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TECHNOLOGY REPORT-GOOGLE VOICE

BY TECH COMMITTEE MEMBER MICHAEL L. KAUFMAN

It sure looks easy on all those real estate
television shows that have become staples
on HGTV and Bravo. Hang a sign, show
a house and WOW....a huge commission
check. If only. The reality every REALTOR
® can attest to is the other financial side
of the coin: The costs of doing business.
They’re all out of pocket. The REALTOR’s
® pocket.

As sure as death and taxes, each
REALTOR ® is going to have to spend
money, often without any assurance of the
next commission check, to cover the costs
of marketing, advertising, photocopying,
phone calls, fuel, key fobs, and a whole
bunch of others, including membership in
your local regional association. It adds up.
Quickly.

When [ became a full-time REALTOR
® eighteen months ago, I looked for any
possible way I could to keep costs down.
After all, I knew [ might go weeks (months!)
living on savings.

I also knew I was going to need a
dedicated cell phone just for business, but I
really didn’t want to spend $60 per month
on another contract, and I really wanted to
keep my personal cell phone, well, personal.
The solution: Google Voice.

Google Voice is a virtual phone service
provided by technology innovator and
Internet giant, Google. With Google Voice,
you can make outgoing calls, receive
incoming calls, send and receive text
messages, receive voice mail messages, and
do just about anything you can do with your
real phone. The best part? It’s free.

To get started, you’ll need a Google
account. You can use a Gmail address. That’s
also free.

Here’s a tip: If you already have Gmail,
I would suggest getting a second address.
Google Voice records all your voice mail
messages, text messages, and records of
missed calls to your Gmail Inbox, which is
a great feature for future reference but can
be a little harrowing when you’re scrolling
through all your email messages on a smart
phone.

Next, go to the Google Voice web site
and follow the prompts to choose a phone

number, create a PIN, and enter a forwarding
number for the device you want to receive
calls (this would most likely be your cell
phone), and set up a voice mail.

Finally, download the Google Voice app to
your smart phone. Congratulations! You now
have a new, dedicated telephone number for
your real estate business with all the features
of a regular phone. And it’s free.

So, how does it work? You put your new
contact number on your web site, Facebook,
Twitter, realtor.com, Zillow, Trulia, Redfin,
and any other site you use.

You put your new phone number on your
open house directional signs. You put your
new phone number on your business cards
and give them out to everyone you meet.
(Yes, people actually still do that.) You give
your new phone number out in any way you
think will attract new business.

When someone calls your new phone
number, it rings in your smartphone, just
like a real call. When you answer, you have
areal conversation. When you don’t, it goes
to your new voicemail.

When you want to make an outgoing
phone call, just tap the Dialer icon in the
Google Voice app, and place your phone
call. Your Google Voice telephone number
will appear in the recipient’s caller ID.
Same goes for text messages. Your existing
smartphone has now become a two-phone
line device. And none of your business calls
will ever have access your personal cell
phone number.

Google Voice does have some quirks to
it. The icons are a little finicky. It’s easy to
accidentally tap the Dialer or Inbox icon
when trying to respond to a text message.
Or maybe that’s just my fat fingers. Also,
the Quick Dial isn’t as clean an interface as,
say, the iPhone’s.

I’ve been using Google Voice for the
past eighteen months and I’'m completely
satisfied with it. If I had signed a contract
for a new cell phone at $60 per month, I
would have spent $1,080 to date. Google
Voice allows me to hold on to more of my
commission dollars and keep them right
where they belong. With my cell phone.
IN pocket.

CONSUMER PRICE INDEXES
JANUARY 2015
PERCENT CHANGE
INDEXES
YEAR ENDING
DEC NOV DEC NOV DEC DEC
2013 2014 2014 2013 2014 2014
Los Angeles -
Riverside - 238.742 | 241.753 | 240.475 1.3 0.7 -0.5
Orange County

ML
RETROFITTING

CERTIFIED RETROFITTING
COMPLIANCE SERVICES
Since 1996

gometroretro.com
: |m —

CONTACT US TODAY!
solutions@gometroretro.com

Telephone: 818-340-3060
Toll Free: 800-450-3660

N 4

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS®, INC.

RBALTOR® REPOKXT

The Official Publication of SRAR

President
Gaye Rainey

President-Elect
Gina Uzunyan

Chief Executive Officer
Jim Link

Santa Clarita Valley Division
President
Bob Khalsa

Main office:
7232 Balboa Blvd. ¢ Van Nuys, CA 91406
Tel: (818) 786-2110 * Fax: (818) 786-4541
e-mail: info@srar.com

Realtor® Report

March/April 2015

www.srar.com



PENDING SALES

JUMP POINTS TO

BETTER MARKET

BY GAYE RAINEY, PRESIDENT, AND DAVID WALKER

SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

During the fourth quarter of last
year the vast majority of Realtors
said in a survey they expected the
home resale market to improve in
2015 and an increase in December
pending sales suggests they may
just be right.

For the first time
in nearly two years,
pending home sales—a
measure of future sales
activity—posted higher
on a year-over-year
basis. It was the first
time that happened since
January 2013. With the
expectation of a more
vibrant economy in the
new year, greater job growth, and increasing
household formations, the California
Association of Realtors’ new Market Pulse
Survey found widespread confidence among
real estate professionals throughout state.

Pending sales, while down as expected
from November due to seasonal effects,
nonetheless came in 2.6 percent better
than December 2013. The optimism for
the market in California also held true
from coast to coast. Existing home sales
nationwide during 2015 are expected to
come in 6.6 percent ahead of 2014, said
Lawrence Yun, the chief economist for the
National Association of Realtors.

