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ADVERT I SEMENTTechnology Report-gOOGLE vOICE
It sure looks easy on all those real estate 

television shows that have become staples 
on HGTV and Bravo. Hang a sign, show 
a house and WOW….a huge commission 
check. If only. The reality every REALTOR 
® can attest to is the other financial side 
of the coin: The costs of doing business. 
They’re all out of pocket. The REALTOR’s 
® pocket. 

As sure as death and taxes, each 
REALTOR ® is going to have to spend 
money, often without any assurance of the 
next commission check, to cover the costs 
of marketing, advertising, photocopying, 
phone calls, fuel, key fobs, and a whole 
bunch of others, including membership in 
your local regional association. It adds up. 
Quickly. 

When I became a full-time REALTOR 
® eighteen months ago, I looked for any 
possible way I could to keep costs down. 
After all, I knew I might go weeks (months!) 
living on savings. 

I also knew I was going to need a 
dedicated cell phone just for business, but I 
really didn’t want to spend $60 per month 
on another contract, and I really wanted to 
keep my personal cell phone, well, personal. 
The solution: Google Voice. 

Google Voice is a virtual phone service 
provided by technology innovator and 
Internet giant, Google. With Google Voice, 
you can make outgoing calls, receive 
incoming calls, send and receive text 
messages, receive voice mail messages, and 
do just about anything you can do with your 
real phone. The best part? It’s free. 

To get started, you’ll need a Google 
account. You can use a Gmail address. That’s 
also free. 

Here’s a tip: If you already have Gmail, 
I would suggest getting a second address. 
Google Voice records all your voice mail 
messages, text messages, and records of 
missed calls to your Gmail Inbox, which is 
a great feature for future reference but can 
be a little harrowing when you’re scrolling 
through all your email messages on a smart 
phone.  

Next, go to the Google Voice web site 
and follow the prompts to choose a phone 

number, create a PIN, and enter a forwarding 
number for the device you want to receive 
calls (this would most likely be your cell 
phone), and set up a voice mail. 

Finally, download the Google Voice app to 
your smart phone. Congratulations! You now 
have a new, dedicated telephone number for 
your real estate business with all the features 
of a regular phone. And it’s free. 

So, how does it work? You put your new 
contact number on your web site, Facebook, 
Twitter, realtor.com, Zillow, Trulia, Redfin, 
and any other site you use. 

You put your new phone number on your 
open house directional signs. You put your 
new phone number on your business cards 
and give them out to everyone you meet. 
(Yes, people actually still do that.) You give 
your new phone number out in any way you 
think will attract new business.

When someone calls your new phone 
number, it rings in your smartphone, just 
like a real call. When you answer, you have 
a real conversation. When you don’t, it goes 
to your new voicemail. 

When you want to make an outgoing 
phone call, just tap the Dialer icon in the 
Google Voice app, and place your phone 
call. Your Google Voice telephone number 
will appear in the recipient’s caller ID. 
Same goes for text messages. Your existing 
smartphone has now become a two-phone 
line device. And none of your business calls 
will ever have access your personal cell 
phone number. 

Google Voice does have some quirks to 
it. The icons are a little finicky. It’s easy to 
accidentally tap the Dialer or Inbox icon 
when trying to respond to a text message. 
Or maybe that’s just my fat fingers. Also, 
the Quick Dial isn’t as clean an interface as, 
say, the iPhone’s. 

I’ve been using Google Voice for the 
past eighteen months and I’m completely 
satisfied with it. If I had signed a contract 
for a new cell phone at $60 per month, I 
would have spent $1,080 to date. Google 
Voice allows me to hold on to more of my 
commission dollars and keep them right 
where they belong. With my cell phone. 
IN pocket. 

bY TECH COMMITTEE MEMBER MICHAEL L. KAUFMAN
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Player registration is now open. The tournament typically sells out quickly but, as an added incentive to register early, each 
player in a fully paid foursome recieved by March 16 will get a special early bird gift with a retail value of over $35. Registration 
forms can be found by visiting the SRAR website www.srar.com

This year’s tournament promises to be the best ever with a new format, more contests, more 
prizes and lots more fun. It will be emceed by none other than Eric Tracy, aka “the Mulligan Man”. 
Many will know of Tracy as a L.A. area radio personality, but he also serves as an on-course host 
and master of ceremonies. He makes sure participants of all skill levels have a great time! 

The SRAR Charity Golf Classic is the largest fund raiser for the Association’s Charitable Foundation—a 
501c3 non-profit organization. The event includes a terrific day of golf, a delicious dinner, and amazing raffle prizes, 
with the odds in favor of attendees. A few opportunities to sponsor the tournament remain, ranging from a title sponsor 
to raffle sponsors. All sponsorships for the SRAR Charity Golf Tournament are 100 percent tax-deductible, If interested, 
contact Jason Arancibia at 818-947-2298 or write via email to JasonA@srar.com.
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Realtor® Gaye Rainey
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Pending Sales Jump Points to Better Market
By Gaye Rainey, President, and David Walker
Southland Regional Association of Realtors®
During the fourth quarter of last 
year the vast majority of Realtors 
said in a survey they expected the 
home resale market to improve in 
2015 and an increase in December 
pending sales suggests they may 
just be right.

For the f irst  t ime 
in nearly two years, 
pending home sales—a 
measure of future sales 
activity—posted higher 
on a year-over-year 
basis. It was the first 
time that happened since 
January 2013. With the 
expectation of a more 
vibrant economy in the 

new year, greater job growth, and increasing 
household formations, the California 
Association of Realtors’ new Market Pulse 
Survey found widespread confidence among 
real estate professionals throughout state.

Pending sales, while down as expected 
from November due to seasonal effects, 
nonetheless came in 2.6 percent better 
than December 2013. The optimism for 
the market in California also held true 
from coast to coast. Existing home sales 
nationwide during 2015 are expected to 
come in 6.6 percent ahead of 2014, said 
Lawrence Yun, the chief economist for the 
National Association of Realtors.

“With interest rates at lows not seen 
since early 2013,” he said, “the strength 
in existing-sales in upcoming months will 
largely depend on the willingness of current 
homeowners to realize their equity gains 
from the past couple years and trade up.”

More jobs,  increasing consumer 
confidence, less expensive mortgage 
insurance, and new low down payment 
programs coming into the marketplace will 
likely lead to more demand from first-time 
buyers, he said. In the fourth quarter of 
2014, the vast majority—87 percent—of 
Realtor expected market conditions to either 
improve or stay the same over the next year, 
the C.A.R. survey found.

Plus, 61 percent of Realtors closed a 
transaction in the fourth quarter of 2014, 
up from the first quarter when 53 percent 
closed an escrow.

In an indication of stabilizing home prices, 
fewer homes, about 24 percent, sold above 
asking price in the fourth quarter of 2014, 
compared to 46 percent in the first quarter.

Homes selling below asking price rose 
from 19 percent in the first quarter of 2014 
to 48percent in the fourth quarter, indicating 
home sellers’ expectations moved more in 
line with buyers’ expectations toward the 
end of the year, plus there was an increase 
in competition among sellers attempting 
to appeal to affordability strapped home 
buyers. More than half, 58 percent, of 
properties received multiple offers in the 
fourth quarter of 2014, down from 69 
percent in the first quarter.

To Stage Or
Not to Stage?
It’s not clear that staging a home
for sale always achieves the de -
sired e�ect, but spending $675
to grab buyers’ attention sounds
like an idea worth trying.
That was the median dollar value spent
to stage a home last year according to the
2015 Profile of Home Staging produced
by the National Association of Realtors.
Other key findings include:

• Among Realtors who
typically represent the buyer,
49 percent report most
buyers are affected by home
staging and 47 percent
report some buyers are af-
fected by home staging.

• Thirty-seven percent of
sellers’ agents believe staged
homes increases the dollar
value buyers are willing
to offer by 1 percent to 5

percent.Twenty-two percent believe it
increases the dollar value buyers are will-
ing to offer by 6 percent to 10 percent, 10
percent say home staging has no impact
on dollar value, and 8 percent believe
staged homes increases the dollar value
buyers are willing to offer by 11 percent
to 15 percent.

• Among sellers’ agents 34 percent
stage all homes, 13 percent stage difficult
homes to sell, and 4 percent stage only
high price bracket homes.

• Forty-four percent of agents simply
suggest the seller de-clutter and fix

property faults only rather
than stage the home.

• Among homes that are
staged, 62 percent of sellers’
agents offer the home stag-
ing services to their sellers,
39 percent of sellers pay
for the staging before the
home is listed, 10 percent of
sellers pay after the home
is sold, and 3 percent of
agents’firms pay for the
home staging service.

Pending Sales
Jump Points to
BetterMarket

By Gaye Rainey, President, and David Walker
Southland Regional Association of Realtors®

During the fourth quarter of last year
the vast majority of Realtors said in a
survey they expected the home resale
market to improve in 2015 and an
increase in December pending sales
suggests they may just be right.

For the first time
in nearly two
years, pending
home sales—a
measure of
future sales
activity—posted
higher on a
year-over-year
basis. It was the
first time that
happened since
January 2013.

With the
expectation of
a more vibrant

economy in the new year, greater job growth,
and increasing household formations, the
California Association of Realtors’ new
Market Pulse Survey found widespread
confidence among real estate professionals
throughout state.

Pending sales, while down as expected
from November due to seasonal effects,
nonetheless came in 2.6 percent better than
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Settle Real Estate
Disputes Quickly
Parties to real estate transac-
tions can settle disputes quickly
and informally by using a unique,
free Ombudsman service pro-
vided by the Southland Regional
Association of Realtors.
Anyone in a real estate dispute with
a member of the Association who
has not yet or does not want to file an
official complaint can take advantage
of the program. An ombudsman will
help resolve disputes in a timelier and
less formal fashion, which benefits all
parties.

For more information, contact
Michelle Gerhard, SRAR’s Profes-
sional Standards administrator, at
818-947-2226 or via email at michel-
leg@srar.com.

In an indication of stabilizing 
home prices, fewer homes 

sold above asking price

Realtor® Gaye Rainey
2015 President, SRAR
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Q: How many o�ers did your last
closed transaction receive?

Q: Compared to last year, home in your market
area this year are generally selling … ?

Save the Date—Wednesday, April 13
2015 Charity Golf Classic at Wood Ranch
If the weather cooperates, the Southland Regional Association of
Realtors’ 2015 Charity Golf Classic will be played in the balmy weather
of early Spring instead of the blistering heat that sometimes toasted
players during tournaments held in late summer.
Plus, the classic will be at one of the most beautiful courses in the region—the
Wood Ranch Golf Club in Simi Valley.

Gaye Rainey, SRAR’s 2015 president, said the Wednesday, April 13, date for the
highly-anticipated event is sure to garner added interest from players and sponsors.

The SRAR Charity Golf Classic is a highly anticipated event and the largest
fund raiser for the Associa-
tion’s Charitable Founda-
tion—a 501c3 non-profit
organization.

The event includes a ter -
rific day of golf, a delicious
dinner, and amazing raffle
prizes, with the odds in favor
of attendees. Details for player
registrations will be available
shortly.

There are several opportu-
nities to sponsor the tourna-
ment, ranging from a title
sponsor to raffle sponsors. All
sponsorships for the SRAR
Charity Golf Tournament are
100 percent tax-deductible. If interested in sponsoring, contact Jason Arancibia at
818-947-2298 or write via email to JasonA@srar.com.

Established in 1990, the Charitable Foundation is a separate organization from
the SRAR that is run by its own Board of Directors.The Foundation is dedicated
to improving the social and economic well-being of local communities.

Email KarenM@SRAR.
com for details

Here are the most
important rooms to
stage, in descend-
ing order:
• Living room
• Kitchen
• Master bedroom
• Dining room
• Bathroom
• Kid’s bedroom
• Guest bedroom

December 2013.
The optimism for the market in Califor-

nia also held true from coast to coast. Exist-
ing home sales nationwide during 2015 are
expected to come in 6.6
percent ahead of 2014,
said Lawrence Yun, the
chief economist for the
National Association of
Realtors.

“With interest
rates at lows not seen
since early 2013,” he said, “the strength in
existing-sales in upcoming months will
largely depend on the willingness of current
homeowners to realize their equity gains
from the past couple years and trade up.”

More jobs, increasing consumer confi-
dence, less expensive mortgage insurance,
and new low down payment programs

coming into the marketplace will likely lead
to more demand from first-time buyers, he
said. In the fourth quarter of 2014, the 
vast majority—87 percent—of Realtors 

expected market conditions to either 
improve or stay the same over the next 
year, the C.A.R. survey found.

Plus, 61 percent of Realtors closed a 
transaction in the fourth quarter of 2014,
up from the first quarter when 53 percent
closed an escrow.

In an indication of stabilizing home
prices, fewer homes,
about 24 percent, sold 
above asking price in the 
fourth quarter of 2014,
compared to 46 percent
in the first quarter.

Homes selling below
asking price rose from
19 percent in the first
quarter of 2014 to 48 
percent in the fourth
quarter, indicating home
sellers’ expectations
moved more in line with 
buyers’ expectations
toward the end of the 
year, plus there was an 
increase in competition
among sellers attempt-
ing to appeal to afford-
ability strapped home
buyers. More than half,
58 percent, of properties
received multiple offers
in the fourth quarter
of 2014, down from
69 percent in the first
quarter.
The Southland Regional As-
sociation of Realtors® is a local
trade association with more than
9,100 members serving the San
Fernando and Santa Clarita
valleys. SRAR is one of the largest
local associations in the nation.

In an indication of 
stabilizing
home prices, fewer 
homes
sold above asking 
price

“Mulligan Man to Emcee”
Register Now for 2015 Charity Classic

Hope of the Valley Rescue Mission and Genesis House will be
beneficiares of the Southland Regional Association of Realtors’ 2015
Charity Golf Classic, which will be held Monday, April 13, at a private

championship course — the Wood Ranch Golf Club in Simi Valley.
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Uzunyan President-Elect

Gaye Rainey
Installed as
President

Southland Regional Association of Realtors®
Renewing her commitment to the two
key attributes of a successful profes -
sional—service and knowledge—Real-
tor Gaye Rainey was sworn in as the
2015 President of the 9,100-mem -
ber Southland Regional Association
of Realtors.
Rainey, pictured to the right, was
installed recently as the 95th president
of the local trade association, which
serves the San Fernando and Santa
Clarita Valleys.

Gina Uzunyan also took the oath
of office as the Association’s 2015
President-Elect.

Other officers and directors installed
included: Jerry Ascencio, Patricia
Beltran,Tom Carnahan, Ana Maria
Colon, Winnie Davis, Wendy Furth,
Roger Hance, Bob Khalsa, Rana
Linka, Bud Mauro, Alice McCain,
Patti Petralia, Fred Sabine, Nancy
Starczyk, Dan Tresierras, Nancy Trox-
ell, Dean Vincent, Gary Washburn,
Steve White, and Pat A. Zicarelli.

Zicarelli, a SRAR past president
and the 2015 President-Elect of the
165,000-member California Associa-
tion of Realtors, issued the oath of
office to Rainey. Realtor Jeff Kahn
served as the evening’s master of
ceremonies.

The inaugural ball focused special
praise on Patti Petralia, pictured to the
far right, who was selected as the 2014
Realtor of the Year, Diana MacIntyre,
the 2014 Association Service Award
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‘Mulligan Man’ to Emcee

Register Now for 2015 Charity Classic
Hope of the Valley Rescue Mission and Genesis House will be the
bene�ciaries of the Southland Regional Association of Realtors’ 2015
Charity Golf Classic, which will be held Monday, April 13, at a private,
championship course—the Wood Ranch Golf Club in Simi Valley.

Player registration is now open.The tournament typi-
cally sells out quickly but, as an added incentive to regis-
ter early, each player in a fully paid foursome received by
March 16 will get a special early bird gift with a retail
value of over $35.  Registration forms can be found by
visiting the SRAR website www.srar.com.

This year’s tournament promises to be the best
ever with a new format, more contests, more prizes
and lots more fun. It will be emceed by none other than Eric
Tracy, aka “the Mulligan Man.”  Many will know of Tracy as a L.A. area
radio personality, but he also serves as an on-course host and master
of ceremonies. He makes sure participants of all skill levels have a great time!
The SRAR Charity Golf Classic is the largest fund raiser for the Association’s
Charitable Foundation—a 501c3 non-profit organization.The event includes a
terrific day of golf, a delicious dinner, and amazing raffle prizes, with the odds in
favor of attendees. A few opportunities to sponsor the tournament remain, ranging
from a title sponsor to raffle sponsors. All sponsorships for the SRAR Charity Golf
Tournament are 100 percent tax-deductible. If interested, contact Jason Arancibia at
818-947-2298 or write via email to JasonA@srar.com .

recipient, and Arnie Garfinkel, pic-
tured on the far right, who was named
2014 Affiliate of the Year.

Also on hand to congratulate
Rainey and honor Roger Hance,
SRAR’s 2014 President, were multiple

leaders of Realtor associations from
throughout the state, along with a
list of elected officials and dignitaries,
including: Los Angeles City Council-
men Paul Koretz, Mitch Englander

and Paul Krekorian; California As-
semblywoman Jacqui Irwin; L.A. City
Controller Ron Galperin; and Santa
Clarita City Councilman Bob Kellar.
Scott Abrams attended representing
U.S. Congressman Brad Sherman,

while Marc Berkman was there
on behalf of Assemblyman Matt
Debabneh.

Many of the officials pre-
sented resolutions and plaques
commending Hance for his
service to his profession and the
community during the year that
he was president of the
Southland Regional As-
sociation of Realtors.

Hance, pictured in
bottom photo on the
left, presented the 2015
Icon Awards to veteran
Realtors Neal Wachtel,
center, and Mike Volante
for careers studded with
remarkable sales achieve-
ments while setting high
standards for ethics and
service to hundreds of
clients.

“Real Estate is the
greatest vehicle available to
us to have our own business,”
Wachtel said.

Hance noted that Volante
is the “epitome of the perfect
Realtor.The man is amazing.”

Rainey said in her accep-
tance speech that two emotions
washed over her as she took
the reins of one of the largest
local trade associations in the
nation.

“I have great joy tonight,”
she said.This is the culmination of 37
years being part of a great organiza-
tion.”

Yet Rainey said she also was
humbled by the challenges and tasks

ahead.
“I hope I can keep the momentum

going,” she said, while also recruiting
young professionals into leadership
positions.

“I want to pass the torch on to a

new generation of Real-
tors,”Rainey said.

The theme of the
evening was “Then
and Now,” showing the
leaders of past decades
and how volunteers and
staff have changed over
they years.

Yet no matter how
big the change, no
matter how much
residential real estate
has evolved with the
creation of the Internet
and specialized web
tools, the “same things
were needed then and
now,” she stressed.

“We need to keep
the focus on service,”
she said, “and the deep
knowledge that we
provide to our clients.”

