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When it comes to Mortgage
Financing, we offer more!

CONVENTIONAL

Freddie Mac Super
Conforming Loan Program

No up-front mortgage
insurance premium

Owner-occupied,
second homes &
investment properties

Down Payment Assistance

CONTACT Us!

] 818.446.7597

FHA JUMBO
FHA Purchase to 580 FICO Delegated underwriting
Owner-occupied up to $3 million
primary residence Competitive rates
Down payments may be Owner or
gifted 3.5% down non-owner occupied
Down Payment Assistance 1st time
homebuyers allowed

VA

No down payment required
Negotiable interest rate

No monthly mortgage
insurance premiums

© 14724 Ventura Boulevard, #700, Sherman Oaks, CA 91403
@ branch.newamericanfunding.com/ShermanOaks

Introducing our professional lending team, proudly serving the San Fernando Valley & surrounding areas.

Ed Banuelos
Branch Manager
NMLS# 794093

818.271.7069

o
)

Kristen Eck
Loan Consultant
NMLS# 1376757

760.415.3503

Fernando Arboleda
Loan Consultant
NMLS# 449752

818.203.1882

Meet our experienced in-house operations team!

Angie lllescas
Loan Consultant
NMLS# 1296263

818.239.6066

Join Us!

Now hiring
qualified loan officers.

Licensed by the Department of Business Oversight under the California Residential Mortgage Lending Act License. NMLS ID#6606. VA Lender ID #900572-00-00. All products
are not available in all states. All options are not available on all programs. All programs are subject to borrower and property qualifications. Rates, terms and conditions
are subject to change without notice. © New American Funding. New American and New American Funding are registered trademarks of Broker Solutions Inc. dba New
American Funding. All Rights Reserved. Corporate Office is located at 14511 Myford Road, Suite 100, Tustin CA 92780. Phone (800) 450-2010. 1/2017
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TIM JOHNSON NAMED CEO

JIM LINK RETIRES

FROM TOP POST

BY GINA UZUNYAN, PRESIDENT, AND DAVID R. WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

FOLLOWING A CAREER THAT SAW HIM CONSISTENTLY PLACE
FRIENDSHIP AND LOYALTY ON PAR WITH ORGANIZATION,
ACCOMPLISHMENTS AND PROGRESS, JIM LINK RETIRED
RECENTLY AS THE CHIEF EXECUTIVE OFFICER OF THE
9,800-MEMBER SOUTHLAND

REGIONAL ASSOCIATION OF REALTORS.

SRAR’s board of directors selected
Tim Johnson to replace Link as
CEO, effective Jan. 6. Johnson has
responsibility for all administration
and management of the
Association.

Link parlayed a temporary
summer internship in 1971 into a
46-year career, ultimately leading
what today is the fourth largest
Association in California and one
of the biggest in the nation.

A year after his internship
began, the graduate of the then
San Fernando Valley State
College was promoted to SRAR
director of operations. In 1987
Link replaced his mentor, Robert
Adamson, as the Association’s
top staff executive. And, in
2006 SRAR’s board of directors
elevated Link to CEO, an
explicit acknowledgement of his
importance and cementing his

recognizes a leader of a local Realtor
association who truly excels and is
admired by everyone he touches.

While Link intends to polish his
golf game and play with his 10
grandchildren, he also will stay
involved with his lifelong passion.
He’ll be consulting and working on
special projects, even as he pulls away
from the long hours and dozens of
meetings that jam a CEO’s calendar.

SRAR brought Johnson onboard
in January 2013 as chief operating
officer. Prior to joining
SRAR, Johnson was
CFO and vice president
of business development
for Rapattoni Corp.
@l Johnson also served

as staff vice president

| for the California
.| Association of Realtors
where he directed
C.A.R.’s information
technology and Internet
development groups. He
was involved in major
strategic initiatives at
C.A.R. in the area of
Multiple Listing Service
and worked closely with
leaders of the real estate
community in California

Jim Link

already strong bond to SRAR, and throughout the
which serves the San Fernando nation.
and Santa Clarita valleys. Before joining C.A.R.

Along the way Link mastered
the challenging world of
association management, earning
accolades from politicians and
peers, recognition in the region
and state, and allies and partners in
City Hall, Congress and throughout
the real estate profession. Link was
honored in 1998 with the William
R. Magel Award of Excellence from
the 1.2-million member National
Association of Realtors, an award that

in 1998, Johnson was
director of information
technology for the
Times Mirror Company.
Johnson is a lifelong
resident of Southern California. He
resides in Simi Valley with his wife
and three children.

Tim Johnson

METh0 RERDATTING

CERTIFIED RETROFITTING COMPLIANCE SERVICES

P

CERTIFIED RETROFITTING
COMPLIANCE SERVIGES
Since 1996

¢ Water Conserving Toilets & Fixtures

¢ Automatic Seismic Gas Shut-0ff Valves
* Smoke & Garbon Monoxide Alarms

o Water Heater Strapping

¢ Sliding Door Safety Glazing

CONTACT US TODAY!
www.gometroretro.com
800.450.3660

>
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CALIFORNIA LOSES
6% OF GDP DUE TO
HOUSING SHORTAGE

BY NANCY STARCZYK, PRESIDENT, AND DAVID R. WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®
CALIFORNIA'S HOUSING CRISIS IMPACTS ALL RESIDENTS
AND UNDERMINES THE ECONOMY, YET REVISING HOUSING
POLICIES AND ENCOURAGING CONSTRUCTION OF TENS OF
THOUSANDS OF NEW HOMES WILL REQUIRE A LONG-TERM,
CONSISTENT CAMPAIGN.

“Revising housing policy is tough,”
said Ben Metcalf, director of the state’s
Department of Housing and Community
Development. “It’s up to you guys.
Lawmakers need to hear from you again
and again. Keep that
drum beat going so that
people see the impact of
the housing shortage.”

Metcalf was the
keynote speaker at
the recent “Housing
Our Workers” forum
presented by the
Southland Regional
Association of Realtors,
the Valley Economic Alliance, the National
Association of Realtors, and BizFed
Institute.

The forum drew 200 attendees and
speakers
representing
all levels of
government,
labor groups,
housing and

Mel Wilson, SRAR’s Govern-
ment Affairs Director, orga-
nized the H.0.W. forum.

homeless
advocates,
prospective
homebuyers

. Ben Metcalf, director, California Dept. of Housing
alOIlg Wlth and Community Development, was the keynote
ﬁnancial speaker at SRAR’s Housing Our Workers forum.

institutions and developers large and small.
Metcalf noted that the first statewide
housing assessment report since 2000
was released recently and that lawmakers
and state regulators are looking for input
and suggestions on how to alleviate what
Metcalf called an "unsustainably low”
level of home construction statewide.
While California during the 1970s and
80s built 210,000 new homes each year,
today sees a mere 80,000 new homes in
an environment where existing demand
requires at least 150,000 additional homes.
“The homes that are brought to market
are disproportionately located farther away
from jobs,” he said, adding to worker

stress, lost income, and a deteriorating
quality of life.

“We’re seeing patterns emerging of
inequality that are particularly unsettling,”
Metcalf noted. ““Young people are leaving
the state ... and the likelihood is rising
that the younger generation will not do as

good or better than their parents.”

Metcalf said there are a multitude of
reasons why the housing shortage has
appeared and there are many steps that can
be taken to alleviate it.

Those steps range from new legislation
allowing garages to be converted into
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State Home Sales Off to Solid Start

California’s housing market began the year on a high note with Janu-
ary sales up 4.4 percent from January 2016, the California Associa-
tion of Realtors reported recently.

Existing, single-family home sales totaled 420,100 in January on a seasonally
adjusted annualized rate, which also was up 4.4 percent from December.

Condominium sales rose 7.5 percent from the prior year.

January’s statewide median home price came in at $489,580, down 3.8 percent
from December yet up 4.8 percent from January 2016. The median price of
homes sold during January in the Greater Los Angeles Metropolitan Areas came
in at $450,710, up 3.9 percent from the prior year. The Inland Empire had a
median price of $312,500, up 7.0 percent.

