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2015 INVESTOR SURVEY

INVESTORS SHIFT TO MULTIFAMILY UNITS

NOW THAT THERE ARE FEW DISTRESSED HOMES FOR SALE
AND PRICES HAVE REBOUNDED,

INVESTORS HAVE LARGELY RETREATED FROM THE SINGLE-
FAMILY HOME MARKET,

SHIFTING THEIR ATTENTION TO MULTIFAMILY INVESTMENTS,
THE CALIFORNIA ASSOCIATION

OF REALTORS REPORTED RECENTLY.

The Association’s 2015 Investor Survey
found 21 percent of investors purchased
multifamily properties during the past year,
up from 19 percent in 2014 and 14 percent
in 2013.

Eighty percent of the transactions were
non-distressed, up from 70 percent in 2014,
reflecting the recovering housing market.
Additionally, consistent with investors
purchasing more equity and multifamily
properties, the statewide median sales price
increased to $375,000 in 2015, up from
$320,000 in 2014 and $292,000 in 2013.

Investors also turned to higher-priced
properties given a lack of inventory of lower-
priced properties. Twenty-three percent of
investment properties purchased ranged
between $501,000 to $1 million, up from 16
percent in 2014, and 9 percent were above $1
million, up from 8 percent in 2014.

Among the reasons investors cited for
buying now include “good price” (39
percent), followed closely by “good location”
(38 percent), “future development potential”
(9 percent), and ““size” (7 percent).

Additional findings include: More
investors—65 percent—rented their
properties, rather than flip them, 26 percent,
up from 58 percent in 2014, but down from
73 percent in 2013.

* Investors held properties for a short

period of time at an average of 6.1 years in
2015, down from 8 years in 2014, and 7.9
years in 2013.

* Investors also owned fewer properties on
average in 2015, 6.4 properties, down from
8.3 in 2014 and 6.5 properties in 2013.

* In a sign of optimism, the vast majority,
70 percent, of investors believed their
property would increase in value in one
year. Three-fourths said the property would
increase in value in five years.

* Investors expect the property to
appreciate an average of 27 percent during
their ownership period.

* Investors intend to charge a median
monthly rent of $1,850 and plan to increase
that by $50 or 2.7 percent next year.

» While the majority of individual investors
were Caucasian/ white, 55 percent, the share
of minority investors grew slightly, rising
from 40 percent in 2014 to 45 percent in
2015.
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“TEAM NAMES”

BY: DAVID L. SHANE, SHANE, DIGIUSEPPE & RODGERS,
ASSOCIATION LEGAL COUNSEL

In recent years the use of “Team Names” has risen dramatically. What most “Teams” and their Responsible Realtors did not realize
is that these “Team” names were actually a fictitious name. A fictitious name requires a registration with the County, and a separate
license from the Bureau of Real Estate in that name. However, that requirement has been eliminated as a result of new changes to
the Business and Professions Code, effective January 1, 2015.

If the Responsible Realtor and the “Team” wish to avoid the name being considered a fictitious name, requiring a license, these
guidelines need to be followed:

1. The name and BRE license number of at least one member of the team must appear in any sign or advertisement;

2. The Responsible Realtors name must be displayed as prominently and conspicuously as the Team name on all advertising
and signs;

3. The ad or sign shall not contain any terms that imply the existence of a real estate entity independent of the Responsible
Realtor.

4. The only names allowed other than Team are Associates, or Group.

While you would think that since it is not a fictitious name for license purposes, that no registration with the County would be
required. However, CAR says that “caution” advises that a registration is still recommended, based on the language of this particular
new change to the B and P Code. However, it does not appear that failure to register will have much of an impact, because the “
other” aspect of fictitious names is that no legal action may be brought to enforce any claims of a fictitious name until there is a
registration. It is doubtful that most “Teams” will have any need for legal action, since the claims, if any, would no doubt be on the
part of the Responsible Broker.(Such as claims for commissions) CAR advises that this confusing language in the new law may well
be amended, removing this problem.,

An example of a “Team” name as it typically appears, and how it now should appear:

BEFORE AFTER

TEAM JOHNSON TEAN JOHNSON

WATSON REALTY CORP. REALTOR®

WATSON
REALTY
CORP.
REALTOR®

Of course, the option remains to continue with the Team name unchanged, and register with the County and obtain a license from
the BRE. There is also the issue of whether the members of the Team may contract with the Responsible Realtor for the ownership
of the fictitious name. These and other questions are answered by CAR in their detailed review of fictitious and team names in:
http://www.car.org/legal/broker-practice-folder/fictitious-business-names/”.

It would be advisable for all “Teams” and their Responsible Realtors to make any changes as soon as possible. Association
Professional Standards staff has advised me that they have received inquiries from the Bureau of Real Estate concerning certain
“Teams”, so perhaps they intend to pursue anyone not complying with the new laws.

IN MEMORIAM

The Association is saddened to report the passing of long time member Claire Heebner on May 1, 2015. Claire began her
real estate career in 1971 with Coldwell Banker, Sherman Oaks and remained at the company until her retirement in 2006.
She was well known for listing and selling in the Royal Oaks community in Encino, CA. Claire was laid to rest at Forest
Lawn in the Hollywood Hills — a beautiful piece of real estate!

The Association is saddened to report the passing of long time member Marian Curran on April 13, 2015. Marian began
her real estate career in 1981 in Northridge and continued selling houses into her 80’s. She worked at Prudential California
Real Estate at the time of her retirement. Services were held on April 24, 2015.
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YOUR ONE STOP FOR ALL YOUR DATA STORAGE NEEDS, ON LINE AND OFF...

by Yair Harpaz, 2015 Technology Committee member

With over $40 Billion dollars spent last year alone, in the US, for Smartphones, it is clear that we
are all connected, and have thousands of important documents to handle, save, send or share.

Emailing is limited, in most cases, to 15MB of total files size, it does take some time to upload, and use
your streaming quota from the phone company. In some cases, especially if you want to send quality
pictures, video or music, the files are much larger, and require to split to few emails, or reduce the
quality of the files to be able to accomplish your goal.

