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ADVERT I SEMENTWELCOME 2018 BOARD OF 
DIRECTORS!

The SRAR 2018 Board of Directors’ election is complete. The following 
members will serve for a two year term beginning 

January 1, 2018 on President-Elect Gary Washburn’s BOD:

Neal Adler, Gina Aguilar, Jim Ezell, Jeff Kahn, Howard Katchen, Bob Khalsa, 
Bud Mauro, Melanie McShane, Patti Petralia, Hosep Stepanian, Diane Sydell, 

Nancy Troxell Carnahan, Judy Ann Von Arb, Cindy Wu.

The following Directors will complete their second year:

Liliana Alfonso, Jeff Phillips, Em Roberts, Fred Sabine, Nancy Starczyk, Dan 
Tresierras. 

The SRAR Santa Clarita Valley Division Council Chair representative is Dean 
Vincent.

Congratulations 2018 SRAR Board of Directors!

Are you a SRAR member? Do you need a personal branding 

platform? AVOH for Realtors and SRAR have teamed up to provide 

you with all that you need in order to boost your online presence. 

This SRAR Featured Member benefit comes fully equipped with an 

all-inclusive Mobile Friendly WebApp/Website, weekly automatic blog 

postings to keep you and your site up to date, and a discounted IDX 

Solution Subscription of $9.95/mo.

Avoh does this all for you. Click here to access this great Featured 

Member Benefit!

 

*(Active CRISNet Subscription required for this benefit)

https://avoh.com/tracklink.php?a=srar
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HEED ‘CALLS TO ACTION!’

WINNING OFTEN
HINGES ONE VOTE!

SAN FERNANDO VALLEY

A U G U S T  B R I N G S
H O M E ,  C O N D O
S A L E S  S P I K E

BY NANCY STARCZYK, PRESIDENT, AND DAVID R. WALKER 
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

BY NANCY STARCZYK, PRESIDENT, AND DAVID R. WALKER 
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

For lack of a single vote, homeowners may 
soon receive a higher property tax bill.

In a pattern repeated in many communities 
statewide, closed escrows during August of 
existing homes and condominiums in the 
San Fernando Valley posted hefty increases 
compared to a year ago with
homes changing owners up 15.8 percent 
and condominium sales rising 30.3 percent, 
reported Wednesday.

As a majority passage bill, that’s all 
Senate Bill 231 needed to make it off the 
floor of the California State Assembly — 
one deciding vote.

It now sits on the Governor’s desk 
waiting to be signed.

That’s why it’s imperative that Realtors 
and homeowners heed action alerts, 
the messages organizations distribute 
to mobilize people, texts or emails that 
urge them to take action, which often can 
influence public policy.

The Realtor community uses “Red 
Alerts” and “Calls to Action” to enable 
owners and real estate professionals — 
indeed, anyone who cares about private 
property rights — to zero in on the 
housing-related issues that need urgent, 
immediate attention.

And, with more than 130 measures 

in the Legislature addressing the 
statewide housing affordability crisis, 
all Californians — but particularly 
homeowners and Realtors — need to pay 
special attention, to make their voices 
heard. Or, accept and regret unexpected 
and potentially costly outcomes.

Alerts succeed when recipients act 
immediately.

Typically the organization issuing the 
alert provides details on the proposed 
bill, what their position is, and why they 
believe it is good or bad.

Responding is easy 
and can be done with 
a couple of clicks on a 
mouse or a single phone 
call.

A strong yet 
ultimately unheeded 
response to a statewide 
Red Alert was one 
reason behind passage 

of SB 231, which opens the door to higher 
property taxes without a public vote.

Assemblyman Dante Acosta, R-38th 
District, which spans most of the Santa 
Clarita Valley and the northern San 
Fernando Valley, was the lone lawmaker 
from the local delegation to oppose Help Victims of Hurricanes Harvey, Irma

The Southland Regional Association of Realtors’ Charitable 
Foundation is urging Realtors and local residents to make a 
donation to help the tens of thousands  of people impacted by 
Hurricane Harvey and more recently Hurricane Irma.
The catastrophic storms caused the loss of life and property with the impact 
of the storm likely to be felt indefinitely. SRAR members and local residents 
are urged to make a tax deductible donation to 
the Association’s Charitable Foundation. 

Established in 1990, the SRAR Charitable 
Foundation is dedicated to improving the social 
and economic well being of communities. 

It provides financial assistant to worthy 
groups and causes that are housing related. 

Go online to www.SRAR.com to download a 
donation form and make a tax deductible dona-
tion today. 

Local Home Sales Surge During August
Preliminary statistics from the Southland Regional Association of 
Realtors indicated that closed escrows during August of existing 
single-family homes in the San Fernando Valley rose 15.8 percent 
compared to a year ago and 29.8 percent higher than this July. 
The increase reflects activity initiated earlier this summer even as resale 
prices posted single-digit increases compared to August 2016. The median 
price of homes that closed escrow in August came in at $650,000, up 4.0 
percent, while condominiums that changed owners posted a 6.9 percent 
increase in the median price, meaning half sold for more and half for less. 
The condo median was $411,500. The full report will be available soon!

Partly because of a nationwide 
outpouring, the National Association 
of Realtors’ most recent Call to Ac-
tion achieved a small success. 

President Donald Trump on Sept. 
8 signed legislation which extends 
the National Flood Insurance 

Program 
for three 
months. 

Another 
measure, 
H.R. 2874, 
looks to 

reauthorize the program for five 
years, stabilize its financial position, 
and make numerous and significant 
improvements to current law. 

The passage of H.R. 2874 may 
need Realtor help and mobilization 
again if the reauthorization is not 
signed by Dec 8.

Will your voice be heard the next 
time you receive an alert from an 
organization? 

Whether it’s a Red Alert or Call 
to Action, mobilization is vital. 

When constituents speak, law-
makers listen, especially if there is a 
flood of opinion.

Never underestimate the power of 
one. Each voice, each vote matters!
The Southland Regional Association of Realtors® 
is a local trade association with more than 9,800 
members serving the San Fernando and Santa 
Clarita Valleys. SRAR is one of the largest local 
associations in the nation.

Heed ‘Calls to Action!’

Winning Often 
Hinges One Vote!
By Nancy Starczyk, President, and David R. Walker

Southland Regional Association of Realtors®

For lack of a single vote, home-
owners may soon receive a 
higher property tax bill. 

As a major-
ity passage bill, 
that’s all Senate 
Bill 231 needed 
to make it off 
the floor of the 
California State 
Assembly —  one 
deciding vote. 

It now sits on 
the Governor’s 
desk waiting to 
be signed. 

That’s why 
it’s imperative that Realtors and 
homeowners heed action alerts, the 
messages organizations distribute 
to mobilize people, texts or emails 
that urge them to take action, which 
often can influence public policy.  

The Realtor community uses 
“Red Alerts” and “Calls to Action” 
to enable owners and real estate 
professionals — indeed, anyone who 
cares about private property rights 
— to zero in on the housing-related 
issues that need urgent, immediate 
attention.

And, with more than 130 mea-
sures in the Legislature addressing 
the statewide housing affordability 
crisis, all Californians — but par-
ticularly homeowners and Realtors 
— need to pay special attention, to 
make their voices heard. Or, accept 
and regret unexpected and poten-
tially costly outcomes.

Alerts succeed when recipients act 
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‘Red Alerts’ enable anyone … to 
zero in on issues that need urgent, 
immediate attention!

Free
Homebuyer
Seminar

Saturday, October 7, 2017
10:00am - 12:00pm

SRAR Auditorium
7232 Balboa Blvd. 

Van Nuys, CA, 91406

Learn Directly 
From Professionals About:

* The Buying process From Start to  
   Finish
* Down Payment Assistance Program
* FHA Financing vs. Conventional Loans
* Importance of Working with a  
   REALTOR
* Tax & Financial Benefits of Owning
* Importance of Good Credit & How to  
   Improve Your Credit Score
* City Assistance Programs
* And Much More!!

www.SRAR.com

RSVP with Yvonne Cuevas at  
YvonneC@srar.com or 818-947-2298.

*This seminar is strictly for the general public. No REALTOR® 
members are permitted unless accompanying a client.

immediately. 
Typically the organization issuing 

the alert provides details on the pro-
posed bill, what their position is, and 
why they believe it is good or bad. 

Responding is easy and can be 
done with a couple of clicks on a 

mouse or a single phone call. 
A strong yet ultimately unheeded 

response to a statewide Red Alert 
was one reason behind passage of SB 
231, which opens the door to higher 
property taxes 
without a pub-
lic vote.

Assembly-
man Dante 
Acosta, R-38th 
District, which 
spans most of 
the Santa Clar-
ita Valley and 
the northern 
San Fernando 
Valley, was the lone lawmaker from 
the local delegation to oppose SB 
231. Had one other local lawmaker 
rejected the measure, it may well 
have been defeated.

Dante Acosta, R-38th 
State Assembly District

When a Single Vote 
Made the Difference!
• John F. Kennedy’s margin of victo-
ry over Richard Nixon in 1960 was 
less than one vote per precinct.
• Women won the right to vote by 
passage in 1920 of the 19th amend-
ment to the Constitution. Tennes-
see, the last state needed to pass the 
amendment, ratified the amendment 
by one vote.
• One vote gave statehood to Texas 
in 1845; California, 1850; Oregon, 
1859; Washington, 1889; and Idaho 
in 1890.
• One vote in 1776 gave America 
the English language instead of 
German.

Southland Regional Association of Realtors

9/12/17

Monthly Single-Family Sales: 1984-2017
2017 2016 2015 2014 2013 2012 2011 2010 2009 2008 2007 2006 2005 2004 2003 2002 2001 2000 1999 1998 1997 1996 1995 1994

Jan. 377 337 307 349 393 388 499 494 518 323 569 582 851 840 884 903 682 705 721 825 579 721 638 634
Feb. 321 322 345 320 381 380 385 458 480 358 528 610 811 850 786 861 670 789 704 789 659 626 559 513
March 478 470 537 414 498 502 544 594 640 416 770 961 1,127 1,172 1,142 1,192 1,058 1,116 1,087 1,124 882 925 812 684
April 476 514 543 546 560 512 548 644 691 547 447 926 1,138 1,154 1,259 1,310 1,031 1,113 1,208 1,222 963 987 841 987
May 556 521 563 522 604 567 501 679 708 669 629 856 1,142 1,126 1,284 1,302 1,247 1,150 1,131 1,283 1,068 995 953 1,127
June 594 612 576 525 544 524 562 649 775 671 690 919 1,240 1,161 1,205 1,321 1,263 1,171 1,258 1,315 1,003 985 945 1,125
July 486 542 603 562 524 589 522 589 745 717 617 809 1,203 1,210 1,273 1,212 1,222 1,051 1,306 1,316 1,111 936 941 1,060
Aug. 631 545 577 478 561 578 618 539 670 666 552 825 1,230 1,207 1,316 1,278 1,321 1,204 1,131 1,207 1,070 940 1,008 972
Sept. 562 582 491 504 505 541 581 684 658 362 814 1,182 1,135 1,238 1,097 1,122 1,142 1,229 1,096 1,084 859 727 937
Oct. 485 523 494 521 635 523 532 663 745 354 771 998 1,190 1,198 1,195 1,013 962 1,054 1,038 1,027 815 785 880
Nov. 457 458 420 468 558 511 470 582 633 355 753 972 1,086 1,105 1,085 889 1,032 1,044 1,012 947 858 781 908
Dec. 496 494 522 506 595 581 586 637 691 398 806 892 1,152 1,188 1,107 983 986 985 1,015 1,152 872 785 983

Total 3,919 5,863 6,108 5,643 6,064 6,333 6,335 6,815 7,793 7,094 6,271 9,632 12,786 13,283 13,878 13,863 12,501 12,421 12,858 13,242 11,545 10,519 9,775 10,810
-4.0% 8.2% -6.9% -4.2% 0.0% -7.0% -12.5% 9.9% 13.1% -34.9% -24.7% -3.7% -4.3% 0.1% 10.9% 0.6% -3.4% -2.9% 14.7% 9.8% 7.6% -9.6% 21.5%

* June 2011 total revised due to city code error in conversion to Matrix Bold: Record High

Jan. Feb. March April May June July Aug. Sept. Oct. Nov. Dec. 
2017 377 321 478 476 556 594 486 631 
2016 337 322 470 514 521 612 542 545 562 485 457 496 
2015 307 345 537 543 563 576 603 577 582 523 458 494 
2014 349 320 414 546 522 525 562 478 491 494 420 522 
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San	Fernando	Valley	—	Single-Family	Home	Sales	
August Single-Family Home Sales Up 16% from 2016 

Source:	Southland	Regional	Associa;on	of	REALTORS®	 High 1,648 – 8/88 
Low 307 – 1/15   

SB 231. Had one other local lawmaker 
rejected the measure, it may well have 
been defeated.

Partly because of a nationwide 
outpouring, the National Association 
of Realtors’ most recent Call to Action 
achieved a small success.

President Donald Trump on Sept. 8 
signed legislation which extends the 
National Flood Insurance Program for 
three months.

Another measure, H.R. 2874, looks to 
reauthorize the program for five years, 
stabilize its financial position, and make 
numerous and significant improvements to 
current law.

The passage of H.R. 2874 may need 
Realtor help and mobilization again if the 
reauthorization is not signed by Dec 8.

Will your voice be heard the next time 
you receive an alert from an organization?

Whether it’s a Red Alert or Call to 
Action, mobilization is vital.

When constituents speak, lawmakers 
listen, especially if there is a flood of 
opinion.

Never underestimate the power of one. 
Each voice, each vote matters!

A total of 631 single-family homes closed 
escrow last month, up 86 transactions from 
August 2016 and 145 transactions or 29.8 
percent higher than  the July tally. That was 
the highest number of closed escrows for 
any month since October 2012.

Similarly, Realtors helped close escrow 
on 262 condominium sales during August, 
up 61 transactions or 30.3 percent over 
the prior year and 72 sales or 37.9 percent 
ahead of this July.

“Not surprisingly, given today’s rising 
resale prices, homes priced from $450,000 
to $800,000 saw the heaviest activity, 
though higher price ranges also saw more 
activity than a year ago,” said Nancy 
Starczyk, president of the 9,800-member 
Southland Regional Association of Realtors.

“Fluctuations in interest rates may 
have pushed some buyers off the fence,” 

Starczyk said, “though I believe few buyers 
are controlled by interest rates. Those in 
a position to buy know rates may rise, 
inventory is tight, and that economists 
predict today’s gradual price increases will 
continue for the next two years, making 
quick action wise.”

The 631 homes that closed escrow in 
August had a median price of $650,000. 
That was 4.0 percent higher than a year 
ago, but 3.2 percent below the record high 
of $671,500 set this March. The 
home median price — meaning 
half the sales were lower and 
half higher — has been above 
$600,000 every month this year, 
a feat unmatched since 2007, 
which was the peak of last 
decade’s housing boom.

Condominiums posted 
singledigit increases compared 
to a year ago August. The 
condominium median price 
of $411,500 was up 6.9 
percent. August was the fourth 
consecutive month and the 
fifth so far this year to post a 
median price above the $400,000 
benchmark.

“Too many buyers chasing 
too few properties listed for 
sale clearly are driving the 
increases in resale prices,” said 
Tim Johnson, the Association’s 
chief executive officer. “That 
trend likely will continue for the 

foreseeable future. “It’s risky to speculate 
as to why sales spiked, what with multiple 
forces contributing to buyers’ sense of 
urgency,” he said. “Regardless, the local 
increase in sales appears consistent with 
what’s happening statewide.”

The Association reported that there were 
1,372 active listings at the end of the month. 
That was down 18.9 percent from August 
2016.

San Fernando Valley

August Brings 
Home, Condo 
Sales Spike 
By Nancy Starczyk, President, and David R. Walker

Southland Regional Association of Realtors®

In a pattern repeated in many 
communities statewide, closed 
escrows during August of exist-
ing homes and condominiums in 
the San Fernando Valley posted 
hefty increases compared to a 

year ago with 
homes chang-
ing owners up 
15.8 percent 
and condomini-
um sales rising 
30.3 percent, 
the Southland 
Regional Asso-
ciation of Real-
tors reported 
Wednesday.
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‘… Today’s gradual price 
increases will continue … 
making quick action wise’

2017-2018
HomeBuyers Grants

For Recent College Graduates
Southland Regional Association of REALTORS®, in partnership with the 

Applicants must meet certain requirements, including income limitations.

For information on this program, including a full list of requirements, visit  
www.srar.com/grants or contact Yvonne Cuevas at YvonneC@srar.com

NOTE: THERE ARE A LIMITED NUMBER OF GRANTS. GRANTS WILL ONLY BE AWARDED TO THOSE APPLICANTS WHO QUALIFY 
AND WILL BE DISTRIBUTED ON A FIRST-COME, FIRST-SERVE BASIS. THIS GRANT PROGRAM WILL LAST ONE YEAR BEGINNING 
JULY 1, 2017 OR UNTIL ALL GRANTS HAVE BEEN AWARDED, WHICHEVER COMES FIRST.

• Close of Escrow must have occurred AFTER  
July 1, 2017

• The home MUST BE owner occupied.
• The applicant must use a REALTOR® member of the 

Southland Regional Association of REALTORS®

• The applicant must have obtained a four year college 
degree within the last 7 years, from the date the 
program begins

• The applicant may not exceed certain income limits
•  Applicant must attend a First-Time Homebuyer/

Homebuyer course

Homebuyer Grants Available for 
Recent College Graduates

Grants of $2,500 will be awarded to qualifying first-time 
homebuyers who are recent college graduates as part of the 
Southland Regional Association of Realtors’ Charitable Foun-
dation’s 2017 Homebuyer Grant Program.

The grants are offered in partnership with the California As-
sociation of Realtors’ Housing Affordability Fund. Each grant 
can be used to defray closing costs in the purchase of a home 
using the services of a member of the Southland Regional As-
sociation of Realtors.

