and counsel-

ACE Sponsor
¢ CRMLS

EAGLE Sponsors
* Shane, DiGiuseppe & Rodgers, LLP
+ US Bank Home Mortgage
* Carlson Law Group
BIRDIE Sponsors
* Keller Williams Realty
* Logix Federal Credit Union
HOLE Sponsors
* The Box Pro
* Spile, Leff & Goor, LLP
* Mel Wilson & Associates
* REALTOR.COM
* Crestico Funding
* PB Financial Group, Corp.

* Russell's Moving & Storage, Inc.
Lunch & Photo Sponsor
Loans by Lela
Hole-in-One Sponsor
Mercedes Benz of Calabasas
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and many major markets, have already
or are close to surpassing their 2008
highs.

Ken Simonson, chief economist
for Associated General Contractors
of America, discussed how low
employment in construction is also
contributing to the lag in new home
construction, despite high demand.

“Construction saw a 30 percent drop
in employment in the previous decade,
the largest drop of any industry. They
also began laying people off a year
before the recession began and did not
start hiring again until much later than
other industries,” said Simonson. This
has led to difficulty in bringing skilled
laborers back to the industry.

“Construction companies are having
to hire people with no experience
and spend more time and money on
training,” he said.

Rising material costs also have
contributed to the low rate of
construction. The price of diesel fuel,
which is used in earth moving vehicles
and in transporting materials, has risen
42 percent since 2017. And, the cost of
lumber and plywood has increased 11
percent while ready-mix concrete rose
7 percent.
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ing for homeless mothers with children from the San
Fernando and Santa Clarita valleys.

www.srar.com



once were listed for sale
each month—if only

that was true today!

There were a mere 1,168
active listings and 477
active listings in the San
Fernando and Santa Clarita
valleys, respectively. That
translates to a 1.8-month
and a 1.7-month supply at
the current pace of sales.
To take pressure off prices,
that should be closer to a
6-month supply.

Sales Slow Due to Limited Supply:
BUYERS PUSH
CONDO PRICES
TO RECORD HIGH
BY GARY WASHBURN, PRESIDENT, AND DAVID WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®
Buyers wrestling over a limited supply of
property for sale pushed the median price
of condominiums sold during April in the

San Fernando and Santa Clarita valleys

to record highs, the Southland Regional e ool =0

5San Fernando Valley — Condominiums
April Condo Median Price Sets Record High
Source —Southland Regional Association of REALTORS®

Association of Realtors reported Friday. Even with little supply

BT 5400000 $359,000 385,000 $390,008 415,00 420000 uwmlmm
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The median price of condos— where and a dwindling pool

half sold for more and half for less—has
been over the $400,000 benchmark since
May 2017 in the San Fernando Valley.

That happened only four times during
the boom of last decade and this time
around has led to a succession of new
highs, with the April median of $435,000
being the latest example. That was up 10.6
percent from a year ago while surpassing
the prior record set this March.

It’s a slightly different story in the Santa
Clarita Valley, which is also served by
the 10,600-member Southland Regional
Association of Realtors. Unlike most
Southern California communities, Santa
Clarita home and condo sales and prices
have hovered just below the sky-high
records of last decade—until the condo
record fell in April. The condo median
in Santa Clarita came in at a record
$410,000, up. 12.3 percent from a year
ago and the first time ever to break the
$400,000 benchmark. The prior record of
$397,000 was in January 2006.

