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The Board of Directors voting will begin on September 25. There
are fourteen openings for Directors. The following members are
recommended by the Board Nominating Committee to serve on the

Directorate for a two year term commencing January 1, 2018: CERTIFIED RETROFITTING
i : : COMPLIANCE SERVICES
Eugenia (Gina) A. Aguilar Since 1996
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CONTACT US TODAY!
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800.450.3660
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July July
Los Angeles - 2017 2017 7232 Balboa BII:I/I;.“: gff;i:;uys, CA 91406
Riversige - 0.3 2.5 Tel: (818) 786-2110 + Fax: (818) 786-4541
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LENDERS EASING LOAN STANDARDS

BY NANCY STARCZYK, PRESIDENT, AND DAVID R. WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

Homebuyers and Realtors may get
what they’ve long endorsed — eased
credit standards on home loans

In fact, the share of lenders who report
having relaxed mortgage credit rules
has ticked up gradually since the fourth
quarter of 2016.

That’s according to Fannie Mae’s
second quarter 2017 Mortgage Lender
Sentiment Survey.

Additionally, when anticipating the
coming months, the share of lenders
saying they plan to ease standards — for
GSE eligible, non-GSE eligible, and
government loans — reached or surpassed
survey highs.

Concerns regarding economic
conditions were a top driver for changes in
lending standards.

Across the three loan types, the share of
lenders nationwide who reported growth
in purchase mortgage demand dropped
to the lowest net reading in years for

the secondquarter period. The drop in
purchase mortgage demand also reflects
the latest findings in the Fannie Mae
National Housing Survey, in which the net
share of consumers who reported that now
is a good time to buy a home dropped to a
record low.

The results of both surveys mirror the
ongoing narrative for housing — Tight
inventory has pushed up home prices,
which is weighing on affordability and

Tight inventory has pushed
up home prices, which is
weighing on affordability

and constraining sales

constraining sales.

“Expectations to ease credit standards
climbed to survey highpoints in the second
quarter as more lenders reported slowing
mortgage demand and increasing concerns
about competition from other lenders,”
said Doug Duncan, senior vice president

and chief economist at Fannie Mae.

“Lenders cited additional contributing
factors such as diminishing compliance
concerns,” he said. “And easing credit
standards might also be due in part
to increased pressure to compete for
declining mortgage volume.”

For the third consecutive quarter, the
share of lenders expecting a decrease in
profit margin over the next three months
exceeded the share with a positive
profit margin outlook, he said. Plus, the
percentage citing competition from other
lenders as a reason for their negative
outlook reached a survey high.

Yet mortgage lenders remained
optimistic — 78 percent said that home
prices over the next 12 months would rise,
also a survey-high. Only 3 percent thought
home prices would drop in the coming
year.

In short, prices in many cities —
perhaps even locally, with a median home
price of $640,000 in June — have boomed
beyond what may be sustainable and
affordable.

Text Scam Targets Real Estate Pros

A phishing scam has targeted real estate professionals by
falsely claiming they made racist statements and demanding
cash payment disguised as a fine.

A broker recently received a text
message purporting to be from the

www.srar.com

National Association of Realtors, but
with the name misspelled. It accused
the broker of sending “racist texts
and emails”and demanded she pay a
$1,345 fine.

The member alerted the National
Association of Realtors to the scam,
which promptly notified the FBI. The
FBI recommended that anyone receiv-
ing a similar scam text should:

* Report the incident to the FBI.
Go on]lj)ne to www.ic3.gov/complaint.
* Alert the company’s I'T depart-
ment if there is any suspicion tll‘iat
phone numbers or contact informa-
tion were obtained due to a breach of
a computer system.

* The I'T system needs to be
scanned to ensure it is free of malware,
especially if a real estate pro clicked on
a link embedded in the text.

* Follow up with the local Woffice
of the FBI after filing the IC3 report.

Realtor® Report
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We at
The National Association Of

Realitors.,Have investigated
claims of racist text and emails
sent by you We are appalled
by your behavior. This kind of
behavior is not tolerated in any
workplace.
We value our diverse customer
base and thousands of minority
employees. We will confront
head-on those who violate the
respect that our customers and
employees deserve.

We've worked hard at the national
association of realators to create
and maintain a welcoming,
respectful diverse culture. We
stand up for our core values and
not tolerating such inappropriate
behavior. We will not compromise
our principles by allowing

divisive or hateful language to go
unchecked

Thanks

August/September 2017



San Fernando Valle

CONDO SALES
UP 27%, PRICE
AT RECORD HIGH

BY NANCY STARCZYK, PRESIDENT, AND DAVID R. WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

Condo sales rose even as the
median price of condominiums that
changed owners during June in the

San Fernando Valley came in at
$420,000, which set a record high for

up 27.2 percent from a year ago and
26.6 percent higher than this May, the
Association reported. As a result of the
lack of inventory, the June tally was
nonetheless 51.0 percent below the
record high condo sales total of 524
sales set in July 2004.

Realtors also helped close escrow
during June on 594 single-family
homes. That was the highest monthly
total in 12 months, but off 2.9 percent
from a year ago when 612 homes

“It feels like we’re experiencing
a perfect storm,” said Tim Johnson,
the chief executive officer of the
Association. “Many current owners
would love to move, but they can’t
find a replacement home, which limits
what’s listed for sale. That process in
itself puts upward pressure on prices,
a cycle then exacerbated by countless
restrictions homebuilders bump into
when they try to build new homes.