Welcome to “BOX” (www.box.com) —an online documents storage and management system, that can
be used on your desk top computer, iPhone or Android smart phones.

Here are the key features that can help a busy realtor:

¢ 10GB free storage, intuitive interface, Sync your files to your desktop

e An easier way to share, simply by sending a link, instead of the whole file or document.

e Saving your files to ‘Box’ gives you a secure backup in the cloud.

e Lost Laptops Tablet or your Smart Phone don't equal lost files, they're safe in the cloud.

e Security, with end-to-end encryption, you know that everything you sync and share is secure.

e All your files at your fingertips — all common file types, can be saved, viewed or shared

e Need to share a file with a larger audience? With Box, you can embed a file directly into your
website, blog and more.

e Real-time updates ensure your whole team is working on the latest file version.

Realtor® Report May/June 2015 www.srar.com



VALLEY HOME SALES POST SOLID GAINS

BY GAYE RAINEY, PRESIDENT, AND DAVID R. WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

WHAT HAPPENED IN THE SAN FERNANDO AND SANTA
CLARITA VALLEYS DURING MARCH ALSO OCCURRED
STATE AND NATIONWIDE—THE BEGINNING OF THE
TRADITIONAL HOME BUYING SEASON POSTED STRONG
AND, IN THE WORDS OF MANY EXPERTS, SUSTAINABLE
GAINS.

If spring 2014 saw
sluggish sales and reticent
buyers, thisseason
already is witnessing
eager, enthused home
hunters who appear
optimistic enough to
open their pocket books
in the wake of positive
statistics on nearly all
economic fronts.

Gratefully, it’s not the boom market of the
early 2000s, which saw profligate lending
and poor home buying decisions by often

unqualified buyers. Today’s buyers are
qualified— Lenders are seeing to that!—up
to the challenges of home ownership, and
motivated by an often overlooked traditional
perspective of a house as a home, a place to
raise a family, grow a garden, recharge and
rest, and not necessarily as a piggy bank,
although that’s still in play, especially here in
Southern California where there are too few
homes for too many prospective buyers.

Press releases distributed by the Southland
Regional Association of Realtors last week
reported 537 single-family home sales in the
San Fernando Valley and another 209 home

Realtor® Gaye Rainey
2015 President, SRAR

sales in the Santa
Clarita Valley.
Those totals were
up 29.7 percent
and 56.0 percent,
respectively, over
March 2014.

If those
numbers stay in
positive territory
during the
traditionally busy
coming months,

$700,000

w4une 2007
$655,000

San Fernando Valley
Monthly Median Home Price
J

$600,000
536,000 a,

$500,000
Dec. 2011

— $330000

$300,000
$200,000

$100,000

S0

th en 1t wi 11 b € Fueled by years of profligate lending and unwise home purchases, the single-family home median price hit its record high
safe to say our in June 2007 at $655,000. Then, during what has been dubbed the Great Recession, the local median single-family

home price slid to its record low of $339,000 in December 2011. Since then it has jumped 58 percent higher to the
10031 markets are median posted this March of $536,500, which was still 18% below the record high, but with price increases propelled by

back to normal.

Indeed, the single remaining,
limiting legacy of the worst economic
recession since the 1930s appears to be
today’s tight inventory. The low inventory
was sliding toward oblivion, too, as up until
February we’d reported 19 consecutive
months of typically double-digit increases in
the number of homes listed for sale. It was
a testament to the numbers of owners who
were seeing positive equity re-appearing in
their home even as they regained confidence
in their jobs, the economy, and saw modest
improvement in savings.

But in February and again this March the
inventory posted two consecutive months of
declining supplies of homes for sale.

If more owners jumped in the game the
playing field would more closely resemble a
traditional market, ease upward pressure on
prices, and keep home prices within reach
for a deeper pool of would-be buyers.

more traditional, sustainable forces, albeit aided by a continuing tight inventory of homes for sale.

But as inventory tightens prices jump
higher, often bid up as multiple offers
bombard quality, properly-priced listings.

Luckily, lenders and appraisers keep
these price increases somewhat in check by
rejecting loan applications on homes that
they believe are priced too high or insisting
that buyers put more skin in the game by
increasing the size of their down payment.

So, while prices have risen too high, too

fast for many industry experts, prices
are likely to remain below the boom-time
highs. March saw a $536,000 median price
in the San Fernando Valley, up a modest
4.2 percent over a year ago, but well below
the record high of $655,000 posted in June
2007.

Lessons learned? Sellers, don’t get greedy.
Buyers, stay within your means. Otherwise,
let’s have some fun. We’ve waited long
enough.

Eachjmonthithef20ji5iTechnology,

will feature a “Tech Tip” section highlighting
a useful service/product or technology to help
enhance your business.

This month is a screencast provided by 2015

CRISNet MLS

IS HARD AT WORK FOR YOU, THE MEMBER
SIMPLY USE THIS LINK TO SUBMIT YOUR

Technology Committee Chairman Nancy Troxell
on Google Drive. So follow the link below and

turn your speakers up!
https:/'www.youtube.com/watch?v=exT-aJMdCGwéfeature=youtu.be

QUESTIONS OR SUGGESTIONS

http://www.srar.com/include/
suggestion_box/?s=mls.

www.srar.com Realtor® Report
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SIX BLUNDERS MANY HOME

SELLERS

MAKE

BY GAYE RAINEY, PRESIDENT, AND DAVID R. WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

LETTING EMOTIONS OVERRIDE LOGIC CAN HAPPEN WHEN
[T COMES TO SELLING A HOME. YET THAT IS JUST ONE OF
POTENTIALLY MANY FATAL MISSTEPS. HERE ARE SIX OTHER
COMMON GAFFES SELLERS MAKE.

Number One— Get real about
resale values.

No doubt, every owner knows, down
to the last penny, exactly what their
house is worth. Just ask them! Precise
numbers flow.

