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ADVERT I SEMENT

Signs of an 
improving market 
are all over the 
place – including 
the  numerous 
open house signs 
you see on every 
street corner each 

weekend. While we all want to see the return of a good 
market, seeing multiple signs on one street corner 
obstructing walkways, etc. can become somewhat of a 
nuisance. But who regulates these signs? and who do 
you contact when they become a problem? Do you call 
your local association? No! the City of los angeles 
(311) actually regulates the usage of signs in public 
areas, including open house signs. SRaR does not have 
any authority to enforce any such regulations for real 
estate signage in public areas.

In fact, according to Section 28.04 of the Los 
Angeles Municipal Code, placing hand-bills or 
signs in any public area of the City is actually against 
the law. But don’t panic just yet! according to Gary 
Harris, (Chief of Investigation and enforcement for 
the City of los angeles, Bureau of Street Services), 
the City of los angeles entered into an agreement with 
California RealtoRS® in the early 90’s that allows 
RealtoRS® the privilege of placing signs in public 
areas as long as they agree to abide by certain rules:

1. all agents placing signs in public areas adjacent 
to any other private or public property

MUSt obtain permission from that property owner 
prior to placing their signs.

2. Signs must NeVeR be placed in areas that obstruct 
vehicle or pedestrian traffic, including roadway medians, 
or in areas that block access ramps for the disabled.

3. Signs must be displayed in a considerate manner 
that does not clutter walkways, public easements, street 
corners, etc.

4. all signs MUSt be removed immediately 
following the close of the open house.

the City of los angeles, according to Harris, would 
like to continue the cooperative working agreement it 
has with the RealtoRS® of los angeles. However, 
complaints have started to come in on a pretty regular 
basis.

therefore, Harris has requested that local associations 
within the City of la help spread the word about the 
importance of respecting the City’s cooperative 
agreement it has with the RealtoR community 
regarding public signage. If the above guidelines 
continue to be misused and complaints continue to filter 
into the City, the law could be enforced that would not 
allow signs in public areas at all.

We don’t want that to happen. So do your part and 
be sure to follow the above guidelines when placing 
signs in public areas. If in doubt, just don’t do it! Be 
respectful of not only your fellow RealtoRS®, but 
also the community in which your signs are placed. 
Be sure to get proper permission before placing your 
signs. and by all means, remove your signs at the end 
of the day. If we all do our part, we can ensure that the 
cooperative agreement we have with the City onsigns 
in public areas continues.

NOTE: The above information pertains to the 
public display of signs within the City of Los Angeles 
ONLY. Different cities, like Santa Clarita, West 
Hollywood, Beverly Hills, and Burbank, have their 
own regulations on this issue. Be sure to check with 
the City in which you are placing signs to be sure 
you are following the law accordingly.

City of Los Angeles – 311
City of Santa Clarita – (661) 259-2489
City of West Hollywood - (323) 848-6400
City of Burbank - (818) 238-3950
City of Beverly Hills – (310) 285-1119

“SignS, SignS, EvErywhErE ThErE’S SignS”
“Signs, Signs, Everywhere There’s Signs” 
By Joey Lewis – Director, Member & Community Relations 
Southland Regional Association of REALTORS®

Signs of an improving market are all over the place – including the numerous open house signs 
you see on every street corner each weekend.  While we all want to see the return of a good 
market, seeing multiple signs on one street corner obstructing walkways, etc. can become 
somewhat of a nuisance.  But who regulates these signs?  And who do you contact when they 
become a problem?  Do you call your local Association? 

No!  The City of Los Angeles (311) 
actually regulates the usage of signs 
in public areas, including open house 
signs.  SRAR does not have any 
authority to enforce any such 
regulations for real estate signage in 
public areas. 

In fact, according to Section 28.04 of 
the Los Angeles Municipal Code,
placing hand-bills or signs in any 
public area of the City is actually 
against the law.  But don’t panic just 
yet!  According to Gary Harris, (Chief 
of Investigation and Enforcement for 

the City of Los Angeles, Bureau of Street Services), the City of Los Angeles entered into an 
agreement with California REALTORS® in the early 90’s that allows REALTORS® the privilege 
of placing signs in public areas as long as they agree to abide by certain rules: 

1. All agents placing signs in public areas adjacent to any other private or public property 
MUST obtain permission from that property owner prior to placing their signs. 

2. Signs must NEVER be placed in areas that obstruct vehicle or pedestrian traffic, 
including roadway medians, or in areas that block access ramps for the disabled. 

3. Signs must be displayed in a considerate manner that does not clutter walkways, public 
easements, street corners, etc. 

4. All signs MUST be removed immediately following the close of the open house. 

The City of Los Angeles, according to Harris, would like to continue the cooperative working 
agreement it has with the REALTORS® of Los Angeles.  However, complaints have started to 
come in on a pretty regular basis. 

Therefore, Harris has requested that local Associations within the City of LA help spread the word 
about the importance of respecting the City’s cooperative agreement it has with the REALTOR 
community regarding public signage.  If the above guidelines continue to be misused and 
complaints continue to filter into the City, the law could be enforced that would not allow signs in 
public areas at all. 

We don’t want that to happen.  So do your part and be sure to follow the above guidelines when 
placing signs in public areas.  If in doubt, just don’t do it!  Be respectful of not only your fellow 
REALTORS®, but also the community in which your signs are placed.  Be sure to get proper 
permission before placing your signs.  And by all means, remove your signs at the end of the day. 

nominaTing CommiTTEE announCES 
2016 BoarD oF DirECTorS SLaTE

the Board of Directors election will be held on october 13.  there are thirteen openings 
for Directors.  the following members are recommended by the Board Nominating 
Committee to serve on the Directorate for a two year term commencing January 1, 2016:

Tom Carnahan, Celeste Heathington, Jeff Kahn, Howard Katchen, Erika 
Kauzlarich-Bird, Bob Khalsa, Marty Kovacs, Paul Marks, Melanie McShane, Patti 
Petralia, Diane Sydell, Judy Ann Von Arb and Steve White.

********
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Home Buyers Learn the Basics!
More than 35 prospective buyers took a big step toward owning home 
by gaining insight into what drives the current housing market at a free 
seminar offered by the Southland Regional Association of Realtors. 
Attendees heard from 
Jacqueline Molina who 
detailed Los Angeles City 
and state housing programs 
that offer assistance in 
securing down payment as-

sistance, including California Home Buyers Down Payment Assistance Program. 
Steven Roy reviewed the top three tax credits home buyers can take advantage 

of when filing their annual personal income tax return. 
Michelle West covered the key topic of a prospective buyer’s credit history, list-

ing the steps prospective buyers can take to prepare for a home purchase.  
And, Realtor Patricia Beltran gave an overview of current market dynamics, 

the different types of sales possible, and why it is critically important to work with 
a licensed, experienced real estate professional! 

‘Know Before 
You Owe’ Takes 
Effect Oct. 1
By Gaye Rainey, President, and David R. Walker
Southland Regional Association of Realtors®

The Consumer Financial Protection 
Bureau recently issued a final rule 
moving the effective date of the 
“Know Before You Owe” mortgage 
disclosure rule to Saturday, Oct. 3.

The rule—also 
called the 
TILA-RESPA 
Integrated 
Disclosures—
requires easier-
to-use mortgage 
disclosure forms 
that clearly lay 
out the terms of 
a mortgage for a 
home buyer. 

The Bureau 
issued the 
change to cor-

rect an administrative error.
The Bureau also believes that mov-

ing the effective date may benefit both 
industry and consumers with a smoother 
transition to the new rule. Scheduling the 
effective date on a Saturday may facilitate 
implementation by giving the lending and 
real estate industries time over the weekend 
to launch new systems configurations and 
to test systems. 

Some of the new compliance require-
ments could prove daunting.

For example, the CFPB is requiring the 
closing disclosure be given to the buyer 
three days before closing to allow consum-
ers time to look carefully at any deviations 
from the original estimates, rather than 
make them consider the changes while the 
closing is underway. 

That’s a positive change for consumers, 

ADVERTISING SUPPLEMENT

‘It will be imperative that sellers 
do nothing at the last minute that 
could derail a transaction.’

Settle Real Estate 
Disputes Quickly
Parties to real estate transac-
tions can settle disputes quickly 
and informally by using a unique, 
free Ombudsman service pro-
vided by the Southland Regional 
Association of Realtors.

For more information, contact 
Michelle Gerhard, SRAR’s Profes-
sional Standards administrator, at 
818-947-2226 or via email at michel-
leg@srar.com.

Realtor® Gaye Rainey 
2015 President, SRAR

REALTOR® is a federally registered collective membership mark which identifies a real estate professional who is a Member of the NATIONAL ASSOCIATION OF REALTORS® and subscribes to its strict Code of Ethics.

THE VOICE FOR REAL ESTATE IN THE SAN FERNANDO AND SANTA CLARITA VALLEYS
www.SRAR.com | Real Estate Questions? E-mail Gaye Rainey, SRAR 2015 President, c/o DavidW@SRAR.com  

Commercial R.E. Luncheon—Aug. 25

Sharing Pivotal Steps to Success
Commercial real estate professionals will meet Tuesday, Aug. 25, to gain 
insight from a panel of industry leaders on how to successfully navigate 
the complicated universe of commercial transactions.

Drew Arvay, one of the five top speakers at the luncheon, 
is considered one of the preeminent authorities and stra-
tegic thinkers in the commercial real estate industry, both 
locally and nationally. As a principal of Cassidy Turley 
located in San Jose, Arvay has handled some of the most 
complex transactions over his 37 years as a leasing and 
sales specialist. His insights have been said to shape Wall 
Street’s view of Silicon Valley.

Other speakers include: Alan X. Reay, Newport 
Beach; Laurie Lustig-Bower, CBRE Los Angeles; John 
Jennings, Cushman & Wakefield San Diego; and Jared 
Grant, Grant & Lewis Bakersfield.

For more information and a registration form go to 
www.commercialdataexchange.com. The registration fee is $20. The Expo will 
be held from 10 a.m. to 1:45 p.m. on Tuesday, Aug. 25, at the Sportsmen’s Lodge 
Event Center in Studio City. 

The California Commercial Real Estate Luncheon and Expo is presented by the 
Commercial and Investment Division of the Southland Regional Association of 
Realtors and made possible by a grant from the National Association of Realtors.

Drew Arvay
DTZ

San Jose

Pending Sales Rise for 7th Month
Pending home sales in the San Fernando Valley during July jumped 
16 percent over a year ago, a trend seen statewide as open escrows 
registered  seven consecutive months of increases and the fifth con-
secutive month of double-digit gains.
California pending sales increased 12.5 percent on an annual basis. A shortage of 
available homes limited local pending sales in June, which nonetheless came in 9.7 
percent ahead of a year ago. The share of sales closing below asking price increased to 
43 percent in June, up from 40 percent in May, but down from the highest point of 55 
percent in January 2015. More than a third of homes—33 percent—closed over ask-
ing price, and 24 percent closed at asking price. For the one in three homes that sold 
over asking price, the premium paid suggested increased market competition among 
home buyers in some local markets. Homes that sold above asking price went for an 
average of 11 percent above asking price, the California Association of Realtors said.

but real estate professionals will need to 
plan ahead to accommodate the new rule. 

