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NEIGHBORHOODS IN THE HEIGHTS - AN EXCLUSIVE GATED ENCLAVE

HIGHGLEN
by Brookfield Residential
Approx. 3,788 - 4,235 Sq. Ft.

4 - 6 Bedrooms | 3.5 - 5.5 Baths
From the $700,000s
888.202.3945

NEIGHBORHOODS NEAR THE CLUB - THE RESORT-STYLE RETREAT

EVERETT

by Meritage Homes

Approx. 2,724 - 3,131 Sq. Ft.

3 - 5Bedrooms | 2.5 - 4.5 Baths
From the High $500,000s
877.222.0568

MODELS OPEN DAILY 10AM TO 6PM

@ *All builders at Five Knolls cooperate with brokers. Please plan to accompany your client on the first visit to Five Knolls in order to be eligible for most referral programs. Contact
the individual builder/sales office for specific details. Plans, pricing and product information are subject to change. Square footages are approximate. Photos shown do not reflect

MONTERRA

by Christopher Homes
Approx. 3,583 - 3,858 Sq. Ft.

5 -7 Bedrooms | 4.5 - 6 Baths
From the $700,000s
661.434.4808

GRAYSON

by TRI Pointe Homes
Approx. 2,121 - 2,470 Sq. Ft.

3 - 5Bedrooms | 2.5 - 3 Baths
From the $500,000s
855.815.9100

actual homesites. Copyright © 2016 Brookfield Residential. All rights reserved. CalBRE license #00991326.

BRIGHTON

by Brookfield Residential
Approx. 3,116 - 3,470 Sq. Ft.

4 - 6 Bedrooms | 3.5 - 4.5 Baths
From the $600,000s
888.202.5370

HAYWOOD

by KB Home

Approx. 1,856 - 2,388 Sq. Ft.

3 -5Bedrooms | 2.5 - 3 Baths
From the $500,000s
888.524.6637

FiveKnolls.com 13

Brookfield

Residential
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2016 BOARD OF DIRECTORS
ELECTION RESULTS

Congratulations to the following REALTOR members
who were elected to the SRAR board of directors for a
two-year term beginning January 1, 2017:

Liliana Alfonso
Jeff Phillips
Emily M. Roberts
Fred Sabine
Daniel Tresierras
M. Dean Vincent
Gary L. Washburn

Serving the second year of their two-year term will be:

Winnie Davis

Jeff Kahn
Howard M. Katchen
Erika Kauzlarich-Bird
Bob Khalsa
Marty Kovacs
Paul Marks
Melanie McShane
Patti Petralia
Nancy Starczyk
Diane Sydell
Judy Ann Von Arb
Steve White
Cindy Wu
CONSUMER PRICE INDEXES
SEPTEMBER 2016
PERCENT CHANGE
ONE 12
MONTH MONTHS
ENDING ENDING
Sep Sep
2016 2016
Los Angeles -
Riversr;de - 1.9 0.2
Orange County
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CERTIFIED RETROFITTING COMPLIANCE SERVICES
R gometroretro.com

P

CERTIFIED RETROFITTING
COMPLIANGE SERVICES
Since 1996

¢ Water Conserving Toilets & Fixtures

¢ Automatic Seismic Gas Shut-0ff Valves
* Smoke & Garbon Monoxide Alarms

o Water Heater Strapping

¢ Sliding Door Safety Glazing

CONTACT US TODAY!
www.gometroretro.com
800.450.3660

>
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SAN FERNANDO VALLEY
MEDIAN HOME
PRICE HIGHEST
SINCE 2007

BY GINA UZUNYAN, PRESIDENT, AND DAVID R. WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

THE MEDIAN PRICE OF SINGLE-FAMILY HOMES
SOLD THROUGHOUT THE SAN FERNANDO
VALLEY DURING AUGUST CAME IN AT $625,000
— THE HIGHEST MEDIAN PRICE SINCE 2007,
THE SOUTHLAND REGIONAL ASSOCIATION OF
REALTORS REPORTED THURSDAY.

That was up 7.8 percent over a
year ago and brought the median just
4.6 percent below the record high of
$655,000 set in June 2007.

The median keeps inching higher
even as the sales taper off due to a
limited inventory and a shrinking pool
of buyers who can afford the higher
prices.

“While buyers jump on any entry
level property that is reasonably
priced, most other price ranges appear
to have stalled,” said Gina Uzunyan,
president of the 9,500-member
Southland Regional Association of
Realtors. “I’m hearing complaints

from Realtors that some sales are
being slowed by the complicated
dynamics of new disclosure rules,
making it difficult to close a
transaction.

“Personally, I’ve had buyers tell me
they are temporarily pulling out of
the market until after the presidential
elections,” Uzunyan said. “They want
to see what happens, which may be
another reason why we’re not seeing
as many multiple offers.”

The median price of condominiums
sold last month in the Valley came in
at $385,000, up 4.1 percent over a year
ago, off 3.0 percent from July, which
saw the highest median price since
July 2007. The August condo median
price was 7.2 percent below the record
high of $415,000 set February 2006.

“The days of 1,000 or 1,500 closed
escrows per month are gone,” said Jim
Link, the Association’s chief executive
officer. “The market is drifting in the
doldrums. Low interest rates and pent-
up demand keep sales going, but as
prices go higher and inventory stays
short, we’ll get an even tighter market.

“Owners who want to sell are
happy and plenty of buyers are still
interested,” he said, “yet current

market dynamics are unlikely to
change in the near future.”

The Association reported a total
of 545 single-family closed escrows
during August in the San Fernando
Valley. That was down 5.5 percent
from a year ago. June was the high
point of the year with 612 home sales,
which was the highest total since
October 2012.

Reflecting demand in entry-level
price ranges, condominium sales
picked up last month, increasing
6.9 percent to 201 closed escrows
compared to August 2015. Condo
sales increased 12.3 percent from this
July.

For comparison, at the peak of last
decade’s boom market 1,321 homes
closed escrow in August 2003 while
524 condominiums changed owners in
July 2004. The record high home sales
total of 1,648 was set in August 1988.

Santa Clarita Valley
Home, Condo Sales Slowing

Home and condominium activity in the Santa Clarita
Valley during August followed a pattern seen in other
communities in the Southland with sales down com-
pared to a year ago while posting month-to-month
gains from this July, the Southland Regional Associa-
tion of Realtors reported Thursday.

A total of 244 single-family homes changed owners in August, off
1.7 percent from August 2015 yet up 4.3 percent from last year.
Similarly, 98 condominiums closed escrow; off 19.0 percent from
12 months ago, but up 4.3 percent from this July. Sales peaked this
June when 265 homes and 127 condominiums sold.

“There are still plenty of people who want to buy a home,
especially here in Santa Clarita,” said M. Dean Vincent, president
of the Santa Clarita Valley Division of the Southland Regional
Association of Realtors. “Yet like other regions, rising prices, while
beneficial for sellers, pose affordability issues for buyers.

“The very tight inventory pushes prices higher,” he said, “but
the pace of price increases will continue to slow until more people
can afford to buy.”

The median price of homes sold last month was $539,000, the

Realtor® Report

Association reported. That was up 3.1 from a year ago, yet oft 3.8
percent from this July, which at $560,000 was the highest median
price since September 2007. The record high median home price
of $643,000 was set in April 2006.

The median price of condominiums that closed escrow during
August was $347,500, which was 6.9 per-
cent higher than August 2015 and 5.0 per-
cent ahead of this July. The highest condo
median reported since the market downturr
was in May with a median of $349,500,
which was 12.5 percent below the record
high of $397,000 set in January 2006.

