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DON'T LET THOSE FLIERS GET AWAY FROM YOU

BY STEVEN SPILE, SRAR. RISK MANAGEMENT COMMITTEE CHAIR

Fliers and advertisements are perhaps the
most customary marketing devices used by
realtors in their efforts to attract interest in
the properties they list. Unfortunately, as the
old saying goes: “Anything you say can and
will be used against you in a court of law.”
For this reason, considerable thought and
care should go into the representations
contained in all fliers, advertisements,
and other marketing materials.

Their are a number of representations,
commonly included in marketing
materials, which are particularly
vulnerable to legal claims of false
representations. The following is
intended to identify some examples,
along with means for mitigating your
risks.

Marketing materials often include
statements concerning square footage. It
is important that disclaimers accompany

argument that such a representation led
the buyer to purchase the property under
the belief that the item(s) were the “best”
or “new.” Rather than using absolutes
like “best” it is safer to use terms like

RISK
AGEMENT

N
e TIPS

Do your best to verify all information used in
advertisement.

State in writing that information is not verified
and potential buyers should use due diligence in
assuring information accuracy.

Have clients review copies of all marketing
materials and sign as “reviewed and
approved.”

regarding the information contained herein.”
With this type of disclaimer, you will have at
least shifted some of the burden to the buyers
in the event a claim arises regarding one or
more of the representations contained in the
marketing material.

As a final consideration, you should
always have your clients, the sellers, sign
a copy of all marketing materials before
they are disseminated. In this regard,
have them write in their handwriting: “I
have reviewed this document. I verify
the information contained herein and
approve the dissemination of this to
the public.” This will protect you on
two levels. First, it will help to defeat
any claim that your client may make
regarding your marketing materials.
Second, it will provide strong evidence
that you acted in good faith in obtaining
the information which you used to

any mention of square footage. These

disclaimers should include: 1) the source of

the information; 2) the fact that the amount
stated is only an approximation which has
not been verified by the realtor; and 3) a
warning to all potential buyers to have the
square footage independently verified. In
addition, the square footage specified should
always be rounded down to at least the next
lowest one hundred feet. This gives you a
little cushion for error should an issue arise
concerning square footage.

The choice of wording used in marketing
materials is also critical. First, you should
be careful when using brand names which
in the public’s mind have become generic.
An example of this would be “jacuzzi.”
Many call all hot tubs “jacuzzis.” Inreality,
“jacuzzi” is a specific brand. If you advertise
ahot tub as a “jacuzzi” and it turns out to be
another brand, you could be sued for a false
representation.

Another example is the use of adjectives
to describe some element of the property.
It is dangerous to use absolute terms such
as “best,” “finest,” “greatest,” and ‘“new.”
An unscrupulous attorney could make an

“beautiful,” “great,” and “nice.” These
types of terms are subjective, and allow for
the possibility that may be something better.
Similarly, since an argument can always be
made that something is not “new” (i.e., it
may be a day, a week or a month old), it is
better to use words such as “newer,” which
allow for such distinctions.

Specifying a value for fixtures or other
items at the property will create additional
risks. There is no certainty as to the measure
of value. Is the value based upon the
purchase price? Is it based upon its resale
price? Who provided the estimate? For
these reasons, it is dangerous to include such
statements as “sale includes a chandelier
worth $2,000.”

With respect to all representations
contained in the marketing materials, it
prudent to take steps to independently verify
all information. In addition, you should
consider including a disclaimer similar to:
“The information contained in this flyer is
unverified. Potential buyers should take
all steps necessary to satisfy themselves

CONSUMER PRICE INDEXES
DECEMBER 2010
PERCENT CHANGE
INDEXES ONE
YEAR ENDING | MONTH
ENDING
DEC NOV DEC NOV DEC DEC
2009 2010 2010 2010 2010 2010
Los Angeles -
Riverside - 223.643 | 225.941 | 226.639 0.7 1.3 0.3
Orange County

market the property.

By integrating the foregoing measures into
your marketing efforts, you can successfully
market your properties, without taking
unnecessary risks in the process.
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HOUSING RECOVERY STALLS DURING 2010; ANNUAL
MEDIAN PRICE UP 5%

After two consecutive years of annual
increases in home resale activity, the
recovery of the local housing market
slowed slightly during 2010 as the number
of single-family homes and condominiums
sold decreased, the Southland Regional
Association of REALTORS® reported.

ReaLTORS® closed escrow on 9,287
homes and condominiums during 2010,
generating nearly $4 billion in home sales
for homebuyers and sellers and the economy
of the San Fernando Valley. That’s down
9.7 percent from 10,287 properties sold in
20009.

Single-family sales totaling 6,815 were
off 12.5 percent while condominium sales
of 2,472 units faired better, dropping less

SANTA CLARITA VA
LOWS

RECOVERY S

“While 2011 will not be fantastic — a
word we won’t use for two or three
more years — the market shows signs
of improving,” said Fred Sabine, the
2011 president of the Southland Regional
Association of ReaLtors®. “The housing
recovery was doing just fine through 2009
and the first half of 2010, before the home
buying tax credits expired. But activity
tapered off due to ongoing consumer
uncertainty, continuing difficulties landing
home loans, and the ‘robo-signing’ problems
at banks, which froze foreclosures and left
lots of short sales in limbo.” Sabine said he
believes lenders are slowly adapting to the
new market realities. He expects loans, even
jumbo loans on high-priced homes which
have been generally unavailable, to be more

LEY HOUSING
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Ongoing difficulty landing home loans and
consumer uncertainty about the economy
combined with the end midyear of the
federal housing tax credits led to slower
home sales during the second half of 2010
and the first drop in the annual total since
the local housing recovery began in 2008,
the Southland Regional Association of
REALTORS® reported.

ReALTORS® throughout the Santa Clarita
Valley closed escrow during 2010 011
2,91.7 properties - generating more than
$1.1 billion in single-family home and
condominium sales for the local economy.
That’s down 6.8 percent from the 3,080
sales in 2009, which were valued at $1.16
billion.

“I fully expect the housing recovery to
gain momentum this year, perhaps more
so in the Santa Clarita Valley than other
regions throughout Southern California,”
said Sal Aranda, the 2011 president of the
Association’s Santa Clarita Valley Division.
“It’s getting easier to obtain home loans from
the two main lenders in the region. Plus, we
have industries investing locally, including
the construction of a new studio facility
that means new construction jobs and new
permanent jobs, which will increase demand
for housing.”

www.srar.com
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Additionally, Aranda said, it’s encouraging
to note that new home construction is
underway again in the Valley with sonic
properties priced in the prime $400,000 and
$500,000 range already available.

“Condos are doing very well with some
priced as low as $60,000 and $70,000,
which is amazing given the desirability of
the local community,” Aranda said. “Santa
Clarita is a newer city, a safe city, a city that
is investing in green technology, with great
schools and great opportunities.”

A total of 2,076 single-family homes
closed escrow in the Santa Clarita Valley
last year, down 8.1 percent from 2009. It
was the first year the annual tally declined
after two consecutive years of increases.
After the national economy plunged into
recession, the local market hit bottom in
2007 with 1,993 annual home sales.

Reflecting the pent-up demand for
affordable housing, annual condominium
sales faired better - increasing for the second
consecutive year during 2010. Realtors
closed escrow on 870 condos throughout
the Santa Clarita Valley, up 3.6 percent from
2009. The end of the recession for condos
came in 2008 with 836 sales. Since then, the
condo tally has been steadily climbing.

CONDTINUED ON PAGE 4

accessible this year. “It’s all about jobs. As
people get back to work, the housing market
will do just fine,” he said.

Sabine and Jim Link, the Association’s
chief executive officer, agreed that there
is pent-up demand for housing and that
today’s low interest rate on home loans
encourage buyers to jump into the market.
“Those who keep waiting will miss a rare
opportunity,” Link said. “There won’t be
a lot of appreciation in 2011, yet housing
prices already are up 21 percent from the
record low. Typically, buyers wait until they
see interest rates start ticking higher, but by
then the best opportunities are gone.”

“The 2010 annual median price of single-
family homes sold in the San Fernando
Valley was $390,000, up 4.7 percent from
2009. It was the first annual increase after
two consecutive years of declines, including
drops of 28.6 percent and 14.6 percent in
2008 and 2009, respectively. The $412,000
median price posted in December was the
highest monthly median since December
2008. It was up 7.0 percent over a year
ago and was 21.2 percent higher than the
record-low median of $339,900 set in
February 2009.

The condo annual median price also
posted an increase in 2010. The $224,250
annual median was up 2.6 percent over
2009. It was the first annual gain after
three consecutive years of price declines.
The December condo median of $222,000
was down 7.5 percent from a year ago, but
nonetheless up 16.8 percent from the record
low for this cycle of $190,000, which came
in January 2009.

The total active inventory increased
during December by 27.8 percent to 3,409
listings. At the current pace of sales, that
represents a 4.3-month supply — just
under the desired 5- to 6-month supply
representing a balanced market.

Reflecting typical seasonal patterns
combined with ongoing consumer
uncertainty, pending escrows — a measure
of future resale activity — suggest the
market will be slow through the early part
of'this year. There were 865 open escrows at
the end of the year, down 8.0 percent from
a year ago December.
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1.8 MILLION GET LOANS MODIFIED DURING 2010

BY FRED, SABINE, PRESIDENT, AND DAVID WALKER, SRAR MEDIA CONSULTANT

It may be slim consolation to local owners
who are underwater or struggling to hold
onto their home, yet the national housing
crisis is abating as loans are being modified,
slowly and surely.

It’s estimated that over 3 million permanent
loan modifications have been completed
over the last two years throughout the
nation. Hope Now, a voluntary private-
sector alliance — that includes loan
servicers, investors, mortgage insurers,
and non-profit counselors — reported on
Feb. 2 that an estimated 1.76 million home
owners received permanent, affordable
loan modifications from mortgage servicers
during 2010. That was the result of the
combined efforts of mortgage servicers and
the federal government’s Home Affordable

Modification Program. The 1.76 million
modifications in 2010 compares to 1.24
million total loan modifications reported
in 2009.

Progress is being made, yet California
Realtors are pushing for faster processing
of loan modifications and short sales. Too
often months-long delays leave owners
dangling or result in buyers walking away
from transactions that would be in the best
interest of all parties to complete.

