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CONGRESS PASSES RISK INSURANCE

BY GAYE RAINEY, PRESIDENT, AND DAVID WALKER
SOUTHLAND REGIONAL ASSOCIATION OF REALTORS®

Real estate professionals and property owners nationwide
praised a recent congressional decision to prioritize and

reauthorize the federal terrorism risk insurance program

and quickly pass the Terrorism Risk Insurance Act, which CERTIFIED RETROFITTING
reauthorizes the program for six years COMPLIANCE SERVICES
prog years: Since 1996

As the act expired
at the end of 2014,
Realtors urged
swift congressional
action to renew
the program and
return certainty to
the commercial real
estate market.

Large commercial projects found
they could not get financing without
the measure, which provides a
crucial framework for economic
recovery and rebuilding in the
wake of a catastrophic terrorist
attack.

“It allows the U.S. to maintain
a stable terrorism insurance
market so employers can invest in
properties, create jobs and insure

against losses due to a terrorist
attack,” said Chris Polychron,
president of the National
Association of Realtors.

Without TRIA, many property
owners with existing commercial
mortgage balances that require
terrorism insurance would be in

Realtor® Gaye Rainey
2015 President, SRAR

It provides
a crucial gﬂm&wm#ﬂ;mm
framework for JL o=

economic

recovery and
rebuilding

technical default of their mortgage
terms.

The bill provides commercial
property owners with sustained
and affordable access to terrorism
insurance, which is required by
commercial mortgage-backed
securities.

In its first act of business in the
114th Congress, on Jan. 7 the

House passed H.R. 26, the
Terrorism Risk Insurance Program
Reauthorization Act of 2015, by a
vote of 416-5; the following day,
the Senate passed it by a vote of
93-4. The measure was sent to the
White House and recently signed
into law by President Obama.

CONTACT US TODAY!
solutions@gometroretro.com

Telephone: 818-340-3060
Toll Free: 800-450-3660
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CRISNET
GOODBYE CARETS COMMERCIAL

On February 2"the CARETS Commercial system will no longer exist. As a result, on the
afternoon of January 30", access to the CARETS Commercial system will be shut off, and a
few days following, on February 3%, the Commercial Add/Edit function will be available in
CRISNet and you will have immediate access to edit your current Active Commercial listings
as well as Add new Commercial listings. The Commercial property types include Commercial,
Commercial Lease, and Business Opportunity listings.

The Temporary impact of this change will also result in the loss of access to commercial data
for CLAW, iTECH, and CDAR. Our MLS vendor is in contract with all of these organizations
and will be importing their commercial data from their native MLS systems as soon as possible.
Access to CRMLS commercial data will remain unaffected.

CRISNET MLS is hard at work for you. If you have a question, comment or suggestion

send it to us through the Suggestions/Feedback tab on srar.com or via:

http://www.srar.com/include/suggestion-box?s=mils.

Khalsa Sworn in as 2015 Santa Clarita President NQ&SCOMMEROAL

ADVOCACY

SENATE PASSES MORTGAGE
DEBT TAX BILL

Realtor Bob Khalsa, center bottom photo,
recently was sworn in as the 2015 president of
the Santa Clarita Valley Division of the South-
land Regional Association of Realtors.

Khalsa, a former fighter and commercial airlines pilot
and educator, also served as the division's 2013 president.
Here’s the leadership for 2015 of the Santa Clarita

Division of the Southland Regional Association of Re-
altors: Bob Khalsa, 2015 president; Dean Vincent,
president-elect; Debbie Hawkins, secretary/trea-
surer; Nancy Starczyk, government affairs chair and
past president;
and Diana
Arias, Mark
Jenkins, Marty
Kovacs, Sarah
Darabi, Phyllis
Grekin, Bob
Kellar, Jennifer
Getz, Nicole
Stinson, nomi-
nating chair,

Errol Valadares,

The bill includes a one-year extension
of several expired tax provisions that
benefit REALTORS® and their clients,
including tax relief for mortgage debt

forgiveness.

Betty Wright % ' . )
and Shelley Top photo: Santa Clarita Councilmen Bob Kellar, left, and Dante Acosta, join State Assemblyman Scott Wilk in presenting Nancy Link: http gl WWW.l'ealtor.org/ articles/
Valencia, who Starczyk a Certificates of Commendation for her work in 2014 as president of the Santa Clarita Division of SRAR. Bottom photo, left to senate-passes-mortgage-debt-tax-bill
are affiliate co-  right: Pat “Ziggy” Zicarelli, California Association of Realtors 2015 President-elect; Jim Link, Executive Officer for Southland Regional

chairs. Association of Realtors; Cynthia Moller, Installation Chair; Bob Khalsa, 2015 SCV President; Nancy Starczyk, 2014 SCV President;

Roger Hance 2014 President of Southland Regional Association of Realtors; and Dean Vincent, 2015 SCV President-Elect.
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SMALL, EXTERIOR HOME IMPROVEMENTS OFFER THE
BEST VALUE INVESTMENTS IN 2015, SAY REALTORS®

WASHINGTON (January 12, 2015)
— Homeowners often consider various
remodeling and replacement projects as a way
to add value to their homes. Some projects
add more value and better recoup their costs
than others, according to Realtors® who
rated small and exterior projects as the most
valuable home improvement projects in the
2015 Remodeling Cost vs. Value Report.
Compiled annually in collaboration with
Hanley Wood’s Remodeling Magazine,
the report compares changes in home
improvement project costs with Realtors®’
perceptions of what those projects contribute
to a home’s price at resale.

