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OPPORTUNITY KNOCKS FOR YOU TO GET
INVOLVED IN LEADERSHIP

The Southland Regional AOR wants you to have a voice to advocate for its

membership by applying for the Board of Directors! If this sounds interesting m‘E T‘pﬂ ‘D‘ET‘R []IITTI"G

to you, the application is available NOW for the 2018/2019 term on the Board e L TLT| | CIC N AN CEI e RvICE S
of Directors. We need YOU! Click here for more information including fﬁ N gometroretro.com
requirements and application. \\
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Navarro said victims of the more than 500 real estate

Check a solid safeguard wire fraud cases the Sheriff investigates each year have

about 36 hours to discover the con and seek immediate
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At stake could be tens of thousands or even hundreds if escrow is f:xpected to ClOS('f.
thousands of dollars, said Edward Navarro. In one in- 'The thief then swoops in
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Los Angeles Sheriff’s Department fraud detail in the ment and a judge act quickly.

Commaiatil Citaes iz, After 36 hours, Navarro said, most likely the money is

He was the keynote speaker at a recent meeting held | out of the country, off shore .... gone!

in Valencia of the Southland Regional Association of Here are tips to prevent wire fraud: CONTACT US TODAY!
© © 060 00006 060000 0000060000060 00 0 0 0 00 Www_gometroretro_com

* Real estate last-minute changes to

professionals need wiring instructions. 800 - 450 - 36 60
to avoid using * Importantly, every
unsecured wireless real estate office
systems to convey needs to create a
vital client and finan- tracking system:
cial information. That confirm everything,
includes most coffee check on departure
shops—a favorite and arrival of funds.
office alternative. « Create an emer- A
* Update anti-virus gency plan, what to \ S
programs weekly. do if money vanishes.
o quickly adap o ttendees at the Valec‘a sk management meeting included, pic : If hit, immed ™
. iari ing included, pic- .
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VALLEY MEDIAN HOME PRICE CRACKS RECORD

SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

The median price of homes
that closed escrow during March
throughout the San Fernando
Valley set a record high $671,500,
the Southland Regional
Association of Realtors reported.

“It’s age old supply and demand
at work,” said Nancy Starczyk,
president of the 9,600-member
Southland Regional Association
of Realtors. “Demand for housing
is high and buyers outnumber the
supply of homes listed for sale,

rising rapidly and workers with
fewer housing options.

Southern California remains a
draw thanks to its fine weather,
access to mountains and beaches,
and vibrant economy, Starczyk
said, yet few newcomers appreciate

The median was up

13.3 percent from a i

San Fernando Valley — Single-Family Home
March Median Price Up 13%, Sets Record High $671,500

Source-Southland Regional Association of Realtors®

that housing is so much
more expensive than
the rest of the nation,

year ago March. It also
was 2.5 percent higher
than the prior record of
$655,000 set in June
2007, the height of that
decade’s boom housing
market.

For most of 2016 the o] ron [ rn [ s | vy
home median price was
stuck on a plateau in
the low $600,000 range
as buyers resisted paying more
and the pool of buyers who could
afford rising prices in all price
ranges shrank.
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wars.”

‘Thank You! Charity Golf Supporters

More than 115 players from the San Fernando and
Santa Clarita valleys networked, made new friends,
drove, chipped and putted recently to make the South-
land Regional Association of Realtors’ 2017 Charity
Golf Classic a stunning success.

It could not have happened without the support of hundreds of

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS, IN.

RRRAINTY
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From left to right, Gary Washburn, SRAR president-elect; Pat “Ziggy”
Zicarelli, past president of SRAR and the California Association of
Realtors; Nancy Starcyk, 2017 SRAR president; M. Dean Vincent,
chairman-elect Santa Clarita Valley Division of SRAR.
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which leads to dreaded bidding

Buyers able to pay the most get
the prize, yet the region sees rents

that options for new
construction are few, and
that local communities
resist higher density.
The median price of
homes sold may have set
a new record, but sales
remained dramatically
lower than a decade ago.
®  Atotal of 478 single-
family homes changed
owners last month—63.8 percent
below the record high of 1,321
home sales set in August 2003.

July Aug. Sept. Oct. Nov. Dec.

18085000 $620,000 $625,99 $595,000 $575,000
f—

Realtors, sponsors, affiliate mem-
bers, volunteers and staff.

Because of the generous sup-
port, SRAR’s Charitable Founda-
tion will extend handsome dona-
tions to Genesis House, a project
of the Hope of the Valley Rescue
Mission, and Bridge to Home,
Homeless Services, which serves
the Santa Clarita Valley. Genesis
House provides housing and coun-
seling for homeless mothers with
children from the San Fernando
and Santa Clarita valleys.