Of particular note, the December 2010
data indicated that 60-plus day delinquencies
decreased 30 percent over the December
2009 — 2.87 million from 4.13 million.

That’s remarkable progress, though again
it’s slim consolation knowing that “only”
2.87 million households are in crisis.

SCV HOUSING RECOVERY SLOWS

DURING 2010

CONTINUED FROM PAGE 3

The national financial crisis generated
thousands of foreclosures and short sales,
with distressed properties accounting for
two-thirds of local home sales through 2008
and 2009,” said Jim Link, the Association’s
chief executive officer. “Bank owned
properties and short sales started to diminish
last year, so that now they account for about
one-third of sales.

“The housing tax credits definitely
got buyers off the fence and helped
tremendously,” Link said. “Yet when the
credits ended midyear, activity slowed down
as people had to ;adjust to a new reality.

“Even though we have at least three more
years before short sales move through the
system,” Link said, “the region is highly
desirable, offering affordable options For
first-time buyers, especially with today’s
low interest rates.”

The single-family annual median price
of $406,408 came in only slightly lower
than the 2009 annual median - down 0.2
percent. It was the smallest decline in the
annual median price since it started sliding
in 2007. Since hitting the record low of
$385,000 in December 2008, resale prices
have been fluctuating wildly - going as high
as $420,000 in July - but now appear to be
stabilizing.

‘The annual condominium median price
posted the first increase during 2010 after
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three consecutive years of decline. ‘The
condo annual median of $227,667 was up
0.5 percent from a year ago. ‘The December-
condo median of $213,000 was down 5.3
percent from the prior year, but up 3.9
percent from the record low of $205,000 set
in January 2009.

There were 1,243 properties listed for
sale throughout the Santa Clarita Valley at
the end of December. That was 68.4 percent
higher from a year ago when the inventory
stood at 738 listings. Based on the current
pace of sales, the 1,243 listings represents a
5.8-month supply, right in the 5- to 6-month
range believed to represent a balanced
market. A year ago the inventory was a mere
2.7-month supply.

Pending escrows - a measure of future
resale activity - indicate the market will
continue to slow through the coming months,
a typical pattern for this time of year.

December ended with single-family
sales up 10.1 percent from November, a
typically pattern as buyers sought to close
escrow before the end of the year-. The 163
closed escrows were down 8.4 percent from
December 2009, yet even with the decline,
the total was up 64.5 pet-cent from the
record low set in 2008.

The 50 condos sold during December-
were 46.8 percent below a year ago, but
up 61.3 percent from the record low set in
January 2008.
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Here are some of additional highlights
of the 2020 data:

* Loan modifications with reduced
principal and interest payments accounted
for approximately 81 percent — 1 million
— of all proprietary modifications.

* Fixed-rate modifications (with an
initial fixed period of five years or more)
accounted for 84 percent — 609,000 — of
all proprietary modifications.

* Completed foreclosure sales were
approximately 1.07 million, compared with
947,000 in 2009.

“Hope Now’s data continues to support
the fact that significant strides have been
made to avail homeowners of all options
before going to foreclosure,” said Faith
Schwartz, executive director. “Our top
priority in 2011 will be to advance execution
and implementation of these options,
while focusing on improving the customer
experience for home owners who are
going through the foreclosure prevention
process.”

CALIFORNIA REALTORS®
URGE HAFA REFORMS

In response to the ongoing challenges
Realtors face in working with short-sale
transactions and HAFA — Home Affordable
Foreclosure Alternatives — the California
Association of Realtors recently sent
letters to officials at the U.S. Dept. of the
Treasury, Federal Housing Finance Agency,
Fannie Mae, and Freddie Mac requesting
immediate changes to the HAFA program
and recommending solutions so the program
can succeed.

In the letters, C.A.R. made the following
recommendations:

* Require servicers to comply with HAFA
timelines

* Increase monetary incentives to senior
and subordinate lien holders

« Enforce other HAFA rules

* Provide uniform guidelines for all
HAFA programs

* Mandate lenders to approve and
complete HAFA short sales

The full text of the letter is available at
www.car.org. A response is expected shortly
and C.A.R. intends to ramp up its efforts
in early 2011 to address the’ concerns of
members and their clients related to short-
sale transactions.

www.srar.com



SABINE TO LEAD LOCAL REALTORS®

Fred Sabine was sworn in as the 2011
president of the 10,000-member Southland
Regional Association of Realtors at the
group’s recent 91st annual installation
banquet.

Wendy Hale took the oath of office of
president-elect.

Members of the Association’s board
of directors also were sworn into office,
including: Sal Aranda, Sharon Barron,
Gina Covello, Roger Hance, Loren Hansen,
Debbie Hawkins, Jeff Kahn, Rana Linka, Bud
Mauro, Alice McCain, Susan Miller, Patti
Petralia, Gaye Rainey, Bonnie Strassmann,
Daniel Tresierras, Nancy Troxell, Gina
Uzunyan, Andy Walter, Gary Washburn,
Steve White and Chris Williams.

After several difficult years for the
economy and especially residential real
estate, the prospects for home buyers,
sellers and Realtors are “getting better,”
Sabine said in his installation speech. Using
a football analogy, Sabine said that his
biggest goal this year is “not necessarily
to make a touchdown, but to move the ball

forward,” to see gradual improvement, even
if it comes slowly. The objective is to not
go backward, “to not leave the ball on the
scrimmage line, but to move it forward a few
yards at a time.

“I believe we are accomplishing that in
real estate,” Sabine said.

Patti Petralia, the Association’s 2010
president, was showered with praise for
her work last year. Numerous legislators
attended with several presenting Petralia
with commemorative plaques, which listed
some of the projects undertaken during
her term, including stunningly successful
charity drives and implementation of a new
MLS system that yielded not only improved
functionality for all parties, but a reduction of
dues for members of the Association.

Petralia praised the efforts of the 2010
Board and volunteer leaders and members
of 16 committees. She had special praise for
the SRAR staff and Jim Link, SRAR’s chief
executive officer.

It was a privilege to work with you,”
Petralia said about Link and the staff. “Thank
you for taking the journey with me.”

n
!

THE 2011 BOARD OF DIRECTORS OF THE SOUTHLAND REGIONAL ASSOCIATION OF REALTORS TAKES THE OATH OF OFFICE AT
THE RECENT INSTALLATION BANQUET. BETH PEERCE, SECOND FROM LEFT, AS PRESIDENT OF THE CALIFORNIA ASSOCIATION
OF REALTORS, ADMINISTERED THE OATH OF OFFICE TO THE NEW DIRECTORS. DIRECTORS, FROM LEFT TO RIGHT, ARE: CHRIS
WILLIAMS, BUD MAURO, SUSAN MILLER, GARY WASHBURN, JEFF KAHN, ROGER HANCE, RANA LINKA, DAN TRESIERRAS, GINA
COVELLO, PATTI PETRALIA, LOREN HANSEN, WENDY HALE, SHARON BARRON, GINA UZUNYAN, SAL ARANDA, NANCY TROXELL,
DEBBIE HAWKINS, GAYE RAINEY, ALICE MCCAIN, AND STEVE WHITE. NOT PICTURED: PRESIDENT FRED SABINE, AND DIRECTORS

BONNIE STRASSMANN AND ANDY WALTER.

AWARD RECIPIENTS

SRAR THRIVES DUE TO THE UNSTINTING CONTRIBUTIONS OF ITS VOLUNTEER LEADERSHIP. TAPPED FOR SPECIAL
HONORS IN 2010 WERE, FROM TOP LEFT, GOING CLOCK-WISE: BUD MAURO, 2010 REALTOR OF THE YEAR; BRIAN
HATKOFF, RECIPIENT OF THE 2010 ASSOCIATION SERVICE AWARD; PAT PORTER, SELECTED AS ONLY THE 13TH SRAR
HONORARY PRESIDENT IN ITS 91-YEAR HISTORY; AND ATTORNEY STEVE SPILE, THE 2010 AFFILIATE OF THE YEAR.

www.srar.com

Realtor® Report

Legislators present to honor Sabine and
Petralia included: State Assemblyman
Felipe Feuntes, D-39th District; Michael
Tou, representing Assemblyman Brad
Sherman, D-40th District; Los Angeles
County Assessor John Noguez; Los Angeles
City Council members Wendy Greuel, Paul
Krekorian, Jan Perry, and Bernard Parks; and
Santa Clarita City Councilman Bob Kellar.

Also present were Beth Peerce, a past
SRAR president and the current president of
the 165,000-member California Association
of Realtors, along with Joel Singer, CEO of
the statewide association. The installation
also served as a platform to honor four of
SRAR’s most distinguished leaders: attorney
Steve Spile, the 2010 Affiliate of the Year;
Brian Hatkoff, 2010 Association Service
Award Winner; Pat Porter, selected as only
the 13th honorary president in SRAR’s
91-year history; and Bud Mauro, the 2010
Realtor of the year.

Sabine expressed special thanks to the
sponsors of the event, including: Johnny
Kim, Bank of America; Art Carter, CRMLS;
Melene Ziglar, Los Angeles Daily News;
Steve White, Keller Williams Realty;
Hovik Shahinian, Prospect Mortgage;
Collin St. Johns, Shapell Construction;
Steve Spile, Spile Siegal, Leff & Goor; Bill
Love, GE Security; Roger Noujeim, Point
2 Technologies; and Karen Crosby, Wells
Fargo Encino Private Mortgage Banking.

Designated Corner

“Designated Corner”is a designed to

provide information on the various CAR
& NAR Designations and Certifications
that are currently available to the real
estate professional.

NAR’s GREEN DESIGNATION

« Two days of live lecture, plus a six-hour
elective completed online are required for
this NAR designation.

« The core curriculum includes green
building principles and practices, as well
as regulatory issues.

» Upon completion of a six-hour online
elective course (Residential, Commercial,
or Business), the Green Resource Council
will issue certificates to REALTORS® who
have successfully completed both the
core course and the elective.

- This 2-day course is Department of Real
Estate (DRE) accredited for 12 hours of
Continuing Education (CE) in Consumer
Service.

For more information on
NAR'’s Green Designation, visit
www.greenresourcecouncil.org
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HELP US HELP YOU CLOSE TRANSACTIONS,

ON TIME!