Any changes to the loan product or the 
interest rate once the closing disclosure has 
been given to the buyer could trigger a new 
three-day waiting period. 

Other changes requiring lender approval 
could add even more time to the waiting 
period. The additional holding period can 
be waived in certain emergency situations.

These timing issues make it important 
to complete paperwork and have it fully 
reviewed by all parties well before the par-
ties get to the closing table. 

Ideally, Realtors need to give themselves 
a seven-day cushion before closing to get 
everything done. To that end, buyers need 
to have seen the paperwork at least a week 
before a scheduled closing. 

It will be imperative that sellers do 
nothing at the last minute that could derail 
a transaction, like removing a light fixture 
that they agreed in the sales contract to 
leave in the house. 

Buyer walkthroughs need to be done 
well before the closing date so if anything is 
amiss issues can be worked out in advance.

Given the possibility of changes trigger-
ing another waiting period or a last-minute 

change requir-
ing lender 
approval, 
Realtors 
should assume 
it will take 
an additional 

15 days to complete a closing. That means 
if closings typically take 30 days, allow 45 
days. Over time, as the industry adjusts to 
the changes, those additional days may no 
longer be necessary. But for now, plan for a 
longer process.
The Southland Regional Association of Realtors® is a 
local trade association with more than 9,100 members 
serving the San Fernando and Santa Clarita valleys. 
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Pending Sales Rise for 7th Month
Pending home sales in the San Fernando Valley during July jumped 
16 percent over a year ago, a trend seen statewide as open escrows 
registered  seven consecutive months of increases and the fifth con-
secutive month of double-digit gains.
California pending sales increased 12.5 percent on an annual basis. A shortage of 
available homes limited local pending sales in June, which nonetheless came in 9.7 
percent ahead of a year ago. The share of sales closing below asking price increased to 
43 percent in June, up from 40 percent in May, but down from the highest point of 55 
percent in January 2015. More than a third of homes—33 percent—closed over ask-
ing price, and 24 percent closed at asking price. For the one in three homes that sold 
over asking price, the premium paid suggested increased market competition among 
home buyers in some local markets. Homes that sold above asking price went for an 
average of 11 percent above asking price, the California Association of Realtors said.
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RealtoR® RePoRt

By anTonio vaziri, 2015 TEChnoLogy CommiTTEE

POYNT
Description
Poynt lets you find and connect with 

businesses, movies, restaurants, people 
and events near you whenever and 
wherever you need them. then, with 

a single swipe, share your results with 
friends. Poynt allows you to interact 
with your search through placing calls 
to businesses, mapping directions, 
viewing showtimes and movie trailers or 
reserving a table at a local restaurant.

* Movies – search by theater, movie, 
top 10 or genre; sort by name or rating; 
view trailers; view movie rankings; add 
to calendar; send details to contacts; buy 
movie tickets

* Restaurants – Search by name, 
cuisine type or nearby; click-to-call; get 
directions; view website; view hours and 
prices; reserve a table

* Gas Prices (US/Canada/UK oNlY) 
– view best prices by grade or stations 
nearby; click-to-call; get directions; 
view station amenities; send details to 
contacts

* Events – search by category, 
venue, performer, event or nearby; get 
directions; send details to contacts; add 
events to calendar

* People – lookup by name or reverse 
lookup by phone number or address; 
click-to-call; get directions; send details 
to contacts

* Businesses – search by name; get 
directions; click to call; add details to 
contacts

* Messaging – syncs to your address 
book to find your Poynt friends; 
integrated chat history; search within 
messaging; invite any contact; search 
user by email or phone number

* In-App Search – while chatting, 
tap to reveal the search wheel and a 
new world of content: media, people, 
restaurants, movies, videos, events, and 
gas stations

* Sharing – share any search result 
with your chat friends via a simple finger 
swipe to the right; share to Facebook, 
twitter or via SMS and email

Happy Poynting!
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C.a.r. 2015 homE BuyErS SurvEy FinDingS
improving EConomy anD joB growTh Draw 
BuyErS BaCK To houSing marKET, Forming morE 
houSEhoLDS, rEaLTor® SurvEy FinDS 

 loS aNGeleS (July 6) – With an 
improving economy and job market over the 
past year, home buyers have started forming 
households again, and buyers who previously 
experienced a foreclosure or short sale are 
back in the housing market, according to 
the CalIFoRNIa aSSoCIatIoN oF 
RealtoRS®’ (C.a.R.) “2015 Survey of 
California Home Buyers.”

In 2015, more households were formed 
as the share of buyers who previously lived 
with their parents increased to 12 percent 
– the highest in the survey’s history, up from 
2 percent in 2014. additionally, the share of 
those who previously rented dipped from 40 
percent in 2014 to 39 percent in 2015, and 
those who previously owned fell from 59 
percent in 2014 to 47 percent in 2015.

With distressed sales at record lows, 
California is returning to a more normal 
housing market, with those who previously 
went through a foreclosure or short sale 
returning to the market and purchasing 
homes again. More than one in five home 
buyers (22 percent) experienced a distressed 
sale, most of which occurred after 2007. a 
further indication of this return to normalcy 
is reflected in the share of buyers who were 
previously “underwater” on their homes, 
which increased to 23 percent in 2015, up 
from 4 percent in 2014.

additional findings from C.a.R.’s 
“2015 Survey of California Home Buyers” 
include:

• In what could further exacerbate a future 

housing inventory shortage, buyers in 2015 
indicated they plan to keep their home 
longer than ever – an average of 20 years 
– substantially longer than the six years cited 
by home buyers in 2013.

• Buyers cited “tired of renting” (15 
percent), “wanted a place to live” (14 
percent), “desired larger home” (12 percent), 
“changed jobs/relocated” (11 percent), and 
“desired better/other location” (8 percent) 
as the top reasons for purchasing a home. In 
looking specifically at first-time buyers, “tired 
of renting” was the top reason for purchasing 
a home (21 percent), followed by “wanted a 
place to live” (19 percent).

• Despite the recent run up in home prices, 
the vast majority (85 percent) felt that their 
home was worth the price they paid, while 
14 percent said the price was too high, and 1 
percent said the price was too low.

• While the majority of buyers (75 percent) 
were satisfied with their home purchase, one-
fourth made compromises, with 13 percent 
saying they selected the best house given the 
limited supply in their desired neighborhood, 
and 12 percent who said they selected the 
best house in an affordable neighborhood 
because prices were too high in their preferred 
neighborhood.

• Buyers put an average of 24 percent down 
on their home purchase in 2015, down from 
28 percent in 2014, and 25 percent in 2013, 
but more than what has been the traditional 
20 percent since 2009.

• the primary source of down payment for 
first-time buyers was personal savings, cited 
by 49 percent of first-time buyers, followed 
by “borrowed or gift,” cited by 33 percent 

of first-time buyers. The primary sources of 
down payment for repeat buyers were personal 
savings (34 percent) and proceeds from sale 
of previous residence (34 percent).

• Buyers spent an average of 18 weeks 
considering buying a home before contacting 
a real estate agent in 2015, down from an 
average of 19 weeks in 2014 and a high of 
an average of 24 weeks in 2013. they spent 
an average of 14 weeks investigating homes 
and neighborhoods before contacting an agent 
in 2015, down from an average of 21 weeks 
in 2014 and a high of an average 29 weeks 
in 2013.

• In 2015, it took home buyers an average 
of 12 weeks to look for a home, the longest 
since C.a.R. began the survey. It took an 
average of 10 weeks in 2014 and 2013 for 
home buyers to find a home. In a sign of 
less market competition, buyers made fewer 
offers in 2015 compared to previous years 
– an average of 2.6 offers, down from an 
average of 3.6 offers in 2014, and an average 
of 3 offers in 2013.

Survey
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California Sales 
at Highest Level 
in Two Years
Sales of existing, single-family 
homes in June reached the 
highest level in two years and 
experienced the first double-digit 
increase since May 2012.
Home sales in the state have risen year 
over year for 
five straight 
months. The 
June figure 
increased 3.3 
percent from 
May and 
11 percent 
compared 
with home 
sales in June 
2014. 

“Home 
prices 
continue to 
improve but at a more moderate rate,” 
said Chris Kutzkey, president of the 
California Association of Realtors. “How-
ever, in areas … where tight inventory is 
fueling stiff competition and generating 
multiple offers, home prices are still rising 
at or near double-digit rates, and creating 
a challenging environment for potential 

buyers in the region.”
The median price of an existing, 

single-family detached California home 
edged up in June from both the previous 
month and year for the fifth consecutive 
month. The median home price was up 
0.8 percent from $485,830 in May to 
$489,560 in June, the highest level since 
November 2007. June’s median price 
was 7 percent higher than the revised 
$457,700 recorded in June 2014. 

“The housing market remained 
solid in June as the economy continued 

to pick 
up steam 
following a 
lacklus-
ter first 
quarter,” 
said C.A.R. 
Vice 
President 
and Chief 
Economist 
Leslie 
Appleton-
Young. 
“Overall, 

market fundamentals appear strong, 
and should provide some support for 
the market to stay above last year’s 
level in the upcoming quarter. Housing 
supply, however, is one variable that 
remains a concern and could have an 
adverse effect on the market if the 
inventory constraints do not improve.”     

Commercial R.E. Luncheon—Aug. 25

Leaders Share Steps to Success
Commercial real estate professionals will meet Tuesday, Aug. 25, to gain 
insight from a panel of industry leaders on how to successfully navigate 
the complicated universe of commercial transactions.

Jared Grant, one of the five speakers at the luncheon, is 
managing broker and director of research at Grant & 
Lewis. Grant is a founding partner of Grant & Lewis, a 
business and real estate services firm dedicated to provid-
ing knowledge and technology to the real estate industry.  
In his role as consultant and broker, Grant assists clients 
in developing business and wealth strategies through 
commercial real estate.

Other speakers include: Alan X. Reay, Newport 
Beach; Drew Arvay, DTZ San Jose; Laurie Lustig-
Bower, CBRE Los Angeles; John Jennings, Cushman & 
Wakefield San Diego; and Jared Grant, Grant & Lewis 
Bakersfield.

For more information and a registration form go to www.commercialdataex-
change.com. The registration fee is $20. The Expo will be held from 10 a.m. to 1:45 
p.m. on Tuesday, Aug. 25, at the Sportsmen’s Lodge Event Center in Studio City. 

