2014 ary, 2015

N EA LGR@ s = 0=

WIRGjiteiaEliolication of Southland Regional Association of REALTORS®

Holiday Sales Offer
Unique Opportunit

pg. 2

Holidays Made B
Thanks to Memb
SRAR Charitable
Foundation

pg. 3

Added Foreclo
Protection Mull

pg. 4

New RPA Q&A’s L
SRAR Risk Manag

pg. 6

MLS Single Sign-On anc
Resources “Portlet” Coming
January 15th

pPg. 7

2015 SRAR Lee

Gaye

Named 2015 P1 Get 2015 |

Inaugural Ball
Tickets

1 pg. 5

Volume 94 e [ssue 12




HOLIDAY SALES
OFFER UNIQUE
OPPORTUNITY

BY ROGER HANCE, PRESIDENT, AND DAVID WALKER

SOUTHLAND REGIONAL ASSOCIATION OF
REALTORS®

The world of residential real estate
has changed so much over the last
two decades that prospective home
buyers or sellers may be missing an
opportunity by taking the holidays off.

Long regarded as
inviolable and the slowest
time of year for residential
real estate, there now
are plenty of reasons to
consider being active year
round, especially by listing
a property or buying a
home during the closing
months of the year.

» The Rise

Realtor® Roger Hance
2014 SRAR President

of
International Buyers

While still a relatively small segment of the
market, the number of home buyers from foreign
nations increased dramatically as the housing
market recovered from recession.

Foreign buyers often do not regard the holidays
as a time to shut down house hunting activities.
This is especially true for sellers of high-end
homes, where buyers from China, Canada, Great
Britain and India are particularly active, plopping
down all-cash payments on expensive properties
that, from a global perspective, are a bargain,
offering a lot for the money.

* Increased American Homeowner
Mobility

In the decades before the Internet and high
technology, Americans typically landed a job
and bought a home fully expecting to stay put
for seven years or longer.

That is less true today. Occupations change
overnight. Companies relocate. Opportunities
flourish in new regions. Workers follow.

For better or for worse, the modern American
lifestyle calls for mobility.

It doesn’t matter if it’s July or December: when
a company asks an employee to move, a home
purchase frequently is the first thing to happen,

especially if the company offers a relocation
package that includes housing reimbursement.

* The Advantage of Lighter

Competition During the Holidays

If many home sellers take the holidays off, then
those who do list homes for sale wind up with an
advantage, especially if the pool of prospective
buyers expands. With fewer listings available,
holiday sellers can stick to their list price, perhaps
offering fewer concessions.

That may sound like a disincentive for buyers,
yet even with the growth in international buyers
and other prospective buyers who remain busy
during the holidays, the numbers of buyers
remains relatively small, thus sometimes
neutralizing the seller advantage.

* Holiday Home Shoppers Are

Motivated

[t stands to reason that if a home seller or buyer
decides to take a holiday break, they most likely
are less motivated.

But if a person needs a home or must sell, the
holidays will not be an impediment.

It’s not as if a buyer can wait until Spring to
find a place to live. Sure, they can rent short
term, but rentals are expensive and in short
supply, especially in Southern California. Home
buyers who remain active in November and
December typically are extremely motivated.
They’re willing to alter holiday schedules and
brave inclement weather to get into a home.
Those are the kinds of buyers home sellers dream
about. They need to move right away and might
be willing to pay a bit more to get into a home
quickly.

* Internet Searches Surge During

the Holidays

Just because prospective fewer buyers visit
open houses during the holiday does not mean
all activity ends.

Indeed, some home buyers devote the added
free time holidays may offer to expanded online
house hunting. While information on line may
be incomplete, dated, or inaccurate, Internet
searches can narrow the choices, whittling
them down to a select few. Plus, the Internet is
immune to inclement weather, allowing buyers
the opportunity to search from the warmth and
comfort of their current residence.

These and a raft of other reasons are why traffic
on many real estate websites increases as holiday
decorations appear and the New Year approaches.
It’s a new age of real estate.
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Holidays Made Brighter Thanks to Members,

SRAR Charitab

Thursday, December 4, 2014, Van
Nuys, CA - SRAR hosted 80 less fortu-
nate children for its annual Toy Drive &
Kids Holiday Party.

Each year, SRAR’s president choos-
es an elementary school in an impover-
ished area to host up to 80 children for
a holiday celebration like none other.
This year’s school was Alta California
Elementary School in Panorama City.

The school chose 80 boys and girls
based on their economic situation.
Once the list was sent to SRAR, mem-
bers and staff headed out to shop for the
children based on their age and gender.
Each child received three gifts, one of
which was a family game.

On the big day, the kids were bussed
in from the school and greeted by eager
volunteer members and staff who led

www.srar.com

le Foundation

the children into the auditorium. Once
inside, excitement overwhelmed the
room as the children took in festive
decorations, Happy Meals® from
McDonald’s® and holiday films show-
ing on the big screen.

After eating, the children were even
more surprised as they were carefully
escorted outside to the main parking lot
to witness the arrival of Santa Claus on
a fire truck, complete with sirens and
lights.

Santa greeted the ecstatic children
with a “Ho-ho-ho” and then led them
back into the auditorium. There, Santa
called each child up, individually, to
meet him and receive a bagful of
wrapped gifts just for them.

The excitement and joy on each
child’s face was indescribable.

The children from Alta Elementary
School were a total delight.

Realtor® Report

By Joey Lewis
Director, Member & Community Relations - SRAR

This amazingly heartwarming event
was made possible by the SRAR Chari-
table Foundation, and from individual
member contributions. On behalf of the
SRAR staff, committee members and
volunteers, and Alta Elementary
School, we sincerely thank you for
making the holidays brighter for these
well-deserving children in need.

We would also like to thank Santa
Claus, as well as the Los Angeles Fire
Department for providing the fire truck.
In addition to the Kids Holiday Party,
SRAR is also collecting new,
unwrapped toys to donate to the
LA Fire Department’s Spark

of Love program. For more
information on the toy drive,
contact Jason Arancibia at
SRAR at 818-947-2298.

The SRAR Charitable
Foundation is a 501¢3 non-
profit organization, separate from
the Association. It was founded in
1990 and is governed by its own board
of directors. The Foundation is dedicat-
ed to improving the social and econom-
ic well-being of our communities.

For more information on the SRAR
Charitable Foundation or to make a
charitable (tax-deductible) contribu-
tion, contact Joey Lewis at
818-947-2256.
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GAYE RAINEY TO SERVE AS 2015 SRAR PRESIDENT

REALTOR
Gaye Rainey was
unanimously
affirmed to serve
as President of the
Southland Regional
Association of
REALTORS for2015,
it was announced
following the first
meeting of the 2015
Board of Directors. Rainey currently serves
as the association’s President-Elect.

Rainey is well qualified to lead the 9,200
member association, one of the nation’s
largest. She has a long and distinguished

career of service to the real estate industry
and the association.

A member since 1978, she has served in
numerous capacities including a total of 14
years on the Board of Directors, five years
on the Executive Committee and a total
of 12 years as a director of the California
Association of REALTORS. In 1991,
she was the recipient of the REALTOR-
Associate of the Year award in recognition of
her service to the industry and community.

