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Home sales during November throughout 
the Santa Clarita Valley were down from a 
year ago and 2009 will barely match 2008 
totals - not for lack of buyers, but because of 
an extremely limited inventory, the Southland 
Regional Association of Realtors reported.

Listings fell 45.0 percent compared to a 
year ago with a total of 818 active listings 
throughout the Santa Clarita Valley. ‘That 
represents a mere 3.5-month inventory 
compared to the 6.4-month supply of a year ago 
November. Experts believe a balanced market 
emerges when the inventory hovers between a 
5- and 6-month supply.

“Today’s market is not straightforward with 
inventory, sales totals and declining median 
prices not telling the full story,” said Nancy 
Starczyk, ., president of the Association’s 
Santa Clarita Valley Division, noting that 
the inventory is even tighter than it appears 
because many of the listings are bank-owned or 
short sales that already have offers pending. 

“There are plenty of buyers out there, 
especially in the lower price ranges, but the 
low inventory and problems getting loans make 

it difficult to get them into a home,” Starczyk 
said. “The median price is down from a year 
ago, yet a closer look shows  prices firming up 
and actually rising on entry-level homes due 
to competition that sometimes has dozens of 
buyers fighting over a home.” 

A total of 162 single-family homes changed 
owners last month, down 17.8 percent from a 
year ago and off 5.8 percent from this October. 
At least 115 homes must close escrow during 
December for the 2009 tally to break even 
with 2008.

Likewise, condominium sales of 72 units 
were 1.4 percent below a year ago, but up 
16.1 percent from October. At least 90 condos 
must close escrow to match 2008, otherwise, 
condo sales will post their fourth consecutive 
annual decline.

“While a home sale in California may not 
hinge on an $8,000 or $6,500 tax credit, the 
federal program which was extended until 
April for first-time buyers and expanded to 
include repeat buyers certainly will encourage 
more people to jump into the market,” said Jim 
Link, the Association’s chief executive officer. 

inventory restricts sales in santa clarita valley
“That will fuel even greater competition for 
entry-level homes, even if banks release 
additional distressed properties onto the 
market this Spring as expected.

“The slide in prices appears to be over,” 
Link said, “although prices will remain soft 
until all distressed properties are worked out 
of the system and traditional sellers return 
in force.”

The single-family median price of $407,000 
for November was down 3.1 percent from a 
year ago, but up 1.8 percent over October. 
The median has been above the $400,000 
benchmark every month this year, with the 
exception of January, after hitting the low for 
this cycle of $385,000 in December 2008.

The annual median is likely to post its third 
consecutive drop - including a 22.0 percent 
drop in 2008 - although this year it will be a 
single-digit decline in the range of 5 percent to 
9 percent, depending on where the December 
median comes in. The slowdown in the rate 
of decline reflects the increased activity and 
competition in the lower price ranges.

The November condominium median price 
of $239,200 was up 1.8 percent from a year 
ago and 13.9 percent higher than October. 
It has been above $215,000 and as high as 
$250,000 every month since hitting the low 
point in March of $1 99,500. The condo annual 
median is likely to post its third consecutive 
annual decline, although it will be in the range 
of a 15 percent drop instead of the 24.1 percent 
decline of 2008. 

Pending sales - a measure of future resale 
activity - of 346 units increased 28.1 percent 
from a year ago, suggesting that the feverish 
activity seen through much of this year will 
continue well into 2010.

Home sales Up 5% statewide
Home sales increased 4.7 percent in 

November in California compared with the 
same period a year ago, while the median 
price of an existing home rose 5.8 percent, the 
California Association of Realtors® reported 
recently.

“First-time buyers continued to drive 
the market, as many opened escrow to take 
advantage of the federal tax credit prior to its 
original Nov. 30 expiration,” said 2009 C.A.R. 
President Steve Goddard. “The extension and 
expansion of the tax credit until April 30, 
2010, along with low interest rates, should 
continue to positively impact the market in 
coming months.

“Efforts by lenders and the government to 
assist homeowners at risk of foreclosure have 
led to fewer homes available for sale, and an 
increase in the state’s median home price. 
California’s median home price increased year 
over year in November for the first time since 
August 2007,” Goddard said.

The median price of an existing, single-
family detached home in California during 
November 2009 was $304,520, a 5.8 percent 
increase from the revised $287,880 median 
for November 2008, C.A.R. reported. The 
November 2009 median price rose 2.4 percent 
compared with October’s $297,500 median 
price.

“With sales bottoming out more than two 
years ago, and the median home price reaching 
its trough in February 2009, California remains 
ahead of the nation in market recovery,” said 
Leslie-Appleton-Young, C.A.R. vice president 

California Housing 
QuiCk faCts

• Existing, single-family home sales increased 
4.7 percent in November.• The statewide 
median price of an existing single-family home 
increased 2.4 percent in November to $304,520 
compared with October 2009.

• C.A.R.’s Unsold Inventory Index fell to 
4.5 months, compared with 7.1 months in 
November 2008.

• Thirty-year fixed-mortgage interest rates 
averaged 4.88 percent during, compared with 
6.09 percent in November 2008, according to 
Freddie Mac. Adjustable-mortgage interest 
rates averaged 4.41 percent, compared with 5.26 
percent in November 2008.

• The median number of days it took to sell a 
single-family home was 33.1 days in November 
2009, compared with 44.4 days for the same 
period a year ago.

Source:  Cal i forn ia  Assoc ia t ion  o f 
Realtors®

and chief economist. “The median price for 
most regions hit bottom during the first half of 
the year, and the statewide median home price 
now is nearly $60,000 higher than its lowest 
point in the current cycle.