The California Commercial Real Estate Luncheon and Expo is presented by the 
Commercial and Investment Division of the Southland Regional Association of 
Realtors and made possible by a grant from the National Association of Realtors.

SFV June Home 
Sales Rise 10%, 
Condos Up 19%

Southland Regional Association of Realtors®
The typically busy summer home 
buying season hit full stride during 
June with home and condo sales up, 
resale prices rising, but at a more 
moderate pace, buyers out in force, 
eager to purchase before interest 
rates rise, and a still-too-tight inven-
tory preventing the San Fernando 
Valley market from overheating, the 
Southland Regional Association of 
Realtors reported Friday.

A total of 576 
single-family 
homes changed 
owners during 
June, up 9.7 per-
cent over a year 
ago. June marked 
the fourth 
consecutive 
month above the 
500-sale bench-
mark with the 
first half of 2015 
suggesting the 
year has a chance 

to beat 2009, which holds the post-recession 
high-water mark to date. 

Realtors also closed escrow on 210 
condominium sales, up 19.3 percent over a 
year ago and 28.8 percent ahead of this May. 
It was the first time in 16 months that condo 
sales came in above 200 closed escrows, 
making it the highest monthly tally since 
August 2013.

“The market is fantastic, filled with 
renewed energy,” said Gaye Rainey, president 
of the 9,200-member Southland Regional 
Association of Realtors. “Today’s buyers, 
sellers and Realtors make up a sophisticated, 
educated, realistic housing market where de-
tailed, specific local knowledge equals power.

“When you know what you’re talking 
about,” Rainey said, “you come from a posi-
tion of strength.”

Perhaps more than in any other preced-
ing housing market, today’s buyers and 
sellers need guidance from a knowledgeable 
Realtor, she stressed.

“The opportunities are awesome, yet 
today’s transactions are not smooth,” Rainey 
said. “To succeed, everyone needs to follow 
strict guidelines. They require a lot of due 
diligence, promptly attending to inspections, 
full disclosures and a willingness to negoti-
ate. Most importantly, they need a strong 
guiding hand.”

Rainey and Jim Link, the Association’s 
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‘It’s definitely still a sellers’ market, 
so much so that sellers cannot 

underprice a property …’
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7232 Balboa Boulevard Van Nuys, CA 91406 Phone 818-786-2110 Fax 818-786-4541 www.srar.com

For More Information Contact:
Elizabeth de Carteret 
818-947-2256

You are invited to attend a luncheon at the
Southland Regional Association of REALTORS®

Friday, July 31, 2015.

This is a rare opportunity to hear two speakers
from the CALIFORNIA ASSOCIATION of 

REALTORS®.

12:00 - 2:30 pm
SRAR Auditorium

7232 Balboa Boulevard
Van Nuys, CA 91406

San Fernando Valley Santa Clarita Valley

Featuring Joel Singer and Alex Creel from The 
CALIFORNIA ASSOCIATION OF REALTORS®

$25 RAF Contribution
Registration Required

First, to make sure you are on top of 
all the legislative issues that concern 

your real estate business and your 
clients property rights! Get a political 

update from C.A.R. Senior Vice 
President of Government Affairs and 

Chief Lobbyist Alex Creel.

Then hear Joel Singer's 
perspectives on the marketplace as 

well as economic and social 
impacts of California's 

affordability.

Joel Singer, CEO of C.A.R. has been named one of the 200 most 
powerful people in residential real estate, ranking No. 32, 
according to the 2015 edition of Swanepoel Power 200.

To register or for more information, 
write via email to elizabethd@srar.
com or call 818-947-2256
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chief executive officer, cautioned sellers not 
to overestimate their strength in today’s sell-
ers’ market by pricing their home too high, 
which is the top mistake sellers are making. 

“It’s definitely still a sellers’ market, so 
much so that sellers cannot under-price a 
property in 
this market,” 
Link said. “A 
home will sell 
at the value it’s 
worth. But an 
over-priced 
property will attract little interest, which may 
lead to a lost opportunity.”

Link also said the current lack of inven-
tory, which triggers multiple offers on many 
properties, has resulted from a combination 
of factors: owners staying in their homes 
longer; younger households delaying a home 
purchase to retain flexibility to change jobs 
and locations swiftly; investors holding onto 
properties while they benefit from hikes 
in resale prices and rapidly rising rents; 
and financial constraints, such as a weak or 

flawed credit history or an inability to save 
for a down payment.

 “The lack of inventory results from a lot 
factors,” Link said, “including a decision by 
some owners to refinance while rates are still 
low rather than try to trade to a bigger or 

even a smaller home, which could well lead 
to higher property taxes given today’s resale 
prices.”

The single-family median price of 
$562,000 was up 4.9 percent from a year 
ago June, but off 0.5 percent from this May, 
which was the highest since October 2007.

The condominium median price of 
$352,000 was up 8.3 percent over a year 
ago and 2.6 percent higher than this May. 
It was the highest monthly median since 
January 2008. After months of double-digit 

increases, home and 
condo prices are rising 
at a single-digit pace, 
restrained by limits on 
affordability.

Rainey noted that 
many buyers think they 
overpaid, only to try to 
“steal” concessions or 
force price reductions 
during escrow. 

“In essence, they 
are using escrow to 
re-negotiate, asking for 
advantages they could 
not secure when there 
was a lineup of other 
buyers presenting similar 
offers,” she said. “Yet 
that strategy can back-
fire, resulting in a strong 
back-up offer winning 
the home.” 

The 1,791 active 
listings were down 0.9 
percent from a year 
ago, representing a 
2.3-month supply. A 
6-month supply is best.

SFv junE homE SaLES riSE 10%, ConDoS up 19%
SouThLanD rEgionaL aSSoCiaTion oF rEaLTorS®

ThE TypiCaLLy BuSy SummEr homE Buying 
SEaSon hiT FuLL STriDE During junE 
wiTh homE anD ConDo SaLES up, rESaLE 
priCES riSing, BuT aT a morE moDEraTE 
paCE, BuyErS ouT in ForCE, EagEr To 
purChaSE BEForE inTErEST raTES riSE, anD 
a STiLL-Too-TighT invEnTory prEvEnTing 
ThE San FErnanDo vaLLEy marKET From 
ovErhEaTing, ThE SouThLanD rEgionaL 
aSSoCiaTion oF rEaLTorS rEporTED FriDay.

a total of 576 single-family homes 
changed owners during June, up 9.7 percent 
over a year ago. June marked the fourth 
consecutive month above the 500-sale 
benchmark with the first half of 2015 
suggesting the year has a chance to beat 
2009, which holds the post-recession high-
water mark to date.

Realtors also closed escrow on 210 
condominium sales, up 19.3 percent over a 
year ago and 28.8 percent ahead of this May. 
It was the first time in 16 months that condo 
sales came in above 200 closed escrows, 
making it the highest monthly tally since 
august 2013.

“the market is fantastic, filled with 
renewed energy,” said Gaye Rainey, 
president of the 9,200-member Southland 
Regional association of Realtors. “today’s 
buyers, sellers and Realtors make up a 
sophisticated, educated, realistic housing 
market where detailed, specific local 
knowledge equals power.

“When you know what you’re talking
about,” Rainey said, “you come from a 

position of strength.”
Perhaps more than in any other preceding 

housing market, today’s buyers and sellers 
need guidance from a knowledgeable 
Realtor, she stressed.

“the opportunities are awesome, yet 
today’s transactions are not smooth,” 
Rainey said. “to succeed, everyone needs 
to follow strict guidelines. they require a 
lot of due diligence, promptly attending 
to inspections, full disclosures and a 
willingness to negotiate. Most importantly, 
they need a strong guiding hand.”

Rainey and Jim link, the association’s 
chief executive officer, cautioned sellers 
not to overestimate their strength in today’s 
sellers’ market by pricing their home too 
high, which is the top mistake sellers are 
making.

“It’s definitely still a sellers’ market, so 

much so that sellers cannot under-
price a property in this market,” link 
said. “a home will sell at the value it’s 
worth. But an over-priced property 
will attract little interest, which may 
lead to a lost opportunity.”

link also said the current lack of 
inventory, which triggers multiple 
offers on many properties, has 
resulted from a combination of 
factors: owners staying in their homes 
longer; younger households delaying 
a home purchase to retain flexibility 
to change jobs and locations swiftly; 
investors holding onto properties 
while they benefit from hikes in resale 
prices and rapidly rising rents; and 
financial constraints, such as a weak 
or flawed credit history or an inability 
to save for a down payment.

“the lack of inventory results from 
a lot factors,” link said, “including a 
decision by some owners to refinance 
while rates are still low rather than 
try to trade to a bigger or even a 
smaller home, which could well lead 
to higher property taxes given today’s 
resale prices.”

the single-family median price of 
$562,000 was up 4.9 percent from 
a year ago June, but off 0.5 percent 
from this May, which was the highest 
since october 2007.

the condominium median price of 
$352,000 was up 8.3 percent over a 
year ago and 2.6 percent higher than 
this May. It was the highest monthly 
median since January 2008. after 
months of double-digit increases, 
home and condo prices are rising at a 
single-digit pace, restrained by limits on 
affordability.

Rainey noted that many buyers think they 
overpaid, only to try to “steal” concessions 
or force price reductions during escrow.

“In essence, they are using escrow to re-
negotiate, asking for advantages they could 
not secure when there was a lineup of other 
buyers presenting similar offers,” she said. 
“Yet that strategy can backfire, resulting in a 
strong back-up offer winning the home.”

the 1,791 active listings were down 0.9 
percent from a year ago, representing a 2.3-
month supply. a 6-month supply is best.
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‘Know BEForE you owE’ TaKES EFFECT oCT. 1
By gayE rainEy, prESiDEnT, anD DaviD r. waLKEr
SouThLanD rEgionaL aSSoCiaTion oF rEaLTorS®
ThE ConSumEr FinanCiaL proTECTion

BurEau rECEnTLy iSSuED a FinaL ruLE

moving ThE EFFECTivE DaTE oF ThE

“Know BEForE you owE” morTgagE

DiSCLoSurE ruLE To SaTurDay, oCT. 3.
the rule—also called the tIla-

ReSPa Integrated Disclosures— 
requires easierto- use mortgage 
disclosure forms that clearly lay out 
the terms of a mortgage for a home 
buyer.

the Bureau issued the change to 
correct an administrative error.

the Bureau also believes that 
moving the effective date may 
benefit both industry and consumers 
with a smoother transition to the 
new rule. Scheduling the effective 
date on a Saturday may facilitate 
implementation by giving the lending 
and real estate industries time over 
the weekend to launch new systems 
configurations and to test systems.

Some of the new compliance 
requirements could prove daunting.