SRAR and C.A.R. each year offer multiple grants to qualified 
prospective homebuyers who meet specific qualifications. 

For more details, go to www.srar.com/grants. There are a 
limited number of grants, which will be awarded to applicants 
on a first-come, first-serve basis. 

Free
Homebuyer
Seminar

Saturday, October 7, 2017
10:00am - 12:00pm

SRAR Auditorium
7232 Balboa Blvd. 

Van Nuys, CA, 91406

Learn Directly 
From Professionals About:

* The Buying process From Start to  
   Finish
* Down Payment Assistance Program
* FHA Financing vs. Conventional Loans
* Importance of Working with a  
   REALTOR
* Tax & Financial Benefits of Owning
* Importance of Good Credit & How to  
   Improve Your Credit Score
* City Assistance Programs
* And Much More!!

www.SRAR.com

RSVP with Yvonne Cuevas at  
YvonneC@srar.com or 818-947-2298.

*This seminar is strictly for the general public. No REALTOR® 
members are permitted unless accompanying a client.
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Monthly Condo Sales 1985-2017 — San Fernando Valley
2017 2016 2015 2014 2013 2012 2011 2010 2009 2008 2007 2006 2005 2004 2003 2002 2001 2000 1999 1998 1997 1996 1995

Jan. 136 118 133 152 162 145 193 204 166 105 211 230 328 287 299 306 293 244 191 180 211 196 119
Feb. 147 135 151 122 163 143 154 190 162 109 218 258 339 299 325 352 303 285 227 221 249 186 107
March 183 189 167 136 197 164 215 211 207 151 324 361 493 373 442 457 456 379 331 290 267 249 158
April 168 165 181 183 192 165 206 217 210 146 175 364 449 393 422 490 431 434 331 292 309 264 156
May 203 201 163 185 253 208 149 213 226 168 250 400 394 430 413 497 430 426 316 333 291 284 155
June 257 202 210 176 228 177 203 262 236 230 245 316 452 444 406 404 469 432 401 307 308 266 184
July 190 179 200 197 244 191 192 216 203 205 276 317 398 524 458 443 462 396 361 315 295 246 176
Aug. 262 201 188 186 247 173 221 208 230 172 188 283 429 470 459 441 500 399 356 289 248 229 172
Sept. 204 207 166 200 201 197 194 189 211 155 299 435 426 413 449 405 390 396 300 292 253 162
Oct. 200 209 152 203 204 217 168 228 234 128 249 362 384 461 422 370 397 374 257 264 242 172
Nov. 165 161 154 168 186 190 178 201 199 141 284 361 428 422 385 392 363 346 256 223 262 200
Dec. 181 183 174 208 246 214 211 236 231 132 297 340 446 411 395 349 391 310 273 304 262 224

2,140 2,153 1,983 2,465 2,203 2,351 2,472 2,494 2,161 2,443 3,658 4,780 4,904 4,931 5,041 4,860 4,536 3,940 3,313 3,261 2,939 1,985
% Change -0.6% 8.6% -19.6% 11.9% -6.3% -4.9% -0.9% 15.4% -11.5% -33.2% -23.5% -2.5% -0.5% -2.2% 3.7% 7.1% 15.1% 18.9% 1.6% 11.0% 48.1% 24.8%

June 2011 total revised due to city code error in conversion to Matrix Bold: Record High

Jan.	 Feb.	 March	 April	 May	 June	 July	 Aug.	 Sept.	 Oct.	 Nov.	 Dec.	
2017	 136	 147	 183	 168	 203	 257	 190	 262	

2016	 118	 135	 189	 165	 201	 202	 179	 201	 204	 200	 165	 181	

2015	 133	 151	 167	 181	 163	 210	 200	 188	 207	 209	 161	 183	

2014	 152	 122	 136	 183	 185	 176	 197	 186	 166	 152	 154	 174	
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San	Fernando	Valley	—	Condominium	Sales	
August	Condo	Sales	Up	30%	from	2016	

Source:	Southland	Regional	AssociaMon	of	REALTORS®	 High 526 –  7/88 
Low 80 – 2/93   

A total of 631 single-family homes 
closed escrow last month, up 86 
transactions from August 2016 and 
145 transactions or 29.8 percent higher 

than the July tally. That was the high-
est number of closed escrows for any 
month since October 2012. 

Similarly, Realtors helped close 
escrow on 262 condominium sales 
during August, up 61 transactions or 
30.3 percent over the prior year and 72 

sales or 37.9 percent ahead of this July. 
“Not surprisingly, given today’s 

rising resale prices, homes priced from 
$450,000 to $800,000 saw the heaviest 

activity, though higher price 
ranges also saw more activity 
than a year ago,” said Nancy 
Starczyk, president of the 
9,800-member Southland Re-
gional Association of Realtors.

“Fluctuations in interest 
rates may have pushed some buyers 
off the fence,” Starczyk said, “though I 
believe few buyers are controlled by in-
terest rates. Those in a position to buy 
know rates may rise, inventory is tight, 
and that economists predict today’s 
gradual price increases will continue 
for the next two years, making quick 
action wise.”

The 631 homes that closed escrow 
in August had a median price of 
$650,000. That was 4.0 percent higher 
than a year ago, but 3.2 percent below 
the record high of $671,500 set this 
March. The home median price — 
meaning half the sales were lower 
and half higher — has been above 
$600,000 every month this year, a feat 
unmatched since 2007, which was the 
peak of last decade’s housing boom. 

Condominiums posted single-
digit increases compared to a year ago 
August. The condominium median 
price of $411,500 was up 6.9 percent. 
August was the fourth consecutive 
month and the fifth so far this year 
to post a median price above the 
$400,000 benchmark. 

“Too many buyers chasing too few 
properties listed for sale clearly are 
driving the increases in resale prices,” 
said Tim Johnson, the Association’s 
chief executive officer. “That trend 
likely will continue for the foreseeable 
future. “It’s risky to speculate as to 
why sales spiked, what with multiple 
forces contributing to buyers’ sense of 
urgency,” he said. “Regardless, the local 
increase in sales appears consistent 
with what’s happening statewide.”

The Association reported that there 
were 1,372 active listings at the end 
of the month. That was down 18.9 
percent from August 2016.
The Southland Regional Association of Realtors® 
is a local trade association with more than 9,800 
members serving the San Fernando and Santa 
Clarita Valleys. S
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Saturday, Sept. 30, 10 a.m.

Free Homebuyer Seminar Today!
This is a reminder to the dozens of people who signed up that 
the Free Homebuyer Seminar begins today, Saturday, Sept. 
30, at 10 a.m. in the auditorium of the Southland Regional As-
sociation of Realtors, located at 7232 Balboa Blvd., just north 
of Sherman Way.
Breakfast will be served and one lucky attendee will win a $50 gift card! 
Anyone hoping to buy a home is welcome to attend.

The two-hour program will cover the process of buying a home — 
detail available downpayment assistance programs, offer insight into 
FHA financing versus conventional loans, how working with a Realtor 
makes it more likely of being a homeowner, and the tax and financial 
benefits that come with owning. There also will be an emphasis on how 
to improve a credit score and details on homebuying assistance program 
available through the City of Los Angeles.

Even though it may be at the last minute, please RSVP to Yvonne 
Cuevas at YvonneC@srar.com.

Realtors Give, 
Volunteer to 
Disaster Relief
By Nancy Starczyk, President, and David R. Walker

Southland Regional Association of Realtors®

Realtors nationwide donated 
$1.75 million to hurricane disas-
ter relief while teams of real es-
tate professionals, including local 
contingents, made the journey to 
help stricken homeowners clear 
muck from shattered, sodden 
residences. 

The Charitable 
Foundation of 
the Southland 
Regional Associa-
tion of Realtors, 
serving the San 
Fernando and 
Santa Clarita 
valleys, has already 
donated $10,000 
to hurricane relief 
efforts, with the 
initial focus on 
Texas in the wake 

of Hurricane Harvey. 
“We expanded that effort after Hur-

ricane Irma cut a swath of destruction 
through the Caribbean and Florida,” 

said Nancy Starczyk, president of the 
Association. 

“We anticipate giving another do-
nation to the Realtor Relief Founda-
tion, which is backed by the National 
Association of Realtors and has a 
broad reach and wide impact.”

The Realtors Relief Foundation 
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‘This means thousands of people 
will have a roof over their heads as 
they begin the long road to recovery’

Free
Homebuyer
Seminar

Saturday, October 7, 2017
10:00am - 12:00pm

SRAR Auditorium
7232 Balboa Blvd. 

Van Nuys, CA, 91406

Learn Directly 
From Professionals About:

* The Buying process From Start to  
   Finish
* Down Payment Assistance Program
* FHA Financing vs. Conventional Loans
* Importance of Working with a  
   REALTOR
* Tax & Financial Benefits of Owning
* Importance of Good Credit & How to  
   Improve Your Credit Score
* City Assistance Programs
* And Much More!!

www.SRAR.com

RSVP with Yvonne Cuevas at  
YvonneC@srar.com or 818-947-2298.

*This seminar is strictly for the general public. No REALTOR® 
members are permitted unless accompanying a client.

has received more than $550,000 in 
donations from Realtors, has $600,000 
in additional commitments from local 
Associations, along with an NAR 

contribution of $600,000 that was ap-
proved by NAR’s Leadership Team to 
help families displaced by Hurricanes 
Harvey and Irma. 

As a result, the Realtors Relief 
Foundation was able to immediately 
provide $1.75 million in mortgage 
and rental assistance to families whose 
homes were destroyed. 

“This means thousands of people 

will have a roof over 
their head as they 
begin the long road 
to recovery,” the 
Foundation stated.

From Sept. 11 
through the 14th, 
Raschel Barlow, 
Alyson Silverman,  
and Stephanie 
Novak made the 
journey from Los 
AngelesW to Sealy, 

Texas. 
They were among a contingent of 

4,000 real estate professionals associ-
ated with Keller Williams Interna-
tional who contributed 60,000 hours 
to stricken owners. 

Hundreds of homes were clean out 
in Sealy and Katy, Texas, alone, she 

said. The group distributed 10,000 
pounds of food and assembled 5,000 
clean-up kits. 

“The entire experience was hum-
bling, sober-
ing, and 
hard work,”  
Barlow said. 
“The energy 
of 4,000 
agents com-
ing together 

with one singular purpose of helping 
communities in need was profound 
and priceless. ”

She said two fundamentals make up 
the core of her company's approach — 
service and giving back.  “This is what 
fuels us to do the very best for our 
clients,” Barlow said, “and the com-
munities where we live and work.”
The Southland Regional Association of Realtors® 
is a local trade association with more than 9,800 
members serving the San Fernando and Santa 
Clarita Valleys. SRAR is one of the largest local 
associations in the nation.

60% of Sales Draw Multiple Offers
Nearly two-thirds of properties sold throughout 
California during August attracted multiple offers, 
the California Association of Realtors reported 
recently. 
That was down 
from 62 percent a 
year ago with the 
number of offers 
received slightly 
down to 2.7 
offers.

The share of 
properties receiv-
ing three or more 
offers in August 
was 38 percent, 
compared to 42 
percent a year 
ago. The share 
of homes selling 
above asking price 
increased from 
29 percent a year ago to 31 percent in August, while the 
share of properties selling below asking price fell from 41 
percent to 37 percent. The remaining 32 percent sold at 
asking price, up from 30 percent in August 2016.

 For homes that sold above asking price, the premium 

paid over asking price rose from 10 percent in August 
2016 to 12 percent in August 2017.

The 36 percent of homes that sold below asking price 
sold for an average of 12 percent below asking price in 
August, unchanged from a year ago.

Market 
competitiveness 
increased the 
most in homes 
priced $300,000-
$399,999 and $1 
million to just 
under $2 million 
compared with last 
year, with 28 percent 
of properties receiv-
ing three or more 
offers up from 38 
percent and up from 
44 percent to 55 
percent, respectively. 

Listing prices are 
more in line with 
the market as the 
proportion of homes 

that had listing price reductions decreased from 31 percent a year 
ago to 23 percent in August.

Thirty-five percent of REALTORS® cited a lack of available 
homes for sale as their top concern, up significantly from 19 
percent in August 2016. 
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Market Competitiveness Down or Flat in Most 
Price Segments 

Q: How many offers did the seller in your last closed transaction receive? 

SOURCE:  CALIFORNIA ASSOCIATION OF REALTORS® Market Pulse Survey  

AVOIDING CONTINGENCY CONFUSION AND UNNECESSARY DISPUTES
HERB LAMBERT

There is what could be perceived as an ambiguity in the CAR Purchase Agreement centered around the buyer’s right to either 
cancel or remove contingencies when they expire (Paragraph 14.B.(3) of the RPA). While the buyer is instructed to do one or the 
other, cancel the agreement or remove contingencies, the contract also states that contingencies continue to remain in effect until they 
are removed or when the contract is cancelled (Paragraph 14.B.(4) of the RPA).  So, what happens when a buyer doesn’t remove a 
contingency or cancel the agreement within the allotted time frame?

The seller can issue a Notice to Perform and initiate cancellation instructions if the buyer doesn’t remove the specific contingency or 
contingencies.  But if the buyer doesn’t perform or sign cancellation instructions, or if the seller refuses to release the earnest money 
deposit, the principals would be locked into a dispute.  The agents then become collateral damage, as they try to resolve the problem 
through negotiation or subsequent mediation and possibly, arbitration or litigation.

In addition to the contingency clauses, there is also a “good faith” clause in the Purchase Agreement. In some mediations, sellers 
have relied on claiming that the buyer didn’t act in good faith when they failed to perform by not removing a contingency or canceling 
the contract.  Although these mediations usually settle successfully, the outcomes as to who gets how much of the deposit in escrow is 
unpredictable.  What is most unfortunate is that the buyer’s desire to purchase a property, the seller’s objective of selling the property, 
and the agents’ earning of commissions are all delayed or destroyed.

When acting as a buyer’s agent, it’s important to stay on top of the contingency period timelines and to request extensions in writing 
when your buyer isn’t ready to remove a contingency.  Even if the seller doesn’t agree to the extension, the buyer shows that they’re 
acting in good faith by requesting more time.

As a listing agent, it’s important to send a Notice to Perform when necessary to protect your seller’s position and ability to cancel if 
the buyer doesn’t perform.  Too many escrows go on and on as time passes with no resolution. Contingencies linger with some agents 
even telling their buyer clients not to do anything until the seller sends a Notice to Perform. Frequently, the parties turn on each other 
and on their agents, too.

Communication between agents is always the key to keeping an escrow on track and resolving the issues that almost inevitably 
come up.  Making sure Articles 1 and 9 of the Code of Ethics are being adhered to, agents should use written extensions whenever 
necessary as well as all the relevant forms that CAR provides us on ZipForms.  Remember, it’s not about who would win the 
arbitration or lawsuit or who is right and who is wrong – it’s about conducting business in a manner to avoid unnecessary disputes, 
helping buyers and sellers close escrows, and yes, getting paid.

NAR Code of Ethics Article 1:
“Realtors pledge themselves to protect and promote the interests of their client.”

Article 9, Standard of Practice 9-1:
“Realtors shall use reasonable care to ensure that documents pertaining to the sale of real estate are kept current through the use of 

written extensions or amendments.”

Herb Lambert was named SRAR’s 2016 Realtor of the Year. He is a 3 time past Chairman of Professional Standards and is a 
Mediator for SRAR’s Public Mediation Service.



Some Make Owners Happy

Some Remodel 
Projects Recoup 
Money Spent
By Nancy Starczyk, President, and David R. Walker

Southland Regional Association of Realtors®

Even in today’s intense market, 
where homes often attract 
multiple offers and sell at sky-
high prices, select remodels and 
focused updates can deliver 
enormous benefit for sellers.

Homeown-
ers who take 
on remodeling 
projects — a $350 
billion annual 
industry — gain 
not only equity 
and increase the 
resale value in 
their home, they 
also are likely to 
find increased 
satisfaction and 
enjoyment. 

A new report reveals the top 
remodeling projects along with the 
value — financial and emotional — 
that specific projects offer homeown-
ers once completed. 

For example, after completing a re-
modeling project, 75 percent of own-
ers surveyed said they had a greater 
desire to be in their home, 65 percent 
said they found increased enjoyment 
in their home, and 77 percent felt a 
major sense of accomplishment when 
thinking of their completed project. 

The 2017 Remodeling Impact 
Report, available at Realtor.org, 
found that 56 percent of owners felt 
happy when they saw their completed 
projects, and 39 percent said they felt 
satisfied.
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Homebuyer Grants Available for 
Recent College Graduates

Grants of $2,500 will be awarded to qualifying first-time homebuyers 
who are recent college graduates as part of the Southland Regional 
Association of Realtors’ Charitable Foundation’s 2017 Homebuyer 
Grant Program.

The grants are offered in partnership with the Cali-
fornia Association of Realtors’ Housing Affordability 
Fund. Each grant can be used to defray closing 
costs in the purchase of a home using the services 
of a member of the Southland Regional Association 
of Realtors.

SRAR and C.A.R. each year offer multiple grants to qualified prospective 
homebuyers who meet specific qualifications. 

For more details, go to www.srar.com/grants. There are a limited number of 
grants, which will be awarded to applicants on a first-come, first-serve basis. 

2017-2018
HomeBuyers Grants

For Recent College Graduates
Southland Regional Association of REALTORS®, in partnership with the 

Applicants must meet certain requirements, including income limitations.

For information on this program, including a full list of requirements, visit  
www.srar.com/grants or contact Yvonne Cuevas at YvonneC@srar.com

NOTE: THERE ARE A LIMITED NUMBER OF GRANTS. GRANTS WILL ONLY BE AWARDED TO THOSE APPLICANTS WHO QUALIFY 
AND WILL BE DISTRIBUTED ON A FIRST-COME, FIRST-SERVE BASIS. THIS GRANT PROGRAM WILL LAST ONE YEAR BEGINNING 
JULY 1, 2017 OR UNTIL ALL GRANTS HAVE BEEN AWARDED, WHICHEVER COMES FIRST.