“California home buyers have responded 
to the much-improved affordability over 
the last several months,” she said. “Despite 
November’s uptick in the median home price, 
affordability in the state remains near historic 
highs.”
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2010 dUes are dUe!
All SRAR members are reminded 

that 2010 membership dues are now 
due. The last day to pay and avoid a $25 
late fee is Friday, January 29.

Dues billings were mailed to all 
members at their home address in 
early December.  E-mail notices were 
also sent.  

Members can save money and time 
by paying dues online.  It is easy, fast 
and completely secure!  As a special 
incentive, members who pay online 
will receive a coupon worth 10 percent 
off their next purchase in the SRAR 
store.  

To pay online, go to the association 
website www.srar.com and click on the 
dues button on the homepage.  

consecutive years of mostly double-digit 
gains, some of which were in excess of 20 
percent.

After setting a record high of $394,917 
in 2006, the condominium annual median 
price has been sliding and is likely to 
post the second consecutive double-digit 
decline in the annual median price, probably 
exceeding 20 percent. The condo median 
has been firming up and showing gains on a 
month-to-month basis through this year after 
hitting bottom in January with a median of 
$190,000. Since June, the condo median has 
been at or above $225,000. 

“Low interest rates combined with 
extension of the $8,000 tax credit for first-
time buyers and extension of a $6,500 tax 
credit for repeat buyers are sure to bring 
even more buyers into the market,” Colon 
said. “Everyone is hoping for great deals, 
which are available compared to years ago, 
but many buyers are disappointed because 
they failed to come with professional 
representation and too often are unprepared 
for the intensity and quick action needed to 
win in today’s bidding wars.” 

A total of 582 single-family homes 
changed owners during November compared 
to a year ago, a drop of 8.1 percent. Condo 
sales of 201 units fell 11.8 percent from 
a year ago, but rose 1.0 percent from this 
October. Both declines were attributed to 
a lack of inventory and seasonal factors. 
Pending escrows, a measure of future resale 
activity, suggest a slight uptick in activity 
through December and January. Some 783 
escrows were open at the end of November, 
up 1.5 percent from a year ago.

An extremely tight inventory limited 
home sales in the San Fernando Valley 
during November, but 2009 already has 
exceeded activity posted a year ago, the 
Southland Regional Association of Realtors 
reported.

Once December sales are added in, 
the year likely will be 5 percent to 8 
percent ahead of 2008 for two years of 
increased activity after four consecutive 
years of declines, including 34.9 percent 
and 24.7 percent drops in 2007 and 2006 
respectively. For comparison, 2008 was 
13.1 percent higher than 2007. 

Condominium sales for 2009 will post 
the first increase in annual sales after six 
consecutive years of declines, half of which 
were double digit, including a 33.2 percent 
drop in 2007. Through November the condo 
total already was up 4.5 percent over a year 
ago. Even with only minimal activity in 
December the annual condo total could well 
surpass 2008 by 10 percent. 

“Given the intense competition for 
properties priced under $500,000, many 
more homes and condos would have 
changed owners during 2009 if only there 
had been more properties listed for sale,” 
said Ana Maria Colon, the 2009 president 
of the Southland Regional Association of 
Realtors. “Active listings are half of what 
they were a year ago, creating a situation 
where dozens of buyers are scrambling 
over each other every time a new listing 
hits the market.”

Colon and Jim Link, the Association’s 
chief executive officer, expect banks in the 
coming months to release more properties 
they acquired through foreclosure, but no 
one knows the extent of what’s called the 
“shadow inventory” or how quickly those 
properties will hit the market.

“Current demand most likely will be 
able to absorb how ever many properties 
banks release,” Link said. “Yet the market 
will not return to normal until it works 
its way through all distressed properties 
and traditional sellers return in greater 
numbers.” 

A total of 2,888 properties were listed for 
sale at the end of November throughout the 
San Fernando Valley. That was 48.4 percent 
below the 5,598 listings of a year ago, which 
was within the 5- to 6-month supply that 
experts say represents a balanced market. 
The inventory at the end of November was 
a mere 3.7-month supply, tipping the balance 
in favor of sellers.

The increased competition and tight 
supply stopped the month-to-month slide 
in resale prices. The median price of homes 
sold during November was $395,000, up 5.3 
percent over October and 1.3 percent ahead 
of a year ago November. 

The 2009 annual median price most 
likely will come in 10 percent to 15 percent 
below 2008, which would be a dramatic 
improvement following the 28.6 percent 
drop in the annual median price. It will 
mark only the second consecutive year that 
the annual median has declined, after 11 

n o v e m b e r  s a l e s  g U a r a n t e e  2 0 0 9  w i l l
exceed 2008 total

yrep – srar’s next generation 
of leadersHip

Members have often asked who will 
take over the Association once the current 
leaders retire.  The answer is, the YREPers 
will!  Not sure who the YREPers are?  They 
are members of SRAR’s newest committee, 
Young Real Estate Professionals (YREP) 
– a highly intelligent group of people who 
are all enthusiastic and eager to improve 
the professional lives of their peers in the 
real estate field.

The Young Real Estate Professionals 
committee was established in 2008 by, 
then Association President, Mary Funk 
and current YREP member, Clark Hill.  
For more than a year, the committee had 
an average of only 3-5 members, whereas 
most SRAR committees have at least 

15-25.  To help boost their membership, 
YREP decided to host monthly mixers at 
various locations around the San Fernando 
and Santa Clarita Valleys.  These mixers 
would typically attract an average of 10-12 
people, depending on the location, etc.  Yet, 
membership within the committee remained 
low.  It was obvious new steps needed to be 
taken in order to move this committee to the 
next level, or at least bring it up to par.