Realtor® Gaye Rainey
2015 President, SRAR

“With interest rates at lows not seen
since early 2013,” he said, “the strength
in existing-sales in upcoming months will
largely depend on the willingness of current
homeowners to realize their equity gains
from the past couple years and trade up.”

More jobs, increasing consumer
confidence, less expensive mortgage
insurance, and new low down payment
programs coming into the marketplace will
likely lead to more demand from first-time
buyers, he said. In the fourth quarter of
2014, the vast majority—87 percent—of
Realtor expected market conditions to either
improve or stay the same over the next year,
the C.A.R. survey found.

Plus, 61 percent of Realtors closed a
transaction in the fourth quarter of 2014,
up from the first quarter when 53 percent
closed an escrow.

In an indication of stabilizing home prices,
fewer homes, about 24 percent, sold above
asking price in the fourth quarter of 2014,
compared to 46 percent in the first quarter.

Homes selling below asking price rose
from 19 percent in the first quarter of 2014
to 48percent in the fourth quarter, indicating
home sellers’ expectations moved more in
line with buyers’ expectations toward the
end of the year, plus there was an increase
in competition among sellers attempting
to appeal to affordability strapped home
buyers. More than half, 58 percent, of
properties received multiple offers in the
fourth quarter of 2014, down from 69
percent in the first quarter.
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“MULLIGAN MAN TO EMCEE"

Register Now for 2015 Charity Classic

Hope of the Valley Rescue Mission and Genesis House will be
beneficiares of the Southland Regional Association of Realtors’ 2015
Charity Golf Classic, which will be held Monday, April 13, at a private

championship course — the Wood Ranch Golf Club in Simi Valley.

Player registration is now open. The tournament typically sells out quickly but, as an added incentive to register early, each
player in a fully paid foursome recieved by March 16 will get a special early bird gift with a retail value of over $35. Registration
forms can be found by visiting the SRAR website www.srar.com

This year’s tournament promises to be the best ever with a new format, more contests, more
prizes and lots more fun. It will be emceed by none other than Eric Tracy, aka “the Mulligan Man”.
Many will know of Tracy as a L.A. area radio personality, but he also serves as an on-course host
and master of ceremonies. He makes sure participants of all skill levels have a great time!

The SRAR Charity Golf Classic is the largest fund raiser for the Association’s Charitable Foundation—a
501c3 non-profit organization. The event includes a terrific day of golf, a delicious dinner, and amazing raffle prizes,
with the odds in favor of attendees. A few opportunities to sponsor the tournament remain, ranging from a title sponsor
to raffle sponsors. All sponsorships for the SRAR Charity Golf Tournament are 100 percent tax-deductible, If interested,
contact Jason Arancibia at 818-947-2298 or write via email to JasonA @srar.com.

www.srar.com
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UZUNYAN PRESIDENT-ELECT

GAYE RAINEY INSTALLED AS PRESIDENT

Renewing her commitment to the
two key attributes of a successful
professional— service and
knowledge—Realtor Gaye Rainey
was sworn in as the 2015 President
of the 9,100-member Southland
Regional Association of Realtors.

Rainey, pictured to the right, was installed
recently as the 95th president of the local
trade association, which serves the San
Fernando and Santa Clarita Valleys.

Gina Uzunyan also took the oath of office
as the Association’s 2015 President-Elect.

Other officers and directors installed
included: Jerry Ascencio, Patricia Beltran,
Tom Carnahan, Ana Maria Colon, Winnie
Davis, Wendy Furth, Roger Hance, Bob
Khalsa, Rana Linka, Bud Mauro, Alice
McCain, Patti Petralia, Fred Sabine, Nancy
Starczyk, Dan Tresierras, Nancy Troxell,
Dean Vincent, Gary Washburn, Steve White,
and Pat A. Zicarelli. Zicarelli, a SRAR past
president and the 2015 President-Elect of the
165,000-member California Association of
Realtors, issued the oath of office to Rainey.
Realtor Jeff Kahn served as the evening’s
master of ceremonies.

The inaugural ball focused special praise
on Patti Petralia, pictured to the far right,
who was selected as the 2014 Realtor
of the Year, Diana Maclntyre, the 2014
Association Service Award recipient, and
Arnie Garfinkel, pictured on the far right,
who was named 2014 Affiliate of the Year.

Also on hand to congratulate Rainey and
honor Roger Hance, SRAR’s 2014 President,
were multiple leaders of Realtor associations
from throughout the state, along with a list of
elected officials and dignitaries, including:
Los Angeles City Councilmen Paul Koretz,
Mitch Englander and Paul Krekorian;
California Assemblywoman Jacqui Irwin;
L.A. City Controller Ron Galperin; and

Santa Clarita City Councilman Bob Kellar.
Scott Abrams attended representing U.S.

Congressman
Brad Sherman,
while Marc
Berkman
was there
on behalf of
Assemblyman
M a t t
Debabneh.
Many of
the officials
presented
resolutions
and plaques
commending
Hance for his
service to his
profession and
the community
during the
year that he
was president

of the Southland
Regional
Association of
Realtors.

Hance, pictured
in bottom photo on
the left, presented
the 2015 Icon
Awards to veteran
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Realtors Neal Wachtel, center, and Mike
Volante for careers studded with remarkable
sales achievements while setting high
standards for ethics and service to hundreds
of clients. “Real Estate is the greatest vehicle
available to us to have our own business,”
Wachtel said.

Hance noted that Volante is the “epitome of
the perfect Realtor. The man is amazing.”

Rainey said in her acceptance speech that
two emotions washed over her as she took
the reins of one of the largest local trade
associations in the nation.

“I have great joy tonight,” she said. This
is the culmination of 37 years being part of
a great organization.”