“California’s housing market continues to be defined by the higher-priced,
coastal markets and the less expensive, inland areas that still offer access to major
employment centers,” said C.A.R. President Geoff McIntosh.

“Eroding affordability and tight housing inventory are pushing buyers away
from the core Bay Area markets of San Francisco, San Mateo, and Santa Clara
and into less expensive bedroom communities, such as Contra Costa, Napa, and
Solano,” McIntosh said. “In Southern California, an influx of buyers from coastal
employment areas into the Inland Empire drove healthy year-over-year sales in
Riverside and San Bernardino.”

January’s sales increase was likely boosted by rising interest rates, which have
risen sharply since the election and have given buyers an incentive to get off the
sidelines and close escrow before rates go higher.

“Yet, future anticipated rate hikes,” said C.A.R. Senior Vice President and
Chief Economist Leslie Appleton-Young, “will increase the cost of homebuying
and could have an adverse effect on affordability and future home sales.”

New listings in pricey Bay Area counties, such as Marin, San Francisco, San
Mateo, and Santa Clara rose significantly from December, a possible indication of
sellers cashing out robust price appreciation experienced over the past few years.

New statewide active listings continued to decline, dipping 0.3 percent from
December and 10.5 percent from January 2016.

The median number of days it took to sell a single-family home went up from
33 days in December to 37 days in January but was down from 44.2 days in Janu-
ary 2016.

g California
Jan. Sales

California’s  housing market
started the year on a high
note, following up on Dec-
ember’s strong showing with
higher sales both on a monthly
and yearly basis in January.

2.1 percent from December 420K

402K 411K

ALIFORNIA

egional Sales & Median Price

The median price in the
Central Valley region
' increased 7.3 percent
) 105281 ,060. sales
existing _single family
homes in the region
decreased 3.4 percent
from last year.

San Francisco Bay
Area’s median price of
single family homes was
$723,750 increasing
4.9 percent from last
year. Sales in the Bay
Area decreased 0.9
percent from a year
ago.
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Single-Family Sales

£ and 4.4 percent from January
o ASSOCIATION 2016.
"I OF REALTORS'
1 G )
M Jan-16 M Dec-16 [ Jan-17 M Jan-16  WDec-16 M Jan-17
¥ 8| |

income-generating
housing units to
sweeping new
rules to reduce
fees on new
construction,
seeking ways
to help local
jurisdictions foster
development, and
creating ongoing
funding sources
for building new
units and getting
more people into
homes of their
own.

“We need to
be realistic about
where things
stand,” he said,
“but we also need
to step forward
and make change
happen.”

$480K $502K  $509K

In Southern California

the median price of
1 single
' increased 4.1 percent

family  homes

from a year ago to
$477’ 160and sales

increased by 4.2 per-
cent from last year.

www.srar.com



QUICK ACTION
NEEDED TO TACKLE
HOUSING SHORTAGE

BY NANCY STARCZYK, PRESIDENT, AND DAVID R. WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®
HANDING KEYS TO AYOUNG COUPLE ABOUT TO ENTER THEIR
NEW HOME IS A MOMENT OF CELEBRATION AND JOY.

“It really gets me when they say
I’'m the first in my family to own a
home,” said Scott Syphax, CEO of
Nehemiah Companies.

“And that their
family has been
waiting two
generations. For us
in California, that
right of passage is
becoming far too
rare.”

Now, he said,
too many people
believe they’ll have
to “win the lottery to have any
chance at getting keys.”

Syphax was an opening speaker
at the recent
“Housing Our
Workers” forum
presented by
the Southland
Regional
Association of
Realtors, the

L§
Scott Syphax
Chairman and CEO,
Nehemiah Companies

Valley Economic L .
Alliance, .

the National
Association of
Realtors, and
BizFed Institute.
The forum
drew 200
attendees
and speakers
representing
all levels of
government,
labor, housing
and homeless
advocates, and
prospective homebuyers along
with financial institutions and
developers large and small.
Syphax noted that the forum was
a rare example of diverse interest
groups coming together to seek

www.srar.com

Projected Housing Need
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solutions to California’s growing
housing crisis.

“Housing and homeownership
are public health issues,” he
said. “We’re degrading families
and diminishing community
experiences.”

He noted that his company has
helped 325,000 families into a

In California the amount of
regulation, the time it takes to
get approved, and the added fees
imperil every effort to build.

“If you’re a big developer you
have the capital to power your way
through a seven-, eight-, nine- or
ten-year process,” he said.

“But the little guy can’t get the

home over _ capital.
the last High Housing Costs and Needs Have The
ten years, Consequences banks
but of that . Cali say it’s
» Economy: Lack of housing supply costs the California econom
number $236 billon dollars annuall%l. iind g too much
amere « Poverty: When housing is factored in, California’s poverty rate is risk for
23,000 the highest in the nation. too little
were 1n » Economic Mobility: Children that grow up exposed to poverty reward.
California have a greater chance of lower economic mobility later in life. “And in
ith 1 » Environment/Transportation: As households move further from .
withronly  iops, jonger commutes raise transportation costs and pollution no section
5,000 » Health: Housing instability negatively impacts mental and physical of the
of those health, and providing housing can lower public health and social market
in Los services costs. is that
» Education: Children experiencing housing instability experience
Angeles' reduced academic outcomes. more true
And, than for
only 25 workforce housing,” Syphax said.

percent of those Californians were

California’s Residential Planning and
Development Process

Residential Planning Process

Capacity Building

Implementation

/

Development Proposals

Approval uncertainty,
lengthy processing, and

Community resistance
o STy TS

Built Units

Avdilability of financing

able to buy a new home, compared

to 43 percent of the owners in other
states. Why the disparity in number
and type of purchases? Syphax said

there’s a simple answer: “In other
states it’s just easier to build.”

Realtor® Report

Constraints

Lack of Implementation
and enforcement of

\\H‘h_-‘p'm nning IOV

Lack of resources and
capacity to implement
housing programs

Overly restrictive
development standards

Fiscaolization of land use
and other competing

Development costs

“We’ve got to do better. We’ve got
to act now. What’s
happening right now
is that people are
abandoning hope

... and they will
abandon the state.

“The real question
1s,” Syphax said,
“what are every
single one of you
willing to do about
it?”

The comment
deadline on the
state’s draft Housing
Assessment Report
is today, March 4.
Submit comments to
SHA@ hced.ca.gov.
Visit www.hcd.
ca.gov/ statewide-
housingassessment
to view the draft
report, which was
the source of the two charts on this

page.

priorifies

hiah fees

Market

March/April 2017 5



SEARCHING FOR
WAYS TO BUILD
HOUSING FASTER

BY NANCY STARCZYK, PRESIDENT, AND DAVID R. WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

LOS ANGELES IS FACING WORSE THAN A HOUSING CRISIS —
AN ENVIRONMENT WHERE WORKERS MAKING MORE THAN
§75,000 A YEAR OFTEN CANNOT EVEN FIND A HOME TO
RENT OR BUY.

“What we have is more like a
perfect storm,” said Brian Border,
a manager at Wells Fargo. “It could
lead to a collapse of the ability to
expand the economy.

“The list of issues is long,” he
said, yet “I don’t think anyone is
talking about it. It’s not
on tv or in the news.” )

Border was one of
dozens of participants
in a “Housing Our
Workers” forum
presented recently by
the Southland Regional
Association of Realtors,
BizFed Institute, The
Valley Economic
Alliance and the
National Association of Realtors.

Representatives from housing,
urban development, city
leadership, finance, public health,
neighborhood councils and other
organizations met to try to forge a
strategy on how to develop more
housing, especially housing within
the financial reach of typical
wage earners and professionals.
Statewide the 80,000 homes built
each year are at least 100,000 units
short of what’s need to meet natural
demand.

Participants in each of multiple
breakout groups offered their
findings, their ideas on how to
proceed. Those findings included
the following:

* Home ownership is an essential
cor-nerstone of community pride.

* Housing supply is not meeting
demand. Incomes are not growing
in pace with the rising cost of
homes.

* Housing needs to be developed
holistically, not in a vacuum, for a
diverse community.