A new staff team was put in place as 
liaisons to the YREP Committee in mid-2009.  
They quickly put their heads together with 
the small, yet powerful, committee to come 
up with a new game plan.  Through the use 

continUed on page 4
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of a little social media (okay a lot of social 
media), some brilliant marketing techniques 
and off-the-hook event planning, the YREP 
Committee has grown to a total of 25 
members and the monthly mixers boast an 
average of 100-120 people.

The committee’s rapid growth over 
the past few months has garnered a lot of 
positive attention from current members, 
non-members and even the Board of 
Directors.  YREP even became the official 
Southern California chapter of the Young 
Professionals Network (YPN), which is the 
national organization hosted by the National 
Association of REALTORS®.

Not only is the YREP committee boosting 
its own popularity, they’re also recruiting 
new members to Southland Regional and 
bringing in additional participants to other 
committees by announcing all upcoming 
SRAR events and educational opportunities 
at each of their mixers.  The YREPers 
understand their role at the Association is 
more than planning fun events.  They’re job 
is to expand membership and groom the next 
generation of leaders at SRAR.

With all its positive exposure, the YREP 
committee has also caught the attention of 
a few members who want to know, “Why 
do you have to make yourselves exclusive 
to only young members?”  It’s even been 
suggested that using the word “young” 
as part of their name could be viewed as 
discriminatory.

Let it be known that you do not have to be 

yrep – srar’s next generation...
young to be a part of the YREP committee 
or take part in their events.  Besides, how 
do you define “young”?  Isn’t it relative?  
And as far as the committee’s name goes, 
the word “young” isn’t used to imply an age 
limit at all.  It actually describes the common 
state-of-mind and experience level in the 
real estate profession.  The YREPers are 
all like-minded individuals of various age 
groups who wish to grow and learn while 
continually creating new opportunities for 
their peers.  They work well together and 
have become a close-knit group, but are 
always welcoming new members of any 
age to join them.  In fact, they encourage 
participation by those with higher levels of 
experience to share their wisdom.

As far as the word “young” being 
discriminatory, just think of other groups and 
opportunities that are exclusive to those of 
a certain age – AARP, for example, or even 
the senior’s discount at Denny’s.  One could 
argue that these benefits are discriminating.  
But we accept them because it’s understood 
that they provide further opportunities to 
those who may need a little extra assistance.  
The YREP committee does the same thing 
– except this committee is open to anyone 
of any age or experience level.

The Young Real Estate Professionals is a 
popular committee and will continue to grow 
month-after-month.  They are, no doubt, the 
next generation of leaders at Southland 
Regional Association of REALTORS®, but 
they cannot do it alone.  They must learn 
through the guidance of their peers and from 

the experiences of those who have already 
served at the leadership level.

So the next time you hear about the YREP 
committee or one of their events, don’t get 
hung up on the word “young”.  Instead, think 
of this group as leaders-in-the-making.  And 
then think about what you can do to assist 
them in their professional journeys.

If you would like more information 
about the Young Real Estate Professionals 
committee, any of the YREP events, or 
are interested in joining the committee, 
contact Joey Lewis, Director, Member & 
Community Relations for SRAR at 818-947-
2256 or via email at joeyl@srar.com

tax credit offers more for repeat bUyers
by patti petralia, president, and david walker, srar media consUltant

If they make the right moves, some 
existing owners who buy a replacement 
residence could benefit far beyond the 
$6,500 tax credit intended to lure them back 
into the residential housing market.

According to the Internal Revenue 
Service, owners do not have to sell their 
current house to capture the tax credit so 
long as the replacement house becomes their 
primary residence.

Assuming owners have the financial 
ability to hang onto their old residence 
and that resale prices continue to rise, 
keeping the prior residence for a period of 
time before selling could enable them to 
recapture some or perhaps all of any equity 

lost to the economic meltdown.
Just as there are limitations for first-time 

buyers to capture the $8,000 tax credit, 
repeat buyers also must conform to multiple 
rules:

• First, the current residence must have 
been owned and used as a principal or 
primary residence for at least five consecutive 
years of the eight-year period ending on the 
date of purchase of a new home as a primary 
residence.

• The tax credit is available to repeat 
buyers even if they trade down to a less 
expensive house, which also could allow 
owners over age 55 to retain their current 

property tax rate if it is lower than what they 
would pay on the less expensive residence. 
How-ever, if the replacement home costs 
more than $800,000, the buyer is not eligible 
for that tax credit.

• There are also income limitations: Single 
taxpayers cannot make more than $125,000 
annually; for married folks cannot earn more 
than $225,000 if they file a joint tax return. 
Plus, there is a phase-out until income 
reaches $145,000 for a single taxpayer or 
$245,000 for joint tax filers, which means 
that the credit is reduced proportionately 
until the buyer reaches the ceiling cap.

• In an attempt to prevent fraud, a home 
cannot be purchased from family members, 
which includes parents, grandparents or 
children.

• Finally, the purchase must take place 
by April 30, 2010. However, if a binding 
contract is signed by that date, escrow can 
close by June 30, 2010 and first-time and 
repeat buyers would still be eligible for their 
respective tax credits.

Under additional provisions in the bill, 
taxpayers can claim the credit on purchases 
completed in 2010 on their 2009 income tax 
returns. The bill maintains the provision that 
home buyers do not have to repay the credit 
provided the home remains their primary 
residence for 36 months after purchase. 
It waives this requirement for active duty 
military personnel who move due to a 
military order.