In addition to her current duties as
President-Elect, Rainey is completing
her second year as a member of the
board of directors of the California Real

Estate Technology Services (CARETS),
representing SRAR and CRIS-Net MLS.

Her past committee experience includes
MLS, Finance, Ethics and Arbitration,
Education, Grievance, By Laws and
Education. She was also elected to the
board of trustees of the SRAR Charitable
Foundation and served as its chairperson
in 2012.

At the CAR level, she has served on
the MLS Policy Committee, REALTOR/
Consumer Protection Committee, Education
Services Advisory Committee, Local
Governmental Relations Committee and
Professional Standards.

GINA UZUNYAN NAMED PRESIDENT-ELECT

Joining Gaye
Rainey on the 2015
SRAR leadership
team will be
REALTOR Gina
Uzunyan, who
was elected to the
position of President-
Elect by the board
of directors. Per
association bylaws,
Uzunyan will serve as President in 2016.

A member since 1989, she is completing
her sixth year as a member of the board of
directors and is a member of the Executive
Committee and currently is vice chair of

the Governmental Affairs Committee. Her
past experience includes service on the
Education, MLS, Grievance, Ethics and
Arbitration Policy, Professional Standards
and Young Real Estate Professionals
committees. She is a 2007 graduate of the
SRAR Leadership Academy.

Uzunyan has been a director of the
California Association of REALTORS since
2011 and has served on the Transaction
& Regulatory, Professional Standards,
MLS, Taxation & Government Finance,
Legislative and Housing Affordability Fund
committees.

She holds the national professional
designations of CCIM (certified commercial

and investment member) and SFR (short
sale and foreclosure resource certification).
In addition to her real estate brokers license,
Uzunyan is a licensed real estate appraiser
and mortgage broker.

Serving with President Rainey and
President-Elect Uzunyan on the 2015 board
of directors are Jerry Ascencio, Patricia
Beltran, Tom Carnahan, Ana Maria Colon,
Winnie Davis, Wendy Furth, Roger Hance,
Bob Khalsa, Rana Linka, Bud Mauro, Alice
McCain, Patti Petralia, Fred Sabine, Nancy
Starczyk, Dan Tresierras, Nancy Troxell,
Dean Vincent, Gary Washburn, Steve White,
and Pat Zicarelli.

ADDED FORECLOSURE PROTECTION MULLED

The Consumer Financial Protection Bureau is seeking public comment on additional measures intended to ensure that
home owners and struggling borrowers are treated fairly by mortgage servicers.

The proposed regulations would require servicers to provide
certain borrowers with foreclosure protections more than once
over the life of the loan, to put in place additional servicing
transfer protections, and to take steps to protect borrowers
from a wrongful foreclosure sale.

The proposals would also help ensure that surviving family
members and others who inherit or receive property have the
same protections under the CFPB’s mortgage servicing rules
as the original borrower.

“The Consumer Bureau is committed to ensuring that
homeowners and struggling borrowers are treated fairly by
mortgage servicers and that no one is wrongly foreclosed
upon,” said CFPB Director Richard Cordray. “This proposal
would give greater protections to mortgage borrowers.”

Mortgage servicers are responsible for collecting payments
from the mortgage borrower and forwarding those payments
to the owner of the loan. They typically handle customer
service, collections, loan modifications, and foreclosures.

4

Realtor® Report

To address shoddy mortgage servicing practices, the CFPB
put in place rules designed to eliminate surprises and run-
arounds for homeowners. The rules, which went into effect on
Jan. 10, require servicers to maintain accurate records, give
troubled borrowers direct and ongoing access to servicing
personnel, promptly credit payments, and correct errors on re-
quest. The rules also include strong protections for struggling
homeowners, including those facing foreclosure.

Since the Bureau’s mortgage servicing rules took effect, the
CFPB has continued to engage in outreach with consumer
advocacy groups, industry representatives, and other
stakeholders. This proposal reflects its ongoing effort to
ensure the rules are working as

intended and to smooth the path for companies to better
protect consumers and comply

with the CFPB's rules.

December 2014/ January 2015

Among other things, the recent proposal would:

* Expand consumer protections to surviving family members
and other homeowners.

* Require servicers to promptly notify borrowers when loss
mitigation applications are complete.

* Protect struggling borrowers during servicing transfers.

* Clarify servicers’ obligations to avoid dual-tracking and
prevent wrongful foreclosures.

* Clarify when a borrower becomes delinquent.

* Provide more information to borrowers in bankruptcy.

A copy of the proposed rule, which includes information on
how to submit comments, is available at:
http://files.consumerfinance.gov/f/201411_cfpb_proposed-
rule_mortgage-servicing.pdf

www.srar.com



Soirn ws at SRAR s 9sth
Inaugural Ball
lo-witness the mnstallation of

& the 2015 Offrcers & Directors

J&WC@, WQ% 2075

Sheraton Universal Hotel Cocktails - 6:30 PM
Grand Ballroom Dinner - 7:30 PM
333 Universal Hollywood Drive Black Tie Optional
Universal City RSVP by January 9, 2015
r— - - - - - - - - - - - - - - - - - - - - — — — /7
| Please send ______ Inaugural Ball tickets at $100 each |

| SRAR Inaugural Ball, Attention: Karen Marten, 7232 Balboa Blvd., Van Nuys, CA 91406 |

| Please check one: []Check []Visa [ ]Mastercard [ JAmEx []Discover |
| Card Number: / / / Amount: § |
| Expiration Date: / Authorized Signature: |
| Name: |
: Mailing Address: :

Phone: Email: |

Deadline: Please return this form no later than January 9, 2015 so that ticket orders may be processed accordingly.
For further information, contact Karen Marten: (818) 947-2256 or KarenM@srar.com
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THE SRAR RISK MANAGEMENT COMMITTEE
AS WE COME TO THE END OF ANOTHER YEAR, THE SRAR RISK MANAGEMENT COMMITTEE WANTS TO WISH YOU ALL THE VERY BEST FOR THE HOLIDAYS AND
THE NEW YEAR! WE LOOK FORWARD TO CONTINUING TO PROVIDE RISK MANAGEMENT SUPPORT THIS COMING YEAR AND ENCOURAGE YOU TO GIVE US
YOUR SUGGESTIONS FOR FUTURE TOPICS. WE ARE HERE FOR YOU AND ARE CONFIDENT GREAT THINGS LIE AHEAD FOR THE REAL ESTATE INDUSTRY. ALL

THE BEST- STEVE, KATHY, JEFF AND OLGA

RPA Q&A'S BY KATHY MEHRINGER,
2014 RISK MANAGEMENT COMMITTEE,
COLDWELL BANKER

Q. Now that the Wood Pest Addendum
(“WPA”) is being retired, how exactly will
Buyers be able to request that a Seller
correct either section one or section two
repairs?

A. When the Study Group charged with
making revisions to the Residential Purchase
Agreement (“RPA”) recommended the
retirement of the WPA, we knew that an
alternate method of negotiating wood pest
corrective work would be a necessity. For
that reason the Request For Repairs (“RR”)
was revised to include a provision whereby
the Buyer may request corrective measures
be taken for either section one or two
recommendations.