Yet Rainey said she also was humbled by
the challenges and tasks ahead.

“I hope I can keep the momentum going,”
she said, while also recruiting young
professionals into leadership positions.

“I'wantto pass
the torchon to a
new generation
of Realtors,”
Rainey said.

The theme
of the evening
was “Then and
Now,” showing
the leaders of
past decades and
how volunteers
and staff have
changed over
they years.

Yet no matter
how big the
change, no
matter how
much residential
real estate has
evolved with
the creation of
the Internet and specialized web tools, the
“same things were needed then and now,”
she stressed.

“We need to keep the focus on service,”
she said, “and the deep knowledge that we
provide to our clients.”

All the Internet search engines and
applications in the world cannot replace
or substitute for those two cornerstones of
residential real estate.

www.srar.com



REVISED RESIDENTIAL PURCHASE AGREEMENT (RPA) - “PERSPECTIVE”
KATHY MEHRINGER — COLDWELL BANKER RESIDENTIAL BROKERAGE

RPA STUDY GROUP CHAIRPERSON

SOUTHLAND REGIONAL ASSOCIATION OF REALTORS® 2015 RISK MANAGEMENT COMMITTEE

In October 2012 the California
Association of Realtors® leadership
team appointed a Study Group to assess
the current Residential Purchase
Agreement and submitrecommendations
for revisions.

The Study Group was comprised of
practitioners, attorneys, brokers and
managers with representation from
both Southern and Northern California.
Over a two year period nearly one
thousand comments and suggestions
were reviewed and analyzed, dozens
of meetings and conference calls were
held and then, in 2014, the California
Association of Realtors® Standard
Forms Advisory Committee approved
the implementation of a newly revised
Residential Purchase Agreement
which was released in November
2014.

In many ways the language in this
revised purchase agreement is intended
to alter the way real estate sales are
negotiated in California, establishing
greater consistency throughout the
state. For example, all of the Buyer
investigations and due diligence are
facilitated in the same manner; the
appropriate professional is usually
selected, hired and paid by the Buyer.

To accommodate this change, the
Allocation of Cost provision no longer
includes pre-printed reference to:
sewage disposal systems, domestic
wells, or wood pest inspections. In
addition, the Wood Pest Allocation
of Cost Addendum was retired; the
intent of these changes is to eliminate
the practice of pre-allocating costs for
Section 1 and 2 corrective work. The
Purchase Agreement now intends that
these items are to be negotiated after all
inspections are ordered by the Buyer (or
Seller) and received by all Parties.

A Buyer may certainly request
correction of Section 1 or Section 2
items; the recommended vehicle to
make such requests is the C.A.R. Form
Request for Repairs which allows both
Buyer and Seller to make educated
decisions after all inspections and
reports are available for review.

www.srar.com

Some companies and/or their
agents have opted to create their own
“homemade” versions of a Wood
Pest Allocation of Cost Addendum;
that decision may prove to be risky
and should be carefully evaluated by
management and brokerage counsel.

When representing Sellers it is
important that they be advised of the
risks associated with agreeing to any
repair costs prior to understanding
the true financial impact. The Sales
Associate has a duty to counsel and
advise clients as to the pros and cons
of their decisions. Whether a Seller is
asked to correct wood pest defects or
other property conditions, they should
first be aware of the full scope of
work and the financial impact of such
decisions. This is one of most significant
reasons the “pre-allocation’ concept was
eliminated. Sellers ought to understand
that they have the right to “counter
out” any terms or addenda that pre-
allocate unknown costs. Sellers who are
considering accepting responsibility for
pre-allocated and unknown expenditures
are well served by consulting with
legal counsel prior to forming such an
agreement.

The talking points below may be
useful when discussing any repair
requests with Buyers and Sellers:

* A pre-allocation of any cost, when
an amount has not been specifically
determined, amounts to a blank check
and could result in an expense far greater
than anticipated.

* A Seller who commits in advance
to correcting Section 1 and/or Section
2 defects may not fully understand the
scope of work required including but
not limited to fumigation which can
entail a double move. For that reason it
may better serve the Seller’s interest to
wait until the Wood Pest Inspection and
Report is received and reviewed PRIOR
to making a decision

* A Buyer who commits in advance to
accepting responsibility for correcting
Section 1 and/or Section 2 defects may
not fully understand the scope of work
required. For that reason, it may better

Realtor® Report

serve the Buyer’s interest to wait until
the Wood Pest Inspection and Report
is received and reviewed PRIOR to
making a decision

* A Seller may wish to authorize the
Listing Broker to arrange for a Wood
Pest Inspection and Report prior to
receiving an Offer because they may
wish to anticipate what costs would be
associated with any subsequent repair
request from the Buyer. In that case,
the Seller needs to understand that the
Inspection Report, regardless of findings,
must be provided to the Buyer.

The delivery of any reports,
investigations, or other inspections
is best documented by using the
C.A.R. Receipt for Reports. This
form includes language whereby
the Buyer acknowledges receipt of
report(s), documents(s) or disclosure(s)
(“Reports”) while making it clear that the
broker has not verified the Reports with
respect to their adequacy, completeness,
or the performance of the person
preparing such inspections or Reports.
In addition, paragraph L. states: “These
Reports should not be considered as
a substitute for obtaining your own
inspections and Reports covering
the same items and any other matter
affecting the value and desirability of
the property.” https://realogy.box.com/
s/erq28yrxzzxuisbjo6rltlz16pclqugb

* When Buyers select and hire their
own qualified inspectors they not only
have the benefit of choice but they can
act in reliance on those choices.