The rules are essentially the same for 
first-time buyers, but there are multiple 
mutations and variations, so it’s wise to 
consult a tax advisor and a Realtor before 
making a move.

continUed from page 3
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Myth #1:  By releasing the lien on a short 
sale, the lender is automatically agreeing to 
forgive the debt.  When the lender agrees to 
release the lien, this does not automatically 
discharge the underlying debt.  If the lender 
does not discharge the underlying debt, the 
lender is free to pursue the borrower for the 
deficiency at a later time.  The borrower 
should negotiate for the discharge of the 
underlying debt at the same time as the 
release of the lien.

Myth #2:  The short sale lender is 
free to cut the listing and selling brokers 
commissions as part of agreeing to a 
short sale.  This is not true for any Fannie 
Mae or Freddie Mac owned loans.  Both 
Fannie Mae and Freddie Mac passed rules 
prohibiting lenders with Fannie Mae and 
Freddie Mac loans from renegotiating the 
Real Estate Brokers commissions unless 
those commissions exceed 6%.  If the 
lender attempts to cut your commission, you 

five common mytHs concerning sHort sales
by Jeff kaHn, srar risk management/redUction committee vice cHair

should check to see if the loan in question 
is a Freddie Mac or Fannie Mae loan.  If so, 
you should contact them directly to discuss 
the Fannie Mae and Freddie Mac restrictions 
against such commission cutting.  To 
determine whether the loan is a Fannie Mae 
loan go to http://loanlookup.fanniemae.
com.  For Freddie Mac loans go to www.
freddiemac.com/mymortgage.  

Myth #3:  Sellers should have no concern 
about the purchase price on short sales since 
the government has passed regulations that 
will not tax relief of debt as income.  While 
there are existing Federal Regulations that 
handle relief of debt as a non taxable event 
in certain circumstances, California State 
law does not currently handle relief of debt 
in the same way.  Any relief of debt resulting 
from a short sale is subject to California 
State income tax.  In addition, not all loans 
are exempt from relief of debt taxation under 

risk 

ManageMent 
tip

1. To determine whether your 
loan is a Fannie Mae or Freddie 
Mac loan go to http://loanlookup.
fanniemae.com or www.freddiemac.
com/mymortgage.

2. It is critical that Sellers 
contact the appropriate professional 
to discuss potential tax ramifications 
of a short sale BEFORE agreeing to 
a short sale.
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ManageMent tip







bringing tHe dream of 
HomeownersHip witHin reacH

As part of its plan to stimulate the U.S. 
housing market and address the economic 
challenges facing our nation, Congress has 
passed new legislation that:

••  Extends the First-Time Home Buyer 
Tax Credit of up to $8,000 to first-time 
home buyers until April 30, 2010.

••  Expands the credit to grant up to 
$6,500 credit to current home owners 
purchasing a new or existing home 
between November 7, 2009 and April 
30, 2010.

Here is more information about how the 
Extended Home Buyer Tax Credit can help 
prospective home buyers become part of 
the American dream. If you have specific 
questions or need additional information, 
please contact a tax professional or the 
Internal Revenue Service at 800-829-
1040.

Who QuALiFiES For thE 
ExtEnDED CrEDit?

••  First-time home buyers who purchase 
homes between November 7, 2009 and 
April 30, 2010.

••  Current home owners purchasing 
a home between November 7, 2009 
and April 30, 2010, who have used the 

home being sold or vacated as a principal 
residence for five consecutive years within 
the last eight.

To qualify as a “first-time home buyer” 
the purchaser or his/her spouse may not 
have owned a residence during the three 
years prior to the purchase.

If you or your client purchased a home 
between January 1, 2009 and November 6, 
2009, please see: 2009 First-Time Home 
Buyer Tax Credit

W h i C h  P r o P E rt i E S  A r E 
ELigibLE?

The Extended Home Buyer Tax Credit 
may be applied to primary residences, 
including: single-family homes, condos, 
townhomes, and co-ops.

hoW MuCh iS AVAiLAbLE?
The maximum allowable credit for first-

time home buyers is $8,000.
The maximum allowable credit for 

current homeowners is $6,500
hoW iS A buyEr’S CrEDit 

AMount DEtErMinED?
Each home buyer ’s tax credit is 

determined by two additional factors:
1. The price of the home.
2. The buyer’s income.

Federal regulations.  Therefore, the Seller 
may be negatively impacted by a lower 
sale price since the relief of debt would be 
larger and the resulting tax could be higher.  
It is critical that Sellers check with the 
appropriate professional to get tax advice 
regarding this matter prior to agreeing to a 
short sale.

Myth #4:  The Seller’s credit is not 
impacted in any way if the Seller is involved 
in a short payoff.  While the Seller’s credit 
may be less impacted by a short pay than 
a foreclosure, it is not true that there is 
no credit impact from a short pay.  Credit 
reports often show a short pay as Paid for 
less than balance owed.  In addition, any 
late payments prior to the short pay will 
negatively impact the Seller’s credit.