“It can be a daunting task to even
decide on what home improvement
projects to undertake, let alone to
physically tackle and complete
them,” said National Association
of Realtors® President Chris
Polychron, executive broker with
Ist Choice Realty in Hot Springs,
Ark. “Realtors® know what buyers
are looking for during their search,
and curb appeal is and always
will be important. That explains
why Realtors® once again rated
exterior projects as some of the
most attractive and valuable for
homeowners.”

HouseLogic.com, NAR’s
consumer website, highlights the
results of the report in its “Best Bets
for Adding Value to your Home
in 2015” slideshow. The site also
provides information and advice
on numerous home improvement projects,
including bathroom remodeling ideas that
will add style and value to a home.

Just as they did last year, Realtors®
identified a steel entry door replacement
as the project expected to return the most
money, with an estimated 101.8 percent
of costs recouped upon resale (compared
to an estimated 96.6 percent recoup last
year). The steel entry door replacement is
consistently the least expensive project in
the annual Cost vs. Value Report, costing
little more than $1,200 on average and was
the only project on this year’s list to recoup
more than 100 percent of its cost at resale
on a national level.

Realtors® also identified several other
projects that would make the biggest
financial payoff upon resale, most on the
exterior of the home. Rounding out the
top 10 projects in terms of cost recouped
include a manufactured stone veneer (newly
included in this year’s report) at 92.2 percent,
a garage door replacement—midrange
project (88.5 percent), a siding replacement
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with fiber cement (84.3 percent), a garage
door replacement—upscale project (82.5
percent), vinyl siding replacement (80.7
percent), a wood deck addition (80.5
percent), a minor kitchen remodel (79.3
percent), wood window replacement (78.8
percent), and foam-backed vinyl siding
replacement (77.6 percent).

Realtors® provided their insights into local
markets and buyer home preferences within
those markets for the report. Since 2003,
replacement projects resulted in a higher
financial return than remodeling projects.
However, the gap between replacement
and remodeling projects became bigger this
year as both categories declined in value.

Realtors® reported a 2015 average return for
replacement projects at 73.2 (slightly below
the 2014 number of 73.7 percent), while
remodeling projects fell to 60.8 percent in
2015 (down from 65.1 percent last year).
This results in an overall cost-value ratio
of 62.2 percent, a drop from 66.1 percent
last year. The biggest contributing factor
to the slip is the consistent rise in costs for
these projects, with home values rising at a
slower pace.

The 2015 Remodeling Cost vs. Value
Report, now in its 17th consecutive year,
compares construction costs with resale
values for 36 midrange and upscale
remodeling projects comprising additions,
remodels and replacements in 102 markets
across the country. Data are grouped in
nine U.S. regions, following the divisions
established by the U.S. Census Bureau.

“This report is a fantastic resource for
homeowners looking to add value to their
house without breaking the bank, but
every community is different,” Polychron

January/February 2015

said. “The best way to really know what
investments would work for you and your
home is to talk to a Realtor®. As shown in
this report, Realtors® know their market and
the local inventory, what buyers are looking
for in a home, the overall economic climate
and neighborhood conditions.”

As in previous years, the Pacific region
experienced the best overall cost-value ratio
of 74 percent. The region, which encompasses
California, Oregon, Washington, Alaska and
Hawaii, typically sees higher cost-value
ratios on account of higher resale values.
That region also holds the only market—San
Francisco—that experienced a combined
cost-value ratio of over 100 percent for all

36 projects.

To read the full project
descriptions and access national
and regional project data, visit
www.costvsvalue.com. “Cost vs.
Value” is a registered trademark
of Hanley Wood, LLC. Founded
in 1976, Hanley Wood, LLC,
is the premier media and
information company serving
the housing, commercial design
and construction industries.
Through its operating platforms,
the company produces award-
winning magazines and websites,
marquee trade shows and events,
market intelligence data, and
custom marketing solutions.
The company is also North
America’s leading publisher of
home plans.

HouseLogic is a free source of information
and tools from the National Association of
Realtors® that helps homeowners make
smart decisions and take responsible actions
to maintain, protect and enhance the value of
their home. HouseLogic helps homeowners
plan and organize their home projects and
provides timely articles; home improvement
advice and how-tos; and information about
taxes, home finances and insurance.

This article was provided by the National
Association of REALTORS® Media
Contact: Maggie Kasperski / 202-383-1290
/ mkasperski@realtors.org

The National Association of Realtors®,
“The Voice for Real Estate,” is America’s
largest trade association, representing 1
million members involved in all aspects of
the residential and commercial real estate
industries.

www.srar.com
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SRAR 2015 Education Committee Presents:

Contracts

Taught by Jeff Kahn

Featuring the New Residential Purchase Agreement

Wednesday February 25th, 2015
1:00pm to 5:00pm
SRAR Auditorium

7232 Balboa Blvd.
Van Nuys, Ca. 91406

Don’t miss this opportunity to get a
$25.00 For SRAR Members  incoiimereienofhenew -

Residential Purchase Agreement !
$35.00 For Non-Members

Seating 1s Extremely Limited!! You must register in advance.