2017 Charity Golf Clas-
sic Categories and Sponsors
included: Ace CRMLS; Eagle
Shane, Di Giuseppe & Rodg-
ers, SUPRA; Birdie The Box Pro, Carlson Law Group, Inc.,
Keller Williams Realty; Hole Spile, Leff & Goor, LLP, Chiquita
Canyon Landfill; Crestico Funding, Mel Wilson & Associ-
ates, Re/Max Olson & Associates, Nordhagen & Daughters
Exterminators; Photos/Lunch Lela Leong/Loans by Lela;
Hole-In-One Frontier Toyota. Thank you!
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APRIL IS FAIR HOUSING MONTH

HOUSING MINUS DISCRIMINATION

BY NANCY STARCZYK, PRESIDENT, AND DAVID R. WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

Anyone seeking housing whether
buying or renting—has a right to
expect that housing will be available
without discrimination or limitation.

That right extends to everyone—
regardless of race, color, religion,
sex, handicap, familial status, or
national origin.

With every right, comes
responsibilities: Home sellers or
landlords have a responsibility

FOR
ALL

BEFORE THE

FAIR HOUSING ACT |
THE HISTORY OF |
FAIR HOUSING

RIGHTS /

1968

not to discriminate in the sale,
rental and financing of property.
Under the law, a home seller
or landlord cannot establish
discrimina- tory terms or
conditions in the purchase or
rental, deny that housing is
available, or advertise that the
property is available only to
certain people.

Home seekers have the right to
expect:

* Housing in any price

1789

Private Property Rights

5th Amencmant to the Constitution protects property
rightz. Skavery, court cases and legialation danied thesa
tights to African Americans, Latings, Asian Amrians
and ather mirarities

'1355

The Civil Rights Act of 1866

Provides that all citizens have ta sama rights to real
property aa whits citizens Court cazas, immigration laws
and racially dafined moning dery those righis.

1917

Racial Zoning Outlaw ed

The Supreme Court voids 2oning based on race. Proporty
(WWNIBIS, rBal BELATE IMTBNBSts and IOCal QOVENTITENT: Gploy
O MRETICToNS BEve on Facs and raligion. Laws and

mmhummmmmmru

1948

FIBI‘IIICI.IH'B Covenants Not Enforceable
Suprema Court ends federal court anforopment of
ul by restrictive covenants. A growing fair housing
movement pasaes Tirst fair housing Eaws in Naw York City
and Colorado in the 1860s

FAIR HOUSING

ACT
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range made available without
discrimination;

* Equal professional service;

* The opportunity to consider a
broad

range of housing choices;

* No discriminatory limitations
on communities or locations of
housing;

* No discrimination in the
financing,

appraising, or insuring of housing

» Reasonable accommodations in
rules,

practices and procedures

for persons

with disabilities;

* Non-discriminatory

terms and conditions for the sale,

rental, financing, or insuring of a
dwelling;

* To be free from harassment or
intimidation for exercising fair
housing rights.

Real estate licensees are prohibited
by law from discriminating, but
Realtors willingly take on added
duties. Realtors agree to conduct
business in accordance with a strict
code of ethics, which includes firm
support for equal opportunity in
housing.

Local associations of Realtors
have a responsibility to enforce the
code of ethics through professional
standards procedures and corrective
action.

To report discrimination in
housing, contact the nearest office
of the U.S. Dept. of Housing and
Urban Development or go online to

http://www.hud.gov.

www.srar.com



SANTA CLARITA VALLEY

BUYERS RUSH FOR CONDOS, PUSH SALES UP 45%

SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

Buyers throughout the Santa
Clarita Valley during March
snapped up condominiums with
the 120 closed escrows up 44.6
percent over a year ago and 62.2
percent ahead of February, the
Southland Regional Association
of Realtors reported Tuesday

The month-tomonth increase

reflects seasonal patterns, but the
last three months have seen strong

year ago, yet up 53.8 percent from
February, a dramatic leap in line
with seasonal increases.

Home and condominium sales
have been hampered by a severely
limited inventory of properties
listed for sale. There were a
mere 414 active listings in Santa
Clarita at the end of March on the
Association’s Multiple Listing
Service.

That was down 19.4 percent
from a year ago and represented
a 1.3-month supply at the current

listings reported in March 2013.
For comparison, the record high
monthly total was set in September

2006 with 2,630 active listings.
Pending escrows—a measure of
future sales activity—totaled 356
open escrows. That was down 8.7
percent from a year ago.
Distressed sales represent a minor
part of the local resale market.
Of the 323 home and
condominium sale reported
during March, 95.4 percent were
standard sales involving traditional

activity in condominium resales.
“Clients tell me their push for

condominiums is simple—condos

are more affordable than single-

family homes,” said Martin

“Marty” Kovacs, chairman of the
Santa Clarita Valley Division of the
Southland Regional Association of
Realtors. “And higher priced homes
make qualifying for a loan much

more difficult.”
The median price of
condominiums sold during

March in Santa Clarita came in at
$345,000, which was up 4.5 percent

over a year ago and 1.8
percent ahead of February.