Whether or not the Seller agrees is another
matter. The Seller’s may communicate their
response using the newly created Seller’s
Reply and Response to Buyer’s Request For
Repairs (“RRRR”). The good news is, these
negotiations will now occur only after both
Parties have received and reviewed a Wood
Pest Inspection.

Best Practice: Keep in mind the terms of
the RPA are negotiable between the Parties,
that means the Buyer and Seller! Brokers
are not Parties to the Agreement therefore
all decisions are best left to the Parties
once they have been presented with the
information needed to make an informed
decision.

Q. Based on the two new Counter
Offers: Seller Counter Offer (SCO)
and Buyer Counter Offer (BCO); both
of which were released on November
24, 2014 in conjunction with the revised
Residential Purchase Agreement: When
a Buyer elects to issue a counter offer to
Seller Counter Offer No. 1, should the
Buyer’s Counter Offer be labeled No. 1
or No. 2?

A. If the Buyer elects to counter Seller
Counter Offer No. 1, it would be countered:
“Subject to Buyer’s Counter Offer No.
1.” If the counter offer process continues
the numerical labeling would continue as
above!

Q. When the Buyer is able to remove
contingencies but has not yet been served
with a Notice to Buyer to Perform (NBP)
by the listing agent do you recommend
that the Contingency Removal is sent
right away or is it better to wait until
a Notice to Perform is Delivered by the
listing agent?

A. This is where counseling and open
discussion regarding the transactional
process plays such an important role in our
relationships with clients.

Buyers should understand the entire
transaction process at the onset; if the
Buyer elects not to remove contingencies
on the date agreed upon in the Residential
Purchase Agreement the Seller may issue a
Notice to Buyer to Perform and may then
issue a Cancellation of Contract if the Buyer
fails to take the required action(s) within
the requisite time period (two days unless
otherwise agreed).

It is important to remember that the
Seller is under no obligation to cancel but
by issuing the NBP the right to do so is
preserved.

Now to your question: Is it better for
the Buyer to be proactive and remove
contingencies once they have been satisfied
or is better to wait?

It depends! A Buyer may wish
to demonstrate good faith and initiate
contingency removals promptly. On the
other hand a Buyer may be hesitant to
remove a particular contingency in which
case they may want to wait for a Notice to
Buyer to Perform.

Remember, in the event Buyer and Seller
are negotiating repairs the Seller may link
credits, repairs or price concessions to
immediate removal of contingencies.

Realtor® Report
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To sum it up, after discussing the risk
reward analysis with their REALTOR(R) the
Buyer is the one who decides what strategy
to employ when it comes to removing
contingencies.

Q. If an Offer is written PRIOR to
November 24, 2014 and is still “alive”
with Counter Offers after that date is it
okay to just keep it going or do we need to
start the entire process over on the revised
Residential Purchase Agreement?

A. There is no reason to unravel the
negotiations in the circumstance that you
outlined; unless the Parties want to use the
revised Residential Purchase Agreement
(RPA). Because the RPA does not contain any
statutorily prescribed changes the previous
version remains valid and enforceable. Of
course should the negotiations breakdown I
would urge you to prepare any subsequent
Offer on the revised RPA dated November
24,2014.

www.srar.com



MLS Single Sign-On and NAR Resources
“Portlet” Coming January 15th

Southland Regional Association of REALTORS® and California Regional MLS are pleased to announce your newest member benefits, Single Sign-On
(550) and the National Association of REALTORS® Resources “Portlet”, arriving Thursday, January 15, 2015.

SSO is a user-authentication process that allows you to access the CRMLS Matrix platform and additional products available through your associa-
tion membership by logging in just one time. After logging in, you can access Matrix and additional products without being prompted to re-enter
your credentials for that particular user session, providing convenience to your user experience.

The NAR Resources “Portlet” will provide access to a multitude of FREE resources provided by NAR.

When: Thursday, January 15, 2015

How: Follow the steps below:

CRISNET!

SAFEMLS® Login

1. Log into the MLS through the Southland Regional AOR website - www.srar.com

Lgno:| || | Need To Change My Password

| Forgot My Password
Password

Login

It you have any questions please contact CRISNet Tech Support
818.947-2202 / 661.295-7117 or Email techsupport@srar com

Hours of Support
Monday - Friday 8:00am to 6:00pm / Saturday 8:00am to 5:00pm

2. From the Southland Regional AOR website, click the “Login to CRISNet/Matrix” link and then enter your current Username and Password
when prompted.

3. You will then see the new SSO Dashboard where you have access to the CRMLS platform and products available through your Association
membership:

4. Your New SSO Dashboard:

Options available on the dashboard at this time*

CRISNET
— + CRISNet MLS Resources + CRISNet Additional Products
f"ﬁ-; o CRISNet MLS o Corelogic Realist
o SRAR Website o Cloud CMA
o CRISNet Data Integrity Standards o Realtors Property Resource (RPR)
o CRISNet MLS Forms o Listing Book
o CRISNet MLS Rules o SmartDesk
o Neighborhoods & Tract Codes o New Home Source Pro
, o SCV Carvan Schedule o Homes Connect
. o Report Listings Not in the MLS o Smart Docs
Ok m o< Prokio - CRISNet Products & Services o Proxio
o Commercial Data Exchange
e o Statistics
= @ﬂ ¢ o Facebook

o Twitter

o SRAR Member Benefits
Options available through the NAR Resources “Portlet” at this time:

- REALTOR® Safety Program: Access to information and resources to keep you safe in the field and on the job.
« .REALTOR Domain: Learn why .REALTOR is “the only domain that means the trusted source in real estate” and how to get one.
REALTOR Benefits®: One click away from your official member benefits program bringing you discounts and special offers just for being a REALTOR®.
+ RePurposed App: An online catalog of member recommended apps.
REALTOR® Party: The REALTOR® Political Action Committee helps promote the election of pro-REALTOR® candidates, which means they have your
interests in mind.
+ MVP Program: The Member Value Plus Program is for members to earn rewards by taking action with other NAR resources.
REALTOR® University: The homepage of REALTOR® University shares information about this innovative institution exclusively focused on real estate
and opportunities to obtain a higher education in this profession. Learn about this graduate school’s admission, academics, certifications, and more.
« NAR Center for REALTORS®: CRT serves as NAR's technology resource, offering education and articles about technology and other related items.

* Not all products are available through the new SSO Dashboard at this time. All California Regional MLS products and services will continue to be
available through the Matrix platform, under the links tab on the Matrix menu bar.

For questions or support, call 818-947-2202 | 661-295-7117 or email techsupport@srar.com.

www.srar.com Realtor® Report December 2014/ January 2015



Commercial Day is coming!
Commercial Day is coming!

s Tellieveryone you know,

“Commeercial Day is coming
January 21, 2015!1]]

December 2014/ January 2015



Download the CRMLS App and Stay
Connected with CRISNet

Now, enjoy the power of CRISNet in the palm of your hands with the new CRMLS iPhone and Android mobil app — available for
free download at the Apple Store and Google Play. You can also find the mobile app by doing a search for the term “CRMLS” in
both the Apple Store and Google Play or by scanning either of the QR Codes in the image below.

The CRMLS mobile app, designed for agents who are members of the CRISNet MLS, provides convenient access to the
CRISNet MLS Matrix platform. Your CRISNet MLS Matrix username and password are required to log-in to the app.

