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With the 2015 REALTORS® Conference & Expo taking place near you,
you can't afford to miss the real estate industry’s biggest event.

400 educationsessions 20,000 REALTORs and guests | 400 exhibitors

Get tips ranging from safety Meet agents, brokers and other Discover the latest products and
to new technologies to listing real estate pros from more than 50 services that can help improve
Q presentations. Plus, hear countries; they are very willing to business productivity from the
regulatory updates and share tips as to what works in their REALTORS® Expo, the real estate
economic forecasts from markets — and referrals, of course! industry's largest trade show.

Lawrence Yun, NAR's
chief economist.

BE HERE California REALTORS® can attend the four-day

B E ST REALTORS® Expo for free!

P a RT? Choose the “Expo-Only” pass option, and enter
] SANDIEGO15 in the promo code box.

Register today at
REALTOR.org/Conference

ASSOCIATION of
REALTORS"®

Conference & Expo
Global Reach, Local Focus &
November 13-16, 2015 = SAN DIEGO

[E NATIONAL ‘ REALTORS'
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PREPARE NOW FOR 2018
METRO RETROFITTING

CERTIFIED RETROFITTING COMPLIANCE SERVICES

ACCOUNTING RULES

Lessees need to start preparing now for the new lease accounting and revenue
recognition changes that will likely go into effect in 2018, according to Ellen
Bartholemy, director of accounting services at Hall & Co. She is referring to new
accounting rules that were approved this year that will-once in effect- change the
way lessees record lease payments. Bartholemy says that there are many people in
the dark about the new standards, and that everyone should be working with their
accountant to plan for the change.

“There are companies that aren’t considering these changes,” she tells GlobeSt.
com. “People do need to work closely with their accountants on these new rules to
see the impact that it is going to have. It is going to be very important to have an
accountant that is well versed in real estate. They need to be starting now, even if
it isn’t going to be effective until 2018. They really need to be thinking about how
the leases that they are in now or that they are signing now are going to be affecting
their balance sheets and their banking. There isn’t going to be an exception made
for existing leases, so lessees really need to start planning for this.”

Bartholemy explains that one of the functions of these new rules will change the
reporting for lessees. “Lessees are going to be required to record lease payments as
a liability, and that is a huge change,” she adds. “Historically, the lease payments
were a disclosure item in the financial statements; they weren’t recorded in the
balance sheet. So, it will affect the equity in the company and it will affect their
assets and liabilities.”

Itisn’t only business owners that need to be aware of the changes, either. Lessees
and owners/operators will also need to make changes. “Bankers need to understand
this impact too. A lot of our clients have bank covenants or have to have a certain
amount of net worth,” says Bartholemy. “This could potentially affect their net
worth and the debt to equity ratios.”

To add more complexity, the IRS is also looking at how these rules will affect
book taxes. This could mean that companies will have to file a change of accounting
method, and according to Bartholemy, that is not something that companies can
do on their own.

e

CERTIFIED RETROFITTING
COMPLIANCE SERVICES
Since 1996

o Water Gonserving Toilets & Fixtures

¢ Automatic Seismic Gas Shut-Off Valves
* Smoke & Carbon Monoxide Alarms

o Water Heater Strapping

¢ Sliding Door Safety Glazing

CONTACT US TODAY!
www.gometroretro.com
800.450.3660
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PENDING SALES STRONG, MULTIPLE OFFERS DOWN

BY GAYE RAINEY, PRESIDENT, AND DAVID R. WALKER
SOUTHLAND REGIONAL ASSQOCIATION OF REALTORS®

AN INCREASE IN THE NUMBER OF HOMESSELLING
BELOW LIST PRICE, A DROP IN THENUMBER OF
MULTIPLE OFFERS, AND STILL STRONG SALES
ARE BEING REPORTED AS ONE OF THE BEST HOME
BUYING SUMMER SEASONS IN YEARS WINDS
DOWN.

Pending escrows, a measure of future
sales activity in the San Fernando
Valley, remained strong with the
Southland Regional Association of
Realtors reporting a 23.5 percent
increase in the number of open
€SCrows.

At the regional level, pending sales
were higher on a year-over-year
basis in the San Francisco Bay Area,
Southern California, and Central
Valley, but following seasonal patterns
were lower on a monthly basis.

Asurvey by the California Association
of Realtors found multiple trends
emerging in the market, especially
as limited inventory and affordability
make a purchase more difficult for
buyers in all but the top price ranges.

For example, the share of sales
closing below asking price increased
in August to 48 percent. More than
one-fourth of homes — 27 percent
— closed above asking price, and 25
percent closed at asking price.

For the one in four homes that sold
above asking price, the premium paid
over asking price decreased to an
average of 8.2 percent, down from
11 percent in July and down from 8.4
percent in August 2014.

The 48 percent of homes that sold
below asking price sold for an average
of 11 percent below asking price in
August, up from 9.6 percent in July.

The share of properties statewide
receiving multiple offers decreased
in August to 58 percent, down from
67 percent in July and 61 percent in
August 2014.

And the average number of offers
per property dipped to 2.4 from 3.0 in
July and 2.5 in August 2014.