• Close of Escrow must have occurred AFTER  
July 1, 2017

• The home MUST BE owner occupied.
• The applicant must use a REALTOR® member of the 

Southland Regional Association of REALTORS®

• The applicant must have obtained a four year college 
degree within the last 7 years, from the date the 
program begins

• The applicant may not exceed certain income limits
•  Applicant must attend a First-Time Homebuyer/

Homebuyer course

Santa Clarita City Councilmember Marsha McLean, third 
from left, offered an update recently on city projects at a 
recent meeting of the Southland Regional Association of Re-
altors. Marty Kovacs, right, the 2017 chairman of the Santa 
Clarita Division Council, and M. Dean Vincent, the Council’s 
chairman-elect, thanked McLean along with Nancy Starczyk, 
left, president of the Association.

McLean joined the Santa Clarita City Council in 2002, 
served as mayor in 2007, 2011 and 2015. She brings her 
passion for small business, regional transportation, the 
environment and local government to her work as a council-
member.

“Realtors understand which re-
modeling projects and home upgrades 
bring the most value to homeowners, 
whether they are remodeling with the 
hope of impressing potential buyers, 
bringing in higher offers, or gain-
ing more equity in their home,” said 

William E. Brown, president of the 
National Association of Realtors. 

“Realtors also understand that 
many of these projects are undertaken 
solely to get more enjoyment from 
spending time at home. No matter 
the objectives, Realtors have unique 

and invalu-
able insights 
into how 
renovations 
and remod-
eling will 
bring the 
most benefit 
to home-
owners.”
• Interior 
projects. 
For owners 
looking to 
sell their 
home, 
Realtors 
named three 
projects that 
would be 
most likely 
to entice 
buyers — a 
complete 
kitchen 
renovation 
and kitchen 
upgrade, a 
bathroom 
remodel, and 
new wood 

flooring.
Which interior project is most 

likely to yield the highest financial 
return? 

Refinishing worn, tired-looking 
hardwood flooring probably would 
recoup 100 percent of the costs upon 
resale, Realtors agreed. Installing 
brand new wood flooring creates a 
“Wow!” impact, yet the higher cost of 
a new installation means sellers might 
recoup only 91 percent of expenses.

Bathroom renovations or adding 
a new bathroom yielded the smallest 
financial return upon resale, recouping 
approximately 50 percent of project 
costs.
• Exterior projects. New roofing 
will recover 109 percent of costs upon 

Prices Rise as Peak Buying Season Fades
Prices of existing homes and condominiums sold in the San Fer-
nando Valley during September hovered at or below record levels 
while sales fell off peak summer activity, the Southland Regional 
Association of Realtors will report this week.
Home prices rose 6.5 percent and the condominium median price increased 
12.0 percent from a year ago. Home and condo sales dropped 3.6 percent and 
4.4 percent to 542 and 195 closed escrows, respectively. The median price of 
homes sold was $660,000; condominiums posted a $419,900 median price. 
The full press release will be available online later this week at srar.com.

resale, more than any other project 
in the report. New roofing was also 
named the exterior project that most 
appeals to buyers, followed by new 
vinyl windows, a new garage door and 
new vinyl siding.

Exterior projects are just as, if not 
more, important 
than interior proj-
ects when it comes 
time to sell. 

“A home’s 
exterior is its first 
impression to 
potential buyers, 
so any project that 
improves curb 
appeal will yield 
plenty of bang for 
the buck,” Brown 
said.
• Satisfaction 
from projects. 
Which projects 
offer the most 
enjoyment?

Projects at the 
top of the list 
included both 
interior and exte-
rior projects in all 
price ranges, such 
as a new master/
owner’s suite, with 

an estimated cost of $125,000 for a 
full makeover, and new front doors, 
with an estimated cost of $2,000.
The Southland Regional Association of Realtors® 
is a local trade association with more than 9,800 
members serving the San Fernando and Santa 
Clarita Valleys. SRAR is one of the largest local 
associations in the nation.

10/10/17 SFV-Condo_MEDIAN_Price.xls

San Fernando Valley Condominium Median Prices: 1987-2017
2017 2016 2015 2014 2013 2012 2011 2010 2009 2008 2007 2006 2005 2004 2003 2002 2001 2000 1999 1998

Jan. $400,000 $362,500 $329,000 $315,000 $280,000 $225,000 $200,000 $215,000 $190,000 $368,000 $380,100 $390,000 $315,000 $265,000 $195,000 $175,000 $144,000 $118,600 $123,000 $103,000
Feb. $399,000 $380,000 $345,000 $307,000 $260,000 $199,900 $199,900 $227,000 $210,000 $330,000 $400,000 $415,000 $325,000 $270,000 $215,000 $165,000 $145,000 $131,000 $117,500 $104,000
March $395,000 $382,000 $335,000 $325,000 $281,000 $230,000 $220,000 $214,000 $200,000 $315,000 $399,000 $399,000 $352,000 $284,000 $205,000 $175,000 $153,000 $137,000 $129,000 $105,000
April $390,000 $359,000 $350,000 $312,000 $277,000 $230,000 $200,000 $250,000 $222,800 $300,000 $395,000 $386,000 $345,000 $305,000 $225,000 $162,000 $147,000 $133,000 $127,500 $107,500
May $419,000 $358,000 $343,000 $325,000 $310,000 $220,000 $226,000 $233,000 $185,000 $299,000 $387,000 $398,000 $352,000 $290,000 $230,000 $184,000 $149,500 $135,500 $127,500 $110,000
June $420,000 $365,000 $352,000 $325,000 $320,000 $244,900 $224,500 $230,000 $226,000 $295,000 $399,000 $395,000 $371,000 $315,000 $233,000 $182,000 $151,500 $140,000 $127,000 $125,500
July $410,000 $397,000 $350,000 $309,000 $330,000 $236,000 $230,000 $220,000 $228,000 $280,000 $407,500 $400,000 $385,000 $299,000 $240,000 $176,000 $154,000 $138,000 $127,000 $123,000
Aug. $411,500 $385,000 $370,000 $331,000 $335,000 $245,000 $204,000 $230,000 $230,000 $275,000 $389,000 $380,000 $375,000 $307,000 $251,000 $188,000 $159,000 $140,000 $122,500 $117,000
Sept. $419,900 $375,000 $346,000 $315,000 $325,000 $235,000 $235,000 $220,000 $232,000 $260,000 $390,000 $380,000 $385,000 $305,000 $259,900 $187,500 $155,000 $142,000 $120,000 $118,000
Oct. $355,000 $369,000 $317,000 $330,000 $235,000 $225,000 $220,000 $235,000 $225,000 $380,000 $410,000 $385,000 $314,000 $247,000 $198,000 $160,000 $138,000 $116,000 $115,000
Nov. $380,000 $367,500 $325,000 $300,000 $244,900 $225,000 $210,000 $225,000 $220,000 $375,000 $391,000 $393,500 $310,000 $260,000 $195,000 $153,000 $147,500 $124,900 $116,500
Dec. $380,000 $358,000 $330,000 $310,000 $249,000 $219,000 $222,000 $240,000 $225,000 $330,000 $395,000 $390,000 $318,000 $260,000 $204,000 $155,000 $138,000 121,000 119,500

Annual $373,208 $351,208 $319,667 $304,833 $232,892 $217,367 $224,250 $218,650 $282,667 $385,967 $394,917 $364,458 $298,500 $235,075 $182,625 $152,167 $136,550 $123,575 $113,667
6.3% 9.9% 4.9% 30.9% 7.1% -3.1% 2.6% -22.6% -26.8% -2.3% 8.4% 22.1% 27.0% 28.7% 20.0% 11.4% 10.5% 8.7% 27.2%

June 2011 total revised due to city code error in conversion to Matrix Bold: Record High
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Jan. Feb. March April May June July Aug. Sept. Oct. Nov. Dec. 
2017 $400,000 $399,000 $395,000 $390,000 $419,000 $420,000 $410,000 $411,500 $419,900 
2016 $362,500 $380,000 $382,000 $359,000 $358,000 $365,000 $397,000 $385,000 $375,000 $355,000 $380,000 $380,000 
2015 $329,000 $345,000 $335,000 $350,000 $343,000 $352,000 $350,000 $370,000 $346,000 $369,000 $367,500 $358,000 
2014 $315,000 $307,000 $325,000 $312,000 $325,000 $325,000 $309,000 $331,000 $315,000 $317,000 $325,000 $330,000 

San	Fernando	Valley	—	Condominiums	
Condo	Median	Price	at	$419,900,	Up	12%	from	September	2016		

Source	–	Southland	Regional	Associa:on	of	REALTORS®	
	

High $420,000, — June 2017 
Low $74,000 — November 1996 
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Help Victims of Hurricanes Harvey, Irma
The Southland Regional Association of Realtors’ Charitable 
Foundation is urging Realtors and local residents to make a 
donation to help the tens of thousands  of people impacted by 
Hurricane Harvey and more recently Hurricane Irma.
The catastrophic storms caused the loss of life and property with the impact 
of the storm likely to be felt indefinitely. SRAR members and local residents 
are urged to make a tax deductible donation to 
the Association’s Charitable Foundation. 

Established in 1990, the SRAR Charitable 
Foundation is dedicated to improving the social 
and economic well being of communities. 

It provides financial assistant to worthy 
groups and causes that are housing related. 

Go online to www.SRAR.com to download a 
donation form and make a tax deductible dona-
tion today. 

Local Home Sales Surge During August
Preliminary statistics from the Southland Regional Association of 
Realtors indicated that closed escrows during August of existing 
single-family homes in the San Fernando Valley rose 15.8 percent 
compared to a year ago and 29.8 percent higher than this July. 
The increase reflects activity initiated earlier this summer even as resale 
prices posted single-digit increases compared to August 2016. The median 
price of homes that closed escrow in August came in at $650,000, up 4.0 
percent, while condominiums that changed owners posted a 6.9 percent 
increase in the median price, meaning half sold for more and half for less. 
The condo median was $411,500. The full report will be available soon!

Partly because of a nationwide 
outpouring, the National Association 
of Realtors’ most recent Call to Ac-
tion achieved a small success. 

President Donald Trump on Sept. 
8 signed legislation which extends 
the National Flood Insurance 

Program 
for three 
months. 

Another 
measure, 
H.R. 2874, 
looks to 

reauthorize the program for five 
years, stabilize its financial position, 
and make numerous and significant 
improvements to current law. 

The passage of H.R. 2874 may 
need Realtor help and mobilization 
again if the reauthorization is not 
signed by Dec 8.

Will your voice be heard the next 
time you receive an alert from an 
organization? 

Whether it’s a Red Alert or Call 
to Action, mobilization is vital. 

When constituents speak, law-
makers listen, especially if there is a 
flood of opinion.

Never underestimate the power of 
one. Each voice, each vote matters!
The Southland Regional Association of Realtors® 
is a local trade association with more than 9,800 
members serving the San Fernando and Santa 
Clarita Valleys. SRAR is one of the largest local 
associations in the nation.

Heed ‘Calls to Action!’

Winning Often 
Hinges One Vote!
By Nancy Starczyk, President, and David R. Walker

Southland Regional Association of Realtors®

For lack of a single vote, home-
owners may soon receive a 
higher property tax bill. 

As a major-
ity passage bill, 
that’s all Senate 
Bill 231 needed 
to make it off 
the floor of the 
California State 
Assembly —  one 
deciding vote. 

It now sits on 
the Governor’s 
desk waiting to 
be signed. 

That’s why 
it’s imperative that Realtors and 
homeowners heed action alerts, the 
messages organizations distribute 
to mobilize people, texts or emails 
that urge them to take action, which 
often can influence public policy.  

The Realtor community uses 
“Red Alerts” and “Calls to Action” 
to enable owners and real estate 
professionals — indeed, anyone who 
cares about private property rights 
— to zero in on the housing-related 
issues that need urgent, immediate 
attention.

And, with more than 130 mea-
sures in the Legislature addressing 
the statewide housing affordability 
crisis, all Californians — but par-
ticularly homeowners and Realtors 
— need to pay special attention, to 
make their voices heard. Or, accept 
and regret unexpected and poten-
tially costly outcomes.

Alerts succeed when recipients act 
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‘Red Alerts’ enable anyone … to 
zero in on issues that need urgent, 
immediate attention!

Free
Homebuyer
Seminar

Saturday, October 7, 2017
10:00am - 12:00pm

SRAR Auditorium
7232 Balboa Blvd. 

Van Nuys, CA, 91406

Learn Directly 
From Professionals About:

* The Buying process From Start to  
   Finish
* Down Payment Assistance Program
* FHA Financing vs. Conventional Loans
* Importance of Working with a  
   REALTOR
* Tax & Financial Benefits of Owning
* Importance of Good Credit & How to  
   Improve Your Credit Score
* City Assistance Programs
* And Much More!!

www.SRAR.com

RSVP with Yvonne Cuevas at  
YvonneC@srar.com or 818-947-2298.

*This seminar is strictly for the general public. No REALTOR® 
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immediately. 
Typically the organization issuing 

the alert provides details on the pro-
posed bill, what their position is, and 
why they believe it is good or bad. 

Responding is easy and can be 
done with a couple of clicks on a 

mouse or a single phone call. 
A strong yet ultimately unheeded 

response to a statewide Red Alert 
was one reason behind passage of SB 
231, which opens the door to higher 
property taxes 
without a pub-
lic vote.

Assembly-
man Dante 
Acosta, R-38th 
District, which 
spans most of 
the Santa Clar-
ita Valley and 
the northern 
San Fernando 
Valley, was the lone lawmaker from 
the local delegation to oppose SB 
231. Had one other local lawmaker 
rejected the measure, it may well 
have been defeated.

Dante Acosta, R-38th 
State Assembly District

When a Single Vote 
Made the Difference!
• John F. Kennedy’s margin of victo-
ry over Richard Nixon in 1960 was 
less than one vote per precinct.
• Women won the right to vote by 
passage in 1920 of the 19th amend-
ment to the Constitution. Tennes-
see, the last state needed to pass the 
amendment, ratified the amendment 
by one vote.
• One vote gave statehood to Texas 
in 1845; California, 1850; Oregon, 
1859; Washington, 1889; and Idaho 
in 1890.
• One vote in 1776 gave America 
the English language instead of 
German.

Southland Regional Association of Realtors
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Monthly Single-Family Sales: 1984-2017
2017 2016 2015 2014 2013 2012 2011 2010 2009 2008 2007 2006 2005 2004 2003 2002 2001 2000 1999 1998 1997 1996 1995 1994

Jan. 377 337 307 349 393 388 499 494 518 323 569 582 851 840 884 903 682 705 721 825 579 721 638 634
Feb. 321 322 345 320 381 380 385 458 480 358 528 610 811 850 786 861 670 789 704 789 659 626 559 513
March 478 470 537 414 498 502 544 594 640 416 770 961 1,127 1,172 1,142 1,192 1,058 1,116 1,087 1,124 882 925 812 684
April 476 514 543 546 560 512 548 644 691 547 447 926 1,138 1,154 1,259 1,310 1,031 1,113 1,208 1,222 963 987 841 987
May 556 521 563 522 604 567 501 679 708 669 629 856 1,142 1,126 1,284 1,302 1,247 1,150 1,131 1,283 1,068 995 953 1,127
June 594 612 576 525 544 524 562 649 775 671 690 919 1,240 1,161 1,205 1,321 1,263 1,171 1,258 1,315 1,003 985 945 1,125
July 486 542 603 562 524 589 522 589 745 717 617 809 1,203 1,210 1,273 1,212 1,222 1,051 1,306 1,316 1,111 936 941 1,060
Aug. 631 545 577 478 561 578 618 539 670 666 552 825 1,230 1,207 1,316 1,278 1,321 1,204 1,131 1,207 1,070 940 1,008 972
Sept. 562 582 491 504 505 541 581 684 658 362 814 1,182 1,135 1,238 1,097 1,122 1,142 1,229 1,096 1,084 859 727 937
Oct. 485 523 494 521 635 523 532 663 745 354 771 998 1,190 1,198 1,195 1,013 962 1,054 1,038 1,027 815 785 880
Nov. 457 458 420 468 558 511 470 582 633 355 753 972 1,086 1,105 1,085 889 1,032 1,044 1,012 947 858 781 908
Dec. 496 494 522 506 595 581 586 637 691 398 806 892 1,152 1,188 1,107 983 986 985 1,015 1,152 872 785 983

Total 3,919 5,863 6,108 5,643 6,064 6,333 6,335 6,815 7,793 7,094 6,271 9,632 12,786 13,283 13,878 13,863 12,501 12,421 12,858 13,242 11,545 10,519 9,775 10,810
-4.0% 8.2% -6.9% -4.2% 0.0% -7.0% -12.5% 9.9% 13.1% -34.9% -24.7% -3.7% -4.3% 0.1% 10.9% 0.6% -3.4% -2.9% 14.7% 9.8% 7.6% -9.6% 21.5%

* June 2011 total revised due to city code error in conversion to Matrix Bold: Record High

Jan. Feb. March April May June July Aug. Sept. Oct. Nov. Dec. 
2017 377 321 478 476 556 594 486 631 
2016 337 322 470 514 521 612 542 545 562 485 457 496 
2015 307 345 537 543 563 576 603 577 582 523 458 494 
2014 349 320 414 546 522 525 562 478 491 494 420 522 
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San	Fernando	Valley	—	Single-Family	Home	Sales	
August Single-Family Home Sales Up 16% from 2016 

Source:	Southland	Regional	Associa;on	of	REALTORS®	 High 1,648 – 8/88 
Low 307 – 1/15   

R E A L T O R S  G I V E ,
V O L U N T E E R  T O
D I S A S T E R  R E L I E F
BY NANCY STARCZYK, PRESIDENT, AND DAVID R. WALKER 
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®
Realtors nationwide donated $1.75 million 
to hurricane disaster relief while teams of 
real estate professionals, including local 
contingents, made the journey to help 
stricken homeowners clear muck from 
shattered, sodden residences.