For comparison, the
median price of single
family homes in Santa
Clarita that changed owners
during March was $535,000,
up 2.9 percent above March
2016.

Prices throughout Santa
Clarita appear to have hit a
plateau and remain below
record highs by double-digit
numbers: the March single-
family home median price
was 16.8 percent below the
record high of $643,000,
set in April 2006; and
the March condominium
median came in 13.1
percent below the record of
$397,000, which was set in
January 2006.

A total of 203 single-
family homes changed
owners during March. That
was unchanged from a

www.srar.com

pace of sales.

Inventory typically increases as

buyers and sellers. There were 10
foreclosure-related transactions,

the peak capturing a 3.1
homebuying REN=IMlatet= percent share of
summer = = the market, and
season - - four short sales,
approaches, = HI I i for a 1.2 percent
yet the o Hunn market share
Mareh A

inventory, . 111111

Wh 11 e \o«\l&\:&\» \‘)\l\hszQ/\v%OA/\k 50«\%@0\/\ ‘PG\/\": s\\\'\c’sod\lo“’\% Xo“\h\r&\b‘@\b \\)\,\:&\h%&/\b \o‘Q Vr""\\

up from : How many offers i th seler in your lost closed fransaction receive?

February, S i)

was closer to

March Sales Up 2%, Median
Price Hits Record $671,500

The median price of homes that closed escrow dur-
ing March throughout the San Fernando Valley set
a record high of $671,500, the Southland Regional
Association of Realtors reported Tuesday.

The median rose 13.3 percent from a year ago. It also was 2.5
percent higher than the prior record of $655,000 set in June 2007,
the height of last decade’s boom housing market.

“It’s age old supply and demand at work,” said Nancy Starczyk,
president of the
9,600-member
Southland Regional
Association of Real-

" R A NE

Source:

the record low monthly tally of 312

more expensive here than the rest of the nation, that options for
new construction are limited, and that local communities resist
higher density.”

The 478 closed escrows were up 1.7 percent from a year ago
and, following seasonal patterns, 48.9 percent higher than this
February. Realtors also assisted the sale of 183 condominiums
during March, down 3.2 percent from a year ago, yet 24.5 percent
higher than February. The median price of condominiums came
in at $395,000, up 3.4 percent from 12 months ago yet off 1.0 per-
cent from February. The March condominium median price was
4.8 percent below the record high of $415,000 set in May 2009.

The inventory of properties listed for sale on the Association’s
Multiple Listing Service rose 5.7 percent from the February total,
which was the lowest
in five years. Yet the

1,165 active listings

tors. “Demand for
housing is high and
buyers outnumber the
supply of homes listed
for sale, which leads to
dreaded bidding wars.
“Southern
California remains
a draw thanks to its
fine weather, access
to mountains and
beaches, and vibrant
economy,” Starczyk
said. “Yet few new-
comers appreciate that
housing is so much

12017 /377

{m2015 | 30
|m2014 | 349 |
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San Fernando Valley Single-Family Home Sale‘
g iation of .
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March 2017 Single-family home sales increased 1.7 percent over a year ago even as the median price
increased 13.3 percent to a record high $671,500, beating the prior record set in June 2007.

were down 12.7
percent from March
2016, representing a
mere 1.8-month sup-
ply at the current pace
of sales.

A 6-month supply
was the standard over
30 years, but since
2012 the supply rarely
has risen close to a
4-month supply, typi-
cally hovered just above
2 months, and occa-
sionally, as happened in
March, dropped below
a 2-month inventory.
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EMPLOYERS SAY TALENT LOST DUE TO HOUSING COST

BY NANCY STARCZYK, PRESIDENT, AND DAVID R. WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

Major Los Angeles employers
believe the region’s escalating
home prices are hindering senior-
level recruitment and erecting
barriers to attracting and
retaining top talent, a recently
released study found.

Indeed, high housing costs are
deterring top talent from entering the
Los Angeles job market, and leading
to higher costs in recruiting and
retaining employees, according to the
survey released by Raphael Bostic,

a USC Price School of Public Policy
professor and the newly appointed
head of the Atlanta Federal Reserve.

Bostic led a team of USC
researchers in surveying major L.A.
employers accounting for nearly
200,000 jobs in key sectors including
utilities, healthcare, education,
government, engineering and finance.

The resulting report, “The
Affordable Housing Crisis in Los
Angeles: An Employer Perspective,”
released in partnership with the Los
Angeles Business Council, focuses on
how the high cost of housing in the
region has affected employers and puts
forth key recommendations.

“This study shows that high housing
costs are burdening our leading
employers, either by having to develop
special hiring packages, or subsidizing
transportation and relocation costs,”

ABCs—and Ds—of Building a
Relationship Based on Trust

The challenge for every Realtor, indeed every real estate professional,
is to forge a strong, lasting relationship with clients based on one thing

and one thing only — trust.