All the Internet
search engines and ap-
plications in the world

cannot replace or substitute for those
two cornerstones of residential real
estate.
The Southland Regional Association of Realtors® is a
local trade association with more than 9,100 members
serving the San Fernando and Santa Clarita valleys.
SRAR is one of the largest local associations in the nation.
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Beltran,Tom Carnahan, Ana Maria
Colon, Winnie Davis, Wendy Furth,
Roger Hance, Bob Khalsa, Rana
Linka, Bud Mauro, Alice McCain,
Patti Petralia, Fred Sabine, Nancy
Starczyk, Dan Tresierras, Nancy Trox-
ell, Dean Vincent, Gary Washburn,
Steve White, and Pat A. Zicarelli.

Zicarelli, a SRAR past president
and the 2015 President-Elect of the
165,000-member California Associa-
tion of Realtors, issued the oath of
office to Rainey. Realtor Jeff Kahn
served as the evening’s master of
ceremonies.

The inaugural ball focused special
praise on Patti Petralia, pictured to the
far right, who was selected as the 2014
Realtor of the Year, Diana MacIntyre,
the 2014 Association Service Award
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‘Mulligan Man’ to Emcee

Register Now for 2015 Charity Classic
Hope of the Valley Rescue Mission and Genesis House will be the
bene�ciaries of the Southland Regional Association of Realtors’ 2015
Charity Golf Classic, which will be held Monday, April 13, at a private,
championship course—the Wood Ranch Golf Club in Simi Valley.

Player registration is now open.The tournament typi-
cally sells out quickly but, as an added incentive to regis-
ter early, each player in a fully paid foursome received by
March 16 will get a special early bird gift with a retail
value of over $35.  Registration forms can be found by
visiting the SRAR website www.srar.com.

This year’s tournament promises to be the best
ever with a new format, more contests, more prizes
and lots more fun. It will be emceed by none other than Eric
Tracy, aka “the Mulligan Man.”  Many will know of Tracy as a L.A. area
radio personality, but he also serves as an on-course host and master
of ceremonies. He makes sure participants of all skill levels have a great time!
The SRAR Charity Golf Classic is the largest fund raiser for the Association’s
Charitable Foundation—a 501c3 non-profit organization.The event includes a
terrific day of golf, a delicious dinner, and amazing raffle prizes, with the odds in
favor of attendees. A few opportunities to sponsor the tournament remain, ranging
from a title sponsor to raffle sponsors. All sponsorships for the SRAR Charity Golf
Tournament are 100 percent tax-deductible. If interested, contact Jason Arancibia at
818-947-2298 or write via email to JasonA@srar.com .

recipient, and Arnie Garfinkel, pic-
tured on the far right, who was named
2014 Affiliate of the Year.

Also on hand to congratulate
Rainey and honor Roger Hance,
SRAR’s 2014 President, were multiple

leaders of Realtor associations from
throughout the state, along with a
list of elected officials and dignitaries,
including: Los Angeles City Council-
men Paul Koretz, Mitch Englander

and Paul Krekorian; California As-
semblywoman Jacqui Irwin; L.A. City
Controller Ron Galperin; and Santa
Clarita City Councilman Bob Kellar.
Scott Abrams attended representing
U.S. Congressman Brad Sherman,

while Marc Berkman was there
on behalf of Assemblyman Matt
Debabneh.

Many of the officials pre-
sented resolutions and plaques
commending Hance for his
service to his profession and the
community during the year that
he was president of the
Southland Regional As-
sociation of Realtors.

Hance, pictured in
bottom photo on the
left, presented the 2015
Icon Awards to veteran
Realtors Neal Wachtel,
center, and Mike Volante
for careers studded with
remarkable sales achieve-
ments while setting high
standards for ethics and
service to hundreds of
clients.

“Real Estate is the
greatest vehicle available to
us to have our own business,”
Wachtel said.

Hance noted that Volante
is the “epitome of the perfect
Realtor.The man is amazing.”

Rainey said in her accep-
tance speech that two emotions
washed over her as she took
the reins of one of the largest
local trade associations in the
nation.

“I have great joy tonight,”
she said.This is the culmination of 37
years being part of a great organiza-
tion.”

Yet Rainey said she also was
humbled by the challenges and tasks

ahead.
“I hope I can keep the momentum

going,” she said, while also recruiting
young professionals into leadership
positions.

“I want to pass the torch on to a

new generation of Real-
tors,”Rainey said.

The theme of the
evening was “Then
and Now,” showing the
leaders of past decades
and how volunteers and
staff have changed over
they years.

Yet no matter how
big the change, no
matter how much
residential real estate
has evolved with the
creation of the Internet
and specialized web
tools, the “same things
were needed then and
now,” she stressed.

“We need to keep
the focus on service,”
she said, “and the deep
knowledge that we
provide to our clients.”

All the Internet
search engines and ap-
plications in the world

cannot replace or substitute for those
two cornerstones of residential real
estate.
The Southland Regional Association of Realtors® is a
local trade association with more than 9,100 members
serving the San Fernando and Santa Clarita valleys.
SRAR is one of the largest local associations in the nation.

Uzunyan President-Elect

Gaye Rainey
Installed as
President

Southland Regional Association of Realtors®
Renewing her commitment to the two
key attributes of a successful profes -
sional—service and knowledge—Real-
tor Gaye Rainey was sworn in as the
2015 President of the 9,100-mem -
ber Southland Regional Association
of Realtors.
Rainey, pictured to the right, was
installed recently as the 95th president
of the local trade association, which
serves the San Fernando and Santa
Clarita Valleys.

Gina Uzunyan also took the oath
of office as the Association’s 2015
President-Elect.

Other officers and directors installed
included: Jerry Ascencio, Patricia
Beltran,Tom Carnahan, Ana Maria
Colon, Winnie Davis, Wendy Furth,
Roger Hance, Bob Khalsa, Rana
Linka, Bud Mauro, Alice McCain,
Patti Petralia, Fred Sabine, Nancy
Starczyk, Dan Tresierras, Nancy Trox-
ell, Dean Vincent, Gary Washburn,
Steve White, and Pat A. Zicarelli.

Zicarelli, a SRAR past president
and the 2015 President-Elect of the
165,000-member California Associa-
tion of Realtors, issued the oath of
office to Rainey. Realtor Jeff Kahn
served as the evening’s master of
ceremonies.

The inaugural ball focused special
praise on Patti Petralia, pictured to the
far right, who was selected as the 2014
Realtor of the Year, Diana MacIntyre,
the 2014 Association Service Award
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‘Mulligan Man’ to Emcee

Register Now for 2015 Charity Classic
Hope of the Valley Rescue Mission and Genesis House will be the
bene�ciaries of the Southland Regional Association of Realtors’ 2015
Charity Golf Classic, which will be held Monday, April 13, at a private,
championship course—the Wood Ranch Golf Club in Simi Valley.

Player registration is now open.The tournament typi-
cally sells out quickly but, as an added incentive to regis-
ter early, each player in a fully paid foursome received by
March 16 will get a special early bird gift with a retail
value of over $35.  Registration forms can be found by
visiting the SRAR website www.srar.com.

This year’s tournament promises to be the best
ever with a new format, more contests, more prizes
and lots more fun. It will be emceed by none other than Eric
Tracy, aka “the Mulligan Man.”  Many will know of Tracy as a L.A. area
radio personality, but he also serves as an on-course host and master
of ceremonies. He makes sure participants of all skill levels have a great time!
The SRAR Charity Golf Classic is the largest fund raiser for the Association’s
Charitable Foundation—a 501c3 non-profit organization.The event includes a
terrific day of golf, a delicious dinner, and amazing raffle prizes, with the odds in
favor of attendees. A few opportunities to sponsor the tournament remain, ranging
from a title sponsor to raffle sponsors. All sponsorships for the SRAR Charity Golf
Tournament are 100 percent tax-deductible. If interested, contact Jason Arancibia at
818-947-2298 or write via email to JasonA@srar.com .
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men Paul Koretz, Mitch Englander

and Paul Krekorian; California As-
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Controller Ron Galperin; and Santa
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U.S. Congressman Brad Sherman,

while Marc Berkman was there
on behalf of Assemblyman Matt
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sented resolutions and plaques
commending Hance for his
service to his profession and the
community during the year that
he was president of the
Southland Regional As-
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Hance, pictured in
bottom photo on the
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Icon Awards to veteran
Realtors Neal Wachtel,
center, and Mike Volante
for careers studded with
remarkable sales achieve-
ments while setting high
standards for ethics and
service to hundreds of
clients.

“Real Estate is the
greatest vehicle available to
us to have our own business,”
Wachtel said.

Hance noted that Volante
is the “epitome of the perfect
Realtor.The man is amazing.”

Rainey said in her accep-
tance speech that two emotions
washed over her as she took
the reins of one of the largest
local trade associations in the
nation.

“I have great joy tonight,”
she said.This is the culmination of 37
years being part of a great organiza-
tion.”

Yet Rainey said she also was
humbled by the challenges and tasks

ahead.
“I hope I can keep the momentum

going,” she said, while also recruiting
young professionals into leadership
positions.

“I want to pass the torch on to a

new generation of Real-
tors,”Rainey said.

The theme of the
evening was “Then
and Now,” showing the
leaders of past decades
and how volunteers and
staff have changed over
they years.

Yet no matter how
big the change, no
matter how much
residential real estate
has evolved with the
creation of the Internet
and specialized web
tools, the “same things
were needed then and
now,” she stressed.

“We need to keep
the focus on service,”
she said, “and the deep
knowledge that we
provide to our clients.”

All the Internet
search engines and ap-
plications in the world

cannot replace or substitute for those
two cornerstones of residential real
estate.
The Southland Regional Association of Realtors® is a
local trade association with more than 9,100 members
serving the San Fernando and Santa Clarita valleys.
SRAR is one of the largest local associations in the nation.

Gaye Rainey Installed as President
Uzunyan President-Elect

Renewing her commitment to the 
two key attributes of a successful 
professional— service and 
knowledge—Realtor Gaye Rainey 
was sworn in as the 2015 President 
of the 9,100-member Southland 
Regional Association of Realtors.

Rainey, pictured to the right, was installed 
recently as the 95th president of the local 
trade association, which serves the San 
Fernando and Santa Clarita Valleys.

Gina Uzunyan also took the oath of office 
as the Association’s 2015 President-Elect.

Other officers and directors installed 
included: Jerry Ascencio, Patricia Beltran, 
Tom Carnahan, Ana Maria Colon, Winnie 
Davis, Wendy Furth, Roger Hance, Bob 
Khalsa, Rana Linka, Bud Mauro, Alice 
McCain, Patti Petralia, Fred Sabine, Nancy 
Starczyk, Dan Tresierras, Nancy Troxell, 
Dean Vincent, Gary Washburn, Steve White, 
and Pat A. Zicarelli. Zicarelli, a SRAR past 
president and the 2015 President-Elect of the 
165,000-member California Association of 
Realtors, issued the oath of office to Rainey. 
Realtor Jeff Kahn served as the evening’s 
master of ceremonies.

The inaugural ball focused special praise 
on Patti Petralia, pictured to the far right, 
who was selected as the 2014 Realtor 
of the Year, Diana MacIntyre, the 2014 
Association Service Award recipient, and 
Arnie Garfinkel, pictured on the far right, 
who was named 2014 Affiliate of the Year.

Also on hand to congratulate Rainey and 
honor Roger Hance, SRAR’s 2014 President, 
were multiple leaders of Realtor associations 
from throughout the state, along with a list of 
elected officials and dignitaries, including: 
Los Angeles City Councilmen Paul Koretz, 
Mitch Englander and Paul Krekorian; 
California Assemblywoman Jacqui Irwin; 
L.A. City Controller Ron Galperin; and 

Santa Clarita City Councilman Bob Kellar. 
Scott Abrams attended representing U.S. 
Congressman 
Brad Sherman, 
w h i l e  M a r c 
B e r k m a n 
w a s  t h e r e 
on behalf of 
Assemblyman 
M a t t 
Debabneh.

M a n y  o f 
the officials 
p r e s e n t e d 
r e s o l u t i o n s 
and p laques 
commending 
Hance for his 
service to his 
profession and 
the community 
d u r i n g  t h e 
year that  he 
was president 

of the Southland 
R e g i o n a l 
Association of 
Realtors. 

Hance, pictured 
in bottom photo on 
the left, presented 
the 2015 Icon 
Awards to veteran 

Realtors Neal Wachtel, center, and Mike 
Volante for careers studded with remarkable 
sales achievements while setting high 
standards for ethics and service to hundreds 
of clients. “Real Estate is the greatest vehicle 
available to us to have our own business,” 
Wachtel said.

Hance noted that Volante is the “epitome of 
the perfect Realtor. The man is amazing.” 

Rainey said in her acceptance speech that 
two emotions washed over her as she took 
the reins of one of the largest local trade 
associations in the nation.

“I have great joy tonight,” she said. This 
is the culmination of 37 years being part of 
a great organization.”

Yet Rainey said she also was humbled by 
the challenges and tasks ahead.

“I hope I can keep the momentum going,” 
she said, while also recruiting young 
professionals into leadership positions.

“I want to pass 
the torch on to a 
new generation 
of Realtors,” 
Rainey said.

The  theme 
of the evening 
was “Then and 
Now,” showing 
the leaders of 
past decades and 
how volunteers 
and staff have 
changed over 
they years.

Yet no matter 
how b ig  the 
c h a n g e ,  n o 
m a t t e r  h o w 
much residential 
real estate has 
evolved with 
the creation of 

the Internet and specialized web tools, the 
“same things were needed then and now,” 
she stressed. 

“We need to keep the focus on service,” 
she said, “and the deep knowledge that we 
provide to our clients.”

All the Internet search engines and 
applications in the world cannot replace 
or substitute for those two cornerstones of 
residential real estate.
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Revised Residential Purchase Agreement (RPA) – “Perspective”
Kathy Mehringer – Coldwell Banker Residential Brokerage

RPA Study Group Chairperson 
Southland Regional Association of Realtors® 2015 Risk Management Committee

In October 2012 the California 
Association of Realtors® leadership 
team appointed a Study Group to assess 
the current Residential Purchase 
Agreement and submit recommendations 
for revisions.  

The Study Group was comprised of 
practitioners, attorneys, brokers and 
managers with representation from 
both Southern and Northern California.  
Over a two year period nearly one 
thousand comments and suggestions 
were reviewed and analyzed, dozens 
of meetings and conference calls were 
held and then, in 2014, the California 
Association of Realtors® Standard 
Forms Advisory Committee approved 
the implementation of a newly revised 
Residential Purchase Agreement 
which was released in November 
2014.

In many ways the language in this 
revised purchase agreement is intended 
to alter the way real estate sales are 
negotiated in California, establishing 
greater consistency throughout the 
state.  For example, all of the Buyer 
investigations and due diligence are 
facilitated in the same manner; the 
appropriate professional is usually 
selected, hired and paid by the Buyer.

To accommodate this change, the 
Allocation of Cost provision no longer 
includes pre-printed reference to:  
sewage disposal systems, domestic 
wells, or wood pest inspections. In 
addition, the Wood Pest Allocation 
of Cost Addendum was retired; the 
intent of these changes is to eliminate 
the practice of pre-allocating costs for 
Section 1 and 2 corrective work.  The 
Purchase Agreement now intends that 
these items are to be negotiated after all 
inspections are ordered by the Buyer (or 
Seller) and received by all Parties.  

A Buyer may certainly request 
correction of Section 1 or Section 2 
items; the recommended vehicle to 
make such requests is the C.A.R. Form 
Request for Repairs which allows both 
Buyer and Seller to make educated 
decisions after all inspections and 
reports are available for review.

Some companies  and/or  their 
agents have opted to create their own 
“homemade” versions of a Wood 
Pest Allocation of Cost Addendum; 
that decision may prove to be risky 
and should be carefully evaluated by 
management and brokerage counsel. 

When representing Sellers it is 
important that they be advised of the 
risks associated with agreeing to any 
repair costs prior to understanding 
the true financial impact.  The Sales 
Associate has a duty to counsel and 
advise clients as to the pros and cons 
of their decisions. Whether a Seller is 
asked to correct wood pest defects or 
other property conditions, they should 
first be aware of the full scope of 
work and the financial impact of such 
decisions.  This is one of most significant 
reasons the “pre-allocation” concept was 
eliminated. Sellers ought to understand 
that they have the right to “counter 
out” any terms or addenda that pre-
allocate unknown costs.  Sellers who are 
considering accepting responsibility for 
pre-allocated and unknown expenditures 
are well served by consulting with 
legal counsel prior to forming such an 
agreement.

The talking points below may be 
useful when discussing any repair 
requests with Buyers and Sellers:

• A pre-allocation of any cost, when 
an amount has not been specifically 
determined, amounts to a blank check 
and could result in an expense far greater 
than anticipated.

• A Seller who commits in advance 
to correcting Section 1 and/or Section 
2 defects may not fully understand the 
scope of work required including but 
not limited to fumigation which can 
entail a double move. For that reason it 
may better serve the Seller’s interest to 
wait until the Wood Pest Inspection and 
Report is received and reviewed PRIOR 
to making a decision

• A Buyer who commits in advance to 
accepting responsibility for correcting 
Section 1 and/or Section 2 defects may 
not fully understand the scope of work 
required.  For that reason, it may better 

serve the Buyer’s interest to wait until 
the Wood Pest Inspection and Report 
is received and reviewed PRIOR to 
making a decision

• A Seller may wish to authorize the 
Listing Broker to arrange for a Wood 
Pest Inspection and Report prior to 
receiving an Offer because they may 
wish to anticipate what costs would be 
associated with any subsequent repair 
request from the Buyer.  In that case, 
the Seller needs to understand that the 
Inspection Report, regardless of findings, 
must be provided to the Buyer.  

The del ivery  of  any repor ts , 
investigations, or other inspections 
is best documented by using the 
C.A.R. Receipt for Reports.  This 
form includes language whereby 
the Buyer acknowledges receipt of 
report(s), documents(s) or disclosure(s) 
(“Reports”) while making it clear that the 
broker has not verified the Reports with 
respect to their adequacy, completeness, 
or the performance of the person 
preparing such inspections or Reports.  
In addition, paragraph L. states:  “These 
Reports should not be considered as 
a substitute for obtaining your own 
inspections and Reports covering 
the same items and any other matter 
affecting the value and desirability of 
the property.”  https://realogy.box.com/
s/erq28yrxzzxuisbj6r1t1z16pclq9ugb

• When Buyers select and hire their 
own qualified inspectors they not only 
have the benefit of choice but they can 
act in reliance on those choices.

• C.A.R. Form Request for Repairs 
has been revised and now affords 
Buyers the opportunity to request 
correction of Section 1 and/or Section 
2 recommendations along with any 
other corrective action relating to the 
property.