The Charitable Foundation of the 
Southland Regional Association of 
Realtors, serving the San Fernando 
and Santa Clarita valleys, has already 
donated $10,000 to hurricane relief 
efforts, with the initial focus on Texas 

in the wake of Hurricane Harvey.
“We expanded that effort after 

Hurricane Irma cut a swath of 
destruction through the Caribbean 
and Florida,” said Nancy Starczyk, 
president of the Association.

“We anticipate giving another 
donation to the Realtor Relief 
Foundation, which is backed by the 
National Association of Realtors and 
has a broad 
reach and wide 
impact.”

The Realtors 
Relief 
Foundation 
has received 
more than 
$550,000 in 
donations from 
Realtors, has $600,000 in additional 
commitments from local Associations, 
along with an NAR contribution of 
$600,000 that was approved by NAR’s 

Leadership 
Team to 
help families 
displaced by 
Hurricanes 
Harvey and 
Irma.

As a result, 
the Realtors 
Relief 
Foundation 

was able to immediately provide 
$1.75 million in mortgageand rental 
assistance to families whose homes 
were destroyed.

“This means thousands of people 
will have a roof over their head as they 

Saturday, Sept. 30, 10 a.m.

Free Homebuyer Seminar Today!
This is a reminder to the dozens of people who signed up that 
the Free Homebuyer Seminar begins today, Saturday, Sept. 
30, at 10 a.m. in the auditorium of the Southland Regional As-
sociation of Realtors, located at 7232 Balboa Blvd., just north 
of Sherman Way.
Breakfast will be served and one lucky attendee will win a $50 gift card! 
Anyone hoping to buy a home is welcome to attend.

The two-hour program will cover the process of buying a home — 
detail available downpayment assistance programs, offer insight into 
FHA financing versus conventional loans, how working with a Realtor 
makes it more likely of being a homeowner, and the tax and financial 
benefits that come with owning. There also will be an emphasis on how 
to improve a credit score and details on homebuying assistance program 
available through the City of Los Angeles.

Even though it may be at the last minute, please RSVP to Yvonne 
Cuevas at YvonneC@srar.com.

Realtors Give, 
Volunteer to 
Disaster Relief
By Nancy Starczyk, President, and David R. Walker

Southland Regional Association of Realtors®

Realtors nationwide donated 
$1.75 million to hurricane disas-
ter relief while teams of real es-
tate professionals, including local 
contingents, made the journey to 
help stricken homeowners clear 
muck from shattered, sodden 
residences. 

The Charitable 
Foundation of 
the Southland 
Regional Associa-
tion of Realtors, 
serving the San 
Fernando and 
Santa Clarita 
valleys, has already 
donated $10,000 
to hurricane relief 
efforts, with the 
initial focus on 
Texas in the wake 

of Hurricane Harvey. 
“We expanded that effort after Hur-

ricane Irma cut a swath of destruction 
through the Caribbean and Florida,” 

said Nancy Starczyk, president of the 
Association. 

“We anticipate giving another do-
nation to the Realtor Relief Founda-
tion, which is backed by the National 
Association of Realtors and has a 
broad reach and wide impact.”

The Realtors Relief Foundation 
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‘This means thousands of people 
will have a roof over their heads as 
they begin the long road to recovery’

Free
Homebuyer
Seminar

Saturday, October 7, 2017
10:00am - 12:00pm

SRAR Auditorium
7232 Balboa Blvd. 

Van Nuys, CA, 91406

Learn Directly 
From Professionals About:

* The Buying process From Start to  
   Finish
* Down Payment Assistance Program
* FHA Financing vs. Conventional Loans
* Importance of Working with a  
   REALTOR
* Tax & Financial Benefits of Owning
* Importance of Good Credit & How to  
   Improve Your Credit Score
* City Assistance Programs
* And Much More!!

www.SRAR.com

RSVP with Yvonne Cuevas at  
YvonneC@srar.com or 818-947-2298.

*This seminar is strictly for the general public. No REALTOR® 
members are permitted unless accompanying a client.

has received more than $550,000 in 
donations from Realtors, has $600,000 
in additional commitments from local 
Associations, along with an NAR 

contribution of $600,000 that was ap-
proved by NAR’s Leadership Team to 
help families displaced by Hurricanes 
Harvey and Irma. 

As a result, the Realtors Relief 
Foundation was able to immediately 
provide $1.75 million in mortgage 
and rental assistance to families whose 
homes were destroyed. 

“This means thousands of people 

will have a roof over 
their head as they 
begin the long road 
to recovery,” the 
Foundation stated.

From Sept. 11 
through the 14th, 
Raschel Barlow, 
Alyson Silverman,  
and Stephanie 
Novak made the 
journey from Los 
AngelesW to Sealy, 

Texas. 
They were among a contingent of 

4,000 real estate professionals associ-
ated with Keller Williams Interna-
tional who contributed 60,000 hours 
to stricken owners. 

Hundreds of homes were clean out 
in Sealy and Katy, Texas, alone, she 

said. The group distributed 10,000 
pounds of food and assembled 5,000 
clean-up kits. 

“The entire experience was hum-
bling, sober-
ing, and 
hard work,”  
Barlow said. 
“The energy 
of 4,000 
agents com-
ing together 

with one singular purpose of helping 
communities in need was profound 
and priceless. ”

She said two fundamentals make up 
the core of her company's approach — 
service and giving back.  “This is what 
fuels us to do the very best for our 
clients,” Barlow said, “and the com-
munities where we live and work.”
The Southland Regional Association of Realtors® 
is a local trade association with more than 9,800 
members serving the San Fernando and Santa 
Clarita Valleys. SRAR is one of the largest local 
associations in the nation.

60% of Sales Draw Multiple Offers
Nearly two-thirds of properties sold throughout 
California during August attracted multiple offers, 
the California Association of Realtors reported 
recently. 
That was down 
from 62 percent a 
year ago with the 
number of offers 
received slightly 
down to 2.7 
offers.

The share of 
properties receiv-
ing three or more 
offers in August 
was 38 percent, 
compared to 42 
percent a year 
ago. The share 
of homes selling 
above asking price 
increased from 
29 percent a year ago to 31 percent in August, while the 
share of properties selling below asking price fell from 41 
percent to 37 percent. The remaining 32 percent sold at 
asking price, up from 30 percent in August 2016.

 For homes that sold above asking price, the premium 

paid over asking price rose from 10 percent in August 
2016 to 12 percent in August 2017.

The 36 percent of homes that sold below asking price 
sold for an average of 12 percent below asking price in 
August, unchanged from a year ago.

Market 
competitiveness 
increased the 
most in homes 
priced $300,000-
$399,999 and $1 
million to just 
under $2 million 
compared with last 
year, with 28 percent 
of properties receiv-
ing three or more 
offers up from 38 
percent and up from 
44 percent to 55 
percent, respectively. 

Listing prices are 
more in line with 
the market as the 
proportion of homes 

that had listing price reductions decreased from 31 percent a year 
ago to 23 percent in August.

Thirty-five percent of REALTORS® cited a lack of available 
homes for sale as their top concern, up significantly from 19 
percent in August 2016. 
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Market Competitiveness Down or Flat in Most 
Price Segments 

Q: How many offers did the seller in your last closed transaction receive? 

SOURCE:  CALIFORNIA ASSOCIATION OF REALTORS® Market Pulse Survey  
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Free Homebuyer Seminar Today!
This is a reminder to the dozens of people who signed up that 
the Free Homebuyer Seminar begins today, Saturday, Sept. 
30, at 10 a.m. in the auditorium of the Southland Regional As-
sociation of Realtors, located at 7232 Balboa Blvd., just north 
of Sherman Way.
Breakfast will be served and one lucky attendee will win a $50 gift card! 
Anyone hoping to buy a home is welcome to attend.

The two-hour program will cover the process of buying a home — 
detail available downpayment assistance programs, offer insight into 
FHA financing versus conventional loans, how working with a Realtor 
makes it more likely of being a homeowner, and the tax and financial 
benefits that come with owning. There also will be an emphasis on how 
to improve a credit score and details on homebuying assistance program 
available through the City of Los Angeles.

Even though it may be at the last minute, please RSVP to Yvonne 
Cuevas at YvonneC@srar.com.

Realtors Give, 
Volunteer to 
Disaster Relief
By Nancy Starczyk, President, and David R. Walker

Southland Regional Association of Realtors®

Realtors nationwide donated 
$1.75 million to hurricane disas-
ter relief while teams of real es-
tate professionals, including local 
contingents, made the journey to 
help stricken homeowners clear 
muck from shattered, sodden 
residences. 

The Charitable 
Foundation of 
the Southland 
Regional Associa-
tion of Realtors, 
serving the San 
Fernando and 
Santa Clarita 
valleys, has already 
donated $10,000 
to hurricane relief 
efforts, with the 
initial focus on 
Texas in the wake 

of Hurricane Harvey. 
“We expanded that effort after Hur-

ricane Irma cut a swath of destruction 
through the Caribbean and Florida,” 

said Nancy Starczyk, president of the 
Association. 

“We anticipate giving another do-
nation to the Realtor Relief Founda-
tion, which is backed by the National 
Association of Realtors and has a 
broad reach and wide impact.”

The Realtors Relief Foundation 
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has received more than $550,000 in 
donations from Realtors, has $600,000 
in additional commitments from local 
Associations, along with an NAR 

contribution of $600,000 that was ap-
proved by NAR’s Leadership Team to 
help families displaced by Hurricanes 
Harvey and Irma. 

As a result, the Realtors Relief 
Foundation was able to immediately 
provide $1.75 million in mortgage 
and rental assistance to families whose 
homes were destroyed. 

“This means thousands of people 

will have a roof over 
their head as they 
begin the long road 
to recovery,” the 
Foundation stated.

From Sept. 11 
through the 14th, 
Raschel Barlow, 
Alyson Silverman,  
and Stephanie 
Novak made the 
journey from Los 
AngelesW to Sealy, 

Texas. 
They were among a contingent of 

4,000 real estate professionals associ-
ated with Keller Williams Interna-
tional who contributed 60,000 hours 
to stricken owners. 

Hundreds of homes were clean out 
in Sealy and Katy, Texas, alone, she 

said. The group distributed 10,000 
pounds of food and assembled 5,000 
clean-up kits. 

“The entire experience was hum-
bling, sober-
ing, and 
hard work,”  
Barlow said. 
“The energy 
of 4,000 
agents com-
ing together 

with one singular purpose of helping 
communities in need was profound 
and priceless. ”

She said two fundamentals make up 
the core of her company's approach — 
service and giving back.  “This is what 
fuels us to do the very best for our 
clients,” Barlow said, “and the com-
munities where we live and work.”
The Southland Regional Association of Realtors® 
is a local trade association with more than 9,800 
members serving the San Fernando and Santa 
Clarita Valleys. SRAR is one of the largest local 
associations in the nation.

60% of Sales Draw Multiple Offers
Nearly two-thirds of properties sold throughout 
California during August attracted multiple offers, 
the California Association of Realtors reported 
recently. 
That was down 
from 62 percent a 
year ago with the 
number of offers 
received slightly 
down to 2.7 
offers.

The share of 
properties receiv-
ing three or more 
offers in August 
was 38 percent, 
compared to 42 
percent a year 
ago. The share 
of homes selling 
above asking price 
increased from 
29 percent a year ago to 31 percent in August, while the 
share of properties selling below asking price fell from 41 
percent to 37 percent. The remaining 32 percent sold at 
asking price, up from 30 percent in August 2016.

 For homes that sold above asking price, the premium 

paid over asking price rose from 10 percent in August 
2016 to 12 percent in August 2017.

The 36 percent of homes that sold below asking price 
sold for an average of 12 percent below asking price in 
August, unchanged from a year ago.

Market 
competitiveness 
increased the 
most in homes 
priced $300,000-
$399,999 and $1 
million to just 
under $2 million 
compared with last 
year, with 28 percent 
of properties receiv-
ing three or more 
offers up from 38 
percent and up from 
44 percent to 55 
percent, respectively. 

Listing prices are 
more in line with 
the market as the 
proportion of homes 

that had listing price reductions decreased from 31 percent a year 
ago to 23 percent in August.

Thirty-five percent of REALTORS® cited a lack of available 
homes for sale as their top concern, up significantly from 19 
percent in August 2016. 
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Market Competitiveness Down or Flat in Most 
Price Segments 

Q: How many offers did the seller in your last closed transaction receive? 

SOURCE:  CALIFORNIA ASSOCIATION OF REALTORS® Market Pulse Survey  

begin the long road to recovery,” the 
Foundation stated.

From Sept. 11 through the 14th, 
Raschel Barlow, Alyson Silverman, and 

Stephanie Novak 
made the journey 
from Los AngelesW 
to Sealy, Texas.

They were among 
a contingent of 
4,000 real estate 
professionals 
associated with 
Keller Williams 

International who contributed 60,000 
hours to stricken owners.

Hundreds of homes were clean out in 
Sealy and Katy, Texas, alone, she said. 
The group distributed 10,000 pounds 
of food and assembled 5,000 clean-up 
kits.

“The entire experience was 
humbling, sobering, and hard 
work,” Barlow said. “The energy of 
4,000 agents coming together with 
one singular purpose of helping 
communities in need was profound and 
priceless. ”

She said two fundamentals make up 
the core of her company's approach 
— service and giving back. “This is 
what fuels us to do the very best for 
our clients,” Barlow said, “and the 
communities where we live and work.”



Some Make Owners Happy

Some Remodel 
Projects Recoup 
Money Spent
By Nancy Starczyk, President, and David R. Walker

Southland Regional Association of Realtors®

Even in today’s intense market, 
where homes often attract 
multiple offers and sell at sky-
high prices, select remodels and 
focused updates can deliver 
enormous benefit for sellers.

Homeown-
ers who take 
on remodeling 
projects — a $350 
billion annual 
industry — gain 
not only equity 
and increase the 
resale value in 
their home, they 
also are likely to 
find increased 
satisfaction and 
enjoyment. 

A new report reveals the top 
remodeling projects along with the 
value — financial and emotional — 
that specific projects offer homeown-
ers once completed. 

For example, after completing a re-
modeling project, 75 percent of own-
ers surveyed said they had a greater 
desire to be in their home, 65 percent 
said they found increased enjoyment 
in their home, and 77 percent felt a 
major sense of accomplishment when 
thinking of their completed project. 

The 2017 Remodeling Impact 
Report, available at Realtor.org, 
found that 56 percent of owners felt 
happy when they saw their completed 
projects, and 39 percent said they felt 
satisfied.
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Homebuyer Grants Available for 
Recent College Graduates

Grants of $2,500 will be awarded to qualifying first-time homebuyers 
who are recent college graduates as part of the Southland Regional 
Association of Realtors’ Charitable Foundation’s 2017 Homebuyer 
Grant Program.

The grants are offered in partnership with the Cali-
fornia Association of Realtors’ Housing Affordability 
Fund. Each grant can be used to defray closing 
costs in the purchase of a home using the services 
of a member of the Southland Regional Association 
of Realtors.

SRAR and C.A.R. each year offer multiple grants to qualified prospective 
homebuyers who meet specific qualifications. 

For more details, go to www.srar.com/grants. There are a limited number of 
grants, which will be awarded to applicants on a first-come, first-serve basis. 

2017-2018
HomeBuyers Grants

For Recent College Graduates
Southland Regional Association of REALTORS®, in partnership with the 

Applicants must meet certain requirements, including income limitations.

For information on this program, including a full list of requirements, visit  
www.srar.com/grants or contact Yvonne Cuevas at YvonneC@srar.com

NOTE: THERE ARE A LIMITED NUMBER OF GRANTS. GRANTS WILL ONLY BE AWARDED TO THOSE APPLICANTS WHO QUALIFY 
AND WILL BE DISTRIBUTED ON A FIRST-COME, FIRST-SERVE BASIS. THIS GRANT PROGRAM WILL LAST ONE YEAR BEGINNING 
JULY 1, 2017 OR UNTIL ALL GRANTS HAVE BEEN AWARDED, WHICHEVER COMES FIRST.

• Close of Escrow must have occurred AFTER  
July 1, 2017

• The home MUST BE owner occupied.
• The applicant must use a REALTOR® member of the 

Southland Regional Association of REALTORS®

• The applicant must have obtained a four year college 
degree within the last 7 years, from the date the 
program begins

• The applicant may not exceed certain income limits
•  Applicant must attend a First-Time Homebuyer/

Homebuyer course

Santa Clarita City Councilmember Marsha McLean, third 
from left, offered an update recently on city projects at a 
recent meeting of the Southland Regional Association of Re-
altors. Marty Kovacs, right, the 2017 chairman of the Santa 
Clarita Division Council, and M. Dean Vincent, the Council’s 
chairman-elect, thanked McLean along with Nancy Starczyk, 
left, president of the Association.

McLean joined the Santa Clarita City Council in 2002, 
served as mayor in 2007, 2011 and 2015. She brings her 
passion for small business, regional transportation, the 
environment and local government to her work as a council-
member.

“Realtors understand which re-
modeling projects and home upgrades 
bring the most value to homeowners, 
whether they are remodeling with the 
hope of impressing potential buyers, 
bringing in higher offers, or gain-
ing more equity in their home,” said 

William E. Brown, president of the 
National Association of Realtors. 

“Realtors also understand that 
many of these projects are undertaken 
solely to get more enjoyment from 
spending time at home. No matter 
the objectives, Realtors have unique 

and invalu-
able insights 
into how 
renovations 
and remod-
eling will 
bring the 
most benefit 
to home-
owners.”
• Interior 
projects. 
For owners 
looking to 
sell their 
home, 
Realtors 
named three 
projects that 
would be 
most likely 
to entice 
buyers — a 
complete 
kitchen 
renovation 
and kitchen 
upgrade, a 
bathroom 
remodel, and 
new wood 

flooring.
Which interior project is most 

likely to yield the highest financial 
return? 

Refinishing worn, tired-looking 
hardwood flooring probably would 
recoup 100 percent of the costs upon 
resale, Realtors agreed. Installing 
brand new wood flooring creates a 
“Wow!” impact, yet the higher cost of 
a new installation means sellers might 
recoup only 91 percent of expenses.