“Sellers are in a good position, though
the lack of inventory for a replacement
home keeps many from listing their home
for sale, and there are plenty of buyers
who are very interested in buying in Santa
Clarita,” said Jim Link, the Association’s
chief executive officer, “but as prices inch higher and inventory
stays low, we'll see an even tighter market. To win a home, buyers
will need to make a decision the moment their Realtor finds a
suitable candidate,” he said. There were 623 active listings at the
end of August, down 7.7 percent from 12 months ago. At the cur-
rent pace of sales, that represents a low 1.8-month supply.

\ I \
M. Dean Vincent, President,
Santa Clarita Valley Division
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LOFTY PRICES,
DOWN PAYMENTS,
STYMIE RENTERS

BY GINA UZUNYAN, PRESIDENT, AND DAVID R. WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®
MISCONCEPTIONS ABOUT HOW MUCH OF ADOWN
PAYMENT IS NEEDED TO BUY A HOME COULD BE
UNNECESSARILY DELAYING SOME QUALIFIED
RENTERS FROM ENTERING THE MARKET.

Add in affordability concerns,
especially here in California’s tiber-high
priced home market, and it’s encouraging
that a solid majority of renters — fully
68 percent — still believe now is a good
time to buy. The National Association
of Realtors Housing Opportunities and
Market Experience found that 78 percent
of homeowners and 60 percent of renters
said it’s a good time to buy. That’s down
from the inaugural survey in December
2015 when 68 percent of renters said it
was a good time to buy.

Lawrence Yun, NAR chief economist,
said it’s clear the ongoing run-up in home
prices and severe inventory shortages
in a large portion of the country and
locally are hitting the consumer psyche —
especially among renters.

“This summer’s historically low
mortgage rates injected some additional
demand into the market, but the dearth of
homes for sale continues to keep a lid on
sales, but not prices,” he said.

“Given the stiff competition and limited
homes available at the lower end of the
market, it’s not surprising at all that those
under the age of 34 and in the West are the
least confident about it being a good time
to buy.”

Very affordable mortgage rates and

Education Committee

Commiitted to Life-Long Learning

The education committee of the Southland Regional Association
of Realtors provides its 9,500 members a jam-packed menu
listing dozens of lunch & learns, continuing education courses,

MLS rules ses-
sions, and license
renewal classes.

To advance a career,
to gain more poise, to
seize what is offered,
Daniel Tresierras,
the 2016 chair of the
committee, states the
obvious: “First, you
have to take action
and get involved.
“My objective for
this committee, and
in my life, is to be
a life-long student,

. e

™

strong job gains among young adults
should be translating to a higher rate of
homeownership. They’re not, and as a
result, sales to first-time buyers remain
stuck below a third of all sales.

This quarter’s HOME survey also found
that awareness of low-down-payment
mortgage options was scarce across all
ages, income brackets and education
levels. Fewer than 20 percent in each
group indicated that they need 10 percent
or less to finance their home purchase.
Those ages 65 and older and under the age
of 35 were the most likely to believe that
they need more than 20 percent.

Some may not realize there are

mortgage financing options available that
do not require a 20 percent down payment,
which would be north of $100,000 in parts
of Southern California. In fact, most first-
time buyers put down much less. In the
35-year history of NAR’s Profile of Home
Buyers and Sellers — the longest-running
survey series of national housing data —
the average median down payment has
been 5 percent for first-time buyers.

Creditworthy prospective buyers should
know that many lenders now offer safe,
sustainable loans with as little as 3 percent
down, and obtaining a mortgage isn’t as
difficult as it was in the immediate years
after the economic downturn.

Sellers and Buyer Face Similar Hurdles

There are plenty of people who want to buy a home throughout Los
Angeles and especially here in the San Fernando and Santa Clarita
valleys. So why is inventory still so tight? Shouldn’t owners be eager
to tap swelling equity and take advantage of rising prices?

It turns out that prospective sellers face similar inventory and financial obstacles

as prospective homebuyers.

“Realtors are reporting diminished buyer traffic because of the scarce number of
affordable homes on the market,” says Lawrence Yun, chief economist of the Na-
tional Association of Realtors. “The lack of supply is stifling the efforts of many
prospective buyers attempting to purchase while mortgage rates hover at historical
lows.” Similarly, sellers hesitate to list also because of the lack of inventory, along
with a multitude of other reasons, including: Some would-be sellers need to keep
working and need to stay close to their job. More households today have multiple
generations living under one roof — out of necessity. The lingering effects of the
Great Recession mean selling to buy a smaller home, as past generations did, may
have to be cancelled or delayed. On top of that, low interest rates tempted many
current owners to refinance their home, making it even more challenging to buy a

Front row, left to right: Em Roberts, committee vice chair Kristen Kalski, com
Cindy Wu. Middle Row: Terri Weeks, Joe Engle, Anita Martin, Jerry Rosenfeld. Back Row: Ken Dorfman, Steve Peterson, Barry

replacement residence after they sell.

Despite resale prices that hover just below the highs of last decade’s boom mar-
ket, even owners with plenty of equity face the same reality as would-be buyers —
an exceptionally tight inventory. If they can't find a replacement home they like, or
one they can afford, some sellers decide to stay put, at least for the time being.

always learning,” he said. “The more you learn, the more you earn and the
more self-confidence you'll have.” Tresierras believes SRAR committees and

Kessler, Lauretta Martin, Shawn Halahmy.

www.srar.com
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s - -
mittee chair Dan Tresierras, Melanie McShane,

its members “are the right people to be around” and believes it’s important to
“associate with positive, goal-oriented, like-minded people who encourage and
inspire you.” Dedicated volunteers, long-serving committee members and sup-
port from SRAR staff professionals ensure the committee fulfills its mission.
The educations committee’s primary objective is to keep membership ahead

on the learning curve,
especially as it relates
to trends, current real
estate best-practices,
and technological
advances sweeping
the industry.

Through planning
and a visionary pro-
cess, the committee
forges future educa-
tional initiatives that
benefit every SRAR
members, but only if
each members first
decides to take action
and get involved.
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AFFORDABILITY
TOPS

LIST OF REALTOR
MARKET CONCERNS

BY GINA UZUNYAN, PRESIDENT, AND DAVID R. WALKER

SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®
DECLINING HOUSING AFFORDABILITY TOPPED
LACK OF INVENTORY AS REALTORS' TOP CONCERN,
WITH26 PERCENT STATING THEY WERE CONCERNED
ABOUT LOW HOUSING AFFORDABILITY, AND 19
PERCENT INDICATING THEY WERE CONCERNED
ABOUT ATIGHT HOUSING SUPPLY.

Realtors locally and throughout California
also expressed concern in a recent survey
about inflated home prices/housing bubble, a
slowdown in economic growth, lending and
financing, rising interest rates, and policy
and regulations.

The California Realtors responding to
the August Market Pulse Survey compiled
by the California Association of Realtors
expressed opinions on multiple topics,
including:

 After reaching an all-time high of 38
percent in May, the share of homes selling
above asking price dropped to 29 percent

- /[ i

in August, up from 27 percent a year ago. |

The share of properties selling below asking
price dropped to 41 percent from 48 percent
in August 2015. The remaining 30 percent
sold at asking price, up from 25 percent in
August 2015.

* For homes that sold above asking price,
the premium paid over asking price rose to
10 percent, up from 7.8 percent in July and
8.2 percent from a year ago.

* The 41 percent of homes that sold

3+ Offers Higher in $200k & $1M+ Price Categories
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12 percent below asking price in August,
which was down from 14 percent in July
and up from 11 percent a year ago.

* More than six in 10 of properties — 62
percent — for sale received multiple offers in
August, down from 66 percent in July and
up from 58 percent in August 2015.