* High fees, tough regulations, a

6
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protracted process make it difficult
for home developers to succeed.

* There’s value in financial
education—it enables renters to
become owners. Lenders need to
educate and incentivize first-time
homebuyers.

* Neighborhood groups and
councils should not block all
development, but give input
on feasible developments and
acceptable locations.

* There’s a disconnect between
housing stakeholders, including
a lack of time for the public
to engage with neighborhood
councils, developers, other parties,
and to get educated.

* Tighten regulations
on short-term rental
platforms, such as
Airbnb and VRBO.

* Debt-to-income
ratio is too high,
putting people at risk of
losing their homes and
becoming homeless.

* There’s a
misconception of who’s
homeless. Too many
homes are overcrowded.

* There’s a lack of
collaboration and discussion—
we need partnerships involving
neighborhood councils, businesses,
and government.

* Local government needs
to streamline the development
process.

* Regions like the San Fernando
Valley need “in-fill development”
with good planning and community

uy-in.

* Current public policy
discourages private investment.

* All-cash home purchases push
people out of the housing market.

* Living far from jobs means
workers spend more time in traffic,
more time away from family, with
less energy for work. More traffic
equals poor air quality.

* Everyone needs to be proactive,
to make their voice heard.
Advocate for better jobs and for
more housing.

March/April 2017

MILLENNIALS
FLOOD FHA LOAN
MARKET

MILLENNIALS ACCOUNTED FOR 84 PERCENT
OF CLOSED HOME LOANS IN JANUARY
WITH MORE THAN ONE THIRD OF THOSE
BUYERS RELYING ON FEDERAL HOUSING
ADMINISTRATION BACKED LOANS OFFERING
LOW DOWNPAYMENT OPTIONS.

Yet much of that activity was
in low-cost states, like Alabama
and Kentucky, not high-priced
California, which was ranked in a
recent Bankrate.com survey as the
toughest state in the nation for first-
time homebuyers.

In January, 35 percent of the
under-35 buyers used an FHA loan,
according to Ellie Mae’s Millennial
Tracker.

“It 1s not surprising to see
millennial borrowers leverage
FHA loans,” said Joe Tyrrell,
executive vice president of
Corporate Strategy for Ellie Mae,
“because they typically offer lower
downpayments and lower average
FICO score requirements than
conventional loans.”

The average millennial FICO
score in January was 724. Broken
out, the average FICO score for a
conventional loan was 748; 734 for
VA loans; and 690 for FHA loans.

Millennials who delay
homeownership will likely impact
their finances for years to come.
Real estate wealth has proven to be
a major contributor to the financial
wealth of previous generations.

U.S. homeowners captured more
than $12.7 trillion in home equity
by the end of the second quarter
of 2016, the highest since the end
of 2006, according to the Federal
Reserve.

www.srar.com
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1l
‘\ ( Providing Life Essential Services to those in Need

Ilafae of the anleg
rescue mission
A premier event to benefit The Gensis House, a residential
program of Hope of the Valley Rescue Mission that
provides housing & resources for homeless moms & kids
in the San Femando & Santa Clarita Valleys.

BRIDGL To HOME n J m

homeless services

Bridge to Home provides help, hope and change in th
Valleys to the homeless and those in need with year-round client services for
medical, dental, social services, referrals and meals. Bridge to Home also™
provides an emergency winter shelter between November and March. For
more info call 661.254.4663 or visit Bridge to Home online at
www.btohome.com

SRAR 7232 Balboa Blvd. - Van Nuys, CA 91406
Return this Registration form to Oscar Sol

F—- - - - - - - - — — — — - — — — — —

" (Tax I.D. # 95-4323748)
| Checks should be made payable to SRAR Foundation, a 501(c)3 non-profit corporation |

| For Credit Card Payment, complete the form below. Email: Oscars@srar.com, Fax: 818-786-4541 |

| Name: Phone Number: |
Address: Zip Code: |
Email:

| Visa/MC/Amex/Discover#: |
CVV Code: Exp. Date: / Total Amount $: |

Authorizing Signature:
L

B e
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The ultimate accounting
software for

My Stats CPA Report o

New Expense Recurring Import More v Summary View v 2015

W Advertising $25,288.96
M Desk Fees $5,383.00

MLS Fees $2,582.17

Mileage - Personal Auto $1552.95
W Capital Equipment $1,379.00
W Misc $1,351.97
M Lock Boxes $1,280.00
M Ofiice Supplies $1,053.57
M Training & Education $1,000.00
B Home Office $750.00
M Accountant Fees

M Meals & Entertainment

What is Realtyzam?

Realtyzam is an ultra easy-to-use accounting software built exclusively for Real Estate Agents. It
makes it super easy to track your expenses, log your mileage, store your receipts, and it instantly
generates a report that you can hand to any accountant or tax preparer to do your taxes.

Automate your accounting.

We get it...no one likes doing accounting, so we came up with a revolutionary idea...create a system
that would automatically download your transactions from your bank or credit card account and
automatically categorize them for you. This way all you have to do is go into Realtyzam every so
often (monthly, weekly, yearly, whatever) and select all your business expenses and save them all
with a single click.

Taking it a step further.

When we set out to create Realtyzam, we wanted to create something more than just an accounting
software. We wanted to create something that could help agents from a sales perspective too. So
we gave our users the ability to track their sales, including expenses and profit on each listing &
buyer, all their broker fees, their average pricing performance, and more. It even gives you a com-
plete breakdown of your sales, including your average commission, average expenses, buyer and
seller conversion rates, which lead sources generate most of your income, and so much more.

Access Your Realtyzam Benefit from the Members Login Portal on www.srar.com

Realtor® Report March/April 2017 www.srar.com




G#% 2017 Commercial & Investment Division

E d;sa!a;an
S eries

The ABC’s of Commercial Real Estate
An introduction to the practical
applications of Commercial Real Estate

Free To Attend

)

/ To Register ‘/

Education Series

_ Introduction to Leasing
An introduction to leasing retail,
office and industrial properties

January 25, 2017
9:00 a.m. - 10:30 a.m.

February 1, 2017
9:00 a.m. - 10:30 a.m.

ALL CLASSES LISTED'BELOW ARE HELD ON WEDNESDAYS 9:00 a.m.—12:00 p.m.
SRAR AUDITORIUM 7232 BALBOA BLVD, VAN NUYS, CA 91406
$25 Each, -, Take 5'Or More & Receive a Certificate of Completion*

v

Effective Commercial
Purchase Agreements
March 1, 2017

To Register

Deferring Capital Gains Through
1031 Exchange
April 5,2017

v

Overview of Commercial Real Estate
Investment Analysis
May 3, 2017

To Register

Tax & Legal Impact on
Commercial Real Estate
June 7, 2017

v

Keys to Financing
Commercial Real Estate
July 12, 2017

To Register

Effective Commercial
Lease Agreements
August 9, 2017

v

Overview of Commercial Real Estate
Investment Analysis
September 6, 2017

To Register

Due Diligence in Commercial
Real Estate Transactions
October 4, 2017

v

Property Management for
Investment Real Estate
November 1, 2017

To Register

Overview of Commercial Real Estate
Investment Analysis
December 6, 2017

v

To Register

v/

To/Register

v

To Register

v

To Register

v

To Register

PRE-REGISTER & PAY FOR 5 CLASSES AND GET 1 CLASS FREE (free classes not eligible)

Make Checks Payable to SRAR a

Q\d Return with ;his Portion to SRAR, 7232 Balboa Blvd., Van Nuys, CA 91406

$25 Per Class—Except January 25" & February 1°° *certificate of completion does not provide continuing education credits
Contact Education Department for more information 818-947-2268 or vincec@srar.com

Complete if Paying by Credit Card & Fax to 818-786-4541 or email to vincec@srar.com

Full Name

Telephone #

VISA/MC/AMEX/DISC#

Exp. Date Ccvv

# of Classes @ $25 Each $

Email Address

Signature

(please print legibly)

SouTH
IAT)

>

“»

LAND REGIONAL
10N OF REALTORS

www.srar.com
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The following Real Estate Brokers have applied for REALTOR® membership. If you have any objections to an appli

view the recommendation and render a final decision.

w the applicant. The Panel shall make

an shall appoint a panel of 3 members from the committee to
, the Board of Directors

recommends disapproval of the application

FIRST POSTING

SECOND POSTING

RESPONSIBLE REALTOR® APPLICANTS

Berﬁh Katherine
Katherine Bergh

16830 Vemuru Blvd. #100
Encino, CA. 91436

Cruz, Anita

Keller Williams Newport Beach
800 Newport Center Dr. #150
Newport Beach, CA. 92660

Dameshghi, Nilofar S.
Nilofar S. Dameshghi

23241 Ventura Blvd., Suite 217
Woodland Hills, CA.91364

Danel, Sharon

Sharon Daniel

13378 Huston St. #D
Sherman Oaks, CA. 91423

Datta, Anosuya
Cn%mde Funding
4924 Balboa Blvd #1250
Encino, CA. 91316

Franco, Daniel Alfredo
Miramar Properties

20720 Ventura Blvd., Suite 205
Woodland Hills, CA. 91364

Huberman, Doug A.