* C.A.R. Form Request for Repairs
has been revised and now affords
Buyers the opportunity to request
correction of Section 1 and/or Section
2 recommendations along with any
other corrective action relating to the

property.

e C.A.R. Form Seller Response
and Buyer Reply to Request for
Repair provides Seller the options of
performing the requested repairs, issuing
credits or agreeing to price concessions;
remembering that financial credits are to
be disclosed to and approved by Buyer’s
lender.
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ONE THIRD OF FOREIGN BUYERS ARE FROM CHINA

BY GAYE RAINEY, PRESIDENT, AND DAVID WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

More than one third — 36 percent — of
foreign buyers who purchased a home
in the California during 2014 hailed
from China.

That was up from
35 percent in 2013,
accordingtothe California
Association of Realtors’
2014 International
Home Buyer Survey.
Canada came in second
at 11 percent, although
that was down from 14
percent in 2013.

Mexico, the United Kingdom, and India
filled out the top five, with Mexican buyers
accounting for 9.1 percent of purchases
and the U.K. and India each grabbing 4.7
percent, up from 3.5 percent and 3.8 percent,
respectively in 2013.

While sales to California residents were
sluggish last year, international home buying
activity continued its momentum.

The survey found that one of six, or 14
percent, of participating Realtors closed
a transaction with an international client.
That percentage was unchanged from the
previous year.

Many of the buyers from China sweetened
their purchases with very cash-strong
offers.

Indeed, 66 percent of international buyers
paid all cash, down slightly from 69 percent
in 2013. Two-thirds of those who purchased
homes below $500,000 had the greatest
tendency to pay all cash, compared to those
who purchased homes costing $500,000 to
$1 million, 57 percent.

Being more affluent than the average
California home buyer, overseas buyers

Realtor® Gaye Rainey
2015 President, SRAR

purchased more expensive homes at a
median price of $490,000, compared to
2014’s singlefamily median home price of
$447,000.

Those who purchased homes below
$500,000 had the highest percentage
of investment purchases at 40 percent,
compared to those who purchased homes
between $500,000 and $1 million, 17 percent
for investment, or those who purchased
homes over $1 million, 34 percent for
investment reasons).

Other findings from C.A.R.’s 2014
International Home Buyers Survey
include:

* Nearly half of overseas buyers purchased
a home in the suburbs. The percentage who
purchased in a city center or urban areca
declined from 38 percent in 2013 to 33
percent in 2014, while purchases in small
towns/rural areas increased from 9 percent

WHY THE UNITED STATES?

To be closer o friends and family

Investment/tax advantages.

Child attending college

% 30% 3%

SERIES: 2014 International Home Buyer Survey
SOURCE: CALIFORNIA ASSOCIATION OF REALTORS®

to 10 percent over the same period.

 Of international buyers who obtained
financing in the U.S., 85 percent said the
source of their down payment came from
their personal savings; 11 percent cited
proceeds from a sale of a previous property;
7 percent received a gift; and 5 percent from
the sale of personal assets, excluding real

property.

MORE BUYERS PURCHASING PROPERTIES BELOW
$500K PAID CASH

100%
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SERIES: 2014 International Home Buyer Survey
SOURCE: CALIFORNIA ASSOCIATION OF REALTORS®

Indeed, 66% of

international buyers paid

all cash, down slightly
from 69% in 2013

 Two-thirds of international buyers

bought single-family detached homes,
and 23 percent purchased a condominium
or townhome.

* International buyers in 2014 intend to
keep their property for a median of 7 years,
compared to 5 years in 2013.

* The percentage of first-time international
buyers in the U.S. declined from 59 percent
in 2013 to 54 percent in 2014.

 Threefourths, 75 percent, of overseas
buyers said they considered buying in the
U.S., primarily to be closer to family and
friends, for investment and tax reasons, or
because of a child attending college in the
U.S.

* Those who purchased homes over $1
million bought primarily for investment/ tax
advantages, because they have a business in
the U.S., or because they have children in
school here.

Those who purchased homes under $1
million bought primarily to be closer to
family and friends.

Realtor® Report
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SIGN UP NOW FOR 2015 SRAR
CHARITY GOLF CLASSIC

Attention golfers! Registration is now
open for the 2015 SRAR Charity Golf
Classic. This year’s tournament will be
held Monday, April 13, 2015 at Wood
Ranch Golf Club, 301 Wood Ranch
Parkway, Simi Valley. Registration will
open at 8:30 am with a shotgun start at
11:00 am.

Wood Ranch is a private championship
golf facility, generally recognized as one
of the top rated courses in Southern
California. It has been the site of both
PGA Champions Tour and LPGA Tour
events.

This year’s tournament will be
the best ever with a new format, more
contests, more prizes and lots more fun.
The tournament will be emceed by none
other than Eric Tracy, aka “the Mulligan
Man”. Many will know of Ericasa L.A.
area radio personality but he also serves
as an on-course host and master of
ceremonies. He makes sure participants
of all skill levels have a great time!

Thanks to the generous support of
our sponsors, the cost per player is only
$175. Registration includes:

* Green fee with cart

* BBQ lunch

* Full dinner

* On-course snacks and beverages

* Hole-in-one and accurate drive
contests

* Tee gifts

» Awards and prizes

The golf classic is the SRAR
Charitable Foundation’s largest
fundraiser of the year. The proceeds
from the classic will benefit Genesis
House, a project of the Hope of the
Valley Rescue Mission. Genesis House
is a facility that provides housing and
counseling for homeless mothers with
children from the San Fernando and
Santa Clarita valleys. Your registration
fee or sponsorship dollars not only
provide a great day of golf but help the
less fortunate and are tax deductible.