To pay by check make payable to SRAR and mail to SRAR 7232 Balboa Blvd. Van Nuys, Ca. 91406
(ATT’N Educ. Dept.). Or fax this form with credit card information and signature to (818) 786-4541 ,

or email it to vincec(@srar.com
Class Room Style seating is extremely limited. If registering late, please call first to check availability.
Call Vince at (818) 947-2268 to check for availability.

NAME MEMBER #

ADDRESS CITY ZIP

PHONE # ( )

THIS PORTION TO BE COMPLETED OR CREDIT CARD PAYMENT ONLY

VISA/MC/AMEX/ DISCOVER #: EXP.DATE __ _ /_
Month Year

AMOUNT $ SIGNATURE

REFUND POLICY:
24-hours notice prior to course date. No refunds honored on or after course date. A $10.00 administration fee will be charged
on all cancellations. SRAR resetves the right to cancel / teschedule any course. If SRAR cancellation occurs, a full refund will
be issued. (February 25th 2015Contracts)

www.srar.com Realtor® Report January/February 2015



Tract Utility & SRAR REALTORS® = Success!

a
| “aqp?

ReboGateway

bridging your real estate resources

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS®, INC.

A Powerful Member Benefit!

ReboGateway’s Tract Utility is provided to you as a Member Benefit
by SRAR. It offers a data system for real estate brokers and agents
looking to grow their business by acquiring more real estate listings.
ReboGateway’s Tract Utility tool provides turnover (sales) rates that
can be associated with much higher level of home sales. Knowing
where the housing tracts or census tracts are located that have
higher levels of sales (turnover rate) occurring gives an agent a very
real and very distinct edge. This turnover rate data allows you to
focus your efforts on the housing or census tracts that are more
likely to sell... saving you time and money in acquiring new listings.

" HousingWire
s RETech:25 Real Estate
> The Top Companies
in Real Estate
Technology -

A s et tedea o I - - o

.
CHTYTS CT YOTs e L., S T

Simple Instructions:

1. Choose the county you wish to find turnover rates within.

2. Click on the pink button “Find Tract”

3. Select the city or zip code you want to find turnover rates in.
4

. Select the property types you wish to evaluate (SFR’s,
Condo’s, or MFR's.)

. Select the grouping: Housing Tract or Census Tracts
. Click Submit

7. The tracts will be returned from the highest turnover rate to the
lowest turnover rate.

[© Y]

8. Click on the tract you want to see, and you will be provided
with all of the data on the tract.

9. Enjoy!

The Southland Regional Association of REALTORS® is the "Voice For
Real Estate" in the San Fernando and Santa Clarita valleys. Our
mission is to provide products and services to our members so that
they may successfully pursue the real estate profession with fairness,
competency and high ethical standards, and, through collective
action, promote the preservation of real property rights.

Boundury Bunreh  Find Traet

{

How to Gain Access to ReboGateway’s
Tract Utility:

1. SRAR Member’s go to srar.rebogateway.com (do not put
www. before srar.rebogateway.com).

2. Click on the red “Login” button

3. Above the box, click on: Current member of the SRAR?
Click here to get your password.

4. Enter the email address you have on file with SRAR (they
must match), click“Retrieve Login Information”.

5. A password will be emailed to you.

6. Use the same email address and the emailed password to
gain access to this powerful Tract Utility.

About Tracts:

Housing Tract — not all homes are part of a housing tract, but most
are. The tract number and lot number are recorded if the home is

built within a housing tract. These are normally smaller groups of

homes, from 20 - 200 homes within a tract.

Census Tract - is a geographic region defined for the purpose of
taking a census. All homes are parts of census tracts and are usually
larger groups of homes, from 200 - 2000 homes.

You have the choice within ReboGateway'’s Tract Utility to group
homes by smaller Housing Tracts or by larger Census Tracts to view
turnover rates.

www.rebogateway.com + SRAR.rebogateway.com

Realtor® Report
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SRAR Charity Golf Tournament Announced
for April, 2015 - Sponsors Needed

SRAR President Gaye Rainey announced
that the SRAR Charity Golf Tournament will
return in 2015 - only this time the tournament
will be a Spring event. Traditionally, this high-
ly-anticipated event has been held in late
summer. The new date should make for much
more pleasant weather.

The SRAR Charity Golf Tournament is one
of the most popular events for the Association
and is the largest fundraiser for the SRAR
Charitable Foundation - a 501c3 non-profit
organization. The event includes a terrific day
of golf, as well as a delicious dinner and amaz-
ing raffle prizes.

The upcoming tournament is slated for
Monday, April 13, 2015 and will be held at the
Wood Ranch Golf Club in Simi Valley. More
details regarding timing, pricing, etc. will be
forthcoming.

L3 PR e [ | P §
In the -r“ll'leantime, there are several sponsor-
ship opportunities for the tournament, ranging
from a title sponsor to raffle sponsors. All
sponsorships for the SRAR Charity Golf Tour-
nament are 100% tax-
deductible. If you are interested in sponsoring
the Charity Golf Tournament, contact Karen
Marten at 818-947-2254 or via email at Karen-
M@srar.com.

Player spots and pricing
announced in the coming weeks. There will
be individual spots available, as well as
foursomes. Watch for more information in
the SRAR email blasts, as well as

Www.Srar.com.