DOWNLOAD THE
CRMLS App ' Sea“:’h Cagz?i“tiesthatindude:

- Address
CRMLS Matrix - MLS#

Username & Password - Status

. r - Property Type
Required for Log-in ~ Property Sub Type

- Price
- Square Feet
- Lot Size
- Year Built
- Bedrooms
- Bathrooms
- Price reduced in last 7 days
- Open Houses
e  Your saved searches
e Your full list of contacts
e  Your custom property type carts
e Your portfolio of listings
e The CARE.T.S Agent Roster

Through the CRMLS mobile app you will have
valuable access that you currently have in the
CRISNet Matrix platform including:

Additional features of the CRMLS app include:

e HomeSpotter™ Tool — whether you are standing in front of a house or sitting in your office, simply point your phone in
the direction you desire to find homes and instantly receive full listing details on your mobile device screen

e Draw Tool - Looking for homes in a specific area? Simply draw a circle on the map to see properties in the selected
area.

Download the CRMLS mobile app today and stay connected to CRISNet wherever you go!

www.srar.com Tech Support SRAR-SFV 818 947 2202 SRAR-SCV 661 295 7117 techsupport@srar.com

WWww.srar.com Realtor® Report December 2014/ January 2015 9



Tract Utility & SRAR REALTORS® = Success!

a
| “aqp?

ReboGateway

bridging your real estate resources

SOUTHLAND REGIONAL
ASSOCIATION OF REALTORS®, INC.

A Powerful Member Benefit!

ReboGateway’s Tract Utility is provided to you as a Member Benefit
by SRAR. It offers a data system for real estate brokers and agents
looking to grow their business by acquiring more real estate listings.
ReboGateway’s Tract Utility tool provides turnover (sales) rates that
can be associated with much higher level of home sales. Knowing
where the housing tracts or census tracts are located that have
higher levels of sales (turnover rate) occurring gives an agent a very
real and very distinct edge. This turnover rate data allows you to
focus your efforts on the housing or census tracts that are more
likely to sell... saving you time and money in acquiring new listings.

" HousingWire
s RETech:25 Real Estate
> The Top Companies
in Real Estate
Technology -

A s et tedea o I - - o

.
CHTYTS CT YOTs e L., S T

Simple Instructions:

1. Choose the county you wish to find turnover rates within.

2. Click on the pink button “Find Tract”

3. Select the city or zip code you want to find turnover rates in.
4

. Select the property types you wish to evaluate (SFR’s,
Condo’s, or MFR's.)

. Select the grouping: Housing Tract or Census Tracts
. Click Submit

7. The tracts will be returned from the highest turnover rate to the
lowest turnover rate.

[© Y]

8. Click on the tract you want to see, and you will be provided
with all of the data on the tract.

9. Enjoy!

The Southland Regional Association of REALTORS® is the "Voice For
Real Estate" in the San Fernando and Santa Clarita valleys. Our
mission is to provide products and services to our members so that
they may successfully pursue the real estate profession with fairness,
competency and high ethical standards, and, through collective
action, promote the preservation of real property rights.

Boundury Bunreh  Find Traet

{

How to Gain Access to ReboGateway’s
Tract Utility:

1. SRAR Member’s go to srar.rebogateway.com (do not put
www. before srar.rebogateway.com).

2. Click on the red “Login” button

3. Above the box, click on: Current member of the SRAR?
Click here to get your password.

4. Enter the email address you have on file with SRAR (they
must match), click“Retrieve Login Information”.

5. A password will be emailed to you.

6. Use the same email address and the emailed password to
gain access to this powerful Tract Utility.

About Tracts:

Housing Tract — not all homes are part of a housing tract, but most
are. The tract number and lot number are recorded if the home is

built within a housing tract. These are normally smaller groups of

homes, from 20 - 200 homes within a tract.

Census Tract - is a geographic region defined for the purpose of
taking a census. All homes are parts of census tracts and are usually
larger groups of homes, from 200 - 2000 homes.

You have the choice within ReboGateway'’s Tract Utility to group
homes by smaller Housing Tracts or by larger Census Tracts to view
turnover rates.

www.rebogateway.com + SRAR.rebogateway.com

10 Realtor® Report
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SRAR Charity Golf Tournament Announced
for April, 2015 - Sponsors Needed

SRAR President, Gaye Rainey announced that
the SRAR Charity Golf Tournament will return in
2015 - only this time the tournament will be a
Spring event. Traditionally, this highly-anticipated
event has been held in late summer. The new date
should make for much more pleasant weather.

The SRAR Charity Golf Tournament is one of the
most popular events for the Association and is the
largest fundraiser for the SRAR Charitable Founda-
tion, a 501c3 non-profit organization. The event
includes a terrific day of golf, as well as a delicious
dinner and amazing raffle prizes.

The upcoming tournament is slated for Monday,
April 13, 2015 and will be held at the Woodranch
Golf Club in Simi Valley. More details regarding
timing, pricing, etc. will be forthcoming.

-ver-‘:_ ,-

Char1ty Golf Tournament contact Karen Marten at
818-947-2254 or via email at KarenM@srar.com .

for more details. The SRAR Charitable Fou da

separate organization from the Associa-
tion and is run by its own Board of Direc-
tors. The Foundation was established in
1990 and is dedicated to improving the
social and economic well-being of our
communities.

Player spots and pricing will be announced in the
coming weeks. There will be individual spots avail-
able, as well as foursomes. Watch for more infor-
mation in the SRAR email blasts, as well as
WWW.srar.com.

For more information on the SRAR
Charitable Foundation, or to make a

SAVE THE DATE

SRAR’s Charity Golf Tournament ~_
> Monday, April 30, 2015 =

More details to come!

www.srar.com Realtor® Report December 2014/ January 2015




3% Down Payments May Be Game Changer

Source: REALTOR MAGAZINE ONLINE | TUESDAY, DECEMBER 09, 2014

Mortgage giants Fannie Mae and
Freddie Mac announced Monday that
first-time home buyers can now qualify
for loans with down payments as low as
3 percent. That will expand credit for
qualified home shoppers who may have
been sidelined the last few years
because of higher down-payment
requirements, housing analysts say.

Freddie Mac launched Home Possi-
ble Advantage, a conventional mort-
gage with a 3 percent down-payment
requirement geared to low- and moder-
ate-income borrowers. It's a conform-
ing conventional mortgage with a max-
imum loan-to-value ratio of 97 percent.
To qualify, first-time home buyers are
required to participate in a borrower
education program.

With Fannie Mae's 3 percent
down-payment offering, borrowers
must still meet standard eligibility
requirements, including underwriting,
income documentation, and risk man-
agement standards. Any buyer can take
advantage of Fannie's loans as long as
at least one co-borrower is a first-time
buyer. The loans will require private
mortgage insurance.

"Our goal is to help additional quali-
fied borrowers gain access to mortgag-
es," says Andrew Bon Salle, Fannie
Mae executive vice president for
single-family underwriting, pricing,
and capital markets. "This option alone

12
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will not solve all the challenges around
access to credit. Our new 97 percent
LTV offering is simply one way we are
working to remove barriers for credit-
worthy borrowers to get a mortgage."
The National Association of REAL-
TORS® applauds the move by the
Federal Housing Finance Agency,
which oversees Fannie and Freddie.