* The average number of offers per property
remained at 2.8 in August, unchanged from
July and up from 2.4 in August 2015. The
year-over-year increase is likely due to a
greater proportion of properties that received
three or more offers — from 32 percent a year
ago to 42 percent in August. Homes priced

between $200,000 - $299,000 saw the most /T———

significant increase in three or more offers
compared to
a year ago,

&\
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SRAR IS COLLECTING TOILETRY DONATIONS!
FOR HOPE-OF THE VALLEY

RESCUE MISSION
VAN NUYS HELP CENTER

The Van Nuys Help Center specializes in unique services. This location provides showers,
hot meals, clothing, computer training, and case management services for the homeless.

® W

-

Donate your travel size toiletries at SRAR
in Van Nuys and Santa Clarita
during business hours.

WHAT WE ARE LOOKING FOR:
Hotel Shampoos & Conditioner * Lotions * Soaps
Body Wash * Toothbrushes ¢ Toothpaste * Deodorant
Razors * Shave Gel * Make-Up & Skin Care Samples
‘ Hotel Sewing Kits * Combs * Wash Cloths ¢ Nail Clippers, Etc.

O

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS, INC.

Donations will be collected and delivers to the Van Nuys Help Center in October.

primarily due
to their better
affordability.

* In a sign
of slowing
market

activity, [sw

'SOURCE: CALIFORNIA ASSOCIATION OF REALTORS® Market Pulse Survey

nearly a third — 31 percent — of properties
had listing price reductions in August, up
from 26 percent in July and 30 percent from
August 2015.

» Realtors were the least optimistic in
August since C.A.R. began tracking this
data in January 2014. Realtor optimism of
market conditions over the next year has
been waning for the past few months and
is now barely in positive territory at an
index of 51, down from 52 in July and 58
in August 2015.

Affordability Tops REALTORS®’ Biggest Concern

Decline in housing affordability
Lack of Inventory

Inflated home prices

Slow down in economic growth
Housing bubble

Lending & financing

Rising interest rates

Policy & regulations

Q:Whatis your

bigge:
CE: CALIFORNIA.

Changes to Condo Rule Urged

When the “Housing Opportunity Through Modernization
Act” was signed into law earlier this year, the Department
of Housing and Urban Development was given notice that
they had 90 days to weigh in on regulations related to
Federal Housing Administration financing for condomini-
ums before changes automatically went into effect.

In response to H.R. 3700, HUD Tuesday released a proposed
rule on condominiums that includes positive changes, like a
return of spot loans and an extension of the certification period,
but also includes a proposal to set owner-occupancy rate require-

ments within a range of 25 percent to 75 percent. This is despite

a 35 percent requirement laid out in H.R. 3700.

Realtors praised sections of the rule, but remain concerned
about the possibility of an overly high owner-occupancy thresh-
old. Less than 10 percent of all condos are FHA certified, which
means much more needs to be done.

Realtors were disappointed that HUD chose to defer the

owner-occupancy decision, but said they will work with HUD

&
directly and through comment to establish a data-driven thresh-
old.
Realtor® Report October/November 2016 www.srar.com



2017 — MORE SALES, MODEST PRICES HIKES

BY GINA UZUNYAN, PRESIDENT, AND DAVID R. WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®
HOME SALES HAVE BEEN FLAT THIS YEAR
COMPARED TO 2015, BUT THE OUTLOOK FOR
2017 1S SLIGHTLY ROSIER, WITH MORE SALES
PREDICTED EVEN AS THE ONGOING SHORTAGE
OF HOMES FOR SALE AND PRICES TOO HIGH FOR
TOO MANY FAMILIES TO AFFORD WILL CONSTRAIN
OVERALL MARKET ACTIVITY.

That’s the word from the recent
market forecast by economists at the
California Association of Realtors.

“Next year, California’s housing
market will be driven by tight
housing supplies and the lowest
housing affordability in six years,”
said C.A.R. President Pat “Ziggy”
Zicarelli, who is also a leader and past
president of the Southland Regional
Association of Realtors. “The market
will experience regional differences,
with more affordable areas, such as
the Inland Empire and Central Valley,
outperforming the urban coastal

Multiple Listing Service Committee

centers, where high home prices and
a limited availability of homes on the
market will hamper sales.

As a result, the Southern California
and Central Valley regions will see
moderate sales increases, while
the San Francisco Bay Area will
experience a decline as homebuyers
migrate to peripheral cities with more
affordable options.

The statewide forecast sees a modest
increase statewide in existing home
sales of 1.4 percent next year, up
slightly from the projected 2016 sales
total.

Sales in 2016 will be virtually flat at
407,300 existing, single-family home
sales, compared with the 408,800 pace
of homes sold in 2015.

Interest rates are expected to remain
highly favorable for buyers and
owners refinancing existing loans. The
average for a 30-year, fixed mortgage
interest rates will rise only slightly
to 4.0 percent in 2017, up from 3.6
percent in 2016, but will still remain at

Enhancing the ‘Life Blood’ of Real Estate

It's not an exaggeration to say the Multiple Listing Service Committee’s
decisions impact every member of the CRISNet service of Southland
Regional Association of Realtors, every homebuyer, every seller.

That’s because the MLS committee is charged with nourishing the “life-

blood” of
many residen-
tial real estate
transactions.
“The one
thing our
member
participants
need is ac-
curate data,”
said commit-
tee chair Bud

ok Y-
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historically low levels.

The California median home price
is forecast to increase 4.3 percent
to $525,600 in 2017, following a
projected 6.2 percent increase in 2016
to $503,900.

That represents the slowest rate of
price appreciation in six years.

“With the California economy
continuing to outperform the
nation, the demand for housing will
remain robust even with supply and
affordability constraints still very
much in evidence,” said C.A.R. Vice
President and Chief Economist Leslie
Appleton-Young.

“The net result will be California’s
housing market posting a modest
increase in 2017,” she said. “The
underlying fundamentals continue to
support overall home sales growth, but
headwinds, such as global economic
uncertainty and deteriorating housing
affordability, will temper stronger
sales activity.”

complaints regarding the accuracy of the data submitted by MLS users.
Ensuring the accuracy of listing information processed by CRISNet is
vital to all real estate professionals and members of the public who count
on the MLS to be accurate and up-to-date, unlike far too many other
Internet services that fail to correct, edit, revise, or purge old data.
“It is an ongoing effort to continually provide listing data on which
everyone can rely,” Mauro said. “It is an important and worthwhile effort

to volunteer
my time to
benefit the in-
dustry, buyers
and sellers,”
he said.

“It feels
good,” he said,
“to see our
committee’s
efforts to pro-
vide accurate

Mauro | e L Z : information
The com- S 3 : come to frui-
Seated, left to right: Rich Pisani, vice chair, Bud Mauro, chair, M. Dean Vincent, Marty Kovacs, board liaison; Middle row: Antonio Vaziri, Irene Reinsdorf, tion.”

mittee also
must review

Events & Community Relations Committee
Awareness, Compassion, Understanding

“Let’s face it,” said Angela Parekh, “planning an event

is hard work.” Yet the chair of the Southland Regional
Association of Realtors’ events and community relations
committee was quick to add ... “and also fun.”

That’s the spirit Parekh and the 21 members of this vital committee
bring to each challenge. What makes planning events special fun is
that they wind up uniting the Association’s 9,500 members while
often benefiting the local communities that Realtors serve.

“Our committee is important because through this committee
we fuse as one,” Parekh said. “All other committees support us and
enjoy our events. It becomes time to help and have fun!”

The events committee is one of multiple standing SRAR com-
mittees, plus additional special committees, including the finance
and executive committees, and the 22-member board of directors.

Like all committees, events has a special, targeted mission that
extends beyond the obvious tasks of planning a variety of events to
benefit and educate real estate professionals.

Basic projects include an annual Realtor EXPO that collects
together dozens of experts, companies and services that aid in the
home buying or selling process. Typically more than 600 Realtors

www.srar.com

attend the EXPO.