In both valleys thousands of properties

of buyers able to afford
current prices, the sales
keep coming, though they generally have
been grinding slower.
April saw 473 homes and 163

e

Santa Clarita Valley
April Condo Median Price at Record High $410,000
Source: Southland Regional Association of REALTORS®
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condominiums change owners, off 0.6
percent and 3.0 percent from a year ago in

4365000 397,000 365,000 §375,000 $35000 $380,0 60,000
CET] m|m|m|m|m|m|m|m|m|m|mmm

the San Fernando Valley.
The 95 condo sales that closed escrow
during April yielded a 17.3 uptick from a

year ago in Santa
Clarita, though
single-family
home sales were
off 0.5 percent.
The median
price of homes
that closed
esCcrow came
in at $697,000
in the San
Fernando Valley
and $588,000
in Santa Clarita,
up 10.6 percent
and 5.9 percent,
respectively

Executive for their work. Ziggy found our own
Tim Johnson, CEO of Southland Regional
AOR. “This is one of the best” said Ziggy as
he thanked him for the wonderful job he has

been doing at our Association.

During a “Random Act of Kindness” exercise at the NAR
Business Meetings in Washington DC, SRAR and C.A.R. Past

President, Pat “Ziggy” Zicarelliwas asked tothank an Association

www.srar.com Realtor® Report June/July 2018



2017 venkeac covmrion s, . CINDY WU was recognized for her support of the Real Estate
- Industry when she received her award for achieving

N RPAC ION AWARD

CINDY WU

California

her commitment of “10 for 10 with YPN”. The Young
Professional Network is a large and diverse group of
REALTORS® who are extremely engaged professionally
and politically in the real estate industry. The YPN RPAC
Pledge aims to encourage 1,000 YPN members to pledge
to invest a total of $10,000 over a 10-year period. Cindy
accomplished her commitment in only 5 years.

HOMEBUYERS
WHO WAIT TO BUY

PAY STEEP COST
BY GARY WASHBURN, PRESIDENT, AND DAVID WALKER

SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

The most recent iteration of a local guide
illustrates perfectly why waiting to buy a
home can be a bad idea: a prospective buyer
who a year ago decided to wait today would
pay a higher price and need 16.1 percent more
income to buy a median-price single-family
home in the San Fernando Valley.

A year ago April the median priced local home
sold for $630,000; this April the median price
came in at $697,000—a $67,000 difference, the
Southland Regional Association of Realtors
reported.

Consequently, the minimum annual income
needed to qualify for a loan to buy the same home
rose from $131,750 in April 2017 to $153,012,
a 16.1 percent leap, according to SRAR’s most
recent “Income-to-Loan Guide.”

The guide offers benchmarks for prospective
buyers on the key numbers in a home purchase.
In that same period, interest rates for loans on
previously occupied homes jumped from a
national average of 4.11 percent to this April’s
4.66 percent. Two years ago the interest rate stood
at 3.83 percent.

These increases favor home sellers, but buyers
are feeling the pinch.

“The solid gain in home prices added roughly
$150 billion to housing wealth during the
month,” said Lawrence Yun, chief economist
for the National Association of Realtors. “But
the continuing run-up in home prices above the
pace of income growth is simply not sustainable.

PN

Single-Family Homes
Median Price

$697,000

Loan Amount (80%)

$557,600

-April-

Realtor® Report

“From the cyclical low point in home
prices six years ago,” he said, “a typical
home price has increased by 48% while the
average wage rate has grown by only 14%.”

Rising interest rates also do not help with
affordability.

“More supply is needed to level out home
prices,” Yun said. “Homebuilding will be the
key as to how the housing market performs
in the upcoming years.” Here’s a breakdown
of the main numbers used in development
of the home and condominium income to
loan guides. Keep in mind that hundreds of
properties sold for more and hundreds sold
for less than the median price, which gives
prospective buyers an idea about how much
home they can afford. For personalized,
specific numbers, always work with a
Realtor.

* San Fernando Valley Single-

Family Homes

Assuming the buyer made a downpayment
of 20 percent, an 80 percent loan of $557,600
would be needed to finance April's median
priced home of $697,000. April's national
average effective mortgage rate of 4.66
percent would require a monthly mortgage
payment of $2,879. Add in property taxes
of $726 per month along with the typical
insurance monthly premium payment of
$221 for a total monthly housing payment
— known as PITI — of $3,825. PITI stands
for principal and interest, plus taxes and
insurance.

