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® Conference & Expo

" |

With the 2015 REALTORS® Conference & Expo taking place near you,
you can't afford to miss the real estate industry’s biggest event.

400 cducationsessions 20,000 REALTORs® and guests | 400 exhibitors

Get tips ranging from safety Meet agents, brokers and other Discover the latest products and
to new technologies to listing real estate pros from more than 50 services that can help improve
Q presentations. Plus, hear countries; they are very willing to business productivity from the
regulatory updates and share tips as to what works in their REALTORSP® Expo, the real estate
economic forecasts from markets - and referrals, of course! industry’s largest trade show.

Lawrence Yun, NAR's
chief economist.

BEST
PART?

Register today at
REALTOR.org/Conference

Realtor® Report

California REALTORS® can attend the four-day
REALTORS® Expo for free!

Choose the “Expo-Only” pass option, and enter
SANDIEGO15 in the promo code box.

NATIONAL
ASSOCIATION of
| REALTORS®

RESLCE November13 -16, 2015 = SAN DIEGO
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“SIGNS, SIGNS, EVERYWHERE THERE'S SIGNS”

Signs of an
improving market
are all over the
place — including
the numerous
open house signs
you see on every
street corner each
weekend. While we all want to see the return of a good
market, seeing multiple signs on one street corner
obstructing walkways, etc. can become somewhat of a
nuisance. But who regulates these signs? And who do
you contact when they become a problem? Do you call
your local Association? No! The City of Los Angeles
(311) actually regulates the usage of signs in public
areas, including open house signs. SRAR does not have
any authority to enforce any such regulations for real
estate signage in public areas.

In fact, according to Section 28.04 of the Los
Angeles Municipal Code, placing hand-bills or
signs in any public area of the City is actually against
the law. But don’t panic just yet! According to Gary
Harris, (Chief of Investigation and Enforcement for
the City of Los Angeles, Bureau of Street Services),
the City of Los Angeles entered into an agreement with
California REALTORS® in the early 90’s that allows
REALTORS® the privilege of placing signs in public
areas as long as they agree to abide by certain rules:

1. All agents placing signs in public areas adjacent
to any other private or public property

MUST obtain permission from that property owner
prior to placing their signs.

2. Signs must NEVER be placed in areas that obstruct
vehicle or pedestrian traffic, including roadway medians,
or in areas that block access ramps for the disabled.

3. Signs must be displayed in a considerate manner
that does not clutter walkways, public easements, street
corners, etc.

4. All signs MUST be removed immediately
following the close of the open house.

The City of Los Angeles, according to Harris, would
like to continue the cooperative working agreement it
has with the REALTORS® of Los Angeles. However,
complaints have started to come in on a pretty regular
basis.

Therefore, Harris has requested that local Associations
within the City of LA help spread the word about the
importance of respecting the City’s cooperative
agreement it has with the REALTOR community
regarding public signage. If the above guidelines
continue to be misused and complaints continue to filter
into the City, the law could be enforced that would not
allow signs in public areas at all.

We don’t want that to happen. So do your part and
be sure to follow the above guidelines when placing
signs in public areas. If in doubt, just don’t do it! Be
respectful of not only your fellow REALTORS®, but
also the community in which your signs are placed.
Be sure to get proper permission before placing your
signs. And by all means, remove your signs at the end
of the day. If we all do our part, we can ensure that the
cooperative agreement we have with the City onsigns
in public areas continues.

NOTE: The above information pertains to the
public display of signs within the City of Los Angeles
ONLY. Different cities, like Santa Clarita, West
Hollywood, Beverly Hills, and Burbank, have their
own regulations on this issue. Be sure to check with
the City in which you are placing signs to be sure
you are following the law accordingly.

City of Los Angeles — 311

City of Santa Clarita — (661) 259-2489
City of West Hollywood - (323) 848-6400
City of Burbank - (818) 238-3950

City of Beverly Hills — (310) 285-1119
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2016 BOARD OF DIRECTORS SLATE

The Board of Directors election will be held on October 13. There are thirteen openings
for Directors. The following members are recommended by the Board Nominating
Committee to serve on the Directorate for a two year term commencing January 1, 2016:

Tom Carnahan, Celeste Heathington, Jeff Kahn, Howard Katchen, Erika
Kauzlarich-Bird, Bob Khalsa, Marty Kovacs, Paul Marks, Melanie McShane, Patti

ML
RETROFITTING

CERTIFIED RETROFITTING
COMPLIANCE SERVICES
Since 1996

gometroretro.com

CONTACT US TODAY!
solutions@gometroretro.com

Telephone: 818-340-3060
Toll Free: 800-450-3660
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poynt

BY ANTONIO VAZIRI, 2015 TECHNOLOGY COMMITTEE

Description

Poynt lets you find and connect with
businesses, movies, restaurants, people
and events near you whenever and
wherever you need them. Then, with

a single swipe, share your results with
friends. Poynt allows you to interact
with your search through placing calls
to businesses, mapping directions,
viewing showtimes and movie trailers or
reserving a table at a local restaurant.

* Movies — search by theater, movie,
top 10 or genre; sort by name or rating;
view trailers; view movie rankings; add
to calendar; send details to contacts; buy
movie tickets

* Restaurants — Search by name,
cuisine type or nearby; click-to-call; get
directions; view website; view hours and
prices; reserve a table

* Gas Prices (US/Canada/UK ONLY)
— view best prices by grade or stations
nearby; click-to-call; get directions;
view station amenities; send details to
contacts

* Events — search by category,
venue, performer, event or nearby; get
directions; send details to contacts; add
events to calendar

* People — lookup by name or reverse
lookup by phone number or address;
click-to-call; get directions; send details
to contacts

* Businesses — search by name; get
directions; click to call; add details to
contacts

* Messaging — syncs to your address
book to find your Poynt friends;
integrated chat history; search within
messaging; invite any contact; search
user by email or phone number

* In-App Search — while chatting,
tap to reveal the search wheel and a
new world of content: media, people,
restaurants, movies, videos, events, and
gas stations

* Sharing — share any search result
with your chat friends via a simple finger
swipe to the right; share to Facebook,
Twitter or via SMS and email

Happy Poynting!

Home Buyers Learn the Basics!

More than 35 prospective buyers took a big step toward owning home
by gaining insight into what drives the current housing market at a free
seminar offered by the Southland Regjonal Association of Realtors.

Attendees heard from ' J JJJ J dor ) ‘ J |_| M)

Jacqueline Molina who

detailed Los Angeles City JJ
and state housing programs

that offer assistance in -/J J J j
securing down payment as- ' 1 J 7] J_‘

sistance, including California Home Buyers Down Payment Assistance Program.

Steven Roy reviewed the top three tax credits home buyers can take advantage
of when filing their annual personal income tax return.

Michelle West covered the key topic of a prospective buyer’s credit history, list-
ing the steps prospective buyers can take to prepare for a home purchase.

And, Realtor Patricia Beltran gave an overview of current market dynamics,
the different types of sales possible, and why it is critically important to work with
a licensed, experienced real estate professional!

Realtor® Report

Pending Sales Rise for 7th Month

Pending home sales in the San Fernando Valley during July jumped
16 percent over a year ago, a trend seen statewide as open escrows
registered seven consecutive months of increases and the fifth con-
secutive month of double-digit gains.

California pending sales increased 12.5 percent on an annual basis. A shortage of
available homes limited local pending sales in June, which nonetheless came in 9.7
percent ahead of a year ago. The share of sales closing below asking price increased to
43 percent in June, up from 40 percent in May, but down from the highest point of 55
percent in January 2015. More than a third of homes—33 percent—closed over ask-
ing price, and 24 percent closed at asking price. For the one in three homes that sold
over asking price, the premium paid suggested increased market competition among
home buyers in some local markets. Homes that sold above asking price went for an
average of 11 percent above asking price, the California Association of Realtors said.