But throughout each year there are a multitude of educational
classes and seminars offered on a wealth of topics that dissect and ana-
lyze every phase of a residential real estate transaction. These are the

Sitting, left to right: Carole Parker, Angela Parekh, committee chair, Sylvia Hanna.
Second row: Teresita Perez, Sandra Trowanosky, Vilma Letosky, Noli Reyes, Carlos
Ruiz. Last row: Lance Marks, Steve Peterson, David Garber. Committee members not
pictured include: Gary Warschaw, vice chair, Rana Linka, director liaison, Joe Engle,
Howard Katchen, Kim Kemhadjian, Lela Leong, Anita Martin, Andre Mendez, Marlen
Videz, Amy Wiles, and Tiffany Coie-Zerg. SRAR staff: Michele Gerhard and Oscar Sol.
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Diane Sydell, Sandra McDuffie, Kimberly Jones, Shawn Halahmy, Dawn Reavis, Terri Soldinger, Vilma Letosky, Vida Monify. Back Row: Michael Regilio,
Rana Linka, Quresh Bandukwala, Hosep Stepanian.

meetings of minds that enable Realtors to provide invaluable services,
even in this modern age where some people think if they can search
the Internet they must know it all. Beyond these fundamental yet es-
sential offerings, the events committee strives to “promote awareness,

compassion and understanding,” Parekh stressed.

“Awareness” through public events such as the first-time Home-
buyers’ seminar set for Saturday, Oct. 15, or events designed to let
senior citizens know their home can provide more benefits than
just a roof overhead.

“Compassion” though annual food drives and Christmas parties
for local school kids who might not otherwise get much if any-
thing from Santa Claus and cash grants for first-time homebuyers
who need every penny to buy a home and pay closing costs.

And “understanding” through several events throughout the
year — a recent “paint night” and casino event, for example — that
are fun, social activities designed to raise funds for the Associa-
tion’s charitable foundation, which contributes to homeless shelters
and assists mothers with children who need a place to live.

“This committee brings Realtors and the community together,”
she said, noting that none of the events are possible without the
help of volunteer committee members and a dedicated profes-
sional staff. “As a Realtor, the time I spend is priceless,” she said. “I
feel an inner satisfaction knowing that I am part of an important
organization.”



GOLDEN STATE SALES TICK UP SLIGHTLY

BY GINA UZUNYAN, PRESIDENT, AND DAVID R. WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

STATEWIDE SALES OF EXISTING SINGLE FAMILY
HOMES TICKED UP SLIGHTLY DURING SEPTEMBER
EVEN AS RISING PRICES AND ATIGHT INVENTORY
CONTINUED TO LIMIT ACTIVITY LOCALLY AND
THROUGHOUT THE GOLDEN STATE.

The September tally was up 1.3 percent
from the 420,360 sales in August and rose
a 0.8 percent compared to a year ago.

Home sales remained above the 400,000
pace for the sixth straight month, and the
year-over-year increase was the first since
January, the California Association of
Realtors reported.

single-family detached California home
was down 2.3 percent in September to
$514,320 from $526,580 in August.
September’s median price increased

6.1 percent from the revised $484,670
recorded in September 2015.

The median sales price is the point
at which half of homes sold for more
and half sold for less; it is influenced by
the types of homes selling, as well as a
general change in values. The monthly
price decline is primarily due to seasonal
factors.

Here in the San Fernando Valley the
Southland Regional Association of
Realtors reported the 562 homes that
changed owners during September had a
median price of $620,000, a jump of 11.5
percent compared to 12 months ago and
the sixth consecutive month that saw the

percent below that high point.

“While demand remains strong for
lower-priced homes, which are more
inventory constrained, sales of homes at
the higher-end have slowed significantly,”
said C.A.R. Vice President and Chief
Economist Leslie Appleton-Young.

“For example, sales of properties priced
between $2 million and $3 million,

which are the least inventory constrained,
grew by high double-digits in 2014 and
2015, but the pace has slowed down to a
negligible 0.2 percent increase through the
first nine months of this year.”

Current home prices in the state are still
13.5 percent below their previous peak,
though most parts of the San Francisco
Bay Area have already reached new all-
time highs.

Statewide active listings continue to

“While higher sales both on a monthly
and an annual basis is a glimmer of good
news, with most of the home-buying
season behind us for 2016, it’s not enough
to tip the scales for an increase above
2015’s sales pace,” said C.A.R. President
Pat “Ziggy” Zicarelli. “With listings
continuing to decline and demand still
strong, especially at the lower end of
the market, affordability will remain a
challenge for would-be buyers.”

The statewide median price remained
above the $500,000 mark for the sixth
straight month, with minimal signs of
cooling down outside of a few select
markets.

decline, falling 3.1 percent from August
and 4.9 percent from a year ago. The year-
over-year listings decline is the highest
since January 2016.

home median exceed the benchmark of
$600,000.

Though still rising at a moderate pace
even as affordability limits the pool of
buyers, the San Fernando
Valley median price was 5.3 - : .
perce}tllt below tF})le record high
of $655,000 set in June 2007. e

The price of condominiums e s
sold locally during September ° W Y
was $375,000, up 8.4
percent from a year ago. The =3
condominium local record !
high of $415,000 was set 4 AfS A
in February 2006, with the / a0

. The median price in the
y.  Central Valley region
). increased 7.8percent
)} 10$289,600. Sales
4 ex\slmgvs\nile family
homes in the region
increased 1.7 percent
from last year.

In Southern California
the median price of
) single family  homes
)/ increased 5.6 percent

$487,600and sales

increased by 3.4 per-
cent from last year.

The median price of an existing,

Commercial and Investment Division
Ten Specialized Classes
Down, Two to Go!

By John Shamoun, Chair
SRAR Commercial and Investment Division

The primary mission of the Commercial and
Investment Division is to support members of
the Southland Regional Association of Realtors
who are involved in
the highly special-
ized commercial

real estate field by
developing educa-
tional and marketing
opportunities.

That mandate manifests

itself in three areas of

focus:

* Member educational

classes;

* Monthly network-

ing meetings covering

relevant and hot button

real estate issues, and;

* Commercial real estate

events. The division

had a full calendar of

educational sessions this

year with 10 classes completed to-date and two to go.
These offerings can be introductory classes, where

attendees learn how to write solid commercial contracts,

to the details and intricacies of commercial lending, bank-

ruptcy, 1031 exchanges, and a variety of complex subjects

Seated, left to right: Brian Hatkoff, Dan Tresierras,

Realtor® Report

September condo median 9.6

related to commercial real estate.

For example, the class offering this month is “Property
Management for Investment Real Estate” and in Novem-
ber an “Overview of Commercial Real Estate Investment
Analysis.” Instructors are seasoned, active real estate
practitioners who have been in the business for decades.
Each class is three hours and held once a month.

Monthly networking meetings are held every third
Tuesday of the month at SRAR’s headquarters on
Sherman Way in Van Nuys. These gatherings offer an

o "

opportunity to network with and learn from a real estate
professional on a topic that is in the news and relevant to
commercial real estate. Attendees also get to pitch property
listings and ask for “wants”— people who are looking for
a property. Affiliates also attend the monthly networking

meeting, including representatives of lending, title, escrow,

eather Boren, Vice Chairan, Sue Horowitz, Barry Judis. 2nd Row: Gina Uzunyan, SRAR
President. 3rd Row: Larry Margo, Amanda Etcheverry, Lauren Greer, John Shamoun, Chairman, Amie Garfinkel, Keller Hopkins. 4th Row: Bob
Khalsa - Liaison, Howard Fudenberg, Kristen Kalski. Not pictured: Jerry Rosenfeld

October/November 2016

property management, and insurance companies. This is a
great opportunity to meet other professionals and network.
The Division also holds two big events every year:

* Commercial Day, which typically is held in the first
half of each year, brings together leaders in commercial
real estate to speak about trends and topics washing over
commercial real estate. Practitioners come from, CCIM,
CBRE, Cushman and Wakefield, illi, Colliers, KW Com-
mercial, to name a few.

