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in May 1963.

IN MEMORIAM

We are saddened to report the passing of a long-time member, Mr. Larry Little,
on March 13, 2016 at the age of 88. He was the manager of the Day Realty office
in Arleta, CA.until his retirement in 2002.

Mr. Little originally joined the board

SRAR President Seeks Meetings with Members

The 2016 president of the 9,500-member Southland Regional As-
sociation of Realtors seeks input and ideas from members of the real
estate profession throughout the San Fernando and Santa Clarita

Valleys.

Realtor® Gina Uzunyan
2016 President, SRAR

contact Uzunyan directly at 818-521-8088 or send a private message.

“One of my goals is to personally reach out to
as many of you as possible in the hope that will
lead to more member engagement,” said Gina
Uzunyan, SRAR president.

“I am available to speak for a few moments
at office meetings about the power and benefits
of organized real estate, our association, and our
advocacy goals for our profession,” she said, add-
ing that she also would be available for a Q&A
session with agents and brokers.

If interested in setting up a meeting, please

“I look forward to hearing from you!” she said.
#Presidential Duties #OrganizedRealEstate #SRAR #Realtor #RealtorArmy #RealEstate

4 Problems Sellers May Try to Hide

Homesellers sign a disclosure document that they’re
being forthright about any problems with a home.

However, it can be very tempting to tell white lies or conve-
niently forgets facts. Indeed, many real estate lawsuits stem
from owners misrepresenting their property.

Realtor.com recently featured some of the most common
cover-ups that real estate professionals say they and their
clients eventually discover.

1. Water damage — Stains could be a sign of bigger issues,
such as water intrusion from leaks or floods. Be alert for red
flags: an odd odor, water stains or visible wall cracks. Consider
asking that a large picture frame be moved to check what’s be-
hind it. Was a fresh coat of paint meant to spruce up the house
for sale or to hide something? Ask when the house was last

painted. If it was painted a while ago, it’s less likely the owner is
trying to hide water stains.

2. Bad foundation — Look for jagged cracks in walls. Zig-
zag cracks may signal a foundation problem. A bad foundation
also could prevent cabinets and doors from closing properly.

3. Neighbor nuisances — Homeowners have an obligation
to disclose what are called “neighborhood nuisances,” but if
they don't, buyers have to rely on their word. Buyers will want
to walk around the neighborhood at different times of day to
personally assess the area.

4. Temperature changes — A subtle shift in the atmo-
sphere — a draft or the air feels dry or damp — may suggest
an issue. Ask the owner what the room feels like through the
seasons. The culprit may be as simple as poor insulation. Or,
sometimes it may be a result of the owner adding a second
room or an additional floor to the house.
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METR0 RETROFITTING

CERTIFIED RETROFITTING COMPLIANCE SERVICES

CERTIFIED RETROFITTING

COMPLIANCE SERVICES
Since 1996

¢ Water Conserving Toilets & Fixtures

* Automatic Seismic Gas Shut-Off Valves
¢ Smoke & Carbon Monoxide Alarms

o Water Heater Strapping

¢ Sliding Door Safety Glazing

CONTACT US TODAY!
www.gometroretro.com
800.450.3660

N 4

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS®, INC.

RBALTOR? REX0KT

The Official Publication of SRAR

President
Gina Uzunyan

President-Elect
Nancy Starczyk

Chief Executive Officer
Jim Link

Santa Clarita Valley Division
President
M. Dean Vincent

Main office:
7232 Balboa Blvd. ¢ Van Nuys, CA 91406
Tel: (818) 786-2110 « Fax: (818) 786-4541
e-mail: info@srar.com

www.srar.com



L.A. CITY ADOPTS “FIX AND RELEASE’
SOLUTION FOR BROKEN SIDEWALK

BY GINA UZUNYAN, PRESIDENT
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

After eight public hearings, five
community meetings, and input from
hundreds of residents and dozens of
interest groups — including the Southland
Regional Association of Realtors — a
40-year-old miscalculation by the City
of Los Angeles, is on its way to being
corrected.

The City Attorney has yet to draft and
the City Council must still approve the
final wording of the ordinance, but a new
day is likely to dawn come July when
the “Fix and Release” sidewalk repair
program is scheduled to take effect.

Four decades ago the City took over
from homeowners the responsibility
to maintain and repair 11,000 miles of
sidewalks. But the responsibility soon
overwhelmed the city, especially as it lost
access to a cache of federal dollars.

Today there are more than 4,500 miles
of broken, unsafe sidewalks. The city
spends millions each year settling trip-and-
fall lawsuits, but it took the prodding of a
class-action lawsuit brought the disabled
community to force the city to act.

The L.A. City Council recentl
unanimously endorsed a plan that will
spend $1.3 billion over three decades to
finally fix sidewalks.

Here are the currently available
details of the ‘fix and release’ sidewalk
plan:

* The City will pay to repair broken
sidewalks next to residential, commercial
and industrial properties, even if a tree
planted by the city did not cause damage.

www.srar.com

* Once repaired, the city will offer
a warranty period extending 20 years
for residential properties. A five-year
warranty program was recommended
for commercial and industrial properties,
which typically see heavier vehicle traffic
and additional wear.

* The {)rogram will guarantee one
additional repair — unless the damage
was caused by the negligence of anyone
other than the city.

* A spending cap per repair site would
be set, a move intended to make repair
dollars go farther. The final ordinance will
establish caps based on different parcel
types and sizes. Rebates cannot exceed
the actual cost of repair.

. Pro[El)erty owners would be encouraged
to fix their own sidewalks, with the city
offering a rebate if the repair happens

| within the first three years of the program.

The rebate would be for about half the
average cost per square foot, estimated by
one councilman at approximately $15 per
square foot. Permit tlées would be waived.

» Once a sidewalk 1is fixed, it would
be released to the property owner, who
then would bear the cost of ongoing
maintenance and repairs. The release
to owners would realign the city with
the statewide standard set by the 1911
Improvement

Act, which the city overruled more
than 40 years ago when it assumed
responsibility for maintenance and repair
of about 11,000 miles of city sidewalk.

* The city will begin inspecting, keeping
records, and certigling which sidewalks
are in good condition and compliant
with standards set by the Americans with
Disabilities Act. Property owners with
broken sidewalks will be given the option
to make repairs themselves or wait for the
city to make the repair.

. Thiﬁ plan is intetlllded tlo' be a
comprehensive approach, applying to
all m%ewalks in dllgfepair throll)lzrgoutg the
ci(tiy. The city will cite and order to repair
sidewalks adjacent to properties owned by
other governmental agencies.

* Repairs will be prioritized in order of
importance as follows: city government
buildings; transportation corridors,
hospitals, medical facilities, assisted
living and similar facilities; facilities
containing employers, and; other areas
such as residential neighborhoods and
undeveloped areas.