EAST VALLEY
COMMERCIAL LOAN
PROGRAM UNVEILED

FRED ARNOLD, CERTIFIED MORTGAGE CONSULTANT, PAST PRESIDENT OF THE CALIFORNIA ASSOCIATION OF

MORTGAGE PROFESSIONALS (CAMP)

Without question, the majority of
REALTORS® I’ve worked with lately are
feeling much more encouraged about the
progress that the housing market is making
toward recovery. However, that’s not to
imply that there aren’t still major obstacles
making your jobs much harder than they
need to be. As mortgage professionals, we’re
in the same boat. The delays in closings
frustrate us equally as much as they frustrate
you and your clients. But, since there is
nothing we can do about the guideline and
regulation changes implemented by HUD,
our best choice of action is to try and make
the most of these difficult days by setting
reasonable expectations. There are several
key ways you can help us so that we can all
feel less frustrated.

The new Good Faith Estimate (GFE)
requires that certain fees be guaranteed.
Moreover, other fees must be within certain
tolerances. For example, consider that Title
and Escrow fees must now be guaranteed
within 10%. Although that may seem like
a generous tolerance level, the fact remains
that it can take several days to obtain these
fees (including seller’s, transfer tax and
title).

If that weren’t bad enough, as mortgage
originators, if we provide a GFE without
accuracy on these figures, we can be held
personally responsible for the fees. As
such, we’re not inclined to estimate fees
without a guarantee that our figures will
be accurate. Obviously this slows things
down. This is one area where you can help
us tremendously. Your relationships with
Escrow and Title companies are more often
than not much stronger than ours. So, by
using the rapport you’ve built with your
Escrow and Title reps to encourage them to
provide us with fees as quickly as possible,
we can speed up this process.

Coupled with the fact that we need to have
an accurate GFE in order to issue the Truth in
Lending (TIL) statement and the TIL must be
obtained before the appraisal can be ordered
(in a brokered loan), it becomes increasingly
difficult to facilitate a transaction with, for
example, a 17 day escrow. The fact that
appraisals now take much longer to obtain
also slows the process down.

In the best case scenario, let’s say the
appraisal can be done quickly (and these
days that means 7-8 days). Unfortunately,
there is the possibility that the appraisal will
not match the estimated value of the home.
This is where you can make another huge
difference.

6 REALTOR® Report

Whether you’re the buyer’s agent or
the seller’s agent, it is imperative that you
meet with the appraiser to properly and
professionally educate them on the comps in
an area. Appraisers left to their own device
may overlook the fact that, for example,
a similar home in the neighborhood sold
for tens if not hundreds of thousands of
dollars less but only because the home was
a short sale. Another item that may impact
the appraisal could be that the images of a
property online are misrepresentations of the
current condition of a home. For example,
consider that an appraiser is looking at
comps in your area. They see a comp of a
beautiful home. Unfortunately, that photo
is outdated and the house has now fallen
into disrepair. An out of balance appraisal
will send us scrambling and will certainly
mandate that we create another GFE,
again slowing down the transaction. But
you can be extremely helpful in reducing
the likelihood of this happening through
professionally educating appraisers.

In a perfect world, let’s assume that every
person involved in the transaction has done
everything they need to do within 24 hours.
It would seem as if a shorter escrow would
be feasible, right? But, at this stage we
still may not have received any conditions
the lender may list prior to loan approval.
Conditions, as we all know, can take a week
or more to fulfill.

Finally, we have yet another issue to
contend with. New HUD requirements
necessitate that should a rate change of
.125% or more come to fruition during the
transaction, an entirely new GFE must be
created. This will only eat up more time
and, undoubtedly, frustrate you and your
clients.

With all this bad news though, there is one
simple remedy or preventative measure that
we can take to eliminate some of the stress
of the transaction. We must be patient. We
must realize that even the most experienced
and efficient loan agent working with the
most experienced and efficient REALTOR®
still needs a bit of a grace period. It’s just
unrealistic for everyone involved to try and
push the deal through faster than new rules
will allow. The upside though? Should your
client choose a 45 day escrow only to find
themselves moving into their new home two
weeks ahead of schedule, you can be certain
that they’ll be referring you to everyone
they know.

February 16 - March 15, 2011

The Community Redevelopment Agency
of the City of Los Angeles, East Valley
Region, recently announced the launch
of a forgivable loan program designed
to provide commercial property owners
and commercial tenants with loans and
feasibility assistance.

The intention is to attract, expand, and
retain commercial businesses located in
or relocating to the East Valley’s three
development project areas, including North
Hollywood, Laurel Canyon, and Pacoima/
Panorama City.

Business owners who are tenants could
receive loans of up to $75,000, while those
owning their own property could receive
up to $249,000. Tenant loan terms would
range from 3 to 10 years, have a 0% interest
rate and be forgiven during the length
of the loan term, if the tenant remains in
business and maintains CRA/LA funded
improvements. Business property owners
would have ten-year loans with the same
conditions, but loans larger than $100,000
would require matching funds, and the
creation or retention of one job for every
$35,000 in loan funds, plus maintenance of
those jobs for two years.

Tenant and owner loans of less than
$100,000 will have the same job creation
or retention goals. All loans may be used
for interior and/or exterior construction/
rehabilitation and may include feasibility
assistance for technical analyses or
assistance and/or entitlement processing.

Details of the program can be found
by visiting: www.crala.org/eastvalley and
clicking on “BAP”.

IN MEMORIAM

The Association is saddened to
report the passing of Diana Allen, 96.
She is survived by her two sons, Mort
and Barry, daughter-in- law, Sharon, 7
grandchildren, 14 great grandchildren
& 1 great, great grandson. Services
were held on February 9 in Hollywood
Hills. Deepest sympathy is extended
to the family.

www.srar.com



RESPONSIBLE REALTOR® APPLICANTS

FIRST POSTING SECOND POSTING
Arefian, Artin Erhart, Cheryl Lynn Segal, Nick Aaron, Steven
Artin Arefian Closing Agents Partners Trust Real Estate Brokerage ~ Keller Williams Beverly Hills

439 N. Canon Dr., Ste. 300
Beverly Hills, CA. 90210

18511 Entrada Ct.
Northridge, CA. 91326

914 N. Hollywood Way
Burbank, CA. 91505

11726 San Vicente Blvd., Suite 350
Los Angeles, CA. 90049

Bobrosky, David Gasharro, David Joseph Trivedi, Ashish Guillermo, Eugenio Ochoa =3
David Bobrosky Gasharro Investments, Inc. Ashish Trivedi Williams & Williams Realty Group, Inc. 5
3053 Kilaine Drive 4930 Abbeyville Ave. 8355 Sedan Ave. 14061 N. Carlton Lane =
Simi Valley, CA. 93063 Woodland Hills, CA. 91364 West Hills, CA. 91304 Sylmar, CA. 91342

Cooper, Bradley Neal Knox, Eric Joseph Vargas, Jorge Rabin, Liat

Realty World Estates Eric Joseph Knox Jorge Vargas Liat Rabin

28364 Avenue Crocker 16400 Ventura Blvd. #328 4605 Eagle St. 5605 Gentry Ave. #403

Valencia, CA. 91355 Encino, CA. 91436 Los Angeles, CA. 90022 Valley Village, CA. 91607

Donato, Jerry Cabanban Lynch, Kelly Patricia Zeladita, Victor Hugo Steven L. Feldman
One West Realty Kelly Patricia Lynch Victor Hugo Zeladita Steve Feldman Real Estate
8340 Van Nuys Blvd., Ste. F 4348 Van Nuys Blvd. #200 8427 Nevada Avenue 15760 Ventura Blvd., #1900

Panorama Cify, CA. 91402 Encino, CA. 91436

Sherman Oaks, CA. 91403 West Hills, CA. 91304
Sadat, Sam
Global Finance Network

7741 Hayvenhurst Ave.

Dullas, James

Cavalier Financial & Tax Services Corp.
17029 Chatsworth St. #100

Granada Hills, CA. 91344

www.srar.com

Van Nuys, CA. 91406

REALTOR® APPLICANTS

Alves, Bridget / Full Service Real Estate Group, Inc. / Santa Clarita
Amram, Sharone / Rodeo Realty, Inc. / Encino

Arredondo, Arturo / Sellstate Horizons Realty / Encino

Artiga, Alexandra Lynn / Prudential Calfornia Realty / Chatsworth
Austin, Alan Gerald / LRS Realty & Management, Inc. / Canoga Park
Bonar, Johann C. / New Beginnings Realty / Newbury Park

Bowler, Paul Colemore / Millenium Real Estate Services / Calabasas
Cheang, Chanty / DSM Realty / Los Angeles

Cohen, Shailja Shelley / Keller Williams Encino-Sherman Oaks / Encino
Coll, Sandra / Ewing & Assoc. Sotheby's Int’l Realty / Calabasas
Dang, Dien Xuyen / Century 21 All Moves / Granada Hills

DeLa Cruz, Wilson / Cavalier Financial & Tax Services Corp. / Granada Hills
De Salay, Julian Paul / Rodeo Realty, Inc. / Bel Air

De Santiago, Edwin / Bencor Properties / San Fernando

Drewyer, Traci Lee / Bill Toth & Assoc. / Burbank

Eashai, Amjad / Financial Express, Inc. / Agoura Hills

Eguia, Rebecca / Keller Williams Realty VIP Properties / Valencia
Erhahon, Brian Eghosa / Keller William Realty A.V. / Palmdale
Forkel, Heather M. / Rodeo Realty / Woodland Hills

Forsherg, Karen Dee / Keller Williams / Studio City

Gansko, Timothy James / Keller Williams R.R. Gable / Northridge
Garcia, Sir Lawrence / Greater Valley Realty / Lake View Terrace
Garcia, Yolanda / Park Regency Realty / Granada Hills

Gevorkian, Karine / New Century N. H. Real Estate / North Hollywood
Giuricich, Toni / Prudential Calif. Realty / Thousand Oaks

Gunther, Andrew John / Prudential Calif. Realty / Santa Clarita
Hoffman, Rita Melony / Coldwell Banker / Studio City

Hong, Joanne / New Star Realty / Stevenson Ranch

James, Diana K. / Realty Executives / Valencia

Kevorkian, Nayry Natalie / Unique Homes Realty / Northridge

Knox, Mia / Eric Joseph Knox / Encino

Lamont, Angela I. / ARESI, Inc. / Santa Clarita

LaPerche, Jennie / Keller Williams VIP Properties / Valencia
Ledesma, Martha D. / Pinnacle Estate Properties / Mission Hills