Yet overpricing a home for sale ranks
as a major mistake, even in a market
like today’s where there are few listings
and quality, properly priced homes sell
quickly, often above list and with offers
from competing multiple bidders.

Realtors know properties that are
overpriced at the outset tend to eventually
sell at a lower price than if they had been
priced appropriately at the beginning.

One study found that homes sold
within the first week on the market went
for an average of 2.08 percent higher
than list price, while homes on the
market for months sold for an average of
11.5 percent below the original price.

The lessons? Don’t get greedy.
Base numbers on recent comparable
sales statistics, not guesses or wishful
thinking. Appraisals matter. Heed the
advice of an experienced professional.
Be ready to adjust the price if there is
little or no action.

Number Two—Beware of the
Internet when setting a sale price.

The Internet and websites like Realtor.
com and Zillow.com are wondrous,
powerful tools that give home sellers
and buyers unprecedented access to
information about millions of properties.
They have revolutionized the process of
buying and selling a home.

Yet placing trust in a website instead
of relying on a professional Realtor and
their local insights and in-depth statistics
ranks as a troubling and often costly
mistake made by too many home sellers
and buyers.

Simply put, sellers ought not rely on
websites when deciding at what price to
list a home for sale. Why? The figures
websites offer typically are lower than
ahome’s true resale value and generally

6

do not and cannot take into consideration
all the elements that make a home unique
or stand out from the competition.

At best, the prices offered by websites
are suggestions, the beginning of a
discussion, but hold little value in the
real world. In fact, Zillow includes that
disclaimer on their website—stating
that their suggested prices are merely a
starting point.

Indeed one recent local property had
a $1.7 million suggested resale price
from Trulia.com, yet was listed for $2.2
million and sold well above list price.

That’s a nearly 30 percent difference
from the on-line suggested resale price
to the eventual list price—a $500,000

'

swing.

Relying on an experienced, local real
estate professional protects sellers from
making an expensive mistake.

Number Three—Make the place
sparkle!

Ifahome cannot be staged—set up like
a model home in a way that highlights
it strengths and advantages— then be
sure to spruce up a home’s interior and
exterior.

At a minimum, home owners should
conduct a thorough cleaning, store or
haul out clutter, make sure the home is
well-lit and major aesthetic issues are
fixed.

Eighty-one percent of Realtors who
represent buyers surveyed recently said
that staged homes make it easier for their
home buyers to visualize a property as

Realtor® Report
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their future home. Forty-six percent of
buyer agents also reported that staging
makes their buyers more willing to tour
a home they viewed online, and 45
percent say that buyers tend to view the
value of the home more positively if it
is decorated to buyers’ tastes.

Twenty-eight percent of agents said
their buyers are even more willing to
overlook other property faults if a home
is staged.

Number Four—Negotiate.

When it comes to offers, sellers need
to know what they need versus what
they want.

The difference sets the parameters of
negotiations, creating a situation where
sellers get what they want while buyers
feel they’re purchasing at a fair price. In
other words, be open to negotiating.

Number Five—Tell the truth, the
whole truth, and nothing but the
truth.

Do not hide problems: a cracked
foundation, a leaky roof, or black mold in
a water closet. Be upfront about serious
issues, be willing to fix them, adjust
the price, or offer offsets in the form of
other concessions, such as throwing in
appliances or making limited repairs.
Hiding problems can crush a transaction
or trigger costly lawsuits. Honesty truly
is the best policy.

Number Six—What if?

Homes sell quickly in today’s local
real estate market. Yet savvy sellers
have contingency plans, just in case.
Sellers typically need to avoid having
two mortgages simultaneously, need a
place to live regardless, or understand
that some transactions fall through.
That may mean having contingency
clauses, backup offers, temporary
housing options, or enough cash in hand
to weather a cloudburst. In other words,
be prepared.

www.srar.com



Reverse Loans Revised

While limiting the risk of defaults, tough credit stan-
dards for reverse mortgages set to go into effect on
Monday, April 27, also may make the popular loans
more difficult to obtain.

Auvailable only to home owners 62 years of age or older,
reverse mortgages allow owners to convert the equity in their
home to cash.

The loan is repaid when the house is sold, the owner
moves, or dies and remains in force so long as the owner stays
current on property taxes, insurance fees, and keeps the home
in a reasonable condition.

But tough, new standards are being imposed because too
many borrowers defaulted on their reverse mortgages, failing
to pay taxes or insurance premiums.

As of April 27 lenders now will scrutinize borrowers’
income and financial assets. Applicants will be required to
demonstrate up front that they have the willingness and

capacity to meet the loan obligations. Lenders also will pull
borrowers’ credit reports and applicants will have to show they
are current on real estate taxes, homeowner association fees,
and any other property charges for at least 24 months.

Lenders also may require some applicants to create a “life
expectancy set-aside,” where they have an account which
holds part of the loan proceeds.

The changes most likely will yield positive outcomes, but at
the cost of limiting the pool of prospective buyers by, accord-
ing to various estimates, about 8 percent to 10 percent.

The Federal Housing Administration also recently revised
its rules to allow FHA-approved lenders to delay foreclosure
proceedings against non-borrowing spouses in the event of
the death of a last surviving borrower.

The new guidelines will allow lenders to assign eligible
home equity conversion mortgages to the U.S. Dept. of
Housing and Urban Development upon the death of a bor-
rower, which would allow eligible surviving spouses the op-
portunity to remain in the home despite their non-borrowing
status.

Fair Housing Act Celebrates 47th Anniversary

Forty-seven years have passed since Congress enacted the Fair
Housing Act, Title VIII of the Civil Rights Act.

The April 11,1968 law ushered in a formal national policy of Fair Housing without
regard to race, color, religion, sex, familial status, handicap, and national origin.

In short, the act encourages fair housing opportunities for all.

The Southland Regional Association of Realtors continues to highlight the Fair
Housing Act by addressing discrimination in the community, supporting programs
that educate the public about the right to equal housing opportunities, and planning
partnership efforts with other organizations to help assure everyone of their right to
fair housing.