“Let’s simplify the entire idea of risk management,” said Kathy Mehringer, one of four
members of the Southland Regional Association of Realtors’ Risk Management Com-
mittee. “If were good communicators, if we do our job, if clients like us, then usually

clients will be happy with us.

“But trust is something we have to earn every day and with every client,” she said.
That’s why Mehringer offered what she called the “ABCs of real estate” and attorney

Bostic said. “Though we have yet to
see a critical mass of businesses priced
out of the region, this is an area of
concern.”

Nearly 60 percent of employers
surveyed cited the region’s high
cost of living as impacting employee
retention, and 75 percent cited
housing costs specifically as an area
of concern.

The impact of high housing costs
is most apparent when employers try
to recruit top talent: 64 percent of
employers report that they include
cost of living when negotiating hiring
packages for high-level employees.

To address the strain on L.A.’s
limited housing supply, the report
recommends examining successful
employer-sponsored housing projects,
such as the LAUSD affordable
housing apartments completed in
2016. It also makes a strong case for
investing in higher-density housing
at a range of prices near key transit
centers.

Other recommendations included:
reducing parking requirements for
new development, identifying single-
story buildings housing projects, such
as the LAUSD affordable housing
apartments completed in 2016. It also
makes a strong case for investing in
higher-density housing at a range of
prices near key transit centers.

Other recommendations included:
reducing parking requirements for new
development, identifying single-story

Kathy Mehringer

Steven Spile

buildings that could be modified to
support housing, exploring innovative
transportation solutions, and
encouraging employers to engage with
community and government groups
around housing construction projects
that could benefit their workers.

“This report provides compelling
evidence for the need of well-
designed, affordable homes connected
to quality transportation, education
and jobs,” said Jacqueline Waggoner,
vice president and Southern
California market leader of Enterprise
Community Partners, Inc.

“The burden of high housing costs
not only impacts our quality of life, it
threatens our economic foundation.”

The problem is not unique to Los
Angeles — nearly every metropolitan
area is burdened by high housing
costs.

Nationwide, more than 10 million
households pay more than half their
income in housing costs.

Besides impacting employers’
bottom lines, housing costs negatively
affect employee’s satisfaction and
productivity. Pushed out of housing
markets closer to jobs, workers have to
undergo long and taxing commutes.

Nearly every employer surveyed
reported that more than 25 percent of
their employees spent more than 90
minutes getting to and from work.

believe it. Believe only what's in writing.
... That’s what you're supposed to do.
All this verbal mumbo jumbo drives me
nuts.”

That transitions to Mehringer’s “C,”
which is for Realtors to “confirm every-
thing in writing. “That includes changes,
forms, everything,” she said. “I see agents
getting into disputes because of what he
or she said they would do. Do the ABCs
and you'll be a much happier real estate

agent and you'll be on your way to earning your client’s trust.”
Spile tacked multiple “Ds” onto Mehringer’s list: discover
the facts, differentiate what a licensee should or should not do,

Steven Spile, who is the committee chair, took it a step farther with a list of “Ds.”

First, Merhinger said, “assume nothing.” Never assume any client understands the real
estate process. How could a buyer or seller fully appreciate what a real estate professional
knows, has learned and experienced through the course of dozens or hundreds of trans-
actions? Clients are unlikely to truly understand the meaning of “due diligence” or what it
means if a contingency is removed.

“They have to understand the whole picture,” she said. “And don't assume the agent
on the other side knows what they’re doing. ... Always be prepared to do all of the work.”

Next, believe no one,” she said. “When the other agent tells you something, don't

6 Realtor® Report

disclose all pertinent information, document everything, and be diligent in protecting a
client’s interests. Both stressed the need to pay special attention to social media, especially
as its use becomes ubiquitous and how it relates to being a professional.

“If were going to use email,” Mehringer said, “we need to treat it as a professional
means of communication.” That includes using a salutation, proper punctuation, avoiding
use of acronyms, and providing the full, proper name of vital documents.

“Don't assume a client knows what an acronym stand for,” she said, noting that profes-
sional communication and using proper grammar not only lower the risk of conflicts and
misunderstandings — plus, emails are discoverable in a legal action — but also elevate the
status of the entire real estate profession.

May/June 2017 www.srar.com



SOUTHLAND REGIONAL

%@“ ASSOCIATION OF REALTORSQ, INC.
Save The Date!!

The Odyssey: 15600 Odyssey Drive, Granada Hills, CA 91344
I | BN |

]LINE 27, 2017 9AM -2.30PM

Wﬁr

/
QU%E;R/OES'

Come and dress up as your favorite superhero!!
FREE Lunch for the first 400!
Over 40 vendor booths.
Classes throughout the day.
Raffle prizes.

Bring a canned good and receive an extra raffle ticket!