» The City’s Bureau of Engineering
will develop a prioritization and scoring
system, eventually assigning a numerical
score to each sidewalk segment, based on
the following: the prioritization criteria
indicated above; severity of sidewalk
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damage; cost-effectiveness and contiguity
of damaged section; liability concerns;
a mobility disability nexus by nearby
residents or other users of the stretch
of sidewalk; complaints generated by
the broken sidewalk, and; the volume
of pedestrian traffic. Eventually, a
consolidated system would be available
noting complaints received and providing
information about scheduled repairs and
related projects, along with a complete
inventory as sidewalks are certified.

* Twenty percent of the annual sidewalk
settlement program funding would be used
for an “access request program.” Run
through individual council district offices,
it would coordinate targeted repairs where
shattered sidewalks impede mobility-
disabled individuals.

* City crews and private contractors will
do the work. The city crews will make
“demand-based repairs,” especially where
there are liability concerns, along with
additional repairs needed under the city’s
warranty. The remainder of the repairs
will see the city divided into regions with
each region’s repair needs put out to bid
for certified contractors.

* The Council committed to preserving
as many trees as feasible — to protect
the “urban forest” — and to replant trees
when they must be removed, with an eye
for species whose roots will be less likely
to cause future sidewalk damage. Before
tree removal, a variety of options would
be considered, including meandering paths
and modified easements, root pruning
and shaping, alternative materials that are
compliant with the ADA.

* The city council “agrees with the
philosophy” recommended by multiple
groups to explore alternative designs and
materials that “promote environmental
objectives like maximizing groundwater
infiltration, providing flexibility for tree
growth and otherwise make parkways
more sustainable and resilient.”

* The council also would like the
sidewalk program to assist in workforce
development and job training programs.
And, the city will seek ways to finance the
program that will accelerate completion
of the work in the shortest timeframe
possible.

* Finally, the City Attorney will prepare
ordinances that amend all relevant sections
of the Municipal Code regarding sidewalk
repairs to allow phase-in of the transfer of
responsibility back to propert%/ owners.
The street tree root exception also will be
repealed, which will allow the city to cite
and enforce against sidewalk damage once
an owner assumes responsibility.



NDO MEDIAN
ICE HIGHEST
SINCE 2007

BY GINA UZUNYAN, PRESIDENT, AND DAVID R. WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®
HOME AND CONDOMINIUM SALES THROUGHOUT THE SAN
FERNANDO VALLEY POSTED SLUGGISH RESULTS DURING
FEBRUARY WHILE THE MEDIAN PRICE OF CONDOMINIUMS
THAT CHANGED OWNERS HIT ITS HIGHEST MARK SINCE
2007, THE SOUTHLAND REGIONAL ASSOCIATION OF
REALTORS REPORTED TUESDAY.

Realtors helped close escrow on 322
singlefamily homes last month, off 6.7 percent
from a year ago, while the 135 condominiums
that changed owners were down 10.6 percent
comIpared to February 2015.

“It’s not unusual for February closed escrows
to be soft since they represent activity over the
closing months of the prior year when people
are less likely to move because of the holidays,”
said Gina Uzunyan, the 2016 president of the
9,500-member Southland Regional Association
of Realtors. “Fewer closed escrows also reflect
the ongoing lack of inventory and the diminishing
number of households that can afford to buy as
resale prices march higher, even if the pace of
increase has slowed dramatically.”

Nonetheless, Uzunyan expects resale activity
to perk up in the coming months and for 2016
to see a busy local resale market, especially now
that regulators decided not to raise interest rates.

“Interest rates on home loans increased slightl
earlier this year, yet remain very desirable,”
Uzunyan said. “Low rates keep the market
humming.”

The median price of the 322 singlefamily

co
PR

homes that changed owners last month came in
at $561,000, up 6.9 percent from February 2015.

Home resale prices appear to have plateaued
with the high point coming in July when the
median price was $600,000. That was 14.4 percent
below the record hi;h $655,000 home median
price set in June 2007.

The condominium median price continued to
climb with February’s median of $380,000 up 10.0
Bercent from a year ago, a number not seen since

007, yet still 8.4 percent below the record-high
condo median price of $415,000, which was set
in February 2006.

“As affordability looms larger, we’ll see single-
digit increases replace the doubledigit hikes in the
median prices, even if the inventory stays tight
and competition stays heavy,” said Jim Link, the
Association’s chief executive officer. “Unlike last
decade, buyers today balk when they hit a certain

swell anytime soon.

There were 1,300 homes and condominiums
on the Multiple Listing Service operated by the
Association at the end of February.

That was down 6.7 percent from a year ago and
represented a 2.8-month supply at the current pace
of sales, which was unchanged from a year ago.

A 6-month supply is desired, yet that may be
wishful thinking with a target 4-month su{)ply
being more realistic, especially as families,
Earticularly Baby Boomers, stay in homes longer,

ink said.

Standard sales continued to dominate the market
with 90.4 percent of home and condominium
closed escrows during February falling into that
category. Sixteen transactions were foreclosure
related, for a 3.5 percent market share, while 23
homes and condominiums, or 5.0 percent of the
February combined residential total, used a short
sale to change owners.

rice point. Smart buyers simply refuse to go
Eigher if they think

a property does not
merit the price.”

1 2005 $145,000
Lin k an d 2004 $165,000

$450,000

Condominium Median Price February 2005 through Feb. 2016

Source: Southland Regional Association of Realtors®
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that there are still
plenty of buyers
available, but that
the supply of homes listed for sale is unlikely to

The median price of condominiums sold during February throughout the San Fernando Valley stood
at $380,000, which was 8.4 percent or $35,000 below the record high of $415,000 set in 2006.

SUBURBS STILL CALL WHEN IT'S TIME TO BUY A HOME

BY GINA UZUNYAN, PRESIDENT, AND DAVID R. WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

LIVING IN AN URBAN AREAS SOUNDS FUN WHEN
YOUNG AND FOOTLOOSE, YET WHEN IT'S TIME TO BUY,
A SINGLEFAMILY HOME IN THE “BURBS” IS STILL THE
GOAL, AT LEAST THAT'S WHAT A NEW NATIONWIDE STUDY
CONCLUDED.

A growing share of homebuyers are
from the millennial generation and more of
them are purchasing single-family homes
outside urban areas, according to the 2016
Home Buyer and Seller Generational
Trends study produced by the National
Association of Realtors.

Interestingly, the younger the buyer, the
older the home they purchased — which
speaks to the limited inventory in many
high-population and high-cost regions.
Overall, the majority of buyers in all

enerations continue to purchase a single-
amily home in a suburban area.

“The median age of a millennial
homebuyer is 30 years old, which typically
is the time in life when one settles down to
marry and raise a family,” said Lawrence
Yun, NAR’s chief economist. “Even if an
urban setting is where they’d like to buy
their first home, the need for more space
at an affordable price is for the most part
pushing their search farther out.”

Limited inventory in “millennials’
price range, minimal entry-level condo
construction and affordability pressures
make buying in the city extremely difficult
for most young households,” he said.