• C.A.R. Form Seller Response 
and Buyer Reply to Request for 
Repair provides Seller the options of 
performing the requested repairs, issuing 
credits or agreeing to price concessions; 
remembering that financial credits are to 
be disclosed to and approved by Buyer’s 
lender.
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One Third of Foreign Buyers Are from China
By Gaye Rainey, President, and David Walker
Southland Regional Association of Realtors®

More than one third — 36 percent — of 
foreign buyers who purchased a home 
in the California during 2014 hailed 
from China.

 That was up from 
35 percent in 2013, 
according to the California 
Association of Realtors’ 
2014  In t e rna t i ona l 
Home Buyer Survey. 
Canada came in second 
at 11 percent, although 
that was down from 14 
percent in 2013.

Mexico, the United Kingdom, and India 
filled out the top five, with Mexican buyers 
accounting for 9.1 percent of purchases 
and the U.K. and India each grabbing 4.7 
percent, up from 3.5 percent and 3.8 percent, 
respectively in 2013. 

While sales to California residents were 
sluggish last year, international home buying 
activity continued its momentum.

The survey found that one of six, or 14 
percent, of participating Realtors closed 
a transaction with an international client. 
That percentage was unchanged from the 
previous year.

Many of the buyers from China sweetened 
their purchases with very cash-strong 
offers.

Indeed, 66 percent of international buyers 
paid all cash, down slightly from 69 percent 
in 2013. Two-thirds of those who purchased 
homes below $500,000 had the greatest 
tendency to pay all cash, compared to those 
who purchased homes costing $500,000 to 
$1 million, 57 percent.

Being more affluent than the average 
California home buyer, overseas buyers 

purchased more expensive homes at a 
median price of $490,000, compared to 
2014’s singlefamily median home price of 
$447,000.

Those who purchased homes below 
$500,000 had the highest percentage 
of investment purchases at 40 percent, 
compared to those who purchased homes 
between $500,000 and $1 million, 17 percent 
for investment, or those who purchased 
homes over $1 million, 34 percent for 
investment reasons).

Other findings from C.A.R.’s 2014 
International Home Buyers Survey 
include:  

• Nearly half of overseas buyers purchased 
a home in the suburbs. The percentage who 
purchased in a city center or urban area 
declined from 38 percent in 2013 to 33 
percent in 2014, while purchases in small 
towns/rural areas increased from 9 percent 

to 10 percent over the same period. 
• Of international buyers who obtained 

financing in the U.S., 85 percent said the 
source of their down payment came from 
their personal savings; 11 percent cited 
proceeds from a sale of a previous property; 
7 percent received a gift; and 5 percent from 
the sale of personal assets, excluding real 
property.

One Third of 
Foreign Buyers 
Are from China

By Gaye Rainey, President, and David Walker
Southland Regional Association of Realtors®

More than one third — 36 percent — 
of foreign buyers who purchased a 
home in the California during 2014 
hailed from China.

That was 
up from 35 
percent in 2013, 
according to 
the California 
Association of 
Realtors’ 2014 
International 
Home Buyer 
Survey. Canada 
came in second 
at 11 percent, 
although that 
was down from 
14 percent in 
2013. 

Mexico, the United Kingdom, and India 
filled out the top five, with Mexican buyers 
accounting for 9.1 percent of purchases 
and the U.K. and India each grabbing 4.7 
percent, up from 3.5 percent and 3.8 percent, 
respectively in 2013. 

While sales to California residents were 
sluggish last year, international home buying 
activity continued its momentum.

The survey found that one of six, or 14 
percent, of participating Realtors closed a 
transaction with an international client. That 
percentage was unchanged from the previous 
year. 

Many of the buyers from China sweet-
ened their purchases with very cash-strong 
offers. 

Indeed, 66 percent of international buyers 
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Indeed, 66% of international 
buyers paid all cash, down 
slightly from 69% in 2013 
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‘Mulligan Man’ to Emcee

Register Now for 2015 Charity Classic
Hope of the Valley Rescue Mission’s Genesis House will be the benefi-
ciary of the Southland Regional Association of Realtors’ 2015 Charity 
Golf Classic, which will be held Monday, April 13, at Wood Ranch Golf 
Club in Simi Valley.
Player registration is now open. A few tournament spon-
sor slots are still available. The tournament typically sells out 
quickly, but each player in a fully paid foursome received by 
March 16 will get a special early bird gift with a retail value of 
over $35.  Registration forms can be found at www.srar.com.

This year’s tournament promises to be the best ever with 
a new format, more contests, more prizes and lots more fun. 
It will be emceed by none other than Eric Tracy, aka “the 
Mulligan Man.”  Many will know of Tracy as a L.A. area radio 
personality, but he also serves as an on-course host and master 
of ceremonies. He makes sure participants of all skill levels 
have a great time! 

The SRAR Charity Golf Classic is the largest fund raiser of 
the year for the Association’s Charitable Foundation—a 501c3 
non-profit organization. The event includes a terrific day of 
golf, a delicious dinner, and amazing raffle prizes, with the 
odds stacked in favor of attendees. Opportunities to sponsor 
the tournament remain, ranging from a title sponsor to raffle 

sponsors. 
All sponsor-
ships for 
the SRAR 
Charity 
Golf Tour-
nament are 
100 percent 
tax-deduct-

ible. If interested, contact Karen Marten at 818-947-2254 or 
write via email to KarenM@srar.com.

Established in 1990, the Charitable Foundation is a sepa-
rate organization from the SRAR that is run by its own Board 
of Directors. The Foundation is dedicated to improving the 
social and economic well-being of local communities.

Contact Information:

Fee Includes:    *Golf with Cart    *Tee Gifts    *On-Course Contests    *Awards and Prizes
*Lunch/Drinks/Snacks on Course    *Awards Buffet Dinner

#1: ___________________________Phone:__________________Email:___________________

#2: ___________________________Phone:__________________Email:___________________

#3: ___________________________Phone:__________________Email:___________________

#4: ___________________________Phone:__________________Email:___________________

Name: ____________________________________________________________________

Address: ____________________________________________ZIP___________________

E-Mail ___________________________________________________________________

Phone Number: ____________________________Cell ____________________________

Method of Payment:
____ Credit Card
____ Check (Please make checks payable to SRAR Foundation, Inc., a 501(c)3 non-profit
          corporation. Tax I.D. # 95-4323748)

Credit Card Type:  _____MasterCard _____VISA _____Discover_____ Amex

Name as it appears on card: ______________________________________________________

Card Number: ______________-______________-_______________-___________

CVV Code: (__________)  Expiration Date: ___________/____________

Authorizing Signature: ______________________________________________________

CharityGolf
Classic

Player Sign-Up Form

Wood Ranch Golf Club
301 Wood Ranch Parkway

Simi Valley, CA 93065

  8:30 a.m.  Registration
11:00 a.m.  Shotgun Start

GOLFERS - $175 per golfer. Full payment for all players must accompany this form.
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paid all cash, down slightly from 69 percent 
in 2013.  Two-thirds of those who purchased 
homes below $500,000 had the greatest 
tendency to pay all cash, compared to those 
who purchased homes costing $500,000 to 

$1 million, 57 percent.
Being more affluent than the average 

California home buyer, overseas buyers pur-
chased more 
expensive 
homes at a 
median price 
of $490,000, 
compared to 
2014’s single-
family median 
home price of 
$447,000. 

Those who 
purchased 
homes below 
$500,000 had 
the highest 
percentage of investment purchases at 40 
percent, compared to those who purchased 
homes between $500,000 and $1 million, 

17 percent for investment, or those who 
purchased homes over $1 million, 34 percent 
for investment reasons).

Other findings from C.A.R.’s 2014 Interna-
tional Home Buyers Survey include:

• Nearly half of over-
seas buyers purchased 
a home in the suburbs. 
The percentage who 
purchased in a city 
center or urban area de-
clined from 38 percent 
in 2013 to 33 percent in 

2014, while purchases in small towns/rural 
areas increased from 9 percent to 10 percent 
over the same period.

• Of inter-
national buyers 
who obtained 
financing in 
the U.S., 85 
percent said 
the source of 
their down 
payment came 
from their per-
sonal savings; 
11 percent 
cited proceeds 
from a sale of a 
previous prop-

erty; 7 percent received a gift; and 5 percent 
from the sale of personal assets, excluding 
real property.

• Two-thirds of international buyers 
bought single-family detached homes, and 
23 percent purchased a condominium or 
townhome.

• International buyers in 2014 intend to 
keep their property for a median of 7 years, 
compared to 5 
years in 2013.  

• The 
percentage 
of first-time 
international 
buyers in the 
U.S. declined 
from 59 per-
cent in 2013 to 
54 percent in 
2014.

• Three-
fourths, 75 
percent, of 
overseas buyers said they considered buying 
in the U.S., primarily to be closer to family 

and friends, for investment and tax reasons, 
or because of a child attending college in 
the U.S. 
• Those who purchased homes over $1 
million bought primarily for investment/
tax advantages, because they have a business 

in the U.S., or 
because they 
have children 
in school here. 
Those who 
purchased 
homes under 
$1 million 
bought pri-
marily to be 
closer to family 
and friends.
The Southland 
Regional Associa-
tion of Realtors® is 

a local trade association with more than 9,100 members 
serving the San Fernando and Santa Clarita valleys. 
SRAR is one of the largest local associations in the nation.

R.E. Drone Use Discouraged 
Without FAA Exemption
The Federal Aviation Administration recently issued 
preliminary rules regarding use of drones that may clear 
the way for their use in residential real estate.
The National Association of Realtors “plans to submit comments 
to the agency and will continue to work with its members to 
educate them about the future safe, responsible and legal uses of 
Unmanned Aerial Vehicles,” said Chris Polychron, NAR presi-
dent. “However, until the final rule is published, NAR discourages 
Realtors from using UAV photography or video for commercial 
purposes without an FAA exemption.” 

Polychron said the rules for the commercial use of UAVs are 
good news for property owners and Realtors who desire to em-
brace cutting-edge technology to enhance the process of buying 
and selling real estate with images gathered by unmanned aerial 

vehicles.
“Realtors support the proposed federal regulation,” he said, 

“which would allow for commercial use of UAV technology by the 
real estate industry for the purposes of marketing real estate.”

California Affordability Inches Up
The percentage of home buyers who could afford to 
purchase a median-priced, existing single-family home 
in California in fourth-quarter 2014 edged up to 31 per-
cent from the 30 percent recorded in the third quarter 
of 2014. 
However, it was down from a revised 32 percent in fourth-quarter 
2013, according to the California Association of Realtors. This 
is the seventh consecutive quarter that the index was below 40 
percent and is near the mid-2008 level of 29 percent.  California’s 
housing affordability index hit a peak of 56 percent in the first 
quarter of 2012.

One Third of 
Foreign Buyers 
Are from China

By Gaye Rainey, President, and David Walker
Southland Regional Association of Realtors®

More than one third — 36 percent — 
of foreign buyers who purchased a 
home in the California during 2014 
hailed from China.

That was 
up from 35 
percent in 2013, 
according to 
the California 
Association of 
Realtors’ 2014 
International 
Home Buyer 
Survey. Canada 
came in second 
at 11 percent, 
although that 
was down from 
14 percent in 
2013. 

Mexico, the United Kingdom, and India 
filled out the top five, with Mexican buyers 
accounting for 9.1 percent of purchases 
and the U.K. and India each grabbing 4.7 
percent, up from 3.5 percent and 3.8 percent, 
respectively in 2013. 

While sales to California residents were 
sluggish last year, international home buying 
activity continued its momentum.

The survey found that one of six, or 14 
percent, of participating Realtors closed a 
transaction with an international client. That 
percentage was unchanged from the previous 
year. 

Many of the buyers from China sweet-
ened their purchases with very cash-strong 
offers. 

Indeed, 66 percent of international buyers 

ADVERTISING SUPPLEMENT

Indeed, 66% of international 
buyers paid all cash, down 
slightly from 69% in 2013 

Realtor® Gaye Rainey 
2015 President, SRAR
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‘Mulligan Man’ to Emcee

Register Now for 2015 Charity Classic
Hope of the Valley Rescue Mission’s Genesis House will be the benefi-
ciary of the Southland Regional Association of Realtors’ 2015 Charity 
Golf Classic, which will be held Monday, April 13, at Wood Ranch Golf 
Club in Simi Valley.
Player registration is now open. A few tournament spon-
sor slots are still available. The tournament typically sells out 
quickly, but each player in a fully paid foursome received by 
March 16 will get a special early bird gift with a retail value of 
over $35.  Registration forms can be found at www.srar.com.

This year’s tournament promises to be the best ever with 
a new format, more contests, more prizes and lots more fun. 
It will be emceed by none other than Eric Tracy, aka “the 
Mulligan Man.”  Many will know of Tracy as a L.A. area radio 
personality, but he also serves as an on-course host and master 
of ceremonies. He makes sure participants of all skill levels 
have a great time! 

The SRAR Charity Golf Classic is the largest fund raiser of 
the year for the Association’s Charitable Foundation—a 501c3 
non-profit organization. The event includes a terrific day of 
golf, a delicious dinner, and amazing raffle prizes, with the 
odds stacked in favor of attendees. Opportunities to sponsor 
the tournament remain, ranging from a title sponsor to raffle 

sponsors. 
All sponsor-
ships for 
the SRAR 
Charity 
Golf Tour-
nament are 
100 percent 
tax-deduct-

ible. If interested, contact Karen Marten at 818-947-2254 or 
write via email to KarenM@srar.com.

Established in 1990, the Charitable Foundation is a sepa-
rate organization from the SRAR that is run by its own Board 
of Directors. The Foundation is dedicated to improving the 
social and economic well-being of local communities.

Contact Information:

Fee Includes:    *Golf with Cart    *Tee Gifts    *On-Course Contests    *Awards and Prizes
*Lunch/Drinks/Snacks on Course    *Awards Buffet Dinner

#1: ___________________________Phone:__________________Email:___________________

#2: ___________________________Phone:__________________Email:___________________

#3: ___________________________Phone:__________________Email:___________________

#4: ___________________________Phone:__________________Email:___________________

Name: ____________________________________________________________________

Address: ____________________________________________ZIP___________________

E-Mail ___________________________________________________________________

Phone Number: ____________________________Cell ____________________________

Method of Payment:
____ Credit Card
____ Check (Please make checks payable to SRAR Foundation, Inc., a 501(c)3 non-profit
          corporation. Tax I.D. # 95-4323748)

Credit Card Type:  _____MasterCard _____VISA _____Discover_____ Amex

Name as it appears on card: ______________________________________________________

Card Number: ______________-______________-_______________-___________

CVV Code: (__________)  Expiration Date: ___________/____________

Authorizing Signature: ______________________________________________________

CharityGolf
Classic

Player Sign-Up Form

Wood Ranch Golf Club
301 Wood Ranch Parkway

Simi Valley, CA 93065

  8:30 a.m.  Registration
11:00 a.m.  Shotgun Start

GOLFERS - $175 per golfer. Full payment for all players must accompany this form.

Master of Ceremonies

Monday,
 April 13, 2015

Authorizing Signature: ______________________________________________________

A premier event to benefit The Genesis House,
a residential program of Hope of the Valley

Rescue Mission that provides housing 
& resources for homeless moms & kids in the

San Fernando & Santa Clarita Valleys.
SRAR 7232 Balboa Blvd. - Van Nuys, CA 91406

paid all cash, down slightly from 69 percent 
in 2013.  Two-thirds of those who purchased 
homes below $500,000 had the greatest 
tendency to pay all cash, compared to those 
who purchased homes costing $500,000 to 

$1 million, 57 percent.
Being more affluent than the average 

California home buyer, overseas buyers pur-
chased more 
expensive 
homes at a 
median price 
of $490,000, 
compared to 
2014’s single-
family median 
home price of 
$447,000. 

Those who 
purchased 
homes below 
$500,000 had 
the highest 
percentage of investment purchases at 40 
percent, compared to those who purchased 
homes between $500,000 and $1 million, 

17 percent for investment, or those who 
purchased homes over $1 million, 34 percent 
for investment reasons).

Other findings from C.A.R.’s 2014 Interna-
tional Home Buyers Survey include:

• Nearly half of over-
seas buyers purchased 
a home in the suburbs. 
The percentage who 
purchased in a city 
center or urban area de-
clined from 38 percent 
in 2013 to 33 percent in 

2014, while purchases in small towns/rural 
areas increased from 9 percent to 10 percent 
over the same period.

• Of inter-
national buyers 
who obtained 
financing in 
the U.S., 85 
percent said 
the source of 
their down 
payment came 
from their per-
sonal savings; 
11 percent 
cited proceeds 
from a sale of a 
previous prop-

erty; 7 percent received a gift; and 5 percent 
from the sale of personal assets, excluding 
real property.

• Two-thirds of international buyers 
bought single-family detached homes, and 
23 percent purchased a condominium or 
townhome.

• International buyers in 2014 intend to 
keep their property for a median of 7 years, 
compared to 5 
years in 2013.  

• The 
percentage 
of first-time 
international 
buyers in the 
U.S. declined 
from 59 per-
cent in 2013 to 
54 percent in 
2014.

• Three-
fourths, 75 
percent, of 
overseas buyers said they considered buying 
in the U.S., primarily to be closer to family 

and friends, for investment and tax reasons, 
or because of a child attending college in 
the U.S. 
• Those who purchased homes over $1 
million bought primarily for investment/
tax advantages, because they have a business 

in the U.S., or 
because they 
have children 
in school here. 
Those who 
purchased 
homes under 
$1 million 
bought pri-
marily to be 
closer to family 
and friends.
The Southland 
Regional Associa-
tion of Realtors® is 

a local trade association with more than 9,100 members 
serving the San Fernando and Santa Clarita valleys. 
SRAR is one of the largest local associations in the nation.

R.E. Drone Use Discouraged 
Without FAA Exemption
The Federal Aviation Administration recently issued 
preliminary rules regarding use of drones that may clear 
the way for their use in residential real estate.
The National Association of Realtors “plans to submit comments 
to the agency and will continue to work with its members to 
educate them about the future safe, responsible and legal uses of 
Unmanned Aerial Vehicles,” said Chris Polychron, NAR presi-
dent. “However, until the final rule is published, NAR discourages 
Realtors from using UAV photography or video for commercial 
purposes without an FAA exemption.” 

Polychron said the rules for the commercial use of UAVs are 
good news for property owners and Realtors who desire to em-
brace cutting-edge technology to enhance the process of buying 
and selling real estate with images gathered by unmanned aerial 

vehicles.
“Realtors support the proposed federal regulation,” he said, 

“which would allow for commercial use of UAV technology by the 
real estate industry for the purposes of marketing real estate.”