For more information, please contact Oscar Sol at 818-947-2298 or email him at Oscars@srar.com

www.srar.com Realtor® Report May/June 2017 7



G#% 2017 Commercial & Investment Division

E d;sa!a;an
S eries

The ABC’s of Commercial Real Estate
An introduction to the practical
applications of Commercial Real Estate

Free To Attend

)

/ To Register ‘/

Education Series

_ Introduction to Leasing
An introduction to leasing retail,
office and industrial properties

January 25, 2017
9:00 a.m. - 10:30 a.m.

February 1, 2017
9:00 a.m. - 10:30 a.m.

ALL CLASSES LISTED'BELOW ARE HELD ON WEDNESDAYS 9:00 a.m.—12:00 p.m.
SRAR AUDITORIUM 7232 BALBOA BLVD, VAN NUYS, CA 91406
$25 Each), -, Take 5'Or More & Receive a Certificate of Completion*

v

Effective Commercial
Purchase Agreements
March 1, 2017

To Register

Deferring Capital Gains Through
1031 Exchange
April 5,2017

v

Overview of Commercial Real Estate
Investment Analysis
May 3, 2017

To Register

Tax & Legal Impact on
Commercial Real Estate
June 7, 2017

v

Keys to Financing
Commercial Real Estate
July 12, 2017

To Register

Effective Commercial
Lease Agreements
August 9, 2017

v

Overview of Commercial Real Estate
Investment Analysis
September 6, 2017

To Register

Due Diligence in Commercial
Real Estate Transactions
October 4, 2017

v

Property Management for
Investment Real Estate
November 1, 2017

To Register

Overview of Commercial Real Estate
Investment Analysis
December 6, 2017

v

To Register

v/

To/Register

v

To Register

v

To Register

v

To Register

PRE-REGISTER & PAY FOR 5 CLASSES AND GET 1 CLASS FREE (free classes not eligible)

Make Checks Payable to SRAR a

Q\d Return with ;his Portion to SRAR, 7232 Balboa Blvd., Van Nuys, CA 91406

$25 Per Class—Except January 25" & February 1°° *certificate of completion does not provide continuing education credits
Contact Education Department for more information 818-947-2268 or vincec@srar.com

Complete if Paying by Credit Card & Fax to 818-786-4541 or email to vincec@srar.com

Full Name

Telephone #

VISA/MC/AMEX/DISC#

Exp. Date Ccvv

# of Classes @ $25 Each $

Email Address

Signature

(please print legibly)

SouTH
1AT)

>

P

LAND REGIONAL
10N OF REALTORS
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR APRIL 2017

ACTIVE INVENTORY EN ES CS WN WS SFV TOTAL __EXT TOTAL
NEW LiStiNgS ....vovevveeriiiiieieeeeeceeeee s
Total Active LiStingS........cccoeveveerrreesiieieieins
Average Days on Market...........cccccoevevevevevivenennnn,
Average List Price in Thousands ...............ccc.......
Median List Price in Thousands ................c.c........
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio .........coovevveveereicirieisccicines
EXPIFAtions ...

PENDING SALES
New Escrows Opened............cccevevececuevevevecuennnee.
Total YTD Escrows Opened..........ccccovevevvevevevecnnnae
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price..................

CLOSED SALES:
New ESCrows ClOSed...........cccovevvvevvvveeiiiiiiiisienne
Total YTD Escrows Closed..........cccceeeveveveveveeennee.
Volume of New Sales Dollars in Millions................
Volume of total YTD Sales in Millions ....................
Average Sale price in Thousands ............c.cceueveeee.
Median Sale Price in Thousands ................cccu......
COo0P SABS.....eeccieeee
Percent of COOp Sales .........coovveevevecceeeicccee
Average Days on Market.............cccccevevererircrennen.
Sales at LISt PrCE .....covvvveeececceeeeeeceeee e
Percent of Sales at List Price............cccccovvevevevennnne
Sales to Listing Inventory Ratio..........c.ccccvevvnnee.
Final Sale to New Listing Ratio ...............cccceveveene

CLOSED SALES TYPE
ForecloSure/REQ............coveveveveeeeeeeeeeeeeeeeceeveeerene
Seller CONCESSIONS .......veveeeeeeeeeeeeeee e
Short Sale
Standard ....

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR APRIL 2017

ACTIVE INVENTORY EN ES () WN WS SFVTOTAL  EXT TOTAL
NEW LiStingS ....ccovovvvevereieieieseeese s
Total Active Listings........
Average Days on Market
Average List Price in Thousands ............cccccevueee.. . . . L4642 522.2 .. 4629.......... 523.0 v 487.8

Median List Price in Thousands ...............cccc........ .439.0........... 409.0.............. 4200........... 439.9 ... 429.0
BOMS .o
Average BOM Price in Thousands ........................
BOM to Sale Ratio .........ccoveveveeeeeeieieeeccee
EXPIrations .......ccovvvvvieieeeceece e

PENDING SALES
New Escrows Opened............ccccevevveruevevevecuennnne.
Total YTD Escrows Opened...........ccccccoevevevnneeee.
New Open Escrows Average Days on Market .......
New Open Escrows Average List Price.................