August/September 2015 www.srar.com




C.A.R. 2015 HOME BUYERS SURVEY FINDINGS

IMPROVING ECONOMY AND JOB GROWTH DRAW
BUYERS BACK TO HOUSING MARKET, FORMING MORE
HOUSEHOLDS, REALTOR® SURVEY FINDS

LOS ANGELES (July 6) — With an
improving economy and job market over the
past year, home buyers have started forming
households again, and buyers who previously
experienced a foreclosure or short sale are
back in the housing market, according to
the CALIFORNIA ASSOCIATION OF
REALTORS®’ (C.A.R.) “2015 Survey of
California Home Buyers.”

In 2015, more households were formed
as the share of buyers who previously lived
with their parents increased to 12 percent
— the highest in the survey’s history, up from
2 percent in 2014. Additionally, the share of
those who previously rented dipped from 40
percent in 2014 to 39 percent in 2015, and
those who previously owned fell from 59
percent in 2014 to 47 percent in 2015.

With distressed sales at record lows,
California is returning to a more normal
housing market, with those who previously
went through a foreclosure or short sale
returning to the market and purchasing
homes again. More than one in five home
buyers (22 percent) experienced a distressed
sale, most of which occurred after 2007. A
further indication of this return to normalcy
is reflected in the share of buyers who were
previously “underwater” on their homes,
which increased to 23 percent in 2015, up
from 4 percent in 2014.

Additional findings from C.A.R.’s
“2015 Survey of California Home Buyers”

include:

« In what could further exacerbate a future

housing inventory shortage, buyers in 2015
indicated they plan to keep their home
longer than ever — an average of 20 years
— substantially longer than the six years cited
by home buyers in 2013.

* Buyers cited “tired of renting” (15
percent), “wanted a place to live” (14
percent), “desired larger home” (12 percent),
“changed jobs/relocated” (11 percent), and
“desired better/other location” (8 percent)
as the top reasons for purchasing a home. In
looking specifically at first-time buyers, “tired
of renting” was the top reason for purchasing
a home (21 percent), followed by “wanted a
place to live” (19 percent).

* Despite the recent run up in home prices,
the vast majority (85 percent) felt that their
home was worth the price they paid, while
14 percent said the price was too high, and 1
percent said the price was too low.

» While the majority of buyers (75 percent)
were satisfied with their home purchase, one-
fourth made compromises, with 13 percent
saying they selected the best house given the
limited supply in their desired neighborhood,
and 12 percent who said they selected the
best house in an affordable neighborhood
because prices were too high in their preferred
neighborhood.

* Buyers put an average of 24 percent down
on their home purchase in 2015, down from
28 percent in 2014, and 25 percent in 2013,
but more than what has been the traditional
20 percent since 20009.

* The primary source of down payment for
first-time buyers was personal savings, cited
by 49 percent of first-time buyers, followed
by “borrowed or gift,” cited by 33 percent

of first-time buyers. The primary sources of
down payment for repeat buyers were personal
savings (34 percent) and proceeds from sale
of previous residence (34 percent).

* Buyers spent an average of 18 weeks
considering buying a home before contacting
a real estate agent in 2015, down from an
average of 19 weeks in 2014 and a high of
an average of 24 weeks in 2013. They spent
an average of 14 weeks investigating homes
and neighborhoods before contacting an agent
in 2015, down from an average of 21 weeks
in 2014 and a high of an average 29 weeks
in 2013.

* In 2015, it took home buyers an average
of 12 weeks to look for a home, the longest
since C.A.R. began the survey. It took an
average of 10 weeks in 2014 and 2013 for
home buyers to find a home. In a sign of
less market competition, buyers made fewer
offers in 2015 compared to previous years
— an average of 2.6 offers, down from an
average of 3.6 offers in 2014, and an average
of 3 offers in 2013.

Survey

[]
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CRISNet MLS

IS HARD AT WORK FOR YOU, THE MEMBER
SIMPLY USE THIS LINK TO SUBMIT YOUR
QUESTIONS OR SUGGESTIONS

http://www.srar.com/include/suggestion_box/?s=mls.
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SFV JUNE HOME SALES RISE 10%, CONDOS UP 19%

SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

THE TYPICALLY BUSY SUMMER HOME BUYING
SEASON HIT FULL STRIDE DURING JUNE
WITH HOME AND CONDO SALES UP, RESALE
PRICES RISING, BUT AT A MORE MODERATE
PACE, BUYERS OUT IN FORCE, EAGER TO
PURCHASE BEFORE INTEREST RATES RISE, AND
A STILL-TOO-TIGHT INVENTORY PREVENTING
THE SAN FERNANDO VALLEY MARKET FROM
OVERHEATING, THE SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS REPORTED FRIDAY.

A total of 576 single-family homes
changed owners during June, up 9.7 percent
over a year ago. June marked the fourth
consecutive month above the 500-sale
benchmark with the first half of 2015
suggesting the year has a chance to beat
2009, which holds the post-recession high-
water mark to date.

Realtors also closed escrow on 210
condominium sales, up 19.3 percent over a
year ago and 28.8 percent ahead of this May:.
It was the first time in 16 months that condo
sales came in above 200 closed escrows,
making it the highest monthly tally since
August 2013.

“The market is fantastic, filled with
renewed energy,” said Gaye Rainey,
president of the 9,200-member Southland
Regional Association of Realtors. “Today’s
buyers, sellers and Realtors make up a
sophisticated, educated, realistic housing
market where detailed, specific local
knowledge equals power.

“When you know what you’re talking

about,” Rainey said, “you come from a
position of strength.”

Perhaps more than in any other preceding
housing market, today’s buyers and sellers
need guidance from a knowledgeable
Realtor, she stressed.

“The opportunities are awesome, yet
today’s transactions are not smooth,”
Rainey said. “To succeed, everyone needs
to follow strict guidelines. They require a
lot of due diligence, promptly attending
to inspections, full disclosures and a
willingness to negotiate. Most importantly,
they need a strong guiding hand.”

Rainey and Jim Link, the Association’s
chief executive officer, cautioned sellers
not to overestimate their strength in today’s
sellers’ market by pricing their home too
high, which is the top mistake sellers are
making.

“It’s definitely still a sellers’ market, so

much so that sellers cannot under-
price a property in this market,” Link
said. “A home will sell at the value it’s
worth. But an over-priced property
will attract little interest, which may
lead to a lost opportunity.”

Link also said the current lack of
inventory, which triggers multiple
offers on many properties, has
resulted from a combination of
factors: owners staying in their homes
longer; younger households delaying
a home purchase to retain flexibility
to change jobs and locations swiftly;
investors holding onto properties
while they benefit from hikes in resale
prices and rapidly rising rents; and
financial constraints, such as a weak
or flawed credit history or an inability
to save for a down payment.

“The lack of inventory results from
alot factors,” Link said, “including a
decision by some owners to refinance
while rates are still low rather than
try to trade to a bigger or even a
smaller home, which could well lead
to higher property taxes given today’s
resale prices.”

The single-family median price of
$562,000 was up 4.9 percent from
a year ago June, but off 0.5 percent
from this May, which was the highest
since October 2007.

The condominium median price of
$352,000 was up 8.3 percent over a
year ago and 2.6 percent higher than
this May. It was the highest monthly
median since January 2008. After
months of double-digit increases,

California Sales
at Highest Level
in Two Years

Sales of existing, single-family
homes in June reached the
highest level in two years and
experienced the first double-digit
increase since May 2012.