For example, the CFPB is requiring 
the closing disclosure be given to 
the buyer three days before closing 
to allow consumers time to look 
carefully at any deviations from the 
original estimates, rather than make 
them consider the changes while the 
closing is underway.

t h a t ’s  a  p o s i t i v e  c h a n g e 
for consumers, but real estate 
professionals will need to plan ahead 
to accommodate the new rule.

any changes to the loan product 
or the interest rate once the closing 
disclosure has been given to the 
buyer could trigger a new three-day 
waiting period.

other changes requiring lender 
approval could add even more time 
to the waiting period. the additional 
holding period can be waived in 
certain emergency situations. these 
timing issues make it important to 
complete paperwork and have it fully 
reviewed by all parties well before 
the parties get to the closing table.

Ideally, Realtors need to give 

themselves a seven-day cushion 
before closing to get everything 
done. to that end, buyers need to 
have seen the paperwork at least a 
week before a scheduled closing.

It will be imperative that sellers do 
nothing at the last minute that could 
derail a transaction, like removing a 
light fixture that they agreed in the 
sales contract to leave in the house.

Buyer walkthroughs need to be 
done well before the closing date 
so if anything is amiss issues can be 
worked out in advance.

Given the possibility of changes 
triggering another waiting period 
or a last-minute change requiring 
lender approval, Realtors should 
assume it will take an additional 
15 days to complete a closing. that 
means if closings typically take 30 
days, allow 45 days. over time, as 
the industry adjusts to the changes, 
those additional days may no longer 
be necessary. But for now, plan for 
a longer process.

Home Buyers Learn the Basics!
More than 35 prospective buyers took a big step toward owning home 
by gaining insight into what drives the current housing market at a free 
seminar offered by the Southland Regional Association of Realtors. 
Attendees heard from 
Jacqueline Molina who 
detailed Los Angeles City 
and state housing programs 
that offer assistance in 
securing down payment as-

sistance, including California Home Buyers Down Payment Assistance Program. 
Steven Roy reviewed the top three tax credits home buyers can take advantage 

of when filing their annual personal income tax return. 
Michelle West covered the key topic of a prospective buyer’s credit history, list-

ing the steps prospective buyers can take to prepare for a home purchase.  
And, Realtor Patricia Beltran gave an overview of current market dynamics, 

the different types of sales possible, and why it is critically important to work with 
a licensed, experienced real estate professional! 

‘Know Before 
You Owe’ Takes 
Effect Oct. 1
By Gaye Rainey, President, and David R. Walker
Southland Regional Association of Realtors®

The Consumer Financial Protection 
Bureau recently issued a final rule 
moving the effective date of the 
“Know Before You Owe” mortgage 
disclosure rule to Saturday, Oct. 3.

The rule—also 
called the 
TILA-RESPA 
Integrated 
Disclosures—
requires easier-
to-use mortgage 
disclosure forms 
that clearly lay 
out the terms of 
a mortgage for a 
home buyer. 

The Bureau 
issued the 
change to cor-

rect an administrative error.
The Bureau also believes that mov-

ing the effective date may benefit both 
industry and consumers with a smoother 
transition to the new rule. Scheduling the 
effective date on a Saturday may facilitate 
implementation by giving the lending and 
real estate industries time over the weekend 
to launch new systems configurations and 
to test systems. 

Some of the new compliance require-
ments could prove daunting.

For example, the CFPB is requiring the 
closing disclosure be given to the buyer 
three days before closing to allow consum-
ers time to look carefully at any deviations 
from the original estimates, rather than 
make them consider the changes while the 
closing is underway. 

That’s a positive change for consumers, 
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‘It will be imperative that sellers 
do nothing at the last minute that 
could derail a transaction.’

Settle Real Estate 
Disputes Quickly
Parties to real estate transac-
tions can settle disputes quickly 
and informally by using a unique, 
free Ombudsman service pro-
vided by the Southland Regional 
Association of Realtors.

For more information, contact 
Michelle Gerhard, SRAR’s Profes-
sional Standards administrator, at 
818-947-2226 or via email at michel-
leg@srar.com.

Realtor® Gaye Rainey 
2015 President, SRAR
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Commercial R.E. Luncheon—Aug. 25

Sharing Pivotal Steps to Success
Commercial real estate professionals will meet Tuesday, Aug. 25, to gain 
insight from a panel of industry leaders on how to successfully navigate 
the complicated universe of commercial transactions.

Drew Arvay, one of the five top speakers at the luncheon, 
is considered one of the preeminent authorities and stra-
tegic thinkers in the commercial real estate industry, both 
locally and nationally. As a principal of Cassidy Turley 
located in San Jose, Arvay has handled some of the most 
complex transactions over his 37 years as a leasing and 
sales specialist. His insights have been said to shape Wall 
Street’s view of Silicon Valley.

Other speakers include: Alan X. Reay, Newport 
Beach; Laurie Lustig-Bower, CBRE Los Angeles; John 
Jennings, Cushman & Wakefield San Diego; and Jared 
Grant, Grant & Lewis Bakersfield.

For more information and a registration form go to 
www.commercialdataexchange.com. The registration fee is $20. The Expo will 
be held from 10 a.m. to 1:45 p.m. on Tuesday, Aug. 25, at the Sportsmen’s Lodge 
Event Center in Studio City. 

The California Commercial Real Estate Luncheon and Expo is presented by the 
Commercial and Investment Division of the Southland Regional Association of 
Realtors and made possible by a grant from the National Association of Realtors.

Drew Arvay
DTZ

San Jose

Pending Sales Rise for 7th Month
Pending home sales in the San Fernando Valley during July jumped 
16 percent over a year ago, a trend seen statewide as open escrows 
registered  seven consecutive months of increases and the fifth con-
secutive month of double-digit gains.
California pending sales increased 12.5 percent on an annual basis. A shortage of 
available homes limited local pending sales in June, which nonetheless came in 9.7 
percent ahead of a year ago. The share of sales closing below asking price increased to 
43 percent in June, up from 40 percent in May, but down from the highest point of 55 
percent in January 2015. More than a third of homes—33 percent—closed over ask-
ing price, and 24 percent closed at asking price. For the one in three homes that sold 
over asking price, the premium paid suggested increased market competition among 
home buyers in some local markets. Homes that sold above asking price went for an 
average of 11 percent above asking price, the California Association of Realtors said.

but real estate professionals will need to 
plan ahead to accommodate the new rule. 

Any changes to the loan product or the 
interest rate once the closing disclosure has 
been given to the buyer could trigger a new 
three-day waiting period. 

Other changes requiring lender approval 
could add even more time to the waiting 
period. The additional holding period can 
be waived in certain emergency situations.

These timing issues make it important 
to complete paperwork and have it fully 
reviewed by all parties well before the par-
ties get to the closing table. 

Ideally, Realtors need to give themselves 
a seven-day cushion before closing to get 
everything done. To that end, buyers need 
to have seen the paperwork at least a week 
before a scheduled closing. 

It will be imperative that sellers do 
nothing at the last minute that could derail 
a transaction, like removing a light fixture 
that they agreed in the sales contract to 
leave in the house. 

Buyer walkthroughs need to be done 
well before the closing date so if anything is 
amiss issues can be worked out in advance.

Given the possibility of changes trigger-
ing another waiting period or a last-minute 

change requir-
ing lender 
approval, 
Realtors 
should assume 
it will take 
an additional 

15 days to complete a closing. That means 
if closings typically take 30 days, allow 45 
days. Over time, as the industry adjusts to 
the changes, those additional days may no 
longer be necessary. But for now, plan for a 
longer process.
The Southland Regional Association of Realtors® is a 
local trade association with more than 9,100 members 
serving the San Fernando and Santa Clarita valleys. 
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Home Buyers Learn the Basics!
More than 35 prospective buyers took a big step toward owning home 
by gaining insight into what drives the current housing market at a free 
seminar offered by the Southland Regional Association of Realtors. 
Attendees heard from 
Jacqueline Molina who 
detailed Los Angeles City 
and state housing programs 
that offer assistance in 
securing down payment as-

sistance, including California Home Buyers Down Payment Assistance Program. 
Steven Roy reviewed the top three tax credits home buyers can take advantage 

of when filing their annual personal income tax return. 
Michelle West covered the key topic of a prospective buyer’s credit history, list-

ing the steps prospective buyers can take to prepare for a home purchase.  
And, Realtor Patricia Beltran gave an overview of current market dynamics, 

the different types of sales possible, and why it is critically important to work with 
a licensed, experienced real estate professional! 

‘Know Before 
You Owe’ Takes 
Effect Oct. 1
By Gaye Rainey, President, and David R. Walker
Southland Regional Association of Realtors®

The Consumer Financial Protection 
Bureau recently issued a final rule 
moving the effective date of the 
“Know Before You Owe” mortgage 
disclosure rule to Saturday, Oct. 3.

The rule—also 
called the 
TILA-RESPA 
Integrated 
Disclosures—
requires easier-
to-use mortgage 
disclosure forms 
that clearly lay 
out the terms of 
a mortgage for a 
home buyer. 

The Bureau 
issued the 
change to cor-

rect an administrative error.
The Bureau also believes that mov-

ing the effective date may benefit both 
industry and consumers with a smoother 
transition to the new rule. Scheduling the 
effective date on a Saturday may facilitate 
implementation by giving the lending and 
real estate industries time over the weekend 
to launch new systems configurations and 
to test systems. 

Some of the new compliance require-
ments could prove daunting.

For example, the CFPB is requiring the 
closing disclosure be given to the buyer 
three days before closing to allow consum-
ers time to look carefully at any deviations 
from the original estimates, rather than 
make them consider the changes while the 
closing is underway. 

That’s a positive change for consumers, 
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‘It will be imperative that sellers 
do nothing at the last minute that 
could derail a transaction.’

Settle Real Estate 
Disputes Quickly
Parties to real estate transac-
tions can settle disputes quickly 
and informally by using a unique, 
free Ombudsman service pro-
vided by the Southland Regional 
Association of Realtors.

For more information, contact 
Michelle Gerhard, SRAR’s Profes-
sional Standards administrator, at 
818-947-2226 or via email at michel-
leg@srar.com.
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Commercial R.E. Luncheon—Aug. 25

Sharing Pivotal Steps to Success
Commercial real estate professionals will meet Tuesday, Aug. 25, to gain 
insight from a panel of industry leaders on how to successfully navigate 
the complicated universe of commercial transactions.

Drew Arvay, one of the five top speakers at the luncheon, 
is considered one of the preeminent authorities and stra-
tegic thinkers in the commercial real estate industry, both 
locally and nationally. As a principal of Cassidy Turley 
located in San Jose, Arvay has handled some of the most 
complex transactions over his 37 years as a leasing and 
sales specialist. His insights have been said to shape Wall 
Street’s view of Silicon Valley.

Other speakers include: Alan X. Reay, Newport 
Beach; Laurie Lustig-Bower, CBRE Los Angeles; John 
Jennings, Cushman & Wakefield San Diego; and Jared 
Grant, Grant & Lewis Bakersfield.