The SRAR Charitable Foundation is a
organization from the Association

SAVE THE DATE ~4SSSETET oard of

“SRAR’s Charity Golf Tournamen

www.srar.com Realtor® Report January/February 2015




.REALTOR

The only one domain means the trusted source in Real Estate.

Only members of the NATIONAL ASSOCIATION OF REALTORS® can call themselves REALTORS®
And only REALTORS® are allowed to use the new .REALTOR domain. In a complicated online
world, it doesn’t get any simpler than that to let your prospects and clients know you adhere
to our code of ethics and professionalism and are a source they can trust.

Reserve your .REALTOR domain as soon as it is available. ASSOCIATION of

REALTORS®

Clearly communicate your status as a REALTOR?® right in your url. m NATIONAL

WWW.REALTOR.org/domain REALTOR

Realtor® Report January/February 2015
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Download the CRMLS App and Stay
Connected with CRISNet

Now, enjoy the power of CRISNet in the palm of your hands with the new CRMLS iPhone and Android mobil app — available for
free download at the Apple Store and Google Play. You can also find the mobile app by doing a search for the term “CRMLS” in
both the Apple Store and Google Play or by scanning either of the QR Codes in the image below.

The CRMLS mobile app, designed for agents who are members of the CRISNet MLS, provides convenient access to the
CRISNet MLS Matrix platform. Your CRISNet MLS Matrix username and password are required to log-in to the app.

Through the CRMLS mobile app you will have

D w N L A D TH E valuable access that you currently have in the
CRISNet Matrix platform including:
e  Search capabilities that include:
- Zp

- Address
CRMLS Matrix - MLS#

Username & Password - Status

. r - Property Type
Required for Log-in ~ Property Sub Type

- Price
- Square Feet
- Lot Size
- Year Built
- Bedrooms
- Bathrooms
- Price reduced in last 7 days
- Open Houses
e  Your saved searches
e Your full list of contacts
e  Your custom property type carts
e Your portfolio of listings
e The CARE.T.S Agent Roster

Additional features of the CRMLS app include:

e HomeSpotter™ Tool — whether you are standing in front of a house or sitting in your office, simply point your phone in
the direction you desire to find homes and instantly receive full listing details on your mobile device screen

e Draw Tool - Looking for homes in a specific area? Simply draw a circle on the map to see properties in the selected
area.

Download the CRMLS mobile app today and stay connected to CRISNet wherever you go!

www.srar.com Tech Support SRAR-SFV 818 947 2202 SRAR-SCV 661 295 7117 techsupport@srar.com

WWww.srar.com Realtor® Report January/February 2015 9
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RESPONSIBLE REALTOR® APPLICANTS

FIRST POSTING SECOND POSTING

Arash, Ardalan McMahon, Hugh Alvarez, Carlos Octavio Rodriguez, David Roger
Ardalan Realty McMahon Real Estate Alvarez Real Estate David Roger Rodriguez

20016 Ventura Blvd. 2508 La France Dr. 17408 Chatsworth St. #101 8710 Independence Ave. #306
Woodland Hills, CA. 91364 Bakersfield, CA. 93304 Granada Hills, CA. 91344 Canoga Park, CA. 91304
Cabrera, Jino Espina Ranger, Doulg L Fiscina, Michael A. Rohani, Baback M.

American Universal Real Estate Ranger Realty Realty Group Infernational Performance Realty Inc

15303 Ventura Blvd. 9th Floor 178 Lucero Street

Sherman Oaks, CA. 91403

Gold, Gabriel

Index Real Estate Investments
14541 Delano St.

Van Nuys, CA. 91411

Khanijian, Gary

Gary K. & Associates
1917 N. Hobart Blvd.
Los Angeles, CA. 90027

Thousand Oaks, CA. 91360

Salazar, Pascual

Pascual Salazar, Broker
11300 Califa St.

North Hollywood, CA. 91601

Whitney, Robert C.

Whitney and Associates Property
Management

26650 The Old Rd. #300
Valencia, CA. 91385

9595 Wilshire Blvd. Suite 900
Beverly Hills, CA. 90212

Lemkau, John Keith
Premier Realty Associates
4858 Mercury St., Suite 214
San Diego, CA. 92111

Pakdaman, Homayoon
Homer Realty
4570 Van Nuys Blvd. #324

6320 Canoga Ave. #1500
Woodland Hills, CA. 91367

Trujillo, Joey Mark
Bellamar Realty
3909 W. Verdugo Ave.
Burbank, CA. 91505

Woltman, Alexander
Intero Real Estate Services
28225 Newhall Ranch Rd.
Valencia, CA. 91355

rview the applicant. The Panel shall make its recommendation to

eria established by the National Association of Realt

e forwarded to the applicant and to the Chairman of the Membership Committee to ascertain that the complaint comes within the purview of the 7 point
d and the applicant is admitted to membership. If it does, the Membership Committee Chairman shall appoint a panel of 3 members from the committee t

Lepp, Ronald Jay Sherman Oaks, CA. 91403
Tu Casa Real Estate Inc. Yim, Andrew G.
11350 E. Ave. R4 Yim Group Requena, Rafael

Littlerock, CA. 93543

Lisenkov, Diana

Diana Lisenkov Brokerage, Inc.
11714 Huston St.