NAR said in a statement that the
action by FHFA demonstrates its "com-
mitment to home ownership by serving
creditworthy borrowers who lack the
resources for  substantial down
payments, plus closing costs, with a
new 3 percent down-payment program
that mitigates risk with strong under-
writing. The new program ensures that
responsible home buyers will have
access to safe, affordable mortgage
credit.”

December 2014/ January 2015

Upcoming SRAR
Holiday Closures

TN

Please note that
both SRAR offices
and CRISNet Techni-
cal Support will be
closed on Thursday,
December 25 and
Friday, @ Decemeber
26, as well as Thurs-
day, January 1 and
Friday, January 2.

We, at SRAR, wish
you all a very safe and
happy holiday season
and an enormously
successful New Year!

www.srar.com
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The only one domain means the trusted source in Real Estate.

Only members of the NATIONAL ASSOCIATION OF REALTORS® can call themselves REALTORS®
And only REALTORS® are allowed to use the new .REALTOR domain. In a complicated online
world, it doesn’t get any simpler than that to let your prospects and clients know you adhere
to our code of ethics and professionalism and are a source they can trust.

Reserve your .REALTOR domain as soon as it is available. ASSOCIATION of

REALTORS®

Clearly communicate your status as a REALTOR?® right in your url. m NATIONAL

WWW.REALTOR.org/domain REALTOR
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RESPONSIBLE REALTOR® APPLICANTS

- FIRST POSTING SECOND POSTING
— Alvarez, Carlos Octavio Rodriguez, David Roger Bowsky, Despina Kinigstein, Brett A.
(9] Alvarez Real Estate David Roger Rodriguez Newpath Realty State Street Realty
(=) 17408 Chatsworth St. #101 8710 Independence Ave. #306 23591 El Toro RO(]d, Suite 104 2318 26th St.
oo Granada Hills, CA. 91344 Canoga Park, CA. 91304 Lake Forest, CA. 92630 Santa Monig, CA. 90405
Fiscina, Michael A. Rohani, Baback M. .
Realty Group International Performance Realty Inc Chiavassa, Laura Anne Muna§yun, Arman
9595 Wilshire Blvd. Suite 900 6320 Canoga Ave. #1500 Hal Wheatley Real Estate Paladio Realty

Beverly Hills, CA. 90212

Lemkau, John Keith
Premier Realty Associates
4858 Mercury St., Suite 214
San Diego, CA. 92111

Pakdaman, Homayoon
Homer Realty

Woodland Hills, CA. 91367

Trujillo, Joey Mark
Bellamar Realty
3909 W. Verdugo Ave.
Burbank, CA. 91505

Woltman, Alexander
Intero Real Estate Services
28225 Newhall Ranch Rd.

Services
28383 Stansfield Lane
Santa Clarita, CA. 91350

Gaeta, Yolanda

Yolanda Gaeta

13437 Victory Blvd. #11
Van Nuys, CA. 91401
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4570 Van Nuys Blvd. #324
Sherman Oaks, CA. 91403

Requena, Rafael

Rafael Requena

928 N. San Fernando BI. #J304
Burbank, CA. 91504

Adron, Holly Ann  Kellr Willams Realy Colobuse  Calasts

Alfr, Ausin Pl Rodeo Realy  Nortidge

Alon, rinNichll RE/MAX of Vlenco/ Velenci

Alman, Logon Roger | Sapphie Ivesment Propete, . Valy Villge
Alschuler,RochelEisoeth Rhodes  AvoraReal o Wtk Villge

Avare, Corng Loena / Alvorez Real Ette/ Granad il

Anderson, Maviona Jonie  Meto PacicReo Estae  Vlenco

Babhick, Burbor . Coldvell Banker Residetil Brolerage/ Studn Ciy

Blockburn, Jennifr | Rely Exeutves | Vleni

Blo, Jenny  Keller Willoms Nort Valley  Porte R

Baokinder, Ko Denise / Berksire Hothoway HomeSenies Clfornia Proprtes | Colabass
Boyajon George  Moha Haddd /Chatsworh

Cochol, Bryan i Segovi  Notidge

arasm, Ahony | el Willims Nrth Volle  PorerRanch

o, Stanly Emanue | Coldvell Bunker / Westke Vilage

amel, Lt/ Brkshire Hothoway HomeSenies Clfornia Properte | Sherman Qals
arnohan, Ky /Comahan & Asoc./Woodland Hil

asnave, Sor Kritin /Beksire Horhaway HomeSeices Calfrnia Prapertes | Sherman ol
astneds, i Pinnade o Propete, ./ Mision il

eing, Amparo  Pork Regengy Realy/ Granada il

i Jorge Rger | Cenury 21 AN Moves  Granada Hils

hopra-Borbour,Rekh / Keller Willoms VI Prertis Voleni

onferas, o / Mol Fundin, . Mol

(romwell, Shamnon Mo / Noionvic Rel Estoe Exeutves | Lo Angls
Douscher,Corleigh oy eller Willms VIP Prertis Voleni

Dia, s | Century 21 0. Realy North Hollvood

Dimmock 1, Waler Gerard  Tera/ Simi Vally

Duton, Gulerm | Coldwel Banker Clobasts | Colobasas

Ewords,Debbe M.  Berkhi Hohaway HomeSevices CalfomioProperis | Sherman Ouks
Eman, Jri KellrWiliams RalyColobass | Colbases
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Valencia, CA. 91355

Jesse, Kathi D.

Re/Max Signature Services

24591 Del Prado #100
Dana Point, CA. 92629

REALTOR® APPLICANTS

Fower,Huthew Kennet 15 Unied ealy  Rverie

G, Amy Gurdne | RealyOne Group Soutons  Sunt (oo
Ghlar, Shayan  Rodeo Rely/ Woodlond il

Givl, Driel ok  Tr North Realy  Litlrock

Gonzalez,Nirna Avrado The Re EstatePhza  Granada Hils
Horbour, Moo Ame  Keller Willams Rl Norhridge

Hops, sy Margoet/ Kelle Willoms Rty Encino-Sherman ks  Encng
e, Bruce Richrd  RefMox Troiions | imi Volly

Hrts, Kemneth / Rodeo Reaty  Sherman Ok

Hermand,Boris Noe Keller Willims North Valley  Porer Ranch
Hermandez I, Srgi Kellr Willams Realy / Norhidge

Hooshmand, Joyson . Rodeo Realy/ Encing

Hughes, Alson  Cetury 21 AlbetFoulad Realy/ Encing

Hur, Jon  BestReaty & Ivesment .| Granada il

Jepson, lenn Stoart M- Realy/ Trzang

Kaplon, ety Renee/ Colwell Baner / Sherman ks

Koram,Babak  Rodeo Realty Colobass

Koy, Lorss Antoll Lending Be, I/ Norh Hllvood
Khilkeich, Lovs / Mega Rely nc  Torong

Koskeion, Avden Keller Willims Realy Enino-Sherman Qoks/ Encing
Landss, Robert Nl Tinny Assocaes / Granada il

Lebauer Gndy ./ Berkshir Hothoway HomeSenvie Clfornia roprtie | Sherman Oaks
Lopen, Teresn Pinnade Etote Proprts, I/ Mision il

Margue, Lo/ Pinna Estte Proer, ./ Norhidge

Mosachi, Jonath /Coldwell Banker Greter Vlleys | Granada il
Mauger Aubree ynn | Finnade Estoe Popete, .| Encing

ekfe, Notha Randal/REIMAX of Sento Clrit / S Cloria
IeCorty, Exward / ColdelBonker Reidetiol Brokerage/ Studin Ciy
elndez, Denise Mol ller Willms VIP Proeris Voleni
Wloszar Sondra Jun  Frazir M. Reo Ftte | Frozir Prk
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6308 Woodman Ave., Unit 202
Van Nuys, CA. 91401

Owen, Daryl Robert
Nationwide Real Estate Services
6725 Sunset Blvd. #450

Los Angeles, CA. 90028

Young, Alan Richard

Icon Realty Services, Inc.