Lee, Jae / America Realty / Los Angeles

Lee, Misook / Newstar Realty / Van Nuys

Leonov, Aleksandr V. / Rodeo Realty, Inc. / Studio City

Leonov, Tatiana / Rodeo Realty, Inc. / Studio City

Lucas, Tracy T. / Altera Real Estate Mel Wilson and Assoc. / Northridge

Realtor® Report

Matzkin, Aaron / Pinnacle Estate Properties / Northridge
McFarland, Clayton W. / Century 21 All Moves / Granada Hills
McPherson, Matthew / Keller Williams R.R. Gable / Northridge
Megrabyan, Anahit Anna / Keller Williams / Glendale

Menapace, Jan R. / Pinnacle Estate Properties / Northridge
Mendez, Dana / Keller Williams Encino-Sherman Oaks / Encino
Modaberpour, Danny / Executive Realty & Company / Woodland Hills
Moss, Ben G. / Pinnacle Estate Properties / Northridge

Mutillo, Flavia / Prudential California Realty / Northridge

Nastasi Jr., Philip Anthony / Rodeo Realty / Northridge

Pauley, Christopher C. / Dilbeck Real Estate / Sherman Oaks
Perkins, Jason Timothy / Rodeo Realty / Calabasas

Queseda, Lawrence Tanglao / Coldwell Banker / Sherman Oaks
Reuveni, Sharon / Prudential Calif. Realty / Encino

Rosal Jr., Orlando A. / Cedar Grove Realty / Arleta

Rosenblum, Joan / Prudential California Realty / Chatsworth
Rubinstein, Vadim David / Bel Air Estates Realty / Los Angeles

Ruiz, Nancy S. / Keller Williams R.R. Gable / Northridge

Sabet, Sharzad Sherry / Century 21 Albert Foulad / Encino
Salvatier, Oscar / The Real Estate Plaza / Granada Hills

Samadi, Yama / Century 21 Palmieri / Newhall

Santana, David / Sunrise Dream Realty / Valencia

Shad, Samantha / Prudential Calif. Realty / Encino

Shalom, Nazila / Rodeo Realty / Northridge

Shirvanian, Razmik / Flat Fee, Inc. / Woodland Hills

Siembieda, Denyse Jean / Intero Real Estate Services / Valencia
Silverman, Heather Marie / Realty Executives / Valencia

Smith, Barry Phillip / Exit Realty SCV / Valencia

Talamantes, William / Keller Williams / Calabasas

Talanian, Catherine / Zip Realty, Inc. / Emeryville

Thompson, Cynthia / Zip Realty, Inc. / Emeryville

Thornton, Robin / Rodeo Realty / Calabasas

Truskowski, Ava Marie / Dilbeck Realtors / Valencia

Ubaldo, Evangeline E. / Cavalier Financial & Tax Service / Granada Hills
Vitale, Veronica / Keller Williams Realty / Studio City

Wiseman, Priscilla Ann / Pinnadle Estate Properties, Inc. / Calabasas
Yung, Lily Phu / Keller Williams VIP Properties / Valencia

Zarbo, Christopher / Omni-Fund, Inc. / Murrieta

Zelijkovic, Bogdan / Exdusive Estate Properties, Inc. / North Hollywood
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@ SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR DECEMBER )

ACTIVE INVENTORY EN ES CS WN WS SFVTOTAL __ EXT TOTAL
NEeW LiStingS.....coveeeeeeeeeceeeeeeeeeeeeee et s L] F— 148 ... 6 143, L KT —— 642.............. 323 965
Total Active LiStings ......ccooevveeeeeeeeeeeeeee e, 418.......... 527 e, 319 ., 514............ 634........... 2412........... 1,279......... 3,691
Average Days on Market ..........c.cccoeeeeveeee e, 105, e, 104........... 127 oo, 109............ 125, (T 125 o, 117
Average List Price in Thousands................... ....... 286.8.......... 642.1......... 7898......... 5204......... 864.2........... 632.5........... 4311 ......... 562.7
Median List Price in Thousands............ccccoe.. ... 269.0.......... 499.0......... 460.0......... 439.0......... 549.0........... 425.0.......... 270.0......... 375.0
BOMS ..o 19 i, 16, 10 e, . 9 (6] [ 32, 93
Average BOM Price in Thousands................. ....... 2725.......... 520.3......... 566.5 ......... 3884......... 386.7........... 4158.......... 312.0......... 380.1
BOM to Sale Ratio......c.ccocvvvvereieieceecieiciee 17.00. 116, 114, 560, A, 104............. 17.0........... 12.0
EXPIrations.......cooviveiicecceceeeeeeeeeet e, K T 52 i 25 i, 40............. X 216.............. 135 oo, 351

PENDING SALES
New Escrows Opened............ccoceveveveeevvverens coveenn, 146............. 125, 78 . 139 133, 619..cnnn. 529 .o 880
Total YTD Escrows Opened ...........ccceeveeveuenn e, 1,537 1,550 ... 994 ......... 1,504......... 1625........... 7,210........... 2,927 ....... 10,137
New Open Escrows Average Days on Market ........... TS 91 91 e, 90...ne. 95 i 88 83 e, 87
New Open Escrows Average List Price ................ 269.8.......... 4924......... 601.2......... 446.2......... 702.7........... 490.0........... 354.5....... 449.0

CLOSED SALES:

New ESCrows ClOSed..........ccovveeeieeveeeeeees e, 112, 138, 88 . 126............ 122, 586.............. 188............ 774
Total YTD Escrows CloSed ...........cooevevevines v, 1,391.......... 1,412 937.......... 1,402......... 1,936........... 6,678........... 2,660......... 9,338
Volume of New Sales Dollars in Millions........ ..... 32.059........ 78.959.......49.714 ....... 62.265....... 72.217....... 294.814........... 63.78 ..... 358.595
Volume of total YTD Sales in Millions............... 383.565......805.823.....525.172 ..... 672.252..... 973.434.... 3,360.246......1,133.79 .. 4,494.044
Average Sale price in Thousands.................. ....... 286.2.......... 569.3......... 564.9.......... 4942......... 591.9........... 503.1.......... 339.3......... 463.3
Median Sale Price in Thousands............cccev eveee. 2749.......... 475.0......... 4500......... 455.0......... 4585........... 412.0........... 246.0......... 375.0
C00P SAIBS ...t e 84 112, 72 . 106.............. 95, 469............. 144........... 613
Percent of COOp SalesS.......ccoeevviivcveeiien e, 75.0........... 81.2. s 81.8...ns 84.1........... 779, 80.0............. 76.6......... 79.2
Average Days on Market ..........c.ccoeeerevnens v, 125, 121 M3, 115, 138, 123 139........... 127
Sales at LiSt PriCe .....cevveveeiceececece et e, 7 48.............. ) I Y Y 225, 82 .o 307
Percent of Sales at List Price........ccccoeeveevver e, 554, 348 35.2 e, 375, 303 s 384 436........... 39.7
Sales to Listing Inventory Ratio ............cccceev veveeee 26.8............ 262........ 276..... 245...... 19.2.......... 243 . 14.7........... 21.0
Final Sale to New Listing Ratio ..........ccccovevev veneeeee. 824........... 93.2....... 1128 88.1........... 89.1 ., 913, 582 .. 80.2

SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR DECEMBER

ACTIVE INVENTORY EN ES (H) WN WS SFVTOTAL EXT TOTAL
NeW LiStiNgS.......coveveveiiececee e e ) IR 1 P 46 ..., 40.............. 39, 231, 102 333
Total Active LiStingS .......ccocoveveveviieriicicreecceeienns 146............. 293....s 192 e 183....nnn. 183, 997 o 367 ......... 1,364
Average Days on Market ...........cccoooveeerivicriiecnenns 109............. 134........... 118 . 108............ 137, 123, 145............ 129
Average List Price in Thousands...............ccc.coee... 176.4.......... 3Na..... 2504 ......... 222.1......... 248.2.......... 2694........... 304.2......... 278.8
Median List Price in Thousands...........ccccceeveenee 150.0.......... 350.0......... 2200 ......... 186.9......... 213.0........... 239.0........... 250.0......... 240.0
BOMS ..ottt s s Toeernrirninn, [T 5 [R— 0, 12, 33 13, 46
Average BOM Price in Thousands...........c.c.c.cc..... 1824.......... 2544......... 214.0 oo, 0. 179.2........... 205.7........... 2439......... 216.5
BOM to Sale Ratio.........cccoeevvveveiiiciciciecee e 219 148........... 116 | 28.6............. 156, 217 s 17.0
EXPIrAtionS.......ccviviieieccccccccccecccce s 126....cueeen. 18 s 13, T, L S i1 F— 4 ... 112

PENDING SALES
New EScrows Opened............cccceveveveveeeevererecveireennn, 1S I 58 ., Y2 30, 48............. 246........... 84 ... 331
Total YTD Escrows Opened ...........ccoveveevevenrcoennnne, 502............. 792 473 ............ 392............ 477........... 2,636.............. 877 ......... 3,513
New Open Escrows Average Days on Market.......... 104............. 101, 83 s 86.............. (S 95, 69 ..o, 88
New Open Escrows Average List Price. ................ 152.0.......... 296.8......... 2446 ... 262.0......... 1998........... 229.1.......... 2917 ......... 2443

CLOSED SALES:

