June/Ju y 201§

TOR®RE POR

e Official Publmtwn of Southland Regional Assocmtwn of Real i

Bankruptcy Filing Compllcaies:
Real Estate Transaction ... Pg. 2

Impact of L.A.’s Quake Retrofit
Law |

wCharﬂy Go'l |

E’F:A_

2 Iayer S|gn Up forn}..._




RISK MANAGEMENT

BANKRUPTCY FILING
COMPLICATES REAL

ESTATE TRANSACTION

By Gina Uzunyan, President, and David R. Walker Southland Regional Association of Realtors®

LIFE GETS MUCH MORE COMPLICATED FOR A HOME BUYER, SELLER AND THEIR REAL
ESTATE PROFESSIONALS WHEN ONE OF THE PARTIES IN A REAL ESTATE TRANSACTION FILES
BANKRUPTCY, WHICH HALTS THE ENTIRE PROCESS WHILE THREATENING EVERYONE'S STAKE
AND THE SALE ITSELF.

“It cannot be handled like an ordinary sale,” said bankruptcy attorney Skip Koenig.
“Bankruptcy is a different animal, with its own rules and procedures. To avoid problems,
real estate brokers need to be aware of the issues that may come up.”

Koenig was the keynote speaker at a crowded educational seminar presented recently
by the risk management committee of the Southland Regional Association of Realtors.

“If Realtors have one takeaway from today,” said attorney Steve Spile, chairman of the
committee, “remember that it’s your job to make sure your client talks to the appropriate
expert,” cautioning real estate licensees never to cross that bright line by offering advise
which exceeds the limit of their license and experience.

“That’s fundamentally what risk management is,” Spile said, “navigating clients to the
right people, the right experts.”

Typically, everything in a transaction is frozen in place once a party files bankruptcy.
That means a real estate sale, even if near the close of escrow, stops cold, continuing only
when every detail wins court approval, Koenig said.

It also could mean that a Realtor’s listing agreement may no longer be valid if a seller,
for example, files bankruptcy. It may be enforceable only if and when the bankruptcy court
accepts the contract.

“The trustee has the authority to reject the listing agreement,” Koenig said. “That’s the
risk a broker takes if involved with a seller who files for bankruptcy.”

To complicate the situation, rules vary dramatically depending on the size and type of
the bankruptcy filed — Chapters 7, 11 or 13. Each has a specific purpose, such as a straight
liquidation of assets in a Chapter 7 proceeding, which can be quick or drag on for years,
or a reorganization under Chapters 13 or 11, depending if liabilities are less than or exceed
$380,000, respectively.

The bankruptcy court will want to review all assets, including a pending real estate sale,
and a reorganization plan will need to be developed and approved.

“If there is equity in a property,” Koenig said, “most likely the sale will be allowed to go
forward so proceeds can come into the bankruptcy estate.” If there is no value in the property,
the trustee may abandon it, which could lead to a short sale, if approved by the trustee.
Even then a slew of arcane rules govern how it is handled, who can bid, if overbidding is
allowed, or if the judge will conduct an auction to secure a buyer and backup buyer

No doubt it’s complicated, yet bankruptcy also offers benefits: for example, all liens
will be satisfied and cleared, giving the buyer free and clear title, including settling unpaid
taxes, thus getting the IRS out of the picture.

Real estate brokers and their clients also need to be on alert for buyers or sellers who
may try to hide essential facts about a property.

“Sometimes people in a bankruptcy are not all that honest,” Koenig said. “Sometimes they
don’t disclose everything about a property, only to have it discovered later in the process.”

Experienced real estate licensees typically check with a title company soon after taking
a listing. A little probing can uncover problems or discover if there’s a pending bankruptcy,
he said.

Better to find out early in the process, Koenig said, than be shocked later when it may
well jeopardize the entire transaction.
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METRO RETROFITTING

CERTIFIED RETROFITTING COMPLIANCE SERVICES

CERTIFIED RETROFITTING
COMPLIANCE SERVICES
Since 1996

¢ Water Conserving Toilets & Fixtures

* Automatic Seismic Gas Shut-Off Valves
¢ Smoke & Carbon Monoxide Alarms

o Water Heater Strapping

¢ Sliding Door Safety Glazing

CONTACT US TODAY!
www.gometroretro.com
800.450.3660
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2016 REALTOR® ROUNDUP EXPO

On Thursday, June 9th, nearly 500 guests visited The Odyssey Restaurant to attend SRAR’s 2016 REALTOR®
Roundup Expo. The Expo hosted 40 vendor booths and offered a variety of classes on such topics as Tech Talk
for REALTORS®, a Risk Management Panel, and a Top Producer Panel, who willingly shared their experience
and knowledge.

The fun twist on this year’s Expo was a Country Western theme and many of our attendees showed support by
dressing in their western wear . Each Table sponsor had an opportunity to decorate their table and our winner
of the Ist place prize for decorated table was HML Investments. All attendees were entered into various raffle
drawings that occurred throughout the day. At the end of the day, one lucky winner (Elvis Acosta) went home
with the grand prize — A Brand New Samsung 40 Inch Flat Screen SMART TV. Elvia Aguilar,a REALTOR® with
Pinnacle Estate Properties won a $100 Visa Gift card by participating in this year’s Scavenger Hunt.

On behalf of SRAR, we would like to thank all of our table hosts for participating in this great event, and all of
you who were able to attend this year’s Expo!

|

WWww.srar.com Realtor® Report June/July 2016 3



IMPACT OF L.A."S QUAKE RETROFIT LAW HITS VALLEY

BY GINA UZUNYAN, PRESIDENT, AND DAVID R. WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

THE SAN FERNANDO VALLEY IS HOME TO ABOUT A QUARTER
OF THE 13,500 WOOD-FRAME BUILDINGS THAT A LAW
PASSED BY THE LOS ANGELES CITY COUNCIL REQUIRES TO
BE RETROFITTED TO WITHSTAND A MAJOR EARTHQUAKE.

The debate over the retrofit ordinance
along with devastating earthquakes in
Japan and Ecuador are potent reminders
that we live in an earthquakeprone
region. Preparation may mean the
difference between life and death.

All residents need to stock up
on emergency supplies while also
evaluating residences to ensure they are
as safe as possible. The approximately
3,200 buildings in the San Fernando
Valley that fall into the so-called “soft-
story” category pose a massive and
complex retrofitting project for owners
and tenants alike. They contain about
75,000 units.