RVM Associates

611 Wilshire Blvd. #1008
Los Angeles, CA. 90071

Jackson, John Patrick
John Jackson

131 Bolam Court
Simi Valley, CA. 93065

Jeffords, Ricky Dave
Jeffords Realty

17221 Roscoe Blvd. #5
Northridge, CA. 91325

Kindt, Joan A.

Joan Kindt Real Estate
1419 Madrid Avenue
Torrance, CA. 90501

Longlax, Andres

Lonalux Realty

284 Monlrose Ave. #103
La Crescenta, CA. 91214

Makarem, Samer
Samer Makarem

22024 Larsen St. #119
Chatsworth, CA. 91311

Nisim, Rodica

Esteem Realty

20635 Venluru Blvd. Ste. 100
Woodland Hills, CA. 91364

Pirian, Maryam

M Pirian Real Estate

11693 San Vicente Blvd. #411
Los Angeles, CA. 90049

Samuels, Desiree Badr
Marathon Investments

9042 Garfield Ave. #316
Huntington Beach, CA. 92646

Teplnsky Leo
Genesis l(eulty Group
16200 Ventura Blvd. Sle #418

Aguilar, Martha

Keller illiams Realt
19 Reseda Blvd.

Northridge, CA. 91324

Arnold, GR

Elite Estates

2244 Faraday Ave.
Carlshad, CA. 92008

Ayala, Francisco

Frandisco Ayala

7136 Huskell Ave., Suite 107
Van Nuys, CA. 91406

Dixon, Johan Willem

Western States Realty
9165 Matranga Place
Sun Valley, CA. 91352

Elimelech, Sivan

Sivan Elimelech Realty
5249 Babcock Ave.

Valley Village, CA. 91607

Hovanes, Margarian
Murghunun Realty

Brand Blvd. #210
Glendale, CA. 91203

Koller, Gerald Lee
International Home Realf

16485 Laguna (unyon Rd., Suite 160

Irvine, CA. 92618

Acosta, llka Denise / Keller Williams North Valley / Porter Ranch
ﬁﬂ'ulnugu Nuri Edith / Castle Realty Pariners / Northridge

rez, Carlos R. / Hall & Chambers Real Esfate / Glen Ie
Amelchenko, Yuliya / Century 21 Peak / Woodland Hills
Angeles Manuel Kim Mendoza / Samba Technologies Corporation /

oga Park

Arungio Isaza, Cloudia A. / Rodeo Reatty /

Areola, Nadia / Keller Williams Reulty Sudlo %tudloﬁly
Asher, Viokt Skye /Wish Sotheby s Inlemtmonul Ity / Sherman Oaks
Aslanian, Krifen Lovise / Rodeo Reatty / Northi
Mayee, Naeem Realty America Group/ Woodland Hills
Attias Jr, Anthony / RR. Gable, Inc. / Simi Vall
Ayers llllendu Kay/ Keller Wiliams Reahy S Etlo(]ly/ Studio City

bk el
Baffe Paref, {9 iko / Coldwell Banker Re5|denl|ul Brokerage /

Studio Gt%

Belevich, Vital / Century 21 Peak / Granada Hills

Bellenun Marine / Bridgeline, Inc / Studio City

Ben|um|n Liza N. / One Realty Group Success / Valenda

Berman, Karen Rubin / Rodeo Reatry / Woodland Hills

Blumberg, David Saul/ Pinnode Estote Properties / Northridge

Briddle, Jennifer Brooke / Coldwell Banker / Sherman Ouks

Bruno, Curyn Lyn / Dwell California Real Estate & Investments, Inc./

Torza
Bml(e JudllhA / Keller Williams Westlake Village / Westlake Village
Cameron, Denise / Rodeo Redl lty / Studio

Curbu|ul Rivas, Kevin / Berkshire Hathaway HomeServices California

Propertis/ Chatsworth
Chawla, Arwin Singh / Keller Wlllarns Norlh Valley / Porter Ranch
Chen, Tao,/ The Okon Agency / Westlake Village
Gnu Cumeron Sooﬂ/ Berkshire Hathaway HomeSemw California

(]ymer Nmu L/ EW| 's|R. / Calabasas

Collazo, Carlos Jvier I.;ll'l'ueRecl Estate Plaza / Granada Hills

Correa, Hilda Ceron / Summit View Etates /N orthridge

Daneshmand, Mohsa/ Rodeo Really / Calobasas

Dantas, Ricardo / Century 21 Peak / Woodland Hills

De Lo Cruz, Gladys / Keller Williams VIP Properties / Volenda

Dela Torre,Sara Alexandra/ Pinnad eBlulePrﬁmes Inc/ Nonhndge

Dulay, Nicholes Patrck Leynes / Keller Williams lrr/ Northridg

Ells, usonTuylor/ RE/MAX of Santa Clarita / Newhall

Fuhmn Leonardo Jose / Reatty Executives Newhall / Santa Clarita
Fadaej, Rachel / Royas Rea / Woodland Hills

Faneli-Moracd, Tina Julia/ Rodeo Reatty / Calabosas

Il;emundezTBlus Hedor / Ce/mﬁuyﬂ Pgm/eWmdlund l}ll’l‘ls i
iizpatrick, Trenton Charles / Pinnade riies / Northridge

Franklin, Jason Seoft/ Rodeo Realty / Prﬁpe

Frazier, Rachel Alexandra/ Coldwell Bankeerlu Reohy /Valenda

Gugnon Alan Scott / Gold Star Realty / Endno

Gardo, Jesse Steven / Globul Premler Pm Inc / MISSIOII Hills

Georgiadis, Constaninos /Rodeo Vlyesll

Ghorbani Maryum/ Keller Williams Westlake Vlluge / Weslluke Village

Golojudh-Ri , Iwona Agnieszka / JohnHart Real Corp. / Glendale

Gordon, Erin Rose / Keller Williams Realty Calabasas / Calabasas

Green, Aoron Walter/ Pinnode Estate Properties/ Northridge
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Encino, CA. 91316
REALTOR® APPLICANTS

Guinasso, Tracy Leigh / Ramsey/Shilling Group/ Toluca Lake
HumplorrSlem Traey T /rmeo (alabasas
Herrera, Ruben Chris / Valley View Redl Inc/ Mission Hills
Hldulgo SandraB. / Century 21 Peak / Noodland Hill
ony / Kazz Co. Realty / North Hollywood

Holst, Trevor Kiyoshi / Pinnade Estate Propeﬂles Inc / Calabasas
Hulzler lan Broody / Rodeo Realty / Studio City
Juglelo Laura Ann / |Reolly/ Stevenson Ranch
Jarquin, Bulmaro / Oax Reaty / Reseda
Jones, Gabriel Maithew / Keller Williams Reatiy / Calabasas
Kass, Debra Ann/ Keller Wiliams Realty Calabosas / Calabosas
Kedk, Wiliam Maitheny / Buris & Associaes / Sherman Ocks
Kennedy Keda Kaluschka / Keller Williams Reatty-Studio Gity / Studio City
Kocar, Greg G. / Realty Executives / Ca Courm'y
Kotler Gndy / Sunrise Dream Realty, Inc
Ledatlom usana/ Keller Williams VIP Pmpemes/ Volenda
Lee, Do Won/ Best Realty & Invesiment, Inc / Granada Hills
Levi, Tomar/ KellerWIllarns Reolty ﬂudeIy /Studio Gity