“Sales activity seems concentrated

the second consecutive month, the
Southland Regional Association of
Realtors reported on Monday, July 24.

changed owners.

The median was up 15.1 percent
from a year ago and 0.2 percent above
the prior record established in May of
$419,000. Prior to May, the old condo
record of $415,000 had been in place
since February 2006.

“With singlefamily homes priced out
of the reach of many families, there’s
a madcap rush to grab any properly
priced condominium,” said Nancy
Starczyk, president of the Southland
Regional Association of Realtors.
“That translates into brisk sales with
virtually constant upward pressure on
prices, especially with today’s very
tight inventory and barriers virtually
everywhere that slow or prevent
construction of more housing" percent
from a year ago and 26.6
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The median price
homes sold was
$640,000, an
increase of 6.7
percent from a
year ago, but 4.7
percent below the

The 257 condominiums sold during ~ record high of
June represented the highest total $671,500 set in
since July 2007. Condo sales were March.

Santa Clarita Valley

Home Sales Highest Since 2005

Even as the median price of homes sold inched closer to its record
high, the 307 single-family homes that changed
owners during June throughout the Santa
Clarita Valley was the highest sales tally for any
month since September 2005, the Southland
Regional Association of Realtors reported on
Monday, July 24.

June also marked the first time sales surpassed the
benchmark 300-sale mark in any month. The 307
sales were 15.8 percent ahead ofy a year ago and up 24.8
percent from this May, which follows typical seasonal
patterns.

“Hitting this number is a testament to the healthy
economy of our Valley,” said Marty Kovacs, chairman
of the Santa Clarita Valley Division of the Southland
Regional Association of I{ealtors. “Local resale prices
are inching too high too fast, the local housing market is showing its resiliency
with this relatively strong showing.”

For perspective, Kovacs noted, the 307 closed escrows were 24.2 percent

below the record high 405 sales set in June 2005.

Realtor® Marty Kovacs,
Chairman, Santa Clarita
Valley Division, SRAR
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San Fernando Valley — Condominium Sales
Condominium Sales During June Up 27%

Source: Southland Regional Association of REALTORS®

in the price ranges
from $600,000
and up,” Johnson
High 826~ 788 said. “There are a
dwindling number
of buyers who
can afford today’s
prices, but in all
prices ranges
the tremendous
lack of homes
for sale is very
problematic.”
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The Future of Commercial Deal Making

In collaboration with the National Association of Realtors, the South-
land Regional Association of Realtors is pleased to announce Com-
mercial Day 2017 — The Future of Commercial Deal Making.

The keynote for the Thursday, Aug. 10, event is Eric Paulsen of Ten-X. He
will focus on the intricacies of deal making while other speakers will enhance
a program replete with information on media techno{)%%zl, crowdfunding/
lending, and new laws impacting commercial real estate. There also will be a
roundtable discussion on development of presentations using drones offered
by Imagination Aerials and a networking session guaranteed to provide valu-
agle insight for every attendee. Please note, the $10 registration fee will be
refunded upon check-in. To reserve a seat, submit a registration form found at
www.srar.com or for questions call 818-947-2255.

Foreign Buyers Set U.S. Record
Soaring prices and a limited number of homes on the market
haven't stopped foreign buyers from dropping a record amount

of money on American real estate in recent months, realtor.com
reported recently.

International buyers purchased $153 lt ©
billion worth of Z}dst?ng homes in the r ea OI'- Com
U.S. from April 2016 to March 2017

— up 49 percent from the same Period a year before, according to a recent
National Association of Realtors’survey. They bought 284,45? properties, a
32 percent increase from the previous year. However, despite how impressive
that sounds, it represents only about 5 percent of existing home sales.

“The political and economic uncertainty both here and abroad did not
deter foreigners from exponentially ramping up their purchases,” Lawrence
Yun, NAR’s chief economist, said in a statement. “Foreigners increasingly
acted on their beliefs that the U.S. is a safe and secure place to live, worl
and invest.” Chinese buyers spent the most on American real estate for the
fourth year in a row — $31.7 billion, up 16.1 percent — followed by Cana-
dians, who invested about $19 billion. Chinese buyers also bought the most
housing units, at 40,572, a nearly 39 percent rise from the prior year.

August/September 2017 www.srar.com



; Closing Discl
CFPB UPDATES
‘"KNOW BEFORE
YOU OWE’ RULES

BY NANCY STARCZYK, PRESIDENT, AND DAVID R. WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

The Consumer Financial Protection
Bureau recently finalized updates
to its “Know Before You Owe”
mortgage disclosure rule and
a follow-up to address Realtor
concerns regarding access to closing
disclosures.

The changes to the disclosure rule were
intended to provide greater clarity and
certainty for consumers, lenders and real
estate professionals.

As advocated for by Realtors, the
final rule clarifies the ability to share the
closing disclosure with third parties — a
victory for real estate profession als and
consumers nationwide.

The CFPB’s revised rule makes it clear
that it is “usual, accepted and appropriate
for creditors and settlement agents to
provide a closing disclosure to consumers,
sellers, and their real estate brokers or
other agents." the bureau stated.

That wipes away what had been a
confounding issue for Realtors.

Allowing real estate pros access to the
closing disclosure can lead to finding and
fixing errors in loan documents.

The National Association of Realtors in
a recent survey about the issue wrote:

“When access was permitted, more
than half identified errors within the

documents, including missing concessions,

and incorrect names, addresses, fees,
commissions, and taxes.