Soft-story buildings generally have
weak, open first-floors that allow
for cars to be parked
under the structure, a
construction style that
was popular in the post-
World War II era.

However, the relative
weakness of the first-
story make them
susceptible to collapse
under the weight of the
upper stories during
the violent shaking of
an earthquake, which
happened to numerous

CRIPPLE WALL
STUDS

FOUNDATION

* The structure consists of two or more

stories with wood-frame construction;

* They were built under building code

standards enacted before Jan. 1, 1978;

* They contain ground-floor parking or

other similar open floor space.

The program does not apply to
residential buildings with three or
less units. Each property owner of
buildings impacted
by the ordinance will

Retrofitting 3,200
be sent an order to Puildings in the San

phases, the first starting as of May 29,
2017.

The property owner must comply with
the ordinance within a specified time
limit. From the receipt of the order to
comply:

* Owners have two years to submit

proof of a previous retrofit or plans to

retrofit or demolish the building;

* They have three-
and-a-half years to

obtain a permit to

comply. These orders Fernando Val |ey poses start construction or

will be sent based on
the following priorities:

units. The city on May
2 started sending out orders to buildings
with three stories and above. Two-story
buildings should start receiving orders
as of July 22.
The second priority will focus on
buildings with three or more stories.
Orders to owners of buildings with

a massive and
First, buildings with complex project for
16 or more dwelling G\wners and tenants

NEW FRAMING
/_ CLIPS

demolition; and

* Seven years to
complete construction.

How to fund these
incredibly expensive
retrofits — which can range from
$60,000 to $130,000 and above —
remains a vexing, complicated issue.

The law requires owners to front the
retrofit costs, although the city recently
agreed to permit owners to pass on half
of the costs to tenants through a rent
increase of up to
$38 per month.

Realtors are
urging lawmakers

T _— NEWPLYWOOD
;/—_ VENT HOLES

"|M NEW WOOD

| i
i i

to explore various
financial aid
options, such as
tax breaks and
repaying a loan
through property
taxes.

Many of the
building owners
are small family-

BLOCKING

structures during
the 1994 Northridge
Earthquake.

Go to the L.A. City
Department of Building
and Safety’s website

GROUND —" \— NEW ANCHOR BOLTS

All around the space under the first floor, many houses have a short wood
framed wall, known as a “cripple wall,” that needs to be strengthened to
prevent the house from sliding or toppling off of its foundation during an
earthquake. Strengthening involves adding anchor bolts and plywood brac-
ing in the crawl space.

owned, mom and
pop landlords who
used retirement
savings to
purchase the
buildings and

— ladbs.org — and
search for “Soft-Story
Retrofit Program” to find details and to
determine if a specific building needs
to be upgraded. The website contains
extensive information on every phase
of the program.

The most vulnerable buildings were
identified by the city using the following
criteria:
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less than 16 units will go out beginning
Oct. 17, while buildings with nine to
15 units will start receiving orders as of
Jan. 30, 2017.

The third category will cover all other
structures that do not fall under the
first and second priorities, with orders
for those buildings going out in three

June/July 2016

depend on
the income to
survive.
Securing financial aid will be a crucial
element of the success or limits of the
retrofit program.

www.srar.com



COMMERCIAL R.E.

BUILDING A TEAM
LEVERAGES A PRO’S
TIME, EXPERTISE

BY GINA UZUNYAN, PRESIDENT, AND DAVID R. WALKER

SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

WHETHER SELLING MASSIVE SHOPPING CENTERS IN
EVERY STATE ACROSS THE NATION OR MARKETING
SMALL “MOM AND POP” CORNER COMMERCIAL
BUILDINGS, AWELL ORGANIZED, CAREFULLY DESIGNED
TEAM CAN MAXIMIZE THE TIME AND EXPERTISE OF ANY
PROFESSIONAL.

“There’s no pause button in real
estate, that’s the toughest part,”
said Stephanie Vitacco, of Keller
Williams, who was the keynote
speaker at the Commercial Day 2016.
“It’s staying on top, managing.”

Stephanie Vitacco was the keynote speaker at
commercial Day 2016. Arnie Garfinkel was the
master of ceremonies.

Building a team, she said, is about
“how to leverage your time better,
because that's what it comes down
to.”

Vitacco was one of four speakers
at Commercial Day, which was held
May 12 at the Southland Regional
Association of Realtors’ headquarters
in Van Nuys.

Other speakers included: Tom
Lagos, Colliers International; Todd
Nathanson, Illi Commercial Real
Estate; and Eric Rustigian, Glen
Oaks Escrow. Heather Boren,
Estate Match Realty, moderated
the discussion. Arnie Garfinkel,
All Star Group, was the master of
ceremonies.

Vitacco stressed that the first step
in building a team is to “make a list
of the things you do not want to do
or think you’re not good at.”

Next, a real estate professional

www.srar.com
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needs assess what takes up most
of their time and what’s important
to better serve clients and be more
productive.

“Do what you do best,” she said,
“then pay somebody else to do the
other stuff that’s just as critical.”

Vitacco calls title representatives
and office managers for tips on
bright, up-and coming talent, but real
estate experience is not necessarily
what prompts her to hire a new team
member.

“Their attitude, their demeanor,
their skill set, who referred them, are
all important,” she said. “A lot of it
is gut instinct. Experience is great,
though not a deal breaker. If they’re
smart they can learn.”

Todd Nathanson, who leads Illi
Commercial Real Estate, has 32
agents, nine property managers,
and five administrators to manage
a portfolio of properties across the
San Fernando Valley, which he called
his “playground.” To weather the
peaks and valleys of market cycles,
Nathanson said “volume was the
answer and team building bridged
the gap.”

Tom Lagos, with Colliers
International, leads a national team
that focuses on investment and retail
properties. It takes him across the
country, from Burbank, Valencia and
Oakland to Pennsylvania, Florida,
and Texas.

“Our team 1is very active with a
very specific niche,” Lagos said.
“We’re after multi-use retail shopping
centers ranging from $10 million to
$80 million.

“There’s so

needed to grow,” he said. “Finally,
someone said I needed an assistant.
They told me I was so focused on the
cost of an assistant, I wasn’t focused
on the opportunity.” Lagos sought
out a strategic coach who helped him
fine tune what he wanted to do, then
find others to complement him and
do everything else.