Home sales in the state have risen year

buyers in the region.”

The median price of an existing,
single-family detached California home
edged up in June from both the previous
month and year for the fifth consecutive
month. The median home price was up
0.8 percent from $485,830 in May to
$489,560 in June, the highest level since
November 2007. June’s median price
was 7 percent higher than the revised
$457,700 recorded in June 2014.

“The housing market remained
solid in June as the economy continued

over year for to pick
months. The following a
June figure lacklus-
increased 3.3 e ter first
percent from » quarter,”
May and o T = said C.A.R.
11 percent - = N .. o Vice
compared . I I l I e President
with home e - . and Chief
sales in June E & B A E « fﬁ o o Economist
2014, T Leslie
“Home _— Appleton-
prices Young.
continue to “Overall,

improve but at a more moderate rate,”
said Chris Kutzkey, president of the
California Association of Realtors. “How-
ever, in areas ... where tight inventory is
fueling stiff competition and generating
multiple offers, home prices are still rising
at or near double-digit rates, and creating:
a challenging environment for potential

market fundamentals appear strong,
and should provide some support for
the market to stay above last year’s
level in the upcoming quarter. Housing
supply, however, is one variable that
remains a concern and could have an
adverse effect on the market if the
inventory constraints do not improve.”

Commercial R.E. Luncheon—Aug. 25

Leaders Share Steps to Success
Commercial real estate professionals will meet Tuesday, Aug. 25, to gain
insight from a panel of industry leaders on how to successfully navigate
the complicated universe of commercial transactions.

Jared Grant
Grant & Lewis
Bakersfield

Bakersfield.

Jared Grant, one of the five speakers at the luncheon, is
managing broker and director of research at Grant &
Lewis. Grant is a founding partner of Grant & Lewis, a
business and real estate services firm dedicated to provid-
ing knowledge and technology to the real estate industry.
In his role as consultant and broker, Grant assists clients
in developing business and wealth strategies through
commercial real estate.

Other speakers include: Alan X. Reay, Newport
Beach; Drew Arvay, DTZ San Jose; Laurie Lustig-
Bower, CBRE Los Angeles; John Jennings, Cushman &
‘Wakefield San Diego; and Jared Grant, Grant & Lewis

For more information and a registration form go to www.commercialdataex-
change.com. The registration fee is $20. The Expo will be held from 10 a.m. to 1:45
p-m. on Tuesday, Aug. 25, at the Sportsmen’s Lodge Event Center in Studio City.

The California Commercial Real Estate Luncheon and Expo is presented by the
Commercial and Investment Division of the Southland Regional Association of
Realtors and made possible by a grant from the National Association of Realtors.

home and condo prices are rising at a
single-digit pace, restrained by limits on

affordability.

Rainey noted that many buyers think they

Realtor® Report

overpaid, only to try to “steal” concessions
or force price reductions during escrow.
“In essence, they are using escrow to re-
negotiate, asking for advantages they could
not secure when there was a lineup of other
buyers presenting similar offers,” she said.
“Yet that strategy can backfire, resulting in a
strong back-up offer winning the home.”
The 1,791 active listings were down 0.9
percent from a year ago, representing a 2.3-
month supply. A 6-month supply is best.

August/September 2015
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‘KNOW BEFORE YOU OWE' TAKES EFFECT OCT. 1

BY GAYE RAINEY, PRESIDENT, AND DAVID R. WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®
THE CONSUMER FINANCIAL PROTECTION

BUREAU RECENTLY ISSUED A FINAL RULE
MOVING THE EFFECTIVE DATE OF THE
“KNOW BEFORE YOU OWE" MORTGAGE

DISCLOSURE RULE TO SATURDAY, OCT. 3.

The rule—also called the TILA-
RESPA Integrated Disclosures—
requires easierto- use mortgage
disclosure forms that clearly lay out
the terms of a mortgage for a home
buyer.

The Bureau issued the change to
correct an administrative error.

The Bureau also believes that
moving the effective date may
benefit both industry and consumers
with a smoother transition to the
new rule. Scheduling the effective
date on a Saturday may facilitate
implementation by giving the lending
and real estate industries time over
the weekend to launch new systems
configurations and to test systems.

Some of the new compliance
requirements could prove daunting.

For example, the CFPB is requiring
the closing disclosure be given to
the buyer three days before closing
to allow consumers time to look
carefully at any deviations from the
original estimates, rather than make
them consider the changes while the
closing is underway.

That’s a positive change
for consumers, but real estate
professionals will need to plan ahead
to accommodate the new rule.

Any changes to the loan product
or the interest rate once the closing
disclosure has been given to the
buyer could trigger a new three-day
waiting period.

Other changes requiring lender
approval could add even more time
to the waiting period. The additional
holding period can be waived in
certain emergency situations. These
timing issues make it important to
complete paperwork and have it fully
reviewed by all parties well before
the parties get to the closing table.

Ideally, Realtors need to give

www.srar.com

themselves a seven-day cushion
before closing to get everything
done. To that end, buyers need to
have seen the paperwork at least a
week before a scheduled closing.

It will be imperative that sellers do
nothing at the last minute that could
derail a transaction, like removing a
light fixture that they agreed in the
sales contract to leave in the house.

Buyer walkthroughs need to be
done well before the closing date
so if anything is amiss issues can be
worked out in advance.

Given the possibility of changes
triggering another waiting period
or a last-minute change requiring
lender approval, Realtors should
assume it will take an additional
15 days to complete a closing. That
means if closings typically take 30
days, allow 45 days. Over time, as
the industry adjusts to the changes,
those additional days may no longer
be necessary. But for now, plan for
a longer process.

Settle Real Estate
Disputes Quickly

Parties to real estate transac-
tions can settle disputes quickly
and informally by using a unique,
free Ombudsman service pro-
vided by the Southland Regjonal
Association of Realtors.

For more information, contact
Michelle Gerhard, SRAR’s Profes-

sional Standards administrator, at
818-947-2226 or via email at michel-

leg@srar.com.

Commercial R.E. Luncheon—Aug. 25

Sharing Pivotal Steps to Success

Commercial real estate professionals will meet Tuesday, Aug. 25, to gain
insight from a panel of industry leaders on how to successfully navigate
the complicated universe of commercial transactions.

J
Drew Arvay

DTZ
San Jose

Drew Arvay, one of the five top speakers at the luncheon,
is considered one of the preeminent authorities and stra-
tegic thinkers in the commercial real estate industry, both
locally and nationally. As a principal of Cassidy Turley
located in San Jose, Arvay has handled some of the most
complex transactions over his 37 years as a leasing and
sales specialist. His insights have been said to shape Wall
Street’s view of Silicon Valley.

Other speakers include: Alan X. Reay, Newport
Beach; Laurie Lustig-Bower, CBRE Los Angeles; John
Jennings, Cushman & Wakefield San Diego; and Jared

Grant, Grant & Lewis Bakersfield.
For more information and a registration form go to
www.commercialdataexchange.com. The registration fee is $20. The Expo will
be held from 10 a.m. to 1:45 p.m. on Tuesday, Aug. 25, at the Sportsmen’s Lodge

Event Center in Studio City.

The California Commercial Real Estate Luncheon and Expo is presented by the
Commercial and Investment Division of the Southland Regional Association of
Realtors and made possible by a grant from the National Association of Realtors.
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CANVA: A Free and Easy to Use Design Tool
by Richard Neville, 2015 Technology Committee

Design School

Create d deSign Use customn dimensions

- \ORK HRRD
& g A 1 %  DREAM IIIG_
Card Soclal Media Presentation Facebook Cover

EXECUTIVE s
Design at work

For Sale | _ ‘ _ is tough!