The tournament usually sells out
within a few weeks but, as an added
incentive to register early, each player
in a fully paid foursome received by
March 16 will get a special early bird
gift with a retail value of over $35.
Registration forms can be found by
visiting the SRAR website www.srar.
com or in REALTOR Report. Please
note: No reservations will be held
without payment. For more information,
contact Jason Arancibia at (818) 947-
2298 or e-mail jasona(@srar.com.

Sponsorship opportunities are still
available. Check out the packages
included in the flyer. And, remember,
registration and sponsorships are tax
deductible. Payments should be made
to the SRAR Charitable Foundation, a
501C3 corporation.

Don’t be left
out. Sign up
today!

Eachimonthither201551echnology,

will feature a “Tech Tip” section highlighting
a useful service/product or technology to help
enhance your business.

This month is a screencast provided by 2015

CRISNet MLS

IS HARD AT WORK FOR YOU, THE MEMBER
SIMPLY USE THIS LINK TO SUBMIT YOUR

Technology Committee Chairman Nancy Troxell
on Google Drive. So follow the link below and

turn your speakers up!
https://www.youtube.com/watch?v=exT-aJMdCGwé&feature=youtu.be

QUESTIONS OR SUGGESTIONS

http://www.srar.com/include/
suggestion_box/?s=mls.
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Player Sign-Up Form

GOLFERS - $175 per golfer. Full payment for all players must accompany this form.

Fee Includes: *Golf with Cart *Tee Gifts *On-Course Contests *Awards and Prizes

*Lunch/Drinks/Snacks on Course *Awards Buffet Dinner

#1: Phone: Email:

#2: Phone: Email:

#3: Phone: Email:

#4: Phone: Email:

Contact Information:

Name:

Address: ZIP

E-Mail

Phone Number: Cell

Method of Payment:
Credit Card
Check (Please make checks payable to SRAR Foundation, Inc., a 501(c)3 non-profit

8:30 a.m. RegiStration corporation. Tax I.D. # 95-4323748)
11:00 a.m. Shotgun Start

Credit Card Type: MasterCard VISA Discover Amex

Name as it appears on card:

Card Number: -

CVV Code: ( ) Expiration Date: /

8 Authorizing Signature:

A premier event to benefit The Genesis House,
a residential program of Hope of the Valley
Rescue Mission that provides housing
& resources for homeless moms & kids in the
San Fernando & Santa Clarita Valleys.

SRAR 7232 Balboa Blvd. - Van Nuys, CA 91406

FAX: (818)786-4541 | Email: JasonA@srar.com.
Return this registration form to Jason Arancibia

WWww.srar.com Realtor® Report March/April 2015 8
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR FEBRUARY 2015
ACTIVE INVENTORY EN ES CS WN ws SFV TOTAL __ EXT TOTAL

NEW LiStiNgS «..covoveveiiiiieicieieieeeeeeeeeeeee e
Total Active LiStingS........ccccevevereerereeeeceiereinas
Average Days on Market............cccccevevevevererenenanns
Average List Price in Thousands ...............ccccucv....
Median List Price in Thousands ..........cccccocoveune.
BOMS ...
Average BOM Price in Thousands ........................
BOM to Sale Ratio ........c.ccoveveveeeieicecicicicicice
EXPIrations .......ccocovvvviviviiiiceeeeeeee

PENDING SALES
New Escrows Opened............cccevevevecuererrccvinnae.
Total YTD Escrows Opened..........ccccovveveveveivicnnnn
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price..................

CLOSED SALES:
New EScrows Closed...........cc.ovveeveveecuevereccrenae.
Total YTD Escrows Closed...........ccccovevereevevevecnnnee.
Volume of New Sales Dollars in Millions................ ... 21.882.......... 61.767 47.639......... 56.637 ......... 225.634.......... 99.452
Volume of total YTD Sales in Millions ..........cccccocee veeene 41.831......... 108.914 81.557......114.679 ......... 432.150........ 210.572 .
Average Sale price in Thousands .........c.cccoeveveies e 3773 870.0......c..... 754.2 . 574.0.......... 6824 ............ 654.0........... 3994 ..o 547.3
Median Sale Price in Thousands . . ..505. ..520.0........... 627.0 ...... ..525.
C00P SAES......oecveveceeeeeeeeeeeeeeeeeeeeeereniee everinernns O v A9 i 40 e B4 60 280 198 ......
Percent of Coop Sales ........ccovvevviccricie, . . ....80. . w12, 025 s 795 ...
Average Days on Market...........ccccoeeeeeeeiveieiens oo 1280102100 106 T 0 121 ...
Sales at LISt PrCE.....c.civieccccccccececeeninininens eerverrenen S 31 i 18 30 i 27 i 140 100......
Percent of Sales at List Price............cccccccvvvivevennnne . . ....30. . . 806 402 ......
Sales to Listing Inventory Ratio... . . .28 . . 2.7 s 229 ......
Final Sale to New Listing Ratio ...............cccccevevnanee . . . . . 52.0 i 56.1......

CLOSED SALES TYPE
FOrecloSure/RED.........cvvvveeeececceceeccce e
Seller CONCESSIONS ......vveveveecvceeeceeececeeececee e
ShOMt SA ...

oo ooo

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR FEBRUARY 2015
ACTIVE INVENTORY EN ES CS WN WS SFVTOTAL _ EXT TOTAL

NEW LiStiNgS ...c.ovvviveieieeceecee e
Total Active LiStingS......ccocverieeiiiiiecceceeee
Average Days on Market.............cccoeveverereriiennnnns
Average List Price in Thousands ...............cccu.....
Median List Price in Thousands ............cccocoveeene.