Realtor® Report

For the third straight year, the largest
group of recent buyers were millennials,
who comgosed 35 percent of all buyers,
up from 32 percent in 2014, and more
than the combined amount of younger and
older boomers, at 31 percent. Generation
X were 26 percent of buyers, and

at $25,000,” Yun noted. “One of the
many reasons housing supply has been
subdued ... may be because a segment of
homeowners have decided to delay trading
up or moving down in order to pay down
their debt, including from student loans.”

(Percent of Respondents)

the Silent Generation made up 9
percent.

This year’s survey underlined
the cha]}llenges debt had on some
buyers’ ability to purchase a
home. While debt delayed saving
for a down payment for a median
of four years for all buyers,
the number of years postponed
increased from three years for =
millennials to six years for older = =-
boomers. -

Among the share of buyers who
said saving for a downpayment
was the most difficult task, millennials
were most likely to cite student debt, 53
percent, as the debt that delayed saving,
while credit card debt was indicated
more by Gen X, 44 percent, and younger
boomers at 36 percent.

According to Yun, student debt is likely
impacting more than just the millennial
generation’s ability to buy a home.
“Whether it’s from financing their own
education or borrowed for their children,
it’s somewhat surprising to see a higher
median amount of student debt among
Gen X at $28,000 and younger boomer
buyers, $29,100, compared to millennials

LY FRENDLY

“VERY IMPORTANT"

3050 s1t060 611069 7009
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LENGTH OF TIME TO SAVE FOR A DOWNPAYMENT
(Percentage Distribution Among those who Made a Downpayment)
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SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS?®, INC.

»

Broker/Owner/Manager Meeting

2016 RISK MANAGEMENT COMMITTEE
MONDAY MAY 2, 2016 | Lunch at 12:30pm Meeting 1-3pm

SRAR AUDITORIUM
LUNCH PROVIDED

Special Speaker:Bankruptcy Attorney
-+ RSVPTO: MayRisk2016@srar.com

[; ‘t_’ﬂJU (.

Kathy Mehringer
The RPA:
Fact versus Fiction

Jeff Kahn
Updated on Standard Forms

Olga Moretti

Changed in Landlord
Tenant Laws

Steven Spile

Insurance Issues

www.srar.com Realtor® Report April/May 2016



RDUN% Up

Tﬁursd'a.y Tune 9t5 2016
9am-2:30pm

LE R BB EREE R EREDREEDEEREENEEEREENEENREEEEENEENR)]

L ]
FREE to all attendees « Raffle Prizes
FREE lunch for the first 400 s Have fun! Play games!
attendees + Win prizes! Learn lots

-
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15600 Odyssey Drive

Granada Hills, CA 91344
Session Schedule

9:15am-10:00am “Tech Talk” For Realtors

10:15-11:15am Risk Management Panel in Garden Room
11:30am Lunch served

12:15pm 1st round of raffle prizes in Expo Hall
1:.00pm-2:00pm ., +=. Top Producer Panel
Final /-?aff/es & Alffiliate Raffles
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Realtor® Report April/May 2016

www.srar.com



SURVEY FINDS DEEP NEED FOR MORE HOMES

BY GINA UZUNYAN, PRESIDENT, AND DAVID R. WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®
THREE OUT OF FOUR HOUSEHOLDS NATIONWIDE WOULD
BUY A SINGLE-FAMILY HOME IF ONLY THERE WERE MORE
HOMES AVAILABLE AT A PRICE THEY COULD AFFORD,
WHICH POINTS TO A CRITICAL NEED FOR MORE NEW HOME
CONSTRUCTION, A NATIONAL SURVEY FOUND.
According to the National Association of

Realtors” new quarterly consumer survey,
confidence about now being a good time
to buy is waning among renters throughout
the West and particularly here in California
where prices have risen to levels just below
the boom of last decade.

Survey respondents were asked about
their confidence in the U.S. economy and
various questions about their housing
expectations and preferences, including a
question on if they were to purchase a house
in the next six months, what type of home
and in what area would they choose to buy.

Consumers overwhelmingly preferred
single-family homes in suburban areas.
Eighty-five percent of homeowners and 75
percent of renters said they would purchase
a single-family home, while only 15 percent
of homeowners and 21 percent of renters
said that would buy in an urban area.

Lawrence Yun, NAR chief economist,
said the survey findings call attention to
the glaring need for more supply of single-
family homes.

“The American Dream for most consumers
is not a cramped, 500-square-foot condo in
the middle of the city,” he said, “but instead
a larger single-family home within close
proximity to the jobs and entertainment an
urban area provides.”

While not a new discovery, supply and
demand imbalances and unhealthy levels
of price growth in several metro areas have
made buying an affordable home a difficult
to impossible task for far too many first-time

buyers and middle-class families.

It’s time homebuilders double their focus
on constructing single-family homes, Yun
said. With millennials increasingly buying in
the suburbs, tight inventory and affordability
concerns will
likely worsen
without significant
increases
housing starts in
relation to job
creation.

A high number

in

Affordability Fund.

“On the other hand,” Yun said,
“accelerating home prices and the perceived
difficulty in obtaining a mortgage appears
to be tugging at the confidence of renters.”

Realtors Present Homebuyer Grant

Joe and Patricia Juarez, pictured below second and third from the
left, received a grant recently from the Southland Regional Associa-
tion of Realtors and the California Association of Realtors’ Housing

They applied the $2,000 grant toward the purchase of a home in Sylmar. The transac-
tion was completed with the assistance of their Realtor, Chona Aros, left. The check
was presented by Jim Ezell, right, who is the chairman of the Southland Regional

Association of Realtors’ charitable foundation.

of homeowners
are expressing that
it’s a good time to
buy, a sentiment
no doubt fueled
by the $4.4 trillion
in housing equity
accumulation
in the past three
years.
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SRAR and C.A.R. offer the grants to qualified prospective home buyers who meet

specific qualifi-
cations. All of
the 2016 grants
have already
been awarded.
Send an
email to Oscar@
srar.com if you
want to receive
info should
the homebuyer
grant program
be renewed in
2017

Crowded Field for 5th Supervisorial District Seat

Streamlining the permit process and making it easier to open and run a business were among the most
talked about topics at a recent forum of seven candidates, pictured below, running for the 5th Supervisorial
District seat that has been held for decades by Supervisor Michael D. Antonovich.

The gathering at the Tournament Players Club at Valencia was presented by the Santa Clarita Valley Chamber of Commerce and the
Santa Clarita Valley Division of the 9,500-member Southland Regional Association of Realtors.

Candidates for the 5th Supervisorial District, Los Angeles County, from left to right: Mayor
Ara Najarian, City of Glendale; Billy Malone, vice president of the Altadena Chamber of Com-
merce; State Senator Bob Huff; Kathryn Barger, chief of staff for Supervisor Michael Antonov-
ich; L.A. City Councilman Mitchell Englander; Elan Carr, L.A. County Deputy District Attorney;
and Darrell Park, former staffer at the White House Office of Management and Budget.