Canva for Work. Coming Soon.

Do you love to design your own marketing and property flyers? Well, unless you are a professional graphic designer and have thousands
of dollars in design software, probably not. Canva (http://canva.com) is an easy to use web-based software and mobile app that will help
turn your ideas into stunningly designed real estate flyers, event cards and social media images. This platform allows users to create
stylish graphic designs for free and with ease. Canva has thousands of free stock images and typographical designs for you to use in
your graphic designs. You are also able to upload your own images or use Canva’s premium images for $1 each. Canva revolves entirely
around intuitive controls such as drag-and-drop, so adding, removing, and editing elements on your canvas is almost a no-brainer.

First, Canva’s easy to use, real estate flyer templates. Canva currently has 30 pre-designed real estate flyer templates and roughly 100
blank template layouts. To begin, you choose to design a real estate flyer and then pick one of the layout templates Canva has available.
Once you have chosen your layout, you can start customizing it with your property photos and details. Start by, upload you photos
into Canva by clicking “Uploads” then click, “Upload your own photos™ and select the images from your computer, now you are able
just drag in your uploaded photos in the template and they will automatically replace the stock images. Editing the text is just as casy.
Double-click the text in the design and start editing. You are also able to add pre-designed typography elements to your designs that are
fully editable, if you need or want to add more text. Once you are finished with your designed template, you can download high quality
PDEF’s for printing or as an image to post online.

Next, Canva has event card templates that you can use for Just Listed mailers, Open House mailers, Price Reduction mailers, Just Sold
mailers, etc. The event templates are not necessary designed for real estate, but if you think out-of-the-box a little, use the templates for
their layout and typography since they are fully editable. The event card work the same as the property flyers, you can upload a picture
of your listing, then drag and drop it in place. Edit the text and then you are all set. There are several different template sizes, but you
can also create a custom size if you need to make them a specific size for services like, USPS’s Every Door Direct Mailer. Once again,
you can download the finished product as a high quality PDF or as an image to share online.

Finally, Canva created layout templates for posting on the major social media sites that will give you clean, polished look. Whether
you need a social media header/cover image, social media post or social media ad, Canva has you covered. The templates are made to the
perfect size for each social media platform, leaving them crisp and without any pixilation. Canva has templates for: Facebook, Twitter,
Pinterest, Instagram, YouTube and Google+. Once again, the templates are easy to use and great looking, just drag-and-drop your uploaded
images, edit the text and download the finished template. If you fall in love one with the pre-made templates and want to use the photo
that is in the template, you can, for $1 per image. The $1 per image is an amazing price for an image you can use over-and-over.

In Conclusion, Canva is an amazing tool for the clueless, and can come in handy for professionals too. It makes designing uniformly
easy for everyone, but it’s by no means aimed only at amateurs. The simplicity and richness of the tools will get you coming back to
create real estate flyers, event cards and social media posts. According to Canva’s developers, the current features are only 1% of what
they have in store for us, and now you can request an invite for the new Canva For Work.
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SOUTHLAND REGIONAL

W" ASSOCIATION OF REALTORS®, INC.

Murder Mystery
Charity Party @

Friday Oct 23, 2015
6:00 - 9:30 PM
SRAR Lounge
€232 Balboa Blvd. Van Nuys, Ca 914106

SPONSOR OPPORTUNITIES WINE BAR
Silver Sponsor $250

*Logo displayed as “Silver Sponsor” on all promo materials

& advertisments, including Daily News & LA Times LIVE

*Logo on sereen as Silver Sponsor” during event ENTE RTAINMENT

*Acknowledged as “Silver Sponsor” during event

Gold Sponsor $500

*Logo displayed as “Gold Sponsor” on all promo materials NE Two RKING
& advertisments, including Daily News & LA Times

*Logo to be on step and repeat

*Logo on sereen as Gold Sponsor” during event R AF FLE S
*Acknowledged as Gold Sponsor” during event

Platinum Sponsor $1000 For more information or to sponsor,
*Logo displayed as “Platinum Sponsor” on all promo CORTICL Q.scar Sol at Oscars@srar.com

materials& advertisments, including Daily News or (818) 947-2298
& LA Times(Platinum sponsor logos will he
prominently displayed

above all other sponsor levels)

*Logo to be on step and repeat

*Logo on screen as Platinum Sponsor” during event
*Company banner displayed during event

*One minute presentation during event

WWww.srar.com Realtor® Report August/September 2015



Thursday,
3, October 1, 3015

5:30-7:30PM
SRAR Back Parking Area
7232 Balboa Blvd.

FOOD
DRINKS
Mix-N-Mingle
opancin.g

Graciously :
Sponsored By: LIVE Entertainment

818-362-1236

CA Insurance Agent #: 0828453 nomeinspections
@ nnnnnnnnnnnnnnnn
818-298-3405 -

A“State www.IMHomelnspections.comjs
You're in good hands. ),

2@

Escrow
CHASE “' . @Alstate. Technologi%s l ¢ gglg@m

Realtor® Report August/September 2015 WWW.Srar.co



Realtor of the Year
2015

Nomination Form

Do you know a REALTOR® member of Southland Regional Association that
has made significant contributions through their years of volunteer service
and commitment to the real estate industry? If so, the 2015 Awards
Committee needs to hear from you!

Eligibility Requirements
* Active and in good standing of SRAR for the past ten years or more
* Reputation for ethical conduct with the public and fellow members
* Faithful adherence to the SRAR policies and NAR Code of Ethics
* Service above and beyond the ordinary to the Association
e Service to the community that promotes the Association

Past Recipients

2014 Patti Petralia 2010 Bud Mauro 2006 Irene Reinsdorf
2013 Ana Maria Colon 2009 Winnie Davis 2005 Beth Peerce
2012 Olga Moretti 2008 Steve White 2004 Wendy Furth
2011 Lynn Rinker 2007 Jim Ezell 2003 Mary Funk

Please fill out the nomination information below and return by September 9, 2015 to Valerie Biletsky —
valerieb@srar.com or fax 818-786-4541.

Name of Nominee:

Company Name:

Reason for Nomination:

Your Name and Contact Information (optional):

WWww.srar.com Realtor® Report August/September 2015



2015 SRAR Affiliate of the Year Nomination

You are invited to participate in identifying candidates for the coveted “AFFILIATE of the Year” Award. The Affiliate of the
Year Award Committee would appreciate your recommendations for Affiliate members who have made significant contributions
to our Association through their years of volunteer service and commitment to the real estate industry.

All nominations submitted will be reviewed by the AFFILIATE of the Year Award Committee and judged according to the
following qualifications:

Eligible Candidates:
Active Affiliate members in good standing of the Southland Regional Association of REALTORS
(San Fernando and Santa Clarita Valleys)

Qualifications: Past S recipients have been:
1. Affiliate member in good standing. 2010: Steve Spile
2. Significant contribution to Association through committee service, for a minimum 2011 Steve Anderson
of at least 3 years, with special consideration for leadership positions held. 2012: Lela Leong
3. High business standards: 2013: April Kass
a. Demonstrates a high degree of cooperation with Association members. 2014: Arnie Garfinkel

b. Maintains high ethical standards.
4. Recipient may not be someone who has previously been selected within the past
5 years.

Please fill out and return the nomination form along with the resume and other pertinent materials
on your nominee. RETURN TO SRAR BY September 9, 2015 to the AFFILIATE of the Year

Award Committee, c/o Michelle Gerhard at SRAR, 7232 Balboa Blvd., Van Nuys, CA 91406,
Fax 818 786- 4541 or Email michelleg@srar.com .