Valley Village, CA. 91607

861 Bringham Ave. #22
Los Angeles, CA. 90049

Rafael Requena
928 N. San Fernando Bl. #J304
Burbank, CA. 91504

REALTOR® APPLICANTS

Aguilar, Jesus Concepcion / Keller Williams VIP Properties / Valencia

Aisenman, Sharron / San Fernando Realty, Inc. / San Fernando

Ben-Shushan, Aviram / Keller Williams Realty Encino-Sherman Oaks / Encino

Bradner, Johanna / Keller Williams VIP Properties / Valencia

Brooke, Jeffrey Keith / Coldwell Banker / Sherman Oaks

Bykov, Nataliya Igorevna / Rodeo Realty / Encino

Fasshi-Khoshgard, Ali / Greenhome Real Estate, Inc. / West Hills

Flores, Carlos Rolando / Realty Executives / San Fernando

Foster, David Allan / Dilbeck Realtors / Studio City

Garcha, Narinder K. / Coldwell Banker Greater Valleys / Granada Hills

Gilkar, Nausheen / Keller Williams North Valley / Porter Ranch

Gonzalez, Gladys Maria / West Ranch Properties / Valencia

Gosser, Craig Timothy / Keller Williams Realty / Simi Valley

Gurrola, Mayaluna / Global Premier Properties, Inc. / Mission Hills

Hamilton, Edwin A. / Keller Williams Realty / Westlake Village

Harrison, Connie / Coldwell Banker / Sherman Oaks

Hillyer, Heideh F. / Keller Williams Realty Calabasas / Calabasas

Hoskins, Tatyana / LRS Realty & Management Inc. / Chatsworth

Ibarzabal, Olga L. / Coldwell Banker Vista Realty / Valencia

Khan, Samir Mohammed / Westhaven Lending & Realty / Los Angeles

Licht, Robert Harvey / Keller Williams Realty / Simi Valley

Lopez-Manshoory, Jeremy Amir / Bill Toth and Associates / Burbank

Markovic, Casey J. / Berkshire Hathaway HomeServices California Properties / Calabasas
Mc Kibben, Roberta G. / Knollwood Realty, Inc. / Granada Hills

Melkonian, Narine Nadia / JohnHart Real Corp. / Glendale

Minassian, Rene / Allstate Realty / Reseda

Sanneh, Michael George Luntang / Keller Williams VIP Properties / Valencia

Shaktah, Mike / Maha Haddad / Chatsworth

Spencer, Joylyn . / Keller Williams World Media Center / Burbank

Swaim, Sarah Marie / Pacific View Mortgage & Real Estate / Valencia

Tal, Orly / Peak Realty Co. / Woodland Hills

Torsarkissian, Annette / Reliant Realty, Inc. / Sherman Oaks

Valdez, Christopher Steven / San Marino Properties / Valencia

Vanderburg, Maria Adriana Johanna / New Beginnings Realty / Newbury Park
Vladimir, Sandoval / Rodeo Realty / Northridge

Walsh, Nancy H. / Berkshire Hathaway HomeServices California Properties / Chatsworth
Williams Jr., Lester Enoch / Rodeo Realty / Calabasas

Yeretzian, Kevork Kevin / Coldwell Banker Quality Properties / Northridge

the Membership Committee, which shall then forward its recommendation to the Board of Directors. If the committee recommends disapproval of the application, the Board of Directors will review the recommendation and render a final decision.
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR DECEMBER 2014

ACTIVE INVENTORY EN ES CS WN ws SFV TOTAL  EXT TOTAL
NEW LiStiNgS «..covoveveiiiiieicieieieeeeeeeeeeeee e
Total Active LiStingS........ccccevevereerereeeeceiereinas
Average Days on Market............cccccevevevevererenenanns
Average List Price in Thousands ...............ccccucv....
Median List Price in Thousands ..........................
BOMS ...
Average BOM Price in Thousands ........................
BOM to Sale Ratio ........c.ccoveveveeeieicecicicicicice
EXPIrations .......ccocovvvviviviiiiceeeeeeee

PENDING SALES
New Escrows Opened............cccevevevecuererrccvinnae.
Total YTD Escrows Opened..........ccccovveveveveivicnnnn
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price..................

CLOSED SALES:
New ESCrows ClOSed...........cccoovvvrvrieriiisisieieieine
Total YTD Escrows Closed..........ccccevevevevevevrerenee.
Volume of New Sales Dollars in Millions................
Volume of total YTD Sales in Millions ....................
Average Sale price in Thousands ............c.cceveveee.
Median Sale Price in Thousands ..............c.cccvee.e.
COOP SABS....evieceiciieeeee s
Percent of COOp SaleS ......c.ceveveveveiceecieieeieiae
Average Days on Market.............cccceeeeiicrennnen.
Sales at LiSt PriC......ccovvvveeecececeeeeeeee e
Percent of Sales at List Price............cccccccvvvivevennnne
Sales to Listing Inventory Ratio...
Final Sale to New Listing Ratio ...............cccccevevnanee

CLOSED SALES TYPE
FOrecloSure/RED.........cvvvveeeececceceeccce e
Seller CONCESSIONS ......vveveveecvceeeceeececeeececee e
ShOMt SA ...

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR DECEMBER 2014

ACTIVE INVENTORY EN ES CS WN ws SFVTOTAL  EXT TOTAL
NEW LiStiNgS ...c.ovvviveieieeceecee e
Total Active LiStingS.....cccovveeeviereerieesriinns
Average Days on Market.............cccoeveverereriiennnnns
Average List Price in Thousands ...............cccu.....
Median List Price in Thousands .............ccccceueveeee.