Myth #5:  If the holder of the first agrees 
to a short sale, the holder of the second will 
most likely agree to take a very small amount 
to release a junior lien since the junior 
lienholder has no leverage in the matter.  
This is not necessarily true.  Very often, 
the junior lienholder is not willing to take a 
small or token amount to release its lien.  It is 
important to negotiate as aggressively and as 
promptly with the junior lienholders as with 
the holder of the first.  The junior lienholders 
will need to be convinced that agreeing to 
the short sale is in their best interest.
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the following real estate brokers have applied for realtor® membership. if you have any objections to an applicant's admittance, the objection 
should be submitted in writing to the membership committee at once. in the event a qualified complaint is received, the complaint  will be forwarded 
to the applicant and to the chairman of the membership committee to ascertain that the complaint comes within the purview of the 7 point criteria 
established by the national association of realtors®. if it does not, the complainant is notified and the applicant is admitted to membership. if 
it does, the membership committee chairman shall appoint a panel of 3 members from the committee to interview the applicant. the panel shall 
make its recommendation to the membership committee, which shall then forward its recommendation to the board of directors. if the committee 
recommends disapproval of the application, the board of directors will review the recommendation and render a final decision.

first posting second posting

posting

alvarez, yovani osvaldo / d & d executives / san fernando
aprahamian, norair / cardea, inc. / northridge
briasco, richelle / rodeo realty / northridge
carson, christopher d. / re/max lifestyles / west Hills
condon, bruce k. / pinnacle estate properties / valencia
corey, maria / keller williams realty / studio city
ellinger, mercedes a. / coldwell banker prime properties / northridge
Heatherly, sherry / so. coast gmac / santa ana
Hernandez, luz consuelo / keller williams realty / burbank
Hsing, bruce Hsu-Hui / gold star realty / encino
kirby, kathleen april / Hollywood realty / palmdale
kogak, Jennie marie / re/max grand central / tarzana
leitner, ilan / rodeo realty, inc. / encino
lopez, ramon / re/max olson & associates / granada Hills
mackey, sean k. / four seasons realty / northridge

marquez, gloria / keller williams r.r. gable / northridge
mcauliff, bradley david / belle view properties / valencia
nguyen, williams Hoang nhu / Hnt realty / canoga park
nourian, ronen / e-realtyHomes.com, inc. / tarzana
oganesyan, artash / prudential california realty / studio city
parra, arnold / pinnacle estate properties / northridge
patterson, kimberly / realty executives / santa clarita
puorro, Jennifer l. / rodeo realty / sherman oaks
sarage, lona / white House properties / encino
tosunyan, artak / so cal real estate services / valley village
vaswani, nirmala / coldwell banker Quality properties / northridge
woodward, James edward / dilbeck realtors / calabasas
Zargaryan, narine / keller williams r.r. gable / northridge
Zhou, li / coldwell banker / sherman oaks

ahmadi, cyrus
standard realty
18757 burbank blvd. #205
tarzana, ca. 91356

alberti, susan lee
frazier mt. real estate
3400 mt. pinos way
frazier park, ca. 93225

baker, todd allen
todd baker 
10830 Hayvenhurst ave.
granada Hills, ca. 91344

contreras, Julio a.
Julio contreras
5807 topanga cyn. blvd. g301
woodland Hills, ca. 91367

gomez, raul
rg Housing services
14304 filmore street
arleta, ca. 91331

nicsinger, John J.
John nicsinger / broker
18909 braemore rd.
porter ranch, ca. 91326

rouse, sallie
personal touch properties
815 w. avenue J.
lancaster, ca. 93535

sternick, shawn michael
shawn michael sternick
28467 santa rosa ln.
santa clarita, ca. 91350

choudhary, dinesh kumar
ace realty and mortgage
10315 woodley ave. #120
granada Hills, ca. 91344

kharadjian, viken
vic kharadjian
15431 valerio st.
van nuys, ca. 91406

mcelveen, ryan Joel
ryan mcelveen
13000 pierce street
pacoima, ca. 91331

parsons, ken John
pasadena market center, inc.
445 s. fair oaks ave.
pasadena, ca. 91105

perelshteyn, stanislav
states realty, inc.
5060 tendilla ave.
woodland Hills, ca. 91364

pornthepsiripong, praparpun
taurus financial
7035 atoll ave.
north Hollywood, ca. 91605

watanabe, mary
all star realty
171 e. thousand oaks blvd., #203
thousand oaks, ca. 91360

yeager, william
realestate.com realtors
4350 executive dr., #201
san diego, ca. 92121
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A/C & HEAT INSPECTIONS
REPAIR & INSTALLATION

818-599-6756..............................LIC. #802169
eXP. #5

GAMBINO ELECTRIC
Corrections Troubleshooting

Lic. 315797    Cell (818) 468-8456    (818) 718-1922
Exp.#7 (2010)

A1 PAINTING & Decorating. 30 yrs exp. Int & Ext. 
Wallpaper & popcorn ceiling removal. Smoothing & 
texturing of drywall, plaster or stucco. All repairs. Free 
estimates (818) 368-6083. Cell 309-9189. CSL #717698.

Exp. #9(2010)

HARDWOOD FLLOR, KITCHEN CABINET
FINE FURNITURE REFINISHING

INSTALLATION, REPAIR. BILL...............818-481-4651
EXP. #2

	 STYL’N	CONSTRUCTION,	INC.
	
	 R.E.O.	/	Foreclosures
	 Email: Styln@earthlink.net

Hey	Brokers	-	We	Do	It	All!