“Thus, lenders’ refusal to share the CD
with real estate professionals — trusted
advisors who frequently reviewed the
(old disclosure form) with buyers and

sellers — may adversely impact consumer

transactions, including delaying the
closing, depending on when such errors
are discovered.”

San Fernando Valley — Condominiums
Condominium Median Up 15% to Record High $420,000

Source — Southland Regional Association of REALTORS®

doing their job of serving consumers.

Reviewing the disclosure used to be
common practice for many years prior to
the revised rules, which yielded benefits
for consumers.

It’s fantastic that once again Realtors
will have access to a tool that will enable
them to be of even greater service to home
buyers and sellers.

“A mortgage is one of the largest
financial decisions a consumer will ever
make, and CFPB’s rules help ensure
consumers have the easy-tounderstand
information
they need
before making
a decision

$450,000

that will

$400,000
$350,000
$300,000
$250,000
$200,000
$150,000
$100,000

$50,000

$0
Jan. Feb. March April May June July

2017 $400,000 |$399,000 |$395,000 | $390,000$419,000|$420,000

significantly
impact their
financial
lives,”
said CFPB
Director
Richard
Cordray.
The final
rule will be
effective 60

Aug. Sept. Oct. Nov. Dec.

2016 $362,500 |$380,000 |$382,000 | $359,000$358,000 | $365,000 | $397,000

$385,000|$375,000 | $355,000| $380,000 | $380,000

2015 $329,000 $345,000 | $335,000 | $350,000 | $343,000 | $352,000 | $350,000

$370,000|$346,000 | $369,000  $367,500 |$358,000

days from
publication

82014 $315,000|$307,000|$325,000|$312,000$325,000$325,000$309,000

High $420,000, 6/17
Low $74,000 11/96

This is an issue that Realtors have
been waging since last July when the rule
change was first proposed.

Without access to the closing disclosure

agents have a much more difficult time

$331,000{$315,000/$317,000| $325,000 | $330,000

in the Federal
Register.
Updates will
be provided on this page as they become
available.

VALLEY CONDO
PRICE HITS RECORD
HIGH

The median price of condominiums
sold during June in the San Fernando
Valley rose to $420,000, the Southland
Regional Association of Realtors
reported recently.

That was up 15.1 percent from a year
ago and a 0.2 percent increase from the
former record. The old record of $415,000
had been in place since February 2006
until this May and again in June. June
marked only the third time since 2007 that
the median came in at or above $400,000.
Further details about the local housing
market during June will be included next
week on this page from the Southland
Regional Association of Realtors,
along with the unveiling of a new local
affordability calculator. For press releases
and charts reporting home sales in the San
Fernando and Santa Clarita valleys, go to
www.srar. com, click on “statistics” under
MLS menu tab at the top of the page.

www.srar.com

LOCAL
PENDING

SALES FLAT

-.4%

San Fernando Valley open
escrows — a measure of
future sales — were
essentially unchanged
from a

year ago June. There were
802 pending sales at the
end of June compared to
805 in June 2016 and 866
pending sales this May.

Source: Southland Regional
Association of Realtors®

Realtor® Report
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Survey Finds Dog Power

'FIDO" BARKS —

BUYERS LISTEN!

BY NANCY STARCZYK, PRESIDENT, AND DAVID R. WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®
Marriage and children may be the
life events that traditionally prompt
people to buy a home. But never
underestimate pet power.

bonds with their dogs, so it makes
sense that their furry family members
are driving homebuying decisions,”
says Dorinda Smith, Sun- Trust
Mortgage president and CEO. “For
those with dogs, renting can be more
expensive and a hassle.
“Homeownership takes some of the

situation,” Smith said.

The survey found that 42 percent of
millennial prospective homeowners
say their dog—or their desire to adopt
a dog—is a key factor in their decision
to purchase a home in the future,
according to the survey.

Joining the pet craze, home builders

For some Millennials, the yearning
for open space is linked to the needs of
their furry friends.

Fully one third of recent
home buyers ages 18 to
36 said their decision to
purchase was based on the
desire for a larger property
with a yard for their dog,
according to a survey
conducted by Harris Poll
on behalf of SunTrust
Mortgage.

The need for more
living space is the top
homebuying motivator at
66 percent, followed by the
acknowledgement by 36
percent of millennials that
owning a home increases the
chance of building equity
and of adding to household
wealth.

But then comes Fido at
33 percent— with dogs
motivating more buyers than
marriage, 25 percent, or the
birth of a child, 19 percent.

“Millennials have strong

BETTER SPACE/YARD
FOR DOG

19%

Is ‘Fluffy’ an Asset When Selling?

The rising power of pets is sweeping aside
traditional views of the impact of animals on
home sales. Instead, it is ushering in buyers
and sellers, young and old, who think Fido and
Fluffy deserve a say in housing decisions.

Not long ago, owners generally were advised to hide
the dog and cat paraphernalia—toys, bowls, beds and
especially the animals—when preparing a home for
saﬁa. Now, depending on the type of home and loca-
tion, it’s just as likely pets and their stuff will be viewed
as a marketing plus. Why? Consider the statistics.
Two thirds of households own a pet, up from 56
ercent in 1988. A record-breaking 79 million U.S.
Eouseholds now own an animal, according to a survey
of pet owners by the American Pet Products Associa-
tion. Indeed, 83 percent of pet owners consider their
pet to be a memger of the fgmily, according to a Pack-
aged Facts research report. And if pitching schools is

6 Realtor® Report

stress off by providing a better living

WHY ARE MILLENNIALS
BUYING THEIR FIRST HOME?

are touting pet-accommodating floor
plans, such as those with
pet nooks in entryways.
Also, luxury condo
buildings are marketing
amenities to pet-loving
households, offering
rooftop pet parks

and spas—complete
with “pawdicures”—
dogboneshaped
swimming pools, pet
fitness yoga classes and
treadmill sessions, and
even “yappy hours”
social mixers.