Realtors are obligated by their Code of Ethics to provide equal professional services
without discrimination based on race, color, religion, sex, familial status, handicap,
sexual orientation, gender identity, and national origin.

As this year’s Fair Housing month draws to an end, we encourage all citizens to
wholeheartedly embrace the principles of Fair Housing and recognize the progress
that has been made while actively working to ensure Fair Housing for all.

Home Owner Turf Rebate Increased
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more than 480 million gallons of water each year. In the current fiscal year, turf
rebates processed had tripled as of Feb. 15 compared to all of 2013-2014.

Los Angeles recently increased the rebate offered to entice home
owners to tear out traditional green lawns and replace them with
drought tolerant ground covers.

With the state’s drought now running into its fourth year, Gov. Jerry Brown
called for a 25 percent reduction in water consumption throughout the state,
a move that will force home owners and communities to change the way they
consume water. To induce owners to uproot lush lawns, Los Angeles City
Mayor Eric Garcetti issued a directive to cut the city’s water consumption by
20 percent by 2017 and increased rebates for residential turf removal to $3.75

Los Angeles has reduced drinking water use at large landscapes including
golf courses— currently, 76 percent of city public golf courses are irrigated
with recycled water.

More than $280 million have been disbursed in water conservation rebates
since 1990, yielding an annual water savings of more than 110,000 acre-feet or
36 billion gallons.

The drought could also lead to a reduction in housing construction, ac-
cording to Richard White, a history professor at Stanford University. That
could come at a time when more residential development is needed, especially

in cities like Los Angeles and San

per sq. ft. ' .
“In the current fiscal year, we've Tips on How Home Owners Can Help Conserve Water Ffaﬂfflscoy to meet higher demand,

replaced three times as much - I he ia.lti. '

turf as we have in all of last year,” | = 3 Tt’s going to be harder and

Garcetti said. Since the program
was rolled out in 2009, Los An-
geles’residential and commercial
customers have removed nearly 14

million square feet of turf, saving Tum e water of whle brushing your

Repair broken sprinklers.
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JUNE 17, 2015
EE-?A‘TE e 2:00 to 8:00PM
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Prof555|onc1|s
Network

Come and mingle with other professionalsin
the real estate field. Enjoy a variety of appetizers
and your favorite drinks at the cash bar.

&1 THE FIRST 50 PEOPLE WILL RECEIVE A TICKET
| FOR ONE FREE DRINK
(Draft Beers & Margaritas only).

Share ideas on how to build success and increase 5 s $ 1 O per pe rSO n

productivity, and learn about all the benefits of F*3 Includes complimentary (CGS/’I please) ,
being a member of Southland Regional ¥ s

Association of REALTORS.

There will also be raffle prizes, so BRING CASH. i FOR MORE INFORMATION

k) Jason Arancibia 818-947-2298
2] And this is a networking event, so bring plenty Fo& JasonA@srar.com

of business cards. Facebook.com/YoungRealEstatePros

HomeGuard

HomeWarranty,Inc.
ﬁggggmgg lB 29853405 ’> CU |CO
CLOSING GIFTS

Making ‘f‘wr Home

=== R

RETROFITTING COMPLIANCE - REO & REHAB SERVICES
gometroretro.com

‘A SOUTHLAND REGIONAL
W ASSOCIATION OF REALTORS’, INC.
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Thursday, June 11, 2015 .o rero
\ UTHLAND REGIONAL
9 00am 2 30pm QM‘V ASSOCIATION OF REALTORS®, INC.

The Odyssey

15600 Odyssey Drive Granada His; 91344 RAFFLE PRIZES & FREE LUNCH
SESSION SCHEDULE ¢ PR -
9:15 AM - 10:00 AM Sin-dication or Syndication, 1 | e
Good or Bad for Real Estate? LGl R 14k

10:15 AM - 11:00 AM Risk Management Panel

10:15 AM - 11:15 AM Sneak Peek...Speed “App”ing ! o ETH A

11:30 AM Lunch in the “Carnival Lounge” 1aAFFa.ETIG\*E

12:00 PM Raffle Prizes Nmﬁ“e&fs'afamﬁ' 3

12:00 PM - 1:15 PM Top Producer Panel Lo aRNe
2:15 PM Final Raffles & Affiliate Raffles

SHARP - Roxu TV

=3 0%

A1a8) g 2mazen.  Bhuluewus

v Youll WATCH

ESril

A \’0 5" e6\ . — 6 .: -

V?@ o@?\ "P - \“;r ‘_‘ . /
P, B ' “voumez |
Y :
DISCOVER THE LASTEST PRODUCTS

& SERVICES FROM OVER 40 TABLE HOST ' l {’ I ‘
Have fun! Play Games! % 4 COW
Win Prlzes' Learn Lofs' ZK

: N FRER WIFE & POPCORY

For more mformatlon, contact Jason Arancibia at 818-947-2298 or JasonA@srar.com|
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REALTOR

The only one domain means the trusted source in Real Estate.

Only members of the NATIONAL ASSOCIATION OF REALTORS® can call themselves REALTORS®
And only REALTORS® are allowed to use the new .REALTOR domain. In a complicated online
world, it doesn’t get any simpler than that to let your prospects and clients know you adhere
to our code of ethics and professionalism and are a source they can trust.

Clearly commmunicate your status as a REALTOR® right in your url. NATIONAL
Reserve your .REALTOR domain as soon as it is available. ASSOCIATION of

REALTORS®
WWW.REALTOR.org/domain REALTOR

Realtor® Report May/June 2015
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SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS®, INC.

SRAR 2015 Education Committee Presents:

Contracts

Taught by Jeff Kahn

Featuring the New Residential Purchase Agreement

Tuesday June 9th, 2015
1:00pm to 5:00pm
SRAR Auditorium

7232 Balboa Blvd.
Van Nuys, Ca. 91406

$25.00 For SRAR Members e imrirsrien "

Residential Purchase Agreement

$3 5.00 For Non-Members and related CAR documents!

Seating 1s Extremely Limited!! You must register in advance.