Bathroom renovations or adding 
a new bathroom yielded the smallest 
financial return upon resale, recouping 
approximately 50 percent of project 
costs.
• Exterior projects. New roofing 
will recover 109 percent of costs upon 

Prices Rise as Peak Buying Season Fades
Prices of existing homes and condominiums sold in the San Fer-
nando Valley during September hovered at or below record levels 
while sales fell off peak summer activity, the Southland Regional 
Association of Realtors will report this week.
Home prices rose 6.5 percent and the condominium median price increased 
12.0 percent from a year ago. Home and condo sales dropped 3.6 percent and 
4.4 percent to 542 and 195 closed escrows, respectively. The median price of 
homes sold was $660,000; condominiums posted a $419,900 median price. 
The full press release will be available online later this week at srar.com.

resale, more than any other project 
in the report. New roofing was also 
named the exterior project that most 
appeals to buyers, followed by new 
vinyl windows, a new garage door and 
new vinyl siding.

Exterior projects are just as, if not 
more, important 
than interior proj-
ects when it comes 
time to sell. 

“A home’s 
exterior is its first 
impression to 
potential buyers, 
so any project that 
improves curb 
appeal will yield 
plenty of bang for 
the buck,” Brown 
said.
• Satisfaction 
from projects. 
Which projects 
offer the most 
enjoyment?

Projects at the 
top of the list 
included both 
interior and exte-
rior projects in all 
price ranges, such 
as a new master/
owner’s suite, with 

an estimated cost of $125,000 for a 
full makeover, and new front doors, 
with an estimated cost of $2,000.
The Southland Regional Association of Realtors® 
is a local trade association with more than 9,800 
members serving the San Fernando and Santa 
Clarita Valleys. SRAR is one of the largest local 
associations in the nation.

10/10/17 SFV-Condo_MEDIAN_Price.xls

San Fernando Valley Condominium Median Prices: 1987-2017
2017 2016 2015 2014 2013 2012 2011 2010 2009 2008 2007 2006 2005 2004 2003 2002 2001 2000 1999 1998

Jan. $400,000 $362,500 $329,000 $315,000 $280,000 $225,000 $200,000 $215,000 $190,000 $368,000 $380,100 $390,000 $315,000 $265,000 $195,000 $175,000 $144,000 $118,600 $123,000 $103,000
Feb. $399,000 $380,000 $345,000 $307,000 $260,000 $199,900 $199,900 $227,000 $210,000 $330,000 $400,000 $415,000 $325,000 $270,000 $215,000 $165,000 $145,000 $131,000 $117,500 $104,000
March $395,000 $382,000 $335,000 $325,000 $281,000 $230,000 $220,000 $214,000 $200,000 $315,000 $399,000 $399,000 $352,000 $284,000 $205,000 $175,000 $153,000 $137,000 $129,000 $105,000
April $390,000 $359,000 $350,000 $312,000 $277,000 $230,000 $200,000 $250,000 $222,800 $300,000 $395,000 $386,000 $345,000 $305,000 $225,000 $162,000 $147,000 $133,000 $127,500 $107,500
May $419,000 $358,000 $343,000 $325,000 $310,000 $220,000 $226,000 $233,000 $185,000 $299,000 $387,000 $398,000 $352,000 $290,000 $230,000 $184,000 $149,500 $135,500 $127,500 $110,000
June $420,000 $365,000 $352,000 $325,000 $320,000 $244,900 $224,500 $230,000 $226,000 $295,000 $399,000 $395,000 $371,000 $315,000 $233,000 $182,000 $151,500 $140,000 $127,000 $125,500
July $410,000 $397,000 $350,000 $309,000 $330,000 $236,000 $230,000 $220,000 $228,000 $280,000 $407,500 $400,000 $385,000 $299,000 $240,000 $176,000 $154,000 $138,000 $127,000 $123,000
Aug. $411,500 $385,000 $370,000 $331,000 $335,000 $245,000 $204,000 $230,000 $230,000 $275,000 $389,000 $380,000 $375,000 $307,000 $251,000 $188,000 $159,000 $140,000 $122,500 $117,000
Sept. $419,900 $375,000 $346,000 $315,000 $325,000 $235,000 $235,000 $220,000 $232,000 $260,000 $390,000 $380,000 $385,000 $305,000 $259,900 $187,500 $155,000 $142,000 $120,000 $118,000
Oct. $355,000 $369,000 $317,000 $330,000 $235,000 $225,000 $220,000 $235,000 $225,000 $380,000 $410,000 $385,000 $314,000 $247,000 $198,000 $160,000 $138,000 $116,000 $115,000
Nov. $380,000 $367,500 $325,000 $300,000 $244,900 $225,000 $210,000 $225,000 $220,000 $375,000 $391,000 $393,500 $310,000 $260,000 $195,000 $153,000 $147,500 $124,900 $116,500
Dec. $380,000 $358,000 $330,000 $310,000 $249,000 $219,000 $222,000 $240,000 $225,000 $330,000 $395,000 $390,000 $318,000 $260,000 $204,000 $155,000 $138,000 121,000 119,500

Annual $373,208 $351,208 $319,667 $304,833 $232,892 $217,367 $224,250 $218,650 $282,667 $385,967 $394,917 $364,458 $298,500 $235,075 $182,625 $152,167 $136,550 $123,575 $113,667
6.3% 9.9% 4.9% 30.9% 7.1% -3.1% 2.6% -22.6% -26.8% -2.3% 8.4% 22.1% 27.0% 28.7% 20.0% 11.4% 10.5% 8.7% 27.2%

June 2011 total revised due to city code error in conversion to Matrix Bold: Record High
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Jan. Feb. March April May June July Aug. Sept. Oct. Nov. Dec. 
2017 $400,000 $399,000 $395,000 $390,000 $419,000 $420,000 $410,000 $411,500 $419,900 
2016 $362,500 $380,000 $382,000 $359,000 $358,000 $365,000 $397,000 $385,000 $375,000 $355,000 $380,000 $380,000 
2015 $329,000 $345,000 $335,000 $350,000 $343,000 $352,000 $350,000 $370,000 $346,000 $369,000 $367,500 $358,000 
2014 $315,000 $307,000 $325,000 $312,000 $325,000 $325,000 $309,000 $331,000 $315,000 $317,000 $325,000 $330,000 

San	Fernando	Valley	—	Condominiums	
Condo	Median	Price	at	$419,900,	Up	12%	from	September	2016		

Source	–	Southland	Regional	Associa:on	of	REALTORS®	
	

High $420,000, — June 2017 
Low $74,000 — November 1996 
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SOME REMODEL
PROJECTS  RECOUP
MONEY  SPENT
BY NANCY STARCZYK, PRESIDENT, AND DAVID R. WALKER 
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®
Even in today’s intense market, where 
homes often attract multiple offers and 
sell at skyhigh prices, select remodels 
and focused updates can deliver 
enormous benefit for sellers.

SOME MAKE OWNERS HAPPY

Homeowners who take on remodeling 
projects — a $350 billion annual industry 
— gain not only equity and increase the 
resale 
value in 
their home, 
they also 
are likely 
to find 
increased 
satisfaction 
and 
enjoyment.

A new 
report 
reveals 
the top 
remodeling 
projects 
along with 
the value 
— financial 
and 
emotional 
— that 
specific 
projects 
offer 
homeowners once completed.

For example, after completing a 
remodeling project, 75 percent of owners 
surveyed said they had a greater desire 
to be in their home, 65 percent said they 
found increased enjoyment in their home, 
and 77 percent felt a major sense of 
accomplishment when thinking of their 
completed project.

The 2017 Remodeling Impact Report, 
available at Realtor.org, found that 56 
percent of owners felt happy when they 
saw their completed projects, and 39 
percent said they felt satisfied.

“Realtors understand which remodeling 
projects and home upgrades bring the 
most value to homeowners, whether 
they are remodeling with the hope of 
impressing potential buyers, bringing 
in higher offers, or gaining more equity 
in their home,” said William E. Brown, 
president of the National Association of 
Realtors.

“Realtors also understand that many of 
these projects are undertaken solely to get 

more enjoyment from spending time at 
home. No matter the objectives, Realtors 
have unique and invaluable insights into 
how renovations and remodeling will 
bring the most benefit to homeowners.”

• Interior projects. For owners looking 
to sell their home, Realtors named three 
projects that would be most likely to entice 
buyers — a complete kitchen renovation 
and kitchen upgrade, a bathroom remodel, 
and new wood flooring. 

Which interior project is most likely to 
yield the highest financial return?

Refinishing worn, tired-looking 
hardwood flooring probably would recoup 
100 percent of the 

costs upon resale, 
Realtors agreed. 
Installing brand new 
wood flooring creates 
a “Wow!” impact, yet the higher 
cost of a new installation means 
sellers might recoup only 91 percent 
of expenses.

Bathroom renovations or adding a 
new bathroom yielded the smallest 
financial return upon resale, 
recouping approximately 50 percent 
of project costs.

• Exterior projects. New roofing 
will recover 109 percent of costs 
upon resale, more than any other 
project in the report. New roofing 
was also named the exterior 
project that most appeals to buyers, 
followed by new vinyl windows, 
a new garage door and new vinyl 
siding.

Exterior projects are just as, if 
not more, important than interior 
projects when it comes time to sell.

Some Make Owners Happy

Some Remodel 
Projects Recoup 
Money Spent
By Nancy Starczyk, President, and David R. Walker

Southland Regional Association of Realtors®

Even in today’s intense market, 
where homes often attract 
multiple offers and sell at sky-
high prices, select remodels and 
focused updates can deliver 
enormous benefit for sellers.

Homeown-
ers who take 
on remodeling 
projects — a $350 
billion annual 
industry — gain 
not only equity 
and increase the 
resale value in 
their home, they 
also are likely to 
find increased 
satisfaction and 
enjoyment. 

A new report reveals the top 
remodeling projects along with the 
value — financial and emotional — 
that specific projects offer homeown-
ers once completed. 

For example, after completing a re-
modeling project, 75 percent of own-
ers surveyed said they had a greater 
desire to be in their home, 65 percent 
said they found increased enjoyment 
in their home, and 77 percent felt a 
major sense of accomplishment when 
thinking of their completed project. 

The 2017 Remodeling Impact 
Report, available at Realtor.org, 
found that 56 percent of owners felt 
happy when they saw their completed 
projects, and 39 percent said they felt 
satisfied.
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Homebuyer Grants Available for 
Recent College Graduates

Grants of $2,500 will be awarded to qualifying first-time homebuyers 
who are recent college graduates as part of the Southland Regional 
Association of Realtors’ Charitable Foundation’s 2017 Homebuyer 
Grant Program.

The grants are offered in partnership with the Cali-
fornia Association of Realtors’ Housing Affordability 
Fund. Each grant can be used to defray closing 
costs in the purchase of a home using the services 
of a member of the Southland Regional Association 
of Realtors.

SRAR and C.A.R. each year offer multiple grants to qualified prospective 
homebuyers who meet specific qualifications. 

For more details, go to www.srar.com/grants. There are a limited number of 
grants, which will be awarded to applicants on a first-come, first-serve basis. 

2017-2018
HomeBuyers Grants

For Recent College Graduates
Southland Regional Association of REALTORS®, in partnership with the 

Applicants must meet certain requirements, including income limitations.

For information on this program, including a full list of requirements, visit  
www.srar.com/grants or contact Yvonne Cuevas at YvonneC@srar.com

NOTE: THERE ARE A LIMITED NUMBER OF GRANTS. GRANTS WILL ONLY BE AWARDED TO THOSE APPLICANTS WHO QUALIFY 
AND WILL BE DISTRIBUTED ON A FIRST-COME, FIRST-SERVE BASIS. THIS GRANT PROGRAM WILL LAST ONE YEAR BEGINNING 
JULY 1, 2017 OR UNTIL ALL GRANTS HAVE BEEN AWARDED, WHICHEVER COMES FIRST.

• Close of Escrow must have occurred AFTER  
July 1, 2017

• The home MUST BE owner occupied.
• The applicant must use a REALTOR® member of the 

Southland Regional Association of REALTORS®

• The applicant must have obtained a four year college 
degree within the last 7 years, from the date the 
program begins

• The applicant may not exceed certain income limits
•  Applicant must attend a First-Time Homebuyer/

Homebuyer course

Santa Clarita City Councilmember Marsha McLean, third 
from left, offered an update recently on city projects at a 
recent meeting of the Southland Regional Association of Re-
altors. Marty Kovacs, right, the 2017 chairman of the Santa 
Clarita Division Council, and M. Dean Vincent, the Council’s 
chairman-elect, thanked McLean along with Nancy Starczyk, 
left, president of the Association.

McLean joined the Santa Clarita City Council in 2002, 
served as mayor in 2007, 2011 and 2015. She brings her 
passion for small business, regional transportation, the 
environment and local government to her work as a council-
member.

“Realtors understand which re-
modeling projects and home upgrades 
bring the most value to homeowners, 
whether they are remodeling with the 
hope of impressing potential buyers, 
bringing in higher offers, or gain-
ing more equity in their home,” said 

William E. Brown, president of the 
National Association of Realtors. 

“Realtors also understand that 
many of these projects are undertaken 
solely to get more enjoyment from 
spending time at home. No matter 
the objectives, Realtors have unique 

and invalu-
able insights 
into how 
renovations 
and remod-
eling will 
bring the 
most benefit 
to home-
owners.”
• Interior 
projects. 
For owners 
looking to 
sell their 
home, 
Realtors 
named three 
projects that 
would be 
most likely 
to entice 
buyers — a 
complete 
kitchen 
renovation 
and kitchen 
upgrade, a 
bathroom 
remodel, and 
new wood 

flooring.
Which interior project is most 

likely to yield the highest financial 
return? 

Refinishing worn, tired-looking 
hardwood flooring probably would 
recoup 100 percent of the costs upon 
resale, Realtors agreed. Installing 
brand new wood flooring creates a 
“Wow!” impact, yet the higher cost of 
a new installation means sellers might 
recoup only 91 percent of expenses.

Bathroom renovations or adding 
a new bathroom yielded the smallest 
financial return upon resale, recouping 
approximately 50 percent of project 
costs.
• Exterior projects. New roofing 
will recover 109 percent of costs upon 

Prices Rise as Peak Buying Season Fades
Prices of existing homes and condominiums sold in the San Fer-
nando Valley during September hovered at or below record levels 
while sales fell off peak summer activity, the Southland Regional 
Association of Realtors will report this week.
Home prices rose 6.5 percent and the condominium median price increased 
12.0 percent from a year ago. Home and condo sales dropped 3.6 percent and 
4.4 percent to 542 and 195 closed escrows, respectively. The median price of 
homes sold was $660,000; condominiums posted a $419,900 median price. 
The full press release will be available online later this week at srar.com.

resale, more than any other project 
in the report. New roofing was also 
named the exterior project that most 
appeals to buyers, followed by new 
vinyl windows, a new garage door and 
new vinyl siding.

Exterior projects are just as, if not 
more, important 
than interior proj-
ects when it comes 
time to sell. 

“A home’s 
exterior is its first 
impression to 
potential buyers, 
so any project that 
improves curb 
appeal will yield 
plenty of bang for 
the buck,” Brown 
said.
• Satisfaction 
from projects. 
Which projects 
offer the most 
enjoyment?

Projects at the 
top of the list 
included both 
interior and exte-
rior projects in all 
price ranges, such 
as a new master/
owner’s suite, with 

an estimated cost of $125,000 for a 
full makeover, and new front doors, 
with an estimated cost of $2,000.
The Southland Regional Association of Realtors® 
is a local trade association with more than 9,800 
members serving the San Fernando and Santa 
Clarita Valleys. SRAR is one of the largest local 
associations in the nation.