* San Fernando Valley Condominiums

The median price of condos that changed
owners during April was $435,000. A loan

+16.1%

Year-to-Year Percentage Change in Income Needed to
Qualify for a Loan

San Fernando Valley

4.66% $2,879

June/July 2018

of $348,000 would be needed to finance 80
percent of the purchase price, assuming a
downpayment of 20 percent. At the national
average rate of 4.66 percent, the monthly
payment on that loan would equal $1,797.
Monthly property taxes would be $453
and insurance $138, for a monthly PITI of
$2,387.

To qualify for the loan, lenders would
want to see a minimum annual income of
$95,495. A year ago the same condo required
a minium income of $81,566 — a difference
of 17.1 percent.

Yes, sitting on the fence sometimes
makes sense. Just know that, in this market,
everyday spent waiting translates into a
predictable requirement— more cash!

WAGE GROWTH, STEADY PRICES
BUOY AFFORDABILITY

Higher wages and lower seasonal home prices
combined to push California’s housing affordability
higher in the first quarter of 2018, compared to the
previous quarter, the California Association of Realtors
reported recently.

The percentage of homebuyers who could afford
to purchase a median-priced, existing single-family
home in California in first-quarter 2018 edged up to 31
percent from 29 percent in the fourth quarter of 2017,
but down from 32 percent in the first quarter a year ago

This is the 20th consecutive quarter that the index
has been below 40 percent. California’s housing
affordability index hit a peak of 56 percent in the first
quarter of 2012.

C.A.R.’s Housing Affordability Index measures the
percentage of all households that can afford to purchase
a median-priced, single-family home in California.
A minimum annual income of $111,500 was needed
to qualify for the purchase of a $538,640 statewide
median-priced, existing single-family home in the first
quarter of 2018. The monthly payment, including taxes
and insurance on a 30-year, fixed-rate loan, would be
$2,790, assuming a 20 percent down payment and an
effective composite interest rate of 4.44 percent.

Condominiums and townhomes also were more
affordable in first-quarter 2018 compared to the
previous quarter with 39 percent of California
households earning the minimum income to qualify
for the purchase of a $449,720 median-priced
condominium/ townhome, up from 38 percent in the
fourth quarter. An annual income of $93,090 was
required to make monthly payments of $2,330.

www.srar.com



YOUNG
PROFESSIONALS W‘l"
NETWORK

outhland Reg of Realtors® SOUTHLAND REGIONAL

ASSOCIATION OF REALTORS’, INC.

» 3
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SRAR Auditorium: 7232 Balboa Blvd. Van Nuys, CA 91406
RSVP at YPNWakeup@srar com. Questions? Contact Kathryn Cooney at 818-947-2250
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9:00am - 10:00am 1 -

Wednesday February 21st ]
Tuesday March 13th 1 off of
Tuesday April 10th Join U8 Y Yt;eonﬁ v. 218t
Tuesday May 8th wake up )
Tuesday June 12th b eet‘sﬁg
Tuesday July 10th M‘A tefon f(zli;wmg 4
A é’" Tuesday August 14th (Diset® by fion, €
Tuesday September 11th
7 Tuesday October 9th
Tuesday November 13th
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\~ YOUNG
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® NETWORK
SOUTHLAND REGIONAL Southland Regional Association of Realtors®

ASSOCIATION OF REALTORS", INC.
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DONATION DR

Donations accepted until Wednesday August 29, 2018

-
&5
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(Blankets & Socks to be Donated to a Local Charity)

BRING ITEMS TO: SRAR AUDITORIUM
7232 BALBOA BLVD.
VAN NUYS, CA, 91406 "
M-F: 8:30AM - 4PM
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\
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Donations can be made to Southland Regional Association of REALTORS®
For more information, please contact Kathryn at 818-947-2250
or via email KathrynC@srar.com
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YOUNG
PROFESSIONALS
NETWORK