There’s a lot for pet
owners to consider
when buying or selling a
home.

Buyers need to include
their pets even as they
fall in love with a house.
Sellers should reevaluate
the pros and cons of
marketing their dog, cat,
horse or herd of alpacas.

MORE PEOPLE LIST DOGS
THAN MARRIAGE OR
CHILDREN AS FACTOR IN
HOME-BUYING DECISION

SunTrust Mortgage online survey conducted by Harris Poll June 28-30, 2017.

important to families with children, it makes sense
that Realtors should include a roundup of nearby bark
parks and pet amenities for folks with a cuddly canine.

Plus, some homes simply are better suited, from a
design standpoint, for animals and their owners.

“I think the days of hiding your pet are over,” said
Rhona Sutter, an agent and %ounder of the Pet Realty
Network, a national social platform bringing agents
and pet-related resources together. “You may not want
the boisterous Labrador running to the door to greet
a homebuyer, but quite honestly, a home that is pet-
friendly is an advantage for a house nowadays.”

That’s why some real estate companies feature pets
in marketing and others forge alliances with local
animal shelters.

At a minimum, agents can ask buyers about their
pets, what they nee((f’ and keep an eye out for homes
that offer, for example, ample room for exercise. If
interested in a condominium, it’s always wise to deter-
mine if a homeowners’ association has a limit on breed,
size or number of animals allowed.

August/September 2017 www.srar.com
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SOUTHLAND REGIONAL

ASSOCIATION OF REALTORS", INC.

THURSDAY SEPTEMBER 28,2017 | 5- 8 PM
SRAR AUDITORIUM: 7232 BALBOA BLVD. VAN NUYS, CA, 91406

$50 Per Person
Wine/Beer Bar, Music, Appetizers, Raffles & More!!
For more information, contact Debra Howard at DebraH(@srar.com or (818)947-2265

SPONSORS
@ MARGARIAN e

A Full Service Law Firm

ITROFITTIN

RETROFITTING COMPLIANCE - REO & REHAB SERVICES

gon}eﬁore o:com
F -;.a--,,___. B

SELARHAWK

See Back For Sign Up Form >>>>
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ASSOCIATION OF REALTORS®, INC. 2 O 1 7_2 O 1 8 Leading the Way... Home™
HomeBuyers Grants

Jor Recent College Graduates

Southland Regional Association of REALTORS®, in partnership with the
California Association of REALTORS® Housing Affordability Fund, is currently
offering $2500 grants to qualified home buyers.

Applicants must meet certain requirements, including income limitations.

For information on this program, including a full list of requirements, visit
www.srar.com/grants or contact Michelle Gerhard at MichelleG@srar.com

- Close of Escrow must have occurred AFTER - The applicant must have obtained a four year college
July 1, 2017 degree within the last 7 years, from the date the
- The home MUST BE owner occupied. program begins

- The applicant must use aJlE ts

TOR® member of the -« The applicant may not exceed certain income limi
Southland Regional Assoiati o EALTORS® App ttend = 3
- . Homeb

NOTE: THERE ARE A LIMITED NUMBER OF GRANTS. GRANTS WILL ONLY BE AWARDED TO THOSE APPLICANTS WHO QUALIFY
AND WILL BE DISTRIBUTED ON A FIRST-COME, FIRST-SERVE BASIS. THIS GRANT PROGRAM WILL LAST ONE YEAR BEGINNING
JULY 1,2017 OR UNTIL ALL GRANTS HAVE BEEN AWARDED, WHICHEVER COMES FIRST.

& Deadline to sign up is September 21, 2017

Number of Tickets at $50 each
(checks to made out to SRAR foundation and are tax deductible)

Phone: Email:

Payment: Credit Card Check (Make Payable to SRAR) Cash

Credit Card Number:

Total Amount to Charge: $ Exp Date:

Signature:

Tickets must be purchased in advance. You CANNOT pay at the door.
Completed form can be faxed to 818-786-4541
or mailed (picase DO NOT mait cash) to SRAR: 7232 Balboa Blvd. Van Nuys, 91406

Note: Tickets will not be mailed. Your name and total number in party will be listed upon arrival.

COOOCOTCOOOO OO OV OOV OO OO OO OO COOOC OO OO COOOOOO

8 Realtor® Report August/September 2017 www.srar.com



REALTOR®

2 a client. N
B ®

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS", INC.

www.SRAR.com

R/ ﬁIOMEBUYER
SEMINAR

Saturday, October 7, 2017
10:00am - 12:00pm

SRAR Auditorium
7232 Balboa Blvd.
Van Nuys, CA, 91406

Learn Directly
From Professionals About:

* The Buying process From Start to
Finish

* Down Payment Assistance Program

* FHA Financing vs. Conventional Loans
¥ Importance of Working with a
. REALTOR
‘,_ 1 5% i ax & Financial Benefits of Owning
. *In nportance of Good Credit & How to
* '%*."" nfprove Your Credit Score
}yAssnstance Programs
gty‘l‘\/[uch More!!

" RSVP with Yvonne Cuevas at
yonneC@srar.com or 818-947-2298.