Not surprisingly, given the time
of year, Realtors who responded
to the survey reported that floor
calls, listing appointments, and open
house traffic all declined in August.
When asked what Realtors’ biggest
concerns are, 22 percent indicated
low housing affordability,
18 percent said overinflated
home prices, and another 18
percent are concerned about
the shortage of available
homes for sale.

Home sales in the San
Fernando Valley during
August posted 577 home
sales, a20.7 percent increase
over a year ago, but off from
July’s 603 sales which was
the first time sales exceeded

11n 5 REALTORS® Are Concerned About Affordability

Decline in housing affordability _ 22%
Home prices overinflated _ 18%
Lack of Inventory _ 18%
Rising Interest Rates _ 13%
Slow down in economic growth _ 9%
Lending & financing — 7%

Policies & Regulations - 2%

Q:What is your biggest concern about the current real estate market?
SERIES: Market Pulse Surve,
SOURCE: CALIFORNIA ASSOCIATION OF REALTORS®

the 600 benchmark since May 2013.

The median price of homes sold
in the Valley during August was
$580,000, up 6.8 percent from August
2014. Home prices have been hovering
at or just below levelsnot seen since
2007.

Housing bubble - 3%

Other [N 6%
No Concerns - 3%

0% 5% 10% 15% 20% 25%

Realtor® Report

15 Million Households Likely to
Spend Half of Income on Rent

A difficult rental market is likely to get even tougher over the next
decade in Los Angeles and nationwide as an estimated 14.8 million
households could be spending half of their income on rent.

Ideally, households should spend no more than 30 percent of income on hous-
ing. But the number of U.S. households that plunge at least half their income
on rent — dubbed the “severely cost-burdened” — could increase 25 percent
to 14.8 million over the next decade.

More than 1 million households headed by Hispanics and more than 1
million headed by the elderly could pass into those ranks. In Los Angles and
New York, among other cities, more than one-third of middle-income
renters were severely rent-burdened, noting the need for more affordable
units. The grim figures come from a recent report from Enterprise Com-
munity Partners, an affordable-housing nonprofit group, and Harvard’s Joint
Center on Housing Studies. Even if wages grow a full percentage point per
year faster than rents, the number of severely-cost burdened households will
barely fall, from 11.8 million in 2015 to 11.6 million in 2025. In the baseline
scenario, where rents and wages (and inflation) increase at 2 percent each year,
the researchers expect the number to reach 13.1 million.

There were 11.2 million severely burdened renter households in 2013,
competing for 7.3 million units affordable to them, the report said. If rents
continue to soar faster than wages, the number of households spending more
than half their income on rent will rise, too.

October/November 2015 www.srar.com



2016 BOARD OF DIRECTORS ANNOUNCED

CONGRATULATIONS TO THE FOLLOWING REALTORS WHO WERE ELECTED TO SERVE ON THE SRAR BOARD OF DIRECTORS
FOR TWO-YEAR TERMS BEGINNING JANUARY 1, 2016

PAUL MARKS - -

R -
ERIKA KAUZLARICH-BIRD JUDY ANN VON ARB

WINNIE DAVIS

COMPLETING THE SECOND YEAR OF THEIR TWO-YEAR TERM WILL BE:

PATRICIA BELTRAN

RANA LINKA

GARY WASHBURN

NANCY TROXELL
GAYE RAINEY

www.srar.com Realtor® Report October/November 2015 5



REALTORS HELP UNVEIL
HOME LOAN TOOLS

BY GAYE RAINEY, PRESIDENT, AND DAVID R. WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

REALTORS RECENTLY JOINED WITH THE HEAD OF
THE CONSUMER FINANCIAL PROTECTION BUREAU TO
HIGHLIGHT THE FEDERAL AGENCY'S “KNOW BEFORE
YOU OWE" INITIATIVE AS CHANGES ARE BEING
IMPLEMENTED TO THE MORTGAGE CLOSING PROCESS.

The agency rolled out a set of online tools
to help consumers get better acquainted with
what the Know Before You Owe initiative
means for them.

The new tools are intended to improve
consumers understandin of the mortgage
process, aid in comparison shopping and help
prevent surprises at the closing table. Rule
changes associated with Know Before You
Owe took effect yesterday, Oct. 3.

As part of this initiative, the Truth in Lending
Act — Real Estate Settlement and Procedures
Act Integrated Disclosure rule, or TRID, will
integrate existing closing disclosures with new
requirements from the Dodd-Frank Act.

The CFPB’s online tools are directed at
consumers who may still be unaware of the
Know Before You Owe initiative. The tools
are available online at: www.consumerfinance.
gov/owning-a-home.

“The journey to home ownership begins
with Realtors, and CFPB’s new online tools
are a great resource for agents to help clients
shop for a mortgage and prepare for the
changes coming their way,” said Elizabeth
Mendenhall, vice president-elect of the
National Association of Realtors, who joined
CFPB Director Richard Cordray in announcing
the new online tools.

“Our new mortgage forms reduce the
information gap between lenders and
consumers, shedding light on a process that
often feels like a mystery,” Cordray said. “It
is time consumers have more power in the
mortgage process, and our new forms and
online tools will help make that a reality.”

The toolkit offers a guide to the new
mortgage closing forms, a closing factsheet,
a disclosure timeline and educational videos
to assist consumers.