* The Risk Management Event typically is held in the
fall and attracts many
attendees. This event
is more focused on
key industry issues.
The panel at this
year’s event focused on
“Resilience by Design,”
which covered the far-
reaching impact of the
City of Los Angeles’
new earthquake retrofit
ordinance.

Commercial real es-
tate, like most service
industries, is built on
knowledge, educa-
tion, and networking.
The Commercial and
Investment Division
of the Southland
Regional Association
of Realtors strives to offer something that members can
apply in everyday situations and to start networking. Real
estate is knowledge driven. Careers depend on building
long-lasting relationships. The Division's offerings are a
great starting point to build a network and a career. Attend
an event. To learn more, visit commercial.srar.com.

www.srar.com
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For just $25, you could make a child’s Holiday dreams come true!

Each year, with support of the SRAR Charitable Foundation, SRAR selects children from a local school in a low-income
area of the San Fernando Valley to give them a memorable and happy Holiday experience.

In December up to 80 children will come to the SRAR office in Van Nuys where they will be treated to a
delicious lunch, a visit from Santa Claus, and presented with gifts that they can share with their family.

You can help spread the Holiday cheer by sponsoring one of these children. Take a moment to sponsor a child today! Your
sponorship is tax deductible. SRAR Charitable Foundation 501c3 #95-4323748

Name: # of Children to Sponsor at $25 each:

Tel #: Email:

Do you prefer to sponsor a child anonymously? DYES DNO

Do you prefer to sponsor a child in someone else’s name? |:|YES |:| NO
If yes, please provide the name:

To sponsor by credit card, complete the information below. Checks may be made to ‘SRAR Foundation’ and sent to
Oscar Sol at 7232 Balboa Blvd. Van Nuys, CA 91406.

CCt: Expiration Date:

Name as it appears on card: Total Amt to be Charged:

Signature to authorize charge:

Completed forms with credit card information may be faxed to 818-786-4541. If sponsoring by check, please send form along with check by mail

www.srar.com
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II be forwarded to the applicant and to the Chairman of the Membership Committee to ascertain that the complaint comes within the purview of the 7 point criteria established by the National Association of Realtors'

not, the complainant is nofified and the applicant is admitted to membership. If it does, the Membership Committee Chairman shall appoint a panel of 3 members from the committee

received, the complaint

view the applicant. The Panel shall make its recommendation to

the Membership Committee, which shall then forward its recommendation to the Board of Directors. If the committee recommends disapproval of the application, the Board of Directors will review the recommendation and render a final decision.

RESPONSIBLE REALTOR® APPLICANTS

FIRST POSTING SECOND POSTING
Barash, Vadim Provencio, Daniel Arboleas, Hector Hawthorne, Timothy Roger
Vadim Barash Daniel Provencio Casa Feliz Realty Trilogy Partners, Inc.

10066 Melinda Way, #3

26422 Kipling Place
Northridge, CA. 91325

Stevenson Ranch, CA. 91381

Constante, Linda Margaret
Linda Margaret Constante

21550 Oxnard St. 3rd Floor
Woodland Hills, CA. 91367

Rainbolt, Audrey E.

Keller Williams North Valley
19300 Rinaldi Street, Ste. L
Porter Ranch, CA. 91326

Farahmand, Afrasyab

Ark Realty

6141 Debs Ave.
Woodland Hills, CA. 91367

Schultz, Terry Ann

Terry Schuliz

15851 Blackhawk St.
Granada Hills, CA. 91344

Hernandez, Sergio Shersher, Roman

Imperio Realty Parkway Estate Properties, Inc.
12945 Kelowna St. 5124 Nestle Ave.

Pacoima, CA. 91331 Tarzana, CA. 91356

Judd, David Anthony Terzyan, Hayk

RealHome Services and Solutions, Greenstreet Partners

Inc. 924 E. Green St., #210

3020 Old Ranch Parkway, Suite Pasadena, CA. 91106
300

Seal Beach, CA. 90740 Townes, Scott Bainbridge
Genesis Residential Realty, Inc.
20 Pacifica Ste. 450

Irvine, CA. 92618

Poissant, Richard Paul
Richard Paul Poissant
17843 Malden St.

Northridge, CA. 91325

17232 Nordhoff St.
Northridge, CA. 91325

23 Corporate Plaza Suite 150
Newport Beach, CA. 92660

Orillo, Marc

West Coast Realty Group
100 N. Brand St. #421
Glendale, CA. 91203

Brown, Russell B.

RBB Realty, Inc.

22030 Lopez Street
Woodland Hills, CA. 91364

Rogow, Barry Manfred
Barry M. Rogow
24731 Calle Cargo
Calabasas, CA. 91302

Schultz, William H.

William H. Schultz

32123 Lindero Canyon Road #203
Westlake Village, CA. 91361

Chubay, Alina Vaserman
Omega Realty & Lending, Inc.
21241 Ventura Blvd. #173
Woodland Hills, CA. 91364

Cogbill, Dennis Michael
Deluxe Realty Corporation
22127 Viscanio Road
Woodland Hills, CA. 91364

Cohen, Rachel

All City Real Estate Loans
12363 Sylvan St.

North Hollywood, CA. 91606

Cude, James Randall
Randy Cude, Broker
27451 Tourney Road Suite 200
Valencia, CA. 91355

REALTOR® APPLICANTS

Abedi, Notalie Vidky / Pinnade Estate Properties / Northridge

Abedi, Soheil / Burts & Assodates / Sherman Oaks

Aceves, Rachna Sharma / Coldwell Banker / Sherman Oaks

Anderson, Daniel Anthony / Keller Williams Westlake Village / Westlake Village
Azima, Farbod / Dilbedk Real Estate / Calobasas

Baquer, Nora N. / Cedar Grove Reatty / Adeta

Bamett, Sean / Berkshire Hathaway HomeServices California Properties / Sherman Oaks
Bedgood, Anthony / Kellar-Davis, Inc./ Santa Clarita

Brown, Ashley E. / The Virtual Reatty Group/ Irvine

Campos, Wilton David / Progressive Reatiors / San Femando

Chalumyan, Narine / Century 21 Peak / Woodland Hills

(Checa, Alain James Ebreo / Keller Williams VIP Properties / Valenda

Chung, Yumi / Keller Williams Realty Calabasas / Calabasas

Coward, Jack Alexander / Keller Williams World Media Center / Burbank
Damavand Elizabeth Koroghli / General Realty Group, Inc. / Sherman Oaks
Davila, Cesor / Bella Vista Estates Real Estate Group / Northridge

Dole, Marion Jane Kramer / Pinnade Estate Properties, Inc./ Northridge
Doust, Shohreh Akhlagh / Real Estute eBroker, Inc / Oceanside

Ferdowsi, Jacgueline Nargus / Berkshire Hathaway HomeServices California Realty/ Westlake Village
Fluhr, Patrida J./ Century 21 Troop Real Estate / Volenda

Frazer, Lee / Rodeo Realty / Sherman Oaks

(Garda, Andrew / Park Regency Reatty / Granada Hills

(Gerard, Robert Alexander / Pinnade Estate Properties, Inc. / Endno

Gillen, Sarah Anne / Strategic Realty / Agoura Hills

Gordon, Casey Jerred / Rodeo Reatry / Westlake Village

Guyau, Nadine / Redfin Corporation / Irvine

Hanlin, Holly / Sterling Oaks Real Estate Inc./ Valenda

Hariri, Shahla / Keller Williams Realty Calobasas / Calabasas

Hooper, Mendy Dai / New Beginnings Realty / Newbury Park

Hopkins, Todd Michael / Boutique Realty / Tarzana

Jost, Glenn Eliot / Keller Wiliams World Media Center / Burbank

Kanal, Madhul / Premier Realty Assodates / San Diego

Khan, iffat / Keller Williams VIP Properties / Valenda

Kheel, Victoria Elizabeth / Keller Williams Endno-Sherman Oaks / Endno
Khosravi, Niloufar Ardakani / White House Properties / Woodland Hills
Khumaryan, Armen / Gold Star Realty / Endno