“Market forces will help you
structure the team, help decide if a
person’s tasks are front-door facing
or back-door facing,” he said. “Who
are my back-seat players, and who
will move me forward.

“View it from a theater perspective:
you see the actors, but there’s a lot
going on behind the scenes,” he said.

Team building is important within
the escrow process, too, said Eric
Rustigian, of Glen Oaks Escrow.
His team has six members, plus two
assistants.

“You cannot handle volume unless
you have people who can come in
to help,” he said. When he searches
for a new team member, a key
ingredient is how the person aligns
with Rustigian’s personality.

“They have to know what they’re
doing,” he said, “but as long as our
personalities mesh, I can mold them
into what I need them to do, I can
teach them escrow. I need someone
who is almost my shadow.”

Sponsors of Commercial Day 2016,
which had support from the National
Association of Realtors, included:
Redwood Mortgage, JSA Valuation,
Walls Property Management and
Western Resources Title.

Risk Management Tidbits

much that goes
into a sale,”
he said. “It’s
impossible to
do it on your
own.”

He decided
to build a team
when he hit
a plateau in
production in

information in emails.”

1999.
“1 was
working my
butt off. [ lost,maybe gone forever.

June/July 2016

Fraudulent Wire Transfers on the Rise!

More local instances were reported recently of con artists hacking
into contact information of parties involved in a home purchase.

To alert buyers and sellers to exercise extreme caution when making wire transfers
of funds, the California Association of Realtors during the week of June 27th will
release a “Wire Fraud Advisory” as part of the Association's June standard forms
release. The stand-alone form is an attempt to thwart issuance of fraudulent bank
wiring instructions. Buyers should be particularly on alert if they receive emails or
calls with instructions to reroute funds to a different bank than originally planned.
“This is not as much of a concern for sellers,” said Realtor and attorney Jeff

Kahn, a member of the Southland Regional Association of Realtors’ risk manage-
ment committee, “but everybody needs to be very careful. Don't put financial

Speak with parties directly, being sure to confirm their identity and role in the
transaction. Always call the escrow or bank to confirm escrow instructions. Never
rely on a telephone number sent in the wiring instructions. Wired funds, once



Player Sign-Up Form

GOLFERS - $150 per golfer. Full payment for all players must accompany this form.

#1:

Email:
#2:

Email:
#3:

Email:

#4:

R\"MENT INFORMATION:
‘,’/'D Inner Ohly
/e / / For
Numbe i / (@ $40 each
‘ // / // AN E———

_Z 4 ,/// / s —
a 501(c)3 non-profit corporation. (Tax I.D. # 95-4323748)

Checks should be made payEIe t?SRER Foundation,

For Credit Card Payment , complete the form below. Email: Oscars@srar.com, Fax: 818/786-4541

Name: Phone Number
I Address:: Zip: I
I Email: I
| VisaiMC/Amex/Discovers |
| cvV Code: ¢ ) Exp. Date / Total Amount $ |

| Authorizing Signature I

L________..l___________

Providing Life Essential Services to those in Need

\(
Hope of the Vcllleg
rescue mission

A Premier event to benefit The Gensis House,
a residential program of Hope of the Valley
Rescue Mission that provides housing
& resources for homeless moms & kids in the
San Fernando & Santa Clarita Valleys.

o T~

Bridge to Home provides help, hope and change in the Santa Clarita Valley to the
homeless and those in need with year-round client services for medical, dental,
social services, referrals and meals. Bridge to Home also provides an emergency
winter shelter between November and March. For more information
call 661.254.4663 or visit Bridge to Home online at: www.btohome.com

SRAR 7232 Balboa Blvd. - Van Nuys, CA 91406
Return this registration form to Oscar Sol
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SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS?®, INC.

SRAR 2016 Education Committee Presents:

Contracts

Taught by Jeff Kahn

Featuring the Residential Purchase Agreement)

Wednesday June 29th, 2016
1:00pm to 5:00pm
SRAR Auditorium

7232 Balboa Blvd.
Van Nuys, Ca. 91406

Don’t miss this opportunity to get a
$25 .OO FOI' SRAR Members line bty line trevievl:'pof tthe wiosd

Residential Purchase Agreement

$3 5 . OO For Non—Members and related CAR documents!

Seating is Extremely Limited!! You must register in advance.

To pay by check make payable to SRAR and mail to SRAR 7232 Balboa Blvd. Van Nuys, Ca. 91406
(ATT’N Educ. Dept.). Or fax this form with credit card information and signature to (818) 786-4541 ,

of email it to vincec@strar.com
Class Room Style seating is extremely limited. If registering late, please call first to check availability.
Call Vince at (818) 947-2268 to check for availability.

NAME MEMBER #

ADDRESS CITY Z1P

PHONE # ( )

THIS PORTION TO BE COMPLETED OR CREDIT CARD PAYMENT ONLY

VISA/MC/AMEX/ DISCOVER #: EXP.DATE __ _ /_
Month Year

AMOUNT $ SIGNATURE

REFUND POLICY:
24-hours notice prior to course date. No refunds honored on or after course date. A $10.00 administration fee will be charged
on all cancellations. SRAR reserves the right to cancel / reschedule any course. If SRAR cancellation occurs, a full refund will
be issued. (June 29th 2016Contracts)

WWww.srar.com Realtor® Report June/July 2016



CRISNet MLS

IS HARD AT WORK FOR YOU, THE MEMBER
SIMPLY USE THIS LINK TO SUBMIT YOUR
QUESTIONS OR SUGGESTIONS

http://www.srar.com/include/suggestion_ box/?s=mls.