For more information and a registration form go to 
www.commercialdataexchange.com. The registration fee is $20. The Expo will 
be held from 10 a.m. to 1:45 p.m. on Tuesday, Aug. 25, at the Sportsmen’s Lodge 
Event Center in Studio City. 

The California Commercial Real Estate Luncheon and Expo is presented by the 
Commercial and Investment Division of the Southland Regional Association of 
Realtors and made possible by a grant from the National Association of Realtors.

Drew Arvay
DTZ

San Jose

Pending Sales Rise for 7th Month
Pending home sales in the San Fernando Valley during July jumped 
16 percent over a year ago, a trend seen statewide as open escrows 
registered  seven consecutive months of increases and the fifth con-
secutive month of double-digit gains.
California pending sales increased 12.5 percent on an annual basis. A shortage of 
available homes limited local pending sales in June, which nonetheless came in 9.7 
percent ahead of a year ago. The share of sales closing below asking price increased to 
43 percent in June, up from 40 percent in May, but down from the highest point of 55 
percent in January 2015. More than a third of homes—33 percent—closed over ask-
ing price, and 24 percent closed at asking price. For the one in three homes that sold 
over asking price, the premium paid suggested increased market competition among 
home buyers in some local markets. Homes that sold above asking price went for an 
average of 11 percent above asking price, the California Association of Realtors said.

but real estate professionals will need to 
plan ahead to accommodate the new rule. 

Any changes to the loan product or the 
interest rate once the closing disclosure has 
been given to the buyer could trigger a new 
three-day waiting period. 

Other changes requiring lender approval 
could add even more time to the waiting 
period. The additional holding period can 
be waived in certain emergency situations.

These timing issues make it important 
to complete paperwork and have it fully 
reviewed by all parties well before the par-
ties get to the closing table. 

Ideally, Realtors need to give themselves 
a seven-day cushion before closing to get 
everything done. To that end, buyers need 
to have seen the paperwork at least a week 
before a scheduled closing. 

It will be imperative that sellers do 
nothing at the last minute that could derail 
a transaction, like removing a light fixture 
that they agreed in the sales contract to 
leave in the house. 

Buyer walkthroughs need to be done 
well before the closing date so if anything is 
amiss issues can be worked out in advance.

Given the possibility of changes trigger-
ing another waiting period or a last-minute 

change requir-
ing lender 
approval, 
Realtors 
should assume 
it will take 
an additional 

15 days to complete a closing. That means 
if closings typically take 30 days, allow 45 
days. Over time, as the industry adjusts to 
the changes, those additional days may no 
longer be necessary. But for now, plan for a 
longer process.
The Southland Regional Association of Realtors® is a 
local trade association with more than 9,100 members 
serving the San Fernando and Santa Clarita valleys. 

HOMEBUYER
S E M I N A R
HOMEBUYER
S E M I N A RFR

EE
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CANVA:  A Free and Easy to Use Design Tool                                                                                  
by Richard Neville, 2015 Technology Committee 

 

 

 

 

Do you love to design your own marketing and property flyers? Well, unless you are a 
professional graphic designer and have thousands of dollars in design software, probably not. 
Canva (http://canva.com) is an easy to use web-based software and mobile app that will help 
turn your ideas into stunningly designed real estate flyers, event cards and social media images. 
This platform allows users to create stylish graphic designs for free and with ease. Canva has 
thousands of free stock images and typographical designs for you to use in your graphic 
designs. You are also able to upload your own images or use Canva’s premium images for $1 
each. Canva revolves entirely around intuitive controls such as drag-and-drop, so adding, 
removing, and editing elements on your canvas is almost a no-brainer.   

First, Canva’s easy to use, real estate flyer templates.  Canva currently has 30 pre-
designed real estate flyer templates and roughly 100 blank template layouts. To begin, you 
choose to design a real estate flyer and then pick one of the layout templates Canva has 
available.  Once you have chosen your layout, you can start customizing it with your property 
photos and details. Start by, upload you photos into Canva by clicking “Uploads” then click, 
“Upload your own photos” and select the images from your computer, now you are able just 
drag in your uploaded photos in the template and they will automatically replace the stock 
images. Editing the text is just as easy. Double-click the text in the design and start editing. You 
are also able to add pre-designed typography elements to your designs that are fully editable, if 
you need or want to add more text. Once you are finished with your designed template, you 
can download high quality PDF’s for printing or as an image to post online. 

Next, Canva has event card templates that you can use for Just Listed mailers, Open 
House mailers, Price Reduction mailers, Just Sold mailers, etc. The event templates are not 

Do you love to design your own marketing and property flyers? Well, unless you are a professional graphic designer and have thousands 
of dollars in design software, probably not. Canva (http://canva.com) is an easy to use web-based software and mobile app that will help 
turn your ideas into stunningly designed real estate flyers, event cards and social media images. This platform allows users to create 
stylish graphic designs for free and with ease. Canva has thousands of free stock images and typographical designs for you to use in 
your graphic designs. You are also able to upload your own images or use Canva’s premium images for $1 each. Canva revolves entirely 
around intuitive controls such as drag-and-drop, so adding, removing, and editing elements on your canvas is almost a no-brainer.

First, Canva’s easy to use, real estate flyer templates. Canva currently has 30 pre-designed real estate flyer templates and roughly 100 
blank template layouts. To begin, you choose to design a real estate flyer and then pick one of the layout templates Canva has available. 
once you have chosen your layout, you can start customizing it with your property photos and details. Start by, upload you photos 
into Canva by clicking “Uploads” then click, “Upload your own photos” and select the images from your computer, now you are able 
just drag in your uploaded photos in the template and they will automatically replace the stock images. editing the text is just as easy. 
Double-click the text in the design and start editing. You are also able to add pre-designed typography elements to your designs that are 
fully editable, if you need or want to add more text. Once you are finished with your designed template, you can download high quality 
PDF’s for printing or as an image to post online.

Next, Canva has event card templates that you can use for Just listed mailers, open House mailers, Price Reduction mailers, Just Sold 
mailers, etc. the event templates are not necessary designed for real estate, but if you think out-of-the-box a little, use the templates for 
their layout and typography since they are fully editable. The event card work the same as the property flyers, you can upload a picture 
of your listing, then drag and drop it in place. edit the text and then you are all set. there are several different template sizes, but you 
can also create a custom size if you need to make them a specific size for services like, USPS’s Every Door Direct Mailer. Once again, 
you can download the finished product as a high quality PDF or as an image to share online.

Finally, Canva created layout templates for posting on the major social media sites that will give you clean, polished look. Whether 
you need a social media header/cover image, social media post or social media ad, Canva has you covered. the templates are made to the 
perfect size for each social media platform, leaving them crisp and without any pixilation. Canva has templates for: Facebook, twitter, 
Pinterest, Instagram, Youtube and Google+. once again, the templates are easy to use and great looking, just drag-and-drop your uploaded 
images, edit the text and download the finished template. If you fall in love one with the pre-made templates and want to use the photo 
that is in the template, you can, for $1 per image. the $1 per image is an amazing price for an image you can use over-and-over.

In Conclusion, Canva is an amazing tool for the clueless, and can come in handy for professionals too. It makes designing uniformly 
easy for everyone, but it’s by no means aimed only at amateurs. the simplicity and richness of the tools will get you coming back to 
create real estate flyers, event cards and social media posts. According to Canva’s developers, the current features are only 1% of what 
they have in store for us, and now you can request an invite for the new Canva For Work.
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Murder Mystery
Charity Party

SPONSOR OPPORTUNITIES
Silver Sponsor $250
*Logo displayed as “Silver Sponsor” on all promo materials
 & advertisments, including Daily News & LA Times
*Logo on screen as Silver Sponsor” during event
*Acknowledged as “Silver Sponsor” during event
Gold Sponsor $500
*Logo displayed as “Gold  Sponsor” on all promo materials
 & advertisments, including Daily News & LA Times
*Logo to be on step and repeat
*Logo on screen as Gold Sponsor” during event
*Acknowledged as Gold Sponsor” during event
Platinum Sponsor $1000
*Logo displayed as “Platinum  Sponsor” on all promo
 materials& advertisments, including Daily News 
& LA Times(Platinum sponsor logos will be 
prominently displayed 
above all other sponsor levels)
*Logo to be on step and repeat
*Logo on screen as Platinum Sponsor” during event
*Company banner displayed during event
*One minute presentation during event

To benefit the

WINE BAR

LIVE
ENTERTAINMENT

NETWORKING

RAFFLES

Friday Oct 23, 2015
6:00 - 9:30 PM
SRAR Lounge

7232 Balboa Blvd. Van Nuys, Ca 91406

For more information or to sponsor, 
contact Oscar Sol at Oscars@srar.com

or (818) 947-2298
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2015Multicultural
MixerSRAR GOES

   GLOBAL!
Thursday, 

October 1, 2015
5:30-7:30PM
SRAR Back Parking Area

7232 Balboa Blvd.
Van Nuys, CA 91406

Enjoy

Drinks
Mix-N-Mingle

Food

Bring a
non-perishable

food item or clothing
items to donate to

the less fortunate!!!

Bring a
non-perishable

food item or clothing
items to donate to

the less fortunate!!!

Graciously
Sponsored By:

Dancing
Live Entertainment

October 1, 2015
5:30-7:30PM
SRAR Back Parking Area

Graciously
Sponsored By: Live Entertainment

Sponsored By:
Dancing

Thursday,
October 1, 2015

5:30-7:30PM
SRAR Back Parking Area

7232 Balboa Blvd.
Van Nuys, CA 91406

Bring a non-perishable 

food item or clothing to 

donate to the 

less fortunate!!!

Graciously
Sponsored By:

FOOD
DRINKS

    Mix-N-Mingle
Dancing
LIVE Entertainment

Enjoy
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Realtor of the Year 
2015 

Nomination Form 

Do you know a REALTOR® member of Southland Regional Association that 
has made significant contributions through their years of volunteer service 
and commitment to the real estate industry? If so, the 2015 Awards 
Committee needs to hear from you! 

Eligibility Requirements 
• Active and in good standing of SRAR for the past ten years or more  
• Reputation for ethical conduct with the public and fellow members 
• Faithful adherence to the SRAR policies and NAR Code of Ethics 
• Service above and beyond the ordinary to the Association 
• Service to the community that promotes the Association 

Past Recipients 
2014  Patti Petralia  2010  Bud Mauro  2006  Irene Reinsdorf 
2013  Ana Maria Colon  2009  Winnie Davis  2005  Beth Peerce 
2012  Olga Moretti  2008  Steve White  2004  Wendy Furth 
2011  Lynn Rinker  2007  Jim Ezell  2003  Mary Funk 

Please fill out the nomination information below and return by September 9, 2015 to Valerie Biletsky –
valerieb@srar.com or fax 818-786-4541.