Kulinsk, Thomes Paul / Coldwell Banker Vista Realty / Valenda

Kutchai, Marfin H. / Pudfic Realtors / Agoura Hills

Legg, Shawn Dauree / Keller Williams Endno-Sherman Oaks / Endno
Llanes, Melissa R. / Cedar Grove Reatty / Arleta

Lomonaco, Joseph Michael / Allson James Estates & Homes / Woodland Hills
Lyons, Belinda Susan / Coldwell Banker Calabasas / Calabasas

Maggio, Cory Steven / Realty Execuiives / Newhall

Realtor® Report
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Mathiowetz, Mayra / Berkshire Hathaway HomeServices California Properfies / Valenda
Martinez, Juan Frandisco / Park Regency Realty / Granada Hills
Martinez, Ruben / Pinnade Estate Properties, Inc. / Endino

McLaine, Carol Raymonde / Aviara Real Estate / Westloke Village
Mejia, Sixto / A-Team Reatty, Inc. / Woodland Hills

Melgar, Rynxes John / Keller Williams Westlake Village / Westlake Village
Mirakyan, Anna / Titan Realty & Investment / Northridge
Mohammadi, Shaghayeg / Royal Rep Realty, Inc./ Woodland Hills
Morales, Irma Lorena / New Beginnings Realty / Newbury Park
Morales De Leon, Karla Eleonora / Keller Williams Reatty Antelope Valley / Palmdale
Nazarian, David / Kellar-Davis, Inc./ Santa Clarita

Negrete, Susana / Valley Star Reatty,Inc./ Mission Hills

Nielsen, Todd Lee / Keller Williams World Media Center / Burbank
Nuno, Juan / Progressive Redltors / San Femando

Olson, Catherine Ariane / Coldwell Banker Calabasas / Calabasas
Orlandi, Carla / Pinnade Estate Properties, Inc./ Mission Hills

Patel, Hiral M. / Keller Williams North Valley / Porter Ranch

Pation, Gwendolyn Ann / Keller Williams VIP Properties / Valenda
Pineda, Stephanie / RE/MAX of Valenda / Valenda

Plascendia, Alma Delia / San Fernando Realty,Inc. / San Fernando
Praster, Joshua Louis / HomeBased Realty / Valenda

Sandoval, Luis Daniel / The Olson Agency / Northridge

Schutt, Marie / White House Properties / Woodland Hills

Sepehripour, Darius / JFK Reatty & Loan Depot Inc. / Woodland Hills
Shirvanian, Mahrokh / Rodeo Realty / Woodland Hills

Sitva, Nicole Marie / Rodeo Reatty / Northridge

Smith, Connie Delane / Century 21 Peak / Granada Hills

Snodgrass, Robyn Marie / iReatty / Stevenson Ranch

Switzky, Richard Jefirey / Patrick Raadh, Broker / Valenda

Tejeda, Heidi Josebette / Keller Williams Endino-Sherman Oaks / Endno
Thompson, Camaron Leigh / Lionsgate Real Estate Group / El Segundo
Thonse, Bhavana / Coldwell Banker / Sherman Oaks

Trombley, Virginia Louise / Patrick Raach, Broker / Volenda

Tomer, Kristi/ Century 21 Troop Real Esfate / Simi Valley

Var, Leanne / Rodkwood Realty / Westlake Village:

Ventura, Carlos Emesto / Sherwood Forest Development Group, Inc. / Sherwood Forest
Wang, Lina / Re/Max Traditions / Simi Valley

Waterman, Marda L. / Realty Executives / Volenda

Wegtherford, Lindsay Amanda / Dilbedk Real Estate / Valenda

Webb, Madelin / Sawolio Real Estate Services / Endno

Wilder, Kevin Lawrence / Re/Max Traditions / Simi Valley

Williams, Laura Mary / Alpine Village Realty / Pine Mountain Club
Zadeh, Niloufar Moghadas / Realty Smart / Calabasas

www.srar.com
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR SEPTEMBER 2016

ACTIVE INVENTORY ES CS WN WS SFV TOTAL __ EXT
NEW LiStiNgS ....vovevveeriiiiieieeeeeceeeee s
Total Active LiStingS........cccoeveveerrreesiieieieins
Average Days on Market...........cccccoevevevevevivenennnn,
Average List Price in Thousands ...............ccc.......
Median List Price in Thousands ................c.c........
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio .........coovevveveereicirieisccicines
EXPIFAtions ...

PENDING SALES
New Escrows Opened............cccevevececuevevevecuennnee.
Total YTD Escrows Opened..........ccccovevevvevevevecnnnae
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price..................

CLOSED SALES:

New ESCrows ClOSed...........cccovevvvevvvveeiiiiiiiisienne
Total YTD Escrows Closed..........cccceeeveveveveveeennee.
Volume of New Sales Dollars in Millions................ : . . . .
Volume of total YTD Sales in Milions ...vovevevii e 299.041......... 828.723........ 652.994 ... 688.841 . A, 046.356 ..... 3,515.956.....1,405.509 ......... 4,921.465
Average Sale price in ThOUSANAS .......c..ovverevvrrrres eoveeeee 4534......... 1,0433...... 7516 s, 6825......1,080.7 ............ 8173, 5240 oo, 699.2
Median Sale Price in Thousands ...............ocovvve.... : : : 6350 7220 ..o 620.0..... .349.

COo0P SABS.....eeccieeee
Percent of COOp Sales .........coovveevevecceeeicccee
Average Days on Market.............cccccevevererircrennen.
Sales at LISt PrCE .....covvvveeececceeeeeeceeee e
Percent of Sales at List Price............cccccovvevevevennnne
Sales to Listing Inventory Ratio..........c.ccccvevvnnee.
Final Sale to New Listing Ratio ...............cccceveveene

CLOSED SALES TYPE
ForecloSure/REQ............coveveveveeeeeeeeeeeeeeeeceeveeerene
Seller CONCESSIONS .......veveeeeeeeeeeeeeee e
Short Sale
Standard ....

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR SEPTEMBER 2016

ACTIVE INVENTORY EN ES () WN WS SFVTOTAL  EXT TOTAL
NEW LiStingS ....ccovovvvevereieieieseeese s
Total Active Listings........
Average Days on Market
Average List Price in Thousands ............cccccevueee.. . . . 4524 ... 4705 ............. 4639.......... 518.6 v 483.6
Median List Price in Thousands ............c.cccceceenes .4399.......... 420. 0 ............. 4199........... 4120 e 419.0
BOMS ..o
Average BOM Price in Thousands ........................
BOM 10 Sale Ratio ........oovvevecvreeireieiceeiienee,
EXPIrations .......ccovvvvvieieeeceece e

PENDING SALES
New Escrows Opened............ccccevevveruevevevecuennnne.
Total YTD Escrows Opened...........ccccccoevevevnneeee.
New Open Escrows Average Days on Market .......
New Open Escrows Average List Price.................

CLOSED SALES:
New ESCrows ClOSEd............ccovvvvvvvvrviirirsennns
Total YTD Escrows CloSed.........cccovvvvvevevevevnenne.
Volume of New Sales Dollars in Millions...............
Volume of total YTD Sales in Millions ...................
Average Sale price in Thousands .............c.c.........
Median Sale Price in Thousands ..............cccu.......
CO0P SAES.....vvrcreieteteeee e
Percent of COOp SaleS ......ccoveveeevercrirciccice
Average Days on Market.............cccoovvvvreieicinnne.
Sales at LiSt PriC......ccveeeccceccee e
Percent of Sales at List Price............c.ccccvvevevenneee.
Sales to Listing Inventory Ratio............c.ccceveveeee.
Final Sale to New Listing Ratio .............c.ccccevvnee.