' B
N v
¥ I.d‘(_
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G#% 2017 Commercial & Investment Division

E d;sa!a;an
S eries

The ABC’s of Commercial Real Estate
An introduction to the practical
applications of Commercial Real Estate

Free To Attend

)

/ To Register ‘/

Education Series

_ Introduction to Leasing
An introduction to leasing retail,
office and industrial properties

January 25, 2017
9:00 a.m. - 10:30 a.m.

February 1, 2017
9:00 a.m. - 10:30 a.m.

ALL CLASSES LISTED'BELOW ARE HELD ON WEDNESDAYS 9:00 a.m.—12:00 p.m.
SRAR AUDITORIUM 7232 BALBOA BLVD, VAN NUYS, CA 91406
$25 Each, -, Take 5'Or More & Receive a Certificate of Completion*

v

Effective Commercial
Purchase Agreements
March 1, 2017

To Register

Deferring Capital Gains Through
1031 Exchange
April 5,2017

v

Overview of Commercial Real Estate
Investment Analysis
May 3, 2017

To Register

Tax & Legal Impact on
Commercial Real Estate
June 7, 2017

v

Keys to Financing
Commercial Real Estate
July 12, 2017

To Register

Effective Commercial
Lease Agreements
August 9, 2017

v

Overview of Commercial Real Estate
Investment Analysis
September 6, 2017

To Register

Due Diligence in Commercial
Real Estate Transactions
October 4, 2017

v

Property Management for
Investment Real Estate
November 1, 2017

To Register

Overview of Commercial Real Estate
Investment Analysis
December 6, 2017

v

To Register

v/

To/Register

v

To Register

v

To Register

v

To Register

PRE-REGISTER & PAY FOR 5 CLASSES AND GET 1 CLASS FREE (free classes not eligible)
Make Checks Payable to SRAR ag\d Return withs;his Portion to SRAR, 7232 Balboa Blvd., Van Nuys, CA 91406
$25 Per Class—Except January 25" & February 1° *certificate of completion does not provide continuing education credits

Contact Education Department for more information 818-947-2268 or vincec@srar.com

Complete if Paying by Credit Card & Fax to 818-786-4541 or email to vincec@srar.com

Full Name

Telephone #

VISA/MC/AMEX/DISC#

Exp. Date / cvv

# of Classes @ $25 Each $

Email Address

Signature

(please print legibly)

>

“»

SOUTHLAND REGIONAL
IATION OF REALTORS
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR JULY 2017
ACTIVE INVENTORY EN ES CS WN ws SFV TOTAL __EXT TOTAL

NEW LiStiNgS ....vovevveeriiiiieieeeeeceeeee s
Total Active LiStingS........cccoeveveerrreesiieieieins
Average Days on Market...........cccccoevevevevevivenennnn,
Average List Price in Thousands ...............ccc.......
Median List Price in Thousands ................c.c........
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio .........coovevveveereicirieisccicines
EXPIFAtions ...

PENDING SALES
New Escrows Opened............cccevevececuevevevecuennnee.
Total YTD Escrows Opened..........ccccovevevvevevevecnnnae
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price..................

CLOSED SALES:
New ESCrows ClOSed...........cccovevvvevvvveeiiiiiiiisienne
Total YTD Escrows Closed..........cccceeeveveveveveeennee.
Volume of New Sales Dollars in Millions................
Volume of total YTD Sales in Millions ....................
Average Sale price in Thousands ............c.cceueveeee.
Median Sale Price in Thousands ................cccu......
COo0P SABS.....eeccieeee
Percent of COOp Sales .........coovveevevecceeeicccee
Average Days on Market.............cccccevevererircrennen.
Sales at LISt PrCE .....covvvveeececceeeeeeceeee e
Percent of Sales at List Price............cccccovvevevevennnne
Sales to Listing Inventory Ratio..........c.ccccvevvnnee.
Final Sale to New Listing Ratio ...............cccceveveene

CLOSED SALES TYPE
ForecloSure/REQ............coveveveveeeeeeeeeeeeeeeeceeveeerene
Seller CONCESSIONS .......veveeeeeeeeeeeeeee e
Short Sale
Standard ....

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR JULY 2017

ACTIVE INVENTORY EN ES () WN WS SFVTOTAL  EXT TOTAL
NEW LiStingS ....ccovovvvevereieieieseeese s
Total Active Listings........
Average Days on Market
Average List Price in Thousands ............cccccevueee.. . . . L4948 4473 ............. 4924.......... 545.7
Median List Price in Thousands ............c.cccceceenes .4350.......... 395.0 ... 438.0........ 450.0
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio ........oovvevecvreeireieiceeiienee,
EXPIrations .......ccovvvvvieieeeceece e

PENDING SALES
New Escrows Opened............ccccevevveruevevevecuennnne.
Total YTD Escrows Opened...........ccccccoevevevnneeee.
New Open Escrows Average Days on Market .......
New Open Escrows Average List Price.................