Public safety, cleaner air, how to ensure
gas storage facilities are safe, and how to
enhance general economic development
throughout the district and particularly in
the Santa Clarita Valley were among the
issues discussed.

Each candidate emphasized their own
skill set and each offered their own em-
phasis and unique perspective on priorities
for the seat, which many regard as the
most powerful governmental position in
the region, one requiring deep knowledge
about how government works.

The Fifth District seat, which includes
Santa Clarita, Palmdale, Lancaster and
portions of the East San Fernando Valley,
has been represented since 1980 by Anto-
novich, who cannot seek reelection due to
term limits.

CRISNet MLS

IS HARD AT WORK FOR YOU, THE MEMBER
SIMPLY USE THIS LINK TO SUBMIT YOUR
QUESTIONS OR SUGGESTIONS

http://www.srar.com/include/suggestion_box/?s=mls.

www.srar.com
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DUTERS REMNORSE

Despite feeling prepared to purchase a home, many recent home buyers would do more homework and make
different choices if they had a second chance.

KNOW Now,

Z iz Q
would buy a different size or different
39%

priced home or in a different neighborhood

SPECIFICALLY ABOUT:

220/0 lhel;‘ns:ndaulso! closing 190/0 making the offer and negotiating
on the house
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Commercial Data Exchange

www.commercialdataexchange.com

Want to Buy a Home?

Learn How at Free Seminar!

Thinking about buying a home? It's a multiple-step process that can go
smoother with more satisfying results if prospective buyers do their home-
work, prepare their finances, and choose the best representation available
before jumping into today’s fast-paced, high-intensity real estate market.

To ensure the best outcome possible, set two hours aside to attend a free homebuyer
seminar on Saturday, May 7, from 10 a.m. to noon.

Experts on every phase
of the process will provide
insight on topics such as how
to secure downpayment as-
sistance, the difference between
and availability of FHA and
conventional loans, the tax and financial benefits of owning a home versus renting, the
vital importance of good credit and how to improve a credit score, tips working with a
Realtor, and if attendees qualify for city homebuying assistance programs.

This seminar is strictly for the general public. Realtor members of the Southland
Regional Association of Realtors, which is presenting the program, are not permitted to
attend unless accompanying a client. Be sure to RSVP by calling 818-947-2298 or write
via email to Oscars@srar.com. The seminar will be held at the Association’s headquar-
ters, located at 7232 Balboa Blvd., Van Nuys, just north of Sherman Way. RSVP today!

(o

™
SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS®, INC.

ALL CLASSES LISTED BELOW ARE HELD ON WEDNESDAYS 9:00 AM to 12:00 PM AT THE SRAR OFFICE
7232 BALBOA BLVD., VAN NUYS, CA 91406
Take 5 Or More Paid Courses & Receive a Certificate of Completion*

1une 29,2016 gfil

Overview of Commercial
RE Investment Analysis

August 3172016l I

Effective Commercial
Lease Agreements

October 26,2016 __ g

Property Management for
Investment Real Estate

suiy27,2016 gl

Keys to Financing
Commercial Real Estate

| september 28, 2016__ gium

Due Diligence in
Commercial Transactions

| November 30,2016 __gif B

Overview of Commercial
RE Investment Analysis

PRE-REGISTER AND PAY FOR 5 CLASSES AND GET 1 CLASS FREE (free courses not eligible)
Make Checks Payable to SRAR & Return with this Portion to SRAR, 7232 Balboa Blvd., Van Nuys, CA 91406 (Att’n Educ. Dept)
$25 Per Class - Except January 20th & January 27th  *Certificate of Completion does not provide continuing education credits

Complete If Paying By Credit Card & Fax to the Education Department 818-786-4541 or email to vincec@srar.com

First Name Last Name Telephone #
VISA/MC/AMEX/DISC# Exp.Date___/ cvv
S Amount Signature Email

8 Realtor® Report April/May 2016 www.srar.com



Legislative
Update
Breakfast

I

=" Get a San Fernando Vaalley and Santa Clarita Valley political update
and make sure you are on top of all the legislative issues that
concern your real estate business and your client’s property rights!

Alex Creel, Sr. Vice President of

Th U rSd ay, .l LI n e 1 6, 20 16 Governmental Affairs, is the chief

lobbyist for the CALIFORNIA
9:30 am. to 11:00 am. ASSOCIATION OF REALTORS®.
Mr. Creel began lobbying for

CAR. in 1985 He is a
The Knollwood Country Club contributing author to Legal

Issues in Real Estate a REALTORS®
12040 Balboa BIVd' Guide 1st through 4th editions.
Granada Hills, CA 91344

(o
$25. A1 4

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS®, INC.

| Checks should be made payable to SRAR and mailed to Karen Marten, 7232 Balboa Blvd. Van Nuys, CA 91406 |
I For Credit Card Payment, complete the form below. E-mail karenm@srar.com or fax to 818-786-4541 I
I |
Name: Phone Number:

I |
| E-Mail: |
I Visa/MC/Amex/Discover: Exp Date: / |
| Number of tickets: @ $25 Total Amount: $ |
I Signature I
I |

|

Deadline: Please return this form by June 8, 2016. For more information contact Karen Marten: (818) 947-2254
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w the applicant. The Panel shall make its recommendation to

r=1

ertain that the complaint comes within the purview of the 7 poi

be forwarded to the applicant and to the Chairman of the Membership Committee to

ed and the applicant is admitted to membership. If it does, the Members
the Membership Committee, which shall then forward its recommendation to the Board of Directors. If the committee recommends disapproval of the application, the Board of Directors will review the recommendation and render a final decision.

Committee Chairman shall appoint a panel of 3 members from the committee

not, the complainant i

FIRST POSTING

SECOND POSTING

RESPONSIBLE REALTOR® APPLICANTS

Ault, Mary Ann

Elite Inernational Real Estate Home Loans
10238 Woodley Ave.

Granada Hills, CA. 91344

Ayvazyan, Petros
Petros Ayvazyan

345 W. Elk Ave. Apt. 9
Glendale, CA. 91204

Bell, Christopher Eugene
SkyTouch Real Estate Services
44153 48th St. West
Lancaster, CA. 93536

Hersh, Richard S.

AA Real Estate Services
17644 Chatsworth St.
Granada Hills, CA. 91344

Iglesias, Alexander Paul
Alexander Iglesias, Broker
13517 Hubbard St.
Sylmar, CA. 91342

Mann, Teri Sue

Teri Mann Broker
10022 Valley Circle
Chatsworth, CA. 91311

Paterno, Gregory
Gregory A. Paterno
22315 Lull St.

Canoga Park, CA. 91304

Pozo, Gilmer K.
Prominence Real Estate
195 Masters Ave.
Riverside, CA. 92507

Sutz, Debbie Jill

Lighthouse Prop R.E. Servs. Inc.
3121 Washington Blvd.