2016

ommercial £
eal
state SOUTHLAND REGIONAL
( > S a a N | a @O¥ i | A R * INC.
ducation Commercial Data Exchange [
eries www.commercialdataexchange.com
i

ALL CLASSES LISTED BELOW ARE HELD ON WEDNESDAYS 9:00 AM to 12:00 PM AT THE SRAR OFFICE
7232 BALBOA BLVD., VAN NUYS, CA 91406
Take 5 Or More Paid Courses & Receive a Certificate of Completion*

aiv27, 200 gl

Keys to Financing
Commercial Real Estate

rAugust 312016l I | september 28, 2016 gl

Effective Commercial Due Diligence in
Lease Agreements Commercial Transactions
] ]
Property Management for Overview of Commercial
Investment Real Estate RE Investment Analysis

PRE-REGISTER AND PAY FOR 5 CLASSES AND GET 1 CLASS FREE (free courses not eligible)
Make Checks Payable to SRAR & Return with this Portion to SRAR, 7232 Balboa Blvd., Van Nuys, CA 91406 (Att’n Educ. Dept)
$25 Per Class - Except January 20th & January 27th  *Certificate of Completion does not provide continuing education credits

Complete If Paying By Credit Card & Fax to the Education Department 818-786-4541 or email to vincec@srar.com

First Name Last Name Telephone #
VISA/MC/AMEX/DISC# Exp.Date___/ cvv
S Amount Signature Email

Realtor® Report June/July 2016 www.srar.com



The ultimate accounting
software for real estate agents

Dashboard Listings. Inco MyStats  CPARepot @

Summary View v 2015

W Advertising $25288.96
I Desk Fees $5,383.00

MLS Fees $2,582.17

Mileage - Personal Auto $1,552.95

Gapital Equipment $1,379.00
W Misc $1,351.97
M Lock Boxes $1,280.00
M Office Supplies $1,053 57
M Training & Education $1,000.00
M Home Office $750.00
M Accountant Fees

M Meals & Entertainment

What is Realtyzam?

Realtyzam is an ultra easy-to-use accounting software built exclusively for Real Estate Agents. It
makes it super easy to track your expenses, log your mileage, store your receipts, and it instantly
generates a report that you can hand to any accountant or tax preparer to do your taxes.

Automate your accounting.

We get it...no one likes doing accounting, so we came up with a revolutionary idea...create a system
that would automatically download your transactions from your bank or credit card account and
automatically categorize them for you. This way all you have to do is go into Realtyzam every so
often (monthly, weekly, yearly, whatever) and select all your business expenses and save them all
with a single click.

Taking it a step further.

When we set out to create Realtyzam, we wanted to create something more than just an accounting
software. We wanted to create something that could help agents from a sales perspective too. So
we gave our users the ability to track their sales, including expenses and profit on each listing &
buyer, all their broker fees, their average pricing performance, and more. It even gives you a com-
plete breakdown of your sales, including your average commission, average expenses, buyer and
seller conversion rates, which lead sources generate most of your income, and so much more.

Try it for free today at

www.Realtyzam.com
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complaint is

FIRST POSTING

SECOND POSTING

RESPONSIBLE REALTOR® APPLICANTS

Bullock, Wendy Lynn
Wendy Bullock

4522 Saturn St. Suite 4
Los Angeles, CA. 90019

Fierro, Soledad

Nalbandian, Michael
Michael Nalbandian
19020 Kingsbury St.
Porter Ranch, CA. 91326

Pashaie, Dahlia
Dahlia Pashaie

Covenant, Casey J.
Covenant Jansen

12400 Ventura Blvd. #569
Studio City, CA. 91604

Cox, Alicia

Homeward Realty Corp.
24307 Magic Mountain Pkwy.
#70

Valencia, CA. 91355

Huck, Caslyn

Never Settle Realty &
Investment

5807 Topanga Canyon Blvd.
H 309

Woodland Hills, CA. 91367
Kazanchian, Grigor

Kazz Co. Realty
6331 Carpenter Ave.

Raz, Yanni

The Company

3151 Cahuenga Blvd. #300
Los Angeles, CA. 90068

Sellfors, Erik

Re/Max Coast And Valley
5775 E. Los Angeles Ave.,
#1222

Simi Valley, CA. 93063

Alpha Primeland 12441 Chandler Blvd. North Hollywood, CA. 91606
14508 Delano St. Valley Village, CA. 91607 Curdio, Michoel Singha, Pebble Kumar
Van Nuys. CA. 91401 First Choice Properties Kizyuk, Kirill Pebble Singha

¥s, LA 27034 Maple Tree Ct. Prime Capital Group, Inc. 22020 Ventura Blvd.

Taylor, Michael Gary Valencia, CA. 91381
Michael Taylor Company
13636 Ventura Blvd. #111

Sherman Oaks, CA. 91423

1010 W. Magnolia Blvd. 202~ Woodland Hills, CA. 91364

Gukasyan, Armen Burbank, CA. 91506

The Firm of Armen Gukasyan
15760 Ventura Blvd., Suite 2030

Franey, Jason M.
Jason Franey Realty Lopez, Victor Manuel
9452 Telephone Rd. #436  Connect Real Estate &

St. Johns, Collin
Collin St. Johns
21436 Arcos Dr.

rview the applicant. The Panel shall make its recommendation fo
eview the recommendation and render a final decision.

. Ventura, CA. 93004 Mortgage Lending Woodland Hills, CA. 91364
Encino, CA. 91436 . 10922 Encino Ave.
Toutounchian, Mohammad Guerin, Pamela Ann Granada Hills, CA. 91344 Tasch, Mark Randall
Ma. Van Hon Mohammad Toutounchian All Lending Inc. DBA Above Revive Real Estate Group Inc.
' 9 93534 Arminta St Al Lending Lynch, Carole Ann 5450 Lake Lindero Dr.
Van Ma i rminia St 27936 Lost Cyn. #201 Realty One Group, Inc. Agoura Hills, CA. 91301
19703 Roscoe Blvd. West Hills, CA. 91304 Santa Clarita, CA. 91387 23811 Aliso Creek Road #181
. Laguna Niguel, CA. 92677 Tulug, llaise M.
Winnetka, CA. 91306 Hersh, Richard llaise Tulua
AA Real Estate Services Marcello Sr., Isaac 13351-D Riverside Dr. #487
17644 Chatsworth St. Isaac’s Realty Group Sherman Oaks, CA. 91423

Morris, Larry

Larry Morris

5139 Balboa Blvd. Unit 4
Encino, CA. 91316

Granada Hills, CA. 91344 20130 Clark St.