Average BOM Price in Thousands ........................
BOM t0 Sale Ratio ......coovvvvrerieeeeeees
EXPIFtions .....c.coveveveieieeeeeceeee e

PENDING SALES
New Escrows Opened..........ccoovveevevecereevereccnnee.
Total YTD Escrows Opened...........ccccevevvevevevnnnee.
New Open Escrows Average Days on Market .......
New Open Escrows Average List Price..................

CLOSED SALES:
New ESCrows ClOSEd..........cocceevvveveieniiceeeeeinns
Total YTD Escrows CloSed...........cceevvveeeevevenenne
Volume of New Sales Dollars in Millions...............
Volume of total YTD Sales in Millions ...................
Average Sale price in Thousands .........................
Median Sale Price in Thousands ............c.ccceue.....
C00P SAES......cocviicveieceece s
Percent of Coop Sales ......cccvevevevevevereiecrcereine,
Average Days on Market.............cccoevevevirevirenennns
Sales at List Price......coovveeeeeceicecceec e
Percent of Sales at List Price...........cccoevvvvevevennnne
Sales to Listing Inventory Ratio...........c.ccccoeeeee..
Final Sale to New Listing Ratio............ccccccevueee..

CLOSED SALES TYPE
Foreclosure/REO.........coveveeeieecceeeceeeeeee
Seller CONCESSIONS .......vveveeeeeieeeeecieeer e

1
0
2.
3.
1
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SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR DECEMBER 2014

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL SCVTOT EXT TOTAL
NEW LISHINGS vvvvoeveeeceeeeesvee s BT 26 18 T 2, b, 36
Total ACHIVE LISHNGS....occcveccvvrcvveec e . L3t A D 11..
Average Days on Market ..............ovveecivccrivvcccrsccns 149, 82 R 140...
Average List Price in Thousa . 5738......6769...

Median List Price in Thousands 5399 699.5...

50 PO SOOI PO (OPOT’ ST SR I 2.
Average BOM Price in Thousands... 3925 B 3435, 4607 21755798
BOM to Sale Ratio.................. 0.. ..33.3. 40 AT AL 2000 148.......... 154...
EXDITLIONS oo s 2
PENDING SALES
R B 8
Total YTD ESCIOWS OPENEA .....oocoeevoens e 9.
New Open Escrows Average Days on Market .......... ... 18...
New Open Escrows Average List Price ..............oc... o 4491
CLOSED SALES:
New Escrows Closed
Total YTD ESCTOWS ClOSBT .......ovvvvevoeeesc v v
Volume of New Sales Dollars in Millions................. ... 1.083...
Volume of total YTD Sales in Millions .. ..38.577 ...
Average Sale price in ThOUSANDS .....c....ovvvvrrcicers oo 5413...
Median Sale Price in ThOUSANGS.........ocovvvvvccceccrs s 460.0...
000D SABS <..vre oo v 2
Percent 0f COOP SIS ..occvvveeveecc oo i
Average Days on Market.
Sales at List Price...............

Percent of Sales at List Price
Sales to Listing Inventory Ratio.

Final Sale to New Listing Ratio ..............occocieecs 333 3000,
CLOSED SALES TYPE

FOrBCIOSUTE / RED ..voo e (I

Seller Concessions .. 0

[

SNOMESAIB ..o (S
STANAAN ... 2 e
DHNB.....ooeeee e (S
SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR DECEMBER 2014
ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL __ SCVTOT _EXT TOTAL
NEW LISTNGS vovvvvvvveeeosveessseessessesssssenss ovvieeees | [L— L — (LI L[ [ JS— [ 2

Total ACHIVE LIStNGS....vccveee oo e O Qe 3l O 20
Average Days on Market .........oocccccveveececcveerseriis e Qi O 89 O B3 19 AT
Average List Price in Thousands . L 346.2......... 349.7...
Median List Price in Thousands ...3590 ......... 3250...
30 ORIV | ISPATROPON | SRRSO SOTPTRUTIOY | STTRTUTIOR: SRR R 2..
Average BOM Price in Thousands... 345‘4 ......... 395.0...
BOM to Sale Ratio................. 0. .
EXDITAHONS ...ovo s v L — L 4
PENDING SALES
N 0 N 0
Total YTD ESCIOWS OPENEQ. ..o v 0
New Open Escrows Average Days o et e 0
New Open Escrows Average List Price ... oo
CLOSED SALES:
New Escrows Closed
Total YTD Escrows Closed.........
Volume of New Sales Dollars in Millions................. ... 0.000...
Volume of Total YTD Sales in MillionS............cccocc vt 0.000...
Average Sale price in THOUSANGS ......occevvvrvrc v, 00.. ...2873 ......... 3[]43“.
Median Sale Price in ThOUSANGS.........ccccvvvcrvvrcr o 00.. 0. 0.... 00 +2950........300.0...
000D SABS ..vvcvee s e 0 OO K
Percent of COOD SAIES ..voccvvvvevvvccvecves s e 00..
Average Days on Market ..o v 0
SlBS At LIS PICE....c.ooeooeeoc e i 0
Percent of Sales at List PriCe...........co..vvvo e e 00.. O AT 00 267
Sales to Listing Inventory Rati0........cc..cocvvvrvcciess s 00.. 0.0, .61.3.... | S
Final Sale to New Listing Ratio .......c...oocvvvvcciircces o
CLOSED SALES TYPE
FOrEClOSUTE / RED ..o L —
Seller Concessions ... .0 .
Short Sale.. .0
Standard ... .0 0.
OINET ..o (R
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

ADVERTISE

IN THE
REALTOR® REPORT

Make your ad

POP!