To pay by check make payable to SRAR and mail to SRAR 7232 Balboa Blvd. Van Nuys, Ca. 91406
(ATT°N Educ. Dept.). Or fax this form with credit card information and signature to (818) 786-4541 ,
or email it to vincec@srar.com

Class Room Style seating is extremely limited. If registering late, please call first to check availability.
Call Vince at (818) 947-2268 to check for availability.

NAME MEMBER #

ADDRESS CITY. ZIP

PHONE # ( )

THIS PORTION TO BE COMPLETED OR CREDIT CARD PAYMENT ONLY

VISA/MC/AMEX/ DISCOVER #: EXP.DATE __ _ /_
Month Year

AMOUNT $§ SIGNATURE

REFUND POLICY:
24-hours notice prior to course date. No refunds honored on or after course date. A $10.00 administration fee will be charged
on all cancellations. SRAR reserves the right to cancel / reschedule any course. If SRAR cancellation occurs, a full refund will
be issued. (June 9th 2015Contracts)

www.srar.com Realtor® Report May/June 2015
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eview the recommendation and render a final decision.

tified and the applicant is admitted to membership. If it does, the Membership Committee Chairman shall appoint a panel of 3 members from the committee f

the Membership Committee, which shall then forward its recommendation to the Board of Directors. If the committee recommends disapproval of the application, the Board of D
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RESPONSIBLE REALTOR® APPLICANTS

FIRST POSTING SECOND POSTING

Angel, Corey Matthew Gonchar, Boris Saidi, Susan Crown, Kyle Allen Pappas, Elias P
The Angel Group Boris Gonchar Susan Saidi Western oldings Group Pappas Realty
16430 Ventura Blvd. Ste. 300 12122 Via Santa Marta 17663 Mayerling St. 317 Queenshury St. 17949 Raymer St.

Encino, CA. 91436

Benyamin, Haigaz Anthony
Haigaz Benyamin

3782 Corbin Ave.

Tarzana, CA. 91356

Bock, Stephen Craig

Real Estate Specirum, Inc.
24007 Ventura Blvd. #265
Calabasas, CA. 91302

Bolokofsky, Sara Joanne
Sara Bolokofsky

10228 Variel Ave. #14
Chatsworth, CA. 91311

Sylmar, CA. 91342

Gutierrez, Jose D.
Capitol Real Estate Group, Inc. Ben Sally Real Estate & Financial
1700 Chester Avenue Services

Bakersfield, CA. 93301

Haim, Allyson

The Noho Agency
5250 Lankershim Blvd. #500 Stepanenko Ignat
North Hollywood, CA. 91601

Hosea, Joseph

Joseph Hosea, Broker
24811 Parchman Ave.
Newhall, CA. 91321

Granada Hills, CA. 91367
Sally Jr., Benjamin Henry
12884 Adelphia Ave.

San Fernando, CA. 91340
Stepanenko, Ignat

19061 Friar St.
Tarzana, CA. 91335

Stimson, Kerri

Kerri L. Stimson

379 Isabella Terrace
Monterey Park, CA. 91754

Zerounian, Maria

DeRose, Cathy Karamad, Paymaneh
Knollwood Realty, Inc. Paymaneh Karamad
11854 Balboa Blvd. 23744 Kittridge St.

Granada Hills, CA. 91344

West Hills, CA. 91307

Dynamic Realty Inc.
2531 Olive Drive, Suite D
Palmdale, CA. 93550

Garcia, David Nguyen, Dong H.

David A. Garcia Dong H. Nguyen Zucaro, Richard

663 Corwin Ave. 9218 Shoshone Ave. Richard Zucaro

Glendale, CA. 91206 Northridge, CA. 91325 9409 S. Santa Monica Blvd.
Beverly Hills, CA. 90210

Givon, Eyal Sadaghiani, Shohreh

Eyal Givon, Broker Exclusive Realty Inc.

4260 Ventavo Rd. 2945 Westwood Blvd.

Moorpark, CA. 93021
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Los Angeles, CA. 90064

Thousand Ouks, CA. 91360

Dechner, Gilad
Dechner Realty
6428 BuKberry St.
Oak Park, CA. 91377

Espino, Chauncey Jason
Chauncey Espino
27715 Bridlewood Dr.
Castaic, CA. 91384

Haas, Granville Spencer
Granville Haas

8444 Reseda Blvd., Ste. J2
Northridge, CA. 91324

Karandish, Saeid

LGI Association, Inc.

9010 Tobias Ave.
Panorama City, CA. 91402

Khawu|u Fawzia

JFK Realfy & Loan Depot Inc.
7355 TopunEu Canyon Blvd.
Canoga Park, CA. 91303
Levy, Efrat

Ziegel Group

45 0Woodmun Ave., Ste #A
Sherman Oaks, CA. §1423

Meneshian, Gregfory H.
Valley State Relty
8620 Hillcroft Dr.

West Hills, CA. 91304
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Northrldge, CA. 91325
Rogowski, Leonard John

LR Co
22817 Ventura Blvd. #406
Woodland Hills, CA. 91364

Russo II, Frank

So-Cal Real Estate Solutions, Inc.
6008 Hackers Lane

Agoura Hills, CA. 91301

Simf)son, Chelsie
Chelsie Simpson

6514 Yolanda Ave.
Reseda, CA. 91335

Staub, Caroline Simone

The Bounque Real Estate Group Inc.
3653 E. Coast Hwy.

Corona Del Mar, CA. 92625

Wali, Kelly
KeII; Wali
21221 Clarendon St. #137
Woodland Hills, CA. 91367

Zubyan, Nikolay

A &R Real Estafe
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Sacramento, CA. 95827
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR APRIL 2015

ACTIVE INVENTORY EN ES CS WN ws SFV TOTAL  EXT TOTAL
NEW LiStiNgS «..covoveveiiiiieicieieieeeeeeeeeeeee e
Total Active LiStingS........ccccevevereerereeeeceiereinas
Average Days on Market............cccccevevevevererenenanns
Average List Price in Thousands ...............ccccucv....
Median List Price in Thousands ..........................
BOMS ...
Average BOM Price in Thousands ........................
BOM to Sale Ratio ........c.ccoveveveeeieicecicicicicice
EXPIrations .......ccocovvvviviviiiiceeeeeeee

PENDING SALES
New Escrows Opened............cccevevevecuererrccvinnae.
Total YTD Escrows Opened..........ccccovveveveveivicnnnn
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price..................