Marina Del Rey, CA. 90292

Urquilla, Thomas H.
Thomas H. Urquilla
8707 Lindley Ave. #D
Northridge, CA. 91325

Wheaton, Willie Mack

Will Wheaton Real Estate
18017 Chatsworth St. #131
Granada Hills, CA. 91344

Younan, George
Pacific West Property Group, Inc.
17042 Devonshire Street, Suite 214

Acevedo, Ani E.

Ani Acevedo

5850 Canoga Ave. Ste. 400
Woodland Hills, CA. 91367

Boyajian, Manuk
Manuk Boyajian

10785 Des Moines Ave.
Porter Ranch, CA. 91326

Helmand, Mohammad Omar
Allison James Estates & Homes
2888 Loker Ave. East #206
Carlsbad, CA. 92010

Gregoryona, Arin

Golden Trail Real Estate
11716 Shoshone Ave.
Granada Hills, CA. 91344

Issa, George M.

G.I. Realty

1026 N. Edgemont St.
Los Angeles, CA. 90019

Kim, James Chang Kun

Northridge, CA. 91325

Mulvaney, Dennette Ann

Our Habitat, Inc.

15760 Ventura Blvd., Suite 1200
Encino, CA. 91436

Abdulhi Ei  Pacfc WestPropetyGroup, I/ Norhridge

Adom, Meloie oy /HomeSmartNCG / Nortridge

Agulr Jr, Pablo ./ Chosa Reaty, I/ Son Femando

lfons, Asti sl Colel Banker QualyPoperes Nortidge
Aty Sulfo Tolol Pork Regeney Raly/Gronada Hil

Anadeto, Adrion Antony / Nexiome Fine Homes & Esues /Sun (oo
Arimure-Nortimer,orlene / Berkshire Hohaway HomeSenvies Colfrnia Rl Thousond Oaks
s I, Wilur Robbie Sky Touch Real ot S Loncaster
Baboyan, Susonna  Tius Reaty Inc. Panorama iy

Boker Kol Mari Rodeo Rt/ Woodlond Hils

Bardugo, igol Aeam Reaty, In/ WoodlandHls

Berman, lene / Keller Wil VIP Proprtie Volenda

Biton, Borok  Reaty Smart/ Colobascs

Bondale Sorish B eller Wilms Reoty Norhidge

Bonil, scar A  Keller Wilis North Vally/ Porter Ranch

Boog, Brandon Alesander | Bob Boog Reaty  Newhall

Brocevell ), Jomes . EOR Realy Group / Sherman Ooks

Brovo,Miriom Morvela The Rel ot Plza / Gronada Hils

(arras, Brookyn Reot e/ Velenci

Cevelon,Jenier L  LifhoussPropeties RE Sems I/ Marin Del Rey
Colin,Susan  Colvell Banker ResidenilBroerage /Studo Cy
(oape,Deborah  Ramsey-Shilling Ao Tolu Loke
Covmrbio,Rodrigo/ Kller Willoms Encng-Sherman Ocks Encino
(rosy, KeinErk / Coldell Baer  Sherman ks

Danils-Duran, LaTosha Shamonne eler Wiliams Norh Vlley / Porter Ranch
Daugherty,Jesica / JohnHartReo ot Vol

De Hoyos,Rodalf/ John B, Sper, Broker/ Temeaul

Demirjn, Kikor reg Bellmar Reay/ Burbank

Dryden, Michell M./ The Olon Agency / Westoke Vilage

Faraad, Behrooz/ Coldwell Bonker Clobasas  Calobeses

Fiaplric, John / Allson Jomes Ete & Homes  Crod

Forster Jennfr Reoty Eecuves / Newhl

Gorci, s/ DileckRea o Sudio Cty

Ghorashy, Ronoch, Agents f LA ./ Ok Park

oy Vincent Keler Wil Reot Cloboss  Colnbsas

Jenmings, Aron Jumes  iklo Real Estoe Saugus

Realtor® Report

Exclusive Listing
1150°S. Olive St. Penthouse 3000
Los Angeles, CA. 90015

REALTOR® APPLICANTS
JetTamra  Greater VellyRealy / Chatsworh

Joseh Anat it ol Rl Estoe roup/ Woorland il
Korapfin,Nerivell Copdet Pinnad Estoe Properie, Inc / Norhidge
Kessel, Roberto Mouser  KellerWiliams Encino-Sherman Ooks  Encino
Keough, Shane Paul oldwell Banker Residentol Brokerage  Studio ity
Ketring,Michoe Gene-Jomes / Pinnac o Properi, I/ Volgnco
Koegler,Jonathan Robert Bekshi Hotviay HomeSenicesCafomi Propetie | Calobasas
Kohandon,Porvin  Dileck Real Ette / Stuio Cy

Kuehne, Mori Dl Roco/ Kllr Wilioms Reat ncino-Sherman Ouks | Encing
Leg, Ty Cowe Bonker Colasas  Calobasas

Lester, Aman Lin/ Keller Willims VIP Properies/ Vlencia

Leverenz, Jui Chrsine/ Pinade Esote Properties, I/ Colobasts

Liv, Moy Yohin / Kllr Wilims Ry Norhridge

Lyons, Cryeal St Fis Clos Rl Estoe Burbank

Majers, Gladys / Coldwell Banke Greater Volly  Gronada Hils

Martin, Eduardo  Ramsey-hilling s HollynoodHls

Martin, Kty Lymn  Lifhouse Poperis RE. Sers nc  Moring DelRey
Matappally, Shaj George Pinade Estoe Propetie, I/ Mision il
Maynard,Robert et KellrWillioms World Medio Center  Bubark

Neshabi, Benjamin / HomeSmart NCG nc / Voenda

Mestingad, Az / GoldStor Reaty  Encng

il Joyee/ Home:Bused Realy/ Vlenda

Miahor,Mehdad / Al Reaty  Calobases

Micell, Jusin )./ Brook G Fain /Topango

Marton, Myrma /Supphie Ivesiment Propete, nc /Vally Viloge

Masly, Whitey Cannon  ellerWilloms Noth Vally Pore Ranch

Mouon, Lo Peter / JLH Proprties, I/ Volenca

Mulln Teresa Lynn  BerkshireHathaway HomeServies Clfornia Propertes/ Chatsworh
Munim, Mohammad /G, Reoty  Los Angeles

Nichols, Thomas Willom / HomeSmart NCG Inc /Voend

Nikolich, Nl First Clos Rl stete/ Burbank

Norega, Jonnt Pinnade ot Proprties I/ Colobasts

Ogunnike, Adeotmi / Summit View Esttes Nohvidge

Olvei, Mario Ang Keller Wilims VP Propetes/ Volenc

s, o Kelr Wil Reot Cloboss  alobsas

Parich, Jo s/ Suob Properes Porter Ranch

April/May 2016

Kristof Jr., George
Fathom Realty Group Inc.
6628 W. 87th Place

Los Angeles, CA. 90045

Persello, Isa L.