Southland Regional Association of Realtors®

Come watch the Los Angeles Dodgers
take on the San Francisco Giants

$50 Per Person

(Includes Transportation, Food, Refreshments & Infield Reserved Seating)

Game Time is 7:10pm
(Buses will leave Association parking lot promptly at 5:00pm)
(Tickets will be assigned on first come first served basis and will be handed out as you board the bus)

Sponsors:

I""'" REVERSE MORTGAGE
EDUCATORS

Enclosed please find my payment in the amount of $ to reserve tickets for the SRAR Dodger Night. Please

complete the following information and return to SRAR, ATTENTION: Kathryn Cooney, FAX to 818-786-4541 or telephone
818-947-2250.

Print Name:

Address:

Phone Number: Email:
VISA/MC #:

Expiration Date: Amount $:

Mandatory Signature:

www.srar.com Realtor® Report June/July 2018 9



Giveaway Offers Veteran $50,000 for Home Purchase
Realtor.com, The Home of Home Search, and Veterans United Home Loans announced on Wednesday, May
16, the Independence Day Homebuyer Giveaway. The giveaway will award $50,000 toward a home purchase to
one U.S. military service member or Veteran.

“We help Veterans, service members and their families The giveaway is open to qualifying active or honorably
achieve the American dream of home ownership,” said Kris discharged Veterans of the U.S. military. Entries to the
Farmer, chief marketing officer at Veterans United Home Loans, Independence Day homebuyer giveaway will be accepted
the nation’s top VA purchase lender. “We are ... proud to work until 11:59 a.m. ET, July 5, 2018, at https://www.realtor.com/
with realtor.com again this year to help make that dream a reality independence-day-home-buyer-giveaway.

for one of our nation's heroes.” The winner will receive $50,000, minus any required tax
Tricia Smith, senior vice president of channel sales and withholding, at the closing of a home purchase transaction,

operations at realtor.com said: “As we approach Independence subject to the Official Rules for the sweepstakes. Full prize

Day, we at realtor.com are honored to be, once again, a part of details, conditions and sweepstakes rules are available at:

their dream home journey and supporting our service members  https://www.realtor.com/july4rules.
in finding a place to call their own.”

realtor.comx

The easiest way
for agents to

track their expenses.

AREA MEETING ANNOUNCEMENTS

Chairnerson: Ron Henderson Chairperson: Brian Hatkoff, CCIM Every Friday - Except Holidays
Phong: (818) 999-3981 Phone: (818) 701-7789 Chairman:

Web: www.commercialdataexchange.com ~ Joseph A. "Bud" Mauro, REALTOR®
Education & Vice-Chairman: lan Mayer Time: 8:30 AM Location: EI Cariso Golf Course restaurant
Phone: (818) 298-3405 L t - SR/.\R.A ditor] 13100 Eldridge Ave, Sylmar, CA 91342

ocation. uartorium Directions: Exit the 210 Fwy at Hubbard St,

Vice Chairman: Elise Shuben 7232 Balboa Bivd., Van Nuys North to Eldridge Ave, East to the Golf Course
Phone: (818) 590-2989 Now Includes Business Opportunities Thomas Guide: TG - 482 D 3
Eg%%téog:h X\rlfr:?rﬁv 23” East North  1st Thursday of mo. SCV CARAVAN 2nd & 4th Fridays
Canoga Park, CA 91303 Chairperson: Rudy H. Leon SCV Networking Megting

Phone: 818-642-7839 Co-Chairperson: Louisa Henry

Meet & Greet 8:00 A.M. - 8:15 A.M.
Time: 8:15 A.M. - 9:30 A.M.