10/10/17 SFV-Condo_MEDIAN_Price.xls

San Fernando Valley Condominium Median Prices: 1987-2017
2017 2016 2015 2014 2013 2012 2011 2010 2009 2008 2007 2006 2005 2004 2003 2002 2001 2000 1999 1998

Jan. $400,000 $362,500 $329,000 $315,000 $280,000 $225,000 $200,000 $215,000 $190,000 $368,000 $380,100 $390,000 $315,000 $265,000 $195,000 $175,000 $144,000 $118,600 $123,000 $103,000
Feb. $399,000 $380,000 $345,000 $307,000 $260,000 $199,900 $199,900 $227,000 $210,000 $330,000 $400,000 $415,000 $325,000 $270,000 $215,000 $165,000 $145,000 $131,000 $117,500 $104,000
March $395,000 $382,000 $335,000 $325,000 $281,000 $230,000 $220,000 $214,000 $200,000 $315,000 $399,000 $399,000 $352,000 $284,000 $205,000 $175,000 $153,000 $137,000 $129,000 $105,000
April $390,000 $359,000 $350,000 $312,000 $277,000 $230,000 $200,000 $250,000 $222,800 $300,000 $395,000 $386,000 $345,000 $305,000 $225,000 $162,000 $147,000 $133,000 $127,500 $107,500
May $419,000 $358,000 $343,000 $325,000 $310,000 $220,000 $226,000 $233,000 $185,000 $299,000 $387,000 $398,000 $352,000 $290,000 $230,000 $184,000 $149,500 $135,500 $127,500 $110,000
June $420,000 $365,000 $352,000 $325,000 $320,000 $244,900 $224,500 $230,000 $226,000 $295,000 $399,000 $395,000 $371,000 $315,000 $233,000 $182,000 $151,500 $140,000 $127,000 $125,500
July $410,000 $397,000 $350,000 $309,000 $330,000 $236,000 $230,000 $220,000 $228,000 $280,000 $407,500 $400,000 $385,000 $299,000 $240,000 $176,000 $154,000 $138,000 $127,000 $123,000
Aug. $411,500 $385,000 $370,000 $331,000 $335,000 $245,000 $204,000 $230,000 $230,000 $275,000 $389,000 $380,000 $375,000 $307,000 $251,000 $188,000 $159,000 $140,000 $122,500 $117,000
Sept. $419,900 $375,000 $346,000 $315,000 $325,000 $235,000 $235,000 $220,000 $232,000 $260,000 $390,000 $380,000 $385,000 $305,000 $259,900 $187,500 $155,000 $142,000 $120,000 $118,000
Oct. $355,000 $369,000 $317,000 $330,000 $235,000 $225,000 $220,000 $235,000 $225,000 $380,000 $410,000 $385,000 $314,000 $247,000 $198,000 $160,000 $138,000 $116,000 $115,000
Nov. $380,000 $367,500 $325,000 $300,000 $244,900 $225,000 $210,000 $225,000 $220,000 $375,000 $391,000 $393,500 $310,000 $260,000 $195,000 $153,000 $147,500 $124,900 $116,500
Dec. $380,000 $358,000 $330,000 $310,000 $249,000 $219,000 $222,000 $240,000 $225,000 $330,000 $395,000 $390,000 $318,000 $260,000 $204,000 $155,000 $138,000 121,000 119,500

Annual $373,208 $351,208 $319,667 $304,833 $232,892 $217,367 $224,250 $218,650 $282,667 $385,967 $394,917 $364,458 $298,500 $235,075 $182,625 $152,167 $136,550 $123,575 $113,667
6.3% 9.9% 4.9% 30.9% 7.1% -3.1% 2.6% -22.6% -26.8% -2.3% 8.4% 22.1% 27.0% 28.7% 20.0% 11.4% 10.5% 8.7% 27.2%

June 2011 total revised due to city code error in conversion to Matrix Bold: Record High
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2017 $400,000 $399,000 $395,000 $390,000 $419,000 $420,000 $410,000 $411,500 $419,900 
2016 $362,500 $380,000 $382,000 $359,000 $358,000 $365,000 $397,000 $385,000 $375,000 $355,000 $380,000 $380,000 
2015 $329,000 $345,000 $335,000 $350,000 $343,000 $352,000 $350,000 $370,000 $346,000 $369,000 $367,500 $358,000 
2014 $315,000 $307,000 $325,000 $312,000 $325,000 $325,000 $309,000 $331,000 $315,000 $317,000 $325,000 $330,000 

San	Fernando	Valley	—	Condominiums	
Condo	Median	Price	at	$419,900,	Up	12%	from	September	2016		

Source	–	Southland	Regional	Associa:on	of	REALTORS®	
	

High $420,000, — June 2017 
Low $74,000 — November 1996 

Some Make Owners Happy

Some Remodel 
Projects Recoup 
Money Spent
By Nancy Starczyk, President, and David R. Walker

Southland Regional Association of Realtors®

Even in today’s intense market, 
where homes often attract 
multiple offers and sell at sky-
high prices, select remodels and 
focused updates can deliver 
enormous benefit for sellers.

Homeown-
ers who take 
on remodeling 
projects — a $350 
billion annual 
industry — gain 
not only equity 
and increase the 
resale value in 
their home, they 
also are likely to 
find increased 
satisfaction and 
enjoyment. 

A new report reveals the top 
remodeling projects along with the 
value — financial and emotional — 
that specific projects offer homeown-
ers once completed. 

For example, after completing a re-
modeling project, 75 percent of own-
ers surveyed said they had a greater 
desire to be in their home, 65 percent 
said they found increased enjoyment 
in their home, and 77 percent felt a 
major sense of accomplishment when 
thinking of their completed project. 

The 2017 Remodeling Impact 
Report, available at Realtor.org, 
found that 56 percent of owners felt 
happy when they saw their completed 
projects, and 39 percent said they felt 
satisfied.
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Homebuyer Grants Available for 
Recent College Graduates

Grants of $2,500 will be awarded to qualifying first-time homebuyers 
who are recent college graduates as part of the Southland Regional 
Association of Realtors’ Charitable Foundation’s 2017 Homebuyer 
Grant Program.

The grants are offered in partnership with the Cali-
fornia Association of Realtors’ Housing Affordability 
Fund. Each grant can be used to defray closing 
costs in the purchase of a home using the services 
of a member of the Southland Regional Association 
of Realtors.

SRAR and C.A.R. each year offer multiple grants to qualified prospective 
homebuyers who meet specific qualifications. 

For more details, go to www.srar.com/grants. There are a limited number of 
grants, which will be awarded to applicants on a first-come, first-serve basis. 

2017-2018
HomeBuyers Grants

For Recent College Graduates
Southland Regional Association of REALTORS®, in partnership with the 

Applicants must meet certain requirements, including income limitations.

For information on this program, including a full list of requirements, visit  
www.srar.com/grants or contact Yvonne Cuevas at YvonneC@srar.com

NOTE: THERE ARE A LIMITED NUMBER OF GRANTS. GRANTS WILL ONLY BE AWARDED TO THOSE APPLICANTS WHO QUALIFY 
AND WILL BE DISTRIBUTED ON A FIRST-COME, FIRST-SERVE BASIS. THIS GRANT PROGRAM WILL LAST ONE YEAR BEGINNING 
JULY 1, 2017 OR UNTIL ALL GRANTS HAVE BEEN AWARDED, WHICHEVER COMES FIRST.

• Close of Escrow must have occurred AFTER  
July 1, 2017

• The home MUST BE owner occupied.
• The applicant must use a REALTOR® member of the 

Southland Regional Association of REALTORS®

• The applicant must have obtained a four year college 
degree within the last 7 years, from the date the 
program begins

• The applicant may not exceed certain income limits
•  Applicant must attend a First-Time Homebuyer/

Homebuyer course

Santa Clarita City Councilmember Marsha McLean, third 
from left, offered an update recently on city projects at a 
recent meeting of the Southland Regional Association of Re-
altors. Marty Kovacs, right, the 2017 chairman of the Santa 
Clarita Division Council, and M. Dean Vincent, the Council’s 
chairman-elect, thanked McLean along with Nancy Starczyk, 
left, president of the Association.

McLean joined the Santa Clarita City Council in 2002, 
served as mayor in 2007, 2011 and 2015. She brings her 
passion for small business, regional transportation, the 
environment and local government to her work as a council-
member.

“Realtors understand which re-
modeling projects and home upgrades 
bring the most value to homeowners, 
whether they are remodeling with the 
hope of impressing potential buyers, 
bringing in higher offers, or gain-
ing more equity in their home,” said 

William E. Brown, president of the 
National Association of Realtors. 

“Realtors also understand that 
many of these projects are undertaken 
solely to get more enjoyment from 
spending time at home. No matter 
the objectives, Realtors have unique 

and invalu-
able insights 
into how 
renovations 
and remod-
eling will 
bring the 
most benefit 
to home-
owners.”
• Interior 
projects. 
For owners 
looking to 
sell their 
home, 
Realtors 
named three 
projects that 
would be 
most likely 
to entice 
buyers — a 
complete 
kitchen 
renovation 
and kitchen 
upgrade, a 
bathroom 
remodel, and 
new wood 

flooring.
Which interior project is most 

likely to yield the highest financial 
return? 

Refinishing worn, tired-looking 
hardwood flooring probably would 
recoup 100 percent of the costs upon 
resale, Realtors agreed. Installing 
brand new wood flooring creates a 
“Wow!” impact, yet the higher cost of 
a new installation means sellers might 
recoup only 91 percent of expenses.

Bathroom renovations or adding 
a new bathroom yielded the smallest 
financial return upon resale, recouping 
approximately 50 percent of project 
costs.
• Exterior projects. New roofing 
will recover 109 percent of costs upon 

Prices Rise as Peak Buying Season Fades
Prices of existing homes and condominiums sold in the San Fer-
nando Valley during September hovered at or below record levels 
while sales fell off peak summer activity, the Southland Regional 
Association of Realtors will report this week.
Home prices rose 6.5 percent and the condominium median price increased 
12.0 percent from a year ago. Home and condo sales dropped 3.6 percent and 
4.4 percent to 542 and 195 closed escrows, respectively. The median price of 
homes sold was $660,000; condominiums posted a $419,900 median price. 
The full press release will be available online later this week at srar.com.

resale, more than any other project 
in the report. New roofing was also 
named the exterior project that most 
appeals to buyers, followed by new 
vinyl windows, a new garage door and 
new vinyl siding.

Exterior projects are just as, if not 
more, important 
than interior proj-
ects when it comes 
time to sell. 

“A home’s 
exterior is its first 
impression to 
potential buyers, 
so any project that 
improves curb 
appeal will yield 
plenty of bang for 
the buck,” Brown 
said.
• Satisfaction 
from projects. 
Which projects 
offer the most 
enjoyment?

Projects at the 
top of the list 
included both 
interior and exte-
rior projects in all 
price ranges, such 
as a new master/
owner’s suite, with 

an estimated cost of $125,000 for a 
full makeover, and new front doors, 
with an estimated cost of $2,000.
The Southland Regional Association of Realtors® 
is a local trade association with more than 9,800 
members serving the San Fernando and Santa 
Clarita Valleys. SRAR is one of the largest local 
associations in the nation.

10/10/17 SFV-Condo_MEDIAN_Price.xls

San Fernando Valley Condominium Median Prices: 1987-2017
2017 2016 2015 2014 2013 2012 2011 2010 2009 2008 2007 2006 2005 2004 2003 2002 2001 2000 1999 1998

Jan. $400,000 $362,500 $329,000 $315,000 $280,000 $225,000 $200,000 $215,000 $190,000 $368,000 $380,100 $390,000 $315,000 $265,000 $195,000 $175,000 $144,000 $118,600 $123,000 $103,000
Feb. $399,000 $380,000 $345,000 $307,000 $260,000 $199,900 $199,900 $227,000 $210,000 $330,000 $400,000 $415,000 $325,000 $270,000 $215,000 $165,000 $145,000 $131,000 $117,500 $104,000
March $395,000 $382,000 $335,000 $325,000 $281,000 $230,000 $220,000 $214,000 $200,000 $315,000 $399,000 $399,000 $352,000 $284,000 $205,000 $175,000 $153,000 $137,000 $129,000 $105,000
April $390,000 $359,000 $350,000 $312,000 $277,000 $230,000 $200,000 $250,000 $222,800 $300,000 $395,000 $386,000 $345,000 $305,000 $225,000 $162,000 $147,000 $133,000 $127,500 $107,500
May $419,000 $358,000 $343,000 $325,000 $310,000 $220,000 $226,000 $233,000 $185,000 $299,000 $387,000 $398,000 $352,000 $290,000 $230,000 $184,000 $149,500 $135,500 $127,500 $110,000
June $420,000 $365,000 $352,000 $325,000 $320,000 $244,900 $224,500 $230,000 $226,000 $295,000 $399,000 $395,000 $371,000 $315,000 $233,000 $182,000 $151,500 $140,000 $127,000 $125,500
July $410,000 $397,000 $350,000 $309,000 $330,000 $236,000 $230,000 $220,000 $228,000 $280,000 $407,500 $400,000 $385,000 $299,000 $240,000 $176,000 $154,000 $138,000 $127,000 $123,000
Aug. $411,500 $385,000 $370,000 $331,000 $335,000 $245,000 $204,000 $230,000 $230,000 $275,000 $389,000 $380,000 $375,000 $307,000 $251,000 $188,000 $159,000 $140,000 $122,500 $117,000
Sept. $419,900 $375,000 $346,000 $315,000 $325,000 $235,000 $235,000 $220,000 $232,000 $260,000 $390,000 $380,000 $385,000 $305,000 $259,900 $187,500 $155,000 $142,000 $120,000 $118,000
Oct. $355,000 $369,000 $317,000 $330,000 $235,000 $225,000 $220,000 $235,000 $225,000 $380,000 $410,000 $385,000 $314,000 $247,000 $198,000 $160,000 $138,000 $116,000 $115,000
Nov. $380,000 $367,500 $325,000 $300,000 $244,900 $225,000 $210,000 $225,000 $220,000 $375,000 $391,000 $393,500 $310,000 $260,000 $195,000 $153,000 $147,500 $124,900 $116,500
Dec. $380,000 $358,000 $330,000 $310,000 $249,000 $219,000 $222,000 $240,000 $225,000 $330,000 $395,000 $390,000 $318,000 $260,000 $204,000 $155,000 $138,000 121,000 119,500

Annual $373,208 $351,208 $319,667 $304,833 $232,892 $217,367 $224,250 $218,650 $282,667 $385,967 $394,917 $364,458 $298,500 $235,075 $182,625 $152,167 $136,550 $123,575 $113,667
6.3% 9.9% 4.9% 30.9% 7.1% -3.1% 2.6% -22.6% -26.8% -2.3% 8.4% 22.1% 27.0% 28.7% 20.0% 11.4% 10.5% 8.7% 27.2%

June 2011 total revised due to city code error in conversion to Matrix Bold: Record High

$0 

$50,000 

$100,000 

$150,000 

$200,000 

$250,000 

$300,000 

$350,000 

$400,000 

$450,000 

Jan. Feb. March April May June July Aug. Sept. Oct. Nov. Dec. 
2017 $400,000 $399,000 $395,000 $390,000 $419,000 $420,000 $410,000 $411,500 $419,900 
2016 $362,500 $380,000 $382,000 $359,000 $358,000 $365,000 $397,000 $385,000 $375,000 $355,000 $380,000 $380,000 
2015 $329,000 $345,000 $335,000 $350,000 $343,000 $352,000 $350,000 $370,000 $346,000 $369,000 $367,500 $358,000 
2014 $315,000 $307,000 $325,000 $312,000 $325,000 $325,000 $309,000 $331,000 $315,000 $317,000 $325,000 $330,000 

San	Fernando	Valley	—	Condominiums	
Condo	Median	Price	at	$419,900,	Up	12%	from	September	2016		

Source	–	Southland	Regional	Associa:on	of	REALTORS®	
	

High $420,000, — June 2017 
Low $74,000 — November 1996 

“A home’s exterior is its first impression 
to potential buyers, so any project that 
improves curb appeal will yield plenty of 
bang for the buck,” Brown said.

• Satisfaction from projects. Which 
projects offer the most enjoyment?

Projects at the top of the list included 
both interior and exterior projects in 
all price ranges, such as a new master/ 
owner’s suite, with an estimated cost of 
$125,000 for a full makeover, and new 
front doors, with an estimated cost of 
$2,000.
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Each year, with support of the SRAR Charitable 
Foundation, SRAR selects children from a local 
school in a low income area of the San Fernando 

Valley to give them a memorable and happy 
Holiday experience.

In December, up to 80 children will come to the 
SRAR Office in Van Nuys where they will be 

treated to a delicious lunch, a visit from Santa 
Claus, and presented with gifts that they can share 

with their family.

You can help spread the Holiday cheer by 
sponsoring one of these children. Take a moment to 

sponsor a child today! 

Your sponsorship is tax deductible. SRAR 
Charitable Foundation 501c3 #95-4323748

Completed forms with credit card information may be faxed to 818-786-4541. If sponsoring by check, please send form along with check by mail.

SPONSOR A  
CHILD IN NEED

Name: ________________________________________________ # of Children to Sponsor at $25 each: ____________ 

Phone #: _______________________________________________ Email: ____________________________________

Do you prefer to sponsor anonymously?  

Do you prefer to sponsor a child in someone’s name?

                         If yes, please provide the name: ____________________________________________________

 To sponsor by credit card, complete the information below. Checks may be made to “SRAR Foundation” and sent 

to Debra Howard at 7232 Balboa Blvd. Van Nuys, CA, 91406 

 

CC #: ________________________________________________ Expiration Date: _____________________________ 

Name as it Appears on Card: __________________________________Total Amount to be Charged: ________________

Signature to Authorized Charge: _______________________________________________________________________

YES NO
YES NO
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Travel the World & Learn 
to do Business Successfully 

with Various Cultures

Travel the world through different 
tables, each representing a different 
culture!
• Sample foods at each table
• Learn the various customs & proper 

etiquette
• Get your passport stamped to 

show that you value diversity & 
understand the importance of respect

• Get informed on upcoming elections 
that affect Real Estate

SRAR Auditorium: 7232 Balboa Blvd. Van Nuys, CA, 91406

Thailand • India • Philippines • Mexico • China •  
Taiwan • Armenia & Many More!! 

FREE For All
SRAR / AREAA / NAHREP / NAREB 

Members 
Thursday October 26, 2017 

3:00pm - 6:00pm 
 

To reserve your seat around the world, contact Yvonne Cuevas at 
818-947-2298 or via email at YvonneC@srar.com

“ALL ABOUT THE VOTE”
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Winnetka Bowl
Halloween Party

Winnetka Bowl : 20122 Vanowen St. Winnetka, CA 91306

Friday, October 27, 2017 | 2-6pm
Theme: Halloween Costume Party 

$15 per person (Includes shoes and lane rental, appetizers & 1 drink) 
$10 per person (Appetizers & 1 drink. No bowling)

Mail your payment (payable to SRAR) along with the completed form to SRAR 7232 Balboa Blvd. Van Nuys, CA 91406 - 
Attn: Debra Howard

I would like to reserve ______ spots for a total amount of $ ______. 

Printed Name: ___________________________________________________________ Phone: _____________________________ 

 

To pay by credit card, complete the entire form and fax to Michelle Gerhard at 818-786-4541 

VISA/MC/AMEX/DISCOVER #: ____________________________________________________________ Exp. Date: ____________

Total Amount to be charged to the card $______

Signature: __________________________________________________________________________________________________

For more info, contact Debra Howard at DebraH@srar.com or call 818-947-2265
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2017 Commercial & Investment Division 
 Education Series  

The ABC’s of Commercial Real Estate  
An introduction to the practical         

applications of Commercial Real Estate 
 

January 25, 2017 
9:00 a.m.  -  10:30 a.m. 

Introduction to Leasing  
An introduction to leasing  retail, 
office and  industrial properties 

 
February 1, 2017 

9:00 a.m.  -  10:30 a.m. 