Realtors across the country have worked
through the summer to educate themselves on
rule changes related to Know Before You Owe
so they can continue providing expert advice to
clients as the new rules go into effect.

The CFPB has responded to concerns from
NAR and others in the industry by announcing
it would be “sensitive” to companies making
a good-faith effort to comply with the new
rules.

“CFPB’s cooperation is important to
ensuring Realtors have what they need to
educate clients on what’s ahead,” Mendenhall
said. “We look forward to working with CFPB
in the months ahead to ensure Realtor concerns
are considered throughout implementation
and thank them for their continued attention
to our issues.”
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Calabasas Realtor Susan Stearns
Wins National Good Neighbor Award

Realtor Susan Stearns with Berkshire Hathaway, California Properties

in Calabasas, Calif., was one of five winners chosen by the National As-
sociation of Realtors for Realtor Magazine’s 2015 Good Neighbor Award.
Stearns was selected for her three decades of volunteer leadership to
the non-profit New Horizons.

“This year’s Good Neighbor Award winners work tirelessly to
increase the quality of life for so many individuals and families,
while also enriching communities countrywide,” says NAR
President Chris Polychron. “The passion, dedication and com-
mitment shared by this year’s winners serve as an inspiration
to us all. I am proud to honor Susan’s dedication to building a
brighter future for adults with disabilities.”

The other four 2015 Good Neighbor Award winners are Daniel L. Goodwin, Oak
Brook, IlL., for founding New Directions Housing Corp.; Nancy E. Hines, Avon, Ind.,
for co-founding Ovar'coming Together, Inc.; John Kersten, Utica, Mich., for raising
$15 million for Easter Seals Michigan; and Barbara Mills, Inverness, Fla., for found-
ing Operation Welcome Home.

MR Announcing the
neacronmeremes. 2015 Award Winners
NEIGHBOR AWARDS

8 ..5) i =

9

Susan Stearns has volunteered for 30 years with New Horizons, a nonprofit that
provides group home and independent living support, employment services as well as
educational and recreational programming to adults with intellectual disabilities. Serv-
ing as president and board chair for two years and fund-raising chair for eight years,
Stearns founded several fund-raising events that have raised more than $2.5 million.
As ambassador and advocate for the nonprofit she has recruited many volunteers,
board members and donors. New Horizons serves more than 1,000 adults with special
needs.

To read Stearns’ full story go to realtor.org/gna. Stearns and the other four winners
will receive a $10,000 grant for their charity and will be presented with trophies on
Saturday, Nov. 14, during the 2015 Realtors Conference & Expo in San Diego.

Affordability Pinch

15 Million Households Likely to
Spend Half of Income on Rent

A difficult rental market is likely to get even tougher over the next
decade in Los Angeles and nationwide as an estimated 14.8 million
households could be spending half of their income on rent.

Ideally, households should spend no more than 30 percent of income on hous-
ing. But the number of U.S. households that plunge at least half their income
on rent — dubbed the “severely cost-burdened” — could increase 25 percent
to 14.8 million over the next decade.

More than 1 million households headed by Hispanics and more than 1
million headed by the elderly could pass into those ranks. In Los Angles and
New York, among other cities, more than one-third of middle-income
renters were severely rent-burdened, noting the need for more affordable
units. The grim figures come from a recent report from Enterprise Com-
munity Partners, an affordable-housing nonprofit group, and Harvard’s Joint
Center on Housing Studies. Even if wages grow a full percentage point per
year faster than rents, the number of severely-cost burdened households will
barely fall, from 11.8 million in 2015 to 11.6 million in 2025. In the baseline
scenario, where rents and wages (and inflation) increase at 2 percent each year,
the researchers expect the number to reach 13.1 million.

There were 11.2 million severely burdened renter households in 2013,
competing for 7.3 million units affordable to them, the report said. If rents
continue to soar faster than wages, the number of households spending more
than half their income on rent will rise, too.

October/November 2015
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[T'S A SURPRISE TO TOO MANY
SHOPPING FOR HOME
LOANS SAVES MONEY
BY GAYE RAINEY, PRESIDENT, AND DAVID R. WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®
NEARLY HALF OF ALL HOME BUYERS FAIL TO SHOP
AROUND BEFORE APPLYING FOR A HOME LOAN
— GOING WITH THE FIRST LENDER THEY CONTACT
— WITH 70 PERCENT SAYING THEY PREFER TO RELY ON
OTHERS T0 DO THEIR HOMEWORK FOR THEM, A RECENT
FEDERAL GOVERNMENT STUDY CONCLUDED.

It’s equivalent to trusting a stranger with
the family checkbook.

And that level of laziness can wind up
costing a home buyer thousands of dollars
as even those with stellar credit scores see
interest rates for a mortgage vary by more
than half of a percentage point.

On a 30-year, fixed-rate loan totaling
$400,000, an increase from 4.0 percent to
4.5 percent could translate to paying $120
more per month, or about $7,200 more over
five years.

Even a difference of 0.25 percentage
points on a similar loan could add up to an
additional $20,000 in interest charges over
30 years.

In an effort to wake up borrowers, the
federal Consumer Financial Protection
Bureau released results from a survey of
5,000 recent borrowers, paying particular
attention to responses from first-time home
buyers.