Woodland Hills, CA. 91367

REALTOR® APPLICANTS

Kelman, Joshua Paul / Keller Williams Westlake Village / Schapiro, Leetal / Keller Williams Encino-Sherman Oaks
Westlake Village /Encino
Kerimian, Mari-Louise / Keller Williams Realy-Studio City Scozzaro, Tlmoihr Vincent / Berkshire Hathaway

Alavazo, Dustine / Rodeo Realty / Sherman Oaks
Alcantara, Marissa Raymundo / Rodeo Realty / Sherman Qaks
Alvino-Avalos, Galicia / A-Team Realty, Inc. / Woodland Hills

Antinoro, Robert / M-1 Reatlty / Tarzana | Studio City HomeServices California Properties / Calobasas
Aragon, Sandy Michel / Keller Williams World Media Center / Leon, Eric Orlando / Park Regency Realty / Granada Hills Scudieri, Jose;l)h Vincent / Century 21 Peak / Granada Hills
Burgunk Longlax, Andres / The Real Estate Plaza / Granada Hills Senkavets, Volha / Keller Williams Encino-Sherman Oaks

Bella, Klara / Keller Williams Encino-Sherman Oaks / Encino Manriquez, Israel / Homebased Realty / Lancaster / Endino

Bess, Leslie Yanira / Intero Real Estate Services / Northridge Maron, Joni Michele / Keller Williams Realty-Studio City / Serkin-Leshner, Renee / Coldwell Banker Calabasas /

Bobnes, John / First Class Real Estate / Burbank Studio ity Calabasas

Bowman, Brenden Lane / Keller Williams Westlake Village / Matthews, Sean Robert / Agents of LA Inc. / Los Angeles Shahbazyan, Bagrat / Coldwell Banker Greater Valleys /

Westlake Village Millan, Jessica N. / Centennial Realty Group / Canyon Country  Granada Hills

Burure, Fredy E. / Re/Max Grand / Tarzana Mushtakova, Anna / A-Team Realty, Inc. / Woodland Hills Shahinian, Hampartsoum / Coldwell Banker / Sherman

Capaldi, Peppi Marie / Keller Williams Encino-Sherman Oaks / Nazaryan, Genrik / JohnHart Corp. / Glendale aks

Encino Nutt, Lois / Thrive California / Calabasas Shamalta, Gregory / RE/MAX of Valendia / Valendia

Cates, Amy / iRealty / Stevenson Ranch Panussi, Dona / Pinnacle Estate Properties / Northridge Shank, Cindy Lee / Allstate Realty / Reseda

Chong, Linda / Century 21 Peak / Woodland Hills Pass, Dionne L. / Berkshire Hathaway HomeServices Crest Srinivasan, Lynda Mae / Lighthouse Properties R.E. Servs

Cohen, Donny Jacob / Keller Williams Realty-Studio City / Studio Gty Real Estate / Burbank / Marina Del Rey

Coronella, Joseph Thomas / Century 21 Peak / Woodland Hills Pennet, Seth James / Summit Realty/Merlin Enferprises / Stamps, Dania Yu / Realty Executives / Agua Dulce

(raig, Couriney Robyn / eX‘z Realty of California Inc/ San Ramon Burbank Stephan, Richard John / Keller Williams Realty Calabasas

Crawford, Nicholas / Dilbeck Real Estate / Studio City Pineda, Liliana / First American Realty Group / Chatsworth / Calabasas

Cruz, Jesse / Pinnacle Estate Properties / Northridge Potts, Juanita Jones / Deborah Miller/MP Finandial, Inc. / Stern, Jennifer L. / Rubinstein Group / Encino

DeLorenzo, Arthur Anthony / Pinnacle Estate Properfies / Northridge ~ Los Angeles Tapscott Jr., Gregory Norman / Keller Williams Realty /

Disu, Renita Shelby / Dilbeck Real Estate / Studio City Querevalu, Sandra / Harpaz Realty / Woodland Hills Northridge

Durzi, John / Park Regency Realty / Granada Hills Raffo, Gino / Re/Max Grand / Tarzana Torres, Grace Katly / Berkshire Hathaway HomeServices

Elizondo, Kristin S. / Coldwell Banker Calabasas / Calabasas Ramos, Luisa Manalili / Century 21 Peak / Granada Hills California Properties / Valendia

Enfiu(irun, Liana / Alliance Realty / San Jose Ranjbaran, Shahrzad / Pinnade Estate Properties, Inc. / Venneri, Rebekah Hailey Faith / iRealty / Stevenson Ranch
a,

Estrada, Edward / Intero Real Estate Services / Northridge Calabasas Volk, Margaret Hopkins / Century 21 Troop Real Estate /
Fisher, Robert Arthur / Berkshire Hathaway HomeServices California ~ Richley, Katherine Rose / Ewing Sotheby's LR. / Calabasas Simi Valley
Properties / Sherman Oaks Richman, Ira Zin / iRealty Group / Woodland Hills Yochim, Andrea Armida / Keller Williams VIP Properties

Franco, Frandis / iRealty / Stevenson Ranch Robb, Archie / Silverwood Properties, Inc. / Los Angeles /Valendia

Garcia, Amanda Alejandra / Pinnade Estate Properties, Inc. / Robles Jr, Norberto / Pro?ressive Realtors / San Fernando Ziegel, Yoav Bert / Ziegel Group / Sherman Oaks

Northridge Rosenberg, David Michael / Keller Williams Realty Calabasas

Gonzalez, Laura Leticia / S&R Properties / Arleta / Calabasas

Guerra, Albert / Re-Search Concept / Northridge Rubinstein, Vadim David / ATT Capital Group Corp. /

Hansen, Holly A. / Century 21 Albert Foulad Realty / Endino Sherman Oaks

Harris, Kristofer Troy / Alison R E.FLS. / Northridge Ruffins, Brandon / Keller Williams North Valley / Porter

Hayes, Kiojuana Katrice / Dilbeck Real Estate / Studio City h

(I')Ietliges, Joanna / Wish Sotheby's International Realty / Sherman
o

tified and the applicant is admitted to membership. If it does, the Membership Committee Chairman shall appoint a panel of 3 members from the committee f

the Membership Committee, which shall then forward its recommendation to the Board of Directors. If the committee recommends disapproval of the application, the Board of D

and

Salinas, Mirthala / The Company / Los Angeles

Salvador, Alex T. / Lexmar Capital / Valencia

Hoss, Tanner Kent / Keller Williams Realty-Studio City / Studio City Salvador, Anthony James / Lexmar Capital / Valencia

Ivan, Pavlina / Keller Williams Encino-Sherman Oaks / Encino Sanchez, Alnerto A. / Keller Williams Encino-Sherman Oaks
Jamal, Kareem Ghassan / Keller Williams Westlake Village / / Endino

Westlake Village Schaefer lll, Samuel / Barbara Simmons / Westlake Village
Jones, Rebecca Christine / First Class Real Estate / Burbank
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR MAY 2016
ACTIVE INVENTORY EN ES CS WN ws SFV TOTAL __ EXT TOTAL

NeW LiStings ......coveveeeeeeecee e
Total Active ListingS........cccoeevvvviviiiiiieiiceieceeeee,
Average Days on Market.............ccovvvvveieiecenene.
Average List Price in Thousands ...............ccccc......
Median List Price in Thousands .............ccccccoeuue..