With Color!

*Place a display ad and see your
Company advertised on our website!

visit the “print shop” link for more information af:
www.srar.com
or call

(818) 947-2244

*Ads on srar.com may vary from display ad in confent and form. Web ads are designed by the SRAR
Graphics Department. Southland Regional does not constitute endorsement of the products or
services advertised in our publication, REALTOR REPORT, or on www.srar.com.

mostknowledgeableandtrustworthy
group of professionals the industry
has to offer. But how do you let clients
know that?

Tell them. Show them.
Wear your REALTOR® pin
with pride.

Only REALTORS' are members of the National Association of REALTORS®

www.srar.com

AUTOMOBILES

LINCOLN- EXCELLENT CONDITION
$7500
BLACK- INTERIOR , BLACK LEATHER LOOKS GREAT
04 WITH 81K MILES. ONE OWNER CAR.
ALL SERVICE DONE AT VISTA LINCOLN.
ALL RECORDS AVAILABLE.
818-992-3425

MAINTENANCE & REPAIRS

GARY SCHIFF PLUMBING
Owner operated, Roto Rooter, Main Line Drain Cleaning.
Fast Reliable, inexpensive plumbing repairs. Water
heaters, garbage disposals, faucets, pressure regulators

and more. St Lic #683205.................... (818) 700-1079
Exp. #1 (1-16)

PROFESSIONAL SERVICES

SMALL TIME HAULING & CLEAN-UP
Garage & House Clear-outs
Large & Small jobs
818-881-0073

Exp.#1 (1-1-16)

VACANT HOME CLEANING SPECIALIST
APPLE CLEANING/PAINT. FORECLOSURES, HAULING.

(661)298-2084JOHN/JUNECARPETSHAMPOO (81 8E)X929-9242
p. #5 (5-15)

LICENSED LAND SURVEYOR
LOT LINES, LOT LINE ADJUSTMENT,
ARCHITECTURAL SURVEY,
CERT OF COMPLIANCE, FEMA ELEV CERT.
DAN MAY......oovivninirene 661-776-5554

Exp. #1 (1-1-16)

TERMITE INSPECTION

Termite Inspection

* Fast report (fax or e-mail)

* Bill to escrow

* Free inspection if competitive bid
* All works fully guaranteed

* We will beat or meet other bid

Retrofitting Inspection

e Gas shut-off valve

» Water conservation
-Ultra low flow toilet
-Shower head
-Certificate of compliance

* Smoke detector

* Window safety glazing

¢ Carbon Monoxide Detector

EZ Pest Control, INC.
EZ Home Improvement, INC.

Free Top Producer Workshops

Join us Thursdays at 10am now through mid-March as the top

producing agents from 2014 share their keys to success with other

agents looking to learn from some of the best in the business.

L]

WWW.PARKREGENCY.COM/AGENTCENTER
f FACEBOOK.COM/PARKREGENCY

818-363-6116 \ 10146 BALBOA BLVD. GRANADA HILLS, CA 91344

Realtor® Report

BRE #01231306
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an adverfisement is not intended as an endorsement or recommendation of the services offered.

STYL'N CONSTRUCTION, INC.

R.E.O./ Foreclosures

/ Email: Styln@earthlink.net
Styl'n Construction, Inc.

Hey Brokers - We Do It All!

+ Trash-Outs + Lead Bids

« Initial Yard Clean-Up « Retrofitting Bids

« Initial Cleaning « FHA - HUD Lender Requirements
« Emergency Preservation « Interior Paint

« Pool Clean-Ups « Carpet - Vinyl - tile

« Monthly Services « Exterior Paint

No One Has Our Experience Or Billing Terms!

STYL'N CONSTRUCTION INC.
9939 Canoga Avenue Unit“)”
Chatsworth, CA91311
www.stylnconstruction.com

Office: (818) 407-1327 Fax: (818) 407-1462

Licensed « Bonded & Insured - Lic. #806623

REAL ESTATE

$39 per month

100%
COMMISSION

GOLD STAR REALTY

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services
Friendly and Helpful staff

(818) 757-4567
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino

THE LAW FIRM OF KATZ & BLOCK
DENNIS P. BLOCK & ASSOCIATES

The Number One Law Firm Specializing in

TENANT EVICTIONS
UNLAWFUL DETAINER

ENCINO
- (818) 986-3147

VISA
(——

* Guaranteed rapids filings

* No office visit required

* Free telephone consultations

» More experience than any other law firm
* Lockout Management service available

FULL COLLECTION SERVICES
FREE FORMS AND
TELEPHONE CONSULTATIONS

Open Monday through Saturday
Call after hours for our informational hotline

including free forms
OTHER AREA OFFICES:

LOS ANGELES VALLEY VILLAGE
323-938-2868 818-432-1980
TOLL FREE
800-77EVICT

www.evict123.com

TERMITE INSPECTION & FUMIGATION

NORDHAGEN AND
DAUGHTERS

EXTERMINATING
COMPANY INC.