The CFPB survey found that half of
consumers who take out a mortgage for
a home purchase failed to shop prior
to submitting an application, seriously
considering only a single lender or mortgage
broker before applying.

The primary source of information
relied on by mortgage borrowers was
their lender or broker, followed by a real
estate agent. Fewer consumers obtain
information from outside sources, such as
websites, financial and housing counselors,
or personal acquaintances, such as friends,
relatives or coworkers.

Those who are unfamiliar with the
mortgage process are less likely to shop and
more likely to rely on real estate agents and
personal contacts, the CFPB survey found.

Seventy percent of home buyers said they
rely on their lender or mortgage broker to
obtain information about home loans. Yet
lenders and mortgage brokers have a stake in
the purchase, the CFPB notes, and may not
place a borrowers best interest first.

Before applying, borrowers need to
determine their credit or FICO score to
determine their credit worthiness. FICO
scores can be purchased, but many credit
card companies and banks now offer it for
free.

In addition to lenders recommended by
a buyer’s Realtor, they also should contact
other banks, credit unions and mortgage
brokers, including their own bank which
might offer a low rate to a loyal customer.

Online tools can help compare. For
example, Bankrate.com has a rate comparison

The Valley is a Small World, After All!

Perhaps more than any other professional, Realtors every day experience first hand
the reality of life here in the San Fernando Valley — Ours is a multicultural, multiethnic
community comprised of people and languages representative of

virtually every race and culture on the planet.

To succeed in local real estate requires openness and acceptance of different
people and ideas, which is why more than 400 professionals turned out for
the Southland Regional Association of Realtors multicultural mixer, a funfest
of food, dance, and customs from around the world. SRAR thanks attendees,
organizers, volunteers and especially our Global Sponsors who helped make
this event a success, including: IM Home Inspections; Allstate, Ira Hart;
Chase; Escrow Technologies; Franklin Loan Center; Cutco; Allstate, Paola

Tarabotto; Metro Retrofitting; and Spile,

Leff & Goor. =

tool. The CFPB also released a new tool to
help people compare interest rates in their
area.

Ideally, contact multiple lenders, applying
to three that offer the lowest rate, along with
limited and low closing costs.

Most importantly, negotiate, even asking
a lender to drop fees they charge but other
lenders do not.

Determine how long it will take each loan
to close, realizing that delays could impede
the purchase or lead to higher rates.

While an experienced Realtor is invaluable
ally, remember that the ultimate outcome,
the full responsibility, falls squarely on
individual buyers and sellers.

CRISNet MLS

IS HARD AT WORK FOR YOU, THE MEMBER
SIMPLY USE THIS LINK TO SUBMIT YOUR
QUESTIONS OR SUGGESTIONS

http://www.srar.com/include/suggestion_box/?s=mls.

www.srar.com
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/ ASSOCIATION OF REALTORS®, INC.

benefiting

“Spoark of Love”

Octolien 1, 2015
thwu
December 11, 2015

To obtain a collection box for your
office, contact Oscar Sol at
818-947-2298 or oscars@srar.com

Bring all collected toys to the SRAR
Van Nuys office by December 11, 2015.

Realtor® Report October/November 2015 www.srar.com
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— SRAR’s K1ds’ Holiday Party

T

Each year, with support of the SRAR Charitable Foundation, SRAR selects children from a local school in a low-income
area of the San Fernando Valley to give them a memorable and happy Holiday experience.

On Thursday, December 3rd, up to 80 children will come to the SRAR office in Van Nuys where they will be treated to a
delicious lunch, a visit from Santa Claus, and presented with gifts that they can share with their family.

You can help spread the Holiday cheer by sponsoring one of these children. Take a moment to sponsor a child today! Your
sponorship is tax deductible. SRAR Charitable Foundation 501¢3 #95-4323748

Name: # of Children to Sponsor at $25 each:

Tel #: Email:

Do you prefer to sponsor a child anonymously? E]YES E] NO

Do you prefer to sponsor a child in someone else’s name? E]YES E] NO
If yes, please provide the name:

To sponsor by credit card, complete the information below. Checks may be made to ‘SRAR Foundation’ and sent to
Oscar Sol at 7232 Balboa Blvd. Van Nuys, CA 91406.

CC#: Expiration Date:

Name as it appears on card: Total Amt to be Charged:

Signature to authorize charge:

Completed forms with credit card information may be faxed to 818-786-4541. If sponsoring by check, please send form along with check by mail

www.srar.com Realtor® Report October/November 2015 9
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(=) 30343 Canwood St. #204 Inc. 18510 Mayall St. #K 3960 Prado Del Maiz 10315 Woodley Ave. #107 Gold Cost Investments
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8 Frabotta, Elaine Porter Ranch, (A. 91326 Woodhead, Cindy L. Gobrial, Stephen Nady Paige-Gatling, Bridget
£ Elaine Frabotta Realty (indy Woodhead Stephen Nady Gobrial Bridget Paige-Gatling Waters, Angela Kay
= 376 Oldstone Ct. 23105 Victory Blvd. 9560 Topanga Canyon Blvd., 26500 Agoura Road #789 Aviom Financial Group
£ Simi Valey, CA. 93065 Pact, Brent Anthony West Hills, CA. 91307 Suite 203 Calabasas, CA. 91302 32 Discovery #160
3 On Course Property Chatsworth, CA. 91311 Irving, CA. 92618
= Furth, Wendy Hanagement Inc Yin, Hannah Paulsin, George M.
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s Goldbaum, Steven Craig Barak Scheiner Taylor, Victoria Coy
= Steve Goldbaum 22738 Leonora Drive Hultman, Jay Canyon Property
§ 9440 Reseda Blvd. #203 Woodland Hill, CA. 91367 Avenue Realty & Investment Management
Northridge, CA. 91324 3366 Alginet Dr. 19310 Soledad Cyn. Rd.
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II be forwarded to the applicant and to the Chairman of the Membership Committee to ascertain that the complaint comes within the purview of the 7 point criteria established by the National Association of Realtors