Name of Nominee:______________________________________________________________________________

Company Name: ________________________________________________________________________________

Reason for Nomination: __________________________________________________________________________

______________________________________________________________________________________________

______________________________________________________________________________________________

Your Name and Contact Information (optional): _______________________________________________________ 
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You are invited to participate in identifying candidates for the coveted “AFFILIATE of the Year” Award. The Affiliate of the
Year Award Committee would appreciate your recommendations for Affiliate members who have made significant contributions
to our Association through their years of volunteer service and commitment to the real estate industry.

All nominations submitted will be reviewed by the AFFILIATE of the Year Award Committee and judged according to the
following qualifications:

Eligible Candidates:
Active Affiliate members in good standing of the Southland Regional Association of REALTORS
(San Fernando and Santa Clarita Valleys)

Qualifications:
1. Affiliate member in good standing.
2. Significant contribution to Association through committee service, for a minimum
    of at least 3 years, with special consideration for leadership positions held.
3. High business standards:
        a. Demonstrates a high degree of cooperation with Association members.
        b. Maintains high ethical standards.
4. Recipient may not be someone who has previously been selected within the past
    5 years.

Past 5 recipients have been:
2010: Steve Spile
2011 Steve Anderson
2012: Lela Leong
2013: April Kass

Please fill out and return the nomination form along with the resume and other pertinent materials
on your nominee. RETURN TO SRAR BY  September 9, 2015 to the AFFILIATE of the Year
Award Committee, c/o Michelle Gerhard at SRAR, 7232 Balboa Blvd., Van Nuys, CA 91406,
Fax 818 786- 4541 or Email michelleg@srar.com .

Name of AFFILIATE NOMINATED:_______________________________________________________________________

Company: ____________________________________________________________________________________________

Address: _____________________________________________________________________________________________

The nominee’s record of SRAR & CAR service will be on file at the association:

Community Service:

_____________________________________________________________________________________________________

_____________________________________________________________________________________________________

_____________________________________________________________________________________________________

Honors & Awards:

_____________________________________________________________________________________________________

_____________________________________________________________________________________________________

Reasons for nominating this candidate:

_____________________________________________________________________________________________________

_____________________________________________________________________________________________________

_____________________________________________________________________________________________________

Signature of Nominator: _________________________________________________________________________________

Company: ___________________________________________________________________________________

Telephone Numbers: ___________________________________________________________________________

You can attach any other pertinent information

2015 SRAR Affiliate of the Year Nomination

NOMINATION FORM

2014: Arnie Garfinkel
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Past Recipients 

2014 Diana MacIntyre 
2013 Vic Viereck 

2012 Gary Washburn 
2011 Nancy Starczyk 
2010 Brian Hatkoff 

Association Service 
Award 2015

The 2015 Awards Committee is interested in your nomination of members 
who have made significant contributions through their years of involvement. 

All active members in good standing for a minimum of five (5) years are 
eligible for this award. 

Qualifications: 

 Major Association Involvement 
 Reputation for Ethical Conduct 
 Faithful Adherence to SRAR  
      Policies and NAR and Code of Ethics 

Please complete the following information and return by September 9, 2015 to Valerie Biletsky, 
valerieb@srar.com or Fax  818-786-4541.

Name of Nominee:__________________________________________________________________________ 

Company: ________________________________________________________________________________ 

Reason for Nomination: _____________________________________________________________________ 

_________________________________________________________________________________________

_________________________________________________________________________________________

_________________________________________________________________________________________

Your Name and Contact Information (optional): ____________________________________________________

_________________________________________________________________________________________
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FirST poSTing SEConD poSTing

agopian, Khatcher / pinnacle Estate properties, inc. / northridge
alberto, Carlomagno Santos / homeBased realty / valencia
alexander, april / realty Executives / Canyon Country 
allen, julie C. / Keller williams vip properties / valencia
apple, robert maxwell / hollander & Company real Estate / northridge
arbuckle, Kyle p. / Exit platinum realty / woodland hills
arellano, Kenia C. / red Blue realty / valencia
arya, ryan nima / pinnacle Estate properties, inc. / Calabasas
Ballard, Denise allan / rE/maX of valencia / valencia
Bauman, yaniv / Coldwell Banker / Sherman oaks
Bautista, Carla azucena / gpC realty group / panorama City
Beeman, Scott allen / premier Financial / oak park
Berberoglu, allen K. / rodeo realty / northridge
Bice, robert Tom / Twelve Stone realty Services inc. / Santa Clarita
Bitan, Lior David / Keller williams realty Encino-Sherman oaks / Encino
Boutros, naji / realty one group Solutions / Santa Clarita
Brewster, Darren / realty Executives / newhall
Bronston, joseph marc / Coldwell Banker residential Brokerage / Studio City
Bustillo, richard / gateway homes / pasadena
Cherry, jill ann / rodeo realty / Calabasas
Cohen, howard john / Keller williams realty Calabasas / Calabasas
Conley, Krista Lombard / Dwell California real Estate & investments / Tarzana
Cordero, maria E. / westCo realty / San Bernardino
Danielyan, hamlet / Keller williams realty / northridge
Davis, Carol S. / a-Team realty, inc. / woodland hills
Davis, Collin michael / rE/maX of Santa Clarita / Santa Clarita
Diaz, Enrique angel / Berkshire hathaway homeServices California properties / Chatsworth
Donahoe, james Edward / rodeo realty / westlake village
Etsten, meg / Keller williams realty / westlake village
Ferrigno, Dennis / Keller williams vip properties / valencia
Flores, Eugenio Samio / global premier properties inc. / mission hills
gaines, zachary martin / Keller williams realty Calabasas / Calabasas
gefter, vladimir / real Estate eBroker, inc. / oceanside
gevorkian, Karine / Titus realty, inc. / panorama City
gheewalla, Shazim nizar / mortgage mavens inc. / woodland hills
goldey, Danielle joi / re/max grand / Tarzana
gordon, patricio Daniel / Tower universal / Los angeles
green, meghan maria / rodeo realty / Calabasas
henn, robert william / michael o’Carroll realty / Bakersfield
henry, Kathleen m. / rodeo realty / woodland hills
hernandez, Sonia / Coldwell Banker greater valleys / granada hills

hirani, Sofia / Coldwell Banker greater valleys / granada hills
hughes, justine ashley / Keller williams Encino-Sherman oaks / Encino
hulett, Tamela / Troop real Estate, inc. / westlake village
isaacs, adam / Keller williams realty Calabasas / Calabasas
isaacs, joseph / white house properties / woodland hills
jafari, Eamon / California Dream homes / woodland hills
javed, haroon a. / Devanhaar real Estate / northridge
Kapil, Sheetal jyot / rattanpreet K. Badesha / winnetka
Karczewski, Sophia S. / rodeo realty / westlake village
Landis, Tara gardner / re/max Traditions / Simi valley
Levy, Lisa Deborah / Barry Sylvan Company / Los angeles
Lewis, joseph allen / Keller williams realty Studio City / Studio City
Lomeli, maria Elena / Bona real Estate advantage / Los angeles
Luce, Brian L. / atomic ranch realty / murrieta
mantor, Shawn patrick / rodeo realty / Calabasas
mah, Edward / malibu Funding, inc. / malibu
melik-Bakchian, michael / Standard home realty / Studio City
noonan, jennifer m. / Thrive California / Calabasas
olson, ole F. / Felix & associates / Los angeles
ormsby iii, william robert / realty Executives / valencia
osorio alvarez, jocelyn paz / Dilbeck real Estate / Studio City
pavlovits-walters, petra / Leland properties / Studio City
perrin, Stephanie marie / rE/maX olson & associates, inc. / porter ranch
powell, Catherine Salazar / Coldwell Banker greater valleys / granada hills
rabizadeh, amir / paul Korb, realtor / winnetka
reynoso, yesenia B. / Century 21 all moves / granada hills
richards, gabriela / realty Source / San Diego
richie, Tatiana alexa / Twelvestone realty Services inc. / Santa Clarita
rodriguez, Keila jeannette / Brightstone Estate properties / winnetka
Sanchez, roy / Bombino and associates / Sherman oaks
Schulze, Lisa / Bill Toth and associates / Burbank
Settle, james myron / pinnacle Estate properties, inc. / northridge
Singh, arman / allied realty inc. / woodland hills
Sokoloff jr., michael / Stacey havener, Broker / pine mountain Club
Stasytyte, Laura / Berkshire hathaway homeServices California properties / Calabasas
Swanson, andrea K. / Thrive California / Calabasas
Sydney, ruth / nationwide real Estate Executives / Los angeles
valdez, Lianna naomi / pinnacle Estate properties, inc. / northridge
valdez zamora, rodolfo / realty Smart / Calabasas
vega, jorge E. / Lux realty / woodland hills
veiga, Shane / Troop real Estate, inc. / Simi valley

anastasi, Scott
Scott anastasi realty
511 Torrance Blvd., Suite 101
redondo Beach, Ca. 90277

Bazikyan, armine
armine Bazikyan
2615 Canada Blvd. #313
glendale, Ca. 91208

jimenez, Delia
Cobblestone realty, inc.
445 w. palmdale Blvd., Ste. h
palmdale, Ca. 93551

Leung, pak yin
Star max universal, inc.
10681 E. Foothill Blvd., Suite 210
rancho Cucamonga, Ca. 91730

mitchell, jill E.
jill mitchell
5767 Kanan rd. #688
agoura hills, Ca. 91301

rose, william victor
The agency
331 Foothill rd. #100
Beverly hills, Ca. 90210

Saab, zack
Saab properties 
11141 Tampa ave.
porter ranch, Ca. 91326

Singh, pritam
Super realtors
9017 reseda Blvd. #215
northridge, Ca. 91324

yi, Kanguk
Kanguk yi, Broker
19653 Crystal ridge Lane
porter ranch, Ca. 91326

aleman, Santos Evelio
Santos aleman real Estate
10153 ½ riverside Drive #207
Toluca Lake, Ca. 91602

Chorebanian, Christopher paylag
american realty Centre, inc.
120 S. glendale avenue
glendale, Ca. 91205

Edwards, Kathy Lynne
Kathy Edwards
5740 El Canon avenue
woodland hills, Ca. 91367
 Katzman, maor
maor Katzman
5530 Corbin ave. #320
Tarzana, Ca. 91356

Kohan, omid Daniel
renaissance realty and investments
19730 ventura Blvd. #21
woodland hills, Ca. 91364

mather, Larry Dean
Larry mather, Broker
28255 Bakerton ave.
Canyon Country, Ca. 91351

nelson, Trevor Carl
pegasus investment real Estate advisory
4411 El Caballero Drive
Tarzana, Ca. 91356

o’Carroll, michael raymond
michael o’Carroll 
824 niles St.
Bakersfield, Ca. 93305

ruff, mark Stephen
mark ruff
4175 Tujunga ave. #5
Studio City, Ca. 91604

Silva, Cori Leigh
Silva realty
25366 Splendido Ct.
Stevenson ranch, Ca. 91381

Ting, jimmy
jimmy Chi min Ting
7772 Santa monica Blvd.
west hollywood, Ca. 90046

vartabetian, ani
ani vartabetian
17529 San jose St.
granada hills, Ca. 91344
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR JULY 2015

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR JULY 2015
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New Listings .......................................................
Total Active Listings.............................................
Average Days on Market ......................................
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BOMS .................................................................
Average BOM Price in Thousands ........................
BOM to Sale Ratio ...............................................
Expirations ..........................................................
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Total YTD Escrows Opened ...................................
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Volume of New Sales Dollars in Millions................
Volume of total YTD Sales in Millions ....................
Average Sale price in Thousands ..........................
Median Sale Price in Thousands ...........................
Coop Sales...........................................................
Percent of Coop Sales ..........................................
Average Days on Market .......................................
Sales at List Price.................................................
Percent of Sales at List Price.................................
Sales to Listing Inventory Ratio .............................
Final Sale to New Listing Ratio ..............................