CLOSED SALES TYPE
Foreclosure/REQ..........ccoveveveeeeeeeeeeeeees
Seller CONCESSIONS .....c.veveveeieeeeeeeee e
SOt SalB ..
Standard ...
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SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR SEPTEMBER 2016

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL _ SCVTOT _EXT TOTAL
NEW LISHNGS w.vveeoeeoeeeseeecee s
Total Active Listings..
Average Days on Market..........coccovvveeccceeecc e
Average List Price in Thousands....
Median List Price in Thousands...

BOMS .o
Average BOM Price in Thousands.
BOM to Sale Ratio.............. .
EXDITAHONS ..o e 4
PENDING SALES
New ESCIOWS OPENEA.....ooccvvoccveecceeecerecins v 8
Total YTD Escrows Opened.........cc....eev..
New Open Escrows Average Days on Market
New Open Escrows Average LiStPrCe ......cccooecco e 449,
CLOSED SALES:
New Escrows Closed
Total YTD ESCIOWS CI0SEA ..cc.vvvccvvveecveeccec v
Volume of New Sales Dollars in Millions............... ..... 6.066
Volume of total YTD Sales in Millions .............cccce.. ... 44,504 . :
Average Sale price in ThOUSANGS ......c.ccovvrccces oo 466.6. K- 395 ............. 545.6
Median Sale Price in ThOUSANGS.......c..c.ovvvvvcris oo 494.0. N 3000........... 5000
00D SAIBS ...ooo e 12. .
Percent of COOD SAIS .....eoovvcevr s 923.
Average Days on Market .............ooocvvvcnciciis e 138.
SlES At LISt PTICE....occeocooeeceeeeeeee s e 5.
Percent of Sales at List PriCe. ..o e 385.
Sales to Listing Inventory Ratio.........covovvvvciis oo 245.
Final Sale to New Listing Ratio ... oo
CLOSED SALES TYPE
FOrECIOSUTE / RED ..vocoececee (R 0
Seller Concessions .. . 0.
Short Sale....... 0...
Standard .. . 3.
OINET .o b 1
SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR SEPTEMBER 2016
ACTIVE INVENTORY AC ADUL CC CA NE SAU VAL _SCVTOT EXT _ TOTAL
NEW LISHNGS vvvvvevoeeeeseeeseeesss s ervesesins 0. w33 L 10 22,000
Total ACHVE LISHINGS.......vvvverevveeeeeeeeesssiennes i 1. R TSPRRRIUIPIOR: FUISOROUN [ SRRORIO [+ I
Average Days on Market ..........ccvvveeccceescceecc e 109. D3 M0 700 A2,
Average List Price in Thousands ... 5150,
Median List Price in Thousands... .515.0. 3850...... 3699.....
BOMS oo sssesesiis 0D 100 O T | I 1.
Average BOM Price in ThOUSANGS......oocccvovc s e 00. 3899........660.0.....
BOM 10 Sale R0 ...occooooeveee s e 00.
EXDITALIONS w..ovveesoeeevves s s 0
PENDING SALES
New ESCIOWS OPENEA.....ooccveecoveeceeeceseees e 0
Total YTD Escrows Opened ...
New Open Escrows Average Days on Market .
New Open Escrows Average List Price ..............ooe. oo 0.0 ([ U— 298.4
CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed .......
Volume of New Sales Dollars in Millions.
Volume of Total YTD Sales in Millions.....

Average Sale price in Thousands .
Median Sale Price in Thousands...
C0p SalES ...ovvevver
Percent of Coop Sales ...
Average Days on Market
Sales at List Price..............
Percent of Sales at List Price....
Sales to Listing Inventory Ratio.....
Final Sale to New Listing Ratio .........c...oovvvrciones e

CLOSED SALES TYPE
FOrRCIOSU® / RED ..o
Seller Concessions ..
Short Sale..........
Standard .. . . 16...
OHNBI oo (R | S b,
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an adverfisement is not intended as an endorsement or recommendation of the services offered.

cer MOI e Leabs

THE PREMIERE ONLINE MARKETING SOLUTION
FOR REAL ESTATE AGENTS & BROKERS

| MARKETING [ PROFESSIONAL SERVICES

VACANT HOME CLEANING SPECIALIST
APPLE CLEANING/PAINT. FORECLOSURES, HAULING.
(661)298-2084JOHN/JUNECARPETSHAMPOO(818)929-9242

Exp. #2 (2-17)

MOLD REMOVAL AND WATER DAMAGE RESTORATION,
ASSESSMENTS
Licensed 25 Years, Repairs Demolition Bill Escrow,Drywall
A Q Management 800-606-8007

TERMITE INSPECTION

Termite Inspection

e Fast report (fax or e-mail)

* Bill to escrow

* Free inspection if competitive bid
* All works fully guaranteed

* We will beat or meet other bid

Exp #12 (12-16

BIG BEAR PROPERTY FOR SALE
Broker Co-Op
Gilligan Log Homes And Real Estate

Call- Tony Cera, Broker/Associate (818) 427-6354
Xp. #12 (12-16)

REAL ESTATE AGENTS

KAUFMAN REALTY 818 +266 <6294

Looking For Experienced Agents
Call For Details

Retrofitting Inspection

¢ Gas shut-off valve

* Water conservation
-Ultra low flow toilet
-Shower head
-Certificate of compliance

* Smoke detector

* Window safety glazing

e Carbon Monoxide Detector

‘ECO HOME SAFE, INC'.

Call: (818) 886-7378
(310) 328-7378

Exp. #1 (1-17)

AUTOMOBILES

\Y CALL TOLL-FREE \/'\ VISIT

s 888-277-9779 @ Point2.com

LEXUS' 07 GS350 NAV SYST. REAR CAMERA
PO EXCELLENT COND IDEAL FOR RE
Olﬂtz $18685 818-341-2475
Exp #11 (11-16,
MAINTENANCE & REPAIRS
GARY SCHIFF PLUMBING

REAL ESTATE

Owner operated, Roto Rooter, Main Line Drain Cleaning.
Fast Reliable, inexpensive plumbing repairs. Water

heaters, garbage disposals, faucets, pressure regulators
and more. St Lic #683205............... (818) 700-1079 Pa r k Re g en Cy
Exp. #1 (1-17)

PROFESSIONAL SERVICES

CaRealEstateLawFirm.com- A Real Estate Law Firm
Evictions, Easement Issues, Buyer/Seller Disputes
Broker/Agent Liability, Quiet Title, and more
Law Office of Jacob lloulian  Call 818-639-2626

Exp.#1 (1-1-17

Investment Club Reaches
$500,000 Milestone.

Park Regency Real Estate’s Investment Club was established in 2002 as
another way to help its agents to invest in their future, a major goal of
company President Joe Alexander. The club began with 19 members and
an investment of $1,000 each. Together they decided to purchase their first
four stocks and that marked the day the club was born.

The club has seen some changes over the years but still has 19 charter
members. They meet monthly with a financial advisor and together they
decide what to buy, hold and sell. The value of their club shares has had
its ups and downs but they just reached a major milestone with their total
holdings surpassing the $500,000 mark!