not, the complainant is nofified and the applicant is admitted to membership. If it does, the Membership Committee Chairman shall appoint a panel of 3 members from the committee
the Membership Committee, which shall then forward its recommendation to the Board of Directors. If the committee recommends disapproval of the application, the Board of Directors will review the recommendation and render a final decision.
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR SEPTEMBER 2015

ACTIVE INVENTORY EN ES CS WN ws SFV TOTAL _ EXT TOTAL
NEW LiStiNGS ...cvevevevereieicerceccee e
Total Active LiStingS.......ccceueveeveeeeeeeceieiennes
Average Days on Market.............ccccoeeeeccciennes
Average List Price in Thousands
Median List Price in Thousands ..

Average BOM Price in Thousands ........................
BOM 10 Sale Ratio ......c.ccvvvveveieieirieceeians
EXPIrations .......cccoveveeeeeeeee s

PENDING SALES
New ESCrows Opened..........cccccuevevevevevcvcrerercrenenns
Total YTD Escrows Opened........ccocovvvvvececnnnee.
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price..................

CLOSED SALES:
NeW ESCrOWS ClOSEd........evveeeererscrseesrcesresses eveeeeenneeee O i 100 94 146............. LI J— 582 353 935
Total YTD ESCroWS ClOSE .......eoveeeerereeeeeeeerereane. 1,136
Volume of New Sales Dollars in Millions................ : - : 87.990 : 402.022
Volume of total YTD Sales in Millions .................... 686.154 3,344.826
Average Sale price in Thousands ...........cccccc.c......
Median Sale Price in Thousands ............ccccceveueenee
C00P SAES......cvveveceeeeecee e
Percent of COOP SalesS .......ccevveveveveiccice,
Average Days on Market..........ccocovvvriiriniiccnnnen.
Sales at LiSt PriCe......oovvveceeeeeee e,
Percent of Sales at List Price..........ccccoccccccncnnnee
Sales to Listing Inventory Ratio...........ccccccveveunenee
Final Sale to New Listing Ratio ...........cccccceueveuenenee

CLOSED SALES TYPE
ForecloSure/REQ........coeveveveeeecceeee e
Seller CONCESSIONS .....c.veveveeiereierie st

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR SEPTEMBER 2015

ACTIVE INVENTORY EN ES CS WN WS SFVTOTAL _ EXT TOTAL
NeW LiStings ......ccovevvvvreiiiiiiececeeeeee s
Total Active LiStingS........ccccevevevevereereeeeeiereinns
Average Days on Market.............cccceeeecrerenennas
Average List Price in Thousands ...........c.ccceeeene. . . . LA4468........ 510. 3 ............. 4346........ 4964 .............. 454.8

Median List Price in Thousands .............cccccceeeue. . . . .409.0.......... 399.0 oo 387.0 e 4190 397.0
BOMS ..o

Average BOM Price in Thousands .............ccc.......
BOMto Sale Ratio ........ccevevevereieiecccccce
EXPIrations .......ccoovevvveeeeceeeeee e

PENDING SALES
New Escrows Opened.........c.ccovvevevrvcecieiriennnan.
Total YTD Escrows Opened...........ccovevevrvercnnnn.
New Open Escrows Average Days on Market.......
New Open Escrows Average List Price.................

CLOSED SALES:
New ESCrows ClOSed............ccccovvveveveverevcvrrininnnn
Total YTD Escrows Closed..........cccceveveveveveverennnns
Volume of New Sales Dollars in Millions...............
Volume of total YTD Sales in Millions ...................
Average Sale price in Thousands .............ccccc.......
Median Sale Price in Thousands ..............ccc........
CO0P SABS.....cviviccccccceeeee e
Percent of Coop Sales ........o.cvvveceeveeecceeee
Average Days on Market.............cccceeererererenennas
Sales at LISt PriCE.......cvveeieceeeccccccees
Percent of Sales at List Price...........ccccccovvvvvvennene.
Sales to Listing Inventory Ratio............c.ccccevueee.
Final Sale to New Listing Ratio ...............ccccevune.

CLOSED SALES TYPE
FOrecloSure/REQ..........covvvvevveeeeceeeeeeees
Seller CONCESSIONS .....vvvererereeeeeeeeeceeecereceeeeeeees
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SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR SEPTEMBER 2015
ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL SCVTOT EXT  TOTAL

Total Active Listings...
Average Days on Market .......oooccccceeeeeccveeseceen,
Average List Price in ThouSands.............ccccccvvvecrrivvoe

Median List Price in Thousands.....