Free To Attend 

ALL CLASSES LISTED BELOW ARE HELD ON WEDNESDAYS  9:00 a.m.—12:00 p.m.                                                                             
SRAR AUDITORIUM     7232 BALBOA BLVD, VAN NUYS, CA 91406  

 $25 Each  -  Take 5 Or More & Receive a Certificate of Completion* 

PRE-REGISTER & PAY FOR 5 CLASSES AND GET 1 CLASS FREE (free classes not eligible) 
Make Checks Payable to SRAR and Return with this Portion to SRAR, 7232 Balboa Blvd., Van Nuys, CA 91406 

$25 Per Class—Except January 25th & February 1st  *certificate of completion does not provide continuing education credits 
Contact Education Department for more information 818-947-2268 or vincec@srar.com 

__________________________________________________________________________________________________________  
Complete if Paying by Credit Card & Fax to 818-786-4541 or email to vincec@srar.com 

 Full Name_____________________________________________________    Telephone #_________________________________  

 VISA/MC/AMEX/DISC#____________________________________________________________  Exp. Date ____/_____ CVV_____ 

 # of Classes______ @ $25 Each  $_______________  Signature_________________________________________                      

 Email Address_______________________________________________________ (please print legibly) 

Tax & Legal Impact on                      
Commercial Real Estate 

June 7, 2017 

Effective Commercial                     
Lease Agreements 

August 9, 2017 

Due Diligence in Commercial                                          
Real Estate Transactions                    

October 4, 2017 

Overview of Commercial Real Estate               
Investment Analysis 
December 6, 2017 

Effective Commercial                           
Purchase Agreements 

March 1, 2017 

Overview of Commercial Real Estate               
Investment Analysis 
September 20, 2017 

Keys to Financing                               
Commercial Real Estate              

July 12, 2017 

Overview of Commercial Real Estate               
Investment Analysis 

May 3, 2017 

Deferring Capital Gains Through             
1031 Exchange 
April 5, 2017   

  

  

 

  

 

 To Register 

 

 To Register 

 To Register 

 To Register 

 To Register 

 To Register 

 To Register 

 To Register 

 To Register 

 To Register 

  

 To Register 

Property Management for                
Investment Real Estate 

November 1, 2017 
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR SEPTEMBER 2017

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR SEPTEMBER 2017

ACTIVE INVENTORY
New Listings .......................................................
Total Active Listings .............................................
Average Days on Market ......................................
Average List Price in Thousands ..........................
Median List Price in Thousands ...........................
BOMS .................................................................
Average BOM Price in Thousands ........................
BOM to Sale Ratio ...............................................
Expirations ..........................................................

PENDING SALES
New Escrows Opened ...........................................
Total YTD Escrows Opened ...................................
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price ..................

CLOSED SALES:
New Escrows Closed ............................................
Total YTD Escrows Closed ....................................
Volume of New Sales Dollars in Millions ................
Volume of total YTD Sales in Millions ....................
Average Sale price in Thousands ..........................
Median Sale Price in Thousands ...........................
Coop Sales ...........................................................
Percent of Coop Sales ..........................................
Average Days on Market .......................................
Sales at List Price .................................................
Percent of Sales at List Price .................................
Sales to Listing Inventory Ratio .............................
Final Sale to New Listing Ratio ..............................

CLOSED SALES TYPE
Foreclosure/REO ..................................................
Seller Concessions ..............................................
Short Sale ...........................................................
Standard .............................................................
Other ...................................................................

ACTIVE INVENTORY
New Listings .......................................................
Total Active Listings .............................................
Average Days on Market ......................................
Average List Price in Thousands ..........................
Median List Price in Thousands ...........................
BOMS .................................................................
Average BOM Price in Thousands ........................
BOM to Sale Ratio ...............................................
Expirations ..........................................................

PENDING SALES
New Escrows Opened ..........................................
Total YTD Escrows Opened ..................................
New Open Escrows Average Days on Market .......
New Open Escrows Average List Price .................

CLOSED SALES:
New Escrows Closed ...........................................
Total YTD Escrows Closed ...................................
Volume of New Sales Dollars in Millions ...............
Volume of total YTD Sales in Millions ...................
Average Sale price in Thousands .........................
Median Sale Price in Thousands ..........................
Coop Sales ..........................................................
Percent of Coop Sales .........................................
Average Days on Market ......................................
Sales at List Price ................................................
Percent of Sales at List Price ................................
Sales to Listing Inventory Ratio ............................
Final Sale to New Listing Ratio .............................

CLOSED SALES TYPE
Foreclosure/REO ..................................................
Seller Concessions ..............................................
Short Sale ...........................................................
Standard .............................................................
Other ...................................................................

 EN ES CS WN WS SFV TOTAL EXT TOTAL

 EN ES CS WN WS SFV TOTAL EXT TOTAL
 .............. 21 ..................49 .................43 ..................47 ................38 ................198 ...............122 ...................320 
 .............. 43 ..................51 .................66 ..................58 ................63 ................281 ...............192 ...................473 
 .............. 76 ..................89 .................70 ..................51 ................68 ..................70 .................66 .....................68 
 ......... 383.4 ............. 559.6 ............535.4 .............486.9 ...........510.4 .............500.9 ............507.4 ................503.5 
 ......... 349.9 ............. 517.0 ............440.0 .............445.0 ...........395.0 .............425.9 ............414.9 ................425.0 
 ................ 4 ....................9 ...................4 ....................8 ..................8 ..................33 .................22 .....................55 
 ......... 313.4 ............. 563.3 ............402.2 .............384.1 ...........391.1 .............428.3 ............490.5 ................453.2 
 ........... 18.2 ............... 15.8 ..............10.3 ...............22.2 .............19.5 ...............16.9 ..............20.0 ..................18.0 
 ................ 3 ....................9 ...................3 ....................6 ..................4 ..................25 .................11 .....................36

 .............. 29 ..................54 .................39 ..................29 ................35 ................186 ...............121 ...................307 
 ............ 267 ................ 482 ...............355 ................335 ..............373 .............1,812 ...............981 ................2,793 
 .............. 55 ..................33 .................23 ..................39 ................55 ..................40 .................36 .....................38 
 ......... 347.4 ............. 568.6 ............436.0 .............453.2 ...........424.9 .............461.3 ............479.6 ................468.5

 .............. 22 ..................57 .................39 ..................36 ................41 ................195 ...............110 ...................305 
 ............ 242 ................ 461 ...............342 ................314 ..............370 .............1,729 ...............927 ................2,656 
 ......... 7.661 ........... 29.320 ..........17.643 ...........16.021 .........18.952 ...........89.598 ..........49.971 ............139.569 
 ....... 82.746 ......... 230.137 ........149.235 .........138.184 .......176.652 .........776.954 ........426.921 .........1,203.875 
 ......... 348.2 ............. 514.4 ............452.4 .............445.0 ...........462.2 .............459.5 ............454.3 ................457.6 
 ......... 309.0 ............. 525.0 ............407.0 .............420.0 ...........405.0 .............419.9 ............405.0 ................415.0 
 .............. 12 ..................54 .................30 ..................30 ................32 ................158 .................90 ...................248 
 ........... 54.5 ............... 94.7 ..............76.9 ...............83.3 .............78.0 ...............81.0 ..............81.8 ..................81.3 
 .............. 52 ..................36 .................39 ..................29 ................30 ..................36 .................42 .....................38 
 .............. 15 ..................43 .................20 ..................24 ................23 ................125 .................51 ...................176 
 ........... 68.2 ............... 75.4 ..............51.3 ...............66.7 .............56.1 ...............64.1 ..............46.4 ..................57.7 
 ........... 51.2 ............. 111.8 ..............59.1 ...............62.1 .............65.1 ...............69.4 ..............57.3 ..................64.5 
 ......... 104.8 ............. 116.3 ..............90.7 ...............76.6 ...........107.9 ...............98.5 ..............90.2 ..................95.3

 ................ 0 ....................0 ...................2 ....................0 ..................0 ....................2 ...................0 .......................2 
 ................ 0 ....................0 ...................0 ....................0 ..................0 ....................0 ...................0 .......................0 
 ................ 0 ....................1 ...................0 ....................0 ..................0 ....................1 ...................1 .......................2 
 .............. 21 ..................56 .................37 ..................36 ................40 ................190 ...............107 ...................297 
 ................ 1 ....................0 ...................0 ....................0 ..................1 ....................2 ...................2 .......................4

 .............. 91 ................ 117 ...............119 ................165 ..............161 ................653 ...............482 ................1,135 
 ............ 145 ................ 189 ...............181 ................243 ..............337 .............1,095 ...............970 ................2,065 
 .............. 85 ..................65 .................54 ..................56 ................73 ..................66 .................83 .....................74 
 ......... 574.4 .......... 1,310.0 .........1,459.5 .............856.7 ........1,647.1 ..........1,240.5 ............817.2 .............1,041.6 
 ......... 500.0 ............. 989.0 .........1,099.0 .............721.0 ...........910.0 .............789.9 ............415.0 ................649.0 
 .............. 18 ..................21 .................12 ..................21 ................31 ................103 .................96 ...................199 
 ......... 517.0 ............. 951.1 .........1,848.6 .............670.7 ...........927.4 .............915.5 ............527.1 ................728.1 
 ........... 22.2 ............... 20.0 ..............14.0 ...............17.4 .............20.8 ...............19.0 ..............24.4 ..................21.3 
 ................ 8 ..................13 .................19 ..................18 ................15 ..................73 .................87 ...................160

 .............. 84 ..................84 .................84 ................129 ..............129 ................510 ...............409 ...................919 
 ............ 697 ................ 848 ...............757 .............1,132 ...........1,238 .............4,672 ............3,601 ................8,273 
 .............. 33 ..................34 .................34 ..................38 ................35 ..................35 .................43 .....................39 
 ......... 487.8 .......... 1,069.0 ............871.7 .............683.5 ...........954.8 .............814.4 ............518.0 ................682.5

 .............. 81 ................ 105 .................86 ................121 ..............149 ................542 ...............394 ...................936 
 ............ 674 ................ 834 ...............735 .............1,054 ...........1,173 .............4,470 ............3,401 ................7,871 
 ....... 40.572 ........... 98.239 ..........91.066 ...........86.576 .......127.258 .........443.711 ........202.819 ............646.530 
 ..... 313.077 ......... 838.989 ........761.756 .........723.316 ....1,089.653 ......3,726.791 .....1,794.424 .........5,521.216 
 ......... 500.9 ............. 935.6 .........1,058.9 .............715.5 ...........854.1 .............818.7 ............514.8 ................690.7 
 ......... 487.0 ............. 835.0 ............690.0 .............660.0 ...........705.0 .............660.0 ............350.0 ................575.0 
 .............. 61 ..................88 .................72 ..................94 ..............123 ................438 ...............333 ...................771 
 ........... 75.3 ............... 83.8 ..............83.7 ...............77.7 .............82.6 ...............80.8 ..............84.5 ..................82.4 
 .............. 34 ..................29 .................33 ..................30 ................31 ..................31 .................46 .....................37 
 .............. 50 ..................63 .................51 ..................73 ................83 ................320 ...............224 ...................544 
 ........... 61.7 ............... 60.0 ..............59.3 ...............60.3 .............55.7 ...............59.0 ..............56.9 ..................58.1 
 ........... 55.9 ............... 55.6 ..............47.5 ...............49.8 .............44.2 ...............49.5 ..............40.6 ..................45.3 
 ........... 89.0 ............... 89.7 ..............72.3 ...............73.3 .............92.5 ...............83.0 ..............81.7 ..................82.5

 ................ 1 ....................1 ...................0 ....................2 ..................1 ....................5 ...................9 .....................14 
 ................ 0 ....................0 ...................0 ....................0 ..................0 ....................0 ...................0 .......................0 
 ................ 2 ....................0 ...................0 ....................0 ..................2 ....................4 ...................8 .....................12 
 .............. 78 ................ 102 .................85 ................118 ..............145 ................528 ...............368 ...................896 
 ................ 0 ....................2 ...................1 ....................1 ..................1 ....................5 ...................9 .....................14
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SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR SEPTEMBER 2017

SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR SEPTEMBER 2017

ACTIVE INVENTORY
New Listings .............................................................
Total Active Listings...................................................
Average Days on Market ............................................
Average List Price in Thousands ................................
Median List Price in Thousands .................................
BOMS .......................................................................
Average BOM Price in Thousands ..............................
BOM to Sale Ratio .....................................................
Expirations .............................................................

PENDING SALES
New Escrows Opened .............................................
Total YTD Escrows Opened .....................................
New Open Escrows Average Days on Market ...........
New Open Escrows Average List Price ....................

CLOSED SALES:
New Escrows Closed ..............................................
Total YTD Escrows Closed ......................................
Volume of New Sales Dollars in Millions .................
Volume of total YTD Sales in Millions .....................
Average Sale price in Thousands ............................
Median Sale Price in Thousands .............................
Coop Sales ............................................................
Percent of Coop Sales ............................................
Average Days on Market .........................................
Sales at List Price ...................................................
Percent of Sales at List Price...................................
Sales to Listing Inventory Ratio ...............................
Final Sale to New Listing Ratio ...............................

CLOSED SALES TYPE
Foreclosure / REO .....................................................
Seller Concessions ...................................................
Short Sale .................................................................
Standard ...................................................................
Other .........................................................................

ACTIVE INVENTORY
New Listings ...........................................................
Total Active Listings.................................................
Average Days on Market ..........................................
Average List Price in Thousands ..............................
Median List Price in Thousands ...............................
BOMS .....................................................................
Average BOM Price in Thousands ............................
BOM to Sale Ratio ...................................................
Expirations ..............................................................

PENDING SALES
New Escrows Opened ..............................................
Total YTD Escrows Opened ......................................
New Open Escrows Average Days on Market ............
New Open Escrows Average List Price .....................

CLOSED SALES:
New Escrows Closed ...............................................
Total YTD Escrows Closed .......................................
Volume of New Sales Dollars in Millions ..................
Volume of Total YTD Sales in Millions ......................
Average Sale price in Thousands .............................
Median Sale Price in Thousands ..............................
Coop Sales .............................................................
Percent of Coop Sales .............................................
Average Days on Market ..........................................
Sales at List Price ....................................................
Percent of Sales at List Price....................................
Sales to Listing Inventory Ratio ................................
Final Sale to New Listing Ratio ................................

CLOSED SALES TYPE
Foreclosure / REO .....................................................
Seller Concessions ...................................................
Short Sale .................................................................
Standard ...................................................................
Other .........................................................................

 AC ADUL CC CA NE SAU SR VAL SCVTOT EXT TOTAL

 AC ADUL CC CA NE SAU SR VAL SCVTOT EXT TOTAL
............0 .....................0................ 18 ................... 0 ................. 17 .................... 12 ................ 2 ...................41 ...................90 .................17 ................107 
............2 .....................0................ 12 ................... 1 ................. 18 .................... 10 ................ 3 ...................40 ...................86 .................26 ................112 
........106 .....................0................ 39 ............... 131 ................. 63 .................... 35 .............. 47 ...................43 ...................48 .................66 ..................52 
.....617.5 ..................0.0........... 327.0 ............ 375.0 ............ 317.3 ............... 442.2 ......... 526.0 ..............471.7 ..............419.9 ............471.8 .............432.0 
.....575.0 ..................0.0........... 290.0 ............ 375.0 ............ 319.0 ............... 395.0 ......... 449.0 ..............419.0 ..............380.0 ............479.0 .............390.0 
............0 .....................0.................. 5 ................... 0 ................... 5 ...................... 2 ................ 0 .....................7 ...................19 ...................8 ..................27 
.........0.0 ..................0.0........... 280.8 ................ 0.0 ............ 285.4 ............... 386.0 ............. 0.0 ..............473.8 ..............364.2 ............412.2 .............378.4 
.........0.0 ..................0.0............. 17.9 ................ 0.0 .............. 31.3 ................. 18.2 ............. 0.0 ................18.9 ................19.8 ..............44.4 ...............23.7 
............0 .....................0.................. 0 ................... 1 ................... 0 ...................... 1 ................ 0 .....................1 .....................3 ...................0 ....................3

............2 .....................0................ 17 ................... 0 ................. 21 .................... 14 ................ 3 ...................38 ...................95 .................11 ................106 

............3 .....................0.............. 227 ................. 14 ............... 161 .................. 130 .............. 51 .................337 .................923 ...............106 .............1,029 

..........61 .....................0................ 42 ................... 0 ................. 26 .................... 19 .............. 33 ...................28 ...................29 .................83 ..................35 

.....638.5 ..................0.0........... 338.5 ................ 0.0 ............ 306.0 ............... 385.6 ......... 442.6 ..............420.6 ..............380.7 ............563.5 .............399.7

............0 .....................0................ 28 ................... 1 ................. 16 .................... 11 ................ 3 ...................37 ...................96 .................18 ................114 

............1 .....................0.............. 219 ................. 15 ............... 149 .................. 120 .............. 51 .................324 .................879 .................98 ................977 

.....0.000 ..............0.000........... 9.017 ............ 0.378 ............ 4.762 ............... 4.484 ......... 1.539 ............15.824 ............36.004 ............7.600 ...........43.603 

.....0.490 ..............0.000......... 72.304 ............ 6.229 .......... 45.780 ............. 46.567 ....... 21.436 ..........134.485 ..........327.290 ..........41.534 .........368.825 

.........0.0 ..................0.0........... 322.0 ............ 378.0 ............ 297.6 ............... 407.6 ......... 513.0 ..............427.7 ..............375.0 ............422.2 .............382.5 

.........0.0 ..................0.0........... 305.0 ............ 378.0 ............ 290.0 ............... 424.9 ......... 455.0 ..............432.0 ..............360.0 ............360.0 .............360.0 

............0 .....................0................ 26 ................... 1 ................. 13 ...................... 9 ................ 3 ...................29 ...................81 .................14 ..................95 

.........0.0 ..................0.0............. 92.9 ............ 100.0 .............. 81.3 ................. 81.8 ......... 100.0 ................78.4 ................84.4 ..............77.8 ...............83.3 