• Trash-Outs
• Initial Yard Clean-Up
• Initial Cleaning
• Emergency Preservation
• Pool Clean-Ups
• Monthly Services

• Lead Bids
• Retrofitting Bids
• FHA - HUD Lender Requirements
• Interior Paint
• Carpet - Vinyl - tile
• Exterior Paint

No One Has Our Experience Or Billing Terms!
STYL’N CONSTRUCTION INC.
9939 Canoga Avenue Unit “J”

Chatsworth, CA 91311
www.broker-solutions.com

 Office:	(818)	407-1327	 Fax:	(818)	407-1462

Licensed • Bonded & Insured • Lic. #806623

CONSTRUCTION

TERMITE & PEST CONTROL

Termite	&	Retrofitting

Call: (818) 886-7378
        (310) 328-7378

Termite	Inspection
 • Fast report (fax or e-mail)
 • Bill to escrow
 • Free inspection if competitive bid
 • All works fully guaranteed
 • We will beat or meet other bid

Retrofitting	Inspection
 • Gas shut-off valve
 • Water conservation
  -Ultra low flow toilet
  -Shower head
  -Certificate of compliance
 • Smoke detector
 • Window safety glazing

Get	two	inspections	for	one	call

TERMITE INSPECTION
GARy SCHIFF PLUMBING

Owner operated, Fast Reliable and Inexpensive. Plumbing 
repair, water heaters, garbage disposals, toilets, faucets 
and more. License #683205
.............................(818) 700-1079.............................

Exp. #2(2010)

HERNANDEZ PAINTING & DECORATING
LOW PRICES 20 yEARS EXPERIENCE. LIC. #575890. 

QUALITy WORK. FAST SERVICE. 
(818) 895-3050...........................(818) 605-2202

Esp. #3 (2010)

for rent or lease

Office Space At 20944 Sherman Way, Warner Center 
Adjacent. Garden Style, Ample Parking, Elevator, 
Manager On Premises. 300 to 2000 sq. ft. available, 
gross lease full service at $1.50 per sq. ft. Call Tony 
or Sylvia (818) 887-8200

Exp. #3

California General
Building Contractors

Lic. No. 305021

20929 Ventura Blvd. Suite 47-148    
Woodland Hills, CA. 91364

HomeInspectJerry@aol.com
www.PropertyInspector.CityMax.com

JERRY CARLISLE
PROPERTY INSPECTIONS

MASTER CREIA INSPECTOR
AS DESIGNATED BY THE CALIFORNIA REAL

ESTATE INSPECTION ASSOCIATION

Member  
AMERICAN SOCIETY OF

HOME INSPECTORS

(818) 880-9195

(310) 478-8039

Over twenty years of property inspection experience

Single Family Residences   
Condos       
Townhouses        
Apartment Buildings    
Commercial/Industrial Buildings

VACANT HOME CLEANING SPECIALIST
APPLE CLEANING/PAINT. FORECLOSURES, HAULING.
(661) 298-2084 JOHN/JUNE CARPET SHAMPOO (818) 993-5102

Exp. #4

QUALIFIED HANDyMAN SERVICES. All kinds of jobs. 
Immediate response. Free estimates. Ask for Alberto or 
Andy. Fax (323) 588-1490 (818) 347-8765. LIc. 750345

Exp. #6

CLEANING
SPECIALIST IN VACANT HOMES, CARPET SHAMPOO. 
REASONABLE PRICES......................818) 916-9802

EXP. #4

RON’S HAULING & TREE SERVICE
Our Men Load And Haul Everything. Call Us you’ll Be 
Glad you Did. 800 HAUL Off Lic. 694004 INSURED

Exp. #3

BILL HOLT’S HANDyMAN SERVICE
Plumbing, electrical, painting, drywall repair. no job too 
small. All work guaranteed. Small Pool & Spa Repair. 

(818) 576-1041
Exp. # 6

FULL DOMESTIC SERVICES
LIVE IN OR LIVE OUT, COMPANIONSHIP

CAREGIVER..................................(818) 916-9802 
WWW.MyDANSHAMIR.COM

Exp. #6
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800-933-7378
818-886-3454
661-254-2133

	We do our OWN fumigations (No Sub-Contractor)

	Salaried inspectors (NO COMMISSIONS)

	FREE inspection if competitive bid

	Computer generated, emailed reports

	Recommended repairs performed by our company
	Licensed, insured and bonded

srar 2002 “ affiliate of tHe year”

you’ve tried the rest…
you demand the best…
put us to the test !!!
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Affiliate member SRAR 
Affiliate member REOMAC                                                                    

Member PCOC (Pest Control Operators of California)
CA Reg. #PR 2861

800-649-1922 FAX
661-255-1902 FAX

NORDHAGEN AND
DAUGHTERS
EXTERMINATING
COMPANy	INC.

$39 per month

100%
COMMISSION

GOLD STAR REALTY

We Offer:
Full Time Experienced Broker
Equipped Offices & Conference Rooms
Most Southland MLS Services
Friendly and Helpful staff

(818) 757-4567
20 YEARS IN BUSINESS

17815 Ventura Blvd., Suite 205, Encino

THE LAW FIRM OF KATZ & BLOCK
DENNIS P. BLOCK & ASSOCIATES
the number one Law Firm Specializing in 

tEnAnt EViCtionS
unLAWFuL DEtAinEr
$100 (uncontested plus costs)

• Guaranteed rapids filings
• No office visit required
• Free telephone consultations
• More experience than any other law firm
• Lockout Management service available

EnCino
(818) 986-3147

FuLL CoLLECtion SErViCES
FrEE ForMS AnD

tELEPhonE ConSuLtAtionS
open Monday through Saturday

Call after hours for our informational hotline
including free forms

othEr ArEA oFFiCES:
 LOS ANGELES VALLEY VILLAGE
 323-938-2868 818-432-1980

TOLL fREE
 800-77EVICT

www.evict123.com

SIGNS

TEL: 818-500-9111

ARTO SIGN CO.ARTO SIGN CO.
DIGITAL & SILK SCREEN PRINTING

IGS NO CT OR .A

www.ArtoSign.com

sunny yi

800.644.9994
www.SunnyYi.com

Full Color, Digital Printing
$39.95 ea. $34.95 ea.