SRAR 2002 “ AFFILIATE OF THE YEAR"

YOU'VE TRIED THE REST...
YOU DEMAND THE BEST...

@ We do our OWN fumigations (No Sub-Contractor)

@ Salaried inspectors (NO COMMISSIONS)

@ FREE inspection if compefitive bid

@ (omputer generated, emailed reports

# Recommended repairs performed by our company
# Llicensed, insured and bonded

800-933-7378  800-649-1922 FAX
818-886-3454  661-255-1902 FAX
661-254-2133

TERMITE INSPECTIONS & FUMIGATIONS

Affiliate member SRAR
Affiliate member REOMAC

Member PCOC (Pest Control Operators of California)
(A Reg. #FPR 2861
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

[MARKATING I HOME MORTGAGE

WELLS | HOME
FARGO | MORTGAGE

cer MOI e Leabs

Ready to buy a home?
THE PREMIERE ONLINE MARKETING SOLUTION . A . L °
FOR REAL ESTATE AGENTS & BROKERS House-hunt with confidence using a PriorityBuyer® preapproval

If you’re planning to take advantage of today’s historically low interest
rates and attractive home prices, start with a PriorityBuyer® preapproval
from Wells Fargo Home Mortgage. We'll help you pinpoint your price
range before you begin your search.! This shows sellers and real estate
agents that you are credit-checked and ready to buy and allows you to
house-hunt with confidence.

Call your local Wells Fargo Home Mortgage office today!

San Fernando Branch, 818-838-2146
Encino on the Boulevard, 818-808-1038
Woodland Hills, 866-983-6777

1. A PriorityBuyer® preapproval is based on our preliminary review of credit
information only and is not a commitment to lend. We will be able to offer a loan
\\ CALL TOLL-FREE Jan VST cor(xilmitrp§nt upon veriﬁcationdof apg?l%cation ig.formg;on, satisfying illl

- - 0 H underwriting requirements and conditions, and providing an acceptable
s 888-277-9779 @ Point2.com property, appraisal, and title report. Not available on nonconforming products or
for certain FHA transactions.
‘Wells Fargo Home Mortgage is a division of Wells Fargo Bank, N.A.

- © 2012 Wells Fargo Bank, NLA. All rights reserved. NMLSR ID 399801.
Pomtz EQUAL HOUSING 4
LENDER AS952112 5/12-8/12

Southland Regional
Association’of Realtorseinc.

PRINT SHOP & GRAPHIC DESIGN SERVICES
Make Us Your Choice For All Your Printing Needs!

Our in-house graphic design team is standing by, so call today!

(818) 947-2246

e ANNOUNCEMENTS

e BROCHURES

e BUSINESS CARDS

* NCR FORMS

‘ JUST‘ N g 5 e DOOR HANGERS
LISTED = == e ENVELOPES

1 P e FLYERS

& : e POST CARDS

e LABELS

310-968-2601

. G700 WO « LETTERHEAD
= e « COLOR COPIES

Fast Turn Around! Competitive Pricing!
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AREA MEETING ANNOUNCEMENTS

EAST NORTH Thursdays COMM. INVST. PROR 3" Tues of mo. R.E. NETWORK Fridays (expt. holidays)

. , Chairperson: Brian Hatkoff, CCIM Contact For Information: Bud Mauro
e s i o R
N Web: www.commercialdataexchange.com Location: El Gariso Golf Club Restaurant, “The 19th
Co-Chair: Rudy Leon Time: 8:30 A M Hole”. 13100 Eldridge Ave., Sylmar CA. Exit 210
Phone: (818) 642-7839 L Frwy at Hubbard, N. to Eldridge, E. to Golf Club
Location: Lulu’s Restaurant - 16900 Roscoe  -0calon: SRAR Auditorlum Entrance. [TG-482 D 3]
Blvd., Van Nuys 7232 Balboa Blvd., Van Nuys Time: 8:30 — 9:30 A.M. - EVERY FRIDAY

Time: 8:45am SCV CARAVAN 2nd & 4th Fridays

OUTWEST Fridays

Chairperson: Dean Vincent

Chairperson: Larry Gutierrez 818-802-8856 or MDeanVincent@RealtyExecutives.com
Phone: (818) 416-7077 Location: SRAR SCV Division

20655 Soledad Canyon Rd #33, Canyon Country 91351

Co-Chair: Steve Peterson TR0 ) ) Al TSI R Dates: 2™ and 4" Fridays of the month

Phone: (818) 914-2536 Chairperson: Havery Osherenko Time: '\'Me:gt?nrg'g%aftt:gf ;Eg;r?]am

Education Chairman: Ron Henderson Phone: 818-522-7592 - harveyok2@yah00.com  ypcoming Megtings:
Phone: (818) 999-2945 Location: SRAR Auditorium, 7232 Balboa BIvd.,  February 13 February 27
Van Nuys, CA 91406 March 13 March 27
Location: Weiler’s Deli Time: 9:00 a.m. April 10 April 24
22323 Sherman Way May 8 May 22
Canoga Park, CA 91303 June 12 June 26
) July 10  July 24
Time: 8:30 A.M. - 9:30 A.M. August 14 August 28
Affiliate Networking, MLS Pitches, Caravan, Sﬁi’é%?rber 119 %eC%eerP o Eg
Guest Speakers November 13 November Happy Thanksgiving
December 11 December Happy Holidays