Isa Persello

5240 Sale Ave.

Woodland Hills, CA. 91364

Stever, Mitchell

Yorkshire Realty

1816 Stanford Ave.
Redondo Beach, CA. 90278

Stilke, Christopher Scott
Chris Stilke, Broker
15729 Irion Canyon Road
Santa Clarita, CA. 91387

Talwar, Deepa

Deepa Talwar, Broker

6320 Canoga Ave., 15th Floor
Woodland Hills, CA. 91367
Thomasian, Shant

Shant Thomasian

12032 Guerin St. Apt. 106
Studio City, CA. 91604

Zamora, Juan Jose
Juan J. Zamora
14318 Polk St.
Sylmar, CA. 91342

Pppadato, At/ HomeBused Realy / Voleni

Poraza, Jose Ricardo / Viceroy Realy,nc  Canoga Prk

Perez Manuel Amnando  The Olon Agency / Norhridge

Poghosyan, Armen  Real ot eBroker I/ Oceanside

Papescy, Hora it/ LighthouseProp RE. Senvs I/ Marina DelRey
Rechiman, il eller Wil Reaty Colsas  olobosos

R, Mark Seven Rode Rl Sherman Ooks

Reete,Vior it nternational Real Estote Home Louns  Gronada Hil
Robles, Darie Tions RalyServies  Volenca

Rodrigez AgulaJose Willam / Lu Realy/ Woodlad Hil

Romero, Evelyn Rochel Keller Wiliams North Voly / Porer Ranch
Robok, Lyudmyla CowelBankerReidenilBrokerage/ Studio Cty
Soenz, Rirdo D,/ taegic Realy/ Agoura il

S, Al Poul  BerkshireHothaway HomeServies Clforia Properes
(htsvorh

Sunche, Fermando / The Real Estote Ploza / Gronada Hils

Sarkisin, Arin / HomeBused Reaty  Volenco

Shegpard,Gury Federck /Berkshire Hothaway HomeSenvies Calforia
Properies | Chtsworh

Sori,Vior Atur / Kellr Willams VP Poperies/ Velnda

Stephan, Alen Jorrod /Aeam Realy,Inc./Woodland Hils

Stantsma, Bemadste Paterson, Engel & Vlkers Westoke Vilage / Westoke
Villge

Streicher,Anthony / Kller Wilims Rl Colobess Colosas

Tally Jason an/ Kller Willoms Nt Vlley  Porer Ranch

Tey, Philli Jomes/ eller Wil Reohty Colabess  Calobosas
Torabio, Kamran / AlotReaty Colobasas

Torres, Jl Mrie/ Pinnace Esoe Properis/ Norhridge
Vardonyan,Shawa/ Kellr Willams Encng-Sherman Qaks  Endino
Weson Kimbery | Reat Sevenson Ranch

et Gortt Cherts / HomeBased Realy / Valencia

et Steven Mork  Dibeck Reol ot Studio ity

Wilon,Tomara / Dwell Caffornia Reol Ette & Investments, Inc / Torzona
Vol el Poras  RealyEcutie / Canyon County

Wongyitors, Kritesck  DibeckReol ot/ Vol

Tohar Dariel Keller Wil Reaty Colbasas  olobosos

www.srar.com
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR MARCH 2016

ACTIVE INVENTORY EN ES CS WN WS _ SFVTOTAL EXT TOTAL

NeW LiStings ......coveveeeeeeecee e
Total Active ListingS........cccoeevvvviviiiiiieiiceieceeeee,
Average Days on Market.............ccovvvvveieiecenene.
Average List Price in Thousands ...............ccccc......
Median List Price in Thousands .............ccccccoeuue..

Average BOM Price in Thousands ............c.cc........
BOM to Sale Ratio ........ccccevevevevereccccccce
EXDIrations .......ccceveveereeeeeee e

PENDING SALES
New ESCrows Opened............cccucveveveveveveverererennas
Total YTD Escrows Opened............coveevevicerininnes
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price..................

CLOSED SALES:
New ESCrows ClOSEd............ccovvveveeeeeiecrenan,
Total YTD Escrows Closed..........ccccovevevevveevennnnae
Volume of New Sales Dollars in Millions................
Volume of total YTD Sales in Millions ....................
Average Sale price in Thousands .............cccco........
Median Sale Price in Thousands ............ccccceeveeeeee
CO0P SAES......covveeeeceeece e
Percent of COOP SaleS .......ccevvcveveiciieciiian,
Average Days on Market..........cccocoevvvveeieveiicrcnnnas
Sales at List PriCe......coovvveeeeeceiecceeee e
Percent of Sales at List Price..........ccccoevevveevnnnee.
Sales to Listing Inventory Ratio............cccccouee.....
Final Sale to New Listing Ratio............ccccccevuee....

CLOSED SALES TYPE
Foreclosure/REO........coveveveeveecceeeceeeeeeeeeae
Seller CONCESSIONS ......c.vvveeeeceeieisieee s
ShOrt SalB ..

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR MARCH 2016

ACTIVE INVENTORY EN ES CS WN Ws SFV TOTAL  EXT TOTAL
NEW LiStiNgS ....c.cveveeeieieieieeceeeeeeeeeeeea
Total Active LiStingS........ccoceveveveveeeeeceeieieiae
Average Days on Market.............ccocoveecicicnnnen.
Average List Price in Thousands ..............ccccev....
Median List Price in Thousands ...............c..c........
BOMS ...
Average BOM Price in Thousands ............cccc.c......
BOM to Sale Ratio ........ccoveveveveiecieeeecec
EXPIrations .......cccoveveieeeeeceeeeeeeee

PENDING SALES
New ESCrows Opened.............ccoeveveveveveviveninennan.
Total YTD Escrows Opened.........cccceveverrerrnnnn.
New Open Escrows Average Days on Market.......
New Open Escrows Average List Price................

CLOSED SALES:
New ESCrows CloSed..........ccovevvveevevieiiiiiiieae
Total YTD Escrows Closed.........ccccceveevvvvierennnee.
Volume of New Sales Dollars in Millions...............
Volume of total YTD Sales in Millions ...................
Average Sale price in Thousands .........................
Median Sale Price in Thousands ................c.........
000D SAES......vvceieecee e
Percent of COOp SalesS .......ccevvveveveiveceeiee,
Average Days on Market..........cccoeeevvvreeinriinenn,
Sales at LiSt PriCe ......covvvceiceceeece e
Percent of Sales at List Price..........cccccoevvveveinnene.
Sales to Listing Inventory Ratio............cccccevevneee.
Final Sale to New Listing Ratio ...........ccccccvevnvee...