Lo MGZI ylllo C/Lg Really Pelm(/]&.rl]ullsd
, Gera us
Lot%zun Lisa Loume / Wém

i hll/ Volenda
Lumunog, | Pamintuan /ggoldwe Bunker GreuterVulleys/ Granada Hills
Luo, Mar?qureﬂ’de/ Padfic Realtors / Agoura Hills
L Trad / NextHlome Fine Homes & Estates / Santa Clarita
Axnn , Tami / KelIerWlIlums Realty Calabasas / Calabasas

ey / iRealty / Stevenson Ranch

Munno Mldluel Amho / HomeSmart NCG Inc./ Valenda
Manzo, Guilermo/ Reu%mun/ Calabasas
Mardirous, Karlin / Keller Williams VIP Properies /Velenda
Murkowu, David H. / Elite Residential Realty / Calabasas
Mariin, Charlotte M. / Realty Executives / Newhall
Mariinez, Frank Aaron / Keller Willams North Valley / Porter Ranch
Mariirossin, (Christina / Century 21 Peak / Woodland Hills
McClure, Eizoheth A. / Berkshire Hathaway HomeServices California Properties

| Calabasas

Mendoza, Brenda / Century 21 Peak / Woodland Hills

Mendozo, Michael Damian / Infero Real Estte Services / Northridge
Meyers,Daniel Ryan / Coldwell Banker Calobosas / Calabasas

MI bul:lgsn Neil / Berkshire Hathaway HomeSenvices California Properties /

(d
Moghini, Shideh / Keller Williams Realy Culubusus/ Colabosas
Montez, Alberto / 1st Point Realty / Sherman Qal
gllhoum , Jak lls Berkshire Hathaway HomeServices California Properties /
Movshovnz, Kefir / M & M Finandal Services / Endno

dnzgshlmu Miriam / HomeBased Realty / Vulenuu

ls, Peter R. / Pinnade Estate Properties /

Nunez, Fredy Parido / San Femando Realty Int/ Sun Fenando
Olafsdott; Anna/ Reuly /Newhall
Pearson, Anneﬁe Cemury 2 Hllhop/ Simi Valley
Perdido, Sa ndsco / Secured Asset Realy / Lancaster
Perez Puulu c/ Keller Williams VIP Properiies / Valenda

Pollodk, Larry Steven / Pinnade Estate Properties, Inc. / Calabasas
Ramos, Alberto / Keller Williams North Valley / Porter Ranch
Reyes, Oscar G./ Century Properties & Funding /Van Nuys
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Mirolla, Michael Anthony
Michael Mirolla

3 Orion Ave.
North Hills, CA. 91343

Paulino, Donald U.

Excel Credit and Financial Services, Inc.
9836 White Qak Avenue #105
Northridge, CA. 91325

Perkins, Terg

Alpha West Properties

10415 Larwin Ave. #4

Chatsworth, CA. 91311

Reaves, Victor

Elite International Real Estate, Home Loans
and Escrow Inc.

10238 Woodley Ave.

North Hills, CA. 91343

Roberts, Scott Alan
Scoft Roberts

7535 Penobscot Drive
West Hills, CA. 91304

Shahbazyan, Bagrat
Bussu Realty Inc.

8070 Wakefield Ave.
Panorama City, CA. 91402

Stratton Jr., Robert Allen

Stratton Industrial/Commercial R.E. Srv.
26536 Ruether Avenue, #601

Santa Clarita, CA. 91350

Rivera, Jesus Armando / JP Realty & Assodates / Van N

Rivera, Jose Samuel/ Valley View Reuliy Inc./ Mission Hi
Rodriguez-Berardini, Emanuele / Valley Homes Reatty, Inc /Santa Clarita
Rosuno Jennifer / All Valley Leasing, Inc./ Valenda

Saeed, Danish / Keller Wiliams North Vulle*{-e

Sainz, Maria de Carmen / Omeﬁ;a Realty & ndlng, InL/ Woodland H|||s
Salaun, Marie-France / Coldwel BankerQqu riies / No

Salmanson, David Paul/ Rodeo Realty/ Wood and Hills

Sum n, Vidor Kenneth / Coldwell Bambcer Qualiy Properties/

ridge
Sand1ez,M|guel / Innovate Realty / Winnetka
Sanders, Eric/ Smart Equity Rea Inc/ Endno
Santana, Marlene Efzabeth / Gold St Realty / Endino
Sarkissian, Teodik / Keller WlllannWodd Medlu Cenler /Burbank
Sauceda, Juan / Infero Real Estae e
Schnobe, Micah Jonathan / Kellar- D(lVIS Inc / Sumulll
Serban Jr, Dorian loan / Keller Wiliams Reu Culubusas / Calabosas
Seropian, ‘Aveds / Pinnade Fstote Cll
Shlfmun PiIleg,AdyBatlmu/ Keller |l||ums Reully labasas /

S|egh1ed Jonulhun Michael / Re/Max Olson & Assodites, Inc./ Westlake
Villoge
le‘)u n, Nairy / ExeanveReu & Finance / Sherman Oaks
Sto nﬁxcll Nam.y/ Century 2 | / S|m|Vc| ey

Oﬁ/Cemury l and Hills
Sullun Enuzo Mihaela/ KellerWIllumsReo Calabasas / Calabasas
Teshmsky Tora Mune/ Berkshire Hathaway HomeServices California

ries / Calol
Toleduno Doran/ Keller Williams Realty-Studio Gity / Studio Gi
Torrente, Vetmlrullm/ Berkshire Hathaway HomeServices Cali
Propemﬁ/No ri
Trimardhi, Anastasia ?lhnve (A. / Calabasas
Tomer, leg nd / Rodeo Realty / Studio
Turzuk Abby Vision Really&Asouules Inc./ Granada Hills
Dante Erin / Twelvestone Rea Servn:es Inc./Santa Carita
Vuldez Era/ 321 Peak / Granada Hill
Vusquetheromcu/ |dwell Banker Greater Valk / Granada Hills
Vick, Joshua Dale / Keller Williams VIP m Volenda
Weireter Sh erylLynn/ leo Reatty / Westlake Village
Weissman, Carmit/ Esfeem Reatty / Woodland Hills
White, William Lawrence / Centu (32] Peak /Woodland Hills
5, Robert Williams / Prov163, Real EsluteGroup /Burbank
Woods-Stadt, H Hayley / Dilbedk el Esote/ Velenda
Tajic, Nermin/ Coldwell Banker Calabasas / Calabasas
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR FEBRUARY 2017

ACTIVE INVENTORY ES CS WS SFV TOTAL __ EXT
NEW LiStiNgS ....vovevveeriiiiieieeeeeceeeee s
Total Active LiStingS........cccoeveveerrreesiieieieins
Average Days on Market...........cccccoevevevevevivenennnn,
Average List Price in Thousands ...............ccc.......
Median List Price in Thousands ................c.c........
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio .........coovevveveereicirieisccicines
EXPIFAtions ...

PENDING SALES
New Escrows Opened............cccevevececuevevevecuennnee.
Total YTD Escrows Opened..........ccccovevevvevevevecnnnae
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price..................

CLOSED SALES:
New ESCrows ClOSed...........cccovevvvevvvveeiiiiiiiisienne
Total YTD Escrows Closed..........cccceeeveveveveveeennee.
Volume of New Sales Dollars in Millions................
Volume of total YTD Sales in Millions ....................
Average Sale price in Thousands ............c.cceueveeee.
Median Sale Price in Thousands ................cccu......
COo0P SABS.....eeccieeee
Percent of COOp Sales .........coovveevevecceeeicccee
Average Days on Market.............cccccevevererircrennen.
Sales at LISt PrCE .....covvvveeececceeeeeeceeee e
Percent of Sales at List Price............cccccovvevevevennnne
Sales to Listing Inventory Ratio..........c.ccccvevvnnee.
Final Sale to New Listing Ratio ...............cccceveveene

CLOSED SALES TYPE
ForecloSure/REQ............coveveveveeeeeeeeeeeeeeeeceeveeerene
Seller CONCESSIONS .......veveeeeeeeeeeeeeee e
Short Sale
Standard ....