CLOSED SALES:
New ESCrows ClOSEd............ccovvvvvvvvrviirirsennns
Total YTD Escrows CloSed.........cccovvvvvevevevevnenne.
Volume of New Sales Dollars in Millions...............
Volume of total YTD Sales in Millions ...................
Average Sale price in Thousands .............c.c.........
Median Sale Price in Thousands ..............cccu.......
CO0P SAES.....vvrcreieteteeee e
Percent of COOp SaleS ......ccoveveeevercrirciccice
Average Days on Market.............cccoovvvvreieicinnne.
Sales at LiSt PriC......ccveeeccceccee e
Percent of Sales at List Price............c.ccccvvevevenneee.
Sales to Listing Inventory Ratio............c.ccceveveeee.
Final Sale to New Listing Ratio .............c.ccccevvnee.

CLOSED SALES TYPE
Foreclosure/REQ..........ccoveveveeeeeeeeeeeeees
Seller CONCESSIONS .....c.veveveeieeeeeeeee e
SOt SalB ..
Standard ...

www.srar.com Realtor® Report May/June 2017 11



SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR APRIL 2017

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL _ SCVTOT _EXT TOTAL
NEW LISHNGS w.vvecoeeoeeeceees e
Total Active Listings..
Average Days on Market ...
Average List Price in Thousands....
Median List Price in Thousands...

BOMS .o
Average BOM Price in Thousands.
BOM to Sale Ratio..............
EXDITALIONS w..ovveeee v e 2
PENDING SALES
New ESCIOWS OPENed.......ococceeecveecc e v
Total YTD Escrows Opened.........cc....eev..
New Open Escrows Average Days on Market
New Open Escrows Average LiStPrice .......c..cccoi oo
CLOSED SALES:
New Escrows Closed
Total YTD ESCTOWS ClOSBU w.....oovvvvrveessienrs v 893 239
Volume of New Sales Dollars in Millions................ ... 6.260 . 131.882
Volume of total YTD Sales in Millions.................... ..18.148. 469.023
Average Sale price in TOUSANGS .......ccovvvrcrrs oo 4815.
Median Sale Price in Thousands............c..vvvvccei oo 470.0.
00D SAIBS ...ooo s e 13.
Percent of GO0 SAIES ..o oo 100.0.
Average Days on Market ..........cocovvveeccccecccieecrs o 161.
S8S A LISEPICE......oooeeoe oo v 5.
Percent of Sales at List PriCe.............oooocovvrne 385,
Sales to Listing Inventory Ratio.........c....oovccrcrne 881
Final Sale to New Listing Rati0 ..............oooccvve
CLOSED SALES TYPE
FOrECIOSUTE / RED ..vocoece (R 0 0
Seller CONCESSIONS w....vvccvvvvecvvveseesoes s 0. 0... 0
SNOMESAIB ..o 1. 0... 0
Standard .. .12, 5... 7
OINET .o (L 0 0
SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR APRIL 2017
ACTIVE INVENTORY AC ADUL CC CA NE SAU VAL _ SCVTOT _EXT
NEW LISHNGS vvvvvevoeeeeseeeseeesss s ervesesins 1. w32 Qe 2 i 21000
Total ACHVE LISHINGS.......vvvverevveeeeeeeeesssiennes i 1. w23 Ve Wi 1500
Average Days on Market.........occcoecceerceeeccs o 13. 235 BB B 3T
Average List Price in Thousands ... .599.0.
Median List Price in Thousands... .599.0. 4645.... 3850.....
BOMS oo sssssesiis 0 Dcevieieiiceieeees 2 Qe B b, 2......
Average BOM Price in ThOUSANGS ........oc..cooeees v 00. 408.2.........405.0....
BOM 10 Sale Rati0 ..ooccooocovveee e i 00.
EXDITAHONS ..o e 0
PENDING SALES
New ESCIOWS OPENEA.....oocveecoeeeceeecerens e 0
Total YTD Escrows Opened ...
New Open Escrows Average Days on Market .
New Open Escrows Average List Price ..............ooe. oo 0.0 00, 3227
CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed .......
Volume of New Sales Dollars in Millions.
Volume of Total YTD Sales in Millions.....