CLOSED SALES TYPE
FOreclosure/RED.........cvvvvceeecececeeececeeeeee
Seller CONCESSIONS .....c.cevvveveerreeeeeeeeeeree et
ShOrt SAlB ..
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SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR MARCH 2016

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL  SCVTOT EXT TOTAL
NEW LISHINGS vvvvvvvvee s
Total ACHIVE LISHNGS...vvccvvvvvveevrs s
Average Days on Market ......
Average List Price in Thousands....
Median List Price in Thousands..
BOMS .
Average BOM Price in Thousands.
BOM to Sale Rati0............co.ve.. T.
BXDITAHONS ...ovocve s i 2

PENDING SALES
New ESCIOWS OPENEA.....oocvove oo e
Total YTD Escrows Opened.................
New Open Escrows Average Days on Market .
New Open Escrows Average List Price ................. ...

CLOSED SALES:
New ESCIOWS ClOSBA ... v,

Volume of New Sales Dollars in Millions.
Volume of total YTD Sales in Millions 10.123.. 064..........26. . .61 .867..
Average Sale price in Thousands....... . . | N 5488............. 523.7 oo 7215
Median Sale Price in Thousands... |- 4820........... 500.0
C00p SaleS ....ovovvre

Percent of Coop Sales ...
Average Days on Market

Sales at List Price............

Percent of Sales at List Price....

Sales to Listing Inventory Rai0.............oovevvrrves 213

Final Sale to New Listing Ratio ..o 857 RIS
CLOSED SALES TYPE

FOrEClOSUE / RED ...ovooee LI [L— (S 1

SIIEr CONCESSIONS w...ovo oo | [LR— [LR— 0

Short Sale 0.

Standard .. W10 LA .18,

OHNT.eesecveessees e LI ((— [(S— 0

SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR MARCH 2016

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL SCVTOT EXT  TOTAL

NEW LISHINGS vvvocvvvve s e L L 27

Total Active Listings....... 0.

Average Days on Market ....... 0.

Average List Price in Thousands....
Median List Price in Thousands....

Average BOM Price in Thousands.
BOMto Sale Ratio ... .00
BXDIFALIONS ..o i 0

PENDING SALES
New ESCTOWS OPENED ......occvocvveoee e e
Total YTD Escrows Opened....................
New Open Escrows Average Days on Market .
New Open Escrows Average List Price ................. v, 0.

CLOSED SALES:

New ESCTOWS ClOSEA ..o i 0
Total YTD Escrows Closed .............

Volume of New Sales Dollars in Millions.
Volume of Total YTD Sales in Millions.....
Average Sale price in Thousands.......
Median Sale Price in Thousands...
C00p SaleS ....ovovoreeren

Percent of Coop Sales ...
Average Days on Market
Sales at List Price...............
Percent of Sales at List Price....
Sales to Listing Inventory Ratio..... .
Final Sale to New Listing Ratio ............coverciiions s 00 L) 741

CLOSED SALES TYPE
FOrRCIOSUIE / RED ..oovooe e [ (S (S 0
Seller Concessions .. 0.
Short Sale....... . 0.
0
0

oo oo

Standard ...

S oo o —
oo o oo

oW = o —
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

ADVERTISING

ADVERTISE

IN THE
REALTOR® REPORT

Make your ad

POP!

With Color!

*Place a display ad and see your
Company advertised on our website!

visit the “print shop” link for more information af:
WWww.srar.com
or call

(818) 947-2244

*Ads on srar.com may vary from display ad in content and form. Web ads are designed by the SRAR
Graphics Department. Southland Regional does not constitute endorsement of the products or
services adverfised in our publication, REALTOR REPORT, or on www.srar.com.

MAINTENANCE & REPAIRS

GARY SCHIFF PLUMBING
Owner operated, Roto Rooter, Main Line Drain Cleaning.
Fast Reliable, inexpensive plumbing repairs. Water
heaters, garbage disposals, faucets, pressure regulators
and more. St Lic #683205.................... (818) 700-1079

Exp. #1 (1-17)

BUILDING REPAIRS & REMODELING

NEALS KEY MOBIL LOCKSMITH
Perfect Closing Gift Re Key
Clients Home For Peace Of Mind
Quick On Time Service Convenient Billing.
Neals Key 818-363-8010
Exp.#4 (4-16)

PROFESSIONAL SERVICES

ENVIROMENTAL TESTING  ESTIMATION « REPORTS
PristineAIRE, LLC  818-822-6815
www.pristineaire.net

Exp. #1 (1-17

ADVERTISERS: DON'T BE LEFT OUT!

It's Your Responsibililty as an Advertiser to Keep Track of Your
Ad's Expiration Date. Send in Your Renewal One Week Prior to
Expiration Date to Guarantee Continued Exposure and Results
From Your Rearor® Report Classified Ads.

www.srar.com

PROFESSIONAL SERVICES TERMITE INSPECTION

CaRealEstateLawFirm.com- A Real Estate Law Firm
Evictions, Easement Issues, Buyer/Seller Disputes
Broker/Agent Liability, Quiet Title, and more
Law Office of Jacob lloulian  Call 818-639-2626

Exp.#1 (1-1-17|

ADVERTISERS: DON'T BE LEFT OUT!

It's Your Responsibililty as an Advertiser to Keep Track of Your
Ad's Expiration Date. Send in Your Renewal One Week Prior to
Expiration Date to Guarantee Continued Exposure and Results
From Your Reatror® Report Classified Ads.

LICENSED LAND SURVEYOR
LOT LINES, LOT LINE ADJUSTMENT,
ARCHITECTURAL SURVEY,
CERT OF COMPLIANCE, FEMA ELEV CERT.
DAN MAY......coooviniiiiinis 661-776-5554
Exp. #1 (1-1-17)

VACANT HOME CLEANING SPECIALIST
APPLE CLEANING/PAINT. FORECLOSURES, HAULING.
(661)298-2084JOHN/JUNECARPETSHAMP0O (818)929-9242

Exp. #6 (6-16)

ADVERTISERS: DON'T BE LEFT OUT!

It's Your Responsibililty as an Advertiser to Keep Track of Your
Ad's Expiration Date. Send in Your Renewal One Week Prior to
Expiration Date fo Guarantee Continued Exposure and Results

From Your Reatror® Report Classified Ads.

Realtor® Report

Termite Inspection

* Fast report (fax or e-mail)

* Bill to escrow

* Free inspection if competitive bid
* All works fully guaranteed

* We will beat or meet other bid

Retrofitting Inspection

* Gas shut-off valve

* Water conservation
-Ultra low flow toilet
-Shower head
-Certificate of compliance

* Smoke detector

* Window safety glazing

¢ Carbon Monoxide Detector

‘ECO HOME SAFE, INC'.

Call: (818) 886-7378
(310) 328-7378

Byron
Guillermo

Sandy
Demson

CalBRE License
#01430193

CalBRE License
#01814281

Park Regency
Proudly Welcomes

Julio
Baeza

Marcanthony
Sanchez

CalBRE License
#01993574

CalBRE License
#01722875

WWW.GROWWITHPARKREGENCY.COM
f FACEBOOK.COM/PARKREGENCY
818-363-6116 \ 10146 BALBOA BLVD, GRANADA HILLS, CA 91344

REAL ESTATE

BRE #01231306

April/May 2016 17



REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an adverfisement is not intended as an endorsement or recommendation of the services offered.