New ESCrows ClOSed..........ccevvveveveveeeereiere e, 32, 61 43 33, 42 21 e, 60...... 271
Total YTD Escrows CloSed .........ccccocveveeeveveviennnne, 448.......... 752, 436 ............ 378............ 439........... 2,453.......o.... 763......... 3,216
Volume of New Sales Dollars in Millions............... 5.253........ 21.461......10.968 ......... 8.703......... 8.456......... 54.842......... 17.838 ....... 72.680
Volume of total YTD Sales in Millions................. 75.033......259.471.....1104.379 ....... 94.293.....106.204....... 639.381.......244.118 ..... 883.499
Average Sale price in Thousands...............cc........ 164.2.......... 3518........ 2551 ......... 263.7......... 201.3........... 2599........... 297.3......... 268.2
Median Sale Price in Thousands.............ccev...... 150.0.......... 3795......... 2150 ......... 255.0......... 175.0........... 222.0......... 2520......... 235.0
COoOP SAIBS .....coveeeeeeeeecee e, 25 e, 48............ 40 ... 28, 33, 74, 51 e, 225
Percent of COOp SaleS.......c.coceeevvevcieeeicieie e, 781........... 78.7 e 93.0.......... 848..... 786 82.5. . 85.0........... 83.0
Average Days on Market ..........ccccoeeeveieiier e, 132, 126............ 131 134 137 e, 131, 110 127
Sales at LiSt PriCe .....cccoovvvveveiivceee e, 2, 2 13 e, 120, 20, 87 i, 30, 17
Percent of Sales at List Price.............cccevvvve e, 65.6............ 344.. 302.... 36.4....... 47.6.....uu... N2, 50.0 ... 43.2
Sales to Listing Inventory Ratio ..........ccccevnevnc 21.9.......... 208........... 224 ... 18.0........... 23.0............ 2120, 16.3........... 19.9
. Final Sale to New Listing Ratio ..........cccceveevveeee. 62.7.......... 1109........... 935, 825........ 107.7............ 91.3. . 58.8 ... 81 4)
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( SAN FERNANDO VALLEY SINGLE FAMILY SALES STATISTICS FOR JANUARY A
ACTIVE INVENTORY EN ES CS WN WS SFVTOTAL EXT TOTAL
NEW LiStNGS.....cveveereeeeeemereinieieiereieieieieeieeeees s 162....oun.... | R J— 176............ 205.............. 838 468......... 1,306
Total Active LiStiNgs ......ocoveeeeereeeeernieeie e, 386............. 46.......... 291 ............ 469............ 559, 2,151........... 1,378......... 3,529
Average Days on Market ...........ccooeveveivnvns o, 97 o, 9........... 110 105............ 4., 105, 114......... 109
Average List Price in Thousands.................. ... 2855...... 7165.......773.3 ......... 500.4......... 787.6........... 618.2........... 417 ..., 549.3
Median List Price in Thousands............c...... ...... 270.0.......... 525.0......... 4499 ... 420.0......... 539.0........... 4199......... 2730 ......... 360.0
BOMS ...t e K| — 19 s L L/ 20, 7Y S 0 39 149
Average BOM Price in Thousands................. ...... 248.2......... 590.1....1,1919......... 3746........ 7294.......... 568.5........... 572.7 ......... 569.6
BOM t0 Sale Ratio.........cccoevverereerrrriceie 26.1............ 186........... 22.2 .. 175........... 25.7 oo, 22.0..cee. 20.0........... 215
EXPIrationsS.......ccoveeeeercieee e i, 72 IR 38, 23 s 29, 52 i, LK 72 e, 235
PENDING SALES
New ESCrows Opened..........ccccueueueueueecueues coveeees 16, 131 e, 82 i, 129, 144.............. 602.............. 278 ............ 880
Total YTD Escrows Opened ..........ccccoeevvveveees veveneene. L [CH— 131, 82 . 129 144............ 602.............. 278 ............ 880
New Open Escrows Average Days on Market............ 82, Y 81 s [ 83, 80, 95 s 85
New Open Escrows Average List Price ......... ....... 259.6.......... 512.9........ 618.6........ 4543......... 599.9........... 486.8........... 3709......... 450.2
CLOSED SALES:
New ESCrows ClOSEd.........cceueueueucueueueecrcres s 115, 102, (R — 4............ 105 499............. 195 s 694
Total YTD EScrows ClIoSed ..........cccovvvvvvveveens cevveene, M5 102, i 114........... 1050, 499............ 195 694
Volume of New Sales Dollars in Millions........ ..... 30.737........43.016.......39.366 ....... 46.993....... 69.368....... 229.479......... 68.236 ..... 297.715
Volume of total YTD Sales in Millions............ ... 30.737........43.016.......39.366 ....... 46.993....... 69.368....... 229.479......... 68.236..... 297.715
Average Sale price in Thousands.................. «c...e. 267.3.......... 217......... 6249 ... 122...... 660.6........... 4599........... 3499 ......... 429.0
Median Sale Price in Thousands..............cc... coeeew. 257.0.......... 350.0......... 357.0......... 377.0......... 435.0......... 350.00........... 2990 ......... 330.0
CO0P SAUBS ... e, [T (Y Iy L [ S K7/ D 120 o 461
Percent of COOp Sales........ccvveveeeeeeririricicics v, 65.2...cvenne. 59.8........... 746... Ml 733, 68.3.....uu... 61.5 .0, 66.4
Average Days on Market ............ccccveveveverin v 131 140............ 122 137 e 192, 138 s 147 o 140
Sales at LISt PriCE ....vovveieeececeeeee e e, [ T— 45, 22 v, Y K1 T 225, %............ 139
Percent of Sales at List Price...........cccoeveveves e 574..... 41......... 349... 50.0........... 333 451, 482....... 46.0
Sales to Listing Inventory Ratio ............c.c.c.. o 298............ 229.......... 216 243......... 18.8. i, 232, 142.......... 19.7
Final Sale to New Listing Ratio ............c.ccccce. voveiene. 710, 576, 534 ... 64.8........ 512 s 595 . N7, 53.1
SAN FERNANDO VALLEY CONDOMINIUM SALES STATISTICS FOR JANUARY
ACTIVE INVENTORY EN ES CS WN WS SFVTOTAL EXT TOTAL
NEW LIStNGS ....cvevevevereecececrcceeecrcecece e e 50, 105 e, 1 — (G T Y 328 162 ..., 490
Total Active LiStings .........ccovvvveviviiieiieeieeeecees e, 147, 262.......... 165 ............ 201............ 160.............. LRI T— 478 ......... 1,413
Average Days on Market ...........ccoovvveieinnrsvinenenns 122 125 114............ M 136..cenee. 121 e, 112, 118
Average List Price in Thousands....................cc.... 183.3.......... 355.1......... 2634 ......... 259.3......... 275.2.......... 2776......... 3083......... 288.0
Median List Price in Thousands...............cccc.veeeen. 160.0.......... 325.0......... 225.0......... 2250......... 225.0........... 249.0........... 2450........ 249.0
BOMS ...t e L S [ (I O 100, . KL 82
Average BOM Price in Thousands...................c.... 129.8.......... 255.1......... 2579......... 2054......... 183.1........... 197.2........... 2438 ......... 217.1
BOM to Sale Ratio.........ccceeveveverererercrceeeereenee K1 [ 132 28.1.......... 364......... 204......... 244.. 393 ... 29.1
EXDIrations........cooviviiiicece e [ 25 s 18 ., 100, 13, [ T 3 104
PENDING SALES
New ESCrows Opened..........cccovveeueeeeeevereecevinisinienns 48, 48, 50 s 51, 59, 256........... 104............ 360
Total YTD Escrows Opened .........cocovvvevereeinninnnns 48...onne. 48, 90 s 5 59, 256.....c0unns 104 ............ 360
New Open Escrows Average Days on Market............ B4 90 LN [ I LT ) [ [ 86
New Open Escrows Average List Price ............... 163.5.......... 335.6......... 2314........ 237.7........ 2835........... 2515, . 3005......... 265.6
CLOSED SALES:
New ESCrows ClOSEd.........ccccvevereeerereeerececereienenns RS X I— 32 s 22, 49.............. 193 . 89 .. 282
Total YTD Escrows CloSed .........c.covevevevevevercereenens 3, 53 i 32 s 22, 49.............. 193, 89 .. 282
Volume of New Sales Dollars in Millions.............. 5.581........ 14.864......... 7460 ......... 6.394....... 11.807......... 46.105......... 24935 ....... 71.040
Volume of total YTD Sales in Millions.................. 5.581........ 14.864......... 7460 ......... 6.3%....... 11.807......... 46.105......... 24935 ....... 71.040
Average Sale price in Thousands..........c.c.cceeeeeee. 150.8.......... 2805........ 2331 ......... 2906......... 241.0........... 238.9........... 280.2......... 251.9
Median Sale Price in Thousands..............cccc.veeeen. 135.0.......... 275.0......... 215.0......... 220.0......... 185.0........... 200.0........... 235.0......... 212.0
COOP SAIBS ..o e 2. 39 s 28 .o, 15, 30, 136, Y2 188
Percent of COOP SaleS.........ccocveevveiiieriiiie e 64.9............ 73.6........... 87.5 s 68.2........... 61.2. e 705, 584 ... 66.7
Average Days on Market ..........cccccceeeerrs i, 131 195 s N7 e 142........... 137 138 s 153 e, 143
Sales at LISt PriCE .....ooovveeeeecceecee e 20, 21 s 19 e, 100, 15, 81 e 4., 122
Percent of Sales at List Price...........cccovvevevevereeenn. 54.1............ 39.6........... 46.9.......... 455........... 30.6.rennes 420, 46.1........... 433
Sales to Listing Inventory Ratio .............c.c.cccvevnens 252 20.2.......... 194 ... 109.......... 306 206............. 186 20.0
Final Sale to New Listing Ratio ..............ccccccvoevene. 74.0............ 505........... 55.2 e, 349..... 942, 588 549 ... 57.6
. J
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C SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR DECEMBER h

ACTIVE INVENTORY AC___ADUL CC CA NE SAU SR VAL SCVTOT EXT TOTAL
NEW LIStINGS..........oooovrrvvrrsrevrsesvseesseeeeneeeeeeeeeees ceeeeeees /S [ 62 19 18 30 12 e 8 cereeeeeeeeeeen 186........ 105, 291
Total Active Listings............ o B 120 1620 47 . 189 s 851......... 408........ 1,259
Average Days on Market M L2 — 124....... L J— 122
Average List Price in Thousands............c.cc........ ..413.3 ........679.5....... 4349...... 3529....... 5626....... 384.2.......... 611.7........ 5609........... 4735....2191 ... 405
Median List Price in Thousands .................oee.... ..380.0..........529.8....... 325.0........ 350.0.......... 400.0........ 360.0......... 599.0........ 499........... 389.0......188.0........ 3475
BOMS. oo e P (S b — S ccccersrrrmomons L I & cecrerzrznmoo L 4o, 19, Mo 30
Average BOM Price in Thousands... : 0....3723....... 309.0.......... 715.0.......299.0.......... 4990 ......... 4712 . 404.4....226.1........ 339.0
BOM to Sale Ratio ..............ccoo... LS /2 T 130 10.0.......... M5 10.0 e |- M3 720 12.9
EXDITALIONS........oovvveeeeeeeseee e e K KT L J— T /S [ L I— 64........... 50 114