Average Sale price in Thousands .
Median Sale Price in Thousands...
C0p SalES ...ovvevver
Percent of Coop Sales ...
Average Days on Market
Sales at List Price..............
Percent of Sales at List Price....
Sales to Listing Inventory Ratio.....
Final Sale to New Listing Ratio .........c...oovvvrciones e

CLOSED SALES TYPE
FOrRCIOSU® / RED ..o
Seller Concessions ..
Short Sale..........
Standard .. 0, 2 20...
OHNBT oo (RN | S | I
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an adverfisement is not intended as an endorsement or recommendation of the services offered.

cer MOI e Leabs

THE PREMIERE ONLINE MARKETING SOLUTION
FOR REAL ESTATE AGENTS & BROKERS

\Y CALL TOLL-FREE \/'\‘ VISIT

s 888-277-9779 @ Point2.com

| LEGAL REAL ESTATE

The Law Offices of

m PROFESSIONAL SERVICES TERMITE INSPECTION

DECLUTTER - ORGANIZE
Open Houses - Moves - Photos
Janet Fishman, Organizer
818-349-6330/213-359-0389
www.janetfishmanorganizer.com
Exp.#1 (1-1-18;

DR. JULIAN ZHITNITSKY DDS
ENCINO DREAMSMILE.COM
16311 VENTURA BLVD. SUITE 907

818-990-0594
Exp #9 (9-1-17)

MICROBIAL TESTING
Mold - Lead - Abestos - Soil
Pamela Silver, CEP, QCM
818-822-6815
www.pristineaire.net

Exp #1 (1-1-18)

RETROFITTING HOME INSPECTION
CROWN CONSTRUCTION G.C. B850720
818-635-9910 G. 818-290-3015 ADAM
PAINTING PLUMBING MASONRY AND ALL
Exp #1 (1-1-18)
Real Estate Appraisals
Tony Cera, Certified Residential Appraiser
San Fernando, Santa Clarita & Antelope Valley
818-427-6354

Exp. #11 (11-1-17)

VACANT HOME CLEANING SPECIALIST
APPLE CLEANING/PAINT. FORECLOSURES, HAULING.
(661)298-2084JOHN/JUNECARPETSHAMP0O (818)929-9242

REGULAR WK/LY

Exp. #8 (8-17)

Termite Inspection

e Fast report (fax or e-mail)

* Bill to escrow

* Free inspection if competitive bid
* All works fully guaranteed

* We will beat or meet other bid

Retrofitting Inspection

¢ Gas shut-off valve

* Water conservation
-Ultra low flow toilet
-Shower head
-Certificate of compliance

* Smoke detector

* Window safety glazing

e Carbon Monoxide Detector

‘ECO HOME SAFE, INC’.
Call: (818) 886-7378 .,
(310) 328-7378

SLEG

Park Regency
Proudly Welcomes

Spile, Leff & Goor, LLP

16501 Ventura Boulevard
#610
Encino, Ca 91436

818.784.6899
www.spilelaw.com

www.srar.com

Lorena
Morales

CalBRE License #
02028862

WWW.GROWWITHPARKREGENCY.COM
f FACEBOOK.COM/PARKREGENCY

Sergio
Nunez

CalBRE License #
02015720

Juan
Alderete

CalBRE License #
01974339

818-363-6116 \ 10146 BALBOA BLVD,, GRANADA HILLS, CA 91344

REAL ESTATE

BRE #01231306

Realtor® Report Ma

y/June 2017
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

Southlandikegs Jurul
AssociationiofRealiorseinc:

PRINT SHOP & GRAPHIC DESIGN SERVICES
Make Us Your Choice For All Your Printing Needs!

Our in-house graphic design team is standing by, so call today!

* ANNOUNCEMENTS
* BROCHURES
BUSINESS CARDS
NCR FORMS
DOOR HANGERS
ENVELOPES
FLYERS

POST CARDS
LABELS

e LETTERHEAD

* COLOR COPIES

Fast Turn Around! Competitive Pricing!

$39 per month

100%
COMMISSION

GOLD STAR REALTY

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services
Friendly and Helpful staff

(818) 757-4567
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino

16 Realtor® Report

May/June 2017

DENNIS P. BLOGK & ASSOGIATES

The Number One Law Firm Specializing in

TENANT EVICTIONS
UNLAWFUL DETAINER

€ 80077 EVICT
= (38428) EE

* Guaranteed rapids filings

* No office visit required

* Free telephone consultations

* More experience than any other law firm

* Lockout Management service available

FULL COLLECTION
SERVICES

Open Monday through Saturday

$125 (uncontested plus costs)
www.evict123.com

TERMITE INSPECTION & FUMIGATION

NORDHAGEN AND
DAUGHTERS

EXTERMINATING
COMPANY INC.

SRAR 2002 “ AFFILIATE OF THE YEAR"

YOU'VE TRIED THE REST...
YOU DEMAND THE BEST..
PUT US TO THE TEST !!!

@ We do our OWN fumigations (No Sub-Contractor)

@ Salaried inspectors (NO COMMISSIONS)

@ FREE inspection if compefitive bid

@ (omputer generated, emailed reports
 Recommended repairs performed by our company
# Licensed, insured and bonded

800-933-7378  800-649-1922 FAX
818-886-3454  661-255-1902 FAX
661-254-2133

TERMITE INSPECTIONS & FUMIGATIONS

Affiliate member SRAR
Affiliate member REOMAC

Member PCOC (Pest Control Operators of California)
CA Reg. #PR 2861

www.srar.com



REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an adverfisement is not intended as an endorsement or recommendation of the services offered.