Average BOM Price in Thousands ..............ccco...... .8096.......... 5476 ...
BOM t0 Sale Ratio ......cccovvvreerrrierrieeeeeeas . 801 e, 311 .
EXPIrAtions ........ocovvveerrirennicnnnseienneieieins cvvvenseenes e 18 105 12 18 T2 89

PENDING SALES
New ESCrows Opened............cccucveveveveveveverererennas
Total YTD Escrows Opened............coveevevicerininnes
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price..................

CLOSED SALES:
NeW ESCrOWS ClOSEd.........coovvveveivciicieiiiecniaes e O I 08 i 10T T2 02T
Total YTD Escrows Closed...........cccevevevevevevernnne.
Volume of New Sales Dollars in Millions................
Volume of total YTD Sales in Millions ....................
Average Sale price in Thousands .............cccco........
Median Sale Price in Thousands ............ccccceeveeeeee -
C00P SAES......covevieeeceeceeeereeesesnenenns s O A e M i T AU 320
Percent of COOP SaleS .......ccevvcveveiciieciiian,
Average Days on Market............ccooveveveeeiceees s Al 00 0l 00 0T 0 00
Sales at LiSt PrCE .....c.cvcveececcecccccceeeeeiiins eeereenenss 90 0 e Al 00 00 e 290
Percent of Sales at List Price..........ccccocceevercnennnas .
Sales to Listing Inventory Ratio............cccccouee.....
Final Sale to New Listing Ratio............ccccccevuee....

CLOSED SALES TYPE
Foreclosure/REO........coveveveeveecceeeceeeeeeeeeae
Seller CONCESSIONS ......c.vvveeeeceeieisieee s
ShOrt SalB ..

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR MAY 2016

ACTIVE INVENTORY EN ES CS WN WS  SFVTOTAL EXT TOTAL

NEW LiStiNgS ....c.cveveeeieieieieeceeeeeeeeeeeea
Total Active LiStingS........ccoceveveveveeeeeceeieieiae
Average Days on Market.............ccocoveecicicnnnen.
Average List Price in Thousands ..............ccccev....
Median List Price in Thousands .............cc.cocovvue..
BOMS ...
Average BOM Price in Thousands ............cccc.c......
BOM to Sale Ratio ........ccoveveveveiecieeeecec
EXPIrations .......cccoveveieeeeeceeeeeeeee

PENDING SALES
New ESCrows Opened.............ccoeveveveveveviveninennan.
Total YTD Escrows Opened.........cccceveverrerrnnnn.
New Open Escrows Average Days on Market.......
New Open Escrows Average List Price................

CLOSED SALES:

NEW ESCIOWS ClOSEA.........oveeeeeeeeeeeeeeeeeeeeeeeraae eeerieienens 2T oD 4
Total YTD ESCrOWS ClOSEA .........cvevveieieeeciiiiises eeeeerieens 123 s 196 ............... 178
Volume of New Sales Dollars in Millions...............  woeeeeee 8.153........... 23.782......... 14.749
Volume of total YTD Sales in Millions ..........ccccee woveens 37.263........... 93.131.......... 67.609 .
Average Sale price in TOUSANAS ...........coveveeriers coveeeens 302.0............ 4404.......... 359.7 oo 4023.. 5198 ... 4108 3925 .......
Median Sale Price in ThOUSANS .......ovveevreriieas eoreeeens 265.0............. 408. 0 ............ 339.0 s 3799.......... 380.0............ 358.0........... 370.0 .......
000D SABS.......oocveeeeceeeeeeeieeeeee s sninnes e 22...... 3 17

Percent 0f COOP SAlES ........covvevevveviecicieiiiins e 815.....
Average Days on Market..........c.cooveeviveieeiniiinss e 70.......
Sa1ES AL LIST PIICE ...t eeeeeessaiens srssissiins 15.......
Percent of Sales at List PriCe.........ccoovceviiiiis erveniinne 556.......
Sales to Listing Inventory Ratio...........ccoccvcviiins wvveseenns 54.0.......
Final Sale to New Listing Rati0 ............cocoovrvriiciins v 931, 794 837 978 538 ... 85 720 e 76.4

CLOSED SALES TYPE
FOrECIOSUE/REQ ... v eeeesssssnee F———
Seller CONCESSIONS .....c.cevvveveerreeeeeeeeeeree et
ShOrt SAlB ..
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SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR MAY 2016

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL  SCVTOT EXT TOTAL
NEW LISHINGS vvvvvcvven s
Total ACHIVE LISHNGS...voccvvvevcvveevrs s
Average Days on Market ......
Average List Price in Thousands....
Median List Price in Thousands..
BOMS .
Average BOM Price in Thousands.
BOM to Sale Rati0............co.ve.. 6.
BXDITAHONS ...ovocve s i 1

PENDING SALES
New ESCIOWS OPENEA.....oocvove oo e
Total YTD Escrows Opened.................
New Open Escrows Average Days on Market .
New Open Escrows Average List Price ................. ...

CLOSED SALES:
New ESCIOWS CIOSEA......oocvoeeoeeeoese s s
Total YTD ESCTOWS ClOSEA ..o e
Volume of New Sales Dollars in Millions.
Volume of total YTD Sales in Millions
Average Sale price in Thousands........
Median Sale Price in Thousands...
000D SAIBS .o i
Percent of Coop Sales ...
Average Days on Market
Sales at List Price............
Percent of Sales at List Price....
Sales to Listing Inventory Ratio................oocce..e
Final Sale to New Listing Ratio ...............oocoieciies o

CLOSED SALES TYPE
FOrRCIOSUIE / RED ..oovoce e L | L
SRIIET CONCESSIONS .....ovve oo (L [(— [(—
Short Sale
Standard ... 8. .
0 | 0 (|

SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR MAY 2016
ACTIVE INVENTORY AC ADUL CC SAU SCVTOT _EXT

oo oo

NEW LISHINGS vvvocvvvve s e L O 30 i Lo e 16 e b 82 e T
Total Active Listings....... 0. . . . L0 .
Average Days on Market ....... 0.