CLOSED SALES:
New ESCrows ClOSed...........cccoovvvrvrieriiisisieieieine
Total YTD Escrows Closed..........ccccevevevevevevrerenee.
Volume of New Sales Dollars in Millions................
Volume of total YTD Sales in Millions ....................
Average Sale price in Thousands ............c.cceveveee.
Median Sale Price in Thousands ..............c.cccvee.e.
COOP SABS....evieceiciieeeee s
Percent of COOp SaleS ......c.ceveveveveiceecieieeieiae
Average Days on Market.............cccceeeeiicrennnen.
Sales at LiSt PriC......ccovvvveeecececeeeeeeee e
Percent of Sales at List Price............cccccccvvvivevennnne
Sales to Listing Inventory Ratio...
Final Sale to New Listing Ratio ...............cccccevevnanee

CLOSED SALES TYPE
FOrecloSure/RED.........cvvvveeeececceceeccce e
Seller CONCESSIONS ......vveveveecvceeeceeececeeececee e
ShOMt SA ...

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR APRIL 2015

ACTIVE INVENTORY EN ES CS WN ws SFVTOTAL  EXT TOTAL
NEW LiStiNgS ...c.ovvviveieieeceecee e
Total Active LiStingS.....cccovveeeviereerieesriinns
Average Days on Market.............cccoeveverereriiennnnns
Average List Price in Thousands ...............cccu.....
Median List Price in Thousands .............ccccceueveeee.

Average BOM Price in Thousands ........................
BOM t0 Sale Ratio ......coovvvvrerieeeeeees
EXPIFtions .....c.coveveveieieeeeeceeee e

PENDING SALES
New Escrows Opened..........ccoovveevevecereevereccnnee.
Total YTD Escrows Opened...........ccccevevvevevevnnnee.
New Open Escrows Average Days on Market .......
New Open Escrows Average List Price..................

CLOSED SALES:
New ESCrows ClOSEd..........cocceevvveveieniiceeeeeinns
Total YTD Escrows CloSed...........cceevvveeeevevenenne
Volume of New Sales Dollars in Millions...............
Volume of total YTD Sales in Millions ...................
Average Sale price in Thousands .........................
Median Sale Price in Thousands ............c.ccceue.....
C00P SAES......cocviicveieceece s
Percent of Coop Sales ......cccvevevevevevereiecrcereine,
Average Days on Market.............cccoevevevirevirenennns
Sales at List Price......coovveeeeeceicecceec e
Percent of Sales at List Price...........cccoevvvvevevennnne
Sales to Listing Inventory Ratio...........c.ccccoeeeee..
Final Sale to New Listing Ratio............ccccccevueee..

CLOSED SALES TYPE
Foreclosure/REO.........coveveeeieecceeeceeeeeee
Seller CONCESSIONS .......vveveeeeeieeeeecieeer e
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SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR APRIL 2015

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL SCVTOT EXT TOTAL
NEW LISHINGS vvve v /2SO SOOI £ OO VSOOI . FNDJ U
Total ACHIVE LISHNGS....occcveccvvrcvveec e 50.. . .38 82
Average Days on Market ...............oooerivccrivccccosccnn 94... 157, T4 D2

Average List Price in Thousa

Median List Price in Thousands .550.0... .
BOMS .o XSSO SOOI  SUUSSSSNOY’ S, S [A— 3.
Average BOM Price in Thousands... A706... . 5490......... 728.0...
BOM to Sale Ratio.................. AT
EXDITLIONS oo s 3

PENDING SALES
R B 8
Total YTD ESCIOWS OPENEM .....oocoeeoees v 3.
New Open Escrows Average Days on Market.......... ....... 115...
New Open Escrows Average List Price .............coo.. oo 4915

CLOSED SALES:
NEW ESCIOWS ClOSEA ... e 12 errrsssinnesss B AT i 30 21 e 3l
Total YTD ESCTOWS ClOSBU .......ovvvvoovveeesc e v cvernesmsnnee D 142 80 D8 132 .
Volume of New Sales Dollars in Millions................. ... 5779... 19.117.....12.282...
Volume of total YTD Sales in Millions .. .13.938... .69.173....... 25.269...
Average Sale price in THOUSANGS ......cccocvvvvrers oo 4816.. . 516.7........ T67.6...

Median Sale Price in ThOUSANGS .........o.covvvrvccrrrcrs s 4740... L5199, 700.0...

000D SAIBS ...oreeeeee e et 10...

Percent f 00D SaleS ....oceeeeeeescee s 833...

Average Days on Market...........ooccooecoec s v 127..

SalBS At LISt PHIC.......ovvoe oo e 4

Percent of Sales at List PriCe......ccoceriicvvsccriins v 333...

Sales to Listing Inventory Ratio.........cc...vvvevcviss oo 240......24.0.

Final Sale to New Listing Ratio ..............occoocieerrs s 545 150.0
CLOSED SALES TYPE

FOrRCOSUrE / RED ..vooo e (| —

Seller Concessions .. .0

SNOMESAIE v 0
Standard ... 2.
N 0
SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR APRIL 2015
ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL _SCVTOT EXT  TOTAL
NEW LISTNGS vovvvvvvveeeosveessseessessesssssenss ovvieeees | [L— L[ L VX T LR T— 10

Total Active Listings...
Average Days on Market .........oocccccveeeececcveesssiris e O O 82 A S DT
Average List Price in Thousands :

Median List Price in Thousands

BOM to Sale Ratio................. 0. A5

EXDITAHONS ...ovo s v L — L 1
PENDING SALES

N 0 N 0

Total YTD ESCIOWS OPENEQ. ..o v 0

New Open Escrows Average Days o et e 0

New Open Escrows Average List Price ... oo
CLOSED SALES:

New Escrows Closed
Total YTD Escrows Closed ........