California Affordability Inches Up
The percentage of home buyers who could afford to 
purchase a median-priced, existing single-family home 
in California in fourth-quarter 2014 edged up to 31 per-
cent from the 30 percent recorded in the third quarter 
of 2014. 
However, it was down from a revised 32 percent in fourth-quarter 
2013, according to the California Association of Realtors. This 
is the seventh consecutive quarter that the index was below 40 
percent and is near the mid-2008 level of 29 percent.  California’s 
housing affordability index hit a peak of 56 percent in the first 
quarter of 2012.

Indeed, 66% of 

international buyers paid 

all cash, down slightly 

from 69% in 2013

• Two-thirds of international buyers
bought single-family detached homes, 

and 23 percent purchased a condominium 
or townhome.

• International buyers in 2014 intend to 
keep their property for a median of 7 years, 
compared to 5 years in 2013.

• The percentage of first-time international 
buyers in the U.S. declined from 59 percent 
in 2013 to 54 percent in 2014.

• Threefourths, 75 percent, of overseas 
buyers said they considered buying in the 
U.S., primarily to be closer to family and 
friends, for investment and tax reasons, or 
because of a child attending college in the 
U.S.

• Those who purchased homes over $1 
million bought primarily for investment/ tax 
advantages, because they have a business in 
the U.S., or because they have children in 
school here.

Those who purchased homes under $1 
million bought primarily to be closer to 
family and friends.

One Third of 
Foreign Buyers 
Are from China

By Gaye Rainey, President, and David Walker
Southland Regional Association of Realtors®

More than one third — 36 percent — 
of foreign buyers who purchased a 
home in the California during 2014 
hailed from China.

That was 
up from 35 
percent in 2013, 
according to 
the California 
Association of 
Realtors’ 2014 
International 
Home Buyer 
Survey. Canada 
came in second 
at 11 percent, 
although that 
was down from 
14 percent in 
2013. 

Mexico, the United Kingdom, and India 
filled out the top five, with Mexican buyers 
accounting for 9.1 percent of purchases 
and the U.K. and India each grabbing 4.7 
percent, up from 3.5 percent and 3.8 percent, 
respectively in 2013. 

While sales to California residents were 
sluggish last year, international home buying 
activity continued its momentum.

The survey found that one of six, or 14 
percent, of participating Realtors closed a 
transaction with an international client. That 
percentage was unchanged from the previous 
year. 

Many of the buyers from China sweet-
ened their purchases with very cash-strong 
offers. 

Indeed, 66 percent of international buyers 
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Indeed, 66% of international 
buyers paid all cash, down 
slightly from 69% in 2013 
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‘Mulligan Man’ to Emcee

Register Now for 2015 Charity Classic
Hope of the Valley Rescue Mission’s Genesis House will be the benefi-
ciary of the Southland Regional Association of Realtors’ 2015 Charity 
Golf Classic, which will be held Monday, April 13, at Wood Ranch Golf 
Club in Simi Valley.
Player registration is now open. A few tournament spon-
sor slots are still available. The tournament typically sells out 
quickly, but each player in a fully paid foursome received by 
March 16 will get a special early bird gift with a retail value of 
over $35.  Registration forms can be found at www.srar.com.

This year’s tournament promises to be the best ever with 
a new format, more contests, more prizes and lots more fun. 
It will be emceed by none other than Eric Tracy, aka “the 
Mulligan Man.”  Many will know of Tracy as a L.A. area radio 
personality, but he also serves as an on-course host and master 
of ceremonies. He makes sure participants of all skill levels 
have a great time! 

The SRAR Charity Golf Classic is the largest fund raiser of 
the year for the Association’s Charitable Foundation—a 501c3 
non-profit organization. The event includes a terrific day of 
golf, a delicious dinner, and amazing raffle prizes, with the 
odds stacked in favor of attendees. Opportunities to sponsor 
the tournament remain, ranging from a title sponsor to raffle 

sponsors. 
All sponsor-
ships for 
the SRAR 
Charity 
Golf Tour-
nament are 
100 percent 
tax-deduct-

ible. If interested, contact Karen Marten at 818-947-2254 or 
write via email to KarenM@srar.com.

Established in 1990, the Charitable Foundation is a sepa-
rate organization from the SRAR that is run by its own Board 
of Directors. The Foundation is dedicated to improving the 
social and economic well-being of local communities.

Contact Information:

Fee Includes:    *Golf with Cart    *Tee Gifts    *On-Course Contests    *Awards and Prizes
*Lunch/Drinks/Snacks on Course    *Awards Buffet Dinner

#1: ___________________________Phone:__________________Email:___________________

#2: ___________________________Phone:__________________Email:___________________

#3: ___________________________Phone:__________________Email:___________________

#4: ___________________________Phone:__________________Email:___________________

Name: ____________________________________________________________________

Address: ____________________________________________ZIP___________________

E-Mail ___________________________________________________________________

Phone Number: ____________________________Cell ____________________________

Method of Payment:
____ Credit Card
____ Check (Please make checks payable to SRAR Foundation, Inc., a 501(c)3 non-profit
          corporation. Tax I.D. # 95-4323748)

Credit Card Type:  _____MasterCard _____VISA _____Discover_____ Amex

Name as it appears on card: ______________________________________________________

Card Number: ______________-______________-_______________-___________

CVV Code: (__________)  Expiration Date: ___________/____________

Authorizing Signature: ______________________________________________________

CharityGolf
Classic

Player Sign-Up Form

Wood Ranch Golf Club
301 Wood Ranch Parkway

Simi Valley, CA 93065

  8:30 a.m.  Registration
11:00 a.m.  Shotgun Start

GOLFERS - $175 per golfer. Full payment for all players must accompany this form.

Master of Ceremonies

Monday,
 April 13, 2015

Authorizing Signature: ______________________________________________________

A premier event to benefit The Genesis House,
a residential program of Hope of the Valley

Rescue Mission that provides housing 
& resources for homeless moms & kids in the

San Fernando & Santa Clarita Valleys.
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paid all cash, down slightly from 69 percent 
in 2013.  Two-thirds of those who purchased 
homes below $500,000 had the greatest 
tendency to pay all cash, compared to those 
who purchased homes costing $500,000 to 

$1 million, 57 percent.
Being more affluent than the average 

California home buyer, overseas buyers pur-
chased more 
expensive 
homes at a 
median price 
of $490,000, 
compared to 
2014’s single-
family median 
home price of 
$447,000. 

Those who 
purchased 
homes below 
$500,000 had 
the highest 
percentage of investment purchases at 40 
percent, compared to those who purchased 
homes between $500,000 and $1 million, 

17 percent for investment, or those who 
purchased homes over $1 million, 34 percent 
for investment reasons).

Other findings from C.A.R.’s 2014 Interna-
tional Home Buyers Survey include:

• Nearly half of over-
seas buyers purchased 
a home in the suburbs. 
The percentage who 
purchased in a city 
center or urban area de-
clined from 38 percent 
in 2013 to 33 percent in 

2014, while purchases in small towns/rural 
areas increased from 9 percent to 10 percent 
over the same period.

• Of inter-
national buyers 
who obtained 
financing in 
the U.S., 85 
percent said 
the source of 
their down 
payment came 
from their per-
sonal savings; 
11 percent 
cited proceeds 
from a sale of a 
previous prop-

erty; 7 percent received a gift; and 5 percent 
from the sale of personal assets, excluding 
real property.

• Two-thirds of international buyers 
bought single-family detached homes, and 
23 percent purchased a condominium or 
townhome.

• International buyers in 2014 intend to 
keep their property for a median of 7 years, 
compared to 5 
years in 2013.  

• The 
percentage 
of first-time 
international 
buyers in the 
U.S. declined 
from 59 per-
cent in 2013 to 
54 percent in 
2014.

• Three-
fourths, 75 
percent, of 
overseas buyers said they considered buying 
in the U.S., primarily to be closer to family 

and friends, for investment and tax reasons, 
or because of a child attending college in 
the U.S. 
• Those who purchased homes over $1 
million bought primarily for investment/
tax advantages, because they have a business 

in the U.S., or 
because they 
have children 
in school here. 
Those who 
purchased 
homes under 
$1 million 
bought pri-
marily to be 
closer to family 
and friends.
The Southland 
Regional Associa-
tion of Realtors® is 

a local trade association with more than 9,100 members 
serving the San Fernando and Santa Clarita valleys. 
SRAR is one of the largest local associations in the nation.

R.E. Drone Use Discouraged 
Without FAA Exemption
The Federal Aviation Administration recently issued 
preliminary rules regarding use of drones that may clear 
the way for their use in residential real estate.
The National Association of Realtors “plans to submit comments 
to the agency and will continue to work with its members to 
educate them about the future safe, responsible and legal uses of 
Unmanned Aerial Vehicles,” said Chris Polychron, NAR presi-
dent. “However, until the final rule is published, NAR discourages 
Realtors from using UAV photography or video for commercial 
purposes without an FAA exemption.” 

Polychron said the rules for the commercial use of UAVs are 
good news for property owners and Realtors who desire to em-
brace cutting-edge technology to enhance the process of buying 
and selling real estate with images gathered by unmanned aerial 

vehicles.
“Realtors support the proposed federal regulation,” he said, 

“which would allow for commercial use of UAV technology by the 
real estate industry for the purposes of marketing real estate.”

California Affordability Inches Up
The percentage of home buyers who could afford to 
purchase a median-priced, existing single-family home 
in California in fourth-quarter 2014 edged up to 31 per-
cent from the 30 percent recorded in the third quarter 
of 2014. 
However, it was down from a revised 32 percent in fourth-quarter 
2013, according to the California Association of Realtors. This 
is the seventh consecutive quarter that the index was below 40 
percent and is near the mid-2008 level of 29 percent.  California’s 
housing affordability index hit a peak of 56 percent in the first 
quarter of 2012.
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CRISNet MLS
IS HARD AT WORK FOR YOU, THE MEMBER

Simply use this link to submit your 

QUESTIONS OR suggestions 

http://www.srar.com/include/
suggestion_box/?s=mls.

Each month the 2015 Technology 
Committee 

will feature a “Tech Tip” section highlighting 
a useful service/product or technology to help 

enhance your business.  

This month is a screencast provided by 2015 
Technology Committee Chairman Nancy Troxell 
on Google Drive.  So follow the link below and 

turn your speakers up!
https://www.youtube.com/watch?v=exT-aJMdCGw&feature=youtu.be

SIGN UP NOW FOR 2015 SRAR 
CHARITY GOLF CLASSIC

Attention golfers!  Registration is now 
open for the 2015 SRAR Charity Golf 
Classic.  This year’s tournament will be 
held Monday, April 13, 2015 at Wood 
Ranch Golf Club, 301 Wood Ranch 
Parkway, Simi Valley.  Registration will 
open at 8:30 am with a shotgun start at 
11:00 am.

 Wood Ranch is a private championship 
golf facility, generally recognized as one 
of the top rated courses in Southern 
California. It has been the site of both 
PGA Champions Tour and LPGA Tour 
events.

This year’s tournament will be 
the best ever with a new format, more 
contests, more prizes and lots more fun.  
The tournament will be emceed by none 
other than Eric Tracy, aka “the Mulligan 
Man”.  Many will know of Eric as a L.A. 
area radio personality but he also serves 
as an on-course host and master of 
ceremonies.  He makes sure participants 
of all skill levels have a great time!

Thanks to the generous support of 
our sponsors, the cost per player is only 
$175.  Registration includes:

• Green fee with cart
• BBQ lunch

• Full dinner
• On-course snacks and beverages
• Hole-in-one and accurate drive    
  contests
• Tee gifts
• Awards and prizes

The golf classic is the SRAR 
Charitable Foundation’s largest 
fundraiser of the year.  The proceeds 
from the classic will benefit Genesis 
House, a project of the Hope of the 
Valley Rescue Mission.  Genesis House 
is a facility that provides housing and 
counseling for homeless mothers with 
children from the San Fernando and 
Santa Clarita valleys.  Your registration 
fee or sponsorship dollars not only 
provide a great day of golf but help the 
less fortunate and are tax deductible.

The tournament usually sells out 
within a few weeks but, as an added 
incentive to register early, each player 
in a fully paid foursome received by 
March 16 will get a special early bird 
gift with a retail value of over $35.  
Registration forms can be found by 
visiting the SRAR website www.srar.
com or in REALTOR Report.  Please 
note: No reservations will be held 
without payment.  For more information, 
contact Jason Arancibia at (818) 947-
2298 or e-mail jasona@srar.com.

Sponsorship opportunities are still 
available.  Check out the packages 
included in the flyer. And, remember, 
registration and sponsorships are tax 
deductible.  Payments should be made 
to the SRAR Charitable Foundation, a 
501C3 corporation.

Don’t be left 
out.  Sign up 

today!
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Contact Information:

Fee Includes:    *Golf with Cart    *Tee Gifts    *On-Course Contests    *Awards and Prizes
*Lunch/Drinks/Snacks on Course    *Awards Buffet Dinner

#1: ___________________________Phone:__________________Email:___________________

#2: ___________________________Phone:__________________Email:___________________

#3: ___________________________Phone:__________________Email:___________________

#4: ___________________________Phone:__________________Email:___________________

Name: ____________________________________________________________________

Address: ____________________________________________ZIP___________________

E-Mail ___________________________________________________________________

Phone Number: ____________________________Cell ____________________________

Method of Payment:
____ Credit Card
____ Check (Please make checks payable to SRAR Foundation, Inc., a 501(c)3 non-profit
          corporation. Tax I.D. # 95-4323748)

Credit Card Type:  _____MasterCard _____VISA _____Discover_____ Amex

Name as it appears on card: ______________________________________________________

Card Number: ______________-______________-_______________-___________

CVV Code: (__________)  Expiration Date: ___________/____________

Authorizing Signature: ______________________________________________________

CharityGolf
Classic

A premier event to benefit The Genesis House,
a residential program of Hope of the Valley

Rescue Mission that provides housing 
& resources for homeless moms & kids in the

San Fernando & Santa Clarita Valleys.

Player Sign-Up Form

Wood Ranch Golf Club
301 Wood Ranch Parkway

Simi Valley, CA 93065

  8:30 a.m.  Registration
11:00 a.m.  Shotgun Start

SRAR 7232 Balboa Blvd. - Van Nuys, CA 91406
FAX: (818)786-4541 | Email: JasonA@srar.com. 

Return this registration form to Jason Arancibia

GOLFERS - $175 per golfer. Full payment for all players must accompany this form.

Master of Ceremonies

Monday,
 April 13, 2015
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first posting second posting

Adizadeh, Koorosh Christopher / Nationwide Real Estate Executives / Los Angeles
Alietti, Gisella / Coloso Properties / Van Nuys
Alvarez, Fiona Linley / Estate Realty Group / Woodland Hills
Anguiano, Martha Isela / Park Regency Realty / Granada Hills
Arey, Tonia Phyllis Henrieta / Keller Williams Realty / Westlake Village
Atwood, Timothy Bryon / Keller Williams Realty / Northridge
Avendano, Jesse Adrian / San Fernando Realty, Inc. / San Fernando
Azarisoureh, Negin / Rodeo Realty / Studio City
Barrios, Wendy Fernanda / Keller Williams VIP Properties / Valencia
Benyamin, Shahin / Re/Max Grand / Tarzana
Booth, Julie / Rodeo Realty / Northridge
Boren, Jo Ann / Century 21 Valley Properties, Inc. / West Hills
Bourque-Belson, Denise Diane / Re/Max Estates / Sherman Oaks
Brinkman, Kent David / Coldwell Banker Calabasas / Calabasas
Brown, Ebony / Dwell California Real Estate & Investment, Inc. / Tarzana
Butala, Neal Sundeep / Dato Prop. Mgmnt. Inc. / Chatsworth
Butler, Gregg Wilkinson / Pacific Shores R. E. / Mission Viejo
Byers, Jesse / Berkshire Hathaway HomeServices California Properties / Northridge
Byington, Cameron / Kenneth B. Dorfman Real Estate / North Hollywood
Callis, Nikkolene L. / Mitche Stever, Broker / Redondo Beach
Case, Darlene L. / Group One Investments Inc. / Valencia
Chaiumporn, Lisa Renee / On The House Homes / Chatsworth
Cordova, Steve / Century 21 All Moves / Granada Hills
Covington Jr., Brock Elliott / Keller Williams Realty / Westlake Village
Craig, Shainnon / Berkshire Hathaway HomeServices California Properties / Northridge
Cross, Julie Ann / JohnHart Corp. / Glendale
Daniels, Anita Louise / Cobalt Realty Group / Valencia
Dominco Jr., Fernando Dacasin / Dilbeck Real Estate / Valencia
Doumanian, Vrej / Keller Williams VIP Properties / Valencia
Durst, Laura / Realty Executives / Newhall
Elliott, Joel Charles / Old Oak Investments / Thousand Oaks
Fecske, Thomas / Dilbeck Real Estate / Valencia
Fedio, Joseph P. / Berkshire Hathaway HomeServices California Properties / Sherman Oaks
Garcia, Julio Esteban / RE/MAX of Santa Clarita / Santa Clarita
Ghazanfary, Claudia V. Garcia / Barcode Properties / Beverly Hills
Glogow, Steve / Realty Executives / Valencia

Gomez, Alfonso Grihalua / Company California / Granada Hills
Gomez, Kelly Therese / Troop Real Estate, Inc. / Valencia
Green, Ute Keller / Elite Mortgage Funding, Inc / Malibu
Grogg, James Andrew / Pantera Real Estate, Inc. / Northridge
Grogg, Jennifer Louise / Pantera Real Estate, Inc. / Northridge
Gurwell, Catherine / JohnHart Real Estate / Burbank
Haan, Karen Boksoo/ Haan & Haan Investment and Properties Inc / Los Angeles
Hatmaker, Daniel R. / Genesis Realty / Irvine
Heineman-Guta, Heidi Anne / Exit Platinum Realty / Woodland Hills
Helmandi, Ahmad / Century 21 Valley Properties, Inc. / West Hills
Hernandez, Gricel J. / Keller Williams VIP Properties / Valencia
Hernandez, Laura Marie / RV Realty Enterprise / Panorama City
Hiatt, Karen L. / Keller Williams Realty Calabasas / Calabasas
Hill, Candy Lee / Coldwell Banker Quality Properties / Northridge
Hittelman, Katherine / Coldwell Banker Residential Brokerage / Studio City
Huggins, Pamela / JMJ Realty Group / Tarzana
Hughel, Rachael Ann / Centennial Realty Group / Canyon Country
Hunsaker, Donald Lee / Keller Williams North Valley / Porter Ranch
Jackson Jr., Timothy James / East Lion Realty & Mortgage / Canoga Park
Johnson, Crystal / Realty Executives / Canyon Country
Johnson, Kenneth Christopher / Ewing Sotheby’s I.R. / Agoura Hills
Jurgenson, Christopher A. / White House Properties / Woodland Hills
Kalule, Elsie Rukia / The Real Estate Plaza / Granada Hills
Keesee, Carol F. / Keller Williams VIP Properties / Valencia
Kessler, Iliana / Re/Max Grand / Tarzana
Khan, Samir Mohammed / Westhaven Lending & Realty / Los Angeles
Kim, Stan Bongkwon / Sang Kim Realty / Granada Hills
Kupersmid, Pablo L. / Index Real Estate Investments, Inc. / Van Nuys
Laplante, Tammy Rose / Pinnacle Estate Properties / Northridge
La Rue, Joseph Barry / Keller Williams North Valley / Porter Ranch
Lawson, David Edward / Pinnacle Estate Properties / Northridge
Lechadores, Chester / Century 21 All Moves / Granada Hills
Lee, Joseph Jay / Rodeo Realty / Studio City
Lee, Taynora Georgette / Pinnacle Estate Properties / Northridge
Leibsker, Ronald N. / Realty Executives / Canyon Country
Lezameta, Juan C. / Keller Williams North Valley / Porter Ranch