Average List Price in Thousands....
Median List Price in Thousands....

BOMS o 0.
Average BOM Price in Thousands. .00..
BOMto Sale Ratio ... .00
BXDIFLIONS ..o e 0
PENDING SALES
New ESCTOWS OPENED ......occvocvveoe e e 0
Total YTD Escrows Opened.................... 0.
New Open Escrows Average Days on Market . 0.
New Open Escrows Average List Price ................. v, 0.0
CLOSED SALES:
New ESCTOWS ClOSEA ..o i 0
Total YTD ESCIOWS ClOS ..o v 0
Volume of New Sales Dollars in Millions. ..0.000
Volume of Total YTD Sales in Millions..... . ....0.000
Average Sale price in Thousands.......
Median Sale Price in Thousands... .00
C00p SaleS ....ovovoreeren 0.

Percent of Coop Sales ...
Average Days on Market
Sales at List Price............
Percent of Sales at List Price....
Sales to Listing Inventory Ratio..... .00
Final Sale to New Listing Ratio ............coveicriions s 0.0 s 0.0, 800

CLOSED SALES TYPE
FOrRCIOSUIE / RED ..oovoe e
Seller Concessions ..
Short Sale.......
Standard ...

..................... LS |

oo oo

oo — oo
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m PROFESSIONAL SERVICES TERMITE INSPECTION

cer MOIe Leaps

THE PREMIERE ONLINE MARKETING SOLUTION
FOR REAL ESTATE AGENTS & BROKERS

CALL TOLL-FREE

888-277-9779 S

VISIT

Point2.com

\
ProintQ

GARY SCHIFF PLUMBING
Owner operated, Roto Rooter, Main Line Drain Cleaning.
Fast Reliable, inexpensive plumbing repairs. Water
heaters, garbage disposals, faucets, pressure regulators
and more. St Lic #683205..........cce..... (818) 700-1079
Exp. #1 (1-17)

and

most
trustworthy group of professionals
the industry has to offer. But how do
you let clients know that?

the

Tell them. Show them.
Wear your REALTOR® pin
with pride.

Only REALTORS® are members of the National Association of REALTORS®

www.srar.com

CaRealEstateLawFirm.com- A Real Estate Law Firm
Evictions, Easement Issues, Buyer/Seller Disputes
Broker/Agent Liability, Quiet Title, and more
Law Office of Jacob lloulian  Call 818-639-2626

Exp.#1 (1-1-17|

ENVIROMENTAL TESTING « ESTIMATION « REPORTS
PristineAIRE, LLC  818-822-6815
www.pristineaire.net

Exp. #1 (1-17

LICENSED LAND SURVEYOR
LOT LINES, LOT LINE ADJUSTMENT,
ARCHITECTURAL SURVEY,
CERT OF COMPLIANCE, FEMA ELEV CERT.
DAN MAY......coooviiiiiiiins 661-776-5554
Exp. #1 (1-1-17)
VACANT HOME CLEANING SPECIALIST
APPLE CLEANING/PAINT. FORECLOSURES, HAULING.
(661)298-2084JOHN/JUNECARPETSHAMP0O (818)929-9242

Exp. #6 (6-16)

MOLD INSPECTIONS REASONABLY PRICED
7 Days a Week & Evenings. Successfully Serving Southern
California For 18 years Residential & Commercial
818-366-08600 West Coast Enviromental Testing
Exp. #6 (6-17

REAL ESTATE

BIG BEAR PROPERTY FOR SALE
Broker Co-Op
Gilligan Log Homes And Real Estate

Call- Tony Cera, Broker/Associate (818) 427-6354
xp. #12 (12-16)

ol  REALESTATE

Termite Inspection

* Fast report (fax or e-mail)

* Bill to escrow

* Free inspection if competitive bid
* All works fully guaranteed

* We will beat or meet other bid

Retrofitting Inspection

* Gas shut-off valve

* Water conservation
-Ultra low flow toilet
-Shower head
-Certificate of compliance

* Smoke detector

* Window safety glazing

¢ Carbon Monoxide Detector

‘ECO HOME SAFE, INC'.

Call: (818) 886-7378 A
(310) 328-7378 <

Bryan Mere

CalBRE License
#02002199

Park Regency
Proudly Welcomes

Nora Wang

CalBRE License
#01001611

David Soibatian

CalBRE License
#01953913

WWW.GROWWITHPARKREGENCY.COM
f FACEBOOK.COM/PARKREGENCY
818-363-6116 \ 10146 BALBOA BLVD, GRANADA HILLS, CA 91344

REAL ESTATE

BRE #01231306

Realtor® Report
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DENNIS P. BLOGK & ASSOCIATES

The Number One Law Firm Specializing in

R.E.O. / Foreclosures

/ - Email: Styln@earthlink.net TENANT EVICTIONS
Styl'n Construction, Inc. UNLAWFUL DETAINER
Hey Brokers - We Do It All!
- 800 77 EVICT 2=
* Trash-Outs * Lead Bids L] (3 8428)
* Initial Yard Clean-Up * Retrofitting Bids o
« Initial Cleaning * FHA - HUD Lender Requirements * Guaranteed rapids filings
* Emergency Preservation * Interior Paint * No office visit required
* Pool Clean-Ups * Carpet - Vinyl - tile * Free telephone consultations
* Monthly Services * Exterior Paint
* More experience than any other law firm
* Lockout Management service available
No One Has Our Experience Or Billing Terms! FULL COLLECTION
STYL'N CONSTRUCTION INC.
9939 Canoga Avenue Unit “J” SERVICES
Chatsworth, CA 91311
www.stylnconstruction.com Open Monday through Saturday
Office: (818) 407-1327 Fax: (818) 407-1462 $125 (uncontested plus costs)
Licensed * Bonded & Insured * Lic. #306623 WWW. eV|Ct1 23 .COoMm

REAL ESTATE TERMITE INSPECTION & FUMIGATION

NORDHAGEN AND
DAUGHTERS

$39 per month

100%
COMMISSION

GOLD STAR REALTY

EXTERMINATING
COMPANY INC.