Average BOM Price in Thousands ........................
BOM t0 Sale Ratio ......coovvvvrerieeeeeees
EXPIFtions .....c.coveveveieieeeeeceeee e

PENDING SALES
New Escrows Opened..........ccoovveevevecereevereccnnee.
Total YTD Escrows Opened...........ccccevevvevevevnnnee.
New Open Escrows Average Days on Market .......
New Open Escrows Average List Price..................

CLOSED SALES:
New ESCrows ClOSEd..........cocceevvveveieniiceeeeeinns
Total YTD Escrows CloSed...........cceevvveeeevevenenne
Volume of New Sales Dollars in Millions...............
Volume of total YTD Sales in Millions ...................
Average Sale price in Thousands .........................
Median Sale Price in Thousands ............c.ccceue.....
C00P SAES......cocviicveieceece s
Percent of Coop Sales ......cccvevevevevevereiecrcereine,
Average Days on Market.............cccoevevevirevirenennns
Sales at List Price......coovveeeeeceicecceec e
Percent of Sales at List Price...........cccoevvvvevevennnne
Sales to Listing Inventory Ratio...........c.ccccoeeeee..
Final Sale to New Listing Ratio............ccccccevueee..

CLOSED SALES TYPE
Foreclosure/REO.........coveveeeieecceeeceeeeeee
Seller CONCESSIONS .......vveveeeeeieeeeecieeer e
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SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR FEBRUARY 2015

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL SCVTOT EXT TOTAL
NEW LISHINGS vvvvoeveeeceeeeesvee s 6
Total ACHIVE LISHNGS....occcveccvvrcvveec e 38.

Average Days on Market ..............ovveecivccrivvcccrsccns 137 e M 82 92 T6n DB
Average List Price in Thousa 5510, L 5878......7933...
Median List Price in Thousands .4990... ..559.0........795.0...
BOMS ..o b T B B L T— 2.
Average BOM Price in Thousands... A2 ..506.6......... 665.0...
BOM 10 Sale Rati0 .....occvoeeceee e 100.0...

EXDITLIONS oo s 3

PENDING SALES
A O
Total YTD ESCIOWS OPENEM .....oocooeooes v
New Open Escrows Average Days on Market
New Open Escrows Average List Price ...........oweee s

CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed ........
Volume of New Sales Dollars in Millions................. ... 1.076... .
Volume of total YTD Sales in Millions ............occco. e 3674... 25.966....... 5.493...
Average Sale price in TROUSANDS ..........ocvvvvveccrrs oo 269.0... 5235 669.5...
Median Sale Price in ThOUSANGS......c.ccvvvrrrrs oo 2100... B~ B~ ..5000........700.0...
000D SABS <.vvre oo o 4 . ISR S
Percent 0f COOP SIS ..oocvvveevveee e i 100.0... ..80.0. 296.3....00 833, 583 . 0.
Average Days on Market .........occcocoeccveocicierccins s 143.. 102, 135, IR RZ—
SaleS AL LISt PIICE.......oooooc oo e 1 .
Percent of Sales at List PriCe..........cooocrvecciiriers oo 25.0 o800 48T 333 BB
Sales to Listing Inventory Ratio.........cc..vvvevcries cov 0.5 e 180 284 390 324
Final Sale to New Listing Ratio ... oo 66.7 ..o 500.... A8 563

CLOSED SALES TYPE
FOreclosure / REQ ......ooeoeeeeeeeeeeee e (R
Seller Concessions ...

oo~ OO

0

.0

Short Sale........... .0

Standard ... .0

N 0 0

SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR FEBRUARY 2015
ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL _SCVTOT EXT  TOTAL

NEW LISTNGS vovvvvvvveeeosveessseessessesssssenss ovvieeees | [L— P (LI LI [ JS— LS 42

Total ACHIVE LISHNGS.......vvvvece e cvvereessen 0 v D Al O 2 LU Y 55
Average Days on Market .........oocccoceveeeecccveeessriis e Qs O 68 O 620 T — L7
Average List Price in Thousands . L3154 341.0...

Median List Price in Thousands L3149 350.0...

3PP PUOION | TR | SRUUIOR ST | ST SRR [E— 2..

Average BOM Price in Thousands... 0. Do 00..........2435.. ..3300........414.0...

BOM to Sale Ratio................. 0. L30T 00... I T D 143......... 100.0... 76 ..16.

EXDITAHONS ...ovo s v L — L L L 0 2 T K [ (| 7
PENDING SALES

N 0 N 0

Total YTD Escrows Opened............
New Open Escrows Average Days o et e 0
New Open Escrows Average List Price ... oo

CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed ........

Volume of New Sales Dollars in Millions...
Volume of Total YTD Sales in Millions..
Average Sale price in Thousands ...
Median Sale Price in Thousands
Coop Sales ...........
Percent of Coop Sales ....
Average Days on Market.
Sales at List Price...............
Percent of Sales at List Price
Sales to Listing Inventory Ratio.

Final Sale to New Listing Ratio ...........oocvvvveciircces o

CLOSED SALES TYPE
FOrBCIOSUIE / RED w.vvvvoveeeerees s (|
Seller Concessions ... .0 .