CLOSED SALES:
NEW ESCIOWS CIOSEA. ..o eeeeieeeeenes 25, 46 ..o 38 30 49 ... 190 ... LI 305
Total YTD ESCrOWS ClOSEA ......vooveeeveveeresnriens e 181 345 286 i 230 20T 1,288 ............ [ALL 1,995
Volume of New Sales Dollars in Millions............... oo 8.201.......... 23.170.........15.455 ..........15.554 ....... 24933 ........... 87.312.......... 51518 .......... 138.830
Volume of total YTD Sales in Milions .........ccccves v 61.723....... 169.870 136.487 ......... 582.165.......326.272 .......... 908.437
Average Sale price in THOUSANS ........oovvevereerss eovveeen 3280 503.7....oeconn. MG 444 508.8............ 4595........... 4480 ... 455.2
Median Sale Price in Thousands .............coccoo...... : . . ..420.0........... 70 . 4100........... 415.0
CO0P SAES.....vvrcreieteteeee e
Percent of COOp SaleS ......ccoveveeevercrirciccice
Average Days on Market.............cccoovvvvreieicinnne.
Sales at LiSt PriC......ccveeeccceccee e
Percent of Sales at List Price............c.ccccvvevevenneee.
Sales to Listing Inventory Ratio............c.ccceveveeee.
Final Sale to New Listing Ratio .............c.ccccevvnee.

CLOSED SALES TYPE
Foreclosure/REQ..........ccoveveveeeeeeeeeeeeees
Seller CONCESSIONS .....c.veveveeieeeeeeeee e
SOt SalB ..
Standard ...

www.srar.com Realtor® Report August/September 2017



SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR JULY 2017

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL  SCVTOT EXT TOTAL
NEW LISHNGS oo 10 e Qe 88 80 e Wi T2 10

Total Active Listings.. . 96.. w8036 88
Average Days on Market.... L2 OO TSSO .1 (S 1 SO
Average List Price in Thousands....
Median List Price in Thousands...

600,........880,...

....... B 3o
646.1........ 698.3....
L T 2.1.....

Average BOM Price in Thousands.
BOM to Sale Ratio..............
EXDITAHIONS w..ovveesceese v e 1

PENDING SALES
New ESCIOWS OPENEA.....oococvvoccvveceeee s v 8
Total YTD Escrows Opened.........cc....eev..
New Open Escrows Average Days on Market
New Open Escrows Average LiStPrice ... oo

CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed .......
Volume of New Sales Dollars in Millions.
Volume of total YTD Sales in Millions..... . :
Average Sale price in Thousands 0. 128, . . 6322 4434 ........... 5931
Median Sale Price in Thousands 0. ..6500........... 545. . ) . . 5846........... 3320 569.0
00D SAIBS ...ooo e
Percent of Coop Sales ...
Average Days on Market
Sales at List Price..............
Percent of Sales at List Price....
Sales to Listing Inventory Ratio

Final Sale to New Listing Ratio .....
CLOSED SALES TYPE

FOrBclosure / REQ .......ovoccveeesceeeeee e (T 0

SRHIRr CONCESSIONS ....vvveveescveeees s 0. 0.

SHOM SIB.....ovveseee e 0. 0.

Standard .. 10, 4.

OUNBI oo [ 0

SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR JULY 2017

ACTIVE INVENTORY AC ADUL CC CA NE SAU VAL _SCVTOT EXT

NEW LISHNGS vvvvvevoeeeeseeeseeesss s ervesesins 0.
Total ACHVE LISHINGS.......vvvverevveeeeeeeeesssiennes i 1.
Average Days on Market.........occcoecceeeseeeccs o 39.
Average List Price in Thousands ...

Median List Price in Thousands.... .100.0.

BOMS .o rseesins 0.

Average BOM Price in ThOUSANGS.....oocccovvvc s e 00.

BOM 10 Sale Rati0 ..o e e 00.

EXDITAHONS ..o e 0
PENDING SALES

New ESCIOWS OPENED ......oovoee v oD 2 O 19
Total YTD Escrows Opened ... . W05
New Open Escrows Average Days on Market . eeevennsissensss Dooveesssesinns S8 22,0
New Open Escrows Average List Price ..........cccooes oo

CLOSED SALES:
NEW ESCTOWS ClOSBU ....vvvcveeeeveesecvennsecr ovvnenseee 0 eeeeeecvvensseee s 82 B 21
Total YTD Escrows Closed ....... . o 98
Volume of New Sales Dollars in Millions. ..0.000. 205 1. . .
Volume of Total YTD Sales in Millions..... 0 0. . . . L3492....... 6451
Average Sale price in Thousands... 380.0........391.9
Median Sale Price in Thousands... 365.0........ 3115
C00p SaleS.....oovorvcn
Percent of Coop Sales ...
Average Days on Market
Sales at List Price..............
Percent of Sales at List Price....
Sales to Listing Inventory Ratio..... .
Final Sale to New Listing Ratio .........co..ooovvirciiones v 0.0 00, 1230

CLOSED SALES TYPE
FOrRCIOSU® / RED ..o
Seller Concessions ..
Short Sale..........
Standard .. . . 232
O [ L (S
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an adverfisement is not intended as an endorsement or recommendation of the services offered.

PIANO PLAYERS NORTHRIDGE HOSPITAL NEEDS
PLAYERS TO PLAY IN THE LOBBY ON ELE BABY GRAND

CONTACT MARY 818-885-8500 X2782
Exp #8 (8-1-17)

A Plus Cares
Caregivers, Companions, Personal Assistants
Drivers, Housekeeping and more
Call 818-916-9802
310-294-1040
ApluscaresLA.com
Exp #10 (10-1-17

Want to sell more homes?
Better Call Gary Greenfield at 818-368-5876.
Expert editor/proofreader will make
your ads, flyers, brochures, etc., error-free
Remember: Sloppy Copy Derails Sales!
Exp # 9 (9-1-17,

DECLUTTER ¢ ORGANIZE
Open Houses - Moves - Photos
Janet Fishman, Organizer
818-349-6330/213-359-0389
www.janetfishmanorganizer.com