NOMINATION FORM

Name of AFFILIATE NOMINATED:

Company:

Address:

The nominee’s record of SRAR & CAR service will be on file at the association:

Community Service:

Honors & Awards:

Reasons for nominating this candidate:

Signature of Nominator:

Company:

Telephone Numbers:

You can attach any other pertinent information

Realtor® Report August/September 2015 www.srar.com



49} JAssociation Service

“ ™

SOUTHLAND REGIONAL r 2 ’/
ASSOCIATION OF REALTORS®, INC. wa Q)

The 2015 Awards Committee is interested in your nomination of members
who have made significant contributions through their years of involvement.

All active members in good standing for a minimum of five (5) years are
eligible for this award.

Qualifications: Past Recipients
. . .. 2014 Diana Macintyre
+* Major Association Involvement o
. _ ) 2013 Vic Viereck
¢ Reputation for Ethical Conduct 2012 Gary Washburn
+* Faithful Adherence to SRAR 2011 Nancy Starczyk
Policies and NAR and Code of Ethics 2010 Brian Hatkoff

Please complete the following information and return by September 9, 2015 to Valerie Biletsky,
valerieb@srar.com or Fax 818-786-4541.

Name of Nominee:

Company:

Reason for Nomination:

Your Name and Contact Information (optional):

www.srar.com Realtor® Report August/September 2015
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w the applicant. The Panel shall make its recommendation to

r=1

ertain that the complaint comes within the purview of the 7 poi

be forwarded to the applicant and to the Chairman of the Membership Committe

ied and the applicant is admitted to membership. If it does, the Membership Committee Chairman shall appoint a panel of 3 members from the committee
the Membership Committee, which shall then forward its recommendation to the Board of Directors. If the committee recommends disapproval of the application, the Board of Directors will review the recommendation and render a final decision.

not, the complainant i

RESPONSIBLE REALTOR® APPLICANTS

FIRST POSTING

SECOND POSTING

Aleman, Santos Evelio

Santos Aleman Real Estate
10153 V4 Riverside Drive #207
Toluca Lake, CA. 91602

Nelson, Trevor Carl

Pegasus Investment Real Estate Advisory
4411 El Caballero Drive

Tarzana, CA. 91356

Chorebanian, Christopher Paylag
American Realty Centre, Inc.
120S. Glendale Avenue
Glendale, CA. 91205

0'Carroll, Michael Raymond
Michael O'Carroll

824 Niles St.

Bakersfield, CA. 93305

Edwards, Kathy Lynne
Kathy Edwards

5740 El Canon Avenue
Woodland Hills, CA. 91367
Katzman, Maor

Maor Katzman

5530 Corbin Ave. #320
Tarzana, CA. 91356

Ruff, Mark Stephen
Mark Ruff

4175 Tujunga Ave. #5
Studio City, CA. 91604

Silva, Cori Leigh

Silva Realty

25366 Splendido Ct.
Stevenson Ranch, CA. 91381

Kohan, Omid Daniel

Renaissance Realty And Investments Ting, Jimmy

19730 Ventura Blvd. #21 Jimmy Chi Min Ting
Woodland Hills, CA. 91364 7772 Santa Monica Blvd.

West Hollywood, CA. 90046

Mather, Larry Dean

Larry Mather, Broker Vartabetian, Ani
28255 Bakerton Ave. Ani Vartabetian
Canyon Country, CA. 91351 17529 San Jose St.

Granada Hills, CA. 91344

Rose, William Victor
The Agency

331 Foothill Rd. #100
Beverly Hills, CA. 90210

Anastasi, Scott

Scott Anastasi Realty

511 Torrance Blvd., Suite 101
Redondo Beach, CA. 90277

Bazikyan, Armine Saab, Zack
Armine Bazikyan Saab Properties
2615 Canada Blvd. #313 11141 Tampa Ave.

Glendale, CA. 91208 Porter Ranch, CA. 91326
Singh, Pritam

Super Realtors

9017 Reseda Blvd. #215
Northridge, CA. 91324

Jimenez, Delia

Cobblestone Realty, Inc.

445 W. Palmdale Blvd., Ste. H
Palmdale, CA. 93551

Yi, Kanguk

Kanguk Yi, Broker

19653 Crystal Ridge Lane
Porter Ranch, CA. 91326

Leung, Pak Yin

Star Max Universal, Inc.

10681 E. Foothill Blvd., Suite 210
Rancho Cucamonga, CA. 91730

Mitchell, Jill E.

Jill Mitchell

5767 Kanan Rd. #688
Agoura Hills, CA. 91301

REALTOR® APPLICANTS

Aﬂ;)piun, Khatcher / Pinnadle Estate Properties, Inc. / Northridge
Alberto, Carlomagno Santos / HomeBused Realty / Valencia

Alexander, April / Realty Executives / Canyon Country

Allen, Julie C. / Keller Williams VIP Properties / Valencia

Apple, Robert Maxwell / Hollander & Company Real Estate / Northridge
Arbuckle, Kyle P/ Exit Platinum Realty / Woodland Hills

Arellano, Kenia C. / Red Blue Realty / Valendia

Arya, Ryan Nima / Pinnacle Estate Properties, Inc. / Calabosas

Ballard, Denise Allan / RE/MAX of Valencia / Valencia

Bauman, Yaniv / Coldwell Banker / Sherman Oaks

Bautista, Carla Azucena / GPC Realty Group / Panorama City

Beeman, Scott Allen / Premier Financial / Oak Park

Berberoglu, Allen K. / Rodeo Realty / Northridge

Bice, Robert Tom / Twelve Stone Realty Services Inc. / Santa Clarita
Bitan, Lior David / Keller Williams Realty Encino-Sherman Oaks / Encino
Boutros, Naiji / Realty One Group Solutions / Santa Clarita

Brewster, Darren / Realty Executives / Newhall

Bronston, Joseph Marc / Coldwell Banker Residential Brokerage / Studio City
Bustillo, Richard / Gateway Homes / Pasadena

(Cherry, Jill Ann / Rodeo Realty / Calabasas

Cohen, Howard John / Keller Williams Realty Calabasas / Calabasas
Conley, Krista Lombard / Dwell California Real Estate & Investments / Tarzana
Cordero, Maria E. / WestCo Realty / San Bernardino

Danielyan, Hamlet / Keller Williams Realty / Northridge

Davis, Carol S. / A-Team Realty, Inc. / Woodland Hills

Davis, Collin Michael / RE/MAX of Santa Clarita / Santa Clarita

Diaz, Enrique Angel / Berkshire Hathaway HomeServices California Properties / Chatsworth
Donahoe, James Edward / Rodeo Realty / Westlake Village

Etsten, Meg / Keller Williams Realty / Westlake Village

Ferrigno, Dennis / Keller Williams VIP Properties / Valencia

Flores, Eugenio Samio / Global Premier Properties Inc. / Mission Hills
Gaines, Zachary Martin / Keller Williams Realty Calabasas / Calabasas
Gefter, Vladimir / Real Estate eBroker, Inc. / Oceanside

Gevorkian, Karine / Titus Realty, Inc. / Panorama City

Gheewalla, Shazim Nizar / Mortgage Mavens Inc. / Woodland Hills
Goldey, Danielle Joi / Re/Max Grand / Tarzana

Gordon, Patricio Daniel / Tower Universal / Los Angeles

Green, Meghan Maria / Rodeo Realty / Calabasas

Henn, Robert William / Michael O'Carroll Realty / Bakersfield

Henry, Kathleen M. / Rodeo Realty / Woodland Hills

Hernandez, Sonia / Coldwell Banker Greater Valleys / Granada Hills

Realtor® Report

August/September 2015

Hirani, Sofia / Coldwell Banker Greater Valleys / Granada Hills
Hughes, Justine Ashley / Keller Williams Encino-Sherman Oaks / Encino
HuFen, Tamela / Troop Real Estate, Inc. / Westlake Village