21700 Oxnard Street, Suite 2030
Woodland Hills, CA. 91367

Noaged,Tiom Hoammady  Standard Home Realy / Studio iy
Nismar, vl Boker | Dibeck Ralors/ Studio City

(/ComnrSeven Jomes  oldwelBanker Vit Rl Vleni
Palcos, AlinAmilor  ellr Willams Norh Vally | Portr Rnch

los, harene-Nichel  Narionwide RealEtte Evcufves  Los Angels
ollo,Jonabll Auna | Pontera Rea o, . Nortidge
ollo,Roymond Bary / RE/MAX lon & Assocaes / Norhidge
ol,Jean (ahein  Brcode Proprties | Bevery il
ithmond,Sondr Pere  The Real Estoe Plaza | Granoda Hill

obin, Wendy ./ Pinnad EstteProperis, I Encing

usle, Toni Allson  eller Willams Rl Encng-Sherman Qaks | Encing
sl Jemite il  RalyOne Group Solutons  Sont (oo

Sttt Shron  Benkhi Hohawoy HomeSevies CalformiaProperis/ Encing
Sinleon, JomesNrion / Kl Willoms Reaty  Norhridge

Sols Angelo Jomes  Rodeo Realy  Sudio iy

Thomes, Tommy Le  Realy Group termatione  Bevery il
Tioob,Louren race/ Coldwel Banker  Sherman Ocks

Tolenfin, ondida . ThiveHomes ond sttes  alobasos
Toroson,Noral /Dilbeck Realrs / Colbasts

Vergor, Chriin Nercedes  Keller Willioms VIP Proertis Vleni
Weisstin, St A,/ eller Willams Rely Colbast / Colabsas

Wilson, Gavi Jomes Knight Kellr Wilims Realy  Nothvidge

Wy, Nouren  RefManEstotes Agoura il

1e, Linyion / DiteckReahors  Calbasts

Yook, Jucgueing Upen / Pontero Real o, o/ Norhridge
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SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR NOVEMBER 2014

ACTIVE INVENTORY EN ES CS WN ws SFV TOTAL  EXT TOTAL
NEW LiStiNgS «..covoveveiiiiieicieieieeeeeeeeeeeee e
Total Active LiStingS........ccccevevereerereeeeceiereinas
Average Days on Market............cccccevevevevererenenanns
Average List Price in Thousands ...............ccccucv....
Median List Price in Thousands ..........................
BOMS ...
Average BOM Price in Thousands ........................
BOM to Sale Ratio ........c.ccoveveveeeieicecicicicicice
EXPIrations .......ccocovvvviviviiiiceeeeeeee

PENDING SALES
New Escrows Opened............cccevevevecuererrccvinnae.
Total YTD Escrows Opened..........ccccovveveveveivicnnnn
New Open Escrows Average Days on Market ........
New Open Escrows Average List Price..................

CLOSED SALES:
New ESCrows ClOSed...........cccoovvvrvrieriiisisieieieine
Total YTD Escrows Closed..........ccccevevevevevevrerenee.
Volume of New Sales Dollars in Millions................
Volume of total YTD Sales in Millions ....................
Average Sale price in Thousands ............c.cceveveee.
Median Sale Price in Thousands ..............c.cccvee.e.
COOP SABS....evieceiciieeeee s
Percent of COOp SaleS ......c.ceveveveveiceecieieeieiae
Average Days on Market.............cccceeeeiicrennnen.
Sales at LiSt PriC......ccovvvveeecececeeeeeeee e
Percent of Sales at List Price............cccccccvvvivevennnne
Sales to Listing Inventory Ratio...
Final Sale to New Listing Ratio ...............cccccevevnanee

CLOSED SALES TYPE
FOrecloSure/RED.........cvvvveeeececceceeccce e
Seller CONCESSIONS ......vveveveecvceeeceeececeeececee e
ShOMt SA ...

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR NOVEMBER 2014

ACTIVE INVENTORY EN ES CS WN ws SFVTOTAL  EXT TOTAL
NEW LiStiNgS ...c.ovvviveieieeceecee e
Total Active LiStingS.....cccovveeeviereerieesriinns
Average Days on Market.............cccoeveverereriiennnnns
Average List Price in Thousands ...............cccu.....
Median List Price in Thousands .............ccccceueveeee.

Average BOM Price in Thousands ........................
BOM t0 Sale Ratio ......coovvvvrerieeeeeees
EXPIFtions .....c.coveveveieieeeeeceeee e

PENDING SALES
New Escrows Opened..........ccoovveevevecereevereccnnee.
Total YTD Escrows Opened...........ccccevevvevevevnnnee.
New Open Escrows Average Days on Market .......
New Open Escrows Average List Price..................

CLOSED SALES:
New ESCrows ClOSEd..........cocceevvveveieniiceeeeeinns
Total YTD Escrows CloSed...........cceevvveeeevevenenne
Volume of New Sales Dollars in Millions...............
Volume of total YTD Sales in Millions ...................
Average Sale price in Thousands .........................
Median Sale Price in Thousands ............c.ccceue.....
C00P SAES......cocviicveieceece s
Percent of Coop Sales ......cccvevevevevevereiecrcereine,
Average Days on Market.............cccoevevevirevirenennns
Sales at List Price......coovveeeeeceicecceec e
Percent of Sales at List Price...........cccoevvvvevevennnne
Sales to Listing Inventory Ratio...........c.ccccoeeeee..
Final Sale to New Listing Ratio............ccccccevueee..

CLOSED SALES TYPE
Foreclosure/REO.........coveveeeieecceeeceeeeeee
Seller CONCESSIONS .......vveveeeeeieeeeecieeer e

www.srar.com Realtor® Report December 2014/ January 2015 17



SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR NOVEMBER 2014

ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL SCVTOT EXT TOTAL
NEW LISHINGS vvvvoeveeeceeeeesvee s b B3 19 12
Total Active Listings........ A3 . A0 IR
Average Days on Market ...............oooerivccrivccccosccnn 92.. .. 108, PR OO i B
Average List Price in Thousa .5436... 1. 0. 58250000 611.2., . 5638.......698.3...
Median List Price in Thousands .500.0... 7249, 0. 558.0............ 539.0.. .5250.......699.5...
BOMS ..o 3 .
Average BOM Price in Thousands... 313,
BOM o Sale Ratio.................. 829 i 867 275 26T 2
EXDITLIONS oo s 2

PENDING SALES
A B 5
Total YTD ESCIOWS OPENEM .....oocoeeoees v 90...
New Open Escrows Average Days on Market.......... ....... 13...
New Open Escrows Average List Price .............coo.. oo 612.0

CLOSED SALES:
New Escrows Closed
Total YTD ESCIOWS ClOSEA ..o oo 91...