PENDING SALES
New ESCTOWS OPENEA.........cccccovveeereecccrcc e e, Y & roooccernes R S L L I ) I [ R 7 S 148........... 1 J— 213
Total YTD ESCrows Opened.........ccccoeeeeeiiivvriss o T/ 40.......... 472........... VAT 158 R TA— 120 o 574.......... 2,025......... 668......... 2,693
New Open Escrows Average Days on Market...... ........ U 45............ [ £ T— 109.......... 104, L 163 s L[S~ [{U— 93
New Open Escrows Average List Price............. .. 2864 ........3349.......386.4........ 3334 464.0.......4231.......... 5419...... 4674. 416.3.....226.3.........358.3

CLOSED SALES:
New ESCTOWS CIOSEA.....occccccccvvveeeeeeeecc e e B ececcececcecens v 4. 23, L1 T— 2., L[U— U 168.......... 64............ 232
Total YTD ESCIOWS COSEM ..o e T A— 4.......... 460............ 13............ 162.......... 398............. L K1) — 2,000......... 614......... 2,614
Volume of New Sales Dollars in Millions............ .. 1.226......... 1.283.....16.005........ T547........... 4481....11.031......... 6.119.....23.137 ........ 70.879...16.165.......87.044
Volume of total YTD Sales in Millions................ 24.576......18.221..176.114....... 94.440.........66.303.... 151.009.......72.184 .....277.924 ....... 880.771.. 156.871... 1037.642
Average Sale price in Thousands............cccccccee ... 2452......... 320.7....4014........ 3281, 4481........ 4243......... 6119........ 4627 ............ 4219....2526........ 3752
Median Sale Price in Thousands ..............ooveeev .. 2140........ 2500......337.9........ 3420.......... 3700.......3723.......... 5950..... H80.... 387.0....1700........ 347.0
00D SIS ..ooocveee s s VA 3 W— R I L — T P4 L1V I— 39 136........... 4. 182
Percent of COOP SAIBS ...cccccccccvvvveeeeeeeeccc e o 80.0........ 75.0......... 85.0......... 739, 80.0.......... 808........ 100.0.......... 78.0 e, 81.0....... M19..... 78.4
Average Days on Market............oooooooveeeveecccccccces v 60..... 222........ 128........... L1} 216........... 116, 142 ............ 145 s 143......... 130, 139
SalES @ LISEPIICE ..vvvoo s s L Y P\ — L[V — LS~ L~ &) cxeeeeerene: 2 J(— 30 1
Percent of Sales at List Price ................ovvvvvvvves voee 200, 500........500..... 435, 400.......... 46.2............ 300 i J— 452..... 547 ........ 478
Sales to Listing Inventory Ratio ............cccccccco. .. A4 118...... 190 240, 139, LK 213 265 . 197 167 184
Final Sale to New Listing Ratio................c..cre .. 125.0.......... 66.7........64.5........ 1200 55.6......... L — 833........ 1429 90.3.......61.0........... 9.7

SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR DECEMBER

ACTIVE INVENTORY AGC___ADUL _CC CA NE _ SAU SR VAL _SCVTOT EXT TOTAL
NEW LISHINGS......ooooeeeeeeceeeeses e | — LI 32 1 S— L B— LR — b LS S 93 23 116
Total ACtIVe LIStINGS ..ovvveeeeeeeeeeeeeeeeeeeeeeeeeeeeeceesc s R LI L[ [ J— | — Y 20 . M, 393 . 4 — 469
Average Days on Market...........oooccooovvcvvvvrrrsssnenn 257 oo, 16 125 s 9. LY AR 152 o 125 129......... LR P— 126
Average List Price in Thousands 555.0......... 2249....1937......... 284.1......... 1986........ 2454......... 311.4....2831 ... 240.2.....2831 ... 247.2
Median List Price in Thousands 5299........ 2249.....1700.......... 1945........ 175.0........ 235.0......... 2599......2650........... 2200.....2120........... 219.9
BOMS.....oooeoeeee e (| 0
Average BOM Price in Thousands.................oooocceveee | 0
BOM 0 Sale RAtO .....ovvoeve e (I 0 ,

EXDIFAHONS........oooeooesssssss s LIS 0 28 i B LSS B 12

PENDING SALES
New ESCows OpBNEd.........ccccccvvvveccvveeescvvesn (L 0
Total YTD ESCrows Opened..........ccccccccvveeeereeeccricnn 2 e 2
New Open Escrows Average Days on Market.............. | 0
New Open Escrows Average List Price..............ooo..... (L — 0

CLOSED SALES:

New ESCIows Cl0SEd.........ooccovivvvrcccveeeccc e [ 0

Total YTD ESCrows ClOSEd.......occccccvvevrcc v L 2

Volume of New Sales Dollars in Millions................... (L — 0 .
Volume of Total YTD Sales in Millions................... 160 ............ 900.....58.253......... 4084.....28.724......32.770.......16.972 .....85.012......226.875 .....26.579 ...... 253.453
Average Sale price in ThoUSANS...........cccccccececerirnnn, (| J— 0. 167.3........ 2575........ 18100 2925....... 276.0......308.2........... 21721932 . 2111
Median Sale Price in Thousands ...............ooevvvvveereece. [ 0. 155.0.......... 2099........ 170.0......... 2975.......... 2850 ........ 290.0.......... 213.0....1730.......... 200.0
000D SAUEBS ..o (| J— [ — 25 2o B eeeeeeeeerener [ T—— RI— L — 49 .., L 64
Percent of COOP SAIBS...occcccccccvvveeerreecc e (| J— (| — 926......... 100.0......... T1d......... 857 100.0........... 889 . 891 e, K — 86.5
Average Days on Market............ooooovoeeeveeeecccecccieiccnn, (| — (|- 129 i, [ 132, 198........... 209... 129............ LA 1 I 128
Sales at LISt PIICE .....vvvveeeececcveeeeeeeeen (| — (| L T— 2, b T LI [ KT~ 13, 50
Percent of Sales at List PriCe .......ooovvcecericcvrn (| J— (| — 66.7.......... 100.0.......... 574 857 e 333 667 ........... 673 ... 68.4........... 67.6
Sales to Listing Inventory Ratio ............cccccccccrvveveee [ (| — 255 . 25.0 ... 88....... 1230 LA 81 140......... 250 ............ 158
Final Sale to New Listing Ratio..............cccercirce..e (L — (I 844.. 66.7........... 500 538 750 o RV — 591 ... 826 . 63.8
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C SANTA CLARITA VALLEY SINGLE FAMILY SALES STATISTICS FOR JANUARY h
ACTIVE INVENTORY AC ADUL CC CA NE SAU SR VAL SCVTOT EXT TOTAL
NEW LISHNGS........oovvveeeeseeec s e 9 B eeeeeeceeee [ — 30 19 /S 19 (K T— 259........ 103.....oee 362
Total Active LiStingS.............covveeeeeiiiiivvvveersssses e 38 o9 201 . 95, e 66 LRI — 43, 174 785......... 399...... 1,184
Average Days on Market.............cooooccceecccceciiiices 00 138 166 105 M8 147 VI L[ 123 120......... LRI 119
Average List Price in Thousands........................ ...426.9 ......696.7....... 463....... 3456........... 5484......3878........ 624.1 ... 5704............ 4702.....280.1......... 406.1
Median List Price in Thousands ..............cccoeo.e.. ..380.0.........559.1..... 3299......... 349.0......... 4029........ 369.0.......... 619.0........ 4700 v 389.0.....1850......... 345.0
BOMS oo e 2o L I B eeeeeeesceececes KT KT (L I 32 LS T— 47
Average BOM Price in Thousands.................... ...165.0........900.0...... 3118......... KL I— 381.3..... 3492, 0 3926........... 360.6.....197.7.........308.6
BOM to Sale Rati ..........ccocceerrrvvre 333 250......300 ... 455............ 375 LR — | 203 . 274...246.......... 26.4
EXDIFAHONS. ... e B eeeeeeeeeeeeeee 2, L KT LI A KT [ 43, 25 68
PENDING SALES
New ESCrows OpEned...........ccooccvvvvverivvvessiiiis o 8o [ 57 L L 4. LS (R — 222.......... T — 289
Total YTD ESCrows Opened..........ccccccvecvvvvveeesrs coveee I [ LY L (1 40, [ P— X — 222.......... Y — 289
New Open Escrows Average Days on Market...... ........ 84 109, 80 . 123 i, 59 i, [ LB I [ J—— | — 79, 87
New Open Escrows Average List Price........... .. 2759 . 5734.....388.2........ 388.0........... 4818........369.7.......... 5937 e 469.0............ 4306.....2436........ 387.2
CLOSED SALES:
New Escrows Closed
Total YTD ESCrowS CIOSEM....oooovvoveverececccceccccccrs ceriis [ J— b 30
Volume of New Sales Dollars in Millions............ ... 1.327......... 1.509.....11.550......... 3557 2574.....8.347 ... 1.372
Volume of total YTD Sales in Millions................. .. 1327 ......... 1.509.....11.550......... 3557 2574......8.347.......... 1.372
Average Sale price in Thousands...............c..... ..221.2.........377.3....... 3850....... 3233, 321.7......3194.......... 4572......... 4444 .......... 3838....2324......... 3319
Median Sale Price in Thousands .................. .. 192.0.........330.0....... 3250......... 3050........... 3210........ 3750.......... 400........ 3720........... 346.0.....1830........ 315.0
000D SAUBS .eer e s /S S sereerceeee 22 oo I T L[ 2 e, 30
Percent of Coop SaleS.......cccccccvvvee. S A— 75000000 133, [N 750...... [N 66.7 cr.... 909 .o,
Average Days on Market.............cooooooeeeccccccciieees v 144 102 170 138, 134, 153 s %Y 165
SIBS At LIS PIICE ..vvvvvvvveveeeeceecis e AR 2 Yo, R 3 Qs LI 13
Percent of Sales at List Price ... voee . . LI — 375, 4009....... 333 394, 453.......60.7.......... 506
Sales to Listing Inventory Ratio . . 116, 121 158, 70 . 190 e, 149.....153........ 15.0
Final Sale to New Listing Ratio 66.7 oo 800, 411 36.7 v 421 SR 158 e 524 ... 452....992......... 492