Isaacs, Adam / Keller Williams Realty Calabasas / Calabasas

Isaacs, Joseph / White House Properties / Woodland Hills

Jafari, Eamon / California Dream Homes / Woodland Hills

Javed, Haroon A. / Devanhaar Real Estate / Northridge

Kapil, Sheetal Jyot / Rattanpreet K. Badesha / Winnetka

Karczewski, Sophia S. / Rodeo Realty / Westlake Village

Landis, Tara Gardner / Re/Max Traditions / Simi Valley

Levy, Lisa Deborah / Barry Sylvan Company / Los Angeles

Lewis, Joseph Allen / Keller Williams Realty Studio City / Studio City
Lomeli, Maria Elena / Bona Real Estate Advantage / Los Angeles
Luce, Brian L. / Atomic Ranch Realty / Murrieta

Mantor, Shawn Patrick / Rodeo Reurty | Calabasas

Mah, Edward / Malibu Funding, Inc. / Malibu

Melik-Bakchian, Michael / Standard Home Realty / Studio City
Noonan, Jennifer M. / Thrive California / Calabasas

Olson, Ole F. / Felix & Associates / Los Angeles

Ormsby I1I, William Robert / Realty Executives / Valendia

Osorio Alvarez, Jocelyn Paz / Dilbeck Real Estate / Studio City
Pavlovits-Walters, Petra / Leland Properties / Studio City

Perrin, Stephanie Marie / RE/MAX Qlson & Associates, Inc. / Porter Ranch
Powell, Catherine Salazar / Coldwell Banker Greater Valleys / Granada Hills
Rabizadeh, Amir / Paul Korb, Realtor / Winnetka

Reynoso, Yesenia B. / Century 21 All Moves / Granada Hills

Richards, Gabriela / Realty Source / San Diego

Richie, Tatiana Alexa / Twelvestone Realty Services Inc. / Santa Clarita
Rodriguez, Keila Jeannette / Brightstone Estate Properties / Winnetka
Sanchez, Roy / Bombino and Associates / Sherman Oaks

Schulze, Lisa / Bill Toth and Associates / Burbank

Settle, James Myron / Pinnacle Estate Properties, Inc. / Northridge
Singh, Arman / Allied Realty Inc. / Woodland Hills

Sokoloff Jr., Michael / Stacey Havener, Broker / Pine Mountain Club
Stasytyte, Laura / Berkshire Hathaway HomeServices California Properties / Calabasas
Swanson, Andrea K. / Thrive California / Calabasas

Sydney, Ruth / Nationwide Real Estate Executives / Los Angeles
Valdez, Lianna Noomi / Pinnacle Estate Properties, Inc. / Northridge
Valdez Zamora, Rodolfo / Realty Smart / Curubusus

Vega, Jorge E. / Lux Realty / Woodland Hills

Veiga, Shane / Troop Real Estate, Inc. / Simi Valley

www.srar.com
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR JULY 2015

ACTIVE INVENTORY EN ES CS WN ws SFV TOTAL  EXT TOTAL
NEW LiStiNgS «..covoveveiiiiieicieieieeeeeeeeeeeee e
Total Active LiStingS........ccccevevereerereeeeceiereinas
Average Days on Market............cccccevevevevererenenanns
Average List Price in Thousands ...............ccccucv....
Median List Price in Thousands ..........................
BOMS ...
Average BOM Price in Thousands ........................
BOM to Sale Ratio ........c.ccoveveveeeieicecicicicicice
EXPIrations .......ccocovvvviviviiiiceeeeeeee

PENDING SALES
New Escrows Opened............cccevevevecuererrccvinnae.
Total YTD Escrows Opened..........ccccovveveveveivicnnnn
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price..................

CLOSED SALES:
New ESCrows ClOSed...........cccoovvvrvrieriiisisieieieine
Total YTD Escrows Closed..........ccccevevevevevevrerenee.
Volume of New Sales Dollars in Millions................
Volume of total YTD Sales in Millions ....................
Average Sale price in Thousands ............c.cceveveee.
Median Sale Price in Thousands ..............c.cccvee.e.
COOP SABS....evieceiciieeeee s
Percent of COOp SaleS ......c.ceveveveveiceecieieeieiae
Average Days on Market.............cccceeeeiicrennnen.
Sales at LiSt PriC......ccovvvveeecececeeeeeeee e
Percent of Sales at List Price............cccccccvvvivevennnne
Sales to Listing Inventory Ratio...
Final Sale to New Listing Ratio ...............cccccevevnanee

CLOSED SALES TYPE
FOrecloSure/RED.........cvvvveeeececceceeccce e
Seller CONCESSIONS ......vveveveecvceeeceeececeeececee e
ShOMt SA ...

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR JULY 2015

ACTIVE INVENTORY EN ES CS WN ws SFVTOTAL  EXT TOTAL
NEW LiStiNgS ...c.ovvviveieieeceecee e
Total Active LiStingS.....cccovveeeviereerieesriinns
Average Days on Market.............cccoeveverereriiennnnns
Average List Price in Thousands ...............cccu.....
Median List Price in Thousands .............ccccceueveeee.

Average BOM Price in Thousands .............ceeeee. . ..485. L3313 3316........... 3404 ... 3639............ 4477

BOM t0 Sale Ratio ......coovvvvrerieeeeeees . .24, 0 S 333 e 231 279 oo, 20.2
EXPIFtions .....c.coveveveieieeeeeceeee e

PENDING SALES
New Escrows Opened..........ccoovveevevecereevereccnnee.
Total YTD Escrows Opened...........ccccevevvevevevnnnee.
New Open Escrows Average Days on Market .......
New Open Escrows Average List Price..................

CLOSED SALES:

New ESCrows ClOSEd..........cocceevvveveieniiceeeeeinns
Total YTD Escrows CloSed...........cceevvveeeevevenenne
Volume of New Sales Dollars in Millions...............
Volume of total YTD Sales in Millions ................... . . . . . . .
Average Sale price in ThouSands ...........ccccoceeveers wevveeens 2606............. 426.8.......... 3234 ............. 397.6.....nneee. K13 720 365.7 e 4374
Median Sale Price in Thousands ...........c.cocouve..... 260.0............. 4250........... 3100 ............. 380. 0 ........... 370.0 oo, 350.0 ..., 379.0
COO0P SABS.....cvevvevercteteeeee e 165

Percent of COOP SalES ........cvvveeeeeeiereeeereens . LO14

Average Days on Market.............cccoevevevirevirenennns
Sales at List Price......coovveeeeeceicecceec e
Percent of Sales at List Price.........c..cccovveveenee. . ...969.....

Sales to Listing Inventory Ratio............c.cceveeeeee. LAT2 . . .

Final Sale to New Listing Ratio..............cc..ccc....... T 6., T 517 . (L 67.3 e 744

CLOSED SALES TYPE
Foreclosure/REO.........coveveeeieecceeeceeeeeee
Seller CONCESSIONS .......vveveeeeeieeeeecieeer e

oo oo
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SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR JULY 2015

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL SCVTOT EXT TOTAL
NEW LISHINGS vvve v 14
Total ACHIVE LISHNGS....occcveccvvrcvveec e 39...
Average Days on Market ..............ovveecivccrivvcccrsccns 103...