Volume of New Sales Dollars in Millions...

Volume of total YTD Sales in Millions .. 37495,

Average Sale price in ThOUSANGS .........vvvcvvvrrs . 4031

Median Sale Price in ThouSands...........c.c.ovovccecs .o 470.0...

00D SAIES ..o 7

Percent of COOp SaleS ... 100.0...

Average Days on Markel ..o e 76...

SAES AL LIST PICE....coece i e 1

Percent of Sales at List PriCe..........cococccivccccieners e 14.3...

Sales to Listing Inventory Ratio.............cvvvecriies oo 16.3... .88 A9 33

Final Sale to New Listing Ratio ..o o LERTI— T80 1212 789
CLOSED SALES TYPE

FOreclosure / REQ .......voeceeeceeeceeeeeee e (R

Seller Concessions ... .

Short Sale..........

Standard .... 3.

OINBT ..o s (-

SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR NOVEMBER 2014

ACTIVE INVENTORY AC ADUL cC CA NE SAU SR VAL SCVTOT EXT  TOTAL

NEW LISTNGS vovvvvvvveeeosveessseessessesssssenss ovvieeees | [L— 200 (LI L [ JS— [(JS— 24

Total ACHIVE LISHNGS.......vvvvece e cvveeeessen 0 v D 3l O 18 AT [(J— 48

Average Days on Market .........ooccccceveecccccveesesriis e Qi Qe T8 O 680 84 LT

Average List Price in Thousands . 0. . .3484.........366.3...

Median List Price in Thousands .. 3450.........355.0...

3P OOON | DO | ST OTOS SO | ST SN [E— 1.

Average BOM Price in Thousands... 0. 00...........220.0.. . 3450........325.0...

BOM to Sale Ratio................. 0. 2125, 00... A5 143 25.0... 190 ...50. .

EXDITAHONS ...ovo s v | L L L LI [LJ— 2 T [ I K 12
PENDING SALES

N 0 N 0

Total YTD ESCIOWS OPENEQ. ..o v 0

New Open Escrows Average Days o et e 0

New Open Escrows Average List Price ... oo
CLOSED SALES:

New Escrows Closed

Total YTD Escrows Closed.........

Volume of New Sales Dollars in Millions................. ... 0.000... 0.000. 0. 840.. , 442

Volume of Total YTD Sales in MillionS............cccocc vt 0.000.............0.000......... . A67.............40.967 ... 5.155...

Average Sale price in THOUSANGS ......occevvvrvrc v, 00.. L3159 360.6“.

Median Sale Price in ThOUSANGS.........ccccvvvcrvvrcr o 00.. ..3300........3125...

000D SABS ..vvcvee s e 0

Percent of COOD SAIES ..voccvvvvevvvccvecves s e 00..

Average Days on Market ..o v 0

SAlBS At LIS PICE......oooooe s i 0

Percent of Sales at List PriCe...........co..vvvo e e 00..

Sales to Listing Inventory Ratio.........c.c.ovoovcvcicer v, 00..

Final Sale to New Listing Ratio .......c...oocvvvvcciircces o
CLOSED SALES TYPE

FOrEClOSUTE / RED ..o (I

Seller Concessions ... .0 .

Short Sale.. .0

Standard ... .0 0.

OINET ..o (R
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

ADVERTISE

IN THE
REALTOR® REPORT

Make your ad

POP!

With Color!

*Place a display ad and see your
Company advertised on our website!

visit the “print shop” link for more information af:
www.srar.com
or call

(818) 947-2244

*Ads on srar.com may vary from display ad in confent and form. Web ads are designed by the SRAR
Graphics Department. Southland Regional does not constitute endorsement of the products or
services advertised in our publication, REALTOR REPORT, or on www.srar.com.

As a REALTOR’, you
mostknowledgeableandtrustworthy
group of professionals the industry
has to offer. But how do you let clients
know that?

belong to the

Tell them. Show them.
Wear your REALTOR® pin
with pride.

Only REALTORS' are members of the National Association of REALTORS®

www.srar.com

MAINTENANCE & REPAIRS

GARY SCHIFF PLUMBING
Owner operated, Roto Rooter, Main Line Drain Cleaning.
Fast Reliable, inexpensive plumbing repairs. Water
heaters, garbage disposals, faucets, pressure regulators
and more. St Lic #683205.................... (818) 700-1079

Exp. #1 (1-15)

VACANT HOME CLEANING SPECIALIST
APPLE CLEANING/PAINT. FORECLOSURES, HAULING.
(661)298-2084JOHN/JUNECARPETSHAMPOO(818)929-9242

Exp. #1 (1-15)

PROFESSIONAL SERVICES

MOLD INSPECTIONS
ESCROW MOLD SCREENING / INVESTIGATIONS Starting
at $175.00 including letter report. Sampling & lab fees additional charge
CERTIFIED ENVIRONMENTAL PROFESSIONALS
Professional Property Inspections L.L.C. / Enviromental Services

CIEC, CMRS, WRT ASB-BI/MP 818-707-7725
Exp. #1 (1-2015)

SWIMMING POOL INSPECTIONS
BY LICENSED C-53 POOL CONTRACTOR (#610398)
INCLUDES WRITTEN REPORT
THE POOLWORKS 805-577-6822

Exp. #1 (2015)

LICENSED LAND SURVEYOR
LOT LINES, LOT LINE ADJUSTMENT,
ARCHITECTURAL SURVEY,
CERT OF COMPLIANCE, FEMA ELEV CERT.

DAN MAY......coerinreinicins 661-776-5554
Exp. #1 (1-1-15)

INVESTOR SEEKING ONGOING RELATIONSHIP WITH REALTORS
THAT HAVE FSBO, POCKET LISTINGS, FIXERS ETC.
YOU WILL REPRESENT ME AND WORK WITH ME AFTER FIX-UP.
MIKE LEVITZ 818-426-3252 LEAVE PHONE # & MESSAGE

Exp. #1 (1-15)

TERMITE INSPECTION

Termite Inspection

* Fast report (fax or e-mail)

* Bill to escrow

* Free inspection if competitive bid
* All works fully guaranteed

* We will beat or meet other bid

Retrofitting Inspection

e Gas shut-off valve

» Water conservation
-Ultra low flow toilet
-Shower head
-Certificate of compliance

* Smoke detector

* Window safety glazing

¢ Carbon Monoxide Detector

EZ Pest Control, INC.

EZ Home Improvement, IN.

Call: (818) 886-7378 |/
(310) 328-7378 \'¢

Park Regency Welcomes

Fredy Gonzalez

CalBRE license # 01804149

WWW.PARKREGENCY.COM/AGENTCENTER
f FACEBOOK.COM/PARKREGENCY

818-363-6116 \ 10146 BALBOA BLVD., GRANADA HILLS, CA 91344
CalBRE License #01231306
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an adverfisement is not intended as an endorsement or recommendation of the services offered.