YURI
ADAMYAN
818-674-9675

OPEN HOUSE

A    Re a l    Es t a t e     Co mp a n y

GRAND CENTRAL

OPEN HOUSE

The Cohan Team
818-335-9777

Customized, Personalized RE Signs
For Sale Sign Panel Size 36”/30” x24” Open House panel Size 24”x18”
Material: 0.093” Styrene, 10mm Coroplast, 1/4” MDF Hardboard+more...

818-625-3206
PAULA TUBERT-GOLDEN

OPEN
HOUSE

EACH OFFICE IS INDEPENDENTLY OWNED AND OPERATED

www.PaulasGoldenHomes.com
HEATHER HUNSBERGER

RESIDENTIAL
BROKERAGE
Owned & Operated By NRT Incorporated

OPEN
HOUSE

323-387-2267

818-262-1755

HOUSE
Open

Prudential
California Realty

WENDY
SILVER-HALE

OPEN HOUSE

Crest

ELSA M. FLORES
818-469-6891

EQUAL HOUSING

OPPORTUNITY

Each office is independently owned and operated

5838 SAN FERNANDO RD. #C, GLENDALE CA 91202

BANNERS, CANVAS, CAR MAGNETS, RIDERS, FLAGS
METAL A-FRAME, BROCHURE BOX, FRAMES, POSTER

JULIE
HSU

For Sale

626-203-2331626-229-2200

Premier
Properties

Special
Special

Special

C21village.com

626.355.1451

VILLAGE REALTY

RESIDENTIAL BROKERAGE

Owned & Operated By NRT Incorporated

278-6569( )310
LAUREN IRELL

Prudential

An Independently Owned and Operated Member of Prudential Real Estate Affiliates, Inc.

818-809-9050
California Realty

VARTAN ACHABAHIAN
www.VartanSells.com

Low Pricing
3 6

QTY. QTY.

Until end of 2009

PERMIT PLAN PERMIT PLAN
LEGALIZE ROOM ADDITION
BUILDING CODE VIOLATION

ALEX ..................................................818-497-3799
Ex. #3 (2010)

RETROfITTING &  HOME INSPECTION & R.E.O. REHAb
CROWN CONSTRUCTON G.C.

Bonded, Insured, Lic. B850720. Painting, plumbing, 
carpentry, electric, trash out. Free est.

Cell 818-635-9910 - Off. 818-981-6437
email:akouc3@yahoo.com

Exp. #3 

TILE & MARbLE RESTORATION
CLEAN SEAL REPAIR, REGROUT,
FREE EST & CONSULTATIONS.
42 yRS IN BUSINESS IN SFV

PROBLEM SOLUTIONS - HARRy
818-989-4161 CELL 818-261-1411

Exp. #5

MOLD INSPECTION
ESCROW MOLD SCREENING / INVESTIGATIONS

Professional Property Inspections. LLC / Environmental 
Services. Certified Environmental Professionals. CIEC, 

CIE, CMRS, CMR, CRMA, WRT..............(818) 707-7725
Exp. #3 (2010)
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	 Legal	Problems?
	 Don't	ask	just	an	attorney

CONSULT THE ATTORNEY CHOSEN BY BROKERS
AND THEIR AGENTS

Representing hundreds of REALTORS® and associates gives us 
a different perspective. Our goal is to KEEP DEALS TOGETHER -- 

MAKE THEM, NOT BREAK THEM, and keep you out of trouble.

 

• Free consultations for SRAR
  members and their clients.

 • 24 Hour Advice.

 • Reduced fees for SRAR members.

	 •	 Free	seminars	for	SRAR	Offices.

Prevent the problem -- ask us before you or your client act.

15760 VENTURA BLVD. • SUITE 700 • ENCINO • (818) 501-0780

• Former Assistant United States 
  Attorney and Professor of Law

• Master of Law Degree

•  MASTER CARD/VISA ACCEPTED

• Dept. of Real Estate and SRAR 
  Disciplinary Matters
• CC&R AND HOA Issues
• Corporations
• LLC and Partnership

• Review of Real Estate Documents

• Negotiations

• Business and Tax Advice

• Real Estate Litigation

ofRonald Lewis Gallant
Law Offices

LEGAL

A1
RETROFITTERS

(818)	360-4259
(866)	738-7734

www.a1retrof i t ters.com

A1 Retrofitters is Licensed (527682), 
Bonded, & Insured.

We bill escrow for your convenience.

Retrofitting
E.Q. Gas Shut Off Valves

Ultra Low Flow Toilets
Smoke Detectors

Water Heater Strapping
Window Safety Glazing

REO	/	Foreclosure	Repairs
Buyers	List’s

Call Today! We Can Do It All!

REAL ESTATE

fAST CASH - NO DOCS
Private Money

Low Interest, Low Points, Great Terms

On any type of property- land, 
commercial, residential, income, non-
owner occupied.

Hard money loans, equity loans, bridge 
loans, construction loans, land loans, 
commercial loans, creative financing!

If it makes sense, We Do It!
1st, & 2nd’s

Brokers/Agents Welcome!
We also purchase notes.