Average BOM Price in Thousands .
BOM to Sale Ratio...................
BXDIAONS ..o s 2

PENDING SALES
New ESCTOWS OPBNEA...oc..vocoeeeeee e i
Total YTD Escrows Opened
New Open Escrows Average Days on Market.
New Open Escrows Average List Price ...........ccco oo

CLOSED SALES:
New ESCTOWS Cl0SBA ...voc..vvvevvereever e
Total YTD Escrows Closed .................
Volume of New Sales Dollars in Millions..
Volume of total YTD Sales in Millions.......
Average Sale price in Thousands........
Median Sale Price in Thousands....
Co0p SalES ...vvvvvvr
Percent of Coop Sales ...
Average Days on Market.
Sales at List Price.............
Percent of Sales at List Price.....
Sales to Listing Inventory Ratio.
Final Sale to New Listing Ratio ............c...cocccice.

CLOSED SALES TYPE
FOrBCIOSUIE / RED oo
Seller Concessions ...
Short Sale.....
Standard ...
0 O

SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR SEPTEMBER 2015
ACTIVE INVENTORY AC ADUL cC CA NE SAU SR VAL __ SCVTOT _EXT

O OO oo

Total Active Listings...
Average Days on Market ..........
Average List Price in Thousands....
Median List Price in Thousands.....

Average BOM Price in Thousands...
BOM to Sale Ratio............c....
BXDITAHONS coveeveeee s e

PENDING SALES
New ESCTOWS OPBNEA ...occ..vovcvvvecvvee s e
Total YTD Escrows Opened................oc....
New Open Escrows Average Days on Market.
New Open Escrows Average List Price ..............occo ...

CLOSED SALES:
New ESCrows ClOSEA.........oovvcveeeec e 0.
Total YTD ESCrOWS ClOSEA .......ovvvcovveee s e 0
Volume of New Sales Dollars in Millions..
Volume of Total YTD Sales in Millions...... . .
Average Sale price in Thousands......... 00
Median Sale Price in Thousands....
000D SABS w..oveeeeeeeee e
Percent of Coop Sales
Average Days on Market.
Sales at List Price..............
Percent of Sales at List Price.....
Sales to Listing Inventory Ratio.

oo oo

CLOSED SALES TYPE
FOrBCIOSUIE / RED .o
Seller Concessions ...
SHOM SAIB...ovoe e
STANGAIT ..o
QBT oo

cooco o
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an adverfisement is not intended as an endorsement or recommendation of the services offered.

CROWN CONSTRUCTION

G.C. (bonded & insured) License # B 850720

WE PROVIDE FAST- PROFESSIONAL

HOME INSPECTIONS & RETROFITING

PROPERTY INSPECTIONS

RESIDENTIA INSPECTIONS/complete report /
estimate of cost if requested. Cond/ $150

RETROFITING

GAS SHUT-OFF VALVE / LOW-FLOW TOILET
WATER HEATER STRAPPING/ PRESSURE VALVE
AND OVERFLOW/ SMOKE DETECTORS/ BATTERY
AND HARD-WIRE/ G.F.I.C./ WATER HEATER
INSTALLATION/ INSPECTION AND CERTIFICATE OF
COMPLIANCE/ CARBON MONOXIED.

WE BILL ESCROW FOR RETROFITING WORK.
PLUMBING/ PAINTING/ CARPENTERY/

STUCCO/REMODELING/ ADDITION.
WE DO IT ALL

OFFICE (818) 646-0042

CELL (818) 635-9910
E-MAIL: CROWN CANDO@GMAIL.COM

| CONSTRUCTION [l PROFESSIONAL SERVICES TERMITE INSPECTION

SMALL TIME HAULING & CLEAN-UP
Garage & House Clear-outs
Large & Small jobs
818-881-0073
Exp.#1 (1-1-16)

LICENSED LAND SURVEYOR
LOT LINES, LOT LINE ADJUSTMENT,
ARCHITECTURAL SURVEY,
CERT OF COMPLIANCE, FEMA ELEV CERT.
DAN MAY......oiininrcrnns 661-776-5554
Exp. #1 (1-1-16)

MAINTENANCE & REPAIRS

VACANT HOME CLEANING SPECIALIST

APPLE CLEANING/PAINT. FORECLOSURES, HAULING.

(661)298-2084JOHN/JUNECARPETSHAMPOO(818)929-9242
Exp. #11 (11-15)

GARY SCHIFF PLUMBING

Owner operated, Roto Rooter, Main Line Drain Cleaning.