661-607-1684 or louisahenry8@gmail.com

Go-Chair: Daniel Villegas Affiliate Chair: Imelda Leano- imelda.leano@movement.com

Phone: 818-585-8397

Education, Networking, MLS Pitches, Location: Santa Clarita Sports Complex
Guest Speakers Location: Lulu’s Restaurant 20880 Centre Pointe Pkwy, Santa Clarta 91350
http://www.outwestmarketing.com/ 16900 Roscoe Blvd. Dates: 2**and 4th ridays of the month * Some exceptions-see
_ _ Van Nuys, CA 91406 in the back room onling schedule at www.srar.com
www.facebook.com/QutwestMarketingMeeting/ Time: 9:00 am Networking 9:30 am Meeting
Tin_1§: 8:30 A-M.— 10:00 A-IM- Cities: Group 1- 2 Friday- Canyon Country, Newhall, Saugus
Affiliate Networking, MLS Pitches, Group 2 - 4" Friday- Castaic, Stevenson Ranch, Valencia

Guest Speakers

10 Realtor® Report June/luly 2018 www.srar.com
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR MAY 2018
ACTIVE INVENTORY EN ES CS WN ws SFV TOTAL __EXT TOTAL

NEW LiStiNgS ....vovevveeriiiiieieeeeeceeeee s
Total Active LiStingS........cccoeveveerrreesiieieieins
Average Days on Market...........cccccoevevevevevivenennnn,
Average List Price in Thousands ...............ccc.......
Median List Price in Thousands ................c.c........
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio .........coovevveveereicirieisccicines
EXPIFAtions ...

PENDING SALES
New Escrows Opened............cccevevececuevevevecuennnee.
Total YTD Escrows Opened..........ccccovevevvevevevecnnnae
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price..................

CLOSED SALES:
New ESCrows ClOSed...........cccovevvvevvvveeiiiiiiiisienne
Total YTD Escrows Closed..........cccceeeveveveveveeennee.
Volume of New Sales Dollars in Millions................
Volume of total YTD Sales in Millions ....................
Average Sale price in Thousands ............c.cceueveeee.
Median Sale Price in Thousands ................cccu......
COo0P SABS.....eeccieeee
Percent of COOp Sales .........coovveevevecceeeicccee
Average Days on Market.............cccccevevererircrennen.
Sales at LISt PrCE .....covvvveeececceeeeeeceeee e
Percent of Sales at List Price............cccccovvevevevennnne
Sales to Listing Inventory Ratio..........c.ccccvevvnnee.
Final Sale to New Listing Ratio ...............cccceveveene

CLOSED SALES TYPE
ForecloSure/REQ............coveveveveeeeeeeeeeeeeeeeceeveeerene
Seller CONCESSIONS .......veveeeeeeeeeeeeeee e
Short Sale
Standard ....

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR MAY 2018

ACTIVE INVENTORY EN ES () WN WS SFVTOTAL  EXT TOTAL
NEW LiStingS ....ccovovvvevereieieieseeese s
Total Active Listings........
Average Days on Market
Average List Price in Thousands ............cccccevueee.. . . . .918.6...nne. 6494 ............ 556.9............ 566.3
Median List Price in Thousands ............c.cccceceenes . . . .4500........... 510.0 ... 498.0........ 460.0
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio ........oovvevecvreeireieiceeiienee,
EXPIrations .......ccovvvvvieieeeceece e

PENDING SALES
New Escrows Opened............ccccevevveruevevevecuennnne.
Total YTD Escrows Opened...........ccccccoevevevnneeee.
New Open Escrows Average Days on Market .......
New Open Escrows Average List Price.................