Lucas, Frank Alemany / Keller Williams VIP Properties / Valencia
Maccalupo, Mark Aaron / Keller Williams Realty-Studio City / Studio City
Magnone, Anthony Joseph / Keller Williams Realty / Westlake Village
Mallasch, Brian / Coldwell Banker Calabasas / Calabasas
Marquez, Pedro / San Fernando Realty, Inc. / San Fernando
Martinez, Gabriela / Rodeo Realty / Encino
McGrath, Maurice James / RE/MAX of Santa Clarita / Santa Clarita
Medina, Deanna Lesette / Realty Executives / San Fernando
Melikian, Mais / Hall & Chambers Real Estate / Glendale
Menjivar, Gregory Andrew / Realty Executives / Canyon Country
Mercado, Lourdes Carlos / Realty Executives / Newhall
Melo Jr., Ponciano Cortes / Prime Finance, Inc. / Culver City
Metz, Katie Suzanne / Rodeo Realty / Sherman Oaks
Miranda, Rosa Maria / Park Regency Realty / Granada Hills
Morales, Silvia / Valley View Realty, Inc. / Mission Hills
Myers, Kelly / Coldwell Banker / Sherman Oaks
Nersessian, Lucine Fatima / Rodeo Realty / Woodland Hills
Nouri, Sheri / Elite Residential Realty / Calabasas
Pacheco, Nuris Adelayda / Keller Williams Realty / Northridge
Pacheco, Xochitl A. / Pinnacle Estate Properties, Inc. / Mission Hills
Panameno, Angela M. / Summit View Estates / Northridge
Pastorino, Lori Lynn / Centennial Realty Group / Canyon Country
Paz, Henry Armando / Realty Executives United / Granada Hills
Peltier, Sunny Lou / Keller Williams Realty-Studio City / Studio City
Percivalle, Anita Marie / HomeSmart NCG, Inc. / Valencia
Perez, Dian / Danny Siag / Sherman Oaks
Peterson-Beckles, Linda Lee / Realty Executives / Newhall
Petrossian, Alec / First Realty Group / Glendale
Phillips, Gwendolyn Deanne / Meridian Capital Real Estate / Upland
Pickering, Mariana Guadalupe / Nick Pacheco Realty / Mission Hills
Ramirez, Christopher Yuri / Keller Williams VIP Properties / Valencia
Ramirez, Hector Leopoldo / Premier Choice Mortgage, Inc. / North Hills
Rastegar, Todd / Rodeo Realty / Westlake Village
Reece, Paul H. / Keller Williams VIP Properties / Valencia
Reynoso-Duran, Susana Priscilla / Sunrise Dream Realty, Inc. / Valencia
Rivas, Angela / San Fernando Realty, Inc. / San Fernando

Al-Haidari, Ariej Noori
Ariej Al-Haidari
8913 National Blvd.
Los Angeles, CA. 90034

Bernstein, Morton Edward
Encore Properties
990 Indiana Ave.
Venice, CA. 90291

Chata, Mariness Favero
Mariness Chata Broker
26377 Rainbow Glen Dr.
Newhall, CA. 91321

Dudheker, Ashish
Keller Williams Newport Estates
800 Newport Center Drive, #150
Newport Beach, CA. 92660

Gholami, Hamid
Hamid Gholami Broker
3702 Avenida Callada
Calabasas, CA. 91302

Jarquin, Rosio
Rosio Jarquin
18570 Sherman Way Suite A
Reseda, CA. 91335

Jovel, Delmy Carolina
JT Realty & Associates, Inc.
15165 Ventura Blvd.
Sherman Oaks, CA. 91403

Kraemer, Samuel
John Aaroe Group
150 S. Rodeo Dr. #100
Beverly Hills, CA. 90212

Lomeli, Haro Jose
Jose Lomeli Haro
13862 Paddock St.
Sylmar, CA. 91342

Maldonado, Carlos
Save By Owner Real Estate
4212 E. Los Angeles Avenue #3692
Simi Valley, CA. 93063

Meinhardt, Jeff Allan
JamLam Investments
6210 Watertree Ct.
Agoura Hills, CA. 91301

Morel, Danny
Intero Real Estate Services
10803 Foothill Blvd. #112
Rancho Cucamonga, CA. 91730

Moshiri, Nina 
NM Realty
5420 Collingwood Cir.
Calabasas, CA. 91302

Pieroni, Kyle L.
Old Oak Investments Inc.
1690 Thousand Oaks Blvd.
Thousand Oaks, CA. 91361

Pornthepsiripeng, Praparpun
Taurus Financial
7035 Atoll Ave.
North Hollywood, CA. 91605

Rebeck, Colin
Royal Financial Services, Inc.
18732 Lull St.
Reseda, CA. 91335

Reuveni, Eric
Los Angeles Real Estate Group, Inc.
10591 Bloomfield St.
Los Alamitos, CA. 90720

Rubin, Cynthia Lee
Century 21 Masters
1169 Fairway #100
Walnut, CA. 91789

Singh, Monika
All Choice Realty
8624 Reseda Blvd.
Northridge, CA. 91324

Spantman-Fall, Roya
Royas Realty
6200 De Soto Ave. #36407
Woodland Hills, CA. 91367

Yates, Krista Leanne
Krista-Leanne Yates Broker
6319 Melvin Ave.
Tarzana, CA. 91335

Rodriguez, Mirleydis Del Carmen / Pinnacle Estate Properties, Inc. / Mission Hills
Rotstein, David Ray / Crestico Realty / Woodland Hills
Rozovsky, Alexander / Keller Williams Realty-Studio City / Studio City
Saghian, Orna / Pinnacle Estate Properties, Inc. / Encino
Sanders, Wendi Kathleen / Coldwell Banker Greater Valleys / Granada Hills
Satterlee, Mark Alan / General Realty Group, Inc. / Sherman Oaks
Say, Andrew Lo / Realty One Group Solutions / Santa Clarita
Schiffman, Simee Ho / Berkshire Hathaway HomeServices California Properties / Northridge
Schwark-Bernstein, Gail / LRS Realty & Management Inc. / Chatsworth
Sedam, Melanie Lee / Oak Tree Realty / Valencia
Sedra, Dalia / Dilbeck Real Estate / Valencia
Shahar, Karen / Rodeo Realty / Sherman Oaks
Shahi, Jamshid Ghazan / Pacific Inter Capital Investment Solutions, Inc. / Tarzana
Shvarts, Tatiana / Mountain Properties / Pine Mt. Club
Spicher, Denise Ann / Cobalt Realty Group / Valencia
Stocker, Debra Jo / Valley View Properties / Mission Hills
Telford, Melda / Realty Executives / Newhall
Tennesen, Kenneth Lee / Troop Real Estate, Inc. / Valencia
Teramoto, Daniel Kazuto / Rodeo Realty / Northridge
Tualla, Grace Shelley Francisco / Berkshire Hathaway HomeServices California Properties / Sherman Oaks
Tupta-Cadiz, Michaela T. / Nelson Shelton & Assoc. / Beverly Hills
Ulloa, Olivia / Global Premier Properties, Inc. / Mission Hills
Varnoos, Shari Arthur / Re/Max Grand / Tarzana
Ventura, Mauricio / Bona Real Estate Pasadena / Pasadena
Wali, Kelly / Keller Williams Realty-Studio City / Studio City
Weiner, Jason Michael / Rodeo Realty / Sherman Oaks
Weissbach, Leonard Rudi / Gold Star Realty / Encino
Williams, Deon / Keller Williams Realty / Simi Valley
Willis, De Andre B. / Keller Williams Realty Calabasas / Calabasas
Zaldana, Robert / Metro Pacific Real Estate / Valencia

Berger, Aaron
Equitable Realty & Services
4338 ½ Laurel Canyon Blvd.
Studio City, CA. 91604

Betancourt, Yvette
Betancourt Real Estate Group
15506 Moorpark St. #104
Encino, CA. 91436

Davis, Jeffrey
Jeffrey Lee Davis
6454 Van Nuys Blvd. #150
Van Nuys, CA. 91401

Dickman, Shayne Shurack
Shayne Shurack Dickman
20701 De Forest St.
Woodland Hills, CA. 91364

Frid, Maxim
Maxim Frid 
8159 Santa Monica #200
West Hollywood, CA. 90046

Gallagher, Amy
Century 21 Hometown Realty
102 Bridge Street
Arroyo Grande, CA. 93420

Garabedian, Hirma
Hirma Garabedian
17338 Bullock St.
Encino, CA. 91316

Haan, Kenneth Taeho
Haan & Haan Investments and Properties Inc
3699 Wilshire Blvd. #860
Los Angeles, CA. 90010

Lewis, Kaye M.
Kaye Lewis
6750 Whitsett Ave. #113
North Hollywood, CA. 91606

Mohad, Hamida
Mohad Hamida
7423 Pomelo Dr.
West Hills, CA. 91304

Montalvan, Angel Renato
A. Montalvan
17605 Wren Dr.
Canyon Country, CA. 91387

O’shea, Laurent George 
Elite Mortgage Funding, Inc.
23733 Malibu Rd. #500
Malibu, CA. 90265

Parikh, Sagar Paresh
Dream House Investments, Inc.
6404 Wilshire Blvd. Ste. 650
Los Angeles, CA. 90048

Rai, Samir
Keystone Realty Group
2729 Saturn St. #A
Brea, CA. 92821

Rydman, Roger Lee
2020 Realty Inc.
1711 Harbor Bluff Cir #B
Huntington Beach, CA. 92649

Stever, Mitchell
Mitchell Stever, Broker
1816 Stanford Ave.
Redondo Beach, CA. 90278

Terpanjian, Edward
Terpanjian Realty Group
11467 Tampa Ave. Unit 155
Porter Ranch, CA. 91326
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR FEBRUARY 2015

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR FEBRUARY 2015

ACTIVE INVENTORY
New Listings .......................................................
Total Active Listings.............................................
Average Days on Market ......................................
Average List Price in Thousands ..........................
Median List Price in Thousands ...........................
BOMS .................................................................
Average BOM Price in Thousands ........................
BOM to Sale Ratio ...............................................
Expirations ..........................................................

PENDING SALES
New Escrows Opened...........................................
Total YTD Escrows Opened ...................................
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price ..................

CLOSED SALES:
New Escrows Closed............................................
Total YTD Escrows Closed ....................................
Volume of New Sales Dollars in Millions................
Volume of total YTD Sales in Millions ....................
Average Sale price in Thousands ..........................
Median Sale Price in Thousands ...........................
Coop Sales...........................................................
Percent of Coop Sales ..........................................
Average Days on Market .......................................
Sales at List Price.................................................
Percent of Sales at List Price.................................
Sales to Listing Inventory Ratio .............................
Final Sale to New Listing Ratio ..............................

CLOSED SALES TYPE
Foreclosure/REO..................................................
Seller Concessions ..............................................
Short Sale ...........................................................
Standard .............................................................
Other...................................................................

ACTIVE INVENTORY
New Listings .......................................................
Total Active Listings.............................................
Average Days on Market ......................................
Average List Price in Thousands ..........................
Median List Price in Thousands ...........................
BOMS .................................................................
Average BOM Price in Thousands ........................
BOM to Sale Ratio ...............................................
Expirations ..........................................................

PENDING SALES
New Escrows Opened..........................................
Total YTD Escrows Opened ..................................
New Open Escrows Average Days on Market .......
New Open Escrows Average List Price .................

CLOSED SALES:
New Escrows Closed...........................................
Total YTD Escrows Closed ...................................
Volume of New Sales Dollars in Millions...............
Volume of total YTD Sales in Millions ...................
Average Sale price in Thousands .........................
Median Sale Price in Thousands ..........................
Coop Sales..........................................................
Percent of Coop Sales .........................................
Average Days on Market ......................................
Sales at List Price................................................
Percent of Sales at List Price................................
Sales to Listing Inventory Ratio ............................
Final Sale to New Listing Ratio .............................

CLOSED SALES TYPE
Foreclosure/REO..................................................
Seller Concessions ..............................................
Short Sale ...........................................................
Standard .............................................................
Other...................................................................

EN ES CS WN WS SFV TOTAL EXT TOTAL

EN ES CS WN WS SFV TOTAL EXT TOTAL
.............. 30..................61 .................46 ..................24 ................32 ................193 .................96 ...................289
.............. 68..................91 .................74 ..................46 ................60 ................339 ...............179 ...................518
.............. 87..................81 .................82 ................113 ................83 ..................87 ...............138 ...................105
......... 261.1............. 417.3 ............351.4 .............437.3 ...........408.8 .............372.8 ............491.7 ................413.9
......... 239.9............. 415.0 ............299.0 .............390.0 ...........338.0 .............325.0 ............385.0 ................339.9
................ 7..................10 .................11 ....................6 ..................9 ..................43 .................10 .....................53
......... 195.9............. 427.4 ............316.4 .............322.6 ...........374.3 .............335.6 ............447.9 ................356.8
........... 35.0............... 23.3 ..............55.0 ...............22.2 .............22.2 ...............28.5 ..............24.4 ..................27.6
................ 2....................8 ...................6 ....................2 ..................7 ..................25 ...................8 .....................33

.............. 28..................50 .................49 ..................28 ................38 ................193 .................70 ...................263

.............. 55................ 110 .................72 ..................59 ................76 ................372 ...............128 ...................500

.............. 45..................37 .................65 ..................39 ................64 ..................51 .................47 .....................50

......... 247.9............. 439.8 ............319.8 .............383.1 ...........340.7 .............353.8 ............438.5 ................376.3

.............. 20..................43 .................20 ..................27 ................41 ................151 .................41 ...................192

.............. 36..................84 .................46 ..................59 ................58 ................283 .................89 ...................372

......... 5.124........... 19.302 ............6.579 .............8.588 .........16.532 ...........56.124 ..........16.622 ..............72.747

......... 9.146........... 36.845 ..........14.994 ...........19.307 .........22.187 .........102.479 ..........36.911 ............139.390

......... 256.2............. 448.9 ............328.9 .............318.1 ...........403.2 .............371.7 ............405.4 ................378.9

......... 230.0............. 429.0 ............285.0 .............330.0 ...........360.0 .............345.0 ............326.0 ................340.0

.............. 18..................34 .................16 ..................21 ................37 ................126 .................34 ...................160

........... 90.0............... 79.1 ..............80.0 ...............77.8 .............90.2 ...............83.4 ..............82.9 ..................83.3

............ 104................ 126 .................95 ................132 ................87 ................109 ...............112 ...................110

................ 9..................17 ...................8 ..................11 ................11 ..................56 .................18 .....................74

........... 45.0............... 39.5 ..............40.0 ...............40.7 .............26.8 ...............37.1 ..............43.9 ..................38.5

........... 29.4............... 47.3 ..............27.0 ...............58.7 .............68.3 ...............44.5 ..............22.9 ..................37.1

........... 66.7............... 70.5 ..............43.5 .............112.5 ...........128.1 ...............78.2 ..............42.7 ..................66.4

................ 2....................2 ...................1 ....................2 ..................1 ....................8 ...................0 .......................8

................ 0....................0 ...................0 ....................0 ..................0 ....................0 ...................0 .......................0

................ 2....................4 ...................1 ....................2 ..................2 ..................11 ...................0 .....................11

.............. 16..................36 .................18 ..................23 ................38 ................131 ...................0 ...................131

................ 0....................1 ...................0 ....................0 ..................0 ....................1 ...................0 .......................1

............ 105................ 126 ...............105 ................134 ..............194 ................664 ...............444 ................1,108

............ 162................ 200 ...............178 ................186 ..............328 .............1,054 ............1,089 ................2,143

.............. 76..................70 .................66 ..................70 ................73 ..................71 .................95 .....................83

......... 407.9.......... 1,103.9 .........1,414.8 .............785.3 ........1,539.5 ..........1,128.8 ............568.3 ................844.0

......... 387.5............. 780.0 .........1,049.0 .............599.0 ...........799.0 .............695.0 ............299.0 ................499.9

.............. 17..................18 .................19 ..................30 ................35 ................119 .................92 ...................211

......... 386.7............. 662.9 ............963.9 .............510.7 ...........701.0 .............644.3 ............369.0 ................524.3

........... 29.3............... 25.4 ..............38.0 ...............36.1 .............42.2 ...............34.5 ..............36.9 ..................35.5

.............. 10..................15 .................13 ..................20 ................32 ..................90 .................87 ...................177

............ 114................ 103 .................79 ................139 ..............143 ................578 ...............379 ...................957

............ 188................ 179 ...............140 ................241 ..............241 ................989 ...............683 ................1,672

.............. 49..................46 .................42 ..................58 ................51 ..................50 .................62 .....................55

......... 387.4............. 943.8 ............752.2 .............624.0 ...........884.6 .............716.3 ............434.4 ................604.7

.............. 58..................71 .................50 ..................83 ................83 ................345 ...............249 ...................594

............ 110................ 128 ...............102 ................144 ..............165 ................649 ...............501 ................1,150

....... 21.882........... 61.767 ..........37.710 ...........47.639 .........56.637 .........225.634 ..........99.452 ............325.086

....... 41.831......... 108.914 ..........85.170 ...........81.557 .......114.679 .........432.150 ........210.572 ............642.722

......... 377.3............. 870.0 ............754.2 .............574.0 ...........682.4 .............654.0 ............399.4 ................547.3

......... 360.0............. 735.0 ............505.0 .............520.0 ...........627.0 .............525.0 ............290.0 ................450.0

.............. 37..................49 .................40 ..................64 ................60 ................250 ...............198 ...................448

........... 63.8............... 69.0 ..............80.0 ...............77.1 .............72.3 ...............72.5 ..............79.5 ..................75.4

............ 128................ 102 ...............105 ................106 ..............111 ................110 ...............121 ...................115

.............. 34..................31 .................18 ..................30 ................27 ................140 ...............100 ...................240

........... 58.6............... 43.7 ..............36.0 ...............36.1 .............32.5 ...............40.6 ..............40.2 ..................40.4

........... 35.8............... 35.5 ..............28.1 ...............44.6 .............25.3 ...............32.7 ..............22.9 ..................27.7

........... 55.2............... 56.3 ..............47.6 ...............61.9 .............42.8 ...............52.0 ..............56.1 ..................53.6

................ 2....................1 ...................0 ....................1 ..................1 ....................5 ...................0 .......................5

................ 0....................0 ...................0 ....................0 ..................0 ....................0 ...................0 .......................0

................ 5....................4 ...................2 ....................4 ..................5 ..................20 ...................0 .....................20

.............. 51..................66 .................47 ..................78 ................77 ................319 ...................0 ...................319

................ 0....................0 ...................1 ....................0 ..................0 ....................1 ...................0 .......................1
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SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR FEBRUARY 2015

SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR FEBRUARY 2015

ACTIVE INVENTORY
New Listings .............................................................
Total Active Listings...................................................
Average Days on Market ............................................
Average List Price in Thousands ................................
Median List Price in Thousands .................................
BOMS.......................................................................
Average BOM Price in Thousands ..............................
BOM to Sale Ratio .....................................................
Expirations .............................................................