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR FEBRUARY 2017

ACTIVE INVENTORY EN ES () WN WS SFVTOTAL  EXT TOTAL
NEW LiStingS ....ccovovvvevereieieieseeese s
Total Active Listings........
Average Days on Market
Average List Price in Thousands ............cccccevueee.. . . . .9036........... 500.2.............. 463.7 ............ 4747 s 467.9
Median List Price in Thousands ............c.cccceceenes . . . L4985, 4100 ............. 4130............ 3749 ... 400.0
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio ........oovvevecvreeireieiceeiienee,
EXPIrations .......ccovvvvvieieeeceece e

PENDING SALES
New Escrows Opened............ccccevevveruevevevecuennnne.
Total YTD Escrows Opened...........ccccccoevevevnneeee.
New Open Escrows Average Days on Market .......
New Open Escrows Average List Price.................

CLOSED SALES:
New ESCrows ClOSEd............ccovvvvvvvvrviirirsennns
Total YTD Escrows CloSed.........cccovvvvvevevevevnenne.
Volume of New Sales Dollars in Millions............... oo 7.547........... 21.048........... 11.567 ... 9.932........ 11.960............ 62.054 .......... 40.039............ 102.093
Volume of total YTD Sales in MillionsS wveveveeiiis e, 14.313........... 35.551.......... 26.980............ 17.623......... 25438 ........ 119.905.......... 817 . 198.022
Average Sale price in THOUSANS ........o.vvveveerss ervveeen 3281, 467.7............ 4284 ............. 4318.... H24 ... 4221 ............ 533.9 i 459.9
Median Sale Price in Thousands .............coeveeen... - - - 4300, 3945 ..o 399.0........... 7.0 406.0
CO0P SAES.....vvrcreieteteeee e
Percent of COOp SaleS ......ccoveveeevercrirciccice
Average Days on Market.............cccoovvvvreieicinnne.
Sales at LiSt PriC......ccveeeccceccee e
Percent of Sales at List Price............c.ccccvvevevenneee.
Sales to Listing Inventory Ratio............c.ccceveveeee.
Final Sale to New Listing Ratio .............c.ccccevvnee.

CLOSED SALES TYPE
Foreclosure/REQ..........ccoveveveeeeeeeeeeeeees
Seller CONCESSIONS .....c.veveveeieeeeeeeee e
SOt SalB ..
Standard ...
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SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR FEBRUARY 2017

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL  SCVTOT EXT TOTAL
NEW LISINGS w.vvveveeeeeeeeeesseesssneeseeesssseensessseene 10 e T 30 18 10
Total Active Listings.. .68... B2 D
Average Days on Market ... OO I SOSNE R (O
Average List Price in Thousands.... 7091........ 9411
Median List Price in Thousands... 659.0........ 840.0

5750.......779.9
R V8 D 16.7

Average BOM Price in Thousands.
BOM to Sale Ratio..............
EXDITAHIONS w..ovveesceese v e 5

PENDING SALES
New ESCIOWS OPENed.......ccccevceeecccceecceeeerie e 19 i A8 Wi T 86 B 8199 i B8 267
Total YTD Escrows Opened.........cc....eev.. .88... ...481
New Open Escrows Average Days on Marke , Bl B0 PPN 50
New Open Escrows Average LiStPrice ... ooe

CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed .......

Volume of New Sales Dollars in Millions.
Volume of total YTD Sales in Millions.....
Average Sale price in Thousands....... 4. ..061. .o19. . . .
Median Sale Price in Thousands.............ccccccooee.... 0. ..485.0...........490.0............ 509. L5985 535, .500.0
000D SAIBS ..o . YL .26 L0
Percent of Coop Sales ...
Average Days on Market . .
Sales at List Price.............. . U4 B 85
Percent of Sales at List Price.... . .

Sales to Listing Inventory Ratio

Final Sale to New Listing Ratio .....
CLOSED SALES TYPE
FOrBclosure / REQ .......ovoccc e (I 0 1
Seller Concessions .. . 0. 0.
Short Sale.......... 0. 0.
Standard .. . 4. 230
OHNBI oo (R 0 0
SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR FEBRUARY 2017
ACTIVE INVENTORY AC ADUL c CA NE SAU VAL SCVTOT EXT  TOTAL

NEW LISHNGS vvvvvevoeeeeseeeseeesss s ervesesins 0. cvvrnnssmnees B 10 13000

Total ACHVE LISHNGS.......vvvverecvveeeeeseeeessesrennes v 0.

Average Days on Market ............ccoooceocvveecccsireees i 0 D 86 i 26 38 DT
Average List Price in TROUSANGS .....oooeevvcecvrns e 00. 4230.......406.1.....
Median List Price in ThOUSANGS ......oococcovcvvvrrns v 00. 405.0........3999.....
BOMS ..o e 0.

Average BOM Price in ThOUSANGS......oocccovvcc s e 00.

BOM 10 Sl Rati0 ....ooooee s i 00.

EXDITAHONS ..o e 0

PENDING SALES
New ESCIOWS OPENEA.....ooccveocveeeceeecereies e 0
Total YTD Escrows Opened ...
New Open Escrows Average Days on Market
New Open Escrows Average List Price ..............ooe. v

CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed .......
Volume of New Sales Dollars in Millions. 490, L T1.184... . 3. : :
Volume of Total YTD Sales in Millions..... . ..0.490. ..0.000.... 461... : . 2.033......... 3.048
Average Sale price in Thousands... . 355.0........385.8
Median Sale Price in Thousands... 355.0......... 368.0
C00p SaleS.....oovorvcn
Percent of Coop Sales ...
Average Days on Market
Sales at List Price..............
Percent of Sales at List Price....
Sales to Listing Inventory Ratio..... . 9.
Final Sale to New Listing Ratio .........c.c.oovvvrciieees e 0.0 00......... 1211

CLOSED SALES TYPE
FOrRCIOSU® / RED ..o
Seller Concessions ..
Short Sale..........
Standard .. T L2
O (R | S (S

14 Realtor® Report March/April 2017 www.srar.com




"'SMOYIS3 d3SOTI TVNLOV AdIHIA LON S30d NOILVIOOSSY IHLx

r4 1 000°‘c0Z‘1v2S
SATVS FNNTOA $ - TVLOL STINY 9102

veclL
SONILLSIT

00000NNAQNOINNONONO =D
rocodrYBrnog-AN-CO-dSa

L
% NOILONA3Y 3014d IOVHIAV $

‘6L
anos # 1v1ol SONILSIT "ON 3AILOV JNIL T73S "OAV
NOILONAIY DA - IONVHDI IDIUd - IWIL ONITI3S

........................... SVIOL
000°000'2 NVYHL IHOW
666'666'L O.L 000°000°
" 666 ‘666 OL 000'006
" 666'668 OL 000°008
666662 OL1 000002
666'669 OL 000°009
666665 OL 000°0SS
66665 OL 000°00S
666667 OL 00005
" 666'67 OL 000°00%
" 666'66€ OL 000°0SE
666'6v€ OL 000'00€
666662 OL 000'052
666'6¥2 OL 000'002
" 666'66+ OL 00008}
66662+ OL 00009+
666'651 OL 000°0V |
666'6E1 OL 000°0C}
666611 OL 000°0} |
""666'60+ OL 000°00+
00000} NVHL SS31
‘ONWVY D1dd ONITI3S

0 0’ b

L
“0Gep
ey
"'682'66 -

€0¢’ e
o9e’ el
L1G”
6Sc”