CLOSED SALES:
NEW ESCIOWS CIOSEA. ..o eeeeieeeeenes 28 30 D0 e 39 Ly E— 188 e 127 e 315
Total YTD ESCIOWS ClOSEA .........oveeereveeeresisiens e 127 oo, Il 170 AT 170 s 785 ., 475 . 1,260
Volume of New Sales Dollars in Millions...........c... oo 10.690........... 16.589 24.906............ 89.860.......... 73124 ............ 162.984
Volume of total YTD Sales in Milions .........ccccves v 45511 ........ 89.053 86.159 ......... 361.919.......244.656 .......... 606.575
Average Sale price in THOUSANS ........o.vvveveerss ervveeen 3818 5196........... 1164 . 4579..... (LU T— 478.0........... 575.8 v 5174
Median Sale Price in Thousands .............coccoo...... : . . 4270 455.0............ 4200........... 446.0
CO0P SAES.....vvrcreieteteeee e
Percent of COOp SaleS ......ccoveveeevercrirciccice
Average Days on Market.............cccoovvvvreieicinnne.
Sales at LiSt PriC......ccveeeccceccee e
Percent of Sales at List Price............c.ccccvvevevenneee.
Sales to Listing Inventory Ratio............c.ccceveveeee.
Final Sale to New Listing Ratio .............c.ccccevvnee.

CLOSED SALES TYPE
Foreclosure/REQ..........ccoveveveeeeeeeeeeeeees
Seller CONCESSIONS .....c.veveveeieeeeeeeee e
SOt SalB ..
Standard ...

www.srar.com Realtor® Report June/July 2018



SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR MAY 2018

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL _ SCVTOT _EXT TOTAL
NEW LISHNGS w.vveeoeeoeeecseees e
Total Active Listings..
Average Days on Market ...
Average List Price in Thousands....
Median List Price in Thousands...

655.........835.0...

....... Qoo
7064........787.5......
184 25.0.....

Average BOM Price in Thousands.
BOM to Sale Ratio..............
EXDITAHONS ..o e 2

PENDING SALES
New ESCIOWS OPENed.......ococeeccveecc e s
Total YTD Escrows Opened.........cc....eev..
New Open Escrows Average Days on Marke
New Open Escrows Average LiStPrice ... oo

CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed ....... 20 195 BB
Volume of New Sales Dollars in Millions.

Volume of total YTD Sales in Millions.....

Average Sale price in Thousands.......
Median Sale Price in Thousands...............c.....c....
000D SABS w..vvoeeeeerereeeeee e
Percent of Coop Sales ...
Average Days on Market
Sales at List Price..............
Percent of Sales at List Price....
Sales to Listing Inventory Ratio
Final Sale to New Listing Ratio .....

CLOSED SALES TYPE
FOrBclosure / REQ .......ovoccveeeseeeesc e (I
SRIRr CONCESSIONS ....vvvv e 0.

SHOM SAIB.....ovveeee e 0.
Standard .. L2,
OHNBI oo (R

SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR MAY 2018

ACTIVE INVENTORY AC SAU SCVTOT EXT
NEW LISHNGS vvvvvevoeeeeseeeseeesss s ervesesins 0. cvrrsssssnnens Qunnnesssss avsiivenssssn 181, .32
Total ACHVE LISHINGS.......vvvverevveeeeeeeeesssiennes i 2. cerressnnnnes Q0 Do 1 2100
Average Days on Market.........occcoecceerceeeccs o 96 v B BB BB B 38

Average List Price in Thousands ...

Median List Price in Thousands... .345.0. 3999.......480.0.....
BOMS oo sssssesiis 0o D A O 2 [(J— T
Average BOM Price in ThOUSANGS ........oc..cooeees v 00. 4981........ 830.0.....

BOM 10 Sl Rati0 ....ooooeoee s i 00.
EXDITAHONS ..o e 0

PENDING SALES
New ESCIOWS OPENED ......oovoeecc e 0
Total YTD Escrows Opened ...
New Open Escrows Average Days on Marke .
New Open Escrows Average List Price ..............ooe. oo 0.0 00, 349.6

CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed .......