EXTERMINATORS PACKAGING SUPPLIES m

g1 b8 | TAKE THE STRESS
Free Competitive Bid OUT OF MOVING!

- Boxes

- Packaging Supplies

- Trustworthy Moving/
o Relocation Experts

* Free Competitive Bids* .

* Multiple Treatment Options - Professional Packers

" edicing optons Customize your
i Qmove with

cvaexterminators.com

e VA transaction specialists
e In Business for 18+ years

most knowledgeable and trustworthy
group of professionals the industry
has to offer. But how do you let clients

CVA Exterminators is a
SCV Division Platinum Sponsor.

Proud to support SRAR. ....brings it all to you! knew thaty
(661) 253-3070 877.77.BOXES Tell them. Show the;m@.
We REALTOR® pi
(818) 998-3070 877.77.26937 with pride. .
*Call for details WWW.thebOXpl'O. com Only REALTORS? are members of the National Association of REALTORS®

: Pathway// )\
Southland REGIONAL eSCToginC. :
pecsisioneiREAToRs [ p——ldl ADVERTISE

PRINT SHOP SERVICES REALTOR® REPORT

CALL US AT 818.947.2246

Make Us Your Choice For
All Your Printing Needs!
* Announcements ¢ Flyers

* Brochures * Postcards
¢ Business Cards  * Labels

Make your ad

POP!

With Color!

*Place a display ad and see your
Company advertised on our website!

* NCR Forms e Letterhead
¢ Door Hangers ¢ Color Copies
* Envelopes

PathwayEscrow visit the “print shop” link for more information at:

Dianne Keefe-Bonnell, CEO www.srar.com
Dianne@pathwayescrow.com or call
(661) 705-8440 ( )
27451 Tourney Road, Suite 180 81 8 947-2244
Valencia, Ca 91355 *Ads on star.com may vary from display ad in content and form. Web ads are designed by the SRAR

Graphics Department. Southland Regional does not constitute endorsement of the products or
WWWw. PathwayEscrow.com senvices advertised in our publication, REALTOR REPORT, or on www.srar.com.

www.srar.com Realtor® Report May/June 2017 17



AREA MEETING ANNOUNCEMENTS

OUTWEST Fridays

Chairperson: Cameron Byington
Phone: (747) 444-2744

Co-Chair; Ron Henderson
Phone: (818) 999-3981

Education Chairman: lan Mayers
Phone: (818) 298-3405

Location: Weiler’s Deli

22323 Sherman Way

Canoga Park, CA 91303

Meet & Greet 8:00 A.M. - 8:15 A.M.
Time: 8:15 A.M. - 9:30 A.M.

Affiliate Networking, MLS Pitches, Caravan,
Guest Speakers

Caravan 11:00 A.M. - 1:30 PM.

http://www.outwestmarketing.com/

www.facebook.com/
OutwestMarketingMeeting/

COMM. INVST. PROP.

Chairperson: Brian Hatkoff, CCIM

Phone: (818) 701-7789

Web: www.commercialdataexchange.com
Time: 8:30 A.M.

Location: SRAR Auditorlum

7232 Balboa Blvd., Van Nuys

Now Includes Business Opportunities

East North  1st Thursday of mo.

Chairperson: Rudy H. Leon
Phone: 818-642-7839

Co-Chair: Daniel Villegas
Phone: 818-535-8397

Location: Lulu’s Restaurant
16900 Roscoe Blvd.
Van Nuys, CA 91406 in the back room

Time: 8:30 A.M -10:00 A.M.
Affiliate Networking, MLS Pitches,
Guest Speakers

3rd Tues of mo.

R.E. NETWORK Fridays (expt. holidays)

Co Chairman: Bud Mauro Realtor®

Email: Budmauro1@aol.com CELL: (818) 681-3343
Co Chairman: Valerie B. Miranda, REALTOR®
Location: El Cariso Golf Club Restaurant, “The 19th
Hole”. 13100 Eldridge Ave., Sylmar CA. Exit 210
Frwy at Hubbard, N. to Eldridge, E. to Golf Club
Entrance. [TG-482 D 3]

Time: 8:30 — 9:30 A.M. - EVERY FRIDAY

SCV CARAVAN 2nd & 4th Fridays

SCV Networking Meeting
(Co-Chairperson: Dean Vincent-dean@deanvincent.com

Co-Chairperson: Louisa Henry
661-607-1684 or louisahenry8@gmail.com

Affliate Chair; Imelda Leano- imelda.leano@movement.com
Location; Santa Clarita Sports Complex

20880 Centre Pointe Pkwy, Santa Clarita 91350

Dates: 2nd and 4th Fridays of the month

Time: 8:15 am Networking 8:45am Meeting

Cities: Group 1- 2nd Friday- Canyon Country, Newhall, Saugus
Group 2 - 4th Friday- Castaic, Stevenson Ranch, Valencia