Average List Price in Thousa

Median List Price in Thousands .550.0...
BOMS .o 3
Average BOM Price in Thousands... .3430...
BOM to Sale Ratio................. 213
EXDITLIONS oo s 2

PENDING SALES
A O
Total YTD ESCIOWS OPENEM .....oocooeooes v
New Open Escrows Average Days on Market
New Open Escrows Average List Price ...........oweee s

CLOSED SALES:
New Escrows Closed
Total YTD ESCTOWS ClOSBU .......ovvvveovvveeeec v v
Volume of New Sales Dollars in Millions...
Volume of total YTD Sales in Millions ..

Average Sale price in THOUSANGS ......cccocvvvvrers oo 4789.. 530.7........ T649...

Median Sale Price in ThOUSANGS .........o.covvvrvccrrrcrs s 4990... ..5020........ 769.0...

000D SABS w.vvre oo e

Percent f COOD SaleS ... s

Average Days on Market............ooveccec s v

GBS At LIS PIICE.....oroeeee e e 3

Percent of Sales at List PriCe..........cooocrvecciiriers oo

Sales to Listing Inventory Ratio.............cvecries oo

Final Sale to New Listing Ratio ..............occooieerrs s
CLOSED SALES TYPE

FOreclosure / REQ ......ooeoeeeceeeeeeeee e (R 0

Seller Concessions ... .0 0.

SHOME SAIE . 0 i}

Standard .... AT .5,

OINBT ..o s (- 0

SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR JULY 2015

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL __ SCVTOT _EXT TOTAL

NEW LISTNGS vovvvvvvveeeosveessseessessesssssenss ovvieeees | [L— PE L VA

Total ACHIVE LIStNGS....vccvevec oo e D Qe 220 Qs 2

Average Days on Market......
Average List Price in Thousands
Median List Price in Thousands

~391.2.......3789...
.330.0......... 365.0...

BOMS ..o e B Qs D [— 1.
Average BOM Price in Thousands... 0. 0.... 00..........285.5.. L 3127......360.0...
BOM to Sale Ratio................. 0. BVAR
EXDITAHONS ...ovo s v L — L 2

PENDING SALES
N 0 N 0
Total YTD ESCIOWS OPENEQ. ..o v 0
New Open Escrows Average Days o et e 0
New Open Escrows Average List Price ... oo

CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed.........
Volume of New Sales Dollars in Millions................. ... 0.000... 0.000. ‘ 0. 824, .
Volume of Total YTD Sales in MillionS............cccocc v 0.000.............0.000......... 35. 0. 682.. .30.040....... 1.522...
Average Sale price in THOUSANGS ......ccccovvvsvi s 00.. . ..355.3.........369.3...
Median Sale Price in ThOUSANGS.........ccccvvvcvvrcr e 00.. +3500........3449...
000D SABS ...vvcovee s e 0

Percent of COOD SAIES ..voccvvvvevvvccvecee s e 00..
Average Days on Market...........c..ovoverivecciiviciiinns v 0
Sales @t LiSt PriCE......occcoeevvoesee oo v 0
Percent of Sales at List PriCe...........co..vvvoceccccs 00..
Sales to Listing Inventory Rati0........cc..covvvrvcciess s 00..
Final Sale to New Listing Ratio ...........cocvvvveciircces o
CLOSED SALES TYPE
FOrBCIOSUIE / RED w.vvvveeveerees s (I
Seller Concessions ... .0

0

.0

Short Sale.. .0 o
Standard .... .0 .8
DHNBL ... 0, 0
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

| CONSTRUCTION [  PROFESSIONAL SERVICES TERMITE INSPECTION

CROWN CONSTRUCTION

G.C. (bonded & insured) License # B 850720

WE PROVIDE FAST- PROFESSIONAL

HOME INSPECTIONS & RETROFITING

PROPERTY INSPECTIONS

RESIDENTIA INSPECTIONS/complete report /
estimate of cost if requested. Cond/ $150

RETROFITING

GAS SHUT-OFF VALVE / LOW-FLOW TOILET
WATER HEATER STRAPPING/ PRESSURE VALVE
AND OVERFLOW/ SMOKE DETECTORS/ BATTERY
AND HARD-WIRE/ G.F.I.C. / WATER HEATER
INSTALLATION/ INSPECTION AND CERTIFICATE OF
COMPLIANCE/ CARBON MONOXIED.

WE BILL ESCROW FOR RETROFITING WORK.
PLUMBING/ PAINTING/ CARPENTERY/

STUCCO/REMODELING/ ADDITION.
WE DO IT ALL

OFFICE (818) 646-0042

CELL  (818) 635-9910
E-MAIL: CROWN CANDO@GMAIL.COM

MAINTENANCE & REPAIRS

VACANT HOME CLEANING SPECIALIST
APPLE CLEANING/PAINT. FORECLOSURES, HAULING.
(661)298-2084JOHN/JUNECARPETSHAMPOO (818)929-9242

Exp. #11 (11-15)

GARY SCHIFF PLUMBING
Owner operated, Roto Rooter, Main Line Drain Cleaning.
Fast Reliable, inexpensive plumbing repairs. Water
heaters, garbage disposals, faucets, pressure regulators
and more. St Lic #683205.........c......... (818) 700-1079
Exp. #1 (1-16)

BUILDING REPAIRS & REMODELING

NEALS KEY MOBIL LOCKSMITH
Perfect Closing Gift Re Key
Clients Home For Peace Of Mind
Quick On Time Service Convenient Billing.
Neals Key 818-363-8010
Exp.#4 (4-16)

PROFESSIONAL SERVICES

SMALL TIME HAULING & CLEAN-UP
Garage & House Clear-outs
Large & Small jobs
818-881-0073
Exp.#1 (1-1-16)

LICENSED LAND SURVEYOR
LOT LINES, LOT LINE ADJUSTMENT,
ARCHITECTURAL SURVEY,
CERT OF COMPLIANCE, FEMA ELEV CERT.
DAN MAY......coociiniiiiinins 661-776-5554

Exp. #1 (1-1-16)

CaRealEstateLawFirm.com- A Real Estate Law Firm
Evictions, Easement Issues, Buyer/Seller Disputes
Broker/Agent Liability, Quiet Title, and more
Call 818-639-2626

Exp.#2 (2-2-16)

ADVERTISERS: DON’T BE LEFT OUT!

It's Your Responsibililty as an Advertiser o Keep Track of Your
Ad's Expiration Date. Send in Your Renewal One Week Prior to
Expiration Date to Guarantee Continued Exposure and Results
From Your Reatror® Report Classified Ads.

www.srar.com

Realtor® Report

PERMIT PLAN PERMIT PLAN
LEGALIZE ROOM ADDITION. BUILDING CODE
VIOLATION ALEX .. .ooviiicinee (818) 497-3799

Exp.#1 (1-2016)

MOLD CERTIFIED & LICENSED TESTING, INSPECTIONS
Remediation, Reconstruction Water Damage, woodrot
Repairs CSLN#574974 Est. 1989

EPA-OSHA SOP IAQ CERTIFIED 818-445-0069
Exp.#11 (11-2015

CERTIFIED HOME INSPECTIONS RE AGENTS GET 10% DISCOUNT
Building Code Investigations Unpermitted Work Upgrades
Moisture Intrusion Experts CSLB#574974 Est. 1989

NACHI - 818-445-0069 RICHARD THERMAL IMAGING INSPECTIONS|

Exp.#11 (11-2014

Ron’s Hauling Clean-Up & Tree Services
Licensed, Bonded And Insured - Lic.#694004
Serving The San Fernando Valley And Los Angeles
For Over 30 Years. (818) 266-4568
Services: House Trash Outs, Yard Clean Ups, Demos

Tree Services. Call Us, You’ll be Glad You Did!
Exp. #10 (10-2015)

Termite Inspection

* Fast report (fax or e-mail)

* Bill to escrow

* Free inspection if competitive bid
* All works fully guaranteed

* We will beat or meet other bid

Retrofitting Inspection
* Gas shut-off valve
* Water conservation
-Ultra low flow toilet
-Shower head
-Certificate of compliance
* Smoke detector
* Window safety glazing
¢ Carbon Monoxide Detector
EZ Pest Control, INC.