Volume of New Sales Dollars in Millions.
Volume of Total YTD Sales in Millions.....
Average Sale price in Thousands...
Median Sale Price in Thousands...
C0p SalES ...ovvevver
Percent of Coop Sales ...
Average Days on Market
Sales at List Price..............
Percent of Sales at List Price....
Sales to Listing Inventory Ratio..... 00........120.0...
Final Sale to New Listing Ratio .........c.c.oovvvrciieees e 0.0 i 00, 93

CLOSED SALES TYPE
FOrRCIOSU® / RED ..o
Seller Concessions ..
Short Sale..........
Standard .. . L4
O (R | S (S
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an adverfisement is not intended as an endorsement or recommendation of the services offered.

TERMITE INSPECTION . MARKETING | LEGAL |

DENNIS P. BLOGK & ASSOGIATES

The Number One Law Firm Specializing in

TENANT EVICTIONS

Termite Inspection

* Fast report (fax or e-mail) GET m O re LEADS

* Bill to escrow
* Free inspection if competitive bid

[ foworks fuly guaranteed THE PREMIERE ONLINE MARKETING SOLUTION UNLAWFUL DETAINER
& W Deat or meet oTher B FOR REAL ESTATE AGENTS & BROKERS
Retrofitting Inspection ] |
* Gas shut-off valve ‘ @_ 800 77 EVICT |

» Water conservation
-Ultra low flow toilet
-Shower head
-Certificate of compliance
* Smoke detector
» Window safety glazing
e Carbon Monoxide Detector

‘ECO HOME SAFE, INC".

o (38428)

* Guaranteed rapids filings

* No office visit required

* Free telephone consultations

* More experience than any other law firm

* Lockout Management service available

Call: (818) 886-7378 ., FULL COLLECTION
(310) 328-7378 < SERVICES
CALL TOLL-FREE VISIT O M d th h S t d
\ 888-277-9779 B Point2.com pen onday fhrough Sufurday

$150 (uncontested plus costs)
www.evict123.com

Proint2

PROFESSIONAL SERVICES

VACANT HOME CLEANING SPECIALIST
APPLE CLEANING/PAINT. FORECLOSURES, HAULING.
(661)298-2084JOHN/JUNECARPETSHAMP0O (818)929-9242

REGULAR WK/LY

REAL ESTATE

Exp. #7 (7-18)

CaRealEstateLawFirm.com- A Real Estate Law Firm P k
Evictions, Easement Issues, Buyer/Seller Disputes a r
Broker/Agent Liability, Quiet Title, and more
Law Office of Jacob lloulian  Call 818-639-2626
Exp.#1 (1-1-19

CA CERTIFIED INSPECTIONS SERVING L.A. SINCE 1989 R e g e n c y

HOME INSPECTOR & MOLD INSPECTOR AIR SAMPLING &
REMIDIATION VISIBLE MOLD? FREE INSPECTION!
CALL US FOR THE DETAILS
LIC. # 574974 AND INSP. #09110902

s kTR | P rO u d Iy

ADVERTISERS: DON’T BE LEFT OUT!

It's Your Responsibililty as an Advertiser to Keep Track of Your

Ad's Expiration Date. Send in Your Renewal One Week Prior to We I co m e S
Expiration Date to Guarantee Confinued Exposure and Results

From Your Reatror® Report Classified Ads.

Marian Fortier
BUILDING REPAIRS & REMODELING BRE# 00947907

e ; ;
S

Lsald e e A

RETROFITTING // HOME INSPECTION WWW.GROWWITHPARKREGENCY.COM
f FACEBOOK.COM/PARKREGENCY

CROWN CONSTRUCTION G.C. B850720
818-635-9910 ADAM REMODELING

PAINTING PLUMBING LISTING PREP ARAT/AFEIUVGI X 818-363-6116 \ 10146 BALBOA BLVD., GRANADA HILLS, CA 91344
Exp.#1 (1-19) REAL ESTATE BRE #01231306
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

TERMITE INSPECTION & FUMIGATION

CRESTICO The Law Offices of Bg&gﬂ¢€§§ AND
Realty + Funding

EXTERMINATING
S I &G COMPANY INC.