"H3aH1O0
AdVANVLS
"37VS LHOHS
“SNOISS3IONOD HAT1IS
....... 034/34NSO103HOS
3ddAl S3TVS A3SO10

R prmmm OlLvd ONILSIT M3N OL I7TVS VNI

OlLvd AHOLN3ANI ONILSIT OL1 S3TVS
7301dd LSI1 1V S3TVS 40 IN3OH3d
.............. 30I14d 1SI7 1V ST1VS
" LIMHVIN NO SAVA 3OVHAAVY
S31VS 400D 40 IN3IOH3d
...................... STVS do0o
"SANVSNOHL NI 3014d ITVS NVIAIN
........ SANVSNOHL NI 301Hd 3TVS JOVHIAY
SNOITTIN NI STTVS d1A V101 40 INNTOA

"SNOITTIN NI SHYT10a 3TvS M3N 40 INNTOA

d3sOo10 SMOYHOS3 ALA TVIOL
" d3sO10 SMOYOS3 MAN
‘§31VvS @3so10

............ 301dd 1SIT 3OVHIAY SMOHOST NIdO M3IN
1IMHVYIN NO SAVA FOVHIAY SMOHYOST NIJO M3AN

Q3IN3IdO SMOHOS3 ALA TV1O0L
.......... d3IN3IdO SMOHOS3 MAN
*S37VS ONIAN3d
......... SNOILVHIdX3
OlLlvd 31vS O1 NO9
SANVSNOHL NI 3014d W09 3OVHIAVY

""SANVSNOH.L NI 301dd LSIT NVIa3In
SANVSNOHL NI 301dd 1SIT 3OVHIAVY
" LIMHVIN NO SAVA FOVHIAY
'SONILSIT IAILOY TVIOL
"SONILSIT M3IN
HOLN3ANI 3AILOV

IV1OL ADS
6S¢ N 06¢ SOILSILVLS SITVS 1VILNIAISIH ATHLNOW
S TNS o ELERl AAYWWANS STW TVILN3IAIS3d ADS L1102 AdYNIg3ad

dOHd TVILN3AIS3H [ dOHd TVILNIAIS3H

6v¢€

a31SI7 S31143d0Hd

VILNIQAIS3YH [—

15

March/April 2017

Realtor® Report

www.srar.com



30IHd
Y vV | a i vV i
06L°LTSS 66E£°TO9YS 69¢°LTYS 058'88¢€S 060°LLES M_Nm
oo | wa | w0y | viES | g | el | meh | sers | Y| SweL | seee | oaos | Sv 651 | [0y | €aLy 6 | S9EL | B | 0% |yIOL
ol | 6601 Gpe 67 el | TSl o0 0 209l | 6191 508 1 oL | Tl L0% vle 8oLl | 6%l 6Ly 344 234
gorl | wvell | ese | e | oese | rm | oosr | oooe | cozt | eoet | se | 9sz | e | ewel | cze | wae N oesol | 9 9% | €82 AON
96 | 608l | £9¢ | w8 | 796 | vw9L | e | ze | oe6 | genl | 9 | 99 | L18 | oLEL | SEE | Oy ) seOL | ¢lel | €| L€ 120
ove | cwe | 9ov | o3 | oce8 | zor | s | s |ouse et owe | ovse | ogos | el | wee | ol | oL (T8l | &8 | bE | 1 43S
178 lzeor | eow | oser | %6 | rsor | e | o | rzs | eest | w96 | wv | oces | vl | s | e | 2% |20l | 90v | o 5NV
908 | L8l | 20v | 66b 18 | €0z | b | 95 ove | 1Sl | e | ooos | 9 | et | w0 | 6ep oL | 9zl | e | 8e nr
g8 | 9sec | e | e | ocie [weor | oew | oavs | %69 | zest | owe | ey | oger sw | we | o | 9VOL [ OSEL | 2 | €| INAP
o sz | s |o9g (6o | e | ser | ver |9t | e | oos | L9 | LOvl | €€ | ogp | CHB Bl | ¥8E | 9%t AVIN
98, | Lo8L | S0y | SIS | o9 |zelw | 9k 95 f 29 | ssslo | 69 | w8 | e8| resl | we | ap | ¢SB 6L | v9E | L2 ddv
619 9091 e 1S 09 (4] ik 189 FASS 70l 192 137 1'06 €l (973 £9¢ JAYA 6°L0L ave 09% mu_<_>_
wol | glel | oesz | e | uvs  |ewll | e | s | ees | 9% olz | v | eS| zes piz | v | 689 | 68 sz | o | Sl9 | L A 934
g9 | sozl | ez | e | ses | 9% 6z | lee | cor | €18 0z | v | 609 | 7% gz | lee | 669 | 718 gz | sse | res | g8 9z | o NV
Sn | W Sm | W Sm | W Sm | W Sn | 1w msn | aw
OL | 10A | s3vs| Isn] oL | 10A | s3wvs| 1snl| oL | 10A | sqvs| sn) oL | 10A | s3wvs| Isn] oL | 10A | s3ws | 1sn| OL | TOA | SIIVS | 1SN
Saws | $ Sws | $ SIIVS | ¢ SIS | ¢ SIS | ¢ SIS | S
% % % % % %
2102 910¢ Gl0¢e 102 €102 2loe

HLNOW A9 HINOW V101
(OANOD ® ATIAV4 FTONIS ‘SFTVS WILNIAISTH AINIGNOD)

L1021 102 SISATVYNYV S3TVS 379VHVdINOD
ATTIVA V1IHVIO VLINVS

*ONJ ‘. SYOLTVEY 40 NOLLVIOOSS Y

TVNOIDHY ANVTIHILNOS

W

www.srar.com

March/April 2017

Realtor® Report

16



REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an adverfisement is not intended as an endorsement or recommendation of the services offered.

m PROFESSIONAL SERVICES TERMITE INSPECTION

cer MOI e Leabs

THE PREMIERE ONLINE MARKETING SOLUTION
FOR REAL ESTATE AGENTS & BROKERS

\Y CALL TOLL-FREE \/'\ VISIT

+ 888-277-9779 '@ Point2.com

| LEGAL REAL ESTATE

The Law Offices of

DECLUTTER » ORGANIZE
Open Houses - Moves - Photos
Janet Fishman, Organizer
818-349-6330/213-359-0389
www.janetfishmanorganizer.com
Exp.#1 (1-1-18;

ADVERTISERS: DON’T BE LEFT OUT!

It's Your Responsibililty as an Advertiser to Keep Track of Your
Ad's Expiration Date. Send in Your Renewal One Week Prior to
Expiration Date to Guarantee Continued Exposure and Results
From Your Reatror® Report Classified Ads.

VACANT HOME CLEANING SPECIALIST
APPLE CLEANING/PAINT. FORECLOSURES, HAULING.
(661)298-2084JOHN/JUNECARPETSHAMPOO(818)929-9242

Exp. #2 (2-17)

ADVERTISERS: DON’T BE LEFT OUT!

It's Your Responsibililty as an Advertiser to Keep Track of Your
Ad's Expiration Date. Send in Your Renewal One Week Prior to
Expiration Date to Guarantee Continued Exposure and Results
From Your Reatror® Report Classified Ads.

Termite Inspection

e Fast report (fax or e-mail)

* Bill to escrow

* Free inspection if competitive bid
* All works fully guaranteed

* We will beat or meet other bid

Retrofitting Inspection

¢ Gas shut-off valve

* Water conservation
-Ultra low flow toilet
-Shower head
-Certificate of compliance

* Smoke detector

* Window safety glazing

e Carbon Monoxide Detector

‘ECO HOME SAFE, INC'.

Why | Call
Park Regency
Home!

Who: Steven Green
Years with Park Regency: 29
2016 Sales: $18.9 Million

There are so many reasons that | have stayed with Park Regency for almost 30 years. The
biggest reason is because we are like a family. The camaraderie is amazing and the support
we get from the management team here is stellar. Company President, Joe Alexander has an
open door policy and has been both a friend and a mentor to me over the years.

The daily meetings we have at Park Regency have helped me grow professionally; so
much so, that | now teach one to two classes every week for other agents where we work on
techniques such as role playing, overcoming objections and instilling confidence. We are
committed to each other’s success and realize that we are all in this together.