Exp.#1 {1-1-181

DR. JULIAN ZHITNITSKY DDS
ENCINO DREAMSMILE.COM
16311 VENTURA BLVD. SUITE 907
818-990-0594

Exp #9 (9-1-17)

REPAIRS & REMODELING
HANDYMAN
PAINT, PLUMBING, ELECTRICAL, TILE, DOORS & WINDOWS
REPAIR OR REPLACE, TREE REMOVE, HAULING, REFERENCES
KHORSOW OR KEVIN 424-394-6054
Exp #9 (9-1-17)

PROFESSIONAL SERVICES PROFESSIONAL SERVICES TERMITE INSPECTION

MICROBIAL TESTING
Mold - Lead - Abestos - Soil
Pamela Silver, CEP, QCM
818-822-6815
www.pristineaire.net
Exp #1 (1-1-18)

ADVERTISERS: DON’T BE LEFT OUT!
It's Your Responsibililty as an Advertiser to Keep Track of Your
Ad's Expiration Date. Send in Your Renewal One Week Prior to
Expiration Date to Guarantee Continued Exposure and Results
From Your Reatror® Report Classified Ads.

RETROFITTING HOME INSPECTION
CROWN CONSTRUCTION G.C. B850720
818-635-9910 G. 818-290-3015 ADAM

PAINTING PLUMBING MASONRY AND ALL

Exp #1 (1-1-18)

A Plus Cares
Vacant House Cleaning
Green cleaning services and more
Call 818-916-9802
310-294-1040
ApluscaresLA.com
Exp #10 (10-1-17,

Real Estate Appraisals
Tony Cera, Certified Residential Appraiser
San Fernando, Santa Clarita & Antelope Valley
818-427-6354
Exp. #11 (11-1-17)

VACANT HOME CLEANING SPECIALIST
APPLE CLEANING/PAINT. FORECLOSURES, HAULING.
(661)298-2084JOHN/JUNECARPETSHAMP0O (818)929-9242

REGULAR WK/LY
Exp. #12(12:17)

Termite Inspection

e Fast report (fax or e-mail)

* Bill to escrow

* Free inspection if competitive bid
* All works fully guaranteed

* We will beat or meet other bid

Retrofitting Inspection

¢ Gas shut-off valve

* Water conservation
-Ultra low flow toilet
-Shower head
-Certificate of compliance

* Smoke detector

* Window safety glazing

e Carbon Monoxide Detector

‘ECO HOME SAFE, INC'.

Call: (818) 886-7378
(310) 328-7378

| LeeaL REAL ESTATE

The Law Offices of

SLEG

Spile, Leff & Goor, LLP

16501 Ventura Boulevard
#610
Encino, Ca 91436

818.784.6899
www.spilelaw.com

www.srar.com

Why Marketing Matters

In today’s market, if you want to simply put a listing on the MLS
it may sell quickly. The question is, for how much?

We at Park Regency Realty believe that if you market your client’s listing properly
you can attract more buyers and sell it for top dollar. That's why last year alone, we
produced nearly 2 million marketing materials at little or no cost to our agents and
have the capability of designing and producing the orders within a few hours. The
end result is numbers don't lie and Park Regency Realty is consistently the #1 listings
sold office in the San Fernando Valley. Come experience The Park Regency Difference.

WWW.GROWWITHPARKREGENCY.COM
f FACEBOOK.COM/PARKREGENCY

818-363-6116 \ 10146 BALBOA BLVD,, GRANADA HILLS, CA 91344
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Is your Client ...

BUYING OR SELLING
GET l I l O re LEADS A SOLAR HOME?
THE PREMIERE ONLINE MARKETING SOLUTION S—"
FOR REAL ESTATE AGENTS & BROKERS "il"

S{:LARHAWK

will

MAXIMIZE
YOUR SUCCESS!

We help Realtors
assess the True Value of

any Solar deal so ...

YOUR CLIENT
ALWAYS WINS!

B Help Us Help You! R

\\ CALL TOLL-FREE \/'1‘ VISIT
\

888-277-9779 @ Point2.com

~
< /4
SRLARHAWK

Residential Commercial Energy Broker

POiﬂtz www.TheSolarHawk.com

818-402-4166

$39 per month

100%
COMMISSION

GOLD STAR REALTY

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services
Friendly and Helpful staff

(818) 757-4567
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino

[ MARKETING — teear
DENNIS P, BLOCK & ASSOCIATES

The Number One Law Firm Specializing in

TENANT EVICTIONS
UNLAWFUL DETAINER

! s (.
ISCOVE:

€ 800 77 EVICT
= (38428)

* Guaranteed rapids filings

* No office visit required
* Free telephone consultations
* More experience than any other law firm

* Lockout Management service available

FULL COLLECTION
SERVICES

Open Monday through Saturday

$125 (uncontested plus costs)
www.evict123.com

TERMITE INSPECTIONS & FUMIGATIONS

TERMITE INSPECTION & FUMIGATION

NORDHAGEN AND
DAUGHTERS

EXTERMINATING
COMPANY INC.

SRAR 2002 “ AFFILIATE OF THE YEAR"

YOU'VE TRIED THE REST...
YOU DEMAND THE BEST...