STYL'N CONSTRUCTION, INC.

R.E.O./ Foreclosures

/ Email: Styln@earthlink.net
Styl'n Construction, Inc.

Hey Brokers - We Do It All!

+ Trash-Outs + Lead Bids

« Initial Yard Clean-Up « Retrofitting Bids

« Initial Cleaning « FHA - HUD Lender Requirements
« Emergency Preservation « Interior Paint

« Pool Clean-Ups « Carpet - Vinyl - tile

« Monthly Services « Exterior Paint

No One Has Our Experience Or Billing Terms!

STYL'N CONSTRUCTION INC.
9939 Canoga Avenue Unit“)”
Chatsworth, CA91311
www.stylnconstruction.com

Office: (818) 407-1327 Fax: (818) 407-1462

Licensed « Bonded & Insured - Lic. #806623

REAL ESTATE

$39 per month

100%
COMMISSION

GOLD STAR REALTY

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services
Friendly and Helpful staff

(818) 757-4567
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino

THE LAW FIRM OF KATZ & BLOCK
DENNIS P. BLOCK & ASSOCIATES

The Number One Law Firm Specializing in

TENANT EVICTIONS
UNLAWFUL DETAINER

ENCINO
- (818) 986-3147

VISA
(——

* Guaranteed rapids filings

* No office visit required

* Free telephone consultations

» More experience than any other law firm
* Lockout Management service available

FULL COLLECTION SERVICES
FREE FORMS AND
TELEPHONE CONSULTATIONS

Open Monday through Saturday
Call after hours for our informational hotline

including free forms
OTHER AREA OFFICES:

LOS ANGELES VALLEY VILLAGE
323-938-2868 818-432-1980
TOLL FREE
800-77EVICT

www.evict123.com

TERMITE INSPECTION & FUMIGATION

NORDHAGEN AND
DAUGHTERS

EXTERMINATING
COMPANY INC.

SRAR 2002 “ AFFILIATE OF THE YEAR"

YOU'VE TRIED THE REST...
YOU DEMAND THE BEST...

@ We do our OWN fumigations (No Sub-Contractor)

@ Salaried inspectors (NO COMMISSIONS)

@ FREE inspection if compefitive bid

@ (omputer generated, emailed reports

# Recommended repairs performed by our company
# Llicensed, insured and bonded

800-933-7378  800-649-1922 FAX
818-886-3454  661-255-1902 FAX
661-254-2133

TERMITE INSPECTIONS & FUMIGATIONS

Affiliate member SRAR
Affiliate member REOMAC

Member PCOC (Pest Control Operators of California)
(A Reg. #FPR 2861
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REALTOR® RESOURCE CENTER

These advertisements are published as a convenience for Realtors®® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

[MARKATING I HOME MORTGAGE

WELLS | HOME
FARGO | MORTGAGE

cer MOI e Leabs

THE PREMIERE ONLINE MARKETING SOLUTION
FOR REAL ESTATE AGENTS & BROKERS

Ready to buy a home?

House-hunt with confidence using a PriorityBuyer® preapproval

If you’re planning to take advantage of today’s historically low interest
rates and attractive home prices, start with a PriorityBuyer® preapproval
from Wells Fargo Home Mortgage. We'll help you pinpoint your price
range before you begin your search.! This shows sellers and real estate
agents that you are credit-checked and ready to buy and allows you to
house-hunt with confidence.

Call your local Wells Fargo Home Mortgage office today!

San Fernando Branch, 818-838-2146
Encino on the Boulevard, 818-808-1038
Woodland Hills, 866-983-6777

1. A PriorityBuyer® preapproval is based on our preliminary review of credit
information only and is not a commitment to lend. We will be able to offer a loan
\\ CALL TOLL-FREE Jan VST cor(xilmitrp§nt upon veriﬁcationdof apg?l%cation ig.formg;on, satisfying illl
- - 0 H underwriting requirements and conditions, and providing an acceptable
s 888-277-9779 @ Point2.com property, appraisal, and title report. Not available on nonconforming products or
for certain FHA transactions.
@ ‘Wells Fargo Home Mortgage is a division of Wells Fargo Bank, N.A.
Ml © 2012 Wells Fargo Bank, NLA. All rights reserved. NMLSR ID 399801.
LENDER AS952112 5/12-8/12

Southland Regional
Association’of Realtorseinc.

PRINT SHOP & GRAPHIC DESIGN SERVICES
Make Us Your Choice For All Your Printing Needs!

Our in-house graphic design team is standing by, so call today!

(818) 947-2246

ANNOUNCEMENTS
BROCHURES
BUSINESS CARDS
NCR FORMS

DOOR HANGERS
ENVELOPES

FLYERS

POST CARDS
LABELS

e LETTERHEAD

g COLOR COPIES

: LISTED

20724 ROSCOE BIVD,
WINNETKA 91306

0-968-2401
e
for: 0SS

Fast Turn und! Competitive Pricing!

www.srar.com Realtor® Report December 2014/ January 2015 23



Did You Know ?
Commercial Day 1s coming
January 21, 2015

AREA MEETING ANNOUNCEMENTS

EAST NORTH Thursdays COMM. INVST. PROR 3" Tues of mo. R.E. NETWORK Fridays (expt. holidays)

Chairperson: Doc Holladay
Phone: (818) 987-9500

Co-Chair: Rudy Leon
Phone: (818) 642-7839

Location: Lulu’s Restaurant - 16900 Roscoe
Blvd., Van Nuys

Time: 8:45am
OUTWEST

Chairperson: Larry Gutierrez
Phone: (818) 416-7077

Co-Chair: Steve Peterson
Phone: (818) 914-2536

Education Chairman: Ron Henderson
Phone: (818) 999-2945

Location: Weiler’s Deli
22323 Sherman Way
Canoga Park, CA 91303

Time: 8:30 A.M. - 9:30 A.M.

Fridays

Affiliate Networking, MLS Pitches, Caravan,

Guest Speakers

Chairperson: Brian Hatkoff, CCIM

Phone: (818) 701-7789

Web: www.commercialdataexchange.com
Time: 8:30 A.M.

Location: SRAR Auditorlum

7232 Balboa Blvd., Van Nuys

BUSINESS OPPORTUNITY 4™ Tues of mo.

Chairperson: Havery Osherenko

Phone: 818-522-7592 - harveyok2@yahoo.com
Location: SRAR Auditorium, 7232 Balboa Blvd.,
Van Nuys, CA 91406

Time: 9:00 a.m.

Contact For Information: Bud Mauro

Phone: (818) 349-9997

Location: El Cariso Golf Club Restaurant, “The 19th
Hole”. 13100 Eldridge Ave., Sylmar CA. Exit 210
Frwy at Hubbard, N. to Eldridge, E. to Golf Club
Entrance. [TG-482 D 3]

Time: 8:30 — 9:30 A.M. - EVERY FRIDAY

SCV CARAVAN 2nd & 4th Fridays

Chairperson: Dean Vincent

818-802-8856 or MDeanVincent@RealtyExecutives.com
Location: SRAR SCV Division

20655 Soledad Canyon Rd #33, Canyon Country 91351
Dates: 2" and 4™ Fridays of the month

Time: 8:30am

Upcoming Meetings:

September 12 September 26
October 10  October 24