ACTIVE INVENTORY AC___ADUL CC CA NE _ SAU SR VAL SCVTOT EXT TOTAL
R (— | 28 i, & crcercccceees 20, 20 9o, 42............ 122 ... 35 s 157
Total ACtVe LIStNGS .......vvvvvveeeeeeeecccssseresssnneee 2 o | 97 i I 19 LI 25, 115 s T - — 463
Average Days on Market..................... 329 . | L[V - 58 132, 119 121 120, 120.......... 102 116
Average List Price in Thousands.......... 567.5 s 0...1923..... 2590....... 199.7........ 256.7.......... 2906.....2924 ......... 2430....2619 ......... 246.5
Median List Price in Thousands .......... 50 e 0....1749........ 189.0......... 175.0....... 250.0......... 260.0.......269.0........... 2250....1869 ........ 220.0
BOMS.....ooo s (— (S 2, | b, T L I [ J— 18 s 2 i, 20
Average BOM Price in ThouSands..................ooo.ccceee (— (o 120.0....oovvovnneen. (o 183.7......... 2192.......... 2599.... 2910 2268 .....358.0 ......... 240.0
BOM 0 Sale RAtO ..o L— 11— 154 LR 80.0...... T...... 143........ 429....... 375 133 37
EXDIAHONS. ... | J— 0 0

PENDING SALES
New ESCrows OpENed..........cccovcvvvvecervvvesssvvesnnn L— 0
Total YTD ESCrows Opened.........occcccccecvvvvererssscinnn L 0
New Open Escrows Average Days on Market............... | 0
New Open Escrows Average List Price...............cooooo.. | 0

CLOSED SALES:

New ESCIOWS ClOSED.....vvcvvvvvevrscrvrscerrrnn L— 0

Total YTD ESCrows ClOSed........oooocceeevvcvvvvereeeee L 0

Volume of New Sales Dollars in Millions.................... | 0....2.872 617....2748 ....... 3735....12.739 ....3.417 :
Volume of Total YTD Sales in Millions ........................ | 0. 2.872............. 288......... 1.480......... 1617.......... 2.748 ........ 3735........ 12.739...3.417 ... 16.156
Average Sale price in Thousands...................oooe........ | 0....2209... 1438....... 296.0......... 231.0.......... 3925......266.8 ......... 2654 ...2278. ... 256.4
Median Sale Price in Thousands.............c.ccccc....... | 0....2100............ 525 239.0......... 260.0......... 3130.......265.0........... 2540 ...1935 ... 250.0
COOD SIS ...oooccvvveereesc s L 0

Percent of COOD SAIBS........oooervvvvrsrcvreecvveneen L 0

Average Days on Market............ooooovovvvevveeecieesccceccin, | J— 0

Sales at List Price............ooooc0. | 0

Percent of Sales at List Price | (| 385 G 80.0........... ST 429..... Y 521...... 733 . 57.1
Sales to Listing Inventory Ratio | (|- 134, 250 . 6.3, 137 280........ 122 oo, 127 o LI 136

9 Final Sale to New Listing Ratio..........oocccccccccrrrecnn. | |- 464.......... 66.7........... 250 350 778 333, 393 . 429 40'1)

SANTA CLARITA VALLEY CONDOMINIUM SALES STATISTICS FOR JANUARY
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These advertisements are published as a convenience for REALTOR® Report readers. The publication of an advertisement is not intended as an endorsement or recommendation of the services offered.

A1 PAINTING & Decorating. 30 yrs exp. Int & Ext.
Wallpaper & popcorn ceiling removal. Smoothing &
texturing of drywall, plaster or stucco. All repairs. Free

estimates (818) 368-6083. Cell 309-9189. CSL #717698.
Exp. #8 (8-17)

GAMBINO ELECTRIC
Corrections Troubleshooting
Lic. 315797  Cell (818) 468-8456 (818) 718-1922

Xp.#6 (2013)

JIMMY’S HAULING
Yard, garage, construction clean up, trash out, small
demo, concrete removal and hauling. Free estimate CA
Lic. #764219.
............ (818) 882-2339...Cell (818) 535 8489...........

Exp. #1 (1-19-12)

MAINTENANCE & REPAIRS

VACANT HOME CLEANING SPECIALIST
APPLE CLEANING/PAINT. FORECLOSURES, HAULING.
(661)298-2084JOHN/JUNECARPETSHAMP00(818)993-5102

Exp. #22-16

A PERFECT CONNECTION, INC.
Licensed Electrical Contractor #879206
Electrical corrections, trouble shooting and
repairs. Free Estimates. We Show Up.
Major Credit Cards Accepted.

(323) 257-2724

Exp. #1 (1-19-12)

EMPLOYMENT

RUBICON, 40 yrs same location, fullor part time, no
fees, free training, splits to 90%, must have sense of
humor. Very busy locaiton. Easy parking, no office
charges, real estate or loans, in-house escrow,
optional floor time. Weekly optional fun meetings,
stocks, health. Nick the Broker (818) 734-9133. A
Smile Can Go a Mile.

Exp. #11 (11-16)

Termite Inspection

* Fast report (fax or e-mail)

* Bill to escrow

* Free inspection if competitive bid
* All works fully guaranteed

» We will beat or meet other bid

Retrofitting Inspection
* Gas shut-off valve

* Water conservation
-Ultra low flow toilet
-Shower head

-Certificate of compliance
* Smoke detector
* Window safety glazing

P~

Call: (818) 886-7378
(310) 328-7378; )

20
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GARY SCHIFF PLUMBING
Owner operated, Roto Rooter, Main Line Drain Cleaning.
Fast Reliable, inexpensive plubming repairs. Water
heaters, garbage disposals, faucets, pressure regulators

and more. St Lic #683205.................... (818) 700-1079
Xp. #6-6-15

EXPERT ELECTRICAL
Repairs, Maintenance, Remodel.
Security Light & Security Camera.
Trouble Shooting, Smoke Detectors. Lic. #782866
....................... (877) 987-3637....cccurmrsnsmsmsnnsnsnnas

PROFESSIONAL SERVICES

LICENSED LAND SURVEYOR
LOT LINES, CERT OF COMPLIANCE,
LOT LINE ADJUSTMENT

DAN MAY......coviinieirinins 661-297-2667
Exp. #121-19-13

BOOO-GE4 (BLEY

M8IAIB)U| [eluspllUCD
B 104 [[eD
i[9A8T MaN V Ol 1daouo

%00 8y} Bunyel

LU0’ 01481LISTAAISN|OXT MM

ouJ ‘senaadoad ayeisy

QAISNOXH]

. d]oq@g}m

February 16 - March 15, 2011

BUILDING REPAIRS & REMODELING EMPLOYMENT PROFESSIONAL SERVICES

ROOFING Inspection withih 24 hrs. 1-818-772-7500
ROOFING OCTAGON ROOQFING CO. Fast serv.
ROOFING Certitication-all types repaired & installed
ROOFING Insured & CA Lic. #767713
ROOFING with over 20 years experience.
Exp. #12 12-20-13
VIDEO SURVEILLANCE
Off Site Monitoring from Any where.
Prevent crime, vandalism, theft. Lic. 782866.
Phone & Cable Too!

POOL CLEAN UPS/REQ SPECIALIST
DRAINING, ACID WASHING, REPAIR & INSTALL PUMPS,
FILTERS HEATERS. PLASTER, TILE, PLUMBING &
ELECTRICAL REPAIRS. POOL INSPECTIONS: $175. C-53
LICENSED CONTRACTOR #610398. SFV, SIMI, SANTA
CLARITA. THE POOL WORKS........ccouunensns 805-577-6822

Exp. #2 (2012)

REVERSE MORTGAGE FOR HOME PURCHASE
JERRY T. COHEN
WELLS FARGO HOME MORTGAGE.
Tel (818) 316-0863......Cell (818) 631-1110
jerry.t.cohen@wells fargo.com

wwwwfhm.com/jerry-cohen
Exp. #11 (11-16)

REO LOCKSMITH NEALS KEY SERVICE
Quick on time service for REOs & evictions. Convenient
DIllNG....cvovveceeeceee e (818) 363-8010

Xp. #2 2-16

RM & PRV. BA IN RENOVATED CONDO
Laundry, wireless internet, cable inc. Woodman Ave.
Gorgeous quet bldg. March 1st. $700 / mo.

............................. 818) 387-6744......covvvevrnnn
Exp. #2 (2-16)

TERMITE INsPEcTioN [ Reavestats ] CONTRACTOR

GENERAL

CONTRACTORS

License #875836

Tel: 818-668-8106

Email:
Estimated4Less@gmail.com

Repair-Rebuild-Remodel
REO Approved
* Rehab
* Retrofit

* Home Inspections
» 203k Consultant

Website: Estimate4Less.com

Insured and Bonded

www.srar.com
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$39 per month

100%
COMMISSION

GOLD STAR REALTY

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services
Friendly and Helpful staff

(818) 757-4567
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino

At Park Regency we support our agents in every way possible.
Their success continues to be our number one priority. We
know that from a business standpoint, investing in the agent’s
success and future is essential. For about $100 per month, all of
the agent’s marketing materials will be produced in-house and
usually in a matter of hours and what I am really excited about
for 2011 is the addition of a new $36,000 high-speed printer.
We now have four printers in the marketing department that
will enable us to meet our goal of producing 125,000 marketing
pieces for our sales team each month. And, we will be investing
thousands of dollars each month to assist our agents with the
cost of postage. We intend to get very aggressive with our
marketing approach in 2011 and truly believe that by investing
in our agents and their future, we are creating an environment
and the opportunity for everyone to succeed.

Joe Alexander

—Joe Alexander, Park Regency Realty

818-363-6116 www.ParkRegency.com

10146 Balboa Blvd. Granada Hills, CA 91344

WWW.srar.com REALTOR® Report

ARTOHIY CO. Qe

~

DIGITAL & SILK SCREEN PRINTING <« Y &
www.ArtoSign.com

Customized, Personalized RE Signs
For Sale Sign Panel Size 36 '/30” x24” Open House panel Size 24"x18”
Material: 0.093” Styrene, ll)mm Cornplas! 1/4 MDF Hardboard+more

DD
Wire a-frame (Tent) with 24”x18”
Open House sign panel on each

side. Made ol 4 mm corrugated
pla%c \

= orenouse “I U

257
9tephen Biskup Height
[12( 428 ﬂﬂl()

(Personalized)
“ ji flag, 12" f
B \ pach $ 1.0
www Vartan!