Volume of New Sales Dollars in Millons............. .... 0.000... 2873000 2099...
Volume of Total YTD Sales in MillionS.........ccccco ... 0.000... A2416.......5.291...
Average Sale price in THOUSANGS ......occevvvrvrc v, 00.. L 3192.....3498..

Median Sale Price in ThOUSANGS.......cc.ccccovcccccorrs o 00.. Q0. 0.... 00...........235.0..
000D SABS ..vvcvee s e 0 SO\ I
Percent of COOD SAIES ..voccvvvvevvvccvecves s e 00..
Average Days on Market ..o v 0 0. .98
SaleS At LISt PHICE........ooooc e v 0 0. B
Percent of Sales at List PHICE..........ccccoeccceercccer o 00.. 0. .545.... 364
Sales to Listing Inventory Ratio.........c.c.ovoovcvcicer v, 00..
Final Sale to New Listing Ratio .......c...oocvvvvcciircces o

CLOSED SALES TYPE
FOrBCIOSUIE / RED w.vvvvveeeerees s (|
Seller Concessions ... .0 .

Short Sale.. .0
Standard .... .0 0.
OINBT e (|
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

| CONSTRUCTION [  PROFESSIONAL SERVICES TERMITE INSPECTION

CaRealEstateLawFirm.com- A Real Estate Law Firm

CROWN CONSTRUCTION

G.C. (bonded & insured) License # B 850720

WE PROVIDE FAST- PROFESSIONAL
HOME INSPECTIONS & RETROFITING

PROPERTY INSPECTIONS

RESIDENTIA INSPECTIONS/complete report /
estimate of cost if requested. Cond/ $150

RETROFITING

GAS SHUT-OFF VALVE / LOW-FLOW TOILET
WATER HEATER STRAPPING/ PRESSURE VALVE
AND OVERFLOW/ SMOKE DETECTORS/ BATTERY
AND HARD-WIRE/ G.F.1.C. / WATER HEATER
INSTALLATION/ INSPECTION AND CERTIFICATE OF
COMPLIANCE/ CARBON MONOXIED.

WE BILL ESCROW FOR RETROFITING WORK.
PLUMBING/ PAINTING/ CARPENTERY/

STUCCO/REMODELING/ ADDITION.
WE DO IT ALL

OFFICE (818) 646-0042

CELL  (818) 635-9910
E-MAIL: CROWN CANDO@GMAIL.COM

MAINTENANCE & REPAIRS

GARY SCHIFF PLUMBING
Owner operated, Roto Rooter, Main Line Drain Cleaning.
Fast Reliable, inexpensive plumbing repairs. Water
heaters, garbage disposals, faucets, pressure regulators
and more. St Lic #683205.................... (818) 700-1079

Exp. #1 (1-16)

EMPLOYMENT

GOLDEN ROCK REAL ESTATE
22151 Ventura Blvd. Ste 100, Woodland Hills 91364
Realtors in Good Standing Needed, High Commissions
Low E & O Fees, Will Provide Free Email Marketing
Great Location On Ventura Blvd, Beautiful Offices
Lic #01933874, emailto: admin@cgrrcorp.com
Exp. #6 (6-15)

BUILDING REPAIRS & REMODELING

NEALS KEY MOBIL LOCKSMITH
Perfect Closing Gift Re Key
Clients Home For Peace Of Mind
Quick On Time Service Convenient Billing.
Neals Key 818-363-8010
Exp.#11 (11-15)

www.srar.com

Evictions, Easement Issues, Buyer/Seller Disputes
Broker/Agent Liability, Quiet Title, and more
Call 818-639-2626

Exp.#7 (7-1-15)

SMALL TIME HAULING & CLEAN-UP
Garage & House Clear-outs
Large & Small jobs
818-881-0073

Exp.#1 (1-1-16)

Termite Inspection

* Fast report (fax or e-mail)

* Bill to escrow

* Free inspection if competitive bid
* All works fully guaranteed

* We will beat or meet other bid

LICENSED LAND SURVEYOR
LOT LINES, LOT LINE ADJUSTMENT,
ARCHITECTURAL SURVEY,
CERT OF COMPLIANCE, FEMA ELEV CERT.
DAN MAY....c.ovriniirininns 661-776-5554

Exp. #1 (1-1-16)

Retrofitting Inspection
* Gas shut-off valve
* Water conservation
-Ultra low flow toilet
-Shower head

-Certificate of compliance

PERMIT PLAN PERMIT PLAN
LEGALIZE ROOM ADDITION. BUILDING CODE
VIOLATION ALEX .. .o (818) 497-3799

Exp.#1_(1-2016)

* Smoke detector
* Window safety glazing
¢ Carbon Monoxide Detector

A.i. Transaction

Provider of quality transaction coordination & personal assistant needs

Angela lacobellis, TC-CAR Certified
818.624.8699 | aiacobellis.tc@gn&ail.com

Xp. #8 (8-2015)

EZ Pest Control, INC.
EZ Home Improvement, INC.

ADVERTISERS: DON’T BE LEFT OUT!

It's Your Responsibililty as an Advertiser to Keep Track of Your
Ad's Expiration Date. Send in Your Renewal One Week Prior to
Expiration Date to Guarantee Confinued Exposure and Results
From Your Rearor® Report Classified Ads.

Park Regency Welcomes
Scott Himelstein

CalBRE # 01452719
(818) 720-9922

WWW.PARKREGENCY.COM/AGENTCENTER
f FACEBOOK.COM/PARKREGENCY

818-363-6116 \ 10146 BALBOA BLVD. GRANADA HILLS, CA 91344
BRE #01231306

May/June 2015




REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an adverfisement is not intended as an endorsement or recommendation of the services offered.

STYL'N CONSTRUCTION, INC.

R.E.O./ Foreclosures

/ Email: Styln@earthlink.net
Styl'n Construction, Inc.