SRAR 2002 “ AFFILIATE OF THE YEAR"

YOU'VE TRIED THE REST...
YOU DEMAND THE BEST...

@ We do our OWN fumigations (No Sub-Contractor)
@ Salaried inspectors (NO COMMISSIONS)
@ FREE inspection if compefitive bid

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services
Friendly and Helpful staff

@ (omputer generated, emailed reports
# Recommended repairs performed by our company
# Llicensed, insured and bonded

800-933-7378  800-649-1922 FAX
818-886-3454  661-255-1902 FAX
661-254-2133

(818) 757-4567
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino

TERMITE INSPECTIONS & FUMIGATIONS

Affiliate member SRAR
Affiliate member REOMAC

Member PCOC (Pest Control Operators of California)
(A Reg. #FPR 2861

18 Realtor® Report June/July 2016 WWWw.Ssrar.com
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PACKAGING SUPPLIES |______FINANCIAL

TAKE THE STRESS gathu
OUT OF MOVING! ggfms@ P ——.

- Boxes L\IHD-

= . . .‘E‘ ‘»
PaCkagmg Suppll.es Save Time, Save Money, M )

- Trustworthy Moving/ Save your Reputation A
Relocation Experts @ $25 Million in E&O coverage

- PrOfESSional Pa(kers @ No Charge for cancellations and

payment through escrow or late fees

CUStomize yo.ur @ Average 15 minute turnaround
L Qmove with

@ 100% Complete & Guaranteed”

» Total Disclosure

To make sure you're
protected, always order » Quick Delivery

DisclosureSave NHD ) PathwayEscrow
» Complete Protection

Dianne Keefe-Bonnell, CEO
o VDU Silver Gold Platinum Dianne@pathwayescrow.com

877.77.BOXES ;{"?LIMITED ‘?e NHD NHD+Tax NHD+Tax+Enviro (661) 705-8440
877 77 26937 WARRANTY @ @ 27451 Tourney Road, Suite 180

B o I, . Valencia, Ca 91355

WWW.thebOXp ro.com www.PathwayEscrow.com

....brings it all to you!

Jeff Kahn has joined the Law Firm Spile, Leff & Goor, LLP where he will serve
as Risk Management Director: Jeff, a graduate of UCLA Law Scxhool, has over T h = L o 0 fﬁ = Of

30 years of experience as a real estate broker and attomey. This background has
afforded Jeff with a unique blend of experience, so he can offer both legal and
practical advice to the firm’s client base. Among other things, Jeff has managed two

large real state offices, served as a Director for the California Association of Realtors
and the Southland Regional Association of Realtors; been a regular instructor for X
organized real estate; and drafted numerous forms used in the industry. With the Spile, Leff & Goor, LLP

California Association of Realtors, Jeff' currently serves as Vice Chairperson of the Standard Forms

Committee, which he previously chaired.

‘When asked about his decision to join Spile, Leff & Goor, LLP, Jeffreplied: “T have been fortunate

to find a way to integrate my passion for real estate as a business, with my lifelong interest in the legal

world. Joining the Spile Firm just felt like a natural progression for me. I am really excited to work with 16501 Ventura Boulevard

and expand their client base.” #610

It seems the feelings are entirely mutual. Senior Partner Steve Spile shared: T have known, respected Encino, Ca 91436

and admired Jeff for many years. He is not only a brilliant and experienced member of the industry, but

he has unparalled integrity and kindness. Jeff will be an amazing complement to our commitment to

provide the best possible risk management and legal services to our clients.”

Jeffand Steve who are on the Southland Risk Management Committee will be sharing their informa-

tion with and support to SRAR on a regular basis. They welcome any inquires from members of the 818.784.6899

real estate mdustry.

For those interested in risk management services, please feel free to contact Jeff at jkahn(@spilelaw.com

or 818-784-6899 for further information.
L

www.spilelaw.com

www.srar.com Realtor® Report June/luly 2016 19



SouthlandiRegional

AssociationtofRealtorseine. (818) 947-2246

PRINT SHOP & GRAPHIC DESIGN SERVICES
Make Us Your Choice For All Your Printing Needs!

Our in-house graphic design team is standing by, so call today!

« ANNOUNCEMENTS
« BROCHURES
« BUSINESS CARDS
NCR FORMS
DOOR HANGERS
ENVELOPES
FLYERS

POST CARDS
oo ' LABELS
e P 2900088 i | « LETTERHEAD

— o « COLOR COPIES

Fast Turn Around! Competitive Pricing!

AREA MEETING ANNOUNCEMENTS

OUTWEST Fridays

COMM. INVST. PROR 3" Tues of mo. R.E. NETWORK Fridays (expt. holidays)

Chairperson: Larry Gutierrez Chairperson: Brian Hatkoff, CCIM Co Chairman: Bud Mauro Realtor®
Phone: (818) 416-7077 Phone: (818) 701-7789 Email: Budmauro1@aol.com CELL: (818) 681-3343
Web: www.commercialdataexchange.com ~ C0 Chairman: Valerie B. Miranda, REALTOR®

Co-Chair: Steve Peterson Time: 8:30 A.M Location: El Cariso Golf Club Restaurant, “The 19th

Phone: (818) 914-2536 s A Hole”. 13100 Eldridge Ave., Sylmar CA. Exit 210
(618) Location: SRAR Auditorium Frwy at Hubbard, N. to Eldridge, E. to Golf Club

Education Chairman: Ron Henderson 7232 Balboa Blvd., Van Nuys Entrance. [TG-482 D 3]

Phone: (818) 999-2945 Now Includes Business Opportunities Time: 8:30 — 9:30 A.M. - EVERY FRIDAY

Location; Weiler’s Deli SCV CARAVAN 2nd & 4th Fridays

22323 Sherman Way Chairperson: Dean Vincent

Canoga Park, CA 91303 818-802-8856 or MDeanVincent@RealtyExecutives.com

Location: SRAR SCV Division
Meet & Greet 8:00 A.M. - 8:15 A.M. 20655 Soledad Canyon Rd #33, Canyon Country 91351

Dates: 2" and 4™ Fridays of the month
Time: Networking Starts at 8:15am

Meeting Starts at 8:45am
Upcoming Meetings:

Time: 8:15 A.M. - 9:30 A.M.

Affiliate Networking, MLS Pitches, Caravan,
Guest Speakers

Caravan 11:00 A.M. - 1:30 PM.