@ We do our OWN fumigations (No Sub-Contractor)

@ Salaried inspectors (NO COMMISSIONS)

@ FREE inspection if compefitive bid

@ (omputer generated, emailed reports
 Recommended repairs performed by our company
# Licensed, insured and bonded

800-933-7378  800-649-1922 FAX
818-886-3454  661-255-1902 FAX
661-254-2133

Affiliate member SRAR
Affiliate member REOMAC

Member PCOC (Pest Control Operators of California)
CA Reg. #PR 2861
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These advertisements are published as a convenience for Realtors®® Report readers. The publication of an adverfisement is not intended as an endorsement or recommendation of the services offered.

EXTERMINATORS PACKAGINGSUPPLIES ] @ LEGAL |

TERMITES?

Free Competitive Bid

cvaexterminators.com

* Free Competitive Bids*

e Multiple Treatment Options

* Quality repairs and cost
reducing options

e VA transaction specialists

¢ In Business for 18+ years
CVA Exterminators is a

SCV Division Platinum Sponsor.
Proud to support SRAR.

(661) 253-3070
(818) 998-3070

*Call for details

TAKE THE STRESS
OUT OF MOVING!

- Boxes

- Packaging Supplies

- Trustworthy Moving/
Relocation Experts

- Professional Packers

Customize your
B Qmove with

....brings it all to you!

877.77.BOXES

877.77.26937
www.theboxpro.com

CRESTICO
Realty + Funding

Helping you:

Get more business done.

Streamline your process.

We Offer:
Mentorship programs.
Advertising help desk.
Marketing help desk.

www.srar.com

Realtor® Report

Pathway/\

eSCrowaing.

PathwayEscrow

Dianne Keefe-Bonnell, CEO
Dianne@pathwayescrow.com
(661) 705-8440

27451 Tourney Road, Suite 180
Valencia, Ca 91355
www.PathwayEscrow.com

i MARGARIAN |

From Real Estate
& Business Litigation
to Defective Vehicles
(Lemon Law)

THE ONLY LAW FIRM
YOU WILL EVER NEED

11 Years |9 Attorneys
1 LAW FIRM

M (818)553-1000

** K e

# OLD REPUBLIC HOME PROTECTION

*op kX

We are a
Proud 2017 SRAR SCV
Platinum Sponsor

Your #1 Home Warranty
Resource!

Stacy Fournier
Account Executive
800.282.7131 Ext. 1226
StacyF@orhp.com

Veronica Sanchez

CRES Home Warranty Specialist
800.282.7131 Ext. 1473
VeronicaS@orhp.com

www.myorhp.com/stacyandveronica

Rople Helping Fople

www.orhp.com | 800.445.6999
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SouthlandiRegional

Associationtor Realtorseine, e

PRINT SHOP & GRAPHIC DESIGN SERVICES
Make Us Your Choice For All Your Printing Needs!

Our in-house graphic design team is standing by, so call today!

« ANNOUNCEMENTS
« BROCHURES
« BUSINESS CARDS
» NCR FORMS
« DOOR HANGERS
Ll « ENVELOPES
"""" .y 2 « FLYERS
‘ « POST CARDS
« LABELS
« LETTERHEAD
» COLOR COPIES

-m.,mm |

Fast Turn Around! Competitive Pricing!

AREA MEETING ANNOUNCEMENTS

OUTWEST Fridays COMM. INVST. PROR 3 Tues of mo. REAL ESTATE NETWORK meeting

Chairperson: Cameron Byington Chairperson: Brian Hatkoff, CCIM Every Friday - Except Holidays
Phone: (818) 987-4149 Phone: (818) 701-7789 Chairman:
. Web: www.commercialdataexchange.com  Joseph A. "Bud" Mauro, Realtor®
Co-Chair: Ron Henderson Time: 8:30 AM Location: El Cariso Golf Course restaurant
Phone: (818) 999-3981 Loca’i'oﬁ' SRAR'A ditorlum 13100 Eldridge Ave, Sylmar, CA 91342
lon. udroriu Directions: Exit the 210 Fwy at Hubbard St,

Education Chairman: lan Mayer 7232 Balboa Blvd., Van Nuys North to Eldridge Ave, East to the Golf Course
Phone: (818) 298-3405 Now Includes Business Opportunities Thomas Guide: TG - 482D 3
Location: Weiler’s Deli East North  1st Thursday of mo. SCV CARAVAN 2nd & 4th Fridays
22323 Sherman Way )
Canoga Park, CA 91303 Chairperson: Rudy H. Leon SCV Networking Megting

Phone: 818-642-7839 Co-Chairperson: Dean Vincent-dean@deanvincent.com

Meet & Greet 8:00 A.M. - 8:15 A.M.
Time: 8:15 A.M. - 9:30 A.M.
Affiliate Networking, MLS Pitches, Caravan,

Co-Chair: Daniel Villegas Co-Chairperson: Louisa Henry .
Phone: 818-585-8397 661-607-1684 or louisahenry8@gmail.com

Affiliate Chair: Imelda Leano- imelda.leano@movement.com

Guest Speakers Location: Lulu’s Restaurant Location: Santa Clarita Sports Complex

, 16900 Roscoe Blvd. 20880 Centre Pointe Pkwy, Santa Clarita 91350
http://www.outwestmarketing.com/ Van Nuys, CA 91406 in the back room Dates: 2nd and 4th Fridays of the month
www.facebook.com/ N _ Time: 8:15 am Networking 8:45am Megting
OutwestMarketingMeeting/ Time: 8:30 A.M —10:00 A.M. Cities: Group 1- 2nd Friday- Canyon Country, Newhall, Saugus

Affiliate Networking, MLS Pitches,
Guest Speakers

Group 2 - 4th Friday- Castaic, Stevenson Ranch, Valencia