(800) 348-1242
(818) 880-1020

Fax: (818) 878-0250

E-mail: Mirzaian@earthlink.net
Community	Loans	&	Investments
26500	W.	Agoura	Rd.	#102,	Calabasas,	CA	91302

www.communityloansandinvestments.com

loans & inVestMents

LICENSED LAND SURVEyOR
LOT LINES, CERT OF COMPLIANCE, 

LOT LINE ADJUSTMENT
DAN MAy...........................661-297-2667

Exp. #26

FULL DOMESTIC SERVICES
LIVE IN OR LIVE OUT, COMPANIONSHIP

CAREGIVER..................................(818) 916-9802 
WWW.MyDANSHAMIR.COM

Exp. #6

INCOME TAX PREPARATION
Haven’t filed? – Federal & State –– ALL yEARS

CTEC Certificated & Bonded
Call Milt Cohen 818-709-8087

UNCMLT@sbcglobal.net
Exp. #9 (2010)

CLEANING
SPECIALIST IN VACANT HOMES, CARPET SHAMPOO. 
REASONABLE PRICES......................818) 916-9802

www.mydanshamir.com
EXP. #4

REO LOCKSMITH. NEALS KEy SERVICE
QUICK ON TIME SERVICE FOR REOS & EVICTIONS. 

CONVENIENT BILLING.
...............................(818) 363-8010.............................

Exp,. #2

H.SINGH’S HAULING
Best rates in the valley. Specializing in vacant & 
foreclosed houses. Clean up, construction, & debri 
removal. Reliable & same day service. Free estimates.

(818) 201-6312 • Cell 818) 916-8786
Exp. #2
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CA$H for Your 
Clunker Website!

Trade In your old third party website for 
up to $450 off a new Premium 

Agent123 Website.

Let Us Do the 
Work For You!
Let Us Do the 
Work For You!
Let Us Do the 
Work For You!

Get Started

Customizable Premium 
CARETS IDX

* Time frames vary depending on 
program & target marketing area.

Customizable Target 
Market Searches

Google®, Yahoo®, & 
Bing® Placement!*

1-877-832-4428

REAL ESTATE

CONSULTING & TESTING

818.470.5942
ASbESTOS? MOLD?

LEAD? RADON?
General Building Contractor

state of california lic. #518509-b1, asbestos, 
Hazardous)

Asbestos Testing
 state of california - certified asbestos consultant 

(08-4431)

Lead Testing
 state of california department of Health services 

- certified lead inspector #14733

Mold Testing
 american indoor air Quality council - certified 

microbial consultant

Radon Testing
 american association of radon scientists and 

technologists - certified measurement professional 
#1281

Koonce
Consulting & Testing
Chuck Koonce is licensed and certified for all general building and 
environmental testing. Serving the REALTORS® of the San Fernando 
and Santa Clarita Valley’s for over 20 years.

REAL ESTATE
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Chairperson: Doc Holladay
Phone: (818) 705-7575
Location: Lulu’s Restaurant - 16900 Roscoe Blvd., 
Van Nuys
Time: 8:45am

Chairperson: Brian Hatkoff, CCIM
Phone: (818) 701-7789
Web: www.c-rex.org
Time: 8:30 A.M.
Location: SRAR Auditorium-7232 Balboa Blvd., 
Van Nuys
January 19, 2010:  LA County Assessors Office:  
What is the County doing with Commercial Property 
Values?
February 16, 2010:  David Newman, CPA:  What 
new tricks does the IRS have for Commercial Real 
Estate?

Contact For Information: Bud Mauro
Phone: (818) 349-9997
Location: El Cariso Golf Club Restaurant, “The 
19th Hole”. 13100 Eldridge Ave., Sylmar CA. Exit 
210 Frwy at Hubbard, N. to Eldridge, E. to Golf 
Club Entrance. [TG-482 D 3]
Time: 8:30 – 9:30 A.M. - EVERY FRIDAY

Location: Home Town Buffet- 23154 W. Valencia 
Blvd., Santa Clarita Valley
Date: 1st & 3rd Friday’s
Time: 8:30am
Topic: MLS Marketing Meeting

SCV CARAVAN 1st and 3rd Fridays

Chairperson(S): Harvey Osherenko 
Phone: 522-7592
Location: SRAR – Time: 9:00 A.M.

January 26, 2010 Meeting

In addition to Business Opportunity Marketing we will 
be adding IRC1031 Exchanging. If you can not sell 
it, exchange it.
Learn how to use other Equities beside cash for the 
down payment.
We will be available to answer any questions you 
may have that can not wait until January 26th. Send 
to harveyok2@yahoo.com .

Chairperson(s): Jim Bevis, Chairman
Louis Mowbray, Vice Chairman
Larry Gutierrez, Membership
Phone:  Jim – (818) 522-4113
Email:  jabevis@ca.rr.com
Phone:  Lou – (818) 703-7209
Email:  lmowbray@pacbell.net
Phone: Larry – (818) 645-8224
Location:  Denny’s, 8330 Topanga Cyn. Blvd.
Time:  8:30am – 10:00am

outWest 2nd & 4th thurs of mo.

FEBRUARY 5
Acton, Agua Dulce - AC, ADUL
Canyon Country - CAN 1, CAN2, CAN3, RBGL, 
SAND
Newhall - NEW4
Saugus - BOUQ, CJRC, COPN, PLUM
Valencia - BCRO, CRSD, NBRG, NPRK, TSRO, 
VALB, VALC, VALN, VLWC
FEBRUARY 19
Castaic - ECAS, HASC, HILC, HSHL, LOAK, 
NCAS, NLAKE, PRKR, VVER
Newhall - DNEW, NEW1, NEW5, PLAC
Stevenson Ranch - SOSR, STEV
Valencia - VAL1, VALW, VSUM, VWES