PENDING SALES
New Escrows Opened .............................................
Total YTD Escrows Opened .....................................
New Open Escrows Average Days on Market ...........
New Open Escrows Average List Price ....................

CLOSED SALES:
New Escrows Closed ..............................................
Total YTD Escrows Closed ......................................
Volume of New Sales Dollars in Millions.................
Volume of total YTD Sales in Millions .....................
Average Sale price in Thousands ............................
Median Sale Price in Thousands.............................
Coop Sales ............................................................
Percent of Coop Sales ............................................
Average Days on Market .........................................
Sales at List Price...................................................
Percent of Sales at List Price...................................
Sales to Listing Inventory Ratio...............................
Final Sale to New Listing Ratio ...............................

CLOSED SALES TYPE
Foreclosure / REO .....................................................
Seller Concessions ...................................................
Short Sale .................................................................
Standard ...................................................................
Other.........................................................................

ACTIVE INVENTORY
New Listings ...........................................................
Total Active Listings.................................................
Average Days on Market ..........................................
Average List Price in Thousands ..............................
Median List Price in Thousands ...............................
BOMS.....................................................................
Average BOM Price in Thousands ............................
BOM to Sale Ratio ...................................................
Expirations ..............................................................

PENDING SALES
New Escrows Opened ..............................................
Total YTD Escrows Opened ......................................
New Open Escrows Average Days on Market ............
New Open Escrows Average List Price .....................

CLOSED SALES:
New Escrows Closed ...............................................
Total YTD Escrows Closed .......................................
Volume of New Sales Dollars in Millions..................
Volume of Total YTD Sales in Millions......................
Average Sale price in Thousands .............................
Median Sale Price in Thousands..............................
Coop Sales .............................................................
Percent of Coop Sales .............................................
Average Days on Market ..........................................
Sales at List Price....................................................
Percent of Sales at List Price....................................
Sales to Listing Inventory Ratio................................
Final Sale to New Listing Ratio ................................

CLOSED SALES TYPE
Foreclosure / REO .....................................................
Seller Concessions ...................................................
Short Sale .................................................................
Standard ...................................................................
Other.........................................................................

AC ADUL CC CA NE SAU SR VAL SCVTOT EXT TOTAL

AC ADUL CC CA NE SAU SR VAL SCVTOT EXT TOTAL
............0 .....................0................ 27................... 0................. 15...................... 8................ 4...................42 ...................96 ...................9 ................105
............0 .....................0................ 41................... 0................. 21.................... 10................ 5...................55 .................132 .................20 ................152
............0 .....................0................ 66................... 0................. 62.................... 87.............. 44...................59 ...................63 .................40 ..................60
.........0.0 ..................0.0........... 266.1................ 0.0............ 307.9............... 315.4......... 341.0..............383.7 ..............328.3 ............287.0 .............322.9
.........0.0 ..................0.0........... 250.0................ 0.0............ 249.0............... 314.9......... 350.0..............369.9 ..............314.9 ............299.0 .............310.0
............0 .....................0.................. 5................... 0................... 4...................... 1................ 2.....................3 ...................15 ...................1 ..................16
.........0.0 ..................0.0........... 252.5................ 0.0............ 243.5............... 330.0......... 414.0..............383.3 ..............303.0 ..............90.0 .............289.6
.........0.0 ..................0.0............. 35.7................ 0.0.............. 57.1................. 14.3......... 100.0................17.6 ................31.9 ..............16.7 ...............30.2
............0 .....................0.................. 1................... 0................... 0...................... 2................ 1.....................3 .....................7 ...................0 ....................7

............0 .....................0................ 23................... 0................. 18.................... 12................ 7...................34 ...................94 ...................7 ................101

............0 .....................0................ 38................... 0................. 28.................... 21.............. 12...................59 .................158 .................13 ................171

............0 .....................0................ 30................... 0................. 44.................... 52.............. 80...................59 ...................50 .................58 ..................50

.........0.0 ..................0.0........... 258.0................ 0.0............ 231.6............... 340.8......... 375.4..............343.5 ..............303.2 ............345.0 .............306.1

............0 .....................0................ 14................... 0................... 7...................... 7................ 2...................17 ...................47 ...................6 ..................53

............0 .....................0................ 27................... 0................. 16.................... 18................ 4...................39 .................104 ...................8 ................112

.....0.000 ..............0.000........... 3.230............ 0.000............ 1.863............... 2.400......... 0.630..............5.916 ............14.038 ............2.063 ...........16.101

.....0.000 ..............0.000........... 6.361............ 0.000............ 3.749............... 6.140......... 1.315............13.678 ............31.242 ............2.695 ...........33.937

.........0.0 ..................0.0........... 230.7................ 0.0............ 266.1............... 342.8......... 315.0..............348.0 ..............298.7 ............343.8 .............303.8

.........0.0 ..................0.0........... 214.0................ 0.0............ 240.0............... 340.0......... 305.0..............328.0 ..............300.0 ............335.0 .............305.0

............0 .....................0................ 13................... 0................... 7...................... 6................ 2...................13 ...................41 ...................5 ..................46

.........0.0 ..................0.0............. 92.9................ 0.0............ 100.0................. 85.7......... 100.0................76.5 ................87.2 ..............83.3 ...............86.8

............0 .....................0................ 61................... 0................. 54.................... 95.............. 53.................121 ...................86 .................93 ..................87

............0 .....................0.................. 7................... 0................... 3...................... 4................ 1.....................4 ...................19 ...................4 ..................23

.........0.0 ..................0.0............. 50.0................ 0.0.............. 42.9................. 57.1........... 50.0................23.5 ................40.4 ..............66.7 ...............43.4

.........0.0 ..................0.0............. 34.1................ 0.0.............. 33.3................. 70.0........... 40.0................30.9 ................35.6 ..............30.0 ...............34.9

.........0.0 ..................0.0............. 51.9................ 0.0.............. 46.7................. 87.5........... 50.0................40.5 ................49.0 ..............66.7 ...............50.5

............0 .....................0.................. 1................... 0................... 1...................... 0................ 0.....................1 .....................3 ...................0 ....................3

............0 .....................0.................. 0................... 0................... 1...................... 0................ 0.....................0 .....................1 ...................0 ....................1

............0 .....................0.................. 0................... 0................... 0...................... 0................ 0.....................1 .....................1 ...................0 ....................1

............0 .....................0................ 13................... 0................... 5...................... 6................ 2...................14 ...................40 ...................0 ..................40

............0 .....................0.................. 0................... 0................... 0...................... 1................ 0.....................1 .....................2 ...................0 ....................2

............6 ...................10................ 56................. 32................. 22.................... 49.............. 13...................54 .................242 .................60 ................302

..........38 ...................27................ 95................. 46................. 37.................... 73.............. 17...................67 .................400 ...............151 ................551

........137 .................144................ 82................. 92................. 76.................... 58.............. 39...................63 ...................82 .................92 ..................85

.....551.0 ..............839.3........... 680.1............ 543.9............ 659.5............... 587.8......... 793.3..............763.1 ..............662.9 ............380.9 .............585.6

.....499.0 ..............669.0........... 549.0............ 450.0............ 590.0............... 559.0......... 795.0..............625.0 ..............575.0 ............280.0 .............520.0

............4 .....................1.................. 7................... 6................... 3...................... 5................ 2...................10 ...................38 .................20 ..................58

.....441.2 ..............769.9........... 512.1............ 439.8............ 496.0............... 506.6......... 665.0..............510.0 ..............505.5 ............303.1 .............435.7

.....100.0 ................20.0............. 25.9.............. 33.3.............. 25.0................. 20.8........... 40.0................21.3 ................26.8 ..............83.3 ...............34.9

............3 .....................1.................. 5................... 6................... 2.................... 10................ 0.....................2 ...................29 .................10 ..................39

..........12 .....................3................ 48................. 33................. 17.................... 52.............. 11...................65 .................241 .................57 ................298

..........15 .....................9................ 79................. 50................. 27.................... 80.............. 22.................119 .................401 .................88 ................489

..........64 .................129................ 37................. 63................. 58.................... 48.............. 80...................45 ...................51 .................73 ..................55

.....421.3 ..............694.9........... 504.0............ 451.6............ 596.2............... 509.7......... 725.1..............654.8 ..............553.6 ............318.5 .............508.6

............4 .....................5................ 27................. 18................. 12.................... 24................ 5...................47 .................142 .................24 ................166

............8 .....................7................ 55................. 30................. 20.................... 50................ 8...................71 .................249 .................57 ................306

.....1.076 ..............2.743......... 12.236............ 8.515............ 6.438............. 12.565......... 3.348............26.456 ............73.376 ............6.131 ...........79.507

.....3.674 ..............3.871......... 25.012.......... 13.687.......... 10.722............. 25.966......... 5.493............39.766 ..........128.190 ..........17.376 .........145.566

.....269.0 ..............548.6........... 453.2............ 473.0............ 536.5............... 523.5......... 669.5..............562.9 ..............516.7 ............255.5 .............479.0

.....210.0 ..............504.9........... 450.0............ 432.0............ 530.0............... 500.0......... 700.0..............500.9 ..............490.0 ............225.0 .............464.6

............4 .....................4................ 26................. 15................... 7.................... 22................ 4...................40 .................122 .................19 ................141

.....100.0 ................80.0............. 96.3.............. 83.3.............. 58.3................. 91.7........... 80.0................85.1 ................85.9 ..............79.2 ...............84.9

........143 .................102.............. 117................. 94............... 135.................. 134.............. 96.................101 .................113 ...............132 ................115

............1 .....................2................ 13................... 6................... 7.................... 11................ 2...................16 ...................58 ...................8 ..................66

.......25.0 ................40.0............. 48.1.............. 33.3.............. 58.3................. 45.8........... 40.0................34.0 ................40.8 ..............33.3 ...............39.8

.......10.5 ................18.5............. 28.4.............. 39.1.............. 32.4................. 32.9........... 29.4................70.1 ................35.5 ..............15.9 ...............30.1

.......66.7 ................50.0............. 48.2.............. 56.3.............. 54.5................. 49.0........... 38.5................87.0 ................58.7 ..............40.0 ...............55.0

............0 .....................0.................. 1................... 1................... 0...................... 0................ 0.....................3 .....................5 ...................0 ....................5

............0 .....................0.................. 0................... 0................... 0...................... 1................ 0.....................0 .....................1 ...................0 ....................1

............0 .....................0.................. 1................... 1................... 4...................... 3................ 0.....................2 ...................11 ...................0 ..................11

............4 .....................5................ 25................. 15................... 8.................... 20................ 5...................42 .................124 ...................0 ................124

............0 .....................0.................. 0................... 1................... 0...................... 0................ 0.....................0 .....................1 ...................0 ....................1



www.srar.com 	 Realtor® Report	 March/April 2015	 15

FE
B

R
U

A
R

Y
 2

0
1
5
 S

C
V

 R
ES

ID
EN

TI
A

L 
M

LS
 S

U
M

M
A

R
Y

M
O

N
T

H
LY

 R
E

S
ID

E
N

T
IA

L 
S

A
LE

S
 S

TA
T

IS
T

IC
S

R
E

S
ID

E
N

TI
A

L
P

R
O

P
E

R
TI

E
S

 L
IS

TE
D

R
E

S
ID

E
N

TI
A

L
P

R
O

P.
E

S
C

R
O

w
C

LO
S

E
D

R
E

S
ID

E
N

TI
A

L
P

R
O

P.
E

S
C

R
O

w
O

P
E

N
E

D

A
C

T
IV

E
 I

N
V

E
N

T
O

R
Y:

N
E

W
 L

IS
TI

N
G

S
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
TO

TA
L 

A
C

TI
V

E
 L

IS
TI

N
G

S
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
..

A
V

E
R

A
G

E
 D

AY
S

 O
N

 M
A

R
K

E
T

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

A
V

E
R

A
G

E
 L

IS
T 

P
R

IC
E

 IN
 T

H
O

U
S

A
N

D
S

...
...

...
...

...
...

...
...

...
...

...
M

E
D

IA
N

 L
IS

T 
P

R
IC

E
 IN

 T
H

O
U

S
A

N
D

S
...

...
...

...
...

...
...

...
...

...
...

...
B

O
M

S
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

A
V

E
R

A
G

E
 B

O
M

 P
R

IC
E

 IN
 T

H
O

U
S

A
N

D
S

...
...

...
...

...
...

...
...

...
...

..
B

O
M

 T
O

 S
A

LE
 R

A
TI

O
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
..

E
X

P
IR

A
TI

O
N

S
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
..

P
E

N
D

IN
G

 S
A

LE
S

:
N

E
W

 E
S

C
R

O
W

S
 O

P
E

N
E

D
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
TO

TA
L 

Y
TD

 E
S

C
R

O
W

S
 O

P
E

N
E

D
...

...
...

...
...

...
...

...
...

...
...

...
...

...
.

N
E

W
 O

P
E

N
 E

S
C

R
O

W
S

 A
V

E
R

A
G

E
 D

AY
S

 O
N

 M
A

R
K

E
T

...
...

...
N

E
W

 O
P

E
N

 E
S

C
R

O
W

S
 A

V
E

R
A

G
E

 L
IS

T 
P

R
IC

E
...

...
...

...
...

...
...

C
LO

S
E

D
 S

A
LE

S
:

N
E

W
 E

S
C

R
O

W
S

 C
LO

S
E

D
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
TO

TA
L 

Y
TD

 E
S

C
R

O
W

S
 C

LO
S

E
D

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
V

O
LU

M
E

 O
F 

N
E

W
 S

A
LE

 D
O

LL
A

R
S

 IN
 M

IL
LI

O
N

S
...

...
...

...
...

...
V

O
LU

M
E

 O
F 

TO
TA

L 
Y

TD
 S

A
LE

S
 IN

 M
IL

LI
O

N
S

...
...

...
...

...
...

...
.

A
V

E
R

A
G

E
 S

A
LE

 P
R

IC
E

 IN
 T

H
O

U
S

A
N

D
S

...
...

...
...

...
...

...
...

...
...

.
M

E
D

IA
N

 S
A

LE
 P

R
IC

E
 IN

 T
H

O
U

S
A

N
D

S
...

...
...

...
...

...
...

...
...

...
...

.
C

O
O

P
 S

A
LE

S
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
..

P
E

R
C

E
N

T 
O

F 
C

O
O

P
 S

A
LE

S
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

A
V

E
R

A
G

E
 D

AY
S

 O
N

 M
A

R
K

E
T

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

S
A

LE
S

 A
T 

LI
S

T 
P

R
IC

E
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
.

P
E

R
C

E
N

T 
O

F 
S

A
LE

S
 A

T 
LI

S
T 

P
R

IC
E

...
...

...
...

...
...

...
...

...
...

...
...

.
S

A
LE

S
 T

O
 L

IS
TI

N
G

 IN
V

E
N

TO
R

Y
 R

A
TI

O
...

...
...

...
...

...
...

...
...

...
...

FI
N

A
L 

S
A

LE
 T

O
 N

E
W

 L
IS

TI
N

G
 R

A
TI

O
...

...
...

...
...

...
...

...
...

...
...

...
C

LO
S

E
D

 S
A

LE
S

 T
Y

P
E

FO
R

E
C

LO
S

U
R

E
/R

E
O

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
S

E
LL

E
R

 C
O

N
C

E
S

S
IO

N
S

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
S

H
O

R
T 

S
A

LE
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

S
TA

N
D

A
R

D
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
O

TH
E

R
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
.

SE
LL

IN
G

 P
R

IC
E 

R
A

N
G

E:
LE

S
S

 T
H

A
N

 1
00

,0
00

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
.

10
0,

00
0 

TO
 1

09
,9

99
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
11

0,
00

0 
TO

 1
19

,9
99

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
..

12
0,

00
0 

TO
 1

39
,9

99
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
14

0,
00

0 
TO

 1
59

,9
99

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
..

16
0,

00
0 

TO
 1

79
,9

99
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
18

0,
00

0 
TO

 1
99

,9
99

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
..

20
0,

00
0 

TO
 2

49
,9

99
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
25

0,
00

0 
TO

 2
99

,9
99

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
..

30
0,

00
0 

TO
 3

49
,9

99
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
35

0,
00

0 
TO

 3
99

,9
99

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
..

40
0,

00
0 

TO
 4

49
,9

99
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
45

0,
00

0 
TO

 4
99

,9
99

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
..

50
0,

00
0 

TO
 5

49
,9

99
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
55

0,
00

0 
TO

 5
99

,9
99

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
..

60
0,

00
0 

TO
 6

99
,9

99
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
70

0,
00

0 
TO

 7
99

,9
99

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
..

80
0,

00
0 

TO
 8

99
,9

99
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
90

0,
00

0 
 T

O
 9

99
, 9

99
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

1,
00

0,
00

0 
TO

 1
,9

99
,9

99
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
M

O
R

E
 T

H
A

N
 2

,0
00

,0
00

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

TO
TA

LS
...

..
..

..
..

..
..

..
..

..
..

..
..

..
..

..
..

..
..

..
..

..
..

..
..

..
..

..
..

..
..

..
..

..
..

..
..

..
..

..
..

S
E
LL

IN
G

 T
IM

E
 -

 P
R

IC
E
 C

H
A

N
G

E
 -

 P
R

IC
E
 R

E
D

U
C
TI

O
N

A
V

G
. S

E
LL

 T
IM

E
A

C
T

IV
E

 N
O

. L
IS

T
IN

G
S

T
O

TA
L 

#
 S

O
LD

R
E

D
U

C
E

D
 $

$ 
A

V
E

R
A

G
E

 P
R

IC
E

 R
E

D
U

C
T

IO
N

%

	
L
IS

T
IN

G
S

	
2
0
1
5

R
M

L
S

T
O

T
A

L
-

$
V

O
L
U

M
E

	
S

A
L
E

S

*T
H

E
 A

S
S

O
C

IA
T

IO
N

 D
O

E
S

 N
O

T
 V

E
R

IF
Y

 A
C

T
U

A
L 

C
LO

S
E

D
 E

S
C

R
O

w
S

.