DENNIS P. BLOGK & ASSOCIATES

The Number One Law Firm Specializing in

R.E.O. / Foreclosures

/ - Email: Styln@earthlink.net TENANT EVICTIONS
Styl'n Construction, Inc. UNLAWFUL DETAINER
Hey Brokers - We Do It All!
- 800 77 EVICT 2=
* Trash-Outs * Lead Bids L] (3 8428)
* Initial Yard Clean-Up * Retrofitting Bids o
« Initial Cleaning * FHA - HUD Lender Requirements * Guaranteed rapids filings
* Emergency Preservation * Interior Paint * No office visit required
* Pool Clean-Ups * Carpet - Vinyl - tile * Free telephone consultations
* Monthly Services * Exterior Paint
* More experience than any other law firm
* Lockout Management service available
No One Has Our Experience Or Billing Terms! FULL COLLECTION
STYL'N CONSTRUCTION INC.
9939 Canoga Avenue Unit “J” SERVICES
Chatsworth, CA 91311
www.stylnconstruction.com Open Monday through Saturday
Office: (818) 407-1327 Fax: (818) 407-1462 $125 (uncontested plus costs)
Licensed * Bonded & Insured * Lic. #306623 WWW. eV|Ct1 23 .COoMm

REAL ESTATE TERMITE INSPECTION & FUMIGATION

NORDHAGEN AND
DAUGHTERS

$39 per month

100%
COMMISSION

GOLD STAR REALTY

EXTERMINATING
COMPANY INC.

SRAR 2002 “ AFFILIATE OF THE YEAR"

YOU'VE TRIED THE REST...
YOU DEMAND THE BEST...

@ We do our OWN fumigations (No Sub-Contractor)
@ Salaried inspectors (NO COMMISSIONS)
@ FREE inspection if compefitive bid

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services
Friendly and Helpful staff

@ (omputer generated, emailed reports
# Recommended repairs performed by our company
# Llicensed, insured and bonded

800-933-7378  800-649-1922 FAX
818-886-3454  661-255-1902 FAX
661-254-2133

(818) 757-4567
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino

TERMITE INSPECTIONS & FUMIGATIONS

Affiliate member SRAR
Affiliate member REOMAC

Member PCOC (Pest Control Operators of California)
(A Reg. #FPR 2861

18 Realtor® Report April/May 2016 www.srar.com



REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

more g}gfLOSURE Pathway/ N
GET LEADS ~ L |
NHD

THE PREMIERE ONLINE MARKETING SOLUTION - .

FOR REAL ESTATE AGENTS & BROKERS Save Time’ Save Money,
Save your Reputation

@ $25 Million in E&O coverage

@ No Charge for cancellations and
payment through escrow or late fees

@ Average 15 minute turmaround

@ 100% Complete & Guaranteed”

To make sure you're » Total Disclosure
protected, always order » Quick Delivery

DisclosureSave NHD - PathwayEscrow
» Complete Protection

Dianne Keefe-Bonnell, CEO

Silver Gold Platinum Dianne@pathwayescrow.com
NHD+Tax NHD+Tax+Enviro (661) 705'8440

27451 Tourney Road, Suite 180

po in tz “Subject to terms & conditions - Limited Warranty ValenCiay Ca 91355
DisclosureSAVE | www.DisclosureSave.com | 877.302.3262 www.PathwayEscrow.COm

— hoveenisine | oL
TAKE THE STRESS 1

\\ CALL TOLL-FREE Jan VST
\Y

888-277-9779 @ Point2.com

OUT OF MOVING! | The Law Offices of
- Boxes ; L 8 G
- Packaging Supplies '

- Trustworthy Moving/ Spile, Leff & Goor, LLP

Relocation Experts
- Professional Packers

cu5t0mize your B | é | 16501 Ventura Boulevard
| SR move with | #610

Encino, Ca 91436

most knowledgeable and trustworthy
group of professionals the industry
has to offer. But how do you let clients

know that? A
....brings it all to you! W" 818.784.6899
Tell them. Show them. ~ ** w .
877.77.BOXES Wear your REALTOR® pin www.spilelaw.com
877.77.26937 with pride.
WWW. t h e b ox p ro . c o m Only REALTORS® are members of the National Association of REALTORS®

www.srar.com Realtor® Report April/May 2016 19



SouthlandiRegional

AssociationtofRealtorseine. (818) 947-2246

PRINT SHOP & GRAPHIC DESIGN SERVICES
Make Us Your Choice For All Your Printing Needs!

Our in-house graphic design team is standing by, so call today!

« ANNOUNCEMENTS
« BROCHURES
« BUSINESS CARDS
NCR FORMS
DOOR HANGERS
ENVELOPES
FLYERS

POST CARDS
oo ' LABELS
e P 2900088 i | « LETTERHEAD

— o « COLOR COPIES

Fast Turn Around! Competitive Pricing!

AREA MEETING ANNOUNCEMENTS

OUTWEST Fridays

COMM. INVST. PROR 3" Tues of mo. R.E. NETWORK Fridays (expt. holidays)

Chairperson: Larry Gutierrez Chairperson: Brian Hatkoff, CCIM Co Chairman: Bud Mauro Realtor®
Phone: (818) 416-7077 Phone: (818) 701-7789 Email: Budmauro1@aol.com CELL: (818) 681-3343
Web: www.commercialdataexchange.com ~ C0 Chairman: Valerie B. Miranda, REALTOR®

Co-Chair: Steve Peterson Time: 8:30 A.M Location: El Cariso Golf Club Restaurant, “The 19th

Phone: (818) 914-2536 s A Hole”. 13100 Eldridge Ave., Sylmar CA. Exit 210
(618) Location: SRAR Auditorium Frwy at Hubbard, N. to Eldridge, E. to Golf Club

Education Chairman: Ron Henderson 7232 Balboa Blvd., Van Nuys Entrance. [TG-482 D 3]

Phone: (818) 999-2945 Now Includes Business Opportunities Time: 8:30 — 9:30 A.M. - EVERY FRIDAY

Location; Weiler’s Deli SCV CARAVAN 2nd & 4th Fridays

22323 Sherman Way Chairperson: Dean Vincent

Canoga Park, CA 91303 818-802-8856 or MDeanVincent@RealtyExecutives.com

Location: SRAR SCV Division
Meet & Greet 8:00 A.M. - 8:15 A.M. 20655 Soledad Canyon Rd #33, Canyon Country 91351

Dates: 2" and 4™ Fridays of the month
Time: Networking Starts at 8:15am

Meeting Starts at 8:45am
Upcoming Meetings:

Time: 8:15 A.M. - 9:30 A.M.

Affiliate Networking, MLS Pitches, Caravan,
Guest Speakers

Caravan 11:00 A.M. - 1:30 PM.