............0 .....................0................ 52 ................. 48 ................. 75 .................... 62 .............. 67 ...................75 ...................66 .................76 ..................68 

............0 .....................0................ 21 ................... 0 ................... 8 ...................... 5 ................ 3 ...................23 ...................60 ...................8 ..................68 

.........0.0 ..................0.0............. 75.0 ................ 0.0 .............. 50.0 ................. 45.5 ......... 100.0 ................62.2 ................62.5 ..............44.4 ...............59.6 

.........0.0 ..................0.0........... 233.3 ............ 100.0 .............. 88.9 ............... 110.0 ......... 100.0 ................92.5 ..............111.6 ..............69.2 .............101.8 

.........0.0 ..................0.0........... 155.6 ................ 0.0 .............. 94.1 ................. 91.7 ......... 150.0 ................90.2 ..............106.7 ............105.9 .............106.5

............0 .....................0.................. 0 ................... 0 ................... 1 ...................... 0 ................ 0 .....................0 .....................1 ...................0 ....................1 

............0 .....................0.................. 0 ................... 0 ................... 0 ...................... 0 ................ 0 .....................0 .....................0 ...................0 ....................0 

............0 .....................0.................. 0 ................... 0 ................... 1 ...................... 1 ................ 0 .....................1 .....................3 ...................0 ....................3 

............0 .....................0................ 28 ................... 1 ................. 14 .................... 10 ................ 3 ...................36 ...................92 .................17 ................109 

............0 .....................0.................. 0 ................... 0 ................... 0 ...................... 0 ................ 0 .....................0 .....................0 ...................1 ....................1

..........13 .....................3................ 70 ................. 30 ................. 27 .................... 54 ................ 8 ...................53 .................258 .................97 ................355 

..........45 ...................22.............. 102 ................. 55 ................. 46 .................... 89 .............. 21 ...................72 .................452 ...............155 ................607 

........100 ...................99................ 70 ................. 69 ................. 71 .................... 63 .............. 72 ...................61 ...................72 .................78 ..................73 

.....738.2 ..............866.9........... 697.5 ............ 657.0 ............ 703.6 ............... 662.2 ......... 847.3 ..............784.0 ..............719.3 ............585.3 .............685.1 

.....625.0 ..............789.0........... 600.0 ............ 555.0 ............ 589.9 ............... 620.0 ......... 790.0 ..............694.9 ..............639.9 ............400.0 .............599.9 

............2 .....................2................ 10 ................... 9 ................... 6 .................... 12 ................ 4 .....................8 ...................53 .................16 ..................69 

.....574.0 ..............479.5........... 563.6 ............ 602.0 ............ 809.8 ............... 661.0 ......... 818.5 ..............675.9 ..............653.5 ............517.2 .............621.9 

.......40.0 ................28.6............. 18.9 .............. 33.3 .............. 50.0 ................. 21.4 ........... 28.6 ................18.6 ................24.4 ..............22.9 ...............24.0 

............2 .....................0.................. 5 ................... 1 ................... 1 ...................... 1 ................ 0 .....................4 ...................14 ...................8 ..................22

............5 .....................6................ 52 ................. 18 ................. 21 .................... 46 .............. 11 ...................50 .................209 .................73 ................282 

..........95 ...................44.............. 450 ............... 235 ............... 144 .................. 446 ............ 103 .................489 ..............2,006 ...............636 .............2,642 

..........18 ...................51................ 30 ................. 52 ................. 42 .................... 41 .............. 69 ...................39 ...................40 .................39 ..................40 

.....593.6 ..............572.8........... 573.8 ............ 596.7 ............ 623.4 ............... 586.4 ......... 818.0 ..............746.1 ..............638.0 ............485.6 .............598.6

............5 .....................7................ 53 ................. 27 ................. 12 .................... 56 .............. 14 ...................43 .................217 .................70 ................287 

..........97 ...................41.............. 424 ............... 229 ............... 134 .................. 422 .............. 96 .................461 ..............1,904 ...............615 .............2,519 

.....2.440 ..............4.126......... 30.591 .......... 15.231 ............ 7.209 ............. 34.764 ....... 11.931 ............28.339 ..........134.632 ..........33.168 .........167.800 

...48.699 ............26.464....... 234.073 ........ 125.455 .......... 80.420 ........... 256.775 ....... 78.447 ..........307.160 ........1157.493 ........264.908 .......1422.401 

.....488.0 ..............589.4........... 577.2 ............ 564.1 ............ 600.8 ............... 620.8 ......... 852.2 ..............659.0 ..............620.4 ............473.8 .............584.7 

.....599.0 ..............580.0........... 505.0 ............ 583.9 ............ 548.0 ............... 595.5 ......... 875.0 ..............625.0 ..............585.0 ............340.0 .............565.0 

............4 .....................4................ 44 ................. 23 ................... 9 .................... 50 .............. 11 ...................34 .................179 .................59 ................238 

.......80.0 ................57.1............. 83.0 .............. 85.2 .............. 75.0 ................. 89.3 ........... 78.6 ................79.1 ................82.5 ..............84.3 ...............82.9 

........116 .................153................ 95 ................. 78 ................. 82 .................... 83 ............ 106 ...................87 ...................91 .................87 ..................90 

............3 .....................3................ 25 ................. 19 ................... 6 .................... 27 ................ 4 ...................22 .................109 .................46 ................155 

.......60.0 ................42.9............. 47.2 .............. 70.4 .............. 50.0 ................. 48.2 ........... 28.6 ................51.2 ................50.2 ..............65.7 ...............54.0 

.......11.1 ................31.8............. 52.0 .............. 49.1 .............. 26.1 ................. 62.9 ........... 66.7 ................59.7 ................48.0 ..............45.2 ...............47.3 

.......38.5 ..............233.3............. 75.7 .............. 90.0 .............. 44.4 ............... 103.7 ......... 175.0 ................81.1 ................84.1 ..............72.2 ...............80.8

............0 .....................2.................. 0 ................... 0 ................... 0 ...................... 0 ................ 1 .....................0 .....................3 ...................0 ....................3 

............0 .....................0.................. 0 ................... 0 ................... 0 ...................... 0 ................ 0 .....................0 .....................0 ...................0 ....................0 

............1 .....................0.................. 0 ................... 0 ................... 0 ...................... 0 ................ 1 .....................2 .....................4 ...................0 ....................4 

............4 .....................5................ 52 ................. 27 ................. 12 .................... 56 .............. 12 ...................41 .................209 .................69 ................278 

............0 .....................0.................. 1 ................... 0 ................... 0 ...................... 0 ................ 0 .....................0 .....................1 ...................1 ....................2
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These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

Real Estate Appraisals
Tony Cera, Certified Residential Appraiser

San Fernando, Santa Clarita & Antelope Valley
818-427-6354

Exp. #11  (11-1-17) 

VACANT HOME CLEANING SPECIALIST
APPLE CLEANING/PAINT. FORECLOSURES, HAULING.
(661) 298-2084 JOHN/JUNE CARPET SHAMPOO (818) 929-9242

REGULAR WK/LY
Exp. #12 (12-17)

In today’s market, if you want to simply put a listing on the MLS  
it may sell quickly.  The question is, for how much?

We at Park Regency Realty believe that if you market your client’s listing properly 
you can attract more buyers and sell it for top dollar.  That’s why last year alone, we 
produced nearly 2 million marketing materials at little or no cost to our agents and 
have the capability of designing and producing the orders within a few hours.  The 
end result is numbers don’t lie and Park Regency Realty is consistently the #1 listings 
sold office in the San Fernando Valley.  Come experience The Park Regency Difference.

Why Marketing Matters

WWW.GROWWITHPARKREGENCY.COM

  FACEBOOK.COM/PARKREGENCY

818-363-6116  \  10146 BALBOA BLVD., GRANADA HILLS, CA 91344 
BRE #01231306

TERMITE INSPECTION

Get two inspections for one call

Termite Inspection
	 •	Fast	report	(fax	or	e-mail)
	 •	Bill	to	escrow
	 •	Free	inspection	if	competitive	bid
	 •	All	works	fully	guaranteed
	 •	We	will	beat	or	meet	other	bid

Retrofitting Inspection
	 •	Gas	shut-off	valve
	 •	Water	conservation
	 	 -Ultra	low	flow	toilet
	 	 -Shower	head
	 	 -Certificate	of	compliance
	 •	Smoke	detector
	 •	Window	safety	glazing
			•	Carbon	Monoxide	Detector

Termite Inspection
Retrofitting Inspection

Call: (818) 886-7378
        (310) 328-7378

‘ECO HOME SAFE, INC’.

DECLUTTER • ORGANIZE
Open Houses - Moves - Photos

Janet Fishman, Organizer
818-349-6330/213-359-0389

www.janetfishmanorganizer.com
Exp.#1 (1-1-18)

ADVERTISE 
IN THE 

REALTOR® REPORT

Make your ad

POP! 
 With Color!

*Place a display ad and see your 
Company advertised on our website!

visit the “print shop” link for more information at: 
www.srar.com

or call

(818) 947-2244
*Ads on srar.com may vary from display ad in content and form. Web ads are designed by the SRAR 
Graphics Department. Southland Regional does not constitute endorsement of the products or 
services advertised in our publication, REALTOR REPORT, or on www.srar.com.

M I C R O B I A L  T E S T I N G
M o l d  ·  L e a d  ·  A b e s t o s  ·  S o i l

P a m e l a  S i l v e r,  C E P,  Q C M
8 1 8 - 8 2 2 - 6 8 1 5

w w w. p r i s t i n e a i r e . n e t
Exp #1 (1-1-18)

RETROFITTING HOME INSPECTION
CROWN CONSTRUCTION G.C. B850720
818-635-9910 G. 818-290-3015 ADAM

PAINTING PLUMBING MASONRY AND ALL
Exp #1 (1-1-18)

UNDERCOVER HOME INSPECTIONS
RESIDENTIAL AND COMMERCIAL

INSPECTIONS COMPLETE AND THOROUGH
818-692-1965

Exp #1 (1-1-18)

A  P l u s  C a r e s 
V a c a n t  H o u s e  C l e a n i n g

G r e e n  c l e a n i n g  s e r v i c e s  a n d  m o r e 
C a l l  8 1 8 - 9 1 6 - 9 8 0 2

3 1 0 - 2 9 4 - 1 0 4 0
A p l u s c a r e s L A . c o m

Exp #10 (10-1-17)

ADVERTISING

As a REALTOR®, you belong to 
the most knowledgeable and 
trustworthy group of professionals 
the industry has to offer. But how 
do you let clients know that?

Tell them. Show them.
Wear your REALTOR® pin
with pride.

Who would’ve thought
something so small
could say so much

about you?
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$39 per month

100%
COMMISSION

 
 GOLD STAR REALTY

 We Offer:
  Full Time Experienced Broker
  Equipped Offices & Conference Rooms
  Most Southland MLS Services
  Friendly and Helpful staff

(818) 757-4567
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino

800-933-7378
818-886-3454
661-254-2133

 We do our OWN fumigations (No Sub-Contractor)

 Salaried inspectors (NO COMMISSIONS)

 FREE inspection if competitive bid

 Computer generated, emailed reports

 Recommended repairs performed by our company
 Licensed, insured and bonded

SRAR 2002 “ AFFILIATE OF THE YEAR”

you’ve tried the rest…
you demand the best…
put us to the test !!!

TE
R

M
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E 
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S 
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 F

U
M

IG
AT

IO
N

S

Affiliate member SRAR 
Affiliate member REOMAC                                                                    

Member PCOC (Pest Control Operators of California)
CA Reg. #PR 2861

800-649-1922 FAX
661-255-1902 FAX

NORDHAGEN AND
DAUGHTERS
EXTERMINATING
COMPANY INC.

DENNIS P. BLOCK & ASSOCIATES
The Number One Law Firm Specializing in 

TENANT EVICTIONS
UNLAWFUL DETAINER

• Guaranteed rapids filings

• No office visit required

• Free telephone consultations

• More experience than any other law firm

• Lockout Management service available

800 77 EVICT
           (38428) 

FULL COLLECTION
 SERVICES

Open Monday through Saturday

$125 (uncontested plus costs)
   www.evict123.com

REAL ESTATE

www.TheSolarHawk.com
818-402-4166

Help Us Help You!

ALWAYS WINS!

We help Realtors
 assess the True Value of 

any Solar deal so ...

Is your Client ...

Buying or Selling

a SOLAR HOME?
Let

will

Residential  Commercial Energy Broker

MAXIMIZE
YOUR SUCCESS!

YOUR CLIENT

MARKETING

GET more LEADS

THE PREMIERE ONLINE MARKETING SOLUTION 
FOR REAL ESTATE AGENTS & BROKERS

 G
ET M

ORE

TODAY
30-DAY TRIAL

START  YOUR  FREE

VISIT

Point2.com
CALL TOLL-FREE

888-277-9779



www.srar.com  Realtor® Report October/November 2017  19

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

FINANCIAL REAL ESTATE

Dianne Keefe-Bonnell, CEO
Dianne@pathwayescrow.com
(661) 705-8440
27451 Tourney Road, Suite 180
Valencia, CA 91355
www.PathwayEscrow.com

Let us help you find the 
path to your new home

Quality services

 Sincere effort 

  Intelligent direction

   Skillful execution

Dianne Keefe-Bonnell, CEO
Dianne@pathwayescrow.com
(661) 705-8440
27451 Tourney Road, Suite 180
Valencia, CA 91355
www.PathwayEscrow.com

Let us help you find the 
path to your new home

Quality services

 Sincere effort 

  Intelligent direction

   Skillful execution

Dianne Keefe-Bonnell, CEO
Dianne@pathwayescrow.com
(661) 705-8440
27451 Tourney Road, Suite 180
Valencia, Ca 91355
www.PathwayEscrow.com

EXTERMINATORS

TERMITES?

(661) 253-3070
(818) 998-3070

 Free Competitive Bid

•    Free Competitive Bids*

cvaexterminators.com

•    Multiple Treatment Options

•    VA transaction specialists

•    In Business for 18+ years

*Call for details

CVA Exterminators is a 

SCV Division Platinum Sponsor.

Proud to support SRAR.

•    Quality repairs and cost

       reducing options

Who would’ve thought
something so small
could say so much

about you?

As a REALTOR®, you belong to the 
most knowledgeable and trustworthy 
group of professionals the industry 
has to offer. But how do you let clients 
know that?

Tell them. Show them.
Wear your REALTOR® pin
with pride.

Only REALTORS® are members of the National Association of REALTORS®

ADVERTISING

CRESTICO                   CRESTICO              www.crestico.com

Helping you: 
Get more business done.
Streamline your process.

We Offer:
Mentorship programs.
Advertising help desk.
MMarketing help desk.

CRESTICO
Realty + Funding

CRESTICO                   CRESTICO              www.crestico.com

Helping you: 
Get more business done.
Streamline your process.

We Offer:
Mentorship programs.
Advertising help desk.
MMarketing help desk.

CRESTICO
Realty + Funding

CRESTICO                   CRESTICO              www.crestico.com

Helping you: 
Get more business done.
Streamline your process.

We Offer:
Mentorship programs.
Advertising help desk.
MMarketing help desk.

CRESTICO
Realty + Funding

FINANCIAL

We are a 
Proud 2017 SRAR SCV

Platinum Sponsor
Your #1 Home Warranty
Resource!

Veronica Sanchez
CRES Home Warranty Specialist
800.282.7131 Ext. 1473
VeronicaS@orhp.com

Stacy Fournier
Account Executive

800.282.7131 Ext. 1226
StacyF@orhp.com

www.myorhp.com/stacyandveronica

LEGAL



PRINT SHOP & GRAPHIC DESIGN SERVICES

PR INT ING

Chairperson: Brian Hatkoff, CCIM
Phone: (818) 701-7789
Web: www.commercialdataexchange.com
Time: 8:30 A.M.
Location: SRAR AuditorIum
7232 Balboa Blvd., Van Nuys
Now Includes Business Opportunities

Every Friday - Except Holidays
Chairman: 
Joseph A. "Bud" Mauro, REALTOR®

Location: El Cariso Golf Course restaurant
13100 Eldridge Ave, Sylmar, CA 91342
Directions: Exit the 210 Fwy at Hubbard St,
North to Eldridge Ave, East to the Golf Course
Thomas Guide: TG - 482 D 3

SCV Networking Meeting

Co-Chairperson: Dean Vincent-dean@deanvincent.com

Co-Chairperson: Louisa Henry
661-607-1684 or louisahenry8@gmail.com
Affiliate Chair: Imelda Leano- imelda.leano@movement.com
Location: Santa Clarita Sports Complex
20880 Centre Pointe Pkwy, Santa Clarita 91350
Dates: 2nd and 4th Fridays of the month
Time: 8:15 am Networking 8:45am Meeting
Cities: Group 1- 2nd Friday- Canyon Country, Newhall, Saugus
Group 2 - 4th Friday- Castaic, Stevenson Ranch, Valencia

SCV CARAVAN 2nd & 4th Fridays

REAL ESTATE NETWORK meeting

East North       1st Thursday of mo.

Chairperson: Cameron Byington
Phone: (818) 987-4149

Co-Chair: Ron Henderson
Phone: (818) 999-3981

Education Chairman: Ian Mayer
Phone: (818) 298-3405

Location: Weiler’s Deli
22323 Sherman Way
Canoga Park, CA 91303

Meet & Greet 8:00 A.M. - 8:15 A.M.

Time: 8:15 A.M. - 9:30 A.M.

Affiliate Networking, MLS Pitches, Caravan, 
Guest Speakers

http://www.outwestmarketing.com/

www.facebook.com/OutwestMarketingMeeting/

OUTWEST Fridays

Chairperson:  Rudy H. Leon
Phone: 818-642-7839

Co-Chair:  Daniel Villegas
Phone: 818-585-8397

Location:  Lulu’s Restaurant
16900 Roscoe Blvd.
Van Nuys, CA 91406 in the back room

Time:  8:30 A.M – 10:00 A.M.
Affiliate Networking, MLS Pitches, 
Guest Speakers