	
A

C
	

A
D

U
L
	

C
C

	
C

A
	

N
E

	
S

A
U

	
S

R
	

V
A

L
	

S
C

V
T

O
T
A

L
	

E
X

T
	

T
O

T
A

L

40
7

39
9

21
9

7
9
8

$
1
7
9
,5

0
3
,0

0
0

4
5
7

...
...

...
...

...
...

6
...

...
...

...
...

...
10

...
...

...
...

...
...

..
83

...
...

...
...

...
...

32
...

...
...

...
...

...
...

..
37

...
...

...
...

...
...

...
57

...
...

...
...

...
...

...
17

...
...

...
...

...
...

.9
6.

...
...

...
...

...
...

...
..

33
8

...
...

...
...

...
...

.6
9

...
...

...
...

...
..

40
7

...
...

...
...

...
.3

8
...

...
...

...
...

...
27

...
...

...
...

...
...

13
6

...
...

...
...

...
...

46
...

...
...

...
...

...
...

..
58

...
...

...
...

...
...

...
83

...
...

...
...

...
...

...
22

...
...

...
...

...
..1

22
...

...
...

...
...

...
...

...
53

2
...

...
...

...
...

..
17

1
...

...
...

...
...

..
70

3
...

...
...

...
..

13
7

...
...

...
...

...
.1

44
...

...
...

...
...

...
..

77
...

...
...

...
...

...
92

...
...

...
...

...
...

...
..

71
...

...
...

...
...

...
...

62
...

...
...

...
...

...
...

40
...

...
...

...
...

...
.6

1.
...

...
...

...
...

...
...

...
.7

8
...

...
...

...
...

...
.8

6
...

...
...

...
...

...
.8

0
...

...
...

..
55

1.
0

...
...

...
...

.8
39

.3
...

...
...

...
...

55
5.

3
...

...
...

...
.5

43
.9

...
...

...
...

...
...

53
2.

2
...

...
...

...
...

.5
55

.0
...

...
...

...
...

.6
90

.5
...

...
...

...
..5

92
.0

...
...

...
...

...
...

...
57

9.
9

...
...

...
...

..
36

9.
9

...
...

...
...

..
52

8.
8

...
...

...
..

49
9.

0
...

...
...

...
.6

69
.0

...
...

...
...

...
44

9.
0

...
...

...
...

.4
50

.0
...

...
...

...
...

...
49

0.
0

...
...

...
...

...
.5

39
.0

...
...

...
...

...
.6

90
.0

...
...

...
...

..4
79

.5
...

...
...

...
...

...
...

49
9.

0
...

...
...

...
..

28
9.

0
...

...
...

...
..

45
9.

5
...

...
...

...
...

...
4

...
...

...
...

...
...

..
1

...
...

...
...

...
...

..
12

...
...

...
...

...
...

..
6

...
...

...
...

...
...

...
...

.7
...

...
...

...
...

...
...

..6
...

...
...

...
...

...
...

..
4

...
...

...
...

...
...

.1
3.

...
...

...
...

...
...

...
...

.5
3

...
...

...
...

...
...

.2
1

...
...

...
...

...
...

.7
4

...
...

...
..

44
1.

2
...

...
...

...
.7

69
.9

...
...

...
...

...
40

3.
9

...
...

...
...

.4
39

.8
...

...
...

...
...

...
35

1.
7

...
...

...
...

...
.4

77
.1

...
...

...
...

...
.5

39
.5

...
...

...
...

..4
80

.7
...

...
...

...
...

...
...

44
8.

2
...

...
...

...
..

29
3.

0
...

...
...

...
..

40
4.

1
...

...
...

..
10

0.
0

...
...

...
...

...
20

.0
...

...
...

...
...

..
29

.3
...

...
...

...
...

33
.3

...
...

...
...

...
...

..
36

.8
...

...
...

...
...

...
19

.4
...

...
...

...
...

...
57

.1
...

...
...

...
...

.2
0.

3.
...

...
...

...
...

...
...

.2
8.

0
...

...
...

...
...

.7
0.

0
...

...
...

...
...

.3
3.

8
...

...
...

...
...

...
3

...
...

...
...

...
...

..
1

...
...

...
...

...
...

...
.6

...
...

...
...

...
...

..
6

...
...

...
...

...
...

...
...

.2
...

...
...

...
...

...
...

12
...

...
...

...
...

...
...

..
1

...
...

...
...

...
...

...
5.

...
...

...
...

...
...

...
...

.3
6

...
...

...
...

...
...

.1
0

...
...

...
...

...
...

.4
6

...
...

...
...

...
.1

2
...

...
...

...
...

...
..

3
...

...
...

...
...

...
..

71
...

...
...

...
...

...
33

...
...

...
...

...
...

...
..

35
...

...
...

...
...

...
...

64
...

...
...

...
...

...
...

18
...

...
...

...
...

...
.9

9.
...

...
...

...
...

...
...

..
33

5
...

...
...

...
...

...
.6

4
...

...
...

...
...

..
39

9
...

...
...

...
...

.1
5

...
...

...
...

...
...

..
9

...
...

...
...

...
...

11
7

...
...

...
...

...
...

50
...

...
...

...
...

...
...

..
55

...
...

...
...

...
...

.1
01

...
...

...
...

...
...

...
34

...
...

...
...

...
..1

78
...

...
...

...
...

...
...

...
55

9
...

...
...

...
...

..
10

1
...

...
...

...
...

..
66

0
...

...
...

...
...

.6
4

...
...

...
...

...
.1

29
...

...
...

...
...

...
..

35
...

...
...

...
...

...
63

...
...

...
...

...
...

...
..

51
...

...
...

...
...

...
...

49
...

...
...

...
...

...
...

80
...

...
...

...
...

...
.5

0.
...

...
...

...
...

...
...

...
.5

1
...

...
...

...
...

...
.7

1
...

...
...

...
...

...
.5

4
...

...
...

..
42

1.
3

...
...

...
...

.6
94

.9
...

...
...

...
...

42
4.

3
...

...
...

...
.4

51
.6

...
...

...
...

...
...

40
8.

7
...

...
...

...
...

.4
78

.1
...

...
...

...
...

.5
89

.1
...

...
...

...
..5

47
.9

...
...

...
...

...
...

...
48

3.
3

...
...

...
...

..
32

1.
4

...
...

...
...

..
45

7.
4

...
...

...
...

...
...

4
...

...
...

...
...

...
..

5
...

...
...

...
...

...
..

41
...

...
...

...
...

...
18

...
...

...
...

...
...

...
..

19
...

...
...

...
...

...
...

31
...

...
...

...
...

...
...

..
7

...
...

...
...

...
...

.6
4.

...
...

...
...

...
...

...
..

18
9

...
...

...
...

...
...

.3
0

...
...

...
...

...
..

21
9

...
...

...
...

...
...

8
...

...
...

...
...

...
..

7
...

...
...

...
...

...
..

82
...

...
...

...
...

...
30

...
...

...
...

...
...

...
..

36
...

...
...

...
...

...
...

68
...

...
...

...
...

...
...

12
...

...
...

...
...

..1
10

...
...

...
...

...
...

...
...

35
3

...
...

...
...

...
...

.6
5

...
...

...
...

...
..

41
8

...
...

...
..

1.
07

6
...

...
...

...
.2

.7
43

...
...

...
...

.1
5.

46
6

...
...

...
...

.8
.5

15
...

...
...

...
...

...
8.

30
1

...
...

...
...

..1
4.

96
5.

...
...

...
...

...
3.

97
8

...
...

...
...

32
.3

72
...

...
...

...
...

...
.8

7.
41

4
...

...
...

...
..

8.
19

4
...

...
...

...
95

.6
08

...
...

...
..

3.
67

4
...

...
...

...
.3

.8
71

...
...

...
...

.3
1.

37
2

...
...

...
..

13
.6

87
...

...
...

...
...

.1
4.

47
1

...
...

...
...

..3
2.

10
6.

...
...

...
...

...
6.

80
7

...
...

...
...

53
.4

44
...

...
...

...
...

..
15

9.
43

2
...

...
...

...
20

.0
71

...
...

...
.1

79
.5

03
...

...
...

..
26

9.
0

...
...

...
...

.5
48

.6
...

...
...

...
...

37
7.

2
...

...
...

...
.4

73
.0

...
...

...
...

...
...

43
6.

9
...

...
...

...
...

.4
82

.7
...

...
...

...
...

.5
68

.2
...

...
...

...
..5

05
.8

...
...

...
...

...
...

...
46

2.
5

...
...

...
...

..
27

3.
1

...
...

...
...

..
43

6.
6

...
...

...
..

21
0.

0
...

...
...

...
.5

04
.9

...
...

...
...

...
39

3.
0

...
...

...
...

.4
32

.0
...

...
...

...
...

...
45

9.
0

...
...

...
...

...
.4

85
.0

...
...

...
...

...
.5

00
.0

...
...

...
...

..4
65

.0
...

...
...

...
...

...
...

45
4.

9
...

...
...

...
..

25
0.

0
...

...
...

...
..

43
5.

0
...

...
...

...
...

...
4

...
...

...
...

...
...

..
4

...
...

...
...

...
...

..
39

...
...

...
...

...
...

15
...

...
...

...
...

...
...

..
14

...
...

...
...

...
...

...
28

...
...

...
...

...
...

...
..

6
...

...
...

...
...

...
.5

3.
...

...
...

...
...

...
...

..
16

3
...

...
...

...
...

...
.2

4
...

...
...

...
...

..
18

7
...

...
...

..
10

0.
0

...
...

...
...

...
80

.0
...

...
...

...
...

..
95

.1
...

...
...

...
...

83
.3

...
...

...
...

...
...

..
73

.7
...

...
...

...
...

...
90

.3
...

...
...

...
...

...
85

.7
...

...
...

...
...

.8
2.

8.
...

...
...

...
...

...
...

.8
6.

2
...

...
...

...
...

.8
0.

0
...

...
...

...
...

.8
5.

4
...

...
...

...
..

14
3

...
...

...
...

...
.1

02
...

...
...

...
...

...
..

98
...

...
...

...
...

...
94

...
...

...
...

...
...

...
10

5
...

...
...

...
...

...
.1

25
...

...
...

...
...

...
...

83
...

...
...

...
...

..1
06

...
...

...
...

...
...

...
...

10
6

...
...

...
...

...
..

12
4

...
...

...
...

...
..

10
9

...
...

...
...

...
...

1
...

...
...

...
...

...
..

2
...

...
...

...
...

...
..

20
...

...
...

...
...

...
..

6
...

...
...

...
...

...
...

..
10

...
...

...
...

...
...

...
15

...
...

...
...

...
...

...
..

3
...

...
...

...
...

...
.2

0.
...

...
...

...
...

...
...

...
.7

7
...

...
...

...
...

...
.1

2
...

...
...

...
...

...
.8

9
...

...
...

...
.2

5.
0

...
...

...
...

...
40

.0
...

...
...

...
...

..
48

.8
...

...
...

...
...

33
.3

...
...

...
...

...
...

..
52

.6
...

...
...

...
...

...
48

.4
...

...
...

...
...

...
42

.9
...

...
...

...
...

.3
1.

3.
...

...
...

...
...

...
...

.4
0.

7
...

...
...

...
...

.4
0.

0
...

...
...

...
...

.4
0.

6
...

...
...

...
.1

0.
5

...
...

...
...

...
18

.5
...

...
...

...
...

..
30

.1
...

...
...

...
...

39
.1

...
...

...
...

...
...

..
32

.8
...

...
...

...
...

...
37

.3
...

...
...

...
...

...
31

.8
...

...
...

...
...

.5
2.

5.
...

...
...

...
...

...
...

.3
5.

5
...

...
...

...
...

.1
7.

5
...

...
...

...
...

.3
1.

2
...

...
...

...
.6

6.
7

...
...

...
...

...
50

.0
...

...
...

...
...

..
49

.4
...

...
...

...
...

56
.3

...
...

...
...

...
...

..
51

.4
...

...
...

...
...

...
54

.4
...

...
...

...
...

...
41

.2
...

...
...

...
...

.6
6.

7.
...

...
...

...
...

...
...

.5
5.

9
...

...
...

...
...

.4
3.

5
...

...
...

...
...

.5
3.

8

...
...

...
...

...
...

0
...

...
...

...
...

...
..

0
...

...
...

...
...

...
...

.2
...

...
...

...
...

...
..

1
...

...
...

...
...

...
...

...
.1

...
...

...
...

...
...

...
..0

...
...

...
...

...
...

...
..

0
...

...
...

...
...

...
...

4.
...

...
...

...
...

...
...

...
...

8
...

...
...

...
...

...
...

0
...

...
...

...
...

...
...

8
...

...
...

...
...

...
0

...
...

...
...

...
...

..
0

...
...

...
...

...
...

...
.0

...
...

...
...

...
...

..
0

...
...

...
...

...
...

...
...

.1
...

...
...

...
...

...
...

..1
...

...
...

...
...

...
...

..
0

...
...

...
...

...
...

...
0.

...
...

...
...

...
...

...
...

...
2

...
...

...
...

...
...

...
0

...
...

...
...

...
...

...
2

...
...

...
...

...
...

0
...

...
...

...
...

...
..

0
...

...
...

...
...

...
...

.1
...

...
...

...
...

...
..

1
...

...
...

...
...

...
...

...
.4

...
...

...
...

...
...

...
..3

...
...

...
...

...
...

...
..

0
...

...
...

...
...

...
...

3.
...

...
...

...
...

...
...

...
.1

2
...

...
...

...
...

...
...

0
...

...
...

...
...

...
.1

2
...

...
...

...
...

...
4

...
...

...
...

...
...

..
5

...
...

...
...

...
...

..
38

...
...

...
...

...
...

15
...

...
...

...
...

...
...

..
13

...
...

...
...

...
...

...
26

...
...

...
...

...
...

...
..

7
...

...
...

...
...

...
.5

6.
...

...
...

...
...

...
...

..
16

4
...

...
...

...
...

...
...

0
...

...
...

...
...

..
16

4
...

...
...

...
...

...
0

...
...

...
...

...
...

..
0

...
...

...
...

...
...

...
.0

...
...

...
...

...
...

..
1

...
...

...
...

...
...

...
...

.0
...

...
...

...
...

...
...

..1
...

...
...

...
...

...
...

..
0

...
...

...
...

...
...

...
1.

...
...

...
...

...
...

...
...

...
3

...
...

...
...

...
...

...
0

...
...

...
...

...
...

...
3

...
...

...
...

...
...

...
...

..
49

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
..

9
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

2.
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

0
...

...
...

...
...

...
...

...
...

...
30

00
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
4.

0
...

...
...

...
...

...
...

...
22

5
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
2

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
1.

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
1

...
...

...
...

...
...

...
...

...
.1

40
00

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
11

.8
...

...
...

...
...

...
...

...
...

.0
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
4

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
0.

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
0

...
...

...
...

...
...

...
...

...
...

..N
/A

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
..

0.
0

...
...

...
...

...
...

...
...

..
48

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
..

4
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

5.
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

5
...

...
...

...
...

...
...

...
...

.1
12

78
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
7.

7
...

...
...

...
...

...
...

...
...

.0
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

10
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

0.
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

0
...

...
...

...
...

...
...

...
...

...
..N

/A
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
0.

0
...

...
...

...
...

...
...

...
..

43
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

15
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

8.
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

5
...

...
...

...
...

...
...

...
...

...
43

41
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
2.

1
...

...
...

...
...

...
...

...
..

43
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

13
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

3.
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

2
...

...
...

...
...

...
...

...
...

.2
29

67
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
9.

4
...

...
...

...
...

...
...

...
..

39
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

57
...

...
...

...
...

...
...

...
...

...
...

...
...

...
.1

5.
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

7
...

...
...

...
...

...
...

...
...

...
39

35
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
1.

3
...

...
...

...
...

...
...

...
..

52
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

50
...

...
...

...
...

...
...

...
...

...
...

...
...

...
.1

4.
...

...
...

...
...

...
...

...
...

...
...

...
...

...
.1

0
...

...
...

...
...

...
...

...
...

...
54

81
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
1.

9
...

...
...

...
...

...
...

...
..

65
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

54
...

...
...

...
...

...
...

...
...

...
...

...
...

...
.2

1.
...

...
...

...
...

...
...

...
...

...
...

...
...

...
.1

2
...

...
...

...
...

...
...

...
...

...
68

68
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
1.

7
...

...
...

...
...

...
...

...
..

58
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

48
...

...
...

...
...

...
...

...
...

...
...

...
...

...
.1

6.
...

...
...

...
...

...
...

...
...

...
...

...
...

...
.1

2
...

...
...

...
...

...
...

...
...

.1
29

43
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
3.

1
...

...
...

...
...

...
...

...
..

48
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

55
...

...
...

...
...

...
...

...
...

...
...

...
...

...
.2

1.
...

...
...

...
...

...
...

...
...

...
...

...
...

...
.1

3
...

...
...

...
...

...
...

...
...

...
60

34
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
1.

3
...

...
...

...
...

...
...

...
..

46
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

57
...

...
...

...
...

...
...

...
...

...
...

...
...

...
.3

1.
...

...
...

...
...

...
...

...
...

...
...

...
...

...
.2

1
...

...
...

...
...

...
...

...
...

.1
97

35
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
3.

8
...

...
...

...
...

...
...

...
..

64
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

39
...

...
...

...
...

...
...

...
...

...
...

...
...

...
.1

7.
...

...
...

...
...

...
...

...
...

...
...

...
...

...
.1

4
...

...
...

...
...

...
...

...
...

.2
29

91
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
4.

0
...

...
...

...
...

...
...

...
..

62
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

57
...

...
...

...
...

...
...

...
...

...
...

...
...

...
.1

8.
...

...
...

...
...

...
...

...
...

...
...

...
...

...
.1

1
...

...
...

...
...

...
...

...
...

.2
62

82
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
3.

9
...

...
...

...
...

...
...

...
..

54
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

58
...

...
...

...
...

...
...

...
...

...
...

...
...

...
.1

8.
...

...
...

...
...

...
...

...
...

...
...

...
...

...
.1

1
...

...
...

...
...

...
...

...
...

.1
60

33
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
2.

3
...

...
...

...
...

...
...

...
..

21
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

48
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

4.
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

4
...

...
...

...
...

...
...

...
...

.1
24

88
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
1.

7
...

...
...

...
...

...
...

...
.5

5
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

18
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

3.
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

2
...

...
...

...
...

...
...

...
...

.4
10

00
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
4.

7
...

...
...

...
...