WWW.GROWWITHPARKREGENCY.COM

_f FACEBOOK.COM/PARKREGENCY

818-363-6116 \ 10146 BALBOA BLVD,, GRANADA HILLS, CA 91344
BRE #01231306

SLEG

Spile, Leff & Goor, LLP

16501 Ventura Boulevard
#610
Encino, Ca 91436

818.784.6899
www.spilelaw.com

REAL ESTATE

www.srar.com Realtor® Report March/April 2017 17



REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

STYI’N CONSTRUCTION, INC.

R.E.O. / Foreclosures
Email: Styln@earthlink.net

Hey Brokers - We Do It All!

* Trash-Outs

* Initial Yard Clean-Up

¢ Initial Cleaning

* Emergency Preservation
* Pool Clean-Ups

* Monthly Services

* Lead Bids

* Retrofitting Bids

* FHA - HUD Lender Requirements
* Interior Paint

* Carpet - Vinyl - tile

 Exterior Paint

No One Has Our Experience Or Billing Terms!
STYL'N CONSTRUCTION INC.
9939 Canoga Avenue Unit “J”
Chatsworth, CA 91311
www.stylnconstruction.com

Office: (818) 407-1327 Fax: (818) 407-1462

Licensed * Bonded & Insured ¢ Lic. #806623

DENNIS P. BLOGK & ASSOGIATES

The Number One Law Firm Specializing in

TENANT EVICTIONS
UNLAWFUL DETAINER

m@|_“

€ 80077 EVICT k&
(38428) B

* Guaranteed rapids filings

* No office visit required

* Free telephone consultations

* More experience than any other law firm

* Lockout Management service available

FULL COLLECTION
SERVICES

Open Monday through Saturday

$125 (uncontested plus costs)
www.evict123.com

$39 per month

100%
COMMISSION

GOLD STAR REALTY

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services
Friendly and Helpful staff

(818) 757-4567
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino

18 Realtor® Report
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TERMITE INSPECTION & FUMIGATION

NORDHAGEN AND
DAUGHTERS

EXTERMINATING
COMPANY INC.

SRAR 2002 “ AFFILIATE OF THE YEAR"

YOU'VE TRIED THE REST...
YOU DEMAND THE BEST..
PUT US TO THE TEST !!!

@ We do our OWN fumigations (No Sub-Contractor)

@ Salaried inspectors (NO COMMISSIONS)

@ FREE inspection if compefifive bid

@ (omputer generated, emailed reports
 Recommended repairs performed by our company
# Licensed, insured and bonded

800-933-7378  800-649-1922 FAX
818-886-3454  661-255-1902 FAX
661-254-2133

TERMITE INSPECTIONS & FUMIGATIONS

Affiliate member SRAR
Affiliate member REOMAC

Member PCOC (Pest Control Operators of California)
CA Reg. #PR 2861

www.srar.com
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These advertisements are published as a convenience for Realtors®® Report readers. The publication of an adverfisement is not intended as an endorsement or recommendation of the services offered.

TERMITES?

Free Competitive Bid

extenminatons

cvaexterminators.com

* Free Competitive Bids*

e Multiple Treatment Options

* Quality repairs and cost
reducing options

e VA transaction specialists

e In Business for 18+ years
CVA Exterminators is a

SCV Division Platinum Sponsor.

EXTERMINATORS PACKAGING SUPPLIES m

TAKE THE STRESS
OUT OF MOVING!

- Boxes

- Packaging Supplies

- Trustworthy Moving/
Relocation Experts

- Professional Packers

Customize your
B Qmove with

— THE Q’g {0

Proud to support SRAR. ....brings it all to you!
(661) 253-3070 877.77.BOXES
(818) 998-3070 877.77.26937
*Call for details www.theboxpro.com
_____ADVERTISING ___J ____ FINANCIAL |
Rathway/\

ASsociation of REALTORS

PRINT SHOP SERVICES

CALL US AT 818.947.2246

Make Us Your Choice For
All Your Printing Needs!
* Announcements

* Brochures
¢ Business Cards

* Flyers

* Postcards

¢ Labels

e Letterhead

¢ Color Copies

* NCR Forms
* Door Hangers

www.srar.com

Realtor® Report

eSCrowaing.

PathwayEscrow

Dianne Keefe-Bonnell, CEO
Dianne@pathwayescrow.com
(661) 705-8440

27451 Tourney Road, Suite 180
Valencia, Ca 91355
www.PathwayEscrow.com

March/April 2017

|
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Express Cash Flow

Broker & Agent Growth Solutions

COMMISSION

ADVANCES
UP TO $100,000

LISTING
ADVANCES

UP TO $3,000

' NO CREDIT CHECK
' SAME DAY FUNDING

CALL 844-818-2274
EXPRESSCASHFLOW.COM

19



CLICK HERE NOW or CALL TODAY 805.870.5407

TOVI REALTY

Internet and Technology are changing the face of
Real Estate. Stop giving away 10, 20, 30%
or more of your commissions.
Take control of your future and your success!

100% Commission
No Monthly Fee. Agent Training. Broker Support
All commisions paid directly from Escrow

EXPECT MORE. GET MORE!!!
Start Earning 100% Today

tovipartners.com

y

g
group of professionals the industry
has to offer. But how do you let clients
know that?

Tell them. Show them.
Wear your REALTOR® pin
with pride.

Only REALTORS® are members of the National Association of REALTORS®

AREA MEETING ANNOUNCEMENTS

OUTWEST Fridays

Chairperson: Cameron Byington
Phone: (747) 444-2744

Co-Chair: Ron Henderson
Phone: (818) 914-2536

Education Chairman: Ron Henderson
Phone: (818) 999-2945

Location: Weiler’s Deli

22323 Sherman Way

Canoga Park, CA 91303

Meet & Greet 8:00 A.M. - 8:15 A.M.
Time: 8:15 A.M. - 9:30 A.M.

Affiliate Networking, MLS Pitches, Caravan,
Guest Speakers

Caravan 11:00 A.M. - 1:30 PM.

http://www.outwestmarketing.com/

www.facebook.com/
OutwestMarketingMeeting/

COMM. INVST. PROP. 3" Tues of mo.

Chairperson: Brian Hatkoff, CCIM

Phone: (818) 701-7789

Web: www.commercialdataexchange.com
Time: 8:30 A.M.

Location: SRAR Auditorlum

7232 Balboa Blvd., Van Nuys

Now Includes Business Opportunities

East North  1st Thursday of mo.

Chairperson: Rudy H. Leon
Phone: 818-642-7839

Co-Chair: Daniel Villegas
Phone: 818-535-8397

Location: Lulu’s Restaurant
16900 Roscoe Blvd.
Van Nuys, CA 91406 in the back room

Time: 8:30 A.M -10:00 A.M.
Affiliate Networking, MLS Pitches, Guest
Speakers Topic for 3/2/17 Prospecting

R.E. NETWORK Fridays (expt. holidays)

Co Chairman: Bud Mauro Realtor®

Email: Budmauro1@aol.com CELL: (818) 681-3343
Co Chairman: Valerie B. Miranda, REALTOR®
Location: El Cariso Golf Club Restaurant, “The 19th
Hole”. 13100 Eldridge Ave., Sylmar CA. Exit 210
Frwy at Hubbard, N. to Eldridge, E. to Golf Club
Entrance. [TG-482 D 3]

Time: 8:30 — 9:30 A.M. - EVERY FRIDAY

SCV CARAVAN 2nd & 4th Fridays

SCV Networking Meeting
(Co-Chairperson: Dean Vincent-dean@deanvincent.com

Co-Chairperson: Louisa Henry
661-607-1684 or louisahenry8@gmail.com

Affiliate Chair: Imelda Leano- imelda.leano@movement.com
Location; Santa Clarita Sports Complex

20880 Centre Pointe Pkwy, Santa Clarita 91350

Dates: 2nd and 4th Fridays of the month

Time: 8:15 am Networking 8:45am Meeting

Cities: Group 1- 2nd Friday- Canyon Country, Newhall, Saugus
Group 2 - 4th Friday- Castaic, Stevenson Ranch, Valencia