CLOSED SALES TYPE
Foreclosure/REO..................................................
Seller Concessions ..............................................
Short Sale ...........................................................
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Other...................................................................
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Percent of Coop Sales .........................................
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Percent of Sales at List Price................................
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Average Sale price in Thousands ............................
Median Sale Price in Thousands.............................
Coop Sales ............................................................
Percent of Coop Sales ............................................
Average Days on Market .........................................
Sales at List Price...................................................
Percent of Sales at List Price...................................
Sales to Listing Inventory Ratio...............................
Final Sale to New Listing Ratio ...............................

CLOSED SALES TYPE
Foreclosure / REO .....................................................
Seller Concessions ...................................................
Short Sale .................................................................
Standard ...................................................................
Other.........................................................................

ACTIVE INVENTORY
New Listings ...........................................................
Total Active Listings.................................................
Average Days on Market ..........................................
Average List Price in Thousands ..............................
Median List Price in Thousands ...............................
BOMS.....................................................................
Average BOM Price in Thousands ............................
BOM to Sale Ratio ...................................................
Expirations ..............................................................

PENDING SALES
New Escrows Opened ..............................................
Total YTD Escrows Opened ......................................
New Open Escrows Average Days on Market ............
New Open Escrows Average List Price .....................

CLOSED SALES:
New Escrows Closed ...............................................
Total YTD Escrows Closed .......................................
Volume of New Sales Dollars in Millions..................
Volume of Total YTD Sales in Millions......................
Average Sale price in Thousands .............................
Median Sale Price in Thousands..............................
Coop Sales .............................................................
Percent of Coop Sales .............................................
Average Days on Market ..........................................
Sales at List Price....................................................
Percent of Sales at List Price....................................
Sales to Listing Inventory Ratio................................
Final Sale to New Listing Ratio ................................

CLOSED SALES TYPE
Foreclosure / REO .....................................................
Seller Concessions ...................................................
Short Sale .................................................................
Standard ...................................................................
Other.........................................................................

AC ADUL CC CA NE SAU SR VAL SCVTOT EXT TOTAL

AC ADUL CC CA NE SAU SR VAL SCVTOT EXT TOTAL
............0 .....................0................ 23................... 1................. 27.................... 17................ 4...................49 .................121 .................12 ................133
............0 .....................0................ 22................... 3................. 25.................... 17................ 5...................62 .................134 .................22 ................156
............0 .....................0................ 82................. 80................. 58.................... 41.............. 64...................48 ...................56 .................88 ..................61
.........0.0 ..................0.0........... 286.9............ 375.5............ 276.0............... 391.2......... 378.9..............383.5 ..............348.2 ............393.0 .............354.5
.........0.0 ..................0.0........... 249.9............ 424.0............ 244.0............... 330.0......... 365.0..............364.0 ..............339.0 ............340.0 .............339.0
............0 .....................0.................. 6................... 0................... 5...................... 7................ 1...................14 ...................33 ...................6 ..................39
.........0.0 ..................0.0........... 307.0................ 0.0............ 285.5............... 312.7......... 360.0..............394.1 ..............343.5 ............344.7 .............343.7
.........0.0 ..................0.0............. 21.4................ 0.0.............. 35.7................. 35.0........... 16.7................27.5 ................27.7 ..............66.7 ...............30.5
............0 .....................0.................. 2................... 0................... 2...................... 0................ 0.....................3 .....................7 ...................4 ..................11

............0 .....................0................ 26................... 1................. 28.................... 17................ 7...................56 .................135 .................11 ................146

............0 .....................0.............. 158................... 4............... 135.................... 99.............. 40.................275 .................711 .................66 ................777

............0 .....................0................ 11................. 20................. 35.................... 19.............. 58...................43 ...................33 .................45 ..................34

.........0.0 ..................0.0........... 283.2............ 589.0............ 269.7............... 329.0......... 378.1..............359.7 ..............325.1 ............321.2 .............324.8

............0 .....................0................ 28................... 0................. 14.................... 20................ 6...................51 .................119 ...................9 ................128

............0 .....................0.............. 138................... 3............... 108.................... 90.............. 33.................227 .................599 .................50 ................649

.....0.000 ..............0.000........... 7.194............ 0.000............ 3.824............... 7.106......... 2.216............20.456 ............40.796 ............3.103 ...........43.899

.....0.000 ..............0.000......... 35.248............ 0.705.......... 27.682............. 30.040....... 11.522............83.219 ..........188.415 ..........18.002 .........206.417

.........0.0 ..................0.0........... 256.9................ 0.0............ 273.1............... 355.3......... 369.3..............401.1 ..............342.8 ............344.8 .............343.0

.........0.0 ..................0.0........... 245.0................ 0.0............ 255.0............... 350.0......... 344.9..............375.0 ..............330.0 ............372.0 .............330.0

............0 .....................0................ 26................... 0................. 12.................... 16................ 5...................42 .................101 ...................9 ................110

.........0.0 ..................0.0............. 92.9................ 0.0.............. 85.7................. 80.0........... 83.3................82.4 ................84.9 ............100.0 ...............85.9

............0 .....................0................ 72................... 0................. 76.................... 84.............. 93...................83 ...................80 .................74 ..................80

............0 .....................0................ 14................... 0................... 7.................... 14................ 2...................24 ...................61 ...................5 ..................66

.........0.0 ..................0.0............. 50.0................ 0.0.............. 50.0................. 70.0........... 33.3................47.1 ................51.3 ..............55.6 ...............51.6

.........0.0 ..................0.0........... 127.3................ 0.0.............. 56.0............... 117.6......... 120.0................82.3 ................88.8 ..............40.9 ...............82.1

.........0.0 ..................0.0........... 121.7................ 0.0.............. 51.9............... 117.6......... 150.0..............104.1 ................98.3 ..............75.0 ...............96.2

............0 .....................0.................. 0................... 0................... 2...................... 0................ 0.....................0 .....................2 ...................0 ....................2

............0 .....................0.................. 0................... 0................... 0...................... 0................ 0.....................0 .....................0 ...................0 ....................0

............0 .....................0.................. 0................... 0................... 1...................... 2................ 0.....................1 .....................4 ...................1 ....................5

............0 .....................0................ 27................... 0................. 11.................... 18................ 6...................50 .................112 ...................8 ................120

............0 .....................0.................. 1................... 0................... 0...................... 0................ 0.....................0 .....................1 ...................0 ....................1

..........14 .....................7................ 59................. 33................. 30.................... 73.............. 30...................74 .................320 .................93 ................413

..........39 ...................31.............. 121................. 57................. 52.................... 93.............. 49.................113 .................555 ...............170 ................725

........103 .................144................ 76................. 85................. 69.................... 52.............. 42...................63 ...................72 .................78 ..................74

.....583.7 ..............772.5........... 733.0............ 579.6............ 682.1............... 601.6......... 738.1..............794.0 ..............695.0 ............379.8 .............621.1

.....550.0 ..............700.0........... 599.0............ 450.0............ 599.0............... 600.0......... 710.0..............629.0 ..............600.0 ............312.0 .............564.9

............3 .....................0................ 15................... 4................... 5.................... 16................ 6...................12 ...................61 .................14 ..................75

.....343.0 ..................0.0........... 648.1............ 462.0............ 565.9............... 521.5......... 667.4..............568.5 ..............567.2 ............337.4 .............524.3

.......27.3 ..................0.0............. 26.3.............. 14.8.............. 38.5................. 22.5........... 42.9................21.1 ................23.9 ..............23.7 ...............23.9

............2 .....................3.................. 3................... 3................... 4...................... 1................ 3.....................5 ...................24 .................11 ..................35

..........12 .....................6................ 46................. 19................. 20.................... 72.............. 22...................64 .................261 .................63 ................324

..........65 ...................35.............. 327............... 179............... 113.................. 362............ 109.................413 ..............1,603 ...............384 .............1,987

........100 ...................42................ 64................. 27................. 37.................... 39.............. 50...................31 ...................44 .................44 ..................44

.....498.3 ..............747.0........... 534.8............ 440.7............ 644.3............... 526.0......... 752.7..............585.0 ..............567.8 ............362.2 .............527.8

..........11 .....................5................ 57................. 27................. 13.................... 71.............. 14...................57 .................255 .................59 ................314

..........52 ...................31.............. 299............... 158............... 103.................. 305.............. 81.................358 ..............1,387 ...............333 .............1,720

.....5.268 ..............3.027......... 27.680.......... 13.189............ 7.029............. 37.679....... 10.709............35.101 ..........139.682 ..........21.767 .........161.449

...24.877 ............18.398....... 148.684.......... 73.767.......... 56.672........... 160.569....... 60.416..........215.360 ..........758.743 ........109.332 .........868.075

.....478.9 ..............605.4........... 485.6............ 488.5............ 540.7............... 530.7......... 764.9..............615.8 ..............547.8 ............368.9 .............514.2

.....499.0 ..............688.0........... 465.0............ 449.9............ 480.0............... 502.0......... 769.0..............582.0 ..............509.5 ............275.0 .............485.0

..........10 .....................5................ 50................. 20................. 10.................... 62.............. 12...................43 .................212 .................45 ................257

.......90.9 ..............100.0............. 87.7.............. 74.1.............. 76.9................. 87.3........... 85.7................75.4 ................83.1 ..............76.3 ...............81.8

........152 ...................75................ 91................. 69................. 80.................... 91.............. 69...................85 ...................88 ...............119 ..................94

............3 .....................3................ 33................. 15................... 7.................... 36................ 3...................27 .................127 .................30 ................157