Fast Reliable, inexpensive plumbing repairs. Water

heaters, garbage disposals, faucets, pressure regulators

and more. St Lic #683205.................... (818) 700-1079
Exp. #1 (1-16)

BUILDING REPAIRS & REMODELING

NEALS KEY MOBIL LOCKSMITH
Perfect Closing Gift Re Key
Clients Home For Peace Of Mind
Quick On Time Service Convenient Billing.
Neals Key 818-363-8010
Exp.#4 (4-16)

PROFESSIONAL SERVICES

CaRealEstateLawFirm.com- A Real Estate Law Firm
Evictions, Easement Issues, Buyer/Seller Disputes
Broker/Agent Liability, Quiet Title, and more
Call 818-639-2626

Exp.#2 (2-2-16)

ADVERTISERS: DON’T BE LEFT OUT!
1t's Your Responsibililty as an Advertiser to Keep Track of Your
Ad's Expiration Date. Send in Your Renewal One Week Prior fo
Expiration Date to Guarantee Confinued Exposure and Results

From Your Reatror® Report Classified Ads.

www.srar.com

Realtor® Report

PERMIT PLAN PERMIT PLAN
LEGALIZE ROOM ADDITION. BUILDING CODE
VIOLATION ALEX .. ...coviiieee (818) 497-3799

Exp.#1 (1-2016)

MOLD CERTIFIED & LICENSED TESTING, INSPECTIONS
Remediation, Reconstruction Water Damage, woodrot
Repairs CSLN#574974 Est. 1989

EPA-OSHA SOP IAQ CERTIFIED 818-445-0069
Exp.#11 (11-2014

CERTIFIED HOME INSPECTIONS RE AGENTS GET 10% DISCOUNT|
Building Code Investigations Unpermitted Work Upgrades
Moisture Intrusion Experts CSLB#574974 Est. 1989

NACHI - 818-445-0069 RICHARD THERMAL IMAGING INSPECTIONS
| Exp.#11 (11-2014

ADVERTISERS: DON’T BE LEFT OUT!

It's Your Responsibililty as an Advertiser to Keep Track of Your
Ad's Expiration Date. Send in Your Renewal One Week Prior to
Expiration Date to Guarantee Continued Exposure and Results
From Your Rearor® Report Classified Ads.

REAL ESTATE

Termite Inspection

e Fast report (fax or e-mail)

* Bill to escrow

* Free inspection if competitive bid
* All works fully guaranteed

* We will beat or meet other bid

Retrofitting Inspection

¢ Gas shut-off valve

* Water conservation
-Ultra low flow toilet
-Shower head
-Certificate of compliance

* Smoke detector

* Window safety glazing

e Carbon Monoxide Detector

‘ECO HOME SAFE, INC'.

Call: (818) 886-7378
(310) 328-7378

In-House Marketing Department

Surpasses 1 Million Materials for 2015!

Top Listings Sold Office Year-To-Date*

*Based on information from the Southland Regional/Association Board of
Realtors (Alternatively, from the SO/CAL REGIONAL MLS) for the time frame of
January 1, 2015 through August 31, 2015. Greater San Fernando Valley area
Latitude, Longitude is around 34.24, 118.47.

; . < L a DoNT TUNNNG
L X CHATSWORTH HoVE!
Al Of The Details Inside.

WWW.PARKREGENCY.COM/AGENTCENTER
f FACEBOOK.COM/PARKREGENCY

818-363-6116 \ 10146 BALBOA BLVD., GRANADA HILLS, CA 91344

BRE #01231306
October/November 2015 17
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STYL'N CONSTRUCTION, INC.

R.E.O./ Foreclosures
Email: Styln@earthlink.net

Hey Brokers - We Do It All!

« Trash-Outs

« Initial Yard Clean-Up

« Initial Cleaning

« Emergency Preservation
« Pool Clean-Ups

« Monthly Services

« Lead Bids

« Retrofitting Bids

« FHA - HUD Lender Requirements
« Interior Paint

« Carpet - Vinyl - tile

« Exterior Paint

No One Has Our Experience Or Billing Terms!

STYL'N CONSTRUCTION INC.
9939 Canoga Avenue Unit*“J”
Chatsworth, CA91311
www.stylnconstruction.com
Office: (818) 407-1327 Fax: (818) 407-1462

Licensed « Bonded & Insured - Lic. #806623

DENNIS P. BLOGK & ASSOGIATES

The Number One Law Firm Specializing in

TENANT EVICTIONS
UNLAWFUL DETAINER

€ 800 77 EVICT
(38428) &

* Guaranteed rapids filings

* No office visit required
* Free telephone consultations
* More experience than any other law firm

* Lockout Management service available

FULL COLLECTION
SERVICES

Open Monday through Saturday

$125 (uncontested plus costs)
www.evict123.com

$39 per month

100%
COMMISSION

GOLD STAR REALTY

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services
Friendly and Helpful staff

(818) 757-4567
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino

Realtor® Report

October/November 2015

TERMITE INSPECTION & FUMIGATION

NORDHAGEN AND
DAUGHTERS

EXTERMINATING
COMPANY INC.

SRAR 2002 “ AFFILIATE OF THE YEAR"

YOU'VE TRIED THE REST...
YOU DEMAND THE BEST..
PUT US TO THE TEST !!!

@ We do our OWN fumigations (No Sub-Contractor)

@ Salaried inspectors (NO COMMISSIONS)

@ FREE inspection if compefifive bid

@ (omputer generated, emailed reports
 Recommended repairs performed by our company
# Licensed, insured and bonded

800-933-7378  800-649-1922 FAX
818-886-3454  661-255-1902 FAX
661-254-2133

TERMITE INSPECTIONS & FUMIGATIONS

Affiliate member SRAR
Affiliate member REOMAC

Member PCOC (Pest Control Operators of California)
CA Reg. #PR 2861

www.srar.com
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PACKAGING SUPPLIES

cer MOI € Leabs

THE PREMIERE ONLINE MARKETING SOLUTION
FOR REAL ESTATE AGENTS & BROKERS

CALL TOLL-FREE VISIT

\. 888-277-9779 & Point2.com

ADVERTISE

IN THE
REALTOR® REPORT

Make your ad

POP!