SRAR 2002 “ AFFILIATE OF THE YEAR"

YOU'VE TRIED THE REST...
YOU DEMAND THE BEST...

Spile, Leff & Goor, LLP

@ We do our OWN fumigations (No Sub-Contractor)
@ Salaried inspectors (NO COMMISSIONS)
@ FREE inspection if compefitive bid

16501 Ventura Boulevard
#610
Encino, Ca 91436

@ Computer generated, emailed reports
 Recommended repairs performed by our company
 Licensed, insured and bonded

800-933-7378  800-649-1922 FAX
818-886-3454  661-255-1902 FAX
661-254-2133

Get mor
Streamline

818.784.6899
www.spilelaw.com

TERMITE INSPECTIONS & FUMIGATIONS

Affiliate member SRAR

Affiliate member REOMAC

Member PCOC (Pest Control Operators of California)

CRESTICO CRESTICO E \.com (A Reg. #FPR 2861

REAL ESTATE

$39 per month
100% @ rentspreero

COMMISSION Free Prolesion
GOLD STAR REALTY v/ Completed Application

v/ TransUnion Credit Report
v/ TransUnion Score

v/ Criminal Background Check
v/ Eviction Check

v Document Upload

v/ Reference Checks

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services
Friendly and Helpful staff

TrunsUnion@

(818) 757-4567 g g
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino , - SRARProlYr
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Association of REALTORS'

MOVEMENTMORTGAGE 1 [PRINT SHOP SERVICES
Imelda Leano \ 1 | cALLUS AT 818.947.2246

Senior Loan Officer P i Make Us Your Choice For
NMLS#633153 _ / .
All Your Printing Needs!

¢ Announcements
* Brochures

Flyers
Postcards

* NCR Forms
* Door Hangers
* Envelopes

Letterhead
Color Copies

* Business Cards ¢ Labels

Call me today! most knowledgeable and trustworthy
Direct: (661) 212-2166 group of professionals the industry

Fax: (661) 368-9052 has to offer. But how do you let clients
Imelda.leano@movement.com know that?
www movement.com/imelda L eano

c :.[;a‘; :-‘ﬁ::]:ﬂ‘ :;mr'er;?r"tlshlgage LLC supports Equal @ Tell them. Show them. .
ivnlmmll:comunu'ac_c ) -314-14 Bu;" L R Wear your REALTOR® p’n
with pride. e
Only REALTORS® are members of the National Association of REALTORS®

SRAR Texting Service

Sign up to get updates straight to your cell phone.

Get updates and reminders on your phone to stay in-the-know on all that s happening at
Southland Regional Association of REALTORS®

DIRECT HARD
MONEY LENDERS

RESIDENTIAL/COMMERCIAL LOANS whatsup : social/networking events like mixers, expos and
| NO APPRAISAL | NO CREDIT iticuftuesl Syents
| NO INCOME | 3 DAY FUNDING involve : community involvement and charity drives

edu : educational classes, training and risk management

® Thank you for joining SRAR's
texting service!

pol : updates on real estate issues, political events and

CALL US TODAY receptions with local officials

81 8_ 3 08-4443 future : leadership opportunities and committee involvement

com : commercial events and classes

It's easy to sign up and you can unsubscribe at any time, just send a text
message with only the word ‘STOP' in the reply from any message from us.
Message and Data Rates May Apply.

'A real estare finance company

HML INVESTMENTS I
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Imagine being more than the last home you sold,
the last listing you won or the competition
around the corner.

Imagine being able to start dreaming up, building
collaboratively and daring to be more than just

another Realtor’

Imagine being part of something different.

Some of the best in the business, like you,
represent our network of Estate Advisors and can tell you
what it means to be part of

Call to schedule a confidential interview!

Engel & Volkers Sherman Qaks
16200 Ventura Boulevard ¢ Suite 101 ¢ Encino * CA 91436
Email: shermanoaks@evusa.com * Phone: +1 818 474 2275