Short Sale.. .0
Standard .... .0 0.
OINBT e (|
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

| CONSTRUCTION [  PROFESSIONAL SERVICES TERMITE INSPECTION

CaRealEstateLawFirm.com- A Real Estate Law Firm
CROWN CONSTRUCTION Evictions, Easement Issues, Buyer/Seller Disputes
Broker/Agent Liability, Quiet Title, and more
G.C. (bonded & insured) License # B 850720 Call 818-639-2626 o £7 (7.1.45) Termite |nspect'on
| |
SMALL TIME HAULING & CLEAN-UP .
WE PROVIDE FAST- PROFESSIONAL Garage & House Clear-outs ° Fast report (fax or e_ma”)
HOME INSPECTIONS & RETROFITING Large & Smal jobs | Pl loescrow itive bi
818-881-0073 * Free inspection if competitive bid
Exp.#1 (1-1-16) * All works fully guaranteed
PROPERTY INSPECTIONS + W will beat or meet fher bid
VACANT HOME CLEANING SPECIALIST - .
inato of ont 1 reacaton. Conl st APPLE CLEANING/PAINT. FORECLOSURES, HAULING. Retrofitting Inspection
(661)298-2084J0HN JUNECARPETSHAMPODI§18)929-9242 o G el e
XP. -
RETROFITI NG FREE CARPET CLEANING " Water conservation
GAS SHUT-OFF VALVE / LOW-FLOW TOILET GIVE US YOUR DIRTIEST CARPETS, CARPETS WITH RED STAINS, g:ﬁg:vhlzg toilet
WATER HEATER STRAPPING/ PRESSURE VALVE PET STAINS AND LET US SHOW YOU WHAT WE CAN DO 1 RM UP TO D )
K e TORS BATTERY 1000 SQ FT LIC BROKERS/AGENTS LANDLORDS/MANAGEMENT CO -Certificate of compliance
INSTALLATION/ INSPECTION AND CERTIFICATE OF ONLY CALL 866-770-7295 * Smoke detector
COMPLIANCE/ CARBON MONOXIED. v #4 (4.1.15) * Window safety glazing
WE BILL ESCROW FOR RETROFITING WORK. LICENSED LAND SURVEYOR e Carbon Monoxide Detector
LOT LINES, LOT LINE ADJUSTMENT, EZ Pest Control, INC.
PLUMBING/ PAINTING/ CARPENTERY/ ARCHITECTURAL SURVEY,
CERT OF COMPLIANGE, FEMA ELEV GERT. EZ Home Improvement, INC.
STUCCO/REMODELING/ ADDITION. DAN MAY......covioveiieeirenn 661-776-5554 i
Exp. #1 (1-1-16)
WE DO IT ALL
ADVERTISERS: DON'T BE LEFT OUT!
OFFICE (818) 646-0042 It's Your Responsibililty as an Advertiser to Keep Track of Your
CELL (81 8) 635-9910 Ad's Expiration Date. Send in Your Renewal One Week Prior fo
E-MAIL: CROWN CANDO@GMAIL.COM Expiration Date to Guarantee Continued Exposure and Results
: : : From Your Reatror® Report Classified Ads.

MAINTENANCE & REPAIRS

GARY SCHIFF PLUMBING
Owner operated, Roto Rooter, Main Line Drain Cleaning.

Fast Reliable, inexpensive plumbing repairs. Water F ree To p P rod ucer Wo r ks h (o) p S

heaters, garbage disposals, faucets, pressure regulators

and more. St Lic #683205..........cc........ (818) 700-1079 Join us Thursdays at 10am now through April 9th as the top producing agents
Exp. #1 (1-16) from 2014 share their keys to success with other agents looking to learn from
some of the best in the business. Remaining Schedule:
BUILDING REPAIRS & REMODELING Date Agent Years With Company 2014 Closings
NEALS KEY MOBIL LOCKSMITH March 12,2015 Edgar Castro 10 Years 9.6 Million
Perfect Closing Gift Re Key March 19, 2015 Steven Green 27 Years 11.4 Million
Clients Home For Peace Of Mind March 26, 2015 Debi Durzi 4 Years 9.1 Million
Quick On Time Service Convenient Billing. A - e
Neals Key 818-363-8010 April 2, 2015 Mike Harutunyan 11 Years 12.6 Million
Exo.#7 (7-15) April 9,2015 Art O'Hare 25 Years 7.9 Million

EMPLOYMENT

REALTOR SEEKS AT HOME ASSISTANT PREFER LICENSED
GOOD FOR HOMEBOUND PERSON?
MAKE CALLS-WRITE UP OFFERS ETC.
THRIVE REAL ESTATE 818-426-4206
OR RESUME TO GOLD VALUE TEAM
(ONE WORD) @ GMAIL.COM
Exp. #4 (4-1-15)
Office Administrator For Corporate Office! Bh
Real Estate Background Or License A Plus!

Proficient With Microsoft Office & Quickbooks : - WWW.PARKREGENCY.COM/AGENTCENTER

Knowledge Of Commission Break Downs, CMA Pro Etc.
Filing, Data Entry & Accounting

Efficient detail oriented & able to multi-task : |
Email: resumes@rodeore.com - Ik siEs  818-363-6116 \ 10146 BALBOA BLVD, GRANADA HILLS, CA 91344

Exp. #4 (4-1-15) - t : = BRE #01231306
www.srar.com Realtor® Report March/April 2015 17
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an adverfisement is not intended as an endorsement or recommendation of the services offered.

STYL'N CONSTRUCTION, INC.

R.E.O./ Foreclosures

/ Email: Styln@earthlink.net
Styl'n Construction, Inc.

Hey Brokers - We Do It All!

+ Trash-Outs + Lead Bids

« Initial Yard Clean-Up « Retrofitting Bids

« Initial Cleaning « FHA - HUD Lender Requirements
« Emergency Preservation « Interior Paint

« Pool Clean-Ups « Carpet - Vinyl - tile

« Monthly Services « Exterior Paint

No One Has Our Experience Or Billing Terms!