With Color!

*Place a display ad and see your
Company advertised on our website!

visit the “print shop” link for more information af:
it the “print shop” link f formation at
WWwWWwW.srar.com
or call

(818) 947-2244

*Ads on srar.com may vary from display ad in content and form. Web ads are designed by the SRAR
Graphics Department. Southland Regional does not constitute endorsement of the products or
services adverfised in our publication, REALTOR REPORT, or on www.srar.com.

TAKE THE STRESS
OUT OF MOVING!

- Boxes

- Packaging Supplies

- Trustworthy Moving/
Relocation Experts

- Professional Packers

Customize your
L Qmove with

brmgs it all to you!

877.77.BOXES

877.77.26937
www.theboxpro.com

 mnanciaL [ professionNALservices ll  LEGAL

Frank/llhm

Center

RESIDENTIAL LENDING
PURCHASE
REFINANCE

EVERYTHING

EVERYONE
ELSE HAS....

..AND

818 710 3650

WARNER CENTER
21600 Oxnard St., Suite 310
Woodland Hills, CA91367 NMLS#237653

www.srar.com

INFLE) NCOME
TAXES???

CALL US TODAY!
Gary Martin, E.A. * 818-709-2500

We’ll help you solve your puzzle!

It’s never too late to complete your taxes!
MARTIN TAX PREP

TaxPrep@socal.rr.com

Realtor® Report

October/November 2015

The Law Offices of

SLEG

Spile, Leff & Goor, LLP

16501 Ventura Boulevard
#610
Encino, Ca 91436

818.784.6899
www.spilelaw.com

19



s Back By PopuLAR DEMAND
SELLING POWER

DANIEL PENDLEY

HBgN.. staie

SELLING POWER

AFTER BEING PARALYZED FROM THE NECK DOWN

HE IS BACK!

COME BE INSPIRED!!

Get Ready For The Most
Exciting Real Estate Event
You Will Ever Attend In Your
Life Time

Wednesday November 18", 2015
8:30 am Registration and Breakfast.
9:00am to 5:00 pm Event

For SRAR Members,
Brokers and Agents
in the San Fernando Valley
and surrounding areas.

REGISTER NOW!!
LIMITED SEATING
CALL (310) 370-6161

or go online

DANIEL’S LEGENDARY
Tor AGENTS

£

JorDAN COHEN

Presented By
Daniel Pendley

International Speaker, Author,

Career & Wealth Trainer

With Over 30 Years Licensed Real

Estate Experience

Steve GreeN ywyywy, realestatesellingpower.com/liveevent

B uf 28

|1 OFFER

HOME INSURANCE
OPTIONS

Paola Tarabotto
661-430-9278
ptarabotto@allstate.com

CA Insurance Agent #: 0191589

Alistate.

You're in good hands.

In California, Allstate Agents may offer home insurance from
nonadmitted or surplus line insurers as well as unaffiliated insurance
companies. Allstate has no financial responsibility for home insurance
policies purchased in California from unaffiliated insurance companies
and isn’t responsible for their claims. Subject to terms, conditions and o
availability. © 2013 Allstate Insurance Co.

14472

AREA MEETING ANNOUNCEMENTS

COMM. INVST. PROP.

OUTWEST Fridays

Chairperson: Larry Gutierrez
Phone: (818) 416-7077

3d Tues of mo.

Chairperson: Brian Hatkoff, CCIM
Phone: (818) 701-7789

Web: www.commercialdataexchange.com

Co-Chair: Steve Peterson
Phone: (818) 914-2536

Education Chairman: Ron Henderson
Phone: (818) 999-2945

Location: Weiler’s Deli
22323 Sherman Way
Canoga Park, CA 91303
Time: 8:30 A.M. - 9:30 A.M.

Affiliate Networking, MLS Pitches, Caravan,
Guest Speakers

Time: 8:30 A.M.

Location: SRAR Auditorlum
7232 Balboa Blvd., Van Nuys
Now Includes Business Opportunities

R.E. NETWORK Fridays (expt. holidays)

Co Chairman: Bud Mauro Realtor®

Phone: (818) 349-9997 CELL: (818) 681-3343
Co Chairman: Valerie B. Miranda, REALTOR®
Location: El Cariso Golf Club Restaurant, “The 19th
Hole”. 13100 Eldridge Ave., Sylmar CA. Exit 210
Frwy at Hubbard, N. to Eldridge, E. to Golf Club
Entrance. [TG-482 D 3]

Time: 8:30 — 9:30 A.M. - EVERY FRIDAY

SCV CARAVAN 2nd & 4th Fridays

Chairperson: Dean Vincent
818-802-8856 or MDeanVincent@RealtyExecutives.com
Location: SRAR SCV Division
20655 Soledad Canyon Rd #33, Canyon Country 91351
Dates: 2" and 4™ Fridays of the month
Time: Networking Starts at 8:15am

Meeting Starts at 8:45am
Upcoming Meetings:
October 9  October 23
November 13 November Happy Thanksgiving
December 11 December Happy Holidays