...
...

...
..

96
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

16
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

2.
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

2
...

...
...

...
...

...
...

...
..1

32
45

0
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

11
.4

...
...

...
...

...
...

...
...

..
44

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
39

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
2.

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
1

...
...

...
...

...
...

...
...

...
.7

23
50

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
..

3.
5

...
...

...
...

...
...

...
...

...
.0

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
..

5
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

0.
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

0
...

...
...

...
...

...
...

...
...

...
..N

/A
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

..
0.

0
...

...
...

...
...

...
...

...
..

53
...

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
.6

58
...

...
...

...
...

...
...

...
...

...
...

...
...

..2
01

...
...

...
...

...
...

...
...

...
...

...
...

...
...

13
3

...
...

...
...

...
...

...
...

...
.1

60
52

...
...

...
...

...
...

...
...

...
...

...
...

...
...

...
..

3.
1



16	 	 Realtor® Report	 March/April 2015	 www.srar.com 

JA
N

	
FE

B

	M
A

R

	A
PR

	M
AY

	J
U

N
E

	
JU

L

	A
U

G

	S
EP

T

	O
C

T

	N
O

V

	D
EC

TO
TA

L

AV
G

.
	

SA
LE

	
PR

IC
E

20
10

20
11

20
12

20
13

20
14

20
15

	
	

	
	

%
	

	
	

$	
SA

LE
S

	
LIS

T	
SA

LE
S	

VO
L	

TO
	

	
	

M
IL

.	
LIS

T

	
	

	
	

%
	

	
	

$	
SA

LE
S

	
LIS

T	
SA

LE
S	

VO
L	

TO
	

	
	

M
IL

.	
LIS

T

	
	

	
	

%
	

	
	

$	
SA

LE
S

	
LIS

T	
SA

LE
S	

VO
L	

TO
	

	
	

M
IL

.	
LIS

T

	
	

	
	

%
	

	
	

$	
SA

LE
S

	
LIS

T	
SA

LE
S	

VO
L	

TO
	

	
	

M
IL

.	
LIS

T

	
	

	
	

%
	

	
	

$	
SA

LE
S

	
LIS

T	
SA

LE
S	

VO
L	

TO
	

	
	

M
IL

.	
LIS

T

	
	

	
	

%
	

	
	

$	
SA

LE
S

	
LIS

T	
SA

LE
S	

VO
L	

TO
	

	
	

M
IL

.	
LIS

T

S
A

N
TA

 C
LA

R
IT

A
 V

A
LL

E
Y

C
O

M
P

A
R

A
B

LE
 S

A
LE

S
 A

N
A

LY
S

IS
 2

01
0-

20
15

(C
O

M
BI

N
ED

 R
ES

ID
EN

TI
AL

 S
AL

ES
, S

IN
G

LE
 F

AM
ILY

 &
 C

O
N

D
O

)
TO

TA
L 

M
O

N
TH

 B
Y 

M
O

N
TH

	
47

6	
23

1	
82

.7	
48

.5

	
48

9	
24

1	
89

.4	
49

.3

	
59

2	
35

4	
12

3.4
	

59
.8

	
55

3	
32

8	
11

8.1
	

59
.3

	
46

5	
36

8	
13

5.9
	

79
.1

	
55

1	
35

7	
12

3.4
	

64
.8

56
4

30
2

11
5.8

53
.5

	
55

0	
31

2	
11

1.3
	

56
.7

	
54

0	
29

7	
10

6.4
	

55

	
52

5	
27

9	
93

.1	
53

.1

	
42

3	
29

9	
97

.3	
70

.7

	
40

7	
30

8	
10

2.6
	

75
.2

	
6,1

35
	

3,6
76

	
12

99
.4	

60
.3

	
	

$
3
5
3
,4

8
2

	
51

9	
24

1	
75

.2	
46

.4

	
52

5	
22

2	
74

.2	
42

.3

58
5

31
0

10
4

53

	
61

8	
32

9	
10

6	
53

.2

	
58

8	
36

3	
11

5.8
	

61
.7

	
57

8	
39

7	
12

8	
68

.7

	
51

2	
36

4	
11

5.7
	

71
.1

	
53

2	
40

6	
13

0	
76

.3

	
50

5	
33

6	
10

3.4
	

66
.5

	
49

1	
34

6	
10

6.5
	

70
.5

	
36

8	
35

4	
10

4.8
	

96
.2

	
30

7	
41

5	
12

2.9
	

13
5.2

	
6,1

28
	

4,0
83

	
12

86
.5	

67

	
$
3
1
5
,0

9
0

	
47

0	
27

6	
83

.8	
58

.7

	
44

7	
27

5	
78

.7	
61

.5

	
46

0	
34

8	
10

7.9
	

75
.7

	
42

7	
36

4	
10

9	
85

.2

	
45

6	
38

4	
11

8	
84

.2

	
41

3	
43

2	
13

5.0
	

10
4.6

	
38

8	
39

2	
12

2.6
	

10
1

	
42

2	
40

6	
12

0.2
	

96
.2

	
31

4	
33

7	
11

8.2
	

10
7.3

	
	

	
	

	
	

31
7	

34
7	

12
1.2

	
10

9.5
	

28
3	

29
8	

96
	

10
5.3

	

23
3	

41
9	

14
5.9

	
17

9.8
	

43
60

	
42

78
	

13
56

.5	
99

$
3
1
7
,0

9
0

	
35

5	
24

8	
84

.2	
69

.9

37
0	

25
5	

89
.7	

68
.9

38
3	

34
5	

13
2	

90
.1

	
41

7	
36

4	
13

9.1
	

87
.3	

	
	

	
	

	
	

	
	

	
	

	
43

0	
37

3	
14

0.1
	

86
.7	

	
	

	
	

	
	

	
	

	
	

	
47

1	
34

6	
14

2.7
	

73
.5	

	
	

	
	

	
	

	
	

	
	

	
48

9	
40

4	
16

3.7
	

82
.6	

	
	

	
	

	
	

	
	

	
	

44
8	

37
5	

14
7.4

	
83

.7	
	

	
	

	
	

	
	

	
	

	
	

41
2	

33
2	

12
9.1

	
80

.6	
	

	
	

	
	

	
	

	
	

	

41
0	

33
5	

13
1.9

	
81

.7	

	
	

	
	

	

	
32

4	
32

3	
13

1.9
	

99
.7	

	
	

	
	

	

21
4	

40
7	

16
5.2

	
10

9.2
	

	
	

	
	

	

	
	

	
	

	
47

23
	

41
07

	
15

97
	

84
.5	

	
	

	
	

	

$
3
8
8
,8

5
0

	
39

1	
23

8	
96

.2	
60

.9	
	

	
	

	
	

	
	

	
	

	
	

41
7	

21
4	

88
.2	

51
.3	

	
	

	
	

	
	

	
	

	
	

49
1	

26
1	

10
3.2

	
53

.2	

	
	

	
	

	

	
48

4	
36

9	
15

5.5
	

76
.2

50
0

36
7

15
7.6

73
.4

	
	

	
	

	

49
3	

34
4	

15
3.2

	
69

.8

	
50

0	
37

3	
15

7.1
	

74
.6	

	
	

	
	

	
	

	
	

	
	

	
44

1	
36

2	
15

9.9
	

82
.1	

	
	

	
	

	
	

	
	

	
	

	
45

4	
34

1	
14

5.9
	

75
.1	

	
	

	
	

	
	

	
	

	
	

	
36

6	
35

6	
14

9.6
	

97
.3	

	
	

	
	

	
	

	
	

	
	

	
25

6	
30

8	
13

6.8
	

12
0.3

	
	

	
	

	
	

	
	

	
	

	
	

22
7	

36
5	

16
1.9

	
16

0.8
	

	
	

	
	

	
	

	
	

	
	

50
20

	
38

98
	

16
42

.5	
16

0.8
	

	
	

	
	

$
4
2
1
,3

6
9

	
40

6	
20

0	
83

.4	
49

.3	
	

	
	

	
	

	
	

	
	

	
	

40
7	

21
9	

95
.6	

53
.8



www.srar.com 	 Realtor® Report	 March/April 2015 	 17

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

gary schiff plumbing
Owner operated, Roto Rooter, Main Line Drain Cleaning. 
Fast Reliable, inexpensive plumbing repairs. Water 
heaters, garbage disposals, faucets, pressure regulators 
and more. St Lic #683205....................(818) 700-1079

Exp. #1 (1-16)

Advertisers: DON’T BE LEFT OUT!
it’s Your Responsibililty as an Advertiser to Keep Track of Your 
Ad’s Expiration Date. Send in Your Renewal One Week  Prior to 
Expiration Date to Guarantee Continued Exposure and Results 
From Your Realtor® Report Classified Ads.

employment

VACANT HOME CLEANING SPECIALIST
APPLE CLEANING/PAINT. FORECLOSURES, HAULING.
(661) 298-2084 JOHN/JUNE CARPET SHAMPOO (818) 929-9242

Exp. #5 (5-15)

Free Top Producer Workshops

Date Agent Years With Company 2014 Closings
March 12, 2015 Edgar Castro 10 Years 9.6 Million
March 19, 2015 Steven Green 27 Years 11.4 Million
March 26, 2015 Debi Durzi 4 Years 9.1 Million
April 2, 2015 Mike Harutunyan 11 Years 12.6 Million
April 9, 2015 Art O’Hare 25 Years 7.9 Million

Join us Thursdays at 10am now through April 9th as the top producing agents 
from 2014 share their keys to success with other agents looking to learn from 
some of the best in the business. Remaining Schedule:  

WWW.PARKREGENCY.COM/AGENTCENTER

  FACEBOOK.COM/PARKREGENCY

818-363-6116  \  10146 BALBOA BLVD., GRANADA HILLS, CA 91344
BRE #01231306

LICENSED LAND SURVEYOR
LOT LINES, LOT LINE ADJUSTMENT,

ARCHITECTURAL SURVEY,
CERT OF COMPLIANCE, FEMA ELEV CERT.
DAN MAY...........................661-776-5554

Exp. #1 (1-1-16)

CONSTRUCTION tERMITE inSPECTION

Get two inspections for one call

Termite Inspection
	 • Fast report (fax or e-mail)
	 • Bill to escrow
	 • Free inspection if competitive bid
	 • All works fully guaranteed
	 • We will beat or meet other bid

Retrofitting Inspection
	 • Gas shut-off valve
	 • Water conservation
	 	 -Ultra low flow toilet
	 	 -Shower head
	 	 -Certificate of compliance
	 • Smoke detector
	 • Window safety glazing

• Carbon Monoxide Detector

Termite Inspection
Retrofitting Inspection

Call: (818) 886-7378
        (310) 328-7378

EZ Pest Control, INC.
EZ Home Improvement, INC.

SMALL TIME HAULING & CLEAN-UP
Garage & House Clear-outs

Large & Small jobs
818-881-0073

Exp.#1 (1-1-16)

CROWN CONSTRUCTION

G.C. (bonded & insured) License # B 850720

WE PROVIDE FAST- PROFESSIONAL

HOME INSPECTIONS & RETROFITING

Property INSPECTIONS 
RESIDENTIA INSPECTIONS/complete report / 
estimate of  cost  if  requested.  Cond/ $150             

RETROFITING
 GAS SHUT-OFF VALVE / LOW-FLOW TOILET 
WATER HEATER STRAPPING/ PRESSURE VALVE 
AND OVERFLOW/ SMOKE DETECTORS/ BATTERY 
AND HARD-WIRE/ G.F.I.C. / WATER HEATER 
INSTALLATION/ INSPECTION AND CERTIFICATE OF 
COMPLIANCE/ CARBON MONOXIED. 

WE BILL ESCROW FOR RETROFITING WORK. 

PLUMBING/ PAINTING/ CARPENTERY/

STUCCO/REMODELING/ ADDITION. 

WE DO IT ALL 

OFFICE   (818) 646-0042 
CELL       (818) 635-9910 
E MAIL: CROWN CANDO@GMAIL.COM

FREE CARPET CLEANING
GIVE US YOUR DIRTIEST CARPETS, CARPETS WITH RED STAINS, 

PET STAINS AND LET US SHOW YOU WHAT WE CAN DO 1 RM UP TO 
1000 SQ FT LIC BROKERS/AGENTS LANDLORDS/MANAGEMENT CO 

ONLY CALL 866-770-7295
Exp. #4 (4-1-15)

REALTOR SEEKS AT HOME ASSISTANT PREFER LICENSED
GOOD FOR HOMEBOUND PERSON?

MAKE CALLS-WRITE UP OFFERS ETC.
THRIVE REAL ESTATE 818-426-4206
OR RESUME TO GOLD VALUE TEAM

(ONE WORD) @ GMAIL.COM
Exp. #4  (4-1-15) 

CaRealEstateLawFirm.com- A Real Estate Law Firm
Evictions, Easement Issues, Buyer/Seller Disputes

Broker/Agent Liability, Quiet Title, and more
Call 818-639-2626

Exp.#7 (7-1-15)

NEALS KEY MOBIL LOCKSMITH
Perfect Closing Gift Re Key

Clients Home For Peace Of Mind
Quick On Time Service Convenient Billing. 

Neals Key 818-363-8010
Exp.#7 (7-15) 

Office Administrator For Corporate Office! Bh
Real Estate Background Or License A Plus!

Proficient With Microsoft Office & Quickbooks
Knowledge Of Commission Break Downs, CMA Pro Etc.

Filing, Data Entry & Accounting
Efficient detail oriented & able to multi-task

Email: resumes@rodeore.com
Exp. #4  (4-1-15) 
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$39 per month

100%
COMMISSION

GOLD STAR REALTY

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services
Friendly and Helpful staff

(818) 757-4567
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino

800-933-7378
818-886-3454
661-254-2133

	We do our OWN fumigations (No Sub-Contractor)

	Salaried inspectors (NO COMMISSIONS)

	FREE inspection if competitive bid

	Computer generated, emailed reports

	Recommended repairs performed by our company
	Licensed, insured and bonded

SRAR 2002 “ Affiliate of the Year”

you’ve tried the rest…
you demand the best…
put us to the test !!!
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Affiliate member SRAR 
Affiliate member REOMAC                                                                    

Member PCOC (Pest Control Operators of California)
CA Reg. #PR 2861

800-649-1922 FAX
661-255-1902 FAX

NORDHAGEN AND
DAUGHTERS
EXTERMINATING
COmpany INC.

	 STYL’N CONSTRUCTION, INC.
	
	 R.E.O. / Foreclosures
	 Email: Styln@earthlink.net

Hey Brokers - We Do It All!

• Trash-Outs
• Initial Yard Clean-Up
• Initial Cleaning
• Emergency Preservation
• Pool Clean-Ups
• Monthly Services

• Lead Bids
• Retrofitting Bids
• FHA - HUD Lender Requirements
• Interior Paint
• Carpet - Vinyl - tile
• Exterior Paint

No One Has Our Experience Or Billing Terms!
STYL’N CONSTRUCTION INC.
9939 Canoga Avenue Unit “J”

Chatsworth, CA 91311
www.stylnconstruction.com

	 Office: (818) 407-1327	 Fax: (818) 407-1462

Licensed • Bonded & Insured • Lic. #806623

CONSTRUCTION

THE LAW FIRM OF KATZ & BLOCK
DENNIS P. BLOCK & ASSOCIATES
The Number One Law Firm Specializing in 

TENANT EVICTIONS
UNLAWFUL DETAINER
$100 (uncontested plus costs)

• Guaranteed rapids filings
• No office visit required
• Free telephone consultations
• More experience than any other law firm
• Lockout Management service available

ENCINO
(818) 986-3147

FULL COLLECTION SERVICES
FREE FORMS AND

TELEPHONE CONSULTATIONS
Open Monday through Saturday

Call after hours for our informational hotline
including free forms

OTHER AREA OFFICES:
	 LOS ANGELES	V ALLEY VILLAGE
	 323-938-2868	 818-432-1980

TOLL FREE
	 800-77EVICT

www.evict123.com
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MARKETING

GETmore LEADS

THE PREMIERE ONLINE MARKETING SOLUTION 
FOR REAL ESTATE AGENTS & BROKERS

GET MORE

TODAY
30-

DAYTR
IAL

STA
RT YOUR FREE

VISIT

Point2.com
CALL TOLL-FREE

888-277-9779

PACKAGING SUPPLIES

ADVERTISE
IN THE 

REALTOR® REPORT

Make your ad

POP!
 With Color!

*Place a display ad and see your 
Company advertised on our website!

visit the “print shop” link for more information at: 
www.srar.com

or call

(818) 947-2244
*Ads on srar.com may vary from display ad in content and form. Web ads are designed by the SRAR 
Graphics Department. Southland Regional does not constitute endorsement of the products or 
services advertised in our publication, REALTOR REPORT, or on www.srar.com.

ADVERTISING

PR INT ING

PRINT SHOP & Graphic design SERVICES



Chairperson: Doc Holladay
Phone: (818) 987-9500
Co-Chair: Rudy Leon
Phone: (818) 642-7839
Location: Lulu’s Restaurant - 16900 Roscoe 
Blvd., Van Nuys
Time: 8:45am

Chairperson: Brian Hatkoff, CCIM
Phone: (818) 701-7789
Web: www.commercialdataexchange.com
Time: 8:30 A.M.
Location: SRAR AuditorIum
7232 Balboa Blvd., Van Nuys

Contact For Information: Bud Mauro
Phone: (818) 349-9997
Location: El Cariso Golf Club Restaurant, “The 19th 
Hole”. 13100 Eldridge Ave., Sylmar CA. Exit 210 
Frwy at Hubbard, N. to Eldridge, E. to Golf Club 
Entrance. [TG-482 D 3]
Time: 8:30 – 9:30 A.M. - EVERY FRIDAY

Chairperson: Dean Vincent 
818-802-8856 or MDeanVincent@RealtyExecutives.com
Location:  SRAR SCV Division
20655 Soledad Canyon Rd #33, Canyon Country 91351
Dates: 2nd and 4th Fridays of the month
Time: Networking Starts at 8:15am
          Meeting Starts at 8:45am
Upcoming Meetings:
March                 27                     
April	           10       April               24
May                     8        May               22
June                   12       June               26
July                    10       July                24
August                14      August            28
September          11      September       25
October                 9      October           23
November           13     November Happy Thanksgiving
December           11     December Happy Holidays

SCV CARAVAN	 2nd & 4th Fridays

Chairperson: Larry Gutierrez
Phone: (818) 416-7077

Co-Chair: Steve Peterson
Phone: (818) 914-2536

Education Chairman: Ron Henderson
Phone: (818) 999-2945

Location: Weiler’s Deli
22323 Sherman Way
Canoga Park, CA 91303

Time: 8:30 A.M. - 9:30 A.M.

Affiliate Networking, MLS Pitches, Caravan, 
Guest Speakers

OUTWEST	 Fridays