.......27.3 ................60.0............. 57.9.............. 55.6.............. 53.8................. 50.7........... 21.4................47.4 ................49.8 ..............50.8 ...............50.0

.......28.2 ................16.1............. 47.1.............. 47.4.............. 25.0................. 76.3........... 28.6................50.4 ................45.9 ..............34.7 ...............43.3

.......78.6 ................71.4............. 96.6.............. 81.8.............. 43.3................. 97.3........... 46.7................77.0 ................79.7 ..............63.4 ...............76.0

............0 .....................0.................. 0................... 0................... 0...................... 1................ 0.....................0 .....................1 ...................1 ....................2

............0 .....................0.................. 0................... 0................... 0...................... 0................ 0.....................0 .....................0 ...................0 ....................0

............0 .....................0.................. 4................... 1................... 0...................... 2................ 0.....................2 .....................9 ...................7 ..................16

..........11 .....................5................ 53................. 26................. 13.................... 67.............. 14...................52 .................241 .................51 ................292

............0 .....................0.................. 0................... 0................... 0...................... 1................ 0.....................3 .....................4 ...................0 ....................4
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gary schiff plumbing
Owner operated, roto rooter, main line Drain cleaning. 
fast reliable, inexpensive plumbing repairs. Water 
heaters, garbage disposals, faucets, pressure regulators 
and more. st lic #683205....................(818) 700-1079

Exp. #1 (1-16)

VACANT HOME CLEANING SPECIALIST
applE clEaning/painT. fOrEclOsurEs, hauling.
(661) 298-2084 JOHN/JUNE CARPET SHAMPOO (818) 929-9242

Exp. #11 (11-15)

PERMIT PLAN         PERMIT PLAN
lEgaliZE rOOm aDDiTiOn. builDing cODE 
ViOlaTiOn alEX ..  .....................(818) 497-3799 

Exp.#1  (1-2016)

Park Regency 
Welcomes

WWW.PARKREGENCY.COM/AGENTCENTER

  FACEBOOK.COM/PARKREGENCY

818-363-6116  \  10146 BALBOA BLVD., GRANADA HILLS, CA 91344
BRE #01231306

Lupe Lomeli

CalBRE license # 01392184

Darlene Rodner

CalBRE license # 01240729

licEnsED lanD surVEyOr
lOT linEs, lOT linE aDJusTmEnT,

archiTEcTural surVEy,
cErT Of cOmpliancE, fEma ElEV cErT.
Dan may...........................661-776-5554

Exp. #1 (1-1-16)

CONSTRUCTION TERMITE INSPECTION

Get two inspections for one call

Termite Inspection
	 • Fast report (fax or e-mail)
	 • Bill to escrow
	 • Free inspection if competitive bid
	 • All works fully guaranteed
	 • We will beat or meet other bid

Retrofitting Inspection
	 • Gas shut-off valve
	 • Water conservation
	 	 -Ultra low flow toilet
	 	 -Shower head
	 	 -Certificate of compliance
	 • Smoke detector
	 • Window safety glazing

• Carbon Monoxide Detector

Termite Inspection
Retrofitting Inspection

Call: (818) 886-7378
        (310) 328-7378

EZ Pest Control, INC.
EZ Home Improvement, INC.

SMALL TIME HAULING & CLEAN-UP
garage & house clear-outs

large & small jobs
818-881-0073

Exp.#1 (1-1-16)

CROWN CONSTRUCTION

G.C. (bonded & insured) License # B 850720

WE PROVIDE FAST- PROFESSIONAL

HOME INSPECTIONS & RETROFITING

Property INSPECTIONS 
RESIDENTIA INSPECTIONS/complete report / 
estimate of  cost  if  requested.  Cond/ $150             

RETROFITING
 GAS SHUT-OFF VALVE / LOW-FLOW TOILET 
WATER HEATER STRAPPING/ PRESSURE VALVE 
AND OVERFLOW/ SMOKE DETECTORS/ BATTERY 
AND HARD-WIRE/ G.F.I.C. / WATER HEATER 
INSTALLATION/ INSPECTION AND CERTIFICATE OF 
COMPLIANCE/ CARBON MONOXIED. 

WE BILL ESCROW FOR RETROFITING WORK. 

PLUMBING/ PAINTING/ CARPENTERY/

STUCCO/REMODELING/ ADDITION. 

WE DO IT ALL 

OFFICE   (818) 646-0042 
CELL       (818) 635-9910 
E MAIL: CROWN CANDO@GMAIL.COM

CaRealEstateLawFirm.com- A Real Estate Law Firm
Evictions, Easement issues, buyer/seller Disputes

broker/agent liability, Quiet Title, and more
Call 818-639-2626

Exp.#2 (2-2-16)

NEALS KEY MOBIL LOCKSMITH
perfect closing gift re Key

clients home for peace Of mind
Quick On Time service convenient billing. 

neals Key 818-363-8010
Exp.#4 (4-16) 

AdVERTISERS: dON’T BE LEFT OUT!
it’s your responsibililty as an advertiser to Keep Track of your 
ad’s Expiration Date. Send in your renewal one week  prior to 
Expiration Date to guarantee Continued Exposure and results 
From your realtor® report Classified ads.

Ron’s Hauling Clean-Up & Tree Services
licensed, bonded and insured - lic.#694004

serving The san fernando Valley and los angeles
for Over 30 years. (818) 266-4568

services: house Trash Outs, yard clean ups, Demos
Tree Services. Call Us, You’ll be Glad You Did!

Exp. #10 (10-2015)

CERTIFIED HOME INSPECTIONS RE AGENTS GET 10% DISCOUNT
building code investigations unpermitted Work upgrades

moisture intrusion Experts cslb#574974 Est. 1989
NACHI - 818-445-0069 RICHARD THERMAL IMAGING INSPECTIONS

Exp.#11 (11-2015

MOLD CERTIFIED & LICENSED TESTING, INSPECTIONS
remediation, reconstruction Water Damage, woodrot

repairs csln#574974 Est. 1989
EPA-OSHA SOP IAQ CERTIFIED 818-445-0069

Exp.#11 (11-2015
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$39 per month

100%
COMMISSION

GOLD STAR REALTY

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services
Friendly and Helpful staff

(818) 757-4567
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino

800-933-7378
818-886-3454
661-254-2133

 We do our OWN fumigations (No Sub-Contractor)

 Salaried inspectors (NO COMMISSIONS)

 FREE inspection if competitive bid

 Computer generated, emailed reports

 Recommended repairs performed by our company
 Licensed, insured and bonded

Srar 2002 “ aFFiLiaTE oF ThE yEar”

you’ve tried the rest…
you demand the best…
put us to the test !!!
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Affiliate member SRAR 
Affiliate member REOMAC                                                                    

Member PCOC (Pest Control Operators of California)
CA Reg. #PR 2861

800-649-1922 faX
661-255-1902 faX

NORDHAGEN AND
DAUGHTERS
eXteRMINatING
CoMPaNY INC.

	 STYL’N	CONSTRUCTION,	INC.
	
	 R.E.O.	/	Foreclosures
	 Email:	Styln@earthlink.net

Hey	Brokers	-	We	Do	It	All!

•	Trash-Outs
•	Initial	Yard	Clean-Up
•	Initial	Cleaning
•	Emergency	Preservation
•	Pool	Clean-Ups
•	Monthly	Services

•	Lead	Bids
•	Retrofitting	Bids
•	FHA	-	HUD	Lender	Requirements
•	Interior	Paint
•	Carpet	-	Vinyl	-	tile
•	Exterior	Paint

No One Has Our Experience Or Billing Terms!
STYL’N	CONSTRUCTION	INC.
9939	Canoga	Avenue	Unit	“J”

Chatsworth,	CA	91311
www.stylnconstruction.com

	 Office:	(818)	407-1327	 Fax:	(818)	407-1462

Licensed	•	Bonded	&	Insured	•	Lic.	#806623

CONSTRUCTION

DENNIS P. BLOCK & ASSOCIATES
The Number One Law Firm Specializing in 

TENANT EVICTIONS
UNLAWFUL DETAINER

• Guaranteed rapids filings

• No office visit required

• Free telephone consultations

• More experience than any other law firm

• Lockout Management service available

800 77 EVICT
           (38428)

FULL COLLECTION
 SERVICES

Open Monday through Saturday

$125 (uncontested plus costs)

www.evict123.com
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MARKETING

GETmore LEADS

THE PREMIERE ONLINE MARKETING SOLUTION 
FOR REAL ESTATE AGENTS & BROKERS

GET MORE

TODAY
30-

DAYTR
IAL

STA
RT YOUR FREE

VISIT

Point2.com
CALL TOLL-FREE

888-277-9779

PACKAGING SUPPLIESHOME INSPECTION

ADVERTISE
IN THE 

REALTOR® REPORT

Make your ad

POP!
 With Color!

*Place a display ad and see your 
Company advertised on our website!

visit the “print shop” link for more information at: 
www.srar.com

or call

(818) 947-2244
*Ads on srar.com may vary from display ad in content and form. Web ads are designed by the SRAR 
Graphics Department. Southland Regional does not constitute endorsement of the products or 
services advertised in our publication, REALTOR REPORT, or on www.srar.com.

ADVERTISINGFINANCIAL



chairperson: brian hatkoff, ccim
phone: (818) 701-7789
Web: www.commercialdataexchange.com
Time: 8:30 a.m.
location: srar auditorium
7232 balboa blvd., Van nuys
Now Includes Business Opportunities

co chairman: bud mauro realtor®

phone: (818) 349-9997  cEll: (818) 681-7343
co chairman: Valerie b. miranda
location: El cariso golf club restaurant, “The 19th 
hole”. 13100 Eldridge ave., sylmar ca. Exit 210 
frwy at hubbard, n. to Eldridge, E. to golf club 
Entrance. [Tg-482 D 3]
Time: 8:30 – 9:30 a.m. - EVEry friDay

chairperson: Dean Vincent 
818-802-8856 or mDeanVincent@realtyExecutives.com
location:  srar scV Division
20655 soledad canyon rd #33, canyon country 91351
Dates: 2nd and 4th fridays of the month
Time: networking starts at 8:15am
          meeting starts at 8:45am
upcoming meetings:

august                28      
september          11      september       25
October                 9      October           23
november           13     november happy Thanksgiving
December           11     December happy holidays

SCV CARAVAN 2nd & 4th Fridays

chairperson: larry gutierrez
phone: (818) 416-7077

co-chair: steve peterson
phone: (818) 914-2536

Education chairman: ron henderson
phone: (818) 999-2945

location: Weiler’s Deli
22323 sherman Way
canoga park, ca 91303

Time: 8:30 a.m. - 9:30 a.m.

affiliate networking, mls pitches, caravan, 
guest speakers

OUTWEST Fridays

PR INT ING

PRINT SHOP & GRaPHIc deSIGN SeRVIceS