Hey Brokers - We Do It All!

+ Trash-Outs

« Initial Yard Clean-Up

« Initial Cleaning

« Emergency Preservation
« Pool Clean-Ups

« Monthly Services

« Lead Bids

« Retrofitting Bids

« FHA - HUD Lender Requirements
« Interior Paint

- Carpet - Vinyl - tile

« Exterior Paint

No One Has Our Experience Or Billing Terms!
STYL'N CONSTRUCTION INC.
9939 Canoga Avenue Unit“)”
Chatsworth, CA 91311
www.stylnconstruction.com

Office: (818) 407-1327 Fax: (818) 407-1462

DENNIS P. BLOGK & ASSOCIATES

The Number One Law Firm Specializing in

TENANT EVICTIONS

UNLAWFUL DETAINER

E 800 77 EVICT @
= (38428)

* Guaranteed rapids filings

* No office visit required

* Free telephone consultations

* More experience than any other law firm

* Lockout Management service available

FULL COLLECTION
SERVICES

Open Monday through Saturday

$125 (uncontested plus costs)

Licensed « Bonded & Insured « Lic. #806623 WWW. eVICt1 23C0m
REAL ESTATE TERMITE INSPECTION & FUMIGATION

$39 per month

100%
COMMISSION

GOLD STAR REALTY

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services
Friendly and Helpful staff

(818) 757-4567
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino

20 Realtor® Report
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NORDHAGEN AND
DAUGHTERS

EXTERMINATING
COMPANY INC.

SRAR 2002 “ AFFILIATE OF THE YEAR"

YOU'VE TRIED THE REST...
YOU DEMAND THE BEST...

@ We do our OWN fumigations (No Sub-Contractor)

@ Salaried inspectors (NO COMMISSIONS)

@ FREE inspection if compefitive bid

@ (omputer generated, emailed reports

# Recommended repairs performed by our company
# Llicensed, insured and bonded

800-933-7378  800-649-1922 FAX
818-886-3454  661-255-1902 FAX
661-254-2133

TERMITE INSPECTIONS & FUMIGATIONS

Affiliate member SRAR
Affiliate member REOMAC

Member PCOC (Pest Control Operators of California)
(A Reg. #FPR 2861

www.srar.com
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These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

= MWARKETING ]| HOME INspECTION

ADVERTISE

""Homelnspections

and Thermal Imaging

818-298-3405

IMHomelnspections.com
v Same Day Reports Make your ad

v Full Color Photos Po PI
v High Tech Tools | ‘é’ “ ®
With Color!

*Place a display ad and see your
Company advertised on our website!

cer MOI e Leabs

THE PREMIERE ONLINE MARKETING SOLUTION
FOR REAL ESTATE AGENTS & BROKERS

IN THE
REALTOR® REPORT

visit the “print shop” link for more information at:
www.srar.com
or call

L ORHERR - DGAE Y gy . (81 8) 947'2244

% Irwnmss ANYTHING * ) ¥ 1 *Ads on srar.com may vary from display ad in confent and form. Web ads are designed by the SRAR
i\ LLBUY YOUR HOME BACK ) Graphics Department. Southland Regional does not constitute endorsement of the products or
v 2 services advertised in our publication, REALTOR REPORT, or on www.srar.com.

\ CALL TOLL-FREE VISIT
\. 888-277-9779

Southland kegional
Associationior Realtorseinc:

PRINT SHOP & GRAPHIC DESIGN SERVICES

Make Us Your Choice For All Your Printing Needs!

Our in-house graphic design team is standing by, so call today!

* ANNOUNCEMENTS
* BROCHURES

* BUSINESS CARDS
* NCR FORMS

* DOOR HANGERS
* ENVELOPES

* FLYERS

* POST CARDS

* LABELS

* LETTERHEAD

* COLOR COPIES

Fast Turn Around! Competitive Pricing!

www.srar.com Realtor® Report May/June 2015 21



AREA MEETING ANNOUNCEMENTS

EAST NORTH Thursdays COMM. INVST. PROR 3" Tues of mo. R.E. NETWORK Fridays (expt. holidays)

. , Chairperson: Brian Hatkoff, CCIM Contact For Information: Bud Mauro
e O ol e 1 o

_ Web: www.commercialdataexchange.com Location: El Cariso Golf Club Restaurant, “The 19th
Co-Chair: Rudy Leon g Hole”. 13100 Eldridge Ave., Sylmar CA. Exit 210

Phone: (818) 642-7839 Iime;,&?’%é/-\'\g- Ao Frwy at Hubbard, N. to Eldridge, E. to Golf Club
Location: Lulu’s Restaurant - 16900 Roscoe ocation. uditorium Entrance. [TG-482 D 3]
Blvd., Van Nuys 7232 Balboa Blvd., Van Nuys Time: 8:30 — 9:30 A.M. - EVERY FRIDAY

Now Includes Business Opportunities

Time: 8:45am SCV CARAVAN 2nd & 4th Fridays

OUTWEST Fridays

Chairperson: Dean Vincent

Chairperson: Larry Gutierrez 818-802-8856 or MDeanVincent@RealtyExecutives.com
Phone: (818) 416-7077 Location: SRAR SCV Division
20655 Soledad Canyon Rd #33, Canyon Country 91351
Co-Chair: Steve Peterson Dates: 2" and 4" Fridays of the month
Phone: (818) 914-2536 Time: Networking Starts at 8:15am
Meeting Starts at 8:45am
Education Chairman: Ron Henderson Upcoming Meetings:
Phone: (818) 999-2945 March 27
April 10 April 24
Location: Weiler’s Deli May 8 May 292
22323 Sherman Way June 12 June 26
Canoga Park, CA 91303 July 10 July 24
i August 14 August 28
Time: 8:30 A.M. - 9:30 A.M. September 11 September 25
- . . October 9  October 23
Affiliate Networking, MLS Pitches, Caravan, November 13 November Happy Tharksgiving
Guest Speakers December 11 December Happy Holidays