STYL'N CONSTRUCTION INC.
9939 Canoga Avenue Unit“)”
Chatsworth, CA91311
www.stylnconstruction.com

Office: (818) 407-1327 Fax: (818) 407-1462

Licensed « Bonded & Insured - Lic. #806623

REAL ESTATE

$39 per month

100%
COMMISSION

GOLD STAR REALTY

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services
Friendly and Helpful staff

(818) 757-4567
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino

THE LAW FIRM OF KATZ & BLOCK
DENNIS P. BLOCK & ASSOCIATES

The Number One Law Firm Specializing in

TENANT EVICTIONS
UNLAWFUL DETAINER

ENCINO
- (818) 986-3147

VISA
(——

* Guaranteed rapids filings

* No office visit required

* Free telephone consultations

» More experience than any other law firm
* Lockout Management service available

FULL COLLECTION SERVICES
FREE FORMS AND
TELEPHONE CONSULTATIONS

Open Monday through Saturday
Call after hours for our informational hotline

including free forms
OTHER AREA OFFICES:

LOS ANGELES VALLEY VILLAGE
323-938-2868 818-432-1980
TOLL FREE
800-77EVICT

www.evict123.com

TERMITE INSPECTION & FUMIGATION

NORDHAGEN AND
DAUGHTERS

EXTERMINATING
COMPANY INC.

SRAR 2002 “ AFFILIATE OF THE YEAR"

YOU'VE TRIED THE REST...
YOU DEMAND THE BEST...

@ We do our OWN fumigations (No Sub-Contractor)

@ Salaried inspectors (NO COMMISSIONS)

@ FREE inspection if compefitive bid

@ (omputer generated, emailed reports

# Recommended repairs performed by our company
# Llicensed, insured and bonded

800-933-7378  800-649-1922 FAX
818-886-3454  661-255-1902 FAX
661-254-2133

TERMITE INSPECTIONS & FUMIGATIONS

Affiliate member SRAR
Affiliate member REOMAC

Member PCOC (Pest Control Operators of California)
(A Reg. #FPR 2861
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

PACKAGING SUPPLIES

TAKE THE STRESS
UAALALELN | OUT OF MOVING!

cer MOI e Leabs

IN THE
THE PREMIERE ONLINE MARKETING SOLUTION REALTOR@ REPORT - Boxes o .
FOR REAL ESTATE AGENTS & BROKERS - Pa(kagmg Supplles
Make your ad - Trustworthy Moving/
I Relocation Experts
Po P ® - Professional Packers
With Color! Customize your

B Qmove with

*Place a display ad and see your
Company advertised on our website!

visit the “print shop” link for more information af:

-
— THE Q'ﬁ" PRO
www.srar.com

\\\ CALL TOLL-FREE van VST or ca" ....brings it all to you!

888-277-9779 W Point2.com
(81 8) 947-2244 877.77.BOXES
*Ads on srar.com may vary from display od in content and form. Web ads are designed by the SRAR 8 7 7 L] 7 7 L] 2 69 3 7

Graphics Department. Southland Regional does not constitute endorsement of the products or

services advertised in our publication, REALTOR REPORT, or on www.srar.com. Www. t h e box p ro. c o m

Southland Regional

Association ofiRealtorse Inc. B ke s

PRINT SHOP & GRAPHIC DESIGN SERVICES
Make Us Your Choice For All Your Printing Needs!

Our in-house graphic design team is standing by, so call today!

* ANNOUNCEMENTS
* BROCHURES

* BUSINESS CARDS
* NCR FORMS

* DOOR HANGERS
* ENVELOPES

* FLYERS

* POST CARDS

* LABELS

* LETTERHEAD

* COLOR COPIES

Fast Turn Around! Competitive Pricing!

www.srar.com Realtor® Report March/April 2015 19



AREA MEETING ANNOUNCEMENTS

EAST NORTH Thursdays COMM. INVST. PROR 3" Tues of mo. R.E. NETWORK Fridays (expt. holidays)

. , Chairperson: Brian Hatkoff, CCIM Contact For Information: Bud Mauro
S o 1 7 o
N Web: www.commercialdataexchange.com Location: El Gariso Golf Club Restaurant, “The 19th
Co-Chair: Rudy Leon Time: 8:30 AM Hole”. 13100 Eldridge Ave., Sylmar CA. Exit 210
Phone: (818) 642-7839 A Frwy at Hubbard, N. to Eldridge, E. to Golf Club
Location: Lulu’s Restaurant - 16900 Roscoe  -0cai0n: SRAR Auditorlum Entrance. [TG-482 D 3]
Blvd., Van Nuys 7232 Balboa Blvd., Van Nuys Time: 8:30 — 9:30 A.M. - EVERY FRIDAY

Time: 8:45am SCV CARAVAN 2nd & 4th Fridays

OUTWEST Fridays

Chairperson: Dean Vincent

Chairperson: Larry Gutierrez 818-802-8856 or MDeanVincent@RealtyExecutives.com
Phone: (818) 416-7077 Location: SRAR SCV Division
20655 Soledad Canyon Rd #33, Canyon Country 91351
Co-Chair: Steve Peterson Dates: 2" and 4" Fridays of the month
Phone: (818) 914-2536 Time: Networking Starts at 8:15am
Meeting Starts at 8:45am
Education Chairman: Ron Henderson Upcoming Meetings:
Phone: (818) 999-2945 March 27
April 10 April 24
Location: Weiler’s Deli May 8 May 292
22323 Sherman Way June 12 June 26
Canoga Park, CA 91303 July 10 July 24
i August 14 August 28
Time: 8:30 A.M. - 9:30 A.M. September 11 September 25
- . . October 9  October 23
Affiliate Networking, MLS Pitches, Caravan, November 13 November Happy Tharksgiving
Guest Speakers December 11 December Happy Holidays