ENVIROMENTAL TESTING « ESTIMATION « REPORTS
PristineAIRE, LLC  818-822-6815
www.pristineaire.net

Exp. #1 (1-17,

GREEN CLEANING SERVICES & MORE
25 Years In Business
Residential & Commercial Green Cleaning
Affordable Prices
Services Provided 24/7
818-916-9802

Exp.#11 (11-1-16)|

LICENSED LAND SURVEYOR
LOT LINES, LOT LINE ADJUSTMENT WWW.GROWWITHPARKREGENCY.COM
ARCHITECTURAL SURVEY, f FACEBOOK.COM/PARKREGENCY
CERT OF COMPLIANCE, FEMA ELEV CERT. -
DANMAY, 661-775-5554 8183636116 \ 10146 BALBOA BLVD, GRANADA HILLS, CA 91344

REAL ESTATE

Exp. #1 (1-1-17) BRE #01231306

www.srar.com Realtor® Report October/November 2016 17



REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

STYI’N CONSTRUCTION, INC.

R.E.O. / Foreclosures
Email: Styln@earthlink.net

Hey Brokers - We Do It All!

* Trash-Outs

* Initial Yard Clean-Up

¢ Initial Cleaning

* Emergency Preservation
* Pool Clean-Ups

* Monthly Services

* Lead Bids

* Retrofitting Bids

* FHA - HUD Lender Requirements
* Interior Paint

* Carpet - Vinyl - tile

 Exterior Paint

No One Has Our Experience Or Billing Terms!
STYL'N CONSTRUCTION INC.
9939 Canoga Avenue Unit “J”
Chatsworth, CA 91311
www.stylnconstruction.com

Office: (818) 407-1327 Fax: (818) 407-1462

Licensed * Bonded & Insured ¢ Lic. #806623

DENNIS P. BLOGK & ASSOGIATES

The Number One Law Firm Specializing in

TENANT EVICTIONS
UNLAWFUL DETAINER

m@|_“

€ 80077 EVICT k&
(38428) B

* Guaranteed rapids filings

* No office visit required

* Free telephone consultations

* More experience than any other law firm

* Lockout Management service available

FULL COLLECTION
SERVICES

Open Monday through Saturday

$125 (uncontested plus costs)
www.evict123.com

$39 per month

100%
COMMISSION

GOLD STAR REALTY

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services
Friendly and Helpful staff

(818) 757-4567
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino

18 Realtor® Report

October/November 2016

TERMITE INSPECTION & FUMIGATION

NORDHAGEN AND
DAUGHTERS

EXTERMINATING
COMPANY INC.

SRAR 2002 “ AFFILIATE OF THE YEAR"

YOU'VE TRIED THE REST...
YOU DEMAND THE BEST..
PUT US TO THE TEST !!!

@ We do our OWN fumigations (No Sub-Contractor)

@ Salaried inspectors (NO COMMISSIONS)

@ FREE inspection if compefifive bid

@ (omputer generated, emailed reports
 Recommended repairs performed by our company
# Licensed, insured and bonded

800-933-7378  800-649-1922 FAX
818-886-3454  661-255-1902 FAX
661-254-2133

TERMITE INSPECTIONS & FUMIGATIONS

Affiliate member SRAR
Affiliate member REOMAC

Member PCOC (Pest Control Operators of California)
CA Reg. #PR 2861

www.srar.com



REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an adverfisement is not intended as an endorsement or recommendation of the services offered.

[_____FINANCIAL
TAKE THE STRESS Rathway/os
OUT OF MOVING! DISCLOSURE < — |

et
- Boxes SA NHD
Packaging Suppli ——
ackaging >upp I.es Save Time, Save Money,
- Trustworthy Moving/ Save your Reputation
Relocation Experts (& $25 Milion in E80 coverage
- PrOfESSional Packers @ No Charge for cancellations and

payment through escrow or late fees

cus tom ize yo.ur @ Average 15 minute turnaround
L Qmove with

@ 100% Complete & Guaranteed”

To make sure you're > Total Disclosure

protected, always order » Quick Delivery
DisclosureSave NHD

. PathwayEscrow
» Complete Protection
i Dianne Keefe-Bonnell, CEO
....brings it all to you! = - .
Z3RRRNN Siver  Gold Platinum Dianne@pathwayescrow.com
877.77.BOXES E w2 NHD Nl—aax NHD+Tax+Enviro (661) 705-8440
WARRANTY 27451 Tourney Road, Suite 180
8777726937 o Valencia, Ca 91355
www.theboxpro.com www.PathwayEscrow.com

| LEGAL |
ADVERTISE The Law Offices of

IN THE
REALTOR® REPORT

Make your ad Spile, Leff & Goor, LLP

POP!

16501 Ventura Boulevard

With Color! #610

*Place a display ad and see your Encino, Ca 91436
most knowledgeable and trustworthy Company advertised on our website!
group of professionals the industry

has to offer. But how do you let clients
know that?

visit the “print shop” link for more information at:
WWW.Srar.com
or call 818.784.6899

Tell them. Show them. www.spilelaw.com

Wear your REALTOR® pin
with pride.

Only REALTORS® are members of the National Association of REALTORS®

(818) 947-2244

*Ads on srar.com may vary from display ad in confent and form. Web ads are designed by the SRAR
Graphics Department. Southland Regional does not constitute endorsement of the products or
services adverfised in our publication, REALTOR REPORT, or on www.srar.com.
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SouthlandfRegional

Associationtor Realtorseine. A

PRINT SHOP & GRAPHIC DESIGN SERVICES
Make Us Your Choice For All Your Printing Needs!

Our in-house graphic design team is standing by, so call today!

* ANNOUNCEMENTS
* BROCHURES

* BUSINESS CARDS

* NCR FORMS

* DOOR HANGERS

* ENVELOPES

‘ T e « FLYERS
00 . < « POST CARDS
loﬁlC:::;M : \“ . 2 i ° LABELS

e LETTERHEAD
* COLOR COPIES

Fast Turn Around! Competitive Pricing!

AREA MEETING ANNOUNCEMENTS

OUTWEST Fridays COMM. INVST. PROR 3" Tues of mo. R.E. NETWORK Fridays (expt. holidays)

Chairperson: Larry Gutierrez Chairperson: Brian Hatkoff, CCIM Co Chairman: Bud Mauro Realtor®
Phone: (818) 416-7077 Phone: (818) 701-7789 Email: Budmauro1@aol.com CELL: (818) 681-3343
Web: WWW'CommerCia|dataexchange_com Co Chairman: Valerie B. Miranda, REALTOR®
Co-Chair: Steve Peterson Time: 8:30 A.M Location: EI Cariso Golf Club Restaurant, “The 19th
Phone: (818) 914-2536 A A Hole”. 13100 Eldridge Ave., Sylmar CA. Exit 210
(818) Location: SRAR Auditorlum Frwy at Hubbard, N. to Eldridge, E. to Golf Club
Education Chairman: Ron Henderson 7232 Balboa Blvd., Van Nuys Entrance. [TG-482 D 3]
Phone: (818) 999-2945 Now Includes Business Opportunities Time: 8:30 — 9:30 A.M. - EVERY FRIDAY
59505 Shercamn Wy, SCV CARAVAN 2nd & 4th Fridays
Canoga Park, GA 91303 SCV Networking Meeting 2nd & 4th Fridays
Meet & Greet 8:00 A.M. - 8:15 A.M. Chairperson: Dean Vincent
Time: 8:15 AM. - 9:30 A.M 818-802-8856 or MDeanVincent@RealtyExecutives.com
i ; ; Co Chair: Nicole Stinson
éﬁggt%pl\g%?srkmg, MLS Pitches, Caravan, 661-816-4234 or nicole@nicolestinson.com
Caravan 11:00 A.M. - 1:30 PM. Affiliate Chair: Dawn Zirbel dzirbel@firstam.com
http://www.outwestmarketing.com/ Location: Santa Clarita Sports Complex
20880 Centre Pointe Pkwy, Santa Clarita 91350
www.facebook.com/ Dates: 2nd and 4th Fridays of the month
OutwestMarketingMeeting/ Time: 8:15 am

Cities: Group 1 2nd Friday-Canyon Countyr, Newhall, Saugus
Group 2 4th Friday-Castaic, Stevenson Ranch, Valencia