EZ Home Improvement, IN.
Call: (818) 886-7378 f{ %
(310) 328-7378 \¢

Lupe Lomeli

Park Regency
Welcomes

Darlene Rodner

WWW.PARKREGENCY.COM/AGENTCENTER
f FACEBOOK.COM/PARKREGENCY

818-363-6116 \ 10146 BALBOA BLVD., GRANADA HILLS, CA 91344

BRE #01231306
August/September 2015 21



REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an adverfisement is not intended as an endorsement or recommendation of the services offered.

STYL'N CONSTRUCTION, INC.

R.E.O./ Foreclosures

/ Email: Styln@earthlink.net
Styl'n Construction, Inc.

Hey Brokers - We Do It All!

+ Trash-Outs

« Initial Yard Clean-Up

« Initial Cleaning

« Emergency Preservation
« Pool Clean-Ups

« Monthly Services

« Lead Bids

« Retrofitting Bids

« FHA - HUD Lender Requirements
« Interior Paint

- Carpet - Vinyl - tile

« Exterior Paint

No One Has Our Experience Or Billing Terms!
STYL'N CONSTRUCTION INC.
9939 Canoga Avenue Unit“)”
Chatsworth, CA 91311
www.stylnconstruction.com

Office: (818) 407-1327 Fax: (818) 407-1462

DENNIS P. BLOGK & ASSOCIATES

The Number One Law Firm Specializing in

TENANT EVICTIONS

UNLAWFUL DETAINER

E 800 77 EVICT @
= (38428)

* Guaranteed rapids filings

* No office visit required

* Free telephone consultations

* More experience than any other law firm

* Lockout Management service available

FULL COLLECTION
SERVICES

Open Monday through Saturday

$125 (uncontested plus costs)

Licensed « Bonded & Insured « Lic. #806623 WWW. eVICt1 23C0m
REAL ESTATE TERMITE INSPECTION & FUMIGATION

$39 per month

100%
COMMISSION

GOLD STAR REALTY

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services
Friendly and Helpful staff

(818) 757-4567
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino

22 Realtor® Report
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NORDHAGEN AND
DAUGHTERS

EXTERMINATING
COMPANY INC.

SRAR 2002 “ AFFILIATE OF THE YEAR"

YOU'VE TRIED THE REST...
YOU DEMAND THE BEST...

@ We do our OWN fumigations (No Sub-Contractor)

@ Salaried inspectors (NO COMMISSIONS)

@ FREE inspection if compefitive bid

@ (omputer generated, emailed reports

# Recommended repairs performed by our company
# Llicensed, insured and bonded

800-933-7378  800-649-1922 FAX
818-886-3454  661-255-1902 FAX
661-254-2133

TERMITE INSPECTIONS & FUMIGATIONS

Affiliate member SRAR
Affiliate member REOMAC

Member PCOC (Pest Control Operators of California)
(A Reg. #FPR 2861

www.srar.com



REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

m HOME INSPECTION PACKAGING SUPPLIES

"Homelnspections

and Thermal lmagmg

818-298-3405

IMHomelnspections.com
Y Same Day Reports

\ Full Color Photos

V High Tech Tools

cer MOI e Leabs

THE PREMIERE ONLINE MARKETING SOLUTION
FOR REAL ESTATE AGENTS & BROKERS

\. 888-277-9779 ‘& Point2.com
flllPllEEHlSEmﬂ[ BACKED IYINr!mum

« EWENISS ANTHIG + IR
Gy )

ADVERTISE

IN THE
Conter REALTOR® REPORT

RESIDENTIAL LENDING
PURCHASE
REFINANCE

EVERYTHING

EVERYONE
ELSE HAS....

Make your ad

POP!

With Color!

*Place a display ad and see your
Company advertised on our website!

s AND

visit the “print shop” link for more information at:
www.srar.com
or call

818 710 3650

WARNER CENTER
21600 Oxnard St., Suite 310 “‘“‘
Woodland Hills, CA 91367  NMLS#237653

(818) 947-2244

fdldebedd?
Guph cs Depu Imem So thiand Regional does not constitute endorsement of the products or
services advertised in our publication, REALTOR REPORT, or on www.srar.com

ned by the SRAR

www.srar.com Realtor® Report

TAKE THE STRESS
OUT OF MOVING!

- Boxes

- Packaging Supplies

- Trustworthy Moving/
Relocation Experts
- Professional Packers

Customize your
Qmove with

THE Qﬂ PRO

....brings it all to you!

877.77.BOXES

877.77.26937
www.theboxpro.com

The Law Offices of

SIL&EG

Spile, Leff & Goor, LLP

16501 Ventura Boulevard

Encino, Ca 91436

818.784.6899
www.spilelaw.com

August/September 2015 23



SouthlandiRegional

AssociationofiRealtorse Inc. (818) 947-2246

PRINT SHOP & GRAPHIC DESIGN SERVICES
Make Us Your Choice For All Your Printing Needs!

Our in-house graphic design team is standing by, so call today!

* ANNOUNCEMENTS
* BROCHURES

* BUSINESS CARDS
* NCR FORMS

* DOOR HANGERS
* ENVELOPES

* FLYERS

* POST CARDS

* LABELS

e LETTERHEAD

* COLOR COPIES

Fast Turn Around! Competitive Pricing!

AREA MEETING ANNOUNCEMENTS

OUTWEST Fridays COMM. INVST. PROR. 3" Tues of mo. R.E. NETWORK Fridays (expt. holidays)

Chairperson: Larry Gutierrez Chairperson: Brian Hatkoff, CCIM Co Chairman: Bud Mauro Realtor®

Phone: (818) 416-7077 Phone: (818) 701-7789 Phone: (818) 349-9997 CELL: (818) 681-7343
Web: www.commercialdataexchange.com G0 Chairman: Valerie B. Miranda .

Co-Chair: Steve Peterson Time: 8:30 A.M. ho?a'po?:s Eggaglzo_golf (A)Iub F?sltauragt/‘,\ Lhet 1291t8

: - L , ole". riage Ave., sylmar . EXI

Phone: (816) 914-2530 Location: SRAR Auditorlum Frwy at Hubbard, N. to Eldridge, E. to Golf Club

Education Chairman: Ron Henderson 7232 Balboa Blvd., Van Nuys Entrance. [TG-482 D 3]

Phone: (818) 999-2945 Now Includes Business Opportunities Time: 8:30 — 9:30 A.M. - EVERY FRIDAY

Location; Weiler’s Deli SCV CARAVAN 2nd & 4th Fridays

22323 Sherman Way Chairperson: Dean Vincent
Canoga Park, CA 91303 818-802-8856 or MDeanVincent@RealtyExecutives.com
ol . Location: SRAR SCV Division
Time: 8:30 A.M. - 9:30 A.M. 20655 Soledad Canyon Rd #33, Canyon Country 91351
- . , Dates: 2" and 4™ Fridays of the month
Affiliate Networking, MLS Pitches, Caravan, o : :
Guest Speakers Time: Networking Starts at 8:15am

Meeting Starts at 8:45am
Upcoming Meetings:

August 28
September 11 September 25
October 9  October 23

November 13 November Happy Thanksgiving
December 11 December Happy Holidays