QTYe QTY12

......
L

For
All

$19.95ea $19.45ea
Full Color, Digital Prmtmg ) SANDOVAL

- Sl

REAL :sr.u'l

FOR SALE

8 1 8 4 “J [J‘)Sh

BANNERS, CANVAS CAR MAGNETS, RIDERS, FLAGS A&
METAL A-FRANE, BROCHR BO¥, FRAMES TR

TEL: 818-500- 9111 800.644.9994

5838 SAN FERNANDO RD. #C, GLENDALE CA 91202 ‘™ Senovieom

THE LAW FIRM OF KATZ & BLOCK
DENNIS P. BLOCK & ASSOCIATES

The Number One Law Firm Specializing in

TENANT EVICTIONS
UNLAWFUL DETAINER

it ENCINO - G-
% (818) 986-3147 o

* Guaranteed rapids filings

* No office visit required

* Free telephone consultations

» More experience than any other law firm
» Lockout Management service available

FULL COLLECTION SERVICES
FREE FORMS AND
TELEPHONE CONSULTATIONS

Open Monday through Saturday
Call after hours for our informational hotline

including free forms

OTHER AREA OFFICES:

LOS ANGELES VALLEY VILLAGE
323-938-2868 818-432-1980
TOLL FREE
800-77EVICT

www.evict123.com

February 16 - March 15, 2011 21
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STYL’N CONSTRUCTION., INC. TAKE THE STRESS
R.E.O. / Foreclosures OUT OF MOVING!

L § Email: Styln@earthlink.net - Boxes
Styln Construction, Inc. . .
Hey Brokers - We Do It All! - Packaging Supplies
_ - Trustworthy Moving/

* Trash-Outs * Lead Bids .

« Initial Yard Clean-Up « Retrofitting Bids Relocation Experts

* Initial Cleaning * FHA - HUD Lender Requirements .

« Emergency Preservation * Interior Paint - Professional Packers

* Pool Clean-Ups * Carpet - Vinyl - tile

* Monthly Services * Exterior Paint CUStOMIze your

move with

No One Has Our Experience Or Billing Terms!

STYL’'N CONSTRUCTION INC.
9939 Canoga Avenue Unit J”
Chatsworth, CA 91311

www.broker-solutions.com ....brings it all to you!
Office: (818) 407-1327 Fax: (818) 407-1462 877.77.BOXES
877.77.26937

Licensed ¢ Bonded & Insured ¢ Lic. #806623

www.theboxpro.com

oy ispecion. [ Sions

NORDHAGEN AND
DAUGHTERS

Agent’s #1 Choice!
, SIGNS
= ALE?‘B’_A\MJE

SRAR 2002 " AFFILIATE OF THE YEAR” JERRY CARLISLE F;VL AG N
YOU'VE TRIED THE REST... PROPERTY INSPECTIONS ?
1

California General
Building Contractors
Lic. No. 305021

EXTERMINATING
COMPANY INC.

MASTER CREIA INSPECTOR
YOU DEMAND THE BEST. . AS DESIGNATED BY THE CALIFORNIA REAL
PUT US TO THE TEST ! 1] ESTATE INSPECTION ASSOCIATION y I eve
Bl 1R Member ADVERTISING
Lo REAL ESTATE SIGNS & MORE!
@ We do our OWN fUmIg[]NOﬂS (NO SUh-(OanG(TOf) AMHEg:\%EAI\INggECIEr-I—OYRCS)F Woodland Hills, CA 91367

 Salaried inspectors (NO COMMISSIONS)

 FREE inspection if competifive bid Over twenty years of property inspection experience 8 1 8 3 4 o 7 98 9

TERMITE INSPECTIONS & FUMIGATIONS

@ Computer generated, emailed reports Single Family Residences Most Orders in 3 Days'
. Condos . '

# Recommended repairs performed by our company Townhouses ~
@ Licensed, insured and bonded Apartment Buildings :
Commercial/Industrial Buildings N
800-933-7378  800-649-1922 FAX | n
818-886-3454  661-255-1902 FAX (818) 880-9195 i v
S
661-254-2133 (B310) 478-8039 E

Affiliate member SRAR 20929 Ventura Blvd. Suite 47-148

a0k W dl d Hills, CA. 91364
Afliote member REOMAC codiana e Monday-Friday 8:00am to 5:00pm

Member PCOC (Pest Control Operators of California)

HomelnspectJerry@aol.com .
0!y 27 ] www.Propertyinspector.CityMax.com |  IUALLLAS A A g

22 REALTOR® Report February 16 - March 15, 2011 WWw.srar.com



Display Ad Rates

Member Rates

Color Ads
1/3 5”x43/8” 0or23/8”x9” ........... $520
1/623/8" X4 3/8” .ot $320
Black & White
1/3 5”x43/8” 0r23/8”x9” .......... $360
1/6 23/8” X4 3/8..ccooieieiinn $200
Non-Member Rates
Color Ads
1/3 5”"x43/8”0r23/8”x9” ... $640
1/6 23/8" X4 3/8 e, $400
Black & White
1/3 5”"x43/8”0r23/8”x9” ... $440
1/6 23/8" X4 3/8 .o, $280

Display Ad Artwork

$70

Website Ad
150 Pl x 300 PI
File format: PNG, GIF, JPEG

Classified Ad

Members*
$2 per line
Non-Members*
$2.50 per line
Box Around the Ad
Additional $3*
Color Background
Additional $4*

Box and Background
Additional $6*

Display Advertising
Mechanical Requirements

Digital advertisements (for printed version only) are
accepted in PC format (InDesign, Photoshop, lllustrator)
with all supporting files (images & fonts), or you may supply
the ad as a high-resolution PDF (PDFx1a). PageMaker,
Microsoft Word or Freehand files will NOT be accepted.

Ads can be submitted on CD or e-mailed to printshop@
srar.com. No hard copy will be accepted.

Proofs or hard copy sample must be supplied for all ads.
PDFs are acceptable as long as color is not critical.

Display ads should employ line screens no finer than 120.
Material should be prepared allowing for approximately
30% gain on press. Any screen that will not be acceptable
if printed as a solid should be held below 85%.

REALTOR® Report is printed in 4-color process (CMYK). All
colors MUST be in process CMYK. SRAR is not responsible
for missing portions of ads due to customer design error.

**PLEASE NOTE**
AD SPACE IS LIMITED.

Ads are taken on a first come first served basis.

The Advertising and Editorial policy of REALTOR®
Report is to refuse any material which directly or by
inference suggests that any offer of employment,
housing or services, will in any way discriminate
against any person or class of persons based on
race, religious creed, color, national origin, ancestry,
physical handicap, medical condition, marital status,
sex or age.

The Southland Regional Association of REALTORS® reserves
the right to accept or reject all advertising. charged at the
short rate.

ADS PLACED THROUGH AD AGENCIES MUST BE PAID
UPON RECEIPT AND DO NOT QUALIFY FOR MEMBER
DISCOUNT RATE. MEMBERS MUST PLACE THEIR
ADS DIRECTLY WITH THE SRAR TO RECEIVE MEMBER
DISCOUNT RATE AND BILLING PRIVILEGE. NO TEAR
SHEETS SUPPLIED.

Advertisers and advertising agencies assume liability for all
contents of advertisements printed and for any claims on
the Southland Regional Association of REALTORS® arising
therefrom.

Advertisers and advertising agencies agree that the
Southland Regional Association of REALTORS® shall
be under no liability whatsoever by reason of any error
or omission for which the REALTOR® REPORT may be
responsible in any advertisement beyond the cost of the
space actually occupied by the error.

Billing date for monthly rate ads is on or before the 5th
of the month following the first issue. (Example: July issue
advertising will be billed by July 5th). Account is past due
on the Tst of the following month. (Example: July issue
advertising is past due on August 1st).

DEADLINE FOR DISPLAY ADS IS THE 30th OF THE
MONTH
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AREA MEETING ANNOUNCEMENTS

EAST NORTH Thursdays COMM. INVST. PROP 3" Tues of mo.

Chairperson: Doc Holladay
Phone: (818) 987-9500

Co-Chair: Rudy Leon
Phone: (818) 642-7839

Location: Lulu’s Restaurant - 16900 Roscoe Blvd.,
Van Nuys

Time: 8:45am

OUTWEST  2nd & 4th Thurs of Mo.

Chairperson(s): Jim Bevis, Chairman
Louis Mowbray, Membership
Larry Gutierrez, Listings and Caravan

Phone: Jim - (818) 522-4113

Email: jabevis@ATT.net

Phone: Lou-(818) 703-7209

Email: Imowbray@pacbell.net

Phone: Larry — (818) 645-8224

Location: Denny’s, 8330 Topanga Cyn. Blvd.
Time: 8:30am - 10:00am

Chairperson: Brian Hatkoff, CCIM
Phone: (818) 701-7789

Web: www.commercialdataexchange.com
Time: 8:30 A.M.

Location: SRAR Auditorium-7232 Balboa Blvd.,
Van Nuys

BUSINESS OPPORTUNITY 4 Tues of mo.

Chairperson(S): Harvey Osherenko
Phone: 522-7592

Location: SRAR - Time: 9:00 A.M.
DATE: Feb 22, 2011

We will be having several speakers to learn:
HOW DO YOU KNOW:

1. How to price a business.

2. How to buy at TD sale or before:

3. How to find legal help

4. How to fix you or your clients credit.

5. How to use the Cusip number to get your stolen
property back.

Followed by a light lunch.

R.E. NETWORK Fridays (expt. holidays)

Contact For Information: Bud Mauro

Phone: (818) 349-9997

Location: El Cariso Golf Club Restaurant, “The 19th
Hole”. 13100 Eldridge Ave., Sylmar CA. Exit 210 Frwy
at Hubbard, N. to Eldridge, E. to Golf Club Entrance.
[TG-482D 3]

Time: 8:30 - 9:30 A.M. - EVERY FRIDAY

SCV CARAVAN 1st and 3rd Fridays

Location: Home Town Buffet- 23154 W. Valencia Blvd.,
Santa Clarita Valley

Date: 1st & 3rd Friday's

Time: 8:30am

Topic: MLS Marketing Meeting



